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Program for the Retailer’s Twenty-Sixth Annual Meeting 


estern |umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba. 


FOURTEENTH YEAR JANUARY_ToRoNTO-1917 NUMBER ONE 


LINK-BELT Smith Shannon Lumber Co. 


CLASS, for refuse and sawdust, has proved its durability by 408 Pacific Building 


years of operation in lumber mills. Ample metal in the link VANCOUVER - B. c: 


assures lone service. Rotation or rocking of pins is prevented by 
SE SSS SE ST 


T-head rivets, held securely between lugs cast on one side bar. 
SHINGLES - LUMBER 


We sell retail trade only 


This trade mark > —-——< on every link STRAIGHT CARS SPRUCE 
Write for General Catalog No. 110 and HEM LOCK SHIPLAP 


GaANADIAN Link-Bett Go., LimiTED eee 


265 W. WELLINCTCN ST., TORONTO 


Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. 


Portland: pir belt & Dodge Products Company, 14th and Lovejoy Streets. 408 Pacific Building e VANCOUVER, B.C. 


Vancouver, B. C.: R. Williams Machinery Company, Limited. 


RUBBER GOODS 
FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
peeims 2 on this line. “ P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings ‘* Redstone ” High Pressure Sheet Packing has proved by test that it 
will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fire Hose One or more of our twenty brands of Fire Hose will be found, not only 
—_—_—————_ in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. R 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


‘VANCOUVER ~ January, 1917 WINNIPEG 


WESTERN LUMBERMAN 


es 
ower! 


Who Pays the Power Bill? 
Who Pays for Pulleys? 


YOU-—the Management—pay for the 
power that drives your factory. And, re- 
member—you pay for the power you waste 
as well as for the pover you use. Ex- 
haustive scientific tests prove conclusively 
that the actual cost per year for running 
metal pulleys as against wood pulleys 
averages $5.00 per pulley. 


Dodge Wood Split Pulleys -cost 40 per 
cent. less than metal pulleys and are 50 per 
cent. more efficient. They help you cut 
the cost of your power bills. Next time 
you require pulleys see that the 
“requisition” calls for Dodge Wood Split 
Pulleys and not for steel pulleys. 


DODGE 


WOOD SPLIT PULLEYS 


DODGE MANUFACTURING CO., Limited, TORONTO 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 
The Stuart Machinery Company, Limited, Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. ley 
Canadian Western Manufacturing & Supply Company, Limited, 
Calgary, Edmonton, Medicine Hat, Al 
A. R. Williams Machinery Co. of 
Vancouver, Limited, Vancouver, B.C. 
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WESTERN LUMBERMAN 


Shevlin-Clarke Company 


Limited 
Fort Frances, Ontario 


LUMBER ~ LATH 


MANUFACTURERS 


Sales Office: 


300 Electric Railway Chambers - Winnipeg, Manitoba 


Cy I; pee al R. A Soe ee ee EL Ys: H .W. cee M. asi PARKS, 
ice-Pres, nd Treas Gen Secretary 


ARROW HEAD Seesdium Steel ae 


made by 


R. H. Smith Co., Ltd. 


ST. CATHARINES, ONT. 


We Specialize 
In 


Quality 


Shingle, Solid and Inserted Tooth 
Circulars, Gang and Crosscut Saws. 


Office and Warehouse, 212 Kamloops Stree, VANCOVUER, B.C. 
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A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To Buyers and Distributors : To Consumers: 


The soft texture, white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 
SOFT PINE, combined with high even grading and perfect manu- 


light, white, soft, easy to work, and good to look at. Jf you should 
happen to not be a user of NICOLA SOFT PINE ask your 
dealer to show you some. Satisfied customers and new friends we 


facture, assures you of a stock that not only brings trade but 
holds it. 


We operate continuously, carry large stocks, promise prompt j : : ; j 
shipments and see that they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 
sorted cars, boards, shiplap, resaw stock, siding, flooring, shop, tinuously and to full capacity 
and clears. i 


THE NICOLA VALLEY PINE LUMBER CO 


Mill and Office -CANFORD, B.C. Telegraph Address—Merritt, B.C. 


The Victoria Lumber & Mfg Co. 


5 Limited 
Chemainus, B. C. 


Timbers 


and 


High-Grade 
Yard 


Stock 
Our Specialty 


EG 


Flooring 


ae 


24 in. x 24 in.—110 ft. 


Alberta Representative: BRANCH OFFICE: Saskatchewan Representative: 
"LI: ahs THERLAND, 
H. S. PERKINS LBR. CO., 406 Quebec Bank Building E. R. SU 
400 Lougheed Bldg., y , King George Hotel, 
CALGARY, ALTA. Winnipeg, Man. SASKATOON, SASK. 


: Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


We canship vie C.P.Ry., C.N.Ry., G.N.Ry. and B,C.E.Ry. In specially good shape to fill orders promptly up to capacity. 
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MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. our oO belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


; REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.50.61 alccsnder Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 


R. J. THURSTON AIRD FLAVELLE 


Thurston-Flavelle =z ss 
Lumber Company ie 


Manufacturers 


High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. 


We are also prepared to quote on full or mixed ears 
FIR and CEDAR in any quantity 


Two of Our Specials: 


| _ Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


J. S. PATTERSON & CO., LIMITED 


Lumber Wholesalers and Manufacturers 
903-907 Rogers Building - - VANCOUVER, B. C. 


British Columbia Forest Products 


We are sole Sales Agents for Brooks-Bidlake Cedar Co., Ltd., Manufacturers of “‘Brooks’ 
c=” Super-Specials’’— Bevel Siding and Brooks’ Weatherproof Shingles. 


Our travelling Prairie Representative is Mr. L. D. Cooke 


WESTERN 


Commercial Lumber & Shingle Co. 


Limited 


RED CEDAR SHINGLES 


Fir, Spruce and 
Hemlock Lumber 


VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. 


V. HYDE BAKER, President. 


High-Grade Pine 


We ask Prairie Buyers to remember us when placing orders for Lumber Stocks. 


every time. ‘‘Satisfaction is our Motto.’ 


Phe 
Fair 15 582 


C. BURGESS, Sec.-Treas. 


LUMBERMAN 


BLOWPIPING 


Our Specialty 


NEW INSTALLATIONS 
ALTERATIONS REPAIRS 


Efficiency, Durability and Economy of 
operation is what we endeavor to put in 
all our work. 


See any of our installations and you 


“WESTERN ” 3 7 
will be convinced. 


Blowers and Exhausters 


JOHN K. MILLER CO., LIMITED 


337 Dufferin St. W. VANCOUVER, B.C. 


HEAPS & SONS 


COAST 


Lumber ana Shingles 


Finish Orders a Specialty 


— Head Office — 
837 Hastings St. W., VANCOUVER, B. C. 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 


Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


C. D. McNAB, Manager 


Fir and Larch Lumber 
Lath and Mouldings 


We have the goods, and can guarantee the quality 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. 


Can ship by C. P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. 


Telegraphic Address, BAYNES, B. C. 
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Walsh Construction Company 


Designers and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office: 615 Dominion Bldg., VANCOUVER, B. C. 


pee eae sceond Sireet, Newre cstminster, B.C. Built by WALSH CONSTRUCTION CO.—Fig. 4, Battery of Seven Kilns at 
the plant of the Canadian Western Lumber Co., Lt td., at Fraser Mills, B. C. 


“MAPLE LEAF” 


SHINGLE SAWS 


“THE PROVEN BEST” 


Filers agree that our shee do not break or crumple when sawing, 
and-will hold a cutting edge for an exceptionally tthe time. 


SAW REPAIR WORK 


We have added a number of new machines to our already strong 
equipment and can therefore handle any class of repair work mi 
accuracy and promptness. 


Before ordering any SAWS or having REPAIR WORK done, write us. 


SHURLY-DIETRICH CO., LIMITED 


GALT, ONT. | ; VANCOUVER, B.C., 1642 Pandora St. 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg., VANCOUVER 


ALL COAST STOCKS 


HSIAMAS AOIANAS 


Absolutely Dependable Grades 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


~ SERVICE SERVICE SERVICE 
HOIAAAS 
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The 
Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Do YOU Want an 
Assortment Quick ? 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 


Cedar, Fir, Spruce 
and Pine 


Twenty Million Feet in Stock 


Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


Prompt Shipment. 


P.O. Box 298 . Victoria, B.C. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


British America Mills 
& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturers _- Wholesalers 


Mill at 


We Specialize in Coast Lumber MT. LEHMAN, B.C. 


We Sell to Dealers Only 


Exclusive Sales Agents: a are 
B. C. Mills Timber and Trading Co., Vancouver, B.C. Our Spe y 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


Heavy Timbers, Deep Joists 
Dimension, Boards, Shiplap 
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G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 

installations of G. & McC. 

Co. Water Tube Boilers. 

They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 

Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 

If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


What About the Good Times Ahead? 


No matter how high the prices of Lumber and Logs, 
some operators fail to make money. 


Sometimies the millman reposes too much confidence in the old 
equipment. A little speeding up in the slow spots might turn losses into 
profits and repay the expenditure very quickly. 

Sometimes a logging operator adopts a costly system for getting 


timber to tidewater when he should have transportation by flume, with 
low upkeep charges. 

MY BUSINESS IS TO HANDLE PROBLEMS OF THIS KIND 
and produce a profit. An experience of 15 years in building and remodel- 
ing mills and flumes on both sides of the border is at your service. Cor- 
respondence solicited. 


W. D. STARBIRD 


Saw Mill Architect and Constructing Engineer 
1009 Spalding Bldg. - PORTLAND, OREGON 


HARDWOODS 


FROM VANCOUVER 


Can now be shipped to prairie points with Coast stock. 
We carry full stock here and make up 


Casing, Base, Moulding, Flooring, etc. 


to order. Prices on request. 


JAS. L. BROADFOOT 


522 Standard Bank Bldg. VANCOUVER 


J.C. McLaren Belting Co. 


Limited 


Manufacturers 


of 


Reliable 
Belting 


LEATHER 


BELT 
OF 


To-Day 


Pigs 


QUALITY 


Never Varies 


55 Years in the 


Market and M T TO 
STILL ONTREAL ORON 
WE LEAD WINNIPEG : 


ind Factory: Beaumont Ave., MONTREAL 


Please note the initials of this Company 


WESTERN LUMBERMAN 


tHE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


Head Office: (Established 1865) BRANCHES 


Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECrAa 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


e ® | 
Everything Depends on Quality 
SS I i EIS OE EG PLS SES EY EE EP SS YEE AE SE er AG SE ET DEES 

Ouality has been the predominant note in the Canada Metal Co.' s Babbitt Metals ever since 


they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST GRADE MANUFACTURED 
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Made Specially for all 


High Speed, Heavy Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, *" Toronto 


MONTREAL HAMILTON WINNIPEG 


Winnipeg Factory— 301 Chambers Street 


VANCOUVER 


WESTERN 
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Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Hueu C. MacLEAN - - - - President 
302 Travellers’ Building, - - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNautrtry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
-Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. . | Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| -LONDON, ENG.—16 Regent St., S.W° 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


With only a few days to lapse before 
the calling of the roll for the Twenty- 
sixth Annual Convention of the West- 
ern Retail Lumbermen’s Association, 
the retailers throughout the Prairie Provinces are all bustle and eager 
to start for the 1917 Convention which, from all appearances, will be 
a record breaking get-together meeting. 

Within the last two years many important measures of vital in- 
terest to the retail yard managers have been put into effect by the 
energetic and hard-working officials of this association. 

While visiting Toronto a few weeks ago, Mr. A. B. Estlin, of 
Melita, Man., delivered a stirring address before the members of the 
Lumbermen’s section of the Toronto Board of Trade, in which he 
dealt with the activities of the Western Retail Lumbermen’s Associa- 
tion and the benefits that the retail lumber dealers have secured 
through their membership therewith. 

- Mr. Estlin, in his address, showed exactly what the Association 
had done to promote better business methods and also how the dealers 
could secure more trade in their respective territories. He pointed 
out that over eighty per cent. of the retailers in Alberta, Manitoba and 
Saskatchewan are members of the Western Retail Lumbermen’s As- 
sociation and that the Association is now taking up, in a vigorous man- 
ner, the work of educating both its own members and the public with 
regard to improved methods of doing business. 

One of the most important steps that has been taken has been 
the adoption of the plan book system. ‘The association is now get- 
ting out the second edition of this plan book wherein will be found 
plans and full information regarding all the usual types of buildings 
required in the Prairie Provinces, such as granaries, silos, barns, 
houses, etc., a limited number of each class being included. In con- 
nection with each plan, prices are given based upon the average prices 
of everything that goes into the construction of the building ,and, 
_ owing to the number of books the association has sold, they were 

able to furnish them to their members very cheaply. The plans in- 
cluded are specially suitable for Prairie customers, and were all pre- 
pared by the association’s own staff. The buildings represented have 
all been actually erected and the prices, details, ete., checked and 
corrected from actual results. Thus, as the work proceeded and new 
editions appeared, the plans were improved according to the experi- 
ence obtained. ‘The association is very proud of its plan books be- 
cause everybody else is copying them. The books are being sold prac- 
tically at cost, and they have gone even further than this, having estab- 
lished an architectural department. When any lumberman has a cus- 
tomer who intends to erect a building, he simply has to give the asso- 
ciation a rough sketch of the building on a piece of paper. The staff 
of the architectural department then draws him a set of plans, in- 
cluded with which are blue prints and full specifications. In addi- 
tion, the association furnishes a bill of quantities for each type of 
building shown in its plan book. Not content with all this, the archi- 
tectural department has also drawn up and furnishes a standard esti- 


A Wide-Awake 


Association 


. stocks. 
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mating sheet which is adaptable to every kind of building. All these 
lines of service have proved of great assistance to the retail lumber 
trade. 

Another line of work the association has taken up is in connection 
with insurance on retail yards. About ten years ago, the retailers in 
the Prairie Provinces were suffering from the high price of insurance 
upon their yards. The basis rate of the board companies at that time 
was $2.50 a thousand, and the exposure charges also were very high. 
The average cost of insurance was probably about $3.50 a thousand. 
That was a very heavy charge because the retailers had to carry large 
So the idea was conceived that they should get up an in- 
surance company of their own. In order to start this project, it was 
necessary to have a little money, and as they had none at that time 
they proposed to the board of directors of the association that they 
should loan the insurance institution $10,000, not to be used, but as 
a basis of credit upon which a fair rate of interest should be paid. 
This matter was arranged and the insurance plan was worked out. It 
was figured that in order to put the plan into successful operation at 
once, it would be necessary for each man to pay in an amount equal to 
the insurance premiums that he would be paying under a board com- 
pany rate, this amount to be-considered as a guarantee. This step was 
taken as a precaution to enable them to call up to that amount and not 
hurt the insurer during his first year. The money thus secured was 
called the guarantee premium deposit. The association has kept up 
this plan every year since, but as the basis rate decreased the amount of 
this deposit also decreased. Instead of $2.50 a thousand, which was the 
rate during the first year, it has now been brought down to 75 cents. 

The association has at the present time about $3,000,000 of insur- 
ance in force. The $10,000 borrowed from the board of directors has 
been repaid, and, roughly speaking, the fire insurance association has 
now $40,000 or $50,000 of capital. Moreover, it has never been neces- 
sary to make a call that in any way approached what the board com- 
panies charge. Last year and for the previous four or five years they 
have paid 48 cents. Insurance on Mr. Estlin’s company’s yard at 
Melita, Man., which formerly cost $350 is now costing only $48, and, 
in addition to that, instead of having a whole lot of trouble if they have 
a fire loss, being lumbermen themselves, the policy holders are dealt 
with as brother lumbermen, and the practice is to give them as fair an 
adjustment as possible. 

Another feature of the insurance plan is that they only cover up 
to $7,000 on any one yard. They have been able to get other com- 
panies to take the excess insurance which they did not carry them- 
selves. Of course, the association also makes a charge for exposures 
like any other company. 

The work of the insurance department has been wholly voluntary 
on everybody’s part with the exception of the staff, consisting of the 
secretary and stenographer. All the rest of the work has been done 
by the members of the association free of charge. 

As an association, therefore, they are proud of the excellent re- 
cord that has been made and the good work that they have done to 
assist the lumber dealer to materially decrease his cost of doing busi- 
ness. 

On another page of this issue of the Western Lumberman is to 
be found the program of the annual meeting of the Western Retail 
Lumbermen’s Association. By’a careful study of this agenda it will 
be seen that the officials of this wideawake association have prepared 
one of the best annuals, both as regards the business end and the social 
aspects, that will have ever been held in Western Canada. 

The Western Lumberman trusts that every lumberman who pos- 
sibly can get away will do so. We also look for a big attendance of 
prospective members, especially from Alberta. Very gratifying indeed 
was the attendance of manufacturers, wholesalers and salesmen last 
year, and it is the wish of the President and Directors of the Western 
Retail Lumbermen’s Association that the attendance at the forthcom- 
ing annual will be trebled. 

The Convention will be held in the Royal Alexandra Hotel, Win- 
nipeg, starting at 9 a.m., on January 24, and will continue over the 
two subsequent days. 


Not for some years has the outlook for 
the loggers of the Coast districts of 
the province been as bright as that 
now presented, and the operators are 
undoubtedly justified in looking forward to the future with renewed 
confidence. Like the millmen, who manufacture the raw material 
extracted from the forests with so much labor, the members of the 
logging fraternity have been passing through perilous times, and not 
all of them have been able to survive the ordeal. The men in both 
branches of the industry are deserving of every commendation for 
their uphill fight against the disheartening conditions which pre- 
vailed in 1914 and 1915, when both logs and timber sold below the 
cost of production for almost the entire period. The present year has 
seen a stronger demand for lumber at higher prices, and the loggers 
have benefitted in corresponding degree. Under the stimulus thev 
achieved the remarkable performance of breaking the previous best 


Logging Situation is 
Promising 
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record of log production on two oceasions—in July, when the cut was 
140,561,435 feet, and again in October, when the new mark of 156,412,- 
875 feet was reached. The figures for November have not yet been 
compiled by the Forest Branch, but it is believed the total will exceed 
100,000,000 feet, and that the grand total for the year will be slightly 
in excess of one billion feet—approximately 350,000,000 feet in excess 
of last year, and almost double the output for 1914. 

This fine showing has been accomplished in the face of a pro- 
nounced shortage of labor all year, many of the camps being under- 
manned and all of them having the drawback of a considerable per- 
centage of unskilled yet high-priced labor. ‘To speed up production 
under this state of affairs the operators probably made more use of 
expensive equipment than ever before, while from first to last they 
had to face the increasing cost of wire rope, provisions and all other 
supplies. The majority have probably made a little money on the 
season’s operations, and this fact, combined with the certainty of a 
much heavier demand for lumber next season and the knowledge 
that additional mills will be in the market for logs, has tended to imbue 
the loggers with a feeling of buoyant hopefulness. They feel that 
1917 will bring them real prosperity. 


The Western Lumberman has on sev- 
eral occasions placed itself on record 
as favoring the establishment of a 
course in forestry and forest engineer- 
ing at the University of British Columbia as being essential to the 
rounding of that institution’s sphere of usefulness. Our timber wealth 
provides the bulk of the revenue of the province, and if properly ad- 
ministered will in future years continue to ease the burden of taxa- 
tion, while placing our lumbermen in a predominant position in rela- 
tion to the world’s markets. T[Entertaining these views relative to the 
importance of closer study of forestry problems from the British 
Columbia viewpoint, it is very cheering to note the interest being 
taken in this very vital question by Mr. M. A. Grainger, chief forester 
for the province. At a meeting of Victoria Rotary Club last month 
Mr. Grainger, after a reference to the varied activities of the Iorest 
3ranch, went on to say: 

“But what is needed is the extension of the department’s activi- 
ties. To do this, a forestry department at the University is absolutely 
necessary. The benefit will not be merely to the pupils who learn a 
vocation at its classes. Such a department would be a kind of con- 
sulting laboratory, where the millman and the builder as well as the 
forest ranger could come with his problems for solution. There are 
several hundred rangers who might attend winter classes, for in- 
stance. There are more than that number of business men who could 
with advantage avail themselves of the expert knowledge afforded 
by such a department. The British Columbia lumberman has no 
tests nor figures to show concerning the qualities of British Columbia 
timber, If he wants to get down to brass tacks in talking to a cus- 
tomer, he has to borrow the figures and facts worked out by some 
American school of forestry; and to use handbooks published by 
American lumber associations. Jf a boy, inspired by the sight of 
British Columbia’s almost limitless wealth of timber, wishes to study 
forestry, he has to go to Montreal or. to the United States.” 

That there is weight to the above arguments our readers will 
doubtless concede, and we can only hope they will impress the mem- 
bers of the new government as forcibly as they will the public in 
general. The sum of $20,000 was placed in last year’s estimates by 
the late government, the intention being to make a start along the line 
above mentioned, but for some reason the amount was not placed 
at the disposal of the University. No further time should be lost in 
view of the expected great expansion of the B. C. lumber industry after 
the war. 


Forestry at the B.C. 
University 


Mr. -E. A. Sterling, of the National 

A Lumber or Metal Clad \Vumber Manufacturers’ Association of 

Barn —Which 2 Chicago, has requested the Western 

Lumberman to publish a very interest- 

esting criticism of an article which appeared in a recent issue of the 

Uxbridge Journal, published at Uxbridge, Ontario, which contained 
an article headed “A Lumber or Metal Clad Barn—Which ?” 


Very interesting is Mr. Sterling’s criticism of this article which - 


is interesting reading because of the subtle way in which an attempt 
is made to convince the farmer that a metal clad barn is more perman- 
ent and cheaper than one of wood. As his remarks are of vital interest 
to the lumber dealers in Western Canada we reproduce herewith what 
Mr. Sterling has to say regarding the respective barns. 

A comparison is made between two barns, each 36 feet wide and 
56 feet long, with side walls 16 feet high, and having a gambrel roof. 
It is assumed that the frame will be of lumber in both cases, and will 
cost $500. We are next to assume that the farmer will be in a state 
of doubt and anxiety as to whether to cover the roof ‘and the sides 
with metal or with wood. In the comparative estimate, the best show- 
ing that can be made is that the metal clad barn will cost $150.75 
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more than the all wooden barn. The metal covering would be gal- 
vanized corrugated iron at $6.00 per square. 

Without looking into the details of metal prices or checking the 
accuracy of the lumber costs, the forced arguments in favor of the 
metal barn are found to defeat themselves. It is stated that the de- 
preciation on the metal clad building, according to the “Valuators 
Tables of Insurance Companies,” (whatever they are), “is never 
greater than 1% per cent. per annum, while on a wooden building it 
is not less than 2% per cent,” (it is not clear whether this deprecia- 
tion figure comes from the same source). The metal clad barn costs 
$1,282.75 with a depreciation of 1% per cent., or $16.03 per year, and 
would last eighty years before the complete cost was expended in 
repairs. Now look at the poor wooden barn—with an original cost 
of $1,127 and depreciation of 2% per cent. the building would last 
only forty years before the complete cost had been expended in repairs. 

A wooden barn which does service forty years is a pretty fair 
investment, yet many have greatly exceeded this life. If a metal barn 
has ever been built which lasted this long no one has ever heard of it. 
It will be a sad day for the stock which is sheltered only by what was 
left of galvanized corrugated barn siding after eighty years, or eyen 
ten or twenty years. If the advocate of the metal barn talked to a 
few of the farmers in northern Michigan who were persuaded to buy 
metal covering for their buildings a few years ago he would get a 
decidedly different impression of its lasting qualities. 

We have seen a roof of old fashioned black iron, which by being 
kept well painted, had lasted twenty-seven years. We have also seen 
galvanized iron roofing which rusted through in less than ten years. 
How anybody can talk about the metal barn lasting eighty years and 
vet away with it, is more than we know. Surely no sane farmer will 
believe it. 


The Western Lumberman publishes 
B.C. Export Mills to with deep satisfaction the important 
Pool Output news that at a conference of the man- 
; agers of our Coast export mills, held 
at Victoria on November 29th, a plan was perfected for the speedy re- 
habilitation of British Columbia’s dwindling export trade in lumber, 
and the diversion to our mills of orders for a fair share of the enor- 
mous quantities of material that will be needed for the rebuilding of 
the ruined homes in Belgium and Northern France, and the re-stock- 
ing of Britain’s depleted yards. With one exception—a plant long 
established, with world-wide connections—all of the mills agreed to 
pool their output for export purposes and to place the business in 
the hands of the Canadian Trading Company, Limited, of Vancouver, 
which is very closely allied with powerful selling agencies in Lon- 
don, San Francisco, Sidney and elsewhere. It was realized by our 
millmen that British Columbia export interests are seriously threat- 
ened by the aggressive selling campaign being carried on by the 
Douglas Fir Exploitation & Export Company, handling eighty per 
cent. of the cut of Washington and Oregon tidewater mills, which 
concern has booked 30,000,000 feet for off-shore delivery since the 
formation a couple of months ago. The Canadian Trading Company, 
Limited, has already chartered four or five schooners now building at 
Vancouver and Victoria, and will be able to secure additional ton- 
nage through San Francisco and London, so that definite delivery of 
cargoes may be guaranteed. : 

There has been some criticism of the policy of the Imperial author- 
ities in placing heavy orders with American lumbermen when material 
equally as good might have been purchased in Eastern Canada or 
British Columbia. The matter was taken up with the Admiralty by 
Sir George Foster on his recent visit to England, with the result that 
an explanation was offered in the House of Commons. The Colonial 
Secretary stated that such orders as had been given to United States 
dealers were limited to timbers produced there only, or by transporta- 
tion facilities then available. Whether or not the facts are as stated 
our lumbermen may, we think, rely upon it that British Columbia’s 
claims to recognition will not be overlooked in future. 

Iearly in the month a flurry was caused in Vancouver business 
circles by the appearance in a local morning paper of the statement 
that an order for one billion feet of lumber for the British Govern- 
ment had been lost to our “interior” mills owing to the lack of suit- 
able harbor facilities at Vancouver. Lumbermen’ were kept busy 
answering telephone messages, and between times they made a few 
enquiries on their own account, having no knowledge of so rich a 
prize having been within their reach. Mr. E. W. Hamber, president 
of the B. C. Mills, Timber & Trading Company, Limited, who hap- 
pened to be in Winnipeg, punctured the rumor by pointing out in the 
I*ree Press that a billion feet order would exceed considerably the 
total export of lumber from B. C. for a number of years, and that to 
transport the quantity mentioned would require 250 steamers carry- 
ing 4,000,000 feet, while the average steamer would carry consider- 
ably less. The story would not down, however, until given an official 
denial by Mr. R. H. H. Alexander, secretary of the B. C. Lumber & 
Shingle Manufacturers’ Association, who declared the reported order 
was a myth and had never even amounted to an enquiry. 
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THE 


Western Retail Lumbermen’s [wenty-Sixth 
Annual Meeting, Jan. 24, 25 and 26 


Excellent Program Has Been Drawn up by Progressive Officials—Fine Addresses Will be Feature of 
Meeting—Fire Insurance Company Meets January 26—Representatives from Coast and 
Mountain Manufacturers’ Associations will also be in Attendance. 


‘*Falling into step with the reconstruction move- 
ment, which is running pretty strongly in all indus- 
trial lines, the retail lumbermen have adopted new 
policies during the past two years, and still have 
others of vital importance under consideration. 

“Tt is manifestly the duty of every retail lumber- 


man, wholeheartedly in his business, to attend the 
convention, discuss these questions, and take inven- 


9? 


tory for the future. 


(Signed) W. D. Galvin, 


President Western Retail Lumbermen’s 
Association 


The above is President Galvin’s message to the retail lumber 
dealers in Alberta, Saskatchewan and Manitoba, and it is to be hoped 
that every lumberman—no matter which line he is engaged in—will 
make every endeavor to be present at the Twenty-sixth Annual Meet- 
ing of the Western Retail Lumbermen’s Association which will open 
at 9 a.m. on January 24, continuing over the two subsequent days. 
All sessions will be held at the Royal Alexandra Hotel this year. 

The program for the meeting—given in full below—is a top- 
notcher, and a careful study of it will reveal the fact that every mo- 
ment has been taken up with business that is of the utmost import- 
ance to the retail lumber dealers in Western Canada, whilst the social 
side has not been lost sight of as you will find out when you arrive 
in Winnipeg. . 

Here is what the officials have in store for you: On January 24, 
at 9 a.m., you will register at the Royal Alexandra Hotel. The first 
morning is dan-important one, including an address of welcome, the 
presentation of the reports of the officials and an interesting address 
showing “Five ways of knowing an honest man.” An innovation of 
the convention is that the delegates are being kept together during 
lunch hour by retiring to the private dining room in the Royal Alex- 
andra and there during luncheon well-known speakers will address 
the delegates on interesting subjects. 


On Wednesday, January 24, at 2 p.m., Mr. White, of Chicago, IIL. 
will address the convention, taking as his theme, “Salesmanship in 
the lumber business.” Another important happening on the program 
for this afternoon is an interesting address on the all-important sub- 
ject: “Creation of a uniform system of granting credits.” 

In the evening at 8 p.m., the first annual convention of coal oper- 
ators, wholesale and retail, coal dealers of Western Canada, under the 
auspices of the Western Canada Sales Service Bureau will be held, 
at which the completion of organization details will be gone into. A 
president and officials will be elected, and there will follow a discussion 
of important subjects relating to the coal trade. 

On Thursday, January 25, the morning session will open at 9.30 
a.m. with an address entitled, “How to pick out the Jazy man.” This 
will be followed by a discussion on, “Competition and a method of 
meeting it successfully.” An address, showing how a more judicious 
“Elimination” of retail yards may be effected, will close the morning 
session. 

Thursday afternoon will be given over to the manufacturers, and 
addresses will be delivered by Messrs. Adolph, Anstie, Knight and 
Cross, of the various lumber associations west of Calgary. An inter- 
esting address will also be delivered by Mr. F. R. Herchmer, Inspector 
of Forest Reserves for the Province of Manitoba. In the evening, at 
8 p.m., there has been arranged three hours of real fun for the delegates. 

Friday, being the last session, is the most important one, insofar 
that on this day the officials for the ensuing year will be elected, and 
the place selected for the holding of the next annual meeting. The 
annual meeting of the Retail Lumbermen’s Mutual Fire Insurance 
Company will be held at 11 a.m. during this session. We urgently 
desire to see a larger attendance at the annual mecting of this fire 
insurance association than last year, when most of the delegates 
thought the business of the morning was over when the other associa 
tion adjourned somewhere about 11.30 a.m. 

In the afternoon, at 2 p.m., the report of the officials of the Retai 
Lumbermen’s Purchasing Agency will be received, followed by a ven 
eral discussion as to what the Agency means to the dealets. 

Here, then, is a brief synopsis of what the officials of the Western 
Retail Lumbermen’s Association have in store for its members and 
its visitors for the Twenty-sixth annual meeting. 

Again we are requested by the President and Directors to request 
every lumber dealer to make the trip to Winnipeg to participate i 
this most important meeting and to bring along with him any brothe1 
dealer who may not be a member and let him hear what the associa 
tion has done, is doing now, and what it has in store for 
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its members 
A detailed account ot the convention will appear in t] 


he February 
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issue of the Western Lumberman, which will contain all the reports 
of the officials, accounts of the different addresses delivered, and a 
synopsis of the discussions which take place. 


DETAILED PROGRAM 
January 24th, W ednesday 


Open the Yard. 
Address Welcome. 
Annual Minutes. ‘ 
President’s Address (William D. Galvin). 
Secretary-Treasurer’s Report (N. G. Neill). 
Five ways of knowing an honest man (Struthers). 
Things I want to know. (Question box). 
Adjourn. 
Lunch in private dining room in the Royal Alexandra Hotel. 
Speakers:—Interesting and well-known men will speak. 


9 a.m. 
10 a.m. 
10.30 a.m. 
10.45 a.m. 
Peto ain. 


11.30 a.m. 


12 noon 
12.15 p.m. 


2 p.m. Salesmanship in lumber business (Mr. White, Chicago). 
3 p.m. Western Canada Sales Service Bureau. 
3.45 p.m. Creation of a uniform system of granting credits. 
.35 p.m. How to tell the dishonest man the first time you meet him 
(Struthers) 
5 p-m. Adjourn. 
8 p-m. Wednesday Evening. 


First Annual Convention of Coal Operators, Wholesalers, and Re- 
tail, Coal Dealers of Western Canada, under auspices of West- 
ern Canada Sales Service Bureau, Completion of Organization 
Details, Election of President and Officers, also discussion of 
important subjects relating to the Coal Trade, Prospectus covy- 
ering Constitution, Objects, Method of Finance, ete., being 
mailed every operator, wholesaler and dealer. 


January 25th, Thursday 


9.30 a.m. How to pick out the lazy man (Struthers). 

10.00 a.m. Competition and a method of meeting it successfully. 

11.30 a.m. How may a more judicious “Elimination” of Retail Lumber Yards 
be effected? 

12.00 noon Adjourn. 

12.15 p.m. Lunch. Speaker, a man who can put snap and joy into life. 

2.00 pm. MANUFACTURERS’ AFTERNOON. 


Mountain, Coast and Northern Manufacturers.—Mr. F. W. Adolph, 
Bayne Lake; Mr. W. A. Anstie, Revelstoke, B.C.; Mr. E. C. 
Knight, Vancouver Lumber Co.; Mr. G. C. Cross, . Brunette 
Sawmills. 


4.30 p.m. Forest Service—Location and Resources of Forest Reserves in 
Western Canada, Work of Dominion Government “Forest Ser- 
vice” in Protecting the Forests of Canada. 

Speaker:—F. R. Herchmer, District Inspector of Forest Reserves. 

5.00 p.m. Adjourn. ‘ 

8.00 p.m. Evening Entertainment:—Three hours of real fun. 
January 26th, Friday 
9.30 a.m. Selling the big man (Struthers) 
10.00 a.m, Election of Officers. _ 
10.45 a.m. Place of next Convention. 
11.00 a.m. Retail Lumbermen’s Mutual Fire Insurance Co., Annual Meeting. 
2.00 p.m. RETAIL LUMBERMEN’S PURCHASING AGENCY. 
Report of President, A. B. Estlin, Melita, Man. 
Report of Manager and Treasurer, A. kK. Agnew, Vancouver, B.C. 
Report of Secretary, D. B. Jones, Moose Mountain Co., Winnipeg. 
General Discussion, What the Agency means to the dealer. 
Election of Officers. 

4.30 p.m. Selling the Small Man (Struthers). 

5.00 p.m. Adjourn. 


Friday Evening will be left open. 
Close the Yard. 


Is Solving Problems of the Retailers 


The enterprise of the National Lumber Manufacturers’ Associa- 
tion in assisting retail lumber dealers to place working models of ideal 
farm buildings in their yards to assist in giving service ideas to con- 
sumers has taken like wildfire, and many orders are being placed for 
such models by retailers all over the country. Investigation develops 
that the idea of advertising along modern lines, with something to 
show customers, is spreading rapidly in the industry, and the plan for 
city lumber exchanges to maintain exhibits for all prospective builders 
is being taken up in many places also. 

A visit to Indianapolis developed that lumber retailers there are 
anxious to organize a lumber exchange such as those already made 
successful the past year at Kansas City, Minneapolis, and Dayton. 
The Dayton exchange, the latest of these, has already worked won- 
ders in the development of the lumber business in that territory. 

Plans are now being considered for the organization of traveling 
exhibits, in which the retailers of various cities might be induced to 
combine for a month to establish exhibits in some central location, for 
the benefit of all dealers in that territory, and unitedly push the lum- 
ber business by advertising and personal work vigorously in that time. 


‘Company and with the Dominion 


Leaves B.C. Forestry Branch 


John D. Gilmour, of the Provin- 
cial Forest Branch, tendered his re- 
signation recently in order to ac- 
cept the important position of gen- 
eral logging superintendent of the 
Anglo-Newfoundland Development 
Company, Ltd., a branch of the 
Harmsworth Company, owners and 
»perators of immense pulp holdings 
in Newfoundland. Mr. Gilmour as- 
sumed his new duties on January 1. 
He will be stationed at Grand Falls, 
Newfoundland. 

Mr. Gilmour is a 1908 graduate 
of the Ontario Agricultural College 
and also of the Yoronto Forest 
School in 1911. He spent some 
time in the employ of private lum- 
ber companies, and has been. con- 
nected with the forest branch of 
the Canadian Pacific Railway 


Forest Branch. Since 1912 he has 
been a valued member of the for- 
estry branch of British Columbia. 
Irom 1912 to 1915 he was district 
forester at Cranbrook, and for the 
last year was stationed at the head 
office in Victoria. His experience in forestry work has been extensive 
and varied. 


John D. Gilmour. 


Red Cedar Shingles the Best Roofing Material 


Below we present a summary of some of the good points dis- 
covered in red cedar shingles by United States retailers of “Rite- 
Grade” brand. They apply with almost equal force to most grades as 
manufactured in British Columbia. If our prairie retailers can sug- 
gest other advantages than the above we shall be glad to hear from 
them. i 

Shingles are a commodity that usually are sold on a reasonable 
margin, and we can afford to give big value for the dollars we receive. 
The dealers should not only be well versed in the merits and adapta- 
bilities of shingles, but should also know enough about the base for 
the roofing to give sound advice when it is asked for. 

Summing up the reasons why shingles are best for the roofing of 
the building we find these to be: 


First—They are endorsed by years of experience and use. Cedar 
shingles will not rot, rust, or corrode. 

Second.—Because of the light weight of cedar shingles. The 
remarkable light weight saves expense in the whole structure of the 
house. The comparative cost of a shingle roof is 26 cénts a year a 
square, as compared with 50 cents a year a square of patent rooiing— 
figured upon the basis of cost, maintenance, and life of each kind of 
roof. 

Third.—Red cedar shingles are not torn off by wind and storm. 
The recent storms in Galveston and New Orleans verify this state- 
ment. Nor are red cedar shingles affected by hail as are patent roof- 
ings. 

Fourth.—They do not require constant upkeep and painting. 

Fifth—They are noiseless during heavy rain and hail storms. 

Sixth—Red cedar shingles are practically nonconductors of heat 
and cold. Anyone living under a roof made of slate, metal, coal tar, or 
tar products, in sections of the country where there are extremes in 
temperature, will verify this assertion and testify as to the discom- 
forts due to a roof conducting these different temperatures. 

Seventh.—Because of the pleasing appearance of red cedar shin- 
gles, especially of the beauty and popularity in bungalow designs. 
The appearance 1s pleasingly soft and artistic, susceptible to any shade 
of color desired. 

Eighth—Because of the ease of laying and repairing red cedar 
shingle roofs. 

Ninth.—They are not inflammable or hazardous to fire risk. In 
1890 the fire loss per capita in the United States was $1.73; in 1914 it 
was $2.24. During this period so-called patent fireproof material has 
had its evolution, and the coal oil lamp has almost disappeared, yet 
the country’s fire loss becomes greater. Does this show lumber and 
shingles to be such a risk? 

Tenth.—Because they are sanitary and always remain sanitary, 
making it possible to keep everything they cover sanitary. Every 
prospective home-builder should learn the truth about red cedar 
shingles, presented to him or her in a vigorous, yet truthful, manner. 
The truth should be told. 
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RETAIL YARD AND OFFICE 


News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


The Approach of the Convention Season 


It is now only a few days before the association season will be in 
full swing.” The round-up of the annual meetings will discover how 
far we have progressed during the past year on the lines of association 
work and the betterment of our ethical relations and how far, too, we 
have advanced in the knowledge of our business. This is one of the 
prime objects of these annual gatherings, to learn from each other our 
successful experiences in dealing with the old and ever-present pro- 
blems in a new and better way as well as new conditions that are con- 
stantly arising and requiring adjustment thereto. There has never 
been a year since | can remember but what ‘something has arisen in 
the business as a disturbing element that required taking up at the 
meetings for discussion and action determined on as far as we could 
at the time. In later years questions have come up concerning the 
development of our association work and also of new methods for 
better merchandising and bringing the retailers generally up to the 
modern standards of business. 

Taking it all in all, it is wonderful how much our associations 
have done for us in this respect. We may not at the time have a real- 
ization of the changes going on, but when we look back over the 
years and compare the first primitive ideas of association work with 
those of to-day we can but admit that we have traveled considerable 
distance on the road of progress. Along with this also has been the 
development of the individual retailer to a better knowledge of him- 
self and his business. The association idea andspirit has a wonderful 
effect in broadening the mind and heart of a man whom it influences to 
the extent of his putting it into action. Many a progressive retailer 
to-day has been made so by the stimulus he received at association 
meetings and taking part therein, and their influence has reacted on 
every man in the business. [ven those who have spurned the asso- 
ciation and couldn’t see the use it could be to them have participated 
in the general belief and uplift of the whole trade without being con- 
scious of the influence that was acting on them. It has taken us a 
long while to attain a realizing sense of how the association idea 
works and accomplishes what it does. At the first outset of its bring- 
ing us together the prevalent idea was to look for a direct action bene- 
fiting our individual selves. We had not learned the mystery of the 
indirect benefit coming from the giving of our own thought and action 
to the benefit of our associates in the buSiness, and most of us are 
still in the kindergarten of progress in trying to solve it. Co-operation 
is a growth, and a slow one at that. It takes time for even two indi- 
viduals to adjust themselves to a state of willing co-operation. How 
much more, then, does it require for bringing a larger number into 
the spirit and will for co-operating together for the benefit of the 
whole. It is easy to organize, but it takes a long time to form asso- 
ciation with individual units. As I’ve said, it is a process of knitting 
together and growth, and hence the impatience of some who can’t see 
what the association is doing for them or for anyone else. 


Many Dealers Were Skeptical. 


I remember back in the first years of the organizing of the retailers 
that it was common to hear the doubting and unbelieving express 
their belief that the association could not last long, and a very few 
years would see its demise. Even some members were faint-hearted 
about the continuing of the effort, and had it not been for the vision 
and courage of the comparatively few, doubtless such would have 
been the result, for this is the history of all collective movements for 
co-operating in a common cause. 

One of the remarkable outgrowths of the association spirit has 
been the tendency in late years of the several branches of the industry 
to get together for the common purpose of adjusting their mutual 
difficulties. This movement once begun will, | am confident, result in 
a still greater degree of harmonizing the different interests. It has 
kept me humping to keep pace with the march of ideas which have 
been and are being evolved, for as soon as one thing has been taken 
up and considered, out of the process comés something else that is a 
logical sequence to it. 

So it is one thing after another that is continually coming 
forward and inviting action by the association. But this is in accord- 
ance with the laws of growth and development, and therefore no bet- 
ter indication is needed to demonstrate that the retailer’s associations 
are positive and constructive factors in the business economy of the 
country. Ilence I maintain it is essential that we continue to culti- 
vate the association spirit in every way possible and by so doing 
strengthen the association for further progress in being effective. 


Protection Was the First Purpose. 

Our earlier conception of the association was for protection. 
Since then the evolution in them has been of an assisting and educa- 
tional character. Various departments have been added to them for 
the direct use of the membership, and in using them the member 
receives far more in financial value than he pays in for yearly dues, or 
even the expense incurred for his attendance on the annual meetings. 
These annual meetings also are the lumberman’s chautauquas for 
entertainment and instruction in practical matters pertaining to his 
business. He has received ideas that have stimulated him to make 
improvements in his methods of business; he has met others there 
who, like him, were seeking to know more of the business and in the 
interchange of what each knew from experience. All have returned 
home wiser and better lumbermen. One need not ask a progressive 
lumberman if he is a member of an association. You will know it as 
soon as you get to talking with him. Just as you can tell an educated 
man in the same way. So are the associations making of their mem- 
bers educated lumbermen. I will qualify this, however, by saying it 
is the members who take an active part in them and make use of the 
several departments of the association and also are readers and stu- 
dents of the trade papers. It is what you put in of thought, study, 
and action into your association that educates and gives you the most 
value. 

Business men are always keen to get the most value for anything 
they pay for. This is one of the tenets of business, but when it comes 
to making use of their association there are many members who lose 
sight of and don’t practice it, and, lacking this exercise of their advan- 
tages, they in time become atrophied in their attitude toward the asso- 
ciation. They are not exactly “dead ones,” but they do indirectly act 
to retarding its progress and making it all it could be. The live ones 
are association men all the year round. The other class are only so at 
the annual meetings and for a little while afterward, till the influence 
wears off for the lack of putting it in use. 


Advocates Women’s Auxiliaries. 


lor some time it has been running through my head that we 
could add materially to the service of our associations by the addition 
of a woman’s department to them, for this reason: Of late years the 
idea has been growing with progressive and advertising lumbermen 
that the interests of woman in home building are as important as 
those of man. This is shown by the efforts being made to induce the 
lumber dealers to make it an object to get the women folks directly 
interested in the planning and building of their homes and securing 
their assistance in creating a sentiment for the more modern class of 
houses. Those of you who have plan book systems know how great 
the advantage is if you can get the women to take an active interest 
in the plans shown them. It is being recognized that woman is 
capable of doing far more than it was supposed she could in matters 
that have been considered as outside of her particular domain. She is 


coming more and more to take part in the business activities of the 


world, and it seems to me that in no other business can she be more 
useful than in the lumber business, which deals so largely with con- 
struction which directly concerns her interests. You mav perhaps 
think this somewhat of a radical idea and not worth much in a practi- 
cal sense, but I give it to you and let you think of it and see wherein 
it could be made practicable for our associations to make use of it to 
success. A woman’s department, conducted by a woman, could have 
in charge the education of lumbermen’s wives and the women of their 
communities, just as we now have of the education of the men folks 
by the present-system of our associations. And I don't know but that 
it would be a good thing, too, for the trade papers to have a woman’s 
department for the same purpose, and not leave it altogether to the 
journals of fiction literature to work up sentiment among the women 
for better conveniences in house building. Within ten vears from 
now you'll see something of this kind adopted, see if you don’t! 


Every Year Sees an Advance. 

An encouraging feature of our associations is that everv annual 
meeting is a little better than the last one. Not so much perhaps in 
point of social pleasure and entertainment, but rather in the subjects 
discussed that show the advanced ideas in the business. And the 
meetings this season will be replete with presentation of subjects that 
are just beginning to take form and be considered for 
conduct of the retail business and all in the line « 
ledge and efficiency. 


adoption in the 
ut progress in know- 


One association has taken a radical departure from its usual pro- 
gram. The exhibits feature has for many years been a pominent one 
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The above illustrations show a cattle barn as drawn by the building department of the Western Retail Lumbermen’s Association, Winnipeg. This 


cattle barn is slightly on the “L” type and is suitable for a silo. 


It is a barn of splendid appearance, conveniently laid out with bull pen, place for 


loose stock, lots of feed rack and feed mixing room. The grain-bin in the loft is built with a hopper bottom. Accommodates 16 head of cattle in 


stalls. 


at its annual meetings, and the revenue received from the exhibitors 
has been used to give the visiting members and their families free 
entertainment at the theatre on two evenings of the three-day meeting: 

[ have an idea that this is a good move on the part of this particu- 
lar association, and I am looking with some curiosity for the outcome 
of the experiment. As a matter of fact, the exhibit feature of our 
conventions has been more of an exploitation of the substitutes than 
it has of lumber. It has been really a market place for the sale of 
these substitutes, and I venture to say that ten carloads of them are 
sold on these occasions to one of lumber, besides the value of the 
advertising it is to them. If we are going to have an exhibit at our 
conventions let it be confined strictly to the exploiting of lumber and 
its products; then we will act consistently with the campaign to 
encourage and extend the use of lumber. 

When you come to think of it, we have been pretty easy in this 
matter. We have allowed the other fellows to do what they won't 
concede to us at their exhibits. They would laugh at you if you asked 
them for the privilege of installing a lumber exhibit at one of their 
cement shows, and they would be consistent with their own interests 
in the refusal. I think it is high time for the lumbermen to wake up 
and get busy with making our annual conventions something else 
besides market places for anything that Tom, Dick, and Harry want 
to sell. I think some of the money that the national organization is 
spending for their lumber campaign could be wisely diverted to the 
use of the retailers’ conventions for assisting them in their campaign. 
I would have a good lumber show at every convention, and invite the 
public to come and view it, then you would reach the very people that 
you want to. Weare asked and expected by the national organization 
of manufacturers to co-operate with them in their efforts to promote 
the use of lumber, and, in view of this and what they are doing in 
this regard, it is logical to believe that an exhibit of “builders’ sup- 
plies” has no place at a retail lumbermen’s convention, and in the 


Designed with 10 ft. x 12 ft. loft doors. 


name of consistency they ought to be excluded. I know, of course, 
where the trouble is in doing this. It takes money to hold a conven- 
tion, and a good deal of it; too, and in the past the lumbermen have 
been content to receive the larger share of it from the exhibitors and 
salesmen of “builders’ supplies.” This keeps the treasury of the asso- 
ciation from going dry, but it hardly reflects credit on the member- 
ship of the association. If the elimination of exhibits at our conven- 
tions is a reform and consistent with the efforts being made to pro- 
mote the cause of lumber, then the lumber retailers have got some- 
thing to do to provide a substitute of attraction, and, therefore, | am 
watching how the experiment of this association will succeed. 


The Mill Work Question. 

The meetings this winter will, I hope, devise measures for the set- 
tlement of the mill work question between the retailers and the manu- 
facturers. This is going to be the most important matter that has 
come before the conventions in many years, for as I learn more about 
it, it is more serious than I had any idea it was. The loss of the sell- 
ing of mill work alone is no great matter to the lumber dealers as far 
as profit is concerned, but unfortunately there goes with it the loss of 
other things that will seriously affect the sales of the retailer, whereby 
he will have nothing to furnish on a house bill but the lumber to 
enclose the building. I think a thorough discussion of this matter 
should be had at all the conventions this season, inviting also the 
manufacturers to join in and present their side of the question. A 
special committee should be appointed from each association, and 
later on, say, in the month of March, meet somewhere with a like 
committee of the manufacturers, and in a give-and-take spirit come to 
some satisfactory settlement. I believe this can be done. In any 
case, however, the joint meeting will reveal more clearly the positions 
that both sides take. I don’t approve of letting the matter string 
along, because it surely will get worse instead of better, and the time 
to act 1s now. : 

Considering the nature of the proposed programmes and_ the 
vitally important questions affecting the retail business that will come 
up for discussion, there should be the greatest turnout of the mem- 
bership at these meetings there has ever been in the history of the 
retail associations.—C. H. Ketridge,in Mississippi Valley Lumberman. 
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Now is the time for the retail lumber dealers to prepare for a big trade in supplying the lumber for the erection of farm houses specially de- 

signed by the Western Retail Lumbermen’s Association, Winnipeg, for the Western farms. The above house contains four bedrooms, extra large 

dining-room, “comfy” little parlor, The sloping roof is the feature of this house, giving a more solid appearance to the house, while the extended 
roof adds to the warmth, 
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Retail Costs: How Do You Figure [hemr 


The Question of the Cost of Doing Business is an Important One to Retail Lumber Dealers--Many 
Failures Result from Basing Desired Profits on Cost —Outline of Successful Methods— 
Shows How to Track Down Elusive Profit 


The ways in which costs are checked up in connection with the 
retail lumber business are so numerous and various that the task of 
unifying them would be a big undertaking. There has already been a 
good deal of study on the subject, however, especially among retail 
associations and on the part of some of the larger, more progressive 
yards, and much of the spade work has been finished. Many of the 
elementary points of importance are covered in a summary of the 
problem which we were fortunate enough to come across recently, 
and which we reproduce for the benefit of our retail readers, both 
large and small. The subject of cost finding is discussed in fourteen 
concise paragraphs, as follows: 

1. Charge interest on the net amount of your total investment at 
the beginning of your business year, exclusive of all real estate. 

2. Charge rental on all real estate or buildings owned by you and 
used in your business at a rate equal to that which you would receive 
if renting or leasing it to others. 

3. Charge, in addition to what you would pay for hired help, an 
amount equal to what your services would be worth to others; also 
treat in like manner the services of any member of your family 
employed in the business, but not on your regular pay-roll. 

4. Charge depreciation on all goods carried over, on which you 
may have to make a less price because of change in style, damage, or 
other cause. 

5. Charge depreciation on buildings, tools, fixtures, or anything 
else suffering from age or wear and tear. 

6. Charge the amounts donated or subscriptions paid. 

7. Charge all fixed expense, such as taxes, insurance, water, light, 
fuel, etc. 

8. Charge all incidental expense, such as drayage, postage, office 
supplies, livery, or expense of horses or wagons, telegrams, and 
phones, advertising, canvassing, etc. 

9. Charge losses’ of every character, including goods stolen or 
sent out and not charged, allowances made to customers, bad debts, 
etc. 

10. Charge collection expense. 

11. Charge any expense not enumerated above. 

12. When you have ascertained what the sum of all the foregoing 
ifems is, prove it by your books, and you will have your total expense 
for the year; then divide this figure by the total of your sales, and it 
will show the percent which it has cost you to do business. 

13. Take this percent and deduct it from the price of any article 
you have sold, then subtract from the remainder -what it cost you 
(invoice price and freight), and the result will show your net profit or 
loss on the article. 

14. Go over the selling prices of the various articles you handle 
and see where you stand as to profits, and then get busy in putting 
your selling figures on a profitable basis, and talk it over with your 
competitor, as well. 


Cost of Doing Business—Figure It Out. 


An article cost $1 to manufacture. The expenses of selling the 
article are 18 per cent. For what must it sell to make a net profit of 
10 per cent. ? 

Nine out of ten men can’t solve it. Can you? 

Practically every business arithmetic on the market would give 
sh taking the first cost as the basis for estimating cost of sales and 
proht. 

Imagine our surprise upon being informed that the result is $1.39, 


Winnipeg Bank Clearings at High Level 


With business in commercial and industrial lines showing un- 
precedented activity for the period of the year, and operations in 
the stock and other speculative markets in heavy volume, payments 
through the Winnipeg banks are maintained on an extensive scale. 


Bank clearings for the week ending December 20 total $55,702,525, 
being an increase of $1,341,948, as compared with the corresponding 
week of 1915. 


Figures as posted up in the local clearing house for this week 
-are as follows: Week ending December 20, $55,702,525; correspond- 
ing week, 1915, $54,460,577; corresponding week, 1914, $24,242 384. 


the author insisting that the expense of selling and the cost should be 
quoted on the basis of the selling price. 

Many failures in business are due to the practice of basing desired 
profits on cost. Yet many business men seem to have persistently 
refused to acknowledge that any per cent. of a smaller sum is a smaller 
percent of a larger sum; that if a fixed sum is a certain percent of a 
certain sum, it is a smaller percent of a larger sum, or, to put it cor- 
ectly, that if 25 is 25 per cent. of 100, it is only 20 per cent. ot 125, 
and 25 per cent. increase over cost is 20 per cent. profit on the selling 
price. 

Applying the above example to the retail lumber business: 

Stock costing $20 per M. should be sold for $28 per M. 

Stock costing $30 per M. should be sold for $42 per M. 

Stock costing $40 per M. should be sold for $55 per M. 

Government statistics for 1914 on 250,000 corporations through- 
out the United States give the following information: 

10,000 made more than $5,000 profit for the year. 

190,000 made less than $5,000 profit for the year. 

50,000 showed a loss. 


Statement of the Retail Lumber Company. 


Inventory,on*hand Janttary Tst,19V5" Sk ek. $25,000 
SrOcis purenased dtitinge LOLS Teter ite eik es ee 88,000 
$113,000 
Hiventory, on hand Vanuary Ist; 1916 °s4228. ess 30,000 
Waser cOstiorenOl ors, BS. i DA eee ee $83,000 
Sallastig: atten sie rows eg nd RR SPD EE oe eae $125,000 
SED CORE Rah ern RAMOS ce ee olan 2 Shay awd pte 5, $83,000 
CAPOCUMENAVARES eee ees carve Pan a eee Sy es, 5,400 
Penne rome Ene 0). sabe eso NEE ALA, Sai ee es hd CEN Pe 300 


Depreciation in machines 
Other mill expense 


1,000 90,000 


CSOSSAPEGUNE Shae ieee es on ae rtd LY $35,000 


Expenses. 
Ma td WAGES Sete re eel. aoa Asp mateye ages Biakto 2.” Sean J $5,000 
PRSUIPA C eg ce ta sem mt aie a mitts meat hs oy ee ors 400 
URGE paiet ser aictdc) stuart. cine 3 eye OE Sie Pe er tat es 2,500 
Gyre Is a Pa UGS eager, ok Sih ca Sinan nate 10 ind WL ak 6,000 
IPea CVX PALS emt Ceti tesa tether Mg gt 5,700 
(Drivers, feed, harness repair, wagon repair, 
shoeing, depreciation. ) . 
PNOMERLISIMO Nhs, on era ete eRe Bid eas oe eed VPC He Pt aeee S 600 
Dae COUMES © na tts cect een oe atte Ree a 1,000 
Office supplies (light, heat, telephone service) ...... 600 
itenestvaAnG xdtSCOMMt ose ck cel eh tn eee rete 700 22,500 


$12,500 
on sales 
on sales 


Net profit 
18 per cent. 


COstito, do! DUSINeSS.74. 00 cone eee es 

WUCEVPNOINE. 2 Sic as = Sodareret ek eee cree ee 10 per cent. 

CROGSEDEOME. co ciar es cetetcs sy eee ae « 28 per cent. on sales 

In order to obtain above profit you must add 40 per cent. to cost 
of material, as follows: 

[Lumber costing $20 per M. should be sold at $28 per M. ft. 

Lumber costing $50 per M. should be sold at $70 per M. it. 

If lumber must be surfaced or work in mill, this additional expense 
should be added to cost before adding 40 per cent. for selling price. 

The following sample statement of a retail lumber company shows 
in concrete form the way in which this end of the business is handled 
by a successful firm: ° 

An illustration of the relation existing between profit, overhead 
expense, selling price, and the volume of. business is shown in the fol- 
lowing table, from which it will be seen that it is far more important 
to get a price that includes a real profit than it is to turn over a large 
quantity of stock. ¥ 

Large sales and small profits, or smaller sales and larger profits 
(all based on same priced limber and 20 per cent, expense of doing 
business). n 


Percent Selling 20 P.C. Prof, pr Total 
I't. handled. Cost per M. added. price. overhead. M. profit 
4,000,000. .... $23.00 25 $2875 $5.75 $0.00 $0,000 
3,000,000. .... 23.00 30 2990 5.98 92 2760 
1:500,000ade 62300 35.3105) S32, 184 2'760 
1,000,000. .... 23.00 40 32.20 6.44 2.76 2-760 


An analysis of the average expense of a retail vard doing business 
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ina small town, as worked out from a large number of reports received, 
shows the following results: 


Onlogdinigs OS a hs Rane cis oe 6 ose RES as Ree $ .50 
(Joadine Of “WARONS 2. taut. sla +> de + Puneet oe pene ane 50 
Hauling andidelivieny.j.4...9%s>..s2>,. gee oe ae 1.00 
Depreciation. of equipment and sundry expense ......:...-..., ico 
RREME coe ak sn yateec entation cette keh Lk 2 20 Sanne ee oe aren 25 
Tap SUPAINCe: i. view ee ae alehe oo !5..0 aie. 0. 6 0: «eee he reek aici Nea ae ee 10 
interest ondborrnowed momey: . os .\kemstercess asthe ictanate nents 2a 
Interest;on: capital invested. ..)... <osesee.). ste meee ey la eee ee 30 


Office expense, light, heat, telephone, office supplies, etc. ...... 50 


Manarement expense i... .\. ceete aeguiteea sb rminte eck anemia 20) 
Badfacconuntsr eee ace f Ss Ac et eee ir eee 25 
ANGiviSttiSit1e: BURT Ee |. Ha Te pac eh a ent ee oe erate en 25 

$5.35 


The figures and ideas given above, while the result of actual ex- 
perience covering many years’ business, are not given as hard and fast 
rules by which to regulate the affairs of any yard. Local conditions 
will always have to be considered, which will affect results. We 
would appreciate an opportunity of expanding upon these ideas 
by publishing the conclusions reached by retail readers in their own 
business. Let us have your opinions and experience to hand on to 
others. Address letters to “Retail ditor, Western Lumberman, 302 
Travellers Building, Winnipeg. 


“Credits and Collections ”’ 
By Geo. F. Twiss, Admiral, Sask. 


These two problems of the lumber dealer are in reality only one. 
If you can solve the first, the solution of the second is a natural con- 
sequence. The most important trait to look for in a man desiring 
credit is character. The next most important is ability to perform 
his obligations. A good moral risk is the cream of the credit busi- 
ness. How many so-called good men—financially good—have the 
average retail yard to be encumbered with for long periods of time? 
The security is gilt edge, but by the time he has his account paid in 
full he is not satisfied with the treatment accorded him, whereas if 
this man had been educated to do business on business principles and 
had met his obligations when due, the relationship between the lum- 
ber agent and customer would have been far more free and friendly. 
All the troubles met with in granting credit and collecting would be 
almost eliminated if all lumber agents co-operated and educated their 
communities to do busimess according to the rules laid down and 
implied by good business. It is necessary, however, that these rules 
be emphasized at the time of the sale in a firm but courteous way. 
When refusing credit do not be afraid to say “No.” If your client 
says he can get it from your competitor, be a little charitable to your 
opposition, and let him have some of the business. 

A good agent should be able to “size a man up” and if you can, 
do not go against your better judgment and allow him to persuade 
you to let him have the lumber for some charitable reason. Remem- 
ber it is a business proposition, and when it comes to collection sea- 
son, you will regret the sale. There are poor risks amongst all na- 
tionalities, but the proportion varies considerably, and each man must 
be judged for his own worth in an endeavor to cut out the undesirable. 

When the collection season arrives, it is unnecessary to deluge 
the country with printed collection notices, except in the first in- 
stance when accounts fall due, and possibly a second notice. Better 
results will be obtained by writing a personal letter to each customer, 
when his account is past due. Never write offensive letters. Be firm 
and give your customer the idea that you mean what you say. Al- 
ways start on your collections early in the Fall, and when a man has 
threshed his grain “keep tab” on him till your account is paid. Give 
him to understand that a lumber account is the first he should pay, 
with perhaps the possible exception of the threshing bill. 

Finally, the best asset in credit business and collections, is good 
judgment, seasoned with tact. 


Lumberman Disappears 


Mr. Peter J. Noel, of the Peter J. Noel Lumber Company, Lim- 
ited, Fort Francis, Ontario, left that city October 3 and was seen in 
St. Paul the next day. Since that time nothing has been seen of heard 
of him. Mr. Noel was well known among lumbermen, particularly in 
northern and western Wisconsin, having formerly been located at 
Merrill. Anyone who knows anything as to his whereabouts will 
confer a favor by notifying his company, at Fort Francis, or Mr. J. M, 
Okoneski, of the Pioneer Lumber Company, Lumber Exchange, Min- 
neapolis, who is his brother-in-law, or Mrs. P. J. Noel, Fort Francis, 
Ont. 


Brooks & McVicar’s small shingle mill has been removed from 
Bissels’ Spur to a new site on McConnell Creek, about eight miles 
from Dewdney, Fraser Valley, where ample timber is available. 


Pacific Shingle Company 


LUMBERMAN 


What the Millmen Say of the General Trade Outlook 
for 1917 


Some time ago. the Western Lumberman sent a circular to practi- 
cally every sawmill operating in Western Canada, requesting infor- 
mation, included in which was the question: “What is the general 
trade outlook?” Very encouraging was the manner in which the mill- 
men supplied us with the information desired, and we take this oppor- 
tunity to thank each one who so promptly remitted their replies. Such 
co-operation is of the right kind, and we trust that the result of their 
action will redound to their benefit in the matter of practical sugges- 
tions which we hope to receive from time to time from the band 
sawers and the saw filers of the mills operating in Manitoba, Sas- 
katchewan, and British Columbia. 

3elow are several opinions, taken at random, of the millmen con- 
cerning the outlook in the lumbering industry in Western Canada. 
All of these replies show that the manufacturer looks to 1917 as a year 
whose business will surpass even that of 1916, which was the best year 
experienced for some time in the lumber industry in Western Canada. 

Firm and location. General trade outlook—1917. 


Hugh Blacktea is yea oes sae Good. 
Cedar Cove Sash & Door Co., Ltd.  [’air to good. 
Nicola Portable Sawmill ........ Fair. 


William Parkinson, Birch River . Good all through this part of the 
country at the present time, but 
has been dull for three years. 


Peachland Lumber and Mfg. Co., 


Peachlanud; B.C wesc aster os ' Good. 
The Robert McNair Shingle Co. . Good. 
Cameron Lumber Company, Ltd. Good. 
Nicola Valley Pine Lumber Co... Good. 


Abbotsford Lumber and Trading 
Company, Abbotsford, B.C. ... 
McLaren Lumber Company .... 
Brunette Sawmill Co., Ltd., New 
Westminster, B.C. ... 0 .4:2:.. 


Fairly good. 
Good. 


Satisfactory. General business 
will be slow till February, as is 
usual at this season. 

Monarch Lumber Co., Ltd., Sa- 
VOnia } 15: Ck cate ee eee ae ier Will operate both mills next sea- 
son. 

Ikast Kootenay Lumber Co., Ltd., 
Cranbrook, BAG? sna eee 


] Satisfactory. 
Rock Creek Lumber Co., Ltd. ... 


Bright. 


Adolph Lumber Co., Baynes 
‘Lakes BG. 2c0 ok ple Soe Good. 
Quance Lumber Co., Ld., Nakusp Owing to scarcity of labor, pro- 


duction will not equal demand, 
and consequently high prices 
will be maintained during 1917. 


Finger Lumber Co.,The Pas, Man. Good. 
Prince Albert Lumber Co., Prince 
Albért,, Sask :2 oo. 42 eee Fair. 
Sigurdson, Thorvaldson Co., Riy- 
etton, Man:.; 2.ec2c 3S. eeoeeee an Fair. Labor very scarce. 


Jos. Crew Lumber and Shingle 


Mig: Compaity, ota: 3 ica suce Good. 
British Columbia Mfg. Co., Ltd... Fair. 
The Slogan Valley Lumber Co., i 
Koch Siding Btw. > ae ee Encouraging. All mills working 


during winter months. . 

Barclay Shingle Mills, Ltd., Han- 
ey; BiG... ee eee ae 
Hillcrest Lumber Co. 
Varseveld Bros. 
Fruitvale, B.C. 


Fair. 

SAE cay ie ‘Good. 

Lumber 

Good. Cleaned up this year’s cut. 
If we can get the men, expect 
record cut for 1917. At present 
hardly possible to get men. 

Good. From present outlook lum- 
ber business during 1917 should 
be better than 1916. 


The Otis Staples. Lbr Gozokad 


pBik ae Good. 
Nanoose Lumber Co., Ltd. ...... Fair. 
Okanagan Sawmills, Ltd. ....... Good. 


Genoa Bay Lumber Co., Ltd. 3etter than for the past two years. 


Expect heavy demand from 
Prairies. Export demand and 
prices improving. 
Terrace Sawmillgs exces et... Fair. 
_The Acorn Lbr. & Shingle Co., 
Ltd. itv. (. Rae ert aa 
RR. Petteph otaemeseens qrancees Good. 
Ross Saskatoon Lumber Co. ..... Good. 
The Edgewood Lumber Co., Ltd... Good. 
Good. 


AP. Allison Satageew eyo ee 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Market 


The severe weather of the last few weeks has interfered, in a 
large way, with building operations in Western Canada, most of the 
bigger works being rushed in order to get the roofs on so that the 
interior work may be continued throughout the winter months. Vhis 
has, therefore, diminished the demand for lumber in the cities and 
smaller towns in the West, but it is encouraging to have the reports 
from the line managers who have been interviewed during the iast two 
weeks to learn that the demand from the farms is keeping up in a 
wonderful manner, and it is expected that there will be a steady busi- 
ness in this direction all winter, with next spring seeing an abnormal 
business at retail, which will stimulate the activity of the mills at the 
Coast and in the Mountains to such an extent as has not been wit- 
nessed since the orgy of buying in the palmy building boom days of 
several years ago. 

Very encouraging is a survey of the building figures during the 
last few months of 1916. October was the banner month of the year, 
so far as building operations in Western Canada were concerned. In 


17 Western cities there was a gain of no less than $539,945 over the 


same month of 1915, which is equal to a 162 per cent. increase: No- 
vember building activity throughout Canada reports increases shown 
in October. The total for 49 cities in Canada for November, 1916, 
shows a gain from $3,348,768 in 1915 to $4,048,829 in 1916, or 17 per 
cent, increase. nd that the increase is a real one is further shown by 
the 11 months’ tetal of $35,291,496 in 1916, as compared with 
$30,297,058 in the same 11 months during 1915. In 20 Western cities 
a gain of $462,929 was recorded in November, 1916. At Winnipeg the 


building permits taken out during the 11 months ending November 30° 


numbered 1,078 and totalled $2,478,400, as compared with $1,920,500 
for the corresponding 11 months of 1915. The month of November 
was responsible for permits to the value of $193,400, or four and a half 
greater than those for November, 1915, which totalled only $42,850. 
Building Inspector Rodgers, when interviewed, stated that in his opin- 
ion confidence in building is returning, and that this year will see a 
return to something approaching old times. 


Many meetings have been held during last month regarding 
demurrage rates. The railway board was asked, some time ago, by 
the Canadian Lumbermen’s Association to postpone consideration of 
the hearing of the application of the railway companies to increase 
demurrage charges from $1 to $4 per day, and to cancel exceptions to 
the present rules. The lumbermen, in a letter to Sir Henry Drayton, 
stated that it was impossible for them to deal with the matter on so 
brief a notice. In the letter it was pointed out that the Interstate Com- 
mission of the United States has postponed consideration of a similar 
application by American railways until the end of March. ‘he pro- 
fessed object of the railways is to hurry the unloading of cars so that 
more coal and other commodities may be shipped. 

At a subsequent meeting between railway officials, shippers, and 
consignees regarding demurrage rates, a unanimous agreement was 
not arrived at, but a compromise demurrage scale, to which an East- 
ern lumber dealer’s association and coal dealers dissented, was handed 
to the railway board, and judgment will be given at the earliest pos- 
sible moment. Under the agreement, amended somewhat from that 
reached, the, following provisions are made: Forty-eight hours free 
time, beginning at 7 a.m., after 24 hours have been allowed for pay- 
ment of charges and passing the customs, with demurrage charges of 
$1 for the first and second days after the expiration of the free time, 
$2 for the third day, and $5 for the fourth and succeeding days. 


Paragraphs from Prairie Points 
Mr. E. A. Graves has taken over the business of the North Canada 
Lumber Company, Ltd., at Davis, Sask. 
The Quality Lumber Yards have bought the yard formerly oper- 
ated by John Mengies & Sons at Oakburn, Man. 
The Athabasca-Lumber Mills, Ltd., has been incorporated, with 
head office at Calgary, Alta.; capital stock, $250,000. 


The Lyons Lumber and Hardware Company, Ltd., has been in- 
corporated at Saskatoon, Sask., with a capital stock of $20,000. 


The Winnipeg Board of Control has advertised for tenders for the 
supply of lumber for 1917. At the moment of writing these notes the 
contract had not been let. 


The Western Lumber Company, Saskatoon, Sask., are contem- 


plating the erection of a sawmill, to be ready to saw about January 
Ist, 1917. Mr. C. R: Hill is manager for the company. 


Mr. T. J. Unkauf, who has been manager of the Humboldt yard of 
the Crowe Lumber Company for some time, has resigned, and 1s leay- 
ing shortly with Mrs. Unkauf and family for Winnipeg. 

Rainy River, Offfario, is to have another sawmill. Mr. W. H. 
Green has made arrangements to have the George Livingston: mill 
moved to the vacant property adjoining his plant. he mill will be in 
operation about the middle of January. 


Rainy River is to have another cedar company, the National Pole 
Company having secured a site at the west end of the town, just north 
of the C.N.R. tracks. Up to going to press we have not been able to 
secure much information about the company, but we understand they 
are one of the big American companies with headquarters in Michigan. 


Mr. J. D. McArthur, McArthur Block, Winnipeg, Man., is nego- 
tiating with the city of Winnipeg for power and water to be used in 
connection with a paper mill of which he is contemplating the erec- 
tion. ‘The capacity of the proposed mill is to be fifty tons per day. It 
is also likely that the plant will include machinery for converting waste 
paper into wrapping paper. The plant will give employment to about 
live hundred men. . 

lire which broke out recently completely destroyed the lumber 
mill at Pingston Creek, which was under lease to the Revelstoke Lum- 
ber Company, who were operating it under the supervision of Mr. C. F. 
Lindmark, managing director. Sixty thousand feet of lumber which 
Was in transit from the mill to the yard was burned, while 1,500,000 
feet of lumber which was piled in the yard was saved. It is reported 
that there will be no salvage from the mill itself. The fire started in 
the dynamo room, and in a very few minutes after it was discovered 
the whole mill was in a blaze. The mill was a big shipper, and had 
been shipping steadily since operations were started last June, and, in 
fact, the orders on file were in excess of what the mill could really cut. 
The plant is partly insured. The head office of the Revelstoke Saw- 
iill Company is at Calgary, Alta. Mr. F. W. Hess is general manager. 


A campaign of considerable vigor has been waged in the Province 


of Manitoba for some time past, under the inspiration of the Canadian 


Forestry Association, to have the provincial legislature adopt means 
to stop the great timber waste in the northern sections of the province 
caused by forest fires. Most of these fires originated on settlers’ lands 
where clearing operations are carelessly conducted, and very fre- 
quently result in dangerous conflagrations. The catastrophe in On- 
tario last summer was due entirely to settlers’ fires. It has been dis- 
covered that Manitoba already has committed itself to the principle of 
issuing permits for the setting out of fires in the northern forested dis- 
tricts. This is contained in the Fires Prevention Act of 1913, but the 
scope of the act is wholly municipal, and it has no application to the 
districts where fire prevention is most needed, namely, the unorgan- 
ized municipalities. The Manitoba Government is now being asked to 
make the act apply to unorganized municipalities, and it is suggested 
that the issuing of permits and the supervision of the fires, so 
prevent them doing damage, might be entrusted to the 
Dominion Forestry Branch, thus relieving the province of the adminis- 
tration costs. The Dominion Government is willing to undertake the 
additional duties. 


as to 
rangers of the 


Don’t forget the dates of the annual meeting of the Western Retail 
Lumbermen’s Association. Come and heat the reports of your officials, 
share in the discussions and listen to the able addresses which will be 
delivered. Should you not be able to attend, do the next best thine: 
read the account of the proceedings in the February issue of the West- 
ern Lumberman, which will contain the annual reports of your presi- 
dent and secretary; also of the president and secretary of the Mutual 
lire Insurance Company. Addresses will be published in full wher- 
ever possible, and the most important parts of the various discussion 
will be published in our February issue, which will reach vou rather 
later than usual, owing to the dates conflicting with our time of going 
to press. Keep in mind President Galvin’s message to the retailers in 
Western Canada: “Falling into step with the reconstruction move- 
ment, which is running pretty strongly in all industrial lines, the retail 
lumbermen have adopted new policies during the past two years ania 
still have others of vital importance under consideration. It is fiaei- 
testly the duty of every retail lumberman, wholeheartedly interested in 
his business, to attend the convention, discuss these questions and 
take inventory for the future.” Remember the dates—January 24. 26 
and the place: the Royal Alexandra Hotel, Winnipeg. eae cy 
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Serviceable Silos for the Prairie Farms 


Details of Construction of Silos Specially Designed to Meet Western Conditions—Retailers Can 
Look for a Big Business in This Direction During 1917 
By B.C. Forest Branch 


The use of silage is to be recommended to the farmer and dairyman 
of the prairies, for in no other way can he provide so much excellent 
feed for winter use. It furnishes the necessary succulence and tends 
to make the winter ration more nearly resemble the summer feeds, 
and thus adds greatly to the milk flow and also to the general thrift of 
the animals. Not only is silage an especially good winter feed, but it 
is also useful to bridge over dry spells, or to fee@-when the grass is 
drying up in the Jate summer. Where two silos are used—one for 
winter feeding and one for summer—the farmer is in a position to fur- 
nish his cows with the best of food at all times. 

‘The best place, as a rule, for the silo is adjacent to the barn, close 
to the feed room and connected with it by the silo-chute. It is then 
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Except for the fixed spacing-pieces, which hold the floor-frame 


Fig. 1. 
rigid, the door is continuous, and can be taken out in 6-inch sections. 
The foundation is simply a round, flat slab of concrete. 


the most convenient for feeding, and the connection gives it additional 
wind-firmness. It is preferable also to have it on the north side of the 
barn, where it breaks the north winds, does not obstruct the sunlight, 
and dries out less in summer. In the case of a bank barn the silo is 
most convenient and economical if built into the bank. 


Size of Silo. 


The size will depend mainly on the number and kind of live stock 
kept and the number of days in the year they are to be fed. 


Diameter.—The first thing to determine is the diameter. After 


starting to use the silage a certain amount must be fed off the top each 
day or the surface will mould. This amount will vary with the kind 
of silage, its ripeness when cut, the firmness of its packing in the silo, 
and whether it is fed in summer or winter. Ordinarily it will be neces- 
sary to feed off a layer of about two inches daily in winter and twice 
that in summer. Expressed in terms of pounds, the minimum quanti- 
ties which should be fed daily to prevent spoiling are approximately 
as follows: There is some difference of opinion as to the silage rations 
which should be provided for different kinds of stock during winter, 
or during any time when no other green feed is available, but the fol- 
lowing are average figures: 


Silo Minimum Minimum 
diameter pounds in pounds in 
in feet. winter. summer, 

8 150 300 

10 250 500 

12 350 700 

14 480 960 

16 600 1,200 

18 760 1,520 


Dairy cost, 30 to 40 Ib. per day. 

Beef cattle, 25 to 30 Ib. per day. 

Calves (500 Ib.), 10 to 12 Ib. per day. 

Horses, 10 to 12 Ib. per day. ; 

Colts (500 lb.), 4 to 5 Ib. per day. 

Sheep, 2 to 3 Ib. per day. 

_ From the above two tables it is easy to determine the diameter a 

silo should be for a given number of stock. For example, for a herd of 
twelve dairy cows, fed during winter, 40 Ib. each, or altogether 408 Ib. 


| 
S tess a2 | 
—— 6 Ham of Gila— 


A common form of silo 
foundation; is simply a ring- 
shaped wall. 


Fig. 3. Fig. 4. A simple device for mark- 


ing out the foundation. 


per day, the silo should not be greater than 14 feet in diameter; if 
silage is to be used for summer feed, then the silo should not be greater 
than 9 feet in diameter. 

Height—With the diameter fixed, the height will be governed 
by the amount of silage to be stored, and this in turn depends on the 
number and kind of stock kept and the length of the silage-feeding 
season. For example, twelve dairy cows fed 480 Ib. per day for six 
months, or 180 days, would require 86,400 lb., or over 43 tons. Refer- 
ring to the bill of material for Stave Silo No. 1 or No. 2, given farther 
on in this bulletin, it is seen that there are several sizes which will 
answer, for example, 10 x 30 feet with a capacity of 44 tons, 11 x 26 
feet with the same capacity, and 12 x 24 feet with a capacity of 47 
tons. High, narrow silos are preferable to low, wide ones, because the 
silage packs and keeps better in the former. It is better to build two 
small or medium-sized silos than one of very large size, because the 
smaller ones are stronger and more convenient to fill and to empty. 


Certain conditions govern the qualities which a silo must possess 
in order to give the best results, and which may be summed up as 
follows: 

1. The walls should be air-tight and moisture-tight to allow fer- 
mentation and to prevent moulding and rotting. 

2. The material of which the walls are built should be a non-con- 
ductor of heat and cold, in order to retain the warmth generated in 
the silage during the fermentation process, which warmth is so 
essential for the growth and work of the acid-forming bacteria, and 
also in order to keep out the cold and prevent excessive freezing 
especially when the silage is to be used during the winter. es 

3. The height of the silo should be preferably at least twice its 
diameter, so that the silage will by its own weight pack down closely 
and tightly, expel the air, and cure thoroughly all through. The 
deeper the silo the greater the pressure at the bottom, and the more 
compactly and tightly the silage is pressed together. For this reason 
a high, narrow silo will hold more silage and keep it better than a 
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low, wide one; also the layer of silage necessary for daily feeding is 
thinner at the middle or bottom of a silo than at the top. 

4. The inner surface of the walls should be smooth, perpendicular, 
and free from corners, in order to allow the silage to settle freely and 
evenly without leaving air pockets or cavities. Round silos are much 
superior to those with angles or corners inside. 

5. The silo must be strong to resist the great pressure of the mass 
of silage; this pressure increases toward the bottom, and therefore 


FAC o S229 


Fig. 2. The two level strips, one on each side of the doorway, hold 
the moveable door-boards in place. Pockets can be made in the 
chute to store the door-boards as they are taken out; or else, 
as the slip is emptied the door-boards above the opening 
can be blocked in place. 


the silo needs to be stronger at the bottom than the top. It is also 
desirable, of course, that it be durable, cheap, and easy to build and 
keep in repair. 

A good many different materials, such as wood, stone, clay blocks, 
concrete, and iron, though they differ widely in cost and ease of erect- 
ing, can be used and have been used for making silos, as anybody 
who investigates the subject will learn. However, the great majority 
of silos now in use are of the round or tub type, built of wooden 
staves, and most authorities are agreed that it is the most satisfactory 
kind, everything considered, for the average farmer. If properly con- 
structed, the stave silo incorporates practically all the essential qualt- 
ties mentioned above; it is the right shape, the walls are tight, per- 
pendicular, and very smooth, and wood is practically a non-conductor 
of heat and cold. The stave silo is also the cheapest and much the 
easiest to build and maintain, or to move to a new site and rebuild, 
should that ever prove necessary. 


Fig. 6. 


The trench dug ready for 


Fig. 5. 
the foundation. 


Marking the lines for the 
foundation. 


Building the Silo. 


Foundation.—The foundation wall should be broad (at least 12 
inches wide) and well bedded in solid ground, deep enough to avoid 
frost-heaving. If a pit or cellar is used, care should be taken to have 
the inside face of the staves approximately even with the inside wall 
of the pit, so that there will be no wide ledge to hinder the silage 
from settling properly. Three different types of concrete foundation, 
each of them suitable for a stave silo, are described below: 

No. 1 is a circular or ring-shaped wall about 12 inches thick, with 


‘ solid bottom (see I*ig. 6). 
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the staves resting on the centre of the wall (see Fig. 3). 7 he method 
of construction is as follows: 

Make a circle as shown in Fig. 4. Fix the two mzarking-pieces 12 
inches (the thickness of the wall) apart, the inner one being at a 
distance from the centre 5 inches less than half the inside diameter of 
the silo, and mark the two circles on the ground (see Fig. 5). This 
leaves 5 inches of wall both inside and outside the 2-inch staves, which 
stand on the middle of the wall. Theoretically the inside faces of the 
foundation wall and the staves should be exactly flush, but it is neces- 
sary to have a wide surface for the staves to rest on, because it is 
difficult to get the inside of the silo perfectly round, and also because 
the staves will shrink a certain amount when dry. 

Next excavate a trench between the two circles, going down to a 
The inside of the trench should be smooth 


and firm, as it will be part of the form for the concrete wall. The top 


of the foundation wall should be at least 6 inches above the ground 
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Fig. 7. The dimensions in cross-section of a tongued and grooved stave 
. for a silo 12 feet in diameter. 


grade, and must be absolutely level. Make wooden forms for this, 
using water-soaked '4-inch boards, bent round to the circle and fixed 
to 2 x 4-inch stakes firmly driven into the ground. Be sure that the top 
edges of the boards are exactly level. 

The trench and forms are now ready to receive the concrete. Mix 
the concrete on a clean board platform, in the proportion of five parts 
of gravel to one of cement. The mixture should be thoroughly turned 
over twice dry and twice wet. Sufficient water should be added to 
make the mixture of a thick, creamy consistency. A convenient quan- 


‘tity of concrete to mix at one time is made up of one bag of cement 


with five times that quantity of clean gravel. Next proceed to fill the 
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A six-sided shingle roof easier to make than a round roof. The 
pieces should first be cut, fitted, and marked on the ground. 
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Fig. 8. 


trench and forms. Do not attempt to fill one part of the trench full to 


the top, but place each mixing in a layer all round the foundation. 

Base anchor-bolts are not ‘altogether essential, but will give the 
silo additional firmness if used. Four would be required, each about 
% x 23 inches, with an eye in the upper end and a hook or elbow in 
the lower end. Space them around the foundation-wall just outside 
where the staves will come, with about two‘thirds their length sunk 
in the concrete. After the silo is completed, bolt them to the adjoin- 
Ing staves. 

Having filled’ the trench and forms to the top of the %4-inch 
boards, take a straight-edged strip of wood and puddle and scrape the 
top of the concrete exactly level with the top of the forms. The con- 
crete should be left two or three days to set, and the forms can then be 
removed. Before the concrete has hardened (about five or six hours 
after filling), scratch a circle on the top of the wall, 5 inches from the 
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inner edge of the foundation, with a large nail driven imto the circle- 
marker. This circle will mark the position of the inside face of the 
staves, and will serve as a guide when erecting them. ; 

By digging out the eath inside the foundation wall a little greater 
storage capacity may be secured. An objection to this, however, is 
the ledge formed inside the staves by the top of the wall, which inter- 
feres to some extent with the settling of the silage at that point. [or 
this reason some prefer to fill the inside level to the top of the wall 
with earth, or to put in a layer of straw before hlling the silo, or to 
put in a concrete floor. If the earth is dry and firm a concrete floor 
is not necessary, though it makes the silo easier to clean and prevents 
rodents from burrowing underneath the silo. If the earth is rather 
wet, a concrete floor should be made, draining to a hole in the middle, 
with a tile drain underneath. The hole should be plugged before the 
silo is filled, and kept open when it is empty. 

Staves.—A section of one of the 2 x 6-4nch tongued and grooved 
staves is shown in I*ig. 7. 
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Form of continuous door suitable for any stave silo. .The door boards 
are simply pieces of 2 x 6-inch stave. The iron bars act as spacers to 
hold the door-frame rigid and also serve as ladder-rungs. Bills of 
materials and copies of bulletin containing this data may be 
obtained free of cost by applying to the Chief Forester, 

B.C. Forest Branch, Victoria. Please mention that 
you saw the article in the Western Lumberman. 


used; full-length staves are more convenient to use, while spliced 
staves are cheaper. A saw-cut is made in each of the adjoining ends 
of the two staves, and a,strong spline or plate of galvanized or cop- 
pered iron the full width of the stave is inserted. 

The posts and staves should be made of strong, durable wood, 
resistant to water-soakage. Douglas fir and Western larch are both 
suitable. It is a good plan to put tar or creosote on the lower ends of 
the staves which will rest on the foundation. Do not paint or creosote 
the staves on the inside, as it may taint the silage; leave them clean, 
just as they come from the mill. 


Having placed the posts and hoops in position, next proceed to 


either full-length or spliced staves may be 
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put up the staves. This will require one man on the seaffold and 
another on the ground, the staves being pulled up between the iron 
hoops about half-way up the silo, and then lowered into place. First 
erect the two staves on either side of the door opening with the hort- 
zontal spacing-pieces between them, and the two 6-inch bevel-cut 
door-board guides on the inside; these staves form the door-frame, 
and must be set and braced exactly plumb. The rest of the staves can 
then be erected, working each way from the door. They may be put 
up either one by one or several may be fastened together by barrel 
staves and put up at once. 

As the staves are erected, hold them in place by driving staples 
over the hoops. If the wood is very hard, it may be necessary to bore 
holes for them. Before the silo is completed, each hoop should be 
stapled to every second stave in order to prevent the staves from get- 
ling out of place in the summer, when, if the silo is empty, the staves 
will dry and shrink a certain amount. Do not drive the staples all the 
way in, but leave plenty pf room for the rods to slide easily through 
them. After the staves are up, gradually tighten each hoop, one after 
the other, until they all have an equal amount of strain. 

_ If two-piece staves are used, the entire bottom part of the silo can 
he put up and hooped loosely before the upper pieces are put in place. 
The joints should always be broken (i.e., placed alternately at differ- 
ent heights on the silo). 

Anchor-stays.—The six stays or guy-wires should each have a 
turnbuckle 4 or 5 feet from the ground, to allow them to be tightened 
and slackened. Attach them to the silo and securely anchor them 
either to concrete blocks or heavy timbers sunk in the ground. Then 
adjust them so that the silo is exactly plumb and the tension is the 
same on each side.. This is very important, and should be carefully 
done. 

Roof.—A roof is not absolutely essential, but it strengthens the 
silo, protects the silage from rain and snow, and, if it is tight, helps a 
good deal in keeping out frost. A shingle roof is shown for this silo, 
and recommended as being the warmest and most durable. 

Cut and fit the roof timbers and boarding on the ground, and 
mark each rafter and board (see Fig. 8). They can then be hoisted 
and fixed in position at once or left until the silo is filled. Before put- 
ting the roof on, measure across the top of the silo in several places, 
to see that it is round. If it is not round, it must be adjusted until it 
is. To do this it may be necessary to insert another stave or to take 
one out. “ 

The trap-door for filling the silo can be placed in any one of the 
six sides of the roof. It should be made in the form of a lid with 
overlapping sides; once the silo is filled, it can be screwed on and left 
until the next time for filling. 

Doors.—It is an advantage to have the doors for removing the 
silage arranged so that the minimum amount of silage will have to be 
disturbed when a door is taken out. For this reason continuous doors 
are more convenient than the non-continuous types. The continuous 
door shown in the silo consists simply of short lengths of stave laid 
horizontally between the 2 x 6-inch bevel guides, and fixed spacing- 
pieces placed where the hoops cross the doorway (see Figs. 1 and 2). 
It is thus necessary to remove only one 6-inch section at a time. These 
lengths should be cut so as to slide up and down freely. Pockets to 
hold six or eight of the door-boards should be placed at convenient 
intervals on the inside of the chute. A pocket can be made of a piece 
of 2 x 4 nailed across:an inside face of the chute for the lower ends of 
the boards to rest on, with another piece nailed a short distance above 


it and blocked out from the face of the chute to hold the upper ends of 
the boards. 


New B.C. Incorporations 
The following companies have recently become registered under 
the B. C. Companies’ Act :— 
Pacific Lumber & Trading Company, Limited, capital $25,000, 
head office at Vancouver. Export and import powers. 
Kootenay River Lumber Company, Limited, capital $250,000, head 
office at Vancouver. Export and import powers. 


Namu Box Company, Limited, capital $24,000, head office at Van- 
couver, B.C., and Dominion privileges. 

Sewall Lumber & Trading Company, Limited, capital $25,000, 
head office at Vancouver. To take over the lumber interests and good 
will of Timms, Phillips Company, Limited, Vancouver, in the Sewall 
Lumber & Trading Company sawmill at Port Clements, Graham 
Island. 

Carter-Halls-Aldinger Company, Limited (extra-provincial), cap- 
ital $250,000, head office of the company 1010 Union Bank Building, 
Winnipeg; head office for B.'’C., Vancouver Block, Vancouver. To 
carry on the business of builders and contractors, etc., as well as 
wholesale and retail lumber merchants, manufacturers, ete, 

Bickley Bay Logging Company, Limited, capital $10,000, head 
office at Vancouver. 

The Ladner Lumber Company, Limited, has been incorporated 
under Dominion charter, with a capital of $200,000, to carry on busi- 
ness of loggers and lumber manufacturers. 
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Lumber, Shingles and Logs 


Vancouver, December 20. 


As 1916 draws to a close the factors contributing to the brighter 
outlook for the lumber industry in 1917 become more clearly defined, 
and make it impossible for even the confirmed pessimist to sustain his 
favorite role in face of the accumulating proofs of increasing activity. 
The buoyant prosperity prevailing in all sections of the prairie pro- 
vinees is sufficient assurance of a strong demand for lumber for build- 
ing purposes, which will make itself felt in the early spring. Coupled 
with this is the certainty of a much larger export trade. Owing to the 
small stocks carried by the Mountain mills, now closed for the winter, 
the manufacturers at the Coast will have to fill the bulk of the orders 
placed by prairie dealers between now and spring, and the capacity of 
the mills will be taxed to the utmost in consequence. The falling off 
in shipments that is traceable to the car shortage (which promises to 
become still more acute towards spring) has contributed to the filling 
up of some of the vacant spaces in the mill piling yards, but the lum- 
bermen would feel better satisfied if they carried from twenty to 
thirty million feet in excess of their present rather meagre stocks. 
They have not forgotten the experience in the early part of last year, 
when 75 per cent. of the Coast output was tied up for five or six weeks 
owing to extreme weather conditions. Should this be repeated, a very 
awkward situation might result. Some of the mills will close down at 
Christmas for the annual overhaul, but will resume at the earliest 
possible moment unless the new year brings snow and a low tempera- 
ture. 

Shingle manufacturers have plenty of orders on hand, and, feeling 
certain of a strengthening market, are not taking on any spring busi- 
ness except on the basis of prevailing quotations at the time of ship- 
ment. Last months prices for the various grades remain unchanged, 
with XXX showing greater firmness. Bolts are still selling at $6.50 
to $7.25, and the starting up of several new ptants may help to stiffen 
prices in view of the exodus of men from the camps during the Christ- 
mas and New Year holiday. Most of the mills have been running 
steadily, but shipments to United States points fell away badly during 
the latter half of November, owing to the refusal of the C.P.R. to per- 
mit any more of its cars to cross the boundary until some of the many 
thousands in use on American railways were returned. The shortage 
of cars has been overcome in great part, but the millmen are now con- 
fronted with a much more serious situation which threatens to tie up 
the bulk of the plants until removed. Yesterday (19th) the American 
railways announced that an embargo had been placed on all lumber 
and shingle shipments to points east of the Mississippi River, routings 
to Illinois, Wisconsin, and that part of Michigan lying west of Lake 
Michigan excepted. As fully 50 per cent. of the shingles exported to 
the United States find a market in Ohio, New York, Pennsylvania, 
Connecticut, and Massachusetts, the blockade is likely to produce seri- 
ous consequences unless astern Canada takes more of the cut. The 
embargo has not yet been explained, but it is believed to be an attempt 
e relieve the tremendous congestion of freight on all Eastern railway 
ines. 


The November cut of logs has not yet been given out by the lor- 
est Branch, but is not expected to exceed 75,000,000 for Vancoitver dis- 
trict. The output for December and January will be very light. In 
consequence of a heavy fall of snow at all up-Coast points early in 
- December most of the camps closed down for the Christmas holidays 
about three weeks earlier than usual, and few are likely to reopen 
before the Ist of February. Stocks of logs on hand at the mills and 
unsold will suffice to keep the saws in operation until the camps 
resume, but it is figured that there will be a mighty small surplus, if 
any, so that the loggers will start operations in the new year under 
the most favorable auspices. Prices quoted last month are practically 
unchanged, the only variation being an advance in spruce to $11.50, ~ 


Personal Items of British Columbia 

Mr. Wm. Barclay, of the selling staff of the Crow’s Nest Pass 
Lumber Company, Limited, Wardner, paid Vancouver friends a visit 
in December. 

Mr. Manley Stout, of Stout & McNeil, the well-known Winnipeg 
lumber wholesalers, spent a week or ten days at the Coast in the early 
part of December. 

Mr. A. B. Pracna, mill designer and architect, Seattle, paid Van- 
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couver manufacturers a visit on December 15th in connection with 
projected improvements. 

Mr. P. Barnett, of Tomlinson & Mitchell, lumber wholesalers, 
Vancouver, visited Washington points late in November. He was in 
search of clear spruce timber for export. 

Mr. H. C. Meeker, of the Nicola Valley Pine Lumber Company, 
Limited, Canford, Nicola Valley, called on Vancouver friends about 
the end of November while en route to Seattle. 

Mr. J. O. Thorpe, representative of the Thurston-Flavelle Lum- 
ber Company, Limited, Port Moody, in the three prairie provinces, 
spent the Christmas and New Year’s holiday season in Vancouver. 
Mr. Ed. Birnie, of the Birnie Lumber Company, Calgary, paid 
Mountain friends a welcome call in mid-December. Mr. Birnie visited 
a number of outside mills on matters connected with next year’s ship- 
ments. 


Mr. L. D. Cooke, prairie travelling representative of the J. S. Pat- 
terson Lumber Company, Limited, Vancouver, returned to the Coast 
early in December for his Christmas vacation. L. D. reported a good 
run of business all season as a result of the extreme care taken by 
his company in the filling of orders. 


Mr. Aird Flavelle, of the Thurston-Flavelle Lumber Company, 
Limited, Port Moody, left for Eastern Canada on December 8th. He 
will spend the Christmas holidays with his parents at Lindsay, Ont., 
returning to the Coast via United States points in order to call on a 
number of the firm’s leading customers. 


Mr. B. Russell, a prominent Torontonian who is heavily interested 
in B. C. fruit and timber lands, was a recent Coast visitor. He is a 
shareholder in the Gordon Development Company, which controls 
about 450,000,000 feet of timber on Sechelt peninsula. Next year ex- 
tensive logging operations will be carried on in the limits. 


Mr. A. G. McKenney, who for a quarter of a century has been 
manager of the Vancouver branch of the Canadian Gutta Percha 
Company’s branch at Vancouver, has tendered his resignation, to 
take effect December 31st. He will be succeeded by Mr. Wilkie G. 
lYowler, manager of the Calgary branch for the past twelve years. Mr. 
McKenney, following a lengthy vacation, will engage in other business 
in Vancouver. 

Mr. Clyde Leavitt, of Ottawa, chief fire protection inspector for 
the Dominion Railway Commission and forester for the Conservation 
Commission of Canada, reached Vancouver on December 11 on one of 
his annual trips of inspection. He was accompanied by Mr. D. Roy 
Cameron, of Kamloops, district inspector of Dominion forest reserves. 
Both officials went over to Victoria to consult with Mr. M. A. Grainger, 
chief forester for the province. 

Mr. C. R. Kennedy, manager at Vancouver for the A. R. Williams 
Machinery Company, returned about the middle of December from 
his annual visit to the head office and other Eastern points, occupy- 
ing about a month. Mr. Kennedy found indubitable evidences of 
prosperity wherever he made a halt, and was particularly impressed 
by the insistent demand for second-hand machinery owing to the in- 
ability of builders to cope with orders for new machines. 

Mr. S. Ashfield, head of the Northwest Lumber & Commission 
Company, Pacific Building, Vancouver. returned to his desk about 
the middle of December refreshed by a rest of two months from the 
cares attendant upon the wholesaling of lumber and shingles. Mr. 
Ashfield, after spending a few weeks with old friends in Winnipeg, 
headed for Chicago, where he sought expert advice for the rheumatic 
trouble from which he suffered so much about a year ago. He was 
advised to spend a few weeks at Hot Springs, Ark., and derived much 
benefit from his stay at that favorite health resort. 

That jolly trinity of prairie wholesalers—Messrs. “Tom” Cuddy, 
of Winnipeg, Harold Manning, of Saskatoon, and “Jack” Nelson, of 
Calgary—spent the first ten days of December at the Coast, and in 
that space of time managed to call upon nearly every millman and 
dealer on the Mainland and Vancouver Island. Welcomed every 
where as the best of good fellows, they left with many the thought that 
it would be well if more of our lumbermen could forget their worries 
occasionally and relax like schoolboys when a good joke was in The 
telling. Messrs. Cuddy, Nelson and Manning made a host of new 
friends during their stay—so many that next year they will either 
have to come earlier or stay longer if they wish to renew old acquaint- 
ances. 
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Items of Interest tothe Trade 


Brief News of Mountain and Coast 


‘The Singer sawmill is being removed from Aldergrove, lraser 
Valley, to a new timber limit near Cloverdale. 

Three Grand Rapids dry kilns are nearing completion at the plant 
of the Empire Pulp & Paper Company, Limited, Swanson’s Bay. 

The liquidator of the Western Logging Company, Limited, Van- 
couver, is inviting offers for the logging equipment and timber limits 
on Cracroft Island. 

W. G. Duguid’s portable sawmill at Seton Lake, Lillooet dis- 
trict, is cutting a big tie order placed by the Pacific Great Eastern 
Railway contractors. 

Messrs. Roberts & Windsor, who formerly operated a small saw- 
mill near Elko, and more recently have been lumbering near Jaffray, 
have assigned to Alan G. Wilmot, accountant, Jaffray. 

The Genoa Bay Lumber Company, Limited, Genoa Bay, Van- 
couver Island, has placed an order for a P. B. Yates Company high 
speed No. 91 profile matcher, which will be installed about the end 
of the year. 

Councillor Williams, of Langley municipality, Fraser Valley, is 
organizing a company to erect a combination shingle and sawmill at 
Jardine station, on the B. C. E. R., where several million feet of fine 
cedar is available. 

Several small sawmills near Fort Steele, Cranbrook district, ship- 
ped nifty carloads of lumber to the prairies in November. Available 
stocks in the interior are being cleaned up at a rapid rate by Winnipeg 
and Calgary wholesalers. 

Reports from interior points go to show that weather conditions 
are favorable for logging and camps that are fully manned are making 
a good cut of timber. There has been plenty of snow for sleigh haul- 
ing since late in November. 


The Commercial Lumber & Shingle Company, Limited, Dominion 
Building, Vancouver, has made application to the Registrar of Joint 
Stock Companies, Victoria, for a change of name to Allen-Stoltze 
Lumber Company, Limited. 

The Comox Logging & Railway Company, Limited, which pro- 
vides logs for the big plant of the Canadian Western Lumber Com- 
pany, at Fraser Mills, hopes to keep two of its camps in operation all 
winter in the Comox Valley. 

Andrew Opsal, proprietor of the Columbia Block & Tool Com- 
pany, Limited, Vancouver, has been granted a U. S. patent on a new 
type of overhead logging carriage which has been tried out success- 
fully by several,B. C. operators. 

A small sawmill at Grand Prairie, Okanagan Valley, owned and 
operated by J. Pringle, was destroyed by fire early in November, to- 
gether with house, stables and 150,000 feet of lumber. The fire started 
from some stumps which Mr. Pringle had been burning. 


The Cheam Lumber Company and McNair & Graham, shingle 
manufacturers, operating near Rosedale, Fraser Valley, together 
furnish employment to nearly 150 men in the mills and camps, and 
ship an average of twelve cars of Jumber and shingles every week. 

The Vancouver Creosoting Company, Limited, whose new plant 
on the north shore of Burrard Inlet was recently started up, has been 
awarded a contract for about 300,000 lineal feet of creosoted piling for 
the extension of Pier D, the Canadian Pacific Railway’s coastal steam- 
ship terminal. 


Vancouver and New Westminster machine shops have received 
another large order for eighteen-pounder shells which will keep them 
busy all winter. In the meantime loggers and millmen are experienc- 
ing some difficulty in having their repair work done as promptly as 
they would wish. 

A Vancouver syndicate has purchased the lumber schooner David 
Jévans, formerly American owned but later acquired by a British syn- 
dicate in Japan. The vessel will be operated by the David Evans 
Shipping Company, Limited, a subsidiary corporation of Balfour, 
Guthrie & Company. 

Messrs. Whalen Bros., of Vancouver, in addition to being inter- 
ested in three pulp mill propositions in this province—two in opera- 
tion and one under construction—are contemplating the erection of 
a fourth plant at Port Angeles, Wash., where the citizens are raising 
$15,000 for site purposes. 

Ground has already been broken for the Robert Dollar Company’s 
big export mill at Roslyn, on the North Arm of Burrard Inlet. Messrs. 
Baynes & Horie, contractors, have a large force of men at work dis- 
mantling the Heaps mill at Ruskin and removing the machinery for 
transfer to Roslyn by barge. 


Manager Stevens, of the Enderby Sawmills Company, Limited, 
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Ienderby, is closing coitracts with various ranchers to take out logs 
for the company this winter, in this way hoping to overcome the effects 
of the labor shortage. The company will operate two camps in their 
own limits if the men can be secured. 


The B. C. Telephone Company, Limited, is collecting poles and 
equipment for a new line from Hilliers to Parksville, via Qualicum 
Beach, Vancouver Island. The extension will benefit a number of 
millmen and logging contractors who have been operating under a 
great disadvantage owing to time lost in securing supplies. 

Nearly 300 men are now employed in the camps of the Columbia 
River Lumber Company, Limited, Golden. Wages are higher than 
they have ever been for ordinary labor in the woods. Swampers 
receive $2.75 and teamsters and sawyers $3.00 per day, with deduc- 
tions of $1.00 per month hospital fee and 90 cents a day for board, 

A party of Victoria business men recently made a tour of the 
leading Island industries, a visit to the big plant of the Victoria Lum- 
ber & Manufacturing Company, Limited, Chemainus, being pronounced 
very interesting. They were shown through every department by 
General Manager E. J. Palmer and his assistant, H. R. MacMillan. 

The Rand Lumber Company sawmill at Bradner, on the Fraser 
Valley line of the British Columbia Electric Railway, which was 
operated until recently by John Mulholland, has been taken over by 
a Hindu syndicate five or stx in number. The plant was started up 
November Ist after a two weeks’ shutdown for repairs and adjust- 
ments. 


J. E. Palmer, general manager of the Victoria Lumber & Manu- 
facturing Company, Limited, Chemainus, is said to be a member of a 
syndicate which has taken over the smelter at Ladysmith formerly 
operated by the Tyee Copper Company. The starting up of the plant 
would mean a new era of prosperity for Vancouver Island mine 
owners. 


The new sawmill erected by the Alberta Lumber Company, Lim- 
ited, on False Creek, Vancouver, replacing the plant destroyed by fire 
a couple of years ago, was started up early in December. Until early 
in the new year most of the output will be required for the buildings 
yet to be erected. A description of the plant will appear in our Feb- 
ruary issue. 


The A. R. Williams Machinery Company, Vancouver, failed in 
an action entered to recover $9,000 of the insurance money collected 
by the assignee of the Westminster Woodworking Company, New 
Westminster, following the destruction of the factory by fire a couple 
of years ago. The A. R. Williams Company held lien notes on a 
number of the machines in use. 


In 1914 and 1915 about one-half the tugs plying out of Vancouver 
in normal seasons were idle owing to the depression in the lumber 
and building trades, but this year all of them have been in service 
as a result of the heavy cut of logs up coast and the great activity in 
mining and pulp development. The owners have made money and 
hope to do still better next year. 


The Port Alberni Lumber Company mill at Alberni, Vancouver 
Island, has been taken over by the Alberni-Pacific Lumber Company, 
Limited, and is being converted into a shingle mill. Two machines 
are being installed and will be operated night and day. Lumber orders 
generally include a quantity of shingles, and heretofore the company 
has had to bring these in from other Island points. 


Wm. Gilfoy, of Calgary, formerly of Vancouver, who represents 
eastern holders of extensive timber properties located in Kingcome, 
Drury and Seymour Inlets, spent a couple of weeks in December 
making an inspection of the limits, which run largely to cedar. He 
was accompanied by a well-known shingle manufacturer of Everett, 
Wash, and a big deal is said to be in contemplation. 


We are informed that Messrs. J. S. Emerson and E. Duby, of 
Vancouver, will proceed at once with the erection of a modern spruce 
mill at Seal Cove, Prince Rupert, the Grand Trunk Pacific manage- 
ment having agreed to give a lease for a suitable term of years. As 
planned the mill will have a capacity of about 80,000 feet per day 
and will be thoroughly up-to-date in the way of equipment. 


The Island Lumber Company, Limited, operating sawmill at Dun- 
can, Vancouver Island, made an assignment some weeks'‘ago for the 
benefit of creditors. The stock was held by citizens of Duncan, and 
the absence of some of these at the front made it difficult to finance 
the company. The yard stock of ‘all grades—about 1,500,000 feet in 
all-—-was purchased by the Apex Lumber Company, of Vancouver. 


Owing to a heavy fall of snow early in December many of the 
northern logging camps closed down for the Christmas holidays about 
three weeks earlier than usual, the men reaching Vancouver in droves 
by every incoming steamer. It is estimated that over 2,000 have come 
out and the logging companies are worrying over the possibility that 
all of their men will not be on hand when operations are resumed early 
in the new year.. 


The leading lumbermen of Cranbrook district on November 16th 
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held a conference with R. F. Green, M.P., in the course of which they 
urged that the pronounced shortage of labor warranted the admission 
of experienced loggers and millmen from the United States. In this 


connection it may be mentioned that many Chinese are now employed 


in the Okanagan and Nicola Valley logging operations, with very un- 
satisfactory results. 


The Bank of Montreal has given notice in London, Eng., of its 
intention to appeal against the order to repay Captain Banbury, of 
that city, a sum of $125,000 which he had lent on a mortgage to the 
Westholme Lumber Company, of Victoria, on the alleged advice of 
the bank’s former manager at that point. The company got into 
financial difficulties in connection with a contract to construct a 
water system for the city, and went into liquidation. 


The Vancouver Lumber Company, Limited, Vancouver, has 
acquired a controlling interest in the Mainland Cedar Company, oper- 
ating at Port Neville. The intention is to largely increase the scope of 
operations, and in order to bring this about the present standard gauge 
logging railway will be extended into the timber a distance of six or 
seven miles. Part of the big output will be absorbed by the Van- 
couver Cedar Mills, Limited, at Roche Point, Burrard Inlet. 


Messrs. Olds and Crockett, of Ninth Avenue East, Vancouver, 
who are about to open up a cedar limit on Howe Sound, north: of 
Gambier Island, will flume the bolts to tidewater, McNabb Creek 
being tapped for the purpose, About a mile and a half of flume will 
he constructed at the outset, but eventually a length of five miles will 
be required in order to clean up the limit. The survey has been made 
and work on the flume will be started early in the new year. 


The three-machine shingle mill operated for several years in 
Mount Lehman district, Fraser Valley, by the B. K. Shingle Com- 
pany, has been purchased by the B. C. Equipment Company, Limited, 
Vancouver, and is being moved to this city becatise of better market 
and transportation facilities. The plant will be located on False Creek, 
and will be equipped to cut bolts or logs as the supply and price of 
either form of raw material from time to time may warrant. 


The new shingle plant of the B. K. Lumber Company, Limited, 


on Lulu Island, is now ready to operate, and will start up as soon 


as an adequate supply of boits is received from the firm’s camp at 
Toby Inlet, up the Coast. Although situated on the waterfront the 
mill has not been equipped to cut from the log, which is proving awk- 
ward at the present juncture. The mill has six shingle machines, with 
room for four more when the market situation warrants larger output. 


Messrs. Sutton & Foote’s shingle mill at Trout Lake, in Revel- 
stoke district, was destroyed by fire November 15th. The mill was 
built by H. McPherson in 1909 and was operated by him until two 
years ago, when it was taken over by W. Foote, of Revelstoke. Last 
spring W. Sutton, of Arrowhead, bought an interest in the plant, 
which was then greatly improved in the way of machinery, an elec- 
tric light dynamo being put in to serve the needs of the little town. 
There was only a small insurance. 

: The cedar mills of the Thurston-Flavelle Lumber Company, Lim- 
ited, Port Moody, were closed down December 9th for annual over- 
haul and repairs. Advantage will be taken of the chance to install 
a new Diamond Iron Works log-stop and loader, also log jack and 
trimmer, in the sawmill. As new boilers and other equipment were 
added last spring, when the plant is started up again early in the new 


_year it will be in the best of shape to cope with the increased busi- 


ness that is confidently looked for by all lumbermen. 


Nelson Board of Trade is looking into the feasibility of securing 
a pulp industry for that city, the idea being that the logs could be 
floated to the mill at low cost. Whether located at Nelson or some 
other point, the time would seem to be ripe for the establishment of 
such an industry in the interior of the province. Large blocks of pulp 


timber lying between Nelson and the boundary are in the hands of 


Americans, and it will be strange indeed if they overlook the present 
high price of mechanical pulp and the certainty of a constantly grow- 
ing demand. : 

Ee. M. Prouty, of the Canadian Williamette Company, Limited, 
Vancouver, a few weeks ago shipped an 11 x 13 Williamette com- 
pound yarding engine to the Victoria Lumber & Manufacturing Com- 
pany, Chemainus. It will be used by Matt. Hemmingsen, who is log- 
ging on the firm’s Cowichan Lake limits. Mr. Prouty, whose offices 
are at 916 Rogers Building, Vancouver, is looking forward: to very 
brisk business next year, the scarcity of labor for the camps and 
bright outlook for the lumber trade having led a number of operators 
to place orders for high-speed systems. 


Frank Bebben, who operates a small sawmill near Extension 
Mines, Vancouver Island, has been confining his energies for several 
years past to the production of props and timbers for the coal com- 
pany’s underground workings. In the course of the operations a 
large quantity of side lumber has accumulated, and this is to be turned 
into shiplap and boards on a new P. B. Yates Company No. 118 com- 
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bination moulder and matcher. Already the wholesalers have got 
wind of this new source of supply, and Mr. Bebben has received 
several good offers for the stock yet to be manufactured. 


Messrs. Carlson and Bergstrom, owners of a big  electrically- 
operated shingle mill at Everett, Wash., were recent visitors to Van- 
couver and Fraser River points. The Western Lumberman is 1n a 
position to state that their mission was not merely to become familiar 
with the picturesque scenery of Greater Vancouver and its environs— 
far from it, indeed. Messrs. Carlson and Bergstrom came here to 
look up a site for a new shingle plant which they think of locating on 
this side of the line in order that they may more readily tap the enorm- 
ous cedar resources of this province. We have sites and timber for 
many more of our American friends. 

Shipments of high-grade cedar lumber and shingles reach Van- 
couver each week from the plant of the Brooks-Bidlake Cedar Com- 
pany, Limited, Powell Lake. The output is marketed by the J. S. 
Patterson Lumber Company, who are in receipt of numerous letters 
from customers praising the quality of the Brooks products and ex- 
pressing the hope that the exceptional grades will be maintained in 
the filling of further orders for larger quantities. As the cedar timber ° 
reaching the company’s mills is exceptional even for B. C., and the 
supply is sufficient for many years’ cutting, the uniform excellence 
of the stock manufactured therefrom may be relied upon. 

D. K. McLaren, Limited, belting manufacturers, 847 Beatty Street, 
Vancouver, sold recently to the Wallace Shipyards, Limited, North 
Vancouver, a double leather belt 80 feet in length and 24 inches in 
width. The big belt is used on the air compressor which operates 
the automatic drilling and riveting machines in the steel shipyard, 
where a big steel freighter is now under construction. Another order 
worthy of mention, which went to the American Can Company, Van- 
couver, covered 5,000 feet of belting for various small drives, the 
widths ranging from 1% inch single ply to 6 inches double ply. All 
leather used by D. K. McLaren is special English tanned and most 
difficult to get under war conditions, but so far the company has man- 
aged to maintain its supply by purchasing in very large quantities 
when the opportunity offers. 


Mountain Mills Cut 260,000,000 Feet 


Four Plants Will Operate All Winter—Logging is 
Being Carried on With Vigor 


(From Western Lumberman Correspondent) 


The 1916 output of the Mountain mills of British Columbia will 
approximate 260,000,000 feet, and shipments from yards will total 
about 320,000,000 feet, accounting for a reduction in stocks of about 
60,000,000 feet during the year. In 1915 the production was 155,000,000 
feet, or 105,000,000 feet less than in 1916. Shipments in 1915 were 
260,000,000 feet, or 60,000,000 less than in 1916. The output and sales 
for December of 1916 are estimated in the above figures. The 1916 
output of 260,000,000 feet compare with 400,000,000 feet in 1912. Dur- 
ing the twelve months the Mountain mills ran at less than half capa- 
city. Prices continued firm during the year, lumbermen attributing 
this condition in a measure to the fact that production and supply was 
regulated to meet the demand, which had the effect of stabilizing the 
price of the product. 

All companies which operated mills during the past season are 
carrying on logging operations this winter, but it is impossible to give 
even an approximate estimate of the output, which is dependent upon 
conditions liable to quick changes. If the labor supply is maintained 
and no factors which tend to a reduced demand arise, it is likely the 
output will be at least as great as in the winter of 1915-16. The Elk 
Lumber Company at Fernie, which did not operate this season, is re- 
ported to have arranged to commence logging early in January. 

The labor situation has improved considerably since last month, 
the majority of the companies having sufficient men to operate their 
camps. There is, however, no surplus. Most of the vacancies have 
been filled by men returning from the harvest in the prairie provinces. 

The annual meeting of the Mountain Lumber Manufacturers’ 
Association will be held at Nelson on Monday, January 15. 

Mills which are operating through the winter include the Otis 
Staples Company at Wycliffe, the Yaak Lumber Company, the Can- 
yon City Lumber Company, and the Rock Creek Lumber Company. 

A feature of a meeting of Crow’s Nest lumbermen at Cranbrook 
during December was the decision to compel employees in the mills 
and camps to contribute to the Canadian Patriotic Fund. For some 
time many of the workers have been giving one day’s pay a month to 
the fund, which has resulted in raising substantial sums. The lumber- 
men felt, however, that every employee should give something, and a 
resolution was passed providing for the collection of at least $1 per 
month from each man. The Otis, Staples Lumber Company at Wy- 
cliffe has established the record for the district in collections for the 
patriotic fund up to this time. In the Wycliffe district nearly $6,000 
has been raised by the company. Practically all of this sum was con- 
tributed by employees. 
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Modern Cedar Mills Operating at Powell Lake 


Vancouver Interests Take Over ‘‘Mac & Mac’’ Plant—Extensive 


Improvements 


The increasing demand for British Columbia’s superior cedar 
products in both Canada and the United States is likely in the course 
of a few years to result in the doubling of the present number of 
plants engaged in the manufacture of the standard Jines—British 
Columbia red cedar shingles, bevel siding shiplap, and interior finish. 
‘It is altogether probable that new uses for the wood will be developed 
as the merits of red cedar become better understood and appreciated. 
In many of the better class homes in Vancouver and other parts of the 
province one or more apartments are finished in cedar, and the new 
Hotel Vancouver shows some pleasing effects in the same line. It is 
eratifying also to be told by Mr. Beale, British Columbia Lumber 
Commissioner at Toronto, that astern architects are becoming inter- 
ested in the wood, and that already it has been chosen for finish 
material in a large church now under construction. 

The Brooks-Bidlake Cedar Company, Ltd., is a new concern that 
is manufacturing cedar products on a large scale. [arly in July the 
company acquired the “Mac & Mac” sawmill at Powell Lake, about 75 
miles up the coast, which was erected last winter and operated for a 
time under difficulties largely traceable to lack of capital As it stood 
the mill was a rather crude affair, the equipment comprising headsaw, 
carriage, edger, and trimmer, the output being in the form of inch 
lumber, which was sold in Vancouver for further manufacture. The 


plans of the new owners were for a modern cedar plant turning out 
bevel siding, finish lumber, shingles, and lath of Al quality, and 
specializing in boards of any width up to 20 inches and lengths up to 
16 feet. The remodelling of the sawmill and the erection of new build- 
ings, etc., was commenced early in August, a large force of men being 


Brooks-Bidlake: Cedar Company’s plant at Powell Lake, B.C. 


employed in order to get the work completed before the bad weather 
set in. : 

The improvements carried out in the sawmill comprise in the 
main a rearrangement of some of the machinery, the “speeding up” of 
the saw carriage, a new system of shafting, the installing of live rolls 
and sorting platform, with conveyor, and the extension of the refuse 
conveyor. A shingle mill and bolt mill were added to the main builc- 
ing, the former containing two Sumner uplifts, cut-off, and trim saws 
and bolt conveyor. The lath mill equipment is of the usual type. The 
daily output at present is 35,000 feet of lumber, 100,000 shingles, and 
10,000 lath. The mills are handling only No. 1 cedar and bolts, the 
company’s desire being to establish a reputation for high quality and 
absolutely dependable grades. 


Special Protection Against Fire. 


In the erection of new mill buildings and carrying out of altera- 
tions care was taken to consult the fire underwriters. Fire walls 
separate the shingle mill and-lath mill from the main building; the 
piping has asbestos covering, and roofing is metal. In addition the 
entire plant is protected by a very complete system of hydrants, an 
underwriters’ pump and overhead tank furnishing a constant pressure 
of 75 pounds. ‘The mill refuse is consumed close to the face of a 
vranite cliff some distance away, the open sides having steel sheeting 
in place. As a result of these various precautionary measures a very 
satisfactory rate of insurance has been granted. 

The company intends doing some logging later on, but operations 
along this line will probably be confined to getting out bolts. The 
log supply comes from contractors working at various points around 
the lake, the towing being done by a small tug. To handle the output 
of the mills the company has invested in a powerful seagoing tug and 
three scows 28 x 80 feet, the plan being to have continuously one 


Carried Out 


scow loading at the mill wharf, one in transit, and one in process of 
unloading at Vancouver. The time for the one-way trip varies from 
12 to 20 hours, according to the state of the wind and tide. 

Irom the mills to the shipping wharf on tidewater by the route 
to be traversed is about one and one-half miles. A section of about 
3,000 feet—affording connection with the government road—had to 
be constructed by the company, and, having to be done hurriedly, the 
erade leaves much to be desired. Later on it will be improved and 
planked. The lumber, shingles, and lath will later on be handled 
irom plant to wharf over this roadway by two heavy power lorries, 
the unloading being done by means of a derrick. 

Among additions to the plant not yet enumerated are several cot- 
tages for the superintendent, mill foreman, and married. employees ; 
also a well-equipped blacksmith shop. The mill site comprises 152 
acres of land. It is the intention to put a section under cultivation 
cach year, so that small gardens may be allotted to men with families. 

Messrs. Py R. Brooks and R. C. Bidlake are at the head of the 
new company. The former is almost as well known in this province 
as in Minnesota, owing to his connection with the Brooks-Scanlon 
Company and Powell River Company, Ltd., while Mr. Bidlake will be 
remembered as a former partner in the Snowdon-Bidlake Logging 
Company, Vancouver, owners of extensive limits up the coast. 


The firm’s output has been introduced to the market as “Brooks’ 
Super-Specials—Bevel Siding and Weatherproof Shingles.” 


An Excellent Innovation 


The National Lumber Manufacturers’ Association of Chicago 
has decided to open a new field of work in its Trade Exchange depart- 
iment, with the installation of a retail development service, and has 
engaged Mr. H. R. Isherwood, general manager of the Sawyer Lum- 
ber Company, Sawyer, Wis., as a special retail representative in this 
work. Hfe took up his new work on January 1, and his chief duty 
will be to give retail lumber dealers of the entire country service helps 
in the increasing of their business, hints as to advertising, both in their 
local papers, and by specialty, and the service given will be of two 
tvpes. The first is the service given to the dealer, to assist him in 
broadening his market, and the second the service to be given to the 
customer, to aid the lumber industry in giving the customer the right 
wood for the special need, through the medium of the retail dealer. 
Mr. Isherwood will spend much of his time on the road, calling per- 
sonally on the retailers, to give. them suggestions, and to learn their 
problems and difficulties, in hope that the manufacturers can help 
them lift these burdens. : 


Mr. Isherwood, as head of the Sawyer Lumber Company, has 
developed many original selling ideas. He is the father of the service 
department idea for retailers now being copied all over the country 
in retail lumber yards, has been a steady and scientific advertiser in 
the papers in his home territory, has furnished plans and given archi- 
tectural assistance to all builders, and made his company a campaigner 
for service to the consumer, and modern and better buildings through- 
out Door County, Wis., is the result. 


Another Record Cut of Timber for October 


The timber returns for the month of October, issued by the Forest 
Branch on November 30, show the total scale of sawlogs for the pro- 
vince to be 156,412,875 feet b.m., in addition to 571,631 lineal feet 
piles and poles, and 21,294 cords of shingle bolts, posts, ties, etc. The 
next highest mark—also a record—was in July, when the cut was 
140,561,435 feet. The returns according to each forest district are as 
follows :— 


Vancouver, 107,517,336 feet sawlogs, 102,595 lineal feet poles and 
piles, and 11,578 cords of bolts, etc.; Island district, 15,064,214 feet 
sawlogs, 32,968 lineal feet poles, etc., 727 cords of bolts, etc.; Nelson, 
14,484,160 feet sawlogs, 200,495 lineal feet poles, etc., and 2,031 cords 
of bolts, posts, ete.; Cranbrook, 11,034,310 feet sawlogs, 39,230 lineal 
feet poles, etc., and 6,373 cords of bolts, etc.; Prince Rupert, 3,217,- 
636 feet sawlogs, 66,462 lineal feet poles and piles, and 562 cords of 
bolts, etc.; Vernon, 2,189,021 feet sawlogs and 10,200 lineal feet poles 
and piles; Kamloops, 1,583,658 feet sawlogs and 8,277 lineal feet of 
poles and piles; Fort George, 1,170,662 feet sawlogs and 44,217 lineal 
feet poles, etc.; Hazelton, 124,878 feet sawlogs and 67,187 feet poles 
etc.; Lillooet, 27,000 feet sawlogs. ‘ 


Timber sales recorded during the month of October cover an es- 
timated total of 9,678,097 feet sawlogs, and 50,000 lineal feet of cedar 
poles, estimated to produce a revenue amounting to $17,174.00. 
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~ Standard Millwork Cost Finding System 


A Definite and Practical System of Millwork Cost Accounting that Has Been Worked Out in Co-oper- 
ation by a Large Number of Plants—Is Applicable to Large and Small Manufacturers Alike 


Most of the articles that we have been able to publish of late in 
regard to cost accounting have related to the retail lumber business. 
We have seen very little in the way of information about millwork 
cost accounting. Lately, however, we have received a copy of a book- 
let entitled “Standard Cost Finding System,” issued by the Millwork 
Cost Information Bureau, 1309 Lumber Exchange Building, Chicago, 
which contains a description of the system of cost finding adopted by 
the bureau in connection with millwork factories. There are so many 
varieties of millwork cost accounting that anything in the form of a 
definite and practical system which can be applied alike to all mill- 
work factories, whether large or small, must be valuable,_as it will 
help to produce uniformity of methods and enable millwork factories 
to analyze their costs according to scientific business principles. 

‘The system adopted by this bureau is the result of the co-opera- 
tion of all its members. It does not represent-anyone’s individual 
ideas, but the best features of all systems have been studied and a 
new system drawn up upon the most modern and practical lines. The 
bureau has not only adopted the system for the use of its members, 
but also undertakes to furnish accountants for the installation of the 
system, having found that the help of their accountants is necessary 
in order to start a firm off properly, and that it is really cheaper to 
install it thoroughly in this manner than to attempt to do so without 
such assistance. 

The introduction to the description of the system states that, in 
addition to actual expenditure, allowance is made for interest on 
capital at 6 per cent. If the turnover is three times per year, this only 
amounts to 2 per cent. of sales. It also allows for depreciation on 
buildings and equipment. If proper depreciation has been allowed 
prior to the time of installation, or if buildings and equipment are 
new, it allows the following amounts per year: 3 per cent. on brick 
buildings, 5 per cent. on wood buildings, 10 per cent. on equipment. 


Any method of distributing expense to individual orders or opera- 
tions that accounts for every item of expense incurred in the running 
of a business is worthy of much respect. On the other hand, no mat- 
ter how fair the distribution may be to the various classes of product, 
a system that does not account for every dollar spent is very mislead- 
ing, and, therefore, a dangerous proposition. 

Many cost systems charge direct material and direct labor to the 
individual job and distribute all the balance of the cost (burden) 
equally to all classes of product. There are four methods commonly 
used. 

Method I. 


Burden Equals 200 Per Cent. of Direct Labor. 


Example No. 1. 
1,000 Imeal feet Moulding. 


Meech ematerial Yo bet wists hit. Ses ee $15.00 
Mee ae teens Poe irs alti ew asar sO 
Burden at 200 per cent. of- labor i... 600.64. 6.00 

C0) Ak ae ee SARIS A enc earee ena ee $24.00 


Example No. 2. 
1 Book Case Pedestal: 


ME Eee MALO TIAL ores, Eesakess ie Gpacscorcid tele essa $ 1.00 
mect da bOk sss wis Ne RRS Fe EOE 4.00 
Burden.at-200-per.cent., of tabors... css. ax 8.00 

NON obSiis tes beaten ie ae 2 sa ea LP ae ET «abe < Se ae $13.00 


By this method the burden on one pedestal using $1 worth of 
material is more than on 1,000 feet of moulding, using $15 worth of 


material. Suppose example No. 1 used mahogany in place of yellow 


pine, material would value approximately $75, and the burden would 
still be $6. 
Method II. 
Burden Equals 50 Per Cent. of Material Value. 
Example No. 1. 
1,000 lineal feet Moulding. 
IDM citer a tential Ven ex earthy el nie oes nwa $15.00 


JOP sy SVeST FE oo cet ae ie aay ar ee a a 3.00 

surden at 50 per-cent. of material ...:.....: 7.50 

"es OT ee OEY aan $25.50 
Example No. 2. 

1 Book Case Pedestal. 
NPraceematenialiir cw cei lee od re vee Weide an e's $ 1.00 
eps CIO ec tN CIS cacocleptha te cubatiesie aad o's « 4.00 
Burden at 50 per cent. of material .......... 50 

YES modny cee cha ae Seo ora 4 Da Cea $5.50 


By this method if the moulding (example No. 1) is mahogany the 
material would be approximately $75.00 and the burden $37.50, in place 
of $7.50. The pedestal (example No. 2) is ridiculously low. ‘his is 
not an extreme case of cabinet work. Practically all cabinet work 
would be too low. 

Method III. 
Burden Equals $50 per M of Material Used. 

By this method moulding and all machine work would be high 
and cabinet work low. The small footage in example No. 2 (pedestal) 
would result in a burden as ridiculously low as Method II. 


Method IV. 
Burden Equals 40 Per Cent of Direct Material and Direct Labor. 
Example No. 1. 
1,000 lineal feet Moulding. 


IO REGHaMIALe KIA le Yor Fae fyteinon aera eee $15.00 
Directwlabore ester oes Oo Ode 3.00 
ARGV on en OND EEA 1 Bi Ul ew a ee eae eet tae Det $18.00 
Burden at 40 per cent. of material and labor. . 7.20 

OSHA Aen et hay) ie nd aieeAget a. EN $25.20 


Ixample No. 2. 
1 Book Case Pedestal. 
IDinrecvemiatetia leis: seers esse ee eee ee ee tar ae $ 1.00 


Dineey labora. Sas hoe eae eee ee deg 4.00 
OTF Gitterilishe Sees SS tet ha hae NO SO ee tes ae AC $5.00 
Burden at 40 per cent. of material and labor. 2.00 
GOS ee tec erik Cee, AG ee $7.00 


If the moulding were mahogany (example No. 1) the material 
would be approximately $75, and the burden, 40 per cent. of $78 equals 
$31.20, or $24 more than Y. P. Thus we see that the more expensive 
the material the more the burden, and where the material is a small 
factor of the cost (example No. 2) the burden is low. This method 
makes cabinet work too cheap. 

From the above it is apparent that no method of distributing all 
the burden in one operation is correct for all classes of product. 


General Outline. 


There are two classes of material. Direct material is that material 
which is practical to charge “direct” to the individual order, such as 
lumber, glass, etc. Indirect material is all other material, such as nails, 
glue, screws, sandpaper, etc., and is included in burden, as explained 
later. 

There are two classes of labor. Direct labor is that labor which is 
practical to charge “direct” to the individual order, and, as explained 
later, should be separated as to “machine” and “bench.” Indirect 
labor is all other labor, such as oilers, foreman, office. €tc;,andis 
included in burden, as explained later. 

“Material burden” is all indirect labor, indirect material. and 
expense that the material uses up to the time it is sold or is “work in 
process.” 

“Machine burden” is all indirect labor, indirect material, and 
expense that the machinery operation uses, as explained in Chart 
No. 3. 

“Bench burden” is all indirect labor, indirect material, and 
expense that the bench operation uses, as explained in Chart No. 3. 

“Commercial burden” is all expense of every nature not already 
charged to the above three burdens, but does not include freight allow- 
ance on outgoing shipments and credits allowed (which should be 
deducted from the price realized). It includes delivery or shipping 
expense. 

Direct material, plus material burden, direct machine labor and 
direct bench labor, and any other labor charged directly to the indi- 
vidual job, makes “prime cost.” : 

Prime cost, plus machine burden and bench burden, makes “fac- 
tory cost.” Factory cost, plus commercial burden, makes total cost. 

The sizes of the areas of the various items of cost in Chart No. 1 
show the relative values of the burdens. Of course, material and labor 
areas would vary for different factories, but the purpose of Chart No 
1 is to show the principal factors in cost and the approximate relation 
burden bears to material and labor. 


Material Cost. 
There are two classes of direct material—lumber and other direct 
material. 
‘“ Pe ee aeaaees he ° 
Lumber Burden. —Every item of expense that lumber occasions 
up to the time it is taken to the saws (or sold) is the lumber burden. 
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STANDARD COST FINDING SYSTEM 


GENERAL OUTLINE 


COMMERCIAL 
@URDEN 


Chart No. 1 


Lumber burden, divided by the number of feet of lumber handled, 
equals the average amount per thousand to add to lumber. As 
explained later, the burden on yellow pine, which costs approximately 
$30, and may not have to be kiln dried, is much less than on mahog- 
any or quartered oak costing four or five times as much and requiring 
kilning. 

Lumber burden includes the following: 

All labor in yard and kiln and liability insurance for same. 

Interest, taxes, and insurance on value of average stock carried. 

Interest and taxes on ground occupied by yard, sheds, and kiln. 

Interest, taxes, insurance, and depreciation on shed, kiln, and 
equipment. : 

Maintenance and repairs on shed, kiln, and equipment. 

Such part of power plant expense properly chargeable to kiln. 

Such part of barn expense used in handling lumber. 

Such part of office expense used in purchasing lumber. 

The delivered purchase price of lumber and lumber burden equals 
the factory cost of lumber. 


“Other Direct Material Burden.” — Other direct material is of 
three classes—glass, stock, and material ordered special for the indi- 
vidual order. | This burden is arrived at in the same way as lumber. 
Stock would include a carrying charge on the value of the average 
stock, in addition to the items of expense that special material would 
carry. The burden on glass, in addition, should absorb certain sup- 
plies, such as putty and points. Glazing time is direct labor. 


In small mills where it is impractical to divide the stock in this 
way, and where there is very little stock carried, it would be more 
simple and very nearly correct to consider all direct material, other 
than lumber, to require a carrying charge of, say, 10 per cent. of the 
invoice price of same. Do not forget that the direct material does not 
include office material, repairs, and supplies, and also do not forget 
that the factory cost of material, as shown by Chart No. 2, is not the 
total cost, as it does not include the commercial burden. 


STANDARD COST FINDING SYSTEM 


LABOR BURDENS | 


MACHINE 
MACHINE 
BURCEN 


EXPENSE 


THIS TOTAL 
DIvioEO 
By DINECT 
MACHINE HOURS 


owes 
TOTAL 

MACHINE 

ractony BURDEN 


cxPense PER HOUR 


BENCH 
BURDEN 


THis TOTAL 


Chart No. 3 


STANDARD COST FINDING SYSTEM 


MATERIAL COST 


Chart No. 2 


Labor Burdens. 


“Machine Burden.”—Machine Burden is the amount you have to 
add “per hour” to each direct machine man’s wages to equal the sum 
of the following: 

1. All of the expense that the machinery operation directly occa- 
sions (or machine expense). 

2. Machine man’s portion of such other factory expense not occa- 
sioned directly by the bench operation (or factory expense). 


“Machine expense” is that expense peculiar to the machinery 
operation. It includes the following: Such part of power plant 
expense properly chargeable to machinery, carrying charges on 
machine investment, indirect machine labor, maintenance and repairs 
on machines, and depreciation. This is the cost per hour of running 
each machine (not including wages paid machine man). Floor space 
is taken into account in the factory expense. Depreciation of machin- 
ery is included at 10 per cent. In planing mills making special work 
we do not recommend different machine burdens. Although all 
machines do not occasion an equal amount of the machine expense, 
we recommend not to exceed two machine burdens in the odd-work 
factory. In planing mills where any machinery operation is special- 
ized it may be necessary to use more than two classes of machine bur- 
dens, according to conditions, as explained later. In factories manu- 
facturing both stock and odd work it is necessary to use “department 
burdens,” in which case each department is treated as a separate fac- 
tory and the machine burden determined for that department, exactly 
the same as Chart No. 3, and distributed “equally” to all machines in 
that department. 


“Factory expense” is all factory expense that cannot be charged 
“direct” to the machinery or bench operation. We recommend that 
factory expense be distributed to machine and bench burdens on a 
basis of “direct hours.” Machine expense plus machine men’s portion 
of factory expense equals machine burden. 

“Bench Burden.”—Bench burden is the amount you have to add 


STANDARD COST FINOING SYSTEM 


COMMERCIAL BURDEN 


PLAN 
ESTIMATORS 
ANO 
DRAFTSMEN 


COMMERCIAL 
BURDEN 
EQUALS 
TOTAL CosT 
tess 
FACTORY COST 
On THE EXPENSE 
(On munoEW) 
MOT ALmeaDY 
CHARGED 
YO MATERIAL 


AMO LABOR 


Chart No. 4 
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“per hour” to each direct bench man’s wages to equal the sum of the 
following: 

1. All the expense that the bench operation directly occasions. 

2. Bench man’s portion of such other factory expense not occa- 
sioned directly by the machinery operation. 


Commercial Burden. 


All of the expense incurred in disposing of the factory product 
is “commercial burden.” Certain items of expense have already been 
charged to material, others to labor, and the balance is ‘““commercial 
burden.” The best method of applying the commercial burden to the 
individual order is the percentage method. The percentage neces- 
sary to add to the factory cost to equal the total cost is determined, and 
this same percentage is used in costing individual orders. For planing 
mills and most sash and door factories one commercial burden is suff- 
cient. However, in some organizations the expense of disposing of 
- the factory product varies so much that it is necessary to determine 
more than one commercial burden. For instance, carloads are sold to 
jobbers and branch houses not entailing any salesmen’s or estimators’ 
expense. Mixed cars are often sold by salesmen, not entailing any 
estimators’ expense. Shipping expense is charged to all classes of 
work as commercial expense based on factory cost. General expense 
is all expense not previously charged or specified in Chart No. 4, and is 
charged to all classes of work based upon factory cost. The commer- 
cial burden for plan estimates equals salaries of plan estimators and 
draftsmen, its share of the following: Salesmen salaries, shipping and 
general expense; for list estimates, salaries of list estimators, its share 
of the following: Salesmen, shipping and general; for open orders and 
mixed cars, its share of the following: Salesmen, shipping and general ; 
for jobbing, salaries of those who devote their time to jobbing, its share 
of the following: Shipping and general. 


Lumber Burden. 


Refined on basis of “value” and “treatment.” 

Qur standard distribution of expense contemplates only one lum- 
ber burden, which is an average cost of handling all lumber used. This 
is correct for all practical purposes for planing mills doing a general 
millwork business. The factory manutacturing both stock and odd 
work should determine the cost of handling the lumber for both classes 
of product. 

Interest, taxes, and insurance on average stock of lumber vary 
per thousand feet in accordance with “value” and turnover. Conse- 
quently, these three items would be different on a thousand feet of 
Western pine than on a thousand feet of quartered oak. Therefore, 
these items are based upon the delivered purchase price of lumber. 
As they rarely amount to over 3 per cent. of the delivered purchase 
price, it would be unnecessary to determine more than one lumber 
burden, unless you manufacture stock extensively, in addition to mill- 
work. 

Kiln and planer expense may not*be necessary in the treatment 
of certain kinds of lumber. Consequently, the stock factory charges 
these items only against those kinds of lumber using same. 

In this. way various lumber burdens are determined in accord- 
ance with the value and treatment. One average lumber burden is 
practical and fair to the millman. The only reason the stock factory 
needs more is it is cheaper to handle the lumber he uses for stock 
manufacture, and if he does not determine various lumber burdens he 
will burden his odd work with too little and his stock with too much 
expense. ; 
Machine Burden. 


Refined on basis of value of machine and power used. 

Our standard distribution of expense contemplates not more than 
two machine burdens. Interest and depreciation, also power expense, 
vary for different machines. In an odd-work factory not specializing 
on any particular product it is unnecessary to have more than two 
machine burdens. Most of the products made use both small and 
large machines. Factories manufacturing both stock and odd work 
‘should use more than one machine burden. The investment varies 
about in the same proportion as the power used, so for all practical 
purposes the power plant and machinery expense can be distributed 
to machines on the horse-power basis. More than two or three 
machine burdens would be unnecessary, because all products would 
use some of each class, and any inequality would be evened up. 

The best and most accurate division of power plant and machin- 
ery expense is to determine the total horse power of, say, the stock 
door department—that is, the power used by all machines making 
stock doors—and determine one burden for all these machines. This 
will give you the average cost of running each machine used in manu- 
facturing stock doors, and as they are all used in the same proportion 
the total costing will be accurate. This is more fully explained under 
“department burdens.” Unless you specialize or manufacture stock 
extensively, do not make the mistake of using more than two machine 
burdens. 

Department Burdens. 


As explained under “Machine Burden,” the power plant and 
machinery expense is determined for the entire door department. The 


other factors making up machine burden, such as indirect labor, indi- 
rect material, and floor space, are less per machine hour in the door 
department than in the cabinet department. Consequently the total 
machine burden is determined for the door department, and this 
amount divided by the machine hours gives the amount of burden on 
each machine used in making doors. 

It often happens that some of the machines in the door depart- 
ment would be utilized to make other products than doors. You 
must remember that the machine burden in the door department is 
an average burden of all machines in that department, and, just 
because some of these machines were available for other uses is not 
sufficient reason to use the door burden in costing these orders. In 
other words, after the burden is determined for making doors this 
burden should be used only in costing door orders and the burden 
determined for cabinet work used only in costing cabinet orders. 
Orders made under unusual conditions should be burdened only with 
the usual expense determined for that class, as in no other way is it 
possible to build an average cost. An unusual high or low cost on an 
individual order is lost sight of, unless it is distributed evenly against 
all orders of that class—which will be done in determining the burden 
from time to time to meet these conditions. The selling expense on 
an order consisting of one carload of doors might be ten times as great 
as on another order of like amount, but both orders would be costed, 
using the same commercial burden, and the only effect of an unusual 
condition like this would be its effect upon the commercial burden to 
be used in the future. It would surely be lost sight of in any other 
way. 

This method of department burdens used by classes makes it pos- 
sible to determine the result of manufacturing each class by the 


month. It is not necessary to debit and credit material to depart- 
ments. The material used on each class is figured from the cutting 
bills. This saves an endless amount of work, and makes it possible 


for you to know accurately your profit or loss on each class of work. 
If you do not manufacture extensively stock doors or sash, do not 
make the mistake of using department burdens. 


Method of Applying Burden. 
Rates used will, of course, vary in different organizations. 


Example No. 1. 
1,000 lineal feet Moulding. 


Die tem averlaleey wlan steaetpccyeers hectic tice: $15.00 
Lumber burden at $4.50 per M. feet ......... 1.50 
Direct maachimemwlalOrs sof .cn 6 aeiaieta Sona «alates 3.00 
Machine burden at 35c per hour ........... 3200 
ICUOR VE COS Saeed ciericcie a cisscrehess $22.80 
Commercial burden at 20 per cent. of factory 
SORE SENN O Se tS R Sie: 6 Bcd ORE or OR Sener 4.56 
MRotalecOstiacctctncids cocker ieee ee oh ree eee $27.36 
Example No. 2. 

1 Book Case Pedestal. 
Digeciitnaterlalls Oa kompaccts eeeatasuid cl cine beste ol exe $ 1.00 
Lumber burden at $6 per M. feet ........... 10 
Dineet imachitve labor Sooo tec ae 1.00 
Machine burden at 35c per hour <:%..5. 0... . 1.10 
Dimeet bench, labor we ae.ces cnet geese oe tae oe 3.00 
Fenchvburden at 20! per hour ......cc8 see 2.00 

oon MeChOES -COS> sks ohtes Sc. hoa Pee aes $8.20 
Commercial burden at 20 per cent. of factory 

GOS RR aint Reopen a ca bom eRe es <raimic sd Nave bee S23" 1.64 

“IOS h OR) 2a Sar ape Oe a A ES $9.84 


Turn back and compare the four incorrect methods, formerly used, 
with our methods shown above. To the cost of the lumber on cars we 
add for labor handling up to factory door; also all yard and kiln 


expense. This establishes the price for lumber charged to the various 
jobs. No one can question that in so doing we are placing that part of 


the burden exactly where it should be. Example No. 1 takes care of 
its share of the burden, and would do so even though mahogany were 
used in the place of yellow pine. Example No. 2 is consistent, as very 
little lumber is used, and, consequently charge for lumber burden is 
small. 

Now look at the machine burden. To the actual wages paid opera- 
tor is added the established rate per hour to cover its portion of 
machinery and factory expense, and in so doing the machinery and 
factory expense is distributed on jobs requiring machine work in the 
exact proportion used. Cabinet work or trim will carry its proper part 
of the burden, no more, no less. To the actual bench wages paid is 
added the established rate per hour to cover its portion of factory 
expense. Thus all factory expense, exclusive of power plant and 
machinery expense, is distributed equally to the machine and bench 
operation on basis of direct hours, and consequently the burden on 
bench work will take care only of the correct portion of the expense 
used. To the factory cost is added commercial burden on the percent- 
age basis, based on factory cost. 
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Big Sawmill Plant at Nanoose Bay Opening Up 


Vancouver Island’s Output of Lumber to be Increased— Straits Lumber Company 


Will Operate Mill 


A convincing proof of the revival that is taking place in the British 
Columbia lumber industry is afforded in the recent investment by the 
Straits Lumber Company (representing Seattle, -verett, Minneapolis, 
and Wisconsin interests) of a large sum of money 1n the purchase ol 
the Newcastle Lumber Mills at Nanoose Bay, about ten miles north of 
Nanaimo, east coast of Vancouver Island. The plant is thoroughly 
modern and practically new, having been erected in 1912 by a syndi- 
cate, comprising Messrs. W. I’. Huntting, C. M. Marpole, anid.) As 
McKercher, of Vancouver. They operated it for a few months under 
the title of United Lumber and Shingle Mills, Ltd., and then sold out 
to English interests, who changed the name to Newcastle Lumber 
Mills. As a result of the depression which set in soon afterward, and 
possibly poor management, the new owners were unable to carry out 
the full terms of purchase, and the property became tied up in legal 
proceedings, which ended last fall in Mr. McKercher regaining con- 
trol of the plant, subject to a bank claim for money advanced to the 
Neweastle Company for operating purposes. 

The new owners ate practical lumbermen, who have been estab- 
lished in the Coast logging industry for several years. As the Haslam 
Lake Lumber Company they opened up extensive logging works at 
Wolfsson Bay, about 60 miles north of Vancouver, where they own a 
large area of fir and cedar limits. Last fall the company changed 
their name to Straits Lumber Company, and since last spring have 
been working several camps on their limits. The men in charge of 
British Columbia operations are F. R. Pendleton, Everett, Wash., and 
ll. F. Gilkey, Minneapolis, Minn. Both being old and experienced 
lumbermen, they have been quick to realize the profit-earning possi- 
bilities of a well-equipped sawmill manufacturing their own timber, 
as against the sale of the logs in the open market, more especially as 
the towing cost to Nanoose Bay will be slightly less than that to Van- 
couver. 

Mill Equipped for Cargo Trade. 

The sawmill building is 240 x 48 feet in size, two storeys, with 
finishing mill 80 x 80 feet; the planing mill is 100 x 112 feet. The 
sawmill equipment comprises head saws, steam nigger, log loader, 
eang edger, slashers, trimmers, and live rolls throughout, while the 
finishing mill has an 8-in. band and Stetson-Ross ready sizer, 10 x 30 
feet capacity. The capacity of the sawmill is 100,000 feet per ten 
hours, and the carriage can handle timbers up to 80 feet long. The 
planing mill has two No. 91 P. B. Yates Company matchers, one 
Yates Company moulder, one resaw, one 6-in. band resaw, and the 
usual blower system. two North Coast dry kilns of large capacity 
will take care of the output of lumber. 

The boiler house is 60 x 60 feet in size, the sides and roof being 
covered with corrugated iron. It contains four 72-in. x 18-ft. boilers, 


taking on cargo when the company’s present wharf is extended a 
short distance or some dredging has been done. In the meantime 
barges may be loaded, but the company expect to ship the bulk of 
their output to the prairies, while not neglecting the Eastern Canada 
market in long timbers. The plant is admirably served by the [esqui- 
malt and Nanaimo branch of the Canadian Pacific Railway, which 
gives car ferry connection with Vancouver. 

‘The Straits Lumber Company took over the plant about Novem- 
ber 15, since which time Superintendent A. H. Cramer has had a force 


Rear view of plant, showing booming ground and wharf. 


of men at work overhauling the equipment and making sundry altera- 
tions and betterments, including the placing of a bonnet on the steel 
burner and the deepening of the log pond. F. R. Pendleton, who will 
act as manager, expects to start operations with a gang of about 100 
men early in the new year. 


The Value of the Salesman 


Scientific salesmanship as a theory has invaded the lumber in- 
dustry, and the developing of scientific salesmen is becoming one of 
the functions of the revival of the lumber industry along modern 
lines. 

It has been charged that the lumber industry is the most highly 
specialized manufacturing industry in this country, with the most elab- 
orate and efficient methods in the world applied to its factories. It is 
also charged, however, that with the manufacturing all efficiency in 
the industry ceases and that the lumberman who is the best manu- 


United Lumber and Shingle Mills, Limited, Nanoose Bay, Vancouver Island. B.C. 


built by the Canada Foundry Company, Toronto, with Dutch oven 
settings, which supply steam to a 24 x 30-in. engine developing 560 
h.p. In addition there is a Robb-Armstrong 20 x 22-in. engine, which 
drives a Canadian General Electric Company generator, developing 
400 h.p., which supplies current to the motors operating all machinery 
outside the sawmill. The motors are direct connected, thus dispensing 
with shafting and belting. 

The various buildings are located in line, the planing mill and 
shipping shed being located halfway between the sawmill and the site 
reserved for a shingle mill. There is a clear space of 150 ft. between the 
lumber dry kilns and sawmill, and a similar distance will separate the 
shingle dry kilns from the shingle mill. This arrangement ensures 
the lowest insurance rates. The industrial site is an ideal one, there 
being over half a mile of water frontage, with an absolutely safe 
booming ground. 

Deep water alongside the plant will permit of seagoing vessels 


facturer in the world is at the same time the poorest merchandiser of 
his lumber. 

If this is true, the salesmanship schools which are to be developed 
all over the country will soon meet this charge. In St. Louis a few 
months ago the Southern Pine Association held a salesmanship con- 
gress, and the northern congress held here, and involving the states 
of Wisconsin, Minnesota and Upper Michigan, was one of the most 
important meetings ever held in this territory. The conference had 
three objects: 

The education of the salesman to modern methods in his work. 

The discovery through the salesman, of the real needs of the 
consumer. 

The information of the manufacturer as to the needs of his public, 


so that his product can be marketed in the form in which the salesman 
can sell it best, based on the wishes of the consumer. 
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Big Chemainus Mill Making Repairs 
The plant of the Victoria Lumber and Manufacturing Company, 6 ” 
Ltd., Chemainus, was closed down December 16th, for extensive The HILKE 


repairs and improvements, after a busy season. ‘The daily output was 
in the neighborhood of 200,000 feet, but in view of the fine prospects 


® 
for next year, General Manager Palmer decided to take advantage of 
the Christmas holidays to put the mill in thorough trim to handle the S ¢ ] = | 
big cargo and rail trade that will be offering. New fast-speed car- 


riages are being installed, saw foundations rebuilt, live rolls and trans- 


- F ; : (Patented) 
fer systems extended, new dry kilns erected, and extensive repairs eu 
being made to the water jacket of the steel refuse burner, fifteen boiler- a P ti ] 
makers being employed on the latter task. When cutting is resumed, - ractica 
about the middle of January, it is likely the daily output will show a = Effi ° t 
considerable increase. The company are about to resume logging ov ‘ icien 
the old limits as well as at Cowichan Lake, and will also buy in the E. s ] 
open market at intervals. conomica 
The [Eldorado Lumber Company, operating a small “dry pond” MS 6 1) = - The invention of an ex- 
sawmill at Tyee Siding, in Duncan District, was forced to close down ENS /; a= perienced mill man, these 


for lack of timber about the end of October. 5 : Mi as = machines are proving by 


AT TENTI O N T actual daily use, their great 


value as economizers of 
yard space and over 100 

Mr. Lumberman, Contractor, etc. 
What about your Fresh Vegetables ? 


per cent. labor’ savers. 
These machines are con- 
Let us supply you with the only kind for 
your daily use 


structed in a strong, sub- 
DEHYDRATED VEGETABLES, Etc. 


stantial manner, either sta- 
will not freeze—Portage charges almost nil. 


HBAS NORE ‘ 


tionary or portable, and to 
any height required. Write 
for illustrated circular, etc. 


Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wn 


Write us for samples, prices and full particulars. 


W. H. ESCOTT & CO,, pand2!2 enue, Winnipeg, Can. 


Brunette Saw Mill 


Company, Limited 
New Westminster, B. C. 


have 


Silo Staves 


“QUALITY ” 


Trap Chains with 
L-V-L’s 
Pile Chains 
Toggle Chains 
Log Chains 
Swedish Iron Chains 


DROP FORGED 


Rope Dogs 
Lumber Eye Dogs 
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Accessory 
Chain Forgings 
COMMERCIAL & SPECIAL 
Drop Forgings 


Car and Locomotive 
Forgings 


Bo ruce Wagon Box | Sides 


Spruce Laths and 


0}UOIOT ‘[2I0F] pawmpy Sury ‘ueuBeyong ‘y ‘uYyor 


Clear Spruce Lumber 


Quality and Service 
Our Motto 


JAMES McKAY CO 


Pittsburgh, Penna., U.S. A. 


for shipment with carloads of 


Lumber and Shingles 
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The Superiority of the Wooden Pulley 


Exhaustive Studies by Experts Have Proved It to Be More Efficient Than an Iron or Steel Pulley 
—Other Features are Its Light Weight and Moderate Prices. 


| Editor’s Note-—The most common appliance in mills, factories, 
and machine shops is the pulley. Wherever belt transmission 1s used 
the pulley is in service. The cost of installing and maintaining mills 
where considerable machinery is employed constitutes a large per 
cent. of operating expenses. For that reason the pulley is of direct 
interest to every man who uses one or more. The article which fol- 
lows was prepared by the National Lumber Manufacturers’ Associa- 
tion, and is reproduced from the Hardwood Record. ]_ 

Are you using wood pulleys or are you not? If, instead, you are 
using steel pulleys, are you paying some 50 per cent. more at the out- 
set for your pulleys than if you bought wood pulleys? In this case 
are you getting 50 per cent. greater efficiency and durability, or are 
you simply favoring the steel trust with a welcome contribution, 
which, considering its source, it is more than glad to accept? 

Wood pulleys have been on the market for over thirty years, and 
that is too short a time to be able to say how long they will last. 
Many wood pulleys built thirty years ago are still in use and as good 
as new. Steel pulleys have been on the market sixteen years, more 
than long enough to demonstrate their average, but owing to the 
inevitable crystallization to which they are subject when in service, 
this period has been length of life. So much for durability and its 
corresponding lack in the two types of pulleys. 

There is only one class of service for which a wood pulley is not 
suited, and that is when exposed to excessive moisture, a service in 
which a regular leather belt cannot be successfully used. In such 
service a wood pulley should not be used, nor a sheet steel pulley 
either. Long-continued exposure to excessive moisture will cause a 
wood pulley to go to pieces. Moisture penetrating the riveted joints 
of a steel pulley cause rust and corrosion, and in a short time the 
joints work loose and the pulley is gone. The pulley for wet places is 
the cast-iron pulley. 

The following table gives a comparison in price to the user be- 
tween wood and steel pulleys. Only the most popular sizes are shown, 
but the comparison holds equally true for all sizes: 

Excess cost of steel. 


Sizes Wood Steel. Per cent. 
oe ec ee $ 1.16 $ 1.82 57) 
12 Sai rman 1.60 2.55 59 
246 ; 3.96 6.02 52 
36x 8 8.04 13.20 ; 64 
A8 x 10 14.98 26.81 85 
Gs 12S. ee. 24.28 46.20 90 


Iron pulleys are even more expensive. Now, if you pay that much 
more for iron and steel pulleys, you ought to get that much more ser- 
vice out of them. But do you? 


Wooden Pulleys Transmit More Power. 


A number of years ago Haswell, the leading American authority 
on mechanics, made a series of exhaustive tests of wood and iron pul- 
leys, and the findings of these tests have never been controverted. 
Ilaswell proved that the coefficient of friction of belts running over 
wood pulleys was 47 and over iron pulleys 24. That is, that with the 
same belt tension you can transmit, even according to his conservative 
figures, on the average, nearly twice the power over a wood pulley that 
you can over an iron pulley. Over a steel pulley you cannot transmit 
so much even as’ you can over an iron pulley, for steel pulleys are 
never perfectly round, and their faces are covered with high and low 
spots, so that for both reasons the belt is prevented from coming in 
perfect contact with the pulley face. This saving of power trans- 
mitted, rather than waste in belt slippage, is very considerable in the 
course of a year. 


Wooden Pulleys Weigh Less. 


The following table of weights is instructive, especially in view of 
the claims of the steel pulley manufacturers that their pulleys are 
light. These figures are approximate as representing several makes of 
wood and steel pulleys, but the ratio of comparison is correct: 

Excess weight 


Wood. Steel. of steel. 

Sizes Pounds. Pounds. Per cent. 
6.x 3 2h eee 134 7 300 
I2 x4.) oe 84 19 124 
24x. 6.2.5 00s 31 4] 32 
36. B.0 7 = eee 79 121 53 
18 x 10%. ose eee 155 245 58 
60 x12.» eee 245 384 57 


What do you gain by putting this extra weight on your hangers 
and shafting?’ The answer is, nothing; while, in addition, you penalize 


yourself severely every minute that your hangers and shafting carry 
this weight and every working minute that your engine has to turn it. 


Wooden Pulleys Run True. 


‘Trueness of running is another advantage which wood pulleys 
possess over steel pulleys. The latter are forced into temporary 
approximate roundness by dies in the course of their manufacture, but 
soon spring back out of this even approximate roundness when sub- 
jected to the strains and shocks of actual service. This is why you 
never yet saw a steel pulley in service that did not gallop or wobble 
or possess a combination of both undesirable gaits. ‘Think about this. 
Galloping and wobbling is destructive to belts and bad for hangers and 
shafting. 

Wood pulleys do not crystallize, even under hard service; the 
hardwood from which they are made offers the maximum resistance 
to compression, and yet has sufficient spring to relieve itself from 
sudden shocks. 

Wooden Pulleys Make Yearly Saving. 

Last year Prof. Price of the University of Toronto conducted a 
series of tests for the purpose of analyzing more closely than had 
heretofore been done the relative efficiency of wood and iron pulleys. 
His report has been published, and makes interesting reading. These 
tests seem to have been broad and thorough enough, and made under 
a sufficient number of varying conditions to be really conclusive. 
Prof. Price considered the subject under four heads, and so arranges 
his results, but it is sufficient to state that he found the wood pulley 
far more efficient than the iron pulley, and that, reduced to dollars 
and cents, you save on the average about $6 a year per pulley by using 
wood pulleys rather than iron ones. Had steel pulleys been used in 
this test rather than iron, there iS every reason to believe that the 
showing would have been even more favorable to the wood pulley. 

The interests of the steel trust and the steel pulley manufacturers 
are parallel, and they have doubtless been of great assistance to each 
other. The steel pulley manufacturers take advantage of the effect of 
the word “steel” on their hearers’ mind when their salesmen are talk- 
ing and on their readers’ minds when they speak through their adver- 
tising. They harp on the alleged fact that this is a “steel age.” Steel 
may be good in some places, but a pulley is not one of these places. 
The flexibility of steel, its tendency to distortion, and its inevitable 
crystallization make it utterly untrustworthy for pulleys. 

Certainly lumber manufacturers ought to favor a product made 
from lumber if they-sincerely believe in the merits of wood over sub- 
stitutes. But, laying aside all natural bias of this sort, by using wood 
pulleys you are using something that has been proven more efficient, 
more durable, and more economical, both in first cost and operation, 
than either of the substitutes on the market. 


Newspaper Advertising for Retailers 


Newspaper advertising by retail lumber dealers in their home 
communities is strongly advocated by E. A. Sterling, manager of the 
Trade Extension Department of the National Lumber Manufacturers’ 
Association, in a pamphlet for lumber dealers, devoted entirely to the 
problem of newspaper advertising. He says: 

“It is no longer possible to say that the advertising of wood is not 
necessary because lumber is a staple product. Lumber sales have 
declined because of lack of advertising, and competitive products have 
unquestionably been sold as the result of educational publicity and 
advertising. In fact, it is advertising which has built up the trade for 
entirely new building materials which first had to be called to the 
attention of the buyer, their use in building construction taught, and 
a demand created against the long-established use, superior qualities, 
and well-known characteristics of a non-advertised material—lumber. 

“In strongly recommending local newspaper advertising both the 
direct and secondary advantages are considered. The inroads which 
are being made on the retail lumber trade because of the promotion 
activities of competitive materials are very serious, and the National 
Association, on the basis of its knowledge and experience, believe that 
nothing will be so effective in offsetting this as carefully planned and 
properly executed city lumber trade promotion which revolves around 
local newspaper advertising.” 


‘The second car ferry scow for the Canadian Northern Railway 
was launched at Port Mann shipyard on October 30th. The scow is 
158 feet long by 44 feet wide, and will transport nine cars, the number 
carried by the sister ferry already in commission. The two ferries will 
he used to pick up loaded cars at mills located along the coast, 
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SHEARWATER LUMBER CO, cuvstx'sc 


MANUFACTURERS OF 
Fir and Cedar Timbers, Rough or Surfaced 


‘Specialties: Clear Cants, Squares and Tank Stock 


Manager—H. A. H. OLIVER, Agents—OLIVER-SCRIM LUMBER -CO., LTD. 
504 Pacific Bldg., Vancouver. VANCOUVER, B.C 


Vancouver Machinery 
Depot, Limited 


NEW and SECOND-HAND MACHINERY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on. 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


VANCOUTISE AND. WORKS OF : 1155 Sixth Ave.West, VANCOUVER,B.C. 


VININGS SOMES EE 3 i Phone—Bay 470 and 471. Night Phone Bay 1518. 


The Logger’s Electric 
Steam Signal Whistle 


(A Steam Whistle—NOT a Bell) 


Safety 
Guaranteed to be the Fastest and Most Accurate Logger’s 
A Signal ever devised. 
Cccuracy Pays for itself over and over again in added output of logs. 
“Safety First!” In the avoidance of mishaps, accidents and 
Speed 


delays its value is beyond computation. 

Most easily operated Signal known. 

You always understand “ Toots-E.” 

Her signals are loud, distinct, clear cut. 

The steam pressure of the boiler is behind her “toots” which 
correspond exactly, in length and interval, to the opera- 
tor’s pressure on the signal handle out in the woods. 
SO EASY! . 


Tested to 8000 feet and good for any distance within reason. 


C. M. LOVSTED & CO. 


Manufacturers 


Patent Applied for 


The Log Scoots 


when 


“TOOTS-E” Toots! 704 Alaska Building S E A di rf E E Phone Elliott 2945 


Western Sales Department 
Malleable Journal Boxes, Pittsburg Brake Shoes, Frogs and Switches, 
Malleable and Steel Car Castings, Steel Car Wheels 


Co-operation of Employer and Men 


Logging Results Improved by Good Treatment of Men and 
Mutual Esteem Between them and the Employers 


By D.S. Painter, McCloud River Lumber Co.* 


There can be no doubt at all in the minds of any who have the 
control or handling of labor that to obtain efficient results there must 
be co-operation, at least, between yourselves, the company you repre- 
sent and the men in your employ. There is great need for the employer 
and employe to work together, and the present time is particularly 
appropriate for co-operative effort. 

Years ago, when practically everything was done by human hands, 
labor was plentiful—there was little or no competition—the employer 
had not personal interest in the welfare of the employe—paid them 
almost nothing, and the output per man was in proportion to his pay. 
The education of the masses has changed all this. They are to-day a 
higher type of man than they were then, and, being such, demand more 
consideration. 

In this day of keen competition and modern improvements in all 
kinds of machinery the operator must get all he can from the labor he 
employs. The question is, “How to get the best results, and how his 
labor must be handled to get these results.” The answer is, “Welfare 


work.” Within the meaning of these two words wonders can be 
accomplished. The constantly increasing disposition on the part of 


the employer to regard the interest of his employes with the degree of 
concern that attaches to his own affairs is hopeful. It is not so long 
ago that the employer believed he had no interest in the person of his 
employe beyond the door of his mills and factories. 
that he owes something more than the opportunity of giving a man a 
mere job. He knows that if the greatest economy in production is to 
be secured, the people who make up his organization must live in an 
environment and under circumstances conducive to highest efficiency. 


Camp Improvement Noticeable. 


A beginning has been made in practically all of the logging camps 
and industrial towns already. Compare the vermin-infested bunk- 
houses and the fly-breeding camps of a few years ago with the sani- 
tary surroundings in which the loggers and mill employes live to-day. 
This change has been made voluntarily in some instances by the 
employers, but with others it was necessary to pass laws governing 
sanitation in camps. Give a man a good place to sleep, good, whole- 
some food to eat, pleasant surroundings for his hours of rest and 
recreation and his whole being is more in accord with the manage- 
ment that makes such things possible. A manager who is located a 
distance from his operation does not come in contact, and therefore 
does not know his men. His demand is generally “maximum economy 
and output,’ which means low wages and as much work as possible. 
Most all labor troubles have been caused by a mutual misunderstand- 
ing. The industrial woods are full of schemes these days to bring 
together in the spirit of better understanding the employer and em- 
ploye. Some of these efforts havé succeeded admirably, while many 
have failed. The motive, however, has been in the main honest, and, 
as a consequence, encouraging headway has been made. What we 
want are the methods by which a better understanding, which results 
in more co-operation, can be obtained. One of the best indications of 
finding the right path through the thicket of industrial misunderstand- 
ing is the disposition on the part of both to listen to each other. 

The best way I know of to get the employe to listen is by forming 
a plant organization, which should meet at least once a month—every 
two weeks if possible. Let the employer be represented by the mana- 
ger and department heads, a programme of topics arranged that are of 
interest to the employe—work being done, methods of doing it, com- 
parisons with methods used elsewhere, etc. Each meeting a single 
topic is taken up, a paper on this is read by an employe and afterward 
thoroughly discussed by those present. You would be surprised at 
some of the able papers presented at such meetings. 

We tried this at McCloud, and it certainly did a great deal to 
improve the feeling between the men and the management. At these 
meetings, after the programme has been finished, anyone present who 
has any suggestions or criticisms to make regarding anything around 
the plant, whether for the benefit of the company, his neighbor or 
himself, is requested to make these suggestions, and he knows that 
anything he may say, if he is sincere in his statements, will not be 
held against him. A frank, outspoken man is a good deal more valu- 
able to you than a “behind your back” grumbler. 


Publishing a House Organ. 

There was a time when a close relationship used to exist between 
the logger and his employes—when the operations were of small mag- 
nitude. Then the employe went directly to his employer with his 
grievance or his suggestion, and they talked it over, face to face. Now, 
however, conditions have naturally changed: Some substitute for the 
old relationship must therefore be instituted in order to supply a 
safety valve for individual grievances. The method spoken of above I 


* Address delivered before Pacific Logging Congress. 


He knows now — 
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believe to be an excellent one. One of the best guarantees against 
misunderstanding is publicity.’ This can be obtained by publishing a 
house organ in connection with the organization spoken of above. 
The publishing of a periodical, say, monthly can be made to show not 
only the correct intention of the employer and employes, but it can be 
used as a sort of forum through which an exchange of ideas and 
methods may be discussed. Of course, the direct value of a house 
organ will depend largely upon the prevailing conditions in the organ- 
ization using it and the man or men you may put in charge of editing 
it. 

_ Another idea along these lines has been the installation of sugges- 
tion boxes, placed in the commissaries of logging camps and mills and 
factories of industrial towns. [Employes are advised that any sugges- 
tion they may have to make or any ideas that might be worked out 
can be written up and dropped in the box and they will be given due 
consideration. A committee consisting of camp foreman and two 
employes, who should be well liked and leaders, is appointed to make 
periodical collections from these boxes, ‘his establishes a regular 
means of communication between the working organization and the 
management. A financial recognition of suggestions or ideas adopted 
goes a long way toward keeping the interest in this work up. 

The establishment of the Y.M.C.A. cars in the camps of the North- 
west, from what I can find out, has been a good thing, not only for 
the employer, but the employe, who is beginning to, appreciate that 
something is being done for him. The scoffers are getting less and 
less every day. They will soon be eliminated. New ideas and methods 
will be adopted from time to time, all leading toward the goal of per- 


fection in social and industrial development which can come about - 


only through co-operative effort. 
Bonus System An Incentive. . 

The adoption of the bonus system in logging. is. receiving more 
recognition every year. This is another step in, co-operation. 

The reward of success is large to both sides. To the employe i 
comes directly in increased earnings. To the employer it comes ost 
equally directly; for if under the stimulus of wages, proportionate tg 
effort the men increase their efficiency the output of, the camp is 
increased without any cost for additional engines or skidders, enlarge- 
ment of the camp, extension of or additional logging spurs or of any 
increase of any fixed expense. The cost of production is lowered and 
the profit per thousand in logs is correspondingly increased. Jt is 
stimulant to individual effort by the incentive of individual reward 
without breaking down the men’s safeguard of a recognized standar 
wage rate. . 

Fundamentally there are: but two ways of paying men for their 
services: One is day wages, where a man is. paid according to the 
time he spends, regardless of the quantity of work done in that time; 
the other, piece rate, where he is paid according to the quantity of his 
output, regardless of the time spent. The advanced wage systems in 
logging operations are combinations of these two principles. Pay- 
ment of bonus should be for a month’s run and not on one day’s out- 
put, for if paid according to the latter method the entire crew could 
work hard and efficiently for one day, bring their earnings for that 
one day far above the average daily earning, then be lax in their effort 
the balance of the week. The result would be less output in logs per 


man for the week, but payment of wages would be more than an aver- 


age daily wage, so such bonus systems should be paid in the genera 


average on logs for a month’s work, or logs brought in on one donkey- 


or skidder setting. Falling and bucking by piece work is also another 
step along these lines—a system whereby the worker is paid propor- 
tionate to his efforts. E 


Simple Accounting System. 


__ The employer knows just exactly what each operation of his log- 
ging is costing him. This brings us now to the method of keepin 
these costs and the results to be expected of cost accounting. ,° Whic 
is the more important—to know what you have paid out or to receive 
what you have paid for? Both are of equal importance to the manager 
and logging superintendent. To know these things you must have a 
reliable, adequate, and permanent form or system on.which these costs 
are figured. To form any comparison. between your operation and 
ours, your forms, cost sheets, and fundamental records must be made 
and figured on the same basis—in other-words, standardized. -We will 
all admit that in each operation, whether fir, pine, or redwood, the 
basic principles of getting logs to the mills are the same, but condi- 
tions in each operation are vastly different. A primary obstacle in the 
way of a uniform cost keeping system for all timber operations is in 
the great diversity of conditions under which the timber is purchased 
handled, and transported to the mills. The operation itself, whether 
by ground or overhead skidders, donkey engines, big wheels, or the 
latest electrical machines; whether the timber was purchased twenty 
years ago or bought yesterday, your cutover lands of a problematical 
value left on hand after your operation, all present phases extremely 
difficult to adjust to the niceties required by the modern apostles of 
cost keeping. Nevertheless a standardization of cost keeping of log- 
ging operations should be decided upon and adopted. ; 8 
The Southern Pine Association, consisting of a combination of 74; 
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Valuable Box Factory 
For Sale 


Offers wanted for purchase of 


CZERWINSKI BOX FACTORY 


at Winnipeg 


Reputed to be the Finest Box Factory in Western Canada 
Fully equipped. 
Latest and best machinery for box and 
cabinet-making. 
Ready for immediate operation. 


SALE INCLUDES : 


Factory site comprising 2% acres close to 
business centre of city. 
Unexcelled trackage facilities. 


Magnificent Opportunity ! 


For any person wishing to engage in box manufacturing. 
Street cars pass the factory door. The whole may be 
purchased at a very great bargain. 


For further particulars and offers of purchase write 


H. E. DENEEN 


Assignee of the Czerwinski Box Co., Limited 


300 Electric Railway Chambers WINNIPEG, Man. 


Apex Lumber Co. 


Limited 


Timbers, 
Dimension, 
Uppers, 


Boards, 
Shiplap, 
Shingles 
Mixed or Straight Cars 
Dominion Bldg. VANCOUVER, B.C. 


SERVICE’ 
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HEN this check went to the bank 
it looked “just as good” as the 
others which were promptly cashed, but 
it came back stamped “no funds.” 
Other wallboards may look as good as 
Beaver Board, but they lack the backing 
of the fund of research, the fund of man- 
ufacturing knowledge, the fund of com- 
plete equipment and the fund of genuine 
service which The Beaver Board Com- 
panies’ longer experience has established. 
Beaver’ Board on the wall is like 
money in the bank. You don't have to 
take chances—you know it’s good. 
THE BEAVER COMPANY, LIMITED 


881 Wall St., Beaverdale, Ottawa, Canada 
Plants at Ottawa and Thorold, Ont. 


BEAVER BOARD 


Made in 
Canada 


GEO. CRADOCK & CO. 


LIMITED 
169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 
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“Pink” Peevies, Cant Hooks, 


Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour | 456 
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Loans on 
Timberland 


We have internationally recognized 
facilities based on 36 years experience 
in timberland and Jumber matters. 


Red Cedar 
Shingles 


and 


Bevel 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


[ACEY [IMBER (0. 


332 South Michigan Ave., Chicago 


Siding 
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bh = 
QUICK SHIPMENTS Made By Reliable Siam 
B. C. Workmen on 
Westminster Mill || | wessariness, | 2 
Company wr Price and Quality Only. ma 
mall 
NEW WESTMINSTER, B. C. = ULCANG: ate Natalee = 
WESTMINSTER 


The great saw-steel mill of HENRY DISSTON & SONS, INC., PHILADELPHIA, U. S. A. canapiAN FACTORY: 220 Fraver Ave TORONTO 
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have standardized their cost accounting, and issue a statement to their 
members each month, showing what the cost of operation has been 
for that particular month and for the season to date. Each mill or 
logging operation on the published cost sheet is designated by a num- 
ber, without the name being given. Each operating member can then 
see at a glance how his cost compares with others, and in this way 
watch closely for any particular part of his operation that may be high 
in proportion to the others. This all works toward the betterment of 
those concerned, and is co-operation between yourselves, which is just 
as important to the industry as that between you and your employes. 
Taking it all in all, an industry’s s prosperity depends on the big word 
co-operation and the little word individual, mixed with a lot of well- 
directed energy, making a composite effort which spells success. 


West Vancouver’s New Shingle Industry 


The modern shingle plant being established in West Vancouver 
municipality by the Vedder River Shingle Company, formerly of 
Chilliwack District, is nearing completion. Work was delayed by a 
heavy fall of snow on the north shore of the Inlet, which made it most 
difficult to get in the boilers, engine, and other machinery. As a result 
of the obstacles met with, Superintendent Giddings thinks it will be 
the middle of January before the plant can be started up, and possibly 
two weeks later before the dry kilns are ready to handle the output. 

The plant is located in the timber about half a mile north of 
Hollyburn ferry landing, the site comprising about eight acres. About 
one-third of this area was cleared and rough-graded, a road being 
opened up along the east front, which connects with a main thorough- 
fare skirting the southern boundary of the site. The shingle mill, 36 x 
86 it., has six Letson & Burpee upright machines in place along one 
side; opposite will be a siding mill, or, failing that, another half- 
dozen shingle machines. The power plant is capable of developing 
175 h.p., the big engine receiving steam from two 66 in. x 16 ft. boilers, 
and there is also an electric light dynamo with a capacity of about 200 
l6-c.p). lights. The dry kilns, storage, and shipping sheds will be 
located between the shingle mill and the main road, along which a 
narrow-gauge track will be laid by permission of West Vancouver 
Council to deliver the output at the Pacific Great Eastern Railway 
siding half a mile away. The transfer cars will make the down trip 
hy gravity, the empty cars being hauled up grade by horse power. 

What: made the mill site particularly valuable, in the opinion of 
President R. Shields and his superintendent, was the fact that Lawson 


Creek, a small mountain-fed stream, passes through the property in 


the rear of the mill buildings. A dam was constructed in the creek 
bed just south of the mill, to form a pond. The firm’s cedar limits, 
containing 100,000,000 feet, are on a mountain plateau to the north of 
the plant, and early next spring a V-shaped flume a mile and a quarter 
in length, and with a raise of 900 feet in that distance, will be con- 
structed to carry the bolts from the upper landing to the pond below, 
the water for the flume being secured by damming the same creek at 
the higher elevation. If it turns out that there is sufficient water to 
float 16-foot bolts the siding mill referred to previously will be put in; 
if the steam can deliver only standard length bolts, then twelve shin- 
gle machines will be operated. In either case the plant will be 
operated both night and day, and about 100 men will be employed. 

Even this large output will not represent the full measure of the 
company’s activities. One of Mr. Shield’s first transactions ‘after 
reaching West Vancouver last midsummer was the purchase of the 
Canyon Shingle Mill, operated by Johnson & Greeno, about a mile to 
the eastward of the Vedder River Company site. The mill contained 
a double-block machine, the output being sold in the green state. 
Two Letson & Burpee uprights were installed i in place of ye double- 
blocker, a larger boiler was put in, and for the past two months or 
more the plant has been cutting on a 20-hour schedule. 

The bulk of the output of the two mills will be marketed in On- 
tario, the balance going to the prairies. Since locating in Chilliwack 
district, about four years ago, Mr. Shields has given great attention 
to the Ontario trade, and the growing popularity of the “Vedder 
River” brand of British Columbia red cedar shingles accounts for the 
removal of the company’s plant to Vancouver ad the trebling of pro- 
duction. 

President Shields has been in the shingle business practically all 
his life, and it is worth noting that he manufac tured the first machine- 
cut red cedar shingles turned out in the State of Washington. In 
1890 he started up a mill at Enterprise, on the Great Northern Rail- 
way, the selling price of shingles at that time being 75c a thousand. - 


Link-Belt Cancany Blows in New Furnace 


The fifth furnace at the Belmont plant at the Link-Belt Com- 
pany, Indianapolis, was blown in the middle of December, adding 
materially to the capacity for producing malleable Link-Belt. Ex. 
tensive building operations at the Belmont works have been com- 
pleted, and the manufacturing activities reorganized to keep pace with 
the increasing demand for Link-Belt for all conveying, elevating and 
power transmission purposes. x 


Give a Fire a Little Start 
in Your Mill or Yards—— 


What Chance Have You of 
Saving Anything? 


Prevent it 

by the 

proper use of 
“METALLIC” 
Roofing and 
Siding 


Lumbermen 


receive the 
benefit of 
our best 


Trade Discounts 


on all we make 


Lines of real value to you: 


GALVANIZED “EASTLAKE” STEEL SHINGLES 
GALVANIZED FLAT ROOFING 
GALVANIZED SIDINGS—Tight fitting Joints 


CEILING AND WALL PLATES in lengths up to 8ft. 
for the Engine Ho se, etc. Quickly applied. 


Send Sizes for an Estimate 
Or Write for Catalogs and Price Lists 


THE METALLIC ROOFING CO., LIMITED 


Manufacturers 797 Notre Dame Avenue, WINNIPEG 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
; Tel. Sey. 6395 
518 Hastings St.W.VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


MACHINE KNIVES 


Li 

ln Description for 

Paper Cutting, 

Bark and Rag 

Knives, Shear 
Blades 


Send for Price List 


W.J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C, 


S auf brishte cheerful 
our eyesevery nish é our eyes have 
trying to read : them! renewed their youth 
Two light plant complete ready to screw 
together; handsome fixtures and faney 

Shades only cost you 3825 delivered 
}-++-at your station. Send your---- 
sis oie) eens OLQer to-day--+--.---. 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


“na 1 OPS 


We have a pa 
tent overdraft 
system in our 
1 saeq burner which re- 
hag: TD yesh ~~ quires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 
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UROSITLON S,WANTED: 


2 Cents 


All advertisements under this department, : 
Small display advertisements, 


sertion for less than twenty-five cents. 
per inch. 


copy. 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to delives 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi 
cally do so by having replies directed to a box at our office; 
ment covers the forwarding of letters to any address. 


-—TF- Tyr nib tik tit kit 2d) tit bid EQIP Ook DIY Arr FIT Tir 77) 
7 - weap nn mae 


i ABR RCOPA , ; 

HELP. WANTED C2 FOR SALE- 2i 
BUSINESS: OPPORTUNITIES~ io: 
as gM Sha A bie a UA Ue is eran Sat ee 


2 cents per word for each insertion. 


Four or more insertions, $1.00 per inch each insertion. : . 

To save bookkeeping, parties not having an advertising account will please remit with 
Answers to ads. must be sent under letter postage and may be addressed in care of 
Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Se 0 0 ee 2 6 ae 06 OS 00 ae 8 0 ae 6 6 ae oe es 66 ame 4 8 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


a Word 


No in- 
$1.50 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. 


one insertion, 


Vancouver, B.C. 
the price of the advertise- 


WANTED FOR PRAIRIE PRO- 
vinces—Lumber traveller by firm of 
Wholesalers .of Coast Lumber and 
Shingles. One with connection de- 
sired. Apply by letter to P. O. Box 
1247, Vancouver, B. C. (1) 


WANT A GOOD MAN? AM ABLE 
to handle any position in retail busi- 
ness, having operated line of yards, 
or would go with wholesale firm. 
Would consider offer from Coast 
concern. Competent office man. Ap- 
ply Box 500, Western Lumberman, 
Winch Bldg., Vancouver, B.C., or 
Travellers’ Bldg., Winnipeg, Man. 1 


WANTED TRAVELLER FOR 
Manitoba and part of Saskatchewan, 
by wholesale lumber firm handling 
Pine, Spruce and Coast stocks. 
Must have good connection with the 
buyers in this territory and able to 
produce results. Good man will re- 
ceive every support and liberal con- 
tract. Address Wholesalers, care of 
Western Lumberman, 302 Travel- 
lers Building, Winnipeg, Man. (1) 


FOR SALE—REFUSE BURNER, 
brick lined type, made of heavy steel 
plates. Forty feet high, fourteen 
feet diameter. Very little used and 
in A.1. condition, ready to ship. 
Apply to Fraser Valley Trading Co., 
Huntingdon, B. C. 15 


TIME PRS evel @ieoasycleiae—— 
British Columbia timber limit on 
Harrison Lake, one hundred million 
feet, cedar and fir. Full particulars 
on application. Worth double the 
price asked. Robert H. Kent, Med- 
icine Hat, Alberta. (1) 


Be GRIME ER Wes meas ae 
brisk demand for lumber in the 
Western Canadian Prairie Provinces 
is attracting attention to timber lim- 
its. The closing of the War will 
largely increase the local and export 
lumber requirements. We have 
some meritorious propositions of 
varying proportions (which can be 
bought advantageously) and solicit 
correspondence from practical par- 
ties. Lougheed and Taylor, Lim- 
ited, Calgary, Canada. (3) 


Western Embargo Hits Shingle 
Trade 

B. C. shingle manufacturers re- 
port that the embargo the rail- 
ways have placed on freight ship- 
ments from the west to the east 
practically amounts to an order 
to shut down. From the view- 
point of the railroads it is stated 
that no other course was possible. 
‘or some time there has been a 
congestion of traffic east of Chic- 
ago and St. Louis that nothing 


but an embargo could remedy and 
the consensus of opinion seems to 
be that it-may be in effect for 
some months. Until the embargo 
is lifted, the shipment of western 
products must be confined to 
points west of Chicago. Perish- 
able commodities are not affected 
by the action of the railroads. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 
B. C. Equipment Co., Ltd. 


602 Hastings St.W., VANCOUVER, B.C. 


J. E. A. Dubue, president of the 
North American Paper Company, 
controlling 1,360,000 acres of pulp- 
wood lands, predicts that Canada 
will eventually produce enough 
wood pulp to supply the needs of 
the entire world. He does not 
look for any decrease in paper 
prices because of the many uses to 
which paper is being put and the 
increased general demand. Plans 
have been perfected for a greatly 
enlarged output of North Ameri- 
can paper. The concern has big 
mills at Chicoutimi, in Quebec 
Province. 


PAUZE & GOHIER 


Wholesale Lumber, Etc. 
MONTREAL 


To British Columbia Manufacturers: 


General Mercantile Co. 
Limited 


Wholesale Lumber 


B. C. Forest 
Products 


922 Metropolitan Bldg. 
VANCOUVER, B.C, 


We are always in the market for B. C. Fir Mouldings, Doors, 
Verandah Posts, V Joint Sheeting, Flooring, Red Cedar Shingles 
and Bevel Siding, Dimension Timber. 


Just now we are open to contract for next spring deliyery on 
the following: i 
3 Cars of Mouldings, all standard patterns in B. C. Fir. 
= Pase and Casing, all standard patterns in B. C. Fir. 
1 < 6 and up, 1st and 2nd, kiln dried B. C. Fir. 
14% x 6 and up, ist and 2nd, kiln dried B. C. Fir. 
1% x 6 and up, ist and 2nd, kiln dried B. C. Fir. 
p < J and up, Ist and 2nd, kiln dried B. C. Fir. 
< 6 and up, 1st and 2nd, kiln dried B. C. Fir. 
3, 4 and 6 in. V joint No. 1 and 2 Fir. 
3 in. and 4 in. V joint No. 1 and 2 Fir. 
3, 4 and 6 in. Flat Grain Flooring, No. 1 and 
3 and 4 in. Edge Grain Flooring, No. 1 and 
. Clear Butt Red Cedar Shingles. 
5 Cars XX 5/2-6 in. Clear Butt Red Cedar Shingles. 
3 Cars XX 6/2-6 in. Clear Butt Red Cedar Shingles. 


1,000,000 ft. 54 

1,000,000 ft. 1 
500,000 ft. 1 
250,000 ft. 1 

10 Cars 5/2 10 i 


F.0O.B. Montreal. Send your stock list and prices. 


WILFRED H. PAUZE 


1822 Cote des Neiges 
MONTREAL 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 

The dues on the principal timber products cut under license are as follows :— 

Sawn lumber 50c. per thousand feet, board measure. 

Piling and cribbing, %c. per lineal foot. 

Railway ties, 8 feet long, 1%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


ThesDirector of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 


be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 


der when the sale is advertised. 


Fach tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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Made 
in 
Canada 


AP PH BI 
PHBA 


“AMPHIBIA 


paler like gold bas no substitute. 


The Saumill 
Belt 


It requires something extraordinary in 
belting to stand up to the rough, wet and 
oily service of the saw mill. Amphibia, 
‘‘The Saw mill Belt,’’ is made for this 
kind of work. The leather used is 
specially tanned from choice hides. It 


Hand 
Saws 4s pak 


is waterproof as a leather, and all the ma- 
terials used in making Amphibia belting 
are also waterproof. 


Try a sample run of Am- 
phibia belting on the toughest 
run in your mill—the result 
will make you our customer. 


Cabrillo Cntil 
When you select the Simonds Brand Saw, Planer 


Knife, or File, you may be sure that you have the Tanners and Manufacturers 


most economical line on the market. Made of See aaa 
Simonds Special Crucible? Steel. For 40 Years Tanners and Manufacturers of the Besi Leather Belts 


511 William St. MONTREAL 


Simonds Canada Saw Co., Limited 


St. Remi St. and r r 
Aco n Ave., Montreal, Que. 36 Wellington St. East 149 Prince William Street 
Vancouver, B.C. St. John, N.B. VAN 
WINNIPEG COUVER 


Galt Building 107~111 Water Street 
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The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and . 
Lumber Carriers convey shingles, 
boards, siding and flooring, in 
bundles, timbers, etc., upon a 
grade of 4 per cent. (4-ft. fall in 


484 Richmond St. West, Toronto Limited 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


CANADA’S MINISTER OF FINANCE 


says. Country’s 
Watchword 
Should be 


PRODUCE! 


“It’s a Winner” 


You Produce More 
High-class 
Red Cedar Shingles 


We Produce 
The Machines 


‘All Made in Canada” 


Letson & Burpee 
Limited 
162-198 Alexander Street 
VANCOUVER, B. C. 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 


LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - . Vancouver, B.C. 


Telephone— Fairmont 240 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each individual package 
; bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS-SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C, 


R. HOE & CO. - -~ New York 


Successful makers of successful saws since 1828 


COUNT THE COST Rees 
{pen Grex jhe vik of pion DIMOND 
of open hres—the risk of property destroye the 
expense of cartage, etc.—and you'll see WHY the SPECIAL 
“MUSKEGON” WATER SPACE BURNER ° : 
ne For Logging Camps and Saw Mills 
is so great an economizer. 


That it will save you money is beyond question. 


ee : We can furnish testimonials from leading lumber firms 
The records of some hundreds of money-making 


who have adopted the use of our steel exclusively. 


mills prove the profitableness of this system and 
this Burner. 


Write for full facts NEUMEYER & DIMOND, 


MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


WK 


“GOODHUE BELTS” have been on the market for years and the demand is con- 


tinually growing. This combined with the scores of repeat orders that we are 


constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 


any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘‘cling’’ on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
“EXTRA,” “STANDARD” and “ACME” Waterproof 
Belts which are made to suit the varying conditions of use, 
all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
54 Cordova Street E., Vancouver, B.C. 
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YOU WANT THE BEST? WE SUPPLY IT! 


Ce e ) More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


1 T D. K. McLaren, Limited 
B E IN iy Montreal - - - 351 St. James Street 
Vancouver - 847 Beatty Street 
Toronto - . 200 King St. West 


St. John, N.B. - 64 Prince William Street 
Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


66 } . IAS TT: i) 
Fle Found a Million Feet 
in the tract he bought from you which he didn’t 
know he was getting and you didn’t know you had. This million 
Jeet was neither a gift nor a purchase. It did not ficure in the 
price. It was a find—for him. But you? 


You Lost a Million Feet 


or maybe vice versa. Perhaps you sold him a mit- 
lion feet which you thought you had but which he didn’t get, in 
which case 


fle Lost a Million Feet 


No matter which way the cat may jump, the truth 


is that 1n a sound commercial transaction running into six or seven 


is ives cece: WATERPROOF COVERS and 
: an d 
oy . aS 
If the 36 years’ experience of James D. Lacey & Ee A NV A S G O O D S 
Company had been consulted the transaction might have been based 
on a LACEY REPORT, internationally recognized as the standard of f d ‘ ti 
timber values. Satisfaction and certainty would have resulted. of every description 


“ROSE CITY ” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


May we send yoit our Booklet, ‘* Pointers??? 


CHICAGO SEATTLE NEW” ORLEANS 
O McCormick Bldg. 1009 White Bldg. 1213 Whitney-Central Bldg. 


Pink’s Lumbering Tools ow, 


Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


The Standard Tools 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


Send for Catalogue and Price List Thos. Pink 0; Limited, Pembroke, Ont. 


Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 


wn 
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EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Coupon Books HARD SERVICE LOCOMOTIVES 


©} panss; 


for een 
the Comissary Store 2 ae — 
are not only a conven- “ot pesto ictont 
ience but they 


Save Time 
and Money 


3 SS 
Oe le jn OG II> x 
-= 2) CO d(ciF DETACHED INS 


~Place your order now 


and let us prove out Because of the severe conditions under which 
assertions. small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 
We have been manufacturing Coupon Books for use This class of equipment must be simple in de- 
x sign to be easily accessible for repairs. 
in Company Stores for over twenty-five years and They must be properly proportioned, must 
have necessary strength in each part, and must 
our long experience has given the trade the best be ready for service at all times. 
Our standard light locomotives embody the 
books and best system in handling sales. most modern construction, are built for the 
hardest service and to do the most work for 
the least cost.. They are simple in design and 
easy to repair. 


Write us for free Catalogue and samples. We can make immediate shipment of locomo- 
Prices cheerfully quoted on request. eee et oe 


GET IN TOUCH WITH US. 


Allison Coupon Company MONTREAL LOCOMOTIVE WORKS, LTD. 


Indianapolis, Indiana, U.S.A. DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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1 Saw Carriage 


The-illustration shows: our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don't waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
“Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 
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Ys Mf 
SAWMILL MACH 


Is Mill Equipment That 


Spells Satisfaction ] 
Whether you operate a portable outfit or a 150,000 ft. capacity 


mill, Waterous Sawmill Machinery will give you results that count 
on the right side of the ledger. _It contains all the time and labor 
saving improvements that modern sawmilling demands. More than 
that, every machine, even in our very lightest outfits, is built with 
a strength and sturdiness that means years of service more than 
you ll get from other makes. 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The “New Model’ Bandmill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 


(| 
building sawmill equipment, to back it up. E \ Za 
Se If you haven’t our Cat- 
: alogues in your office, \ 
a write us and we will Z 
4 r send youa bound set. 
- 
“9 
: “ 
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The Waterous Engine Works Co., Limited 
 ~ Agency—H.B. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man 
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BeYT METAL CO. TORONTY 


Sales annually of Mixed Metal, 
over Five Million Dollars 


WESTERN LUMBERMAN 


“FROST KING” BABBITT | 


Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
grade metal, made of the very best selected stock, and carefully compounded. 


If your dealer does not stock this, write us, and we will take pleasure in making you a ship- 
ment of a 25 Ib. box. 


Factories also at— 


HOYT METAL CO. Toronto, Canada New York, N.Y., London, England, St. Louis, Mo. 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


XXXX Nickel 


High-grade anti-fric- 
tion metal for electric 
power plants, water- 
works, street railways, 
sawmills, etc. Has 
withstood 5,300 lbs. te 
square inch, runs com 
8,500 r.p.m. 


Copper 
Hardened 


Rich, tough alloy of 


A Babbitt of Quality j | + 20° 


For 


Heavy 
Pressure 


Pent A tla eee lot selestes|, NRO yp wien Ser nebie tm GSD why 


=. and copper. Will not 

F 3 show compression un- 
or ; der pressure 9 tons to 

e the square inch, For 
High ES high speed engines, 
t 3 electrical equipment, 


S eed =. woodworking machin- 
p ery, stamp mills, etc. 


“WHAT WE MAKE WE GUARANTEE” 


Stocked by D. Ackland & Son - Winnipeg «BS Special No. 1 


doriui 


pecs Smelting & Relisiae Co. 


=: ‘ Good tough metal 
rs i especially adapted to 146 Dufferin St. E. 
| . 3 f journal bearings, rock 
4 and ore crushers, etc. VANCOUVER, B.C. : 
4 : Adopted by two rail- PROMPT SERVICE OUR MOTTO 
i A RA | | T Or oo | a | Tr e . 3 roads on the Pacific 
= Coast. — 


B. B. Coil 
and 
Logging 
Chain 


Boom 
and 
Loading 
Chain 


(Design Patented) 


McKinnon Chass Co. _ Office and Factory §${. Catharines, Ont. 


Western Retail Lumbermen’s Convention 


FOURTEENTH YEAR FEBRUARY-_rTorontTo_1917 NUMBER TWO 


=)))6ULINK-BELT Smith Shannon Lumber Co. 


G TANDARD for 40 years in conveying, elevating, and 408 Pacific Building 
power transmission. A type for every service—recog- VANCOUVER - B.C 


nized for its ability to meet operating conditions, and to last 


| SHINGLES - LUMBER 
TIMBERS 


We sell retail trade only 


STRAIGHT CARS SPRUCE 
and HEMLOCK SHIPLAP 


Write for prices 


Attachments as required for individual needs. 
This trade mark >——~< on every link. 


Write for General Catalog No. 110, which shows the different types 
of Link-Belt. 


Gananian Link-BEtt Go., LimiTeD 


265 W. WELLINCTON ST., TORONTO 


Seattle: Link-Belt Company, 580 First Avenue South. 
Portland: Link-Belt Company, 14th and Lovejoy Streets._ 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


RUBBER GOODS 
FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
eee on this line. ‘*P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. ; 


408 Pacific Building VANCOUVER, B.C. 


e (it ” F - 7 - c “V7 , = : 
Packings Redstone High Pressure Sheet Packing has proved by test that it 
will outlast any other similar packing on the market. We make Spiral 

and Ring Packings, etc., that are equally reliable. 


Hose ‘ Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions, 


Fire Hose One or more of our twenty brands of Fire Hose will be found, not only 
a i the best equipped Factories, Mills, etc., but in almost every Fire 
Department. in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


VANCOUVER February, 1917 WINNIPEG 
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Ree TLESS and ever present in Factory 
operation is the spectre of Overhead Charges. 


Its ravages among the profits of your business must be constantly 
checked. One of its most active lieutenants is Power Wastage— 
caused by belt slippage over metal pulleys. Many thousands of dol- 
lars are wasted yearly in Canadian Factories and workshops where 
Wood Pulleys would save 50 per cent. of the waste. 


Actual scientific tests show that on the average you can buy four 
Dodge Wood Split Pulleys with the money you now lose by waste 
from one Metal Pulley. Therefore we appeal to Presidents of Com- 
panies, Managers and Superintendents of 
Factories, Engineers and others, to per- 
it sonally supervise the buying of their pul- 
eo) Sees leys and specify always— 


DODGE 


WOOD SPLIT PULLEYS — 


SOLE MAKERS: 


DODGE MANUFACTURING CO. Limited, TORONTO 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 


The Stuart Machinery Company Ltd., Winnipeg, Man. 

The A. G. Low Company, Saskatoon, Sask. 

Canadian Western Mfg. & Supply Company Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 

A. R. Williams Machinery Co. of Vancouver, Limited, 

Vancouver, B.C. 
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Shevlin-Clarke Company 


é Limited 
Fort Frances, Ontario 


LUMBER ~ LATH 


bs ot Ni 
MANUFACTURERS 


Sales Office: 


300 Electric Railway Chambers - Winnipeg, Manitobg 


D. ACKLAND & SON 


L 
WINNIPEG - MANITOBA 


We are the Largest Hardwood Dealers in the West. Mixed Carload Lots Direct from the 
Mills or from our Yards in Winnipeg. 


WE SELL ON STANDARD GRADES. PROMPT SHIPMENT. 


pn tens —— 


OUR BIG LINE--OAK WAGON STOCK 


Also Plain and Quarter Cut Oak, Oak Timbers, and other Hardwoods in demand for 
Western Trade. 


WRITE US FOR YARD LIST, AND PRICES, OR INFORMATION ON ABOVE LINES. 


D. ACKLAND & SON, Limited main is Winnipeg, Man. 
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A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To Buyers and Distributors: To Consumers: 


The soft texture, white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 
SOFT PINE, combined with high even grading and perfect manu- 


light, white, soft, easy to work, and good to look at. If you should 
happen to not be a user of NICOLA SOFT PINE ask your 
dealer to show you some. Satisfied customers and new friends we 


facture, assures you of a stock that not only brings trade but 
holds it. 

We operate continuously, carry large stocks, promise prompt - ; ; , 3 
shipments and see that they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 
sorted cars, boards, shiplap, resaw stock, siding, flooring, shop, tinuously and to full capacity 
and clears. 


THE NICOLA VALLEY PINE LUMBER CO. 


Mill and Office—CANFORD, B.C. Telegraph Address—Merritt, B.C, 


The Victoria Lumber & Mfg Co. 


: Limited 
Chemainus, B. C. 


Timbers 


and 


High-Grade 
Yard 


Stock 
Our Specialty 


a 


Car of 
Our 
E. G. 


Flooring 


Alberta Representative: BRANCH OFFICE: ' Saskatchewan Representative: 


H. S. PERKINS LBR. CO., Bees E. R. SUTHERLAND, 
400 Lougheed Bldg., 406 Quebec Bank Building King George Hotel, 


CALGARY, ALTA. Winnipeg, Man. SASKATOON, SASK. 


Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, B.C. 


We can ship via C.P.Ry., C.N.Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


ee ee eee 


<< 2 e Se ws. 


—— 


oe he et re eke ie tte 


rer tt «elon dag 


TF el IMR a OL IR te 


WESTERN LUMBERMAN 5 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only Bee atts Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. our oO belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT . 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 
Send for our New Belting and Transmission Price List 
HALLMAN & WHITE, LIMITED | 57-59-61 Alewander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 


R. J. THURSTON AIRD FLAVELLE 


Siursion-F lavelle 
Lumber Company 


STITT 


= Manufacturers 


High Grade Cedar Products, including 
Lumber, Lath, Shingles, ete. | 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


J. S. PATTERSON & CO., LIMITED 


Lumber Wholesalers and Manufacturers 
903-907 Rogers Building - . VANCOUVER, B.C. 


British Columbia Forest Products 


We are sole Sales Agents for Brooks-Bidlake Cedar Co., Ltd., Manufacturers of “‘Brooks’ 
¢< Super-Specials’’—Bevel Siding and Brooks’ Weatherproof Shingles. 


Our travelling Prairie Representative is Mr. L. D. Cooke 
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DAVID ROBERTSON, Pre JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Tre 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 


Rough and Dressed Fir, Cedar and Spruce Lumbers, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alb d Saskatchewan— Acme Lumber Co., Moose J 
Manitoba SCM. Lumber Co, Wionines Ss*é<«*érR ACLS. CREEK, Vancouver, B.C 


HEAPS & SONS 


COAST 


Lumber ana Shingles 


Finish Orders a Specialty 


— Head Office — 
837 Hastings St. W., VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty Allen ei Stoltze Lumber Co. 


The Heavier it is the Better we like it Limited 


"-esuarzain‘te"" | RED CEDAR SHINGLES 


Our grade is positively right, and prices will please 


Fir, Spruce and 


Timberland Lumber Co., Ltd. Hemlock Lumber 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C 


“gunk us OF RAk Wie vei a Nen e a VANCOUVER, B. C. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


High- Grade Pine [Purim 


We as = 2: ao Buy to remember us when placing orders for Lumber Stocks. We have the goods, and can guarantee the quality 
"Sa hiatar stion is our Motto.” > 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


ur orders—we promise prompt delivery. Can ship by C. P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. fiers: Address, BAYNES, B. C. 
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Walsh Construction Company 


Designers and Builders of the 


WEST COAST DRY KILN 


AUTOMATIC SPRINKLERS, HYDRANT SYSTEMS, 
UNDERGROUND PIPING and BOILER INSTALLATIONS, 
HIGH PRESSURE STEAM WORK 


Head Office : 615 Dominion Bldg., VANCOUVER, B. C. 


Branch: 215 Second Street, New Westminster, B.C. Built by WALSH CONSTRUCTION CO.—Fig. 4, Battery of Seven Kilns at 
: the plant of the Canadian Western Lumber Co., Ltd., at Fraser Mills, B. C. 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Guaranteed 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. . 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely es to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


The Proven Best 
“Every User Becomes a Booster”’ 


SHURLY-DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 
Branches: 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


: SID. B. SMITH LUMBER COMPANY 
g 711-712-713 Dominion Bldg.. VANCOUVER : 
| ALL COAST STOCKS | 
: Absolutely He sondutiié Grades : 


_ 
SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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The 
Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Do YOU Want an 
Assortment Quick ? 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 
Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 


Cedar, Fir, Spruce 
and Pine 


Twenty Million Feet in Stock 
WIRE IN YOUR INQUIRIES © 


Adams River Lumber Co. 


LIMITED 
Chase, British Columbia 


Prompt Shipment. 


P.O. Box 298 : Victoria, B.C. 


H. S. Galbraith Co., Ltd. 
612 McIntyre Block, Winnipeg, Man. 


Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


British America Mills 
& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturers —- Wholesalers 


Mills at 
MT. LEHMAN, B.C. 


OAK FLOORING . MAPLE FLOORING WESTHOLME, B.C. 


We Specialize in Coast Lumber 


We Sell to Dealers Only 


=xclusive Sales Agents: 
B. C. Mills Timber and Trading Co., Vancouver, B.C. 


Rough and Dressed Fir, Cedar, Spruce and 
Hemlock Lumber, Lath, Mouldings 
and Shingles. 


Our Specialty: 
Heavy Timbers, Deep Joists 
Dimension, Boards, and Shiplap 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


WESTERN 


Red Cedar 


Shingles 


and 


Bevel 
Siding 
QUICK SHIPMENTS 


Westminster Mill 


Company 
NEW WESTMINSTER, B. C. 


Brunette Saw Mill 


Company, Limited 
New Westminster, B. C. 


have 


Silo Glave: 
Spruce Wagon Box Sides 
Spruce Laths and 


Clear Spruce Lumber 


for shipment with carloads of 


Lumber and Shingles 


LUMBERMAN ; 


GEO. CRADOCK & CO. 


LIMITED 


VANCOUVER, B.C. 


169 Cordova Street 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 


= 
wW 
es 

Logging Ropes. ts 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour -1456 


J.C. McLaren Belting Co. 


_ Limited 


Manufacturers 


of 


Reliable 
Belting 


QUALITY 


Never Varies 


55 Years in the 


Market and 
Std. MONTREAL -ToRONnTO 
WE LEAD dc 


Head Office 
and Factory: 


Beaumont Ave., MONTREAL 


Please note the initials of this Company 
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tHE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


mee (Established 1865) BRANCHES 
Head Office Wy Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
| Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO) 23 ieee 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everything Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind :babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST GRADE MANUFACTURED 
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Made Specially for all 


High Speed, Heavy Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, "" Toronto 


MONTREAL HAMILTON WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET 


- TORONTO 319 Adelaide St. West 


’ 


WESTERN LUMBERMAN LI 


estern jumb eran 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by : 


THE HUGH C. MACLEAN CO., LIMITED 


HueH ©. MacLEAN - - - =. President 
302 Travellers’ Building, - = WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNavutry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


MONTREAL — 119 Board of Trade 
Bldg. Phone M. 2299. 


LONDON, ENG.—16 Regent St., S.W° 


Phone A. 2700. 
CHICAGO—1413 Great Northern Bidg. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


\ 


The twenty-sixth annual meeting of the 
Western Retail Lumbermen’s Asso- 
ciation, which was held at Winnipeg 
from January 24 to 26, was an un- 
qualified success, both as regards attendance and business transacted. 

Optimism resounded in practically every discussion in that the 
future of the lumbering industry in Western Canada was on the 
threshold of a period of untold activity. Well did Premier Norris 
put it when, during the course of his address of welcome, he said 
that there will be no holding back the lumber business after the war, 
provided that you lumbermen do the right thing now. 

The retailers during this convention discussed many subjects 
of vital importance to the successful carrying on of their business, and 
the Western Lumberman is publishing, in this issue, a detailed account 
of all discussions and addresses that took place. . 

The delegates present were all imbued with the slogan of the 
Convention—‘Efficiency.” They realize that to be successful in busi- 
ness one must be “efficient,” and that every part of the machine, from 
the most insignificant to the most vital, must necessarily, in these 


Retailers Hold 
“‘Efficiency’’ Convention 


days of keen competition, possess the greatest degree of efficiency. 


The old-fashioned dealer is a nonentity nowadays, because he will 
continually stick to his old principles, turning a deaf ear to J*ather 
Time’s advice that the business life of the modern retailer of building 
materials must be progressive; he must listen to the new and turn 
away from the old. In fact he must be shorn of his old prejudices 
and adopt progressive, and aggressive business methods to make any- 
thing like a success. . 

The progressive’retailer must, moreover, be an active member of 
his association. He must take an active interest in all the new develop- 
ments which arise from well thought out ideas of efficient members of 
such an association; members who meet specially to discuss new ideas 
for the benefit of their brethren lumber dealers. 

Better business methods appeared to take root at this Conven- 
tion. With the prospects of so large a trade in the lumbering in- 


dustry in the immediate future, it is gratifying to note that some action 


was taken to improve the credit system. Considerable time was taken 
up with discussions as to the ways and means of making a uniform 
system of granting credits for every dealer, and the Western Lumber- 
man believes that the motion passed at the meeting whereby the new 
Board of Directors will take action in regard to this matter, will prove 
of vital importance to every manufacturer, wholesaler, retailer and 
consumer of lumber in the Prairie Provinces. 

We draw the attention of our readers to the Presidential ad- 
dress of Mr. William D. Galvin, who discusses this matter of credits 
and offers some excellent advice. We quote from Mr. Galvin’s ad- 
dress: “The general credit system which has existed in the West for 
the past ten or fifteen years has come in for a great deal of criticism, 
and rightly so, and you will be interested to know that the banks 
have expressed their desire to hasten the time when the trading of 


’ 


the farmers may be placed upon a cash basis, so far as dealing with 
the general merchant is concerned. This plan contemplates on the 
part of the banks a greater extension of credit to the farmer whose 
resources entitle him to accommodation. I am quite sure that no set 
of business men will be more interested in seeing this object of the 
banks accomplished than the lumbermen. 

A further observation made by Mr. Galvin as a result of this pro- 
position of the bankers, was that if their system of banking will enable 
them to accommodate the consuming public so as to put the retail 
trade of Western Canada upon a cash basis, no one shall be able to 
serve their customers in this matter better than the retail lumbermen. 

This avowed new policy of the banks as indicated by the ex- 
pression of their representative on the joint committee of Commerce 
and Agriculture during the past year, open up an immense field of 
interest to the retail lumbermen, whose extension of credit in the past 
must certainly be acknowledged one of benefit, fraught though it may 
have been with irregularities and abuses here and there. 

Indeed, this has such a vital bearing upon the subject of distri- 
bution, that we as agents in that undertaking should waste no time in 
letting the banks know that our co-operation is ever ready when they 
are prepared to carry out this plan. There are today on the books of 
retailers in Western Canada accounts aggregating millions of dollars 
which stand for credit accommodation extended to purchasers who, 
in the ordinary parlance of the day, are “as good as the wheat.” Be- 
lieving that the banks are sincere in their expressed object of eliminat- 
ing the credit system followed for years past by the retail merchants, 
and of putting trade on a cash basis, let us hope that this commend- 
able aim may not long be delayed in execution. The resulting relief 
to the retailers, who are today carrying these millions of credif on 
their books, would be far reaching in the benefits which the consuming 
public would also realize, the payment of cash always carrying with 
it a greater degree of satisfaction alike to the merchant and purchaser. 

I therefore believe that this accommodation theory now suggested 
by the banks will have your sincere endorsation. It will doubtless 
be interesting to many of you to immediately take the opportunity of 
testing the degree to which the banks are prepared to carry out this 
idea, since I venture to say that there is not a retailer in Western 
Canada but who is carrying many on the list of his debtors whose re- 
sources should entitle them to banking accommodation. 


“T think it is quite opportune in this connection to call the atten- 
tion of the general public to the fact that although the time-worn 
credit system still forms the basis on which the bulk of the retail 
business is done, lumber has been offered to the consumer during 
the past year at a iower relative price probably than any other com- 
modity of necessity. While this Association has nothing whatever to 
do with the prices which its members ask for their products, and the 
observation is only casually made, it is one which would unquestion- 
ably be borne out by investigation. There have been no war prices 
that I know of in lumber supplies, even though the increasing cost of 
manufacture as indicated by the ever advancing price in the wholesale 
market, would have indicated to an observer during the past year that 
such might naturally be the case. If the cost of production is attended 
with a further radical increase in the cost of supplies, labor and logging 
operations, it is perplexing to speculate upon the probable effect on 
building operations from now on and immediately following the war. 
This is a matter in which the Western consumer may be deeply con- 
cerned, since much of the iumber which will be used in rebuilding in 
Europe must come from our source of supply—the Pacific Coast.” 

Several important addresses were delivered upon this subject and 
we wish everyone of our readers would carefully read the convention 
story from end to end. Other addresses which were delivered dealt 
with, “How may a more judicious “Elimination” of retail lumber yards 
be effected? The discussion upon this matter contains excellent ma- 
terial for future discussion, and should any of our readers desire to 
write us a few words upon this subject, we shall treat his data with 
every consideration. 

Very important addresses were delivered on, “Competition and a 
method of meeting it successfully.” Again we wish to draw our read- 
ers’ attention to the splendid and fearless address of Mr. W. P. Dut- 
ton, in which he deals with this subject of “Competition.” 

In conclusion the Western Lumberman wishes President F. J. 
Carpenter, Secretary Neill, and the Directors of the Western Retail 
Lumbermen’s Association every success in the arduous task which 
faces them to make the Association even a more profitable one than it 
is today—when it well merits its slogan of “Efficiency.” 


With every desire to be fair and make 
all possible allowance for the pressure 
of unexpected demands for material, 
coupled with immense difficulties to be 
overcome in the way of providing transportation, not a few British 
Columbia lumbermen until very recently were of the opinion that 
for some reason or another the great forest wealth of the province was 
practically being ignored by the purchasing agents for the Allies. 


Admiralty Orders for 
Lumber 
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With orders placed in Eastern Canada or with the pine mills of the 
South no serious fault was found, our millmen being quite ready to 
concede that the demand for particular kinds of woods or the avail- 
ability of transportation might well govern such cases. But when it 
came to placing orders for Douglas fir with Orégon and Washington 
mills, and furnishing vessels to carry away the cargoes, our manu- 
facturers of similar grades of lumber felt they had a real grievance 
which found expression when Mr. E. J. Palmer, president of the Vic- 
toria Lumber & Manufacturing Company, Limited, operating a big 
export and rail mill at Chemainus, felt called upon to complain—as 
a result of his own experience—‘“that it seemed as if British Columbia 
lumber companies had to secure orders for lumber for the British 
Admiralty through San Francisco brokers, and that when they pro- 
tested to the Admiralty against this state of affairs, their protests 
were returned to the San Francisco brokers along with the contracts.” 
Figures quoted here in B. C. for the business were as low or lower than 
the United States mills offered, yet they shared up the large order. 

Convinced that some underhand influence was at work, our Jum- 
bermen brought pressure to bear in the right quarter, with the result 
that the prejudice against our woods would seem to have been over- 
come. Pleasing evidence of this came to hand last month in the 
shape of orders aggregating over 16,000,000 feet of lumber for the 
British Government, the specifications calling for 500,000 shell cases, 
two cargoes of ties and large dimension timber, to be shipped in 
March and May in bottoms to be furnished by the Admiralty, and 
the equivalent of a third cargo to be shipped all rail to St. John and 
thence by transport to England. With these gratifying contracts there 
came an open order for any quantity of spruce which our mills could 
ship of a quality suitable for aeroplane manufacture. That this change 
of heart is likely to be permanent, and productive of other and larger 
orders, is borne out in the following inspired cable from London to 
the Canadian press at the close of the year: 

“Canadian lumber exporters will be glad to learn the decision 
of the War Office to make larger use of Canadian woods in the future 
manufacture of articles required for war purposes. This statement 
is the outcome of representation made by Sir George Perley, who 
put the lumbermen’s case strongly before the authorities, more especi- 
ally as regards red and white pine.’ Specimens, prices and samples 
were submitted to the War Office, with the result that an inspector 
of equipment and supplies has furnished for the merchants’ guidance 
lists of sixty-eight articles in which the use of Canadian woods will 
be provided for in the specifications governing their manufacture.” 


’ Tf further evidence were needed of the better sentiment now favor- 
ing British Columbia, it is afforded in the recent embargo on silver 
spruce by the British Consul at Portland, Ore. During 1916 about 
25,000,000 feet of spruce, mainly clear lumber for the manufacture of 
aeroplanes, was shipped to the Allies from Oregon and Washington, 
the price—$25 a thousand at the beginning of 1914—having risen to 
about $90 for the year just closed. While the prohibiting order men- 
tions “silver” spruce (held to be the Rocky Mountain variety) it 
apparently is being enforced against Sitka spruce, the species form- 
ing the great bulk of the shipments heretofore furnished by Oregon 
and Washington lumbermen, who are greatly perturbed lest they lose 
their very remunerative spruce contracts. It so happens that Sitka 
spruce of magnificent quality is a fairly plentiful wood along most 
of the B. C. northern coast, and immense stands of old growth timber 
are a feature of the forests on the Queen Charlotte Islands. These 
great reserves of spruce are as yet practically untouched owing to 
the lack of demand. If the war continues and the Allies need more 
aeroplane material, the lumbermen of this province can supply a large 
share of the demand if given sufficient time to put.camps in the limits 
and get out the raw material for the mills. 


The timber industry of British Col- 
umbia is the product of a race of 
B. C. Lumber pioneers whose achievements are 
worthy of an enduring place in the 
history of the province. Unfortunately their pioneering instinct stop- 
ped short with production, which accounts for the somewhat tardy dis- 
covery that their selling markets are not limited solely to the prairie 
provinces and foreign lands. For a number of years past certain bold 
adventurers in their ranks have been making shipments of shingles 
and lumber to Eastern Canada with considerable profit, and from that 
terra incognito came occasional reports to the effect that the inhab- 
itants would welcome the opportunity to exchange more of their 
abundant wealth for Pacific Coast forest products. In this particular 
instance, however, the old axiom stood reversed—the nearby fields 
looked the greener, and the great majority of our lumbermen con- 
tinued to seek an outlet for their products in the Middle West, despite 
the frequent price fluctuations and slumps brought about by the in- 
ability of that market to absorb the heavy offerings. 
Since the beginning of 1916, however, the East and the far West 
have been brought into much closer communion, thanks to the vigor- 


Eastern Canada Wants 


view with the Canada Lumberman,-of Toronto: tts 
: “Iextreme optimism prevails everywhere on the Coast. The rea-— 
son is that business to-day in British Columbia is real. It is being 


ing. 


ous markets extension campaign launched by the British Columbia 
Forestry Branch. With the object of popularizing B. C. forest pro- 
ducts in Eastern territory Mr. L. B. Beale was sent to Toronto to 
open an office and act as lumber commissioner. ‘The choice was a 
happy one, because almost from the day of his appointment there can 
be traced a steady betterment in the volume of shipments to Ontario 
and several of the other provinces. Mr. Beale has not confined his 
efforts merely to successful attempts to substitute Douglas fir tim~- 
bers for Southern pine structural timbers wherever possible—he has 
carried on a, campaign of instruction in the uses for which British 
Columbia woods are particularly adapted; he has induced many archi- 
tects to redraft their specifications in favor of British Columbia fir 
and cedar; and has convinced the manufacturers that for many pur- _ 
poses they can employ our principal woods to great advantage. To | 
Mr. Beale’s excellent work in his appointed field we believe may 
fairly be attributed in large part the tremendous increase in the aid 
ume of 1916 shipments to Eastern Canada as compared with the year 
previous, the gain being in excess of 80 per cent. This year still better 
results may confidently be looked for, and it remains only for our 
lumbermen to develop their great opportunity to the fullest extent 
possible. 

Several months ago Commissioner Beale revisited the Coast, and 
while here addressed gatherings of lumbermen at Victoria and Van- 
couver concerning their particular responsibilities in relation to the’ — 
campaign in which he is engaged. That he returned to his post of 
duty cheered by the deep interest being shown by our manufacturers 
in his work is made evident in the following extracts from an inter- 


y. Paper profits and paper figures have been 
missed entirely from the business man’s mind and trade is being f 
up on an absolutely solid basis to-day. This is the case especially 
regards the lumber trade between British Columbia and Eastern C 
ada. British Columbia manufacturers are convinced that Eastern . 
Canada offers them a market quite different from the market of the — 
Prairie Provinces, in that it is steady and absorbs that part of the log 
which is above the average in price. . 

“One thing that struck me particularly when on the Coast was 
the determination of the British Columbia mill to meet the require- 
ments of the Eastern market, which are, to,;a large extent, peculiar 
when compared with the requirements of the prairie trade. Not only 
does the Eastern trade call for a different grade, but it requires a dit- 
ferent method of manufacturing, as compared with the prairie trade. 
On the prairies the trade takes enormous quantities of common dimen- 
sion, shiplap, etc., in addition to reasonable quantities of upper grades 
and finish. In the East the trade takes large quantities of heavy con- 
struction timbers and large quantities of the highest grades of finish. 
i ccurse, this all may be altered under a normal shipping rate. 

“British Columbia manufacturers are giving more attention than 
ever before to the problem of furnishing their customers with the pre- 
cise class of stock they require, and in this respect they intend to stand 
second tc no other lumber-producing country. Instead of following 
the oid-time principle of trying/to induce customers to take what they 
have to ofier, the manufacturers of British Columbia are now doing all 
they can to show their customers, both domestic and foreign, that they _ 
a1e ready and anxious to furnish them with exactly such specifications 
as their trade requires. This does not mean any radical departure. 
The material is the same as it has always been, the best all-round — 
utility woods produced anywhere, but the manufacturers now have a 
closer understanding of the needs of the user, and this is bringing a. 
larger market, at better prices. pre 

“In the short time since my return from the Pacific Coast I have 
been struck by the greatly increased enquiry and demand for our pro- 
ducts. Manufacturers of articles using large quantities of wood are 
not only thinking of British Columbia as a possible source of supply, 
but are now using our forest products in their every-day manufactur- 
This shows especially in farm implements, agricultural equip- _ 
iment, and so on. I was at a large plant a few days ago where they 
showed me farm equipment made from British Columbia Douglas fir 
that was superior to what they had previously made from the imported 
woods. 

“Judging from what I have already seen, I think that the manufac- © 
turing trade, the building trade, and constructional works in Eastern 
Canada should use double the amount of British Columbia woods in 
1917 that they used in 1916.” 


done for real money 


Millmen operating on False Creek, Vancouver, do not take kindly 
to the suggestion made recently to the city council by R. P. McLennan, 
president of McLennan & McFeely, Limited, that all the factories and 
mills on False Creek should be compelled to erect smokestacks suffi- 
ciently high to carry the smoke clear of Granville Street Bridge. The | 
millmen say the cost would be considerable and the good results far 
from conclusive. 


. 
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Western Retailers Hold “Efficiency” Convention 


Record Attendance Marks Opening of Twenty-Sixth Annual Convention of the Western Retail Lumber- 
men’s Association at Winnipeg on January 24—Premier Norris Welcomes Delegates— 
Very Important Matters Discussed— Manufacturers, Wholesalers and Retailers 
Convene on January 25—F. J. Carpenter is Elected President 


Precisely at. 10 a.m. on 
January 24, President Galvin 
called to order the twenty- 
sixth annual convention of 
the Western Retail Lumber- 
inen’s Association, which re- 
presents the lumbering and 
woodworking interests of 
Manitoba, Saskatchewan, 
and Alberta. The conven- 
tion was held at the Royal 
Alexandra Hotel this year, 
where about 300 delegates 
registered from 9 a.m. to 10 
a.m. on the opening day. 
These delegates came from 
cities-so far apart as Vic- 
Lomiae bo Gea Loronto, “Ont. 
and Chicago, Ill. 

Again the retailers invited 
the manufacturers to partici- 
pate in the convention, an 
afternoon being specially set 
apart to hear addresses from 
representatives of the Coast 
and Mountain Manufactur- 
ers’ Associations. 


Premier Norris Welcomes 
Delegates 
President William D. Gal- 
vin, in opening the proceed- 
ings of the Convention, ex- 
pressed his pleasure at seeing so large attendance and called upon 
Premier Norris to make the address of welcome. 
The Premier of Manitoba, who was at one time connected with 
the lumbering industry himself, made an inspiring address and dealt 
with “Efficiency,” emphasizing the fact that efficiency means suc- 
cess in every line of business and that there is no excellence without 
great effort. 

Discussing the present high price of lumber, Premier Norris said 
that there is no doubt that the present high cost of building materials 
has prevented the building of more extensive buildings, the fault 

not lying with the retailers, however, but is due to the high cost of 
production. 

He thought that the idea of having a course of instruction for 
the retail lumber dealers was a matter of vital importance to the up- 
building of a new country. 

The credit system was then commented upon by Mr. Norris. He 
was of the opinion that until the credit business is done away with and 
a cash basis employed, the price of lumber will be kept high. The 
present system of banking in Western Canada came in for much 
criticism, and Premier Norris suggested the adoption of a system of 
Farmers’ Banks. 


F. J. Carpenter, Yorkton, Sask., elected 
President of Western Retail Lumber- 
men’s Association. 


In connection with the great war the Premier was pleased to 


note that the lumbering industry has done its share in sending so 
‘many of its skilled employees to fight for the cause of “Freedom and 
Justice.” 

Continuing, Premier Norris suggested that the Western Retail 
Lumbermen’s Association pass a resolution that its members are in 
favor of National Service. ‘“‘National Service,” said Mr. Norris, “Is 
what is going to help to win the war. 

The most significant utterance of the Premier was one in which 
he discussed the outlook of the lumbering industry in Western Can- 
ada. He said: “There will be no holding back the lumber business 
in Western Canada after the war, providing that you lumbermen do 
the right thing now.” 

Mr. Galvin, in very appropriate terms, replied to the address of 
welcome. 

It was then moved and seconded that the minutes of the last 
annual meeting be passed without being read. This was passed 
unanimously. 

President Galvin’s Address 

In starting his annual address, Mr. William D. Galvin congratu- 

lated the members on the interest they had displayed in the affairs 
- of the Association, : 


President Galvin’s report is given in full herewith: 

It is with a ereat deal of gratification that I find myself opening the 
Convention this year, before such a large and representative company ot 
retailers. The fact that you have journeyed to Winnipeg to attend another 
annual meeting, attests to the worth which the Association has heen to you 
during the past, and the interest which it holds out to you for the future. 

It is not my purpose to attempt any elaborate address upon what we 
have accomplished in the year just closed, but first of all, and as the prelude 
to our deliberations I do wish to express my interest in the objects of this 
ereat association and to direct my thought in what I have to say chiefly 
to the future and to what lies ahead. 

If up to the present we have accomplished anything worth while, and I 
believe we have,— well and good. If we have made mistakes—and I believe 
we have—there is nothing to be gained by going back over-them. I have 
enough assurance in what we have done, however, to feel safe in saying that 
at least there have been no ill-timed and hasty decisions made, concerning 
which we have had to repine in leisure afterwards. Your officers have en- 
deavored to direct the association along the lines of progress. These mea- 
sures have succeeded only insofar as they have had your co-operation and 
support, but as our membership has increased frém a representation of four 
hundred yards in December, 1914, to nearly twelve hundred at the present 
time, this should be sufficient evidence that the present aims -of!the asso- 
ciation hold out much that is of value and profit. 

Any enterprise in which we have engaged has been launched with the 
thought in mind that there is something of value not only for the present, 
but the more it is developed the greater returns will our members receive as 
the years go by. This has been the test through which we have approached 
our decision bearing upon every activity of the association, and which holds 
good, whether applied to our architectural department, our training course, or 
any one of the other undertakings with which the association is connected. 

These are days of incalculable change, and it is impossible for anyone to 
predict anything with certainty as to the detail with regard to the future. 
But that we have many problems is certain, and that we know pretty well 
the things of difficulty with which we shall have to deal in the future, is an- 
other’certainty. Let us then deal with these at this convention insofar as 
it is possible for us to do so, in a positive and fearless way so that when we 
have finished, we may feel that our deliberations have been of real assist- 
ance in taking account for the future. 

We are at present face to face with a strong line of demarkation between 
the old way, and the new, aggressive, and up-to-date way of doing business. 
The old way was to try to force the ideas, methods, tastes and convenience of 
the merchant or man doing business upon his customers; the other or new 
way is to study the tastes, needs and requirements of the customer, and 
then suit the goods and our manner of doing business to these requirements. 
It is needless to say that the new has outstripped the old. 


This line of demarkation applies to all kinds of modern business, not 
alone to the lumber trade, but as it does apply to us, let us deal with it. I 
feel safe in saying that a participation of the members in the advantages 
offered by the association will stimulate our progress in attaining greater 
efficiency in the adoption of the new and better way of doing business. ‘These 
enterprises have all been so well placed before you by the Secretary that it 
is needless to touch upon what is being accomplished in our various de- 
partments. 

There is one thing I do wish to emphasize, however, and that is the 
method of co-operation in making our business effective. I do not mean the 


Features of the Convention 


Three hundred people registered at the Convention Hall. 
F. J. Carpenter, of Yorkton, Sask., was elected President. 


W. D. Galvin, of the Galvin Lumber Yards, Winnipeg, was 
elected Honorary President. 


W. Thorn, of the Imperial Elevator & Lumber Company, Win- 
nipeg, was elected Vice-President. 


N. G. Neill was re-elected Secretary of the Western Retail 
Lumbermen’s Association, and Alan M. Stewart was re-elected 
Secretary of the Fire Insurance Company of the Association. 


Important addresses were delivered by representatives of the 
B. C. Lumber Manufacturers’ Association, the Mountain Lumber 


Manufacturers’ Association, and the Dominion Forestry Branch. 
The creation of a uniform system of granting credits was dis- 


cussed at length. Interesting addresses were delivered by Messrs. 
Dutton and MclIlrath on this subject. 


A Coal Association was organized. 


“Competition and a Method of Meeting it Successfully”; and 
“How May a More Judicious Elimination of Retail Yards be 
Effected,” were two subjects that received great consideration. 

The place to be selected for the holding of the next convention 
was held over until a future meeting of the directors. 

“Optimism in the future of the lumbering industry in Western 
Canada,” was expressed in almost every paper and discussion. 

Better business methods—the watchword for 1917-18. 
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co-operation amongst ourselves in our own line of trade alone. We have 
learned this necessity. The fact is well known that’a few men cannot deter- 
mine as well the interests or the needs of a large number of men in the same 
business, and the most efficient way to determine them is to have a repre- 
sentative association for the purpose of taking common council regarding 
them. There is beginning to be more and more of this common council in 
all lines of business, and the greater the organization affected the higher the 
standards of doing business are. But I mean co-operation with other lines of 
industry, especially to the extent of a sympathetic interest in what concerns 
them. By so doing it will lead to a greater and greater development of co- 
operation, since all branches of a country’s industry are to a greater or less 
extent co-related. It particularly behooves us to be thoroughly cognizant 
of the needs and aims of the farming industry, since our own prosperity is 
so intimately related to that of the agriculturist. 

I, for my part, believe that the Western business man should exert a 
more direct influence in endeavoring to obtain for the farmer a solution of 
some of the economic problems with which he has to deal. Economic ques- 
tions are too often associated with political aspirations, and the question, 
for instance, of wider markets, for the products of the western farmer, should 
be one of statesmanship, and not partisanship. I believe that when the day 
comes of opening the doors from within, in such a way as to enable the farmer 
to market his grain in the freest manner possible, that such a day will be 
one of progress and greater prosperity for Western Canada. 

You will remember that in my address last year I touched upon the 
creation of a joint organization of farmers and business men. ‘This is known 
as the joint committee of Commerce and Agriculture, and I have had the 
honor of representing this association upon that committee. The object of 
this organization is, as expressed in the articles of the association, to bring 
the Western farming and business interests together from time to time to 
discuss problems affecting their general. welfare in order that in matters 
where an agreement of opinion is reached, joint action may be taken. From 
this you will be interested in hearing that this joint committee has had several 
meetings during the past year and that the questions so far discussed have 
had to do largely with the relationship of the farmer to the bankers and loan 
and trust companies. While I have no intention té6 dwell upon the outcome 
of these meetings to any extent, I wish to say that the most interesting de- 
velopment, from our point of view, has been the expressed attitude of the banks 
with regard to credit to the farmers. 

The general credit system which has existed in the West for the past ten 
or fifteen years has come in for a great deal of criticism, and rightly so, and 
you will be interested to know that the banks have expressed their desire to 
hasten the time when the trading of the farmers may be placed upon a cash 
basis, so far as dealing with the general merchant is concerned. This plan con- 
templates, on the part of the banks, a greater extension of credit to the farmer 
whose resources entitle him to accommodation. I am quite sure that no set 
of business men will be more interested in seeing this object of the banks 
accomplished than the lumbermen. ; 

There are two observations which I would like to make in connection 
with this phase of the question. The first is that no other interest has con- 
tributed more greatly toward the up-building and development of Western 
Canada during the early pioneer days than have the lumbermen, in their liberal 
attitude of the extension of credit at a time when the settlers were pouring 
into the West with little to give them a start, save their pluck, energy and 
enthusiasm, aided by a very little sum of money, in many cases hardly sufficient 
to see them through the year. We might safely say that the accommodation 
extended to the settlers by the banks and other institutions in the early days 


was infinitely small compared to that which was afforded by the lumbermen 
of the West. While the demands for the extension of credit has gradually 
been reduced, it is still a large factor from the standpoint of necessity as 
viewed by the average customer. 

The second observation which I wish to make as a result of this pro- 
position of the bankers, is that if their system of banking will enable them 
to so accommodate the consuming public as to put the retail trade of the 
western country upon a cash basis, no one shall be able to serve their cus- 
tomers in this manner better than the retail lumberman. This avowed new 
policy of the banks as indicated by the expression of their representatives on 
the Joint Committee of Commerce and Agriculture during the past year, opens 


up an immense field of interest to the retail lumbermen, whose extension of. 


credit in the past must certainly be acknowledged one of benefit, fraught 
though it may have been with irregularities and abuses here and there. 

Indeed, this has such a vital bearing upon the subject of distribution that 
we as agents in that undertaking should waste no time in letting the banks 
know that our co-operation is ever ready when they are prepared to carry out 
this plan. There are to-day on the books of retailers in Western Canada 
accounts aggregating millions of dollars which stand for credit accommoda- 
tions extended to purchasers who, in the ordinary parlance of the day, are 
“as good as the wheat.” Believing that the banks are sincere in their expressed 
object of eliminating the credit system followed for years past by the retail 
merchants, and of putting trade on a cash basis, let us hope that this com- 
mendable aim may not long be delayed in execution. The resulting relief to 
the retailers who are to-day carrying these millions of dollars of credit on 
their books would be far reaching in the benefits which the consuming public 
would also realize, the payment of cash always carrying with it a greater 
degree of satisfaction to the merchant and purchaser alike. 

I therefore believe that this accommodation theory now suggested by the 
banks will have your sincere endorsation. It will doubtless be interesting to 
many of you to immediately take the opportunity of testing the degree to 
which the banks are prepared to carry out this idea, since | venture to say 
that there is not a retailer in Western Canada but who is carrying many on 
the list of his debtors whose resources should entitle them to banking accom- 
modation. 

I think it is quite opportune in this connection to call the attention of 
the general public to the fact that although the time-worn credit system still 
forms the basis on which the bulk of the retail business is done, lumber has 
been offered to the consumer during the past year at a lower relative price 
probably than any other commodity of necessity. While this Association has 
nothing whatever to do with the prices which its members ask for their pro- 
ducts, and the observation is only casually made, it is one which would un- 
questionably be borne out by investigation. There have been no war prices 
that I know of in lumber supplies, even though the increasing cost of manu- 
facture as indicated by the ever advancing price in the wholesale market 
would have indicated to an observer during the past year that such might 
naturally be the case. If the cost of production is attended with a further 
radical increase in the cost of supplies, labor and logging operations, it is per- 
plexing to speculate upon the probable effect on building operations from now 
on and immediately following the war. This is a matter in which the western 
consumer may be deeply concerned, since much of the lumber which will be 
used in rebuilding in Europe must come from our own source of supply—the 
Pacific Coast. 

It was my good fortune to hear an address recently by Mr. Raymond 
Robins, of Chicago, who is probably one of the foremost industrial and social 
welfare workers in America. His address was rich in its delineation of the 
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be demonstrated that any particular business can be handled to better ad- 
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evolutionary process which has been going on in the industrial history of 
this continent for the past one hundred years. He told how since the time 
our forefathers landed on the eastern shores the course of immigration has 
been ever westward, and how the thought uppermost in the minds of men was 
to reach out for new conquests in the undeveloped and unknown lands of the 
west. Men were not confined to cities, nor were their minds taken up in 
the consideration of the complex industrial and social problems with which 
we are grappling to-day in city and country alike. Business operations were 
not surrounded with highly systematized and complicated ramifications. The 
great majority of people were concerned with other things, particularly the 
one romantic question of reaching out for new and unknown lands. This was 
illustrated in the early days in the movement to the central west, its extension 
to the plains and then to the Pacific Coast. The last epoch of this western 
movement was seen in the rush for gold in the Klondike, some twenty years 
ago. Mr. Robins told of his own personal experience, how the venture ap- 
pealed to him, how he was not concerned to such an extent then as we are 
to-day in the great social and industrial problems, but how he crossed the 
Alaskan fields with thousands of others encouraged by no other thought than 
the search for gold, but how when one day he stood on the western-most point 
of Alaska and looked across to the shores of Siberia the thought first came 
to him that he had actually come to the end of the west. 


From that period to this the minds of men have been turned from the 
thought of new and unknown regions, since there are no more to lure them 
on, so that difficult social and industrial problems have gradually multiplied 
and become more intense from that day to this, and increasingly so each year. 
The thought in the minds of men to-day in every stage of society is that of 
how they may improve and progress in their present environment, and the busi- 


ness man should become a closer student of industrial and economic questions 


if he hopes to measure up to what will be required of him. The men engaged 
in every line of business now have a fight to wage in order to justify their 
own right and fitness to handle that business, because the public demand for 
Tf through the requirements of society it can 


vantage through some differently organized set of industrial individuals, or 
through some different methods, then the old will have to give way to the 
Organization in every line is becom- 
ing more and more highly intensified and the business men who do not re- 
cognize this must sooner or later be prepared to turn their business over to 


-men who are more capable of handling the industry for the general good of 


the public. The question is often asked—Why give time to Association work? 
My answer is, that the requirements of our business demand greater cen- 
tralized and co-operative effort, and that these demands have only just begun 
to make themselves felt. 

_ We have outgrown the provincialism of ten years ago. The complexities 
arising in the conduct of our own industry through increasing competition, and 


_ the varying demands of the trade, require that we should make our salesmen 


better salesmen ,and this we are endeavoring to do at the present time through 
a training course. 

We must be prepared to give the purchaser better service, not only through 
architectural assistance which we are now giving, but through a wider and 
more systematic co-operation, in fact a systematic understanding of his needs 
and requirements. 


We must be prepared to purchase the goods which we have to sell through 
the greatest possible convenience to the manufacturer and retailer alike, and 
at the lowest possible expense, in order that we may be prepared to bring to 
the consumer the product at a price commensurate with any competition which 
may be offered. 

This bears upon the question of distribution, one of the great factors in 


the course of commerce, and the one with which our industry is directly 


concerned. I do not believe that this Association ever took a more important 
or momentous step for the welfare of its members and the customers whom 


they serve, than your action last year in authorizing your President to appoint 
a commission whose duty it was to study the relation between the manu- 
facturer and retailer in reference to this great question of more efficient dis- 
tribution. The outcome of this investigation has resulted in the creation of 
a separate organization known as the Retail Lumbermen’s Purchasing Agency, 
with the aim of rendering greater service alike in the buying and distributing 
of lumber to the manufacturer, retailer, and consumer, the only three factors 
who can justify their participation in the process of distribution. As this 
important matter is to be the subject of an afternoon conference in this Con- 
vention, it is needless to say more than to recommend it to your careful con- 
sideration. p 

Matters which your Association should take up and can deal with effici- 
ently are continually coming to hand, and the importance of this institution 
is constantly impressing itself upon your conscience, and the attention of the 
public. 

I have but one recommendation to make for the coming year, realizing that 
the new officers and board of directors you choose will be fully alive to the 
needs. Their effort will doubtless be directed, as ours have been in the past, 
not with an attempt to find something to do, but with the problem as to what 
ones of the activities suggested will supply the greatest need. The recom- 
mendation I have to offer is one which has long been in our minds, but up 
to the present impossible of accomplishment, I refer to the needed creation 
in this Association of a well-regulated traffic department. We are not going 
into the railroad business, for we are already in it, and increasingly so. The 
retailers of Western Canada handle every year thousands of cars of lumber 
and building supplies, yet we have no centralized department to render assist- 
ance in reducing the complications which arise in this enormous undertaking. 
Among other manifold duties which would engage the attention of such a 
department, may be mentioned the systematic supply of tariffs and tariff sup- 
plements to merfbers; the distribution of orders of the Railway Commission of 
direct importance to this industry; the preparation of cases for presentation 
to the Railway Commission; the checking of freight bills and preparation of 
claims for members; the securing of information from and through various 
sources, of a railway nature; the tracing of delayed shipments and other duties 
of equal importance to the shipper. 

In opening the Convention I can only call your attention to the many 
subjects with which you are about to deal, and to request that you do so in 
a free and fearless manner, bearing in mind that your Association is well 
organized and the medium through which many of our difficulties may be 
worked out,—but that we must ever be looking to the future and be pre- 
pared in advance to meet the problems before they wholly develop. 


The next item on the program was the hearing of the annual re- 
port of the Secretary, Mr. N. G. Neill. This is as follows: 


The number of yards supporting and affiliated with the Association to-day 
are nearly three times the number at the close of 1914. The Association has 
now been developed to such an extent that membership is profitable. 

The increase in membership has been brought about by combined co-opera- 
tion and activities of the members in all parts of the field. This system of 
asking members to send in applications of dealers living near them, not mem- 
bers, has produced results with comparatively little expense, and without the 
Association actually doing the soliciting. It creates a much stronger position 
for the Association not to directly solicit memberships. ; 

A feature of the work that must be taken up is the compilation of a 
thoroughly complete and accurate list of retail lumber dealers, as it is quite 
possible that there are a few more lumber yards in Western Canada than 
the number which we have used as our basis. ‘ 

While there are only, as far as we know at the present time, approxi- 
mately 146 retail lumber dealers in the three provinces: not members of the 
Association, the membership activities must not only be maintained, but in- 
creased, because it is our aim to have every retail lumber yard that can pro- 
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perly qualify for membership, in the Association. By far the most expeditious 
way of handling this proposition is through the present members. They ar¢ 
on the ground, and know when a new lumber yard is opened and when one 
is closed up, and we therefore ask the members to continue in their valuable 
efforts to expedite the Association campaign for membership, and to increase 
their zeal, interest and activities in this direction, so that before the close ol 
another year, we can report.all the retail lumber yards in Western Canada, 
in the Association membership. 

It is encouraging to note that quite a number of yards, operated by mem- 
bers, which did not, previous to this year, financially support the Associa- 
tion, have been enrolled as supporting yards. 

Members having yards which are not contributing to the Association’s 
support are respectfully asked to consider this phase of the matter, as the 
more financial support the Association has the greater and better results can 
be accomplished. 

In closing, the Association wishes to. thank all those members who have 
contributed to the increased membership this year, and we feel that the results 
accomplished are such as to encourage all of us to continue the membership 
campaign more energetically than we have done up to the present. It is 
quite conceivable that the yards that are not members will be the hardest 
ones to bring to the point of recognizing the advantages which the Associa- 
{ion membership affords. ’ 

The following are some of the features in connection with the report of 
this Association’s work this year. 

Training Course for Retailers 

A training course of fourteen papers, ten of which deal particularly with 
subjects relating to construction, two papers dealing with bookkeeping, also 
papers dealing with yard operation, credits and collections, was inaugurated in 
August of last year. 

Six hundred and seventy courses have, up to date, been applied for, and 
we fully expect that the total enrolment will reach well over 700, as applicants 
are still coming in. This course will be rather more than self-sustaining, and 
it is intended to republish the study papers in book form at the end of the 
course. 

While the Association compiled information for the major portion of this 
course, our thanks are due to Messrs. Lee and Dutton for advisory work 
which they have already given us in connection with these papers. This work 
was of an entirely pioneer nature, and, from a combination of circumstances 
(while the first paper is already in the field) there will be a slight delay in 
sending out the second and third papers. After that the papers will go out 
one a week as originally provided for. 

This training course may quite properly be considered the big 1916 feature. 
Such a proposition was under consideration in 1915, and now that the first 
series of papers have been prepared it opens up the field for further develop- 
ment of training courses. 

The 1916 training course is available for dealers to take up at any time, 
and to provide for this we published 1,000 copies of all printed matter in con- 
nection with the course. 

Our thanks are also due to the Beaver Lumber Company, Mr. Theo. 
Sparks, the Mountain Association, Mr. Geo. E. Hayward, Mr. Haig of the 
Citizens Lumber Company, Mr. Alfred B. Estlin and Mr. W. D. Moore, for 
contributions already received in the shape of papers. More papers are being 
sent in and acknowledgement will be made in the bulletin in due course. The 
following have been appointed a provincial advisory committee: F. W. Hess, 
Calgary; G. C. Ingram, Moose Jaw; and H. FE. Meilicke, Saskatoon. 


New Plan Book 


\s a development following the publication of the first plan book, pub- 
lished by the Association, we have inaugurated a Farm Catalogue of homes, 
barns and equipment for Western Canada. This publication will carry’ adver- 


tising on every alternate page, and will therefore be largely self-supporting. 
The first edition will be 100,000 copies, and already we are facing the 
problem that this publication may not be anything like enough, as one member 


has already spoken for 10,000 copi 
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Plans in the farm catalogue will be taken from amongst the special de- 
signs which we have made during the last year and a half, and as they are 
designs which we made for special orders they should be very attractive and 
even better than the first plan book, as a means of creating trade. 

_ This farm catalogue will be supplied to members at the very nominal cost 
of five cents, or less, a copy. 

An entirely new method of portraying floor plans has been adopted in 
this work. This method is known as the “Visible Interior’ and has been copy- 
righted by the Association. Fifty per cent. of. the advertising space in this 
farm catalogue has already been sold, and we expect, under present arrange- 
ments, that orders for the balance will very soon be closed up, and that this 
work will be published during the month of March. 

The publication of this book will entail a financial expenditure of about 
$14,000. The introduction of this scheme again emphasizes the advisability of 
our establishing an advertising department. 


Publicity 


The time has arrived when there should be established a separate depart- 
inent with a man devoting his whole time to the work of publicity, and the 
department made self-sustaining. J 

The following is a resume of some of the work done this year. “A building 
service” has been given to the Free Press and Prairie Farmer and the Nor’ West 
Farmer, the first publication taking as a rule one cut a week. 

This building service is given without charge to these papers, and as some 
return for the service, each paper carries a statement to the effect that a 
plan book can be secured on application to the Architectural Editor of the 
paper. We have received in this way, this year, about 1,500 inquiries, which 
we forward to the retail lumber yard nearest to the point from which the 
nquiry arises. 

In addition to this work we had a very interesting development from one 
of our advertisers in the Bulletin, tending towards the establishment of a 
“Selling Circle.” You understand that we send copies of all the inquiries 
from the newspapers to the advertisers on the back of our bulletin, as well 
as to the yard. The London Machinery Company of Canada, being oné€ of 
our advertisers, receiving one of these inquiries, stated that they recognized the 
advantage of such a scheme, and with a desire to assist it are giving’us a 
list of all the inquiries which they receive from their advertising, and we have 
therefore been sending these inquiries also to the yards. 

While all these inquiries may not be valuable, and while all of them may 
not result in business at once, still, there are undoubtedly a sufficient per- 
centage of these inquiries genuine, and good to warrant us in stating that this 
kind of work, carried on to the limited extent which we have been able to 
carry it on, is an important factor in getting business into the hands of our 
members, and “ members of our selling circle.” 

This work takes considerable time, but we believe the Association activi- 
ties in this regard are productive of results. We advised all members that 
we were carrying out this scheme, so that they might have the option of 
providing themselves with plan books and thereby open the way to receive 
some of these inquiries. We endeavor to make as equal distribution. as pos- 
sible of the inquiries where there are two or three members in one town. 


Convention 

Three meetings were held this year, one in each province, at Saskatoon. 

on April 20th; at Calgary, May 4; and at Winnipeg, on May 6th. 
Lost and Found 

This work was started on May 28th, 1915. Up to the end of last vear 
393 names of lost debtors were listed, and out of the number of these which 
we were able to bulletm, 13 per cent. were reported on. 

This year we bulletined-379 names, out of which 10 per cent. were reported 
on. We are now going over our lists again and re-bulletining names. 


Association Bulletin 


This was started with the first publication on April 22nd, 1915. We sent 
out 18 bulletins, or one every two weeks for the year 1916. From January ist 


WESTERN 


This is two bulletins over our 


to December 3ist, we sent out 28 bulletins. 1 
In addition to this 


agreed amount a year, which is one every two weeks. 
we have sent out 8 special bulletins, making 36 in all. 

We sent out on an average 1,300 copies of each bulletin, This includes 
superintendents, head offices and non-members. All bulletins, of course, have 
not been sent to non-members. Therefore, we have sent out in bulletins alone, 
46,800 pieces of mail. 

All this work is done, except the printing of the ads. in the bulletin, in 
the Association office. 

Bulletins have been sent to all yards, even though a particular yard was 
not actually supporting the Association financially. The cost of reproducing 
the bulletin has increased materially owing to the increasing cost of paper 
and printing supplies. 

Prizes to Colleges 

The prizes which we offered to the Provincial Colleges of Agriculture for 
1916 were awarded to Alberta and Manitoba Colleges. Although this prize 
was offered to Saskatchewan it was not taken advantage of. We have re- 
newed our offer for 1916-17 to both Alberta and Manitoba, and our offers 
have been accepted. These prizes total $200, and are offered through the 
Agricultural Colleges to the students preparing the most practical and well- 
gotten-up set of house and barn designs. This encourages the student in 
building, and also makes the Association known to the coming generation. 

Prizes offered by the Association in 1915 to the Manitoba and Alberta 
Agricultural Colleges were distributed, each College sending in a number of 
sets of plans for houses and barns. The colleges in each case awarded the 
prizes. Our offer of prizes to both the Manitoba and Alberta Colleges has been 
renewed and accepted. 

Building Department 

This branch of the Association work is self-sustaining. Very little special 
work was done in connection with the building department in 1915, the depart- 
ment only having been established in that year, and devoted most of its time 
then to turning out the first plan book. As a matter of record, however, 18 
special plans were made in 1915, and in 1916, 127. From June, 1915, up to 
December 31st, 1916, we have made special plans for 68 houses, 42 barns and 
35 miscellaneous plans, such as schools, churches, etc., totalling 145 special 
plans in all. 

A chart has been prepared showing the points from which orders have 
been received for special plans. It is possible that every point is not shown, 
as quite frequently plans have been ordered without the point where they 
are to be used being stated, but the chart gives a very good idea as to the 
extent of the country over which these plans are now being used. ? 

To reduce the cost of part of this work, namely, taking off bills of ma- 
terials, we have developed a bill of material form, one for barns and one for 
houses. This has cut the cost of taking off bills of material by about forty 
per cent., and presents the bill of material to the dealer in much more attractive 
and economic form. Tables which we have prepared for the training course 
in connection with taking off bills of material, also help. — 

We just recently sent out to all the members a copy of these bill of 

material forms, and also a copy of the new special plan order sheet. 
We have employed a staff of four men on this work throughout the year, 
and at the present time have six men. A large part of the time this year has 
been devoted to the compilation of the training course which is dealt with 
under another heading in this report. 


Plan Books 


There are now 143 members out of a total of 251 using plan books, or 
about 58 per cent. Ten thousand plan books were published in 1916, making 
a total publication of 35,000 from the original plan book. We have now 
practically used up all the plan books which we had on hand, and it will be 
advisable to consider the publication of another 5,000 at least, as this plan 
book will undoubtedly be called for from time to time, even with the pub- 
lication of the Farm Catalogue. 


Standard Drawings 


For the months of 1915, during which the plan book was available, stand- 
ard drawings were ordered at the rate of 11 per month, or 45 in all. For the 
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year 1916, 399 sets of standard drawings wete ordered, being divided into 
160 houses and 239 barns and farm buildings. 33-1/3 standard plans were 
ordered a month, which is a very noticeable increase. We are now supply- 
ing these standard drawings at $1.00 a copy and 50c for the building specifi- 
cation. 
Financial Statement 

The financial statement, as shown on the following page, shows the excel- 

lent condition of the finances of the Western Retail Lumbermen’s Association: 


Mr. A. L. Struthers, of the Struthers Business Institute, Winni- 
peg, now delivered an address entitled, “Five ways of knowing an 
honest man.” Mr. Struthers delivered addresses on the following sub- 
jects during the course of the three days: “How to tell the dishonest 
man the first time you meet him”; “How to pick out the lazy man” ; 
“Selling the big man”’; “Selling the small man”. These addresses were 
listened to and created interest among the delegates. 

At 12.30 p.m. the meeting adjourned to hear an address from Mr. 
(Capt.) Northrop, who related his experiences in France with the 
American Ambulance Corps. This address was delivered in the dining 
room of the Royal Alexandra Hotel. 


WEDNESDAY AFTERNOON SESSION 


Mr. Frank B. White, Managing Director of the Agricultural 
Publishers’ Association, of Chicago, Ill., at 2 p.m. spoke on “Sales- 
manship in the Lumber Business, and Community Development.” 

Mr. White discussed the great responsibilities that the retail 
lumber dealers have in order to render a proper service to the com- 
munity in which he trades. A detailed report of this address will ap- 
pear in the next issue of the Western Lumberman. 

Following this address was a discussion on “The Creation of a 
Uniform System of Granting Credits.” 

Mr. W. E. Moore, of the Lumber Manufacturers’ Yards, Limited, 
Regina, Sask., led off with the following address: 


Creation of a Uniform System of Granting Credits 
By W. E. Moore, Regina, Sask. 


The subject of credits is a big one; one that has caused most of us a 
ereat deal of worry, either on account of having granted too much credit, or 
having ourselves been granted too much credit, or both, at one time or another. 
1, myself, have for several years been endeavoring to find out the safest man- 
ner in which to sell lumber on time, as it seems necessary for various reasons, 
that we sell our lumber to customers to be paid for at some future date. 

I have been experimenting along certain lines, some of which have been 
highly satisfactory and others which have been almost disastrous to my busi- 
ness at certain points on account of our competitor not caring to try to handle 
his credits in the same manner. I might say, however, that some of our 
competitors have fallen in line with many of our ideas and have found them 
very beneficial. 

I remember about five years ago making a statement at a meeting of 
retail lumbermen, not nearly as large as this meeting today, that we were 
going to insist on our agents making settlement for at least thirty per cent. 
of their time sales by taking a note for the same at time the lumber left the 
yard, and urged the other dealers to adopt the same policy, as it would then 
be much easier to educate the trade to settle for their purchases in this man- 
ner. Many objected to the policy for several reasons, some of which, no 
doubt, you will hear today, while this subject is under discussion. 

-Il wish to say that we have continued this policy and find it works out 
very satisfactorily and gives us interest on our money, which our customers 
are using, as, after all, selling a customer lumber on time is nothing more 
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than loaning him the equivalent of money, and why should we not be paid for 
the accommodation? How ridiculous it would be for one of these same cus- 
tomers that we sell lumber on time to, to go into a bank to borrow $100 and 
expect to ect it without signing a note and paying interest for the use of it, 

Taking a note for an account on the day of sale has done more than 
simply causing a customer to pay for his accommodation; it has saved many 
arguments with customers as to the correctness of the amount he is owing. 
Many an open account I have gone over item by item with a customer to 
endeavor to satisfy him of its correctness, and many times I have had hard 
work to convince him that he got certain items. 
got them that I think he was honest in stating that he could not remember 
getting them. 


Then again, we find very little trouble when filing claims against an 


FINANCIAL 


As at December 31, 1916 


ASSETS 

Cash in Bank... . $ 301.58 

Cash on Hand 14.28 
$ 315.86 

Accounts Receivable: 

Fees and Dues 140.00 

Building Department eS AR 989.25 

Training Course Subscriptions rer 2,540.00 

Coal Association 245,32 

3,914.57 

Less Reserve for Doubtful ... 150.00 
3,764.57 
Building Department Material on Hand 310.00 
Training Courses on Hand ... ; 190.00 
Stationery Supplies on Hand ... 100.00 

Plant =. pa ae 827.53 

Less Reserve for Depreciation AR 82.75 
744.78 
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estate if we have a Bs or qpen our claim, and interest is . 
against the estate at the rate shown on the note, while the ir 
collectable against the estate on an open account. ts 

I have in mind a case where we filed a claim against an ere c 
couple of months ago, part of which claim was an open account and 
note. We received from the administrator of the estate only last Sz 
a letter stating that one of the heirs had filed a protest against the paymen 
(he open account on the ground that his deceased father never purcha 
anything on time without giving a note to cover such an account on ithe 
of purchase, 

I do not anticipate but what we will be able to prove that our of 
count has not been paid, but it will cause us some annoyance. The note w 
his father had bt and was filed as a part of the claim was not i < 
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LIABILITIES 


Bulletin Advertising Paid in Advance ... ... ... ... s.oh 
Grants . f AWE 
Deposit on Instruments Byars! 6.08 Woe sees 
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Reserve for Cost on Completing Training Course ... ... 
Surplus—as per Profit and Loss Statement ... ... ...°... — 


BUILDING DEPARTMENT 


By General Income Stairs $ 4,607.20 
By Work on Training Course ed 2,250.00 
By Work for Coal Association ei dies 49.80 
By Work for Advertising Department. S eeafgns LaD Pagautate mee 250.00 

To Material on Hand, February SLOG) Ripa seals pa eee eee MOE 

To Supplies, Wages and General Expenses 4 6,996.22 _ 

Texto Tt. fs 

Less Material on Hand, December 31 ... 310.00 

iF 7,063.17 

To Balance transferred to Profit and Loss ... 93.85 


$7,157.00 $ 7,157.00 


TRAINING COURSE 


By Subscriptions—662 at $5.00 ... ... : 
To Services Building Department to Date ... ... 
To Estimated Cost to complete Course ... 
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To Transferred balance to Profit and Loss ... ... . 


PROFIT AND LOSS ACCOUNT To' lmsurances:. fs). nse eae cen eee ee ee ee 
By Annual Dies sti. ee. $ 7,840.00 | To Exchange ... ... 12. ..20see eee see Gee eee 2th Gee 
By Membership Fees ... RR 5640.00) On Gtantspe. mre wee belts nee ee nea den ae 
By Balance from Building ‘Department. AS 93.83 To Depreciation on “Plant. BF er et eT Eee Og TGR a 
By Balance from Training Course = .. Se eee 250.00 | Lo Reserve for Doubtful Accounts 2 Fis Bs eavurie ie oie at ies 
By Bulletin Advertising ... eta: SEE See ee ae 537.68 | Lo Balance Carried Down ... ... ..- --. «++ ++ ses 
By Interest on Saving “Aetounts a x . 19.59 
To Salaries : . $4,049.45 e ° 3 d . 
To aa Expenses 449.43 
To General Expenses’... 543.06 ‘ apart : 3 
To Printing and Stationery. 524.39 ee pales Se ae be Se Sy ae eee 
To Postage 3 A Nae al ony woaie ae EMTS Ra aes. ep 838.33 ye page 08 Be Bal ee ee aoe SS ee a 
To Legal Expenses Pa EA eka Keats So o%s Yn Oh Raters 179.70 To Present Surplus ee alance ors =. =e 
Wo ARenti ees. ; ~ 351.50 : ESS ; “S55 
To Travelling Expenses bist sae Sane ae eee Eee 621.92 eee ie? = 
To Adveftising 20.0%. lst aoe ee ee OT) aE Ee <. 
Statement of Cash Receipts and eerdements from February Ist to December Bist, 1916 - lag OT 
1916 RECEIPTS 1916. DISBURSEMENTS y 
Feb. 1 Cash on Hand and in Bank . .. $ 1,743.62 | Dec. 31. Building Department ... ... ... SEN at 
Decasly ceniual Diese... ar 27850100 Training (Goursee ieee ane te an eee SS ee ae 
Membership Fees ... ... 535.00 Printing and Stationery vente Eo : 
Building Department ... 4,147.64 Postage. <. : eon 
Training Course ... 770.00 Salaries ... ... 
Bulletin Advertising 1,025.00 
General Receipts (including monies received from “Pur- 
chasing Agency) 2 RS RSE Le Oh ee lees 
Interest on Savings Account — Sivek Bupa so) oe lr 19.59 Directors’ Expenses 
Instruments ine 5.00 Travelling ... 
Advertising . ; Beale ieticies scr ab 
;. Legal Tenens wo) i BGS Ee ROP os ea a ae eae 
Instirance. ... : -cetamen meee rea a 


$17,715.13 


Commissions ... .. 


~ Bank Exchange . 2 PORE, Eaten 
Gramtsincr Lie Dads Cele PAGO BIE eer eae, 
Additions to Blame Rae mes er tts oan ot no Sen 


Advance to Coal Recetanes 7. 
Cash on Hand and in Bank ... ... ... --. 


‘property statements, but with little success, 
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The above illustration shows a snug, handy, and cheaply constructed barn—easy to build from our detailed working drawings and specifica- 


tions. 


Centre feed passage has room for eight cows and six horses in stalls, besides the box stall and loose pen. 
roof will more than repay the initial cost by keeping the ground dry immediately around the foundation. 


Gutter and drain from 
Plans were drawn by 


building department of the Western Retail Lumbermen’s Association. 


We did not adopt this policy of taking notes at the time of the sale 
without it causing us the loss of some business, as some customers refused to 
give a note when they bought the lumber, stating that they could get all the 
lumber they wanted over at the other yard without giving a note, and some 
of them did, but I am pleased to know that some of the lumber dealers have 
adopted this same policy of taking notes for a time sale on day the Jumber is 
delivered. J am sure, however, that many disputes with a customer have been 


avoided by so doing. 


I see a lumberman in this room today in whose office I was about five 
years ago when the subject of credits and collections came up in our conversa- 
tion, and he advised me that his agents took a property statement from all 
customers to whom they sold lumber on time, and that many times his agents 
had avoided a poor or worthless account by having the prospective customer’s 
financial statement before them. I said to him, “Do you really get a property 
statement from your customers?” and he said, “We do or we don’t sell our 
lumber on time.” 

I had made an attempt several times before to adopt the policy of taking 
but after this- man showed me 
hundreds of such statements in his office, which his agents had sent in, I 
Was convinced that it could be done, and we adopted the policy, and I am 
pleased to say that the taking of property statements from prospective cus- 


tomers has saved us many a dollar in worthless accounts. 


We did not adopt this policy either without it causing us the loss. of 
some business, as many at first refused to give us such a statement, saying 
that they could get all the lumber they wanted at some other yard without 
telling all about their private affairs, and many of them got their lumber at 
the other yard, and to my personal knowledge many of them owe the other 
yard for it yet, and the other yard has not even got a note covering ‘the 
purchase in some cases. 

Our agents are always very prompt in one thing, and that is, to advise 
us about the loss of a good customer, because they had asked him for a pro- 
perty statement. | felt very much discouraged at first to see so many good 
customers going to the other yard, but I consoled myself with the thought 
dhat what another lumberman could get his agents to do, we could get our 


agents to do. 


I began to have searches made of this and that good customer’s land, 
which our agents advised us we were losing on account of asking them to 
give use a statement of their financial condition, and nine out of ten of these 
searches when they came to our desk, showed their land to be so heavily in- 
cumbered that we were very thankful indeed that they got their lumber at the 
other yard, where they did not have to tell all about their private affairs. 

Then I began to educate our agents how to approach a man for a property 
statement. J furnished them with a number of reasons and arguments to use 
in talking to a prospective customer, why it was to his advantage to give us 
a property statement. We soon found that the really good customers and the 
well-to-do man had no objections at all to give us such a statement, if properly 


_ approached, and it has simmered down to watching those more particularly, 


who object to giving us a statement of this nature. It is all a matter of 
education, and it is much easier for us as a body of retail lumber dealers to 
educate our trade than for a few dealers to do it. 

The banks have no trouble in getting a financial statement from a cus- 
tomer, one each year, or oftener if they ask for it. Why? Simply because 
all banks demand it before they even: consider making a man a loan. Then, 
why do not the lumbermen adopt the same policy? Surely it is not because we 
are such a small fry in the business world of the Prairie Provinces. 

I am advised on the best of authority that there are 1,377 retail lumber 
yards in the Provinces of Manitoba, Saskatchewan and Alberta. In normal 
times we could conservatively estimate that these 1,377 yards do an annual 
business of between $24,000,000 and $27,000,000. How much of this vast 
business is done on credit? 80 per cent—TI think fully that much! That means 
that the retail lumber dealers in these three Prairie Provinces are putting into 


the hands of 1,377 men (mostly men employed on a monthly salary) to loan 
$19,000,000 to $22,000,000 for them each year. 
Isn’t it reasonable for us to create some safer system of granting this 


vast amount of credit? 


; We are certainly doing it in a slip-shod manner at 
the present time. 


‘ 


What is making it possible for the countries at war to carry on this 
gigantic struggle? It is efficiency. Let us therefore learn a lesson from this 
war and make ourselves more efficient in granting credits. 


in conclusion I wish to sum up these remarks by saying: 


“Let us as Retail Lumbermen adopt a uniform system or policy o1 
granting credits, covering among other things, the taking of pro- 
perty statements from all customers, and taking notes at the time 
of delivery.” 


Mr. McHrath, Radville, Sask., followed Mr. Mbore’s address by 
the following remarks on the same subject: 


Creation of a Uniform System of Granting Credits 
By W. A. Mcllrath, Radville, Sask. 


It is an honor to have the privilege of speaking before this party of men; 
it is also embarrassing for the reason that most of this body is composed of 
older men, both in years and experience, than myself. However, the matter 
of standardizing or making uniform anything pertaining to the lumber busi- 
ness is something that is of vital interest ‘to all of us, whether we be old or 
young. 


During the last ten years we, through co-operation and standardizing of 
our methods, have changed the lumber in our yards from mere piles of lumber 
to well-graded and uniformly piled stocks that are now practically the same 
throughout the district. We have standardized our buildings until at the pre- 
sent time every firm is using practically the same style of equipment, perhaps 
a little different in appearance and minor details, but for practical purposes 
the same. We have standardized the price so that every man coming into 
our yards buys for no more or less than his neighbor. In our company we 
have a cash price, a time price and a car-load price. Other companies have 
standardized this in much the same way, the prices varying, of course, with the 
costs in the different localities. During the last year we have adopted a uni- 
form plan book which is an innovation new to this association, which after 
a year’s trial we are all willing to considera success. Most of the more 
energetic lumber companies have advanced even beyond these standardizing 
features in that they have established special sales managers, special draught- 
ing departments, and men specially employed for the improvement of display 
and appearance. We all know what has been gained by standardizing and 
improving these features of our business, yet we have neglected everything 
pertaining to a uniform credit system, and this to-day is one of the most vital 
things affecting the retail lumber business. Some of us have tried to work out 
a credit system individually, and. practically all of us are willing to admit we 
have made a failure of our individual attempts in this line. Some of you men 
are of the opinion that we cannot work out a uniform credit system. Many 
men were of the opinion at the time this war started that it was impossible 
to work out the system of efficiency that has developed in connection with the 
army in Great Britain, yet while many were thinking it impossible, others 
were going ahead and working out a system which they were thinking could 
not be done. y 


F 
A uniform system of credits is possible, and I have enough faith in the 
members of this Association to say that it will be worked out in connection 
with our retail lumber business. To show you the necessity of getting a better 
credit system I have drawn up a chart showing the savings that can be made 
by the adoption of a sane, uniform credit system. 3 
The chart is as follows :— 


Savings of a Uniform Credit System 
Year’s Cash Sales 


: : : ‘ $ 5,000 
Year’s Time Sales 


13,000 
Year’s Total Sales $18,000 


Outstanding January 1st, 1916, $12,000. 


Outstanding January 1st, 1917, $13,000. Interest $500. 
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Costs for Year 


Interest Paid) fics. eee nee) belo ly'ele os (QRREaE taney anentet mana eto mE 
Collectos: 4 etn cen oe too Ae 300 
Second Yard Man for Three Months ... 210 
JAt@NS. . se. sjesetceioc epvdiedie’e: Cain ‘alae, | > >,» ghee RR eet ey a 20 
Attorney Fees ...... rer A a Sy 20 
Charged off 2 per cent. of Time Accounts ... 260 
$1,770 
Saving for Year 

By Taking Note Bearing Interest After 60 Days ° $300 
Saving in Collectors ... ERE RES a Sethe 50 
Saving one Montin’.\y .- . ¢ cgpatuecteneee states orem isle aan ne 70 
Pive (Liens 2e8S«.0 as ergeseltte tate bea ks epee ea 10 
Attorney=Gollections <i/tangrme ics eps chile: Cha mnin tae 10 
One Per Cent. Saving in Charged off Accounts ... ... 130 
Stamps; Stationery, sMtc. sae, «i. oe eit mats et ane ae ee 10 
$580 


This chart was compiled after getting an average yard condifion from two 
of the largest operators of this district and in general can be taken as typical. 

The first item of interest, or $960, is 8 per cent. on your average outstand- 
ing accounts of $12,000. If you took a note at the time of sale to bear interest 
after 60 days from date you would collect $300 per yard more than the average 
interest collected, which is shown to be $500. 

The second item of expense, or collector, not only represents the expense 
of the man carrying the title of collector, but your general manager devotes 
a considerable amount of his time to this‘ work, and if we got right down 
to brass tacks we would have to admit that our superintendents spend at least 
two-thirds of their time in collections. Our system of bookkeeping is so 
standardized. Check this feature of the work from the head office and a small 


portion of the superintendent’s time is devoted to sales, the balance to col-. 


lections. This superintendent’s time, together with a car, is worth $10 per 
day. We can surely eliminate five days of driving for him by creating a uni- 
form system that will help to weed out a few of the dead beats which would 
mean a saving of $50 here. 


We have found it necessary to have a second man for the three fall 
months to leave our yard manager free to get out after his accounts. This 
second man costs us $70 per month, or a total of $210. A standardized system 
for credits would keep out enough bad accounts to enable us to get along 
with a second man for only two months, or a saving of $70. 


This chart charges the yard with an expense of $20 for liens. By refus- 
ing to sell five, possibly small undesirable accounts, we save $10, in filing 
fees for liens I do not mean that we should have fewer liens, but that we 
should spare ourselves by a proper credit system of having quite so many 
accounts on our books when liens are essential. 


The accounts collected by suit through attorneys average 20 per yard 
per year. We should be able to save half of this, or $10. 


The last item, or the amount charged off for bad accounts, is 2 per cent. 
of the time sales, or $260. This may seem too large an amount to some of 
you, but if you will ask anyone who has closed his business and cleaned up 
he will tell you that the amount is a conservative one. With a sane, sensible 
system of credits we should be able to reduce this by half, or $130. 

The total of these savings, which we have a right to expect with the 
adoption of an efficient credit system, is $580. 

If you agree with me that we might save this amount but are not doing 
so, then we are not entitled to wear the badges we have on to-day, which 
proclaim us to be efficient lumbermen. 

This chart, then, is to show you what might be gained by a proper credit 
system, the working out of which will involve the consideration of many 
details, but the essentials of a workable credit system would be that we first 
adopt a simple, condensed, uniform Property Statement, to be used in con- 
nection with every customer to whom we grant credit. We should have this 
supplemented by a credit report from the manager of the competing yard 
wherever the proposed purchaser has been a customer of his. From our com- 
petitor we get a critical report, while from our own manager we get a report 
in a way endeavoring to justify his action in making the sale. We would also 
get a credit report on our credit risks from the local bank manager who in 
every case we have found only too willing to co-operate with us, and his 
opinion is dependable. If, in addition to this, we could have some system 
of getting reports of instruments filed at the Land Titles Office and sent to 
the manager, we would then have a reliable basis on which to decide the 
advisability of the risk, and with this information it would be a simple matter 
for the yard managers of each locality to classify their customers under the 
headings of, first—those who are good--second—those who should be sold 
with security, and third—those who should be sold for cash only. To make 
any system effective and to enable us to carry it through we must have one 
that we are willing to adopt and see that it is carried through. The banks 
have furnished us evidence that property statements can be obtained from 
every man; the implement dealers have shown us that they can get a note 
for every sale, and that the terms of sale can be made definite, and the mail 
order house, which we find to be one of our keenest competitors, should 
fully convince us with the inroads they are making on our business, that 
defirfite terms of sale are a success, and I hope the time is very soon when 
we will apply the same system to our credits that we are now applying to 
practically every other feature of our business. 


30th Mr. Moore and Mr. MclIlrath were accorded hearty cheers 
for their excellent addresses. 

Mr. R. J. Gourlay, of the Beaver Lumber Company, Limited, 
Winnipeg, suggested that the matter of credits be taken up by the 
Western Retail Lumbermen’s Association. 


Mr. Theo. A. Sparks, of Grandview, Man., moved that the in- 
coming Board of Directors take up the question of the creation of a 
uniform system of granting credits. 


This was seconded by Mr. A. B. Estlin, and carried unanimously. 


COAL ASSOCIATION MEET IN THE EVENING 


At 8 p.m. the first annual convention of coal operators, whole- 
salers and retail coal dealers of Western Canada, under the auspices 
of the “Western Canada Sales Service Bureau,” was held in.order to 
complete organization details. 

At the. meeting it was moved that the organization matters in 
connection with this Association be confirmed by the meeting. 

Many of the retail lumber dealers joined the Association while 
attending the Convention. 


THURSDAY, JANUARY 25TH 


The morning session opened at 10 a.m., with a discussion as to 
the ways and means of how to meet competition successfully. 

Mr. A. J. Ross, Salvador, Sask., led off, saying the first thing that 
we as retail lumber dealers should do if we find unfair competition, is 
to “eliminate amongst ourselves first.” “If you want to start a yard 
in a town see that there is trade enough for it,” said Mr. Ross. “If 
there is a yard in the town at the time, get together and talk it over 
first and see if there will be enough business for both of you.” Mr. 
Ross also advocated that the retailers should get a little closer to 
the manufacturer. 

Mr. W. P. Dutton, of the Dutton-Wall Lumber Company, Win- 
nipeg, then delivered the following address on the subject: 


Competition and a Method of Meeting it Successfully 
By W. P. Dutton, Winnipeg 


The subject of this discussion as appearing in our program is “Competi- 
tion and a Method of Meeting It Successfully.” It is self-evident that the 
subject itself is so broad as to warrant not an hour and a half’s discussion, but 
a day and a half’s consideration, if it is to be dealt with in its entirety. It is, 
however, possible to narrow the discussion within certain phases of certain 
particular kinds of competition so as, perhaps, to be of some value. 

As I see it, all competitors may be divided into three divisions. First, 
the competitor in our home town; second, the competitor in our neighboring 
town; and third, our mail order competitors. The “Standardization of Price,” 
as it was called yesterday, has more or less removed the most objectionable 
feature of home competition—and here I am glad of the opportunity of say- 
ing that where this has been accomplished by decent, fair-minded dealers, 
both they themselves and their communities are to be heartily congratulated. 
I do not believe in the efficiency of uncontrolled and blind price competition. 
It is a heritage and a heresy of a time when the merchandiser had no ideals 
and few ideas. The bazaars of Constantinople are examples of marts where 
price competition is rampant. The Western traveller bargains not a half 
hour or a day, but at various intervals for several days before he is able to 
make an equitable trade. The vendor gets as much as he can. He has no 
fixed price. He and his competitors follow the prospective buyer from bazaar 
to bazaar arguing, cajoling and pleading. The shrewd and experienced buyer 
makes his purchases at practically cost—the credulous and inexperienced buyer, 
at a price netting the tradesman an enormous profit. Such competition is 
neither healthy, efficient nor equitable to either the tradesman or the patron. ~ 
Yet that is “competition in price” reduced to the last analysis. Not many 
years ago there were no one-priced stores. The shop-keeper sized up his 
customer and asked what he thought he could get. One consumer paid an 
excessive price to make up for the one who could be sold only at the approxi- 
mate cost. .Is not a system of “Price Standardization” the better of the two? 
This question can be answered inequivocally in the affirmative only with the 
qualification that the profit be one fair and reasonable to the consumer. That 
men in trade for gain are in a position to themselves determine what is fair 
and reasonable, I question. We have not yet reached the millennium. Some 
outside agency must be present to hold them within reasonable limits. It 
may have to be some legislative law which will regulate their business and 
protect the public, or it may be that an economic law will just as effectually 
hold them in check. So far as price is concerned, it may be eliminated between 
two friendly competitors, but if they take advantage of this elimination to 
demand excessive profits, the next town competitor reaches out into their ter- 
ritory, and if then all three attempt to reap excessive profits from their “Stand- 
ardization of Prices,” in comes the third competitor, in the shape of the mail 
order house, which to my mind, gentlemen, is just as legitimate a competitor 
and has just as much right to carry on its mail order business as we have to 
carry on our retail business. This may be heresy, and many think it is. In 
February, 1909, I had the privilege of reading a paper before this Association, 
and at that time mail order competition was in its infancy. I have seen no 
reason to change the views expressed at that time, and can still say “these are 
my sentiments.” 

It is the question of how most effectually to meet this third class of © 
competitors that I would like to hear discussed this morning. I say “how 
most effectually to meet it’—not how to stifle it, or how to disarm it, or how © 
to hinder it, but how to “meet it.” To consider it effectually we must lay aside - 
any feelings of animosity. Reliable reports from our agents indicate that the 
broad statements that mail order goods are usually, if not always, off grade, 
are not true. 
most certainly do not and cannot question the legitimacy of their business. 
Therefore, unfair tactics to discredit them with the public do not appeal to 
me, and any illegitimate attempt to handicap their legitimate business seems 
to me to be as unethical as it is ineffectual. What we want to know is, how 
to effectually meet their competition in a fair field. ; 

I think everybody will admit that, prices being equal, we have the full 
advantage. If you meet their prices—out of business they will go. The 
economic end of their competition has then been attained. But a victory by 
such means is as costly as it is effective. As retailers we ought to be ashamed 
of ourselves if we have to also become wholesalers and to sell our goods at 
prices quoted by houses which are total strangers to their customers, oper- 
ating from long distances and dependent upon the mails, while we are on 
the ground and in immediate touch with our trade. If it is necessary to meet 
their prices—I for one say that there is something the matter with us. 

On the whole, are we wise to foster and encourage car-lot business any- 
way? It costs you, say, fifty cents a thousand to unload your lumber into your 
yard. Is it not worth that fifty cents a thousand to your customer to take 


On the whole I cannot personally criticize their methods, and _ 
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his lumber out of the yard? Will he not willingly pay you-your cost of hand- 
ling for the privilege of taking it from the yard instead of from the car? Is 
it nothing that the car may arrive when in the midst of a blizzard, or when 
the mud is axle deep, or when he is greatly inconvenienced to be obliged to 
unload and haul it at the particular time it arrives? Is there no advantage 
in that he can change his mind about something or other at the last minute? 
In my opinion there are a dozen advantages in favor of the yard which mean 
actual dollars and cents to the customer and for which he will pay gladly if 
they are properly pointed out to him. He will and should pay you a fair 
margin over your cost of handling. And is it not by far the best for you? 
Your yard is busy, attracting custom for men, like sheep, follow the crowd. 
You keep your stock new and bright; you are able to dispose of odd lines which 
always accumulate; you create a feeling of confidence and goodwill both on 
the part of yourself and your customer, and you break up the car-lot habit 
which, when established, spreads into other channels and badly injures the 
‘whole community. 

There was a time when the only man who could get a price concession 
on a large bill was the prospective “mail order’ man. He forced the con- 
cession from us. Why should we have had to be forced to do something which 
we should have done freely? If I have occasion to buy a gross of pencils I 
can get a concession in price anywhere. If I buy a dozen pipes for gifts I 
get a good concession on them. If I want thirty thousand feet of lumber, why 
should I not have a concession from the price of a thousand feet? On the 
other hand, if I want a gross of pencils and I get them at the store around 
the corner, I certainly do not expect to get them at the manufacturer’s, or 
the jobber’s, or even the wholesaler’s price. I am willing to pay for the 
accommodation of being able to go into the store and to make my choice 
from the different kinds of pencils they carry. To me it seems plain that 
there is a half way point at which we can stop instead of sliding all the way 
down the toboggan to the wholesaler’s level. 

I hope to live to see the time when the lumber business will be carried 
on, not only equitably, but fearlessly. When there will be one price to all 
and no favorites. When the volume of the average yard will be sufficient 
to warrant a profit per thousand small enough to eliminate outside competi- 
tors legitimately and effectually. 

I feel obliged to ask your pardon for having taken up so much of your 
time. I should like to hear from those dealers who advertise for car-load 
business at the mail order prices. I have no doubt there is another side to 
the question which I have never considered. I would also like to hear from 
dealers who, like ourselves, have had to contend with what I say is whole- 
sale competition from retail dealers and consider it as encouraging and foster- 
ing a species of competition inimical to the real retail business. I should like 
to know what, in the opinion of such dealers, is the best method of handling 
such direct to the consumer business, and I should be more than gratified to 
learn in what particular this car-load competition differs from the car-load 
competition of the mail order houses themselves. Why cannot this business 
be shifted into the yard to the mutual advantage of both the dealer and the 
consumer? 

Gentlemen, I thank you. 


Mr. H. E. Meilicke, of Saskatoon, Sask., thought if a yard is sell- 
ing less than about $18,000 worth of stock a year, that it was time for 
the owners to consider the advisability of selling that yard. The man 
who has the small trade should meet with his competitor and discuss 
the matter of only having one yard in the town. He should try to 
agree on the price of his plant and put up a proposition to sell it to 
the competitor who is doing the larger business. Mr. Meilicke sug- 
gested that the lumbermen should form a board of elimination to 
consider the situation when it is found that there is not enough trade 
for two retailers in any town. 

Mr. G. E. Hayward, of Edmonton, Alta., in discussing the matter, 
said: “If we find we have too many yards find out the cause of there 
being so many in that place. Conditions should be studied before 


starting a yard in a town where there is already one established.” 
Continuing, he said that he did not think it advisable to have one yard 
raise its prices to carry a yard that is not making a profit. He thought 
when it is found necessary to eliminate a yard, that the party who 
wishes to remain should buy the other party out. If no agreement 
can be reached as to the price of sale, Mr. Hayward was of the opinion 
that the matter should be submitted to arbitration. 

This discussion concluded the morning session. 

The delegates now heard, in the dining room, an excellent address 
from Mr. Frank B. White, on “Community Development.” 

Mr. White said what we need in every community is men with 
backbone. We should utilize the material available in the community, 
and be a little more considerate to those who do not measure up to 
your standard. In the lumbering business it is necessary to have a 
right conception of things. 

At a later date Mr. White will write an article along the line of 
this address, specially for the Western Lumberman. 


MANUFACTURERS’ AFTERNOON 


At 2 p.m. the representatives from the Coast and Mountain Lum- 
ber Manufacturers’ Association sat in the seats of honor along with 
the president of the Retailers’ Association. Z 

Mr. F. W. Adolph and Mr. Poole, Secretary of the Mountain 
Manufacturers’ Association, represented the Mountain mills, while Dr. 
R. J. Crawford, of the Campbell River Lumber Company, and G. C. 
Cross, of the Brunette Sawmills, New Westminster, B.C., represented 
the Coast manufacturers. Mr. Theo. A. Burrows was the spokesman 
for the Prairie mills. 

President Galvin gave the visiting delegates a hearty welcome in 
a brief address, and first of all called upon Mr. F. W. Adolph, of the 
Adolph Lumber Company, Baynes Lake, B.C., to address the con- 
vention. 

A Message from the Mountain Mills 

Mr. Adolph, in opening his address, thought that great mutual 
benefit has been derived from the meeting between the retailers and 
manufacturers that was held last year. 

Mr. Adolph then went on to review the starting of the lumbering 
industry in the Kootenay district. He spoke of the taking out of the 
logs and the difficulties encountered, some of the mills having to draw 
their logs as far as 15 miles. The smaller mills can only go so far in 
the supplying the demands of the retail trade. Continuing, he stated 
that most of the mills in the mountains are of considerable capacity. 
Mr. Adolph showed how sometimes there is great waste in cutting 
up the lumber. He concluded by advocating the use of narrow strips 
in the roofing of buildings. 


Coast Men Want Next Convention at Vancouver 


Dr. R. J. Crawford now addressed the meeting from the stand- 
point of the Coast Lumber Manufacturers’ Association. Mr. Craw- 
ford thought that all retail lumber dealers would be greatly benefitted © 
by joining the Association. He reviewed the process of manufactur- 
ing the logs into the different grades of lumber, and mentioned briefly 
the great waste in connection with the cutting up of the lumber. “In 
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Here the building department of the Association show a six-roomed house, containing three bedrooms upstairs and the smaller, when desired, can suit- 


ably be turned into a bathroom. The parlor, with bay-windows seen immediately upon entering, 


is wasted here. 


lends a very happy touch. Not a foot of space 


The possession of this home will gratify the desire to have something new and out of the ordinary. 
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a short time,” said Mr. Crawford, ‘a book on grading rules will be 
published,” and he thought that the Western Retail Lumbermen’s 
Association should distribute them among the lumbermen in Western 
Canada. 

In closing his address, he extended a hearty invitation to the As- 
sociation to hold their next convention at Vancouver. 


Mutual Trust Must Exist 

Mr. G. C. Cross, also speaking on behalf of the Coast Manufac- 
turers, delivered a delightful address which was characterized by his 
ever genial spirit and ready wit. 

Mr. Cross emphasized the fact that there must be co-operation 
between the manufacturers, the retailers, and the consumers. He 
also stated that there must be a great measure of mutual trust. He 
advised the retailers not to forget the personal element in their busi- 
ness. Mr. Cross also extended to the Association a welcome to hold 
their next convention at the Coast. 


Pioneer Prairie Lumberman Speaks 


Mr. Theo. A. Burrows, of Winnipeg, the pioneer lumberman in 
Manitoba, who is still conducting business that was founded many 
years ago in the Prairie Provinces, reviewed the lumber trade in the 
eatliest days, pointing out the difficulties that were then encountered. 
He also reviewed the starting of the Western Retail Lumbermen’s 
Association, stating that it was originally founded by the manufac- 
turers with the object of getting the retail trade on a good business 
basis. 

Mr. Burrows stated that the manufacture of lumber has not 
been a profitable business in this country as there have been so many 
difficulties to encounter; the limited market, and undue competition 
from outside points (Winnipeg has always been a slaughter market) 
being the chief factors in this respect. The present difficulties are 
scarcity of labor, the inferiority of labor and the high cost of every- 
thing that enters into the manufacture of lumber. He was of the 
opinion that the price of lumber had not yet reached its limit. Re- 
ferring to the visible supply, Mr. Burrows stated that there is going to 
be considerable manufacture of spruce in Alberta this year which will 
find an outlet on the prairies. Notwithstanding that, however, there 
is not going to be enough lumber manufactured in the three prairie 
provinces to supply the home demands, and we shall have to look to 
British Columbia for the balance. 


Mountain Association Secretary Submits Statistics 

Mr. Galvin now called upon Mr. Poole, Secretary of the Mountain 
Manufacturers’ Association, of Nelson, B.C., to address the meeting. 

Mr. Poole, in discussing the present situation of the lumbering 
industry in the Mountains, said that the cost of everything entering 
into the production of lumber had advanced from 20 per cent. to 100 
per cent. The cost of labor has advanced from 20 per cent. to 50 per 
cent. Compared to 1912 this increase has been 33 per cent. The in- 
creased returns to the Mountain mills for 1916 were about 3% per 
cent. greater than those of 1912, which is a very small increase com- 
pared to the increase in the price of other commodities and also the 
conditions under which the lumber was produced in 1916 as com- 
pared to the more normal year of 1912. The cost of production is 
bound to increase as long as the scarcity of labor continues. The 
production of the Mountain mills during 1916 increased about 70 per 
cent. over 1915 and shipments about 25 per cent. Even with this 
increase, the production was very little over 50 per cent. of that of 
1912, from which it can readily be seen that the Mountain mills are 
in a position to supply more than double the quantity of lumber pro- 
duced during 1912. ‘There is no doubt whatever that British Col- 
umbia will produce sufficient lumber this season to meet the require- 
ments of the whole of Canada in lumber,” concluded Mr. Poole. 

Mr. Beale, who has charge of the Toronto office of the British 
Columbia Forest Branch, did not address the meeting, although he 
gave the following interview with the Western Lumberman regard- 
ing the lumber trade of British Columbia. 

“Never before in the history of the British Columbia lumber trade 
have the mills been so well equipped or so determined to produce so 
high a grade and well manufactured class of lumber and to study 
carefully the requirements of the trade. Several Eastern manufac- 
turers have placed their lumber requirements for the whole of 1917 
in British Columbia. This is a notable tribute to the ability of British 
Columbia to supply the special requirements of the eastern manu- 
facturers.” 

A hearty vote of thanks to the visiting delegates was accorded 
by the retailers present for the splendid addresses and suggestions 
that were contained therein. 

An address entitled, “Forest Service—Locations and Resources of 
lorest Reserves in Western Canada—Work of the Dominion Govern- 
ment lorest Service in Protecting the Iorests of Canada,” concluded 
the afternoon session. 

The address on Forest Service was delivered by Mr. F, R. Her- 
es district inspector of Forest Reserves, and is given in full here- 
witn;: 


As District Inspector of Dominion Forest Reserves for the Province of 
Manitoba, it affords me great pleasure to have this opportunity of explaining, 
in some measure, the efforts the Dominion Government is making toward pro- 
tecting and administering the timber of the west, and which, I trust, will prove 
of interest to you as being so closely connected with timber matters generally, 

You are all no doubt aware that the Forestry Branch of the Department 
of the Interior has been in existence for a number of years. Prior to 1910 the 
management was subject to Orders in Council, and in consequence it was 
possible to make any changes in the boundaries of the several reserves set 
aside, these chiefly in the reduction of areas; in order to render available lands 
thought by local«parties to be of more advantage for cultivation, and for 
which demand was from time to time made by intending settlers, and which 
deductions were not thought at all times to result in public benefit. How- 
ever, in 1910, an Act was passed by the Dominion House entitled “The Do- 


minion Forest Reserves and Parks Act,” which distinctly set apart certain — 
areas as Forest Reserves and Public Parks, so that from that time on no- 


changes could be made in their areas except by Act of Rarliament, and which, 
you will readily understand, greatly strengthened the position of the Forestry 
Branch, which has since been able to take a more definite line of action and 
carry to completion numerous protective projects. 

The work of the Branch is carried on along very similar lines in the 


four western provinces, local conditions somewhat altering the regulations so 
as to comply, as far as possible, with the requirements which naturally vary 


considerably. 

‘The numerous Reserves were selected after careful examination by gradu- 
ates and students of the Forestry School, and chiefly confined to areas that 
were cither timbered, or had been in the past, with a view to conserving the 
water supply, and water sheds. The sources of streams and rivers were in- 
cluded as much as possible, the Riding, Duck, Porcupine and Opasquai Moun- 


tains in Manitoba, and practically the whole eastern slope of the Rocky 


Mountains in. Alberta, being covered, and the same class of land in the railway 
belt in British Columbia. 
While it is admitted that very considerable areas of the Reserves are 


today not timbered, IT can well remember when they were, but millions of 


acres of spruce and other valuable timber had been burned from the present 


- areas prior to the commencement of forestry operations. 


Care was taken to reserve as little agricultural land as possible, the result 
being that the boundaries of many reserves are very irregular. 


As the Inspector for Manitoba, I will deal more particularly with this 
province and endeavor to give you some idea of what has been accomplished, 
and will first deal with the staff, which, in Manitoba, consists of myself as 
District Inspector, four Supervisors, one for each Reserve, two Technical 
Assistants to Supervisors, two Clerks, and a force of permanent Forest Rangers 


who will be further mentioned when treating with the Reserves, an assistant — 
to myself, three Chief Fire Rangers, and a complement of Fire Rangers who ; 
The duties are—those of District. 


are engaged during the summer season only. 
Inspector—general supervision of all reserves as to improvements, admin- 
istration of timber, accounts, and in fact he fills the position of general ad- 
visor to the supervisors, in addition to which he hears all complaints, arranges 
for appropriations, sanctions expenditures and projects, as well as assisting 
the chief fire rangers in their work, supervising their accounts, expenditures 
and staffs. As the chief fire rangers’ work covers all the territory from the 
American line to the shores of Hudson’s Bay, it cannot be considered a 
sinecure. 

The Supervisor administers his reserve in accordance with the regulations, 
lays out all improvement work, deals with all applications for use of the re- 
serve, such as timber, hay, grazing and other permits, handles the cash ap- 


propriated to his reserve, and through his hands passes all monies secured 


as revenue. His technical assistant aids him in estimating timber, laying out 
work, surveying, and generally along the lines that a trained forester acquires 
knowledge of in his course of studies. The clerk’s work comprises dealing 
with accounts, correspondence, etc., and generally conducting the office. The 
rangers are engaged in supervising the districts to which they are assigned, 


and, in most cases, are resident on the reserve in ranger houses built by the — 


Department. They patrol, during the danger season, for the prevention and 
suppression of fires, post fire notices in conspicuous places in halls, at post 
offices and stores, take requisitions from settlers for all permits, select areas 
from which timber may be cut, and, in case of spruce, tamarack, and other 
valuable saw timber, mark the trees to be cut; look after the disposition of 
debris after cutting, and see that same is either burned or piled as con- 
sidered advisable; they report to their supervisors and record each day’s work 
in a diary, on the strength of which salaries are paid. They also lay out new 
improvement work, act as foremen to gangs when such are employed in 
roads, trails, telephone lines and the building of houses or cabins. Collect- 
ing permits from settlers after operations are finished is an important branch 
of their work. They supervise the operations of the sawmills where permit 
timber is manufactured, and they also look after the summer resorts where 
these have been established. - ae 
There are four permanent Forest Reserves in Manitoba, the Riding, Duck, 
Turtle Mountains, Spruce Woods, and other large areas on which there is 
little, if any, agricultural land, have been surveyed, and withheld irom settle- 
ment, pending legislation.forming them into reserves. ; 


The Riding Mountain is perhaps the most important one in Manitoba, 


being adjacent to the older settled districts, and on it the most improvement 
work has been done; it comprises some one million acres. Its head office 
is at Roblin, the permanent staff consists of a supervisor, technical assistant, 
clerk and seven rangers. Six of these rangers reside in ranger stations on 
their respective districts. On it there are six ranger houses with stables, etc., 
three rest cabins and stables; these for officers to camp in when travelling 
through the reserve, and are conveniently located on main roads. 


Some four hundred miles of roads and trails have been built on this re- 
serve, there is also about two hundred and twenty-six miles of telephone line 
constructed, connecting each ranger station with head office, and the Manitoba 
Government system; four steel look-out towers have been built on command- 
ing positions. These are also connected by telephone, and from which, in 
danger seasons, frequent observations are taken. 

The roads in many cases entailed expensive work in the way of cutting 
timber, bridging, corduroying and grading, and several of them can be travelled 
with ease in automobiles. Others, not so far advanced, will be perfected when 
conditions and finances will permit, but all form a means of getting into the 
seat of fires or lead to important points. AJl ranger stations are connected in 
this way with a trunk road running northwest from Norgate to Roblin. 

Grazing is also encouraged on the more open parts, and some seven hun- 
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dred cattle were pastured during the past summer at the very low rate of 
twenty-five cents per head per season. 

As the timber operations are the most important the following figures 
have been compiled, showing the number of permits issued and the quantity 
of timber taken out during the season 1915-16: Free permits to settlers, 187; 
paid permits, 390; covering the following 450 roof poles, 2,400 fence rails, 
20,000 fence posts; 1,778,800 ft. B.M. lumber, 21,962 lineal feet building logs, 
and 2,642 cords of wood, with 116 hay permits covering 1,840 tons. 

The Duck Mountain is also a very important reserve and comprises over 
one million acres. The headquarters of this reserve are at Dauphin. The staff 
consists of a Supervisor, Technical Assistant, Clerk and six permanent Rangers, 
five of whom live in stations on their districts. 

To give you an idea of the improvement work done on this reserve let 
me quote you the following: Five ranger houses and stables, two rest cabins 
and stables have been built, the latter for the use of officers travelling through 
the reserve, two wooden look-out towers have been erected and two platforms 
built on the roofs of ranger houses that are in commanding locations; two 
hundred miles of roads and ninety miles of telephone line have been built. The 
telephone line connects the two ranger stations-and two look-out towers with 
the Manitoba Government line; further telephone lines and roads being under 
construction and will be completed in the spring. A summer resort is in 
operation on Madge Lake, northeast of Kamsack, where a number of houses 
are already built and more to follow. This resort is patronized by the citizens 
of Kamsack, Canora and other adjacent towns, and over sixty cars were seen 
there one week end last season, which shows how popular this resort is. A 
dock with bathing houses will be erected next summer, and, if possible, tele- 
phone connection with the rural system installed. An additional resort at the 
north end of this lake will be in operation next summer for the accommodation 
of the Swan River Valley residents, a road being in course of construction 
to it from the north. 

The following permits were issued last year on this reserve showing the 
amount of timber cut and taken out: Free permits to settlers, 359; paid per- 
mits, 139, covering the following: 400 roof poles, 450 fence rails, 18,000 fence 
posts, 1,800,000 ft. B.M. lumber, 220,000 lineal feet building logs, and 3,200 
cords of wood; hay permits numbering 54, calling for 1,505 tons, were also 
granted, while 250 cattle were also pastured on this reserve. 

The Turtle Mountain Reserve, situated Township 1, Ranger 19-22 in- 
clusive, is on the International Boundary and comprises some 65,000 acres, of 
which a large portion in the west is fairly open, though at one time it was 
covered by heavy timber, fires having destroyed the most valuable. A new 
erowth, however, is springing up rapidly. The headquarters of this reserve 
are at Max Lake. It is managed by a Supervisor, with two Rangers and a 
Herder, all of whom live on the reserve. Eighteen miles of telephone line, 
connecting headquarters and ranger houses with the Manitoba Government 
system, have been constructed. Some forty miles of roads, over most of 


which automobiles travel, have been built. 


Fire guards have been plowed covering the portion of the boundary line, 
and several cross guards dividing the reserve. The summer resort is estab- 
lished at Lake Max, some sixteen miles from Boissevain, where, on Arbor 
Island, twenty to twenty-five cottages have been built. This resort is very 
well patronized and a number of boats, canoes and motor boats are owned 
by the trequenters. A departmental power launch is being used at this resort 
as well, for the benefit of visitors. 

_ Approximately 30,000 acres have been enclosed as a pasture, on which 
we graze stock owned by settlers at a fee of $1.00 per head per season, ani- 
mals under six months old, the progeny of the herd, being free, and this is 
taken advantage of by farmers as far as fifty miles distant from the reserve, 
and has proved a boon to the settlers, who, while having plenty of winter 
feed, lack summer pasture, so much so that the herds carried have increased 
since the project was started to such an extent that fifty head were taken in 
from one owner alone last year, the total number pastured having practically 
doubled each year, last summer some 1,300 head were cared for. 

Permits were issued last (1915-16) year for 12,000 feet B.M. lumber, 629 
cords of wood, and in November last for 725 cords, many more during De- 
cember and January. Forty hay permits, calling for 646 tons, were granted. 

While there is not as much merchantable timber on this reserve as could 
be hoped, an attempt has been made to grow spruce, and a trial plantation has 
been set out. 

Spruce Woods 

The Spruce Woods Reserve, with headquarters at Douglas, is situated 
south of the C. P. R. from Douglas East, and contains 125,000 acres, and was 
at one time the source of timber supply for many miles. Most of the mer- 
chantable timber has been cut, but a very promising reproduction is in evi- 
dence, this being mainly spruce. This reserve is practically all unfit for 
cultivation, there being very little good soil, and in places drifting sand. The 
reserve is managed by a supervisor, with one permanent ranger and temporary 
rangers as required during the fire danger period. A herder is also employed 
and a man in charge of the nursery. This nursery is located near Shilo, on 
the C. N. R., where large numbers of evergreen seedlings have been grown, 
some twenty-seven acres having been transplanted last’spring, and which are 
making a very promising showing. This reserve carries some thirteen miles 
of telephone line, connecting the Shilo nursery with Douglas, and the ranger 
cabin with Carberry. Beine semi-open, it is well supplied with trails, over 
which automobiles can run, and its boundary line is practically all ploughed 
from 16 to 20 feet wide, in addition to this the C. N. R. maintains a fire guard 
on either side of that portion of their line that traverses the reserve. 

An enclosed grazing project, embracing some 8,000 acres, is in operation 
south of Carberry, on practically the same lines as that in the Turtle Moun- 
tain, and some 400 head of stock were pastured during last season, while a 
number were grazed on open lands. 

While not considered to contain much timber, during last year permits 
for 15,000 feet B.M. lumber, 5,000 lineal feet building logs, and 320 cords of 
wood were taken out, and hay to the extent of 160 tons secured by: settlers 
in the vicinity. 

The fire ranging, on land other than forest reserves, is divided into four 
districts, under the management of the inspector and three chief fire rangers. 


‘The inspector has general supervision over all these districts, arranges for 
> a 


the appropriations, and, with the chief rangers, distributes same and assists 
them in any way possible in providing efficient service. The duties of the 
chief fire rangers are the immediate supervision of the staff of the districts, 
checking and paying accounts, inspecting diaries of rangers, visiting them 
from time to time to see if they are on the job, and arranging for supplies, 
tools, etc., and when a serious fire occurs, personally taking charge when 
possible, 
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The ranger’s duties are to constantly control their districts, post notices 
to travellers and settlers in conspicuous places along trails and water routes, 
warning them of the danger of fire, distributing pamphlets of advice, which, 
with the notices, are printed in practically all the languages in use in the 
country, putting out fires when found possible, or when too serious for their 
efforts, securing the assistance of the nearest settlers, and directing the work. 

District No. 1, Manitoba South, is managed by a Chief Fire Ranger, whose 
headquarters are in the Inspector’s office, with thirteen Rangers and four As- 
sistants. When water communication is possible the work is done in boats 
and canoes, and in such cases an assistant is furnished. 

District No. 2, Manitoba North, has its headquarters at Norway House, 
where the Chief Fire Ranger resides on Forestry Island in very comfortable 
quarters erected by the Forestry Branch. He has sixteen rangers, all Indians, 
who work in pairs. These rangers are furnished with canoes; they follow the 
routes of travel, along which they post notices and keep in touch with all 
travellers in their respective districts. To aid the chief fire ranger in this dis- 
trict he is furnished with two motor canoes. 

District No. 3, The Pas, with headquarters at The Pas, is under the man- 
agement of a Chief Fire Ranger, who has under his supervision nine rangers 
and nine assistants, all of whom work in canoes. To cover the Saskatchewan 
River and waters accessible, a 45-ft. motor boat has been purchased for the 
use of the chief ranger. 7 

District No. 4, Port Nelson, is managed from the 
covered by two rangers, with assistants, their work is 
routes and practically all done in canoes. 

From the already mentioned facts, you will see that our organization is for 
the sole purpose of forest protection and preservation of the forest products. 


Inspector’s office, and 
confined to water 


— 


A. K. Godfrey, Winnipeg. who introduced important resolution on 
‘* National Service.”’ 


This being essential from the fact that in several respects the wood industry is 
the most important of Canadian industries. Let me here present a few quota- 
tions: 
Some Interesting Facts 
The total annual value of the forest products of the Dominion is nearly 
$177,000,000. g 
_, The forest industries employ the largest number of persons of any group 
of industries in Canada, viz., 110,000, this is far more than any other industry: 
the iron and steel coming next, with 66,000. In respect of capital invested 
($260,000,000) and wages paid per annum, $394,000,000, it ranks highest. In 
the total cost of material, $94,000,000, it is second highest. and in the value 
of the products, $184,000,000, it is third highest. 
Very much in the. public eye at present, are the wood pulp industries. 
In 1914 (the last year for which complete returns were available) 2,196,884 
cords of pulpwood were cut in the forests of Canada. Of this Canadian pulp 
mills used up 1,224,776 cords of pulpwood, valued at over $8,000,000, and the 
remainder was exported to the United States. If this total quantity of pulp- 
wood cut in Canada were piled in a continuous pile (4 ft. high and 4 ft. wide) 


along the C. N. R. tracks, it would be over 3.328 miles long, and reach from 
loronto to Vancouver and 400 miles more, or alone the Grand Trunk Pacific 
Railway it would make a pile on each side of the track reaching from Prince 


Rupert nearly to Winnipeg. In 1908, only 482,777 cords were manufactured 
in Canada, and except for one year, 1910, the industry has shown steady in- 
crease since that date. 3 

But the stand by of the wood industries is still the sawmill. In 1914, the 
quantity of lumber sawn in the Dominion, was nearly four billion B.M., or to be 
exact, 3,946,000,000 ft. B.M. 7 


A billion (1,000,000,000) feet of lumber is rather a hard quantity to realize 


24 WESTERN LUMBERMAN 


but it may be of assistance in realizing it to note that it will load a freight 
train 417 miles long, or will build about 65,000 ordinary six-room houses. 

If all composed of inch boards (not considering scantling, etc.) this quan- 
tity of four billion board feet would make a platform a quarter of a mile wide 
on each side of the C. P. R. main line across the whole of Manitoba, or one- 
sixth of a mile on each side of the C. P. R. across Saskatchewan, or two-fifths 
of a mile wide on each side of the C. P. R. track from Calgary to Edmonton. 
It would cover a section of land (640 acres) to a depth of almost 11% feet, or 
out into the form of a cube, the cube would be over an eighth of a mile to 
the side; it would build a belt of inch boards 29 feet wide around the earth at 
the Equator. 

From the figures quoted you will readily see the importance and value 
of this great natural product and will understand the necessity of an efficient 
organization in the protection of same. This, we are endeavoring to organize 
and maintain, and, only with the co-operation of the settlers and lumbermen 
directly interested in the trade can this end be attained. We therefore ask for 
your support in any way possible. 


At 8 p.m. the officials of the Western Retail Lumbermen’s Asso- 
ciation provided three hours of real fun for its members and visitors in 
the ball room of the Royal Alexandra Hotel. What with the Winni- 
peg Pipers’ Band, artists from the local theatres and our own offer- 
ings in the musical line, there was no lack of entertainment, and the 
delegates thoroughly enjoyed the evening. Smokes were provided, 
and towards the end of the evening refreshments were served. 


FRIDAY, JANUARY 26TH 

In opening the morning session, President Galvin expressed to 
the Merrick-Anderson Company of Winnipeg, on behalf of the Asso- 
ciation, the appreciation of its members for the cigars which they 
distributed during the sessions held yesterday. 

The next order of business was the election of new officers. 

It was moved by Mr. Mergens that Mr. F. J. Carpenter, of York- 
ton, Sask., be elected President of the Association for 1917. This was 
seconded by Mr. Wm. Thorn, and was agreed to unanimously. 

Mr. Carpenter then thanked the conyention for the high honor 
they had done in electing him as their President. 

Mr. Galvin, following, thanked the Association for the confidence 
they had placed in him during the past two years that he had acted 
as their President. He also thanked the Association for the hearty 
co-operation given him during this period. 

Mr. Godfrey then spoke of the untiring efforts of Mr. Galvin in 
bringing the Association to the position it holds in the West today. 
He expressed the appreciation of the Association, and in closing pre- 
sented Mr. Galvin with a magnificent diamond ring as a token of the 
very good esteem in which he is held by every member of the Western 
Retail Lumbermen’s Association. 

On behalf of the Board of Directors, Mr. A. B. Estlin, expressed 
the appreciation of the very valuable help that Mr. Galvin had given 
them during his*tenure of office as President. 

Mr. Galvin then feelingly thanked the Association for their gen- 
erosity. He then resigned the chair in favor of the new President, 
Mr. F. J. Carpenter. 

Mr.’ A. B, Estlin next proposed Mr. W. Thorn, of Tero. as 
vice-president. This was seconded by Mr. H. E. Meilicke, and was 
agreed unanimously. 

Mr. Thorn, in very appropriate words, thanked the members for 
the honor they had paid him in electing him vice-president, and as- 
sured them that he would do his very best to help along the work: of 
the Association. 


Place of Next Convention Held Over 

The next order of business was the selection of a place to hold 
the next annual meeting of the Association. 

Dr. Crawford again extended an invitation to Vancouver. 

Mr. Theo. Sparks thought that facilities, etc., should be con- 
sidered before deciding to accept the invitation. 

Mr. R. J. Gourlay was of the opinion that the place of the next 
convention should be decided by the board of directors at some future 
date. He thought that an expression of opinion should be given by 
those present from which the board would be guided. 

Mr. F*. E. Sine thought that the best place for the next convention 
was right in Winnipeg. 

Mr. Meilicke moved that the members should first be asked to 
express their wishes in the matter of selecting the next place of hold- 
ing the convention, and that the matter should be left in the hands 
of the incoming Board of Directors. This was agreed to unanimously. 


Resolution for National Service Adopted 


Mr. A. K. Godfrey proposed the following resolution, which was 
adopted unanimously, being seconded by Mr. A. B. Fstlin: 


“Whereas The Western Retail Lumbermen’s Association is of the firm 
belief that the determination of the Canadian people to carry on the war to 
victory and to bear the strain, however prolonged and however exhausting, 
will be strengthened, and shown by the determined administration of— 


NATIONAL SERVICE 
“Be it therefore resolved that the Western Retail Lumbermen’s Association 


places itself on record as being most earnestly in accord with NATIONAL 
SERVICE, as an organization which at the present moment will assist the 


Government to complete and make more effective the mobilization of the coun- 
try’s resources, and thereby assist in bringing the war to a speedy and vic- 
torious conclusion.” 

Mr. Theo. A. Burrows also expressed his approval of the National 
Service scheme. 

Mr. Galvin Elected Hon. President 

Mr. W. Thorn expressed the opinion that the immediate past 
President, Mr. W. D. Galvin, be made honorary President. This 
was agreed to amid hearty cheers. 

The following were the Directors elected for the ensuing year: 

Manitoba: A. B. Estlin, Melita; Theo. A. Sparks, Grandview ; 
I’, Ik. Frost, Winnipeg. 

Saskatchewan: W. H. Haywood, Rouleau; D. I. 
Current; I*, E. Ritter, Prince Albert. 

Alberta: F. E. Sine, Calgary ; O. W. Colley, 
Lethbridge. 

This concluded the morning’s session so far as the Western Re- 


Telford, Swift 


Castor; I*. A. Stoltze, 


Coast Delegate Defines Conditions at the Coast 
(Special interview granted the Western Lumberman by Mr. G. C. 
Cross, representing the Coast Manufacturers’ Association). 


An outstanding feature of the conditions at the British 
Columbia Coast is their great ability for taking care of almost 
any business that might arise. During the fat years ending 
about 1913, a number of large sawmill plants were established. 
These are practically all ready to go to work when the need 
arises. Logging and sawmilling at the Coast is a continuous 
operation, regardless of the season. This condition does not 
prevail elsewhere in Canada, the rule being that the logging 
is done in the winter and the sawmill work in the summer, and, 
by the months of March or April, those interested can fairly 
well gauge the output for the year. Coast logging and mill 
operating are largely confined to the extreme southwest cor- - 
ner of the province, so that the mills have not far to go for 
their logs, the average tow being scarcely fifty miles. : 

Douglas Fir 

Perhaps many of our prairie customers have never quite 
realized that Douglas fir has been proven to be the best all- 
round commercial wood that grows. It has been so common 
with us that we have regarded it as a Hottentot regards the 
precious stones scattered around his corral, but this wood is 
rapidly coming into its own and is reaching out to every corner 
of the civilized world. 


Red Cedar Shingles 


Along side of the lumber industry has grown up a red 
cedar shingle business of very considerable proportions. Again 
I claim we have just the right thing for a general purpose 
roof, good enough for the best church or dwelling house, and 
cheap enough to use to cover any roof. It is not necessary 
for me to emphasize the value of shingle roofs except in one 
particular, and that is they are singularly free from con- 
flagration, this has been abundantly proven. 

The following is a chart showing increased cost and price 
of British Columbia shingles during the year 1916: 
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Chart showing increased cost and price of B. C. shingles during 1916 
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tail Lumbermen’s Association was concerned. ‘There followed now, 
the annual meeting of the Western Retail Lumbermen’s Mutual Fire 
Insurance Company, and again we were disappointed at the meagre 
attendance of delegates who remained. 


Mutual Fire Insurance Company Meets 


The following is the annual report of President J. B. Sinclair, 


of the Beaver Lumber Company, Winnipeg: 

“In calling to order this twelfth annual meeting of your Company, I 
do it with a certain amount of pride, as I feel that your Company has had 
another prosperous year, and that its experimental stage has long been passed, 
and we now stand as a factor in the insurance world. I feel, however, that 
our members could assist in making it a still greater success, by talking it 
up more and trying to interest, every dealer in it, as it is far easier for a mem- 
ber who carries insurance with us to interest an outsider than for the Secretary. 

Our last annual statement showed insurance in force of over $3,000,000, 
while this year we only show $2,700,000, which on the face of it would appear 
that we have been losing ground. However, that is not so, as the difference 
is accounted for by the fact that two large line yard companies placed their 
insurance with us shortly before the end of the year 1915, and withdrew in the 
early part of the year covered by this statement. We have actually written 
in new business over $325,000 during the year. 

During the year your company has been registered in Saskatchewan and 
Alberta, so that all objections and legal difficulties in those provinces have 
been overcome. 

I will not take up your time further with this matter, as the Secretary’s 
report will cover the financial report in detail. 


Secretary’s Report 


Mr. Alan M. Stewart next presented the Secretary’s report, which 


read as follows: 

It affords me great pleasure to present to you the twelfth a-:uat state- 
ment of this company, and I feel that it is unnecessary for me to make any 
comment about it, as the figures themselves will show you what an excellent 
year we have had. 

Our mortgages have been decreased slightly from last year, but you will 
notice that we have added to our assets $10,000 of Dominion of Canada 5 per 
“cent. War Loan, which I am sure you will agree with me was a very wise and 
patriotic move on the part of your directors, and I would recommend that 
they invest at least another $5,000 in similar security. On account of this being 
such a liquid asset it is quite safe for you to have less in the bank and more 
in the loan, as we can at any time get 95 per cent. advanced on the same at 
about 5% per cent. interest. 

You will notice that we have unpaid assessment, guarantee premium de- 
posit and extra insurance premium, amounting to $1,542.05. I am pleased to 

“say this is now reduced to less than $500 and will probably all be paid off 
during the next month. 

We wrote $325,000 worth of new insurance last year, which I consider is 
an excellent showing, considering that the process of eliminating yards where 
there were too many, has been steadily going on, and has naturally caused 
considerable cancellation amongst our policy holders. 

In looking over your fire losses, I think you will agree with me that they 
are fairly light considering the period which we have been going through, 
not that I mean by that, that the moral hazard of our own policy holders has 
been increased, for as a matter of fact, I consider the moral hazard of our 
policy holders to be of the highest possible standard, but unfortunately it may 
not be said of some risks that are exposures to ours. We had only one fire 
of any size that started on the premises, two others amounting to $179.75 
being caused by coal gas explosion in the stove, in one instance, and over- 
heated furnace in the other; all other fires were caused by adjacent buildings 
burning, and I would here like to recommend to our policy holders that they 
take more notice of the conditions of exposure, how they are kept, etc., and 
if there should be any flagrant carelessness on the part of the occupants, re- 
port the same to this office, so that it can be taken up and see if it cannot be 
remedied. I might say in this connection, I have had one case reported to me, 
and I understand that since I took it up conditions have very much improved. 

The fire loss on your account does not represent the total loss on these 
fires, as we have been exceedingly fortunate in having other companies on 
the risk with us, and so have only had to pay our proportion. 

There are still several members of the Association who do not carry their 
insurance with us, although they are coming in gradually. I wish that each 
policy holder would find out if his competitor is insured with us or not, and 
if not, at least try and interest him in our company. Of course, now that 
the other companies have reduced their rates very materially, it is hard to 
get a man to change his insurance, but they should not look at the present, 
but should look back and see what our company has accomplished, and also 
figure what would happen if our company went out of existence. You have 
only to look at your statement to see that no company that was insuring so as 
to give dividends to its shareholders, could afford to write insurance at our 
rate. On account of them having other classes of insurance they can take a 
certain percentage of the lumber business at a low rate, but no company 
would want to take the large volume of business that we write at anywhere 
near our rates. 

I wish to congratulate the Directors and Executive Committee for mak- 
ing it possible to put such a good statement before you as we are able to do. 


Mr. A. K. Godfrey expressed his regrets that there -was such 
a small attendance and moved that a committee be appointed to in- 
quire into what was the trouble that the members were not in attend- 
ance. This was seconded by Mr. Galvin. Messrs. Godfrey, Galvin 
and Mcllrath were appointed a committee to investigate into the 
matter. ; 

The following directors were elected for the ensuing year: Messrs. 
Galvin, Barr, Estlin, Mergens, Jones, Robinson, Godfrey, Thorn and 
Sinclair. 

This concluded the morning session. 

At the lunch hour Mr. A. L. Struthers delivered an address en- 
titled “Selling the Small Man.” A brief synopsis is given of this ad- 
dress in the combined report of the different addresses of Mr. Struth- 
ers found earlier in this report. 


= 


CONCLUDING SESSION 


The afternoon’s session was taken up with private business of 
the Association. The first business being hearing reports of the Retail 
Lumbermen’s Purchasing Agency, of which Mr. A. B. Estlin, Melita, 
Man., is president, and Mr. A. K. Agnew, Vancouver, B.C., manager, 
while Mr. D. B. Jones, of Winnipeg, is Secretary. The twenty-sixth 
annual convention of the Western Retail Lumbermen’s Association 
adjourned at 4.30 p.m. 

Exhibits 


The following firms exhibited their products at the convention: 
The King Ventilating Co., Owatonna, Minn.; The Great West Lumber 
Co., Winnipeg, Man.; The Ideal Fence Co., Winnipeg, Can.; The 
Finger Lumber Co., The Pas, Man., and the Winnipeg Paint and 
Glass Co., Winnipeg, Man. 

The Great West Lumber Company kindly donated badges which 
were given to every visiting delegate. The badge was a saw sus- 
pended by a blue ribbon, above which was a card where the name of 
the delegate could be written. On the blue ribbon was printed in 
golden letters, “26th Annual Convention, Western Retail Lumber- 
men.” 

Interesting Ventilating Demonstration 


The King Ventilating Company had a very interesting exhibit 
at the Convention. This consisted of a model barn in which was in- 
stalled a*complete King Ventilating System. The manager in charge 
of the exhibit very kindly showed to the Western Lumberman the 
working of this scheme. It is given as follows as the matter is of 
interest to all retail lumber dealers in Western Canada. 

Inside of the model barn referred to is a lighted lamp, and in 
connection with the demonstration there was an electric fan pro- 
ducing the wind to create the same amount of air pressure that is 
constantly passing the roof of the ordinary barn. 

The lighted lamp in this barn takes the place of the animals 
housed in the big barn. It is a well-known fact that all animals 
breathing in fresh air, which contains oxygen, when this air is breathed 
out again it contains a much larger percentage of carbonic acid gas 
than when taken into the lungs. This carbonic acid gas accumulat- 
ing in the barn room is what does the injury to the health of the 
stock and this is what should be kept removed constantly to produce 
properly ventilated results. 

The lighted lamp in the model is transforming oxygen into car- 
bonic acid gas just as the animals do in the barn. When the fresh 
air intakes in the model were closed the circulation of the air through 
the model barn is stopped, and in less than one minute the lighted 
lamp went out, thus demonstrating what is happening in the main 
barn all the time when it is closed in the winter and filled to capacity 
with stock. i 
__ The intakes were then opened and in less than fifteen seconds the 
light came back to a full healthy blaze, thus proving that if the air is 
kept moving through the barn all the time in sufficient volume to 
carry away the foul air about as fast as it is being made and replacing 
it with the fresh air through the intakes it makes of the cattle barn a 
fresh air camp such as the medical fraternity assures us is about the 
only antidote for tuberculosis and kindred diseases. The problem, of 
course, 1s to apply the system to the barn in detail so as to meet the 
capacity of the barn and at the same time, while having the air passed 
through the barn to maintain its well-ventilated condition and still 
keep the temperature of the barn above freezing in cold weather. 


Lumber Piling and Unpiling by Machinery 


The “Hilke” Portable Lumber Piler, manufactured by the Seattle 
Machine Works, of Seattle, Wash., is filling a long-felt want in the 
lumber industry, and, should be adopted by the better mills of British 
Columbia. It saves both labor and yard room. The machine is con- 
structed of iron and steel throughout, either with flanged car wheels 


‘for tracks or with heavy flat truck wheels, with roller bearings, and 


will pile to heights of 24, 30 and 40 feet respectively. It is equipped 
with a continuous chain elevator, which lifts the lumber up on one 
side and lowers it on the other, where it is taken off at anv height 
desired by the men building the pile. When the time comes to take 
the lumber down from the pile this machine lowers it with the same 
facility and speed. The conveyor chain, which runs continuously 
at a speed of about 30 feet per minute, is reversible and can be 
started or stopped instantly by means of a throw-out switch and 
brake. One machine will pile over 10,000 feet per hour to any height 
within the maximum; four men constitute a piling crew, but three 
expert men are sufficient. The saving to be effected in yard room 
and the more speedy drying of lumber by piling high will run into 
thousands of dollars annually. It takes very little power to operate 
the piler, as the machine is practically balanced until the pile nears 
the top; it has a small electric motor, and the extension wire cord can 
be attached to any light socket in the yard or mill. Where electric 
power is not available the machine can be fitted with gas engine drive 
See advertisement elsewhere in this issue. : 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs 
Vancouver, Jan. 23. 


The majority of Coast lumber and shingle manufacturers have 
now resumed operations, after the customary shut-down of their plants 
for repairs and adjustments. hey enter upon the new year activities 
with the firm conviction that unless all signs fail there is real prosper- 
itv ahead, owing to the firm demand for their products in all markets 
and the fact that prices now admit of a fair profit where production is 
helped by good management. The latter quality is most essential to- 
day, owing to the conditions created by the scarcity and high cost of 
labor, together with almost phenomenal increases in most lines of 
machinery and mill supplies. At the annual meeting of the British 
Columbia Lumber and Shingle Association, held Jan. 1&th—when 
prices were again advanced $1 on uppers and timbers and 50.cents on 
boards—the greatly enhanced manufacturing costs were held by many 
to warrant the doubling of the figures, but wiser counsels prevailed. It 
was pointed out that while a more substantial increase could undoubt- 
edly be justified by the lumbermen, it was most important that the 


prairie farmers be encouraged to feel that the British Columbia mill- 


men were anxious to do their part in providing them with reasonably 
cheap lumber at a time when all other commodities were soaring. 

A number of the leading mills have booked some iieavy orders, 
including export, Eastern Canada and prairie business, and wholesalers 
are already complaining of their inability to buy for quick shipment. 
This is partly due to a number of the outlying small mills being still 
idle owing to frost, but it looks like a ‘still hunt” for lumber all season 
unless a number of the larger mills can arrange to overcome the labor 
shortage and put on night gangs. Mountain and Coast stocks are 
low, and there will be a number of idle mills. The Rat Portage Lum- 
ber Company, Ltd., Vancouver, to-day began operating every depart- 
ment of their big plant on a 20-hour schedule, and doubtless it will not 
be long before the heavy demand for lumber forces other mills to fol- 
low suit. It would be unfortunate, indeed, if inability to secure prompt 
shipments from British Columbia mills should force prairie retailers 
to turn to the American mills for relief. 

The car situation was the leading factor in the British Columbia 
shingle market during the past month. The car shortage eased up 
during the latter portion of the month, so that mills were able to obtain 
practically all their requirements. To offset this, however, embargoes 
placed by various railroads made any great amount of shipping impos- 
sible. Asa result of this condition many mills shut down and availed 
themselves of this time to make their annual overhauling. This, of 
course, greatly reduced the amount of production. Mills generally 
have considerable business booked, but, profiting by last year’s experi- 
ence, orders for spring delivery have only been taken subject to mar- 
ket prices at the time of shipment. Logs and bolts are still scarce and 
high priced, and indications are that they will go higher in the near 
future. Shingle prices consequently remain firm, with a tendency to 
advance. The prices to the trade are: XXX, $2.15; XKXXX, $2.45; 
Eurekas, $2.70; Perfections, $2.90. 

Recognizing the benefits to be derived by British Columbia mills 
in the changes made by the Rite-Grade advertising campaign, and of 
the general need and worthiness of the movement, ten mills subscribed 
a total of $8,500. The mills subscribing are the Stillwater Lumber‘and 
Shingle Company, the Stoltze Manufacturing Company, Huntting- 
Merritt Lumber Company, A. P. Allison & Co., Westminster Mill 
Company, Port Moody Shingle Company, Pitt River Shingle Com- 
pany, lowa Lumber and Timber Company, Ltd., Vancouver Cedar 
Mills, Ltd., and Thurston-Flavelle Lumber Company. 

The outlook for the logging branch of the industry is the best for 
a number of years. Most of the camps have been closed since early in 
December, and, although some of these will be again operating by 
eb. Ist, it will be March before the output takes on any great volume. 
While the mills are well stocked at present, their supplies will be 
quickly exhausted under steady cutting, and the reserve holdings are 
light. If it were not for the labor situation, the scarcity and high price 
of wire cable and other equipment, as well as the increasing cost of 
provisions, the loggers might be happy. As it is, most of them feel 
better since the recent advance of $1 in the price of fir logs, which will 
vo to even up operating costs. 

Present prices are: Graded fir, $7, $10, $13; camp run booms, $8 
to $9.50; shingle cedar, $11 to $11.25; graded cedar, $7, $12, and $16; 
hemlock, $7; spruce, $12.50. 


Personal Items of British Columbia 


Mr. J. M. Dempsey, president of the British Columbia Loggers’ 
Association, returned early in January from a trip to United States 
points. 

Mr. F. Wilkinson, manager of Wilkinson Company, Ltd., steel 
and wire cable dealers, Vancouver, left for New York on Jan. 11th, to 
be absent about six weeks. 

Mr. George S. Pettapiece, Canadian manager for George Cradock 
& Co., Ltd., wire rope manufacturers, with headquarters in Vancouver, 
is back from a business visit to Ottawa. 

Mr. J. S. Emerson, lumberman, of Vancouver, has been spending 
a few weeks in California, accompanied by his son, Mr. J. Emerson, of 
larris & Emerson, barristers, Vancouver. 

Mr. Harold Dollar, who has represented the Robert Dollar Com- 
pany in China for some years, with headquarters in Shanghai, is enjoy- 
ing a holiday at the family home in San Francisco. 

A. M. Robertson, for five years manager of the Fernridge shingle 
mill at Aldergrove, l'raser Valley, resigned that position at the end of 
the year in order to start up a mill at another point in the Valley. 

Mr. Ei. L. Munroe, planing mill superintendent with the Nicola 
Valley Pine Lumber Company, Ltd., Canford, spent the Christmas and 
New Year vacation in Vancouver, the mill having closed down for 
repairs. 

Mr. George Haverman, one of the pioneer settlers in Bradner dis- 
trict, Fraser Valley, and builder of the Bradner sawmill, left after 
Christmas for his native country, Holland, where he will make an_ 
extended stay. 

Mr. C. 1H. Ditewig, formerly in the wholesale lumber line in Van- 
couver, and lately Minneapolis representative of the Lester W. David 
Company, Seattle and Portland, is now with the Stanwood Mill Com- 
pany, of Seattle. 

Col. A. D. McRae has been appointed acting quartermaster-gen- 
eral of the Canadian forces in Great Britain. Col. McRae will be 
remembered by lumbermen as the managing director of the Canadian 
Western Lumber Company, Ltd., Fraser Mills. 

Mr. H. P. Wyckoff, secretary of the Shingle Branch of the West 
Coast Lumbermen’s Association, Seattle, visited Vancouver early in 
January on business connected with the participation of British Col- 


umbia manufacturers in the Rite-Grade movement. 

Mr. Thorpe Babcock, the energetic and popular secretary of the 
West Coast Lumbermen’s Association, Seattle, has resigned that office 
to take the position of vice-president and general manager of the 
Northwestern Lumber Company, of Hoquiam, Wash. 

Hon. T. D. Pattullo, British Columbias’ new Minister of Lands, 
was tendered an ovation by his fellow-citizens of Prince Rupert prior 
to his departure for Victoria to take up the duties of his department. - 
The affair took the form of a public reception, with Mayor McCaffery 
presiding. 

Mr. M. A. Grainger, chief forester of British Columbia, attended 
the annual meeting of the British Columbia Lumber and Shingle Asso- 
ciation at Vancouver on Jan. 18th. It being his first visit to the Main- 
land following his appointment, he was made the recipient of numer- 
ous congratulations. : 

Mr. D. J. O’Brien, president of the D. J. O’Brien Logging Com- 
pany, Ltd., Vancouver, was obliged to spend part of the Christmas and 
New Year’s holidays in the hospital, the result of a fall on Hastings 
Street. Mr. O’Brien was very severely shaken up and bruised, but 
luckily no bones were broken. 

Mr. J. H. McDonald, manager of the British Columbia Manufac- 
turing Company, Ltd., New Westminster, returned early in January 
from a business and pleasure trip to points in Eastern Canada, which 
included a much enjoyed visit with old friends at Renfrew. Mr. 
McDonald was recently elected president of the New Westminster 
Liberal Association, and bears the honor jauntily. 

The appointment of Mr. I. T. Satterford to the position of man- 
ager of the export department of Carstens & Earles, Inc., Seattle, 
Wash., is announced by Vice-president Lloyd L. Hillman, in charge 
of the company’s lumber activities, Mr. Satterford succeeding Mr. 
I. P. Lee, resigned. Mr. Satterford is well posted on the require- 
ments of European buyers by reason of long experience with influen- 
tial importers in England. During the past four years Mr. Satterford 
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WHITE CEDAR FENCE POSTS 


We can furnish anything that you require in green cut, 
live peeled, White Cedar Posts. We ship from the Rainy 


River District of Ontario and Minnesota with yards at 
Sriaise the following points: CEDAR 
: (BEAUDETTE PILING 


RAINY RIVER | 
SLEEMANS Ontario Minn. |! ROOSEVELT 
PINEWOOD | |\WILLIAMS 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


artarsh ones. T. M. PARTRIDGE LUMBER CO. sinstt20°S wins 


Insure Your Purchases 


Orders placed with us are insured ander 
Our Policy 
Service Quality Value 


We represent known reliable mills whose reputation is an Assurance of 
Quality and this assurance is backed by our absolute and unconditional 
guarantee of every foot shipped on our orders. 


We advise you of the relative value of the products of the different dis- 
tricts under the present varying price and shipping condition, and supply - 
you the most valuable stock for your trade. 


Our capital is invested in the dealers’ good-will and we must protect 
our investment. Our business is not to sell what the mills need to move 
but to supply you with the stock that shows you the greatest value. 


It costs but three cents to write us. It will save you dollars. Write now. 


The Great West Lumber Co. 


400 Quebec Bank Bldg. WINNIPEG, Man. 


The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 
One man operates it and moves it from cut to cut, while two men carry it 
anywhere. 


20 CORDS IN TEN HOURS 


is the average cut. 

SOME USERS IN THE UNITED STATES 
Polson Logging Co. Brooks-Scanlon 
Potlatch Lumber Co. Shevlin-Hixon 
Panhandle Lbr. Co. U. S. Government 
Wind River Lbr. Co. Bloedel- Donovan 

and many others 

BUILT BY 


ze Thes hhirie jesig ; 
Vaughan Motor Works & ga GON at ti Lie be puckeider wy cae 


ditions to be found in the lumber and wood camps, 
217 Hawthorne Ave. Bt in any kind of weather. 


PORTLAND, OREGON, U. 3. A. rene These machines have been in use over four years 
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has been with the Ocean Lumber Company, of Seattle, who have ex- 
ported large shipments of spruce and fir to foreign markets, and is 
well known to B. C. exporters. 

Mr. R. G. Nixon, of the sales staff of the Alberni-Pacific Lumber 
Company, Ltd., Alberni, spent his New Year holidays in Vancouver, 
renewing former acquaintances. According to Mr, Nixon, the big mill 
is operating like clockwork, and, owing to the large number of men 
employed in the manufacturing and logging departments, the concern 
is a prime factor in the prosperity of the little city. 

Mr. Jas. McNaughton, who had been in charge of logging opera- 
tions for the Canadian Western Lumber Company, Limited, at Comox, 
Vancouver Island, resigned that position about the end of the year 
to make his future home in Portland, Ore. The company’s new woods 
superintendent is Mr. James McGuian, recently of Bordeaux, Wash., 
who was in charge of the Comox operations some years ago. 

Mr. A. E. Gordon, of Terry & Gordon, prominent wholesale lum- 
ber merchants, Toronto, spent a week in Vancouver recently with his 
son, Mr. F. W. Gordon, the firm’s manager. Mr. Gordon, Sr., is most 
optimistic concerning this season’s demand for B. C. forest products 
in the East, and while here made arrangements to handle about double 
the quantity shipped to his firm last year. The Vancouver office has 
been moved from 852 Cambie Street to the Birks Building, opposite 
the Hotel Vancouver. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


An English patent has been taken out on a method of fireproof- 
ing paper. 

Wm. McDonald, owner of a small sawmill at Murrayville, Fraser 
Valley, has sold out to Messrs. Summers & McGillivray, of the same 
district. 

Messrs. McMillan & Canning are reported to be establishing a 
small sawmill in the vicinity of Elko, on the Crow’s Nest Pass line of 
tire: Go PR: 

It is estimated that wooden shipbuilding in Oregon and Wash- 
ington will consume over one hundred million feet of fir lumber dur- 
ing the present year. 

The J. B. Weir Machinery Company, Limited, has removed from 
the Drake Street premises to a more roomy warehouse flat on the 
corner of Richard and Pacific Streets. 

The new government dock at Vancouver is at last in commission, 
the first deep-sea freighter—Unkai Maru No. 5—having touched there 
January 5 to unload part of her cargo. 

The annual banquet of the Shingle Agency of British Columbia 
took place at the Hotel Vancouver on the evening of January 25th. A 
more extended notice will appear in our March issue. 

The King Lumber Mills, Limited, Cranbrook, are offering for 
sale their extensive holdings in Cranbrook and district, comprising 
valuable limits, two sawmills and up-to-date planing mill. 

It is reported that Alberta capitalists have been inspecting timber 
limits in the vicinity of Elko, on the Crow’s Nest Pass line of the 
C. P. R., with a view to the erection of a sawmill early next spring. 

East Coast Sawmills, Ltd., is the name under which the Straits 
Lumber Company will operate the plant at Nanoose Bay, Vancouver 
Island, recently purchased from J. E. McKercher and associates, of 
Vancouver. 

A court order has been issued for the winding up of the Fort 
George Trading Company, operating at Fort George, B. C. The peti- 
tioners were the Paterson Manufacturing Company, Vancouver, and 
North Pacific Lumber Company, Barnet. 

The Willow River Lumber Company, Limited, having recently 
removed its sawmill from Willow River townsite to Giscombe, on 
Iagle Lake, where the limits are located, has made application to 
change its name to Eagle Lake Lumber Company, Limited. 


[It is figured that the fruit industry of the Okanagan Valley will 
this season require about 2,500,000 boxes for marketing purposes. 
Contracts are now being placed and American mills are quoting low 
prices in an attempt to capture a large share of the business. 

Among recent sales made by Letson & Burpee, Limited, Van- 
couver, were: Alberni-Pacific Lumber Co., Alberni, one wood frame 
Simplex shingle machine; one set swing cut-off irons for 84-in. saw; 
Jos. Chew Lumber Co., Vancouver, two wood frame Simplex shingle 
machines. Manager McIntosh reports that a number of shingle manu- 
facturers are likely to increase their output owing to the fine outlook 
for the industry. 

The W. F. Clark Lumber Company, Limited, recently incor- 
porated, has a fir mill of 20,000 daily capacity in operation at Lady- 
smith, Vancouver Island., The outfit was formerly located at Bren- 


ton’s Siding. J. D. McNeill, the Vancouver coal merchant, is part 
owner of the plant. 

J. Ruttan, who for the past six years has operated a small saw- 
mill at Vanderhoof, on the Grand Trunk Pacific Railway, has moved 
the plant to Hansard Lake, east of Prince George, in order to enjoy 
a more favorable rate on his shipments to the prairie markets. 

It is expected that work will start on the Emerson Mills at 
Prince Rupert early in March. [. T°. Duby, who will superintend 
the erection of the plant and act as general manager of operations, 
has been in Vancouver for some weeks placing contracts for the 
machinery and other equipment. ° 

The Vancouver Engineering Works, Limited, Vancouver, will 
in the near future make its first shipment of machinery to South 
Africa, having secured a contract for forty steel buckets for the South 
African Cement Company, at Durban. Manager Geo. Giles is hope- 
ful that further orders will follow. 

Coast timber owners are manifesting considerable interest in a 
well authenticated report that a big deal in Coast pulp timber is likely 
to be concluded in the near future, and that the capitalists at the back 
of the scheme are planning to erect one of the largest pulp and paper 
plants on the American continent. 


Just prior to Christmas Charles Morley, superintendent of the 
Shearwater Lumber Company sawmill at Clayburn, Fraser Valley, 
received a message informing him of the death of his father, Charles 
Morley, at Kenora, Ont. The deceased was a British Army veteran 
and fought in the campaign against the Mooris.of New Zealand. 

The Barton spruce mill on Graham Island, Queen Charlotte 
group, is now the property of J. B. Weir, of the J. B. Weir Machinery 
Company, Limited, Vancouver. Mr. Weir has not yet made up his 
mind whether to operate the mill or accept one of the several good 
offers already received from Vancouver parties to purchase the plant. 

The Croyden Lumber Company, Limited, is the name under 
which A. McDougall, the well-known Fernie lumberman, is operat- 
ing a portable sawmill at a point about 30 miles east of McBride Sta- 
tion, on the Grand Trunk Pacific Railway. The output of 20,000 feet 
daily is marketed in the form of shiplap and common boards at the 
average mill price of $16.00. 

A start has been made by the B. C. Equipment Co., Ltd., Van- 
couver, on their new shingle mill, which will be located near the plant. 
of the M. P. Cottam Company, Limited, contractors, False Creek. 
Five or six machines will be installed and the company hopes to start 
manufacturing about April lst. J. A. Dewer is financially interested in 
the new mill and will act as manager. 


The Cameron Lumber Company, Limited, Victoria, cut out the 
material for two stern-wheel steamers, 165 feet in length, the con- 
tracts for which were placed by the White Pass & Yukon Railway 
Company with a Victoria boat builder. The boats, which will be 
used on the Yukon River next spring, will be shipped in knock-down 
form to Whitehorse before the ice goes outs’ 


The launching of the auxiliary schooner Mabel Brown—the first 
of three wooden vessels under construction at the Wallace Shipyards, 
Limited, North Vancouver—took place January 20th. The launch- 
ing of the Margaret Haney at the plant of the Cameron-Genoa Mills 
Shipbuilders, Limited, Victoria, will take place early in February, 
having been delayed by a strike of ship caulkers for an eight-hour day. 


Probably few B. C. lumbermen are aware that cigar boxes made of 
Spanish cedar have been manufactured in Vancouver for a number of 
years past, and that the factory has been supplying a fair propor- 
tion of the boxes used by the provincial makers of “pure Havana 
smokes.” Talbot Ward, the owner of the business; recently sold the 
plant and good will to Arthur J. Smaill, who now has his factory in 
operation at 330 Drake Street. re 


The big plant of the John Hanbury Company, Limited, south end_ 
of Granville Street Bridge, Vancouver, resumed cutting January 5th, 
after a two weeks’ shut-down for repairs and adjustments to mach- 
inery. Orders for lumber and timbers are plentiful and the box 
department is a hive of industry, two of the contracts on hand call- 
ing for 23,000 ammunition boxes and 25,000 box shooks, which will be 
shipped by rail to St. John, N.B. 


John K. Miller Company, Limited, mill blower experts, Dufferin 
Street, Vancouver, are working a big staff of men these days repair- 
ing and adding to mill and box factory systems, and piping new 
machines recently added by a number of firms to their planing mill 
equipment. Genoa Bay Mills has a new fast feed Berlin planer; 
B. C. Box Co., a Berlin resaw; Abbotsford. Timber & Trading Com- 
pany, Limited, a Woods moulder; B. C. Box Mfg. Co., a Woods 
matcher; B. C. Mills, Timber & Trading Co., Ltd., a Woods moulder: 
Pacific Box Co., a Berlin matcher, resaw and several other machines. 

The Westminster Mill Company, Limited, New Westminster, 


operating three large shingle plants and a cedar mill of about 40,000 
feet daily capacity, has booked some very satisfactory orders since the 


new year opened. The plants were down for repairs, but got going 
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Mr. Lumberman 


Do you realize that you can give the farmer better service and 
at the same time increase your profits by handling Ideal Fence 
Products? 


The farmer comes to your yard for posts; he can load his wire 
at the same time, and you make the additional profit. 


The handling of fencing does not require a large investment. 
By our sales plan, through the dealer only, Ideal Fence 1s sold 
delivered at your station. 


Eventually you will handle fencing,— why not now ? 
WRITE TO-DAY FOR PROPOSITION 


The Ideal Fence Co., Limited 


1210-1211 McArthur Building WINNIPEG, Man. 


OUR PRODUCTS 
Ideal Yard Gates 


Ideal Flower Bed Guard 

Ideal Lawn Fence Ideal Vine Trellis 

Ideal Lawn Gates Barb Wire, all kinds 
Fence Tools 


Ideal Farm Fence 

Ideal Hog Fence 

Ideal Farm Gates 
Staples—plain wire 


Dealers Will Increase Their Profits 


BY HANDLING CANADIAN MADE 
Manitoba Gypsum Company’s Products 


“Lion” Brand || == ey 
Hydrated Lime || © ‘ae e 


Gi 


“Moose” Horn 


A new lime being manu- 
factured in Canada. 


Superior to lump lime, 
because it is easily stored 
and keeps indefinitely. 
Does not deteriorate with 
age, and can be used for 
any purpose that lump 
lime is used for. 

Used in cement mortars 
and concretors, produces 
the following effects: 

It increases the plastici- 
ty—lubricates the mass. 

Reduces to a minimum 
the tendency to segrega- 
tion, increases the density 
and uniformity. 

For white coating it will 
NOt ihe CP, vormGH IP 
CRACK. 


Write us for further particulars 
regarding this new line. 


Manitoba Gypsum Co., Limited, 


SSD i omeomees  eeses 
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G fib ”? 
ypsotiber 

The Improved WALLBOARD, which is permanent, economical, and artis- 
tic. It is a non-conductor of heat and cold, is sound, and fireproof. 

This new Wallboard is easily put on, and is cheaper than and superior to 
paper, metal, or wood lath. Will not shrink or warp. Adhesion between 
“GYPSOFIBER” BOARD and plaster is perfect. Made in sheets 32x 36, 
32 x 48, and 32 x 60 inches. 

WRITE FOR SAMPLES. 

Our products are all purely Canadian. 

Manufactured in Western Canada by Canadian workmen, with Canadian 
capital, and for Canadian conditions. 

Write us for further particulars. 


Lime 
Sold in bulk or barrels. 


A high calcium lime, 
which makes more putty, 
is a good keeper, and goes 
further than any other 
lime on the market. 


We manufacture the 
well-known brand of 
“EMPIRE” Gypsum pro- 
ducts. 


Sell the materials which 
have been tried, tested, 
and proven to be the most 
satisfactory on the mar- 
ket. 


Don’t Experiment 


WINNIPEG 


MAN. 
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about January 15. The car embargo interfered with shipments 10 
some United States points, but Sales Manager Culter found it easy 
to locate buyers in other territory. 

The report that a company with a capitalization of $100,000 is 
about to be formed in Vancouver for the manufacture of wire cable in 
Vancouver seems too good to be true, in the opinion of leading loggers, 
who point out that when the raw material could be secured at a low 
figure the enterprise did not commend itself to manufacturers. Now 
the conditions are so eminently unfavorable that they are not count- 
ing on the shortage of cable being relieved in that way. 

What the lumber industry means to a railway in the matter of 
freight is well set forth in the statement that two shingle plants and 
a sawmill located at the little hamlet of Rosedale, in Chilliwack dis- 
trict, Fraser Valley, delivered over 1,500 cars of forest products to 
the Canadian Northern Railway last year. For the greater part of 
last year the Canadian Western Lumber Company, Limited, lraser 
Mills, shipped an average of 15 cars daily over the same road. 

Manager Wood, of the Rat Portage Lumber Company, Limited, 
Vancouver, has booked an order to supply a cargo of 1,500,000 feet 
of lumber for delivery at Bombay, India. The cargo is for March 
loading and is being handled through the Canadian Trading Company, 
Limited, Vancouv se Shipment will be made on one of the new 
schooners of the B. C. lumber fleet. The Rat Portage mill was given 
a thorough ov a between December 24 and January 7, and is 
cutting better than ever before. 


The Standard Shingle Mills, a three machine plant located just 
west of the B. C. Marine works, foot of Victoria Drive, Vancouver, was 
badly Fonee e by fire on the evening of December 30th. The blaze 
was noticed shortly after the shutting down of the plant at 6 o’clock 
and spectators say the handling of the fire by the brigade was a very 
neat bit of work. The flimsy wooden building was charred in every 
part and much of the equipment destroyed, but repairs are now in 
progress and Manager J. W. Clarke hopes to be cutting again early 
in February. His loss was covered by insurance. 

H. G. Howard a Pennsylvania capitalist, is now owner of about 
40,000,000 feet of B. C. timber, principally cedar, as the result of a deal 
recently put ona by the Westminster Trust Company, Limited, 
New Westminster. The limits are situated on Pitt Lake, and the stand 
runs largely to cedar. The purchase was made by Mr. Howard with 
a view to manufacturing, it being his intention to erect a sawmill and 
possibly a shingle mill at or near New Westminster. The timber 


on at least a portion of the limits will have to be flumed to Pitt Lake. 


The Vancouver Machinery Depot, Limited, Vancouver, is find- 
ing business very brisk these days with the millmen and loggers. 
There is a very strong demand for second-hand equipment of all 
kinds owing to most machinery firms being unable to ship promptly. 
One effect of this is that broken equipment is being brought in for 
repairs, and the company’s shops are very busy. Among recent sales 
of new machines was an 11 x 17 Washington Simplex yarder to the 
Vancouver Lumber Company, Limited, to be shipped to their Port 
Neville logging operations in February. 


The spruce mills on Queen Charlotte Islands are feeling the 
effects of the strong demand for aeroplane stock and box material. 
The Tingley mill at Port Clements, Graham Island, has closed a 
contract with the Cameron Lumber Company, Limited, Victoria, for 
the year’s output, and the output of the Sewall Lumber & Trading 
Company’s, mill, also on Graham Island, is being handled by Timms, 
Phillips & Company, Limited, Vancouver, the cut averaging about 
35,000 feet per day. Several other plants are being started up and 
there is talk of a large mill-to be erected by Seattle interests. 

The annual meeting of the British Columbia Loggers’ Associa- 
tion, Limited, was held in the Association rooms, Rogers Building, 
Vancouver, on the evening of January 9th. The officers elected for 
1917 were: President, A. I. Munn, (Gordon Development Co.) ; vice- 
president, P. A. Wilson, (Wilson-Brady, Ltd.); secretary-treasurer, 
W. B. W. Armstrong. Board of directors: J. M. Dempsey, N. S. 
Lougheed, T. A. Lamb, M. D. Rector, A. P. Allison, J. M. O’Brien, R. 
C. Riley, W. L. Mack, F. R. Pendleton and W. C. McMaster. A very 
hearty vote of thanks was tendered the retiring president, J. M. Demp- 
sey, who had guided the affairs of the Association since the death 
of John O’ Brien on October 18th, 1914. 


B. C. Lumber and Shingle Association 


The annual meeting of the above body was held Jan. 19th, at the 
association rooms, Metropolitan Building; Vancouver. The officers 
elected for 1917 were: President, J. W. Hackett (re-elected) ; vice- 
presidents, EK. C. Knight (re-elected), T. Elford; secretary-treasurer, 
R. H. H. Alexander; directors: Messrs. J. D. McCormack, J. Black, D. 
McLeod, A. J, Hendry, E. J. Palmer, L: A. Lemis.. Lumber branch— 
J. D. McCormack, chairman; J. A. Hendry, vice-chairman.* Shingle 
branch—J. Black, chairman; Robert McNair, vice-chairman. Sash and 
door branch—J. W. Hackett, chairman; H. J. Mackin, 


vice-chairman.’ 


LUMBERMAN 


Considerable time was devoted to the discussion of matters pertinent 
to the lumber industry, and it was voted that the increasing cost of 
machinery, supplies, labor, and raw material justified a further advance 
in prices of lumber. Uppers were advanced $1, lumbers $1, and com- 
mon boards 50c. Messrs. I. C. Knight and G. C. Cross were appointed 
to represent the association at the Retailers’ Convention at Winnipeg, 
on Jan. 24-26, 


Machinery Company of America Catalogues 


The Machinery Company of America, Grand Rapids, Mich., 
U.S.A., have published a catalogue of their saw and knife fitting ma- 
chinery under the name of “American Blue Book, No. 25,” which will 
be found to be of great interest and value to all mill and factory oper- 
ators, especially to practically skilled saw filers. The catalogue, which 
consists of 240 pages with a great number of illustrations, is in a 
handy book size, well bound and attractively gotten up. It would not 
be possible to give an adequate description of the catalogue in words. 
Those who are interested in equipment of this type should write to 
the company for a copy, and we feeb sure that they will find it of 
definite value to them in their work. 

The Machinery nese soe of America are distributors for Bald- 
win, Tuthill and Bolton, Grand Rapids, Mich.; Covel Mfg. Company, 
Benton Harbor, Mich.; and Hanchett Swage Works, Big Rapids, 
Mich.; all of whose products are widely known and of the highest 
standard. The catalogue contains an introduction giving valuable 
advice to customers regarding terms of sale, methods of shipment, 
freight rates, etc. In connection with each of the lines illustrated 


in the catalogue a detailed description of all its important parts and 


functions is given, together with prices. The information thus in- 
cluded in the book is of much practical value. At the conclusion 
there is included a very complete index and an index of code words 
for telegraphic and cable use. 

The Machinery Company of America publish, in addition, a wide 
variety of catalogues, including the following :—A 64 page catalogue 
of Knife Grinding Machinery ; An 80 page catalogue of Filing Room 
Machinery suitable for saw, shingle and cooperage mills; an 80 page 
catalogue of Filing Room Machinery suitable for woodworking plants, 
and a 28 page catalogue of Filing Room Machinery suitable for dis- 
tinctive metal sharpening requirements. They will be pleased to 
receive requests for copies of any of these from our readers. ~ 


Quality a1 Service 


Having secured the exclusive sale of a 
choice stock of COAST FIR, HEM- 
LOCK, SPRUCE and CEDAR, | am 
prepared to make prompt shipments of 
all Coast Products. 


Order Now before stocks are broken. 


Shingles - Posts - Piling 
F. H. MILLARD 


Wholesale Lumber 


London Block WINNIPEG, Man. 


Fence Anchors 


I also have the exclusive sale in Western Canada of 
the celebrated ‘‘BULL DOG” Fence Anchor and 
Lightning Arrester. These are the handiest and 
best ‘‘Fence Fixers’” on the market. Every farmer 
is a buyer on sight. You should have them in stock. 
Big money for the dealer. Write for particulars. 
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The Resaw Feed Works 


The mill man who possesses a keen sense of the importance of a well designed Feed Works seldom 
goes wrong in his selection of a Sawmill Resaw. 


He has a right to assume that its builders know, or should know, enough of the principles of band 
sawing to build a machine that will properly carry the blade and give it the necessary protection— 
yet even on that point there is plenty of chance to go wrong. But when it comes to the matter 
of properly getting material to the saw and keeping it everlastingly at it, he knows that depends 
entirely on the resaw feed works. Into 


Heavy Duty 


Vertical Band Resaws 


is built every element of successful feed works construction— . 
Speed, Power, Activity, Accuracy and Ease of Setting, and a 
carefully selected range of speeds with Single Hand Wheel 
Control. 


Not content with this, we have recently added the new Yates 

Selective Yield Set Works enabling the operator to saw to gauge 
either side of blade. These are a few of the things that the 

buyer gets with his Yates Heavy Duty Resaws. 


And these are the reasons why users say these ma- 
chines meet every operating contingency. 


-y Our new book ‘‘Band Sawing Machinery” tells all 
p about these capable machines. 


Write for a copy while you 
have it in mind. 


PB. YatesMachine Co.Ltd 


HAMILTON, ONT. CANADA 


U. S. Plant with Offices, Beloit, Wis. Successors to Berlin Machine Works, Ltd. 
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Mountain Lumbermen Hold “Annual” at Nelson 


Aggregate Output for 1916 was 270,000,000 feet—Review of Year’s 
Operations—Election of Officers 
(From Western Lumberman Correspondent) 


The cut of lumber in the Mountain district in 1916 was 270,000,000 
feet, according to complete figures which were presented at the annual 
meeting of the Mountain Lumber Manufacturers’ Association at Nel- 
son, on Jan. 15. The increase over 1915 is 71 per cent. Shipments 
were 350,000,000 feet, an increase of 26 per cent. over 1915. Stocks 
are below normal. Imports of American lumber into the prairie pro- 
vinces during the year were 9,500,000 feet, 18% per cent. increase over 
the imports for 1915, but very much less than in 1912, when the im- 
ports were 140,000,000 feet. Stocks on hand are approximately 
80,000,000 feet, against 140,000,000 feet on Jan. 1, 1915. 

Comparative statements ‘of the cut and shipments for the past 
five years were presented to the meeting by Ivan R. Poole, secretary. 
The figures, representing millions of feet, are as follows: 


1912 1913 1914 1915 1916 
Catt a:s ew ets, OE 420 386 235 155 270 
Shipments....... 486 335 210 262 330 


It will be noted that the cut was the heaviest since 1913, and that ship- 
ments were within 5,000,000 feet of those of 1913. 


The Past Year Reviewed. 
In his report to the manufacturers Secretary Poole referred to 
general conditions during the year. He recalled that the year 1916 
opened with prospects of a continued improvement in the lumber 


C. D. McNab, Waldo, B.C., elected President for the third term. 


trade; about the only cloud on the horizon was the danger of over- 
production. However, conditions over which the lumbermen had no 
control forced a curtailment of production, and at no time during the 
past year did stocks exceed those on hand on Jan. 1, 1916. Adverse 
weather conditions in June and July and a shortage of labor during 
the latter part of the year prevented any large accumulation of stocks. 
The secretary also referred to improved business conditions which had 
prevailed throughout Western Canada during the year just ended, and 
stated that the demand for lumber had been unusually brisk during 
July, in view of the prospects for an excellent harvest in the three pro- 
vinces. Unfavorable weather conditions had damaged the crop in 
some sections, nevertheless the disposal of the 1915 bumper crop, at 
constantly advancing prices, had tended to maintain an active demand 
for building material. Mixed farming, he said, is increasing in the 
Western provinces, and is bringing with it a greater demand for lum- 
ber. Curtailment of production during the year had greatly assisted, 
the lumbermen agreed, in maintaining stable prices for the product 
and in establishing a permanent market, as it had tended to equalize 
supply and demand. 


High Cost of Labor and Supplies. 


Prices during the past year were firm. Following Jan. 1 several 
increases had been made, but, on the whole, these had not been enough 
to cover the increased cost of production. The increased prices dur- 


ing 1916 were but 3% per cent. above the quotations obtaining in 1912, 
which was not by any means a profitable year for the Mountain lum- 
ber industry. This was a very small increase when compared with 


the increased cost of labor and supplies used in logging and in the 
mills. Increases in the cost of mill and camp supplies amounted to 
from 20 to 100 per cent., and in the cost of labor from 10 to 25 per 
cent. The average increase in the cost of production since 1914 was 
fully 33 per cent. 

Feeling that the cost of production would further increase during 
1917, the manufacturers decided that it was necessary to increase 
prices. A rise of 50 cents on commons and $1 on uppers was decided 
upon. 

Considerable attention was paid to the labor situation by the 
meeting. Secretary Poole, in his review of the past season, pointed 
out that during the summer and early fall months the shortage of 
labor had been very acute. Large numbers of men had enlisted and 
others had goné to the prairies for the harvest. As a result, many of 
the mills were obliged to close down or curtail operations, and it was 
not until late in November that any improvement in the situation 
occurred. At present the lumbermen have sufficient men, but they 
anticipate that the end of January will probably be marked by a further 
shortage. They look for no permanent improvement in the labor 
situation or in the cost of supplies until after the war and man power 


is again directed to civilian pursuits. 


Will Keep Prices at Reasonable Figure. 


The lumbermen went on record as continuing*to favor the policy 
of keeping lumber prices as low as possible. Speakers at the meeting 
agreed that it would be bad business to allow lumber quotations to 
eet sufficiently high to bring about a decrease in demand in favor of 
substitutes. They stated that it was of first importance to the industry 
to keep prices within the reach of the farmers, and they felt that this 
policy would tend to permanency of market and stability of price— 
two chief factors toward which they were working. For this reason — 
they decided to endeavor to continue to stand the difference between 
the increased cost of production and the small increase in price. Sevy- 
eral speakers also made clear their view that they believed the perman- 
ency and stability of the market depended chiefly upon equalizing sup- 
ply and demand. Warnings against overproduction and its danger of 
causing a flooded market and demoralized prices, which would ulti- 
mately be as bad for the consumer as for the producer, were voiced. 
Prospects for 1917 were declared to depend upon conditions, such as 
the prairie crops, the labor situation, and cost of supplies. 


Forest Branch Work Commended. 


A resolution expressing the opinion that the advertising and mar- 
ket extension work of the British Columbia Forest Branch had pro- 
duced good results in educating the consumer in the adyantages of 
using British Columbia lumber was passed. ‘ 

As the new Workmen’s Compensation Act in this province came 
into effect Jan. 1, the Association decided to wind up its mutual cas- 
ualty insurance fund. It has been operated for ten years, during which 
$150,000 was paid out in claims of injured workmen or their depend- 
ents. It was agreed that the mutual system had worked with satisfac- 
tion to the employers and to the workers, who had received payments 
much more quickly than they would have done from insurance com- 
panies. Lumbermen do not know what insurance will cost them 
under the new act. As the scale of payments to employees is greater 
than under the old acts, they expect assessments to be heavier—possi- 
bly three times as much. 


President and Vice-President Re-elected. 

President—C. D. McNab, Waldo, for the third term. 

Vice-President—W. I*. Lammers, Chase, for the second term. 

With H. H. Ross, Waldo; C. O. Staples, Wycliffe; G. Fred Robin- 
son, Nelson, and L. D. Rodgers, Golden, the president and vice-presi- 
dent form the executive. 

Those present at the meeting included C. D. McNab, Waldo; W. 
F. Lammers, Chase; H. H. Ross, Waldo; I’. W. Adolph, Baynes; C. N. 
Pennock, Wardner; C. O. Staples, Wycliffe; R. J. Barter, Wycliffe; 
A. E. Watts, Wattsburg; James Joyce, Flagstone; C. O. Rodgers, 
Creston; G. Fred Robinson, Nelson; W. Mark DeCew, Grand Forks; 
A. G. Lambert, Nelson; R.A. Quance, Nakusp; A. V. Carlson; - 
Nakusp; W. C. E. Koch, Nelson; John Sherbinin, Brilliant; A. K. 
Leitch, Jaffray; A. K. Bannerman, Jaffray; and I. R. Poole, Nelson. 

A resolution expressing thanks to A. E. Watts, of Wattsburg, for 
the energy with which he had pressed matters of importance to the 
lumbermen during recent years, was passed by the association. 


Some Interesting News Items. 


J. S. Deschamps, of Nelson, Rossland, and China Creek, has let a 
contract to Alderman Speirs, of Kaslo, to cut and log 2,000,000 feet 
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SHEARWATER LUMBER CO, auvotxi.2« 


MANUFACTURERS OF 


Fir and Cedar Timbers, Rough or Surfaced 


Specialties: Clear Cants, Squares and Tank Stock 


Manager—H. A. H. OLIVER, Agents—OLIVER-SCRIM LUMBER CO., LTD. 
504 Pacific Bldg., Vancouver. VANCOUVER, B.C 


Vancouver Machinery 
Depot, Limited 


NEW and SECOND-HAND MACHINERY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on. 
cars or scows. 


- OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


ameSRPISE AND WORKS OF 1155 Sixth Ave.West, VANCOUVER, B.C. 


Mats ne ES. SG Phone—Bay 470 and 471. Night Phone Bay 1518. 


The Logger’s Electric 
Steam Signal Whistle 


(A Steam Whistle—NOT a Bell) 


Safety 


Guaranteed to be the Fastest and Most Accurate Logger’s 


A Signal ever devised. 
CCuracy Pays for itself over and over again in added output of logs. 
“Safety First!” In the avoidance of mishaps, accidents and 
S d delays its value is beyond computation. 
pee Most easily operated Signal known. 


You always understand “ Toots-E.” 

Her signals are loud, distinct, clear cut. | 

The steam pressure of the boiler is behind her “toots” which 
correspond exactly, in length and interval, to the opera- 
tor’s pressure on the signal handle out in the woods. 
SO EASY! 


Tested to 8000 feet and good for any distance within reason. 


The Log Scoots C. M. LOVSTED & CO. 


when Manufacturers 


“TOOTS-E” Toots! 704 Alaska Building S E A T T E: E. Phone Elliott 2945 


Patent Applied for 


Western Sales Department 
Malleable Journal Boxes, Pittsburg Brake Shoes, Frogs and Switches, 
Malleable and Steel Car Castings, - Steel Car Wheels 
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from a tract belonging to Hlarry Newcomen, of Kaslo, and located near 


the mouth of the Lardo River. Alderman Speirs has sublet the con- 
tract to William Murchison and John Vallance. The logs will be 


sawed at the Deschamps mill at Nelson. Mr. Deschamps has also let 
a contract for logging near Port Hill, Idaho. He has 25 men at work. 

Mr. John B. Winlaw has commenced the construction of houses 
at his Wynndel property, in preparation for constructing a.mill at that 
point. He owns extensive timber limits in that section of the Kootenay 
River district. The mill will have a capacity, it is reported, of about 
40,000 feet daily. Construction is to be completed early in the spring, 
it is expected. Mr. Winlaw has sawn no timber since his mill in the 
Slocan Valley burned down several years ago. 


The Wire Rope Situation 
By G. S. Pettapiece, of Cradock & Co., Ltd. 


Since the beginning of the great war in [urope wire rope, like 
other steel products, has been very active. both British and Ameri- 


can wire rope manufacturers have been deluged with orders. During 
the first year the demands were fairly promptly met, but during 1916 
the situation became quite serious. At the present time consumers 
are becoming somewhat worried over the possibility of not getting 
enough rope to carry on their different operations. 

There seems to be a good reason for uneasiness, especially 
amongst loggers and millmen. Up to July, 1916, British manufac- 
turers were free to ship to Canada any quantity they could make up, 
but the demand for steel by the army and navy became so acute that 
the wire rope makers were reques sted by the government to come to 
some arrangement whereby the export of wire rope might be curtailed 
without causing any serious hardships to the consumer. ‘The 
was that orders in council were passed allowing rope to be exported to 
Canada when it was shown that the shipment was required for, the 
immediate use of legitimate operators. Permission for export must be 
eranted on each individual shipment before the transportation ¢com- 
pany could accept. This order was. intended, of course, to prevent 
accumulation of stocks by the dealers. Thus all steel would be in“use 
instead of large quantities lying idle when so badly needed. Some 
dealers sought to get around this order by ordering large stocks, using 
customers’ names as consumers. In other es He they used “phoney 
requisitions.” A few dealers were successful in getting ropes, and 
made big profits on the transaction. 

This condition of affairs resulted in new orders-in-council being 
passed in November. Now the wire rope maker must present original 
indents signed by the actual consumer. ‘These must be presented to 
the proper authorities in London before permission will be granted to 
start on their manufacture. To make sure that the rope is absolutely 
needed, the authorities at Ottawa have‘wired several logging concerns 
asking if it is possible to cut down the size of the order, or if possible 
to purchase elsewhere. This action on their part must not be misun- 
derstood. There is no desire to hamper legitimate business, but to win 
this war is the first consideration of the British Government. They 
are trying to keep our industries going at the same time; therefore, it 
is up to the wire rope consumers to co-operate as much as possible by 
economizing. Take very good care of your ropes, and order only as 
much as is actually required. It all helps. 

The supply question is a very serious one with the British Colum- 
bia logger at the present time. Wire rope is scarce in the United 
States. That fact, together with the additional war duties, make the 
price of American rope very high indeed. The price of British wire 
rope is high, but the manufacture ers are doing their best to keep the 
price within reason. It is apparent that they are not trying to take 
advantage of the consumer, although conditions warrant a much 
higher price. 

In regard to delivery, the situation is rather unsettled. Those who 
placed their import order early will no doubt get their rope fairly 
promptly. Of course, no dealer has had; nor has he now, the temerity 
to guarantee delivery ‘of any order. All orders are subject to war con- 
ditions. but the logger can rest assured that ev erything that can be 
done is being done to assist them as much as possible to carry on their 
operations at a profit. It is up to the logger to co-operate with the 
manufacturer by the careful handling of all ropes and the elimination 
of unnecessary waste. 

[In conclusion, we have heard it said that the quality of the wire 
has deteriorated. Such is not the case. The best British rope manu- 
facturers are turning out just as good ropes as ever, even under the 


most trying conditions, such as a shortage of expert workmen, coupled 
with heavy demands made ae ea them. 


Obituary 
Many friends throughout British Columbia, and more particu- 
larly at the Coast, learned with regret of the death of Alexander 


Barnet, millionaire lumberman, which occurred at his home at Ren- 
frew, Ont., on January 12th, in his 77th year. The deceased held large 
timber interests in the Ottawa Valley and this province, and was 
one of the principal shareholders in the Brunette Sawmills, Limited, 


Jew Westminster. 


| 


result 
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New Fence Anchor 


One of the'most important factors on the farm next to growing 
wheat and raising cattle is that of preventing stock being killed by 
lightning. 

The Toledo Cable Company of Ohio has put upon the market a 
fence anchor that is cheap, simple, and easily applied. It is made of 
heavy steel plate, with five square inches of surface. 

The anchor is applied by driving it into the ground with the thirty- 
six slotted end steel drive bar. After driving it to the required depth 
the drive bar is removed and the anchor turns over when pressure is 
put on it, giving it a resistance of over 2,000 pounds, or as much as a 
double No. 8 wire will stand. 

By the use of this “Bull Dog” fence anchor whole pastures can be 
quickly made hog-tight and lightning-proof i in a few hours’ time, 

Fences of this nature are good sellers, and retailers may see a very 
profitable sideline in their farm trade by selling fence anchors of this 
nature. 

Mr, F. Millard, 
loledo Cable Company. 


Winnipeg, is the local representative of the 


Another Mountain Saw Mill Burned 


The sawmill at Pingston Creek, Arrow Lake, owned by the Can- 
adian Pacific Lumber Company, Limited, Vancouver, was completely 
destroyed by fire on the night of December 14. The mill, which was 
the only interior plant of any size being operated by water power, 
manufactured about 35,000 feet of lumber per day and liad been un- 


der lease to the Revelstoke Lumber Company since last spring, Chas. ~ 


Lindmark, of Revelstoke, a well-known lumberman, being the man- 
aging director. The fire started in the dynamo room, and before the 
night watchman could summon aid the entiré building was ablaze. 
About 50,000 feet of,Jumber- stored on the tramways was burned, 
but fortunately the fire'did not extend to the yards, which contained 
1,500,000 feet awaiting cars for shipment to the prairies. The amount 
of insurance carried by the owners and lessees is not known. 


During the Christmas shutdown the Abbotsford Timber & Trad- 
ing Company, Limited, Fraser Valley, installed new Dutch oven 
equipment and _rebricked the boilers. Despite the large cut made by 
the mill fast year neither building nor machinery required much atten- 
tion, owing to the policy pursued of making repairs throughout the 
year as they are needed. 


RUBEROID 
WALL BOARD 


At Last the Perfect Board 


Absolutely Waterproof 
Entirely Rigid 


Non-inflammable - 
Perfect Insulation 


We have started the manufacture of Board in 
our own Montreal mill— We operate four mills 
in Europe, three in the United States— Ex- 
perience -covering a period of over Thirty 
Years has finally produced RUBEROID 
BOARD, which is infinitely superior to our 
regular PULP BOARD... 


A sample will convince you 


The Standard Paint Co. 


of Canada, Limited 
Manufacturers of Roofing, Felts, Sheathings, Wall Boards 


231 McDermott Ave. WINNIPEG 
RANKIN LESLIE, Western Manager 
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RU 
No. 25 American Blue Book---240 Pages 


Saw and Knife Fitting Machinery and Tools 


——s 


This new catalogue is very much the most complete in its showing of Saw and Knife Fitting Machinery and Tools, that has ever been 

published and shows the manufacture of the three factories for which this company acts as distribute Si VIZ, 
Baldwin, Tuthill & Bolton. Covel Manufacturing Company. Hanchett Swage Works. 

All catalogues and price lists heretofore published and distributed, relating to these lines, should be destroyed or abandoned immediately. 
This new general catalogue contains equipment for all purposes, the very best in type, adaptation and efficiency, and possessing the greatest 
popularity. 

Correspondence invited. 


Machinery Company of America 


American Saw and Knife Fitting Machinery and Tools 


Cable Address General Office 505 Sixth Street 
“BALCOHAN”, Grand Rapids Factories at 


Codes Used GRAND RAPIDS, MICH., U.S.A. ev» Herter, Bis Ronit 


Liebers and Western Union 


Distributors for 


Baldwin, Tuthill & Bolton Hanchett Swage Works Covel Manufacturing Company 


TTT TTT | 


il | 


All 


Saw Anvils, Brazing Clamps, Brazing Compound, Filers, Filing Clamps, Forges, Gummers, Hammers, Lap Cutters, Lap 
Grinders, Levelling Blocks, Pulleys, Retoothers, Setters, Shapers, Sharpeners, Solder, Straight Edges, 
Stretchers, Swages, Tension Gauges, Tools. 

BANDWHEEL, CUTTER and TOOL Grinders. KNIFE Grinders and Balances. 


A Complete Line of Automatic Rip and Cross-cut Circular Saw Sharpeners 
for saws from 3 to 96-in. diameter, in all types used on wood or metal sawing. Let us recommend and quote you. 


el fii 


SWING CUT-OFF 
SAW IRONS 


For Saws up to 84 inches 


imc 


ri 


Lateral and Vertical Adjustment 


Write us for prices and blue prints 


LETSON & BURPEE, LIMITED 


162-198 Alexander Street se: se! VANCOUVER, B. C. 


{0 WESTERN 


G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


wes Illustrations show a few B. C. 
ae installations of G. & McC. 
Co. Water Tube Boilers. 
They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 
at your disposal. 

WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


LUMBERMAN 


re 


Loar AS ON 
Timberland 


We have internationally recognized 
facilities based on 37 years experience 
in timberland and lumber matters. 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


|ACEY [IMBER (0. 


332 South Michigan Ave., Chicago 


SHOVLS 


We excel in BOILER MAK- 
ING because we make a 
specialty of it. Quotations 
promptly on request. 


THE LARGEST PRODUCERS 
IN B. C. 


SHOAIANOD 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 


Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


Blowpiping 


Our Specialty 


Years of experience enable 
us to install work exactly 
suited to your requirements. 
Put your blow pipe troubles 
up to us and we will guar- 


““WESTERN ”’ antee satisfaction. 


Blowers and Exhausters 


JOHN K. MILLER CO., LIMITED 


renee, 337 Dufferin St. W. VANCOUVER, B.C. 
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Modern Shingle Mill at New Westminster 


The first week in February will probably see the starting of opera- 
tions of the Dominion Shingle and Cedar Company, Ltd., adjoining 
the north end of Lulu Island bridge, New Westminster, work on 
which was commenced in August of last year. Thoroughly modern 
in every respect, and with a capacity of 350,000 shingles in twenty 
hours, the new mill is expected to serve as a model in the way of 
equipment and operating costs. 


The site selected by the owners (Messrs. Marsh, Hutton, Powers 
. Company, Ltd., well-known contractors) could not be improved upon. 
-_{n area it is 230 x 450 feet, the first-mentioned figures representing the 
frontage on the North Arm of the Fraser River near its junction “with 
the main river. The mill building, 46 x 72 feet, two storeys and base- 
ment, is of heavy timber construction, and is sheeted with corrugated 
iron. The sawing floor has log haul, 86-in. cut-off saw, steam log stop, 
power splitter, knee bolter, and the usual bins for the packers. The 
shingle machines will be located on the second floor, the bolts being 
elevated from the lower floor and delivered onto conveyor Shes: 
which pass them on to the sawyers’ tables. The shingles drop through 


chutes to the floor below, and, when packed, pass out to the loading 
shed in front of the dry kilns over a chain conveyor. The filing room, 
on the same floor as the machines, occupies a space 12 x 72 feet on the 
east side, and is admirably lighted. The Covel grinders, etc., were 
installed by the Disston Saw Company, Ltd., which likewise furnished 


the equipment of saws, including the big &6-in. inserted tooth cut-off 
on the sawing-floor. 


: 


— 


The engine room, 18 x 24 ft. in size, is in the northeast corner of 
the basement. It houses a pair of 12x 16-in. H.S.G. twin engines, 


— 


raat 


-_ eapable of developing 130 h.p.; also an electric lighting machine, with 
a capacity of 75 16-candlepower lights. The boiler house, 42 feet east 
of the main building, is also sheeted with iron; it contains a Jenckes 
boiler, 72 x 18 ft., capacity 150 h.p. The smokestack, 62% ft. in height, 
i was made by the Vulcan Iron Works, New Westminster. 

a Two West Coast dry kilns, each 20x 130 ft., built of brick, will 
; take care of the mill output. They were installed by the Walsh Con- 
- struction & West Coast Dry Kiln Company, Ltd., Vancouver. The 
__ same firm also erected the steel refuse burner close by, which is of the 


: Stobard air-cooled type and the first of its kind in British Columbia, 

- although fast winning favor with Oregon and Washington millmen 

owing to the low cost and other outstanding merits. The diameter at 

the base is 32 feet, contracting to 13 feet at the conveyor dump, 52 feet 

up. The total height of the burner is 60 ft. 6 in., and it is built of 16- 
gauge iron. 


‘The entire plant is well protected against fire by a system of 6 in., 
5 in., and 4 in. mains, having connection with the city waterworks. 
_ Yen hydrants, with ample supply of hose, are located at possible points 
of danger. 


Work on the plant has been carried on under the supervision of 
Frank Johnson, who will be manager. Mr. Johnson has spent 22 years 
in British Columbia, and for most of the time has been connected with 
the shingle business. He designed the original Schaake shingle ma- 
chine first used on the Coast 18 years ago, which later on was adopted, 
_ with some modifications, by the Challoner Company, of Oshkosh, Wis. 
It goes without saying, therefore, that he has chosen Schaake shingle 
_ machines for the new plast. These are of the new design now being 
manufactured by the Schaake Machine Works, New Westminster, and 
have improved set works. | 


The Puget Sound Machinery Depot, Seattle and Vancouver, sup- 
plied the steam feed, log stop, power splitter, knee bolter, log haul 
meena, cic. S. H. Cawston, of the Jenckes Machine Company, Lid., 
Vancouver, in addition to the large boiler, also furnished all of the 
equipment for the dry kilns. The Canadian Fairbanks-Morse Com- 
pany, Ltd., Vancouver, supplied the engine room equipment. The 
rubber belting order was divided between the Goodyear and Dunlop 
eeatinis, Vancouver. 


The mill will be supplied with cedar timber from the Marsh, Hut- 
ton, Powers Company limits on Craycroft and Turner Islands, about 
200 miles up the coast, where two camps have been in operation for 
some months. The cedar is of exceptional quality, and a large percent- 
age of the logs are fit for lumber, but for the present, at any rate, all 
will be manufactured into shingles, which necessarily will be of very 
_, high grade. All of the output will be marketed in the United States, 
a two-year contract having been entered into with several leading 
firms of wholesalers. It is the intention to operate on a 20-hour sched- 
ule continuously, so that the city will average about 350,000 per day. 
Next year the company may put in a sawmill to work up the clear 
cedar in the logs; with this in view a site has been reserved between 
the shingle mill and Lulu Island bridge. 


H. J. Powers, of the present concern, is in charge of the manu- 
facturing and logging operations, as well as the sales end. ‘His offices 
are in the Westminster Trust Building, New Westminster. 


WESTERN LUMBERMAN 


Prevent it 

by the 

proper use of 
“METALLIC” 
Roofing and 
Siding 


Lines of real value to you:— 


‘““RASTLAKE” 
GALVANIZED FLAT ROOFING 
GALVANIZED SIDINGS—Tight fitting Joints 


CEILING AND WALL PLATES in lengths up to 8ft. 
for the Engine Ho se, etc. 


GALVaNIZED 


Send Sizes for an Estimate 
Or Write for Catalogs and Price Lists 


THE METALLIC ROOFING CO., LIMITED 


797 Notre Dame Avenue, WINNIPEG 


Manufacturers 


Give a Fire a Little Start 
in Your Mill or Yards-—— 


What Chance 
Saving Anything? 


Have You of 


Lumbermen 
receive the 
benefit of 

our best 

Trade Discounts 
on all we make 


STEEL SHINGLES 


Quickly applied. 
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Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
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The 


Knife 


Co. 


Limited 


Peter Hay 


Galt, 0 


MACHINE KNIVES 


| 


W..J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


Description for 
Paper Cutting, 

| Bark and Rag 
| Knives, Shear 
ll Blades 


Send for Price List 


those horrid lamps seem fo 
smell worse than ever . 
Iclean six of them twicea 
week which makes 1248 
every year ~ twoweeks 
awful work to keep them 
going out of edch year! 
LETS HAVE MOORE LIGHT! 


Yes, Mother Knows they give real com- 
fort and cleanliness they are most 

attractive in design ; they will make 

your parlor dining room or Kitchen as 
bright at night as sunlight during the 
day. Two light plant complete deliver- 
ed free to your station #382 and you 
can add lights for other rooms as you want to. 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


. : and Tops 


We have a pa- 
tent overdraft 
system in our 
burner which re- 
S quires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 
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We, Me REAM ia 


oP OSITIONS, WANTED C~ HELP. WANTED C2 5 
Piles BUSINESS -OPPORTUNITIES~: i 
D) Abbe 8 Ns RRS De AREA HAIN NCR MENA KD; 


2 Cents a Word 


All advertisements under this department, 2 cents per word for each insertion, 
sertion for less than twenty-five cents. Small display advertisements, one insertion, 
per inch. Four or more insertions, $1.00 per inch each insertion. : r 

To save bookkeeping, parties not having an advertising account will please remit with 
copy. Answers to ads. must be sent under letter postage and may be addressed in care of 
Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 
Vancouver, B.C. : 

Advertisers are reminded that it is contrary to the provisions of the postal law to delives 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi- 
cally do so by having replies directed to a box at our office; the price of the advertise- 


No in-, 
$1.50 


January 1. E, S$. H. Winn, bar- 
rister, of Rossland, is chairman of 
the board, and will serve for 10 
years at a salary of $5,000 per an- 
num. Hugh B. Gilmour, manager 
of the Waterous Engine Works, 
Vancouver, and Parker Williams, 
member of the Provincial Legis- 
lature, will serve for eight years 
at salaries of $4,000 per annum. 
The work of compiling informa- 
tion preparatory to the operation 
of the Act has been in charge of 
Frank Hinsdale, the well-known 


ment covers the forwarding of letters to any address. 


FOR’ SALE — BEST LOCATED, 
constructed and equipped medium- 
sized shingle mill in British Col- 
umbia; has four machines, room for 
fifth; rail and deep water shipping 
facilities, large kilns for day and 
night run; lots of power, ample 
booming grounds; everything new 
and of the best; considerable bolt 
timber immediately available; going 
concern; best of reasons for selling. 
Saw mill site of seventy-five acres 
may be had in conjunction. Apply 
Shingles, care of Western Lumber- 
man, 212 Winch Bldg., Vancouver. 


(2) 
B.. GG: TIMBER: LIMITS: — THE 
brisk demand for lumber in the 


Western Canadian Prairie Provinces 
is attracting attention to timber lim- 
its. The closing of the War will 
largely increase the local and export 
lumber requirements. We have 
some meritorious propositions of 
varying proportions (which can be 
bought advantageously) and solicit 
correspondence from practical par- 
ties. Lougheed and Taylor, Lim- 
ited, Calgary, Canada. (3) 


Utilization of Waste Lumber 


One of the serious wastes of 
saw and planing mills is the short 
lengths of lumber and narrow 
strips ripped from the edges of 
the larger material. It is cus- 
tomary to sell this for firewood, 
or burn it in refuse burners. This 
is only one side of the waste. 


In practically all the cities and- 


towns of Canada for some years 
manual training has been taught 
in the schools. Thus, thousands 
of former pupils, now with homes 
of their own, are more or less 
capable of following up the teach- 
ing of their youth by producing 
the numerous articles which help 
to give that homelike touch to 
homes, and which are useful as 
well as ornamental. 

The manual training graduate 
has found, however, that his am- 
bition to make things is seriously 
handicapped by the difficulty and 
cost of securing the necessary ma- 
terial. To obtain short pieces of 
differént dimensions he must 
either buy the entire board of 
each size and have them delivered, 
or he must have the pieces cut to 
the sizes required, and practically 
pay the price of the full length 
material. 

This condition has discouraged 
the amateur cabinet-maker from 
applying his training. What would 
have developed into a hobby with 
many boys has been neglected, 
their instruction has been forgot- 
ten, the homes are bare of many 
novelties and much time which 


‘ Way is reported to have completed 


compensation expert. 


might be profitably employed is 
wasted. 

Between the supply and the 
consumer of these short lengths 
of lumber is a gap which it is pos- 
sible to bridge, and some means 
should be found by which the 
small pieces could be used and the 
consumer obtain them at a mod- 
erate price. 


MANAGER 


Lumber Yard Manager, disen- 
gaged, seeks position with com- 
pany or private concern. Mar- 
ried, Further particulars gladly 
given on application to E. 
Hardy, 113-6th St. East, Sas- 
katoon, Sask. (2) 


The Canadian Northern Rail- 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. 


) the pulpwood and 
other resources along its line be- 
tween Ottawa and Port Arthur, 
Ontario. The survey estimates 
that there are over 8,000,000 cords 
of pulpwood, and 25,000,000 ties 
available mainly within the area 
from which it can select the land 
grant given by the Province of 
Ontario in aid of the building of 
the line. What extent of area is 
involved in this estimate is not 
divulged, but from private infor- 
mation it would appear that the 
total acreage will not’ yield more 
than three cords on the average, 
and five cords per acre if the Jack 
pine lands are excluded; but un- 
der fire conditions and transporta- | 
tion development, as they exist to- 
day, and due to inaccessibility, on 
account of topography, two-fifths 
of the apparent supply may re- 
main unavailable, leaving an aver- 
age cut on the pulp lands of only 
three cords - per acre.—Forestry 
Quarterly. 


a survey of 


Vancouver, B.C. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St. W., VANCOUVER, B.C. 


‘ 


General Mercantile Co. 
Limited 


Wholesale Lumber 


B. C. Forest 
’ Products 


B. C. Commissioners Announced 


The board of commissioners 
who will administer the Work- 
men’s Compensation Act in Brit- 
ish Columbia was announced 
when the Act became effective, 


What About the Good Times Ahead? 


No matter how high the prices of Lumber and Logs, 
some operators fail to make money. 


922 Metropolitan Bldg. 
VANCOUVER, B.C. 


‘Sometimes the millman reposes too much confidence in the old 
equipment. A little speeding up in the slow spots might turn losses into 
profits and repay the expenditure very quickly. 

Sometimes a logging operator adopts a costly system for getting 
timber to tidewater when he should have transportation by. flume, with 
low upkeep charges. 

MY BUSINESS IS TO HANDLE PROBLEMS OF THIS KIND 
and produce a profit. An experience of 15 years in building and remodel- 
ing mills and flumes on both sides of the border is at your service. Cor- 
respondence solicited. 


W. D. STARBIRD 


Saw Mill Architect and Constructing Engineer 
1009 Spalding Bldg. s PORTLAND, OREGON 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, “%c. per lineal foot. 


Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales ot 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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The Power of Gravity isree. aaa 


to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 


bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
| 00-ft.) 


Canadian Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto Le 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


The great $aw- -steel mill of HENRY DISSTON & SONS, INC., PHILADELPHIA, U; yi A: caANAIAn pees? 220 | mere aser Ave., MA RONTO 
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HEN this check went to the bank 
it looked “just as good” as the 
others which were promptly cashed, but 
it came back stamped “no funds.” 
Other wallboards may look as good as 
Beaver Board, but they lack the backing 
of the fund of research, the fund of man- 
ufacturing knowledge, the fund of com- 
plete equipment and the fund of genuine 
service which The Beaver Board Com- 
panies’ longer experience has established. 
Beaver Board on the wall is like 
money in the bank. You don’t have to 
take chances—you know it’s good. 
THE BEAVER COMPANY, LIMITED 


881 Wall St., Beaverdale, Ottawa, Canada 
Plants at Ottawa and Thorold, Ont. 


BEAVER BOARD 


Made in 
Canada 


The “HILKE” 


Lumber Piler 


(Patented) 


Practical 
Efficient 


Economical 
A Machine designed and 


constructed to meet the 
growing demand of the 
modern millman for efficient 
labor and space saving 
machinery. 

By using these Pilers, a 
saving in labor of Over 
100 Per Cent. is. affected ; 
Yard capacities are 
Doubled, and the lumber 
dries far Better and 
Quicker. 


Write for illustrated 
circular, etc. 


When you select the Simonds Brand Saw, Planer 
Knife, or File, you may be sure that you have the 
most economical line on the market. Made of 
Simonds Special Crucible Steel. 


Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash, 


Simonds Canada Saw Co., Limited 
St. Remi St. and Acorn Ave., Montreal, Que. 
Vancouver, B.C. St. John, N.B. 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - Vancouver, B.C. 


Telephone— Fairmont 240 


GENUINE HOE BITS 


Are see in boxes of 100, 250 and 500, and each individual package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS-—SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOE & COQ - -~ New York 


Successful makers of successful saws since 1828 


C O U NT T H E O ST Established 
of open fires—the risk of property destroyed—the D IMOND 
expense of cartage, etc.—and you'll see WHY the SPECIAL 


“MUSKEGON” WATER SPACE BURNER 


For Logging Camps and Saw Mills 


Is so great an economizer. 

That it will save you money is beyond question. : SAGE : 
ma y z ” pare We can furnish testimonials from leading lumber firms 
[he records of some hundreds of money-making : 

; who have adopted the use of our steel exclusively. 
mills prove the profitableness of this system and 
this Burner. 


——— Write for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 
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WHERE BIG PROFITS 
ARE OBTAINED! | 


Goodhue 
Belts 


The choice of most 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
a long and reliable service under adverse conditions. 


The ‘‘ Acme Waterproof” Belting is made for wet places, and is particularly 
distinguished for this special work. After once introduced, your sales will 
rapidly increase. 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. L. Goodhue & Co., Limited 
Danville, P.Q. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B.C. 


18 WESTERN 
YOU WANT THE BEST? 


“Genuine Oak” 


BELTING 


LUMBERMAN 


WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited 


Montreal - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 
Toronto - - - 200 King St. West 


St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Lacey Says 
IS a Bayar 


means that you may safely close your eyes 
and make the purchase, whether from or through our 
house or elsewhere. Our favorable advice, when given, is securely 


based on knowledge. 
Lacey Says the 
Price 1s 100 High’”’ 


means that the purchase is surely not the 
best to be had. 


In our 37 years as scientific timberland fac- 
tors we have earned the right to be considered the 
authoritative source of knowledge and reliability in counsel on timber- 
land matters by lumbermen, by bankers and by lay investors. 


r 9 . . 5 . J *¢ 
You Ul be interested in reading our booklet, Pointers.” May we send it2 


Vint 


INT V3 NATIONAL TIME. RLAND 


FACTORS 


CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry B'dg. 
NEW ORLEANS, 1213 Whitney-Central Bldg. 


Pink’s 


The Standard Tools 


Lumbering Tools 


W ATERPROOF COVERS and 


CANVAS GOODS 


of every description 


“ROSE CITY ” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


Finest Quality 
Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman~-Wilkinson Co. Ltd., Toronto 


Send for Catalogue and Price List 


Sold throughout the Dominion by ali Wholesale and Retail Hardware Merchants. 


Thos. Pink Co., Limited, Pembroke, Ont. 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis. U.S.A. 


Works on North Side 


HARD SERVICE LOCOMOTIVES 


Coupon Books 


oO} panss) 


for 


S1avda34SNVYL LON 


the Comissary Store 
are not only a conven- 
ience but they 


Save Time 
and Money 


Place your order now 


and let us prove out Because of the severe conditions under which 

assertions. small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 


We have been manufacturing Coupon Books for use This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 


in Company Stores for over twenty-five years and They must be properly proportioned, must 
have necessary strength in each part, and must 


our long experience has given the trade the best be ready for service at all times. 
Our standard light locomotives embody the 


books and best system in handling sales. most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
i easy to repair. 
Write Us for free Catalogue and samples, - We can make immediate shipment of locomo- 
Prices cheerfully quoted on request. lives /OT Various "Size. 


GET IN TOUCH WITH US. 


Allison Coupon Company ‘MONTREAL LOCOMOTIVE WORKS, LTD. 


Indianapolis, Indiana, U.S.A. DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘‘ Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


Wee ie RN: LUA ERMAN 


WMILL MACH 


Is Mill Equipment That > 
e e ) 
Spells Satisfaction - 


Whether you operate a portable outfit or a 150,000 ft. capacity 
mill, Waterous Sawmill Machinery will give you results that count 


ee. on the right side of the ledger. _It contains all the time and labor | 

ek. saving improvements that modern sawmilling demands. More than / 

te that, every machine, even in our very lightest outfits, is built with | 

et a strength and sturdiness that means years of service more than . 
Y 


you'll get from other makes. 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : he 

) . The “New Model’ Bandmill 
Trout Power Set Works 
Combination Setter and Receder 


Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 
' building sawmill equipment, to back it up. 


> “ae 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 
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The Waterous Engine Works Co., Limited 


 Agency—H.B. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTF ORD, Canada Branch— WINNIPEG, Man 
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“FROST KING” BABBITT 


Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
SZ gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
Sales annually of Mixed Metal, xade metal, made of the very best selected stock, and carefully compounded. 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you a ship- 
a “enna co ole 


HOYT METAL CO., Toronto, Canada New York, N.Y., London, England, St. Loma 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


BEST BABBITT METALS 


Try Our No. 1 Railroad 


The Very Best 
Heavy Pressure 
Metal Made. 


HIS alloy is 

made expressly 
to do away with 
trouble arising from 
the “squeezing out” 
tendency of other 
bearing metals. It is 
purposely made tough, 
which prevents it from 
cracking out of the 
box, and unlike those 
extremely hard met- 
als, it will not cut 
the shaft. 


It is designed for 
general machinery 
purposes, and can be 
safely and satisfactori- 
ly used in numerous 
places where the high- 
priced genuine bab- 
bitts have formerly 
been installed. One 
of its chief features is 
that the liner can he 
made very thin, with 
a consequent saving 
of metal reauired for 
the bearing. 


It has a_ specific 
gravity considerably 
less than the so-called 
“high- grade” anti-fric- 
tion babbitt metals on 
the market. therefore 
it goes farther. 


It may be used for 
all the . bearings of 
any machine and will 
run cool at any speed. 


It flows freely and 
at a comparatively 
low temperature. 

It may be repeat- 
edly poured without 
causing deterioration 
Or excessive ‘“dross- 
ing.” 


Genuine Arctic Metal 


9 ot , 
—ae 


Highest Quality Made 


for 


Extra Heavy Duty 


It is a TIN Base Metal. © Contains NO LEAD. 
Every Pound Guaranteed. 


Stocked by D. Ackland & Son Winnipeg 


Goo 


0. 
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Western 
Smelting & Refining Co. 


146 Dufferin St. E. 


VANCOUVER, B.C. 
PROMPT SERVICE OUR MOTTO 


B. B. Coil 
and 
Logging 
Chain 


(Design Patented) 


McKinnon Chain Co, __ office ana Factory St. Catharines, Ont. 
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VANCOUVER March, 1917 WINNIPEG 
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FOURTEENTH YEAR MARCH -—rTorontTo-1917 NUMBER THREE 


LINK-BELT Smith Shannon Lumber Co. 


. Every re se Bers ae 408 Pacific Building 
In Conveying, Elevating and Power Transmission. VANCOUVER - B.C. 
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MIXED YARD ORDERS 
SHINGLES - LUMBER 


“TIMBERS — 


We sell retail trade only 


STRAIGHT CARS SPRUCE 
and HEMLOCK SHIPLAP 


Write for prices 


_ Write for General Catalog No. 110, illustrating and describing 
the entire Link-Belt Line, and quoting List prices. 


>———< on every link 


of the genuine Link-Belt. 


CANADIAN Link-Bett Go., LimiteD 


265 W. WELLINCTC™ ST., TORONTO 
Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. 
Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


RUBBER GOODS 
FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to’ specialize 
pentin’ on this line. ‘‘P.M.S.,” ‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


This trade mark 


408 Pacific Building VANCOUVER, B.C. 


Packings ‘* Redstone” High Pressure oct Packing has proved by test that it 
ee §=6will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fire Hose One or more of our twenty brands cf Fire Hose will be found, not only 


in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 


Index to Advertisements, Page 37 
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| Eee came s. and ever present in Baskeey 
operation is the spectre of Overhead Charges. 


Its ravages among the profits of your business must be constantly 
checked. One of its most active lieutenants is Power Wastage— 
caused by belt slippage over metal pulleys. Many thousands of dol- 
lars are wasted yearly in Canadian Factories and workshops where 
Wood Pulleys would save 50 per cent. of the waste. 


Actual scientific tests show that on the average you can buy four 

Dodge Wood Split Pulleys with the monty you now lose by waste 

from one Metal Pulley. Therefore we appeal to Presidents of Com- 

panies, Managers and Superintendents of 

Ba ed oP Factories, Engineers and others, to per- 

( nig sonally supervise the buying of their pul- 
i leys and specify always— 


-DODGE 


WOOD SPLIT PULLEYS 


SOLE MAKERS: 


DODGE MANUFACTURING CO. Limited, TORONTO 
WESTERN DISTRIBUTORS OF DODGE PRODUCTS ji 
° The Stuart Machinery Company Ltd., Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. 
Canadian Western Mfg. & Supply Company Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 
A. R. Williams Machinery Co. of Vancouver, Limited, 
Vancouver, B.C. 
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THI INS! 
ne 6 STEEL: gL SAW 


aS OF 
s)) MANUFACTURE 


J PATENTED] 
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atent Applied foe 


Inserted Tooth Cut-off Saw—the best for cutting large timber. 


ATKINS: 


Circular d 
Saws 


Bands 


Machine Knives 


Finest 


on 
Earth 


Atkins 
Always 
Ahead! 


Are used exclusively in the largest operations throughout the world. 


They have produced results that are necessary in the profitable operation of mills. They 
reduce expenses—doing more and better work at a lesser cost. 


The highest quality of steel and workmanship is used in their manufacture. This fits them to 
accomplish the actual profitable results you must have. Get our Book on Mill Saws and in- 
vestigate the possibilities to increase the efficiency of your mill. 


WRITE AT ONCE TO 


E. C. ATKINS & CO. 


Factory 


HAMILTON 
ONT. 


Branch House 
109 Powell Street 


Vancouver, B.C. 
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A STATEMENT OF FACTS 


Interesting to Buyers, Distributors and Users of Lumber 


To Buyers and Distributors: To Consumers: 
The soft texture, white color, light weight, of our NICOLA The most used and general utility lumber is PINE. It is 

, a pl ye! IF o¢ ine ry 19 ‘ven grading ¢z »rfe ‘m<z - j i i 

SOFT PINE, combined with high even grading and perfect manu light, white, soft, easy to work, and good to look at. If you should 

facture, assures you of a stock that not only brings trade but Pets eels a or 

ioldeaa ; : ¢ happen to not be a user of NICOLA SOFT PINE ask your 
We operate continuously, carry large stocks, promise prompt dealer to show bia gees vatished +i hipaa Bue mew iniends wie 

shipments and see that they go. Can supply in straight or as- are continually making is what keeps this plant operating con- 


sorted cars, boards, shiplap, resaw stock, siding, flooring, shop, tinuously and to full capacity 
and clears. 


THE NICOLA VALLEY PINE LUMBER CO. 


Mill and Office—CANFORD, B.C. Telegraph Address—Merritt, B.C, 


R. J. THURSTON 


AIRD FLAVELLE 


Thurston-Flavelle =e) 
Lumber Company <«* 


y/ 
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Z 
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Manufacturers 


High Grade Cedar Products, including 
Lumber, Lath, Shingles, etc. 


We are also prepared to quote on full or mixed cars 
FIR and CEDAR in any quantity 


Two of Our Specials: 


Clear “A” Bevel Siding 
Rite-Grade Perfects 5/2 and 6/2 Red Cedar Shingles 


Office and Mills at: 


PORT MOODY, BRITISH COLUMBIA 


Abbotsford Timber & 
Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


We can ship via C.P.Ry., C.N-Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. Mills at ABBOTSFORD, B.C. 
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Apex Lumber Co. 


Limited 
Timbers, 
Dimension, 
Uppers, 


Boards, 
Shiplap, 
Shingles 
Mevod or Straight Cars 
Dominion Bldg. VANCOUVER, B.C. 


SERVICE 


Shevlin-Clarke Company 


Fort Frances, Ontario 


LUMBER ~ LATH 


MANUFACTURERS 


Sales Office : 


300 Electric Railway Chambers - 


Limited 


Winnipeg, Manitoba 


“RTA SASHA 7CHEWAY | MANITOBA 
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Yards at These Points 
Have Profited 


No heavy stocks to carry—no overhead 
expense. But a generous profit on a 
straight lumber product — Hardwood 
Floors. 


Backed by a service that means prompt 
shipments—no delays—and general satis- 
faction. 


Secure Latest Price List—and 
Be Ready for Every Inquiry. 


The 


SEAMAN, KENT CO., LIMITED 


1104 Union Trust Building WINNIPEG 
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DAVID ROBERTSON, President JAS..W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Trees. 


ROBERTSON & HACKETT SAWMILLS, LID. 


Manufacturers of 
Rough and Dressed Fir, Cedar and Spruce Lumbers, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alb d Saskatchewan— Acme Lumber Co., Moose J 
Manitoba SCM. Lumber Co, Winnipeg ~~: FALSE CREEK, Vancouver, B.C. 


HEAPS & SONS 


COAST 


Lumber ana Shingles 


Finish Orders a Specialty 


Head Office — 
837 Hastings St. W., VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty Allen - Stoltze Lumber Co. 


The Heavier it is the Better we like it Limited 


_ We Dress from 1 to 4 Sides up to 
a an RED CEDAR SHINGLES 
Our grade is positively right, and prices will please ere SEA oe 


Fir, Spruce and 


Timberland Lumber Co., Ltd. Hemlock Lumber 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C.P.R., C.N.R., G.N.R., N.P.R. VANCOUVER, B. OF 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


High- Grade Pine [Puente] 


We as oe Pi a ie Buyers to remember us hs 1 eG ing orders for’ Lumber Stocks. We have the goods, and can guarantee the quality 
ry time Sati sfaction is our Mo 


Our Products are Extra Well Manufactured: You will find the Grades just to your liking. 


rders—we promise prompt delivery. Can ship by ©. P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Telegraphic Address, BAYNES, B. C. 
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MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.50.61 alccander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Guaranteed 


: SS aril il Hel 
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No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


| The Proven Best 
“Every User Becomes a Booster’”’ 


SHURLY-DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 
Branches: 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 


‘SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


| SID. B. SMITH LUMBER COMPANY |. 
3 711-712-713 Dominion Bldg.. VANCOUVER : 
| ALL COAST STOCKS | 
: Absolutely ebendable Grades : 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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The 
Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


Manufacturers of all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 


Lath, Shingles, 


Piles, etc. 


Long Timbers a Specialty. 
Prompt Shipment. 


P.O. Box 298 Victoria, B.C. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything 
in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 


We Specialize in Coast Lumber 


We Sell to Dealers Only 


Exclusive Sales Agents: 
British Columbia Mills Timber and Trading Company 
Vancouver, B.C. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


Do YOU Want an 
Assortment Quick ? 


Cedar, F — Spruce 
and Pine 


Twenty Million Feet in Stock 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


British America Mills 
& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturers — Wholesalers 


Mills at 
MT. LEHMAN, B.C. 
WESTHOLME, B.C. 


Rough and Dressed Fir, Cedar, Spruce and 
Hemlock Lumber, Lath, Mouldings 
and Shingles. 


Our Specialty : 
Heavy Timbers, Deep Joists 
Dimension, Boards, and Shiplap 
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Red Cedar || GEO. CRADOCK & C0. 
S h 1 n J le S . 169 Cordova Street VANCOUVER, B.C. 


and 


Bevel 
Siding 


QUICK SHIPMENTS 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


£ 
& y 
< f 
= 
“Double Salmon Strand” rN 
Logging Ropes. ee 
“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 
Westminster Mill 
Company 
NEW WESTMINSTER, B. C. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


J.C. McLaren Belting Co. 


Limited 


Brunette Saw Mill 


Company, Limited Manufacturers 
New Westminster, B. C. : | 
a Reliable 
Silo Staves Belting 
Spruce Wagon Box Sides Beery 


Never Varies 


Spruce Laths and 


55 Years in the 


Clear Spruce Lumber SSSEEMME Montaeat Toronto 
WE LEAD WINNIPEG 


for shipment with carloads of 


Lumber and Shingles 


ities: Beaumont Ave., MONTREAL 


Please note the initials of this Company 
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tHE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


svat (Established 1865) BRANCHES 
Head Office a ee Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H.°S.. GALBRAITH €0O:;"LIMIteD 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade cia Mainitactuve Unsurpassed 


Everything Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST GRADE MANUFACTURED 


: » ATE Ss : wh -, 


WSLS ZA ag 


, “Made Specially for all 


High Soeee eat Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, "*:" Toronto 


MONTREAL HAMILTON | WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET 


_ J. V. McNavutry, Editor and Asst. Man. 
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estern [Umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Hueu C, MacLEAN - - - - 
302 Travellers’ Building, - H 


President 
WINNIPEG, CANADA 


Vancouver, B. C. Winnipeg, Man. 
J. R. Davipson, Retail Editor 
302 Travellers Bldg. 


Phone Garry 856 


Suite 212, Winch Bldg. 
Phone Seymour 2013 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 
TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W° 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


Very important was the joint meeting 
Wants Cash Basis for of bankers, wholesalers and retailers, 
Retail Trading held on February 12 at Winnipeg, un- 

der the auspices of the Canadian Credit 

Men’s Association, at which was discussed whether steps could be 
taken to place the retail trade of Western Canada upon a cash basis. 

The joint meeting was called together at the request of Mr. Vere 
C. Brown, superintendent of the Central Western Branches of the 
Canadian Bank of Commerce, who sent the following letter to the 
Hon. Secretary of the Joint Committee of Commerce and Agriculture: 

“As you are aware that at the next meeting of the Joint Com- 
mittee of Commerce and Agriculture the subject of retail distribution 
will come up for discussion, with special reference to the bearing on 
costs of the retail credit system and the inefficient methods of a 
considerable proportion of our country retailers. 

“That the credit system has been productive of an enormous ag- 
gregate of bad debts in the retail trade is beyond dispute. ‘That 
retail prices have had to be loaded to make provision for abnormal 
losses has been an obvious consequence, this addition to prices fall- 
ing to be borne by those who do pay. Moreover, credit sales being 
so much in preponderance, retailers have given little study to the 
question of the prices at which they could afford to setl for cash, 
and as a rule the discount allowed to the cash buyer has not been 
adequate. To this condition, | imagine, must be largely attributed 
the great development of the mail order business and the activities 
of the farmers in co-operative buying. 

“The competition of the mail order houses will not be effectively 
met, and the support of the farmers won for the local merchant, 
until the latter has been established on a cash basis, and his methods 
generally brought on to a much higher level of efficiency. The im- 
provement in the financial position of our farmers over the greater 
portion of the Western Provinces as a result of the good crops and 


high prices of the past two years, has been such as to render it pos- 


« 


sible for the farmers in favored districts to get on to a cash basis 
now, but this is unlikely of complete accomplishment without or- 
ganized co-operation by all interests. 

It is now the policy of the banks to encourage their better farmer 
customers to take all their floating credit from them and pay cash 
for all purchases, but adequate results from this policy will be slow 
of achievement without pressure from the retailer on the other hand, 
and this pressure will be lacking in great measure unless the retailer is 
in turn put under pressure by the wholesalers and the banks. Easy 
credit is a vicious form of competition, and it is altogether probable 
that the majority of retailers would welcome the creation of condi- 
tions which would necessitate the elimination of much of the credit 
they now give. 

“The growing antagonism of the farming interests to the dis- 
tributing trade must be recognized as a serious problem in the West, 
and it is highly desirable that the wholesale and retail interests 
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should evince a disposition to co-operate in an effort to bring about 
improved conditions. 

Pithy paragraphs from the address of Mr. Brown, of particulat 
interest to the retail lumber trade in Western Canada, are given 
herewith. 

“The entire system of credit in the West—mortgage credit, bank 
credit and credit extended by the distributing trade—has been under 
increasing fire from the farming community for a considerable time. 
until there has been aroused a spirit of antagonism, the existence of 
which we would be foolish to ignore no matter what might be the 
merits of the whole issue. 

“Our faulty credit system has contributed to the financial diffi- 
culties of the farmers in two ways: 

(1) It has encouraged men to assume a load of debt beyond 

their capacity to bear readily. 

(2) It has caused a heavy loading of prices for interest, bad 
debts and the indirect cost of a resulting inefficiency of 
retail service 

“T wish to urge upon you the desirability of a united endeavor to 
speed the day when merchandising in our western provinces will be 
on a cash basis. 

“The bankers have agreed with the representatives of the farmers’ 
associations to pursue a policy of encouraging the better farmers to 
take all their credit front the banks and pay cash for all their goods. 

“So long as easy credit is flung at the farmers from every side it 
is possible for the banks to exercise but slight restraint on the man 
whose tendency is to hang himself with a rope woven from credit. 

“The general policy of the great majority of country retailers— 
whether consciously or not—is such as to utterly discourage cash 
buying. 

“In most of the provinces of Alberta and Manitoba, and in the 
northerly portion of Saskatchewan, at least forty per cent. of the 
farmers are in a position where they could go on to a cash basis to- 
day. They won’t, of course, go on a cash basis immediately, for two 
reasons : 

(1) Because they have formed the easy and destructive credit 

habit, and 

(2) Because the average merchant will neither require them 
to pay cash nor make it worth their while to do so. 

“There are 890 merchants trading at points where are located 
the 150 odd branches of the bank I represent in these three provinces, 
and the conditions under which they are conducting business are 
indicated by the following statistics: 


Total number of merchants 890 
Number on a cash basis.. ... 155 
Number giving credit ... Sia 


The 735 merchants giving more or less credit report allowing 
discounts for cash, as follows: 

9 allow 10 per cent. 
1 allows 8 per cent. 

20 allow 5 per cent. 
1 allows 2 per cent. 
1 allows 1 per cent. 

703 allow no discount. 


“A farmer who would take all his credit from a bank at 8 per 
cent., and 9 per cent., in order to pay cash for goods, contenting him- 
self with credit prices, should have a guardian. And having cash 
would he not be a fool if, in the absence of a full cash discount from 
the local lumber yard, he didn’t patronize the mail order houses? Can 
you wonder either at the repid development of the co-operative buy- 
ing movement among the farmers? : 

“Is not the first step in the remedy to induce our retail dealers 
to make the cash price the basis of their trading—to get their cash 
prices as nearly as possible in line with mail-order prices and fix their 
credit prices at whatever higher level may be necessary to fully cover 
interest and the percentage of bad debts which might be expected to 
arise from credit sales made with discrimination? If such a condi- 
tion were brought about would we not automatically get on to a cash 
basis within the shortest possible period of time? 

Does the situation call for anything less than immediate and con- 
certed action by the wholesalers’ and retailers’ associations to spread 
the gospel of efficiency among the retail dealers in every part of the 
country, and particularly to disseminate information which would 
provide the means for a study and thoroughly adjust the proper rela 
tion between cash and credit prices? 

“The banks have taken the initial action to encourage farmers 
in cash buying, and there are other ways in which they could co- 
operate with the wholesalers and retailers, but it is up to the latter 
to take the next step.” 

Here, then, is a subject of vital importance to the retail lumber 
trade in Western Canada At the recent convention of the Western 
Retail Lumbermen’s Association considerable discussion took plac¢ 
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concerning the placing of the retail lumber trade on a cash basis, but 
nothing of any account has yet been done in the matter, although the 
matter is in the hands of the directors for their consideration. 

We believe the joint meeting of bankers, wholesalers, and re- 
tailers will be productive of similar results as those obtained in On- 
tario. There, it took forty or fifty years to get on an approximate 
cash basis, but the movement was left to the unaided operation of 
economic forces. Here, in Western Canada, with a modern organiza- 
tion of all interests, including our great agricultural community, 
would it be too much to hope that we might make as much progress 
in ten years? Surely not. 

Mr. Brown’s idea of the first step to place the retail trade on a 
cash basis is a good one. It is in the form of the following query: 
“Ts not the first step to induce our retail merchants to make the cash 
price the basis of their trading—to get their cash prices as nearly 
as possible in line with mail-order prices and fix their credit prices 
at whatever higher level may be necessary to fully cover interest 
and the percentage of bad debts which might be expected to arise 
from credit sales made with discrimination ?” 

We believe that if such a condition were brought about it would 
automatically place the retail trade on a cash basis within the shortest 
possible period of time. The Western Lumberman would like to 
receive letters from any lumbermen upon the subject—not necessarily 
for publication, but so that we may know the feeling of the trade 
outside of Winnipeg. 


Since last month very little additional light 


The Embargo on has been shed on the particular causes—if 
lee —which prompted the British War 


Aeroplane Spruce 
p p Office to suddenly prohibit the importation 


of spruce lumber from the North Pacific States. The publication 
of the order by the British Consul at Portland proved a shock to the 
lumbermen of Oregon and Washington, who since the war opened 
had been shipping every month constantly increasing quantities of 
clear spruce lumber and demanding therefor prices which soared ever 
skyward and never volplaned. It was at first feared the order applied 
also to British Columbia shipments, but apparently such is not the 
case. Several coast firms having open contracts to furnish as much 
aeroplane stock as they can produce are still shipping overland to 
the Atlantic Coast, and Sir Richard McBride, Agent-General of the 
Province at London, has informed the Minister of Lands that the 
embargo does not apply to British Columbia. 


The solution of the matter probably is that the British authorities 
submitted with the best grace possible to rather stiff prices just so 
long as their needs required, but when circumstances permitted they 
promptly decided to curtail expenditures in this department. It is 
possible that large stocks of aeroplane material have now been ac- 
cumulated, and that the not inconsiderable quantities being sent for- 
ward by British Columbia millmen will suffice to keep the reserves 
well assorted. Reasons apart, the promulgation of the order cancel- 
ling Oregon and Washington shipments of spruce was a bit of good 
luck for British Columbia lumbermen. Our coast spruce is not ex- 
celled anywhere for quality, but unfortunately the sudden demand for 
aeroplane material caught our manufacturers unprepared, and before 
they could arrange to tap the choice spruce reserves up the mainland 
coast and on the Queen Charlotte Islands some very heavy contracts 
had been entered into with millmen across the line. 


Even at this late day, when people are beginning to predict the 
near end of the war, it is apparent the embargo placed on Oregon and 
Washington spruce shipments is going to result in substantial benefit 
to the spruce manufacturers of this province. Already three or four 
northern’ mills are cutting spruce with feverish activity; American 
owners of a long idle mill on the Queen Charlottes talk of refitting 
the plant; and the big sawmill of the Empire Pulp & Paper Company, 
Limited, Swanson’s Bay, will in the near future be making a very 
heavy cut of spruce lumber, the timber coming from their own limits, 
and also from a big logging camp established on one of the thickly 
forested islands of the Queen Charlotte group, 150 miles north of 
Swanson’s Bay. By mid-summer Emerson & Dubey’s new spruce 
mill at Prince Rupert will also be manufacturing between 80,000 and 
100,000 feet per day. So much having been accomplished in a brief 
space under the stimulus of an assured market might well conjure 
up visions of the present state of our spruce industry if British Col- 
umbia had been able to handle even one-half of the orders placed with 
our friends across the line 


The lumbermen of British Columbia took 
an important step recently when they ap- 
pointed a deputation of their members to 
wait upon Premier Brewster at Victoria and 
urge that the Forest Service of the province be so administered in 
future that politics shall play no part in it. Although not touched 
upon in the course of the interview, it is a well-known fact that many 


No Politics in 
Forest Service 


of the subordinate appointments made by the late government could 
not be justified save on the score of political expediency, and as a 
consequence the situation was beginning to alarm those who held 
that fitness for the position should be the only governing factor in 
appointments to the force which guards the great forest wealth of 
the province. 

The deputation was composed of Mr. C. D. McNab, president of 
the Mountain Lumbermen’s Association; Messrs. H. R. MacMillan, 
Hugh Davidson and R..H. H. Alexander, of the Coast Lumber & 


Shingle Association; and Messrs. Mark Rector and W. B. W. Arm- 
In order that the Forest — 


strong, of the B. C. Loggers’ Association. 
Service might be taken entirely out of politics these gentlemen sug- 


gested to the Premier that all appointments be placed in the hands — 


of a Commission composed of five members—two representatives of 
the Mountain lumber interests, two named by the Coast lumbermen, 
and the Minister of Lands. Premier Brewster said that when taking 
office his government had determined to make efficiency their guiding 
principle when making appointments, and believed the objects aimed 
at by the lumbermen would be fully safeguarded in this way, but he 
was prepared to promise very careful consideration of the commission 
plan on the part of himself and colleagues, their earnest aim being 
to handle the forest resources of the province in a way that would 
yield the highest possible revenue while conserving the supply of tim- 
ber and guarding the future growth 

The Victoria Colonist, in referring to the request made by the 
lumbermen, backs up the need of technically trained men for the 
Forest Service in the following words: 

“Tver since the former Chief Forester, Mr. H. R. MacMillan, in- 
augurated the Forest Branch of the Department of Lands, it has been 
the aim to have a professional service, that is, a service composed of 
men who have undergone training in the technical side of the bas 
ness. This practice is now being followed everywhere that govern- 
ments have control of forest wealth. British Columbia took the lead 
in Canada in that respect and only recently Ontario, profiting by the 
drastic experience it has had in the tremendous waste of timber 


wealth in northern Ontario through disastrous forest fires, has adopted _ 
The fact, . 
too, that the provincial branch has been co-operating in many ma-— 


the most of British Columbia’s forest protection methods. 
terial ways with the federal authorities in forest protection and that 
this joint work has done great good in reducing the timber loss 
from fires to a mimimum is indicative of the necessity that in the 
future the efficiency of the service should be maintained at the very 
highest point. The present Chief Forester, Mr. M. A. Grainger, is 
also a strong advocate of a technically trained service, and while, since 
the war began, the service has lost “through enlistments some of its 
best field men, it is his desire to keep the service up to the previous 
standard.” 


“The apparent apathy of many retailers 
-reaches an approximate percentage of 
100, in other words, they are saturated. 
“One of the greatest problems today is 
to stir them up and bring to their realization what you so clearly define. 
“With interest awakened, an interest that eventually has a great 
cash-in value, steps forward advertising, backed up by the goods, co- 
operation and intelligent service. 
“As to advertising generally, too often the theme is evolved and 
copy prepared by a good copy man, but this advertising misses its 


A Retailer on 
- Retailing 


most effective punch because its author does -not know ee: ; 


about the particular business in question. 


“The sales and the sales promotion of any line cannot be Saath 


separated. Too many advertising men lack real business qualifications. 
The best advertisement is with its subject and not for it. 

“In my opinion, copy for the exploitation of forest products should 
be laid out by one who has had some real experience in this field.” — 


_ Accountants appointed by the Minister of Lands are now making 
a tour of the mills of the province to ascertain the average prices 
received for lumber last year. This examination of the lumbermen’s 


books is made yearly according to the terms of the Timber Royalty 
Act passed in 1914. At the end of the term of five years if the aver- 
age price secured has exceeded $18 a thousand the royalty moves a ‘a 


ward automatically. 

Prairie retailers will be interested in the announcement that the 
British America Mills & Timber Company, Limited, Vancouver, is 
now operating two sawmills of good capacity—one at Mount Leh- 
man, Fraser Valley, taken over early last year, the other at West- 
holm, Vancouver Island. The firm also control the output of several 
shingle mills manufacturing the famous “Shamrock” brand of red 
cedar shingles. Manager Dougherty now feels that his company is 
in shape to handle all Coast stocks in a w ay that will completely sat- 
isfy the most critical prairie or Eastern dealer. The company issued 
on January 18th a very complete price-list covering their “Quality 

Goods,” which should be in the hands of every buyer of B. C. lumber 


‘ 
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RETAIL YARD AND OFFICE 


News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


How a Dealer May Get Business 


There are three ways in which a lumber dealer may get business, 
according to A. L. Porter, secretary of the Western Retail Lumber- 
men’s Association, of Spokane, Wash., in the association bulletin, “The 
Western Retail Lumberman.” These ways are as follows: 

Waiting. 

Fighting. 

Advertising. 

It is up to every dealer to say which of these methods he is going 
to adopt for increasing his trade. ; 

The first method is that employed by all doctors, and by a whole 
lot of retail lumber merchants. 

Lhe second is that employed by the majority of dealers at the 
present time. This is the bunch that carry brass knucks, long knives, 
and heavy hammers at all times when they are out after business. 
They keep both eyes on their competitors, and therefore forget to use 
their brains in working on their customers. 

The third class are those upon whom the hope of the industry 
rests. They are those who believe in the personal equation in busi- 
ness, in community development, in trade extension, in newspaper 
space and ink, in plans, pictures, and other modern building helps; 
who believe—to tell it all in one word—in furnishing service to their 
trade, in order that they may profit. 

These—as a matter of fact, fellow-lumbermen—are the three divi- 
sions into which the business-getters among retail lumbermen are 
divided. 

The first—that of waiting—is by all odds the easiest way of doing 
business; likewise it is the least productive. It is unethical for 
doctors to advertise further than to put a card in the business direc- 
tory. They must simply wait until the misfortune of others brings 
trade to their door. Then, if they don’t kill their first patients too 
quickly, others may come. 

As stated, there are a whole lot of retail lumbermen, even yet, who 
are following that method of doing business, and they probably save 
themselves a whole lot of trouble and work. They are like the farmer 
who.always planted his cotton very late in the season, and who, when 
asked why he did so, said that it “saved him one chopping and two 
pickings.” 

In the past we have prescribed for many of this class, and in every 
case we give the inert dealer two choices—either an injection of “pep” 
by the adoption of modern business ideas or an injection of embalming 
fluid. If they don’t accept the first suggestion the second will get them 
automatically. The only kind of a burg nowadays where the waiting 
dealer can get past and make a living is in a one-yard town; and, unless 
he is either favored by fortune or located in a place as slow as he is 
himself, eventually someone is going to step in, put in a live yard, do 
a live business and lick the very socks off of the sleeping dealer before 
he gets his hands up. 

The Fighters 


The fighting class of lumber dealers is the one that needs the most 
attention, because there is more hope for them than for the waiting 
class. The waiting class, you see, uses neither brains nor energy—the 
two most necessary ingredients in the making of a business success— 
while the fighting class does use energy, although it is misdirected 
because they do not use their brains. They are, therefore, gifted with 
one of the prime assets necessary to success, and in order to improve 
their business conditions and affairs the job is to take their present 
warlike weapons away from them, direct their attention from their 
competitors to their customers, and start them working constructively, 
creatively, and intelligently. 

The same amount of physical and mental energy that the average 
_ fighting class dealer uses in trying to keep his competitor from getting 
the business that develops in his town without the assistance of either 
of them would bring four times the business results if used in a differ- 
ent direction and to better advantage. 

The fighting retailer is more to be pitied than censured. Don’t 
pity his motives—he hasn’t any. There is nothing personal about his 
business fighting. He grew up to believe that the maximum possi- 
bility for business is that business which develops of itself, and comes 
to the retail yards asking for bids. The idea of creating business for 
building material to be paid for with money that would otherwise have 
gone elsewhere is comparatively new, and is mighty hard to pound 
into the heads of many good men who are running lumber yards. 

They have an awful job trying to keep their attention off their 


competitors long enough to do some sober thinking in other directions. 
What they have got to do in order “to be saved” is to improve their 
own service and make that service so positively apparent to their 
townspeople and trade generally that they will not have to get every 
order by the fighting route. 

And it is a simple matter, once they give it a trial, and break away 
from their old fighting habits, but the difficulty lies in making the 
break. They seem to feel like the wrestler who is at grips with his 
opponent and who, having a very ordinary hold, sees his chance to get 
a winning hold if he can pluck up his courage to ‘take the chance of 
letting loose his present grip, thereby placing himself momentarily at 
the mercy of his opponent. They just hate to turn loose the grip of an 
old and bad habit, to trying something entirely new, even though it 
does—and we have enough faith in the lumber dealer to know that it 
must—appeal to him as a better, bigger, and more productive way of 
doing business. 

Much Interest in Retailing 


There is another reason for using modern business methods in 
retail lumbering, in addition to improving your profits and your busi- 
ness—it increases your interest in your business, makes your work 
more lively and attractive, gives you a better respect for the business 
you are following and the job you are holding, and furnishes a use for 
your mental energies and your natural merchandising ability that the 
waiting and the fighting route will never have. Mental faculties are 
like physical muscles—either will lose its force through lack of use 
and increase in strength with constant intelligent usage. 

- There is a splendid opportunity for actually increasing your per- 
sonal happiness in improving your business methods, because you will 
find new things to think about, new problems to solve, new fields to 
conquer, with every day and week that passes. 

Did it ever occur to you, Mr. Dealer, that there is no other line of 
retail merchandising that even approaches the occupation of a retailer 
of building material in interest and opportunity for profitable and in- 
teresting manipulation? It is a fact. 


Covering Your Territory 


The waiting and fighting classes of dealers do not cover their ter- 
ritory; do not create uses for building material; do not bring out of 
his hole the man with money who needs buildings and repairs; do not 
make themselves in any way, shape, or manner an asset to their respec- 
tive communities. 

A dealer told us the other day that he had just sold a bill of 
lumber to a man who had not bought a nickel’s worth of building 
material before in five years. The man had not decided on his own 
account during that length of time to buy any building material, and 
there was no one there to do his building and repairing thinking for 
him. 

Mr. Dealer, if you don’t sell every property-holder in your whole 
territory something in the line of building material at least once everv 
year you are not doing justice to your job. If you are working for 
someone else—you ought to quit. If you are running your own busi- 
ness—you ought to hire someone to run it for you. Either one of these 
things—or you ought to turn over a new leaf in lumbering, because 
you are a ‘“‘dead one” at present. 

Keep the thought in your head that 99 per cent. of all the money 
made in your territory is spent the same year; most of it the same 
month. All of your townspeople are spending money for something. 
Nearly all of them are spending for something besides their actual 
necessities of life. Are you getting your share from each of them? 
Don’t practically every one of them need something in the line of build- 
ing material even worse than they do some of the other things they 
are buying with their spare change—consisting of evervthine from 
nickel picture show tickets to ‘Twin-Sixes ? : , 

If they do, then these other merchants are evidently outselling 
you. If they don’t, then you are living in an abnormal town, for the 
rule is the other way. 

Nearly every family in the land has a more or less perfected plan 
for using building material that sooner or later means business for the 
retail lumberman. This is the egg that you should be busy hatchine 
instead of cutting your price to sell Jones the wagon load er 
that he always buys competitively. 

If you mature this undeveloped building hope that one of your 
townspeople possesses, show them what others have built, what it has 
cost, make their eyes stick out with pictures of homes just like the one 
they have been thinking about, and finally created the plan by 


ad of lumber 


which 
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they financed the building of this home 
chance to take the material bill from you? 

Fighting is generally due to a hardshell theory among dealers that 
every dollar’s worth of building is foreordained, and can be neither in- 
creased nor diminished and the dealer’s concern is to get his share of 
that fixed amount, and as much of the other fellow’s share as he can. 

Smith keeps battling away against Brown, Jones, and Cox—the 
other dealers—all eating out of the same melon patch and scrapping 
for the melons as the sun ripens them, never thinking that if they 
would root weeds instead of fighting, there would be a bigger crop of 
melons to divide. Catch that thought, friend dealer? 

If Brown and Smith go after a house bill that has developed of its 
own accord—like the melons—and Smith gets it, he does not hurt 
Brown half so much as does the smooth-bore auto salesman who sells 
a $2,000 car to the man who does not own a home, because the auto 
man takes what should be a cinch sale, and a cinch pile of coin of the 
realm, out of the hands of the home-builders for a long time to come. 

Money is being spent in your town for food, raiment, entertain- 
ment, and shelter all the time, and the food-raiment-entertainment 
aggregation is knocking the spots out of the shelter promoters all the 
time. 

Modern methods injected into your business, Mr. Dealer, would 
tend to take something from the food man, something from the rai- 
ment man, a whole lot from the entertainment man, and something, in 
addition, from the savings bank fund. And it will do all these if it is 
worked right, because it is right that it should, and the right will pre- 
vail if given an equal break. 


who, do you think, has a 


Advertising 


To the untrained ear advertising means black and white space in 
a newspaper. Not so. Newspaper space is advertising, but it is only 
one department of the advertising that the dealer must do in order to 
increase the efficiency of his business to the degree that is justified. 

Advertising means the exploiting of the builders business in every 
legitimate way; it means that you use your papers intelligently ; that 
you write interesting circulars; that you become acquainted with your 
trade; that you learn and list your prospects; that you install service- 


giving builders’ helps; that you actively use those helps; that you 
mingle with your townspeople; that you secure their liking and re- 
spect, both personally and for your business opinions; that you reflect 
credit upon your business in every intelligent and practical way pos- 
sible, to the end that you secure a maximum efficiency for your busi- 
ness; that you become a factor in the building, development, and im- 
provement of your town and district. 

That is advertising as it applies to the retail lumberman. 

The old story of the dealer who advertised in the paper—‘Don’t 
go to Brown’s lumber yard to get skinned: come to ours”—is just as 
likely as not a true one. It is not a bit more unreasonable than for the 
dealer to run an inch in some corner stating that he is “Headquarters 
for lumber, cement, brick, sash, doors, and millwork,” and think he is 
advertising. 

We admit that it is difficult to make an attractive and interesting 
advertisement concerning the raw material. ‘Therefore, we have been 
thanking the stars that look over the destinies of lumber dealers for 
the wonderful advertising helps that have been generated in the past 
year or so, which make it possible for the dealer also to run beautiful 
advertisements of the “finished product,’ just as the auto man does, 
and if there is any one thing we know of that looks better than a pic- 
ture of a beautiful automobile it is a picture of a beautiful home, a 
handsome interior, a cosy living-room, etc. 

And now—another new innovation—any live dealer can get live 


advertising copy written; he can get it from the various plan books, - 


from his association. 

So to the large waiting class and the larger fighting class let us 
say now: “Get busy, and get into the advertising. For, right now, in 
your town, you can hear the ‘honk! honk!’ that means that the money 
that should be going into your pockets is being routed for Detroit, or 
mayhap a dozen mahogany stained pianos are being moved into houses 
with leaky roofs.” 

Don’t keep on saying: “When you need lumber, come and see me.” 
The auto ad. says that the machine is handsome, comfortable, fast, 
durable, economical, delightful; the picture bears out the statements, 
and the family shown riding in the car are all laughing happily. 

“Go thou and do likewise.” 


The Value of the “Service” Department 


Extends Trade and Develops Many:New Ways of Using Wood—Dealers Should Plan with 
Prospective Customers and Never Allow a Wrong Grade to be Used 


There is no class of retail merchants by whom greater benefits 
may be secured through the medium of a “service” department than 
the retail lumbermen. Their business lends itself more definitely than 
many others of this kind of persuasive effort. That this is the case 
has long been recognized by some of the most progressive firms in the 
country, but there are a great many other firms who have not availed 
themselves of the opportunity for promoting their own business inter- 
ests in this manner to any appreciable extent. Greater progress along 
this line has undoubtedly been made by some of the retailers in‘the 
United States than by Canadians, and for this reason we draw atten- 


Model barn for assisting customers to see what they need. 


tion to a number of suggestions made by the trade extension depart- 
ment of the National Lumber Manufacturers’ Association, with this 
"service department” idea in view. The facts and ideas presented in 
the following remarks are taken from an interesting bulletin recently 
published by them: 

It is easier to talk service than to give it. 
considerable of both. 

The ultimate consumer should receive the service; the retail yard 
dealer, as the man, iu direct touch with the consumer, should give it. 

The man who builds needs help in planning and in selecting his 


Of late there has been 


‘ 
| 
(2) 
Pie 
oan 
zwO 


Books 
Letters 


MANAGERS 
PRIVATE Orricr 


Catalogues 


C) FREESERVICE 
Room 


DB ; 
| poe | ! 


Floor plan of Sawyer Lumber Company office. Note service 


room on lower left. 


OD ted pe Ree elle eee NP BE IER, 


- 


WESTERN LUMBERMAN 15 


materials. Ii he builds wisely and well his structure will last and give 
satisfaction. This makes him a contented consumer, who will come 
back for the same materials and to the same dealer. 

The average consumer does not have an intimate knowledge of 
building materials. The yard dealer does have this knowledge, and 
the service department idea is simply that he make it available in 
attractive form. 

The Portland Cement Association maintains 150 men on the road 
to teach the proper use of its product. Ten thousand retail lumber 


dealers have the knowledge and experience to teach the proper use of. 


wood. It simply remains for them to give this service and to let people 
know that their office is a forum for all that is good and helpful in 
“building wisely with wood.” 


What a Service Department Will Do for You 


It will extend your trade and make you a recognized authority 
and leader in your community. It will bring new customers who wish 
to profit by your advice. If they accept your help they will buy your 
materials to supply their needs. 

A service department in your office will be talked about and 
favorably commented upon. It will furnish a basis for news items in 
your local paper and give you publicity. 

Your own knowledge of building materials will be increased by 
having samples of literature and materials for comparison and exam- 
ination. This knowledge, made available to your customers, helps 
them, and in turn helps you. 

Systematized service will help you turn your stock more fre- 
- quently and utilize short lengths and odd sizes. It will develop new 
ways for using wood and broaden the demand through the application 
of the fact that “there is a wood for every need.” 

Your service department should occupy a room set aside for the 
purpose. It should include samples of the building materials you 
handle, literature regarding their characteristics and proper use, plan 
books and pictures, samples of wood in the natural finish, stained wood 
panels, models of practical and desirable buildings, reference books on 
modern, up-to-date buildings of all kinds, and of the materials with 
which they should be built. 


Your service department should include your own personality and 
the knowledge and advice which you alone can give. 

All of these things should be as free as air, with every visitor made 
to feel at home and under no obligations for the service received. 

Printed matter is valuable only when used. There should first be 
a reference library of books, catalogues, bulletins, and pamphlets on 
materials and buildings (including plans). These should be neatly 

arranged on shelves and indexed or classified so as to be readily found. 
Then there should be ample current literature on the many sub- 
jects of interest to consumers. Whether a man is interested in chicken 
coops, silos, barns, or homes, a booklet should be available to put into 
his hands. The important information contained should be pointed 
out to him on the spot and he then allowed to take it home for more 
careful perusal. 

Your prospective builder will be interested in the different kinds 
of wood. If you tell him that one kind is naturally durable and should 
be used where subject to decay, that another is not durable but because 
cheaper is advisable for use in protected situations, and that another 
has a beautiful grain which should be used for interior finish, he will 
want to see what these different woods look like. 


Models of Buildings 


There are plans and designs of buildings without end. It is con- 
fusing for the average builder to make his selections from a volumin- 
ous plan book. A model of a building gives a quicker conception of 
what it is like than plans and pictures, although the latter are neces- 
Sary in the actual construction work and in making modifications to 
suit individual tastes. . 

Of the average farm buildings definite types have been developed 

which meet all practical requirements, either with or without modifi- 
cations. To illustrate these the association has prepared models for 
exhibits in yard dealers’ offices. An idea of their character can be 
obtained from the barn model illustrated. 
} These models are made exactly to scale and embody all features of 
construction. The farmer can go over them detail by detail and dis- 
cuss with the dealer what he needs and the changes he desires. Dis- 
playing these models before the dealer and builder results in definite 
orders for material, since not only the kind and sizes of wood may be 
determined, but also the cost. 


Pot Boilers 


There is something new even in the retail lumber business, and 
the yard dealer who is progressive enough to install a service depart- 
ment will not only follow the new ideas already developed, but create 
some of his own. Several things may be suggested. 

The exhibit material you have in your office can often be used 
outside. Your.country fairs offer an annual opportunity for exhibiting 
wood products and distributing literature. There are also often little 


shows or expositions in your town where your material may be 
exhibited. 

The average citizen likes to do more or less “tinkering” around 
his own home or premises. To do this he needs pieces of lumber in 
various shapes and sizes, and usually in short lengths. It helps to keep 
the yard cleared up to sort these out and make them available. 

Many yards need fences, and every fence needs a gate. Every 
child wants a swing. Every cellar needs vegetable bins and fruit cup- 
boards. Every barn needs milking stools and tool boxes. Every boy 
wants to make things in variety too great to mention. Every dealer 
has the lumber from which these things are made. The choice of sell- 
ing plans lies between furnishing little sketches and selling material 
cut to the right lengths and sizes to put up at home, or of making 
them complete in his own yard. The dealer by putting his name on 
gates, benches, etc., where it is not too conspicuous and selling them 
at a slight increase above cost gets some good advertising. 

By the Piece or Foot 


In all of this small lot selling and for any quantity under a thou- 
sand feet, charge by the piece, the board foot, or per hundred. Thirty- 
two dollars per thousand sounds like a lot of money, but 200 feet of 
flooring or 90 feet of S4S for pantry shelves at $3.20 a hundred, or 3.2c 
per foot, does not sound so big, and instead of a scared buyer you have 
a contented one. 

People now days are building for permanence. To get it they often 
use concrete or something other than wood. They can often get just 
as permanent results for less money by creosoting the timber. This 
often permits the use of cheaper kinds which would not be at all suit- 
able unless treated. There should be a good profit in handling creosote 
or other suitable preservative and explaining to consumers how they 
can use it to advantage. A more ambitious plan is to install a small 
open tank plant in your yard and creosote fence posts of farm timbers 
by the open tank treatment. 

Don’t hide your light under a bushel. It doesn’t pay. Advertise 
your yard, your material, yourself, and your service. Become an 
advertiser in your local paper, but don’t run stereotyped ads, nor ever 
repeat one. Tell people about the help you can give them. It will 
bring you customers. 

What Wood? 

What wood, what grade, and why should be talked by every pro- 
gressive yard dealer. Customers should never be allowed to use the 
wrong wood for any given purpose. Don’t let them buy timber which 
quickly decays for use in moist places or in contact with the ground; 
don’t let them use too high grade or too expensive wood for protected 
interior situations. You can readily show them that it will be economy 
to spend more in some cases and less in others. One failure from poor 
advice or improper selection may lose a customer. 

The best service you can give your customer is yourself. He 
wants to talk to the “boss.” The best service department in the world 
might fail if it didn’t carry a personality. Put your own enthusiasm 
and experience into it, back it up by the material which you have to 
show and sell, make every building project in your community a mat- 
ter of personal pride and service. Then sell your consumers not what 
they think they want, but what you know they need, and business will 
be better. 


Retailers and Newspaper Advertising 

Newspaper advertising by retail lumber dealers in their home 
communities is strongly advocated by E. A. Sterling, manager of the 
trade extension department of the National Lumber Manufacturers’ 
Association, in a pamphlet for lumber dealers devoted entirely to the 
problem of newspaper advertising. He says: 

“Tt is no longer possible to say that the advertising of wood is not 
necessary because lumber is a staple product. Jumber sales have 
declined because of lack of advertising, and competitive products have 
unquestionably been sold as the result of educational publicity and 
advertising. In fact, it is advertising which has built up the trade for 
entirely new building materials which first had to be called to the 
attention of the buyer, their use in building construction taught, and 
a demand created against the long established use, superior qualities, 
and well-known characteristics of a ton-advertised material—lumber. 

“In strongly recommending local newspaper advertising, both the 
direct and secondary advantages are considered. The inroads which 
are being made on the retail lumber trade because of the promotion 
activities of competitive materials are very serious, and the national 
association, on the basis of its knowledge and experience, believes that 
nothing will be so effective in offsetting this as carefully planned and 
properly executed city lumber trade promotion which revolves around 
local newspaper advertising.” 


The report of R. J. Hoag, statistician of the Washington State 
industrial insurance commission, just issued, shows 296 workingmen 
killed in industries of the State during the year ended September 30. 
The families of these men received from the State $501,641. In 14,840 
cases, not fatal, the State paid $992,674 to injured men. 
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Salesmanship in the Lumber Business and 
Community Development 


By Frank B. White Managing Director Agricultural Publishers’ Association 


It is a source of gratification to be with you retail lumber dealers 
of Western Canada. I am both surprised and delighted with the attend- 
ance and doings of this convention. I would like to indulge in com- 
plimentary remarks, but, as I have a message of considerable length, I 
must forego the pleasure of unnecessary preliminary remarks. 

My deliberations and-conclusions will necessarily have to be 
founded on what has taken place on our side of the border. I hope, 
however, that in referring to what we have over there, what we have 
accomplished in certain lines, you will not think I am trying to adver- 
tise the States. We have had some experiences that are worthy of 
emulation, and I hope, in referring to the various phases of my sub- 
ject, that I may be able to direct your attention to some lines of 
thought dealing with the question of salesmanship or selling goods 
through the retail yard. I hope to point out a little more clearly your 
responsibility to the community in which you live, and to community 
welfare in general, and it is with that thought in mind that I brought 
with me some exhibits, with which I will attempt to illustrate some of 
these questions more clearly. 

Combine “Livelihood” With “Service” 

I take it for granted—this is by way of analysis—that you gentle- 
men are engaged in the lumber business because you prefer that kind 
of a business as an occupation. You came to this promising North- 
west, or Western Canada, and have selected a suitable business or 
trade centre. You have engaged in business not only with the idea of 
making money, but of becoming a part of the community life. If it 
was simply a money-making proposition, and that was all there was 
to it, it would not be very attractive to us. When we can combine the 
idea of a livelihood with the ideal of service in a community I think we 
will have gotten a little nearer the idea of a true lumber merchant. 

I take it for granted that not any of you gentlemen would come 
under that somewhat hackneyed term “engaged in the ‘slumber’ busi- 
ness.” You are real, live merchants, rendering a community service, 
and are interested in community welfare and development. You are 
not only interested in building your own business in your trade centre, 
but you are interested in the financial, moral, intellectual, and spiritual 
well-being of your community in its general aspect. It is good busi- 
ness for you to assume that attitude. We are too apt to misunder- 
stand what community life really is. We are an agricultural people 
very largely. That statement holds good in the States, and in Canada 
as well. For that reason I want to place emphasis on the importance 
of the farmer as a lumber buyer, and what I have to say about sales- 
manship will be rather more by inference than by direct statement. 


Lumber Dealers and the Farm Trade 

My exhibits will deal very largely with the agricultural import- 
ance of your business. I am sure that you will agree with me that agri- 
culture is the greatest of all industries. It is with us. When I quote 
figures don’t think that I am trying to exalt our own standards, but 
rather to show comparative values. We have invested in agriculture 
in the United States over fifty-five billion dollars. We may get a little 
clearer idea if we will take the next two largest industries, namely, our 
manufacturing enterprises and our railroad enterprises. The com- 
bined invested capital in manufacturing and railroading is in excess of 
forty billion dollars. 

I want to show you by these charts and exhibits some of the 
phases of our agricultural development and give emphasis to the busi- 
ness side of this question. Farming is the greatest business in the 
world. The business of a community does not stop at the village or 
the city limit. The greatest purchasing power in our country is the 
agricultural purchasing power. ‘Therefore, the great buying power 
represented in your community is the agricultural buying power. It 
was Garfield who said: 

“At the head of all the sciences and arts, at the head of 
civilization and progress, stands, not militarism, the science 
that kills; not commerce, the art that accumulates wealth, 
but agriculture, the mother of all industry and the maintainer 
of human life.” 

That, in a word, gives us something of the importance of this 
question as viewed by a great mind, and it is worthy of our considera- 
tion to-day. Let me say to you that your convention, splendid as it is, 
your getting together in a social way and exchanging ideas, brilliantly 
instructive, as they were this forenoon, would amount to but little if 
back of it was not the monetary consideration. You can talk about 
your efficiency, about co-operation, and all the other requisites and 
perquisites of modern, up-to-date business, yet the thing you are inter- 
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ested in most is making more money—not only to-day, but for the 
future—for your sons and their sons who come after. You are build- 
ing a business. The experimental period in the development of your 
country is past. You have before you problems to solve. Immense — 
questions are arising right along in the development of your great 
country. We need, in business, a thorough preparedness, so as to be 
able to meet the changing or advancing conditions of our every-day 
business life. 
Advertising as a Factor in Salesmanship 


I take it for granted that you are reasonably well versed on the 
question of advertising as a potent factor in salesmanship. If you are 
the important merchant in your community that I believe you to be, 
there is one phase of your responsibility and duty that I want to bring 
to your attention, and that is the question of your service to your 
community—not only in directing a possible customer in supplying 
his proper immediate needs, but you may be a factor and an influence 
in the permanent upbuilding of this new nation, and particularly the 
part of it in which you are most interested—the place where you 
live. I know of no class of merchant men who have a greater duty or 
a greater responsibility than have you gentlemen in the rendering of 
a proper service, because I believe that there are opportunities among 
consumers—the men who buy your lumber—as great as or greater 
than any other line of merchandise. There is probably as much ignor- 
ance of values and quality of material, or of their own needs, as in any 
other line, and perhaps more. 


Wants Lumber Quoted By the Piece 


May I speak of this other phase of the question? You gentlemen 
are retail lumber dealers. We, in other lines of business, have won- 
dered for many years why it was that we could not go to your lumber 
yards and buy in the same old-fashioned retail way that we can when 
we go to stores, for a spool of thread, or any other knick-knack. Prices 
are quoted by the thousand feet in most yards. Stores do not quote 
us prices on thread by the dozen, and why do you quote by the thou- 
sand feet? I believe it would be good salesmanship in the develop-— 
ment of your trade to quote by the piece at retail prices. We are com- 
ing to it on our side of the line. Mail order men are taking the lead. 
Your customers are getting the habit. 

It is my understanding that something over four billion feet of 
lumber was cut this last year in Canada, and something over forty 
billion feet manufactured on our side of the line. This indicates that 
you have a wonderful future here in the lumber business. We have a 
lot of cut-over land. You have but a little of it in comparison. The 
business is in its infancy here. There are large things ahead of you, 
and it is well for us to prepare to meet the growing conditions and 
demands that are coming. Here is a thought for us: 

The world says to you and to me: “Who are your” That ques- 
tion is asked in your community; it is asked about you; it is asked 
wherever you go and in what ever you do; and the next question that 
follows is, ‘““‘What have you?” and then, “What are you going to do 
with it?” 

Whether it is service or merchandising, politics, or religion, or 
anything else for that matter, we have something to sell, something 
to offer, something to give. If you have not, you are not occupying 
your true place in the business life. “The world offers to every man a 
choice of all the desirable things in life, providing he will pay the 
price.” I take it we are all willing to pay the price of privilege, of 
citizenship, of our country’s demands, of our business needs, of our 
community requirements. .In all of these we are willing to fill our 


place and pay the price. 


Our cities have grown large. 
the country, and we suffer for it for years to come. 


Many of our cities have outgrown 
I understand 


some of your cities in Western Canada have gone beyond their require- -* 
ments—at least, beyond immediate needs—but there is one thing you © 


never can overdo. You never can overdo agriculture. Your lasting 
market, your permanent opportunity, lies in the country, and let me 
say to you: Just in proportion to the development or upbuilding of 
your agricultural communities will your lasting and enduring benefit 
rebound to you. 

I am going to take the farmer’s proposition, and I will let these 
exhibits speak for themselves: 


Farmer vs. Retail Lumber Dealer. 


Exhibit—“The Farmer Has Evolved from Laborer to Capitalist— 
Ask the Banks.” While I am showing these exhibits I want you to 
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than a farmer. 
respect and confidence. 
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have a proper appreciation of the farmer and his worth, and it is up to 
you to let him know that you appreciate him. 


Exhibit—“Farmers Want Quality and Service.” \Vhen you ren- 
der the proper service you will find the farmer responsive and appre- 
ciative. 


Exhibit—“The Farm Market Is the Biggest and Best Market for 
You.” I say it is the biggest and best market because you are dealing 
with men who produce wealth. They create wealth. That gives them 
a buying power and money to pay the bills for their building materials. 
But the previous exhibit tells the story. If you want to hold the farm- 
er’s trade you must render a service. ‘What kind of service are you 
rendering your community? What is your interest in your commun- 
ity, in its business betterment, and in its community betterment? | 
may say that the farmer is not satisfied to have all the improvements 
going on in the city, and he gets but little, or what is left. If you want 
to render a real service to the farmer you must interest yourselves in 
what he is doing. Ascertain his needs. Know what his interests are 
and what he proposes to do. He is not willing to take just what you 
would like to sell him. He has ideas of his own. You had better 
ascertain his needs in advance. He is a citizen to be reckoned with 
and a customer entitled to your confidence. He is going to assert his 
rights, and I was pleased to hear your president report this morning 
that there was a movement on foot to bring the business men of Can- 
That will be a service to the com- 
munity that will be worth while. You can ascertain what the farmer’s 
needs are and then help supply his needs, not only in merchandising, 
but in all of the betterments to which he is entitled in community life. 


Visit the Farmers. ' 


It will not be to your advantage to sit in your lumber office and 
wait for him to come around and beg of you to sell him some lumber. 
He would appreciate it if you were to consider him of enough import- 
ance to come out to his home and look things over, and advise with 
him as to materials and supplies for his improvements You will be 
better merchants if you do this. Have him tell you what he would 
like to buy from you. We can render a service when we know how. 
We cannot render a fitting service to people until we know what their 
needs are. Remember, it is service, and quality, too, and then, to re- 
vert to my former statement, the farmer is not a common laborer. He 


- is engaged in the biggest and best business in the world. He is an 


investor in business ‘enterprises—banks, bank stocks, railroad stocks, 
manufacturing stocks. He is not as he was twenty-five years ago, 
when we used to call him a “hayseed”—a man who worked from the 
sshoulders down, but never from the shoulders up. We used to tell 
him what to do. He is now telling us what he wants done, and we 
have either got to step in line for his business or get out of line and the 
business will go elsewhere. 


Exhibit—“No Strikes, No Lockouts on Farms. JBusiness as 
Usual, Except When Better Than Usual.” | said that there were fifty- 
five billion dollars invested in agriculture. A report from Washington 
indicates that the annual product of our farms last year was nearly 
thirteen billion dollars—a pretty good profit when we consider that it 
is created wealth on an investment of fifty-five billion dollars. 


Exhibit—“Farm Production 1915—$10,000,000.” Our crops were 
not better in 1916—in fact, not as heavy as in 1915—but prices were 
much higher. You gentlemen are prosperous. Your prosperity is due 
to the fact that your farmers are prosperous. It will always be so. 
Let the farmer have a bad year and all business suffers. 


There is a great work for men in your line of merchandising along 
the line of encouraging home comforts and improvements, beautifying 
the countryside, making life more liveable on the farm. That brings 
the farmer’s wife into consideration. Consider her fifty-fifty in all 
business transactions. Don’t sidestep the farmer’s wife. She is your 
friend in business. 


Exhibit—“The Country for Contentment, for Happy Homes, for 
Intelligent Buying, for Virile Manhood and Splendid Womanhood.” 
Morals in the country are higher, the intelligence of country people 
must not be underestimated, country districts produce the most intelli- 
gent manhood and womanhood, and we of the larger cities, like Chi- 
cago and New York, Toronto, Montreal, and Winnipeg lower the 
standard of the general average. The intelligence of the country is 
one of the things ‘that I would impress upon your minds. I would have 
you know that the man we are holding up to you as an example, and 
whose cause we are this day championing, is areal man. He is more 
He is a business man, a citizen entitled to your fullest 
The farming business in itself requires the 
highest degree of intelligence if success is to be attained. 


Exhibit—“Farmers Have Homes to Live In and Enough to Live 
On. Those Homes Must Be Supplied. They Have Real, Ready, Honest 
Money, too, and They Are Happy.” Iam trying to impress upon you 


the desirability of this farm market and the importance of your becom- 


The farmer is an intelligent buyer, and 
you must be intelligent merchants. It was a great mail order mer- 
chant who said to one of his crack salesmen, who had been very suc- 
cessful in selling stoves, “Just reduce the price of those stoves one 
dollar,” and he said that at a time when they had their largest stove 
trade. Of course, the crack salesman protested that it was impossible 
to fill orders; that they could sell all they could get, and what was the 
use of reducing the price at such a time. Mr. Sear’s answer was: “That 
is good merchandising.” I was rather pleased to hear your Premier 
suggest that a good way to get more lumber business would be to 
reduce the price. He did not ask you to lessen your profits. 

What we want to get at is the plan of serving the community at 
the lowest possible price, and still make a fair profit, and that is a good 
way to build a business—that calls for good merchandising. 


Manufacturers Should Use National Papers to Standardize Products 

I was pleased to see that your association is paying so much atten- 
tion to the development of an association line of advertising. That 
makes the opportunity doubly valuable to you, as dealers, to cash in 
on what the association is doing. The association does the general 
publicity work of an advertising campaign. The national papers 
should be used by the manufacturers to standardize the products. The 
retailer or the individual advertiser in your community should use the 
local paper, and it should never be done in the card announcement way. 
Simply saying “John Jones, Undertaker,’ will not induce anybody to 
die. If you want to sell lumber, use the same good argument in your 
advertising that you would if you were talking to a customer. When 
you have a good customer who may want to build a house or a barn or 
a silo, you try to interest him in what you have to sell. To send him 
your card reading “John Smith, Lumberman, Jonesville,’ might inter- 
est him, but he is more liable to be interested in the thing he wants 
than he is in you. Such a customer you would take into your private 
office, give him your best and easiest chair, where you could look him 
square in the eye. You would say to him some things that would win 
him your way. Personal contact, of course, is the most effective way 
of selling goods. Advertising is your representative. It presents a 
message from you. Too many advertisements are simply announce- 
ments. Of course, all kinds of advertising is good, insofar as all 
kinds of advertising helps all kinds of advertsing. But if you have a 
special message of service, quality, or price—and if you ever expect to 
meet the demands of the future you will have to harmonize these three 
in one—do it consistently and spontaneously, not spasmodically and 
indefinitely. Go at it definitely and positively, with the idea that you 
are going to win the community and keep that trade in your trade 
centre, following it up properly with all necessary auxiliary advertis- 
ing, such as form letters, circulars, catalogues, having this thought in 
mind—that you must make a favorable impression upon the man you 
are after. That is the way to carry on a successful adv ertising cam- 
paign. 


ing interested in the farmer. 


Render a Real Service. 


I mean that it is not enough to go out with a few scare-lines and 
talk about what a good fellow you are and how important you are in 
the lumber business, but the idea is that you have a real service to 
render, and intelligent appreciation of needs, a real bargain to offer, 
and that you are willing to serve. That brings up this question: 
There are too many of us who are not approachable. We draw our 
skirts about us and make up our minds that we are such good mer- 
chants that all we need to do is to hang out our shingle, and the cus- 
tomer will find us when he must buy. That is a mistaken notion. 
Others are hanging our shingles plus. 


A man down in Illinois, a successful merchant, got into his auto- 
mobile one day and went out into the country, stopped at a farmhouse, 
and met his farmer friends in a neighborly way. He noticed one end 
of the barn was partially wrecked. That was his opportunity. Bear 
in mind he was out looking for opportunities. The owner of the farm 
was not seeking him, was not at that time much interested in buying 


lumber. He talked to this farmer about his barn. Ww hy, yes, he 
thought he would have to repair that barn temporarily, “but,” he said, 
‘you know, I am going to build a new barn.” Oh! is that so?) When 


you get ready to build » that barn, I want to help you—at least, let me 
have : an opportunity to talk with you about it. I will be glad to give 
you any information you may need on prices and materials. You 
know that’s my business. I am here to serve.” Before he went, the 
farmer said: “Yes, and I am going to paint my house, too.” “All right ; 
let me figure on your paint.” As he walked down the front walk he. 
the merchant, noticed that the front yard fence was not in good order. 
The farmer volunteered the information that he Was going to have a 
new lawn fence. “Good,” said the merchant. “I havea splendid lot of 
material for that purpose. I will show it to you the next time vou 
come in.” z ; 


Don’t you think that that merchant had a better underst tanding of 
that farmer’s needs after his visit there? He learned later that that 
farmer had been thinking about sending his order to a mail order 


house. The merchant on the ground was able to get a good, big 
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order and establish a permanent customer—an added asset to his busi- 
ness. It was simply because he was wideawake enough to look after 
things and see things. 


The Personal Touch. 


Another merchant learned that a neighbor’s horse was sick. He 
called him on the phone and said: “Hello, Jones! I understand your 
horse is sick. Do you know what is the matter with it? I am coming 
out this afternoon, and am wondering if there is anything I can bring 
you.” Jones thought that was a very decent thing for this local mer- 
chant to do, and gave him an order for some things to bring out. 

Another neighbor had a new baby in the home. The merchant 
rang up on the phone and said: “Hello, Bill! You’re a lucky dog. 
Understand you have a little stranger in your home. I have a little 
present for the wife. When you come in this afternoon | want to send 
it up to her.” 

Such are the human touches that ingratiate the merchants in com- 
munity and neighborly life. The merchant has a rare privilege of 
sharing in the joys and sorrows of those whom he serves. Do you 
think that such men are losing customers? Not at all. It is the kind 
of service that counts. It is the kind of advertising that brings a man 
into personal touch with the community at large and makes him a 
much-talked-of neighbor. He is interested in all the.activities, enjoy- 
ment, sorrows, and bereavements. You say: “That may be done by 
some, but it cannot be done by me.” Go and practice it and you will 
find it to be easy, and you will see what a joy it is and how it counts 
for business—good business. Mind you, these merchants are not going 
to beat anybody. They are good fellows, big brothers, and for good 
reasons. 

A merchant in a little town in Michigan of 250 population does a 
business of $100,000 per year. Of course, there is a good agricultural 
section surrounding this trade centre. When the war came on, flour 
was going up by leaps and bounds. He said to his partner: “Now, I 
think we are going to have prosperity. I feel it coming. Retail busi- 
ness prospers most when prices advance. But we must take good care 
of our customers. I want to have each of our good customers in the 
country believe in us. Let’s prove to them that we are here to serve.” 
He went to his telephone and called up twenty-five different families. 
He said: “Flour is going to advance. We want to bring in a carload 
of flour. We want you to have a barrel, and all we ask in the way of 
profit is simply 10 cents on that barrel, just enough to cover the little 
incidental expenses. We are doing this just to help our friends. We 
are not trying to make a profit.” 

A goodly number appreciated it. 
there were three or four barrels not disposed of. Other families were 
called up. Meanwhile flour had increased $2 a barrel. He said to his 
partner: “We don’t want to make any money on this carload of flour.” 
He might have kept the four or five barrels and made a nice little pro- 
fit on that portion of the carlot, but he wanted to make a clean sweep 
of it. So he called up other people, other families, and let them have 
the flour at the same old price. When the people realized that they 
had been given a square deal and had been greatly favored in one of 
their household necessities, that they were privileged to participate in 
the wisdom and generosity of the merchant, don’t you think they 
appreciated it? There is the greatest opportunity in the world to ren- 
der a service to a community, and that merchant is not worrying about 
the mail order business, nor about business being poor. He is not 
making himself ridiculous in doing this thing, but making himself per- 
fectly natural and useful in the community, and that same opportunity 
is yours in so many ways. There are so many ramifications in your 
business and such a wide range of uses and materials that the oppor- 
tunity is very great for you. 


Exhibit—“The Country Does Not Have Slum Districts and Vice- 
breeding Sections. It Does Have a Good Home-loving Citizenship.” 
This needs no argument. You know the difference between the city 
and the country. It is plain to you, no doubt, that the farmer is build- 
ing a home. He is building a business. He is interested in making 
that home a suitable place to live. Too many of our city people just 
make it a place to stay. 


Exhibit—“Two-thirds of the Country People Own Their Own 
Homes.” You would rather sell to land owners than to land renters, 
wouldn’t you? Over against this statement we place the other horn 
of the dilemma. 


Exhibit—‘““Two-thirds of the City Families Rent Homes.” They 
tell us that 40 per cent. of our population represents the buying power. 
The largest portion—over 53 per cent.—of that buying power is repre- 
sented in the country. 

Exhibit—“Most Present Day Leaders in Big Business Were Coun- 
try Boys. Many Just as Good Stuck to the Farm. They Are Your 
Best Customers To-day.” An investigation was made in Chicago a 
few years ago by an eminent minister, taking the one hundred leading 
business and professional men—that is, the one hundred best in the 
city: merchants, manufacturers, lawyers, doctors, ministers—and it 
was discovered that an average of about 80 per cent. of these most 


When the car of flour came 


successful citizens, representing the city’s biggest affairs, were coun- 
try-born and country-bred. Our cities would go to pieces, morally and 
every other way, within ten years if it were not for the blood of the 
country that is infused into the business element of the city. We find 
the percentage holding good, particularly with ministers, professors, 
and instructors—those who have taken up the intellectual and moral 
pursuits of life. They are largely from the country. 


Exhibit—“The Farmer Buys and Wears 50 Per Cent. Better Cloth- 
ing Than the Average City Man.” In New York in 1915 an investi- 
gation was made, and it was found that the average price paid for a — 
suit of clothes was $10, while investigators report that the average 
price paid for a suit of clothes in the State of Iowa is over $15. It is 
resonable to suppose that the general average will apply to other 
things. What we want to do is to give the farmer what he is entitled 
to and what he deserves. We want to give the farnier’s wife the best. 
Lonesomeness on the farm is one of the unfortunate conditions that 
we, as business men, should consider in defence of the farmer’s wife. 
It is a shame that our asylums should be filled with farmer’s wives, 
insane. made so by lonesomeness, being away from people, doing hard 
work, drudgery, and not having sufficient recreation or diversification. 
We want the farmer’s wife to have all the improvements, all the bene- — 
fits, that the city wife has, and it is coming. You, as lumbermen, 


should help. They need acetylene lights, or electric lights, bathroom 


and water supply. Every convenience that makes the city home com- 
fortable and liveable the farmer’s home is entitled to. While you are 
talking about your lumber business why not advocate, as far as you 
can, such improvements as will make home life more comfortable and 
enjoyable? Don’t you think they will be better customers of yours if 
they enjoy these privileges and benefits, just as you do in the cities and 
towns? I think they will. : 


Advertise and Your Products Are Half Sold. 


I have undertaken to show you some facts and figures just to esti- 
mate values. I want to revert for a moment to the question of adver- 
tising. Concerns that are doing national advertising are making it 
easier for you men to sell things. They are standardizing the product. 
I presume you are branding your lumber over here. We are coming 
to it rapidly on our side of the line. It is going to be so that a man can 
get a piece of lumber by name, just as we can buy a sack of coal, a 
sack of flour, a sack of cement, or a sack of any other product that is 
sackable,” with a name on it. The name, the brand, is a guarantee of 
quality, and the customer wants some protection. The product that is 
being advertised through the national mediums by the concerns that 
expect to distribute through you is made easier to merchandise. Such 
advertisers are rendering a service that you gentlemen ought to cash 
in on, and here is my thought: It is a mighty sight easier to sell a thing 
that is already known—it is half sold—and advertising does that. 
When you try to sell a man something that is not known to him you 
must put yourself back of it. He naturally questions your judgment. 
You have to argue it, and explain it, to make him think that it is just 
as good, and then if it goes wrong he comes back to you. If he comes 
to your yard and asks for something he knows about, he takes his own 
chances; he buys on his own judgment, and he does not blame you if 
it does not come up to his expectations. There are a few things in 
kindred lines that are being advertised and making it possible for lum- 
bermen to handle such products. ' 


Exhibit—Curtis Advertising Campaign. You are doubtless famil- 
iar with the Curtis advertising campaign, conducted on our side of the 
line. They are expending large sums of money just to help the dealer, 
or rather making it easier for the dealer to sell their goods. 


Exhibit—Banwell Hoxie Wire Fence Company. Here is a Caria- 
dian advertiser who is doing, perhaps, the best line of national adver- 
tising in the Dominion. ; 


Exhibit—“Farmers Are Dealer Buyers—96 Per Cent.” I want to 
call your attention to the fact that the farmers in your country are 
largely dealer buyers. I am not so familiar with the question on your 
side of the line. I do not know how extensively the mail order busi- 
ness is being advertised in your country. I do know that it is an im- 
portant question to merchants everywhere. We are most interested 
in the 96 per cent. dealer business. The mail order houses seem to be 
very well able to take care of themselves. The 4 per cent. that they do 
is more annoying, perhaps, than it should be. We are not much con- 
cerned about the mail order business, but we are immensely concerned 
about the dealer in the local trade centre, and we are trying our best 
to help him. We are trying to get him to realize that he has a duty 
and a responsibility to perform in holding the trade in the local trade 
centre. This mail order business does not mean such an awful danger 
if we are awake to our privileges and our opportunities. Sears, Roe- 
buck & Co.’s business last year was nearly $150,000,000. The previous 
year it was $112,000,000. These are astounding figures. They repre- 
sent an immense growth, and the dealer is naturally alarmed, but we 
must bear in mind that all business has greatly increased during the © 
past year. Prices have advanced and general prosperity prevails. 
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That means more and larger buying. The retailer has his opportunity. 
He need not worry so much about the mail order man if he will do the 
things necessary to head him off. 


Be Organized to Meet Competition. 


I noticed a report of a speaker from Sears, Roebuck & Co., one of 
their men addressing an organization in Chicago not very long ago. 
He said that where they find a good, live, organized trade centre they 
do not bother about that place. They go some place that is not organ- 
ized, and there they flood the country with their literature and get the 
business. Where the community is organized to meet conditions the 
mail order man keeps out. Of course, they get something from such 
communities. The mail order business has come to stay, and we never 
can fight it by ranting about it. The thing for every community to do 
is to organize to hold the trade at home. How are we going to meet 
the demands of the 96 per cent. retail business that we are most inter- 


ested in? I think the best way is to encourage, just as far as we can, 


the advertising of standardized products, and then you men couple up 
your local advertising on such products. When a travelling man 
comes to your yard and wants to sell you something that you do not 
know anything about you had better tell him to help create the de- 
mand and then make sure that quality, price, and everything else is 
such as you would care to risk your reputation on. Just tell him to 
create the demand and you will put it in stock. 

The National Trades Associations are undertaking to do that on 
our side of the line. What the National Associations do in a publicity 
way for the product that they represent will count to the benefit of the 
dealer if the dealer hooks up with it. Such associations encourage and 
create a demand for the product, but the real benefit to you lies in the 
fact that you couple up your local advertising with national advertis- 
ing. If you know of a concern that is doing a large amount of adver- 
tising you had better handle that product. You should use the same 
kind of tactics that the main order man does—make your advertising 
snappy, instructive, explanatory, and at all times truthful. We must 
meet these conditions upon the same aggressive, business-like plans 
that the mail order man succeeds with, and when you get that zeal, 
their enthusiasm, working in your own business, you can hold the 
trade at home. 


About Prices. 


Let me refer to the price question.” The average price quoted in 
mail order catalogues is not cheap. They have their leaders. It would 
pay you to have some leaders, in order that you might meet the re- 
quirements of trade conditions in your community, and when you 
meet those conditions with the same kind of an argument that they do, 
you are going to find that your trade is staying at home. That is the 
policy that is worked out in a lot of trade centres. Our farmers and 
merchants have worked together for community betterment—they 
have not found it difficult at all. They have increased the business 
and popularity of their trade centre and have enlarged their trade 
radius. After all, it is “the survival of the fittest.” If your town is 
asleep and your competing town nearby is awake, it is not very diffi- 


cult to determine where the trade will go. I understand you have your 


own competition at home. You know our most serious difficulties 
usually arise in the things we are most concerned about, and that is 
true in business. The man who rings true, who does business on the 


square, will usually find he is getting his share of the trade. 


But that might lead to an argument that we haven’t time to dis- 
cuss. It is the fellow around the corner, who does not do business on 
the square, who is the fellow you are most concerned about. I take it 
that this propostion of the square deal has four sides to it. There is 
your side, as a merchant; my side, as a customer; the public or com- 
munity side, and the law—that controlling factor that keeps us all in 
check and directs our course. 

Now, gentlemen, you will see that the salesmanship idea must 
have as a foundation the underlying principle of community uplift. 


“We men of earth have here the stuff of paradise; 
It is enough. We need no other things 
With which to build the stairs into the unfulfilled ; 
No other marble for the floors, no other ivory for the doors, 
No other cedar for the beam and dome 
Of man’s immortal dream. 
Here on the paths of every day, 
Here on the human commonway, 
Is all the busy gods would take 
To build a heaven to mould and make 
New Edens. Ours the stuff sublime 
To build Eternity in Time.” 


When we get the idea that we are the men behind the gun; we are 
the salesmen, we mould and make and wield community influence. 
When we get the idea that ours is the most important business on 
earth, and that the sale we are about to make is the one most import- 
ant thing to be done; that the advertisement you are just Writing is 


the greatest message you ever put out; that the opportunity that is 
presented to-day is the greatest that ever appeared to you, you will 
make good merchants. 

Associations on our side of the line are helping just as yours are, 
and the work is being well done. I understand that your government 
is doing considerable in aid of organized business. The National 
Lumber Manufacturers’ Association in our city is doing a great work 
along educational lines. They spend hundreds of thousands of dollars 
every year. The cement manufacturers and many others are rendering 
an equally important service, making it easier for the individual mer- 
chant to sell the product. We have states associations that are carry- 
ing on educational work. I refer to one of the most active, and | give 
their expression in this exhibit: 


Exhibit—‘“‘Co-operation the Key to Permanent Prosperity of the 
Farmer and Merchant to Their Local'Community. Nature Alone Cre- 
ates Gain. This Gain the World Divides. We Work Only for Our 
Needs. Money Simply Transfers the Title. Just and Equitable Trans- 
fers Make for Growth on the Farm, the Store, and Home Town. The 
Nebraska Retail Hardware Association Stands for the Betterment of 
the Farm, the Merchant, and the Town. The Farmer Can Do No 
Less.” Here is another exhibit of a dairy association, spending a lot 
of money to popularize the product of the dairy cow. The American 
Poultry Association is considering a campaign for popularizing poul- 
try products—things for people to eat. I have just one exhibit here of 
a manufacturer in a kindred line, in a state just to the south. [I am 
pleased to show this exhibit. 


Exhibit—King Ventilator Company, Owatonna, Minn. You will 
observe.that this manufacturer is placing a line of high-grade advertis- 
ing, strictly neutral, and their business is conducted entirely through 
dealers. That’s making business for you. When you hook up with an 
advertiser of that kind your yard becomes in a sense a branch office of 
that national advertiser. Make your local organization a community 
club and invite the good farmer to attend your business conferences. 
Interest him in your deliberations and plans, and do not let the line of 
demarcation separate your town or city at the limits. The farmer 
wants good schools, good roads, good accommodations. He wants a 
beautified countryside, just as you do. Consider him fifty-fifty on this 
proposition and I am sure you will find the farmer’s trade will be 
yours. With this one suggestion of Horace Mann I close: 

“Tt is the sublimest truth which the history of the race 

has yet brought to light that God has so woven the fortunes 

of all men into one, inseparable bond of unity and fellowship, 

that it can be well with no class of men who, in their own self- 

seeking, forget the welfare of their fellow-men. Nature has 

so bound us together by the ties of brotherhood and the 

endearments of sympathy and benevolence that the doing of 

good to others opens deep and perennial wellsprings of joy in 

the human soul.” 

And, friends, a business without a life of interest; a business that 
does not have ideals, that does not have for its purpose a service, is not 
worthy of your time or mine. 


Our Prosperity 


A number of Winnipeg bankers were recently asked regarding 
business conditions in the prairie provinces. Information was 
especially desired regarding the extent to which the West had 
shared in the great national increase in bank deposits in the past 
two years. 


The reply was to the effect that the change in the prairie pro- 
vinces in this respect was more marked than in any other part of 
the Dominion. One of the institutions instanced a bank where 
the loans had been $200,000 and the deposits $100,000. In this 
‘branch the loans had decreased to $150,000 and the deposits had 
increased to $200,000. The figures here are not real, but indicate 
the general situation. 


In this instance a branch which had been getting funds from 
the head office for investment was now remitting money to the 
head office, and the district, instead of being a debtor, was a credi- 
tor district. 


In general, it was stated that the deposits in the rural districts 
had increased during the past two years by more than 100 per cent. 
and that loans had decreased. The amount of liquidation had been 
enormous. 


The banks also stated that without any doubt the general com- 
mercial conditions in the prairie provinces were the best that the 
country had ever known. Farmers and country merchants, on the 
whole, were in a sound position. 
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Review of the Prairie Lumber Trade 


The continued severe weather conditions in Western Canada are 
having an effect on the demand for lumber at retail in country dis- 
tricts, but it is thought that very shortly business will open up and 
we shall see an era of prosperity such as Western Canada has not 
had for many a long day, in practically all lines of business. Last 
year the farmers reaped a crop which, although not a record in the 
matter of production, yet it brought prices that far more than offset 
the smaller yield. These farmers have, through their experience in 
the past, gradually educated themselves to be better business men. 
As Mr. F. B. White said before the Western Retail Lumbermen’s 
Association annual convention, ‘The farmer has evolved from laborer 
to capitalist—ask the banks.” No person can better realize this than 
the retail lumber dealer, whose largest market is on the farm. The 
dealers have come to the time that they must show a proper apprecia- 
tion of the farmer and his worth, and it is highly encouraging that the 
retail lumber dealers are more and more rendering proper service, and 
so they have found that the farm trade is responsive and appreciative. 
In this respect it should be kept in mind that the more appreciative 
you are of the farmer and his welfare the less easy will you make it 
for the mail order house to obtain a footing for this trade. Visit 
the farmer. Know what his interests are. Find out what he pro- 
poses to do; plan with him and tell him the uses of different woods 
for various construction purposes. This will interest him. Your com- 
petitor at a distance can’t do this, so seize the advantage. Remeimber 
he is not the man he was twenty-five years ago. Then, the lumber 
dealers told: him what to do; now the farmer tells the retailers what 
he wants, and he will have it, too. If the local yard cannot supply 
him or give him SERVICE he promptly goes to the distant competi- 
tor, which means so much cash lost to your community. 

So it rests entirely with the lumber dealer as to whether you make 
business. or mar it. Your association is doing its best to assist you 
to overcome competition, by its plan books, and by its course of in- 
struction for lumber dealers | These, in our opinion, are two of the 
most powerful levers that the lumber dealers in Western Canada 
can use to obtain their full amount of orders of lumber for construc- 
tional purposes on the western farms. 

Before you close this issue of the Western Lumberman we make 
the urgent appeal to you to read through Mr. Frank B. White’s ad- 
dress on “Salesmanship in the lumber business and community de- 
velopment.” We know it is lengthy, but you will be amply repaid 
by carefully studying what Mr. White has to say. Do not skip it but 
read it paragraph at a time, and digest it. We feel sure you will pick 
up some new points which will be of value to your business. 


News Briefs of the Prairie Lumber Trade 


The name of the George Lumber Company, Limited, has been 
changed to the Peace River Lumber Company, Limited. 

The Lyons Lumber & Hardware Company, Limited, has been 
incorporated with head office at Saskatoon, Sask. Its capital stock is 
$20,000. : 

The Imperial Elevator & Lumber Company, Limited, whose head 
office is in Winnipeg, has been incorporated with capital stock of 
$1,000,000. 

The Imperial Elevator & Lumber Company, Limited, has pur- 
chased the lumber yard at Redvers, Sask., formerly operated by 
Thomas Bros. ° 

The Rainy River Lumber Company, Limited, will now operate 
under the name of the Shevlin-Clarke Company, Limited, with head 
sales office at Winnipeg. 

The Revelstoke Sawmill Company, Limited, has been incorporated 
at Edmonton, Alta., with capital stock of $500,000. The head office 
of the company is at Calgary, Alta. 

The North Star Lumber Company, Limited, whose head office 
is at Kinistino, Sask., have taken over the yards formerly owned by 
Schindler Bros. Lumber Company, at Watson, Sask. A. S Peterson 
is president. 

The Athabasca Sawmills, Limited, has been registered under the 
ordinance of the North-West Territories respecting foreign com- 
panies, at Edmonton, Alta. ‘he head office of the company is in 
Scotland, and its capital stock, $100,000. 

An interesting lumber deal recently took place at Carnduff dur- 
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ing the last few weeks, when Johnson Bros. disposed of their lumber 
yards at Carnduff and Alida to the McHrath Lumber Company, Lim- 
ited, whose head office is at Radville, Sask. 

In the January issue of the Western Lumberman we stated that 
a fire had occurred in a mill at Pingston Creek, which mill is leased to 
the Revelstoke Lumber Company, which information was perfectly 
correct so far as it went, but we made the inference that the Revel- 
stoke Sawmill Company, Limited, whose head office is at Calgary, 
was connected with this firm This, we are informed, is not so, and 
we print the correction so that none of our readers may be mis-guided. 


A report, we are informed, has been circulated amongst the trade 


‘in the West, that the North Battleford Lumber Company, Limited, at 


North Battleford, Sask., has sold its lumber business at that point, 
which is not the case. They have, it is true, recently changed their 
location, having moved to their own premises on the Industrial Spur at 
North Battleford, where they have their own private trackage and 
much better facilities for doing business and taking care of the firm’s 
ever-increasing number of customers. J. A. Foley is president of 
the North Battleford Lumber Company, Limited. 

Owing to being crowded out with convention matter last month, 
the usual Prairie page was left out. We had prepared a short notice 
regarding the lumbermen’s bonspiel which was the ninth of these 
annual events held by the Winnipeg lumbermen at the Granite Curl- 
ing Rink. This year’s bonspiel was just as successful as it could be 
and some good play was witnessed. The open event was won by 
J. 5S. McDiarmid’s Winnipeg Paint and Glass rink from the Deneer 
boys by 8 points, while the consolation final was won by the Dowse 
Sash and Door Company’s rink from the Dominion Lumber and Fuel 
Company by a majority of 6 points. 

Here is a letter that we like to receive, and it shows in what high 
esteem the Western Lumberman is held by its prairie retail lumber 
dealer readers: As 

Revelstoke Sawmill Company, Limited, 
Calgary, Alta. 

We take pleasure in subscribing for the Western Lumberman for each 
of the Superintendents and Yards in our system and our allied companies. 
We have watched the growth of your paper and feel it merits the support of 


all lumbermen. 
Yours truly, ; 


(Signed) Revelstoke Sawmill Company, Limited, 

; F. W. Hess, Manager. 

This new order included the subscriptions to the Revelstoke Saw- 

mill Company, Limited, the Atlas Lumber Company, and the Alberta 
Lumber Company, some 100 new subscriptions altogether. 


A. B. Donley, manager of the J. D. McArthur retail lumber busi- 
ness in Winnipeg for many years, was, some time ago, appointed man- 
ager of the same company’s business at Edmonton, where he has taken 
over similar duties. Mr. Donley has been with the McArthur Lumber 
Company for the last twenty years, and is looked upon as one of the 
ablest lumbermen in Western Canada. The company operates a fine 
modern mill at Edmonton which is now running day and night Prior 
to his departure, Mr. Donley was the recipient of many evidences 
of the high regard and esteem in which he is held by the business 
public and his immediate associates. Among the larger gifts were: 
Cabinet of silver from the Assiniboine Curling Club; cabinet of silver 
from the Adanac Club; silver service from the wholesale lumbermen : 
leather chair from the retail lumbermen; club bag from the office staff. 
The Western Lumberman wishes Mr. Donley the very. best success 
in his new undertaking, and we are sure that Edmonton will find in 
Mr. Donley a citizen that they will be proud of. What is Winnipeg’s 
loss is Edmonton’s gain. 

The Western Lumberman is in receipt of a notice from the Can- 
adian Freight Association, Western Lines, regarding the change in 
demurrage rules and charges. The notice reads as follows: 

Change in Demurrage Rules and Charges 
January 1st to April 30th, 1917 

General order No. 174 of the Board of Railway Commissi 

Canada, dated December 23rd, 1916, reads ING Aa: fallen ae zs 


“Rules 1, 2, 6 and 15 of the Canadian Car Service Rules i 

f CS 1, &; : are suspended in 
their entirety from January 1st, 1917, to April 30th, 1917, both iocinsee and 
the following rules, bearing the same numbers, are hereby substituted. Rule 
11 is also suspended for the same period. : 


RULE 1 


When cars are held under load, or awaiting loads, beyond the free time 
allowed by Rule 2, for any reason for which the consignee or shipper is re- 
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sponsible, the following tolls for each day of twenty-four hours, or any part 
thereof, shall be charged to and paid by the shipper, consignee, or other party 
responsible therefor, in addition to all other tolls paid or payable in respect 
of the goods carried, or to be carried, in or on each such car, namely: 


NCTM GME SUMCOAWIS§ conc ccte. wu tite cc Soe iet wes nee One Dollar 

GRRE NE SSECIIOM GA «os fico hie acl Miles witlecsn cee One Dollar 

REG tIMInt Aay.t= 22 isc ob Saiyan ee adele ce oe Three Dollars 

For the fourth and each succeeding day.......Five Dollars 
RULE 2 


(a) After notice of arrival of a car at its destination, or in the outside 
break-up or sorting yard if such be used for the purpose, all consignees shall 
be allowed twenty-four hours within which to pay the tolls or charges (if any), 
to give order for special placing or delivery if such orders be necessary, and 

for Customs entry of freight in bond. If more than twenty-four hours be 
- used for these purposes, the excess time shall be deducted from the succeeding 
unloading period, except as provided in Rule 15. 

(b) Forty-eight hours’ free time shall be allowed for loading or unloading 
all commodities, computed from seven a.m. of the day following the day on 
which actual or constructive (see Rule 13) placement has been effected: Pro- 
vided that any portion of such placement may be utilized by the shipper 
or consignee, in addition to the said forty-eight hours, without charge. 

Exceptions—(a) Five days’ free time shall be allowed at Montreal and at 
tide-water ports for unloading lumber and hay for export. 

(b) In the portion of Canada in which the Canada Grain Act prescribes a 
specified time for loading grain, the said Act shall apply. 


. ‘(c) If the destination is not a port of entry, forty-eight hours shall be 
“4 allowed for clearance of Customs at the outside port of entry. 
RULE 6 


If wet or inclement weather, according to local conditions, renders loading 


or unloading impracticable during business hours, or exposes the goods to 
damage, the time allowance shall be extended so as to give the full free time 
of suitable weather. But if the parties neglect or fail to avail themselves of 
the herein authorized free time of suitable weather, they shall not be allowed 
additional free time by reason of such neglect. 


RULE 15 


If after arrival at destination a car is reconsigned under switching arrange- 
ments, the original consignee alone shall have twenty-four hours in which to 
give order for special placing or delivery; and he shall pay the tolls prescribed 
in Rule 1 for all time in excess of the twenty-four hours, so that the final free 
time allowed by Rule 2 (b) shall still remain to the party who accepts delivery.” 


Cars in transit, held for orders, or placed for loading or unload- 
ing prior to January Ist, 1917, will be subject to the foregoing rules 
and charges on and after that date. 


Your car service reports will be carefully checked in this office, 
and any undercharges debited against Agents, so that it will be in your 
interest to avoid mistakes. 


Agents will be held personally responsible for the prompt col- 
lection of all demurrage charges due. 


Agents should give as much publicity as possible to this temporary 
increase in demurrage charges, and urge shippers and consignees to 
release cars within the ample free time allowed. 

Public interest requires that during period of car shortage there 
should be prompt release of cars, and the demurrage toll is simply a 
means to bring this about. 


~ Do You Keep in Touch with Y our Farm Prospects? 


. British Columbia Forest Branch Describes the Ideal House for Prairie 
Conditions—Details of Construction Given Herewith 
By A. R. Greig and L. B. Beale 


The house, the centre of all the activities of the farm, is the most 
important of all its buildings, and its planning and construction should 
receive a corresponding amount of care, even if it is to be only a tem- 
‘porary structure. Too often, unfortunately, the reverse is the case, 
and the house, usually the first building put up, is the least carefully 
planned and the last to be improved or rebuilt. 
The home will be most convenient if it is easily accessible from 
the highway and is centrally located, so that all parts of the farm can 
_be reached without difficulty and as far as possible with equal facility. 
This will save time in going from the house to the fields, a matter that 
is especially appreciated at very busy times of the year. The site 
should have good drainage. If possible, it should command a good 
view of all parts of the farm. It is hardly necessary to say that the 
barnyard should not form a prominent part of this view, though it may 
be included in it. 
Interior Arrangements’ 


Convenient, labor-saving arrangement of the interior is even more 
important in a farmhouse than a city house, because the housekeeper 
on the farm has, as a rule, more work to do—work which often in- 
cludes duties in addition to the care of the house itself. 

As the house is the most important building, so the kitchen is the 
'mostimportant room. Asarule, a large part of the work is done there, 
and it has been aptly called the workshop of the home. 

The size of the kitchen will depend largely on its uses. It should 
be primarily a cook-room, and the tendency in the larger modern farm- 


—-FARM House N2&3— f 
— SKETCH-— 


wii 7 


A bungalow style of farmhouse, 24 x 36 ft., specially designed to meet the 
severe climatic conditions of Western Canada. 


houses is to have a comparatively small, compact kitchen, used chiefly 
for the preparation of food, and a separate dining-room. Very often, 
however, especially in small houses, the kitchen must serve also-as a 
dining-room, living-room, wash-room, laundry, etc., and in such cases 
must ‘be made correspondingly larger. 


The kitchen should be light and pleasant to work in, both summer 
and winter. It is desirable to have it placed either in a corner of the 
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A large amount of short-length lumber can be used in this house, 
exceeds 16 ft, in length. 


No piece 


house or else in a narrow part, where it can get light and ventilation 
from two sides, with one side preferably facing east to let in the morn- 
ing light. The windows and doors should be plac ed to get full advan- 
tage of the light and air. Dust from a road and odors or flies from the 
barny ard must, of course, be avoided. 


The floors, walls, and ceiling should be plain, smooth, and easy to 
keep clean. For the floor it is desirable to use one of the harder 
woods, as Western larch, Douglas fir, or Western hemlock, preferably 
edge-grained stock, and to oil it periodically after it is laid. Wood fin- 
ish, such as V -joint, or good plaster, are suitable for the walls and ceil- 
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ing. Wood finish is easier for the unskilled person to put up, and is, 
therefore, specified in some of the houses shown in this bulletin. 

A basement or cellar is not essential unless\a furnace is to be in- 
stalled, but it is very useful for many purposes, such as storing vege- 
tables for use in the kitchen. It should have an entrance from the 
kitchen or the wash-room; it is also convenient to have an entrance 
from the outside. 

The dining-room should be atleast 11 feet wide, and preferably 
larger, in order to leave room around the table for serving meals. If it 
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This house will accommodate a family of four or five persons, but has larger 


rooms, with more closets, and has, in addition, a big living-room, 
and a veranda across the whole front. 


is used also as a living-room, additional space ought to be provided, 
and also a fireplace if possible. It should have direct communication 
with the kitchen, with a door between, swinging both ways, and fitted 
with a glass panel to avert collisions. 

The house described herewith has been very carefully planned, 
and will, it is believed, meet the needs of many prospective house- 
builders, though, of course, it is not to be expected that it will suit 
everybody. In designing it the object has been to embody, as far as 
the limitations of size and cost would allow, the various desirable fea- 
tures mentioned above; to combine convenience, economy, and good 
appearance. 

A Typical Farmhouse for Western Canada 


The house illustrated herewith is designed in the bungalow style, 
and will be found very convenient in arrangement and low in cost. The 
outside size is 24x 36 feet. It will accommodate a family of four or 
five persons, but it has larger rooms, with more closets, and it has, in 
addition, a big separate living-room and a veranda across the whole 
front. 

The kitchen is fitted with a sink, with draining-boards, cupboards 
under them, cabinet, closet, and cooler; and the wash-room with a 
fixed table, cupboards under it, shelving, and a wash-basin stand. Over 
the kitchen is a trap-door to the loft. ‘Two bedrooms, each 11 x 11 feet 
4 inches, provided with large clothes closets, open off the kitchen, 


The chimney is convenient for connections from the kitchen, bed- 
room, and living-room. The best place for a cellar, if one is desired, 
would be under the kitchen. 

A large amount of short-length lumber can be used in this house. 
Nearly all the studs are 8 feet long, the floor-joists 6, 8, or 10 feet, and 
the rafters are all 14 feet—in fact, no lumber exceeds 16 feet in length. 
The outside walls are warmly built of siding, paper, shiplap, studding, 
and another layer of shiplap inside, on which 1x 2-inch strips are 
nailed to take the laths for plastering. 


The Farm Layout 


The factory or plant that is most conveniently laid out and 
equipped for its work is the one which, other things being equal, will 
operate at the lowest cost with the least work, and will yield the most 
profit and satisfaction. The same is true of farms. It is important 
that each farm building should be as convenient as possible to work 
in; it is equally important that the farm buildings and fields—all parts 
of the farm, in short—should be arranged as conveniently as possible 
in relation to one another. Careful grouping of the buildings will 
reduce the work and make it possible to get along with less help or to 
work shorter hours. Careless grouping will do the opposite. Almost 
any kind of a plan is better than none at all, even though it is hardly 
possible to make one that could not be improved on after a few years’ 
experience with it. 

Only very general suggestions can be given in regard to planning 
the layout, because every farm represents a separate problem, for 
which the details-must be worked out individually. The best time to 
plan the layout is, of course, at the beginning, before any permanent 
buildings are erected, although the arrangement of an established farm 
can often be improved a good deal. The plan should not only consider 
present needs, but should be optimistic, and provide for what it is 
hoped the farm will be in future. 

The location of the house, which should be considered first, has 
already been discussed. Some of the points to be kept in mind in 
regard to the other buildings are: To have the ice and milk house con- 


venient both to the dairy-barn and the farmhouse; the silo next the 


dairy-barn; the horse-barn and the implement-shed not too far apart; 
water and yards or paddocks provided for all the live stock buildings, 
or within easy reach of them. In placing the buildings, sufficient room 
should always be left to allow for future enlargement, and also to 
decrease fire risk. 

Bills of materials and working drawings for this house may be 
obtained by writing to the Chief Forester, British Columbia Forest 
Branch, Victoria, B.C. Please mention you saw data in the Western 
Lumberman. 


Sudden Death of Prairie Lumberman . 


On February lst many Van- 
couver friends were shocked by 
the announcement of the sudden 
death of Alex. Shields, vice-presi- 
dent and manager of the Farmers” 
Lumber Company, of Saskatoon, 
Sask., who reached the city only 
the day previous, to spend a short 
vacation. Mr. Shields, who was a 
guest at the Hotel Vancouver, ap- 
peared to be in his usual good 
health when. he went to his room 
about 11.30 p.m., after planning to 
call on a number of friends the 
day following. Early in the morn- 
ing he was taken suddenly ill, and 
a couple of physicians were called. 
but their aid was unavailing. 
Death was undoubtedly due to 
heart trouble. 

Mr. Shields was 43 years old, 
was born in Toronto, and came to 
British Columbia in 1895. Until 
1900 he was connected with the 
lumber industry in the interior. 
He is survived by his brother. J. C. 
Shields, president of the Dominion Lumber & Timber Company, 
Limited, Vancouver, who was in Kamloops when notified of the sad 
occurrence. A sister, Mrs. Crabb, resides in California. 

The funeral was held Monday, the 5th, to Mountain View cem- 
etery, Vancouver, having been postponed from Saturday.to permit 
the attendance of a number of Saskatoon friends and business asso- 
ciates. 


The Late Alex. Shields, of 
Saskatoon, Sask. 


It is reported that the Elk Lumber Company, at Fernie, whose 
mill has been closed down for two seasons, will operate during the 
summer, and that it is preparing to get out some logs. 
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Lumber, Shingles and Logs 
Vancouver, Feb. 21 


The unexpected has happened—the lumber industry is again suf- 
- fering as a result of weather conditions quite as bad as those experi- 
enced in January and fore part of February of last year, when busi- 
ness was tied up almost completely for six weeks. The mills have 
turned out comparatively little lumber since the new year opened, 
frost and snow having lengthened the annual shutdown for repairs. 
To make matters worse, the several railway embargoes have become 
still more stringent, and shipments have been greatly restricted. 
_ There is a tremendous demand for material, but only a small propor- 
tion of the orders can be filled. The curtailment in output brought 
about by the circumstances noted is more serious than that of last 
_ year. Over 16 inches of snow have fallen in Vancouver and vicinity 
since Sunday last, and in parts of the Fraser Valley there is a depth 
‘of two feet, which is being added to every hour. It is not surprising 
that at a meeting of the B C. Lumber & Shingle Association, held 
Tuesday last, it was deemed advisable to add $1 to the price of timbers, 
making the base price $15 a thousand feet, nor is it unlikely that 
other items will be advanced in the near future. 


Shingle production in British Columbia has been suffering a 
very marked curtailment which can be attributed to three influences, 
any one of which is strong enough to make a distinct impression on 
the market. The three factors are—the car situation, weather condi- 
tions, and the shortage of raw material. The car situation relates not 
only to a shortage of the proper equipment for shingle shipments, but 
primarily to the vast freight blockade in the east. The embargoes 
necessitated by this blockade have successfully shut off the shingle 
markets east of Port Arthur in Canada, and Chicago in the United 
States, upon which manufacturers rely for a large percentage of their 
business. The submarine menace, which halted trans-Atlantic ship- 
ping from the United States for a time, has caused a vast amount of 
freight to be piled up at the Atlantic seaboard, which was already 
taxed beyond its capacity. The effect of this will probably be felt for 
_ the next two or three months in more strictly and possibly extended 
embargoes. 


: The cold weather and heavy snows experienced along the Coast 
_ since the first of the year have been responsible for a heavy curtail- 
ment in production. Many mills have been unable to manufacture 
_ shingles as-yet this year, and indications are that it will be some time 
before they’ can operate with any success. The labor shortage, to- 
_ gether with heavy snow, have been the means of seriously curtailing 
the supply of raw material. Particularly is this true of shingle bolts, 
upon which about 70 per cent. of the mills are dependent. Conse- 
quently, logs and bolts are scarce and have advanced in price; in fact 
_ everything connected with the manufacture of shingles has advanced 
"in price since the first of the year to an extent for which the increase 
in shingle prices does not compensate. Taken all in all the manufacture 
_ of shingles does not offer alluring inducements for the investment of 
_ new capital. 

The present: prices f.o.b. mill to the trade are: XXX $2.30; 
_ XXXXX $2.60, Eurekas $2.85, and Perfections $3.15. 


The logging industry has also been suffering as a result of the 
untoward weather conditions. It will be remembered that most of 
the up-coast camps closed down for the Xmas holidays a couple 
of weeks earlier than usual owing to snow and severe frost early in 
December. Since the new year a few camps operating in favored 
locations have been able to keep going, but a majority of the loggers 
_ had planned to open about the middle of February, and the present 
severe snowfall will hold them back until a thaw comes. Last year 
the total scale of timber in the province was equivalent to 1,280,263,000 
feet board measure of lumber, as compared with 1,017,683,000 feet in 
1915. While the supply of logs now available is small, the mills are 
fairly well supplied for some time to come, but as manufacturing 
Operations this year will be on a much more active scale than last, 
some uneasiness is felt lest the scarcity of wire rope, shortage of labor, 
_ and other drawbacks facing the loggers lead to a smaller rather than 
_ a greater output for the season. It is more than a probability that fir 
will advance another dollar inside the next thirty days. Present 
prices on grades are $7.00, $10.00 and $13.00, with camp run booms 
selling at $8.75 to $9.50; shingle cedar, $11.00 to $12.00; lumber cedar, 
$13.00; shingle bolts, $7.00 to $7.50. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Personal Items of British Columbia 


Mr. Geo. Parslow, lumber wholesaler, of Edmonton, was at the 
Coast recently placing orders for the coming season. 


Mr. D. F. Griffith, of the B. Greening Wire Rope Company, Ham- 
ilton, Ont., paid Vancouver a business visit early in February. 


_ Mr. H C. Ross, of the Ross-Saskatoon Lumber Company, Lim- 
ited, Waldo, spent a few days on the Coast early in February. 
id Mr. R. D. Macdonald, of the Great West Lumber Company, 
Winnipeg, spent a week at the Coast in the latter part of January. 
Mr. H. K. Agnew, manager of the Retail Lumbermen’s Buying 
Agency, Limited, Vancouver, attended the retailers’ convention at 
Winnipeg, January 24-26. 
Mr. Elmore Staples, president of the Otis Staples Lumber Com- 
pany, Limited, Wycliffe, and family, returned early in February from 
an extended visit with Detroit friends. 


Mr. Neil Murray, in charge of the Arrowhead Lumber Com- 
pany’s interests at Kamloops, called on Vancouver friends February 
6th while on his way to Seattle, Wash., for a few days. 


Mr. Niel Nielson, of San Francisco, trade commissioner on the 
Pacific Coast for the New South Wales Government, paid Vancouver 
friends a visit early in February. He was accompanied by Mrs. Niel- 
son. 


Coast lumbermen and retailers were recently afforded an oppor- 
tunity of renewing old associations with Mr. Theo. Sparks, of the 
Northern Lumber Company, Grandview, Sask., operating some 20 
retail yards. 


Mr. J. H. McDonald, manager of the B. C. Box Manufacturing 
Company, Limited, New Westminster, visited Okanagan Valley 
points early in February in connection with fruit box contracts for 
the coming season. 


Mr. George R. Potter, until recently Coast representative of 
Muir, Kirkpatrick & Sharpe, lumber wholesalers, Toronto, left for 
Winnipeg in the latter part of January to accept a position as traveller 
over his old territory. 


Mr. Wm. McNeill, assistant general manager of the Western 
Canada Power Company, Limited, Vancouver, returned about the 
end of the month from an extended business visit to the company’s 
head office at Montreal. i 


Mr. C. S. Roray, of Roray & Yesman, Limited, brokers, etc., Do- 
minion Building, Vancouver, left for the Eastern States and Canada 
about the middle of January on an extended business trip. He will 
return about the end of March. 


Mr. Ralph M. Hoffman, formerly located in Vancouver as re- 
presentative of the Meese & Gottfried Company, and more recently in 
charge of that company’s Seattle office, is now sales manager of the 
Hesse-Martin Iron Works, Portland, Ore. 


Mr. J. D. McCormack, general manager of the Canadian Western 
Lumber Company, Limited, Fraser Mills, left for Southern California 
points on February 8th, accompanied by Mrs. McCormack, to enjoy 
a well-earned vacation of four or five weeks. ; 

Mr J. E. Buckingham, of Portland, Ore., Pacific Coast travelling 
representative of the Baldwin Locomotive Works, called on Van- 
couver and Island lumbermen and logging operators early in Febru- 
ary. He took away with him an order for a Mikado type of locomotive. 

Capt. Cosmo Bruce, former manager of the Coast Lumber & 
Fuel Company, Limited, Vancouver, is in command of the B. C For- 
estry, C.E.F., now signing on men for overseas. Experienced lumber- 
men are joining every day and drafts will be sent forward at regular 
intervals. 


Mr. W. Tomlinson, of Tomlinson & Mitchell, lumber wholesalers, 
Winnipeg, spent a few days in Vancouver last month. With Mr. 
Barnett, the firm’s Coast representative, he visited a number of the 
mills and closed contracts for a large quantity of lumber for spring 
delivery. ; 

Mr. E. Hemmingsen, logging superintendent at Cowichan Lake 
for the Victoria Lumber & Manufacturing Company, Limited, Che- 
mainus, visited his Vancouver friends February 3, remaining over 
the week-end. Logging operations had been tied up temporarily by 
a fall of four feet of snow in the course of a few days ‘Sere 

Mr. R A. Dailey, some years ago sales manager of the Columbia 
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River Lumber Company, Limited, Golden, has been re-appointed to 
the position of secretary-general manager of the Pacific Coast Ship- 
pers’ Association, Seattle. Mr. Dailey is son-in-law to Mr. J. D. Mc- 
Cormack, general manager of the Canadian Western Lumber Com- 
pany, Limited, Fraser Mills. 

Mr. A. E. G. Madley, general manager of the Canadian Boomer 
& Boschert Company, Limited, Montreal, leading manufacturers of 
pulp making machinery, spent part of January and February at the 
Coast. His visit was in connection with the signing up of several 
large contracts for equipment required at the Ocean Falls plant of 
the Pacific Mills Company, Limited, and the Quatsino Sound plant 
of the Colonial Pulp & Paper Company, Limited, both of which will 
be in operation this year. While here Mr. Madley visited the B. C. 
Sulphite Fibre Company’s extensive plant at Mill Creek, Howe Sound. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


Grant Lee has acquired the portable sawmill at the 70 Mile House, 
in Clinton district, and will operate it this season on Big Bar Creek. 


A court injunction has been issued at Portland, Ore., restraining 
the Alberni Timber Company from disposing of any of its British 
Columbia holdings. 

The assets of the Island Lumber Company, Limited, Duncan, now 
in liquidation, are to be sold. Tenders are being received for the pur- 
chase of the properties. 

Klein Bros. are operating a big logging camp on Salt Spring Is- 
land, Cowichan Bay, Vancouver Island. They have a contract to 
take out 12,000 fir piles. 

The Grand Trunk Pacific Railway drydock and shipbuilding plant 
at Prince Rupert are being opened up. It is probable that wooden 
ships will be built there. 

The Maritime Motor Company have established a plant on 
Thirteenth Avenue West, Vancouver, for the manufacture of gasoline- 
driven mining and logging locomotives. 

The B. C. Forest Branch has given notice of the cancellation of 
a dozen timber marks owing to the completion of logging operations 
on the limits covered by the registrations. 

W. A. Anstie, general manager of the Forest Mills of B. C., Lim- 
ited, Revelstoke, is having the company’s mill at Cascade, Nelson dis- 
trict, put in shape for an early start in the spring. 

The Canadian Western Lumber Company’s big plant at Fraser 
Mills resumed cutting on February 5th after a shutdown brought 
about by the heavy snowfall the week previous. 

The Rotary Club of Victoria at a recent meeting passed a reso- 
lution in support of the establishment of a school of forestry in con- 
nection with the University of British Columbia. 

The L. B. Menefee Lumber Company, of Portland, Ore., claims 
the record of having cut last year more shingles than any other com- 
pany in the world. The output of the big plant was 280,000,000 
shingles. 

At the eleventh annual meeting of the Western Pine Manufac- 
turers’ Association, held at Spokane, Wash., on February 12th, the 
millmen decided to start an advertising campaign and to adopt a 
trademark. 

Recent visitors to Vancouver Island points say that preparations 
being made point to great activity in lumbering this year. Most of 
the small mills have already contracted with Vancouver wholesalers 
for their season’s output. 

The sawmill of the Nicola Valley Pine Lumber Company, Lim- 
ited, Canford, Nicola Valley, resumed operations February 1st, after 
the annual shutdown for repairs. The plant will operate night and 
day for most of the season. . 

J. S. Patterson Lumber Company, Limited, Vancouver, furnished 
the sheathing and decking of the Zafiro, the steel steamer now being 
transformed by Vancouver owners into a three-masted lumber carrier, 
with auxiliary gas engines. 

The sawmill, sash and door factory, lumber and other assets of 
the North Vancouver Lumber Company, (assigned), are being offered 
for sale by the assignee. The property: is situated on Esplanade Street 
and St. George Avenue, North Vancouver 

A collapsible steel container has been invented in the East, and 
is being widely advertised as being superior to wooden boxes for many 
shipping uses. Another attempt on the part of manufacturers of sub- 
stitutes to throw lumber into the discard heap. 

Messrs. Whalen Bros., of the B. C. Sulphite Fibre Company, 
Limited, Vancouver, recently purchased two powerful tugs for use 
in the company’s pulp operations at Mill Creek, (Howe Sound), Swan- 
son’s Bay and Quatsino ‘The price paid was $25,000. 


Still, another Coast mill has been taken over by Hindoos—the 
idle plant of the Marcum Lumber Company, Limited, at East Delta, 
which has a capacity of 40,000 feet per day. The concern will in 
future be known as the International Lumber Company. 


Vancouver Island and up-coast lumber and shingle manufacturers 
will be better served by the Canadian Pacific Railway Company in the 
near future. As a result of the improvement in business conditions 
the company has decided to place two new car ferries in commission. 

Messrs. Patterson & Johnson, of the Canada Lumber & Timber 
Company, Limited, who are fitting up the old Terminal Lumber & 
Shingle Company sawmill on False Creek near Connaught Bridge, 
expect to get going shortly. Extensive repairs have been carried out. 


Secretary Blair, of the Vancouver Board of Trade, received a 
communication not long ago from the Overseas Shipbuilding Com- 
pany, of Chicago, asking if Vancouver shipyards could build wooden 
vessels up to 4,000 tons deadweight capacity. A favorable reply was 
forwarded. - , 


The first extensive. wireless telephone system in the world is. 


now being put into use in southern California on the large reserves 
of the Forest Department of the United States, where the inventor, 
Dr. H. Barringer Cox, will be at work on the perfection of the sys- 
tem during the winter. 


Logging operations in the Nicola Valley, where a number of 
contractors are busy getting out timber for the Nicola Valley Pine 
Lumber Company, Limited, Canford, are hampered by the disappear- 
ance of the snow early in February, when wagon trucks had to be 
substituted for sleighs for hauling. 


Following extensive repairs one side of the big plant of the 
Victoria Lumber & Manufacturing Company, Limited, Chemainus, 
was started up February 6, and the other side some days later. In 
addition to keeping up heavy shipments to the prairie the mills are 
at present cutting out a cargo for export. 

The Vancouver Lumber Company, Limited, now in control of 
the Mainland Cedar Company limits at Port Neville, are building 
a standard gauge railway into the timber. E. S. Sanders, manager of 
the company, spent February 14 and 15 on the ground and made 
arrangements to hasten the work of construction. 


Nearly 300 men are now employed at the plant of the Empire 
Pulp & Paper Company, Limited, Swanson’s Bay, and this number 
will be raised to over 400 when the firm’s logging operations are fully 
developed , Between 30 and 40 tons of chemical pulp are being pro- 
duced daily, and the output may reach 70 tons before spring. 


The enormous quantity of wood products used by the Canadian 
Pacific Railway Company in a normal year is indicated in the follow- 
ing statement by Vice-president George Bury: Track ties, 5,000,000; 
switch setts, 5,000; fence posts, 200,000; telegraph poles, 50,000; piles, 
20,000 ; shims, 5,000,000; tie plugs, 25,000,000; lumber, 60,000,000 feet 


Replacing the plant which was destroyed by fire last fall, Messrs. 
Sutton & Foote’s new shingle mill at Trout Lake, in the interior, 
has about double the former capacity. A bolt camp has been getting 
out timber all winter, and it is likely that when manufacturing is 
started in the early spring the plant will operate on a 20 hour schedule. 


Logging equipment formerly used by the Robert Dollar Company- 


near Bandon, Ore., is to be brought to British Columbia to supply 
timber for the company’s new export mill at Vancouver. A sea-going 
scow 26 x 70 feet is being constructed to carry the machinery and 
equipment, which includes some miles of steel for a logging railway. 


The presence in Vancouver recently of James W. Black, a lead- 
ing official of the United States Cement & Concrete Construction Com- 
pany, is believed by prominent business men to have been connected 
with plans on foot to construct a huge drydock on Burrard Inlet. 


It is confidently predicted that the work will be proceeded with in 


the near future. 


The tallest pile driver ever used by a Vancouver contracting con- 
cern has been at work for some weeks on Burrard Inlet driving the 
creosoted piles which will form the foundation for the extension of 
Pier “D” used by the Canadian Pacific Railway coastal steamers. 
Owing to the depth of water piles from 90 to 130 feet in length have 
to be put down. 


Port Coquitlam has a shipyard where a few years ago the schoon- ~ . 


er City of Coquitlam—the first sailing vessel of any size to be built in 
a British Columbia yard—was launched. An effort is now being made 
to secure financial assistance from the province under the provisions 
of the B. C. Shipping Act so that the yard may be placed in a position 
to take contracts. 


Replacing the plant destroyed by fire last fall, the new seven- 
machine shingle mill of the Brunette Sawmills Company, Limited, at 
Sapperton, New Westminster, will be ready to cut about March 15 
The machinery is now being installed in the main building and the 
boiler house and refuse burner are under construction. The plant will 


be one of the best in the province, and in several respects will lead 
all others. It will be electrically driven and equipped with automatic 
sprinkler and blower systems. 


Coast mills are preparing bids for the supply of about 4,000,000 
feet of lumber required by the Alberta Farmers’ Co-operative Elevator 
Company, Limited, Calgary, for the construction of twenty-five ele- 
vators in Alberta. As the stocks of the Mountain mills are very low 
it is thought the business will have to come to the Coast. Offers must 
be in the hands of the company’s engineer by March Ist. 


Wooden strips to take the place of putty in glazing work are 
now being manufactured by a Grand Rapids, Wis., lumber concern, 
and promise to become popular. The strips are tacked in place with 
‘%-in brads after having been mitered at the corners, and hold more 
‘securely than putty. The great advantage is in the ease with which 
the strips may be removed and replaced when glass has been broken. 


The sash and door factory of the W. G. Scrim Lumber Com- 
pany, at the corner of Dufferin and Ontario Streets, Vancouver, nar- 
rowly escaped destruction by fire on the morning of February 4. The 
good work of the firemen confined the damage to the interior of the 
boiler house and dry kiln, the lumber in the latter being removed in 
a partly burned state. A fire broke out in the same factory in Novem- 
ber. 


In the course of co-operative experiments which are being con- 


ducted at the forest products laboratory at Madison, Wis., by the 


Forest Service and the Northern Hemlock & Hardwood Manufac- 
turers’ Association, a rapid method of kiln-drying hemlock has been 
developed whereby shiplap can be dried green from the saw to ship- 
ping weight in forty-eight hours, and two-inch plank in six to eight 
days. 

The new shingle mill of the Dominion Shingle & Cedar Company, 
Limited, New Westminster, described in last month’s issue of the 
_ Western Lumberman, was started up February 15 and will operate 
on a 20-hour schedule all season. Seventy-five men will be employed 
on the two shifts, and about the same number in the firm’s up-coast 
logging camp. The payroll of the company will average $12,000 per 
month. 


As pointed out by the B. C. Manufacturers’ Association in a recent 
communication sent to the Minister of Militia and Defence, this pro- 
vince is the one.spot in the Dominion that seems best fitted for the 
establishment of an aeroplane factory. We have the clear spruce 
for which the British War Office has been paying as high as $90 a 
thousand feet, and also the equable climate requisite for everyday 
flight practice. 


The Craig-Taylor Lumber Company, at present operating a saw- 
mill of 50,000 feet daily capacity at Bradner, in Matsqui municipality, 
Fraser Valley, will be out of lumber in the course of a couple of 
months. The plant will be removed to Otter, Langley municipality, 
where new limits have been acquired, and the out put will be raised 
to 60,000 feet. Over 100 men will be employed in the mill and woods 
operations. 


month by month is clearly set forth in the figures given out by the 
Crown Timber office at New Westminster. Receipts for January, 
' 1916, were only $3,954.28, as compared with $8,132.87 for January, 
1917. For the ten months ending January 3lst, 1916, the total re- 
-ceipts were $65,454.02, as against $85,740.16 for the same period 
ending January 3lst, 1917, an increase of over $20,000. 


Anton Smith, Inspector of Forests for the Norwegian Govern- 
ment, has been in British Columbia for some time making a study 
of the Coast timber species with a view to planting large areas in 
Norway that are unfitted for agriculture. This province offers a 
close physical parallel to his native land, and Mr. Smith is convinced 
that many of our trees will do well there. Arrangements will be 
made through the B. C. Forest Branch for a supply of seed. 


Messrs. Pendleton and Gilkey, of the Straits Lumber Company, 
Limited, do not care a jot about superstition, and when repairs on 
their big mill at Nanoose Bay, Vancouver Island, happened to be 
completed on Thursday, January 25th, the manufacturing of lumber 
was commenced on the Friday, in defiance of all bad luck sayings and 
omens. It is a fact, however, that many millmen and loggers go 
to some trouble in arranging for the opening up of operations on 
another day. 


The new shingle plant of the Vedder River Shingle Company, 
Limited, at Kent Road, West Vancouver, was ready to start cutting 
February 6th, but two feet of snow and eight degrees of frost made 
it impossible to operate until a week later. Ten Letson & Burpee 
upright machines are installed, but only three are in use at present 
owing to the depth of snow rendering it difficult to get bolts out of 
the woods. A stock of from 2,000 to 3,000 cords will be accumulated 
to keep the plant cutting steadily until the mile-long bolt flume is 
ready to transport timber from the firm’s mountainside limits. R. 


.The marked improvement noted in the B. C. lumber industry | 
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Shields, owner of the plant, has invested $60,000 in buildings, ma- 
chinery and timber, and is believed to have one of the best money- 
making propositions on the Coast. 


The B. A. Mills Timber Company, Ltd., Vancouver, formerly a 
wholesaling concern, now occupies a commanding position as manu- 
facturers of lumber. Operating two Coast mills of good capacity at 
Mt. Lehman, Fraser Valley, and Westholme, Vancouver Island, the 
demand for the company’s fine products has grown to an extent that 
has encouraged Manager J. E. Dougherty to add a Mountain plant to 
his string of mills. A few weeks ago he arranged to take over the 
assets of the Riverside Lumber Company, Ltd., at McGillivray, in 
Fernie district, and by the middle of March expects to have a 50,000 
capacity mill in operation there. The limits are principally spruce, 
which is in strong demand on the prairies, and there is sufficient tim- 
ber available to last twenty vears. 


Forest Branch Revenue for December 


The total amount of forest revenue for the month of December, 
1916, was $145,880.39, and was made up as follows: 


" 


WitmberrliCensehees (ae sy 0's <ul te . .$ 89,191.37 
‘iimber licensetransterdtees. 040.0 Sera 205.00 ° 
Timber license penalty fees 2,054.77 
Hand loggers’ license fees 300.00 
Timber leases 4 268.34 
Timber royalty... 38,917 96 
asim ett caret tes ee 1,278.45 
Trespass and penalties ... 282.38 
Scalineweesn ioe fe eek. 3,039.53 
Timber sales stumpage ... 5,093.51 
Timber ‘sales.rentals =... 491.77 
Miscellaneous revenue: 
Timber sale cruising ... 130.30 
Scaling expenses 384.60 
Bech anges me. ss 32.10 
Seizure expenses 65.91 
Copies of documents 96.80 
Timber sale advertising 47.60 
$145,880.39 


Collections for Forest Protection Fund from licencees, lessees, 
etc., $11,006.36; contributed by Provincial Government, $11,006.36; 
total, $22,012.72. 


New B.C. Incorporations 


Pacific Coast Manufacturing Company, Limited; capital $10,000, 
head office at Vancouver. 


_ Automatic Sprinkler Company of America, Limited, (extra-pro- 
vincial) ; capital, $10,000; head office of company, Montreal; Que.; 
B. C. head office, Pacific Building, Vancouver. 


Craig-Taylor Lumber Company, Limited; capital, $48,000, head 
office at Vancouver. 


Masset Inlet Lumber Company, Limited; capital, $20,000, head 
office at Vancouver. 


T. A. Kelly Logging and Lumber Company, Limited; capital, 
$100,000, head office at Vancouver. 


Dewar Shingle Company, Limited; capital, $45,000, head office at 
Vancouver. 


AR Meredith, Limited ; capital, $100,000, head office at Vancouver. 

Echo Shingle Mills, Limited; capital, $100,000, head office at 
Vancouver. 

Khalsa International Trading Corporation, 


Limited; capital, 
$100,000, head office at Vancouver. 


Robertson & Hackett Sawmills, Limited 


Probably few British Columbia lumbermen are better known to 
the trade than Messrs. David: Robertson and Jas. W. Hackett, who 
have been in business in Vancouver continually since 1888, when 
they formed a partnership as building contractors to help repair the 
ravages caused by the great fire of ’85, which had practically swept 
the young city off the map. The following year the firm erected a 
sash and door factory on Seymour Street, which was removed to 
False Creek in 1900, and in 1895 the present substantial sawmill was 
built on the same site. Later on the capacity of the factory was 
more than doubled by the addition of another building and the in- 
stalling of modern machinery, and a three-machine shingle mill be- 
gan manufacturing a high grade of red cedar shingles. 

For almost a quarter of a century a very large percentage of 


the output of the Robertson & Hackett plant has been absorbed locally 


owing to its unvarying good quality, and therefore it will gratify the 
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prairie retailers to learn that—dating from the recent incorporation 
of the business as Robertson & Hacket imi the com- 
pany decided to switch over to the rail trade almost exclusively. 
Retailers will thus be able to secure shipments of the exceptionally 
fine stock which heretofore has been swapped up for Vancouver build- 
ing needs. 

The firm’s sawmill last year cuit 17,000,000 feet of lumber, the 
operating time being a little over nine months, owing to severe wea- 
ther conditions. This season the cut will be much larger, the mill 
having been speeded up to about 70,000 feet daily. The firm’s trade 
in shingles has grown to large proportions and they now handle and 
sell the output of several small mills. 

The officers of the company are: David Robertson, president; 
Jas. W. Hackett, vice-president ; Geo. R Hackett, secretary-treasurer. 
The latter has been entrusted with a large share of the management 
for some time past, with the result that up-to-date methods now goy- 
ern the various departments. 


Pacific Coast Lumber Cargo Shipments, 1916 


Below we givé the foreign cargo shipments of lumber made last 
year -from British Columbia, Washington and Oregon, the figures 
being furnished by the Pacific Lumber Inspection Bureau, Seattle, 
and Forest Branch, Victoria: 


British Columbia 
Lumber, Ft. 


AiStialliaies seer 2,152,657 
New Zealand . ae eee nae 286,421 
West Coast of South. America py AM es pte 627,418 
Cliittaa sl! trots inose neat ie ; 3,055,045 
Japan 4 ifah 3,042,690 
South Sea reiande Bite saline 5 991,308 
United Kingdom and Continent 19,801,629 
Africa 10,114,885 
IUSsiamea. 39,816 
Alaska ... 4,000,000 

hotalleer . 44,111,869 

Washington 

Australia . Le) ae i ke aePatlad Fa 79232. 357; 
New Zealand . : Ths ae oe 3,331,824 
West Coast of South America RET Eas ACR ON 


East Coast of South America ... 


MIExca GONG Sane aes 6,199,726 
Central America: Pe Be, Ca TTR Ta a reer ade Nae ih ars fivae Dae 
Giana er: 21,047 056 
Papa kecs- ae Panets 11,283,969 
South Sea istands = A oat . 1,811,998 
United Kingdom and Goniment ats 28,807 ,335 
Africa ... PED ad ea a 907,353 
Livan 3). 08S, Be oc Sneek eeee ee 381,394 
Gab ages TGs Coie Dich coer eee, SE ae 1,554,010 

otal ssi . 214,718,693 

eye, 

Australia ... . Rane Ge ator ge 16,202,876 
West Coast of South America ... 5,757,822 
MIERTCOL Re eel gietananeey peer tions Oana 1,144,317 
China ))) Asie, tek wp eet ee Oe eee es eG 
Japan ¢ 5 cee Sek ee 165,383 
United Kingdom and ‘Continent ... 25,532,748 
Aimee Gish yo betes Pe ae 465,152 
ate 2 en 2,452,218 

Potal 63,654,802 

Foreign 

ete) va. ave oe eee ee 318,051,804 
Lath 3,074,184 
Pickets-.-¥. 1,036,453 

Totalii: . 322,162,441 
British Columbia ... .. 44,111,869 
Washington Siceheae . 217,199,482 
Oregon ... 64,851,090 

Foreign Total :.. . 326,162,441 
Total Domestic ... 1,122,058,969 
Total Foreign ... 326,162,441 

Grand Lotalena 1,448,221 ,410 


Northern Lumber Co.’s 4th Annual 


Annual Convention of Northern Lumber Co. is held at Grand- 
view, Man.—Officers Elected and Addresses Delivered 


The fourth annual convention of the Northern Lumber Company 
was held recently in Grandview, Man. This progressive company early 
recognized that the old methods of doing business are rapidly giving 
way ; that the old way of enforcing only ‘the methods, tastes, and con- 
veniences of the dealer are being superseded by a business policy 
which recognizes the tastes, needs, and requirements of the customer 
as paramount, and aims to give service from the customer’s viewpoint 
and to the customer’s satisfaction. In order that they may have the 
opportunity to exchange their growing knowledge and experience to 
this end it has become the custom of this company to hold an annual 
convention where these matters may be discussed and an improved 
service arrived at year by year. 

The following officers and managers were present: Theo. A. 
Sparks, general manager; John Brough, E. H. Green, J. Groucott, W. 
J. Houston, G. H. Allen, J. H. Archambault, R. A. Jones, D, Law, F. 
Pelechaty, W. A. Long, William Tait, Richard Dagg, Emerson Bass, 
W.R. Shelp, O. T. Bakken, G. H. B. Frankling, J. E. McKnight, C. P. 
B. Dundas, Thomas Stewart, E. Bruce Page, L. J. Dagg, superinten- 
dent; E. C. Young, travelling collector. Keen regret was felt at the 
absence of R. J. Hill, of Canora, familiarly known to the employees of ~ 
the company as “the Dean,’ Mr. Hill being still the manager of the 
first yard established by the company. Mr. Hill was unable to attend 
owing to the illness of Mrs. Hill. Mr. Whetter, of Verigin, was also 
an absentee on account of sickness. 

The keynote of the convention, which assembled promptly at 9.30 
a.m., was “Service and Efficiency.” Mr. Theo. A. Sparks, the general 
manager, who presided, discussed in his opening address, in a broad 
way, the means by which the retail lumber dealer’s service to his cus- 
tomer and to the community at large might be greatly strengthened 
and extended. He placed particular stress on the mutual benefit that 
may be derived by both dealer and customer from the free exercise of 
the special and technical service the trained lumberman, through his 
wide knowledge of building and materials, is in‘'a position to render. 
In this connection he pointed out that the sales of the company had 
increased 65 per cent. during the past year, which great increase he 
attributed largely to the “Building Service Department.” This service 
was inaugurated during the last. season, and employed a competent 
architect, who is stationed at Kamsack, that point being the most cen- 
trally located. with respect to the territory served by the company’s 
yards. Mr. Sparks stated that the services of this department had 
been supplied free to customers, and consisted not only in the furnish- 
ing of stock and special plans, but also in consultation on all features 
connected with the erection and equipping of buildings, and expert 
advice in the selection of materials adapted to the purposes for which 
they were to be used, thus very often securing a great enhancement in 
beauty and utility of design, but also invariably securing to the cus- 
tomer, without any sacrifice of desired features, no increase in the ulti- 


_mate cost and very frequently material saving. 


Mr. Green discussed means by which the local dealer may get in 
closer touch with his customer and know him better. 


Mr. Groucott dealt with accounting problems and office oat 
tending toward greater efficiency. 

Mr. Pelechaty, of Ethelbert, read a paper on the “Ruthenian Cus- 
tomer.” Many good ideas were brought out in this paper as to the 
best methods of encouraging Ruthenian and other non-English speak- 
ing trade. 

The address of the day was given by Mr. E. N. McGirr, of Messrs. 
Simpson & McGirr, Dauphin, the company’s Manitoba solicitors. Mr. 
McGirr discussed various subjects under the heading of “Laws and 
Legislation Affecting the Retail Lumber Business.” 

Mr. A. W. Chambers, of the Canadian Bank of Commerce, gave a 
very able address on the subjects “Credits” and “Methods of Finane- 
ing.” 
After dinner at the Grandview Hotel a short evening session was 
held. 

The day was very profitably rounded out by a whist drive and 
dance, under the auspices of the company’s head office ladies, and a 
very pleasant evening was enjoyed by all. 


Work at the great plant of the Pacific Mills, Limited, Ocean 
Falls, is being prosecuted by a force of over 1,000 men, but the com- 
pletion of the plant will be delayed several months beyond the date 
expected owing to the inefficiency of the labor. The huge concrete 
paper mill building is now finished and machinery is being installed, 
and the construction of the sulphite mill is under way. “A modern 
town with waterworks, sewerage, roads, pavements, street lights, is 
being created. It probably will be near midsummer before the manu- 
facture of paper can be started. 
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Early Start by Mountain Millmen 


Labor Situation is Fairly Satisfactory—Half a Dozen Mills 
Now Operating — Interesting Notes. 
(From Western Lumberman Correspondent) 


Approximately 2,500 men, with a payroll of between $200,000 
and $225,000 a month, are engaged this winter in the logging camps 
of the Mountain district. Of this number about 1,500 are employed 
in the southern section of the district. Recent soft weather and 
scarcity of snow have hampered logging operations to a considerable 
extent, but on the whole they have been fairly successful to. this 
date (February 16). The labor situation, which a month ago pro- 
mised to become acute, is improved and the supply is now fair. Up 
to this date the cut is at least equal to that for the same period of 
the 1915-16 winter. 

Logging operators have noticed that there is a tendency for the 
labor supply from south of the line to increase since the entry of the 
United States to the war became probable. They state that, whereas 
a few weeks ago the tendency was for Americans and other foreign 
citizens to move southward across the line, the movement now seems 
to be reversed. Lumbermen during the early winter noticed that 
many Americans, Swedes and citizens of other foreign nations seemed 
to be under the false impression that Canada had the power to con- 
script them, and as a result many of them went south. Talk of war 
and compulsory service in the United States, and a wider recognition 
of the fact that no country can conscript aliens is tending toward a 
reversal of the movement. However, lumbermen are doubtful as 
to the prospects for labor supply during the summer. They say that 
it depends largely upon events in this country in connection with the 
war, upon business and manufacturing conditions, and upon whether 
the United States goes to war. 

Most of the mills in the Mountain district are engaged upon 
carrying out necessary repairs in preparation for operations during 
the summer. 

The Crows’ Nest Pass Lumber Company’s big mill at Wardner 
will begin operations next week. This is several weeks earlier than 
usual, as the company desires to restock its depleted yards. It will 
be well on in March before the majority of the mills begin to saw. 

Mills now in operation include the Otis Staples Company at 
Wycliffe, the Rock Creek Lumber Company, at Flagstone; the East 
Kootenay Lumber Company, at Jaffray; the Cranbrook Sash & Door 
Company, at Cranbrook; the Yahk Lumber Company, at Wasa; and 
the Canyon City Lumber Company, near Creston. If the present 


-soft weather continues it is possible that the sawing season generally 


will open somewhat earlier than usual. The Canyon City Lumber 
Company is sawing about 50,000 feet a day and proposes to cut 10,- 
000,000 feet during the year. It has 160 men in the mill and woods 
It employs 30 teams and a caterpillar engine for its logging operations. 
Plans are being made by the manager, C. O. Rodgers, to ship 20,000 
poles in addition to lumber. The mill was recently converted from 
the circular to the bandsaw type, an improvement which is stated 
to result in a cut of 15 per cent. more lumber per log. About 50 
per cent. of the logs are pine, 35 per cent. larch and 15 per cent. fir. 
Two prominent lumbermen are candidates for the West Kootenay 
Federal nomination in the Liberal interests. They are William A. 
Anstie, of Revelstoke, managing director of Forest Mills, Limited, 
and Nelson Winlaw, of Nelson, son of John B. Winlaw, who is pre- 
paring for the construction of a new mill at Wynndel, B.C., and who 


formerly operated in the Slocan Valley. Both Mr. Anstie and Mr. 


Winlaw are popular residents of the district Mr. Anstie was sec- 
retary of the Mountain Lumber Manufacturers’ Association until 
his services were secured by the Forest Mills concern. 


Eastern Canada Wants B.C. Lumber 


In our last issue we noted that British Columbia shipments of 
lumber products to Eastern Canada during 1916 were 82 per cent. 
ahead of any previous year, and pointed out that this remarkable 
result must be attributed very largely to the energetic campaign of 
exploitation being carried on by Mr. L B. Beale, B. C. lumber com- 
missioner at Toronto. That gentleman arrived at the Coast early in 


February to consult with the Minister of Lands and Chief Forester 


Grainger concerning the work to be carried out this year. He gave 
the following cheering report of the outlook in the Eastern Canada 
and prairie markets for 1917: 
“Prospects are good for a strong demand for British Columbia 
lumber in Eastern Canada in 1917. This is apparent in all branches 
of Eastern industry. New factories, radial transportation lines and 
wood manufacturers as well as the general building trade are looking 
to this province as a source of supply for their lumber requirements. 
In 1916 there was a very large increase in the shipments of British 
Columbia lumber to Eastern points over previous years. Engineers 
and architects are learning of the splendid qualities of our woods, and 
many large works erected in 1916 used British Columbia lumber 


exclusively. 


“TI look for a steady and substantial increase right along in our 
trade with Eastern Canada. General business there is good. Many 
new factories and extensions of existing plants are contemplated in 
the immediate future. Lumber construction in large industrial build- 
ings finds favor with many leading engineers, and this type of build- 
ing demands lumber of the kind produced in British Columbia. There 
is undoubtedly prosperity in Eastern Canada today, and the lumber 
industry here will surely be benefited thereby. Lumber consumers in 
Eastern Canada are very gratified with the excellent service the 
British Columbia mills are giving them both in quality of the lumber 
and careful manufacture. 

“On the Prairies the retail lumber merchants are very optimistic 
as to business conditions this year. At the annual meeting of the 
Western Retailers’ Association two weeks ago at Winnipeg it was 
stated that there is every prospect of a building increase in the farm- 
ing districts this year; this, of course, will depend on the labor situa- 
tion. The purchasing power of the Prairie farmer is probably greater 
today than ever before in the history of Canada. He is being en- 
couraged by the agricultural authorities to produce more live stock. 
This branch of the farming industry will demand large supplies of 
lumber, practically all of which will be supplied from British Col- 
umbia. Subject to a satisfactory solution of the labor problem, this 
promises to be a year of prosperity for the British Columbia lumber 
industry ” 


Winnipeg Lumberman in Charge of Forestry Unit 


The veteran Winnipeg lumber- 
man, Major D. E. Sprague, who 
some time ago joined His Majesty’s 
forces as quartermaster of the 190th 
Winnipeg Regiment, and who later 
was promoted to major, paid a visit 
to the offices of the Western Lum- 
berman last month and told us of 
the interest shown by the lumber- 
men throughout Western Canada 
in the Independent Forestry Com- 
pany, which is in charge of Major 
Sprague, with headquarters at Win- 
nipeg. 

This unit will be of the same 
strength as an infantry company, 
which means that two hundred and 
twenty-seven of all ranks will be 
required, and it is encouraging to 
note that, although recruiting had 
just started on February 5th, no 
less than seventy men are already 
signed up, with many more in 
sight. 

It is anticipated, according to 
Major Sprague, that the company will leave for overseas complete 
about April Ist, so that men joining now need have no fear of a long 
Wait in Canada. 

The unit is quartered with the 190th Overseas Battalion in the 
Broadway Barracks, Winnipeg, where they also have their orderly 
room. All correspondence should be addressed there. 

The pay on enlistment, we are informed, is the same as infantry, 
but on starting work overseas it is graded according to the skill of 


the men, and it is therefore possible for a good lumberman to greatly 
increase his pay. 


Major D. E. Sprague, Winnipeg 


B.C. Shingle Men Hold Banquet 


¢ The annual meeting of the members of the Shingle Agency of 
British Columbia, representing about 325 machines, took place Janu- 
ary 25th at the Association rooms in the Standard Bank Building, 
Vancouver, with a large attendance of members. The following 
officers were elected for 1917: President, Robt. McNair, of the McNair 
Shingle Co., Ltd, Port Moody; vice-president, H. A. Stoltze, of the 
Stoltze Mfg. Co., Ltd., Ruskin and Vancouver; secretary, R. D. Hyde 
(re-elected) ; executive—E. S. Sanders, H. J. Mackin, Jos. Chew, Wm. 
Tytler, J. R. Craig, A. Cotton, G. B. Cross, H. Shull, C. J Culter, 
J. McLean, R. J. Thurston, W. F. Huntting, F. McLarty, A. P. Al- 
lison, J. Black. ; 


In his report of the year’s activities Secretary Hyde dwelt upon 
the very satisfactory condition of the industry throughout the year 
just closed. However, while prices had got back to where they were 
in 1912, it nevertheless was a fact that the betterment shown was 
not in proportion to the increases in operating costs or the enhance- 
ment in values of other commodities. 

In the evening a banquet was held at the Hotel Vancouver, when 
addresses were delivered by W J. VanDusen, of the B. C. Forest 
Branch; W. B. W. Armstrong, secretary of the B. C. Loggers’ Asso- 
ciation, and others. Sir SO 
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Transportation of Big Logs by Elumes 


Economies Secured and Efficiency Promoted as Compared with Railroad Logging— 
Quantity of Water Required Remarkably Small. 


By W. D. 


The advantages offered by the use of flumes in the transportation 
of logs are becoming better known and more appreciated by loggers 
all over the country as they have greater opportunities to familiarize 
themselves with their operation and observe the satisfactory results 
that are invariably being obtained with them. 

The first flume ever constructed for the exclusive purpose of trans- 
porting logs and long timber, so far as | am informed, was that built 
for the Milwaukee Land Company, on Rochet Creek, Idaho, some six 
years ago. It proved a success beyond expectations, and demonstrated 
the value of this means for making accessable timber that could not 
be taken out at a practicable cost by any other method now in use. 
Since its construction several other flumes have been built at various 
points in the Inland Empire and British Columbia. The owners and 
operators of all are well pleased with the results they are getting, and 
wherever one has been used new friends and enthusiasts for the log- 

‘ging flume are being made. 

In a paper read at a meeting of this organization shortly after the 
flume for the Milwaukee Land Company was completed I endeavored 
to give, in a general way, some idea of the many advantages of flumes 
in the transportation of logs and described in considerable detail their 
engineering, design, and construction. Since then I have written sev- 
eral other articles, all of which have been given publicity through the 
columns of the lumber journals. In all of these papers I have tried to 
convey some idea of the many important advantages to be obtained by 
the use of flumes in connection with logging operations and how read- 
ily they may be adapted to almost every condition and requirement of 
log transportation whenever there is an available supply of water to 
draw from and a descending grade. 

It is with special reference to the question of water supply that I 
will deal in this paper. I have repeatedly stated in other articles writ- 
ten on this same general subject that much less water is required in 
the successful transporting of logs through a flume than is generally 
understood. I am confident that flumes as a means of transportation 
are being overlooked or discarded in connection with many difficult 
logging chances on account of lack of information or misinformation 
on this very important point, when their use would convert an unprofit- 
able operation into a money-maker. 


Flume Transportation for Large Logs. 


This is no doubt especially true with reference to the handling of 
large logs here on the coast. Many loggers operating in coast timber 
probably assume, without investigation, that a flume is not practical 
for handling their timber on account of its large diameter and the 
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length of logs cut. Knowing that a flume must be of large size to 
carry such timber, it is mistakenly concluded that an extremely large 
volume of water is also required. This is not a fact, however. The 
successful fluming of any log in a triangular flume box only requires 
sufficient water to slightly more than fill the space underneath it, when 
resting on the sides of the flume. 

For example, take a log six feet in diameter. To flume such a 
log will require a flume box having sides 72 in. high, measured along 
their surface, setting at an angle of 45 degrees from perpendicular. 
To float it the flume must be completely filled with water. 

Water is commonly measured in cubic second feet, which is the 
number of cubic feet flowing past a given point in one second. The 
velocity at which it will flow depends on volume as well as grade. 
The quantity of water necessary to fill completely a triangular flume 
box, with sides 72 in. high, would, if the flow is unobstructed, have a 


velocity of about 16.75 feet per second on a 1 per cent. grade, and the — 


volume would be about 300 cubic second feet. Such a large volume 
of water would not be available in many instances, where the condi- 
tions in all other respects would be favorable for a flume, and its use 
advantageous. 

It has been fully demonstrated, however, that no such large 
amount of water is necessary for successfully operating such a flume 
in transporting a log six feet in diameter. When a log of this diame- 
ter lies in a triangular flume box, supported by its walls, on a 1 per 
cent grade, the space under it will only allow 11.33 cubic second feet 
of water to pass through. The log will operate as a dam to hold and 
accumulate in the flume all the flow of water in excess of this quan- 
tity until a sufficient head to float it is raised. This head will con- 
tinue to be held with the log as it is carried forward, except for a 
small wastage underneath, due to its not moving as rapidly as the 
water. 

Effect of Velocity and Momentum. 


As the grades get steeper, logs will attain a constantly increasing 
velocity and momentum, which will add to their buoyancy to such an 
extent that a much smaller quantity of water, in proportion, will be 
required to keep them in motion. For this reason the amount of water 
that will carry logs over a 5 per cent. grade will usually be found 
sufficient on all steeper grades, unless they are being loaded into the 
flume on a heavier grade than 5 per cent., in which event more water 
will be necessary. Double the quantity of water that will pass under 
a log of the largest diameter to be handled, on the steepest grade up 
to 5 per cent. over which the logs are to be shipped in the flume, will 
be found ample for satisfactory fluming, and ordinarily one and one- 
half times what will pass under the log will be sufficient. 

Therefore, the fluming of a log six feet in diameter over a 1 per 
cent. grade will require 11.33 cubic second feet of water, plus 5.67, 
one-half of that amount, making a total of 17 cubic second feet, or at 
most 22.66 cubic second feet, which is double the quantity that will 
pass under it when lying in the flume. This is only a little more than 
one-twentieth in the first instance and one-fourteenth in the latter of 
what is required to fill the flume full when the flow is unobstructed 
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by logs. To flume the same size of log over all the varying grades 
from the flattest to the steepest that are practicable will require, at 
the most, about 50 cubic second feet of water, that amount being 
double he quantity required on a 5 per cent. grade to fill the space in 
the flume under a log of the size specified. This is not a very large 
stream of water, but it will suffice for the purpose of fluming these 
logs, as well as 300 cubic second feet, except for a little loss in ship- 
ping capacity, on account of the slower movement of the logs. 

To give a more comprehensive idea of how small a stream this 
amount of water will make, it will fill a triangular flume box, on a 5 
per cent. grade, to a height of slightly over 27 inches, measuring along 
the surface of its walls. To filla 72 in. box on a 5 per cent. grade will 


View showing water banked around a large log, being flumed on a one per 
cent. grade—Crow’s Nest Pass Lumber Co.’s Flume near Wardner, B.C. 


require 673.74 cubic second feet of water. Note the difference between 
this amount and what is actually required for successful fluming. 

To flume logs eight feet in diameter will require a triangular box 
96 in. to 100 in. high, measured along its surface, and on a 2 per cent. 
grade, taking double the quantity that will pass under it, 70.5 cubic 
second feet of water, having a flow of about 15 feet per second and 
54,000 feet per hour. On a 5 per cent. or steeper grade 112 cubic 
second feet of water will be required, figuring on the same basis, and 
its velocity will be, on the 5 per cent. grade, about 24 feet per second 
and 86,400 feet per hour. On a 2 per cent. grade its velocity will be 
about 17 feet per second and 61,200 feet per hour. 


Great Carrying Capacity of a Flume. 


_ An important factor in connection with the water supply required 
in fluming logs is the great carrying capacity of a flume, which makes 
it possible to transport a large quantity of timber in a comparatively 
short space of time. The larger the timber to be handled the greater 
this capacity becomes in proportion. Logs might be shipped end to 
end, if they could be gotten into a flume that fast. Generally speaking, 
logs are and should be loaded into a flume and started where the 
grades are flat. This applies to shipping from ponds, rolling in, chut- 
ing in, and every other means of getting them started in the flume. If 
necessary, the grade should be flattened at landing places. 

As an illustrtaion to show the extraordinary capacity of a flume, 
_take, for example, one built for carrying logs up to six feet in, diameter, 
over varying grades from 1 per cent. to anywhere above 5 per cent. 


Let us assume that logs are going to be shipped from ponds and roll-. 


ways along the line of the flume, where grades will average 2 per 
cent., which should be a fair average grade from which to start ship- 
ments in a flume. 

In computing the shipping capacity of a flume we must take the 
velocity of the water on the flattest grade over which the logs are to be 
flumed, assumed in this case to be 2 per cent., and to carry them over 
the steeper grades we must have, say, double the quantity of water 
required to fill the space under the log on a 5 per cent. grade, which 
for a 72 in. log has previously been shown to be 50 cubic second feet. 

_The unobstructed flow of this volume of water on a 2 per cent. grade 
will be approximately 14.8 feet per second and 49,680 feet per hour. 
Therefore, if logs could be placed in the flume, end to end, and they 
traveled at the same speed as the water, 49,680 lineal feet, or 1,552 
pieces of an average length of 32 feet, could be shipped per hour. 
After making a liberal allowance for all retarding influences at least 
one log 32 feet in length could be shipped for each 100 feet of the flow 
of water in the flume, or 496 pieces per hour, if they could be started 
at that rate. It is, however, usually impracticable to get logs into a 
flume that fast, especially logs as long as 32 feet and over in length. 
Consequently the shipping capacity of a flume is limited to the num- 
ber of logs it is possible to get into it, and not by the number it will 
carry. 


The number of logs that can be loaded into a Hume will depend 
on the method used. If shipping from a pond, there should be noth- 
ing to prevent starting two or three long logs, or as many as five or 
six short ones per minute, and under any circumstances it should be 
perfectly safe to assume that one log of an average length of 32 ject 
can be shipped every minute, or 60 per hour. This would allow 828 
feet of water flow to each log placed in the flume, and a space of about 
796 feet between logs, which would be unnecessarily slow shipping, as 
far as the flume is concerned, and should be doubled at least, especially 
if the water supply is limited. Reports from several flumes now in 
operation handling short logs state that five to six pieces per minute 
are being shipped. 


Average Scale of Fir Logs. 


Logs 32 feet in length, averaging from 10 in. to 72 in. in diametet, 
would scale, according to the Columbia River Official Log Scale, 
slightly more than 3,000 feet to the piece, but I am informed thai the 
common run of Columbia River fir logs will scale on an average of 
from 1,000 to 2,000 feet to the piece. This would give a fluming capa- 
city, in board feet, of from 60,000 to 120,000 per hour, if no more than 
one log per minute were shipped. Even at that rate, a flume will have 
such a large carrying capacity that it will transport the entire daily 
output from almost any logging operation, in from one to two hours. 
Therefore, a continuous available flow of water supply, equal in 
volume to from one-twenty-fourth to one-twelfth of what is required 
while shipping will be all that is necessary for a successful flume pro- 
position, if this supply is held in storage while the flume is not in 
operation. 

_ In this way, by using storage ponds, a stream of water the con- 
tinuous flow of which is about four cubic second feet, will be suffi- 


_ cient to supply a fluming head for two hours out of each twenty-four, 


that will transport at least 120 logs up to six feet in diameter, averag- 
ing 32 feet in length and amounting to from 120,000 to 240,000 feet 
board measure, and 91/3 cubic second feet will handle the same num- 
ber of logs of equal length up to eight feet in diameter. This is allow- 
ing a continuous flow, during shipping hours, equal in volume to the 
requirements, as previously shown, for fluming the logs of the largest 
diameter specified in each instance. If the extra large logs are sorted 
out and shipped separately, a much smaller supply of water will give 
an equal shipping capacity. 

Storage ponds can usually be provided in connection with any 
flume proposition by building a dam at or near the head of the flume, 
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View showing a very low head of water on a five per cent. grade—Boom 
sticks and piling that were successfully flumed with it 


where the required capacity can be secured. Ordinarily some suitable 
location for such a dam can be found where it can be constructed at a 
nominal cost, and where it will answer the combined purpose of stor- 
ing both water and logs. 

When for any reason this method of conserving the available 
water supply is not feasible or practicable, even greater shipping capa- 
city and better results may be obtained from a more limited water 
supply by the use of a chain of automatically operating locks. 

Since it has been fully demonstrated that logs can be successfully 
shipped through a triangular flume box by a head of water accumu- 
lated with the log operating as a dam, when the continuous flow is 
greater than what is required to fill the space under it, in the flume. it 
must follow that any other effective means for accumulating the 
necessary head will operate in a like manner. ts 


Adaptability of Lock System. 
When locks are used for this purpose they would consist of a 
number of small storage tanks or reservoirs, built into the continuous 
line of the flume at intervals, the frequency of which will depend on 
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the amount of water available in proportion to the size of the logs to 
be shipped and the gradient on which they are to be operated. ‘heir 
size and the length of each unit would be determined by the same 
controlling factors. They would be built along the same general 
lines as an ordinary box flume having a flat bottom and perpendicular 
side walls, and should be kept on or close to the ground, in order 
that they may be utilized as landing places in shipping logs. Any 
size of box, from six feet wide by four feet high to twelve or more 
feet in width by six or more feet in height, as may be required, will 
be practicable and can be used. Their length should be at least three 
times that of the longest log to be handled, and may be as much 
longer, as the conditions seem to demand. 

They should be built on a very flat grade, regardless of how steep 
the grade may be along the line of the flume, in connection with which 
they are installed. The different units will be joined together by inter- 
vening sections of triangular flume box, the size and construction of 
which will be equal to the requirements for logs of the maximum 
diameter to be handled and uniform with that of the balance of the 
complete line. ; 

These sections will be given enough gradient to take up and com- 
pensate for the flat grades of the locks, and may be as steep as are 
practicable on any other part of a flume line. At the lower or for- 
ward end of each lock its bottom will be gradually tapered in to a 
point and the walls flared outward to a connection with the triangular 
box, in a manner that will avoid any sharp angles. The connecting 
triangular flume box will be given a gradually increasing gradient 
from where it leaves this lock until the maximum necessary to bring it 
on a level with the next succeeding lock is reached. ‘This gradient 
will be maintained to a point where it can gradually be flattened again 
and the triangular box brought to a junction with the lock on a level 
and gradient uniform with that of the lock. A square end in the lock 
will be all that is required for joining the two together, which will be 
done by framing the triangular box into the square end, keeping the 
top of both on the same level. A gate will be placed where the trian- 
gular flume commences at the lower end of the lock, so designed that 
it can be easily and quickly raised entirely out of the way or lowered 
into place. 

Each of these locks constitutes a small storage reservoir, and 
provides the most economical means of getting logs into the lume. If 
properly built, in proportion to the requirements, logs may be safely 
rolled into them from skidways provided alongside, and the cost of 
their construction need not greatly exceed that of any other part of 
the flume in connection with which they are used. Any number of 
them at more or less frequent intervals along the line of the flume may 
be utilized as required, either for loading in logs or accumulating a 
shipping head of water. 

In the operation of a flume provided with a chain of such locks 
the procedure would be to lower the gate in the one from which ship- 
ping is to be commenced. As soon as it fills with water from the sup- 
ply, assumed to be continuously flowing through the flume, logs will 
be rolled in, up to its holding capacity, the gate raised, and fluming 
out of the logs started. As fast as more space for logs is provided in 
the lock they will be rolled in, and the operation of rolling in and flum- 
ing out continued until the head of water is reduced below what is 
necessary for these purposes, when the gate will be closed until a new 
head is accumulated. 

The gates in all the succeeding locks below the one from which 
shipping is done will be kept open, as each lock will operate automati- 
cally in accumulating a head and discharging it with the logs passing 
through. This will be accomplished by the water rushing in with and 
in advance of the logs from above faster than it can discharge through 
the narrowed mouth at the lower end, the gradient of which is flat 
and so constructed and arranged that it will operate in a similar man- 
ner to the neck of a bottle, only allowing to pass through the quantity 
of water required to carry the logs of the largest diameter it was 
designed for handling. 


Cost of Locks or Reservoirs. 


In considering the cost of locks or reservoirs such as have been 
described, it must be taken into account that they are a part of the 
continuous flume line, and each lineal foot of their length replaces that 
much triangular flume. Therefore, the difference between what it 
costs to construct a foot of triangular flume and the cost per foot of 
the locks will be their only actual cost in relation to the complete line. 
This additional cost will result from the greater amount of material 
required more than from extra labor, and should not amc unt to more 
than $1 to $1.50 per lineal foot, depending on their size. Their length 
would be from 80 to perhaps an extreme of 200 feet, and two or three 


per mile of flume would be the limit required. On this basis it would: 


add from $160 to $900 per mile to the cost of the complete line of 
flume. The cost of a single storage dam might easily exceed their cost 
in connection with a flume several miles long. It is, of course, impos- 
sible to make any definite figures along this line because of the widely 
differing conditions that may control each separate installation. 

In connection with this subject some information and data on the 
cost of flumes and their operation will probably be of interest. So far 


as I know, there has not yet been a flume built for handling logs as 
large as eight or even six feet in diameter, and therefore, no definite 
figures can be given regarding the cost of constructing or operating 
them. ‘laking, however, the actual detailed cost of tlumes built for 
handling logs up to five feet in diameter as a basis for figuring, the 
estimated cost of engineering and constructing one for handling logs 
six feet in diameter will be from $8,000 to $10,000 per mile, and that 
of one for eight foot logs $10,000 to $12,000 per mile. 

_ The cost per thousand feet for handling logs through a flume, 
including the cost of maintenance, varies according to the volume of 
shipping and the length of the flume. Reports from several flumes 
that have been in use for two or more years show that it does not 
exceed 25 cents per thousand at most, and may be reduced to 12% 
cents, or even less when very large quantities of timber are flumed. 


Advantages and Availability of Flumes. 


There are several features regarding the availability, advantages, 
and economy of flumes in the transportation of logs that stand out 
prominently : 

1. Their feasibility, wherever there is a water supply and descend- 
ing grades. ; 

_ 2. The small amount of water actually necessary for their opera- 
tion. 

3. Their adaptability to almost any conditions. 

4. Their extraordinary capacity, even when the available water 
supply is extremely limited. 

5. The low cost of maintenance and operation, and, in conclusion, 
the cost of constructing a flume when built to handle small timber, is 
much less than that of a railroad, and when built to handle timber of 
the largest size will not exceed and seldom equals that of a railroad, 
constructed under similar conditions. The cost of steel and railroad 
equipment is high and getting higher, while the only cost of the lum- 


»ber in a flume will be that of logging and sawing, plus the stumpage 


value of the timber used. 

The cost of transporting logs by flume is much less than by rail- 
road. To operate a railroad requires experienced, expert labor, fre- 
quently hard to secure and not always dependable. In the operation 
of a flume no skilled labor is required, and, in fact, very little of any 
kind, all of which would seem worthy of careful consideration when 
choosing a means for log transportation. 


Activity in Northern Spruce 


That the embargo placed recently on American spruce shipments 
by the British Government is leading to greater activity on the 
part of B. C. producers is clearly shown by reports from the northern 
spruce centres. 

The spruce mill at Port Clements, Graham Island, is being 
started up. It will be operated by the Masset Inlet Lumber Com- 
pany, Limited, representing Vancouver men. The output will be 
about 30,000 feet per day. ; 

There is talk of the Moresby Island Lumber Company plant at 
Skidegate being refitted in the near future. This plant, which is 
owned by Seattle interests, has been idle for the past eight or ten 
years. , 

The T A. Kelly Logging & Lumber Company, Limited, recently 
incorporated with a capital of $100,000, is starting up spruce logging 
operations on a big scale on Moresby Island, having a contract to 
supply the Swanson Bay sawmill of the Empire Pulp & Paper Com- 
pany, Limited, with timber this year. The logs will be made up into 
Davis patent rafts for the trip across exposed water. The sawmill 
has a daily capacity of 100,000 feet. 

It is likely that at least three sawmills will be cutting spruce 


lumber on the Queen Charlotte Islands this summer, and there is — 


talk of a Prince Rupert syndicate being formed to open up another 
mill on Graham Island. 

The Smith, Shannon Lumber Company, Pacific Building, Van- 
couver, are large buyers of spruce aeroplane stock as representatives 
of a company who have been the principal exporters of spruce from 
this coast. In conversation with the Western Lumberman recently, 
Mr. Shannon said that specifications and grades are becoming easier. 
At the beginning the call was for very large and long sizes, but im- 
porters are now realizing that smaller sizes and shorter lengths are 
quite as useful. As a result of this change of opinion a much larger 
proportion of the log can now be shipped than heretofore. This is 
fortunate, as it is hard to get the long clear flitches formerly demanded. 
Transportation drawbacks make it difficult to handle the business— 
in winter especially—the boat touching at shipping points only once 
every two weeks. The freight rate to Vancouver on lumber is $5.00 
a thousand from the Queen Charlottes ; to Prince Rupert, 80 miles, the 
rate—including handling to cars—is $4.50 a thousand. As for visit- 
ing the spruce mills, the trip to Honolulu and return could be made 
almost as quickly. Notwithstanding these hampering circumstances 
Mr. Shannon is of the opinion that British Columbia has been ship- 
ping all the spruce that could be cut under the conditions prevailing up 
to the present. 
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SAGER SPECIAL CHEMICAL @ 
PROCESS AXES 


Have No Superiors and Few Equals 


They are natural blue color, hand forged, hand tempered, 
and fully guaranteed. 


N WARREN AXESTOO 


The superior quality 
of Soo Line Logging 
Tools is recognized by the 


leading Western Lumber- & —— 
see oe. X — ———— —— 
You’]l find these goods stocked by all Jobbers who California Reversable Pattern 


consider quality first. Refuse substitutes which increase dealers’ profits. If they are 
— _, unwilling to supply you, we will. Made by 


CANADIAN WARREN AXE & TOOL COMPANY, LIMITED 


ST. CATHARINES, ONTARIO 


Puget Sound or Long Falling Pattern 


For Speed, Ease and Economy in Bucking and Felling 


DISSTON 


CROSS-CUT SAWS 


oom. nee 4 
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“Virginian”’ 
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Sizes and types for every condition of service and sectional preference, all backed 
by a saw-making experience of more than three quarters of a century. 


Get Our Free Cross-Cut Saw Booklet 


My HENRY DISSTON & SONS, LTD. 
2-20 Fraser Avenue =:- -:- TORONTO 


REG. U.S. PaT. OFF, 
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INSURE YOUR PURCHASES — Orders placed with us are insured under 
- Our Policy: Service - Quality - Value 


We represent known reliable mills whose reputations are an Assurance of Quality, and this assurance is backed by 
our absolute and unconditional guarantee of every foot shipped on our orders. 

We advise you of the relative value of the products of the different districts under the present varying price and 
shipping condition, and supply you the most valuable stock for your trade. 

Our capital is invested in the dealers’ good-will and we must protect our investment. Our business is not to sell 
what the mills need to move, but to supply you with the stock that shows you the greatest value. 


It costs but three cents to write us. It will save you dollars. Write now. 


00 Quebec Bank Buildang 
The Great West Lumber Co., ~ Wirteec maaan 


he “HILKE” 


aahas Piler 


(Patented) 


McKAY 
“ QUALITY ” 


Trap Chains with 
L-V-L’s 
Pile Chains 
Toggle Chains 
Log Chains 
Swedish Iron Chains 


DROP FORGED 


Rope Dogs 
Lumber Eye Dogs 
Accessory 
Chain Forgings 
COMMERCIAL & SPECIAL 
Drop Forgings 


Car and Locomotive 
Forgings 


Practical 
Efficient 
Economical 


MR. MILLMAN: 


In these days of keen com- 
petition and constant striv- 
ing toward higher efficiency 
and more economical produc- 
tion, you cannot afford to 
overlook anything that will 
assist you in cutting down 
your cost of production, and 
in increasing the efficiency of 
your men and the capacity of 
your plant. 

The “HILKE” ~ Dnambes 
Piler, the thoroughly tried in- 
vention of a practical mill 
man, will accomplish these 
much desired results for you. 


O}UOIOT ‘[AJOF{ praempy sury ‘uvueyong “y “uUYyos 
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Write for illustrated 
circular, etc. 


APLC 


Quality and Service 
Our Motto 


JAMES McKAY CO. 


Pittsburgh, Penna., U.S. A. 


Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATT LE, Wash, 


Vancouver Machinery 
Depot, Limited 2 


NEW and SECOND-HAND MACHINERY 
for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on. 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


1155 Sixth Ave.West, VANCOUVER, B.C. 


Phone—Bay 470 and 471. Night Phone Bay 1518. 


; ‘OFFICE AND WORKS OF 
VANEEVER - MACHINERY. DEPOT: LTo 
VANCOUVER... BC 


———— 
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Get the Beaver Board Story 
from a Dealer You Know Personally 


If not in your own city, in some neighboring town there is 
an enthusiastic Beaver Board dealer—a man you know personally 
—a successful merchant whose word 1s as good as gold. 

Get the Beaver Board Story from him—We’ll give you his 
name. 

Then you can ask him any questions you like. You can find 
out how his trade has increased from year to year, and how his 
profits have climbed up in proportion. He'll tell you how the uses 
of Beaver Board have multiplied, how the old wallboard objec- 


tions have been overcome, how Beaver Board is now surface sealed 
and sized by the Sealtite process to prevent warping or bulging. 

He'll tell you a lot of other good things about Beaver Board 
that will come better from him than they would from us. It’s an 
interesting story and a profitable one for the merchant who acts 
quickly. 

Someone in your town will sell Beaver Board. 
this profit yourself? 

Write us for the names of dealers you know. 


Why not get 


THE BEAVER COMPANY, LIMITED, 425 Wall Street, Beaverdale, Ottawa, Canada. 
Plants at Ottawa and Thorold, Ont. 


BEAVER BOARD 


FOR BETTER WALLS & CEILINGS 


RD 


i 


Made in Canada 


J SH 


Made in Canada 


Canadian Northern Railway || Mr. Lumberman: 
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es 


TRANSCONTINENTAL 
EXCELLENT 
PASSENGER 
SERVICE 


OU know that woven wire 

fencing is a staple article, 

bought by the farmers in large 
quantities. 


To 


Alberta - Saskatchewan - Manitoba 


Eastern Canada, Central and 


Eastern States 


Modernly equipped 
trains 


FAST FREIGHT SERVICE 


To and From Eastern Canada 


Also Via Connections 


If he buys fence posts he must 
buy fencing. You supply him 
with posts, why not sell him 
fence without increasing your 
selling costs? 


Lowest possible 
fares 


Our proposition on “Ideal” 
Fence allows you to compete 
with ‘‘Mail-Order- Houses.” 
May we place it before you? 
You will be interested. 


THE IDEAL FENCE COMPANY 


LIMITED 


506 McArthur Building, WINNIPEG, MAN. 


To and From Central and Eastern Points in 
United States 


For Rates and information apply to 
DISTRICT FREIGH1 & PASSENGER AGENT 


605 Hastings Street West 
VANCOUVER, B.C. 


_ Telephone Sey. 2482 
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SHEARWATER LUMBER CO. caarsuri‘e 


. MANUFACTURERS OF 


Fir and Cedar Timbers, Rough or Surfaced 
‘Specialties: Clear Cants, Squares and Tank Stock 


Manager—H. A. H. OLIVER, Agents—OLIVER-SCRIM LUMBER CO., LTD. 
504 Pacific Bldg., Vancouver. VANCOUVER, B.C. 


OAK 


PLAIN OR 
QUARTER 
CUT 


OAK 


TIMBERS 


Ash 
Basswood 
= Whitewood 
Birch 
Maple 
Gum 
Cypress 
Elm 
> Hickory 

===: Cherry 


Three Profitable Lines 


for the Dealer 
All Canadian Products 


a 
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ne : Mahogany 


This Wallboard is permanent, economical and artistic. It is a 
non-conductor of heat and cold. FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 

Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 

For white coating it will not PIT. “POP,” or CHIP CRACK. 

Write us for further particulars regarding this new line. 


From Our Yards or in Car Lots 
Direct from Mill 


We Sell on Standard Grade 


Write for prices or information 
on above Hardwoods to 


D. Ackland & Son, Ltd. 


Winnipeg, Man. 


WHITE CEDAR FENCE POSTS 


We can furnish anything that you require in green cut, 
live peeled, White Cedar Posts. We ship from the Rainy 


66 ” ° 
Moose Horn” Lime 
Sold in Bulk or Barrels. 
A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LTD., "wan 


River District of Ontario and Minnesota with yards at 
peers the following points: CEDAR 
L RAINY RIVER | | BEAUDETTE PILING 
SLEEMANS Ontario Minn. , ROOSEVELT 
PINEWOOD | WILLIAMS 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


BEAUDETTE, Minn, 1» M. PARTRIDGE LUMBER CO. sannearouis, mins. 
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The Ever Reliable 


HANCHETT SWAGES 


For 
Band, Gang = Circular Saws 
STANDARD THE WORLD OVER 


Built in Sizes and Styles to Meet Every Requirement. 


18,000 in use, or several times as many 
as any other make. 


Write for Special Catalog on Swages ‘‘F-2”’’. 


SOLE DISTRIBUTOR 


Machinery Company of America 


E thi E thi 
Ata GRAND RAPIDS, MICHIGAN veruthing 
Care of Saws Distributors for Care of Knives 


Baldwin, Tuthill & Bolton Covel Manufacturing Company Hanchett Swage Works 
No. 25 American Blue Book—Saw and Knife Fitting Machinery—now ready. 


_ Write us your requirements. Your correspondence invited. 


SWING CUT-OFF 
SAW IRONS 


For Saws up to 84 inches 


Lateral and Vertical Adjustment 


Write us for prices and blue prints 


ILETSON & BURPEE, LIMITED 


162-198 Alexander Street ss se: VANCOUVER, B. C. 
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Made By Reliable We have internationally recognized 
B facilities based on 4/ years experience 
e CG: Workmen — in timberland and lumber matters. 
Not a matter of Sentiment— a } Long or short terms. Amounts from 
” We want your business on = $50,000 up, as conditions warrant. 
ee Price and Quality Only. mr PoAMES Dy 
aa = |ACEY JIMBER 
= IRON amen = SSS 
co WESTMINSTER ~* 332 South Michigan Ave., Chicaga 


The Tats f Electals 
Steam Signal Whistle 


Safety (A Steam Whistle—NOT a Bell) 


mer to be the Fastest and Most Accurate Logger’s 

ignal ever devised. 

Accuracy Pays for itself over and over again in added output of logs. 

“Safety First!” In the avoidance of mishaps, accidents and 
delays its value is beyond computation. 

Most easily operated Signal known. 

You always understand “ Toots-E.” 

Her signals are loud, distinct, clear cut. 

The steam pressure of the boiler is behind her “‘toots” which 
correspond exactly, in length and interval, to the opera- 
tor’s pressure on the signal handle out in the woods. 
SO EASY! 


Tested to 8000 feet and good for any distance within reason. 


The Log Scoots L M. LOVSTED & CO. 


when Manufacturers 


“TOOTS-E” Toots! 704 Alaska Building CE AT Tike Phone Elliott 2945 


Patent Applied for 


Western Sales Department 
Malleable Journal Boxes, Pittsburg Brake Shoes, Frogs and Switches, 
Malleable and Steel Car Castings, Steel Car Wheels | 


The WV chohah Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it from cut to cut, while two men carry it 
anywhere. 


20 CORDS IN TEN HOURS 


is the average cut. 
SOME USERS IN THE UNITED STATES 
Polson Logging Co. Brooks-Scanlon 
Potlatch Lumber Co. Shevlin-Hixon 
Panhandle Lbr. Co. U. S. Government 
Wind River Lbr. Co. Bloedel-Donovan 
ind many others. 


BUILT BY 


it ds Z These machines are designed for CUTTING 
Vashon Motor Works & woop of any kind in any place under any con- 


ditions to be found in the lumber and wood camps, 


217 Hawthorne Ave. in’ any kind of weather. 


PORTLAN D, OREGON, U.S.A. 2 These machines have been in use over four years 
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B. C.’s New Chief Forester 


A well-deserved promotion has 
come to M. Allerdale Grainger of 
the Forest Branch of the Depart- 
ment of Lands, who has been act- 
ing chief forester for nearly two 
vears past, since the appointment 
of H. R. MacMillan~ as special 
trade commissioner in the inter- 
ests of the timber industry of the 
province. On January 8th the 
Minister of Lands appointed Mr. 
Grainger chief forester of the pro- 
vince. a position for which his 
training and long connection with 
the branch peculiarly fits him. 
Having been in an important posi- 
tion in the branch ever since it 
was created, Mr. Grainger is emi- 
nently fitted to discharge the du- 
ties which his new office calls for. 

Mr. Grainger is a native of Eng- 
land who has seen a great deal of 
the empire. After graduating 
from King’s College, Cambridge, 
where he was twenty-first wrang- 
ler in mathematics in the year 1896, he came out to the Dominion of 

Canada in 1897, and directed his steps to the Klondike, being one of 
the first to take part in the famous rush. The outbreak of war in 
South Africa recalled him to England, where he enlisted as a private 
in Roberts’ Horse, serving throughout the remainder of the war, and 
for his services he holds the South African medal, with six bars. At 
the close of the war Mr. Grainger returned to British Columbia, engag- 


M. A. Grainger, B.C’s new Chief 
Forester. 


ing first in hydraulic mining and later in logging operations. About 
this time he published a most interesting book on loggers, “Woods- 


men of the West,” into which he wove much of the romance as well as 
the hardships and drudgery of the woodsman’s life, and in which he 
dwelt on the wonderful forest wealth of the province. 

When the forestry commission went through this province Mr. 
Grainger acted as secretary of it for the greater part of its tour, and in 


the drawing up of its report his mathematical genius was of invaluable 


assistance. He is responsible for the graphic and illuminating dia- 
grams which appear in that report, as well as for those w hich have 
been made use of annually since in the reports of the forest branch. 

The new chief forester assisted in drafting legislation and han- 
dling the preliminary arrangements for the organization of the forest 
branch, and, upon the organization becoming complete, he was 
appointed as assistant chief forester, in charge of the record office, 
which position he held up to the time he took over the duties of chief 
forester as acting head of the branch. 

Mr. Grainger is an exceedingly capable official, courteous to the 
public, and w ith an intimate knowledge of the timber resources of 
British Columbia.” His appointment as head of the forestry branch is 
being very favorably commented upon by the lumber manufacturers 
and timber owners, who have every confidence in his integrity, impar- 
tiality, and sound judgment. 


Simonds Canada Saw Co. Prospering 


The pressure of increasing business has compelled Manager 
Greenwood, of the Simonds Canada Saw Company, Limited, Van- 
couver, to seek larger premises than those occupied for the past four 
years at 54 Cordova Street. Particularly desirable quarters have been 
secured at 554 Beatty Street, near World Building, where the com- 
pany is now comfortably located. Throughout the period of depres- 
sion in the British Columbia timber industry which followed the 
declaration of war, the Simonds Canada Saw Company manifested its 
confidence in our lumbermen by continuing to advertise on the same 
scale as formerly, the wisdom of this course being shown in.the fact 
that the aggregate sales exhibited only a very slig ht falling off, despite 
the smaller number of mills in operation. ‘Now that the industry is 
again prosperous and mills are starting up everywhere, Manager 
Greenwood is experiencing the benefit of his progressive publicity 
policy in a rush of business that surpasses anything on record in the 
history of the branch. 


Hindoos have taken over the Federal Lumber Company’s saw- 
mill at Campbell Road, South Vancouver, which was operated last 
year by the Spruce & Cedar Mills Company, Limited The daily 
capacity of the mill is 15,000 feet. 


P. J. Pearson, who has a sawmill and shingle plant at Hillier’s 
Crossing, on Vancouver Island, is planning the establishment of 
larger plant at Nanaimo. 


LUMBERMAN 


EVERY 
FARMER 
and 
RANCH- 
MAN 
NEEDS 
THEM 
THE MOST PR 

FOR 
A. Whole Fence 
A few of these 


Hog and Small Stock 
and Curves, 


Poles, 


2,000 Ibs. 
Order 


London Block 


—s Fence Anchors 


INETHOD OF STAYING AND BRIAC | 
me D CORNER POSTS he Dee Wine 


Pe CALL, 


Few Hours. 
Anchors will make 
Tight, 
Tie Wires down in Rayines, 
and save One-third of the New ones in new Fence Construction. 
They are also used to anchor Clothes Posts, 
Hay and Grain Stacks, etc., 


Resistance When 3 Feet in Ground. 


Now for the Spring Fence Fixing. 


Feo ba. MILLARD 


(Wholesale Lumber foe 


Complete Stock of Coast 


DEVICE 
Tob RUROSE. 


Fir—Hemlock—Cedar 


and 


Spruce Lumber 


ed 
d/ 


EVER: INVENTED 


Can Be Made Stock and Lightning Proof in a 


a Fence Lightning Proof, 
Strengthen Corners, Gate Posts 
Strengthen oid Posts, 


Towers, Telephone 


etc. 


WINNIPEG, MAN. 


and Shingles 


INDEX TO ADVERTISEMENTS 


Abbotsford Timber & Trading Co. 4 
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Apex Lumber Co. . 5 
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Baker Lumber Co., Ltd. 6 
Bar@. Bquipment Co... eset: 
B. C. Mills, Timber & Trading (Gos 10 
Beaver Board Company - 33 
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Brunette Saw Mills’ Ltd. ae 9 
British America Mills & Timber 
Conmletds 8 
Canadian Link- Belt Con Ltde oe 
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Kiet own. ee 40 
Canadian Northern Railway Cour? 33 
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Smith Shannon Lumber Co.. Ltd. 
Cover 
Tallman Brass & Metal Co. Cover 
Thurston-Flavelle Lumber Co... { 
Timberland Lumber Co., Ltd. .. 6 
Vancouver Eng. Works, Ltd. Cover 
Vancouver Machinery Depot ... 32 
Vaughan Motor Works ....... . 36 
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able that if the Prinee Rupert 
fishing industry continues to ex- 
pand the company will add a box 
factory, and a shingle mill is also 


C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 


and Railroad Surveys a ~ ; - 
a Ls NS, WANTED ~ HELP. WANTED cow FOR SALE- 


Plans and Reports Ah BUSINESS “OPPORTUNITIES~ under consideration. 
=e 20K Set (Ai ham BSI NALA RL IEC BREE "Sey 
Tel. Sey. 6395 <i 2 
518 Hastings St. W. VANCOUVER, B.C. 
2 Cents a Word Mr. Justice Martin, of the Ad- 
mae aa ; pe Mrs “ 
All advertisements under this department, 2 cents per word for each insertion. No in- miralty Court in British Colum- 


sertion for less than twenty-five cents. Small display advertisements, one insertion, $1.50 bia, puts forward the sensible re- 


eo 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


We J, 


HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


MOORE 
WICKLESS COAL OIL LAMP. 


300 CANDLE POWER FOR 60 HOVRS 
On One Gallon of Common (oal Oil 


Burns 


Just Like peo 
Gas eee 
Givin high 
ABrilliant \f 
eS OIL CANNOT SPILL 
Mellow Light b aa ree 
eo seta IS DROPPED 
No Wicks. OR KNOCKED OVER 
No Chimney. oe 
f Runs 
cee a 30 Hovrs 
“Ge =), ON One 
ALL OTHER. \\ ’) filling of 
COAL OIL LAMPS & i 2qts.of oil 


Price ¥ 250 Complete. 


ROBERT M:MOORE & COMPANY 
Vancowver BC: & Regina Sask. 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


‘na L Ops 


We have a pa 
tent overdraft 
system in our 
burner which re- 
ss ~ quires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555. Bollard Sta., Seattle 


per inch. 


Four or more insertions, $1.00 per inch each insertion. 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. Answers to ads. 


must be sent under letter postage and may be addressed in care of 


Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to delivey 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi 


cally do so by having replies directed to a box at our office; 


the price of the advertise- 


ment covers the forwarding of letters to any address. 


RETAIL LUMBER DEALER RE- 
quires $2,000 additional capital for 
two years. Good interest and se- 
curity. Reply Box 200, Western 
Lumberman, 911 Electric Railway 
Chambers, Winnipeg, Man. 3) 


FOR SALE—ONE. SEVEN FOOT 
Berlin” Band Mill, used very lit- 
tle. In first class condition. Also 
three eleven inch double cut Band 
saws. Immediate delivery. Write 
Dominion & Western Lumber Co., 
Ltd., Saskatoon, Sask. : (3) 


QUARTER SECTION BEST SAS- 
katchewan land, adjoining town, 100 
acres cultivated. Will increase in 
value rapidly. Would sell or take 
lumber in whole or part payment. 
Reply Box 300, Western Lumber- 
man, 911 Electric Railway Cham- 
bers, Winnipeg, Man. (3) 


FOR EXCHANGE—HAVE SOME 
British Columbia Timber located on 
Vancouver Island which I desire to 
exchange for lumber to be shipped 
to Southern California by vessel. 
The timber is good and the price be- 
low market value. Address ‘“Lum- 
ber,” care of Western Lumberman, 
212 Winch Bldg., Vancouver. (5) 


FOR SALE — BEST LOCATED, 
constructed and equipped medium- 
sized shingle mill in British Col- 


umbia; has four machines, room for 
fifth; rail and deep water shipping 


large kilns for day and 
lots of power, ample 
booming grounds; everything new 
and of the best; considerable bolt 
timber immediately available; going 
concern; best of reasons for selling. 
Saw mill site of seventy-five acres 
may be had in conjunction. Apply 
Shingles, care of Western Lumber- 
man, 212.Winch Bldg., Vancouver. 


(2) 


facilities, 
night run; 


B. C. TIMBER LIMITS : — THE 
brisk demand for lumber in the 
Western Canadian Prairie Provinces 
is attracting attention to timber lim- 
its. The closing of the War will 
largely increase the local and export 
lumber requirements. We have 
some meritorious propositions of 
varying proportions (which can be 
bought advantageously) and solicit 
correspondence from practical par- 
ties. Lougheed and Taylor, Lim- 
ited, Calgary, Canada. (3) 


POSITIONS WANTED 


ARE YOU LOOKING FOR AN EX- 
perienced retail yard manager? If 
so, address Box 100,- Western Lum- 
berman, 911 Electric Ry. Chambers, 
Winnipeg, Man. (3) 


RIGHT HAND SAWYER WANTS 
position. Five years’ experience. 
One year on circular. Good rigger 
man with small timber. Can guar- 
antee satisfaction. Write or wire, 
O. A. Gramm, Amery, Wis. (5) 


Canadian Pacific Lumber Co. 
Affairs 

It is gratifying to learn that the 
receiver in charge of the Canadian 
Pacific Lumber Co. interests, 
covering four sawmills and large 
holdings of timber limits, is hope- 
ful that in the near future the 
company’s Port Moody plant, 
with a daily capacity of 150,000 
feet, will be in steady operation, 
making the third to be started 
up. The plant at Alberni has 
been under lease for several years 
past to the Pacific-Alberni Lum- 


ber Co., Ltd., and the Anglo-Am- 
erican “mill at Vancouver was 


taken over by a syndicate of Hin- 
doo lumbermen in November. 
The fourth mill at Pingston Creek, 
Arrow Lake district, was des- 
troyed by fire last fall while un- 
der lease to C. F. Lindmark, of 
Revelstoke, but may be rebuilt in 
the spring. 

Leave to the receiver of the 
company to borrow $250,000 
against the property in order to 
pay off all claims against the pro- 
perty and take care of the estate 
for the next three years was given 
by Chief Justice Hunter at Van- 
couver recently. The order pro- 
vides that the money is to be 
raised on certificates at a discount 
of 3 per cent. with interest at 6 
per cent. and brokerage. 


Emerson Mills to be Model Plant 


E. F. Dubey, late superintend- 
ent of the Brunette Sawmills, 
New Westminster, is now in 


Prince Rupert making arrange- 
ments to start the erection of a 
large sawmill on the harbor front, 
in which enterprise he will be as- 
sociated with J. B. Emerson, of 
Vancouver, the principal share- 
holder. Having in view a model 
plant, Mr. Dubey following the 
Christmas holidays made a leisure- 
ly tour of the leading Washing- 
ton and Oregon mills to take note 
of new methods not yet applied in 
the mills of British Columbia. 
Like the good lumberman he is, 
Mr. Dubey cheerfully admitted 


that he. carried back with him 
some information of value con- 
cerning plant construction and 


quick handling of stock, and these 
hints will be made use of as re- 
quired. The new mill will manu- 
facture spruce lumber almost ex- 
clusively, the clears being export- 
ed and the common grades being 
sent to the prairies. It is prob- 


commendation that the various 
lumber schooners now building at 
Vancouver and Victoria be given 
British Columbia names so that 
the province may be advertised in 
every port entered. He suggests 
a house of dark blue with a large 
white “Q” in the centre, the ves- 
sels to be called after British Col- 
umbia Indian names, beginning 
with that letter of the alphabet, 
such as Qualicum, Quatsino, Quil- 
china, Quamichan, Quinsam, Qua- 
thiaska, etc. 


FOR SALE 


B. C. Special Timber Licenses 
(Perpetual) 


Kitimat District, (75 miles south 


of Prince Rupert) Bella Coola 
District, (125 miles south of 
Prince Rupert) Quatsino Sound 
Island, Chilliwack 
on application to 


CARL BLOCK, 
Peoria, III. 


—Vancouver 


Lake. Price 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St. W., VANCOUVER, B.C. 


General Mercantile 
Company, Limited 


Wholesale 


Lumber 


Manufacturers of 


RED CEDAR PRODUCTS 


922 Metropolitan Bldg., 
VANCOUVER, B.C. 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, “%c. per lineal foot. 


Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales ot 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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The Power of Gravity 1s Free. Use it 
| to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 
boards, siding and flooring, in 
bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
1 OO-ft.) 


Canadian Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto wi 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


ACKING up the Saws, making them prove good in every case, 

B is the Steel—Simonds Steel. Made in our own most modern 

and up-to-date Steel Mills. We have studied and worked 

with saw steel with the one idea in view of making Simonds Saws 
the most successful and serviceable saws for the millman. 


SIMONDS CANADA SAW CO., LTD. 


St. Remi St. and Acorn Ave, MONTREAL, Que. 
VANCOUVER, B.C. In the U.S.—Simonds Mfg. Co. ST. JOHN, NB. 


WESTERN 


G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


=o eae tthe spi igh 
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Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 
installations of G. & McC. 
Co. Water Tube Boilers. 


They are:—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
: WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


LUMBERMAN 


Power at Par 


41 


KEYSTONE 


SPLIT STEEL 


PULLEYS 


We have just received a carload of these ‘‘power 
saving” pulleys, and can give you prompt ship- 
ment from stock—any size from 6 in. to 60 in. 
diameter. 


Their advantages :— 
They require no setscrews, no key-ways. 


By simply changing bushing they may be used on 
many different-sized shafts. 


Combine exceptional strength with extreme light- 
ness. 


Rim is beadless—moisture and sawdust cannot col- 
lect. 


Grooveless, oval face gives perfect belt grip with 
minimum belt tension. 


If you are making plant additions or installing new equip- 
ment where a good, easily-attached, dependable pulley is 
required, Keystone Pulleys will fill the bill. 


We use them in our own shops and know 
they are all right. 


The Waterous Engine Works 


Company, Limited 


BRANTFORD, ONTARIO 
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FANS and PIPING 


Our Specialty 


All our work guaranteed to 


give satisfaction 


Dries enormous amount of veneer 

perfectly flat and pliable at mini- 
VANCOUVER, B.C. mum cost, without checks or splits 
‘“ WESTERN ”’ Phone 337 Dufferin St. W. Send for catalog and list of users 


Blowers and Exhausters Fair 1582 


The Philadelphia Textile Machinery Co., Philadelphia 


GENUINE HOE BITS 


Are packed in boxes of 100, 250 and 500, and each indi icy package 
bears this signature: 


No other bits are Genuine Hoe, nor will any other give as good wear 
and general satisfaction 


CHISEL TOOTH SAWS—SOLID SAWS SHINGLE SAWS, 
BITS, SHANKS and SAW TOOLS 


Any of the following agents can supply your wants: 


The Shurly-Dietrich Co., Ltd., Vancouver, B.C. Waterous Engine Works Co., Ltd. J. D. McBride 
; Agents for Bits and Shanks only Winnipeg, Man. Cranbrook, B.C. 


R. HOKE & CO. =~ #£-~ New York 


Successful makers of successful saws since 1828 


COUNT THE -COST Established 
of open fires—the risk of property destroyed—the D IMOND 
expense of cartage, etc.—and you'll see WHY the SPECIAL 


For Logging Camps and Saw Mills 


Is so great an economizer. 

That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Write for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 
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have the stretch taken out before you get 


them and “the 15% less stretch” means an overall 
economy of 15% on your belting costs. 


Every time you ‘‘take up’ a slack belt it usually means cutting out a useless 
piece. In a year these pieces represent considerable belting all paid for but of 
no use to you. All this is additional to the time lost in tightening belts and 
power lost through slack belts. 

Use Goodhue Belts and reduce your 
belting charges and “‘‘ belt labor”’ 
by 15%. ’Tis worth considering. 


J. L. Goodhue & Co. 


Limited 
Danville, P.Q. 


We tan our own Leather- 
we know it’s good. 


Sole British Columbia Representatives: 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B. C. 
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YOU WANT THE BEST? 


“Genuine Oak”: 


BELTING 


WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited 


Montreal - - - 351 St. James Street 
Vancouver - 847 Beatty Street 
Toronto - - 200 King St. West 
St. John, N.B. - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


You Can Insure Your Investment 
in Standing Timber 


In timberland transactions a mistake is 
worse than a fire. In what other field than lumber- 
ing will you find men investing a half-million or a million dollars in 
raw material on a MERE GUESS as to what they are getting 
Sor the money? Yet how many lumbermen do you hear lament that 
a tract doesn’t cut over two-thirds of what the “‘cruise’’ indicated 2 


A LACEY REPORTwill INSURE you 
against that sort of thing. It 1s much more than a 
“cruise” —is, in fact, the nearest possible approach to modern scien- 
tific accuracy of actual knowledge — made under a system of notes, 
measurements, original volume tables and cross-checks which it has 
taken the LARGEST TIMBER FACTORS IN THE 
IVORLD, James D. Lacey & Company, 37 years to perfect. 


The cost of the insurance afforded by a LACEY 


REPORTis scarcely a fair insurance premium on the values protected. 


Send for booklet, ‘‘ Pointers.” 


LS, 


| NZ VANATIONAL TIME 
@, 


CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry Bldg. 
NEW ORLEANS, 1213 Whitney-Central Bldg. 


Pink’s Lumbering Tools 


The Standard Tools 


WATERPROOF COVERS and 
CANVAS GOODS 


of every description 


“ROSE CITY” BRAND 


TIN PANTS 


Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


Finest Quality 
Split Maple 
Cant Hook and 


Send for Catalogue and Price List. 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman~Wilkinson Co. Ltd., Toronto 


Thos. Pink Co., 


Limited, Pembroke, Ont. 


——— ee 
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EFFICIENCY IN LOGGING | 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


i Works on North Side 


Coupon Books | | HARD SERVICE LOCOMOTIVES 


©} panss) 


Wa for 

ili 

a the Comissary Store 
are not only a conven- 


ience but they 


Save Time 
and Money 


Place your order now 
and let us prove our 
assertions. 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest- care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and - 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 


books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on_ request. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


Allison Coupon Company 


€& Indianapolis, Indiana, U.S.A. DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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Steel Saw Carriage | 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to-either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘Long ”’ saw mill: machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited | 
Orillia Ontario 


_ Agency—H. B. Gilmour, VANCOUVER, B.C. 
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Is Mill Equipment That 
Spells Satisfaction 


Whether you operate a portable outfit or a 150,000 ft. capacity 
mill, Waterous Sawmill Machinery will give you results that count 
on the right side of the ledger. _[t contains all the time and labor 
saving improvements that modern sawmilling demands. More than 
that, every machine, even in our very lightest outfits, is built with 
a strength and sturdiness that means years of service more than 
you'll get from other makes. 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The ‘New Model” Bandumill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 

and we have the shops, the biggest in Canada 
t building sawmill equipment, to back it up. 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send youa bound set. 


The Waterous Engine Works Co., 


Head Office and Works: BRANTFORD, Canada 
AAA AAALAC 
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Limited 


; Branch—WINNIPEG, Man. 
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"ecae) “FROST KING” BABBITT 


Our thirty five years’ experience in metal mixing enables us to place on the market a babbitt. 
that we believe to be absolutely perfect. For high speed machinery and engine work it is with- 
‘out an equal. It is specially designed for saw-mills, planing mills, threshing engines, traction en- 
= gines, pumps, rolling mills, pulp machinery, and all classes of stationary engines. It is high 
Sales annually of Mixed Metal, vade metal, made of the very best selected stock, and carefully compounded. 


over Five Million Dollars If your dealer does not stock this, write us, and we will take pleasure in making you a ship- 
ee EE OL oR, 


Factories also at— 7 E 
HOYT METAL CoO., Toronto, Canada New York, N.Y., London, England, St. Louis, Mo. 7 


Factory and Office at Eastern Avenue and Lewis Street, Toronto 


BEST BABBITT METALS| 


Realizi the need 
of a hisherade Ante L2¥y Our Three Great Leaders 
Friction. Metal _ re- 
quired in large plants, 
such as water works, 
electrical power 
plants, street rail- 


ways, saw mills, 
mines and _ smelters, 
we have perfected 
metals to fill the de- 
sired requirements. 
Our 

XXXX NICKEL, 

“COPPER HARD” 


and 
No. 1 RAILROAD 
BABBITTS 
have stood the test 
of wear and tear and 
are now used _ by 
many of the leading 
consumers of Babbitt 
throughout the United 
States, Canada, Mex- 
ico and the Orient. 

A trial order will 
convince you that 
these metals are what 
we represent them to 
be—the best high- 
grade bearing metals 
made. 

Mr. Geo. G. Bush- 
by, manager British 
Columbia Marine Rail- 
ways Co., Ltd., Van- 
couver, says: “For 
‘heavy duty marine 
engines we find your 
XXXX Nickel Bab- 
bitt superior to any 
babbitt we have ever 
used.” 

LIKES OUR 
“COPPER HARD- 

ENED BABBITT 

The manager of a 
well-known British 
Columbia ‘sawmill 
writes: “Enclosed 
find order for 250 Ibs. 
of “Copper Hard’ 
Babbitt. If as good 
as the trial lot you 
will be sure of our 
trade as long as I am 
on the job.” 


nia ARO ON A sat 28S ct BE SS 


Genuine Arctic Metal 
Highest Quality Made 


for 


Extra Heavy Duty 


It is a TIN Base Metal. Contains NO LEAD. 
Every Pound Guaranteed. 


Stocked by D. Ackland & Son - Winnipeg 


Selva Mab 


Western 
Smelting & Refining Co. 


146 Dufferin St. E. 


VANCOUVER, B.C. 
PROMPT SERVICE OUR MOTTO 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - - - Vancouver, B.C. 


Telephone—Fairmont 240 


VANCOUVER April, 1917 WINNIPEG 


APRIL—ToRonto_-1917 NUMBER FOUR 


Smith Si aanon Lumber Co. 


408 Pacific Building 
VANCOUVER .- B.C. 


MIXED YARD ORDERS 


SHINGLES - LUMBER 
TIMBERS 


We sell retail trade only 


STRAIGHT CARS SPRUCE | 
and HEMLOCK SHIPLAP 


Write for prices _- 


OR economical handling of lumber, sawdust, and refuse. 
Our line includes appliances for conveying, elevating, 
and power transmission, with attachments for all require- 
ments. Designed to give strength, service, and reliability. 
This is the Se Mark of Quality. ; 

It appears on every Link-Belt manufactured by us, and is 


your guarantee of reliability in material, workmanship, 
inspection and service. 


Write for General Catalog No. 110 


A stock is carried in Vancouver. The Link-Belt & Dodge Products Company 
carry complete factory stocks at Seattle and Portland. 


CANADIAN Link-Bett Co., Limitep 


MANUFACTURING PLANT AND OFFICES AT 


265 W. WELLINCTCN ST., TORONTO 
Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. 
Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


408 Pacific Building VANCOUVER, B.C. 


LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
: 1 + 6 9166 7 er ” coy ” i 

re oheoade = on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
—__siwill outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fire Hose One or more of our twenty brands of Fire Hose will be found, not only 


in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 
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ELENTLESS and ever present in Factory 
operation is the spectre of Overhead Charges. 


‘ 


Its ravages among the profits of your business must be constantly 
checked. One of its most active lieutenants is Power Wastage— 
caused by belt slippage over metal pulleys. Many thousands of dol- 
lars are wasted yearly in Canadian Factories and workshops where 
Wood Pulleys would save 50 per cent. of the waste. 

Actual scientific tests show that on the average you can buy four 
Dodge Wood Split Pulleys with the money you now lose by waste 
from one Metal Pulley. Therefore we appeal to Presidents of Com- 

panies, Managers and Superintendents of 

Factories, Engineers and others, to per- 
sonally supervise the buying of their pul- 
leys and specify always— 


WOOD SPLIT PULLEYS 


SOLE MAKERS: 


DODGE MANUFACTURING CO. Limited, TORONTO 
WESTERN DISTRIBUTORS OF DODGE PRODUCTS 
>» TheStuart Machinery Company Ltd., Winnipeg, Man. 


The A. G. Low Company, Saskatoon, Sask. 


~ Canadian Western Mfg. & Supply Company Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 


A. R. Williams Machinery Co. of Vancouver, Limited, 
Vancouver, B.C. 


ll 
| 
RAR BARRA wv 


fl f Pre 
BR fl 0 <_ 
BRR EERASA AAV, ft aanelonn 


i 


WESTERN LUMBERMAN 


STERLING STEEL 


Segment Ground Cross-Cut 


2) 
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A necessity where production can be increased through the use of 
Saws that will cut faster and require less filing. 

The exclusive “Atkins Process” of Segment Grinding has provided 
you with Cross-cut Saws that can not bind. The blade is tapered 
from the toothed edge, evenly throughout the entire length to a 
narrow edge along the back. 


For this reason Atkins Saws run with pee set and cut faster. 
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ee 
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_ To secure perfect edge holding qualities, we use the finest Crucible 
Steel, known as “‘Sterling Steel.” It is manufactured according to 
our own formula, and has proven, in Service, to be the finest for 
use in Saws. | 
Your Spring order should be for Sterling Steel Cross Cuts. Our 


absolute guarantee assures satisfaction. 


E. C. ATKINS & CO. 


Factory, HAMILTON, ONT. Vancouver Branch, 109 Powell St. 
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SHEARWATER LUMBER CO. asitn’nc 


MANUFACTURERS OF 


made i and Shingles 


Fir and Cedar Timbers, Rough or Surfaced 
Specialties: Clear Cants, Squares and Tank Stock | 
—_—Ee heme uence nt SHR | | 
Thurston-Flavelle =z | 
Lumber Company 
Manufacturers Exclusively of | 
High Grade Red Cedar | 


Clear “A” Bevel Siding : 
~ Our Specials: ¢ Extra XXX Shingles 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


Office and Mills - PORT MOODY, B.C. | 


. Abbotsford Timber & 
| Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


A pr - eo ee W , ae 22 BOP ; t 
zs | | | . Mills at ABBOTSFORD, B.C 
We can ship via C.P.Ry., C.N.Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 9 ~ = 
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Shevlin-Clarke Company 


é Limited 
Fort Frances, Ontario 


LUMBER ~ LATH 


MANUFACTURERS 


Sales Office : 


300 Electric Railway Chambers - Winnipeg, Manitoba 


Vancouver Lumber Co., Ltd. 


AND 


conver Cedar Mills, Ltd. 


Manufacturers of 


Pacific Coast Timber House-cleaning Time Ahead 


Anything that alleviates this annual bugbear has a 
special appeal at this season. 


Products ‘BEAVER BRAND” FLOORING 

. eliminates once and for all time this season so dreaded. 

———————————— It's a case of carpets taken up and never relaid. 
Lumber dealers hold a trump card in being able to 


P. O. BOX 308 handle such orders on a good margin of profit—Re- 


member, flooring is sold by lumber dealers only. 


Vancouver, British Columbia | GET YOUR PRICES LINED UP 
¥ and GO AFTER THIS BUSINESS 


THE SEAMAN KENT CO., LTD. 


Gogh oe 1104 UNION TRUST _ 9 W:LNNIPEG 
Sales Representatives: B U ILDING Sas CANADA 


H. C. HODGSON Cc. G. LIMPRET Cc. G. BOCKUS 
709 Gr. West Perm. Building Prince Edward Hotel Calgary, Alta. 
Winnipeg, Man. Brandon, Man. P.O. Box 1530 


CHAS. PLANT R. L. ANDRES 
701 Excelsior Life Building 348 South Dearborn Street 
Toronto, Ont. Chicago, Illinois. 
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DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Treas. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 


Rough and Dressed Fir, Cedar and Spruce Lumbers, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty 
Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alb d Saskatch - Acme Lumber Co., Moose J 
Manitoba SCM. Lumber Co, Winnipeg SS FALSE CREEK, Vancouver, B.C. 


HEAPS & SONS 


COAST 


Lumber ana Shingles 


Finish Orders a Specialty 


Head Office — 
837 Hastings St. W., VANCOUVER, B. C. 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Dries enormous amount of veneer 


Timberland Lumber Co., Ltd bertecdy Platand pliable aan 
2 ; mum cost, without checks or splits 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Send for catalog and list of users 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. The Philadelphia Textile Machinery Co., Philadelphia 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


& ® 4 
Hi rade Fine [1.2 ond Mamet 
as, : e 
4 Lath and Mouldings 
We ask Prairie Buyers to remember us when placing orders for Lumber Stocks. We have the goods, and can guarantee the quality 
‘ every time. ‘‘Satisfaction is our Motto.” 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by C. P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Telegraphic Address, BAYNES, B. C. 
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The Nicola Valley Pine Lumber Co. 


“THE PINE PEOPLE” 


Mills and Office— CAN F ORD MILLS, B.C. Telegraphic Address—Merritt, B.C. 
DISTRICT SALES OFFICES 
For Manitoba and Saskatchewan: For Alberta: 
711 McArthur Building, Winnipeg P.O. Box 1590, Calgary, Alta. 
E. E. Brooks, Maneger Chas. Sine, Manager 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Guaranteed 


es 


Nox63,.-B.°C: Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS. and absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


The Proven Best 
“Every User Becomes a Booster” 


SHURLY-DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. : 
Branches: 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE | SERVICE SERVICE SERVICE 


| SID. B. SMITH LUMBER COMPANY |: 
3 711-712-713 Dominion Bldg.. VANCOUVER 
| ALL COAST STOCKS | 
| Absolutely Dependable Grades : 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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The 


Shawnigan Lake Lumber Co. 
Limited 
Head Office: VICTORIA, B.C. Mills: SHAWNIGAN LAKE, B.C. 


all kinds of 


Rough and Dressed 
Cedar and Fir Lumber 
Lath, Shingles, 


Piles, etc. 


Manufacturers of 


Long Timbers a Specialty. 
Prompt Shipment. 


P.O. Box 298 Victoria, B.C. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 
We mel to Dealers Only 


e Sales Agents for 
MOUNTAIN STOCKS 
Rock Creek Lumber Co.., 
Pine Common and Uppers 


COAST STOCKS 
British Columbia Mills Timber 
& apes Co. 
The High Claes Mixed Car Mill 
Quslicuns Saw Mi lls Slocan Valley Lumber Co. 
Superior ef Dimension Shiplap Mountain Common and Uppers~—Cedar 


nd Boards Shiplap Boards and Uppers 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


LUMBERMAN 


Do YOU Want an 
Assortment Quick ? 


Cedar, Fir, Spruce 
and Pine 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


British America Mills 
& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturers — Wholesalers 


Mills at 


MT. LEHMAN, B.C. 
WESTHOLME, B.C. 
McGILLVARY, B.C. 


Rough and Dressed Fir, Cedar, Spruce and 
Hemlock Lumber, Lath, Mouldings 
and Shingles. 


Our Specialty: 
Hee Timbers, Deep Joists 
Dimension, Boards, and Shiplap 
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Red Cedar 
Shingles 


and 


Bevel 
Siding 
QUICK SHIPMENTS 


Westminster Mill 
Company 
NEW WESTMINSTER, B. C. 


Brunette Saw Mill 


Company, Limited 
New Westminster, B. C. 


have 


Silo Staves 
Spruce Wagon Box Sides 
Spruce Laths and 


Clear Spruce Lumber 


for shipment with carloads of 


Lumber and Shingles 


LUMBERMAN iG 


GEO. CRADOCK & CO. 


LIMITED 
169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 
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“Pink” Peevies, Cant Hooks, Pike Eos 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


J.C. McLaren Belting Co. 


_ Limited 


Manufacturers 


of 


Reliable 
Belting 


QUALITY 


Never Varies 


55 Years in the 
Market and 
STILL 
WE LEAD 


‘MONTREAL 
WINNIPEG 


ToRONTO 


and Factory: Beaumont Ave., MONTREAL 


Please note the initials of this Company 
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WHITE CEDAR FENCE POSTS 


98 pedals White Gelat Boneh cWveain dase 
TELEPHONE ue mie ae eooate Wee and Minnesota with yards at CEDAR ; 
POLES RAINY RIVER | ( BEAUDETTE PILING ; 
SLEEMANS Ontario Minn. , ROOSEVELT | 
PINEWOOD | WILLIAMS : 
Let us quote you delivered prices—F.O.B. cars any railway station in Canada. . 
Branch Office, Main Office, 
BEAUDETTE, Minn. T. M. PARTRIDGE LUMBER CO. MINNEAPOLIS, Minn. . 
? 
Three Profitable Li : 


for the Dealer QUARTER 


a Whitewood 
All Canadian Products 


Birch 
Maple q 

Gum 
Cypress 


OAK 


i | TIMBERS 
Bae | AND 
WAGON 
STOCK 


OAK 


VENEERS 


widcnnteabdcs dbdddadibartiisesini tsb 


This Wallboard is permanent, economical and artistic. It is a H / 
non-conductor of heat and cold. FIREPROOF. Easily put on. From Our Yards or in Car Lots a 


Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. Direct fro Mill 
“Lion” Brand Hydrated Lime 
Now being manufactured in Canada. 
Superior to lump lime, because it is easily stored and keeps in- We Sell on Standard Grade 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 


For white coating it will not PIT. “POP,” or CHIP CRACK. Write for prices or information 
Write us for further particulars regarding this new line. on above Hardwoods to 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, D A k] d & S 
and goes further than any other lime on the market. 8 an on, e 


MANITOBA GYPSUM CO., LTD., “wan.” Winnipeg, Man. 


MACHINERY and TRANSMISSION 


We carry a very complete stock, including 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 
SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED 57.59.61 alexander Street, VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. - The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 

The dues on the principal timber products cut under license are as follows :— 

Sawn lumber 50c. per thousand feet, board measure. 

Piling and cribbing, %4c. per lineal foot. ix 

Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales vi 


timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 


be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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YOU WANT THE BEST? WE SUPPLY IT! 


More Solid Leather to the Square 


“Genuine Oak” Foot than any other Belt Made 
D. K. McLaren, Limited 


Montreal - - - 351 St. James Street 
Vancouver - - : 847 Beatty Street 
Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Laymen Can and Do 


Safely Buy Timberland 
Through 
James D. Lacey & Co. 


Our record of rehability 1s 
so sound and the accuracy of 
LACEY REPORTS on standing timber so 
well understood that laymen who do not know 
a Redwood from a Hemlock have repeatedly 
invested large sums af money in timberland 
solely on our recommendation. 


WATERPROOF COVERS and 
CANVAS GOODS 


of every description 


“ROSE CITY” BRAND 


TIN PANTS 


‘Write for Catalog 


C. H. Jones & Son Limited 


110 Alexander St., Vancouver, B. C. 


Not one of these investors who have followed 
our advice has had cause to regret it. 

The reason 1s that we know whereof we speak 
or we speak not. 


INT: 4 NATIONAL TIME! 


CHICAGO NEW ORLEANS 
|| 7750 McCormick Bldg. 1213 Whitney-Central Bldg. 626 Henry Bldg. 


Pink’s Lumbering Tools Finest Quality 


The Standard Tools Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman~Wilkinson Co. Ltd., Toronto 


Send for Catalogue and Price List. ik Pi k C Li it 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. hos. In On, Im1l ed, Pembroke, Ont. 
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Canadian Northern Railway 


TRANSCONTINENTAL 
EXCELLENT 


eon AN PASSENGER 


— SERVICE 
To 


Alberta - Saskatchewan - Manitoba 


Eastern Canada, Central and 


Eastern States 


Modernly equipped Lowest possible 
trains fares 


FAST FREIGHT SERVICE 


To and From Eastern Canada 


Also Via Connections 


To and From Central and Eastern Points in 
United States 


For Rates and information apply to —_ 


DISTRICT FREIGHT & PASSENGER AGENT DIAN 
605 Hastings Street West 
VANCOUVER, B.C. ear AN, 
_ Telephone Sey. 2482 _/ 


~ BETTER WALLS & CEILINGS 


At Your Fingers’ Ends 


In the stores all around you, in the 
shops and factories of your town 
and the institutions throughout the 
country, there’s a big opportunity for 
Beaver Board business, They all need 
this ‘‘knotless, crackless, manufac- 
tured lumber” for offices, partitions, 
additions, new ceilings anda thousand 
and one other uses where Beaver 
Board is just the thing. 


Remember that the commercial con- 
sumption is only one of the avenues 
for profit open to you as Beaver Board 
Dealer. New homes, remodeling, 
and all the other household uses give 
sufficient reason for laying’in a stock 
of this handy product. 


Let us tell you more about the profit pos- 
sibilities of Beaver Board. 


THE BEAVER COMPANY, LIMITED 
426 Wall Street, Beaverdale, Ottawa, Canada 
Plants at Ottawa and Thorold, Ont. 


Mr. Lumberman: 


Eventually the woven wire 
fence business will be handled 
by the Lumber Dealer, why 


not now ? 


We have an interesting prop- 
osition for you on “Ideal” 
Fence Products which allows 
you to compete with Mail 
Order Houses and make a 


profit. 


It will interest you. Why not 
write for it to-day ? 


THE IDEAL FENCE COMPANY 


LIMITED 
506 McArthur Building, WINNIPEG, MAN. 
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THE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


san (Established 1865) BRANCHES 
Head Office ae a, Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CoO. LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manuraenire Unsurpassed 


Everything Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


, Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST Abi is MANUFACTURED 
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ys Made Spectiliy Mar all 


High Speed, Heavy Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, °°" Toronto 


MONTREAL HAMILTON ' WINNIPEG ; VANCOUVER | 


WINNIPEG FACTORY—301 CHAMBERS STREET 


WES 


Western lumberma 


TERN 


Representing the Lumberiny and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


HueGH C. MACLEAN - - - = President 
302 Travellers’ Building, - - WINNIPEG, CANADA 


Winnipeg, Man. 
J.R. Davipson, Retail Editor 
302 Travellers Bldg. 
Phone Garry 856 


Vancouver, B.C. 

: FT: VY. McNavtry, Editor and Asst. Man. 
; Suite 212, Winch Bldg. 

a Phone Seymour 2013 


_ Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
> payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


4 


peavervisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—319 Adelaide St. West MONTREAL — 119 Board of Trade 
Wy: Phone A. 2700. Bldg. Phone M. 2299. 


‘CHICAGO —1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


_ Entered as second class matter November 8, 1915, at the Post Office at 
“Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


An address, somewhat out of the or- 
dinary, and which contains a message 
of vital importance to every retail lum- 
ber dealer in Western Canada, was re- 
“cently delivered pefore a large g earhesine of retail lumber dealers just 


Ideas, Merchandise 
and Service 


In this address was Bose the buyer’s side of the retail lum- 
ber business. Mr. Dunlap brought out the fact that the lumber dealers 
_ of today are facing a situation which has been confronted by many 
other retail merchants, viz., the necessity of a complete revision of the 
old-time selling methods. 


ople use to get away with more than their share of the business, 
_ while the lumber dealer has to strain every nerve to interest his cus- 
tomers in buying a few paltry feet of lumber. 
'. According to Mr. Dunlap the secret lies in the selling. ‘lake, for 
_ instance, manufacturers in other lines. The canned soup manufac- 
turer advertises, “Keep a dozen cans of soup in the house; 
lave something when company comes.” ‘The talking machine people 
say, “No more dull evenings, the world’s famous artists will entertain 
you ; have a machine sent home now ; pay for it later.” The automobile 
; - dealer says, “Don’t envy your neighbor; buy a car and enjoy your- 


“So you see from this that these people have not only been selling 
canned soup, autos and talking machines, but included in their sales 


lave been IDEAS, MERCHANDISE AND SERVICE. 


In many instances the customers who buy autos have no license 
to own them. They are spending YOUR: MONEY for autos when 
i they should be buying homes, thus laying away their money for a 
rainy day—not dissipating it. 

Why is this true? It is true because they have been 
more for their money than YOU gave them. They have been getting 
the three essentials of successful merchandising: IDEAS, MER- 
- CHANDISE AND SERVICE and YOU only offered them MER- 
_ CHANDISE. 

Mr. Dunlap also sev erely criticised the condition that he has 
_ found many lumber yards in, and the untidy interiors of the offices. 
He pointed out in a clever manner how the lumber office of this 
nature turns away business and is never able to work up an idea in the 
_ minds of your customers that they may need a few feet of lumber for 
_ a little work of some nature or other. 

_. We draw the attention of every retail reader of the Western 
~ Lumberman to what Mr. Dunlap says regarding merchandising meth- 
_ ods that should be practiced by every retail lumber dealer who has the 
interests of his business at heart. We quote from Mr. Dunlap’s ad- 
dress as follows: 

_ “There are, ever so many lumber offices having 
_ steps before the door that you must climb to get in. 


getting 


two or three 
It almost looks 


In this respect it is interesting to learn the methods which other . 
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as though the dealer tries to make it a little harder, to require a little 
more effort on the part of the consumer, before he could get into the 
office. But suppose he does come to your out-of-the-way location— 
crosses the muddy street and climbs the steps to your office. When 
he comes in the door—what merchandise greets his eyes? What are 
you selling? From the looks of your walls—calendars—big ones, 
little ones—and all too often—dirty ones. ‘The woodwork is fly- 
specked; the windows are dirty. Is there anything to attract his 
attention to house building, to arouse his interest and create such an 
irresistible desire on his part to own a house that he begins to ask 
questions? Maybe he is planning a house and only came in to buy 
coal. Is there anything there to make him betray his interest to you 
or confide in you that he is thinking of buying at a mail order house? 
NOT A THING! 

“Let us imagine an office with clean sidewalks leading to it, no 
steps to climb to get in, well painted, attractively designed, not a 
piano box with a sign in front, an office with large plate glass win- 
dows in which are attractively arranged a few pictures of homes, 
and a show card or two. On one of these is the lettering—“$9 will 
buy enough hardwood flooring for the average kitchen. Why not get 
it for her now?” Another card reads—“The lumber for this sleeping 


_porch only costs $32.” 


or 


Too many lumber dealers advertise that Jones sells lumber. 
Make your advertisements talk to the reader. Say something to the 
prospective buyer. Tell Mrs. Housewife a new floor will cost only 
$9, and every time she scrubs her floor she will think of this when 
she gets a sliver in her finger. Soon you will have sold her the floor, 
and maybe a new kitchen floor, too.” 

Retailers should remember, therefore, that they have three things 
to sell_IDEAS, MERCHANDISE AND SERVICE. The dealer 
who has orly merchandise to sell—and there are many such—will 
not get very far; but the man who sells all three will prosper. 

In selling lumber it is essential that you sell the convenience of 
a home or other structure, rather than the material used to build them. 
Interest your customers in plan books, in working drawings, explain 
to them how and why such and such a grade is used in certain places. 
Always find out, if possible, what a customer intends to do with the 
lumber. he buys from your yard, and never let him away with a single 
piece of lumber that is not fitted for the purpose to w hich he intends 
to place it. In this way you show interest in your customer, and by 
so doing with every consumer, you will soon drive away all outside 
competition, for a man would buy what he can see, be it intelligently 
presented to him, rather than buy from pictures, because he has been 
taken in by this method before. This is a strong argument in favor of 
buying at home that the dealers should not lose sight of. 

Mr. Dunlap, in closing his address, left the following thoughts 
with his audience: 

“First—Merchandising methods have changed and if you don’t 
want to change your methods and do business along real merchandis- 
ing lines, others will and you will do without business ; 

“Second—the man who sells ideas, plus merchandise, plus ser- 
vice will make business and get business where the man who trys to ’ 
sell only lumber will fail; 

“Third—no man buys lumber until he has first been sold a house, 
a barn or some other building or improvement. 

“Fourth—if the mail order houses are cutting 
the mail order houses; blame yourself. 

“Fifth—advertising is a wonderful sales maker af it is properly 
used, and it is aw ondertul money waster if it is not.’ 


in, don’t blame 


A recent visit paid to British Columbia 


Preference for B.C. Lum- by Mr. Neil Neilson, trade commis- 
ber in Australia sioner for New South Wales in the 
United States, with headquarters at 


San Francisco, has served to revive the deep interest taken by our 
lumbermen in the possibility of securing a preferential arrangement 
with the Australian Government under which B. C. forest products 
could be marketed there under more advantageous conditions than at 
present. The matter has been taken up at various times by the Ot- 
tawa Government with what seemed to be very cheering prospects 
of success, but each time some hampering circumstance intervened 
to temporarily block the negotiations. Since the war it has been felt 
that both governments were too busy with Imperial affairs to give the 
issue further attention. 


Mr. Neilson—whose visit, by the bye, was in connection with the 
shipment of several cargoes of lumber from Chemainus to New South 
Wales—ts firmly convinced that it is not too soon for all concerned to 
unite in a strong attempt to bring the desired arrangement t 
He believes that the success or failure of the effort entirely 
with the Dominion Government—in his own words, “Australia stands 
ready to grant a preferential rate if Canada will come through 
the same lines. In other words, if Canada will extend to all 


O pass. 


rests 


along 


Aus- 
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tralia the same measure of preference that has been given to New 
Zealand, then Australia will immediately move in the direction ‘of 
granting concessions to the manufacturers of British Columbia and 
the other provinces of the Dominion that will place them in a much 
more advantageous position than at present. Let Canada grant the 
preference and I guarantee that there will be an Australian trade com- 
missioner located here within three months.” 


We understand that Mr. Neilson came here vested with authority 
to reopen the former negotiations, but as the trade of Australia is 
very largely with this Coast at present he placed his proposals before 
Premier Brewster at Victoria, who promised to take up the question 
immediately with the Ottawa Government and leave nothing undone 
to secure a favorable and prompt decision. 


A few years ago the Western Lumberman pointed out that a 
preferential arrangement between Canada and Australia would ac- 
complish wonders for the B. C. lumber industry by providing a re- 
munerative market for our export mills which now have to ship the 
bulk of their cut to the prairies. With this competition even partly 
eliminated the straight rail mills at the Coast and in the Mountain 
country would enjoy ideal manufacturing conditions. What Aus- 
_tralia offers in the way of a market was pointed out by Mr. E. W. 
Hamber, general manager of the British Columbia Mills, Timber & 
Trading Company, Limited, Vancouver (better known as Hastings 
Mills), in an illuminating article written in 1914. According to the 
figures therein quoted Australia imported from the Pacific Coast the 
year previous 238,773,612 feet of fir lumber; of this amount Washing- 
ton and Oregon mills supplied 228,673,576 feet, while B. C. mills fur- 
nished only 10,000,036 feet, or about 4 per cent. of the trade. Mr: 
Hamber also called attention to the fact that under a preferential 
tariff with South Africa, amounting to approximately 2% per cent. 
on the value of the lumber shipped, British Columbia supplied 64 per 
cent. of the lumber shipped to that country. Mr. Hamber, in ex- 
plaining the necessity for a preference in the Australian market, said 
that mill operating and logging costs were lower on the American 
side and charter rates more favorable. The increased cost of pro- 
duction and delivery would be offset by a preference tariff and lead 
to B. C. mills supplying the great bulk of the lumber taken by that 
market. 


The soundness of Mr. Hamber’s views was fully corroborated by 
Mr. Neilson when he pointed out that under present conditions it is 
practically impossible for the export mills in British Columbia to even 
attempt to get into the same market with the firms that have their 
headquarters in Oregon, Washington and elsewhere, As an instance 
of this he mentioned that in recent years the average importations of 
lumber into Australia reached 350,000,000 feet. Last year, owing to 
trade disturbance caused by the war, the amount was only 200,000,000 
feet, of which only 2 per cent. was from Canada. With a préferential 
tariff equal to $1.25 a thousand feet in force Mr. Neilson is confident 
that British Columbia would handle at least 75 per cent. of Aus- 
tralia’s requirements in lumber. 


Since the above was written the Department of Trade and Com- 
merce at Ottawa has published the report of Mr. H. R. MacMillan, 
former timber trade commissioner, on the timber import trade of 
Australia. It appears from this report that Mr. MacMillan, like Mr. 
Neilson, is firmly of the opinion that the Australian market offers 
grand possibilities to British Columbia millmen, inasmuch as between 
1903 and 1913 the value of lumber and logs imported into the Com- 
‘monwealth jumped from $4,345,737 to $12,945,012, an increase of 
198 per cent. 

The suggestion is made by the Commissioner that should British 
Columbia supply only one-half Australia’s timber requirements, and 
carry the lumber in her own vessels, she will lay the foundation of 
a large merchant marine on the Pacific, which will in turn exercise a 
deep influence on the development of her ports and subsidiary trade 
and marine industries. 


So closely is the chief industry of lum- 


Prosperity Returns to ering related to the industrial and 
business welfare of this province that 


British Columbia Dus 
it is an undeniable fact that when our 


lumber and shingle manufacturers experience a failing demand or 
have to accept unprofitable prices for their products the ill effects 
are bound to percolate gradually through every other line of busi- 
ness. The first to feel the adverse influence is the great allied spend- 
ing branch, the logging industry, and hence it may be accepted as 
something about as sure as death or taxes that when these twin 
activities—lumber manufacturing and logging—are suffering from one 
cause or another the public may look for quieter times and a less 
free circulation of money. 

From the close of 1913 up until about the spring of last year 
the lumber manufacturers and loggers endured some very trying 


experiences. Fortunately the industry seems to possess the knack 
of making a very quick recovery just when its friends are trying to 
think of pleasant things to say of the deceased. It was so in this 
instance. Lumber buyers in the prairie provinces and Eastern Can- 
ada began sending in the right brand of medicine at the nick of time 
in the shape of orders for great quantities of lumber, and it was not 
long before a marked improvement in the patient was noticeable. 
The medicine has continued to come right along, and has been ab- 
sorbed in such large doses that complete convalescence is assured. 
Jesting apart, it must have been very gratifying to Hon. T. D, 
Pattullo, the new Minister of Lands, to scan the report presented to 
him early in the month by Chief Forester Grainger—more especially 
that portion covering the statistics of the industry for 1916—because 
it was therein set forth that the value of this 1916 timber production 
exceeded that of 1913, the last record year, by nearly $2,000,000, and 


was more than 20 per cent. better than 1915, due to an increased cut 


and substantially higher prices, although the actual cut of lumber 
was less than in 1913. The value of all forest products of 1916 was 
$35,538,000. Lumber exhibited a gain of $4,378,000; shingles, with a 
record cut of approximately two billions, showed the splendid in- 
crease of $1,000,000 over 1915; while the output of boxes (for muni- 
tions principally), made a betterment of more than 100 per cent. A 
great increase in the production of mine props and stulls is indicative 
of renewed prosperity in another important B. C. industry. The 
figures read by Hon. Mr. Pattullo was as follows: 


Lumber ... ... ..+$15,500,000 $21,075,000 
Pulp: .os 3,200,000 3,520,000 
Shingles .. 3,500,000 4,500,000 
Roxen oe Seekers 12 A ors 750,000 1,833,000 
Piles’ anid polesigouy ov ol eamens 1,200,000 650,000 
Mining props and posts ... ...... 400,000 1,000,000 
Miscellaneous (cut by railroads, mines, set- 
tlers, cordwood, etc.) ... .. 900,000 1,150,000 


Additional value contributed by sailineataiiae: etc. 1,750,000 1,650,000 


Product of Dominion Lands ... 1,800,000> ee J 
Tuatha) 2 Sea eee 150,000 150,000 
Totals:t cov kens .. «+. «+$29,150,000 $35,528,000 


*Included in other items. 


Whether as a result of the return of prosperity to our lumber — 


industry, or in consequence of the quickening of latent vital forces 
in all parts of the province in response to the abundant prosperity in 
the Middle West, there is no gainsaying the fact that things are shap- 
ing up wonderfully well for British Columbia, and that the new 
prosperity has in it no element of speculation, but is being built on 
a firm and enduring foundation of thrift and sound management, 
coupled with a keen desire to develop our great natural resources so 
as to be in line for after-the-war expansion. 


In striking consonance with the spirit of this article are some 
recent utterances of James D. Lacey & Company, timber factors, 
Seattle, in the Pacific Coast Timber Bulletin, issued by the company. 
We believe the excerpts will well repay the reading: 


“1917 comes to the West bearing promises of better times. The 


shadows that have rested upon its corner of the financial map of 
the past three years are being dispelled by the quickening alchemy 
of restored confidence in abundant resources, the spread of industry, 
the call for products of mill and farm, the employment of labor, the 


inflow of money for the building of ships and the turning of invest- — 


ment capital from the. venturesome field of war-time speculation to 
the more stable sources of wealth. In its period of depression it 
has been shaken down and screened. It has measured itself without 
slipping its finger. It has learned and found itself. Over-inflation 
has disappeared, values have returned to rest upon earning power 


and the country is now setting out again with conservatism, content — 


to grow to its place through safe and sane development of the’ tangible 
resources it contains. It has turned from the thought of easy real 
estate speculation to substantial plans for exploiting its industrial 
possibilities such as pulp and paper mills, lumber mills, rolling mills, 
car building and factories of various kinds. These would augment 
shipbuilding, already fairly established, and the business, still in its 
infancy, of ultimately supplying one-half of the world with the pro- 
ducts of trees. Facing toward the Far East—the rich countries of the 
Orient and Oceania—the West keeps in mind its future foreign trade 
when it proclaims its potentialities and invites participation. 


“The West has shared but little in the wealth that has flowed 
to America as a result of the war, but it is becoming infused with new 
hope, growing out of assurances that the accumulated surplus of 
the East will seem among its deflated possibilities for investments in 
congenial channels. It is growing buoyant in anticipation of a period 
of forward going. Whatever the results of the war may be and when- 
ever it may end, the West will be drawn upon for its trees and the 
products of its soil. The year dawns brighter than has any since 1913.” 


ee 


money in it. 


his reasons for so doing? 


is some reason for this that has not been made apparent. 
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RETAIL YARD AND OFFICE 


News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


A Question That Was Overlooked 


I have not read of anything being said, or any action being taken, 
at the conventions this winter concerning the cement question. A 
year or so ago there was a good deal of agitation in various quarters 
about it, and it looked at the time as though something definite was 
going to be done in the way of having an understanding with the 
cement manufacturers. But, for some reason or other, public discus- 
sion of the matter has ceased, and, so far as I know, the retail lum- 
bermen handling cement are still “holding the sack,” so far as profits 


are concerned. Talk with most any retailer and he'll tell you there is 


“no money to be made in the cement trade at the prices they are forced 


to sell it to the consumer, because of the policy of the manufacturers 
in selling it for jobs on which he can make more money than in selling 
it to the retailer. Therefore, it’s a business where the retailer has not 


“only his local competition to contend with, but also that of the manu- 


facturer as well. Then why in the name of common sense does he 
persist in handling cement if it is true, as he says, that there is no 
I am taking him on his own testimony. 

I remember years ago that the retail lumbermen went into hand- 
ling ready-made paints. For a time they did fairly well at it, but after 
a while the dealers found that their line of paints which they had the 
“exclusive sale” of was being handled by the druggists and hardware 


men, and it even got so that the painters could send in to some whole- 


sale house and buy them as cheap as the dealer could. So the lumber 
dealers got disgusted with the paint business, and one after another 
got rid of his stock, till it was not long before the lumber yard that 
was handling paints was the exception. 

It has often occurred to me that, in view of the fact of the same 
conditions existing in the dealer’s handling of cement as when he 
decided to go out of the paint business, it was strange and inconsistent 
that he should continue to handle an unprofitable article. What are 
Remember, as | said before, | am predicat- 
ing this on his own testimony. The allegation of no profit and the 
fact of his still keeping in the business do not hold together. There 
It may be 
that these dealers who continue to handle it think if they can get an 
average gross profit of about 10 cents a sack they are making a little 
money, whereas they are doing nothing more than to break even. If 


ie they cut below this in a bill, the rest of “the bill has to make up for the 


loss, and this is not giving a fair show to lumber, for which, in many 
cases, cement is more or fess of a substitute. Maybe, too, these deal- 


ers are handling it for the same reasons that the grocer handles sugar, 
that is, by selling sugar, even at cost or below, as they do, it will sell 
other goods on which they make a profit. 


It looks as though the 
lumber dealers have got down to this in their handling of cement, and 
have accepted these forced conditions. That is the only way I can 
account for the strange policy of continuing to sell an article on which 
there is no profit. 


Is There a Way Out? 
But is there no way out for the lumbermen whereby a change can 


be made in these -forced conditions? The cement fenuereearers are 
well aware of the fact that in the country districts the lumber dealer 


_ is practically the only agent through which they can satisfactorily 


_ distribute their product. "They know they can’t handle it through the 
mason contractor with any degree of satisfaction to themselves. 
Therefore, where is the business sense of declining to protect the only 
agency they have? It is all poppycock to draw a line between the sell- 
ing of small lots and large lots. Any dealer who can handle one car 
of cement can handle a sale of fifty carloads if necessary. It requires 


no more business ability to do this than to handle corresponding 


quantities of lumber and not as much capital. If there is a large build- 


ing job in his locality requiring several cars of cement, the probability 


is that he has used his influence and assistance in making such a 
building possible. He may have worked hard to carry the bond elec- 
tion that was necessary for a high school building or a court house. 
‘Then to have a cement manufacturer force him to sell the cement for 
the job ona margin of 5 cents a barrelis a business injustice for which 
there can be no reasonable excuse, and | doubt whether its parallel can 
be found in the business of merchandising. As far as principle is con- 
cerned, it is worse than the competition of the mail order business, for 


you can meet that and make a reasonable profit. 


Now, with all the complaining of the lumber dealers against such 
treatment, are they in the mood, and will they screw their courage up 
to seek an adequate remedy? I don’t know what others may itil 


about it, but I still hold to the position I took a year or two ago when 
writing on the subject. I still believe that where dealers are suffering 
from this treatment the only logical remedy is to go out of the busi- 
ness of handling cement entirely and let the manufacturers hunt 
around for other agencies in their localities. This will bring them 
right up against something they don’t want to do, for they very well 
know there is no one in a country town that is so well equipped to 
handle their product as the lumber dealer, and so reliable in a financial 
sense. And I am thinking that a year’s experience at this sort of game 
will make them tired of it and perfectly willing to negotiate with the 
lumber dealer and market all their sales in that locality through him. 
The objection might arise that the lumber yard quitting the handling 
of cement would discommode the public. To some extent this might 
be true at first, but it wouldn’t last long, for the wholesalers would 
find some way to furnish the supply needed, and_no loss to the lum- 
berman would accrue because of it. It is possible that he would gain 
by the change. A mason contractor might get in one or two carloads 
and try to supply the smaller retail trade, but he could not make it 
remunerative, and, besides, his competitors in business would not 
want to give him their patronage. They would ship in their own 
supplies, and, as I say, this sort of thing would not last long. 


Must Be Uniformity of Action 


Naw Tam perfectly well aware of the fact that in order to make 
this effective in causing the manufacturers to change their policy and 
give the lumber dealers what they want in the handling of their pro- 
duct there must be a general going out of the business by the dealers, 
and this must be done on each one’s own initiative. Such things can 
be done individually that may not be done collectively in a formal 
manner. There is unquestionably a growing sentiment among lumber 
dealers to discontinue the handling of cement under the present policy 
of those they are obliged to buy it from. But sentiment is one thing 
and action another, and in this case the latter is needed to make effec. 
tive the common protest of the dealers in this matter. 


I know it is extremely difficult to get retail lumbermen to co- 
operate’in a generally understood proposition. They will meet and 
pass resolutions condemning a thing, but when it comes to co- opera- 
tive action there is no connection. And yet it is perfectly plain in a 

matter of this kind that here and there a dealer’s dropping out of the 
cement business will have little or no effect on the general situation 
with the manufacturers. And this, I guess, is just what they are 
banking on, for they know that the average dealer is a mule in co- 
operating with his fellows on a proposition of this nature. From the 
roar and complaint I’ve heard put up by the dealers in the last two or 
three years I thought the sentiment had grown strong enough to find 
expression at the conventions this winter in some fora as declaring 
that it was the sentiment of the retail lumbermen that the present 
policy of the cement manufacturers in forcing upon them conditions 
in the handling of their product that prev ented the obtaining of a 
remunerative profit was unjust in principle and unsatisfactory to the 
retail trade as represented by the lumbermen. 

The action of this collectively expressed sentiment would doubt- 
less have conveyed to the cement people the idea of there being danger 
to their business if they continued on in their complained-of policy. 
This would not only have stirred up the manufacturers, but it would 
also have brought the whole matter to the attention of the dealers 
themselves and encouraged them to take individual action, as I under- 
stand some have taken during the past year. Probably others will do 
the same thing and let the cement producers find other agents to 
handle their product. 

I always want to be fair in discussing a matter of this kind, and 
so in this case I am unwilling to think that all of the cement manu- 
facturers are continuing the arbitrary policy which the retailers com- 
plain of. I have no personal knowledge, of course, if there is a divi- 
sion among them in this regard. But, assuming that there are some 
who are wholly loyal to the retailer’s interests, it should be made gen- 
erally known among the retailers and the information given as coming 
from authoritative evidence of the fact, so as to prevent any injustice, 
Then when these facts are known the retailers could act as they indi- 
vidually saw fit, and naturally they would give their business to those 
who protected their interests. 

Doubtless many dealers are now handling brands of cement that 
should the occasion arise they would see shipped in over their heads 
under the present ruling unless they were willing to handle it on the 
five-cent margin. They have been handling these brands and estab- 


18 


lished a demand for them, and therefore are reluctant to make a 
change. Now, when I was handling cement 1 had the usual idea 
among retailers that cement differed in quality just as lime did. Pro- 
bably in those days this was true. But during recent years-this has 
been changed. 
Cement Has Been Standardized a 

Cement now is manufactured according to a prescribed standard 
which has been worked out by chemical analysis, and adopted as 
standard by the highest building specialists, so that all of the standard 
brands on the market are practically of the same quality. This infor- 
mation has come to me from some of the cement people themselves 
and from conversations with some of the large users of cement. Sales- 
men may, of course, try to make a dealer believe that the cement he 
is selling is superior in quality to the others, but this is one of the 
points he uses in his selling talk, and this is all it is. Possibly the 
dealer uses it, too, when he is trying to persuade a customer to take 
the brand he is handling. ‘Town contractors also get the notion in 
their heads that one brand is better than another... Their preference, 
however, is chiefly imaginary, and therefore we often see dealers 
handling more than one brand in order to satisfy this preference. But 
in pursuing this policy it increases their investment of capital and 
causes trouble in the mixing of the sacks. ‘There is really no use, as 
far as quality is concerned, to handle more than the one brand, which- 
ever that may be, and if it is a brand of a manufacturing concern 
whose policy it is to protect the retailer. It is no more than just and 
fair that the dealer reciprocates and handles that only. This is the 
obvious duty of every retailer, and is the only way by which his col- 


lective resolutions at the conventions will have any effect. 


Another Question That Fell By the Wayside 

The mill work question is another problem that is going begging 
for a solution. But has anyone heard of its being brought up for dis- 
cussion at any of the meetings this winter? As with the cement ques- 
tion, it seemed to be among the tabooed things and ignored. Maybe 
something was done in a less public way to smooth out the difter- 
ences, but as yet [ have neard nothing of the kind. Irom the view- 
point of an old-timer, it looks as though the old militant spirit of the 
retailer is not as strong as it used to be; that it has been rendered soiz 
by the influences of prosperity. | wonder if this is so. 

There is an old story current among the Arabs that if a camel 
gets his head in the tent his whole body will soon follow, and this 
story leads me to compare it with the camel of competition, which 


managed to get his head in the retailers’ tent some years ago, and they 


have been “swatting” it ever since. During this time, also, the cement 
and the mill work camels have poked their noses in the tent, and finally 
got their heads inside; and, in spite of protests and complaints, these 
camels have pushed and nosed around till they have picked up con- 
siderable of a share of his belongings in the form of trade, and if they 
keep up being as aggressive as they have been there is no telling 
when they will get their whole bodies in the tent of the retailer—the 
smaller tents at least. You will understand this illustration and its 
meaning. 

[ am disappointed that no formal protests were made in either 
the cement or mill work matters, for if there was nothing more than 
this it would have had the effect to elicit some action among the 
manufacturers themselves. In the mill work matter I have good 
reason to believe there are a good many manufacturers who not only 
are desirous of being loyal to the retailer, but are consistently protect- 
ing his interest, and this, too, in face of the fact that the retailer is 
wabbly in the support of his friends. 

If the retailers want these conditions righted there is no other 
agency to do it but themselves, but if they are content to remain 
supine and inactive they will have no one to blame but themselves if 
in the future they find that the crowding-out process has advanced 
beyond their control. All trade encroachments in another’s field are 
silent and insidious in their methods. Once a gap has been made in 
the fence it is not long before the whole fence goes down before the 
rush to get into the new pasture. The obvious fact, then, is to close up 
the gap when it is first made. 


The Majority Are Not Affected 


[ presume the general apathy regarding the mill work question is 
largely owing to the majority of dealers not being particularly affected 
by it. The dealer who has no large jobs to furnish that are over the 
limit has not had the experience of having such jobs taken from him 
and sold over his head by some factory that is taking advantage of an 
old rule adopted many years ago and since rescinded. ‘Therefore, he 


does not feel the interest in this matter he otherwise would if he had. 


lost the furnishing for several of such jobs. But he does not know 
when it will be his time, and, when it does come, he will wonder why 
something is not done about it. The sole remedy lies in the co-opera- 
tive action of all the retailers for devising legitimate and remedial 
means to correct those things in the trade that are antagonizing their 
interests. The dealer who is not directly affected by these things is 
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in duty bound to render his assistance to those in the trade who are 
affected because of the fact of his having a common’ interest in the 
matter. . : 

It is now being generally conceded that the mail order question 
is a matter that action by the association can have no direct influence 
or control, and that it is something for the individual dealer to meet 
and restrain its operations in his own locality. There is a difference, 


however, between this question and those I have been discussing. — 


We have no dealings with the mail order concerns in any way, but we 
do, and are obliged to, have trade relations with the cement and the 
mill work manufacturers, and it is conceded by them that the retailer 
is essential for the distribution of their products to the consumer, 
Therefore, if there is infringement by them on the ethical rights of the 


retailer it is his prerogative to take action for a remedial adjustment 


of the matters in dispute. The retailers are not in a position, how- 


ever, to settle these questions by themselves because the manufac-— 


turers are the determining factor in the selling policies. Therefore, 
the co-operative action of the retailers must be strong enough to influ- 
ence them to change their policies and practices, and the dealers, being 
free to refuse to deal with those who are unethical in their dealings 
with them, a strong pressure can be exerted to induce a reform in the 
selling end of the business. There are but few reasons to justify a 
manufacturer entering into competition with the retailers on whom 
he relies for the distribution of his products. When he does it, he is 
undermining his own standing in the trade, and sooner or later he 
will be turned down by the retailers.—C. H. Ketridge, in Mississippi 
Valley Lumberman. 


Cost of Doing Business in a Retail Lumber Yard 


The point that every retail lumberman is most interested in is 
how much it costs him per thousand feet to handle lumber, including 
every kind of expense in connection with his business. 


In collecting figures from a number of retail yards we find the 
average cost on all kinds of lumber is about $27 per thousand f.o.b. 
cars at our town at the present time. We also find that the average 
selling price of these yards is in the neighborhood of $37 per thousand. 
This would make a gross profit of $10 per thousand, which at first 
seems very high, but when we have the average cost of doing business 
we find that it runs all the way from 16 to 24 per cent. on the selling 


price, which would make an average cost of 20 per cent. to do business. — 


Taking this average of 20 per cent. on the average selling price of 
$37 per thousand would make the average cost of handling lumber 


$7.40 per thousand, which would leave a net profit of $2.60 per thous- 


and or about 7 per cent. net profit on sales. 
showing, but business 
good. 

Most lumbermen guess at their cost of handling lumber and 
figure the price at about $4 or $5 per thousand feet. They then add 
$1 or $2 per thousand for profit and very often, if their customer tells 
them they are high, they take the $1 or $2 off again, and when the 
end of the year comes around they wonder why they hayen’t made 
more money. ‘The fact is that it costs them $1 or $2 per thousand 
more to handle their lumber than they figure on. There are so many 
items of expense the ordinary retailer does not take account of. 


' If a dealer does make $1 per thousand clear on all the lumber he 
handles and the average selling price is in the neighborhood of $35 
per thousand he is making less than three per cent. net profit on his 
sales. And when conducting his business on these methods he will 
probably do even better when business conditions are good ;.but past 


This is a fairly good 
conditions at the present time are exceptionally 
t 


experience teaches us that we can always expect two or three years — 
of poor. business after we have had prosperous times like the present. — 


And the three per cent. basis of profit is entirely too close to carry on 
a successful business or to tide us over times when business: is not 
so good. 

Business methods are continually changing and it has come to the 
point where it is almost as important to look after our competitor’s 
interest as it is our own, the costs of doing business being alike and 
the things that are most detrimental to our competitor’s interests 
being detrimental to our own. 


We have the interests of our competitors much more at heart 


to-day than we had five years ago and we hope that in the coming 


five years we will accomplish twice what we have in the past, along 
these lines. 

We can accomplish much through co-operation, and it is very im- 
portant that we go over the costs of doing business with our com- 
petitors and thereby bring the business conditions of the retail lum-—_ 
berman to a higher standard. 


At a recent hardwood convention in Cincinnati, Mr. W. H. Parker 
professor of psychology at the University of Cincinnati, ended hie 
talk on co-operation as follows: “Co-operation is the dream of the past 
the ideal of the present, and, as surely as God is God, will be the 
method of the future.” 
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Cost Accounting and 


By Miss T. Censky, Sec.-Treas., 


The following is an extract from a very interesting and instructive 
address, one which contains many points of practical value to the 
‘retail lumber dealers in Western Canada. The address was delivered 
by Miss T. Censky, secretary-treasurer of the Craig Mountain Lumber 
-ompany, Winchester, before the Western Retail ie umbermen’s Asso- 
ciation of Spokane, W ash., of which association Mr. A. L. Boot is 
secretary, and is given below: 

In the June number of the association paper is.an item taken from 
a paper in which there is an extract from an address by a well-known 
authority on financial credits, in which we find this statement: 


“Profits come from efficient and economical purchases and from 
turn of stock.” He further adds: “To have an efficient and economi- 
eal administration of a business you must first know the exact condi- 
m of that business; you must then haye a simple but comprehensive 

thod of keeping track of that business not once a year or twice a 
ar, but every day; you must have a. perpetual inventory that allows 


u to know every day in the year where that business stands.” 


1am not prepared to say that in the retail lumber business it is 
JOssible to keep our records so that we can tell just where our busi- 
‘ness stands every day, but I do believe that we can devise a simple 
method by which any retail yard will know the exact condition of its 
ry business every month without additional cost for overhead expense. 


Take first the keeping of the perpetual stock record. To one who 
s not kept these records it seems like an endless amount of detail, 
but if this work is systematized and the records kept daily, we will 
fi nd how surprisingly little time it takes; and after we have once kept 
these records we will wonder that we ev er tried to run our business in 
any other way. We will assume that we have taken our annual in- 
ventory and know exactly the amount and kind of stock we have on 
nd; we will take a loose-leaf record book, with letter-sized sheets; 
e arrange the headings of the different items we carry in stock as to 
rade, length, width, etc., in the same way that we handle them when 
ling them to the trade, leaving a margin on the outer edge of the 
t, so that it can be cut and indexed for ready reference, We 
nge three sets of these sheets, one set showing inventory of stock 
-hand first of each month, one set showing ‘the purchasés each 
mth; but we must not lose sight of the fact “that in order to keep 
se records effectively and easily the work must be done daily, espe- 
ally the sales record, so that all that is necessary at the end of the 
onth is to foot the totals; then we have, with only a few hours’ work, 
exact inventory of stock on hand of each item on that date, made 
of the stock on hand the first of the month previous, plus the pur- 
ises during the month, less the sales. At any time when there is a 
It Il in business the book inventory can be compared with the actual 
n entory of stock in yard, and once a year, at the usual time of taking 

intial inventory, take a complete inventory of stock on hand and 
nake any adjustments necessary, which, if the records are carefully 
will be minor. After one oan records of this kind we will be in 


year ; our average Sock on hand of the various eee as compared 
with the sales of eat item, and whether we cannot reduce our stock 

7 15 or 25 per cent. and still have sufficient to take care of our trade 
| we have the proper assortment. 
juestion of service which our secretary has kept before us constantly 
ring the last year. If it pays to sell service, does it not also pay to 
y service, buy quality, where we are sure that we will get the grade 
we order, and quick shipments. We know we will not get-any so- 
a ‘called snaps, but are we not money ahead because of getting what we 
want and when we want it because of our less investment, and as Ed- 
_ win M. Skinner says in his article, “A small stock is always worth its 
~ cost”? 


¥ Then, again, let us consider the method of the average lumber 


well, of balancing our books once a year. We buy a stock of lumber, 
a supply of coal, shingles, and the various other items we carry, and 
_ we say, arbitrarily, we ought to make money if. we can get a profit of 
$5 per thousand on lumber, $3 per ton on coal, etc., but we do not 
_ really know until the end of the year whether we have made any 
money or not. All during the year we have our overhead expense, 
salaries, rent, taxes, insurance, interest, advertising, etc., and we feel 
q we ought to be making money, and we think we are, but we do not 
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In this connection comes again the. 


- dealer, and, in fact, that of the majority in other lines of business ase 
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know, and we await anxiously the annual inventory to get the final 
result. We find, possibly, that we have run on a very close margin ; or, 
possibly, if it has not been a normal year we have operated at an actual 
loss. We say to ourselves had we known this before we could have 
cut down this expense a little and that expense a little, possibly not 
carried so much stock, but we did not know until it was too late. Now 
is it not a practical proposition to make a schedule the beginning of the 
year of all overhead expenses, taxes, advertising, interest, insurance, 
and, in fact, all items which are a fixed charge, including a reserve for 
bad accounts, coal shortage, lumber shortage, etc., divide it equally 
per month for the operating months of the year, and make a monthly 
charge of it, setting it up as a reserve until such time as expenses are 
actually paid? Then with our perpetual inventory showing stock on 
hand the first of the month, with our pro rata monthly charge for all 
fixed expenses and charges for all other current operating costs, then 
crediting our sales will give us the actual profit or loss for that month. 
Let us take an example for illustration: 
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Coal based on sales of 200 tons per year: 
Average per month, 20 tons. 


SOMONS AL HO PSL LOM we. lH oe sc se eis +o .c bel oye By eseena eM AEM eet. 7 Rane PRD 
Expense for MOM hr greo eid: «+ sesus aie» 2.9 sin olde eRe ener eee 38.07 
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$222.57 
11.3 
Per cent. 


[If | am not mistaken, our secretary has been giving a great deal 
of time and thought to devise a simple system of bookkeeping and 
stockkeeping which will be practical to be used as a uniform system 
by all association members, and we get back to the real reason why 
we are here to-day—co-operation in association work. My system of 
handling records may not be practical for your particular yard, and 
neither yours nor mine may be practical for a third yard, but by com- 
paring our various methods cannot each one of the three be so modi- 
fied that a uniform system may be used which will be practical for all 
three yards? Let us make our association worth something to us; let 


us compare our costs of handling lumber, our overhead expense, the 
amount of stock we carry as compared to our sales, and see if we can- 
not bring lumber to the consumer at a fair cost and still leave us a 
fair margin for doing business, which we must do if we continue to 
stay 1n It. 

As to benefits of association work, we need go no further than 
our own association for an example. How much did our insurance cost 
us before we had an insurance department? How much does it cost 
us now? low did we do it? 
and grass cut around the lumber piles and fences; we have put in a 
liberal supply of water barrels and kept them filled; in other words, 
we have kept ahead of the game, less fires, larger volume of business, 
more profits. Apply the same principles to the handling of our sales; 
let us know IN ADVANCE what our Costs actually are, and meet the 
conditions before it is too late to remedy them. ! 

To sum up, there are three points in particular to emphasize: 

1. The necessity of keeping a perpetual inventory. 

2. The necessity of keeping a monthly profit and loss account. 

3. The necessity of co-operation in association work. 


Dealers Should Study “Profit and Loss” F igures 


Sales Should be Made on a Basis that will Provide for Taking Care of All Overhead Expenses and 15 
per cent. on Investment—Dealers Don’t Charge up Enough for General Management— 
Don’t Overlook Depreciation of Equipment Charges . 
By C. E. Walrath 


Assuming that all lumbermen are interested in their profit and 
loss account, it seems to me more attention, consideration, and study 
should be given to the many things that have to do with profit or loss. 
All of us know, or should know, what they are, but during the year, in 
the daily transacting of our business, we forget them, or, rather, are 
not strong enough in our convictions to enforce them. 

Probably everyone present figures the first essential to a profitable 
business is the sale. It would appear so, but before you can know on 
what basis to sell your material you must first know the cost. Every 
business has its overhead, but many do not consider it. In this they 
are doing their business, themselves, and their neighbor a serious in- 
justice. 

The first cost to be considered is, of course, the market on your 
stock. Regardless of what the stock cost at the time it was bought, it 
is worth what it would take to replace it, and the sales price should be 
so based. The sales of an ordinary yard will probably amount to about 
$35,000. Such a yard will have an investment in stock, equipment, real 
estate, and book accounts of about $30,000. In order to procure a fair 
return net on this investment, the sales must be made on a basis which 
will provide for the taking care of all overhead expenses and provide, 
I should say, 15 per cent. net on this investment. This basis will, of 
course, vary, as it is impossible to theoretically cope with all the dif- 
ferent contingencies which will arise at different points throughout 
the country. It’s a fair basis, however, and any fair-minded, practical 
business man will concede it. 

Now, we must add to the first cost a percentage based on the sale 
which will be adequate to cover all expense items, such as: 


What Make Up Expense Items 


1. Salary, for General Management.—Very few independent deal- 
ers charge up enough against their business for general management. 
Many pursue the policy of drawing each month what is necessary to 
meet their living expenses. Others draw a stipulated salary each 
month, but it is not near what they would have to pay to procure the 
services of a man competent to handle the business. When a dealer 
does not pursue the policy of charging his business with an adequate 
amount for this management he not only is fooling himself, but he 
places his competitor at a disadvantage. On the yard which we have 
taken for a basis 4 per cent. of the sales at least should be charged up 
for general management. 

' 2. General Expense.—Such as unloading, office supplies, extra 
labor, and sundry expense items as insurance, taxes, advertising, tele- 
phones, and telegrams, etc., will amount to about 7 per cent. of the 
sales. If it exceeds this it should be curtailed, as it is too high. 


3. Depreciation of Equipment.—This is an item generally over- 


looked. In case it is included, very few depreciate and charge off 
enough. Each year’s business should be made to assume all the ex- 


pense which has been accumulated because of repairs made to the 
plant, together with 10 per cent. of the original cost of the equipment. 
Some of you may think this is too high, but few plants ten years from 
to-day should be inventoried, as the business during that time should 
have wiped them out entirely. This charge-off will amount to approxi- 
mately 2 per cent. of the sales. 


4, Lost Accounts.—Most everyone figures that the loss in the 


ordinary lumber business in worthless accounts is about one-fourth of 
1 per cent. Few concerns, however, that I know of, who have pursued 
the policy of charging off only this amount have found it possible to 
clean up their outstanding accounts when they sold their business on 
the basis of 100 cents on the dollar. To hedge against this, 1 per cent. 
of the total average outstanding should be charged off each year, 
which will amount to about .02 per cent. of the sales. Together with 
this, the average interest paid will bring the amount up to about 2 per 
cent. of the sales. ; 


As the total expense, we find 4 per cent. of the sales for manage- 
ment, / per cent. for general expense, 2 per cent. for equipment charged 
off, and 2 per cent. for lost accounts and interest, or a total overhead of 
15 per cent. of the sales. We, therefore, must sell our lumber at a 
price so that that price, less 15 per cent. will equal the first cost. The 
market to-day on 2 by 4’s is $23.50. This means that after your over- 
head has been figured, the cost of this material on the farmers’ wagons, 
ready to leave the yard, is, to be exact, $27.64 per M. All that is made 
over this is net profit. Carrying out the illustration, in order to return 


15 per cent. net on the investment of this particular yard we will have 


to procure an average of 13 per cent. on the sale over our cost; or 28 
per cent. gross on the sale, which is about 35 per cent. over cost f.o.b. 
cars. 


Find Out What You Make on Each Product 
Relative to the sales, they should be as intelligently handled as is 


the arriving at your cost. Every dealer should distribute into com- 
modities the different stock that he is handling, so that he will be able 


to determine just what he is making on each of the different kinds of | 


material which he sells. As example: Woven wire fence and barb wire 
handled at one yard may be a profitable side line, while the same wire 
handled at another point will not be. This may be true of any other 
item that you are handling. If you have your books so arranged that 
you keep just one general merchandise account, you know at the end 
of the year that you have made so much, but you have little conception 
of what commodities have produced this profit. 

In connection with the sales end, the market on our commodity is 
such that every dealer pays practically the same for his stock as his 
neighbor does. If every lumberman in the West arrives at a fair basis 
of overhead, charges this up as a part of his cost, and.then procures a 
reasonable profit over and above this, the sales prices of materials will 
be practically the same. This is not in restraint of trade, but a direct 


result of competition. This method should be pursued, in my opinion, \ 


if only for the reason of placing you in a position to intelligently put a 
price on every lumber bill which you are willing to stand by. We 
pursue the policy of making too many different prices on the same 
bill. We should make one price and stay put regardless of whether 
or not we make the sale. This policy, pursued by every lumberman in 
Western Canada, will, inside of three months, put the business on an 
entirely different basis. You do not sell lumber to-day. The farmer 
buys it. He tells you what he will pay; he accepts only such stock as 
he wants, rejecting everything else, and then he pays you for eh when 
he gets ready. Perhaps the sales will be curtailed some the first year 
if we are not quite so crazy to do business, but if we all pull to oes 
on this, within twelve months the shrinkage in our sales will be are 
cally eliminated and the business as a whole will be elevated in dig- 


Co-operation; we have kept the weeds — 


Oa 


nity, courtesy, and profits returned, comparable to the money invested. 
Your banker has little more invested than you, but just stop and think 

of the different basis on which he and you transact business. 
Right here I desire to make a suggestion. You should formally 
__ adopt a reasonable, fair basis of terms on which you are going to sell 
your stock. Not one among you but what on the average has from 
$8,000 to $15,000-in open book accounts and notes. This is an unneces- 
sary investment, and if it was put down to a reasonable amount it 
would reduce your investment just that much. More than this, it 
—__would lend some dignity to the business which surely it is in need of. 
We must educate ourselves very thoroughly in the running of our 
business. The man*to whom you sell material has made buying a 


= . . . . 
study for the last few years, and just now is a little more adept at this 
2. plan than we are in selling him, which accounts for a great many of 
our troubles. 


A Gate That Overcomes High Prairie Winds 


One of the gteat disadvantages that the retail lumber dealers who 
operate yards on the prairies have to contend with is high winds, which 
are at times very destructive. 

p The Western Lumberman, in making inquiries for useful hints 
to yard managers, made this discovery some weeks ago, and conse- 
quently opened up correspondence with several yard managers who 
are so situated to inform us of what they have done to combat this 
_ disturbing factor in the operation of their yards. 

_. Mr. J. A. MacKellar, the manager of the Imperial Elevator & 
Lumber Company, Limited, at Caron, kindly wrote us as follows: 
Editor Western Lumberman :— 

FS “T attach drawing of yard gate as put in by me in this company’s 
_ yard here this spring. It works extremely satisfactory and is a great 
improvement on the old high gate as used in most yards. The high 
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A gate that overcomes high prairie winds. 


_ prairie winds have no effect on it, as it is only as high as the fence. 
When the gate is open it is locked, so that when gate section of track 
support is out the gate cannot run off the track. The track support 

is a 2/8 cut on centre post, so steel plate will hold both ends. The 
_ usual lower gate girders are used.” 

: (Signed) J. A. MacKellar. 


; Mr. MacKellar enclosed a diagram with his letter, which we re- 
_ produce herewith. Here is an item of news which is of real value to 
our retail yard managers and we welcome ideas such as this. It is 
- our aim to help you in your business—to make it more profitable, 
and one of our chief ideas is to publish all labor-saving devices which 
_ means so much additional profit to the yard at the end of the financial 
_ year. Therefore, we would request of you to let us have any idea 
_ which may be of value to your brethren in the trade and by this co- 
_ Operation it is more than probable that you will receive a suggestion 
_ froma brother dealer which will more than repay you for the trouble 
you now take to let us have your notes on any new device you have 
- installed or respecting the solution of any problem such as “Credit 
and Collections,” “Mail Order Competition,” “Advertising,” ‘Plan 
_ Books and Country Trade,” “Service,” and so forth. 

_- Address your letter to the Retail Editor, Western Lumberman, 
- 302 Travellers Building, Winnipeg. 


The Canadian Pacific Lumber Company, sawmill at Pingston 
Creek, Arrow Lake, which was burned late last fall while under lease 
to C. Lindmark, of Revelstoke, is now being rebuilt and will be in 
shape to cut lumber about April 15. The daily capacity will be about 
40,000 feet. 


A. A. Baxter, manager of the Douglas Fir Exploitation & Ex- 
port Company, of San Francisco and Seattle, claims that the manu- 
facturing capacity of the 49 mills represented by the company is in 
excess of one million feet per hour, or, to express it another way, 
_ practically a schooner cargo every sixty seconds. 
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How to Get the Money 
By H. R. Isherwood 

The greatest argument with the retailer is how to get the money. 
The law of nations decrees that the use of money must be paid for. 
The seller must pay cash. Consequently he must get cash. The man 
who has money pays cash. If-it were possible to place the business of 
the world on a cash basis the effect would be revolutionary. “The 
benefits to be derived from doing business on a cash basis are indis- 
putable; they are fixed and immutable. Most other retailers have 
educated their customers into a working credit system. Retail lumber 
dealers have not done this, and have suffered in consequence. Many 
systems have failed, but no man is bound by past failures. You must 
work out a system distinctly suited to the needs of your own com- 
munities. Retailers should co-operate with the officers of their organ- 
izations in perfecting a credit system, cash system, or system of dis- 
counts which will meet the particular requirements which have been 
found best suited by the general experience of those in your territory. 
Accounts are a serious lability until collected. Retailers, he said, 
should profit by the splendid educational advantages offered them by 
the lumber trade journals of the country. The speaker went into de- 
tails as to the rates of interest paid for the use of money. When dealing 
with mail order houses the retailer is paying 24 per cent. interest on 
money. Mr. Isherwood elaborated the discount rates angle of the 
question, and showed what the use of money cost the average retailer. 
He explained the discount feature of the business with much detail. 
Don’t overlook the discount burden in figuring up your costs, he said, 
The expense of gathering in the cash, or “getting the money,” was 
shown very elearly, and elicited marked attention from the convention. 
He told of the ease with which the mail order houses collect cash. 
Sears, Roebuck’s business last year footed up $137,000,000—a gain of 
$27,000,000 over the previous year. Yet the farmer who sends cash to 
the mail order house balks at the idea of paying cash to his retail dealer 
at home. Mr. Isherwood developed this line of thought, and made a 
strong argument for a more satisfactory cash payment or discount syS- 
tem. The difficulties were all considered, but the speaker contended 
that after it was put into action no retailer would ever willingly return 
to the old plans for making settlement. Newspapers should be used to 
boost the cash payment plan. A few converts here and there will 
spread the good news and will make the general adoption of the system 
easy in any community where it is once given a fair and adequate trial. 


Profit in Carrying Side Lines 

“To begin with, this yard handled nothing but lumber and mill- 
work,” writes Emil Scharbach, of Hobart. “One day a contractor 
complained about not being able to procure sash weights. I put in 
a stock of them, as well as sash cord, and found that when customers 
ordered windows, invariably if weights and cord were mentioned the 
order was secured. This worked so well that next lock sets, door 
butts, sash locks, and lifts were added. When a door was purchased 
the customer had to have lock set and butts, and this was sold, nine 
times out of ten. Nails, the same way; when a customer ordered his 
first load of studding and boards for concrete forms for foundation, 
nails were mentioned, and usually it was one keg of 8d. common and 
a keg of 20d. common. Generally the profit on the two kegs of nails 
pays the entire teaming expense of the load of lumber and sometimes 
more.. At present we have a full stock of builders’ hardware, and 
the same teams and men as before. Paint, oil, varnishes and brushes 
have also been added. For the first six months profits on paint sales 
were sufficient to feed two horses—and, of course, we expect them to 
increase, as I find any side line takes time to work up. Eighty-five 
per cent. of this paint was delivered on loads of lumber that had to 
be delivered, hence very few extra trips were necessary ” 


Tariff on Lumber and Shingles Coming 


At the annual meeting of the West Coast Lumbermen’s Asso- 
ciation, held at Tacoma on January 26th, J. H. Bloedel, of the Bloedel- 
Donovan Lumber Company, Bellingham, the retiring president, said 
the removal of the tariff on lumber and shingles lost to the government 
a revenue of $2,000,000 a year, at the same time creating a Canadian 
pay-roll instead of an American pay-roll for a product representing 
an annual import exceeding $20,000,000. He believed this a short- 
sighted policy. From advices received from Washington, however, 
he felt inclined to think that there was being brought about a change 
of sentiment and that there is likely to be a reinstatement of the 
tariff on lumber and shingles approximating at least ten per cent. 

E. C. Knight, managing director of the Vancouver Lumber Com- 
pany, Limited, Vancouver, B.C., who was introduced as coming from 
“the other side of the tariff line,” declared that the Canadian lumber- 
men did not wish to profit at the expense of their neighbors across 
the line and he did not think the American lumbermen wanted to 
profit at their expense either. “There are many of us over there who 
are just as good Americans as you are,” he said, “and furthermore, we 


are not worried about the tariff, for we make better lumber than you 
do.” 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 


Business conditions in the prairie lumber trade have improved 
during the last few weeks owing to the advent of the spring weather. 
The building situation is brighter this year than it has been since 
1915, especially at country points, where much activity is anticipated 
in the erection of farm buildings and other structures. When the 
war started, in August, 1914, building operations, especially in the 
cities, shut down without any warning; very few new buildings were 
planned, and hardly any new dwellings or apartment blocks have since 
been erected; and certainly none for rental or speculative purposes. 
Insofar as Winnipeg is concerned, there is, at the present time, an 
acute shortage of living quarters, the hotels are crowded out, and the 
apartment blocks are full, many families having to double up, so we 
anticipate that within a very short time, there will be a revival in the 
building trades of Western Canada. This will materially help the 
building supply business in the different cities. The cause for the 
shortage of dwellings is said to be owing to the large number of mar- 
riages that have taken place since the war started. In Winnipeg 
alone, no less than 7,000 people are said to have been married since 
August, 1914. 

Some time ago the Western Lumberman received a visit from 
Mr. L. B. Beale, Lumber Commissioner for the British Columbia Goy- 
ernment at Toronto. 
ing the future of the lumber trade in-Western Canada, Mr. Beale 
said that on the prairies the retail lumber dealers are very optimistic 
as to business conditions this season. Most of the dealers anticipate 
a heavy increase in the amount of farm building this year. This, of 
course, will depend on the labor situation, which is very acute in the 
prairie provinces just now. Wages are high and men are scarce. This 
is the cry throughout the land no matter where one may go. 

With regard to the prairie farmer, his purchasing power is prob- 
ably greater to-day than ever before in the history of Canada. He is 
being encouraged by the agricultural authorities to produce more live 
stock. This branch of the farming industry will demand large sup- 
plies of lumber. Subject to a satisfactory solution of the labor prob- 
lem, this promises to be a year of prosperity for the lumber trade in 
Western Canada.. : : 

The mills of Manitoba and Saskatchewan are finding the demand 
by a long way exceeding the supply of lumber. Orders are being 
placed very freely, in fact, most mills are behind on their shipments, 
so the Western Lumberman was informed by the Winnipeg repre- 
sentative of a prairie mill. Stocks of lumber on hand in the spruce 
district are considerably below normal, and they are badly broken. 
The car situation, too, is very bad, and it is almost impossible to get 
cars for points off the originating line. 

Prices have advanced recently, and are being well maintained. 
However, these advances are not in proportion to the advances in 
other commodities, entering into the manufacture of lumber. 

The prairie millmen are finding the same difficulty regarding labor 
as their brethren in the Mountains and at the Coast. We are in- 
formed that hardly any of the northern mills have been able to put 
in a normal stock of logs, owing to the scarcity of labor. 

Retailers should take the warning that has been extended to us 
to place their orders early, otherwise they will be faced with a diffi- 
cult situation later. It is quite on the boards that they will not be 
able to get anything like their requirements if they put off ordering, 
and prices certainly will not get any lower in the near future. A very 
significant happening in this direction occurred at a recent meeting 
of the Mountain lumbermen at Calgary, when the interior manufac- 
turers recognized the fact that in order to return a fair profit over 
present manufacturing charges, it was necessary to move up the prices 
of lumber. This was done by increasing the selling price of all grades 


$1.00. 


News Briefs of the Prairie Lumber Trade 
Norman Jensen has opened up a lumber yard at Prelate, Sask. 
The Smith Lumber Company has opened up a lumber yard at 
Broderick, Sask. 

The Canadian Cedar and Lumber Company, Limited, Winnipeg, 
Man., has been incorporated. 

The John Grenz & Company has started business at Estuary, 
Sask., as a dealer in lumber, étc. 


During an interview with this gentleman regard-. 


The Fritz-Stormont Lumber Company, Limited, has been in- — 


corporated with head office at Ruby Lake, Sask. 

W. Gillespie has arrived at Brownlee to take charge of the lum- 
ber yard of the Imperial Elevator & Lumber Company, Limited. 

The Imperial Elevator & Lumber Company, Limited, has pur- 
chased the lumber business of J. I. Walker, at Rocanville, Sask. 

G. F. Mills, manager of the Wilkie, Sask., yard of the Reliance 
Lumber Company, visited his home in Missouri some weeks ago. 

The Citizens’ Lumber Company is opening up a lumber yard at 
Manyberries, Alta. The head office of this company is at Lethbridge, 
Alta. 

The Scorah-Bickle Company, lumber and hardware merchants at 
Clive, Alta., have dissolved partnership. H. W. Bickle will continue 
the business. 


Work is to start shortly on a lumber mill at White Court, Alta., 
for W. H. Gibson, of Edmonton. The new mill will cost in the neigh- 
borhood of $18,000 and will be electrically operated. 


The Quality Lumber Yards have purchased the stock and yard 
of the Rat Portage Lumber Company at Elgin, Man. Mr. J. M. An- 
derson remains in charge of the company’s business at this point. 


The Dutton-Wall Lumber Company, Limited, has increased its 
capital to $500,000. The head office of the company is in the Quebec 
Bank Building, Main Street, Winnipeg. W. P. Dutton is president and 
general manager. 


The Western Canada Stave mill at Rainy River, Ont., is being — 


put in good order for the coming season’s work. .For the present 
they intend to turn out heading, which will keep them running steadily 
until the river operrs up. 


The Farmers’ Lumber Company has sold their entire business, 
covering eight yards, to the Monarch Lumber Company, whose head 
office is at Winnipeg. Manager Swallow, with Warren Fairman, as- 
sistant, will continue to handle the affairs of the purchasers. 

Geo. E. Simmie, who for the past two and a half years has oc- 
cupied the position as local manager of the Corona Lumber Com- 
pany at Rainy River, Ont., has left for Decker, Man., where he will 
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be employed by the same company as manager of their yard and — 


hardware store at that place. 


Geo. Simpson is erecting a sawmill to run in connection with 
his box factory at Selkirk, Man. This will enable him to manufac- 
ture the lumber used in making boxes. The idea is a new one char- 
acteristic of the progressive manufacturer this lumberman is show- 
ing himself to be . The machinery to be used is of a new type de- 
signed by Post & Butler, and is being built ‘by them at the Selkirk 
machine works. It is expected that the new mill will be in operation 
shortly. s 

Recent district orders issued by 
the Saskatchewan district, contained the announcement that Lieut. 
A. N. Winters, 105th Saskatoon Fusiliers, has been attached to the 
243rd Overseas Battalion. Mr. Winters has been a diligent: reader 
of the Western. Lumberman for many years, and we feel that our 
readers, many of whom in the retail trade know Mr. Winters well 
will wish him, with us, a speedy and safe return to his lumbering 
interests in Saskatchewan. Mr. Winters formerly operated a lumber 
yard at Aberdeen, Sask., and was greatly interested in the coal business. 


Ready for Big Trade with B. C. Loggers 


The Gilchrist Manufacturing Company, for the past eight years 
located in very unsuitable quarters at the foot of Harris Street west 
of Main Street, Vancouver, have leased the fine premises at 408 Cor- 
dova Street, opposite the C.P.R. depot, comprising a large store and 
two lofts in the rear, especially strengthened to withstand the operat- 
ing of heavy machinery. The expansion was rendered necessar b 
the increasing demand for Hercules No. 2 logging jacks, used by ail 
hand-loggers, and Hercules logging blocks, which heretofore have ae 
been turned out in sufficient quantities owing to lack of room for the 
different operations necessary. The Hercules block is dependable 
under any strain that can be applied under the varying conditions of 
forest work, and this is a money-saving quality which appeals to the 
men in charge of woods operations. Alex. M. Gilchrist head of the 
firm, is known to most coast loggers as a clever workman in steel and 
iron. 


Col. Edgar, O.C. Commanding 
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a Lumber, Shingles and Logs 


With a demand for lumber which beyond doubt is unprecedented 
in the history of the Western industry, our manufacturers since the 
first of the year have been badly hampered in their efforts to get fully 
under way. Weather conditions have been most unusual and account- 
ed for a big reduction in output, many of the outside plants being 
_ closed for days at a time. The big mills, while not affected to the 
same degree as the smaller ones, have been the greatest sufferers 
- from the prevailing car shortage, which has been a-serious factor in 
- retarding shipments to American points, Eastern Canada and even the 
_ prairies. The leading manufacturers report orders on hand for 100 
to 400 cars of lumber, with the car supply barely twenty per cent. of 
_ their requirements ; one concern served by three lines of railway, and 
shipping under normal conditions ten carloads a day, has not been 
able to secure an average of three cars daily, and so the story goes. 

Shingle manufacturers have perhaps been the worst sufferers owing 
to the long existing embargoes on shipments to American points. Now 
that spring is at hand it is hoped the railways will soon relax their 
_ restrictions so that shipments may go forward to all points. 

In the meantime some long-idle mills have opened up, and others 
are being put in shape to resume manufacturing, so that in the very 
near future the output of the Coast mills will approach the 1912 mark. 
_ Eyen this will be insufficient to cope with the tremendous demand, 
which makes it unnecessary for the millmen to display much initiative. 
_ The conditions being such that American lumber is practically ex- 
cluded from the prairie markets, no one is worrying over the possible 
_ loss of business as a result of the car shortage, but if lumber does not 
soon begin to move in heavier volume the spring building operations 
_ will be interfered with, in which case the cancellation of orders placed 
by retailers might be expected. Few of our millmen are contemplat- 
_ ing this possibility, their only fear being that they will not have 
_ enough lumber to supply their customers. Already several big plants 
_ have put on night gangs, and others will follow suit if labor can be 
secured. Retailers who have not yet placed their orders will beyond 
_ question have to pay more money later on, owing to the increasing 
cost of the raw material and all mill supplies. Lumber prices must 
- move up $2.00 or $3.00 in order to return a fair profit over present 
_ manufacturing charges. The Mountain lumbermen recognized this 
- fact by increasing the selling price of all grades $1.00 at their Calgary 
_ convention. Most of the interior mills will be cutting by the middle 
_ of April—some night and day if the extra crews can be secured. 

_ Shingle manufacturers are confronted with the most serious car 
situation which they have ever experienced. The car shortage, with 
its attendant embargoes, has created a condition for which there is 
no precedent. Although mills as yet have not been compelled to shut 
down on this account, there are many that will be forced into this 
_ position unless speedy relief is offered them. The car supply has per- 
_ haps been a little easier during the past week, but no permanent relief 
is promised by any of the railroads. Logs and bolts are scarce and 
_ exceedingly high priced, due largely to shortage of labor and to the 
fact that the heavy snows have prevented work in many of the camps. 
Anyone with bolts to sell appears to have little difficulty in obtaining 
$8.00 a cord for them, and shingle logs have advanced to $12.50 and 
~ $13.00 per thousand. In consequence of the enhanced cost of produc- 
_ tion, which has also been augmented by an increase in wages, shingles 
J have advanced to the following prices to the trade: XXX, $2.45; 
~ XXXXX, $2.80; Eurekas, $3.05; Perfections, $3.35. 
The plans of the loggers have been sadly interfered with by the 
unusually late coming of spring. Most of them expected to get their 
_ camps going early in February, but it will be two months later before 
_ Operations are in full swing. At this writing perhaps 25 per cent. 
_ of the camps have made a start, but few are making a normal output. 
_ The snow is still deep at many up-coast points, and there has been 
_ much bad weather during the month. As a result of these untoward 
conditions the millmen are faced by a scarcity of raw material, the 
logs carried over from last season being practically cleaned up, while 
storms have interfered with deliveries of newly cut timber. So serious 
is the shortage that several plants in Vaitcouver and vicinity were 
_ closed down for a few days awaiting the arrival of booms. | 
With the certainty that last year’s heavy cut of timber must 
__ be very largely exceeded in order to enable the mills to meet the in- 
_ creased demand for lumber, the loggers have to face a still greater 
scarcity of skilled labor, higher wages and largely enhanced cost of 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


wire rope, blocks, provisions, etc. Food items alone show an advance 


of 40 per cent. in the last six months, and while the camp rate for 
board will this season be $1.00 per day, or 35 cents per meal in a few 
instances, no employer can hope to break even on such charges. 
These matters were discussed at a meeting of the B. C. Loggers’ Asso- 
ciation held March 20, when it was unanimously agreed the situation 
called for higher prices. Graded fir logs were raised $1.00, No. 1 now 
selling at $14.00; No. 2, $11.00; No. 3, $8.00. Shingle cedar is now 
$12.50; lumber cedar, $13.50 to $14.00 and up; hemlock, $8.00; spruce, 
$12.00 to $12.50. Camp run fir commands $9.00 to $9.50. 


Personal Items of British Columbia 


Mr. George Stacey, of the Stacey Lumber Company, Lethbridge, 
spent a few days calling upon Coast manufacturers and wholesalers 
in the latter part of February. 

Mr. R. J. Gourley, of the Beaver Lumber Company, Winnipeg, 
visited Coast points late in February in an endeavor to secure ship- 
ment of delayed lumber orders. 


Mr. C. I. Adcox, general sales manager of the Canadian Western 
Lumber Company, Limited, Fraser Mills, visited Puget Sound and 
Portland friends fot a few days early in March. 


Hon. W. H. Cushing, the well-known Calgary lumberman, visited 
Vancouver in the latter part of February. While here he inspected 
the plant of the B. C. Fir & Cedar Company, Limited, in which he is 
financially interested. 


Mr. Geo. B. Schmidt, formerly with the Victoria Lumber & 
Manufacturing Company, Limited, Chemainus, as sales manager, is 
now in charge of the cedar sales department of the Pioneer Lumber 
Company, Seattle, Wash. 


Mr. J. P. McGoldrick, of the McGoldrick Lumber Company, 
Spokane, Wash., spent a few hours with Vancouver friends on Feb- 
ruary 20, on his way back from a visit to the plant of the Adams 
River Lumbér Company, Limited, in the interior, of which he is one 
of the owners. 


Mr. T. D. Elford, of the Shawnigan Lake Lumber Company, 
Limited, Victoria, paid Vancouver friends a welcome visit March 
10th. When questioned about operating conditions Mr. Elford said 
they were rather unsatisfactory.in the logging end of the business, 
the snow being still quite deep in the woods. 


Mr. R. D. Merrill, of Seattle, one of the principals of the Merrill 
& Ring Lumber Company, operating large logging camps in the 
vicinity of Everett, visited Victoria and Vancouver in the latter part 
of February. Timber men are inclined to think the company are 
getting ready to develop their large holdings in this province. 


The Hon. H. C. Brewster, premier of British Columbia, called 
at the offices of the British Columbia Lumber Commissioner in the 
Excelsior Life Building while in Toronto last month, and inspected 
the exhibit of forest products there. The shipments of British Col- 
umbia lumber to the eastern market during 1916 were many million 
feet in excess of the preceding year. 


Mr. J. S. Deschamps, of Rossland, one of the pioneer lumber- 
men of the interior of the province, transacted business with the For- 
est Branch at Victoria in February, and on his way back spent a day 
in .Vancouver renewing old acquaintances among our lumbermen. 
Mr. Deschamps thinks 1917 will prove a banner year for the industry, 
and is demonstrating his faith by enlarging his operations. F 


Mr. P. J. McCormack, son of Mr. J. D. McCormack, general man- 
ager of the Canadian Western Lumber Company, Limited, Fraser 
Mills, is now with the Toronto office of the company, where he will 
assist Mr. L. D. Barclay in handling the Western Ontario sales. Mr. 
McCormack has been well trained in the lumber business and his 
friends are confident of his ability to make good in the larger sphere 
now opened to him. 


Mr. Hugh McLean, of McLean Brothers, contractors and tim- 
ber dealers, Vancouver, returned March 17th from an extended holi- 
day spent in California. While im San Francisco and San Diego Mr. 
McLean gave much attention to the shipbuilding industry. In con- 
versation with Mayor Rolph, of the former city, who recently sold 
a steel vessel at a profit of $1,500,000, he was informed by the latter 
that he intended to put the entire sum and a little more into the 
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building of a fleet of twenty wooden schooners, which. he believed 
would earn a very handsome revenue. 

It has been brought to the attention of the editor that in our 
February issue, when noting the presence on the Coast of Mr. A. E. 
Gordon, of the wholesale lumber firm of Terry & Gordon, ‘Toronto, 
we spoke of him as the father of Mr. Frank W. Gordon, the firm’s 
Vancouver manager. The two are brothers and the relationship was 
so written. However, the intelligent compositor has the last say in 
such matters, hence the blunder. 

The following well-known lumbermen comprise the Forest Pro- 
ducts Committee of Vancouver Board of Trade for 1917, having been 
elected at the annual meeting of the Board held on March 20: Messrs. 
E. W. Hamber, J. Hanbury, F. L. Buckley, Paul Day, W. H. Har- 
grave, E. C. Knight, M. S, Logan, J. D. McCormack, C. McRae, J. 
Fyfe Smith, J. M. O’Brien, W. H. Whalen, W. B. W. Armstrong, 
A. S. Raphael and T. Kirkpatrick. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


Messrs. Phiscator & Little are establishing a small sawmill at 
Copper River. 

A small sawmill at Squamish townsite, Howe Sound, is being 
started up by the Stuart Lake Lumber Company. 

From Creston district 473 carloads of lumber, poles and posts 
were shipped out last year, most of it finding a market on the prairies. 

Sawmills in Wardner district, Crow’s Nest Pass, are now recety- 
ing logs by rail from Fort Steele, in Cranbrook district. A train of 
25 carloads is unloaded daily. 

Messrs. Gooding & Flummerfelt, logging at Tynehead, are tak- 
ing out long piles for the Vancouver Creosoting Company, Limited, 
the lengths averaging from 100 to 132 feet. 

The Widdess McDonald Company, Limited, Vancouver, has 
made application to the Registrar of Joint Stock Companies for a 
change of name to Mill and Mine Supplies, Limited. 

F. P. Quinn, formerly with thé Vancouver Engineering Works, 
Vancouver, is now a partner in the Columbia Iron Works, 32 Lorne 
Street West, specializing in machine repairs of all kinds. 


R. L. Fraser, of Port Alberni, is being offered inducements to 
establish a sawmill at tidewater on the Alberni Canal. A site will 
probably be donated by the Esquimalt & Nanaimo Raikway manage- 
ment. 


The business and assets of the North Shore Iron Works, Lim- 
ited, now in voluntary liquidation, will be taken over by another com- 
pany which will operate under the same name. The plant is located 
on the harbor front in North Vancouver. 


February receipts at the Crown timber office, New Westminster, 
were $3,518.14, as compared with $1,487.94 in February of 1916. To- 
tal receipts for eleven months of the fiscal year were $89,258.30, as 
against $66,941 for the same months of last year. 


The Giscome Lumber Company, Limited, expect to start up their 
big sawmill at Giscome early in April. The plant was formerly estab- 
lished at Willow River, seven miles away, and operated under the 
name of the Willow River Lumber Company, Limited. 


Two new West Coast kilns have been added to the equipment 
of the Victoria Lumber & Manufacturing Company, Limited, Che- 
mainus, and are giving good satisfaction. The kilns were installed 
by the Walsh Construction Company, Limited, Vancouver. 


W. Foss, foreman of the Straits Lumber Company sawmill at 
Nanoose Bay, Vancouver Island, on February slipped and fell against 
a revolving circular saw, which severed his left leg above the knee. 
The injured man was taken to Nanaimo hospital for treatment. 


The Brooks-Bidlake Cedar Company, Limited, operating a cedar 
lumber mill and shingle plant at Powell Lake, are operating steadily 
and shipping by scow to Vancouver. The product is handled from 
the mills to dock by motor trucks operating over a plank roadway. 


The rule against smoking on sawmill premises is very often 
violated by employees, when secure from observation. Several big 
lumber concerns across the border are putting an end to the risk by 
dismissing the men who are known to be habitual cigarette fiends. 

Three tall Douglas fir trees were cut in. West Vancouver muni- 
cipality last month to be used as masts in the auxiliary lumber schoon- 
ers being built at the Wallace Shipyards, North Vancouver. The big 
sticks averaged 115 feet in length and were only two feet thick at 
the butt. 

The logging equipment and machinery of the Western Logging 
Company at Camps 1 and 2, Cracroft Island, were purchased on Feb- 
ruary 23rd by the John Schroeber Lumber Company, a new firm from 
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the other side of the line, their tender being $23,000. The next highest 
bid was $15,000. 

During the coming season it is likely that spruce logs will be 
towed from the Queen Charlotte Islands to the Genoa Bay Mills of 
the Cameron Lumber Company, Victoria, a distance of 600 miles. 
The logs will be made up in Davis raft formation, as described else- 
where in this issue. 

The Fraser Mills plant of the Canadian Western Lumber Com- 
pany, Limited, is being operated on a double shift schedule, and is 
turning out a lot of lumber daily. The company’s big mill at Golden, 
in the interior, is now being overhauled and will start cutting as soon 
as the ice goes out of the river. 


Thi care of boilers was the subject of an address delivered March 


20th before the B. C. Manufacturers’ Association by Mr. J. Peck, 
chief inspector of boilers for British Columbia for the Dominion Goy- 
ernment. The speaker pointed out several methods by which steam 
users could effect important economies. 


H. Jordan, logging contractor at Waldo, in the Elko Valley, ex- 
pects to take out nearly 5,000,000 feet of timber this winter for the 
Ross-Saskatoon Lumber Company, Limited. About the middle of 
February he had over 3,000,000 feet on the dumps and expects to have 
no difficulty in completing the contract owing to favorable conditions 
in the woods. 


In our last issue mention was made of two new car-barges to be 
built for the C. P. R. Coast Service owing to the increasing activity 
in lumbering at various points tributary to Vancouver. Since then 
Capt. ». W. Troup, manager of the B. C. Coast Service, has announced 
the company’s intention to add a 1200-ton capacity freight barge to its 
Vancouver fleet. 


, 


A section of Douglas fir stave pipe in continuous use in a Seattle 


water main for sixteen years when lifted recently was found to be 
practically as sound as when put down. 
neers showed that after sixteen years of service under approximately 
a 50-foot water pressure the strength of the wood was 88 per cent. 
of the strength of new wood. 


“There is nothing new under the sun.” The growth of feeling 
in favor of the branding of lumber products, and the recent selection 
of a mark by the cypress manufacturers of the South, serve to recall 
the fact that as long ago as 1868 every board cut in the Mossom Boyd 
mill at Bobcaygeon, Ont., was marked on the end with the letters 
“MB” in red as an advertising stunt. 

The Western Pine Manufacturers’ Association at the last :,eet- 
ing in Spokane took steps to ascertain the feeling of the imembers 
concerning proposals to appropriate $22,000 for advertising wes:ern 
pine, the selection of a trade inark to be placed om all western pine 
lumber, and the adoption of a new set of grading rules peculiarly 
adapted to that variety of lumber. 


Urged thereto by the constantly soaring prices of camp and mill 
supplies of all kinds, a number of sawmill and logging operators in 
the Willamette Valley, Oregon, have organized a purchasing bureau 
which will buy in quantity the general supplies for camps, mills and 
cook houses, and also receive figures for special equipment and mia- 
chinery required by the co-operating firms. 


The dependent position of B. C. shingle manufacturers upon free 
entry into the United States market is disclosed in the fact that in 
1916 the cut of the B. C. shingle mills was in round figures about 
2,000,000,000 shingles, of which Eastern and Western Canada absorbed 
650,000,000 only. A duty on shingles entering the States would cause 
the shutdown of fully one-half of our mills. 


As a means of overcoming the shortage of box cars, the Southern 
Pacific Railroad has been furnishing California lumber and box manu- 


facturers with tarpaulins for the protection of shipments made in 


gondola and flat cars. This plan was tried out nearly 35 years ago 
by the late R. H. Alexander, then general manager of Hastings Mills, 
Vancouver, and was found to be rather unsatisfactory. 


The Vancouver Forge Company, Limited, recently incorporated 
with $50,000 capital, has established a plant on Burrard Inlet adjoin- 
ing the B. C. Marine Railway works. The company will manufacture 
forgings of all kinds, a specialty being made of heavy fittings for the 
shipbuilding industry. The officers of the néw company are Geo. G. 
Bushby, and other officials of the B. C. Marine, Limited. 


Construction work is in progress on the Port Angeles, Wash., 
plant of the Whalen Brothers Pulp Company. 
60-ton capacity sulphite mill and paper mill, fully modern in every 
respect. The necessary machinery is now on order in the East. 
This will make the fourth pulp plant promoted by these enterprising 
business men, the other three being situated in this province. 

Seven or eight portable sawmills used by the Canadian Northern 
Railway Company in Saskatchewan, Alberta, and British Columbia, 
are being removed to points on the main line between Sudbury and 
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Port Arthur. The company have built a large sawmill at Foleyette, 
in New Ontario, and the smaller mills will be installed 20 to 30 miles 
apart in the same territory to cut ties for shipment to France. 


7 The Powell River Company, Limited, will probably require four 
camps this season to keep their big paper mill supplied with raw 
material in the shape of spruce and hemlock logs. The woods opera- 
tions will, as heretofore, be in charge of Manager Sam Brooks and 
_ Superintendent R. S. Pattee, who opened up the big works at King- 
~ come River about April Ist. The other camps will start up about a 
_ week later. | 


A new patent shingle band manufactured by the Frost Steel. & 
- Wire Company, of Hamilton, Ont., which eliminates the use of nails, 
is now being used by some B. C. mills. The band is made of steel 
wire rolled flat, the sharp ends being driven into the binder. One 
ton of these patent bands costing $18 will tie ten million shingles, 
thus effecting a saving of $24 for nails and $19 for ordinary bands, 
_ or $25- when the price of the patent band is deducted. 


jean 4 . eo . . 
Asa result of the order-in-council declaring the Canadian North- 


‘ern Pacific Railway lines in British Columbia to be a work for the 
general advantage of Canada, effective March 1, Coast lumber mills 
and industrial concerns are now assured a pronounced improvement 
in shipping facilities. The Canadian Pacific, Great Northern and B. C. 
Electric Railway Companies will now be required to grant interswitch- 
ing privileges on terms prescribed by the Railway Commission. 


B.C. municipalities are just discovering that the higher cost of 
‘lumber for sidewalks and repair work is going to make an appreciable 
difference in the amount of work planned for the summer season. 
The following prices were quoted to the city of New Westminster by 
two of the local mills: Rough fir up to 22 ft. in length, $16.00 per 
thousand feet, from 24 ft. to 32 ft., $17.00; rough cedar, add $1.00 to 
fir prices; sidewalk lumber, $17.50; drain covering, $18.00; saddles, 


$26.50. 
The average price secured by British Columbia Coast mills for 
their 1916 cut of lumber was approximately $15 per thousand feet. 
_ This was a big gain over 1914 and 1915 figures, but in view of the 
greatly increased production charges it was decidedly inadequate. 
In 1910 the editor was informed by Otto Lachmund, then: general 
‘manager of the Arrowhead Lumber Company, one of the good mills 
in the interior, that his average selling price for the year previous was 


ightly over $17. 


_ Lumbermen throughout the province will sympathize with Hon. 
_W. R. Ross, M.P.P., ex-Minister of Lands, who on March 5th was 
notified by the War Office that his younger son, Lieut. William Cam- 

“on Ross, who went overseas with a Vancouver battalion, had been 

tinded in France. Since then no news has been received as to the 
nature of the injury or its result. Another son, Lieut. H. McKenzie 
Ross, went across as a member of the 103rd battalion under Lieut.- 
Soke. C. J. Henniker. 


James D. Lacey & Company, timber factors, Chicago, Portland 
Seattle, recently took an option on a large body of yellow pine 
imber in Lillooet district, which has been brought into the market by 
the construction of the Pacific Great Eastern Railway. The limits 
are situated along the Bridge River, and comprise about 19,000 acres 
with a stand of about 244,000,000 feet. The deal was negotiated by 
Patrick Donnelly, manager of the Canadian Financiers Trust Com- 
pany, Limited, Vancouver. 
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_ A pioneer foreman from Washington who has worked for the 
Jast four years in B. C. mills remarked to the Western Lumberman 
representative recently that he had not seen a Stetson Ross machine 
in action on this side of the line, whereas in Washington and Oregon 
most of the good plants use them. We were able to inform our visitor 
of the location of several Stetson Ross machines in B. C. plants, where- 
upon he remarked that apparently no earnest attempt is being made 
by the Seattle company to push sales in this territory. 


W. P. Hinton, Western traffic manager of the Grand Trunk 
Pacific Railway, paid Vancouver a business visit March 10, being ac- 
companied by G. A. McNicholl, traffic manager at Prince Rupert. 
In conversation with the Western Lumberman editor Mr. Hinton said 
his road was already handling considerable quantities of lumber and 
_ that a number of new mills are opening up between Prince George 

and the Rockies. About the largest of these will be a plant to be 
erected at Hutton for the Saskatchewan Grain Growers’ Company. 


At the Canadian Northern Railway shipyard at Port Mann, on 
the Fraser, there is now under construction a car ferry 200 feet in 
length and 47 feet wide, which is designed to carry eleven large cars 
_ or twelve of ordinary capacity. Two smaller barges completed some 
_ time ago are each 158 feet long by 47 feet wide, and carry eight large 
or nine small cars. They have been constantly in commission be- 
tween Port Mann and Vancouver Island points, and the volume of 
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freight offering is so great that the larger barge is urgently needed 
on the same route. 

_ W. S. Dwinnell, of Minneapolis, and Geo. A. Bergstrom, of Ev- 
erett, who in January last had about completed arrangements for 
the erection of a ten-machine electrically-driven shingle mill on the 
North Arm of the Fraser River, near Eburne, have been subjected 
to delay by conditions brought about by United States war complica- 
tions. A site covering 600 feet of waterfrontage has been purchased 
and an early start will be made on the construction of the big plant, 
which will be operated night and day when completed, with a payroll, 
of about $10,000 a month. 

Pioneer Western Lumberman, San Francisco: It is evident that 
the wholesaler of lumber, whether operating on commission or buy- 


‘ing lumber from the mills and selling it again, is essential to the 


marketing of the product of Douglas fir and red cedar shingles. There 
are many of the smaller mills, cutting 70,000 feet and less, that can- 
not afford to maintain a selling organization to take care of their pro- 
duct. In theory it has seemed that the sales agency, representing 
a number of mills, would be the logical medium for taking care of the 
business, but in practice it has proven faulty. 


The shingle mill erected last fall by C. W. Tate & Company, 
Limited, of New Westminster, at Avola, on the Canadian Northern 
Railway, about 115 miles north of Kamloops, will be started up about 
April 1st. The plant, which is equipped with four Schaake machines, 
was completed in September, but following the trial run was closed 
down for the winter season. Since that time from twelve to fifteen 
men have been cutting bolts continuously, with the result that the 
supply on hand will permit of night and day running if a double crew 
can be secured. The plant will be known as the Stillwater Lumber 
& Shingle Company, Limited. 


Dr. W. W. Walkem, in an article which appeared in a recent 
issue of the Vancouver Daily Province, gave a striking instance of 
the durability of Douglas fir. In the course of some excavation work 
between Vancouver and New Westminster a Douglas fir several feet 
in diameter was found buried under twenty feet of water-washed 
gravel and sand overlying glacial-worn rocks and moraine, presum- 
ably contemporaneous with the glacial period. The tree had to be 
crosscut twice to permit the passage of the steam shovel, and the 
wood was found to be perfectly sound. On the surface were other 
fir trees growing which were centuries old. 


Like the Hindus at the Coast, who are rapidly forging ahead 
in the lumber and shingle industry, the men of the Doukhobor Com- 
munity at Brilliant, in Nelson district, appear to have a natural ap- 
titude and liking for woods operations. The members of the com- 
munity already operate several sawmills and other woodworking in- 
dustries with apparent profit to themselves, and not long ago their 
leader, Peter Veregin, closed a $25,000 deal with the Mankin Lum- 
ber Company for the purchase of a tract of timber land near Porto 
Rico. A portable sawmill has already been installed and John Sher- 
binin, who is in charge of the woods operations, expects that his men 
will take out 25,000 poles before the end of the year for shipment to 
United States points. 


. Things are being made mighty easy for the lumberjack these 
days. The safety razor with twelve blades made it unnecessary for 
him to hone up his double-bitted axe when invited to some rural festi- 
val, and now a safety hair cutting machine has been invented for 
his further adornment and comfort. According to the American Lum- 
berman, “anyone can run the machine over his own head with the 
same disregard for bumps and hollows as is displayed in cutting the 
grass on the lawn, and at the end of the operation the hair cut is 
just naturally bound to be perfect, because the machine can’t cut it 
any other way.” The machine is manufactured by the American 
Safety Hair Cutter Corporation of Pittsburgh, Penn., of which H. L. 
Jenkins, of the North American Lumber Company, of Seattle, Min- 
neapolis and Vancouver, is president. 


Contracts have ben let by the. Dominion Government for the con- 
struction of two auxiliary power wooden schooners to be used in 
the carrying trade between Vancouver and the Atlantic Coast, via 
West Indies. Fach vessel will cost approximately $250,000, and they 
must be completed by September next. Both vessels will probably be 
constructed by the Wallace Shipyards, Limited, North Vancouver, 
the Cameron-Genoa Mills Shipbuilders, Limited, Victoria, having 
refused to tender owing to labor troubles. The United Brotherhood 
of Carpenters and Joiners, to which union the firm’s shipbuilders be- 
long, served notice some: time ago that on and after March 31 the 
wages of the shipwrights shall be 62 cents an hour, eight hours per 
day, five days per week, all holidays and overtime to be paid double 
time. President Price, of the Cameron-Genoa Company, declares the 
enforcement of this rate of pay will seriously affect the company’s 
plans to construct additional vessels under the terms of the B. C. 


Shipbuilding Act. . 
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A Home-Made Log Loader 


Logging operators in British Columbia working in medium sized 
and smaller timber are often in doubt in regard to the class of log 
loader they should use. A log loader “built at home,” which has 
been operated successfully by the Otis Staples Lumber Company, 
Wycliffe, B.C., is illustrated herewith. We are indebted for the illus- 
trations to the Timberman, of Portland, Ore. Mr. C. B. Staples, in 
describing the loader, says that the cost will be about as follows :— 

For the engine, new, about $1,575; the cost of the timber and iron 
work would depend on camp cost, and are small factors. A black- 
smith and helper, with a little additional assistance for setting the 
boiler, can build one in from ten days to two weeks, and the labor 
cost should not exceed $100. The cost ready to run should be under 
$2,000. 

The loader is on a sled, and slides backwards over the cars, trucks 
or flats after loading the car ahead of it. It uses its own power, put- 
ting itself back with drum A. After the train is loaded, the loader is 
switched out standing on a car, and switched in at the head of the 
next train of empties. 

The loading crew as a rule consists of four men: I*ireman, engi- 
neer, and two men on the ground. Sometimes a top loader is used. 
The loading is done with a crotched line. The loading cost runs from 
20 cents to 25 cents per thousand feet. Where wood is turned, either 
slabs are hauled from the mill or the fireman cuts his own wood. 

It is very efficient for picking up the lost loads along the main 
line and where logs are scattered in small lots along the track, as it 
is moved at train speed and is ready to run on stopping. It is handy in 
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Home-made log loader.—Diagram showing arrangement of 
boiler, drums and lines. 


Home-made log loader.—Plan showing sled details. 


railroad construction and for loading material, cabins, etc., and has 
given good service in many places. 

The accompanying sketch gives the general plan of construction. 
The drum marked A hauls the log loader by fastening with a hook to 
the bunk of the log car. Drum B is the hoisting drum which can 
handle logs up to 20 feet in length. The machine is carried on one 
flat car or two Russel pattern trucks. The standard Russel car di- 
mensions are: Length from end to end of draw bar 22 feet; length 
from centre line to centre line of trucks 10 feet 6 inches; length of 
bunks 10 feet; size of bunks 12 x 12 in. The sled can be adjusted to 
suit the type of car and gauge used. 


Big Eastern Manufacturer Visits Coast 


Repeating a visit made half a dozen years ago, C. H. Waterous, a 
member of the well-known Waterous Engine Works Company, of 
Brantford, Ont., spent the latter half of February and the early part of 
March at the Coast, renewing acquaintances with old friends and cus- 
tomers among the lumbermen, some of whom have been purchasing 
machinery from the Waterous fitm for a quarter of a century. Mr. 
Waterous said manufacturing conditions in the East in his line were 
very trying, owing to the movement of men to the munition factories, 
the result being seen in a considerable decrease in the output of the 
engineering and metal trades.- There is great manufacturing activity 
along the St. Lawrence and in the Ontario Peninsula owing to hydro- 
electric development affording ample and cheap power. While here 
Mr. Waterous made careful enquiry into the growth of the pulp indus- 
try and its needs in the way of special machinery. The immediate 
occasion of his visit at this time was the resignation of H. B. Gilmour, 
B.C., representative of the Waterous Company for many years, who at 
the beginning of the year was appointed a member of the Workmen’s 


Compensation Board of the province. After giving the matter due- 
consideration, Mr. Waterous decided to defer action for a few months. 
Until a choice has been made, all enquiries and orders should be sent 
direct to the company’s head office at Brantford, where they will be 
dealt with promptly. 


Twenty-five Years in Lumber Game 


Many British Columbia lumbermen will read with interest thi 
following item, taken from a recent issue of the Cranbrook Herald: _ 
“Mr. Peter Lund, of Lethbridge, formerly of Wardner, renewed 
old acquaintances in Cranbrook recently. In the course of an inte 
view, Mr. Lund said he had lately disposed of all his interests in the 
Crow’s Nest Pass Lumber Company, Ltd., at Wardner (of which he 
was the founder and for which he acted as managing director up to 
about eighteen months ago), to Chicago capitalists, who now own and 
operate the concern. The money consideration for the transfer of Mr. 
Lund’s interests was something like $100,000. He still maintains many 
interests with the lumber industry of East Kootenay, of which he was 
one of the pioneers, and wherein, both physically and financially, he 
bulked as about the largest of the big operators. 
“*Pete’ Lund, to speak of him as he is familiarly and in a cordial 
way known all through East Kootenay, had, and has, as much of that 
faith which is the foundation of the prosperity of any community as 
any man one could mention. In addition he had the courage of his 
belief, and was ready not alone with practical advice, but with sound, 
hard coin to back any enterprise for the advancement of the country. 
He was into most of them, and it would be foolish to say they all 
proved winners. ae 
“Remaining true to his old lumber love, Mr. Lund still operates a | 
line of yards in Medicine Hat, MacLeod, Carmangay, and half a dozen — 
other places. He still owns his big cattle and fruit ranches at Ward-— 
ner and Marysville, and will continue to operate them.” ‘ 


““How We Hold Our Men” c 


In the February issue of System, a magazine published in the 
interests of business efficiency, a leading article is one written by 
Frank Disston, of Henry Disston & Sons, Inc., on the management 
of that well-known saw, tool, steel and file works. 

The title, “How We Hold Our Men,” is the subject of this article, © 
which describes the methods employed in handling the man problem — 
at the Disston plant. This concern has probably a world’s record 
for holding workers, and Mr. Disston has written in a very interesting’ 
manner the principles-on which the record is founded. According to 
Mr. Disston, the essence of the situation lies in the fact that all em-— 
ployees are treated as human beings and never as machines. Personal 
contact between officials and each man who works in the shops has — 
been a successful policy ever since Henry Disston worked at the same 
bench with his fellow-laborers in 1840, when he laid the foundation 
of the present organization. Even now no official enters office work 
without first having had from five to ten years of actual experience in 
the shops. The entire organization is so closely knit and is on such 
an informal basis that it most closely resembles a big, friendly family, 
and “red tape” is an unknown term. The “man*policies” now in force 
are directly responsible, so Mr. Disston writes, for the success which _ 
has come to the “Keystone Works.” j 

The, article will be of interest to all employers of labor, for 
although the methods are styled “old-fashioned” by Mr. Disston, yet 


the phenomenal success with which they have met guarantee their 
careful consideration. : ae 


Obituary | 


A lumberman who has figured somewhat prominently in Van- — 
couver history passed away recently in the person of Theodore Lud-_ 
gate, who for upwards of twenty years had been endeavoring to estab-. 
lish his ownership of Deadman’s Island, in Vancouver harbor, under — 
a lease from the federal government of that day. Mr. Ludgate pro- 
posed to establish a sawmill and other industries on the island, but his — 
attempts to secure possession were vigorously and successfully op-_ 
posed by the city and provincial authorities, on the ground that Dead-— 
man’s Island was part of Stanley Park. The case was fought through 
every court clear to the Privy Council, with varying success. About 
eight years ago the representative of Mr. Ludgate gained temporary _ 
possession of the island, routed out a number of fishermen and squat- 
ters, and cut down all the trees before injunction proceedings could be — 
made effective. : 

Previous to coming west Mr. Ludgate resided at Peterboro, Ont. 
where he engaged in lumbering operations in a large way. Death took 7 
place at Camp Borden, near Barrie, where he was visitine friends. 
During the last couple of years Mr. Ludgate had been pressing a claim 
for compensation for loss of valuable time and prospective profits upon 
the Ottawa Government, and spent most of the time in the East. 
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Birth of Lumbering 
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in British Columbia 


Historic Sawmill of the Anderson Company Built on Stamp Harbor, Alberni Canal, in 1860 


_ While the Hastings Mill, Vancouver, has been manufacturing 
and exporting lumber continuously since 1865, and can justly claim 
the credit of being the pioneer Mainland mill, to Vancouver Island 
belongs the honor of having initiated the lumber industry in this pro- 
vince, which now embraces nearly 400 sawmills, shingle plants and 
woodworking factories, and about 800 separate logging operations. 

While Vancouver Island is only 280 miles long, its western shore- 
line—owing to many deep bays and indentations—-measures no less 
than 1,300 miles. Of these long fiords but two penetrate completely 
the great mountain barrier which forms the backbone of the Island. 
These deep arms of the sea are Quatsino Sound, on the north, and 
Alberni Canal, slightly to the south of the centre. This latter fiord 
nearly affects a complete severance of the island at this point. As 
a bird might fly, the east coast of the island is less than twenty miles 
from the western waterway. 

It is recorded that Alberni Canal received its christening in 1791, 
when Lieutenant Francisco Eliza gave it the name of Don Pedro Al- 
berni, a captain of infantry in the Spanish Army, “who was in com- 
mand of the soldiers in the expedition in charge of Eliza, sent by the 
Viceroy of Mexico, Count de Revillagigedo, to re-occupy this coast 
after Martinez had returned to California in 1789.” 

Sixty-six years later—in the spring of 1857, to be precise,—Cap- 

tain Edward Stamp, then in command of a British lumber schooner, 
paid a visit to Alberni Canal while his vessel was being loaded with 
lumber on the Puget Sound for Australia. The magnificent spar 
timber visible on every side excited his admiration, and upon his 
return in the autumn of that year to England he brought this fact 
.to the attention of the shipping trade. The following year Captain 
_ Stamp retired from the sea to reside in Victoria, and shortly after 
that step his former talks in England in praise of Vancouver Island 
timber began to bear fruit, as a result of the imminent possibility that 
the Southern production of timber would be shut off by the outbreak 
of the American Civil War. In this way Captain Stamp speedily 
became the agent for extensive London shipping interests looking 
to the development of a lumber and spar industry on this coast. 
Naturally he chose the head of Alberni Canal as the site for the new 


Se, enterprise. 


First Sawmill No Crude Affair 


A concession having been secured from the then Governor of the 
province, in August, 1860, two armed vessels were despatched from 
Victoria to overcome the Indians and secure to Captain Stamp and 
party peaceable possession of the timber grant. The proceedings 
were conducted without the slightest disagreement, and a day or 
two later “the silent hills gave back the sound of many axes,” busily 
employed in framing the timbers for the first sawmill to be established 
on the Western Canadian Coast. The necessary equipment having 
been brought along with the expedition, the cutting of lumber was 
started in the spring of 1861, in which year the Canal was surveyed 


Three lumber ships loading at the Anderson mill, about 1860. 


and charted by Captain Richards, of H. M. surveying vessel Hecate, 
and it was he who gave to the spacious basin at its head the name 
Stamp Harbor, but which is now commonly termed Port Alberni. 


The sawmill had a considerable capacity, as indicated by the size 
of the buildings shown in the picture. As many as 700 men were em- 
ployed in the various operations, and ships came from many seas to 
the Canal for cargoes of spars, masts and manufactured lumber of 
the already renowned Douglas fir. Following the close of the Ameri- 
can war the bulk of the trade in timbers again reverted to Southern 
ports and operations at Alberni dwindled and finally came to a stand- 
still. In 1869 the mill was destroyed by a forest fire and was not 
rebuilt. There are standing to-day isolated piles which were part 
of the original mill dock construction. They are weathered from the 
top by the storms of fifty-six years, but where fully submerged are 
quite as sound as the day they were driven. 

Captain Stamp managed the Anderson mill (named after the 
English owners) until 1864, when he visited Burrard Inlet. Here 
he found the ideal location for a shipping trade in lumber and at once 
began the erection of a sawmill, on the present site of the Hastings 
Mill, which cut its first off-shore cargo the year following. 


The Anderson sawmill at the foot of what is now Argyle Street, Port Alberni, B. C. 
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One of British Columbia’s Big Cedar Plants 


Products of Thurston-Flavelle Lumber Company Mills at Port Moody 
Have Continent-Wide Reputation 


’stablished about 1905 by J. S. emerson, the well-known Van- 
couver lumberman; operated from 1907 to 1812 by Messrs. P. D. Roe 
and R. Abernethy, also prominent in Coast lumber circles ; and taken 
over in October of that year by the present owners, the Thurston- 
Flavelle Lumber Company. Such is the abridged history of the prin- 
cipal industry of Port Moody, the smaller of the three potential 
cities established on the shores of Canada’s greatest Pacific port— 
Burrard Inlet. In the twelve years that have passed the company 
referred to has played an important part in the development of the 
British Columbia cedar industry by shipping its superior products 
to all parts of the United States and Canada and creating new mar- 
kets that now absorb the output of a number of similar plants. The 
firm specializes in clear “A” siding and high grade shingles, and while 
the bulk of the cut has previously been marketed across the border, 
it looks at present as if the rapidly increasing demand from Eastern 
Canada and the prairies will this year confine shipments very largely 
to Canadian territory for the first time. 

R. J. Thurston, the senior member of the firm, is the son of a 
pioneer Ontario lumberman, and has been operating mills in the 
West for:the past twenty years. Long familiarity with the manu- 
facture and marketing of all classes of lumber has enabled him to 
realize that the essential thing for a mill to have is a reputation for 
quality, and every man in the firm’s employ is made to feel that his 
job depends on the care shown in carrying’ out even the small de- 
tails of every operation. His partner, Aird Flavelle, is a member 
of the well-known Ontario family of that name, which controls large 
holdings of timber in the Southern States and the interior of British 
Columbia. Both members of the firm are interested in timber up the 
Coast and on Vancouver Island, but as yet these reserves have not 
been opened up. The log supply for the mills is secured in the open 
market, and Mr. Flavelle, who looks after the buying, ts conceded 
to be one of the shrewdest judges of cedar values in the province. 


Ideal Manufacturing Conditions 


The mill site occupies an area of about 20 acres, mostly tide 
flats, with 400 feet of waterfrontage. The mill buildings and con- 
necting tramways are erected on piles, and there is sufficient boom- 
ing ground for the storage of between five and ten million feet of 
timber. Both logs and piles are immune from the attacks of teredo 
worms, Owing to most of the site being left bare at low tide. Each 
day at high tide a supply of long logs is fed into a deep pond where 
they are cut into required lengths by a dragsaw before passing up the 
log haul to the sawing floor, which is equipped with double circular 
headsaws, steam driven carriages, 8 x 60 in. edger, gang saw and re- 
saw, live rolls and quick action transfers. The clear portion of the 
log is turned into inch lumber, while the side flitches and second 
grade cants are sent to the shingle mill on the same floor, where 
four Letson & Burpee upright machines are operated. In the event 
of a particularly good boom of logs not producing enough shingle 
timber the machine sawyers receive bolts from the pond below by 
means of a conveyor. Slabs too small to make shingle bolts, as well 


as edgings from the sides of cants, are transferred to the lath mill 
and there utilized. A battery of two dry kilns takes care of the output 
of shingles and lath. 

From the gang and resaw the inch lumber passes to the sorting 
table, where it is graded and re-graded and transferred to trucks for 
delivery to the battery of five dry kilns, each 20 x 110 feet. When 
thoroughly seasoned the stock is passed on to the planing mill, a 
large building containing six P. B. Yates Co. machines and several 
resaws, for further manufacture into bevel siding and exterior finish 
of several kinds. After passing through the planers the stick is again 
graded before being sent to the dry stock and shipping sheds. There 
is storage capacity for about 5,000,000 feet of lumber and 3,000,000 
shingles, and as many as twelve cars can be “spotted” at one time 
for loading at the platforms. Every parcel of lumber and bundle of 
shingles bears the firm’s trademark as a guarantee of quality. 


Large Sum Spent in Improvements 


When the company took over the mills in 1912 their capacity 
was only about 40,000 feet daily, and it was seen that additional ma- 
chinery would have to be added and extensive repairs made before 
the plant could fit in with the plans of the new owners. The im- 
provements have been made by a gradual process without interfer- 
ing materially with the yearly output or calling for an unduly large 
outlay at one time. As a result of this program the mill buildings, 
tramways, etc., had been partly rebuilt and placed in splendid re- 
pair prior to last year. Next the doubling up of the power house 
plant was undertaken. When the mills were closed for annual over- 
haul at the end of 1916 two high pressure Vulcan Iron Works boilers, 
each 72 inches diameter by 18 feet long, 150 h.p., were added to the 
steam plant, the new stacks being 46 inches in diameter and 60 feet 
high. A Corliss engine, with cylinders 16 x 36 in., 200 h.p., was also 
installed, thus increasing the power development to 700 h.p. This 
year the mills were started up January 9th after a shutdown of thirty 
days, during which the sawmill equipment was improved by the re- 
building of the log haul and the installing of Diamond Iron Works 
log jack, log loader and lumber trimmers. 


As a result of the above improvements the daily sawing capa- 
city has been raised from 40,000 to over 50,000 feet. The same equip- 
ment would easily handle 80,000 feet in fir, but cedar lumber cannot 
be slashed out in the same fashion owing to the greater care required 
in the sawing process, where quality is the prime consideration. The 
mill cut last year was 12,000,000 feet, the operating time being reduced 
to nine and one-half months, owing to severe weather conditions. 
This year the firm expect a cut of about 15,000,000 feet of high grade 
lumber. 


At present considerable money is being expended in securing bet- 
ter fire protection. The system heretofore in use was fed with water 
from a reservoir on the hillside, about half a mile away, and the fifteen 
hydrants in position on the 4-inch mains left portions of the plant 
rather poorly served. The mains are now connected with the recently 
completed Port Moody system of waterworks, and 1,500 additional 


Mills of the Thurston-Flavelle Lumber Co. at Port Moody, B.C. 
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feet of 6-in. and 4-in. mains are under construction to serve ten new 
hydrants placed as designated by the insurance underwriters. Over 
1,500 feet of 2-in. and 2Y4-in. hose will be ready for service at all 
times under working pressure of 120 pounds per square inch. 


Some Interesting Plant Notes 


PF. W illis, formerly of the Canadian Cedar Lumber Company, 
Limited, North Arm of the Fraser, is superintendent of manufacturing. 
The planing mill foreman is Wm. Carr. 

The policy of the company is to operate only ten hours per day, 
and this rule is broken very rarely. During the recent shutdown of 
the sawmill for repairs and placing of new machinery the shingle 
department was kept going night and day, but in this case the ex- 
ception merely emphasizes the “general rule. 


Since early last year, when shipments to U.S. territory began to 
be restricted in proportion to the increase in Conidein business, the 
company has been in receipt of numerous letters from dealers and 
buyers in a dozen states, all of them advancing special reasons why 
they should continue to be served. One man writes, “If you fail me 
it means an end to my cedar siding business. I would not undertake 
to introduce another line to my trade—it would be one long struggle 
to effect the impossible.” Another buyer boldly confesses, ‘ ca think 
your siding a little better than the best, and so do my customers. 
Your reluctance to fill my orders as heretofore comes as an unplea- 
sant surprise. Truly ‘life is just one d d thing after another.’ 
Say, would cash with order suit you as a basis for future business?” 
It may interest our readers to know that the writers of the above 
letters, and several others, have been placed on the company’s list of 
preferred U. S. patrons who will continue to be served as heretofore 
until Canadian orders call for the entire mill output. 


Lumber shipments are made over the Canadian Pacific and North- 
ern Pacific Railways, U. S. consignments being handed over to the 
latter road at Sumas, Fraser Valley. The Thurston-Flavelle Lumber 
Company has agencies in New England, New York, New Jersey, Iowa 
and Nebraska, Ontario and other Eastern Canada sales are handled 
by the Gull River Lumber Company, at Lindsay, who carry large 
stocks of both cedar siding and shingles and are thus enabled to fill 
orders very promptly. The needs of the retailers and factory operators 
in the three prairie provinces are looked after by J. O. Thorpe, one 
of the most successful lumber salesmen in the Northwest, who has 
been handling the products of the mills for the past twelve years, 
with headquarters at Calgary. 

The firm’s output of shingles has always been subject to very 
careful grading, and so commanded the highest price paid for a stand- 
ard article. This fact did not deter the company from lending its 


support last year to the Rite Grade movement, which provided for 


the most rigid inspection of every bundle before the quality stamp 
was attached. Dealers compete for the privilege of handling the firm’s 
shingles, which are carefully dried by a slow process that preserves 
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Interior view of No. 1 dry shed. 


the life and weather-resisting qualities of the wood. The demand last 
year assumed such proportions that Messrs. Thurston and Flavelle 
arranged to also bundle the output of the Sardis Shingle Co., Ltd., 
who removed their three-machine mill from Sardis to Port Moody to 
get the benefits of better timber and closer inspection. 

The daily output of the Thurston-Flavelle Lumber Company 
mills for 1917 will probably show an average in excess of 50,000 feet 
of cedar lumber, 125,000 shingles (exclusive of the Sardis Co. cut), 
and 25,000 cedar lath. About 135 men now figure on the payroll at 
a scale of wages considerably higher than was paid last year. 


Vancouver Island Mills Are Busy 


Every day the reports from the Island sawmills and logging 
camps disclose an improvement in operating conditions. Long idle 
mills are being started up, and these, in turn, lead to the opening up 
of new logging camps to supply the raw material. 

The Empire Lumber Company, Ltd., are preparing to start up 
their timber mill at Cowichan Lake. Manager McDevitt is now on 
the ground. 

Messrs. Curtis & Sears, who some time ago acquired the Sid. B. 
Smith Company shingle plant at Sidney, are operating under the name 


‘of the National Shingle Mill. 


The Fraser sawmill at Alberni was started up last month. 

At Comox a sawmill of about 25,000 feet daily capacity is being 
operated by K. Grant, a well-known local lumberman. 

T. M. Michaels, formerly of the Maple Ridge Lumber Company, 
Fraser Valley, and more recently connected with a mill at Port Simp- 
son, Prince Rupert district, is organizing the Beauport Lumber Com- 
pany at Nob Hill. A sawmill of 30, 000, daily capacity is talked of. 

The Star Lumber Company shingle mill at Cassidy’s Siding 
(owned by the British Columbia Lumber Corporation, Ltd., Van- 
couver) is operating three machines. 

F. H. Wall’s shingle mill at Craig’s Crossing is about to be taken 
over by a company. The new owners plan to operate several mills 
in the same district. 

The Island Lumber Company saw mill at Duncan, now in liquida- 
tion, is likely to be leased By a couple of energetic and experienced 
lumbermen in the near future. 

Stevens & Wright, shingle manufacturers, near Nanaimo, are 
operating three machines on a twenty-hour schedule, and have orders 
ahead for several months’ cutting. 

Manager R. J. [‘lhott, of the Genoa Bay Mills, has the big plant 
in the best of trim this season. He has already shipped several off- 
shore cargoes, but the bulk of the output is taken by prairie customers. 

The Victoria Lumber and Manufacturing Company, Ltd., Che- 
mainus, are rearranging their logging railway system, covering about 
fifteen miles. The trackage is being laid through virgin limits, 
the logging trains will hereafter dump at Ladysmith, 
ber will be rafted and towed to Chemainus. 

The Qualicum Lumber and Timber Company sawmill at Quali- 
cum, operated by Morrison Brothers, is cutting about 30,000 feet per 
day. 


and 
where the lum- 


The Delta Shingle Company, located on the Great Northern Rail- 


way, Fraser Valley, suspended operations early in December, having 
cut out all available timber in the course of ei ight years’ steady run- 
ning. While the tendency of Washington shingle manufacturers is 


to come to British Columbia, Messrs. Ernie Walker and W. H. T homp- 
son, owners of the Delta plant, have removed their equipment to Flor- 
ence, Oregon, six or seven miles from Eugene, 
mill will be operated in good timber. 


where a three-machine 
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Deep Draft Log Booms on the Pacific Coast 


Invention of Davis Raft Responsible for Big Saving of Timber in 
Rough Water Towing 


For about ten months of each year hundreds of logging camps, 
large and small, are in steady operation along the heavily timbered 
stretch of British Columbia mainland lying between Vancouver and 
Prince Rupert, a distance of half a thousand miles, as well as at 
many points on the East and West coasts of Vancouver Island. The 
annual output of the tidewater operators is between 700 and 800 mil- 
lion feet of timber, and the towing of the logs to Vancouver and other 
points of destination furnishes steady employment to a large fleet of 
tugs. The timber is handled in the ordinary form of boom, and while 
portions of the route are well sheltered there are stretches where in 
bad weather the full force of the Pacific Ocean swell must be en- 
countered, and exposed “gaps” where wind and tide are met at vari- 
ance, with results seldom to the liking of the tug captains. Under 
such conditions it is not unusual for tows to go adrift or a large per- 
centage of the logs escape from the boom, with small chance of sub- 
sequent recovery. The losses of the loggers and millmen in this 
way has run into large figures each year, and the towing risk from 
certain localities has been responsible in the past for the non-develop- 
ment of some valuable limits. 

Naturally, then, when our lumbermen heard about the successful 
trials of a new system of rough water rafting invented a few years 
ago by G. G. Davis, a Vancouver logger of long experience, they 
manifested deep interest in the new method, the absolute safety of 
which is vouched for by I. L. Buckley, former managing director 
of the British Canadian Lumber Company, Limited; A. B. Martin, 
former receiver for Ocean Falls Co., Ltd.; N. R. Whittall, manager 
Iowa Lumber & Timber Co., Ltd.; John Hind, manager Vancouver 
Towing Co., Ltd.; S. D. Brooks, logging superintendent Powell River 
Co., Ltd.; J. H. Greer, of Greer Coyle Towing Co., Ltd., and other 
well-known men, who have transported millions of feet of logs in 
the new style boom, which is controlled by the G. G. Davis Raft & 
Timber Co., Credit Foncier Building, Vancouver. Interviewed re- 
cently concerning his discovery, Mr. Davis said: 

“While I was logging superintendent for the British Canadian 
Lumber Company in 1911 we had a camp at Port Renfrew, on the 
west coast of Vancouver Island, where more than half the logs were 
lost by the ordinary way of rafting. I saw there had to be some other 
method adopted to get the logs to market. After several experiments 
I finally devised this method of rafting, which has since been suc- 
cessfully used in towing logs from the West Coast of Vancouver 
Island and also across Queen Charlotte Sound. We were entirely 
successful in towing 30,000,000 feet of logs from Ocean Falls to the 
American side in the State of Washington—a distance of over 500 
miles—without any loss whatever; we have been using it steadily for 
the past five years from Port Renfrew; and we also brought a tow 
from Quatsino around the north end of Vancouver Island—through 
part of the Pacific Ocean—to Vancouver. This was accomplished by 
Messrs. Young & Gore with their tug Sea Lion in six days, which 
I consider one of the best towing records ever made on this Coast. 

“All that is necessary for the construction of this raft is.a small 
donkey (7 x 8 American Hoist preferred), using two lines 250 feet 
long, with a loading hook spliced on the ends of the lines. 


This 


donkey is placed on a float of logs with a small gin-pole or head work 
about ten’ feet high in front. By placing the donkey on the opposite 
side of the raft from the logs it is possible to use two lines to par- 
buckle the logs into place, setting the two loading hooks at the 
spot where the logs are to be placed. By using two lines the logs 
can be placed in position better than with a crotch line or single line. 
Two to three hundred thousand feet of logs per day can be loaded in 
this manner. The method of building the raft is as follows: 

“The best results are secured by using a long side stick, say one 
hundred to one hundred and twenty feet long, and sticks about 70 to 
80 feet long. These sticks should be at least 20 inches in diameter 


at the top end, the four sticks to form a square, say 70 x 120 feet. 
Within this square you stow two or three lengtlis of logs, depending 
on the length of the log as cut. The raft must be built so that the 


Raft under construction. 


length of logs will come even, or about even, at the end of the raft— 
say 20, 30, 40 ft. or longer—that will make 120 feet in length, or 24, 
36, 40 ft., or any lengths placed end to end that will come within 
the limits of the boom. After putting in the bottom row of logs fasten 
a wire securely to the boom stick by means of wire clip; next, place 
this wire alternately over and under each log and fasten it to the 
boom stick on the opposite side. Another wire is placed exactly 
opposite to this one, to be securely laced in the same way. These 
cables are placed on each end of the log, so we have a bottom of logs 
within this square thoroughly laced. Now the donkey engine on 
the opposite side of the frame is used for parbuckling the logs for 
the next row, care being taken to break joints as much as possible. 
Say there are three lengths of logs in the bottom—then endeavor 
to place four lengths on top; because the better the joints are broken 
the more secure the raft will be, and by using a little care it is pos- 
sible to make the logs fit very nicely. When the raft is finished place 
four wires over the top, tightening them up with the donkey engine. 
When properly loaded the boom sticks and end sticks-will be floating 


The Davis Patent Raft, used in Pacific coast waters, by means of which towing losses are eliminated. 


out of water, thus making it easy to release the cables for tripping 
the raft when it gets to its-destination.. A raft of this size contains 
about 500,000 to 750,000 feet of logs and will draw about 15 or 16 
feet of water, depending on the kind of logs used in its construction. 

“The necessary equipment for this raft consists of 12 wires 150 feet 
long (inch and one-eighth galvanized wire is the best for this pur- 

pose) ; 24 one and one- eighth inch wire clips; and 8 ordinary boom 

chains. It is unnecessary to go to the expense of driving a boom 

ground or the making of any expensive preparations—you can build 
_araft by just anchoring the square with an ordinary anchor and bring- 
ing the logs to it; in fact the raft may be built anywhere there is 
sufficient depth of water to build in. It can be made longer and of 
shallower draft, but will not stand the heavy seas as well as if built 
- as described. The same bottom may be used for carrying shingle 
bolts or cedar chunks for bolt making, or they can be tow ed for long 
= distances on top of the logs at very little additional expense. 
e:. 


x 


“This form of raft may be constructed at a cost of from 12 to 35 
cents per thousand feet, depending on the locality and kind of timber. 
_ It insures the delivery of logs so that the logger can count on getting 

the money from them which they actually represent. The percent- 


11,000 feet fir log, 24 feet long. 


Braee of loss under this system has been practically nothing, while under 
the old method the loss has been on the West Coast as high as fifty 
paper cent. 

_ “There was one raft lost in Queen Charlotte Sound, the wind and 
sea having got to such a height that the boat had to cut and run for it. 
_ This raft was last seen by a Japanese liner over two thousand miles 
at sea and still intact.” 


Planning for a Big Cut of Pine 


Over 19,000,000 feet of pine lumber was manufactured in 1916 
at the plant of the Nicola Valley Pine Lumber Company, Limited, 
_ Canford, every foot of which was sold. The mill, which is now one 
of the best equipped in the province, was operated night and day for 
five months and on a ten-hour schedule for sixemonths. Closed down 
- December 20th for overhaul, it resumed cutting about the middle 
_ of January and will probably be operated on a 20-hour schedule after 
_ April Ist, Manager Meeker aiming to turn out about 25,000,000 feet 
_ this year. Formerly considerable of the output was sent to the United 
a States, but last year the prairie market absorbed 90 per cent. of the 
_ output, and it, looks as if the dealers there will take all of this year’s 
increased production, Nicola Valley pine having become firmly estab- 
_ lished in the three provinces. 


‘Lumber Schooners Launched 


- Four of the ten auxiliary power wooden schooners being built for 
J _ the British Columbia export trade at North Vancouver and Victoria 
_ have already been launched—the Mabel Brown and Geraldine Wolvin 
at the Wallace Shipyards, Ltd., Burrard Inlet, and the Margaret Haney 
and Laurel Whalen at the Cameron-Genoa Mills Shipbuilders, Ltd. 
Victoria. The other vessels of the fleet will take the water at in- 
tervals of about one month. The Mabel Brown is now undergoing 
her final trial and will leave in a day or two for Chemainus Mills to 
load lumber for South Africa, while the Geraldine Wolvin will go on 
berth at Hastings Mills in the near future to load for Australia. The 
_ Margaret Haney is under charter to load at the Rat Portage Mills, 
Vancouver, for Bombay, India. There is every reason to hope that 
the full number of schooners (25) provided for in the B. C. Shipping 
Act will be constructed within the next twelve months. 
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Hindus Now Operating Five British Columbia Mills 


Our Hindu fellow-subjects of His Majesty King George, having 
served British Columbia mill men in menial capacities W hile getting 
an insight into the lumber industry, are now manitfe sting a most dis- 
turbing tendency to compete with their former employers in the manu- 
facturing and selling end of the business. For ie past year or more 
four or five small sawmill and shingle plants in the Fraser Valley had 
been operated by Hindu syndicates avith apparent success. In Decem- 
ber last a big Vancouver sawmill—the old Anglo-American mill at the 
foot of Salisbury Drive, Burrard Inlet—was leased by H. Rahim and 
compatriots from the liquidator of the Canadian Pacific Lumber Com- 
pany, Ltd. The syndicate is known as The Co-operative Lumber 
Company, and accepted trade ethics are not closely adhered to in the 
marketing of the output of 80,000 feet of lumber per day. [for the 
present logs are being bought in the open market, AY if all goes well 
with the venture the syndicate plan to get hold of a fir limit in order to 
log their own timber and thus save the middleman’s profit. Since the 
above was written, Hindus have also taken over the Marcum Lumber 
Company sawmill, south of the Fraser, and are raising the capacity to 
60,000 feet daily. 


B. C. Forest Club Makes Progressive Move 


The annual meeting of the British Columbia Forest Club was 
held at the Terminal City Club, Vancouver, on the night of March 17, 
with a fair attendance of members. Officers for the ensuing year 
were elected as follows: President, Aird Flavelle, of Thurston-Fla- 
velle Lumber Company, Ltd., Port Moody; vice-president, W. B. W. 
Armstrong, secretary British Columbia Loggers’ Association, Van- 
couver; secretary-treasurer, W. J. VanDusen (retiring president), 
Victoria; programme secretary, Dr. Judson IF. Clark, Vancouver; 
executive: E. C. Knight, Vancouver Lumber Company, Vancouver ; 
Roy Cameron, Dominion Forestry Service, Kamloops; R. L. Morse, 
Home Sound Timber Company, Vancouver. Mr. Armstrong gave an 
excellent address, his theme being “Co-operation,” which he defined as 
meaning the act of working with and for others. His treatment of 
the subject proved an inspiration to the members to plan a campaign 
for the enlargement of the club’s membership and activities, and it 
was decided to urge the authorities of the provincial university to 


establish a winter course in lumbering, logging, cruising, etc., like the 

University of Washington, which offers a three months’ course. <A 
J 5 ’ 

committee, comprising Messrs. A. B. Buckworth, R. L. Morse, and 


W. B. W. Armstrong, was appointed to interview Dr. I. I*. Wes- 
brook, president of the British Columbia University, about the matter. 


A Busy Mountain Plant 


The Canyon City Lumber Company, Ltd., of Creston, have in- 
creased the capacity of their plant to 50,000 feet daily by changing over 
from circular to bandsaw cut. The mill has been operating steadily 
since the first of the year, and President C. O. Rodgers expects to 
manufacture about 10,000,000 feet of lumber this season, as well as a 
large quantity of lath. Logging has been prosecuted brisky all winter 
by two camps, using 60 horses. and a caterpillar engine, about 90,000 
feet per day being taken out while the roads were good. In addition 
to logs for the mill, about 10,000 poles will be draw. n to the railway 
shipping points. The company are employing about 145 men in the 
mill and camps, and the large pay-roll is a big item in the prosperity 
of the district. 


At a meeting of the Mountain Lumber Manufacturers’ Associa- 
tion held at Calgary on March 21st it was decided to raise the price 
of all grades of lumber $1.00 per thousand. This action was taken 
after a thorough enquiry into the increased cost of labor, provisions, 
mill supplies, ‘machinery and equipment, etc., all of which are still 
advancing. To help relieve the labor situation it was decided to 
petition the Dominion Government to discontinue work this summer 
on the Banff-Windermere highway, thus releasing about 400 men. 


At the February meeting of the West Coast Lumbermen’s Asso- 
ciation the prevailing car shortage was mentioned by various speakers. 
It was pointed out “that identical mills having at that date unfilled 
orders for 16,000 cars of lumber cues: a year ago had but 3,800 
cars unshipped. Pine mills with 18,000 carloads undelivered or sobs 
a year ago were now behind over 29,000 carloads. Many mills wer 

calling in their salesmen owing to the low trend of prices. The Brit. 
ish Columbia representatives present, including E. J. Palmer, of the 
Victoria Lumber & Mfg. Co., Ltd., Chemainus, and Messrs. E. C. 
“Knight and L. N. Thompson, of the Vancouver Lumber Co., Ltd., 
Vancouver, said that B. C. lumbermen were also suffering from a lack 
of transportation facilities, but there was the redeeming feature that 
they were securing much higher prices than the American mills w e 
receiving. 


re 
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Radical Change in Forest Protection 


Recommendation of Lumbermen Approved by Government— 
Coast and Mountain Boards Appointed 

That British Columbia’s new administration is a business govern- 
ment, and that Premier Brewster is determined to carry out his pre- 
election pledges to carry out improvements in every department of 
the public service wherein the need is demonstrated, is abundantly 
shown in the prompt endorsation of the claim made on behalf of the 
lumbermen of the province that they should be given representation 
in the administration of the Forest Protection Fund, one-half of 
which is contributed directly each year by the timber owners, while 
of the balance paid out of the provincial treasury, the lumbermen 
likewise pay a large proportion in the way of taxation levied on their 
industry. The justice of their case was so apparent that very little 
time was lost in giving effect to their representations, and on March 
7th the government was able to announce the new methods of ad- 
ministration which had been decided upon. Briefly these are as 
follows: 

Subject to the Minister of Lands, forest protection work west 
of the Cascades will be in charge of a board of five members, two of 
whom will be lumbermen selected by the coast association of lumber- 
men, loggers, shingle manufacturers, and timber owners. 

For the work east of the Cascades there will be a similar board, 
the two lumbermen representatives being selected by the Mountain 
Association. 

The three other members of each board will be the Deputy Min- 
ister of Lands (chairman), the chief forester and the foresters in 
charge of fire prevention. The lumber representatives appointed are 
as follows: 

Coast—Messrs. E. J. Palmer, Victoria Lumber & Mfg. Co., Che- 
mainus, B.C.; M. D. Rector, International Timber Co., Vancouver. 

Mountain—C. D. McNab, Baker Lumber Co., Waldo; Neale Mur- 
ray, Arrow Lakes Lumber Co., Kamloops. 


Many Changes in System 

The first meetings of the boards have now been held and every 
considerable change in the methods of securing men and arranging 
patrol have been recommended to the Minister and received his ap- 
proval. The whole matter of fire protection hinges on the efficiency 
of the men employed. In order to secure the best men available it 
has, been decided to give all possible publicity to the fact that some 
65 assistant rangers will be needed to replace the 163 forest guards 
employed last season. 4 

Each assistant ranger will be offered six months’ employment 
at $100 per month, plus travelling expenses with re-engagement for 
six months each year while services are satisfactory and all with 
the prospect of advancement on merit to the regular forest service 
as occasion offers. Applicants for these positions are required to 
obtain the necessary application forms and to send them in to the 
chief forester at Victoria or to the nearest district forester at Van- 
couver, Vernon, Kamloops, Lillooet, Cranbrook, Fort George, Hazel- 
ton, Prince Rupert and Nelson. 


Hold Examinations at Centre 


Applicants must be British subjects. Examiners have been select- 
ed by the boards to hold examinations of applicants at the following 


places on the dates mentioned: Merritt, Monday, March 26; Prince-. 


ton, Tuesday, March 27; Penticton, Wednesday, March 28; Grand 
Forks, Friday, March 30; Nelson, Saturday, March 31; Kaslo, Mon- 
day, April 2; New Denver, Wednesday, April 4; Nakusp, Friday, 
April 6; Creston, Monday and Tuesday, April 9 and 10; Cranbrook, 
Tuesday and Wednesday, April 10 and 11; Fernie, Thursday, April 12; 
Athalmere, Saturday, April 14; Golden, Tuesday, April 17; Revelstoke, 
Wednesday, April 18; Vernon, Thursday, April 19; Chase, Saturday, 
April 21; Kamloops, Monday, April 23; Prince George, Saturday, 
March 24; Quesnel, Wednesday, March 28; 150-Mile House, Saturday, 
March 31; Clinton, Tuesday, April 3; McBride, Saturday, April 7; 
Endako, ‘Tuesday, April 10; Smithers, Friday, April 13; New Hazel- 
ton, Monday, April 16; Terrace, Wednesday, April 18; Prince Rupert, 
Wednesday, March 28; Victoria, Monday, April 2; Nanaimo, Satur- 
day, April 7; Alberni, Monday, April 9; Vancouver, Wednesday and 
Thursday, April 11 and 12; Alert Bay, Saturday, April 14; Shoal Bay, 
Monday, April 16; Campbell River, Tuesday, April 17; Powell River, 
Thursday, April 19. 


Interesting B.C. Forest Branch Statistics 


Timber scaled in Vancouver, Island and Prince “Rupert forest 
districts for January, 1917: Douglas fir, 28,965,563 bd. ft. logs, 20,390 
lin. ft. piles, 548.88 cords cordwood, 1,004 railway ties; red cedar, 
16,777,897 bd. ft. logs, 14,500 lin. ft. poles, 1,965 lin. ft. piles, 24,141.07 
cords bolts; spruce, 6,062,337 bd. ft. logs, 291.30 cords bolts; hemlock, 


9,242,063 bd. ft. logs, 3,545 lin. ft. piles; balsam fir, 1,405,991 bd. it. 
logs; yellow cedar, 2,250 bd. ft. logs; white pine, 174,242 bd. ft. logs; 
cottonwood, 93,244 bd. ft. logs. ‘Totals, 62,783,387 bd. ft. logs; 14,500 
lin. ft. poles; 25,900 lin. ft. piles; 548.88 cords cordwood; 24,432.37 
cords bolts; 1,004 railway ties. 

Timber scaled in Cranbrook, Fort George, Lillooet, Hazelton, 


Kamloops, Nelson and Vernon forest districts, January, 1917: Douglas ~ 


fir, 2,358,839 bd. ft. logs, 5,316 lin. ft. piles, 1,081 cords cordwood, 80 
cords shingle bolts, 2,066 railway ties, 23,861 props, 40,699 lin. ft. stulls, 
8,960 lin. ft. culvert timber; red cedar, 1,197,683 bd. ft. logs, 7,190 lin. 
ft. poles, 22,687 lin. ft. piles, 1,674.50 cords shingle bolts, 3,990 posts ;” 
spruce, 243,250 bd. ft. logs, 178 cords cordwood, 187 props; hemlock, 
745,110 bd. ft. logs, 4,208 props; black fir, 50,094 ft. logs; yellow pine, 
5,467,085 bd. ft. logs; white pine, 278,070 bd. ft. logs; jack pine, 160 
bd. ft. logs, 178 cords cordwood, 12,490 railway ties, 1,561 props; larch, 
1,846,911 bd. ft. logs, 721.64 cords cordwood, 450 props; cottonwood, 
126.87 cords excelsior bolts. Totals, 12,187,802 bd. ft. logs; 7,190 lin. 


ft. poles; 28,003 lin. ft. piles; 2,158.64 cords cordwood; 1,754.50 cords _ 


shingle bolts; 14,556 railway ties; 3,996 posts; 30,267 props; 40,699 
lin. ft. stulls ; 8,960 lin. ft. culvert timber; 126.87 cords excelsior bolts. 

Sawlogs scaled for export, January, 1917: Vancouver district— 
No. 1 cedar, 327,540 ft. b.m.; No. 2 cedar 3,489,661 ft. b.m.; No. 3 
cedar 1,401,864 ft. bm. Douglas fir—Vancouver Island district, No. 3, 
2,288 ft. b.m.; Vancouver district, No. 2, 1,023,550 ft. b.m.; No. 3, 
823,999 ft. b.m. Spruce—Island district, No. 1, 118,858 ft. b.m.; No. 2, 
433,139 ft. b.m.; No. 3, 56,920 ft. b.m.; Vancouver district, No. 2, 1,862 
ft. b.m.; No. 3, 9,788 ft. bam. Hemlock—lIsland district, 73,006 ft. 
b.m.; Vancouver district, 31,690 ft. bm. Balsam—Vancouver dis- 
trict, 31,717 ft. bm. Totals—Island district, 684,811 ft. b.m.; Van- 
couver district, 7,141,671 ft. b.m. 

Revenue statement for January, 1917: Timber licenses—renewal 
fees, transfer fees, penalties, $98,321.91; hand loggers’ license fees, 
$125; timber leases—rentals, interest, transfer fees, $7,822.97; tim- 
ber sales—(stumpage, rental, cruising, advertising, transfer fees), 
$9,864.74; scale and royalty—(timber royalty, scaling fees, expenses, 
tax, trespass), $78,000.05; miscellaneous and refunds of expenditure, 
$2,034.02. Total, $196,768.69. 

Forest protection fund—Timber licenses, $6,892.02; timber leases, 
$847.42; timber sales, $77.01; Crown granted lands, $172.39; total, 
$7,988.84. ~ 


Timber sales completed January, 1917: S. J. Grant, Vancouver, — 


450 cords fir and hemlock cordwood, $256; J. R. McKay, Powell River, 
210 cords cedar bolts, $156.09; Jewell Lumber Co., Ltd., Hanbury, 
75,000 it. b.m. spruce sawlogs, 1,680 cords spruce mine props, $1,489.87 ; 
Chas. Eng, Rock Bay, 692,000 it. b.m. fir, 288,000 ft. b.m. cedar, 606,000 
ft. b.m. hemlock, 10,000 ft. b.m. spruce, $2,674.04; P. Laporte, Prince 
Rupert, 200 30-ft. yellow cedar crooks, $43.00; J. L. Ruttan, Vander- 
hoof, 269,000 it. b.m. spruce, 134,000 ft. bm. balsam, 33,000 ft. b.m. 
fir, 11,000 ft. b.m. birch, $766.90; Alfred Cooper, Slocan Park, 25,000 
ft. b.m. fir, 50,000 it. b.m. western soft pine, 20,000 ft. b.m. tamarack, 
$146.50; Jewell Lumber Co., Ltd., Hanbury, 60,000 ft. b.m. spruce 
sawlogs, 1,440 cords spruce mine props, $1,282.79 ; Bridge Creek Cattle 
Ranch, 100-Mile House, 75,000 ft. b.m. fir, $122.50; W. J. Hays, Van- 


couver, 140 cords green fir cordwood; 60 cords deadwood, 25 cords 


shingle bolts, $252.70; J. Fletcher, Jervis Inlet, 40,000 ft. b.m. cedar, 


60,000 ft. b.m. fir, $167.50; C. W. Pemberton, McBride, 100 cords cedar — 


fence posts, $67.33; A. E. Hanson, Vancouver, 62 cords cordwood and 
shingle bolts, $24.80; Western Pacific Timber Co., Vancouver, 450,- 
000 it. b.m. cedar, 10,000 ft. b.m. balsam, 40,000 ft. b.m. hemlock, 
$987.02; A. Horseman, Cranbrook, 6,250 lin. ft. cedar poles, 175 cords 
cedar fence posts, $123.74; John Hopp, South Fort George, 200,000 
ft. bm. spruce and balsam, $236.00; J. J. Fahrenkroff, Prince George, 


262 cords jack pine cordwood, $132.90; East Kootenay Lumber Co., — 
Ltd., Jaffray, 1,500,000 ft. b:m. saw logs, $3,400.02; D. A. McNaughton, — 


Jervis Inlet, 125,000 ft. b.m. cedar, 200,000 it. b.m. fir, $717.19. Esti- 


mated total amount, 4,973,000 ft. b.m., 6,250 lin. ft., 4,604 cords, 200 


crooks; estimated value $13,047.49. Corresponding period 1916— 
Estimated total amount, 7,263,000 ft. b.m., 22,920 lin. ft., 200 cords; 
estimated value, $12,213.15. 


X 


B. C. Loggers Using New Signal 


I. B. Taylor, representing C. M. Lovsted & Company, Seattle, 3 


who handle the loggers’ electric steam whistle now advertised in 
these columns, spent a couple of weeks recently among the loggers 
of the Coast district and Vancouver Island. Among the B. C. firms 
already using this improved signalling device are: Bloedel-Stewart 
Co., Straits Lumber Co., Clarke & Lyford, Brooks, Scanlon O’Brien 
Co., Wilson-Brady Lumber Co., and Fraser & Macauley. Lovsted 
& Co. also handle malleable and steel car castings, frogs and switches 
and as a result of the pronounced revival in the B. C. lumber industry 
their sales on this side of the line are attaining a nice volume owing 
to the fair prices quoted and prompt delivery made. : 


. 


Mountain Men Anxious About Labor 


>. Meeting of Association at Calgary Held to Consider 
= Various Problems of the Industry 
a (From Western Lumberman Correspondent) 


J 

The cut of the Mountain mills for the-first month of 1917 showed 
an increase of about fifty per cent. over the total for January, 1916. 
__ A similar increase in shipments to the prairie provinces is recorded. 
a Seven mills were operating during January; this number was increased 
~ to nine in February. The Nicola Valley Pine Lumber Company, at 
- Canford, and the Crow’s Nest Pass Lumber Company at Wardner, 
© fesumed operations during the latter part of February. If weather 
conditions are favorable, sawing will be general within the next six 
weeks. This will mean that Mountain mills, which at the present time 
have all the orders they can fill, will be better supplied with stocks 

and be able to handle a greater volume of business. 


Ways and means of securing an adequate supply of labor will be 
foremost among the matters to be considered at a meeting of the 
- Mountain Lumber Manufacturers’ Association which will be held at 
Calgary on March 20. Present conditions in the labor market and the 
dustry generally, with probable conditions in the immediate future, 
vill be discussed, with a view to adequate preparedness for the com- 
ing season. 

_ Lumbermen of the interior of the province are gratified at the 
success of their efforts to secure representation on the newly formed 
Forest Protection Board. They believe that the board will be able 
to make effective some changes in methods which will prove advant- 
-ageous to the industry. Examinations are to be held shortly at vari- 
ous points in the province for candidates for positions in the forest 
protection service. President McNab, of the Mountain Manufac- 
turers’ Association, and Neal Murray, of Kamloops, represent the 
‘Mountain lumbermen on the board. 


New Westminster Loses Industries 


i, oe is now definitely known that the Vulcan Iron Works Com- 
ny, of New Westminster, being unable to secure a suitable site 
hat city for a larger plant rendered necessary by its growing busi- 
ss, has decided to remove to Vancouver, where a site of two acres 
| Industrial Island, False Creek, has been allotted the company by 
Board of Harbor Commissioners, the lease covering a period of 
y-three years, and the rental figure being adjustable every twenty- 
é years. The water frontage is 325 feet, with a depth of 22 feet 
low tide, and as the site adjoins an area of four acres reserved 
the government for its dredges and other craft, there will be space 
the largest steamer to dock : at the company’s wharf for machinery 
irs. The firm will specialize in Scotch marine boilers, but will 
0 be in a position to handle all classes of heavy iron and steel work, 
ms for the new buildings have been prepared and Manager Dun- 
can hopes to have his old and new equipment in place by the end of 
pril. The plant will be one of the most modern on the Coast, and 
I start out with a year’s business under contract. 


_ Another plant about to transfer from New Westminster to Van- 
er is the well-known Schaake Machine Works, manufacturers of 
ingle machines and sawmill machinery, etc. Manager Henry 
chaake has also selected a site on Industrial Island, where he in- 
te ds to establish a thor oughly up-to-date machine shop. 


Big Timber Mill for Fraser River 


_ Rumors of pending big developments in the sawmill line to be 
‘ied out by a New Westminster firm were verified recently, when 
. Robson, managing director of the Timberland Lumber Company, 
ited, at present operating a “dry” sawmill at Craig Station, Fraser 
‘Valley, made the announcement that his company had decided to erect 
on the Fraser River a thoroughly modern timber mill with a daily 
‘capacity of 100,000 feet, the equipment to be capable of handling in 
the most expeditious way timbers up to 120 feet in length. The plant 
will be able to ship over every transcontinental railway and also by 
water to any part of the world. The site which has been secured 
comprises about 65 acres of valuable land on the east bank of the 
Fraser, opposite New Westminster, the waterfrontage being approxi- 
mately 2,000 feet. The mill will be erected close to the southerly or 
- downstream boundary, and together with the site will represent an 
investment of about $200,000. 
; The company had several objects in view when negotiating for 
the purchase of an area about four times greater than that occupied 
by the average large sawmill. They wanted extensive booming 
_ grounds so that different lengths of logs might be sorted and stored 
in separate “pockets,” to be immediately available when rush orders 
Z ao specified lengths of timber reached the mill. Another object was 
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to provide room for future extensions, it being the ultimate intention 
to add a shingle mill, box factory, and possibly a sash and door fac- 
tory. From 100 to 125 men will be employed at the start, and as 
the plant is added to a good-sized village will take root on the mill 
site. 

Certain lengths of logs, and possibly the bulk of the supply, will 
be purchased in the open market or secured through contracting 
firms. . However, the mill will also be in a position to tap the timber 
resources of the Fraser Valley owing to its connections with the 
Great Northern Railway, Canadian Northern Railway and British 
Columbia Electric Railway. 


Logging and Water Rights Conflict 


Deputations representing the city councils of Vancouver and 
North Vancouver recently visited Victoria to register protests with 
the government concerning the plans of owners of timber in the Capi- 
lano and Seymour Valleys to open up their valuable holdings by means 
of logging railways and market or manufacture the timber. It hap- 
pens that the valleys mentioned form the watersheds from which the 
two cities derive their domestic supplies, and grave fears are enter- 
tained that the projected operations will mean the contamination of 
the water, with consequent dire results to the health of the inhabitants, 
present and prospective. 

Mayor Vance, of North Rmicowuen took objection to the proposed 
activities of M. P. Cotton and associates, whose timber holdings are 
adjacent to the heads of Seymour, Lynn, and other creeks which feed 
that city’s water supply, as well as one of the Vancouver systems. Mr. 
Cotton has plans completed for the erection of a large cedar mill in 
Lynn Valley near the terminus of the British Columbia Electric Rail- 
way, and naturally feels that he has a legal and moral right to realize 
on an investment made years ago, and which for the first time gives 
promise of proving profitable owing to the growing scarcity of close-i in 
cedar and the present good prices ‘and strong demand for lumber and 
shingles. 

The holdings of the Capilano Timber Company, Ltd., repre- 
senting United States owners, run to nearly 5,000 acres of magnificent 
timber, situated above the intake of the city of Vancouver’s main 
water system. The owners have held the limits for twenty-six years, 
and paying out for that long period a substantial sum every year in 
eround rent to the government. Now the owners think the market 
situation offers a chance to get some return on their heavy investment 
of long ago, and they propose to cut the timber and manufacture it on 
North Vancouver water-front, which will mean very extensive opera- 
tions, the employment of a large number of men continuously, and a 
heavy additional pay-roll for the benefit of the two cities and district. 
The company has already paid out $60,000 for a mill site and booming 
grounds, $20,000 for right-of-way, and has contracted for the construc- 
tion of a logging railway from the mill site into the limits, at a cost of 
about $250,000. 

“We want to log our limits,” said the solicitor for the Capilano 
Timber Company at the interview with the government committee. 
“We have the right to log them, and we do not share the fears of the 
municipalities that proper precautions cannot protect the waters from 
pollution. We do not want to go ahead and then be enjoined by the 
municipalities, and so have arranged with them to come here and see 
what can be agreed to as the proper thing to do under the circum- 
stances.” 

Mayor McBeath pointed out that although a watershed reserve 
had been declared by the government, the crown grants to the Capi- 
lano Timber Company and to other timber holders in Seymour and 
Lynn Creeks had been granted before the reserve was ordered, with 
the result that the timber along the sides of the creeks had all been 
appropriated. “Half the population of British Columbia lives in Greater 
Vancouver, and it has been our boast that we possess a water supply 
unequalled for purity the world over,” he said, in arguing that the cost 
of buying out the timber holders would not be as great as the cost of 
protection against pollution, without speaking of the value of human 
lives that might be placed in jeopardy. 

Mayor Vance, of North Vancouver, said that his municipality was 
in the same fix in regard to its water supply from Lynn Creek, where 
the owners had already given notice of intention to construct a logging 
road and the municipality was powerless to hope to buy the water shed 
from them. 

Mayor Hay, of West Vancouver, pointed out that their water 
supply from Brothers and Cypress Creeks was liable to be affected by 
the logging operations of the Vedder River Shingle Company, which 
controls 1,600 acres on the creeks. 

The government committee, which included Hon. M. A. Macdon- 
ald and all the members representing constituencies in the Greater 
Vancouver area, will confer with the executive to see if some scheme 
can be devised either for policing and protecting the district against 
possibilities of pollution or for incorporating a board with powers to 
expropriate all timber holdings and form a metropolitan water board 
to control the water supply for the whole of Greater Vancouver. 
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Something New in Shingle Manufacturing 


In refutation of the old saying that “There’s nothing new under 
the sun,” Secretary R. D. Hyde, of the Shingle Agency of B. C., makes 
the novel but seemingly meritorious suggestion that a 5-to-2 1234 in, 
shingle be manufactured and offered to the trade as likely to lessen 
the competition of substitute roofings and also fill a demand for a cheap 
but good shingle for siding purposes. Mr. Hyde presents his pro- 
position in the following letter: 

(Editor Western Lumberman ) Vancouver, March 5. 

Sir :—Realizing that an ever increasing number of shingles are 
being used for siding purposes, and also that there is considerable 
waste occasioned by the use of 16-in. shingles when laid 4 inches to 
the weather, as is often the case, | proposed to our manufacturers 
that they manufacture a 5 to 2 shingle 1234 inches long. A shingle 
this length would answer as well for siding purposes when laid 4 
inches to the weather for roofing purposes, as a 16-inch shingle and 
would permit its being marketed at a price below the present price of 
Stars. 

The practical value of a 5 to 2 short shingle over the present 
Stars is, of course, obvious. The principal advantage of this short 
shingle would be to furnish competition which substitute roofing 
manufacturers would find extremely difficult to meet. The short 
shingle would occasion a saving of about 20 per cent. in timber and 
about 30 pounds to the thousand in shipping weight. It could be 
made on the same machines now in use, which could be altered at a 
cost of about $1.50. The saws which are discarded as unfit for the 
manufacture of 16-inch shingles could be used in making the 1234-1n. 

Our manufacturers regard this short shingle proposition as worthy 
of consideration.— Yours very truly, 

‘ RD: HYDE; 
Secretary the Shingle Agency of B. C. 


Note——The Western Lumberman inclines to the view that Mr. 
Hyde’s suggestion will receive the backing of all manufacturers who 
give any thought to the growing inroads of substitutes and the saving 
to be effected by utilizing short ends of logs instead of sending them 
to the woodpile. The low price and extra thickness of the 1234-inch 
shingle would in all probability lead to its fairly general use in pre- 
ference to the poorer grade of 16-inch shingle made in Washington, 
while there is also the likelihood that it would appeal to the Eastern 
Canada or prairie trade, or both. We shall be glad to receive the 
views of individual manufacturers on this question.—Iditor. 


Could Oust Scuhdinuoran Lumber from Britain 


J. C. Shields, president of the Shields Lumber Company, Limit- 
ed, Kamloops, and the Dominion Lumber & Timber Company, Lim- 
ited, Vancouver, returned on March 20th from an extended tour of 
the prairie provinces, the trip being undertaken to secure first-hand 
information concerning the buoyant prosperity that is being enjoyed 
by the farmers and business men of the three provinces. In conversa- 
tion with the Western Lumberman editor Mr. Shields said that never 
in his experience of many years had the demand for lumber exhibited 
anything like its present volume—price appeared to be of slight im- 
portance, the first question asked of the millman being “When can 
you ship the order?” As a result of having hundreds of cars booked 
for delivery, while shipments were being held up to some extent by 
the railways, a number of the mills had withdrawn their travellers, 
but the car shortage would doubtless be remedied in the near future. 
Last year a lot of building was done by the farmers, new barns and 
dwellings being particularly noticeable in Alberta and Saskatchewan, 
but this season’s operations along the same line will assume a much 
wider scope owing to money being very plentiful. Many farmers 
working half a section had cleaned up a competency in the last two 
or three years and were now surrounding themselves and family with 
modern improvements and comforts. 

Knowing that Mr. Shields is a very close student of matters 
pertaining to the future of the lumber industry, our representative 
asked his opinion concerning the war’s effect upon the B. C. lumber 
industry. Mr. Shields said he was very hopeful that our lumbermen 
would be able to share very largely in the enormous orders for ma- 
terial that would be placed for the rebuilding of the ruined cities, 
towns and farm dwellings of France and Belgium, as well as for 
temporary shelters while the work was in’ progress. Already a huge 
order for ready-made houses had been,placed with United States 
firms because speedy delivery could not be assured by B. C. lumber- 
men. With lumber vessels owned in the province using the Panama 
Canal, and with fair rates for freight prevailing, there was no good 
reason why future orders for lumber and knock-down houses should 
not be filled in British Columbia. 

“1 will go further than this,” remarked Mr. Shields; when closing 
the interview, “I am firmly of the opinion that the lumbermen of this 
province could oust out from the markets of Great Britain the Nor- 
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wegian and Swedish firms who supply about 70 per cent. of the Old 
Country’s requirements. The Norwegian and Swedish producers 


“must have a certain return and the lumber interests of British Col- 


umbia could undersell them by $2 or $5 a thousand and still make 
a fair profit, and even at that they would be getting a good deal 
higher prices than they have hitherto in the export trade. If an Im- 
perial preferential tariff were granted the future of our industry would 
be absolutely assured.” 


Allen-Stoltze Lumber Company, Limited 


In a recent issue mention was made of the incorporation of the 
above company, which has taken over the wholesale business hereto- 
fore carried on by the Commercial Lumber and Shingle Company, 
Ltd., Dominion Building, Vancouver. The latter company was organ- 
ized a little over a year ago by James M. Allen, former secretary of 
the Shingle Agency of British Columbia, and the change referred to 
above is the result of the retirement of his associates in the business 
and the purchase of their interests by Messrs. Sobey and Stoltze, of the 
Stoltze Manufacturing Company, operating shingle plants at Ruskin 
and Vancouver. The officers of the new company are: James Sobey, 
Seattle, president ; H. A. Stoltze, Vancouver, secretary-treasurer; J. M. 
Allen, Vancouver, vice-president and manager. In addition to handling 
the large shingle output of the Stoltze mills, it is the intention to 
greatly enlarge the scope of the firm’s general wholesaling operations, 
which may cover Eastern Canada as well as the prairies. — 


B. C. Timber Exports to U. Ss. 


Owners of timber limits in this province—most of whom are sub-_ 
scribers to the Western Lumberman—will be interested in the predic- 
tion of a prominent Vancouver logger that owing to the assured actiy- 
ity in the British Columbia lumber and shingle industry this year the 


mills on the American side of the line will this season receive only very 


limited supplies of British Columbia timber—probably little more than 


one-half the quantity exported last year. The figures for 1915 and 1916 


will prove interesting in this connection: 
1915—Cedar, 72,417,056 feet ; fir, 8,929,125 feet; spruce, 9,442,085 
feet; pine, 257,902 feet ; balsam, 900,768 feet ; hemlock, 9,809,941 feet ; 
hemlock and balsam, 5,118,058 feet ; total, 106,874,935 feet. : 
1916—Cedar, 45,943,646 feet; fir, 7,183,855 feet; spruce, 1,290,152 
feet; hemlock, 155,436 feet; shingle bolts, 912 cords; total, 54,573,089 
feet and 912 cords. 


The amount of timber scaled for export in January of this year 


was: Cedar, 5,219,066 feet; Douglas fir, 1,849,837 feet ; spruce, 620,567 
feet; hemlock and balsam, 137,013 feet; total, 7,826,482 feet. 


Vancouver Creosoting Company Ships Foreign 
The first foreign shipment from the new plant of the Vancouver 


Creosoting Company, Limited, Vancouver, was made in March as 


part cargo of the steamer Hazel Dollar, and consisted of creosoted rail- 
way ties, the destination being China. This firm is arranging for 
considerable foreign business, which it expects to be of comfortable 
size as soon as shipping becomes normal. At present the company is 
very busy on its large contract for Messrs. Junkins & Company for 
furnishing creosoted piles (115 ft. to 132 ft. in length) for the exten- 
sion to Pier D of the C. P. R. A large shipment of creosoted piles 
has just been made for the new wharf at Anyox for the Granby Con- 
solidated Mining & Smelting Co., and large quantities of creosoted 
piles are being shipped to the new Roslin plant of the Canadian Robert 
Dollar Company. A contract has also been placed with this com- 
pany for the creosoted piling for the extension to the Great Northern 
docks in Vancouver harbour. 


Will Be Greatest Industry In British Columbia 


The Pacific Mills Company, Ltd., who have almost completed 
their paper plant at Ocean Falls, have commenced the addition of a 
second and larger unit, to be erected directly across Link River from 
the new buildings. The second unit is to be about 10 per cent. larger 
than the first, and will have a capacity of 225 tons per day. 
completed the mill will be one of the largest in the world. It is esti- 
mated that between 600 and 700 men will be employed when the two 
units are complete. Most of the output will be kraft paper. Within 
fifty or sixty miles of the townsite the Crown-Willamett Paper Com- 
pany, the parent company of the Pacific Mills Company, Ltd., own 
between 4,000,000,000 and 6,000,000,000 feet of timber, mostly spruce 
and hemlock. A. B. Martin, managing director, Vancouver, who 
returned recently from a two weeks’ stay at the plant, reports that con- 
struction is being rushed in all departments and Satisfactory progress 
is being made, despite the very unfavorable weather conditions still 
prevailing. 


When — 
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QUR POLICY or personat inspection 


Quality = 


INSURES QUALITY 


On our recent trip of inspection we found that one of 
the best equipped mills at the coast was about to 
open up a tract of timber containing millions of feet 
of the finest SOFT OLD GROWTH YELLOW 
FIR. We were successful in contracting for our 
requirements from this tract and will market this 
stock under the name of 


GOLDENROD-FIR 


Owing to the type and texture of this stock we 
cannot afford to sacrifice value by running more 
commons than necessary and cannot accept orders 
for GOLDENROD FIR containing less than fifty 
per cent. uppers. We ship this stock under our 
Absolute Guarantee that it is perfectly manufac- 
tured—kiln dried and every piece strictly up to 
grade, and every piece Soft Old Growth Yellow Fir. 


Insure Your Stock 


In Quality, Texture, Manufacture and Grade, 


by 
Ordering from 


= 1|exture 


The Great West Lumber Co. 


400-401 Quebec Bank Building 
WINNIPEG MAN. 


It costs three cents to write us, it will save you dollars. 
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More Idle Mills Being Started Up 


The steady improvement in the British Columbia lumber indus- 
try and the inability of mills in operation to supply the great demand 
originating in Eastern Canada and: the prairie provinces have, since 
last month, led to the completion of plans for starting up two long 
idle sawmills, each of good capacity. F 

The Cameron Lumber Company, Ltd., Victoria, have leased the 
big plant of the Canadian Puget Sound Lumber Company, Ltd., not 
far from their own sawmill, and as soon as the machinery has been 
overhauled it will be operated to full capacity. The output of the two 
Victoria mills, added to the cut made at the company’s Genoa Bay 
mill, will place Cameron Brothers very close to the top in the line of 
lumber production—a position they already hold in relation to the 
export of ammunition boxes. 

Taking their shipbuilding operations into the reckoning, the pay- 
roll of the Cameron Lumber Company-is exceeded by few firms in the 
same line of business. 

The Canadian Southern Lumber Company mill at Sidney, Van- 
couver Island, which has been in the hands of a receiver for the past 
three years, has been taken over by J. EF. Walton, a former prairie 
lumberman, who has been a resident of Victoria for several years. The 
plant is now being overhauled by millwrights, carpenters, and machin- 
ery fitters, and will be in operation before this reaches the eye of the 
reader. Shortly before the cessation of operations in 1913 a consider- 
able sum was expended for new equipment, the daily capacity being 
raised from 60,000 to about 80,000 feet. The starting up of the mills, 
with a full force of men, will mean prosperity for the town of Sidney, 
which lost a large percentage of its population when the old mill staff 
had to seek work elsewhere. 


Another long idle mill which is being put into trim to operate is 
the plant at Ladner, on the south branch of the Fraser, formerly oper- 
ated by the McLellan Lumber Company, Ltd., which went into the 
hands of a receiver in 1914, as the result of poor management, apart 
from the operating end. The mill has a capacity of about 125,000 feet 
per day, is served by the Great-Northern Railway, and could ship by 
water should occasion offer. The Ontario owners have incorporated 
as the Ladner Lumber Company, Ltd., and the plant is now being 
overhauled. Manufacturing may begin some time in April. 

Protracted legal proceedings were responsible for the three-year 
shut-down of the plant of the Eburne Sawmills, Ltd., at Eburne, on 
the North Arm of the Iraser, the original owners, the Manitoba Lum- 
ber Company, seeking to recover pessession from the mortgagee, J. 5. 
ISmerson, who had leased to Messrs. Roe & Abernethy. Under a court 
decision the latter firm regained possession some time ago, following 
which the mills were thoroughly repaired. Manufacturing has been 
under way. since March 5, the daily output being about 60,000 feet, 
most of which is being shipped to the prairies. The resumption of 
operations has furnished employment to many idle citizens of Eburne. 


The Marcum Lumber Company sawmill at East Delta, which was 
taken over last month by a Hindu syndicate, is another plant which 
has been for two years or more in the hands of a receiver. The Hindu 
lessees are installing a steam logging railway, and have added new 
machinery to increase the daily output of lumber from 50,000 to 60,000 
feet. The new firm will be known as the International Lumber Com- 
pany, and will be cutting lumber early in April. Heavy orders have 
already been booked. 

Messrs. Whalen Brothers, of the British Columbia Sulphite Fibre 
Company, Ltd., have acquired from the Bank of Montreal, Vancouver, 
the old Davidson & Ward Company cedar mill and shingle plant on 
Loughborough Inlet, about 150 miles up the coast, which have been 
idle for the past seven years. The shingle mill (operated by water 
power) is equipped with eighteen Schaake-Johnson machines and two 
of another make, while the sawmill (with steam power) is circular rig 
and capable of cutting about 35,000 feet per day. This capacity will be 
materially increased by the addition of a resaw. 


Capilano Cedar Tracts to be Developed 

The exceedingly strong demand for cedar timber and the high 
prices being paid therefor are about to lead to the development of some 
choice tracts in the near vicinity of Vancouver. In 1908 large holdings 
in the Capilano Valley, on the north shore of Burrard Inlet, were 
acquired by the Nickey interests, of Memphis, Tenn., and associates, 
including C. A. Marsh, a leading Chicago capitalist, the estimated 
quantity of timber being 280,000,000 feet, largely cedar, lying within 
seven miles of the harbor front. Arrangements have now been com- 
pleted with other owners in the valley for the construction of a stan- 
dard gauge logging railway into the limits, and negotiations are in 
progress with the District Council of North Vancouver municipality 
and property-owners for the necessary right-of-way privileges, the 
intention being to proceed with the work at once. The well-known 
firm of James D. Lacey & Co., timber factors, 1s interested in the 
enterprise, and their Seattle representative has been on the ground 
almost constantly in an effort to hurry matters to a speedy settlement. 


Incorporation has been secured as the Capilano Timber Company, 
Ltd., and a block of about 35 acres of land, with 675 feet of water- — 
frontage, has been secured just east of the plant of the Vancouver 
Creosoting Works, Ltd., where the booming ground, unloading works, 
and a modern cedar plant will be located. Owing to the scarcity of 
steel rails and labor, it is possible that only five miles of railway will 
be constructed this year, but this mileage will be sufficient to tap the 
close-in timber. 


Huge Tanks for Pulp Industry 4 


The Canadian Pipe Company, Ltd., Vancouver, recently turned 
out a number of tanks for Ontario and British Columbia pulp com- 
panies, which Manager McGregor describes as easily exceeding in 
size and massiveness anything in the way of a circular wooden con- — 
tainer ever manufactured in this province up to the present. Four 
tanks for Ontario customers were each 26 feet in diameter by 20 feet 
in height, inside measurement; the side material was 6 x 8 inch clear 
fir, while bottoms and heads were 6 x 6 inch stock. Five tanks were 
built to the order of Pacific Mills, Ltd., for their Ocean Falls plant; 
three of these were each 26 feet in diameter by 24 feet high, made of 
6 x 6 inch clear fir, with bottoms and heads of the same thickness. 
Two were even larger—28 feet diameter and 28 feet high, 6 x 6 inch 
stock for sides, bottoms, and heads. The latter are blow-pit tanks and 
have false bottoms of three-inch material set at a slight angle, each 
bottom being perforated with nearly 20,000 holes, tapered from % to 
¥% inches, and each seared with a red-hot iron to harden the wood 
roundabout. An average of 25,000 feet of lumber was required for 
each re the stock being furnished by the False Creek Lumber Com- 
pany, Ltd. 


New British Columbia Lumber Incorporations 


Montrose Shingle Company, Ltd.; capital, $25,000; head office at 
Vancouver. 

John K. O’Brien, Ltd.; capital, $25,000; head office at Vancouver. 
Object, to take over as a going concern the business now carried on at 
Carridan Bay, B.C., by John K. O’Brien, of Vancouver. ; 

The Salmon River Sawmill Company, Ltd.; capital, $50,000; head 
office at Prince George, B.C. , 

Air-Cooled Burner Company (extra-provincial) ; capital, $100,000; 
head office, Chehalis, Wash.; British Columbia office, 522-525 Rogers 
Building, Vancouver. 

Malahat Motorship Company, Ltd.; capital, $100,000; head office 
at Vancouver. S 

Walsh-Day Lumber Company, Ltd.; capital, $25,000; head office — 
at Vancouver. her 

Regal Lumber Company, Ltd.; capital, $10,000; head office at 
Vancouver. 

Vancouver Equipment Company, Ltd.; capital, $10,000; head 
office at Vancouver. ‘é pees ’ 

Ladysmith Smelting Corporation, Ltd.; capital, $1,000,000; head 
office at Victoria. Also empowered to carry on business as timber 
merchants, lumber manufacturers, etc. ; 

Sidney Mills, Ltd.; capital, $200,000; head office at Sidney Van- 
couver Island. 3 ; ae 

Vancouver Engineering Works, Ltd.; capital, $1,000,000: head — 
office at Vancouver. a 

Rainy River Pulp and Paper Company, Ltd. (extra-provincial) - 
capital, $1,000,000 ; head office, City of mee State 4 Doe yer 
head: office for British Columbia, 222 Standard Bank Building, Van- 
couver. 

Canadian Robert Dollar Company, Ltd.; capital, $40,000; head © 
office at Vancouver. } a . 

Quatsino Trading Company, Ltd.; capital, $20,000; head office at_ 
Vancouver. : a a 

Coast Copper Company, Ltd.; capital, $1,000,000: head office at 
Trail. (Charter covers lumbering operations.) 5 ae 

Cypress Lumber Company, Ltd.; capital, $10,000: head office at 
Vancouver. ; 2 

Eagle Timber Company, Ltd. ; capital, $25,000; head office at Vah- | 
couver. a 
Weir Machinery Company, Ltd.; capital, $25,000: head office at. 
Vancouver. ie et : 

Union Lumber .Company, Ltd. extra-provincial) : i 
$150,000 ; head office, New Orleans, La., USA : provincial heats 

eae cee North America Building, Vancouver. = Y 

rordon River Timber Company (extra- inci : i . 
$400,000 ; head office, Portland, ee aber ei Pree . 
Government Street, Victoria. : 

Robertson & Hackett Sawmills, Ltd. ; capital, $300,000: head offic 
at Vancouver. Object, to take over the business heretofore carried : 
at False Creek, Vancouver, by David Robertson and James Willi - 
Hackett, sawmill operators, under the firm name of Robeviaek ae 


Hackett. 
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This Space is Reserved by 


Western Oil & Supply Co., Ltd. 


107 Water Street - VANCOUVER, B. C. 
Millmen and Loggers, We Want Your Orders 


For 1917 Operating Season 
FAIR PRICES AND PROMPT SHIPMENT ARE TWO OF OUR STRONG POINTS 


RAILROAD 


LOGGERS 


We have what you want 


Cars, Rails, Spikes, Switches 


For 1917 operating season 


VANCOUVER EQUIPMENT CO., LIMITED 


VANCOUVER, B.C. 


(Representing Seattle Car and Foundry Company) | 
BANK OF OTTAWA BUILDING ‘Phone Seymour 3657 


The Only 
Electrical 


BLOWPIPING 


Our Specialty 


A National Journal 


for Paper in 


Oanada 
» , Managers SSN 
NEW INSTALLATIONS Superintendents SS cal ae 
ALTERATIONS REPAIRS Electricians i ; 
Subscribers 
; and 
Efficiency, Durability and Economy of Engineers 
operations what we endeavor to putin of Profitable to 
all our work. | , yt Advertisers 
See any of ourinstallations and you will Light 
“WESTERN” be convinced. Plants 


Blowers and Exhausters 


JOHN K. MILLER CO., LIMITED 


337 Dufferin St. W. VANCOUVER, B.C. 


and Everybody 
Hugh C. MacLean, Ltd. 
347 Adelaide St. West, 
TORONTO 


Interested in 


Electricity 


Phone 
Fair 1582 
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Names of B. C. Companies Incorporated in 1916 


List is a Lengthy One, Showing that Business in All Lines is Rapidly Increasing 


While Br itish Columbia suffered very severely from the severe de- McNair Timber Company, Limited, Vancouver ... .., ... . _ 45,000 
pression which set in coincident with the outbreak of the war, and Molly Gibson Burnt Basin Mining Co,, Ltd., Rossland ... ... 1,000,000 
which was intensified by local conditions, a very rapid recovery is Molybdenum Mining & Reduction Co., Ltd, Cassiar ... ... 200,000 
now taking place, the improvement in general lines having dated from N. A. G. Paint Company, Limited, Victoria... ... ... ..-. 30,000 
last year. This is borne out by the large number of incorporations . Nahwitte Dredging Company, Limited, Vancouver ... .., .. 250,000 
under the B. C. Companies’ Act, as noted below. While a proportion Namu Box Company, Limited, Vancouver... ... ... ... ... 24,000 
of the companies named represent a re-arrangement of businesses Nanaimo Canners & Packers, Limited, Nanaimo ../ -e-ceeee- 50,000 
already in existence, all of them stand for the introduction of a very Nanoose Colleries Limited, Vancouver ... . -o.< | 60,000 > Saas 
large amount of new capital, and a substantial addition to the in- New Hazelton Gold & Cobalt Mines, Limleed, “Vancouver .. 500,000 
dustrial output of the province In lumbering and mining the pre- New Westminster Foundry Limited, New Westminster ... 10,000 — ; 
parations for new activities are particularly cheering as being a sound Nicomen Gravel Company, Limited, Vancouver ... ... ... 50,000 | — 
indication of the prosperity ahead. The following companies were Nootka Packing Company, Limited, Vancouver... ... ... .. 25,000 © 
incorporated or registered during 1916, according to official records : Norman Group Copper Company, Limited, Vancouver .... ~ 10,000 

Northern Cedar Logging Company, Limited, Vancouver .... 10,000 — t 
Capital Northern Mining & Exploration Co., Ltd., Prince Rupert .-. 25,000 

Acorn Lumber and Shingle Company, Limited, Vancouver ..$ 25,000 Northern Pacific Logging Company, Limited, Victoria ... 25,000 

Alaska Mining Company, Limited, Vancouver ...... -7.. ... 20,000 O’Brian Logging Company, Limited, Vancouver ... ... ... 125,000 

Alice Arm Mining and Development Co., Ltd., Alice Arm .. 500,000 Ormond Copper Company, Limited, Victoria ... ... ... ... 500/000 

Apex Lumber Company, Limited, Vancouver ©. 9... «.3 4. 50,000 Pacific Fisheries Limited, Prince Rupert ... ... : 10,000 

BG) Byaporato rs miaiiiiecis ie lOve tielem oeieweesste ee aia re 25,000 Pacific International Copper Company, Limited, Vancouead 3,000,000 | 

BYC.Glas’"’ Works: Limited: Victoria. aan. «Geert: 10,000 Pacific Lime Company, Limited, Vancouver ... ... ... J,eapeueeeee 

B; (C, industries, iimiped sa anconwer '0eonee. ok SR te are 10,000 Pacific Logging Company, Limited, New Wéstciteumean eerie 8/1) ; 

Be © Watch Gompanyalimited qwancolver....\ aleseame nts 20,000 ; Pacific Lumber & Timber Company, Limited, Vancouver ... 25,000 — 

B. C. Shirt and Overall Company, Limited, Vancouver .... 25,000 Pacific Steel Company, Limited, Vancouver ... ... .1. -.5 ss.) 1000007) % 

B:-€; and labrador Fisheries, Iimited, Victoria ..0 9.4.) 5% 25,000 Permanent Dye Works, Limited, Vancouver ...°.. ..9e. em 10,000 

Bagley and Sons, Limited, Vancouver ... .. ue eee 25,000 Phoenix Iron Works, Limited, Vancouver ¢.. ... ... ..eeune 10,000 

Beamish Interlocking Rail Company, Rimmed: Va ancouver ... 500,000 Pitt River Shingle Company, Limited, Vancouver ... ... ... 10,000. 
Bickley Bay Logging Company, Limited, Vancouver ... ... 10,000 Princess May Hydraulic Mining Co., Ltd., Vancouver ... ... 25,000 

Brooks-Bidlake Cedar Company, Limited, Vancouver ... ... 50,000 Provincial Canning Company, Limited, Victoria... ... ee 35,000 

Burnaby Lake Lumber and Shingle Co., Limited, Vancouver. 5,000 Quesnel Forks Gold Mining Company, Limited, Asiccmee ... 100,000 

Burrard Sawmills, Limited, Vancouver ... .. ate Ome 25,000 Revelstoke Lumber Company, Limited, Revelstoke ... .... 25,000 

Cela Packing Gone: Limited, New seca etek beasts 30,000 Roy & Moffatt Logging Company, Limited, Vancouver .... 10,000 
Cameron-Genoa Mills Shipbuilders, Limited, Victoria ... .. 25,000 Saginaw Canning Company, Limited, Vancouver ... ... ... 25,000 
‘Canadian Beet Sugar Company, Limited, Vancouver ... ... 10,000 Sandon Surprise Mining Company, Limited, Vancouver ..... 25,000 
Canadian Products Company, Limited, Vancouver ... ... .. 300,000 Sandell Manufacturing Company, Limited, Vancouver ... ... 25,000 
Canadian Robert Dollar Company, Limited, Vancouver .... 40,000 Sewall Lumber & Timber Company, Limited, Vancouver ... 25,000 
Canyon Shingle Company, Limited, Vancouver ... ...-... 10,000 Shelly Bros., Limited, Vancouver ....... ... «.- «+ scene Une 
Capilano. Cedar Company, Limited, Vancouver ....... .1. 10,000 Sidney Canning Company, Limited, Victoria ...-...9... ... 40,000 
Chambers Packing Company, Limited, Vancouver ... ... ... 25,000 Capital) )’ 
' Chilliwack Ev aporating and Packing Co., Ltd., Chilliwace cre: 10,000 Silver Hill Mines, Limited, Vancouver ... ... ee 36,000 . . 
Coast Central Mills Company, Limited, New Westminster .. 20,000 Sitka Spruce Lumber-Company, Limited, Vancouver ... ... 25,000 — 
Coast Copper: Company. Einniiteds Mirai tects see) eee eee eee ee OOOO Similkameen Canning Company, Limited, Keremeos ... ... 10,000 
Consolidated Copper Company, Limited, Victoria ... ... .. 250,000 ~ Spruce Cedar. Mills “Limited: 2 05 (2. 52: aac 10,000 — 
Cook & Craig Lumber Company, Limited, Vancouver ... .. 45,000 Spokane Rocher De Boule Mining Co., Ltd., New Hazelton.. 100,000 
Copper Queen Mining and Smelting Company, Linuted .... 1,000,000 Sylvania Logging Company, Limited, Vancouver ...-.f..... 30,000 
Cracroft Copper Mines, Limited, Vancouver ... ... ... ... 100,000 Tait, C. W., Limited, New Westminster Soo edt aol cai eas 
Davis Logging & Timber Company, Limited, Vancouver ... 50,000 Tupper & Steel, Limited, Vancouver... ... ... ..-'sse eee 25,000 
Deep Creek Mines, Limited, Vancouver ... .. eet eene ee O0. O00 Union Gedar’ Mills; Limited) Vancouver <>. <j7.°5..) emneeee 10,000 
Delta Copper Company, Limited, Prince Races 5 aero tei eel OOOHIDO Universal’ Smokeless Heat Generator Co., Ltd., Victoria ... 50,000 
Diamond Lumber & Shingle Co., Ltd., Vancouver ... ... ... 15,000 - Vancouver Creosoting Company, Limited, Vancouver ... .. 300,000_ 
Direct Manufacturing Company, Limited, Vancouver ... ... 25,000 Vancouver Drydocks, -Lamited, Vancouver .... ..-.) sae 100,000 — 

Dominion Shingle & Cedar Mills Ltd., New Westminster .. 50,000 Vancouver Island Marine, Limited, Victoria .-. ... ... ... 250,000 

Basie Gimber ‘Company. Limited sVancotwerw seme ee 25,000 Vancouver Pickle Company, Limited, Vancouver... ... ... 50,000 

Echo Silver & iead Minino (Go. Wid. Nelson...) ole 00000 Vancouver & San Diego Navigation Co., Ltd., Vancouver .- 10,000 

Eldorado Lumber Company, Limited, Vancouver ... ... .. _ 25,000 Veronica Gold Mining Company, Limited, Cranbrook..... .. 250;000 : 

Empire Pulp & Paper Mills, Limited, Vancouver ... ... .. 2,500,000 Victoria Gravel Pits, Limited, Victoria ... ......... ... .-. 100/000 14 

Food “Products Limited, Warcoviernean iste) ane eee OOOO Warren Timber Company,.Limited, Vancouver ... ... ... .. 125,000 

Fowler Machine Works, Limited, Vancouver ... .. 10,000 Westminster Brewery, Limited New Westminster ... ... .. 150,000- 

Fraser River & Straits of Georgia Fishing Co., Ltd., Vv ancouver 100,000 Western Canada Lime Company, Limited, Victoria ... .... 100,000 

Fraser River Shingle Company, Limited, Vancouver ... ... 10,000 Western Fisheries, Limited, Vancouver :... ... ... ..-. ese 20,000 

Grandview Sheet Metal Works, Limited, Vancouver .:. .. 10,000 Western Machine Works, Limited, Vancouver ... ... ... .- 25,000°. : 

Granville Vulcanizing Company, Limited, Vancouver ... ... 10,000 Western’ Pick lines WiGkkseV ictotiamLimitedme.s gen 2. cheoee 15,000 

Gulf of Georgia Canning Company, Limited, Vancouver .... , 25,000 Western Sandstone, Limited, Vancouver ... ... {..>... =a cneReOeg 

Gulf Islands Fishing & Canning Co., Ltd., Vancouver ... ... 25,000 Wild Horse Creek Placer Gold Mining Co., Ltd., Cranbrook. 100,000 — 

Hammond Clear Cedar Co., Ltd, New Westminster ... ... 40,000 Wolverine Mining and Development Co., Ltd., Nelson ... . 1,000,000 ~~ 

Hazel Rocher de Boule Mining Co., Ltd., Vancouver ... .. 2,000,000 Yuctaw Gold: Mine; damited Vancouver... ...0... <2. ower 50,000 

Hudson Bay Zinc Company, Limited, Salmo... ... ... ... 5,000,000 ee 2 

lowa Shingle Company, Limited, Vancouver ... .. ven 10,000 ; 


The Douglas Fir Exploitation & Export Company, of Seattle and 


ohnstone Straits Timber & Trading Co., Lt ancouver .. 500,000 

[ase Fisheries Limited, aco taeeoe Ht 5 es ; : : vel ices pet & San Francisco, booked over 80,000,000 feet of cargo business between 
Kincolith Packing Company, Limited, Vancouver ... ... ... 200,000 November Ist and March Ist, and bottoms have been secured for 
Kitselas Mountain Copper Company, Limited, Victoria ..... 750,000 the entire quantity. 
Kootenay River Lumber Company, Limited, Vancouver .... 250,000 

Langford Medicinal Plant Company, Ltd., Langford, V.I. ... 10,000 Formerly the opponents of wood were content with attempts to 
Lee Mines, @limited, Vancouver,;.. .i4 SPA ok se en eNO influence town and city authorities to pass by-laws calculated to lessen 
Lummi Bay Packing Company, Limited, Vancouver ... ... 10,000 ‘the demand for lumber and shingles. Their success-in this field of 
Mainland Engineering Company, Limited, Vancouver .., .. 50,000 endeavor seems to have emibolticned them to operate on a larger scale. 
Maple Ridge Timber Company, Limited, Vancouver ... ... 25,000 In Texas a bill was recently introduced in the House of Representa 
McGill Indian Copper Company, Limited, Vancouver ... ... 100,000 tives prohibiting the use of wooden roots in the entire state. 
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Sager Axes for § 
satisfaction 


UR SAGER Axes for Canadian Lumber- 
ing Trade are justly celebrated as the 
highest type of hand forged, individually 


SSS ae — "mma tempered axes. We use only the highest 
SuGERoP 


grade steel. Our long experience in 
correctly designing these types of axes is 
well shown in our I917 product. Write 
for complete catalogue of Sager Axes, and 
Soo Line Logging Tools. We also make 
special Forgings. 


Send for quotations 


Canadian - Warren 


Axe & Tool Co. 


St. Catharines, Ont. SS 


Ontario or Mich. Pattern SSS 
Puget Sound Falling Pattern 


SWING CUT-OFF 
SAW IRONS 


For Saws up to 84 inches 


Lateral and Vertical Adjustment 


Write us for prices and blue prints 


LETSON & BURPEE, LIMITED 


| 162-198 Alexander Street io! a VANCOUVER, B. C. 
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BOILERS 


We excel in BOILER MAK- 
ING because we make a 


specialty of it. Quotations 
promptly on request. 


THE LARGEST PRODUCERS 
IN _ Bo G, 
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: Loans to lumbermen or timber owners | 
negotiated with the precision of practice eo 
which results from 37 years experience. +3 
Long or short terms. Amounts from | 
$50,000 up, as conditions warrant. ; 
332 South Michigan Ave., Chicago oa 
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LUMBERMAN 


Coupon Books 


©) panss; 


for 


the Comissary’ Store 
are not Only a conven- 
ience but they 


Save Time 
and Money 


Ca Ps Coliroenc ~ 
= ae Place your order now 
al 72946 = and let us prove our 


Const NOT G00p) 1 / 49\ . 
ex Ye Sess ESE Ve 13:) assertions. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 
books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


The Ever Reliable 


HANCHETT SWAGES 


For 


Band, Gang »« Circular Saws 


Built in 


STANDARD THE WORLD OVER 


Sizes and Styles to Meet Every Requirement. 


18,000 in use, or several times as many 
as any other make. 


Write for Special Catalog on Swages ‘‘S-B’’. 


SOLE DISTRIBUTOR 


Machinery Company of America 
ee GRAND RAPIDS, MICHIGAN mab 


Distributors for Care of Knives 


for the 
Care of Saws 


Baldwin, Tuthill & Bolton 


Covel Manufacturing Company Hanchett Swage Works 


No. 25 American Blue Book—Saw and Knife Fitting Machinery—now ready. 


Write us your requirements. 


Your correspondence invited. 


_ place his order without delay. 
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Big Operations Under Way at Quatsino 


The Colonial Pulp & Paper Company, Limited,-one of four pulp 
and paper enterprises in which Messrs. Whalen Bros., of Vancouver, 
are actively interested, are erecting a huge sawmill in connection with 
the pulp and paper plant now being established at Quatsino, on the 
west coast of Vancouver Island, where the company controls an en- 
ormous area of timber. The mill is 80 x 461 feet, two-sided, with 
truss roof, and construction is so far advanced that the work of in- 
stalling some of the machinery will soon be under way. One side 
will have double circular head rig for breaking down pulp timber; 
the other side will have band-saw and other equipment for manu- 


facturing clear lumber and timbers for the rail and export trade. 


The plant will have a 10-hour capacity of about 300,000 feet of spruce 
and hemlock, and will be served by six dry kilns. The capacity of 
the pulp and paper mill will be 120 tons per day. 

In connection with the Empire Pulp & Paper Company plant at 
Swanson Bay, 150 miles south of Prince Rupert (now producing 40 
tons of mechanical pulp daily), Messrs. Whalen Bros. have a sawmill 
of about 100,000 feet capacity in ten hours, and at their Howe Sound 
pulp plant a sawmill of about 60,000 feet capacity for breaking down 
purposes only. As mentioned in last issue, Messrs. Whalen recently 
made a start on a new 70-ton pulp and paper plant at Port Angeles, 
Wash., which will also be completed with all possible speed. In con- 
nection with this unit of their pulp and paper business there will be 
a sawmill 72 x 350 feet, equipped with bandsaws, the estimated daily 
capacity in lumber being 150,000 feet. ; 

V. D. Simons, an Eastern industrial engineer of wide reputation, 
is supervising all construction work and has a large staff at the com- 
pany’s Vancouver office. 


The Wire Rope Situation in B. C. 


(Editor Western Lumberman ) 

' Sir:—Since writing the article which appeared in your February 
issue, some changes have been made in the method of ordering wire 
rope for import. It is now necessary for each consumer to make dupli- 
cate affidavits on forms supplied by the Department of Trade & Com- 
merce at Ottawa. Permission to export will be recommended to the 
London authorities by the Department of Trade & Commerce if, in 
their opinion, the ropes are absolutely necessary to carry on legitimate 
business in Canada. 7 

It was originally intended by the British authorities to allow 250 
tons of rope to be exported to Canada, but owing to the scarcity of 
ropes and the exorbitant prices asked by United States manufacturers’ 
agents, no definite limit as to quantity is now in force. If a consumer 


can show that he needs the rope for actual and immediate business 


operations a permit will invariably be granted for making and ex- 


_ porting British wire ropes. The wire rope consumer should now take 


a note of the rope he may need during the next twelve months and 
In our opinion there will be no drop 
in prices for some time to come. The demand will continue to be 
greater than the supply. 
Geol o,f ettapiece, 
' Canadian Manager Geo. Cradock & Company, Limited. 
Vancouver, March 28th. 


Timber Photography that is ‘‘ Different ’’ 


With much satisfaction the Western Lumberman makes the an- 


_ nouncement that Leonard Frank, the noted photographer of British 
— Columbia lumber, mountain and lake scenery, has transferred his 
_ headquarters from Alberni, Vancouver Island, to Vancouver City, so 
as to be in closer touch with our expanding timber industry. We are 
_ not overstating the case when we say that in his particular line of 


work Mr. Frank admittedly has no equal on the American continent. 
For years his services have been sought by B. C. timber owning com- 
panies and manufacturing and industrial-concerns in the preparation 
of portfolios of views for Eastern shareholders and investors, and 
his enlargements of B. C. forest, mill, mountain and lake scenery now 
decorate the offices of many well-known Eastern financiers and lum- 
bermen. Perhaps Mr. Frank’s best advertisement has been the series 
of logging and lumber manufacturing views prepared a few years ago 
for the B. C. Forest Branch, together with the magnificent panoramic 
photographs which now decorate the British Columbia Building in 
London, Eng. Prints of these views and hundreds of others depict- 
ing the big timber stands and beauty spots of the province may be seen 


at Mr. Frank’s office, 525 Winch Building, and will well repay in- 
- Spection. 


It is estimated that in 1915 about 40,000 forest fires occurred in 


_ the United States, which burned over about 5,900,000 acres and caused 


a damage of approximately $7,000,000 


‘Bulldo 


SS 


EVERY 
FARMER 
and 
RANCH- 
MAN 
NEEDS 
THEM 


OWING) METHOD OF STAYI BR 
NS) a Co eee RIACING WIRE 
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g Fence Anchors 


THE MOST PRACTICAL DEVICE EVER INVENTED 
FOR THE PURPOSE. 
A Whole Fence Can Be Made Stock and Lightning Proof in a 
Few Hours. 


A few of these Anchors will make a Fence Lightning Proof, 
Hog and Small Stock Tight, Strengthen Corners, Gate Posts 
and Curves, Tie Wires down in Ravines, Strengthen oid Posts, 
and save One-third of the New ones in new Fence Construction. 
They are also used to anchor Clothes Posts, Towers, Telephone 
Poles, Hay and Grain Stacks, etc., etc. 


2,000 lbs. Resistance When 3 Feet in Ground. 


Order Now for the Spring Fence Fixing. 


F. H. MILLARD 


London Block 


WINNIPEG, MAN. 


Wholesale Lumber Dealer. 


Complete Stock of Coast 


INDEX TO ADVERTISEME 


onaves: Whyeny (COs, 12, Saas 


Fir—Hemlock—Cedar—and—Spruce Lumber and Shingles. 


Abbotsford Timber & Trading Co. 4 
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Adams River Lumber Co. 8 
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Baker Lumber Co., Ltd. 6 
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British America Mills & Timber 
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Canadian Link-Belt Co., Ltd. Cover 
Canadian Mathews Gravity Car- 
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Canadian Northern Railway Co. 13 
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Dominion Timber Regulations... 11 
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Goldie & McCulloch Co., Ltd... 45 
(Goodie éo Cosi Lit. eee 
Gutta Percha & Rubber Ltd. Cover 
Great West Lumber \Gosm.7.. 20 30 
Great Western Smelting & Refin- 
ing Co. tt ethos Cover 
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Hay Knife Co., Ltd., Peter ... 42 
EUGAAS 1c Vc I petetmem rth “st. 42 
Heaps; & Sons 4... 00.8. 6 
Hewitt Co., Geo. H. ... 42 
Hoe & Company 18 
Ideal Fence Company 13 
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Lacey Company, Jas. D. 12 
Lacey Timber Company 40 
Langley & Hazlitt Pa 42 
Letson & Burpee Ltd. ... 39 
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Lovstead,C.. My S&uGorn. x 49 
Machinery Co. of America ... 40 
Manitoba Gypsum Co. ... 10 
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McLaren Belting Co., J. C. 9 
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Mirllan de ets Silo tio geerels 41 
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Montreal Locomotive Works 44 
Moore, Robt. M.'& Cow... :.. 42 
Muskegon Boiler Works ... 48 
Neumeyer (ce Dimond ~o-0i= ie 48 
Nicola Valley Pine Lumber Co. 7 
Partridge Lumber Co., T. M. .... 10 
Philadelphia Textile Mach’y Co. 6 
Phoenix Mfg. Company 49 
Pink Co. td; thos: 12 
Pumps & Power Ltd. ... 42 
Robertson & Hackett 6 
Seaman, Kent Company 5 
Seattle Boiler Works ... ... .... 48 
Seattle Machine Works Co. ... . 44 
Shawnigan Lake Lumber Co... 8 
Shearwater Lumber Co. ... 4 
Shevlin-Clarke Lumber Co. 5 
Shurley-Dietrich Co., Ltd. ... ... 7 
Simonds Canada Saw Co., Ltd.. 44 
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Tallman Brass & Metal Co. . Cover 


Thurston-Flavelle Lumber Co... } 
Timberland Lumber Co., Ltd... 6 
Vancouver Eng. Works, Ltd. Cover 
Vancouver Equipment Co. 37 
Vancouver Lumber Co. ... 5 
Vancouver Machinery Depot ... 48 
Vaughan Motor Works ... . Cover 
Vulcan Iron Works 10 
Waterous Engine Works Co. Cover 
Westminster Mill Co. ‘28 9 
Western Oil & Supply Co. ghey), 
Yates. Machinery Co., P. B. ... 43, 45 


C. C. SMITH, D.L.S., B.C.L.S. 
Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St.W.VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. 


Limited 


MACHINE KNIVES 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 


W.J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


Don't Exper 
iment use 


- -the best 


Two light Plant complete with fancy 
Shades reddy to screw together costs 
$5875 delivered to your station: - 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


q@: -». Tops 


We have a pa 
tent overdraft 
system in our 
burner which re- 
= quires no grates. 


Phone Ballard 555. Ballard Sta., Seattle 
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“POSITIONS, WANTED 


oo 


LUM 


BUSINESS Oo 


2 Cents a Word 


ERMAN 


All advertisements under this department, 


sertion for less than twenty-five cents. 
per inch, 


2 cents per word for each insertion. 
? Small display advertisements, one insertion, $1.50 
Tour or more insertions, $1.00 per inch each insertion. 


No in- 


To save bookkeeping, parties not having an advertising account will please remit with 
copy. Answers to ads. must be sent under letter postage and may be addressed in care of 
Western Lumberman, 302 Travellers’ Building, Winnipeg, Manitoba, or 80 Hutchison Block, 


Vancouver, B.C. 


Advertisers are reminded that it is contrary to the provisions of the postal law to delives 
letters addressed to initials only; an advertiser desiring to conceal his identity may economi 
cally do so by having replies directed to a box at our office; the price of the advertise- 
ment covers the forwarding of letters to any address. 


FOR EXCHANGE—HAVE SOME 
3ritish Columbia Timber located on 
Vancouver Island which I desire to 
exchange for lumber to be shipped 
to Southern California by vessel. 
The timber is good and the price be- 
low market value. Address “Lum- 
ber,” care of Western Lumberman, 
212 Winch Bldge., Vancouver. (5) 


CAPABLE BOOKKEEPER AND 
Stenographer, 28, single, at present 
employed, will change. Have had 
good outside experience and can 
take full charge of billing and check- 
ing orders. Do not object to small 
town, but will not go east of Cal- 


gary. Best of references. Apply 
care of Western Lumberman, 212 
Winch Bldg, Vancouver. (4) 


OREGON & CALIFORNIA RAIL- 
way Co. Grant Lands. Title to same 
revested in United States by Act 
of Congress dated June 9, 1916. Two 
million three hundred thousand 
acres to be opened for Homesteads 
and sale. Agricultural and Timber 
Lands. Conservative estimate forty 
billion feet of commercial lumber. 
Containing some of best land left 
in United States. Large map show- 
ing lands by sections and descrip- 
tion of soil, climate, rainfall, eleva- 
tions, etc. postpaid one dollar. 
Grant Lands Locating Co., Box 610, 
Portland, Oregon. (6) 


POSITIONS WANTED 
RIGHT HAND SAWYER WANTS 


position. Five years’ experience. 
One year on circular. Good rigger 
man with small timber. Can guar- 
antee satisfaction. Write or wire, 
O. A. Gramm, Amery, Wis. (5) 


Shipping Containers 


A box testing machine -which, 


shows up the weak points in box 
design has been tried out on can- 
ned food boxes by the U. S. For- 
est Products Laboratory. About 
55,000,000 of these boxes are used 
annually and they have been one 
of the chief sources of complaint 
by the railroads. By means of 
the testing machine it was dis- 
covered that increasing the num- 
ber of nails in the ends increased 
the strength of the boxes 300 per 
cent. Properly nailed boxes with 
quarter-inch sides, tops, and bot- 
toms withstood rougher handling 
than boxes with three-eighth inch 
sides, tops, and bottoms nailed ac- 
cording to common practice. Sev- 
eral box manufacturers and can- 
ners have already accepted the re- 
sults obtained and are making 
stronger boxes at smaller cost. 
The machine is designed for 
testing boxes not over 20 inches 
in greatest dimension. It has, 
however, a great advantage over 


other box testing devices in that 
the non-technical man can ‘easily 
interpret the results. 


American Lumberman: The ce- 
dar post now has an active com- 
petitor in the creosoted yellow 
pine post. These are now being 
manufactured from small trees 
that are broken in log skidding 
operations, and are creosoted at 
the mill and carried in stock for 
sale along with other sawmill 
items. 


L 
C 


O Z DAYTON.QHIO.U.S.A. _ 


Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


PUM FS 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


A. D. GLIBERT 


Designer and Builder 
of Sawmills 


Modern Labor-Saver Design 


My services as an ex- 
perienced operator are 


at your command. 
If you are contem- 
plating building a saw-— 


mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


SPECIALIST 
Timber 


Photography 


Mountain and Lake Scenery 


LEONARD FRANK 


(Late of Alberni, B.C.) 
525 Winch Building 


VANCOUVER, B. C. 


Phone Seymour 2325 


FOR SALE 
24 B.C. Timber 


Licenses 


(perpetual) on inland passage to 
Prince Rupert; also properties at 
Chilliwack Lake and Quatsino 
Sound. All good logging propo- 


sitions. 


CARL BLOCK, 


Peoria, Ill. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St.W., VANCOUVER, B.C. 


General Mercantile 
Company, Limited 


Wholesale 
Lumber 


Manufacturers of 


RED CEDAR PRODUCTS 


922 Metropolitan Bldg., 
VANCOUVER, B.C. 
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Where Big Things 
| Are Done-- 


There’s a Yates “Ninety-One”’ 


N the Yellow Pine of Georgia, the Cypress of Louisiana, the White Pine of the North and 
| Northwest—at Bend, Tacoma or Bogalusa or any of the great lumber producing centers 

where daily output runs into or close to the million mark, one invariably finds the Yates 
No. 91 Planer and Matcher. 


Why? Because companies like these choose equipment solely on the basis of what that equipment will PRODUCE. 


>. 


THE YATES NO. 91 PLANER AND MATCHER is the only matcher built whose designers have thoroughly taken 
‘into consideration the peculiarities of all the different varieties of woods on 
which this machine is operating. 


e- It has the lowest average upkeep cost of any matcher built. Its working 
parts and their adjustments are, without exception, the most accessible. 


CRP RS FS es 


= 


All of which spells the Highest Quality of Output, the Greatest Produc- 
tion, and the Lowest Manufacturing Costs. 


Po 


= 


We can tell you of No. 91’s in your own vicinity. Ask us where you can 
see One in operation. 


PB. Gates Machine Co. Led. 


HAMILTON, ONT. CANADA 
U.S. Plant with Offices, Beloit, Wis. 


Ve ee 
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e “HILKE” 


Wee Piler 


(Patented) 

Within a score of years, great 
strides have been made in the 
production of labor-saving and 
capacity-increasing machinery 
for almost every department in 
Saw Mills. One department 
alone (that of lumber piling in 
the yards) stands out as a glar- 
ing exception. While divers 
improvements have been going 
on steadily in every other diree- 
tion, this department has been 
woefully neglected, with the re- 
sult that the old slow, laborious 
and costly methods of our fore- 
fathers are still the rule in many 
of even the largest lumber mills. 

The “Hilke” Lumber Piler, the 
practical invention of an experi- 
enced mill man, is a machine 
designed and constructed to 
meet the Browing demand for 
modern equipment in this line. 
3y using these pilers, a saving 
in labor of OVER 100 per cent. 
is effected, yard capacities are 
readily doubled, and the lumber 
dries far better and quicker than 
when piled by the old methods. 


Write for illustrated booklet, etc. 
Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


Tackle the big 
jobs with Simonds 
Saws. 

In the Logging 
Camps the Cres- 
cent Ground Cross- 
Cuts are necessary 
if time and money 
are to be saved in 
felling and buck- 
ing. 

Then in the mills 
Simonds Band 
and Circular Saws 
prepare the lumber 
for Simonds High 
Speed Steel Planer 
KXnives in the plan- 
ing mill. 


There is a Simonds 
File for every purpose. 


HARD SERVICE LOCOMOTIVES 


6s 
2 


i} "2 (THE MOND Ic C0. | 


Write for prices 


Simonds Canada 


Saw Co., Limited 


95 St. Remi Street 
MONTREAL, QUE. 


Vancouver St. John 
B.C N.B. 


Because of the severe conditions under which 

small locomotives must frequently operate, 

they must be built with the greatest care. 

Operation at a distance from shops or other 

repair facilities is not unusual. 

This class of equipment must be simple in de- 

sign to be easily accessible for repairs. ; 
They must be properly proportioned, must 

have necessary strength in each part, and must 

be ready for service at all times. 

Our standard light locomotives embody the 

most modern construction, are built for the 

hardest service and to do the most work for 

the least cost. They are simple in design and 

easy to repair. 

We can make immediate shipment of locomo- 

tives of various sizes. 


In the U.S.- Simends Mfg. Co. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 


POWER 


WESTERN 


G. & McC. Co. High Grade 


Economy Producing 


EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B, C. 
installations of G. & McC. 
Co. Water Tube Boilers. 


They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


If you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


We are the Sole Owners of 


and are prepared to manufacture at 
our Factory in Hamilton, Ontario, 
and to supply the Canadian Trade 
with any of the Devices covered by 
the following Patents in the Dominion 
of Canada. 


Canadian Patents 


No. 79,896 Mar. 24, 1903 Improvement in babbitting devices 
No. 107,380 Sept. 10, 1907 Cutter head knife sharpene: 

No. 108,490 Nov. 12, 1907 Sand saw tensioning device 

No. 109,194 Dec. 17, 1907 Adjusting means for planer heads 
No. 109,845 Jan: 21, 1908 Adjusting means for planer heads 
No. 110,216 Feb. 11, 190S Variable speed mechanism 

No. 110,217 Feb. 11, 1908S Variable speed devices 

No. 113,311 Aug. 4, 1908 Driving mechanism for planers 
No. 113,478 Aug. 11, 1908 Sanding machines 

No. 115,919 Jan. 5, 1909 Knife holder for cutter heads 

No. 117,080 Mar. 9, 1909 Multiple board gauges 

No. 120,467 Sept. 14, 1909 Multiple gauges 

No.- 120,468 Sept. 14, 1909 Locking mechanism for gauging devices 


No. 120,610 Sept. 21, 1909 Feeding mechanism for saws 


No. 121,285 Oct. 12, 1909 Feed and adjusting mechanism for saws 
No. 121,236 Oct. 12, 1909 Adjusting means for saws 

No. 122,028 Noy. 23, 1909 Adjusting and grinding planer knives 
No. 122,172 Nov. 30, 1909 Feed rolls for planers 

No. 122,341 Dee. 7, 1909 Holding device for planer head bits 
No. 123,041 Jan. 4 
No. 123,239 Jan. 18, 1910 Fastening means for planer knives, et 
No. 127,645 Aug. 23, 1910 Bearings 

No. 128,664 Oct. 18, 1910 ITIlolding devices for planer heads 

No. 128,665 Oct. 18, 1910 Grinding and jointing devices for plane: 
No. 128,797 Oct. 25, 1910 Planer heads 

No. 128,918 Nov. 1, 1910 Sawmill carriages 

No. 129,089 Nov. 8, 1910 Double acting set works 

No. 129,200 Nov. 15, 1910 Abrading Cylinders 

No. 129,343 Nov. 22, 1910 Planer Knife Sharpeners 

No. 129,489 Nov. 29, 1910 Improvements in lathes or turning machines 
No. 135,863 Sept. 26, 1911 Cutter heads for edgers 

No. 137,636 Jan. 2, 1912 Spiral Indicator 

No. 158,258 Feb. 6, 1912 End thrust bearings 

No. 139,018 Mar. 12, 1912 Planer knife holding devices 

No. 139,019 Mar. 12, 1912 Matching planer heads 

No. 189,020 Mar. 12, 1912 Expansion cutter heads 

No. 139,021 Mar. 12, 1912 Clamping devices for woodworking machines 
No. 139,310 Mar. 26, 1912 Matching planer heads 

No. 139,311 Mar. 26, 1912 Tensioning device for feed rolls 

No. 140,081 Apr. 30, 1912 Steady rest for wood turning machines 

No. 140,514 May 21, 1912 Straight opening drums 

No. 144,261 Nov. 26, 1912 Profile cutter heads 

No. 144,579 Dec. 10, 1912 Adjustable guides 

No. 148,441 June 10, 1913 Chipbreaker for planers 

No. 148,936 July 1, 1918 Adjusting devices 

No. 148,937 July 1, 1913 Board cleaners 

No. 164,577 Aug. 21,1915 Lever set works 

No. 164,578 Aug. 21, 1915 Self centering and gauge saving devices 
No. 164,825 Sept. 14, 1915 Improvements in planers and matchers 

No. 164,826 Sept. 14, 1915 Improvements in cutter heads 

No. 165,077 Sept. 28, 1915 Improvements in variable speed drives 

No. 167,026 Jan. 11, 1916 Take-up devices for sander drums 

No. 167,595 Feb. 15, 1916 Improvements in lubricating systems 

No. 168,892 Mar. 28, 1916 Improvements in chipbreaker lift devices 
No. 168,393 Mar. 28, 1916 Improvements in bett tighteners 

No. 168,894 Mar. 28, 1916 Improvements in sighting devices 

No. 170,516 July 4, 1916 Pressure roller construction for saws 

No. 170,800 July 11, 1916 Side head holdovers and chipbreaker lift structure 
No. 172,264 Oct. 3, 1916 Profile cutter heads 


, 1910 Cutter heads for grooving machines 


= 


No. 172,265 Oct: 3, 1916 matcher heads 

No. 172,266 Oct. 3, 1916 Improvements in saw structures 
No. 173,194 Noy. 14, 1916 Improvements in lever set work 
No. 174,055 Dec. 19, 1916 Improvements in feed adjustments 
No. 175,129 Feb. 13, 1917 ‘Tool and guide adjustments 

No. 175,267 Feb, 20, 1917 LDoard sizing machines 


P. B. Yates Machine Co. 


Limited 
Hamilton, Ontario 
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The Power of Gravity 1s Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
|_umber Carriers convey shingles, 


boards, siding and flooring, in 
bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
| OO-ft.) 


Conuieen Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto Lames 
GEORGE H. JAMESON, Representative, 318 Homer St.. VANCOUVER, B. C. | 


For Speed, Ease and Economy in Bucking and Felling 


DISSTON 


CROSS-CUT SAWS 
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“‘Virginian’”’ 
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Sizes and types for every condition of service and sectional preference, all backed 


by a saw-making experience of more than three quarters of a century. 


Get Our Free Cross-Cut Saw Booklet 


HENRY DISSTON & SONS, LTD. i} 
2-20 Fraser Avenue -!- -!- TORONTO 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


“GOODHUE BELTS” have been on the market for years and the demand 1s con- 


tinually growing. This combined with the scores of repeat orders that we are 


constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 


any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘‘cling’’ on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
oP oe hb RAL 7 “STANDARD” and “ACME” Waterproof 
Belts which are made to suit the varying conditions of use, 
all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
54 Cordova Street E., Vancouver, B.C. 
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OFFICE AND. WORKS OF 


VANCOUVER MACHINERY DEPOT Lro 
VANCOUVER. B.C 


HOE HAS NO EQUAL 


COUNT THE COST 


of open fires—the risk of property destroyed—the 
expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


UME Write for full facts. 


MUSKEGON BOILER WORKS 
Muskegon, Mich. 


LUMBERMAN 


Vancouver Machinery 
Depot, Limited 


NEW and SECOND.HAND MACHINERY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 


Special facilities for loading heavy machinery on. | 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


1155 Sixth Ave.West, VANCOUVER, B.C. 


Phone—Bay 470 and 471. Night Phone Bay 1518. 


DON’T 


Judge by Imitations 
The GENUINE and BEST 


HOE | 


CHISEL-TOOTH SAW 


Is made only by 


R. HOE & CO. New York 


The Oldest Saw Manufacturers in America 


Agents: 


Waterous Engine Works Co., Ltd. 
J. D. McBride - : - Cranbrook, B.C. 


Shurly-Dietrich Co., Ltd. - Vancouver, B.C. 
Agents for Bits and Shanks only. 


Winnipeg, Man. 


Established 


DIMOND 
SPECIAL 


For Logging Camps and Saw Mills 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


The Logger’s Electric 
Steam Signal Whistle 


(A Steam Whistle—NOT a Bell). 


Safety 


Accuracy 


Guaranteed to be the Fastest and Most Accurate Logger’s 
Signal ever devised. 

Pays for itself over and over again in added output of logs. 

“Safety First!” In the avoidance of mishaps, accidents and 
delays its value is beyond computation. 

Most easily operated Signal known. 

You always understand ‘‘ Toots-E.” 

Her signals are loud, distinct, clear cut. 

The steam pressure of the boiler is behind her ‘‘toots” which 
correspond exactly, in length and interval, to the opera- 
tor’s pressure on the signal handle out in the woods. 
SO EASY! 


Tested to 8000 feet and good for any distance within reason. 


=" (€, M. LOVSTED & CO. 


The Log Scoots 


Manufacturers 


when 


“TOOTS-E” Toots! 704 Alaska Building S E, A T T i E Phone Elliott. 2945 


Western Sales Department 
Malleable Journal Boxes, Pittsburg Brake Shoes, Frogs and Switches, 
Malleable and Steel Car Castings, Steel Car Wheels 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This * 
carriage can be furnished in any number of head blocks or axles, “7 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘¢ Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia Ontario 


So ae oe 
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Is Mill Equipment That | | 
; 


Spells Satisfaction . 
Whether you operate a portable outfit or a 150,000 ft. capacity / 


mill, Waterous Sawmill Machinery will give you results that count / 

on the right side of the ledger. _It contains all the time and labor | 

saving improvements that modern sawmilling demands. More than . 

that, every machine, even in our very lightest outfits, is built with 1) 

a strength and sturdiness that means years of service more than 

youll get from other makes. ieee | 
Y 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The “New Model’ Bandmill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating | 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 
) building sawmill equipment, to back it up. _ 


ci 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 
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- The Waterous Engine Works Co., Limited 


ney HB. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it fromcut to cut, while two men carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 
SOME USERS IN THE UNITED STATES 


Polson Logging Co, Brooks-Scanlon 
Potlatch Lumber Co, Shevlin-Hixon 
Panhandle Lbr. Co. U. S. Government 
Wind River Lbr. Co. Bloedel -Donovan 
and many others. 
BUILT BY 


These machines are designed for CUTTING 
WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 
in any kind of weather. 


Vaughan Motor Works 


217 Hawthorne Ave. : 
PORTLAND, OREGON, U.S.A. 


These machines have been in use over four years 


THE BABBITT FOR YOU! | 


Mr. Sawmill Owner 


The proper lubrica- 
tion of machinery is 
one of the most per- 
plexing problems that 
the mechanic and man- 
ufacturer must meet. 
With high speed and 
heavy-pressure macsin- 
ery comes resultant 
friction and _ intense 
heat. To perfect lubri- 
cation and reduce the 
effects of friction to a 
minimum is a problem. 


OUR XXXX 
NICKEL BABBITT 


is already giving com- 
plete satisfaction in a 
large number of B. C. 
sawmills, and it will be 
a happy day for your 
engineer and incident- 
ally your pocket when 
you join the list of sat- 
ished users. 
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Genuine Arctic Metal 
. Highest Quality Made 


for 


Extra Heavy Duty 


It is a TIN Base Metal. Contains NO LEAD. 
Every Pound Guaranteed. 


Stocked by D. Ackland & Son - Winnipeg 


eelinandornsey Toll G 


Seems a trifling mat- 
ter when measured up 
against your larger 
worries, but, after all, 
the 1mportant thing is 
to keep your plant run- 
ning steadily. Every 
breakdown means loss 
of money and perhaps 
customers. When you 
become a_e buyer of 


XXXX Nickel Bab- 


bitt you insure your- Western 


self against worry and 
loss. 


sovce soot wanes fg Smelting & Refining Co. | 


f - heavy ser ric - 
or heavy service are 146 Dufferin St. E., Vancouver, B.C.. 


SPECIAL NO. 1 ec - = 
RAILROAD. PROMPT SERVICE OUR MOTTO 


COPPER 
HARDENED 


Vancouver Engineering Works, 
IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - ana Vancouver, B.C. , : 


Telephone— Fairmont 240 


Modern Merchandising Methods Make Money- Page 19 


FOURTEENTH YEAR MAY—ToRONTO-1917 NUMBER FIVE 


“Made in Canada” 


LINK-BELT 


For Lumber and Saw Mills 


Smith Shannon Lumber Co. 


408 Pacific Building 
VANCOUVER - B.C. 


is made in a variety of types for elevating, conveying and 
power transmission. . Whatever your requirements, we can supply 
standard Link-Belt that will serve you well. 


MIXED YARD ORDERS 
SHINGLES - LUMBER 


TIMBERS 


We sell retail trade only 


STRAIGHT CARS SPRUCE 
and HEMLOCK SHIPLAP 


Write for prices 


Write for Genetal Catalogue No. 110, which illustrates and describes the 
entire Link-Belt line. Tell us what you plan in the way of elevating, conveying, 
and power transmission, and we wili assist in selecting the type and size of 
Link-Belt best suited to your requirements. 


CANADIAN Link-Bett Go., LimiTED 


MANUFACTURING PLANT AND OFFICES AT 
265 W. WELLINCTCN ST., TORONTO 


Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. 
Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


, RUBBER GOODS 
~ FOR LUMBERMEN 


B Iti Our long experience in the making of Rubber Belts enables us to specialize 
e ing cs - sae Ae ae ; 

on this line. BiMeS. Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


408 Pacific Building VANCOUVER, B.C. 


Packings ‘* Redstone High Pressure Sheet Packing has proved by test that it 
—ee Will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions, 


Fire Hose ©7°.°° mere of our twenty brands of Fire Hose will be found, not only 
a in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON _— VANCOUVER 


VANCOUVER May, 1917 | WINNIPEG 
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. Rees and ever present in Factory 
-operation is the spectre of Overhead Charges. 


Its ravages among the profits of your business must be constantly 
checked. One of its most active lieutenants is Power Wastage— 
caused by belt slippage over metal pulleys. Many thousands of dol- 
lars are wasted yearly in Canadian Factories and workshops where 
Wood Pulleys would save 50 per cent. of the waste. 
Actual scientific tests show that on the average you can buy four 
Dodge Wood Split Pulleys with the money you now lose by waste 
from one Metal Pulley. Therefore we appeal to Presidents of Com- 
panies, Managers and Superintendents of 
Factories, Engineers and others, to per- 
sonally supervise the buying of their pul- 
L leys and specify always— 


+ DODGE 


WOOD SPLIT PULLEYS 


- SOLE MAKERS: 
- DODGE MANUFACTURING CO. Limited, TORONTO 

“WESTERN DISTRIBUTORS OF DODGE PRODUCTS 

>) The Stuart Machinery Company Ltd., Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. 

Canadian Western Mfg. & Supply Company Limited, 

~) Calgary, Edmonton, Medicine Hat, Alta. 

7) A. R. Williams Machinery Co. of Vancouver, Limited, 

Vancouver, B.C. 
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TERLING STEEL 


Segement Ground Cross-Cut 


Saws that will cut faster and require less filing. 


The exclusive “Atkins Process” of Segment Grinding has provided 

you with Cross-cut Saws that can not bind. The blade 1s tapered 

from the toothed edge, evenly throughout the entire length to a 
narrow edge along the back. 


A necessity where production can be increased through the use of 
For this reason Atkins Saws run with less set and cut faster. 


90 


To secure perfect edge holding qualities, we use the finest Crucible 
Steel, known as “Sterling Steel.” It is manufactured according to 
our own formula, and has proven, in Service, to be the finest for 
use in Saws. 


Your Spring order should be for Sterling Steel Cross Cuts. Our 


absolute guarantee assures satisfaction. 


. C. ATKINS & CO. 


Eisctory, HAMILTON, Sook = Vancouver Branch, 109 Powell St. 
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WESTERN LUMBERMAN 


SHEARWATER LUMBER CO. ais | 


Fir and Cedar Timbers, Rough or Surfaced 


Specialties: Clear Cants, Squares and Tank Stock 


Manager—H. A. H. OLIVER, Agents—OLIVER-SCRIM LUMBER CO.,LTD. _—‘ | 
504 Pacific Bldg., Vancouver. VANCOUVER, B.C. |} 


R. J. THURSTON AIRD FLAVELLE 4_ 


Thurstae@ lavelle 
Lumber Company — 


Manufacturers Exclusively of 


High Grade Red Cedas ‘ 
saab! and Shingles 


Nn 
- ae Nfs ed 


Clear “A” Bevel Siding 
Our Specials: ¢ Extra XXX Shingles 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


Office and Mills - PORT MOODY, B: fo 


_ Abbotsford Timber & 
| Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER | 


We can supply limited quantities of CEDAR 


a We ma specialty of Timber ae heres Oe sts, also all kinds of 
ao Flo tag. Gelling, Siding, Fin igh; Mouldin et Wri s NOW. | 


ad : 
rt aa fac Mills at ABBOTSF ORD. B.C. 
We can ship via C.P.Ry., C.N.Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 
cane SS TT ie es b 
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| Shevlin-Clarke Company 


Limited 
a Fort Frances, Ontario 


UMBER ~ LATH 


MANUFACTURERS 


i Sales Office : 


: 300 Electric Railway Chambers - Winnipeg, Manitoba 


Your Leader 


Sweeten up your sales talk with something 
that will interest the man who’s building. 
You can’t enthuse on dimension and rough 
boards. But there’s not a man or woman 
to whom you can’t picture the house as it 
will be, if they put in 


HARDWOOD 
FLOORS 


Talk to-them not about the price of lum- 
ber but about their home. Base your 
talk on Hardwood Floors. Use them as 
your ‘‘Leader.” In selling them you 
help the sale through your yard of the 
whole lumber bill. 


THE SEAMAN::KENT CO. LTD. 


1104 UNION TRUST WINNIPEG 
SU) ODE NG CANADA 


HEAPS & SONS 


| Lumber ad Bhinples 


s Finish Orders a Specialty 


= — Head Office — 
ps 37 I Hie stings St. W., VANCOUVER, B. C. 


Dries enormous Raat of veneer 

perfectly flat and pliable at mini- 

- mum cost, without checks or splits 
Send for catalog and list of users 


5 . The Philadelphia Textile Machinery Co., Philadelphia 


WESTERN LUMBERMAN 


DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Treas. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 
Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty ' 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY. 


Alb d Saskatch —-A Lumber Co., M J 
Manitoba -S.CM. Lumber co aapae pean F ALSE CREEK, Vancouver, B. cr: 


p eee 


Vancouver Lumber Co. Ltd. 


AN 


Vancouver Cedar Mills, Ltd. 


Manufacturers of 


Pacific Coast Timber 


HEAVY FIR DIMENSION || Products 


Is Our Particular Specialty 


a ee sey — there are ———— “> 


P. O. BOX 308 
The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to Vancouver, British Columbia — . i 
16-in. x 20-in., 60 ft. z 


Our grade is positively right, and prices will please 
t 
Sales Representatives: ; 
Ti b | d L b C L d HG Ho Dcsey - GC: 6 3 ex anocne 
709 Gr. West Perm. Building Prince Edward Hote gary, Alta. — 
im er an um er O., t e Winnipeg, Man. Brandon, Man. P.O. Box 1530 © 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. CHAS. PLANT _ R. L. ANDRES z 


: 701 Excelsior Life Building 343 South Dearborn Street — j 
Shipment by GsP2 R., GON: R., G.N. R., N.P.R. Toronto, Ont. Chicago, Illinois. : fs 5 p 
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V. HYDE BAKER, President. Cc. BURGESS, Sec.-Treas. C. D. McNAB, Manager 
Hi h- Graae Pi ne Pi aod Larch Lamba 
£ Lath and Mouldings 
We ask Prairie Buyers to remember us when placing orders for Lumber Stocks. We have the goods, and can guarantee the quality as 
every time. ‘Satisfaction is our Motto. ae E 
Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 
Send on your orders—we promise prompt delivery. Can ship by ©, P.R. and G.N.R. Car numbers sent day. following receipt of order. i | 
P. O. Address, WALDO, | C aac cic Address, eis B. C. a 


WESTERN LUMBERMAN 


| The Nicola Valley Pine Lumber Co. | 


= “THE PINE PEOPLE” 
"Mills and Office—CANFORD MILLS, B.C. Fee ic add wernt, A.C. 


ae - DISTRICT SALES OFFICES 
238 For Manitoba and Saskatchewan: For Alberta: 
; 711 McArthur Building, Winnipeg P.O. Box 1590, Calgary, Alta. 


E. E. Brooks, Manager _ Chas. Sine, Manager 


Made in Canada for Nearly Half a Century 


No. 63, “B. C. Racer” (Bucking) 

No. 62, “B. C. Racer” (Falling) 

~ This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely aunuenteed to give better results than any other 
saw. 


The Proven Best 
“Every User Becomes a Booster”’ 


-SHURLY-DIETRICH CO., LIMITED 
pe Head Factory: GALT, ONT. | 
" Branches: : 1642 Pandora 2 VANCOUVER, Z a HULL, QUEBEC 


[service SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 


‘SID, B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg., VANCOUVER 


ALL COAST STOCKS 


Absolutely enandable Grades 


» 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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Do YOU Want an 
Assortment Quick ? 


AST) 


Coupon Books 


INVHOYa Wi’ ? 


HOLS 34 
4 AS10 


for 


I 


the Comissary Store 
are not only a conven- 
ience but they 
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Save Time 
and Money 


a 
=o) YAO S 
o 


Cedar, Fir, Spruce| 
and Pine 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


Place your order now 
and let us prove our 
assertions. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 


books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S, Galbraith Co., Ltd. || British America -) | 


612 McIntyre Block, Winnipeg, Man. & Timber Co Ltd. 
°9 
Everything in Lumber Head Office: 


Write, wire or phone us. We can VANCOUVER, B.C. 


get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW- =o oe 
_EST MARKET PRICES. Manufacturers — Wholesalers 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL Mills at 


We Specialize in Coast Lumber | | MT. LEHMAN, B.C. 


We Sell to Dealers Only - sf Prey ie ee ae 
Exclusive Sales Agents for ? os? 


COAST STOCKS MOUNTAIN STOCKS e 


British Columbia Mills Timber Rock Creek Lumber Go. 
& Trading Co. 


The High Claes Mixed Car Mill : Hemlock Lumber, Lath, Mouldings 
Qualicum Saw Mills Slocan Valley Lumber Co. and Shingles. 


Superior Quality Dimension Shiplap Mountain Common and Uppers—Cedar 
and Boards Shiplap Boards and Uppers 


oS, Ce Rough and Dressed Fir, Cedar, Spruce and is 


Send your orders to Our Specialty : 


H. S. Galbraith Co., Limited Heavy Timbers, Deep Joists 
Box 161, WINNIPEG, Man. Dimension, Boards, and Shiplap — 


Red Cedar 
Be ringles 


and 


Bevel 
Siding 


- QUICK SHIPMENTS 


a 


| | Westminster Mill 
| ~ Company 
NEW WESTMINSTER, B. C. 


| j Brunette hw Mill 


Company, Limited 


have 


Silo Staves 
4 Spruce Wagon Box Sides 
- Spruce Laths and 


= Clear Spruce Lumber 


for shipment with carloads of 


4 Lumber and Shingles 
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GEO. CRADOCK & CO. 


169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


J.C. McLaren Belting Co. 


_ Limited , 


Manufacturers 


of 


Reliable 
Belting 


QUALITY 


Never Varies 


55 Years in the 
Market and 
STILL 

WE LEAD © 


MoNTREAL TORONTO 


WINNIPEG 


Head Office 


ind Faery; Beaumont Ave., MONTREAL 


Please note the initials of this Company 


WESTERN LUMBERMAN 


WHITE CEDAR FENCE 


We can furnish anything that you require in green cut, 
live peeled, White Cedar Posts. We ship from the Rainy 


River District of Ontario and Minnesota with yards at y ; 
cect ee the following points: CEDAR % 
POL RAINY RIVER (BEAUDETTE PILING 
oy SLEEMANS - Ontario Minn. , ROOSEVELT 
PINEWOOD | ° \WILLIAMS 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


Main Office, Sone 
¢ MINNEAPOLIS, Minn. | 


Branch Office, 


BEAUDETTE, Minn, Le M. PARTRIDGE LUMBER CO 


OAK 


Three Profitable Lines 


GY PSOFIBER 


This Wallboard is permanent, economical and artistic. It is a 
non-conductor of heat and cold. FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime Rafe a 


PLAIN OR 
for the Dealer QUARTER 
All Canadian Products ae | 
re ae TIMBERS | 
AND a 
WAGON ft 
STOCK , | 
OAK = 
VENEERS | 
‘ 5 


From Gas Yards or in 1 Car Lae 
Direct from Mill 


ile sare 


Now being manufactured in Canada. 
Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 


+ UE! 


We Sell on Standard Grade 


For white coating it will not PIT. “POP,” or CHIP CRACK. 
Write us for further particulars regarding this new line. 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LTD., “wan: 


MACHINERY and 


TRANSMISSION 


We carry a very complete stock, including - Ve ay | 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, ye 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. ee 
SUCCESSORS TO TAYLOR BELTING CO. o 


We operate the only complete Belting Plant in Western Canada. 
to 36 inches wide., Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT “> a i 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock : 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED gro. aitite, Deals ee a | 


PHONES—SEYMOUR 952, SEYMOUR 4640 


Write for prices or information es 2 
on above Hardwoods to ae, 


D. Ackland & Son, Lid. 


Winnipeg, Man. 


—_—_——— 


—r, 


a 8 
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We can MS Fo any Leather Belt specified up ‘3 | 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 

shall not exceed twenty-five square miles,.shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B.:C., in which case the annual 
-rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 

Piling and cribbing, %c. per lineal foot. 

Railway ties, 8 feet long, 1%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales of 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. » 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for yaboper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


oy. W. W. Cory, 


an Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, January 19th, 1916. 
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YOU WANT THE BEST? 


“Genuine Oak’ 


BELTING 


Ve Can Puta Tract of Timber 
on Your Directors’ Room Table 


in such complete form as to show the sixe, 
location, species, quality of the trees; the height, 
slope and contour of the ground; w ith a rUNNING 
commentary from the pen of experienced men on all 
interesting conditions—in short, avirtual miniature of 


the tract. This 1s aFULL LACEY REPORT. 


By means of it you can make a purchase, 
a sale, a loan or intelligently consider a logging opera- 
tion without setting your foot outside the door. 


37 years devoted to all that pertains to tim- 
berland matters have made a LACEY REPORT 


| equivalent to a guarantee. 


We have an interesting booklet 
Jor you. Please write. 


CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry Bldg. 
NEW ORLEANS, 1213 Whitney-Central Bldg. ,, 


Pink’s 


The Standard Tools 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


Thos. Pink Co., Limited, Pembroke, Ont. 


Send for Catalogue and Price List! 
S old throughout the Dominion by all Wholesale and Retail Hardware Merchants. 
ALA ATE ST 


LUMBERMAN 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Lumbering Tools 


Mies ot, 2 = > | i > ee « 


~" 


WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited 


Montreal - : - 351 St. James Street 
Vancouver - - - 847 Beatty Street 
Toronto - - - 200 King St. West ; 
St. John, N.B. - - 64 Prince William Street ; 


‘Rose City | 
RAINTEST 


Loggers’ 
Clothing 


Raintest Water Repellant 
Clothing fills a long-felt want. Ve 
While the cloth is not abso- | 
lutely waterproof, it is chemi- 
cally treated with a secret 
process that enables it to 
shed water for hours. — 


No. 947 RAINYTEST SHIRT 
The cloth is olive in color, 
is soft and pliable. The gar- 
ment, as shown, is made 
; double on shoulders and 
sleeves and down front, 
double back (lower portion forming capacious pocket), and - 
has four front pockets (two upper and two lower). A FAVORITE 
WITH LOGGERS, CRUISERS, and PROSPECTORS. - 


No. 945, RAINTEST SHIRT (same color and cloth), is lower- 
priced. It is double on shoulders and sleeves and three- “quarters down — 
back, with two front patch pockets. 


No. 933, RAINTEST PANTS, are reinforced on the knees and — 
seat, have outside hip pockets, two pane hip pockets, watch poet 
and belt loops. 


No. 940, RAINTEST HAT, completes the outfit. 
WRITE FOR CATALOGUE. 


C. H. Jones & Son, Ltd. : ] 


110 Alexander St., Vancoual B.Cz ye 


yy ‘ 


Finest Quality 
Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


WESTERN 


VER BOARD 
ee FOR BETTER WALLS & CEILINGS 


How Lath and Plaster 
Sells Beaver Board 


Every wall that cracks makes a customer for 
you. Every ceiling that falls makes another. 
Every day lath and plaster is selling more Beaver 
Board for Beaver Board dealers. 


LUMBERMAN 


Old habits and old methods are gradually being dis- 
placed by the modern ways of doing things. 


Beaver Board, like all real improvements, is winning on 
its merits. When you think that it has all the good quali- 
ties of lath and plaster and in addition it is warmer in 
winter and cooler in summer, cannot crack, warp or bulge, 
you will realize the enormous possibilities for profitable 
business. 


Don’t take our word for it Dealers throughout the 
Dominion know these things from experience. They will 
be glad to tell you and we'll gladly send you their names. 
THE BEAVER COMPANY, LIMITED 


427 Wall Street, Beaverdale, Ottawa, Can. 
Made in Canada Plants at Ottawa and Thorold, Ont. 


PURE WOOD FIBRE; 


a 
i 4 
2 ag % pe 


a Sian Northern Railway 


TRANSCONTINENTAL 
EXCELLENT 3 
PASSENGER 
SERVICE | 


Mr. Lumberman: 


Eventually the woven wire 
fence business will be handled 
re by the Lumber eae why 
| not now? 


We have an interesting prop- 
osition for you on “Ideal” 
Fence Products which allows 
you to compete. with Mail 
Order Houses and make a 
profht. 


Eastern Canada, Central and 


Eastern States 


; fodernly equipped Lowest possible 
Sy trains — fares 


To and From Eastern Canada 


ers 7) as / Also Via Connections 


eo. and From Central and Eastern Points in 
United States 


It will interest you. Why not 
write for it to-day ? 


THE IDEAL FENCE COMPANY 


LIMITED 


506 McArthur Building, WINNIPEG, MAN. 


? 
| Bi: For Rates and caferiatsor apply to 
_ DISTRICT FREIGH1 & PASSENGER AGENT 
| : 605 Hastings Street West 
ie VANCOUVER, B.C. 
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tHE BRITISH COLUMBIA MILLS — 
TIMBER & TRADING COMPANY | 


(Established 1865 BRANCHES 
Head Office: ote , Hastings Saw Mill, VANCOUVER, B.C. . 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET | 
i 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY — 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everything Depends on Quality | 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST Mise MANUFACTURED 


CNA Meo | ay Ax ah A YW 
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Made snecinliy for all 


High Speed, Beas Engines and a Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, ':" Toronto 


MONTREAL HAMILTON WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET 


Western [umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


"THE HUGH C. MACLEAN CO., LIMITED 


HueH C. MACLEAN - - - - President 
-911 Electric Railway Chambers - . WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


Vancouver, B. C. 
VAULTY, Editor and Asst. Man. 


¢s all Communications, and make ae ee gembats P. O. and Express Orders 


BRANCH OFFICES: 


49 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


é Subscription : Two Dollars Per Year in Advance 


as second class matter November 8, 1915, at the Post Office at 
Y., under the Act of Congress of March 3, 1879. 


The primary object of every lumber 
dealer is to establish his business on 
such a permanent basis as will enable 
; him to derive from its operation a just 
nate return on the capital invested, the risk involved and 
effort and energy concentrated therein. 
f the most difficult problems that confronts the retail lum- 
s today is that of knowing where cost stops and profit be- 
a well-known fact that ir ecene localities produce different 
s. One dealer may confine his business to the re-selling only 
al he buys; another, who operates a small planing mill 
achines for the re-working of some of the material he 
_ necessarily have a different cost basis from the one who 
O mnly. There is, however, one well established fact that applies 
less you obtain more for your goods than they cost you, 
's are numbered. 
he see the highest prices for commodities of every kind 
a—and for that matter, the whole world—has seen for 
,and it is becoming plainer every day that the commodity that 
g the greatest premium of all today is a combination of in- 
2, energy and ambition. Never before has it been possible 
Beton to bring such ae returns. Let us impress 


Cost in Making 
Prices 


etailers say to themselves, when they are told it is neces- 
ise intelligence, energy and ambition, “Piffle, what opportuni- 


‘ely at a discount here.” This is where the lumber deniers 
their gravest mistake, because the greatest amount of intelli- 


in your home town. 
to show the farmers how to build new homes and other 
ekeinge intelligently ; in fact you must be the building think- 
This requires intelligence to know 
\ Be reguired, energy to put the train of thought into action, and 
ition before a start can be made to build up a new trade at the 
ds Never i is it too late to start. 


Bone back to the matter of costs. We are ell agreed on a 


\ hat these cost items be Tee at a minimum, but they must 
be minimized. Do not fool yourself with regard to any single 
of cost. For a yard that resells lumber, or its finished products 
the best ‘Possible’ method of arriving at your cost would be as 


; Be J 1,000 feet B.M. for unloading and piling or sticking. 
“oe 1,000 feet B.M. for loading at the yard and delivering to 


‘$4,400. 


It is up to you to build up your com-_ 


Pie ae; 
ral: Cette 
\ ix 
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Two per cent. of invoice cost should be charged for actual de- 
preciation from damage and breakage. These items of cost give you 
only the cost of actual material, and to that must be added your 
fixed or overhead expense, which can be based on a given percentage 
of your volume per annum, provided each item is made to carry the 
same margin of profit. 

In order to arrive at actual figures, the Western Lumberman has 
secured from a Western lumber yard manager the following illustra- 
tions of a method that they employ with great success in arriving at 
the cost for the re-sale of lumber only, meaning stock that is not 
re-worked by them. The cost items used herewith will apply in the 
small prairie town, rather than in the larger towns or cities, where the 
cost for these various operations is correspondingly greater. 

For the average yard, the minimum cost of unloading and piling 
is $1.25 per M. The cost for loading and delivering to the job is 
$1 per M. Depreciation on stocks will average 30 cents per M. The 
investment is, say, $10,000. Taxes and insurance will amount to 
$300. Depreciation on buildings, equipment, etc., will come to $200. 
Telephone, advertising, postage and incidentals will total $600. Fixed 
salaries figure: For manager, $1,500; and two yard men at $900 each. 

The first process of figuring your cost per thousand feet at the 
job is $2.55. The second process shows an annual fixed expense of 
If your volume of business should be $30,000 per annum, 
figuring 20 per cent. above actual invoice cost, call it 10 per cet, 
By this process you will see that 1,000 feet of No. 2 sheathing in- 
voiced to you at $20 per thousand actually costs you, delivered to 
the job, $24.55, or about 21 per cent. of invoice. If it should be No. 3 
sheathing, instead of No. 2, invoiced at $16, then your cost at the 
job would be $20.15 per M., or 24 per cent. of the invoice. 


No estimate of losses throtgh bad accounts has been made in 
figuring these costs. That must be taken care of in adding your profit. 
We have merely attempted to point out the surest way of. finding your 
actual cost, and the Western Lumberman believes that it is a most 
difficult matter to operate a retail lumber business on a smaller per- 
centage of cost, but upon this point we would be glad to hear from 
any of our readers regarding their experiences. 

We should draw your attention to the fact that we have not 
figured interest on the $10,000 investment as a part of cost, but you 
cannot very well figure that as profit. You must earn $800 above the 
cost, as illustrated, before you have earned any profit at all. 


In a letter to the ‘editor of the Western 
Lumber Is Not Unduly Lumberman, which arrived too late for 
High inclusion in the April issiie,. E> Ge 
. Meeker, general manager of the Nicola 
Valley Pine Lumber Company, emied: Canford, Bs Gre said: 

“The lumber industry appears to be enjoying a little prosperity 
as compared with the past, but I believe there is a disposition on the 
part of the general public to conclude that the lumbermen are to- 
day making money very fast, owing to the fact that prices have ma- 
terially advanced over old figures. “As a matter of fact we have been 
operating for the past few years on such a low average price that 
the increases to date only bring us up to a normal condition, and do 
not take into account the vastly higher operating costs now prevail- 
ing. We could stand an advance of $2.00 to $3.00 per thousand more 
before we would reach what might be termed a high-priced market.” 


On April 17th the Coast Lumber & Shingle Association met to 
again consider the urgent question of steadily mounting operating 
costs. The facts and figures submitted by various members proved 
so staggering that all grades were unanimously advanced $2.00 to 
$5.00 a thousand as a measure of sheer self-protection. Since Mr. 
Meeker penned the paragraph above quoted the price of logs has been 
raised $1.00 a thousand for the third time in a few months, and this, 
together with the practically automatic. enhancement in the cost of 
mill supplies and provisions, would: seem to bear out the claim of 
the operators that even at the new values B. C. lumber is not unduly 
high in price. The Mountain lumbermen have not yet followed the 
lead of their Coast brethren, but similar action is likely, although the 
advances may not be so marked owing to somewhat different. condi- 
tions—for instance, most of the interior mills do their own logging, 
and railway freights on lumber shipments are lower. 


In his reference to the low average price of lumber ‘in the past 
Mr. Meeker touches lightly upon the chief cause of periodical un- 
health in the lumber industry of the American continent. Absolute 
lack of regulation as between supply and demand, combined with a 
reckless waste of forest wealth extending over a long period of years, 
has resulted in the general public receiving a false education in the 
matter of lumber valties. Over- -production has been almost continu- 
ous among the manufacturers on both sides of the line, and this in 
turn has led to frequent orgies of price-cutting and other acts entirely 
foreign to successful modern merchandising. While lumbering is 
one of the great industries of the American continent, it would seem 
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that up to the present at any rate many of the men engaged therein 
have been following the business as a pastime, and not for money- 
making purposes. This view is fully warranted by a glance at the 
following chart, which was prepared and published by the United 
States Government to show the relative price advances since 1914. 
It makes very interesting reading. 

Percentage of increase since 1914 
TT —7, 15) per cot. 
oe Ter CCl. 
ees (10) per cent. 

DNS (NS ETS SITE 


Copper 
Metals 26 Grades 
Canned Goods 


Lard 100 per cent. 


Wheat een 89) PCr cent. 
Wrapping Paper ee 
Glass  —n« ©) pcr cent. 
Beans —mmmmmmenen «1 PCr cent, 
Gasoline ees «(65 Der cent. 
Corn ees 8) er cent. 
Hogs memes $4 per cert. 
Coffee uns 0 Per cent, 
General Level mus Cr Cent, 

Oats 2] per cent 

Lumber wees «(1 per cent, 

Woodwork — 15 per cent. 

Labor 10 per cent. 


An industry situated a long distance 

Why Shingle Prices from. the centre in which its products 

Have Advanced are consumed is often confronted by 

circumstances affecting the manufac- 

ture ‘of its goods‘ which are not always taken into consideration by 
the consumer. 

.- With no reason apparent to a great man other than the acute car 
shortage, with its attendant embargoes, shingles have advanced stead- 
ily in price during the last six months. . 

For the benefit of all concerned it should be advantageous at this 
time to set down some of the difficulties and disadvantages under 
which the shingle industry in British Columbia is now operating. 

To begin with: Canada, with a total population but little greater 
than that of New York City, has furnished an army larger than any 
Napoleon ever commanded. The demand for men trained in any and 
all branches of the lumber industry has been greater than for any 
other class. Whole forestry battalions have been and still are being 
recruited. This has caused an enormous shortage in the labor sup- 
ply, with the result that ordinary labor, which could be had for $1.50 
a day less than a year ago, now commands $3.00, which employers 
are forced to pay. Skilled labor has advanced in proportion. 

Again, owing: to the shortage of labor and the limited supplies 
of wire rope—a requisite in logging operations the visible supply of 
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which England has commandeered for the manufacture of submarine ~ 


nets—cedar logs are very scarce and have advanced in price about 
100 per cent. during the last year. The f.o.b. mill price of manufac- 
tured shingles during the last months of 1915 was actually less than 
the present cost of the cedar from which they are made. This ad- 
vance is justified owing to the increased cost of logging operations. 
Labor, tools, groceries and other requisites of a logging camp, have 
increased in cost over 100 per cent. Loggers claim that they are 
losing money by boarding their men at $1.00 per day, whereas $3.00 
per week gave them leeway a year and a half ago. These facts have 
prevented many small operators from entering the woods this year, 
the consequence being seen in a reduced output of logs, which again 
raises their commercial value. 


The actual cost of manufacturing shingles has admittedly been 
increased enormously. The following list of some of the items figuring 
in this cost, comparing 1915 with 1917 prices, will show to what ex- 
tent the operators are handicapped: 


1915 1917 
Logs .. $ 8.50 .per M. ft. $15.00 per M. ft. 
SEDI) eae 27.50 each 55.00 each 
Emery wheels .. 2.60 each 5.07 each 


Band irons .. 
Nails eats ie 
Ordinary labor .. 
Wire rope .. 
Groceries 


.06 per lb. 
3.75 per keg. 
1.50 per day 
.28 per foot 
have advanced over 100% 


12% per Ib. 
7.40 per keg 
3.00 per day 

68 per foot 


The car shortage has resulted in greatly increased costs to all 
shingle manufacturers. Mills have been forced to cut their storage 
capacity and then shut down for two or three weeks at a time because 
they could not get cars to load. Such a condition means the tying up 
of a, $15,000 to $40,000 stock, the interest alone on which is a big item. 
British Columbia has a very damp climate, so that dry shingles stored 
for a period of two or three weeks absorb a great deal of moisture, 
which naturally increases their weight and consequently the amount 
of freight on.each shipment. ‘| len again, owing to the labor shortage 
the mill crew must be kept intact during periods while the plant is 
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greater the yolume of yearly sales the larger the adverti 


tion alone is responsible for the advances which have been nade, 


Sales Methode of Shingle 


‘ing people’s method of doing business is entirely diff 
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not in operation, which means greatly increased overhead co . Mill 
therefore, that are forced to shut down either for want of logs or 
cars—and about 40 per cent. of the plants are now in that position— 
are under very heavy expense. : Pe 

It might be noted here that while shingle prices are high, th 
have not increased out of proportion to the prices of wheat, leath 
steel, beef, pork, and practically every other commodity. 2 

A study of these facts will show clearly that British Columb 
shingle manufacturers have not taken undue advantage of the 
situation to raise their prices, but that the increased cost of prod 


Under the above heading the / 
Lumberman recently — p 
thoughtful article which we t 
. read at the time by a few B 

umbia manufacturers. It is too lengthy for reproductior 
for some comment. It was inspired, we are told, by the 
complaints of the men engaged in the shingle industry as 
roads being made by the manufacturers of other roofing 
and the willingness of retailers to handle these substitut 
asserting his absolute faith in the virtue of a properly | 
roof, the editor adds, “but judging from some letters re 
retail lumbermen drawing their supply of shingles from 
territory the manufacturers of shingles are largely | 
increased use of other roofing material.” The article: s: 


“The complaint is made that stocks of wooden 
to locate, that prices are so variable that it is dangero 
until quotations are secured, and that very little direct | 
to sell to the retailers. A large southeastern retail lu ce f 


Manufacturing 


added a line of composition roofing to its building supp 
explained its action by saying: ‘Manufacturers of shins 
licit our business direct. In fact, in seven months we 
salesman call upon us to sell shingles. We canno 
any standard price and cannot make a contract for 
when we want shingles are compelled to write all 
to see what company has some stock to sell. The cor 


man makes a personal call every week or so. Moreo 
just what our roofing is going to cost us and do r 
any size order, because we know just what our margin 
be. We handle about one or two cars of shingles a 
car of roofing.’ / “ee 
“Retailers in southeastern as well as other sections o 
have frequently complained of the fluctuations in the pr 
and have gone on record as favoring greater uniform 
Naturally where a cautious merchant is not constantly it 
garding the price of an article that suffers from price 
but does receive that information regularly regarding a 
well, it will not be very long until the substitute takes th 
the staple. This seems to be the situation that prevails i 
ing field of the Southeast.” Aw 


The fact that over 90 per cent. of the shingles ma 
this province are being marketed in the United States 
son why the above statements should cause our shin : 
concern, because adverse factors such as those noted are | 
affect the demand for their product sooner or later. is 
that the question of price stability has a great deal to do 
tenance of demand, and in this connection the fact that 
British Columbia firm shipping to the American side 
to fix a mill price guaranteed for one year against price 
may be said to constitute an innovation that will probab 
in the near future, by other manufacturers and may proye to 
remedy needed to offset/to some extent at least ‘the activitie 
ever aggressive manufacturers of substitute roofings. ee 

It is true as holy writ that if shingles were not a st 
covering they would have been driven out of the marke 
by the tremendous advertising campaigns engineered by - 
roofing people. As it is, the latter are steadily gaining gro 


5 
set aside for exploiting the product, and the neater the eye 
shingle manufacturers will have to subscribe large sums fo 
licity in a desperate attempt to save their industry. a 


The American Lumberman article concludes as follows: “I 
wooden shingle manufacturers want the business a lesson may N 
be learned from the protest of the retail dealer, upon whose favor 
manufacturer is absolutely dependent so long as the present system 
of distribution lasts. There are three ways in which personal contact 
may be established, namely: by the visits of salesmen; by perso } 
letters; and by advertising. Any one of the three plans will gi 
returns on the investment, but the best and most satisfactory resu 


may be obtained only by a judicious combination of the three.” : 
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Making the Paint Line Show Up— 


By J. Crow Taylor 


short time ago, in discussing the paint trade, and especially the 
es to exploit paint for interior wall decoration in lieu of paper, 
int was made that logically the lumber dealer, the man who sells 
erial for buildings, should also sell the paint. ‘Another point 
s been made heretofore and dwelt on at some length is that 
vay to make a paint line, or for that matter any side line, show up 
d be satisfactory and profitable is to make it a live one and’go 
hee enough so that the dealer himself may become a 
inant factor in his community for that particular line of 


ye Biter but little whether the side line be paint, oils, including 
, or whether it be window screens, screen wire, builders’ hard- 
"any one of half a dozen side lines, to make these lines worth 
ad profitable the dealer must do something more than simply 
incidental stock of the material and then let it sell itself. 


he “buys from who wants to “puitd up a trade, and it is not 
macht to the public, because attention is not called to it enough. 


Start Your Paint Campaign Early 


is the fatehtion here to pay some attention to several of these 
fa but the item of paint has been made to head the list because, 
‘1 ing, we are in the beginning of a season in which paint is 
tively exploited, and the paint-up idea naturally follows along 

‘coo spring clean-up. The entire 
season, for that matter, and, with some, the heavier trade will 
e fall, when it is necessary to repair roofs and paint up and 
thing shipshape for the winter season. The boosting and 
ising campaign for paint, however, practically always starts in 
y spring, and the paint papers and the dealers specializing in 
of late years been making a splendid showing in the way 
ting this product. 


t ea Paint Men Co-operating With Dealers 


e ve | reached the point where the paint folks are giving more 
tion to the lumber dealers than they have in the past, and dur- 
er season of retail convention sessions the former occupied 
the program and gave s me interesting talks to the lumber 
r example, the president of a large “paint firm made an 
the annual meeting of a certain retail lumber dealers’ asso- 
nd has shown a disposition since to co-operate in every way 
ith retailers throughout the country in promoting the fea- 
‘paint by giving the benefit of his advice. 

point made by this authority on paints which deserves repeti- 
at covering the matter of service by the retail dealer. We 
a lot about service, and m any a man really thinks he isi giv- 


aehty enoug 
Some think service means promptness in figuring estimates 
customers and quick and careful delivery of lumber, and do not 

ve that, : :, tne final analysis, service should extend to the lumber 
, 0 exercising care that lumber will give the satisfaction it should. 
is v here this manufacturer’s point “about service comes in. He 


What Boe ities Service 


The service idea in tumber should mean more than good stock, 
pus treatment and prompt delivery, as these essentials are ex- 
ee ee 


that is ieee the Praeeieat service pr a are as comes in.’ 
hen he goes on to explain the relation between paint and proper 
faction to the ultimate consumer of lumber. Lumber, to give the 
should, must be properly painted, and this calls for an under- 
@ of the ‘needs in the way of treatment for any given kind of 
ber ‘and embraces many details of information that are useful and 
and that the dealer should have and impart to his customers, 
end that they may get the greatest measure of satisfaction from 
e of the lumber they buy. This applies, whether it is outside 
aos solid les paint coating or whether it is interior finish 
moines.) <>" 


summer Season is a busy- 


ch to understand himself just what constitutes . 
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News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


in hand. They are both called for 
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tions about painting and-all this he should carry the paint and all the 
necessaries and sell them as a part of his business and make them yield 
a fair share of his profits. They not only add to his business as a mer- 
chant, but they put him in a position to control all the prime elements 
entering into house construction. 


Be a Dominant Factor in the Trade 


This is the point it is desired to dwell upon a little, too—that of 
controlling the situation. About a year ago a storv was told in these 
columns of one of our live dealers who rolled up his sleeves and went 
after this item of paint in an enthusiastic manner, with the result that 
he has since been the dominant factor in the paint trade in his com- 
munity. Any live-wire lumberman ina small city or town can control 
the paint situation if he will go about it right, follow the matter up 
persistently and intelligently, keep his place stocked with goods, adver- 
tise them and seek the co-operation of the people he buys his paint 
supplies from in this work, and take such interest generally as will be 
in keeping with the spirit of the day in exploiting paints and finishes. 

It must be remembered in this connection, however, that paints 
and finishes are not merely put on the shelves ‘these days and left to 
sell themselves. There is not a line of product in the country being 
more actively exploited than paints and varnishes. There is not only 
the countrywide campaigns that are waged for cleaning up and paint- 
ing up, but there are salesmen and demonstrators for many of the spe- 
cial lines of paints and enamels who go about the country demonstrat- 
ing to housewives and to all others who are interested the application 
and results of their particular product. If you will make the business 
one of the live-wire class you can have some of these demonstrators 
come your way, and, with their assistance, you can so feature the paint 
part of your business that it will be paying well, adding materially to 
the annual volume of sales and bringing prospective customers for 
lumber to your place instead of being an unsatisfactory line of slow 
sales. 

The Screen and Screen Wire Item 


The same logic applies to screens and screen wire. In the spring- 
time the items of paint and of window and door screens go almost hand_ 
about the same time, and if there 
are screens already in the house these frequently call for paint. So 
there is a pretty close relation all around between screens and paint 
supplies. 

In the matter of screens and screen wire the situation is practi- 
cally the same as with paint, and the whole logic applies, with slight 
variations. The accepted dictum is that the only way to make the 
handling of screens and screen wire worth while is to make a feature 
of it and not a mere incident. The man who makes a feature of this 
and goes at it enthusiastically, so as to capture the bulk of the trade in 
his community to have a volume of business making it all worth while 
will get profit and satisfaction out of it, and, in a way, it can be made 
to serve the purpose of bringing prospective customers for other mater- 
ial to his place. All these things help in this respect when you get your 
place known as a source of authority of supply for paints and window 
screen and wire and certain hardware. It means the bringing of 
many people to you:looking for these things who may also, because 
of these visits, become interested in lumber for various purposes. 


Sash and Door Alterations 


One line of interest that may be developed right in connection 
with these is a line that a prominent sash and door concern has been 


-working on for some time and has a sort of service propaganda built 


up around it. This has to do with making alterations in the home 
that is inspiring improvements by replacing old doors and windows 
with something new and modern that will bring the home up to date 
in its millwork ‘and make it more attractive. This idea is promoted by 
pictorial literatufe, showing certain changes of this kind and the 
effects produced, and the literature c can be supplemented by displays 
of doors and windows, some of them put up in such form as to illus- 
trate combinations that will prove attractive in the home. 


One Thing Leads to Another 


Talking of this item may seemingly be a departure from the 
subject of paints and screens, but really they are all grotiped together. 
Many of the people who come to see one thing will see the other 
things.’ There is nothing more natural, when the subject of cleaning 
up and painting up and putting the house and its surroundings in 
proper condition, than for them to manifest an interest in any changes 
that may be improvements. Often there will be some repairs and 
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alterations necessary, outside and inside the home, anyway, when the 
paint season comes, and if the dealer is prepared to show attractive 
illustrations of changes in doors and windows and has some of this 
stock on display, he has a psychological condition making a favorable 
opportunity to exploit the sale of new sagh and doors and millwork 
generally. And sometimes when a man or a woman comes to talk 
paint primarily, he or she will wind up by buying and arranging for 
certain improvements first, including door and window screens, and, 
finally, the paints and varnishes with which to finish them up. So 
often these things go hand in hand, and the true idea of service and 
of featuring one implies attention to the other. 


Qualify With Paint Information / 


And for a final word about the matter of paints and finishes, we 
all know, or should know, that a good way, and perhaps the best way, 
to display these, and to display the woods, too, for that matter, is to 
have panels or samples of wood finished off and on which are given the 
finishing formula. This matter has been gone into quite extensively 
heretofore, and there are many plans worked out in detail for this 
kind of exploitation. So the retailer can take his choice and gener- 


“Credits and Terms of sae 


Two Practical Suggestions that Will Overcome a Vexatious Problem of the Retail Lumber Deal: 
First, Whereby Credit Rating Can be Quickly and Accurately Determined—Second, How to 
Establish Fair and Reasonable Terms of Sale for Both Cash and Credit Customer __ 


By G. W Bulmer, Rogers-Templeton Lumber Company* 


It is not my intention to discuss the many and varied phases 
of credits and terms of sale as applied to the retail lumber business, 
but to confine my talk on these subjects to two practical suggestions. 
The first a method by which the credit rating of every one in a com- 
munity can be quickly and accurately determined; and the second the 
establishment of fair and equitakle terms of sale for both the cash,and 
credit customer which will insure a definite understanding as to when 
payment is to be made. These two plans if put in operation, com- 
bined with a reasonable ability to judge the human element, which 
is a big factor in the extension of credits, should solve these two bug- 

a-boo problems of the retail lumberman. 2 


Weak Spot of Retail Trade 


The weak spot in*the operation of the average retail lumber busi- 
ness is in the way we promiscuously extend credit to Tom, Dick and 
Harry without definitely knowing whether Tom, Dick and Harry are 
really safe gentlemen to extend this credit to, and we load out wagon- 
load after wagonload of what we believe to be the finest lumber that 
ever happened and which cost lots and lots of real money to Tom, 
Dick and Harry, their uncles and their aunts, their sisters and brothers, 
without saying a word about when, how or where it is to be paid for. 

Business usually picks up in the Fall. We ought to have time to 
devote to this business but we haven’t because of the fact that we have 
to get out and hustle after our share of the crop of money before it 
is all gone, and even after hustling like candidates for office from 
September to February and smoking out everything that looks like a 
loose dollar, we find that forty per cent. of our previous year’s sales 
are still on the books and we figure we have fought a good fight, but 
have been whipped to a frazzle once more, and so in admiration we 
take off our hats to the butcher, the baker and candlestick maker be- 
cause they had been wise enough to find out if good old Uncle Tom 
had the wherewithall to pay—and if he hadn’t, promptly told him that 
there’d be nothing doing in the way of credit unless he put up security ; 
so the County Clerk was as busy as a nailer recording securities in 
favor of those wise guys, and the lumberman had the pleasure of 
watching them carry off not only the cream, but the smear-case as 
well, and the lumberman humbly sneaked off with the whey. Now, 
I’m not going to take your time talking about how much this .gray- 
whiskered, bald-headed custom in the lumber business costs’ us; but, 
believe me, the accounts we wipe off the slate—the cost of collection’ 
—the legal fuss—the tying up of capital that we need so badly in our 
business—the weeping and wailing and gnashing of teeth—the steno- 
graphers we employ—the stamps and stationery we waste—the sal- 
aries of collectors and special help—the oceans of gasoline we burn in 
our little old Ford cars amounts to a pretty penny at the end of the 
year and gathers into its vampire bosom a chunk of the gross profits 
of our business that would prove astonishing if we could ever put it 
in terms of actual dollars and cents. Here’s another way it works out: 


A business that nets you $1,500 at the end of the year returns 15 per 
cent. net on an investment of $10,000, of which, an analysis shows that- 
$6,000 is in stock and plant and $4,000 in accounts; so you smile a 
smile like a slice out of a watermelon and next year you get $1,500 
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ally obtain the co-operation and assiStance of paint men, of lumber- 
men, and of sash and door people in preparing just what he wants to 
use in this connection, A feature of this which perhaps has not yet 
reached the millwork trade is in the standardizing of certain shades 
of interior finish for hardwood. ‘he furniture trade has been at this 
for some time now, and is gradually standardizing certain shades of 
finishes for furniture, including mahogany, “walnut, oak, gum, birch, 
and intending to eventually cover various standard shades of all the 
regularly used furniture finishes. The object of all this is to get 
basis for matching furniture finishes with new stock from tin 
time, and eventually this idea will extend to house finishing—th 
to the interior finishing of woodwork, so that it may blend ha 
iously with certain standards in furniture finishes. Meantin 
paint people and the varnish people are in a position to supply « 
tain standard grades that can be depended upon to give certai 
in various uses if handled according to instruction. Every m 
ing in paints should, in the beginning, qualify himself with th 
sary information to handle it intelligently, then go to work 
iastically to make it a live proposition and not merely an i 
side line-—St. Louis Lumberman. he 
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figure up your profit on your‘investment you find that you h 
only 7% per cent. out of the same business and the whole tt 
out in the wash when you find out that where as you still nay 
in plant and stock, your outstanding accounts have jumpe 
$14,000; or a total investment of $20,000. So your smile fad 
into a scowl when you realize that your business is no long 
fitable one and you wonder if you’re not getting old an 
selling the darned old business, lock, stock and barrel, 
your money out at 8 per cent. on gilt edged security. / 
you'd do it mighty quick, too, if it wasn’t for the fact that 1 
operating capital was borrowed. But that’s another story, 
tumble to the fact that your borrowed capital costs you 9 
and the best you were able to make it earn was 714 per cent., o 

loss of 1% per cent. in the shuffle. | 

Gentlemen, this is a long program and I’m not going t 

a lot of your time discussing the ethical phases of this qu 
which you are probably a lot more familiar than I am. 


Intelligent System Wanted = 

But I want.to say this—and I want to say it as loudly as 

and I believe every man here will chime in “ab-so-lute-ly!” 
say that it’s time the retail lumber dealers adopted, first, s 
of'a system for the intelligent extension of credits; and, s 
tain definite terms upon which our merchandise shall be 
sold on those terms only? 


Value of a “Credit Rating Report” 

A year ago the Rogers-Templeton. Lumber Company form 
what we call a “Credit Rating Report ;” one side of this repor 
bears the form of a very complete property statement, the o 
is a blank form wherein the name and address of the person 
upon is inserted, as well as such general information beari 
his credit standing. Below is a blank space on one side of whi 
listed all instruments and judgments recorded against him, an 
the other side we list all releases. This.information is secured 
bulletins published by the abstractors in business at the various « 
seats and the service costs $15 per year cash in advance or | 
year on time. Even the abstractor, you see, knows the value 
on. the counter. We don’t wait for trouble to happen, but | 
as a new man comes into a community we put his name ‘dees 
one of these reports, as well as all the information we can get, , 
then watch the bulletins. He may be doing business with the “E: 
prise Lumber Company” down the street and we don’t know m 
about him except in a general way; but when finally he comes in» 
buy a granary bill on credit and we turn to our book for a look < 
we find his homestead mortgaged for $1,200, including an interest — 
mortgage for $120, and a chattel mortgage on everything he has under — 
the sun, including his two old nags, Tom and Jerry, hitched to a — 
wagon with which he hopes to haul out our lumber, we can turn him — 
down without batting an eye; and we dén’t even go to the trouble . 
of having him sign the property statement unless we’re curious to 
know if Ananias is really a back number when it comes to fancy L- 
fabrication. Our general report tells the story and we rarely use _ 
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operty statement anyway, except when we’re in doubt. So 
1 for the information required for the intelligent distribution of 
ber on a credit basis.. ’ 
_ A year ago we were struck with the brilliant idea that we'd es- 
tablish definite terms of sale and stick to ’em till—Butte froze over. 
bills were to be figured in our “Estimate Book.” If the estimate 
as sold and cash paid on the nail, our proposition was to allow 5 
per cent. discount from our retail price. If the customer bought on 
credit we proposed that he immediately sign a note, rate of interest 
per cent.—no interest charged for the first sixty days if paid when 
and we figured to file a lien or demand other security for all 
yhere there was any doubt about the customer’s ability to pay. 
ou, think we could put it over? Not on your life! If we had 
1 to our policy the tumbleweeds would now be growing a 
orest in the alleys of the “Q. G.” lumber yards. So instead of 
ito effect a plan that we felt sure would minimize our 
we went back+to the old way of getting the purchaser to 
ontract properly, setting forth the terms of sale and taking 
- credit sales where we could get away with it. And instead 
what we hoped to have today, 90 per cent. of our accounts 


hope for the future. Your book accounts are smashing, tell- 
's on the solar plexus of your business. How long will the 

rand it? Your customers are complaining, too, of high 
your profit is only a very common, everyday profit indeed. 
of accounts your business is carrying is almost entirely 
for this condition. 


nk for a minute that this plan is solely created to hang 
toes of the retail lumber merchant. I feel that what’s 
he goose is Worcester for the gander. 
you against loss from bad accounts, and will relieve you 
s from bad accounts, and will relieve your business of its 
tied-up capital, your operating cost will be less and your 
ased. But since no lumberman would be guilty of taking 


. ai (- 
Fe are two kinds of business in every town called “yards.” 
1e “wagon yard,” which the auto is fast putting out of busi- 
id the other is the “lumber yard,” which modern methods and 
anship will finally exterminate. 
hod employed in the old days, when the retailer piled his 
on the railroad right of way in the weather, and built a 
ffice, is fast passing. Modern merchandising of building 
is changed the lumber yard into a lumber department store, 
modern lumber store that we will discuss. 
mnot expect to have much success, or afford to preach 
nes and buildings, unless you equip yourself with modern 
- Your office should ‘be of modern architecture, large, well 
d and lighted, equipped with: modern furniture and fixtures, 
= interior decorations and arrangements must prove attractive 
ay customers who will call to consult you about their future 


Show “Side Lines” to Advantage 

splay or warerooms should be large enough to show your 
lines” to advantage. Your lumber sheds should be large enough 
separate bins for/each width, length, and grade of lumber; 
s should be arranged so that the sizes and grades will follow 
ther with system and convenience, the same as other modern 
le stores have departments for each kind of merchandise. 
e been in grocery stores where the attractive displays made 
gry, while you have visited others that made you lose your 
ite. Lumber stores can be made just as attractive as grocery 
: Modern methods demand sanitary lumber stores. The lum- 
ore should be one of the most attractive and modern buildings 
business district, if you expect to do the building thinking in 
ommunity. 

Thoughtful Newspaper Advertising Required 

ductive newspaper advertising for the lumber business re- 
re thought than most other mercantile lines, on account of 
knowledge by the consuming public of grades and quality 
absence of trade-marked goods. To most people lumber is 
ber. The. mere advertising that you are a dealer in lumber, 
id shingles will not bring results, even though you were to price 
ape your advertisement at actual cost. 


‘ orm of notes all bearing interest, we have a scant 50 per cent.’ 
2: 


If this plan will , 
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an excess proht out of his business, this saving in operating cost 
would be given back to the buyer in cheaper prices. 


Dealer and Customer Prosper Together 

And do you think for a minute that it’s a good thing to let the 
customer buy if it’s going to be a hard job for him to pay? Is it doing 
him a favor to make it easy for him to go in debt for things that he 
could really do without and thereby keep his nose to the grindstone 
until you have made it sharp enough for him to ferret out a way to 
get out from under the burden, either through the bankruptcy court 
or by putting everything in his wife’s name—or vanishing into the 
night to some distant land to repeat the practice you have taught him? 
No, sir; the merchant and his customer prosper or starve together. 
If your customers are prosperous, you share in their prosperity, and 
you will help them most by permitting them to buy conservatively 
of those things they need, and can pay for without breaking their 
spirits or their bank accounts. ° 


Must Organize to Establish Definite Terms of Sale 


One man or one firm can’t remedy the situation—can’t establish 
definite terms of sale. But if the retail lumber dealers through this 
organization would decide upon some system and put it into effect, 
I feel that it would be a huge success. And as I see it, it is a cinch 
that something of this kind must be done; because if you continue 
to load down your business with the handicap of the careless, in- 
efficient methods of yesterday and enter in the race with the keener 
competition of today, something is going to happen—sure’s you’re 
here. . 

Let us figure out some system for the intelligent distribution of 
credits; allow the cash customer the discount he’s entitled to; get a 
note from the customer at the time of sale with proper security where 
necessary; then let us put the plan into permanent effect, and I’ll 
promise you that you'll grow fatter and sleep easier in the days to 
come and you'll find fewer gray hairs in your head and more profits 
in the bank when you size up your business at the end of the year. 


odern Merchandising Methods Make Money 


ber Dealers of Today Must Equip Themselves with Modern Appliances—Display Rooms Should Show 
Their ‘‘Side Lines’’ to Advantage—Intelligent Advertising an Important Factor in Upbuilding 


——s- Sales—Necessity of ‘‘Service”—You Can’t be Without Plan Books—Retailers 
cae - Must do the Building Thinking for their Communities 
By E. P. Hunter 


The average purchaser of building material has no occasion to 
keep posted on prices, and would not know a bargain should you 
advertise one. If a person is contemplating the erection of a home, 
barn, or garage, he knows and cares nothing about shiplap, boxing, 
dimension, and prime shingles, but what he is interested in is what the 
building will cost ready for use. He is interested in the completed 
building. 

Study Other Advertisements 


How do dealers in other lines advertise? The auto dealer shows 
the picture of a beautiful machine, and underneath that picture tells 
you about the conveniences, quality, and satisfaction, and down in the 
right-hand corner he slips the price to you. Why don’t that auto 
dealer advertise differentials, radiators, and other parts, from which 
you could assemble an auto? 


How does the wall board manufacturer advertise? He shows the 
interior of a modern home finished with his product. The prepared 
roofing manufacturer shows the picture of a modern building roofed 
with his famous “fifty-year guarantee” product. The ready-cut house 
concern advertises with the picture of a modern home, and tells what 
the building material to construct that home will cost the consumer. 
_Your advertisements must create in the mind of the consumer a 
desire, and must be trade-pulling and attractive. The retailer should 
advertise with a picture of a beautiful modern home, barn, or garage 
telling of the quality, conveniences, step-saving, and satisfaction, and 
the price. of just what that building will cost the consumer ready for 
occupancy. Don’t advertise what the material bill will amount to. as 
the consumer wants to know how much money that particular build- 
ing will cost him. In advertising the completed home it gives you the 
advantage over the mail order houses, as they are not in Position to 
give this information to the consumer, and by advertising the material 


bill it is misleading, as the material is only a small cost of the com- 
pleted home. 


The “side lines” that you handle are not so hard to advertise 
because they enjoy the business that has already been cre he 
country-wide advertising done by the manufacturer. 
and fall advertise paints, and have the editor of your newspaper co- 
operate with you in starting a paint-up and clean-up campaign, but 
don’t tell the world that paint prevents the decay of lumber when 
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your own sheds have not been painted in twenty years. If paint is 
good for your neighbor it is worth more to you. 

After severe hailstorms advertise window glass. In the spring, 
just before fly time, advertise screen goods. After heavy rains adver- 
tise roofing materials. The different lumber associations are spending 
enormous sums advertising in national magazines creating business 
for the retailer. They are not going to continue this work in sections 
where they are not getting the co-operation of the dealers, and they 
can’t afford it, because they are advertising for results. Mail order 
concerns advertise by sending out catalogues into towns where the 
home merchant is not advertising in the newspapers. Conservative 
and attractive newspaper advertising brings big results, enables the 
editor of your home paper to live, and builds up your community. 

Discontinue your little advertisement about being a dealer in 
lumber, lath, blinds, and cement—everybody in your community 
knows you handle these things. Advertise with pictures of modern 
buildings, the price of the completed buildings. 


Service Helps 


All sorts of free service helps are being offered you, which, when 
used properly, will greatly increase your sales. There are some few 
service helps that will be well to carefully consider before using. 
Some manufacturers cf trade marked products are offering what 
would appear on the surface as valuable assistance in helping you 
create a demand for their products. They request you to furnish them 
with a list of the names of your contractors, carpenters, and custom- 
ers, and they will send advertising bearing your name as their dealer. 
That sounds all right, but what might happen if you should for any 
reason discontinue their line and they were inclined to handle the busi- 
ness direct? You have placed in their hands valuable information. 


Other manufacturers are quoting the consumer direct and offering 
you a small commission, and the first thing you know the contractor 
is buying direct and you fail to get that commission, Don’t under- 
stand me to say that you should refuse any service helps, but if the 
manufacturer has any literature to distribute, the distribution should 
be made by you. 
town, and every sale should be made by you, and the manufacturer 
should not be known, except in an indirect way, to either contractor or 
consumer. 

The lumber associations are furnishing to the dealer wonderful 
service helps that create business for you, and they are not attempting 
to secure your customers, and manufacturers in other lines should co- 
operate in the same spirit of fairness with you. Even though the 
dealer does no newspaper advertising, but takes advantage of the ser- 
vice helps offered by these associations and by manufacturers of trade 
marked sides lines, he can increase the demand for his merchandise. 
Make good use of the service helps offered by every line of building 
material, and watch your sales grow. 


Plan Books Are Business Getters 


A modern building material man must have plan books, because 
people are reading in every magazine attractive advertisements of 
ready-cut homes, lumber from mill directo to the consumer, and these 
concerns are offering beautiful plans free. Every home is built for 
some woman, as she is the home-keeper, home-lover, and home-builder, 
and her decision has a great deal to do with the final selection of the 
kind of home that is built. 


In days gone by you turned your customer over to the contractor, 
whose knowledge of modern buildings and step-saving homes was 
limited, and he submitted a rough sketch of a floor plan, which con- 
veyed absolutely no idea gf what the complete home would be like. 
How could people get away from box-car types of houses when they 
had to depend upon such methods? Your customer now demands the 
largest floor space, most convenient, step-saving, and attractive inter- 
ior, and the most modern exterior beauty for the least money. With 
plan books the customer can see exactly what his home will look like; 
and, while the interior arrangement usually requires some changes 
from the original design, the numerous plans you show him offer ideas, 
which ideas you control, because the plan books are different from 
anything that the contractor can design. 

Your plan books show plans of homes costing $1,000 to $4,000, 
and must be adapted to your conditions. A customer may tell you 
that he only has $2,000 to spend for a home, but if you interest his 
‘wife in a plan of a home that costs $2,500 he usually buys it, and right 
there is where plan books increase your business and pay for them- 
selves many times. Without plan books you would have had your con- 
tractor draw a floor plan of a box car type home costing $2,000 and lost 
$500 worth of business. 

Plan books take your business out of the hands of the contractors, 
and at the same time enable you to work with them. It enables you to 
do the building thinking for your town, and be known as the building 
specialist, where you are consulted on anything pertaining to building, 
and not your carpenter. Being equipped with modern plans of homes, 
barns, garages, sleeping porches, etc., enables you to create business 
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You are the building material merchant in your _ 


Ni Me: 
+t J } n>: 


ia rt re ha BS | | Se ae 
/ Sepa eae se C Seale ape? , ; 
r & ri fp p é a hyde ort ree 
; » ae ae A) “2 


a > ee ae: 
in your town and get money which would have been spent for some 
thing else. > Wee e - 
How many autos would be sold if the business were to be handled 
like we lumbermen handle our business? The auto dealer figures out 
who he can interest in the community, gets their family, takes them 
for a ride, and shows them where they cannot do without a machine, 
Now, that auto dealer is selling luxury and expense, while the lumber- 
‘man is selling a negessity, comfort, beauty, a home for the loved one 
You can’t show the completed article like the auto dealer, but yo 
can show him plans and pictures of the home. When you see a 
buying an auto don’t “cuss” the automobile dealer, but get ou 
plan books right away and sell him a modern garage to ho 
machine. That auto dealer is creating business for you. In you r toy 
to-day there are hundreds of men who have money whose ho mes € th 
need repairing, a sleeping porch, or some other building, ap 
plans you can approach them with a definite proposition. Plan boc 
take your customer away from the price of lumber per thouselgia 
and get him interested in the completed home. |, 
Selling homes is getting to be like selling dresses, furn it 
autos—not altogether the price, but the brand or model that 
customer, and they demand 1917 models in homes like any thi 
Quit talking long leaf or short leaf lumber, and talk the 
building. People do not merely want houses to stay 
homes to live in. Plan books show them the difference 1 
house and a home. Plan books mean better homes, mot 


- 


the dealer, and a more modern and attractive town, 


How to Meet Mail Order Competition 


_ We have not been bothered to any great extent with 3 
cut” house” proposition, but the local dealer is anno ed es 
_ Who advertise to sell lumber direct to the consumer a 
per cent. and leave the impression that the local mer it 
In attempting to show the prospective mail order customet 
why he.should patronize the home merchant we don’t tl 
a good idea to mention the fact that you pay taxes, hi 
schools, churches, etc. That man is selfish, cares no 
town, and interested solely in how much money he ¢ 
the best value for the least money. — ee 
Some of the advantages that you can mention in fg 
merchant is the fact that he can see each stick as it is | 
wagon, and if not right up to grade can be turned back. — 
material not used in the building it can be returned for ce 
lumber is shipped from the mill the customer is compel 
flooring, ceiling, siding, and interior finish out in the w 
ing from you he don’t have to get these items until he 
material to go into the building. Your plan books can” 
with your knowledge of building—something he does 1 
buying from mail order concerns. There are carpentee 
tors who frankly tell a customer that they will have to 
for labor where mail order lumber is used, and it is a fae 
cost more to build. wey 
In most cases a customer will offer you more money 
of material than he is willing to give the mail order hou 
have yet to see any price made by mail order houses whi 
allow the dealer a profit. Don’t put that customer on tl 
as if he were buying from a mail order house. Don’t a 
money in advance or make him the proposition to sl ip 
from the mill direct to him, because that is an ee 
that it is practical and economical to handle building m: 
manner, and any sawmill wants a great deal more money | 
bill. Fill his bill right out of your yard from the bes 
you have in stock, and with this bill render a service. Demo 
your community that you can give greater values for the 
and that your material carries with it a service. oe 


4 Service Rather Than Price 


The word “service” means the performance of labor for 
the assistance rendered or duty performed. The public is 
pay for real service. No business can be built on quality, serv 
price. The three don’t go together, and the man who advertis 
together either misrepresents or the sheriff will get him. — 
concerns have built their business on price, but you only ge 
you have paid for. If the mailorder concern was confine 
town they could not exist. The majority: of people want ser 
quality. : We 

The local dealer must sell his customers over and over, ye 
year, and the goods must give satisfaction. The local dealer 
build his business on quality, service, and satisfaction. If a dea 
believes that just so much money will be spent each year for building 
material, then there is no argument for modern salesmanship or s 
vice. / eee 

There is a certain amount of money in a community to be spent 
for something, and some merchant is going to get all of that money. 
and it is up to the lumberman to do the building thinking for his tow 
and see that the people spend that money for building material that 
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d go in other channels. Every home-owner in your town should 

sed something in your line last year. If they didn’t it is partly 
ir fault. Did you try to sell them? & 
“Service should not stop when the material leaves your yard—it is 
ally only starting. Shouldn’t you visit this building, consult with 
contractor, see that the customer is thoroughly satisfied, and ren- 
him a service that he has really paid for. We too often make the 
ake of not going into the details with our customers, finding out 
they are going to build with the lumber they are buying, and 
st ggest to them the kind of windows and doors, shingles, build- 
ardware, and things of this kind that the average builder knows 
‘about. Don’t sell high-grade lumber where lower grades 
d do, or let a customer buy cheap lumber because it is cheap. 
rvice that you can give the customer is valuable. Are you sell- 
s service for a price? i 


re forced to the conclusion that in modern competition and 
t ion of business methods of retailing any merchandise that 
ness institution is involved in a commercial war of progress 
emanding the maximum production of its men, brains, and 
d the margin of profit is the narrow battlefield over which 
‘must be won. 
ompetitors know the battlefield as well as you do, and the 
s the armed neutrality, playing each competitor against 
for his selfish ends. The accumulation of money enough to 
o the lumber business is evidence enough of business abil- 
ally ensures high-class, legitimate competition. Your com- 
e more business sense than most other competitors, even 
es you doubt it. Modern salesmanship methods will not be 
f your eliminating competition, but will increase the vol- 
ling material used in your locality. In 98 per cent. of the 
vere are wives or daughters who want the homes remodeled ; 
longing for hardwood floors, French doors, sleeping porches ; 
me painted, and want lots of other things you have to sell. 
s good women are constantly after the “old man” to spend 
y with you. Are you doing anything to help them? There 
1ey in selling 500 feet of lumber ten times than in selling 
e time. The lumber dealer should be the leader, the pro- 
1an who creates in the minds of the public a desire for bet- 
nd better buildings, who furnishes ideas for buildings and 
ary plans to build by. Quote him an intelligent price; offer 
‘a carpenter, and see that the job is done right. That is the 
rm of salesmanship. It don’t take a salesman to sell a man 
r that he already knows he needs. There is no “suspicion” 
lip in quoting a man on a bill of lumber you know noth- 
til he approaches you with it. Retail salesmanship con- 
ting in the mind of your prospect the desire for some build- 
ou want to build for him. 


Equip Yourself With an Auto | 


impossible to do the building thinking in yout community 
equip yourself with an auto, so that you can get out of 
and become acquainted with the people and find out their 
your line. The customer who has made up his mind to build 
btless consult you before purchasing his material, but it is im- 
you to create any business unless you are in position to 
mix with your farmer friends. How do you know that 
fones needs a new roof on his barn or a new porch floor to the 
Ss you visit his farm and show him these needs? A man can 
*h a broken-down gate day after day and finally get so used 
o he will not know the gate is broken. This applies to any 
are needed around the average farm. The auto will often- 
le you to collect a doubtful account and save your carrying 
ner over another year. The cost of operating an auto is con- 
dditional expense to your business, and must be the means 
ing business and getting money that would have been spent 
ymething else. 
-_—~--~—--~—s Must Be a Building Specialist 
ail lumberman of to-day must be a building specialist, deal- 
ding material. If you only sell lumber and shingles you are 
ared to supply the building needs of your community. You 
ndle “side lines” in order to give the service that goes with 
n salesmanship. The expense of selling these additional side 
sis nothing, however; they should be made to carry their part of 
rhead. Paint, builder’s hardware, nails, iron, prepared roof- 
composition shingles, brick, lime, cement, and wall board, 
wumerous other things—in fact, anything desired by the con- 
ie building line—should be carried in connection with the 
siness. In a great many cases it is only necessary to carry 
amples of various building specialties—for example, hard- 
ing. Every hardwood floor enables you to sell a sub-floor 
ow pine and increases your sales. Every home costing over 
in your town to-day needs a hardwood floor in some of the 
How about a French bevel-plate mirror, which every woman 
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wants, and which can be put in any old door in any home in your 
town? You don’t even need a sample of this mirror; a picture of one 
will answer the purpose to show the ladies. One of our customers 
who built a home selected from our plan books told us that he had 
noticed advertisements of wall board, and, while he had never seen 
any of it, he wanted it in his dining-room. We sold him shiplap for 
this dining-room, and had him nail the wall board over same, to insure 
it against warping, and sold him the wood panels and paint. ‘here 
is an instance of where our sales were increased to the extent of wall 
board, paint, and panels. With nearly every bill of lumber paint can 
be sold, and why not builder’s hardware? <A stock of $300 worth of 
hardware would serve the average small yard, and the margin of 
profit it bears would make the undertaker envy you, and you don’t sell 
builder’s hardware to dead ones either. Not a single bill of material 
leaves your yard that your customer don’t have to purchase nails, 
locks, hinges, or something in the hardware line. Every dealer handles 
cement, and why shouldn’t he handle metal lath for stucco? All he 
needs is some samples of lath from some jobber. Composition shingles 
are going to be sold in your town. The manufacturer is going to sell 
them for you at a nice profit. We have had their representatives 
come into our towns and sell two-thirds of a car of these shingles for 
us. We sold as much additional lumber to sheath the roof solid for 
these composition shingles, as if we had sold wooden shingles. Why 
should the drug stores sell window glass when you originally sold the 
glass in the window to the consumer who wants to replace same. A 
hundred dollars invested in window glass will make you that much 
profit in a year. The many building specialties that are being intro- 
duced are going to revolutionize the entire building business as far as 
the retailer is concerned. The day is fast coming when lumber will 
not be so large a portion of your building material sales as it is to-day, 
and your profits will be in the side lines. 


Do the Building Thinking of Your Community 


Man does not accept advice as to hair restorers from bald-headed 
druggists, advice as to clothing from tagged tailors, advice as to medi- 
cine from sick looking doctors ; and therefore should hesitate to accept 
advice as to building matters from lumber dealers whose places of 
business look like the fag-end of creation and who live in unpainted 
and otherwise unattractive homes. 

I have been practising what I am telling you, and have been not 
only seizing upon the business helps that have come my way for ideas 
to use in the business that I have been handling, but have been con- 
stantly on the lookout for fear others might pass me by. We have tried 
modern salesmanship at our yards, and have created business and 
know that we have been successful in increasing the volume of build- 
ing materials consumed. A short time ago a merchant in one of our 
small towns told us he only had $2,000 to spend for a home and had a 
plan of what he wanted. We told him that his plan was good, but to 
get some ideas that might be worth something to him to take our plan 
book home to his wife. They saw just exactly a home that suited 
them, because the plan book gave them ideas that they had never 
thought of, but the home they had selected was going to cost them 
$750 more than the amount they had thought of spending. The old 
lady said it was worth the difference; that they never expected to 
build another home, and that home has just been ‘completed. A negro 
at another one of our towns saw in the newspaper where we had plans 
of modern beautiful homes and called to see them. 
handed him the plan book, never dreaming of a sale, and that negro in 
about fifteen minutes selected a plan, found out what it would cost 
him, said he wanted it, and had the money in the bank. Our plan 
books made that sale for us. Modern merchandising will increase 


fo eating material sales. Do the building thinking for your com- 
nity. 


Our manager 


Ignored the Demand 


A few days ago we were visiting a lumberman in 
three thousand population which has a lumber 
thousand inhabitants. 

“None of us are making any money,” th 
supply is too big f 

And yet on the way home we passed tumbled-down barns, broken 
fences, leaking roofs, farm implements rusting in the fields, chickens 
roosting in trees—in short, enough crying demand for lumber to have 
kept a dozen lumber yards busy for a dozen years. What that town 
really needs is another lumber yard with a progressive manager who 
will stimulate building activities. Such a yard and such a manager 
always benefits rather than injures his competitor, : 


a town of about 
yard for every one 


e dealer growled. “The 


Let the World Know What We Have For Sale 
_ The above heading is the sugge 
signed and sent in a “booter” card to a lumbermen’s association in 
answer to an enquiry, “How can we best help you to sell more lum- 


” . . . . ° 
ber? The answer given by this retailer is essentially a plea for more 
extensive advertising by the manufacturers. f 


stion of a Western dealer, who 


for the demand. One of us has got to quit, that’s all!” ° 
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Review of the Prairie Lumber Trade 


Scarcity and dearness of labor, together with the ever-increasing 
cost and scarcity of materials entering into the manufacture of lumber, 
have been responsible for a further advance in the price of lumber in 
the Prairie Provinces, according to Winnipeg wholesale dealers inter- 
viewed by the Western Lumberman during the last few days. We 
are informed that the, mills have adv anced their prices on common 
lumber $2 per M., upper grades being $3 per M. dearer. Cedar uppers 
have advanced $5 per M., while shingles are 25 cents more than last 
month, with still a probable advance to come in the near future. The 
price of shingle logs has advanced to $15. The prices to the trade 
now are: XXX, $3; XXXXX, $3.65; Eurekas, $3.75; Perfection, yee 
to $3.90. 

There is a good demand for lumber of all grades in the Prairie 
Provinces, but the dealers report that deliveries are very slow. Build- 
ing operations are opening up in good volume all over the West, many 
new farm buildings are being erected, numerous grain elevators are 
planned, the Grain Growers’ Grain Company having plans to construct 
elevators in Manitoba, which will cost $500,000; in Calgary and dis- 
trict many new elevators will be constructed, while in Saskatchewan 
we have reports that a large number of elevators are contemplated to 
be erected this summer. A large number of schools will be con- 
structed, and all over the West during this building season, which 
looks as if it will break all records as to volume since the war started. 
The building trade, however, is confronted with the same problem as 
the other industries, viz., that of a scarcity and dearness of labor. 
Most of the labor is in service, and what is left is working in munition 
factories, who are offering so high wages that the men absolutely 
refuse to leave for any other sphere of work. 

An interesting feature of the situation is the fact that the farmers 
now have more money than they know what to do with. This can 
easily be realized when one considers that the crop value of the last 
two years is placed at $900,000,000. Many of the farmers are holding 
last year’s crops in the hope of securing still higher prices, simply 
‘because they have such a lot of ready money on hand and can afford 
to wait. One farmer-in Manitoba sold over 8,000 bushels of wheat 
some days ago at the record price of $2.32 a bushel. Truly the days of 
free wheat and $2 a bushel are here with a vengeance! 


A fact worth more than passing mention in discussing the return- 
ing prosperity of Western Canada is the heavy increase of new settlers 
arriving in 1917. For the week ending April 19 there were four times 
as many settlers as compared with a corresponding week in 1916. 
Even more startling are the comparisons in the aggregate values of 
cash and effects of the incoming settlers. During the year, 2,089 set- 
tlers entered Canada for the purpose of settling on Western lands. 
Last year’s records show a total of only 478 for the corresponding 
period. The value of’cash brought in this year is more than six times 
the total amount of the same period in 1916, this year’s figures being 
$224,534, and last year’s $36,001. Of the actual nuniber? of settlers 
1,497 have had actual farming experience on American farms, 25 
choosing their destination in Ontario, 347 in Manitoba, 779 in Sas- 
katchewan, 944 in Alberta, and four in British Columbia. 


Paragraphs from Prairie Points 


The Woodland Lumber Company, Ltd., at Edmonton, Alta., 
changed its name to the [’xcelsior Lumber Company, Ltd. 

The Star Lumber Company, Ltd., has been incorporated, with 
head office at Calgary, Alta. Capital stock is $20,000. 

The: F. W. Ltd., has been incorporated at 
Selkirk, Man. 

The Kennedy Grain Company has been succeeded by the Imper- 


ial Elevator and Lumber Company, of Winnipeg, The yard is located 
at Lafleche Sask. 


has 


Hooker Company, 


Louis Harold Northrop,’ well-known Winnipeg lumberman, was 
married on April 11, at New York, to Miss Helen Adams, of New 
York City. The ceremony took place at St. George’s Chapel, Stuyvas- 
ant Square, and was performed by the Rey. Karl Reiland. 

B. C. Porter, of Hawarden, Sask., has been appointed manager of 
the Monarch Lumber Company, at Elbow, Sask. He commenced his 
new duties a few weeks ago, succeeding G. M. Whitford, who is now 
superintendent for the company in that district, making Elbow his 


headquarters. His district extends from Elbow, north to Outlook, 
thence west to several points. : 

‘ 
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FROM THE PRAIRIE COUNTRY © 


News and Reviews of the Western Lumber Trade 


Prairie lumber dealers will note with satisfaction the announce 
ment in our advertising columns that the Dominion Lumber and Fue 
Company, Ltd., Vancouver, has again entered business as wha 
of all Coast timber products. President J. C. Shields is wel 
favorably known to the lumber trade of Western Canada, a nd 
Broadfoots who is manager of the department, is one on the Vv 

7 PB 


wires” in the Coast industry. 

John A. MacDonald, who for the ioct eight years asa 
the Imperial Elevator and Lumber Company’s yard at Oxbow, 
in a capable and satisfactory manner, has resigned his position. — 
MacDonald is at present following his trade as carpenter, 
Western Lumberman understands he proposes resuming hi 
tion with the lumber business at some point near Minneap 
near future. William Wright, of Winnipeg, is the suce : 
above-mentioned business. Mr. Wright has had cons’ 
ience in the lumber business, and during the Russo-Japan 
one of Reuter’s valued war ‘correspondents. 


“There seems no just reason why Northern Ma 
not repeat to a degree the wonderful development in 
industries now taking place in Quebec. Manitoba ais 
mise of industrial growth in the northern forested areas, 
fine water powers. The trouble has been that “veo 
glued to agriculture, and forestry has tagged behind 7 ob 
tion.’ This was a statement made some days ago by 
secretary of the Canadian Forestry Association, Aaa 
ing a gathering at Winnipeg. ‘“‘None of the proyinees of 
exclusiv ely agricultural. Seventy-five per cent. of Nor 9 
toba, above the open prairie line, will never give “crops ott 
timber. There is little use bemoaning these facts. We ougt 
them to immediate commercial advantage. Manitoba's ti tiie 
plies have been going down hill for 100 years. Unrestri ic 
have periodically “cleaned out the storehouse of wealth » 
to-day have created a-vast industrial parallel to hose of O 
Quebec. Eighty-seven per cent. of the forest area is no 
of young growth or, at best, of timber under eight inches in 
such as is fit for small saw timber. The wrecked and ruin = 
tion of such vast areas of the provincial forests prevents tha’ 
diate industrial development that otherwise would have c 
forests in most cases will recuperate, if fire is rigidly ke 
that is the reason the Western legislatures have been ask 
measures against careless conduct in settlers’ fires.” 

Indicative of returning prosperity to Western 
bank clearing figures for the month of March, which reache 
total of $328; 023, 610, being an increase of $63, 445,000 over | 
period in 1916, and a record for the month. The Wester ( 


available are as follows: ; ee 

A 1917-2seme 4 
Win pegisir we CoS a Mean ete $175,164,866 $123 
Calgary: So methine entre net tet mena ye Tae ie 24, 580, 616% 24 
E dmofttons..0-).22-salhe oe oe ale ae 10,988,506 ; 
REPIina) Le noe ees eee ees es 11,660,715 
Brandon 2." (G¢i5 ky. ea mae ear oat 1,993,247 
Bort W allnaiat po Atty es Sete hoe wits 1,960,004 
Medicine: Hat. titers es eee 2,297,092 4 


G. A. Merrick, vice-president of Merrick-Anderson | fo 
Ltd., Winnipeg, wholesale hardware and building material dez 
visited the office of the Western Lumberman some days ago, anc 
very optimistic regarding the building outlook in the Prairie P 
for the coming season. Mr, Merrick, who is ake known 1 


that war prices, ‘with the enormous crops of the nat two yeu 
pmoduced a combination of circumstances which have brought 


Pr rairie Prowigees He, however, regards price inflation as conc € 
inherent dangers and as necessitating great care in preparatio 
changed trade conditions in business. “From the many reliable sot 
of information which he has, Mr .Merrick estimates the value of th 
1915 crop at $600,000,000, and the value of the 1916 crop at $300,000,000, 
making a total value of $900,000,000 for the three Western provinces 
for ihe two years. Many parts of the West, especially Alberta, are- 
still trading on the 1915 field crops. Special emphasis was laid on the — 
fact that, while a considerable part of the crop money of 1915 and 1916 
was used to pay off existing mortgages, the per capita distribution | of 
cash has been at so high a figure that producers are well supplied with 

money for all requirements. I 
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‘itor ially to the desirability of a preference arrangement between 
( da and Australia whereby Canadian lumber products would be 
dmitted ‘to that market at a rate of duty which would enable British 
imbia manufacturers to overcome the advantages.at present en- 
ed by United States millmen. We pointed out ‘in the article that 
ations with Australia and other colonies of the Empire would 
“much closer as a result of the war, and that we might reason- 
hope for a favorable outcome in the tatter of a preference in 
alian markets for our lumber. 

e Weekly Bulletin published by the Department of Trade and 
a Ottawa, presented in the issue for April 2nd some ex- 
a letter received by D. H. Ross, Canadian Trade Commis- 
- in Melbourne, Australia, the writer being a leading lumber 
of that country. The excerpts given make interesting read- 
taken i in connection with all that has appeared in the pub- 
“trade press on the same subject. Mr. Ross’ correspondent is 
the opinion that the bond between the peoples of the two 
; is already sufficiently strong to quickly bring about’ the 
ating use of British Columbia lumber in Australia all that is 
led, he believes, to bring about the desirable result in view is 
} lumbermen shall adopt the “Made-in-Canada” stamp so that 
ay know what they are getting. The article follows: 

time has now come when each part of the Empire must and 
o its best to help the other, and there is no better way of 
a success of this than by trading. I am not a believer in a 
e tariff, but do believe in preference to our own race, and 
Festions were carried out I see no reason why the greater 
oo (and I might add, other lines) should not come 


ll is take a few Heres based on the year before the war 
We are safe in basing it on the size 12 by 6 and its equivalent 
We find the imports of Oregon or Douglas pine into the 

<u ae 3,890,000 feet super. 
123,145,000 feet super. 


in constant work, Siethee at their own eae trade or 
thing else. When the war is over no one knows what will 
ace, , and it is for us all to try to make work within our own 
My suggestion is this, that all timber coming from Canada 
branded at each end with the word “Canada.” 

l-organized campaign is necessary, also keep this well be- 
1: The timber merchant does not count, it is the architect and 
eral public. The architects specify fully 80 per cent. of the 
wu i and if in their specifications Canadian Oregon or pees 


3 ow It is no use the trade trying to supply American, as 
of works will only send it back; besides this, it will be neces- 
‘h Reve some inspector going round the yards to see that they 
cks of Canadian. 
a sides the brand ‘Canada,’ there should also be a mill brand, 
reason: It makes keen rivalry amongst the mills and leads 
tter average shipments. All the Baltic mills brand- the whole 
output. It has been made a success of here, then why should 
%t be with your Oregon? It goes without saying that the rail- 
nd the Public Works Department, both large consumers, would 
S specify Canadian Oregon. 


“he freight on Oregon has always been far higher than the f.o.b. 
I take it you would always be on a level with freights. This 


000 feet more; this is under 214d. per 100 feet. As the dis- 
trade, which is an association and bound to prices, have a 
r margin on Oregon, 3d. per 100 feet nor yet 6d. per 100 feet 
tt going to act against yours in any way. If the architects specify 
you brand, the trade must buy and can then afford to pay slightly 


oon as the first cargo is landed in Melbourne the representa- 
go on to eponey oe do the same there. The Sydney mar- 


It would: 


if your timber were branded and specified you might obtain — 
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How B. C. Lumber Will Win Favor in Australia 


Shipments Should Show ‘‘Made-In-Canada’’ Stamp and Mill Brand—Patriotism 
will Work Wonders 


monwealth and if you move at once you will undoubtedly obtain the 
benefit. It is no use waiting until the war is over. You are aware 
Sydney imports far more Oregon than Victoria, yet it.is Victoria that 
will take on the branding quicker than New South Wales, and if it 
once takes in Victoria, it will win through the rest of the states. 


“T cannot too strongly emphasize the fact that every one within 
this Commonwealth would prefer to trade with Canada in preference 
the the United States, provided they are sure of getting their supplies 
and of equal quality. You may state that the United States, in order 
to regain the market would cut the prices. I doubt it, for you must 
remember it is on the f.o.b. Freights must not be taken into account. 
Even if she did, it is the architects and the general public that will 
decide the question, and, as stated, there is a fairly large margin be- 
tween the wholesale and the distributing trade. It will not pay the 
timber merchants to take American lumber. 


“Tn the past the trade has been done chiefly through the large 
American commission houses, who have speculated not only on the 
timber itself, but also on the freights. I am firmly under the impres- 
sion that had the branding been adopted before, the United States 
would not have had the same chances, still these American ¢com- 
mission houses are not blocked from doing trade, as they can still 
buy Canadian Oregon, and naturally if the preference is for Canadian 
they are going to do so. 


“By acting quickly you have an advantage. Trade here is dull 
and there are not many buyers about, and stocks are being gradually 
worked down, so that the risk you run at the moment is practically 
nil. Another fact you must not overlook is that many of the cargoes 
coming from America have not been satisfactory, and even lately 
there have been a good many complaints. No doubt we will have the 
same from Canada, and it is for this reason I suggest that each mill 
should have its own brand, as the trade will then know which is the 
best. We now sell brands of all timbers—why not of Oregon?” . 


Moving Machinery of Mountain Mill 


Manager J. E. Dougherty, of the British America Mills & Tim- 
ber Company, Limited, Vancouver, will shortly have three good-sized 
sawmills under his supervision. ‘Two of these have been in steady 
operation at the coast for several years, while the third—an interior 
plant—is now in course of erection at McGillivray, in the Crow’s Nest 
Pass district, where the company has valuable spruce limits. Being 
anxious to start manufacturing at the earliest moment owing to the 
extremely favorable market conditions, Mr. Dougherty decided to pur- 
chase one of several idle mills at nearby points in order to avoid the 
interminable delay that now attends the filling of machinery orders. 
Following a critical inspection his choice was the Galloway mill of 
the Crow’s Nest Pass Lumber Company, Limited, which had been 
idle for four or five years owing to the cutting out of the adjacent 
timber. The equipment comprises double circular head saws, fast 
carriage, edger, trimmer, resaw, live rolls, etc., designed for an out- 
put of 80,000 feet in 10 hours. Messrs. Dion & Horskotte, mill archi- 
tects, Spokane, Wash., are erecting the new mill at McGillivray, and 
will soon have it in shape to receive the machinery from Galloway. 
If all goes well the plant will be cutting early in June. 


The company’s sawmill at Mount Lehman, Fraser Valley, is 
again in charge of the former capable manager, Wm. Slater, who has 
increased the average daily cut considerably and is turning out lum- 
ber of excellent quality. The mill at Westholme, Vancouver Island, 
is managed by C: W. Buckner, a lumberman who is an expert in the 
woods as well as in the mill. 


Landed Two Large Belting Orders 
The Western Oil & Supply Company, 107-111 Water Street, Van- 


couver, secured the prized order for the leather belting equipment 
of the pulp and paper plant of the Pacific Mills, Limited, at Ocean 
Falls. The belting comprises various sizes, including 22-in. three 
ply—all “Amphibia” waterproof brand manufactured by Sadler & 


Haworth, Montreal. Western Oil & Supply Company experts are 
also rebuilding and putting in shape the extensive system of belting 
in the Canadian Pacific Lumber Company sawmill at Port Moody, 
recently taken over by the Reynolds Timber Shipping & Insurance 
Agency, Limited, of Vancouver. Manager Fred Worth, of the W. O 
& S. Co., reports business good in all lines carried for lumbermen and 
manufacturers. 
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In several issues of the Western Lumberman we have published 
articles dealing with the construction of many of the different types 
of buildings that are erected on the farms and small towns in the four 
Western Provinces, and we believe, now that building operations are 
showing signs of an immediate revival, the lumber dealers should go 
after all likely prospects in their territory, submit plans and specifica- 
tions for proposed new work, or else make a tour of your customer’s 
farm and see what buildings you believe could be improved to his 
advantage. 

The British Columbia Government, through its lorest Branch, 
has published a comprehensive description of an attractive home, 
suitable either for farm or town. This data is accompanied by 
sketches, bills of materials, and working drawings, all of which may 
be obtained at a nominal cost by writing to the Chief Forester, Forest 
Branch, Victoria, B.C. Kindly mention the Western L umberman in 
your letter. 


Oripsh Cohmeie 
Lands Ocper/man, 
Cores! Branch 
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Fig. 1—The largest, best-finished, and most expensive of the six houses. It 
represents a very comfortable and attractive home for the prosperous 
farmer ; 


Below we reproduce extracts from the bulletin containing this 
data: 
Farm House No. 6 

This is the largest, best-finished, and most expensive house pre- 
sented in this bulletin, and it.represents a v ery comfortable and attrac- 
tive home for the prosperous farmer. It measures about 34 x 46 feet 
outside, has three storeys and a basement, and will accommodate 
twelve or more persons. 

Many excellent features will be noted in the plans, such as the 
large living room (23x 14 feet), with its open fireplace and. private 
verandah on the southwest corner; the convenient arrangement and 
equipment of the kitchen, dining-room, and wash-room; and the office 
handily placed next the front entrance, with a door from the entrance 
vestibule, as well as one from the inner hall. The living-room and 
hall have ‘beamed ceilings, which add greatly to the appearance of a 
room, and are not expensive. In the kitchen the fixed table under the 
window, the coolers on each side, and the kitchen cabinets close by 
will be found very useful in the every-day work. 

There are five big bedrooms on the second floor and two on the 
third; all except the latter two are provided with large clothes closets. 
The hired man’s room is approached by a separate staircase from the 
wash-room, and does not communicate with other parts of the second 
floor. 
the second floor, and there is an 
opening off the wash-room. 

The basement is nearly the 


additional toilet on the ground floor, 


size of the house and has two 


full 
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An Attractive House for the Country — 


B. C. Forest Branch Publishes Description of a Well Finished and Attractive House, Specially 
Adaptable for the Needs of Western Canada—Blue Prints and Working 
Drawings Can be Obtained at Nominal Prices 
By B.C. Forest Branch 


A generous-sized bathroom and separate toilet are located on _ 


kitchen lobby and the other from the o ue 
side near the back entrance. It provides ample accommodation 
fuel, general stores, furnace, soft-water tank, and laundry, | ao 


The exterior finish as shown will give a most home-like, substan- 
tial, and attractive appearance. The walls up to the bedroom floor 
line are covered with shingles in alternate 2-inch and 6-inch courses: 
above the bedroom floor line the walls are panelled with sawn ced 
boards in 1x 6-inch framing strips. An excellent color scheme f or 
the outside would ‘be dark brown stain on the roof, light brown s 
on the cedar panels, and-medium brown stain on the wall Shingles and | 
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Fig. 2.—Ground plan. Many excellent features will be cbscivte in the plas 


such as the large living-room with its open fireplace and private ver- 
andah; the convenient arrangement and equipment of the a 
kitchen, dining room, and wash-room; and the office - Nag 
handily placed next the front entrance S 


the framing strips of the cedar panelling. For all sashes, outside — 
doors, and verandah handrails and‘balusters white would be suitable. 

The Western Lumberman will mail a complete bill of materials — 
for this house to any of its readers, entirely free of cost, upon writing 
to the Retail Editor, Western Lumberman, 910-911 Electric Chambers, — 
Winnipeg. 


_—s Will Cut Box Material Exclusively 


_ The present prosperous condition of the lumber and box industry 
ritish Columbia has led to the starting up of the old sawmill of 
Terminal Lumber & Shingle Company, situated on False Creek, 
ncouver, not far from the north end of Connaught bridge. The 

had been idle for about three years and was considered to be 
ost beyond repair, but T. F. Paterson, president and general man- 
of the Canada Lumber & Timber Company, Limited, and A. Y. 
stone, superintendent, have overhauled the building and equip- 
so thoroughly that the daily capacity 1s between 40,000 and _50,- 
feet of box lumber, most of it going to the Pacific Box Company, 


—-FARM_ HOUSE N°0 - 
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— FRONT LLEVATION — 


The exterior finish will give a most substantial and attractive 
appearance ; 


h has a large contract for ammunition boxes and fruit 


mber Schooners May Carry Deck Loads 


e assurances that half-a-dozen British Columbia lumber 
ill shortly be engaged in the carrying trade with Aus- 
‘e comes the good news that the disability under which 
schooners have been operating in connection with Australian 
uirements will likely be removed. It is not generally 
at while the Commonwealth government places a load mark 
sh and foreign ships according to specific regulations, the 
fact has developed that up to the present American ships 


S 


= 


lumber have not been required to live up to the rules im- 
other carriers. The American lumber-carrying schooners 
ow draft boats, nearly half of the lumber cargo being carried 
e deck, thus permitting the boat to load much deeper than 
ead weight cargo under deck. It is proposed to follow along 
same lines with the new B. C. lumber fleet, as a lumber 
mly lashed on deck is not regarded as any detriment to the 
fety, adding as a matter of fact to the vessel’s buoyancy. 
plimsoll mark is realized as necessary for general cargo ships, 
med that it works an injustice on lumber boats. Canada has 
ad mark regulations nor has the United States. 


t disadvantage in the Australian lumber trade. The schooner 
- Meyer, of the Canadian Fish and Cold Storage Company, 
Rupert, had a plimsoll mark placed on her by the Australian 
i es, and as a result could only carry 350,000 feet of lumber to 
| the Antipodes, whereas formerly she carried half a million. 
C. company got over the difficulty by transferring her to the 
an flag. The Coquitlam City lost 150,000 feet of carrying 
by the addition of the Australian plimsoll mark. 
NV en the matter was drawn to the attention of the B. C. Ship- 
Sommission and it was pointed out what a serious effect it would 
on the operation of the new lumber schooners, representations 
immediately made to the Dominion Department of Marine and 
eso Lhe Dominion Department promptly issued a memor- 
was forwarded to the Australian Government. It de- 


OTE ity 


WESTERN LUMBERMAN 


he mill was started up early in April, about 35 men be- | 


“Yo . 
© specific instances show where Canadian boats have operated. 
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tailed the situation, and asked for the same treatment to Canadian 
boats as was accorded American lumber schooners which do not carry 
a load mark and are accepted by Australia, after being passed cargo 
laden, by underwriters of San Francisco. 

Indications are, however, that Australia will agree to give Can- 
adian lumber boats exactly the same treatment as American boats, 
permitting the loading of a deck cargo of lumber and eliminating the 
necessity of a plimsoll mark for shipping of this character. As a mat- 
ter of fact, according to the view of some shipping authorities, there 
is some doubt if an Australian plimsoll mark in any case need be ob- 
served on lumber cargoes shipped from here to the Antipodes, although 
it would undoubtedly rule on cargoes from Australia to this province. 


Former Revelstoke Lumberman in Charge 


The new sawmill plant of the Giscome Lumber Company, Lim- 
ited, located at Giscome, about five miles east of Willow River station, 
on the Canadian Northern Railway, will start cutting about the middle 
of May. Both in character. of construction, equipment and output 
the mil] will compare favorably with many of the large plants in the 
province, the main building having heavy timber frame, cement floor 
and concrete foundations for the heavy machines. The boiler house, 
containing a Corliss engine of large capacity, is also a substantial 
structure, and the machine shop will be able to handle all ordinary 
repairs. W. R. Lawrence, for a number of years assistant manager 
of the Forest Mills of British Columbia, Limited, Revelstoke, is gen- 
eral manager of the new company, which is backed by American cap- 
ital. A description of the new mill will appear in our next issue. 


‘ New British Columbia Incorporations 


The Tsolum River Lumber Company, Limited, capital $10,000, 
head office at Courtney, Vancouver Island. 

Drury Logging Company, Limited, capital $50,000, head office at 
Vancouver. 

Red Cedar Products, Limited, capital $10,000, head office at Van- 
couver. 

Hopkins Boiler Works, Limited, capital $10,000, head: office at 
New Westminster. ° 

B. C.-lowa Lumber Company, Limited, capital $200,000, head 
office at Vancouver. . 

Rainy River Pulp & Paper Company (extra-provincial), capital 
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—BASEMENT OLAN — 


Fig. 4.—The basement is nearly the full size of the house, and has two ap- 
proaches, one from the kitchen, and the other from the outside, 
near the back entrance of the house 


$1,000,000; head office, City of Dover, State of Delaware, U. S. A.; 


‘head office for B. C., 222 Standard Bank Building, Vancouver. 


Clearwater Shingle Company, Limited, capital $20,000, head 
office, Wiley’s Spur, near Hall post office, B.C. 

The Wickes Boiler Company (extra-provincial), capital $500,000 ; 
head office, City of Saginaw, Mich.; head office for B. C., Suite 19 
Flack Block, Vancouver. 
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Lumber, Shingles and Logs 
Vancouver, April 21. 


Most unusual weather conditions are still prevailing in the Coast 
district, the result in the aggregate being a considerable diminution 
in the possible daily output of the mills at a time when buyers are 
more insistent than ever before. All the mills have a lot of business 
on their books which should have been fairly well cleaned up by this 
date to make room for spring trade, but the calculations made have 
gone awry. New orders are coming forward so freely as to overbal- 
ance the shipments, which have been fairly heavy, but below the 
volume expected at this time, owing to the car shortage and embargoes 
still covering many Eastern points. For the past two weeks the Tail- 
ways have been giving a much better supply of box cars, but flats are 
still scarce and are badly needed for timber shipments. Railway men 

cannot or will not make a statement as to the date when shipping con- 
ditions might be expected to become normal, and it would seem as if 
the buyer who gets his order filled within a reasonable period in these 
times may consider that he was born lucky. * 


Coast stocks are low, while the Mountain yards are almost swept 
bare. The interior plants are now starting up, but it will be a month 
or more before they will be able to ship much lumber. The output will 
be heavier than last year, and the same will be true of the Coast cut, 
nine long-idle mills having been added to the list of operating plants. 
Despite this addition, the ten-hour output is still only 69 per cent. of 
the possible figure, two or three big mills still idle, together with a 
few small ones, accounting for the other 31 per, cert, Sev eral of the 
latter may start up later on, but their cut will not affect the shortage 
materially. 

While not called upon to worry about a market for their lumber, 
the manufacturers find that their operating problems call for constant 
attention. Logs, labor, and mill supplies of all kinds continue to 
absorb more of the alleged profits, and at a meeting of the British 
Columbia Lumber and Shingle Association, held on the 18th, it was 
decided to advance prices from $2 to $3 over all, a few items taking a 


$5 raise. 


' The car scarcity and the shortage of raw material are the two most 
important factors in the shingle market to-day. Mulls generally are 
cut up to their storage capacity, and are never certain what percentage 
of their daily output “they will be able to ship. A great many mills are 
closed down because, having no further storage capacity, their ship- 
ments cannot take care of their daily output. 

Logs and bolts are exceedingly scarce and *high- priced—$9 is 
freely paid for bolts, and in some instances more is asked. The market 
price of shingle logs has advanced to $15, and it is the general impres- 
sion that this is not as high as they will go. It is generally conceded 
that the shortage of labor and wire rope is responsible for these high 
prices of raw material. Shingle prices have advanced, although not 
in proportion to the increased cost of manufacture. The prices. to the 
trade are: XXX, $3; XXXXX, $3.65; Eurekas, $3.75; Perfections, 
$3.85 to $3.90. 

Most of the logging camps are now operating, but with bad 
weather prevailing until ten days ago, and most of the crews under- 
manned, the output of timber has not yet reached a point assuring a 
safe supply for the Coast mills, several of which have had to close for 
a day or two while awaiting booms. In the case of several Vancouver 
Island 


most ee occurrence. 


Loggers say thet labor is costing 40 Rss 
cent. more than last year, although less efficient; and,. taking the 
higher prices of machinery, wire rope, provisions, etc., into the reck- 
oning, they claim they are working against an even 100 per cent. 
increase as compared with last season, when the burthen was thought 
almost too heavy to, bear. What they now fear is that, with an 
increased number of mills to supply, the handicaps under which they 
are and will be operating may make it impossible to increase their 
output. The cut of logs last year in Vancouver district was 733,000,000 
feet, of which 52,350,000 feet was exported. 
tional mills of large capacity are operating, and a fair estimate of their 
needs is 165,000,000 feet of timber. Tven if no logs are 
the line, to supply the new mills the output of the camps will have to 
be fully 117,000,000 feet ahead of last year, while the present outlook 
is for a production less than the 1916 total owing to the drawbacks 
above enumerated. 

Association prices on fir logs at this date are nominally $8, $11, 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


This season nine addi-— 


shipped across’ 


and $14, according to grade, but as a matter of fact most. sales | 
a higher basis, and may be moved up officially any days 
cedar is quoted at $13,50 and lumber logs at $15, but some m 
paid $15 for the former and $20 for the latter grade. Spricea t 
ut $13 and hemlock at $8.50, with an upward ‘tendency. “ Ki 


Personal Items of British Columbi 


Mr. Harold Dollar, manager of the Robert Dollar omy 
ests at Shanghai, China, returned to his se in April, ac 
by Mrs. Dollar. 


Mr, J. S. Reekie, president of the Vance wool De 
Company, Limited, Vancouver, returned on April 1a from : 
vacation spent in California. 

Capt. Robert Dollar, president of the Canadedae 
Company, Limited, Vancouver, and Mrs. Dollar, left 1 
April 12th via Empress of Russia. z 


Mr. G. S. Raphael, general manager of the North | 
ber Company, Limited, Barnet, spent the greater ae 
the East on business, returning early in April. ‘e fe 


Mr. A. B. Pracna, the’ well-known mill designer and at 
visited Vancouver on April 12th in connection with fs ans 
to be undertaken in this district in the near future. 


Mr. J. O. Kendall, of Vancouver, manager of the Uy; 
Lumber Company, Limited, returned recently from O 
he visited his father, Mr. J. N. Kendall, at Westboro. _ 


couver eonas who is well known in Coast tusien circle 
up with the Foresters’ Battalion draft for overseas serv: 


Mr. S. A. Stoltz, manager of the Pioneer Lumber C 
Lethbridge, Alta., operating a line of retail yards, spen a 
at the Coast in mid- April. He was accompanied by Mr Mr. 
the same company. 


Mr. E. E. English, president of the Midland ree: 
Company, Minneapolis, Minn., spent a couple of days in’ 
last month on his way back from a holiday trip a) Wasi 
gon and California points. i 


Mr. John Hanbury, president of J. Harbin & Coal : 
Vancouver, returned early in April from a lengthy holi 
fornia. He was accompanied by Mrs. Hage and dau 
Flemming, of Brandon, Man. eee, 


Mr. Geo. McAfee, some years ago manager of the Anglo 
can Lumber Company, Limited, Vancouver, appears to he 
saken the lumber game. He is now manager of a large 
nery on Kingcome Inlet, up the Coast. 


Mr. John Eadie, Vancouver representative of Dingwall, C Cotts 
Company, has been made general manager of Wallace Shipyards 
ited, North Vancouver. There is under construction at the 
steel steamer for which an order was placed some month 
Mr. Eadie’s company. aE 


Mr. L. G. Brozziel, a retail lumberman from Gravelbo 
was a recent Vancouver visitor in the course of a holiday t1 tri ) 
couver Island and Washington points. While here Mr. Broz zie 
the acquaintance of a number of our lumbermen and was § 
scenic charms of Capilano Canyon, Stanley Park and othe 
places. 


Mr. R. G. Haley, a lumberman from St. John, N.B. ae his first 
visit to this Coast in April, and was greatly interested in the 1 
features of our lumber manufacturing and logging operations ; as ¢ 
pared with Eastern methods. Mr. Haley visited several of ou 
camps and witnessed the felling and handling of trees nearly fiv 
in diameter and 240 feet in height. 


. A recent Coast visitor was Mr. F. H. Stearns, lumber wholesale tj 
of Montreal, who represents the British America Mills & Timber 
Company, Limited, Vaticouyer, in Quebec and the Maritime Provinces. | 
While here Mr. Stearns spent several days at the company’s mills” 
at Mount Lehman and Westholme, in order to become thoroughly. 
familiar with the grades and methods of manufacture. Ph 


British Columbia friends of Mr. Howard F. Weiss, for a number 
of years director of the United States Forest Products Laboratory a 


Madison, Wis., will learn with interest of his resignation on April Ist 
to conduct similar research work for the C. F. Burgess Company of 
Madison. Mr. Weiss is succeeded at the U. S. Government laboratory 
< by Mr. Carlisle P. Winslow, former assistant director. 
Mr. Robson Black, secretary of the Canadian Forestry Associa- 
‘tion, Ottawa, and editor of the Canadian Forestry Journal, was a wel- 
‘come caller at the Vancouver office of the Western Lumberman on 
April 18th. Mr. Black had spent a day or two at Victoria with Chief 
ster Grainger, and was on his way to the Okanagan Valley and 
interior points to deliver addresses on various aspects of forest 
onservation before returning to Ottawa. 


"Mr. V. C. Young, the live representative of the P. B. Yates Ma- 


er the Canadian Northern Railway in March to take note -of 
w lumber plants under construction or projected at various 
Already several mills are making a good cut of lumber, and 
CA oung is of the opinion that in the course of a couple of years 


is of Interest to the Trade 


r. Brief News of Mountain and Coast 


Barker, owner of a small sawmill at Happy Valley, Van- 
Island, is looking for a buyer. : 

Clearwater Shingle Company, Limited, operating at Wiley’s 
fest Kootenay, has been incorporated. 


jlied for a change of name to Canadian Metals, Limited. 
esstrs. P. A. Jones, S. B. Simpson and Joseph Crane are reg- 
partners in the Fraser River Dredging Company, New West- 


ie Mayo Lumber Company, operating a small sawmill at East 
Ladner district, is getting out some export material while 
1g on local orders. 

‘he big plant of the Columbia River Lumber Company, Limited, 
as started up Monday, April 16. . It will be operated night 
y if men can be secured. ey 


‘The Betterton & Fraser Sawmill at Brookmere, Nicola Valley, 

vill be started up about May Ist. The capacity of the plant is about 

00 feet per day, most of which is shipped out over the Kettle 
uilway. . 

Sumner Iron Works, of Everett, Wash., may erect a branch 

ry in or near Vancouver for the manufacture of logging, sawmill 

nining equipment. The plans as drawn call for an investment 


° ut $200,000. 


shipping considerable quantities of lumber to the prairies. 
lant will be operated to capacity all season, the entire cut hay- 
contracted for. 


e Rainy River Pulp & Paper Company, representing Delaware, 
capitalists, has been incorporated in British Columbia with a 
Ul of $1,000,000, to take over the plant of the Port Mellan Paper 
any, Howe Sound. ; 

he New Ladysmith Lumber Company, Limited, Nanaimo, have 
of their retail yard at Ladysmith, the buyer being Donald 
n. The transaction involved a considerable sum of money, 
y stock of lumber being carried. 


B. Pleas, woods superintendent for the Dempsey Logging 
1 y, Limited, Vancouver, for several years, is now in charge 
e logging operations of the Colonial Pulp & Paper Company, 
ted, at Quatsino, Vancouver Island. 

The well equipped woodworking plant of the Terminal Construc- 
| & Manufacturing Company, Limited, on Twelfth Avenue, Van- 
aver, is again operating on a small scale after a three years’ shut- 
ue to dullness in the building line. ; 


flessrs. Campbell & Barton, who operate a small sawmill on the 
tain back of North Vancouver, are also manufacturing shingles 
rt of the plant formerly occupied by the North Vancouver Lum- 
ompany. Four machines are being operated. 


e office of the Diamond Lumber & Shingle Company, Limited, 
een removed from Arrowhead to Revelstoke. A. J. Waskett, 
and manager, may install another machine this season, the 
Ss manufactured being in strong demand on the prairies. 

Summerland Lumber Company’s mill at Summerland, Okana- 
ey, is cutting steadily, the daily output averaging 25,000 feet. 
Wheeler says the selling end of the business gives him no 


- 
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ie Company, Limited, in Southern British Columbia, made a special . 


ger Bird, of the Penticton Lumber Company, Limited, Pen- - 
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trouble, the orders on hand calling for twice the quantity that is being 
cut. 


The Fir Tree Lumber Company, Limited, Mount Lehman, having 
cut out their limits at that point, will remove shortly to a new loca- 
tion on Dennison Road and will operate in future by electric power. 
Manager Farber has secured cutting rights on over 1,000 acres of 
first-class timber. ; 

Messrs. Braden & Johnson, who operate a small sawmill at Sal- 
mon Arm, will this season manufacture lumber instead of box ma- 
terial, owing to the better prices obtainable. The Kernaghan Lumber 
Company, whose mill at the same point was burned last year, will 
rebuild in the fall. 


The Fraser River Pile Driving Company, Limited, New West- 
minster, has secured a contract from the Canadian Northern Railway 
for the bulkheading of the waterfrontage formerly occupied by the 
old Royal City Mills. Over 800 piles averaging 30 to 40 feet in length 
will have to be driven. - 

Walls & Company are establishing a repair plant and marine ways 
for small vessels on Vancouver harbor at a point opposite Hastings 
Townsite. The new slip will be 75 x 30 feet in size and will accom- 
modate an eighty-foot vessel with a ten-foot draught. The plant will 
be ready for business about May 15. ef 


The B. C.-lowa Lumber Company, Limited, Vancouver, owners 
of a waterpower at the head of Salmon Arm, Sechelt Inlet, have made 
an offer of the development rights to the city of Vancouver. It is 
estimated that from 20,000 to 50,000 horsepower of electrical energy 
can be developed at a comparatively low cost. 


~The New Ladysmith Lumber Company, Limited, Nanaimo, has 
removed several finish machines from their planing mill at Nanaimo 
to their No. 2 sawmill at East Wellington so.as to be able to fill prairie 
orders for dressed stock. The blowpipe work was looked after by the 
John K. Miller Company, Limited, Vancouver. 


The British barque British Yeoman, 1953 tons, reported sunk in 
the South Atlantic by a German raider, was well known in the British 
Columbia lumber trade, having formerly operated under Victoria 
register. She made her last voyage from this Coast in the spring of 
1915, when she loaded lumber at Genoa Bay for South Africa. 


W. R. Knowles, who operates a sawmill at Lumby, in the Okana- 
gan district, expects to cut two or three million feet of logs on hand. 
Building operations in that district are not likely to be very brisk 
until after the war, and as the railway is sixteen miles distant the 
wagon haul is too costly to permit of shipping to the prairies. 

A two-machine mill has been started up by the Huntingdon Lum- 
ber & Shingle Company, at Whatcom Road, on the British Columbia 
Electric Railway, a few miles east of Huntingdon, Fraser Valley. The 
plant is being operated night and day, and the output is being handled 
by C. W. Tait & Company, Limited, lumber wholesalers, New West- 
minster. 


_ J. A. Christie, lumber wholesaler, Rogers Building, Vancouver, 
and partner, W. H. Howard, are opening up fir and cedar limits owned 
by them on Sechelt peninsula. Thirty-five men with four donkey 
engines will soon be dumping logs into Ruby Lake for transportation 


to tidewater by standard gauge railway one mile in length, which is 
now nearing completion. 


The busy little town of Kelowna, on Okanagan Lake, is likely 
to have an idle sawmill this summer, D. Boyce, owner of the Okanagan 
Lumber Company plant, having answered the call to go overseas with 
the Medical Corps. Manager D. Lloyd Jones, who is operating the 
Kelowna Sawmills, will cut very little box material this season owing 
to the strong demand for lumber grades. 


Frank Bebban, owner of a small sawmill at Extension Mines, 
Vancouver Island, now has a P. B. Yates Machine Company moulder 
and planer at work dressing a large quantity of side lumber that has 
accumulated from the cutting of mine props during the two or three 
years the sawmill has been in operation. At present prices of lumber 
Mr. Bebban stands to clean up a nice sum of money. 


The B. C. Map Company, 701 Dominion Building, Vancouver, 


has just issued an invaluable Mercantile Shipping and Routing Map 


covering from British Columbia to Ontario, indexed and alphabetic- 
ally arranged. It shows a complete coast line of British Columbia, 
the various railway lines in the province, and all steamer ports of 
call. See advertisement on another page of this issue. 

Walter Hall, match manufacturer, has installed machinery in the 
idle plant of the Columbian Wood Pulley Company, Limited, on 
Eighteenth Avenue, Vancouver. The output will be limited to a 
special grade of safety match for the local market. Mr. Hall was 
formerly connected with the Dominion Match Company, Limited, 


_Sapperton, and later with the North Vancouver match factory. 


Che Lummi Bay Packing Company, of. Bellingham, Wash., which 
is about to establish a chain of salmon canneries on the West Coast of 
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Vancouver Island, will erect a sawmill of about 35,000 feet daily capa- 
city in connection with the cannery now being built at the outlet of 
Nitinat Lake, in Clo-oose district. In the vicinity is one of the finest 
stands of timber on the West Coast, with a large percentage of spruce. 

Manager MacIntosh, of the Letson & Burpee Company, Limited, 
Vancouver, reports recent sales of shingle machines to the following 
firms: Clearwater Shingle Co., Hall; Canada Shingle Co., Ltd., Hast- 
ings; J. A. Dewar & Co., Ltd., Vancouver; Campbell & Barton, North 
Vancouver. The Dewar Company order included a power splitter, 
knee bolter and drag-saw for the company’s new shingle mill on 
False Creek. 

The plant of the Nicola Valley Pine Lumber Company, Limited, 
at Canford, Nicola Valley, has been operating on a double shift since 
early in the season, Manager Meeker haying taken on a contract, for 
material for 500,000 boxes which calls for 3,000,000 feet of lumber. 
A. T. Robson, the sales manager, is well known to Coast lumbermen 
and prairie ret ee owing to his former connection with the North 
Pacific Lumber Company, Limited, Barnet, and other local concerns, 

W. F. Gibson, lumberman, of 1222 Keefer Street, Vancouver, is 
back from a trip up the West Coast of Vancouver Island as far as 
Clayoquot Sound, where he has extensive timber holdings that are 
now being developed to some extent. A logging camp has been 
opened up at Ryley Cove, Sydney Inlet, and about 35 men are busy 
getting out cedar logs, telegraph poles and shingle bolts. Mr. Gibson 
made the long trip in his seven-ton gasoline cruiser Meander, without 
oat and is inclined to think the bad reputation of the West Coast 

“the graveyard of the Pacific” is quite undeserved. 


A court order issued recently to the liquidator of the British Can- 
adian Lumber Corporation, Limited, Vancouver, authorizing the sale 
of the company’s Coal Harbor saw mill, means the disappearance from 
the map of a plant that has been intimately connected with the lum- 
ber history of the province, and in which many of our best lumber- 
men received their early training. It was then known as the Pacific 
Coast Sawmills. The passing of the years has brought swift deteriora- 
tion, and the plant is now in such bad shape that it “will be dismantled 
and sold and the extremely valuable site devoted to other purposes. 


E. W. Hamber, general manager of the B. C. Mills, Timber & 
Trading Company, Limited, Vancouver, touched a’ matter in which 
Bec: millmen and loggers are vitally interested when she recently 
called the attention of Vancouver board of trade to the great exodus 
of labor to the prairie prov rinces at a time when nearly every industry 
in the province is short’ of men. Mr. Hamber said it was apparent 
that the city council was making a serious mistake in thus expediting 
the departure of the av ailable labor supply to other fields. Already 
this spring over 1,700 men have taken advantage of the one cent a 
‘mile fare to the prairies. 


A salesman for a Vancouver machinery firm who last month visit- 
ed Quatsino, on the west coast of Vancouver Island, where the Col- 
onial Pulp & Paper Company, Limited, are erecting a huge plant, is 
wont to wax voluble when describing his ten mile ‘ thike” across the 
indifferent trail leading from Hardy Bay, on the east coast, to the 
scene of operations. When he made the trip weather conditions were 
very bad, and it took him exactly ten hours to “mush” the distance, 
carrying a heavy pack of samples. He forgot his troubles upon arrival 
—to use his own words, “he experienced a fresh sense of pride in his 
province at sight of hundreds of men at work building up'a great in- 
dustry in the midst of a forest wilderness.” The expenditure of the 
company will run into millions of dollars. In order to secure the 
required power development a lake at an elevation of about 400 feet 
will be tapped by a three mile tunnel. 


Queen Charlotte Timber Being Marketed 


In a recent issue we briefly noted the preparations of the T. A. 
Kelley Logging & Timber Company, Limited, to open up extensive 
logging operations on Lyell Island, one of the Queen Charlotte group, 
and distant about 110 miles from Prince Rupert. The necessary equip- 
ment was taken north late in March, including heavy duty Williamette 
donkeys—one 10 x 12 in., one 11 x 13 in., and another 12 x.14 in. 
First-class camp buildings have been erected for the crew of 50 men, 
and already the output of spruce, cedar and hemlock timber is about 
2,000,000 feet per month, and will be raised to about 3,000,000 feet 
early in May. Some of the timber is going to the Empire Pulp & 
Paper Company’s plant at Swanson Bay, the balance being marketed 
at Vancouver. ‘The logs are assembled in Davis rafts (deseripad and 
illustrated in the April issue of the Western Lumberman), and the 
towing will be done under contract by a Vancouver tug company. 
If the log market holds up well a second camp may be established on 

Graham Island, a short distance from Lyell Isl: ind. 

Considerable yellow cedar timber of good grade is being cut and 
will be allowed to accumulate until certain plans for its utilization, 
now under consideration by the company, are fully worked out. - Yel- 


_ that there was at least 125 ,000,000 feet of timber on the tin 


low cedar lumber commands a high price for certain uses, and it 
possible the company may install a small plant to work up_ ‘the Ogs. 
as desired. / a 
T. A. Kelley, president and general manager of the company, < 
Geo. I*. Johnson, director and secretary (in charge of the Vanesnver 
office), are former citizens of Dawson, and other men interested 1 
the syndicate operation are present dwellers in the far north. It ti 
gratifying to know that Yukon gold is not only coming to: the Jan 
couver mint, but is also being invested in this provinee. mae 


Lumbermen and _ the 


Judgment Reserved in Timber Cases 


The Court of Appeal at Vancouver reserved judgm 
cases of the Alberta Northwest Lumber Company and 
Lewis and Lewis. In these cases the plaintiffs, the P 
certain timber limits on Howe Sound, allege that it wa 


as a matter of fact it transpired that there was not more 
000 feet. In the lower court there was a verdict for the pl 
recission and repayment of $25,000, the purchase price. « a 


Bank Mulcted for Excessive Interest inal 3 ras 


Lumbermen and others will note with interest sic 
down by Chief Justice Hunter in the action of the Mer 
of Canada vs. Bush. In this case the bank had made a1 
$3,000 to the Seafield Lumber Company, of Wellington 
Island, the defendant and two others being guarant 
pany went into liquidation, whereupon the bank su 
The rate of interest charged on the loan was 8 per cen 
fence was that under the. terms of the Bank Act the M 
could not legally impose more than 7. per cent., even th 
antee did not specify any rate. We 

His Lordship held that there was an implied — 
bank would charge only the usual rate of interest, anc 
ing 8 per cent. they had made a variation in the contrac 
consent of the guarantors, which he held to relieve th 
any liability. He therefore dismissed the action ia 


Option Contract Claim Dismissed _ 


In Supreme Court, Vancouver, on April 18th, ‘the ios 
McMillan, a West Vancouver lumberman, against Max 
on for specific performance of an option contract ma 
1916, or damages for prospective profits was dismissed by 1 
Murphy. The option in question was given on seven it 
on Quatham River, Ramsay Arm, 150 miles north of ‘Vai 
stand being estimated at 160,000,000 feet, mostly cedar. 
contended ‘that he had been given an option at 50 cents 
feet for 15 days, and when ready to take it up the defend 
security in the sum of $35,000, which was foreign to the ¢ 
made. The loss in prospective profits was placed at 2 >, 


British Columbia’s Pioneer Paper } 


Few of the readers-of the Western Lumberman 2 
the pulp and paper. industry was established in this pr ‘0 
back as 1892, and that the pioneer plant was located in 1 
of Alberni. For this interesting bit of information we ar 
to the Victoria Colonist. From a section deviated to A 
we cull the following: ‘ 

“At the Rapids on the Somass, in the year 1992, there 4 
lished the first paper and pulp mill in the Province of Brit sh 
bia. The machinery was brought from England and ins 
the belief that it would become one of the. important in 
the Coast. Rags and jute were brought, too, around the 
put the mill in operation. All went well and the product 
nounced excellent. The future seemed rosy until the origina 
of raw material became exhausted. Then came the first dile 
the operators, for the Coast was scoured for rags without a 
‘Times were hard that year and very little clothing found its” 
the discard. True, it was the original intention of the prom 
to make paper from the wondrous resources for wood- -pulp. e 

“The pulp-making plant was put in operation and the wh 
of the mill were once more set in motion, but the product of ‘that 
operation failed ‘utterly under the classification of paper. 
chinery was designed for the manufacture of rags into paper and © ; 
for rags alone. The mill still stands in disuse, and as crumbled as the | rae 
dreams of the men who conceived it—a monument to the impulse 
which has wrecked many a promising industry i in this land of oppor 
tunity on the rocks of a fatuous belief that it may be founded without 
a practical knowledge of the conditions under which it is to be _ 
operated.” 
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sels of the B. C. Lumber Fleet 


Bot. Twelve Auxiliary Wooden Schooners Under Con- 
t are Now Afloat — Two Have Taken Cargoes 


al ttle over a year ago H. W. Brown, manager of the west 


for the building of ten auxiliary oe ioe the British 
lumber trade under the conditions of the Provincial Ship- 
Act authorizing the ee of such vessels up Ee the num- 


while the other three are ~ fitted with masts and 
eparatory to going on berth. The Wallace Shipyards, Lim- 
orth Vancouver, to date has turned out the Mabel Brown, Ger- 
W vin and Jessie Norcross, while at the yards of Cameron- 
Mills Shipbuilders, Limited, Victoria, the Margaret Haney and 
Whalen have been launched and the Esquimalt will soon be 
for the trip down the ways. Both of the shipbuilding companies 
r vessels in advanced stages of construction and launchings 
r at close intervals. 


Cargoes for Australia and India 


official trials of the schooner Mabel Brown under sail and 
> were conducted in the Gulf on Sunday, March 25th, a large 
of prominent Coast shipping men being guests of the Ca nada 
ie ee Company for tbe day. Rs was only a 


ee a good breeze. ‘The retutn was Poni under power, ack 
ged a little better than seven and a half knots an hour, which 
mnounced by experts to be a very satisfactory performance for 
gines. On the 29th the schooner left for Chemainus Mills to 
d, and on April 15th she sailed for Sydney, Australia, with a cargo 
1,534,903 feet, or nearly 35,000 feet in excess of the estimate, that 
intity being put on board in less than ten full working days. 
he schooner’ Margaret Haney underwent her tests ‘at Victoria 
ril 6th, the cruise ‘extending. to Port Angeles, Wash. There was 
ient wind for a satisfactory performance test under sail power 
t with the canvas drawing slightly and engines working a 
d of an knots an hour was indicated. ie schooner reached Gov- 


fe theresa cut by the Rat Por tage L pear Company, Limited, 
br ught to shipside in lighters. Stowing was completed April 
isa ,900,000 feet being tallied. The Margaret Haney left a few 
r’on her long voyage. 

au “four of the schooners now afloat are under charter ‘to the 
an Trading Company, of Vancouver. The Geraldine Wolvin 
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Auxiliary schooner “Margaret Haney” on trial trip under full sail. 
the background 


Mountains of Vancouver Island may be seen in 


oe 


Auxiliary schooner “Mabel Brown,” in Burrard Inlet, running under 
flying jib, outer jib, inner jib, fore-topmast, staysail, main- 
sail, mizzen, spanker and driver 
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and the Laurel Whalen will load in the near future for Melbourne 
and South Africa respectively. 

In addition to the ten schooners contracted for by the Canada 
West Coast Navigation Company, orders for two others, similar in 
type, have just been placed with the Wallace Shipyards, Limited, by 
the Dominion Government for the trade between the Eastern pro- 
vinces and British Columbia. 


ben Ge Forest Bragen Timber Statistics 


Particulars of February Scale, Forest Protection Fund. 
and Total Revenue Col.ections for Month 

lebruary—Hazelton, Fort George, Kamloops, 
Lillooet and Vernon Forest Districts: Douglas 
17,050 lin. ft. poles; 6,250 iin. ft. piles; 
1,379.34 cords cordwood; 208 cords shingle bolts; 932 ties; 7,494 lin. 
ft, mine props; 9,559 lin. ft. stulls. Red cedar, 212,488 bd. ‘ft. logs; 
49,480 lin. ft. poles; 34,160 lin. ft. piles; 260.50 cords shingle bolts; 
2,876.25 cords fence posts. Spruce, 372,469 bd. ft. logs. Hemlock, 
214,565 bd. ft. logs. Birch, 2,389 bd. ft. logs. Yellow pine, 4,458,454 
bd. ft. logs ; 20 cords. cordwood ; 4,000 lin. ft. mine props. White pine, 
84,559 bd. ft. logs. Jack-pine, 465 bd. ft. logs; 41.50 cords cordwood ; 
1,790 lin. ft. mine props. Larch (tamarack), 1,815,770 bd. ft. logs; 
1,360.34 cords cordwood; 901 lin. ft. mine props; 9,500 lin. ft. stulls. 
Totals: 9,447,725 bd. ft. logs; 66,530 lin. ft. poles ; 40,410 lin. ft. piles; 
2,801.18 cords cordwood ; 468.50 cords shingle bolts ; 932 ties ; 2,876.25 
cords fence posts; 14,185 lin. ft. mine props; 19,059 lin. ft..stulls. 
Export of timber, month of February, Vancouver Forest District: 
No. 1 cedar, 147,845 bd. ft.; No. 2 cedar, 1,521,533 bd. ft.; No. 3 cedar, 
657,669 bd. ft.; tax received, $3,234.82. No. 2 fir, 1,005,162 bd. ft.; 


Timber scaling, 
Cranbrook, Nelson, 
fir, 2,286,566 bd. ft., logs; 


No. 3 fir, 718,984 bd. ft.; tax, $1,214.27. No. 2 spruce, 2,330 bd. ft.; 
No. 3, spruce, 3,485 bd. ft.; tax, $7.00. <Nov 2 ‘pine; 860 bd) itr tax, 
$1.29. Hemlock, 17,872 bd. hp tax $8.93. Larch, 878 bd. ft., tax .44c. 
Cedar poles, 20,930 lin. ft.; tax $104.65. Shingle bolts, 16.80 cords; 
tax, $16.80. ,Total value, $4,588.20. 


of February—Island, Vancouver and 
Prince Rupert Forest District: Douglas fir, 22,876,806 bd. ft., logs; 
15,926 lin. ft. piles; 91.25 cords cordwood. Red cedar, 8,482,816 bd. 
ft. logs ; 100,410 lin. ft. poles ; 7,930 lin. ft. piles ; 17,225.08 cords shingle 
bolts. Spruce, 2,260,365 bd. ft. logs; 480 lin. ft. piles. Hemlock, 
4,485,584 bd. ft. logs; 7,139 lin. ft. piles. Balsam fir, 883,825 bd. ft 
logs. White pine, 426,103 bd. ft. logs. Cottonwood, 937 bd. ft. logs. 
Totals, 39,416,436 bd. ft. logs ; 100,410 lin. ft. poles ; 31,475 lin. ft. piles ; 
91.25 cords cordwood; 17,225.08 cords shingle bolts. 


Timber Scaling, month 


Revenue statement for February—Timber licenses: Renewal fees, 
$79,194.40, transfer fees, $495.00, penalty fees, $2,140.68 ; hand-loggers’ 
license fees, $475.00; timber leases rentals, $4,519.85, interest, $1.62; 
timber sales—stumpage $5,343.77, rentals $477.79, cruising $162.50, ad- 
vertising $75.70, transfer fees $10.00; scale and royalty timber royalty 
$42,527.53, scaling fees, $2,593.05, scaling expenses $233.33, tax $5,- 
621.51, trespass $29.78, seizure expenses $9.94, miscellaneous and re- 
fund of expenditure $109.35; total $144,020.80. Forest Protection 
Fund—timber licenses $5,795.95, timber leases $692.13, timber ee 
$39.68, crown grant lands $439.36; total $6,967.12. 


Timber sales completed during February: Kootenay—cordwood, 
1,150 cords, $355.28, G. A. Hunt, Kitchener ; Osoyoos—pine, 65,490 ft. 
b.m., fir, 6,000 ft. b.m., $128.61, Summerland Lumber Co., Summer- 
land; New Westminster—cordwood, 800 cords, $440.00, C. O. Des- 
Laurier, Point Grey; Kootenay—white pine, 50,000 ft. b.m., cord- 
wood, 2,000 cords, mining stulls, 3,200 lin. ft., cedar poles under 30 ft., 
500 lin. ft., cedar poles, 30 ft. and over, 1,000 lip: FES 305.95, er 3, 
Deschamps, Rossland; Kootenay—fir and tamarack, 150,000 ft; +h.n1., 
$245.05, Joseph McPhee, New Denver; Similkameen—pine, 151,000 ft. 
b.m., fir, 25,000 ft. b.m., $426.25, F. C. Bird, Penticton; New West- 
minster—cedar, 142,000 ft. b.m., Douglas fir, 852,000 ft. b.m., $1,874.84, 
Chas. J. Bell, Port Mellon, Howe Sound; R.2, Coast—spruce, 700,000 
ft. b.m., hemlock, 350,000 ft. b.m., balsam, 200,000 ft. b.m., $1,462.82, 
Pacific Mills, Ltd., Ocean Falls; New Westminster—dead and down 
cedar, 7,230,000 ft. b.m., shingle bolts, 1,000 cords, $12,544.53, Powell 
Lake Mill Co., Powell River; R. 1, Coast—fir, 93,000 ft. b.m., cedar, 
40,000 ft. b.m., hemlock, 212,000 ft. b.m., spruce, 51,000 ft. b.m., $650.19, 
Ed. Granger, Harbledown P.O.; New Westminster—Douglas fir, 


120,000 ft. b.m., cedar, 80,000 ft. b.m. , $381.35, J. E.,Brown, Jervis In- 
let; R. 1, Coast—hemlock and _b: saan 62,000 ft. b.m., fir, 760,000 ft. 
b.m., $1,525.86, M. L. Fyfe, Port Neville; R. 4, Coast—piling, 2,500 
lin. ft., $19.38, John Wanner, Prince Rupert; R. 2, Coast—cedar pil- 
ing, 18,000 lin. ft., spruce No. 1 and Nox 2, 45,000 ft. b.m., No. 3, 30,000 
ft. b.m., $230.00, Pacific Mills, Ltd., Ocean Falls ; Kootenay—jack pine 
mining timber standing, 2,040 cords, cut 84 cords, $1,757.00, C. Pet- 
terson & Co., Moyie ; Lillooet—W. soft pine, 125 cords, $55.00, de sis 


Ve” rae ee 
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Fraser, Clinton; R. 1, Beate cedar 525,000 ft. b.m., $962.35, South: 

gate Logging font Seattle, Wash.; Kootenay—mine props, 100 cor 5; 
$80.00, C. Petterson & o., Moyie. Estimated total amount, 11,939,- 
490 ft. b.m., 25,200 lin. ft., 7,299 cords; estimated value, $24,444.10 
Corresponding period 1916: Estimated total amount, 17,654,500 ft. 
b.m., 100,000 lin, ft., 5,613 cords; estimated value $29, 126.30. 


Saw Companies Report Brisk Business 


The heads of the Vancouver saw companies—Manager Ba 
E. C. Atkins & Company; Manager Greenwood, of the Simonds Can- 
ada Saw Company, Limited; Manager Lindsey, of Henry Disste 
Sons, Limited, and Manager J. Chas. Dietrich, of Shurly-Dietr 
Company, Limited ,—all report exceptionally brisk business since 
first of the year, owing to the opening up of long idle sawmills : 
great activity in the shingle industry last year will likely be duplic cat 
again this season, and with both classes of mills in steady open 
the saw men look forward to record sales for 1917. Sales of ¢ 
saws also show a phenomenal increase, owing to the general ¢ 
up of logging camps, and it is notable that the demand: is 
for high grade lines. ae 

The big plant of the Enderby Sawmills, Limited, at Enderby 
started up in March, the company having less than 500,000 
lumber on hand instead of 6,000,000 to 8,000,000 feet, the q 
usually carried over to meet the early spring demand or ©; 
tailers. Prior to starting, up the plant was given a very thorc ug 
haul. T. M. Lewis, general manager, and S. H. Stevens, m ze 
manufacturing, are intent on making a record cut this season < 
every man on the staff keyed up to the right pitch. es 


GANADIAN FORESTRY ASSOCIATION 


Mrs. Tim-Ber: ‘‘I’m ae they’ll let the Forest Family 
help along this ‘Thrift’ campaign that’s advertised.’’ " 

Mr. Tim-Ber: ‘‘Good idea! We've been giving the Fires i 
Fiend more than six million dollars a year. The Governments | 
can bank that money if they say the word.’’ 

News Item :—‘‘ Forest losses in Cantas through preventable 
fires average six million dollars annually. This enormous damage 
ean be stopped by modern systems of forest protection.”” | 


) BRecorders 


a _* He found he had successful competitors and that 
they used International Time Recorders. 


WESTERN LUMBERMAN 


You can see this daily, at 
each shift, in many plants 


The manager was showing his visitors 
around the factory just at 12 o'clock 
noon. 


The employees were leaving. 


“How do your employees manage to 
get to the exit at 12 oclock? What 
time must they quit working ?” 


“Oh, a couple of minutes to 12, I guess.” 


“Well, by jove, that must cost a lot of 
money in the course of a year.” 


THAT WAS JUST BEFORE THE MANAGER 
WOKE UP AND DECIDED TO INSTALL 


& ‘i : Working time is one of the biggest “buys” in your 
business. Why not get all of it you pay for? 


The International gives you control over the three 
underlying factors of your business—men, minutes 
and money. 


The International Dial Recorder shown at the 
right is one of the most modern machines of its 
type made. We also make Card Recorders, Cost 
Recorders and a full line of electrically-operated 
time equipment :— Master Clocks, Secondary 
Clocks, Bell Ringing Devices, etc., etc. 


Why not write us today for folders and information 
about a Time Recording System to suit your 
_ business P 


t 


The International Time eccedinic 
Company of Canada, Limited 


j + Anderson Street, TORONTO — F. E. MUTTON, General Manager 
: _ WINNIPEG—400 Electric Ry. Bldg. WANCOUVER—817 Pender St. W. MONTREAL—Cartier Bldg., Cor. McGill and Notre Dame Sts. 
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Lumbering Activity in the Interior 


Labor Shortage in the Kootenays i is Acute— Chinese and Japs 
Replacing White Men in Mills and Camps 


A. B. Buckworth, Vancouver, representing Eastern Canadian 
timber and financial interests in British Columbia, returned Monday, 
April 16, from a trip into the Nelson District. Interviewed by the 
Western Lumberman he reported that there is a decided improvement 
in the lumbering end of the business. On the line of the Nelson & 
Fort Sheppard Railway, two American companies have started up 
and are turning out considerable material. At Hall and Porto Rico 
the Mankin Lumber and Pole Company, the firm being composed of 
R. & C. Mankin, of Oakhill, West Virginia, and Sam. Huddlestone, 
late of Spokane. This firm are filling large contracts for the Great 
Northern Railway for poles, ties, piling and fence posts, the bulk of 
the material being shipped as far East as Minneapolis. A new mill 
has just been installed by this firm with a capacity of 25,000 feet per 
day, the lumber products gee shipped into the Canadian Northwest. 
Two miles north of Hall, i Wiley, a Puget Sound shingle manu- 
facturer, has installed a Any t mill and is turning out shingles 
for the American market. At Salmo the Kootenay Shingle Company, 
owned and controlled by the Sayward Estate, of Victoria, is pre- 
paring for a busy season, this company being the pioneer shingle con- 
cern of the Kootenays. The Benton L umber & Pole Company, at 
Benton Spur, controlled by T. S. Lane, of Spokane, have been busy 
all winter logging and cutting poles; their sawmill will commence 
cutting April 15th. In addition to the above plants, there are a num- 
ber of small post and pole contractors who are operating in this ter- 
ritory, so that the prospects for the Nelson and Fort Sheppard ter- 
ritory (between Nelson and Fruitvale) is bright for 1917. 

The territory adjacent to Nelson also looks bright. Joe Des- 
champs, the pioneer lumberman of Rossland, who owns a mill at 
Nelson, has been logging all winter in the vicinity of Rykerts, and 
in addition has purchased large quantities of logs from the ranchers 
between Port Hill and Bonner’s Ferry, Idaho; these logs will be 
floated down the Kootenay River and towed down Kootenay Lake 
to the Nelson mill. Messrs. Winlaw are contemplating operating 
their vast holdings near Goat Creek, on the Crow; it 1s reported that 
they have purchased the Annable sawmill above Trail, and will shortly 
move it to the new site. The Doukhabors, on the Slocan branch, 
who purchased the Koch interests, have a. large supply of logs on 
hand ready for milling. At Castlegar the Edgew ood Lumber ‘Com: 
pany are running to full capacity. “On the Crow much logging has 
been done this winter between Creston and Fernie, and a nice out- 
put will come from that section. : 

The Kootenay territory has sent so many men to the front that 
there is a shortage of labor; as a result it is most unfortunate to see 
the camps filling up with foreign woodsmen, particularly Chinese and 
Japs. Logging “millmen must, “how ever, have labor, and have to take 
what is offered. There is a good class of Americans who would come 
into the country, but the immigration regulations are so drastic that 
unless special permits are obtained they cannot be brought in. Some 
steps will have to be taken to give the interior a supply of labor, that 
is, white men with families, who will settle down and develop the 
great potential wealth of the Kootenay District. 

Mr. Buckworth believes that the time is not far distant when 
a pulp company will erect a plant at some point-on Kootenay Lake. 
Tributary fo the laké are immense quantities of spruce, white fir, 
and hemlock, and there is -also abundance of pure water and power, 
giving the three chief requisites for a pulp plant. Accessible to the 
C.P.R. by barge service, it will be only a short time before capital 
realizes the latent opportunity and takes some action. Spokane and 
astern Canadian capitalists have already been looking into the re- 
sources, and the prospects are quite hopeful. 

While the interior operators have not been getting all the cars they 
needed, still, the C. P. R. and Great Northern Railways have taken 
good care of their customers, and there is less grumbling than is 
heard on the Coast—particularly on the American side of the line, 
where every side track is filled with cars loaded for Eastern ship- 
ment and awaiting movement. 


Band Saw Torn to Ribbons Doesn’t Crack 


y 
Jack Johnson, band saw filer at the mill of the Powell River Paper 
Company, Limited, reports a peculiar accident to one of the Simonds 
saws a short time ago. In cutting off a spruce log a spike was struck 
by the band saw in such a mariner as to shear the band saw. The saw 
came all off the wheel in strips from two inches to four inches wide, 
and practically all of it in coming off the wheel went acr6ss the car- 
riage and through the window. One of the carriage men was directly 
in the path of the saw but through some miracle he was not killed. 
He was very badly cut, however, and lost several fingers. 
Manager Greenwood, of the Vancouver branch of the Simonds 


LUMBERMAN By: hae ee’ 


be called a grain to Simonds band saws 


’ live rolls extending ten car lengths beyond end of mil 


feet of lumber, and piling ground for 5,000,000 feet add 


in the open market. 


Canada Saw Company, Limited, says: “The fact that this’ ‘ate 
stripped in this manner demonstrates again that there is what mig 
, and it accounts for the i 
that ‘a Simorids band saw. never cracks if properly handled,” 


Promotion for Forest Branch Official } 


Under the re-organization plans framed up by the new B. om 
ernment for the more economical administration of the Forest P 
the Minister of Lands has found it advisable to dismiss Geo. 
Kay, district forester at Vancouver for several years, and 
years connected with the provincial timber department. — 
tion has been filled by the transfer to Vancouver of W. J. Va 
for the past four years in the service of the Forest Branch at 
where he made a good record in charge of the markets bra 
forest service, and of late had been acting as assistant for 
VanDusen, who assumed his new. duties on April 10th, 
vantage of being already well and favorably known to the 
jority of the lumbermen in Vancouver forest district. me! 


Eastern Capitalists Lease Big Mil 


The welcome announcement was made early in Apri 
Canadian Pacific Lumber Company’s large sawmill on Pr 
waterfront—idle for the past four or five years—had b 
by F. W .Reynolds, general manager of the newly organi 
Timber and ‘Shipping and Insurance Agency, Limited, ( 
Eastern Canada capital), with offices at 619 Pacific 
couver. Mr. Reynolds spent several months of last year | on 
making careful enquiry into conditions surrounding the F 
industry, and carried back with him to Toronto the fi 
that the time was ripe for the initiation of a lumber 
enterprise at the Coast, to be conducted along modern 
department. 


The Canadian Pacific Lumber Company plant i is ‘at 
of 150,000 feet daily capacity, and is especially well de: 
timber trade, being able to handle lengths up to 90 feet. Ith 
circular head saws, heavy edger, 14-inch gang, Mershon re 


eight machine planing mill, storage sheds with a capac 


mill is served by three railway spurs and has ampleg t 
the loading of barges. 


Owing to the lengthy shutdown the lage stood i in 
siderable overhauling, but a force of 38 millwrights i! i 
quick work of the absolutely necessary repairs, and 
was commenced April 25th. Only one side will be per 
the carrying out of contemplated betterments, so that 
be limited to about 100,000 feet until the second side _ 
About 125 men will be employed. ; 

Mr. Reynolds has been successful in securing expert It 
to head the several departments. Hale H. Hethering 
manager of the Chippewa Lumber Company, Seattle, 
charge of the lumber manufacturing and wholesaling 
Stout, the mill superintendent, has had years of experien 
on both sides of the line; and J. F. Maloney, in charge 
buying and cruising branch, is thoroughly experienced 1 h S| 
is known to every logger and lumberman in the Coast 
sociated with the Port Moody branch office is J. P. (“Jim 
for the past five or six years assistant Coast representati 
of the American Lumberman, who is starting in to learn - 
business in real earnest. 

Later on, when the manufacturing and wholesaling. brand 
the enterprise are in smooth running order, General Manag 
nolds will devote his attention to organizing the insurance a id 
selling and export departments of the business. The co 
extensive limits up the Coast and may put in camps — 
the meantime the log supply for the Port Moody mill will b 


The agency is associated with a large financial group in 
amongst whom are such prominent men as M. J. Honey, 
Toronto, president of the company, and Richard P. Gough, “0 
vice- president. C. A. Barnard, of Montreal, and J. ce M. Stewart, 
Toronto, are directors. 


No. 1 Independent Forestry- Company, under the- coummaae 


Major D. E. Sprague, the veteran lumberman of Manitoba, left ’ Win-- 


nipeg some days ago, 200 strong, for overseas. 


The following ate 


the officers in his company: Capt. eBitite H. Curry, Lieutenants H. W. — 


MacKenzie, W. G. McNeill, W. E. Hubbs, and R. D. Sutherland. No. 
2 Independent Forestry Company, 100 strong, was under the command 


of Capt. Rex McArthur, with Lieut. J. Stewart and Lieut. R. C. mee 


Lachlan, Jr., an command. 
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BOOTS 


Made in British Columbia 


9.9? 


In making Loggers’ Boots.” ‘Leckie’s” have profited by 


These men have given Boots every possible test—they 
“know absolutely what constitutes a Perfect Boot for their 
) eed - Rees 

wl a work. “Leckie” Makes that Boot. 

Bass 


The “House of Leckie” is practitally a component part 
E the B. C. Logging industry. 


‘ Right here in the heart of the logging business 
_“Leckie’s ” keep in touch with the Loggers’ footwear needs— 

and fill them. 
2 Be, When cin go into your Dealer’s for Loggers’ Boots 
nsist on a ‘“Leckie”’—look for the name on every pair— 
hen remember that the Quality Goes in Before the Name 


Goes On—that’s a “Leckie.” 


LIMITED 
et 4h 


Jnderwood Corona 
Typewriters 


® 


Speed 
Simplicity 
Stability 


~ Dalton 10-Key 
| ami Machines 


Limited 
546 Pender ae West = 


LECKIE COMPANY 


VANCOUVER, B.C. 
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LECKIE'S LOGGERS’ 


Your Profit 


does not depend on buying the 
cheapest stock ,but the stock 
that represents the greatest 
value to your trade and for 
your particular purpose. 


Capital 


is invested in your good will and 
is based on our ability to serve 
you through our intimate know- 
ledge of your requirements and 
the Mill’s ability to supply just 
the stock you need. 


Our 


Our Policy 


in the past of paying the Mill 
full value for their stock and 
placing it where you secured the 
greatest returns insures our 
ability to secure’ reasonable 
service and the right stock in 
these times of car and stock 
shortages. 


Your Order 


when placed with us draws in- 
terest on the surplus of good 
will that we have on deposit 
with the many mills that we 
have traded fairly with in the 
past and means to you 


Service-Quality-Value 


The Great West Lumber 
Company 


400-401 Quebec Bank Bldg. 
Winnipeg - Man. 


It costs three cents to write us, it will save you dollars. 


te ~ 
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Fig. 1—Brack Assembling Department of Mill 


JUMBERMAN 


Fig. 2—No mud sills—posts sit on cement gravel 


Views of the six mile log flume of the McLaren Lumber Co., on Old Man River 


Fig. 3—25 deg. curve, 6 per cent. grade 


Building Six Mile Log Flume on Old Man River 


McLaren Lumber Company, Blairmore, Alta., now Developing Limits on Crows’ Nest Mountain 
and Slope—Methods of Construction Described Herewith 


Early in July, 1916, the above company decided to build about 
six miles of flume for the purpose of transporting logs from their 
timber on Allison Creek to the Old Man River, where they could be 
driven down to the sawmill near Blairmore, Alta. 

The block of timber owned by the company consists of approxi- 
mately eighty million feet of a good quality of spruce and lodgepole 
pine, lying on the west slope of Crows’ ‘Nest Mountain and in the 
Allison Creek Valley. The flume commences in this vailey about one 
thousand feet in elevation above the Old Man River, and traverses 
down the creek through the timber into a canyon and down over a 
series of benches, and thence down the valley through an untimbered 
country to Old Man River. The insufficiency of snow for sleigh 
hauling on’ the lower untimbered portion, and the steep grades (too 
steep for railroading) on the upper end, all went to make this a flume 
proposition, considering that there was an abundant supply of water 
to be had in Allison Creek. 


Method of Survey 


The survey for locating the flume route was commenced late in 
July and carried out along railroad lines, consisting of a preliminary 
traverse followed up by levels ev ery hundred feet, “and where it was 
deemed necessary (along such places as in the canyon and along 
steep side hills and benches) topography was taken by the hand leyel 
and cross-section method. 

The final location line was determined with the aid of the pre- 
liminary contour map, and surveyed on the ground by setting center 
stakes every sixteen feet—the distance between bents—and giving 
the grade cut off on every fifth or sixth stake except in places where 
cuts or high trestles were encountered, when the grade was given 
on every stake. All curves were circular curves, the maximum being 
a 25 degree, which occurred on a 6 per cent. grade. The grades varied 
from 1 per cent. to 13 per cent., the average being about two and one- 
half per cent. 

The survey was conducted by A. H. De Wolf, of the firm of Laid- 
law. & DeWolf, Cranbrook, B.C., and “cost about $200 per mile, Mr. 
DeWolf being on the ground during the first part of construction. 


Method of Construction 


A portable sawmill having an average daily cut of 18,000 board 
feet, was placed at the head of the flume site, with which to manu- 
facture the flume lumber. A small dam built just above the mill di- 
verted the creek into the flume, which commenced at the dam, and 
continued down stream; the lumber being floated down in shipments 


as the work proceeded. ‘The frame work, i.e., the bents, were as- 
sembled from round timber taken from the right of way and along 
the route, and were kept well in advance of the flume box construc- 


tion. They consisted mainly of-two posts and a cap, with cross and 
lateral bracing of poles, and sills being used only where it was found 


necessary, nothing under ten inches in diameter being used for posts. 
The posts were set on hard pan, gravel or rock. The stringers, seven- 


teen fe et long (overlapped on the caps, which were sixteen feet apart),. 


were of logs flatted on two sides at the mill, being sized to seven 
They were floated down in advance of each shipment of 
The bracket arms, braces and sills, all of 4 in. x 4 in., were 


sawed in a mitre by a cut- off saw, assembled at the mill, and brailed 


inches. 
lumber. 


down in sets of three, being held together by pieces off the trimmer. 


A telephone wire was strung along and fastened to the arm under 


the edge of the flume, which enabled the foreman to order shipments 
from the mill as he needed them. A shipment constituted a full bill 
of material for approximately one hundred feet of flume box, includ- 
ing the stringers, and was sent down about four times a day in ene 
order in which it was assembled. 


Details of Fine Design 


The box is of the “V” type, having a right-ahgled Be ae 36 in in. 
slant height, built of two-ply of inch boards placed so as to cover all 
joints. Every foot of the box has a row of nails right aati 
““V,” every other row being nailed from the outside and clinched 
down stream on the inside of the box. This makes the flume, if any- 
thing, more rigid than the “two inch plank and batten” type, on ac-— 
count of not being divided up into 16 ft. boxes, but being continuous. 

The amount of material used was approximately 150,000 board 


feet of timber, and 24 kegs of nails per mile of flume, not including 


the amount of timber used for bents. 
Early in November, while construction was under rapid progress, 


a cold snap set in which stopped all work. The frame work had been — 


Section of completed flume of the McLaren Lumber Co. 
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Jominion Lumber and Timber 
Company, Limited 


We specialize in 


| COAST TIMBER PRODUCTS 
| Fir, Cedar, Spruce and Hemlock Lumber 
| Red Cedar Shingles of High Quality 


Mixed Car Orders Look Good to us. We invite your inquiries. 
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BELTING 


We are headquarters for 


“Leather” “Balata” “Rubber’’ 
FULLY EQUIPPED REPAIR SHOP 


Western Oil & Supply Co. 


107-111 Water St. VANCOUVER, B.C. 


SAGER AXES ave that 


Dependable Quality which makes 
them Superior to all others 


“Sager” natural blue, special chemical process, hand forged and hand 
tempered axes are unconditionally guaranteed. We do not hesitate 
to make this statement and are prepared to stand behind it. For 
many years “Sager” Axes and “Soo Line” Logging Tools have en- 


joyed an enviable reputation in the Canadian Lumbering trade. 


Stocked by all good jobbers. If they are not handled SOO LINE 
in your territory, write us direct. . LOGGING 
TOOLS 


Have a copy of our catalog at hand for ready reference. 


f, 


CANADIAN WARREN AXE & TOOL CO., LIMITED 


ST. CATHARINES, ONTARIO 


List of Sawmill Machinery for Sale 


Item No. 1—One Union Iron Works Upright Resaw, 8 ft. wheels, with 
drive pulleys. 

Item No. 2—One improved Mershon & Co. Horizontal Slab Resaw, 5 ft. 
wheels for 8 in. saws.. These mills were used only three 
years. 

Item No. 3—QOne Jump Cylinder, 10 x 12, Giddings & Lewis make. 

Item No. 4—Three 6 x 8 Jump Cylinders. 

Item No. 5—One Tug Smoke Stack, p-size, 34 in. x 23 ft. x 10 gauge 


iron. 
Item No. 6—One ce Saw Edger. Needs some repairs. Waterous 
make 


Item No. ?—One Smoke Stack, 26 in. x 78 ft., with 7 ft. spark catcher; 
10 gauge iron; 40 ft. 12 gauge to top. ‘ 
Item No. 8—One Timber Surfacer Cylinder Head, 30 in., with side 
heads, 14 in., shop No. 8461, cut No, 202; McGregor make. 
Item No, 9—One Picket Machine. McKechnie & Bertram make. 
ALL MACHINES IN GOOD WORKING ORDER. 


Item No 10—One Boiler, 60 x 14-54-3'%4 in. tubes, 70 lbs. pressure. 
Item_No 11—One Boiler, 60 x12-54-3'% in. tubes. 60 lbs. pressure, 

These Boilers have been inspected by the Ontario Government, using 5 
as a figure of safety. <> 


The Pigeon River Lumber Co., Limited 
Port Arthur, Ont. 


VANCOUVER, B.C. 
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going up ‘at the rate of from five to seven hundred feet per day, and 
the flume at about four hundred. The shutdown found the 
project with approximately three and one-half miles completed and 
two and one-half miles to be done, and with sufficient lumber and 
stringers to complete the job sawed and piles at the mill ready for 
shipping in the spring. f: the project stands, practically all the ex- 
pensive work has been done, and.there remains simply ‘the work of 
assembling the last two and one-half miles of flume, with some cutting 
near the lower end. ‘The estimated cost of the flume, based upon the 
amount of work done (including the cost of two miles of road, the 
dam and the mill), and upon the estimated amount of work to be done, 
is $2,600.00 per mile. 

The McLaren Lumber Company is owned by Lieut.-Col, A. oh 
Peuchen, of Toronto, Ont., and Harry Burns, of Nelson, B.C., 
manager of the company. 
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New Boiler House for Vancouver Lumber Co. 


Capacity of New Steam Plant will be 1500 H. P.—Wickes 
Vertical Water Tube Boilers 

A. B. Pracna, mill architect and designer, Seattle, who has been 
identified with the construction of a number of the leading mills on 
both sides of the line, is now completing the designs and plans for 
the construction of a new boiler house and fuel storage house for the 
Vancouver Lumber Company, Limited, at their Vancouy er plant. 
The installation is to be complete with the necessary conveyors to 
convey the fuel from the sawmill to the boilers, and to and from the 
fuel storage house. The decision of the mill company to make these 
improvements at this time is due to the inadequacy and inefficiency 
of the present steam plant, and to the fact that some of the present 
boilers have outlived their usefulness. The problem facing Mr. Pracna 
was to make these improvements without interfering with the opera- 
tion of the present plant, and this problem was ageravated somewhat 
by the lack of available room. Due to the restricted area it was 
decided to install a vertical type of boiler, therefore in due time the 
mill company placed their order for one 300 h.p. Wickes vertical water 
tube boiler manufactured by Wickes Bros., Saginaw, Mich., and re- 
presented on the Coast by M. D. ‘Haire, of Seattle, Wash. ‘The ulti- 
mate capacity of the new steam plant will be 1,500 rated h.p., the 
future boilers being rated at 300 h.p. each and set in two batteries 
of two each. The boilers are aided with Dutch oven furnaces for 
burning mill refuse. ; 

The building and boilers will rest on concrete foundations which 
are carried on piling driven to hardpan. The building as planned is 
of heavy timber construction, with 2 x 6 crib walls; it is 42 ft. wide, 
72 ft. long, and 50 ft. high from the floor to the peak of the roof. The 
roof is galvanized corrugated iron. Besides the boilers this building 
will house the feed pumps and the necessary steam piping to connect 
with the main steam pipe to engine room and sawmill. For the time 
being the smoke and gases from the initial boiler will be conducted 
to the present smoke connection, but it is the intention of the mill 
company to eventually construct a permanent smokestack of con- 
crete or brick. 


The fuel storage house is carried on piling driven to hardpan, and 


is of heavy timber construction with 2 x 6 crib walls. The building 
is 30 ft. wide, 74 ft. long, and 40 ft. high from the floor to the peak 
of the roof. The roof is the same as on the boiler house. ‘The fuel 
house is provided with hoppered bottoms and the necessary openings 
or doors to permit the fuel- to be readily taken out. In this build- 
ing is also located a steam engine and the necessary transmission 


I want you to give 
this Adt. the 


“Once. Over” 


Mr. SALES MANAGER ! 


Our New 1917 Mercantile Shipping and Routing 
Map is Ready for Delivery 


I won’t go into small details about our map, only to say that it is 10 ft. x 2-ft., 
and covers from British Columbia to Ontario. indexed and alphabetically arranged, 
on Blue Print. 

We show a complete coast line of the Provinee of British Columbia, noting all 
ports of calls made by C.P.R., G.T.P. and Union $.S. Co. boats. This feature is not 
shown on any other company ’s routing maps. 

OUR PRICE IS $17.50, mounted on 3-ply Basswood Board and f.o.b, your city. 
We pay the express. 
no need to say who have bought our Maps, as this would take up a 
we have placed 25 of our Maps with the lez ading, up-to-date lumber 
“Nuff sed”’—only WE WANT YOUR ORDER. 


There is 
whole page, but 
companies in Vancouver. 


C. S. MORRIS, Sales Manager for 


B.C. MAP CO. ”scitsinz”” VANCOUVER, B.C. 


The surplus is carried to the fuel storage house at the top, where ity 


3 Me 
machinery for driving the several conveyors that convey the fuel to 
and from the boiler house. In operation the fuel, which is sawdust 
and shavings from the sawmill, is conveyed through the boiler house 
and the required amount automatically fed to the Dutch oven furnaces. 


is evenly distributed the full length of the vault. The operation thus — 
far is entirely automatic, requiring a minimum amount of attention. 
The fuel is taken out at the bottom through suitable doors which dis: 
charge into a conveyor, which conveys it to the boiler house by means 
of the same conveyor which originally conveyed it from the sawmill 
This procedure, however, is resorted to only at such times as when 
there is not enough fuel coming from the sawmill, or when the mill 
is not running, as at night and on Sundays and holidays. The c capa. 
city of the fuel storage house is sufficient to 6perate the steam Ff plant 
for several days when the sawmill is shut down. When comple ed 
this steam plant, with its fuel handling system, will be one of the r most 
efficient in the province. a ek 
Mr. Pracna is also working on the designs and plans for a p owe 
house and fuel storage house to be constructed by the ~ 
Osgoode Company, at their sawmill plant in Tacoma, Wash. — 
isl house is to be 50 ft. wide, 80 ft. long and 55 ft. high, and ‘is of 
same general construction as the one described above for the ” 
couver Lumber Company. The power house building is to’ ‘be son 
structed of Denison interlocking tile, with 2 x 6 crib roof. The ake 
ing will be 84 ft. wide and 86 ft. long., In it will be housed four. terl: 
water tube boilers, each of 464 h.p., and set in two batteries @ 
each. These boilers were purchased from Chas. C. Moore 
of Seattle, Wash., H. W. Beecher, manager. The smokestack aa b be 
8 ft. inside diameter and 150 ft. high, built of radial brick. The orde 
has been placed for one 1,000 k.w. turbo-generator with barom 
condenser, and provisions are being made for the installation 
future of an additional machine of like capacity, the object Pein 
eventually electrify the entire plant. wr 
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Woods’ Fast Feed Planers and itera’ iM 


. 
as 


Elsewhere will be found the half-page advertisement of ma eae 
adian Fairbanks-Morse Company, Limited, Vancouver, calling tl th ~$ 
attention of lumbermen to the merits of S. A. Woods Company No. 
404B fast feed planers and matchers. The light, repair bill is one f 
the outstanding features of Woods Company machines, which a: 
steadily coming into favor with British Columbia manufacturers wh 
want the best equip in their planing mills. ae eRe ay 

4 te =4 ee 3 
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Mills and Wholesale Concerns Amalga 


Of interest to the trade is the news of the recent consoli iaueon 
the Brooks-Bidlake Cedar Company, Ltd., limber and ee 
facturers, and J. S. Patterson & Co., Ltd, wholesalers, Va 
who for the past nine months have been handling the forme 
pany’s superior cedar products. . The amalgamation | makes 
concern one of the strongest selling forces at the Coast, with ail . 
Vancouver, Powell River, and Beaver River, which manufactt re. 
erades of British Columbia forest products. Cedar bevel sidi 
shingles, as heretofore, will be a leading specialty. The compan 
offices are at 93-907 Rogers Building, Vancouver. Sales ‘Manag T 
Patterson reports that the firm’s prairie travelling representativ 
D. Cooke, is shooting in a lot of good business every ceri 
orders from Ontario. points are showing a steady ‘Sroweieg 
advertisement in this issue. 


‘Blowpiaay 


Our Specialty — 


Years of experience ae - 
us to install work exactly | 
suited to your requirements. 
Put your blow pipe troubles 
up to us and we will guaran- 
tee satisfaction. 


“WESTERN ”’ : 
Blowers and Exhausters 


JOHN K. MILLER CO., LIMITED 


Phone 337 Dufferin St. W. VANCOUVER, B.C. 


Fair 1582 
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WESTERN LUMBERMAN 


The Vaughan Portable Drag- ae 


The Lightest and Most Powerful Drag-Saw Made 


| One man operates it and moves it from cut to cut, while twomen carry it 
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anywhere ee 
~ 20 CORDS IN TEN HOURS ary 
is the average cut. % 
SOME USERS IN THE UNITED STATES 4 
Polson Logging Co. Brooks-Scanlon A 
Potlatch Lumber~Co. Shevlin-Hixon a 
Panhandle Lbr. Co. U. S. Government 
| Wind River Lbr. Co. Bloedel -Donovan , 
4 has : and many others. é 
BUILT BY These machines are designed for CUTTING 7 
WOOD of any kind in any place’under any con- 
a faug an otor or S | ditions to be found in the lumber and wood camps, 
in any kind of weather. . 
P| ; 217 Hawthorne Ave. . These machines have been in use over four years 


PORTLAND, OREGON, U.S.A. 


The A. R. Williams Machinery Co., Vancouver, B.C., agents for British Columbia. 


McKay Quality 


Trap Chains with L-V-L’s 
Pile Chains Toggle Chains 
Log Chains 
Swedish Iron Chains 


Drop Forged 
Rope Dogs 
Lumber Eye Dogs 
Accessory Chain Forgings 


COMMERCIAL and SPECIAL 
Drop Forgings 


Car and Locomotive Forgings 


| Apex Lumber Co. 


Limited 


Timbers, 
Dimension, 
‘Uppers, 
Boards, 


d Shiplap, 
SERVICE ~—Shingles 

| _Mixed or Straight Cars 
"Dominion Big. VANCOUVER, B.C. 


QUALITY AND SERVICE OUR MOTTO. 


Tae ES tk pipet ip a ies Arg eotes ple te: eins! 
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perme McKay Co. 


P ittsburgh, Penna., U.S.A. 
Address our representative: 


John A. Buchanan, King Edward Hotel, Toronto 
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[ Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West -_ - - . Vancouver, B.C. 


Telephone—Fairmont 240 
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The Thin Log Band Saw 


By Angus Barthold 


You band filers who have been filing log saws for a decade will 
remember, | am sure, the time when so many mill owners got the thin- 


saw fever in their blood and cut down the gauge about three. You 
will remember, too, that a great many of those same mill owners— 
niost of them, in fact—were very glad to get back to the thicker and 
more dependable saw. ‘They couldn’t find filers who could make the 
thin boys stand up and take the feed and saw straight lines. Maybe 
you, like me, remember it because you lost a thin-saw job. I lost a 
thin-saw job—lost more than one. At first I simply couldn’t make 
the thinner blades take the feed. 

Well, the day is coming—it is already here in numerous lumber- 
ing sections of the country—when the super-thin blade will drop into 
favor with mill men again; and this time it comes to stay. And here 
is why it will stay when it comes again: Filers have grown more and 
more proficient, and they are going to give satisfaction with those thin 
saws. It is the natural outcome of years of hard work and close appli- 
cation. So the filer who doesn’t get ready for the changes in the times 
may some day find himself hard pushed to keep up with the procession. 

Yes, I lost more than one thin-saw job—and I was considered a 
first-rate filer on the thicker saws. I had been filing 12-in. 14-gauge 
blades prior to my advent in thin-sawdom, and my bosses used to 
point to me and say to visitors: “There is no better filer than old 
Angus there.” And yet I fell down badly when I tackled the thin 
boys. 

When the last thick-saw mill I filed burned down, the owner of it 
decided to keep up with the trend of the times and install a narrower 
and much thinner saw—that is, a saw 10 in. in width and 17 gauge. 
Oh, he had the thin-saw fever in its most virulent form! He talked it 
in his sleep and he talked it on Sunday. He figured that by saving 
1/32 in. of kerf on each line he would soon be a billionaire and a king 
superior in the lumber world. While the new mill was under construc- 
tion he called me into the office dozens of times; and each time he 
would say to me this: . 


“Of course, Angus, you can handle a 10-in. band if you can handle 
a band a foot wide.” 


“Of course,’ I would reply; and I was even surer of it than he 
was. 

Time went on, the mill was completed, and I was given saws that 
were 10 in. wide instead of 12, saws that were 17 gauge instead of 14. 
As had always been my custom with new saws, I removed all case- 
bends, cut down the too-wide factory swage, and resharpened every 

point. 


Then we put a saw on the new mill and started. The timber there 
was chiefly coarse-grained swamp oak, and this kind of timber is espe- 
cially hard to cut. However, that particular saw began its work nicely, 
and the Old Man fairly danced in his delight. I remember his bellow- 
ing above the roar of the mill: “The next saws we get we'll get 18 
gauge!” 

And I nodded my head and grinned like a basketful of ’possum- 
heads. J had caught the thin-saw fever. I didn’t know much about 
thin bands then—but I do now. Oh, yes, I do now! 

I noticed that the new saw was leading slightly into the log. I 
have always liked to see a freshly-sharpened saw do that, for it’s a 
pretty good sign that the blade won’t lead out when it becomes dull. 
Dull saws, you know, usually want to lead out of the log. 

After jubilating a little with the Old Man I went back to the fil- 


BROOKS-BIDLAKE CEDAR COMPANY, LTD, @a"/acturers | 
“© J, §. PATTERSON & COMPANY, LTD. 


CONSOLIDATED 


British Columbia Forest Products | 


Bevel Siding and Shingles a Specialty 
903-907 Rogers Bldg., VANCOUVER, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 


Mills at Vancouver, B.C. 
Powell River, B.C. 
Beaver River, B.C. 


‘that the mill wouldn’t start again until I had given all the other ne 


AA ng a 


ing room and closed the door behind me. I had visions of flowery y 
beds of ease, of afternoons off fishing and hunting, and the like. I had ~ 
just reached the round saw filing-clamp when there came from the 
mill a great, tearing roar that made me think of dynamite and tons of 
{inware. Another minute and I stood face to face with the sawyer, 
and I could hardly see him for the cloud of cusswords that emanated 
from his speaking instrument. -He was scared hali to death and as— 
mad asa hatter. The thin blade, I finally learned, had taken a sudden — 
dive into the carriage; it had ripped off nearly all its teeth, torn itself 
in two, and demolished half the housing we had built around the mill. — 
The Old Man’s feather fell at once; my feathers dragged on the — 
ground, so to speak. Gone, gone were my visions of flowery beds of 
ease; for | began to understand what manner of animal it was that [- 
had charge of. After a short palaver on the log deck, it was decided 
saws a thorough going over on the bench, i 
So I went to work on those saws, and did all I knew to do to ~ 
them. I put work on them that would have made thicker blades stand ~ 
up like soldiers and face the music in perfectly grand style. Dut, in ~ 
spite of me, it was no go; they wouldn't take the feed. As long as — 
they were very sharp and as long as the timber favored them they did 
fairly well, but otherwise—well, it was shameful the way they — 
behaved. To save me, I couldn’t find out what was wrong. Usually — 
they led out of the log the moment they began to get a little dull; and ~ 
if the sawyer wasn’t careful he was sure to cut a board clean off. And 
there was one saw that repeated exactly the performance of the very 
first one. ; “t ae “ae 
I now know that it was what one might call a question of balance 
balance as concerns leveling, tensioning, crowning, and toothing, — 
each of which, an important thing with the thicker band, is a vital 
thing with the thin band. I fought my troubles hard; but fought 
blindly, in the dark, with brute force rather than mental force. And — 
when I had exhausted over and over again the measure of skill I had 
acquired during my years as a filer of heavy bands, I lost the job. I 
didn’t grumble; I considered that my employer had given me a fair — 
trial. But one thing that was against me here was, the sawyer was 
used to the thicker saws, and he drove the thin ones pretty hard. Aa 
My next job also was on thin blades, and I lost that, too. This — 
employer was very hard to please, and in no way like my old em- — 
ployers. a 
You can’t imagine how blue I was over my failures. Always — 
before I had had the finest of success as a filer. Day and night, ta 
remember, there rang in my ears, mockingly, it seemed, those words of — 
praise I had been accustomed to hearing said of me: “There is no bet- — 
ter filer than old Angus there.”, ey a ee 
Hard lines, indeed, came for me. Everywhere I went to look for — 
work they had those 17-gauge saws. It is true most of the filers of © 
these mills were not doing any better than I had done with thin saws, — 
and I could hve stepped into my choice of those jobs; but—I don’t ~ 
know ; in thinking backward over that dark portion of my life as a stw- 
mill man, I think I must have lost my nerve. ; ae 
Then there came an evening when my wife said something about 
our bank account being rather low, and in the same breath she sug-_ 
gested that I try another line of work. During that same minute there 
came flashing into my mind this striking sentence, which I had read — 
somewhere: “The Almighty Himself hates a quitter.” é z a 
I am fairly sure I didn’t sleep half an hour that night. Daybreak. 
saw me bucking up with the determination that I wouldn’t be a quit-_ 
ter. I decided that I would have to get into the filing room of Some — 
successful thin-saw man and learn the business of fitting bands all — 
over again. The idea of Angus Barthold, already middle-aged, going — 
into a filing room as an apprentice, of course, was not without its 
humiliation ; but I wasn’t going to be a quitter. So, after a number of 
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RAILROAD 
LOGGERS 


Cars, Rails, Spikes, Switches 


NEW OR SECOND-HAND 


VANCOUVER EQUIPMENT CO., LIMITED 


VANCOUVER, B.C. 


(Representing Seattle Car and Foundry Company) 
BANK OF OTTAWA BUILDING . Phone Seymour 3657 
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Quality 
Counts 
in 
Your 
Mill 
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S. A. Woods Machine Co’s No. 404 B Fast Feed Planers and Matchers 


How much does it cost to keep your WOODS MACHINE in repair as compared with others in your mill? 


j The saving in repairs, lost time, quality and quantity produced, more than repays you for the difference in 
the initial cost. Ask the man who owns a Woods No. 404 B New Style Fast Feed Planer and Matcher. 


The Canadian Fairbanks-Morse Company, Limited 
Agents for B.C. VANCOUVER 
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M. J. TLAN FRED W. REYNOLDS, Ma R. P. GOUGH, Vice-President, Toronto, Ont. 


Revaguis Ti mber, Shipping and Insurance Agency, Limited 


GENERAL BROKERS 
Marine and General Insurance, Timber, Logs, Lumber, Shingles 
Timber Cruisers - - - Ship Charterers 


Be to announce the opening of offices at this address and the taking over of the 
Canadian Pacific Lumber Company’s Mill at Port Moody, B.C., with a present 


capacity of 125,000 feet per 10 hour day. OPEN FOR ENQUIRIES ; ; : 
HALE H. HETHERINGTON Office —Pacific Building JAMES F. MOLONEY, Jr. 
Manager | Ma 
falas Department VANCOUVER, B. C. Timber, Cruising ed tt Department 


SWING CUT-OFF | 
SAW IRONS 


For Saws up to 84 inches 


Lateral and Vertical Adjustment 


Write us for prices and blue prints 


LETSON & BURPEE, LIMITED 


162 -198 Alexander Street 2 sete h VANCOUVER, B. C. 


Loans on 


| Timberland 

p Bh We h lly d 
Made By Reliable < q facies Based on 37 Year ee 
B. Ce Workmen : ae in timberland and lumber matters. 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


TANKS 
SHIVLS 


Not a matter of Sentiment— 
We want your business on 
Price and Quality Only. 


T JAMES Dr" 


[LACEY JIMBER (0. 


BOILERS 
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Bina dollars spent fruitlessly, I found a pure-gold young fellow 
o understood my woes and gave me the glad hand, as they say. 
[ll never forget one of the first things he told me about the care- 
ful work of fitting these thin log bands. I pass it along here, in the 
hope that some one else may profit by it as | myself profited : 

bem Tt's merely a matter of fineness in the putting-up,” and he was 
inently right. 

eto, make a long story short, | was in that man’s filing room for 
re than a month, working for nothing and absolutely tickled to do 
nd then went back to the first job is had ever lost. I found them 
ng along with an incompetent man, and stepped into his place. I. 
job—held it as long as that mill ran, and here’s how: 

rst, all outside conditions must be exactly right—the mill, the 
‘everything. A bad offset on the carriage, a “crooked rail, car- 
ick out of line with mill, mill out of line with itself, a stiffly- 
straining apparatus, euides too loose or wrongly set, too 
ght on the saw, hitting the log too hard—any one of these 
ies can easily work ruin for the thin band saw. They 
ee thicker saw; but with the thin blade they are no less 


ind | one must know his mill. Different mills and different wheel 
mere different fitting as regards both tension and crown, 
| ly crown. See that the. thin saw doesn’t flap on the back, 
ins too much crown. Too much crown means that there is 
ie back up the cutting edge; it is almost-as bad as too little 
hich weakens the front. Mills that carry their wheels close 
: may better for thin blades than mills whose wheels are far 
eee oen here. 
bench—here i is where the finer points of saw-fitting must 
filer’ s attention in particular. Lumps and ridges that would 
affect a thicker saw are extremely bad for the saw of light 
ese must not be half taken out and half driven through to the 
e side of the blade; they must be taken out completely. The 
hould be followed carefully, and with a hammer of the correct 
Ds hammer whose face is neither too sharp nor too flat. Bent 
st only to be looked for; they are to be epee for they 
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of the foremost causes of the leading which thin saws are prone 
pase teeth, like the rest of the plate, should be leveled from 
“hae from the inside, then from the outside again, to make 
e exactly right. 
tensioning it is the same—a matter of exceeding fineness 
ending pains. Tight spots and strips, under the toothed 
Eeity, come easily, and they make “bullheads” and “snakes” 
come. A great many filers test for tension with the gauge 
tly. in the sag of the saw, and others use a lighter gauge and 
hard pressure. On very thin log bands I use a gauge of the 
le for the.saws in hand, and press down gently. If rolling 
ht. places that show gives me too much tension I take a little 
ways I test the Stoves on the rise with a straightedge; in 
the only infallible way to get the tension right under the 
ny saw. Rolling one line for tension where one should roll 
four is most detrimental ; every inch of the body of the blade 
be open, lively. 
o the amount of tension in these light saws, [ go a little. 
an I would with thicker saws; | carry about all I can and 
ylate level. The thin blades conform more easily to the cur- 
f the wheel, therefore they are not quite so apt to crack as 
avier brothers. But I keep near fracture all the time; one must 
you know, if he gets the very best there is in the blade. And 
y tires as narrow as I dare in any saw; this makes a great deal of 
“me, because narrow tires pull out quicker than broad tires,” 
also makes for a finely-running saw. At least half the front tire 
1 be kept on the wheels while running, otherwise the front quar- 
ye unduly tightened. 


S toothing also is a matter of fine points. Steer clear of too 
| swage; four gauges is enough unless the timber that is being 
nis very soft and spongy. One-sided swaging, one-sided shaping, 
one-sided filing are three great causes of leading. In finishing the 
s with a file great care should be taken, or the pitch of the 
ne point, which is the best part of the pitch, will be filed away. 
ape of the teeth is an important factor in the successful fitting 
thin saws. If the points are too long and slender, they will bend 
ut o of line easily and often chatter in the cut; they may even break 
if 11 a hard knot. The backs should be kept as high as they may be 
without their rubbing the timber, which makes them stronger ; 
Piikcats should be nicely rounded, with the pitch extending down 
4 tat enough to admit of chambering the dust well. 


have heard a number of filers of thin saws say that they couldn’t 
their brazes from cracking. The cause of this is not difficult td 
ate The joint, when it breaks quickly, has either been dressed too 
thereby concentrating the bend, or it has not been dressed 
, which makes a sharp bend on either side of it. I finish dress- 
7saw yaprar-bs with a surface file, and level the joint frequently 
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- <r = T — Tria ae oy 
THE MOST PRACTICAL DEVICE EVER INVENTED 
FOR THE PURPOSE. 
= “a tpg Sota ee Aah 
A Whole Fence Can Be Made Stock and Lightning Proof ina 
Few Hours. 

A few of these Anchors will make a Fence Lightning Proof, 

Hog and Small Stock Tight, Strengthen Corners, Gate Posts 

and Curves, Tie Wires down in Ravines, Strengthen oid’ Posts, 

and save One-third of the New ones in new Fence Construction. 


They are also used to anchor Clothes Posts, Towers, Telephone 
Poles, Hay and Grain Stacks, etc., etc. | 


2,000 Ibs. Resistance When 3 Feet in Ground. 


Order Now for the Spring Fence Fixing. 


F. H. MILLARD 


London Block Z WINNIPEG, MAN. 
W. holesale Lumber Dealer 


Complete Stock of Coast 
: Fir —Hemlock—Cedar—and—Spruce Lumber and Shingles. 


INDEX TO ogi te Ais ated aml 


1 Timb & Trading Co. ... Letson & Burpee Limited ... 40 
yous weorns, D. % ~ A er, rf Long Mfg. Company, 1 AA 50 
Adams River Lumber C ompany ... ..- 8  Lovsted, C. M. & C ompany 49 
Allison Coupon Company ,-- +--+ <:: 33 
Apex Ieumber (Company mas vse Hoc) she 3 Machinery Company of America ... ... - 44 
Atkins) & Company, EB. C..-.. -:: -5-  * Manitoba Gypsum Company ... 10 

McKay Company, James ... hoes at 
Lumber Company, Limited ... 6 McLaren Belting Company, J. (or ‘ 
hoe adoment Connpany a een 2c MelarentLamuited, a). lk: PARI ite 12 
B. C. Map Company .. ce ibe 8G tay Worl and tstiena Nene 41 
B. C. Mills, Timber & Trading Gove. 214, Millers, John kK: ‘ ae 40 
Beaver Board Company .-. (77.3. 18’) Montreal Locomotive W orks, 2h. 45 
Block, Carl .. . ... 42 Moore, Robt. M. & Company ... 42 
Bowman Coal '& ‘Supply ‘Company. Cove Muskegon BoiJer Works ...-... 4S 
Brooks-Bidlake See Com P ITY Aaa Oe. ot oF 
Brunette Saw Milis Ltd. . aid aed ang = RDA dane ba ete: 48 
British America Mills & Timber Co., LTtds2 48 Nie. Pine. timber iGo: 7 
Canadian Fairbanks-Morse Co., Ltd, Ce 30) Paredes Lumber Company, T. M. 10 
Canadian Link-Belt Co., Ltd. .... uw OvaG Philadelphia Textile Machinery Co. 5 
Canadian Mathews Gravity Carrier Co. i Phoenix Mfg. Company ... ... ie re Ps 49 
Canadian Northern Railway... -»- +--.29 Pigeon River Lumber C ompany 35 
canade gts Axe &_Tool Co. ... ia Pink compen Tamited: Thos: ac h2<. vs 12 
Canadas Wetal: CORD ATy eae ots sth) ate Pracna, A. aD A, ce eee eee 42 
Cradock & Company, George Pag pista Ne 9 Pumps & Bowe er Limited ... 42 
¥ A 
Disston & Sons, Henry ... ES ee aG ‘ be een ot 5 ‘ 
Dodge Manufacturing C ompany™ se... Cover Reynolds va Shipping & Ins. Co. 40 
Dominion Lumber & Timber Co. . 85 Rober toni & eae Rete 6.2 ae 2 
Dominion Timber Regulations li Rognon, O. tee a 
Dunlop Tire & Rubber Co. 43 Russell, V incent E. 42 
prance eortarde sau edonkey oe hae * <yiss gh Se pcaman Ree AOE eee 5 
‘ Seattle Machine Works C ompany 45 
athvaiteiCo.5 wltde ore we elec eats els, < 8 Shearwater Lumber Company 4 
General Percale Agency tee eee ees 42 Shevlin-Clarke Lumber Company 5 
Glibert, A. a Shel e) aibcate eae Shuriey-Dretrien: Co.Ltd. sie Onn eb on 7 
Goldie & AreCutioch ‘Co. iy NE: ees MED = Stmonds Canada Saw Co., Ltd.*... ... .. 44 
Goodhue & Co., J. I te a 7 Smith, (C...G Ses AS al ee 2 
Gutta Percha & Rubber Ltd. Cover Gnith Lamber” Gd Sid. Buc \sctcee ho 7 
Great West Lumber Co. . .. 38 Smith Shannon Lumber Co., Ltd. .... Covet 
Great Western Smelting & Refining Co. Cover 
Tallman. Brass & Metal Cots .... ..2 Gover 
Hallman & White ... ... ... ... ... 10 ¢ Thurston-Flavelle Lumber Company 4 
Hay Knife COMER he Peter.. 42 Timberland Lumber Co., Ltd. ... 6 
Heads, W. J. . ar OP ia el cco ee 
Heaps and Séns. wee OP ey ee Ae 5 EA . ‘ 7 55 
Hewitt Company, Gaon hee oy Rye one United Typewriter Company ... ....... 3 
Moei& (Company viy7. fines ht. as oe 48 
Vancouver Engineering Works ... 7 
Ideal Fence Company ... . 15 Ee ee aapaen Company ) 
F ry 29 fancouver Lumber Company 6 
International, Time Recording Co. Nanbarbem Mineaere. Depot 48 
Vaughan Motor Works 37 
Jones & Son, Gaerne tes See ys ei ove 12> Vulcan: [tons Works 40 


Lacey Company, Jas. D. ....... 


yea & Waterous Engine Works Company .. 
Lacey Timber C ran EPS eos es te DED 
4 5 1 
> 


Westminster Mill Company 
42 Western Oil & Supply Company 
By Yates Machinery Co., P. B. 


Langley & Hazlitt ... 
Leckie & Company, J. L. 


42 


C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 
Plans and Reports 
Tel. Sey. 6395 
518 Hastings St. W. VANCOUVER, B.C. 


W.J. HEADS 


MAKER OF THI 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St. W., VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 
STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


MOORE LrIIGHT 


GASOLINE qth 


Robt. i Magee 2 Co. 
VANCOUVER 
2 REGINA: 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 


ness on Coast 


Manufacturers of 


Refuse 


Burners 


, ‘ana L OPS 


We have a pa- 
tent overdraft 
system in our 
burner which re- 
quires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 


(7 op ee A 
ab 
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i TROSITIONS WANTED Cue HELP WANTED cro FOR SALE: 
; BUSINESS ae Ler eue Dee TD Oe 


2 Cents a Word 


\ll advertisements under this department, 2 cents per word for each insertion, No in 
sertion for less than twenty-five cents. Small display advertisements, one insertion, $1.50 
per inch, Four or more insertions, $1.00 per inch each insertion, 

To save bookkeeping, parties not having an advertiging account will please remit with 
copy. Answers to ads. must be sent under letter postage and may be addressed in care of 
Western Lumberman, 910 Hlectric Railway Chambers, Winnipeg, Manitoba, or Suite 212, 
Winch Building, Vancouver, B.C 

\dvertisers are reminded that it is contr ary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economic 
ally do so by having replies directed to a box at our office; the price of the advertisement 
covers the forwarding of letters to any address. 


ns 


FOR SALE—Mereen Johnson No. 24 
Slab resaw band wheels, 50 in. di- 
ameter, 7% in. face, saws 8 in. wide, 

25 ft. 8 in. long, 18 gauge. Used 

very little. Write Box 125, Western 

Lumberman, 911 Electric Railway 

Chambers, Winnipeg, Man. (5) 


FOR EXCHANGE—HAVE SOME 
British Columbia Timber located on 
Vancouver Island which I desire to 
exchange for lumber to be shipped 
to Southern California by vessel. 
The timber is good and the price be- 
low market value. Address “Lum- 
ber,” care of Western Lumberman, 
212 Winch Bldge., Vancouver. (5) 


Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


OREGON & CALIFORNIA RAIL- 
way Co. Grant Lands. Title to same 
revested in United States by Act 
of Congress dated June 9, 1916. Two 
million three hundred thousand 
acres to be opened for Homesteads 
and sale. Agricultural and Timber 
Lands. Conservative estimate forty 
billion feet of commercial lumber. 
Containing some of best Jand left 
in United States. Large map show- 
ing lands by sections and descrip- 
tion of soil, climate, rainfall, eleva- 
tions, etc., postpaid one dollar, 
Grant Lands Locating Co., Box 610, 
Portland, Oregon. (6) 


POSITIONS WANTED 


RIGHT HAND SAWYER WANTS 
position. Five years’ experience. 
One year on circular. Good rigger 
man with small timber. Can guar- 
antee satisfaction. Write or wire, 
). A. Gramm, Amery, Wis. (5) 


A. B. PRACNA 


303-4 Post Intelligencer Bldg. 


SEATTLE 
POSITIONS VACANT Designer of the plants for: 

Canyon Lumber Company, Everett, 

Wash.: Canadian Western Lumber 

SIDE LINE — WANTED SALES- Company, Ltd., Fraser Mills, B.C. ; 
: a ies S SY a ek British Canadian Lumber Corporation, 
man calling upon Lumber, Mills to Ltd., New Westminster, B.C.: Colum. 
sell Babbitt Metals as side line. bia, River | Lumber Companys ay 
‘ i soa Roe. nae = olden -C.; Stimson ill Co eat- 
Good commission. Gtve full par , tle.! Wash. aw a nutinencensinin hee ara 


ticulars as to firms represented and 
territory covered. Address Bab- 
bitts, care of Western Lumberman, 
349 Adelaide St. West, Toronto. 5-6 


pany, Everett, Wash. (capacity 450,000 
_ feet in 10 hours), and others. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


A. D. GLIBERT 


Designer and Builder 
of Sawmills 


Modern Labor-Saver Design 


My services as an ex- 
perienced operator are 


at your command. 
If you are contem, 
plating building a saw- 


mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


Description for 
Paper Cutting, 
Bark and Rag 


Knives, Shear 
Blades 


Send for Price List 


SPECIALIST 


Timber | 
Photography | 


Mountain and Lake Scenery 


LEONARD FRANK 


(Late of Alberni, B.C.) 
525 Winch nee 


VANCOUVER, B. on 


Phone Seymour 2325 


COMMERCIAL :: 41 Nesatives 
PHOTOGRAPHER ition. 
Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. | 


Commercial Photographer 


Lumbermen will find our work ederate a9 
satisfactory. Charges very moderate — 


for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


Every kind, New and Second-Hand, 
arge stock 
san RENEWALS ; ~ 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. f 


FOR SALE 
24 B.C. Timber 


Licenses 


(perpetual) on inland passage to — 


Prince Rupert; also properties at — 
Chilliwack Lake and Quatsino 
All good logging propo- 


» 


Sound. 


Pa eee, 


sitions. 


CARL BLOCK, 
' Peoria, Ill. 


DPT AES ETE 
5 i a 


General Mercantile | 
Company, Limited 


Wholesale -— | 
Lumber 


Manufacturers of 


RED CEDAR PRODUCTS 


922 Metropolitan Bldg., 
VANCOUVER, B.C. 
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“Strength of Gibraltar,” while not our phrase, aptly applies to the 
rubber belting made by us and sold under the name “Gibraltar Red- 
special.” 
afe - fe fe 
It would be interesting to us if you, as a user of belting, would, before 
making your next purchase, get a verdict on “Gibraltar” from some of 


_ your friends. 
fe fe efe 


Ask them if a stronger belt than “Gibraltar’”—one giving more service 
with less loss of power—can be obtained anywhere; if any other product 
will survive heavy loads better; and, if, in withstanding the jerky strains 
consequent on fluctuation of power, any other belt can show a higher quality 
of friction in uniting the plies than “ Gibraltar Redspecial.” 

fe se 

We have evidence aplenty, in the form of voluntary testimony, 
which shows that for strength, durability and general service ‘‘ Gibraltar 
Redspecial” is matchless. In the Biggest Saw Mills, Biggest Pulp and 
Paper Mills, Biggest Manufacturing Plants, one “driving force” is nearly 
always in evidence—Dunlop “Gibraltar” Belting. 

sfe fe 

For Drives, Rotaries, Edgers, Lath and Shingle Machines, or any kind 
of Transmission work, there is nothing better than Dunlop “ Gibraltar 
Redspecial”’ Belting. 


, 


———— 


And what Dunlop “Gibraltar Redspecial’? means to users of 
Transmission Belting, Dunlop ‘‘Samson” ensures to users of Conveyor or 
Elevator Belting. 


DUNLOP 


SDOHEAVY Sette” 


YUM [Mi 


pus fe tg oe Cee 
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The Ever Reliable 


HANCHETT SWAGES 


For 


Band, Gang »». Circular Saws 
STANDARD THE WORLD OVER | 


Built in Sizes and Styles to Meet Every Requirement. 


18,000 in use, or several times as many 
as any other make. 


Write for Special Catalog on Swages ‘‘S-B’’. 
SOLE DISTRIBUTOR 


Machinery Company of America | 
acd stats GRAND RAPIDS, MICHIGAN ss tctuthiing 


Care of Saws Distributors -for Care of Knives — 
Baldwin, Tuthill & Bolton Covel Manufacturing Company Hanchett Swage Works 


No. 25 American Blue Book—Saw and Knife Fitting Machinery—now ready. 


Write us your requirements. Your correspondence invited. 


. RACTICE Forest Conservation by making lumber 
P with saws that do not waste stock — such saws as 
Simonds Band and Circular Saws. Holding their 
tension and standing up to the work as they do, they are 
free from running thick, or thin, or uneven’ lumber. 
When you use saws that tend to make more of your 
lumber grade higher, you will have fewer mill troubles. 


Have you complete information about our 


Inserted Tooth Cut-off Saws ? 


Simonds Canada Saw Co., Limited 


St. Remi Street and Acorn Ave. 


: MONTREAL, QUE. 
Vancouver, B.C. Died tae” St. John, N.B. 


In the U.S.—Simonds Mfg. Co. 
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G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


G. & McC. Co. WATER TUBE BOILERS have connecting 


“nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 


wm 


The “ HILKE” 
umber Piler 


(Patented) 


What would you think of a 
proposition to carry on a pre- 
sent day business by the meth- 
ods employed fifty or sixty years 


ago, such as writing business 
letters with a quill pen, doing 
without telephone, telegraph and 
advertising service, or keeping 
accounts by the old single en- 
try method of bookkeeping?— 
We can readily surmise your 
answer. 


ments which tend towards increased efficiency and decreased fuel bills. 


Yet, are you aware of the 
fact that the old slow, laborious 


3 a 7 = and costly method of piling lum- 
oe. Yg ber by hand in lumber yards is 
oe. AG = just as much out of date as 
i oe 2 Z° the methods mentioned above? 
a g Z. Do you know that the “HILKE” 
Ania 2 = LUMBER PILER, the thor- 
— = =. oughly tried invention Ofer 
& <= practical mill man, will cut in 
og , EN two your piling labor cost, that 
a ; iN it will double your yard capa- 
La . N city and that your lumber will 
‘| . dry better and quicker when 
ras SE. piled with these machines? 


Write for our illustrated booklet, etc. 
Manufactured by 


Seattle Machine Works 


(Incorporated) 
Lander St. and East Waterway SEATTLE, Wash. 


areas 


Made in Canada 


BOILERS 


For Canadians 


ir 
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si “ 


o 
vt 


ye 


( tHE MOND NICKEL CO. || « 
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Because of the severe conditions under which 
small locomotives must frequently operate, , 
they must be built with the greatest care. 
Operation at a distance from shops or other 

: 5 repair facilities is not unusual. 

installations of G. & McC, This class of. equipment must be simple in de- 


Co. Water Tube Boilers. sign to be easily accessible for repairs. 
They are :—St. Paul’s Hospital, Vancouver, B.C._—Two 150 H.P. Boilers. Pe ee epee cee 
: 5 on . ave nec g ch part, and mus 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler be ready for service at all times. 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


Our standard light locomotives embody the 
If you contemplate any alterations or additions to your power equipment, get 


most modern construction, are built for the 
in touch with our Engineering Department, the services of our Experts are hardest service and to do the most work for 
at your disposal. 


Illustrations show a few B. C, 


i] 


hee 
Ata 


the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 


OP GTC el AS 
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The Power of Gravity is Free. Use it | 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing | 
Gravity Shingle and | 
Lumber Carriers convey shingles, | 
boards, siding and flooring, in | 


bundles, timbers, etc., upon a | 


grade of 4 per cent. (4-ft. fall 1 in 
1 00-ft.) 


Canada Mathews Gravity Carrier Co. | 
484 Richmond St. West, Toronto ae 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. - 


For Speed, Ease and Economy in Bucking and Felling 


DISSTON — 


CROSS-CUT SAWS 


sets e : ee ee oe “Se 
ye seaveii pnw 


WM aR ALARM OW 


“*Virginian’’ 


Sizes and types for every condition of service and sectional preference, all backed 
by a saw-making experience of more than three quarters of a century. 2 


Get Our Free Cross-Cut Saw Booklet 


HENRY DISSTON & SONS, LTD. 
2-20 Fraser Avenue =! =:- TORONTO 


WESTERN: LUMBERMAN ‘7 


WHERE BIG PROFITS 
ARE OBTAINED! 


Goodhue 
Belts 


The choice of most 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
along and reliable service under adverse conditions. 


The ‘‘ Acme Waterproof” Belting is made for wet places, and is particularly 
distinguished for this ‘Special work. After once introduced, your sales will 
prea increase. 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. L. Goodhue & Co., Limited 
| Danville, P.Q. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B.C. 


- 


48 WESTERN LUMBERMAN 


Vancouver Machinery 
Depot, Limited 


NEW and SECOND-HAND MACHINERY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on. 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


ee 1155 Sixth Ave. West, VANCOUVER, B.C. 


VESNG Od Miata. 5S Phone—Bay 470 and 471. Night Phone Bay 1518. 
/ 
DON’T 


Judge by Imitations 
The GENUINE and BEST 


HOE 


CHISEL-TOOTH SAW 


SS = Oo ae 


Is made only by 


R. HOE & CO. New York 


The Oldest Saw Manufacturers in America 


Agents: : 
Waterous Engine Works Co., Ltd. . Winnipeg, Man. S 
J. D. McBride - . : Cranbrook, B.C. | 
HOE HAS NO EQUAL Shurly-Dietrich Co., Ltd. Vancouver, B.C. 


Agents for Bits and Shanks only, 


aa RiiE 2 


COUNT THE COST Established f 1904 


of open fires—the risk of property destroyed—the DIMOND STEEL | 


expense of cartage, etc.—and you'll see WHY the | SPECI AL 
For Logging Camps and Saw Mills 


7 > ae i 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Write for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 
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| EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been Horn successfully since. 1904. 


HOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


The Logger’s Electric 
Steam Signal Whistle 


(A Steam Whistle—NOT a Bell) 


Safety 


Guaranteed to be the Fastest and Most Accurate Logger’s 


A Signal ever devised. 
ccur acy Pays for itself over and over again in added output of logs. 
““Safety First!” In the avoidance of mishaps, accidents and 
S d delays its value is beyond computation. 
eas Most easily operated Signal known. 


You always understand ‘“ Toots-E.” 

Her signals are loud, distinct, clear cut. 

The steam pressure of the boiler is behind her “toots” which 
correspond exactly, in length and interval, to the opera- 
-tor’s pressure on the signal handle out in the woods. 
SO EASY! 


Tested to 8000 feet and good for any distance within reason. 


Cc. M. LOVSTED & CO. 


Manufacturers 


704 Alaska Building S E A T T iF E Phone Elliott 2945 


Western Sales Department 


: Malleable Journal Boxes, — Pittsburg Brake Shoes, Frogs and Switches, 
| Malleable and Steel Car Castings, Steel Car Wheels 


The Log Scoots 


when . 


- “TOOTS-E” Toots! 


eae © 
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eel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. ' This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘“‘Long”’ saw mill machinery. 


Let us talk to you before you start to overhaul 


Company, Limited 
Orillia - Ontario 


. 


- 


The E. Long Manufacturing ~ 
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< , 
MACHINERY 


YY 


a ; // 

Is Mill Equipment That | 
re eed / 

Spells Satisfaction 


Whether you operate a portable outht or a 150,000 ft. capacity / 
mill, Waterous Sawmill Machinery will give you results that count _ 
on the right side of the ledger. _It contains all the time and labor / 
saving improvements that modern sawmilling demands. More than _ 
that, every machine, even in our very lightest outfits, is built with ) 
a strength and sturdiness that means years of service more than _ 
you'll get from other makes. a 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line: ~ 


The “New Model’ Bandmill 
Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


Yy —all have been designed to cut down operating 


| costs and to speed up production. 
a v4 We have built Canadian Sawmill Machinery for 
AY yp more than fifty years. We have the experience 


and we have the shops, the biggest in Canada 
t building sawmill equipment, to back it up. 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 


K 
iV 


Yy 
\ 


SIRE 


a 
ve ae is 


3 age | | ; : 
‘he Waterous Engine mited 
B<Citinvur, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
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“Enthusiasm {is the Lubricant | 
that oils the wheels of business” | 


XXXX 
NICKEL 
BABBITT 
USERS 


are enthusiastic 
because this 
metal reduces 


; ; lubrication costs 
e | e 4 ’ 

= Genuine Arctic Metal [FJ seas tongest, 

, c ; and gives them A 

Highest Quality Made cseekect “aniiahes 3 

‘s or - a5, \ 

; Extra Heavy Duty a 43 

; It is a TIN:Base Metal. Contains NO LEAD. It contains no eS 

Every Pound Guaranteed. : lead, runs cool ‘ 

Stocked biy- D; Ackland @ Se? > wvEeines at Gree i 

2 , and withstands . 
€ any pressure. : 
; su Smelting & Refining Co. 
a MILLMEN 146 Dufferin St. E., Vancouver, B.C. | 
3 PROMPT SERVICE OUR MOTTO 

a USE IT. . 


Buy More Canadian Coal, 


We are selling the output of the Oliphant Mines—150 Tons daily now 
and 300 Tons daily after October Ist. 


ROCKY MOUNTAIN COAL 


High Grade Coal for Domestic and Steam Use. 


Only 6 per cent. ash and less than 3 percent. moisture. This coal will keep in — 
the open without any deterioration and if you place your summer stock 
orders with us, we will take care of your winter requirements. 


D.L.@W. SCRANTON HARD COAL | 


We will receive a ship-load of this coal this month at Fort William for immediate deliver 


Write us for prices and terms. 
WE ALSO#aMANUFACTURE THE 


Bowman Big B Lime 


at OAK POINT, Manitoba 
Capacity, 250 barrels per day. = - We sell to Dealers only for Country shipment. 


DAVID BOWMAN COAL &SUPPLY CO. 


461 Main St.—Confederation Life Bldg. WINNIPEG, Man. LIMITED © 


This Label on every Barrel Long Distance Telephone Main 3326 


FOURTEENTH YEAR 


Retail Lumbermen Meet at Brandon 


“Made in Canada” 


| 
“C” CLASS LINK-BELT 


estern {Umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia, Alberta, Saskatchewan and Manitoba. 


JUN E—Troronto—1917 


NUMBER SIX 


Smith Shannon Lumber Co. 


408 Pacific Building 
VANCOUVER .- B.C. 


for Elevating and Conveying 
a MIXED YARD ORDERS 


Rete || INGLES-LUMBER 


ADE with steel pins and side bars, affording great 
strength, enabling the chain to stand heavy loads and shocks 
better than plain malleable iron links 


TIMBERS 


We sell retail trade only 


STRAIGHT CARS SPRUCE 
and HEMLOCK SHIPLAP 


The pin is accurately fitted to the side bars, preventing the pin 
from rocking, and thus the length of life of “C’’ Class Link-Belt is increased. 

Write for Folder No. 306, which describes “‘C” Class Link-Belt in detail, 
and quotes prices. If you wish assistance in considering the use of Link-Belt 
for any elevating, conveying and power transmission purposes, submit your 
problems to our experienced engineers for solution. 


This is the > Mark of Quality 


It appears on every Link-Belt manufactured by us, and is your guarantee of 
reliability in material, workmanship, inspection and service. 


CANADIAN Link-Bet Go., Limitep 


Write for prices 
: MANUFACTURING PLANT AND OFFICES AT 
I 265 W. WELLINCTCH ST., TORONTO 480 Pacific Build; 
Seattle: Link-Belt & Dodge Products Company, 580 First Avenue South. = 
. Portland: Link-Belt & Dodge Products Company, 14th and Lovejoy Streets. Benic ul ding VANCOUVER, B.C. 
; Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 
— 
eos SS = 


RUBBER GOODS 
FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
ae on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 


will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally: reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions, 


Fire Hose One or more of our twenty brands of Fire Hose will be found, not only 
—_—_———._ in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


MONTREAL ~~ WINNIPEG REGINA SASKATOON CALGARY EDMONTON 


i 
| TORONTO VANCOUVER 


VANCOUVER June, 1917 WINNIPEG 
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re A 
i 
= Who Pays the Power Bill? 


Who Pays for Pulleys? 


ae) 


YOU—the Management—pay for the 
power that drives your factory. And, re- 
member—you pay for the power you waste 
as well as for the pover you use. Ex- 
haustive scientific tests prove conclusively 
that the actual cost per year for running 
metal pulleys as against wood pulleys 
averages $5.00 per pulley. 


Dodge Wood Split Pulleys cost 40 per 
cent. less than metal pulleys and are 50 per 
cent. more efficient. They help you cut 
the cost of your power bills. Next time 
you require pulleys see that the 
“requisition” calls for Dodge Wood Split 
Pulleys and not for steel pulleys. 


WOOD SPLIT PULLEYS 


DODGE MANUFACTURING CO., Limited, TORONTO 
WESTERN DISTRIBUTORS OF DODGE PRODUCTS 
The Stuart Machinery Company, Limited, Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. 
Canadian Western Manufacturing & Supply Company, Limited, 


Every buyer 
should send 
forthts book 
mailed Free 
on request 


0 <_~ oS 
AAR B|FARR GAA 
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Assurance of the best results, both econ- 
omic and productive, is found in the con- 
ag o— stant use of ATKINS STERLING QUALITY 
ae SAWS. 


Steel of exceptional quality —that never 
varies—and the best workmanship has 
perfected these universally used Saws. 


Are your results as good as they should 
be? Try ATKINS SAWS and watch the 
improvement. 


ATKINS Service from your usual source or 
Branch House located near you means a 
saving from the start. 


Send for our “W.L.” catalogue 
containing items of in- 
terest to you. 


vo, 


E. C. ATKINS & CO. 


| Factory, HAMILTON, ONT. Vancouver Branch, 109 Powell St. 


Mai 
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SHEARWATER LUMBER CO. caiac | 


MANUFACTURERS OF 


Fir and Cedar Timbers, Rough or Surfaced 


Manager—H. A. H. OLIVER, Agents—OLIVER-SCRIM LUMBER CO., LTD. 3 
504 Pacific Bldg., Vancouver. VANCOUVER, B.C. 


Thurston-Flavelle 


Lumber Company 


Manufacturers Exclusively of 


High Grade Red Cedar 
ne and Shingles 


=—s- O S ] Clear “A” Bevel Siding 
ur pecia Ss Extra XXX Shingles 


‘ “y - . 4 
. Al ve . 4 ‘ _ . x - oo te . eS e , 
fu OT FS EC SY a Le PLT Pre hi Pant r =“ ie 9 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


Offiee and Mills ~ PORT MOODY, B. C. 


Abbotsford Timber | | 
Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS 


FIR LUMBER > 


We can supply limited quantities of CEDAR 


Py ees specialty of :‘Timk nd Large Joists, als pee of 
Flo ing, Cofling, Siding Pinish’ Mesias. xtc, Write s NOW. 


In specially good shape to ¢illiotdars promptly up to cabactty: Mills at ABBOTSF ORD, B.C. 


| 


4 
} 
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| Shevlin-Clarke Company 

| = Fort Frances, Ontario oe 
LUMBER “~ LATH 

; 2 ie 


Sales Office : 


| | 300 Electric Railway Chambers - Winnipeg, Manitoba 


r E, A P S & ° O N S re i. 
Se COAST eae iin 
' Bember and Shingles |! oax Maple 


ig TIMBERS 2 Gum 


Finish Orders a epee AND : Cypress 
WAGON 7 : Elm 
y POH ead Otic — STOCK === Hickory 
| | 837 Hastings St. W.,. VANCOUVER, B. C. OAK —— Cherry 
Ss VENEERS SS ete aim Mahogany 


= Lumber and Timber From ie Yards or in Car Lots 
| Company, Limited Direct from Mill 
We specialize in We Sell on Standard Grade 


| COAST TIMBER PRODUCTS |} sie trp ov nro 


on above Hardwoods to 
Red Cedar Shingles of High Quality 


| _ Mixed Car Orders Look Good to us. We invite your inquiries. D. Ackland & Son, Ltd. 


_| Winch Building VANCOUVER, B.C. Winnipeg, Man. 


5 _ Fir, Cedar, Spruce and Hemlock Lumber 


WESTERN LUMBERMAN 


DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R,. HACKETT, Sec’y-Trees, 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 


Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alb d Saskatch —A Lumber Co., M J 
Manitoba SCM. Lamber Ge, Witnises | 3) le an Yana B. Gi 


Vancouver Lumber Co., Lid. 


AN 


Vancouver Cides Mills, Ltd. 


Manufacturers of 


Pacific Coast Timber 


HEAVY FIR DIMENSION || — Products 


Is Our Particular Specialty 


P. O. BOX 308 ; 
The Heavier it is the Better we like it a3 


We Dress from 1 to 4 Sides up to Vancouver, British Columbia =| 
16-in. x 20-in., 60 ft. | Ete 


Our grade is positively right, and prices will please 


Sales Representatives: pss 2% 


H. C. HODGSON C.G.LIMPRET C¢.G.BOCKUS | 

Timberland Lumber Co., Ltd. 709 yea Pee ha Building x Fiat Edwardes cae aaa a 
innipeg, Man. randon, an. P.O. Box 153: : 

Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. CHAS. PLANT _ R. L. ANDRES : 


. 701 Excelsior Life Building 343 South Dearborn Street 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. Toronto, Ont. Chicago, Illinois. 


¥ 
a 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas.: C. D. McNAB, Manager jy i 
& . @ ° . 
1 r a e in e Fir and Larch Lumber} 
‘aa e 
peg Lath and Mouldings 
We ask Prairie Buyers to remember us when ,placing orders for Lumber Stocks. We nae the goods, and can guarantee the quality 
every time. ‘‘Satisfaction is our Motto.” 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by O.P.R. and G.N.R. Car numbers sent day following receipt of order. 
THE BAKER LUMBER COMPANY, LIMITED 
P. O. Address, WALDO, B. C. Telegraphic Address, BAYNES, B. C. 


— ., ‘ vy a 
b | ‘ vs Se Rys Sa e 
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| The Nicola Valley Pine Lumber Co. 
“THE PINE PEOPLE’”’ 


Pine Lumber is the most satisfactory Lumber. 
Nicola Valley Pine is the most satisfactory Pine. 


| _ "Mills and Office— CANF ORD MILLS, B.C. ‘Telegraphic Address—Merritt, B.C. 


; DISTRICT SALES OFFICES 
bay Manitoba and Saskatchewan: For Alberta: 
ce i 711 McArthur Building, Winnipeg P.O. Box 1590, Calgary, Alta. 
ee E. E. Brooks, Manager Chas. Sine, Manager 


| BROOKS. BIDLAKE CEDAR COMPANY, LTD. Mm/acturer 
“J. S. PATTERSON & COMPANY, LTD. #vlesotrs 


CONSOLIDATED 


‘British Columbia Forest Products 
Bevel Siding and Shingles a Specialty 


903-907 Rogers Bldg., VANCOUVER, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 


eal , Mills at Vancouver, B.C. 
ae Powell River, B.C. 
Beaver cee B.C. 


| a 48 HANEY, C.E., President, Toronto, Ont. FRED W. REYNOLDS, Ma RY Pe GOUGES Vi esident, Toronto, Ont. 
q ‘ 


a | Reynold Timber, ‘Shipping and Insurance Agency, Lintied 


GENERAL BROKERS 


_Marine and General Insurance, Timber, Logs, Lumber, Shingles 
Timber Cruisers . “ - Ship Charterers 


Rt... 
- BES to announce the opening of one at this address and the taking over of the 
\ a Canadian Pacific Lumber Company’s Mill at Port Moody, B.C., with a present 
i capacity of 125,000 feet per 10 hour day. OPEN FOR ENQUIRIES | 


HALE H. HETHERINGTON Office—Pacific Building JAMES F. MOLONEY, Jr. . 


aa Manager Manager 
a - Lumber Department VANCOUVER, B. C. Timber, Cruising and Log Department 


SERVICE SERVICE SERVICE SERVICE 


SERVICE SERVICE 


[| SID. B. SMITH LUMBER COMPANY 


711-712-713 Dominion Bldg... VANCOUVER 


- ALL COAST STOCKS 


Absolutely Devendabic Grades 


f peavice SERVICE SERVICE 


AOIAAAS AOIAAAS 


AOIAAAS 


SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE SERVICE 
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Coupon Books 


for 


MOA = 7g 


the Comissary Store 
are not only a conven- 
ience but they 


Save Time 
and Money 


i / : ‘ 
aY 1se09 mura 
ASIGNVH 


Place your order now 


pel meee et 5 E and let us prove our 
Coast} spot Cooney ). 
Co 


JF DETACHED) Saresom 2 


assertions. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the. best 


books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


Exclusive Sales Agents for 
MOUNTAIN STOCKS 
Rock Creek Lumber Co. 


Pine Common and Uppers 


COAST STOCKS 
British Columbia Mills Timber 
& Trading Co. 
The High Class Mixed Car Mill 
Qualicum Saw. Mills Slocan Valley Lumber Co. 


Superior Quality Dimension Shiplap 
and Boards 


Mountain Common and Uppers—Cedar 
Shiplap Boards and Uppers 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


Do YOU Want an 
Assortment Quick? — 


Cedar, Fir, Spruce | 


and Pine 


WIRE IN YOUR INOUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturers — Wholesalers 


Mills at 


MT. LEHMAN, B.C. 
WESTHOLME, B.C. 
McGILLIVRAY, B.C. 


Rough and Dressed Fir, Cedar, Spruce and 
Hemlock Lumber, Lath, Mouldings 
and Shingles. 


Our Specialty: 
Heavy Timbers, Deep Joists 
Dimension, Boards, and Shiplap 


British America Mills | 


FET 


¥ 


meee 


and 


-—~6Bevel 
Siding 


| QUICK SHIPMENTS 


Company 
NEW WESTMINSTER, B. C. 


Company, Limited 
erew Westminster, BC. 


have 


Silo Staves 


q Spruce Wagon Box Sides 
| Spruce Laths and 


Clear Spruce Lumber 


for shipment with carloads of 


4 ‘Westmins ter Mill 


Saw Mill 


| Lumber and Shingles 
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Red Cedar 


GEO. CRADOCK & CO. 


LIMITED 


169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


Ay 
zg 
¢ 
= 
ul 4 
2) 
4 
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“Double Salmon Strand” 
' Logging Ropes. a 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


J.C. McLaren Belting Co. 


é Limited 


Manufacturers 


of 


Reliable 
Belting 


QUALITY 


Never Varies 


55 Years in the 
Market and 
STILL 
WE LEAD 


MONTREAL ToRONTO 


WINNIPEG 


and Factory: Beaumont Ave., MONTREAL 


Please note the initials of this Company 
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We can furnish anything that you require in green cut, 

live peeled, White Cedar Posts. We ship from the Rainy 

River District of Ontario and Minnesota with yards at 

ger the following points: CEDAR 
POL RAINY RIVER BEAUDETTE PILING % 
SLEEMANS Ontario Minn. , ROOSEVELT . 
PINEWOOD |WILLIAMS 


Let us quote you delivered prices—F.O.B, cars any railway station in Canada. 


srsvoer' sin. T- M. PARTRIDGE LUMBER CO. muxtaroxts, mins 


Three Profitable Lines 


for the Dealer 
All Canadian Products 


hat Is a 
Lacey Report? 


/t is science applied to the meas- 


urement of timber values to produce a 
statistical photograph, so to speak, of a tract of 
timber. When  destrable, it includes a detailed 
contour map accurate enough to plan logging opera- 
tions upon, and always includes a mass of intelligent 
commentary on all conditions of interest to an invest- 
ing or logging purchaser. 


The LACEY REPORT, which is the 


recognized gospel of timber values, 1s but an index 
to the great facilities and resources of this organization in whatever 
pertains to transactions in standing timber—the king of invest- 
ments today. 


iy 


inte WATIONAL TIMB 


‘ nN 


pe 


GYPSOFIBER 


This Wallboard is permanent, economical and artistic. It is a 
nen-conductor of heat and cold. FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 


Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 


purpose that lump lime is used for. 
For white coating it will not PIT. “POP,” or CHIP CRACK. 
Write us for further particulars regarding this new line. 


“Moose Horn” Lime 


Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LTD., “man” 


Send far our interesting booklet. 


) 


CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry Bldg. 
NEW ORLEANS, 1213 Whitney-Central Bldg. 


MACHINERY and TRANSMISSION | 


Wood-working Machinery, Machine Shop Tools, Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 


SUCCESSORS TO TAYLOR BELTING CO. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED s7.s0.61 sere Machinery Dealers 


PHONES—SEYMOUR 952, SEYMOUR 4640 


i 
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Dominion Regulations. 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 

Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
_ rental shall be five cents per acre. t 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, %c. per lineal foot. 


Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


= Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Decca: of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
_ serves up to 5 ,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is solid, 
after due advertisenient, and not more than five years is allowed for removal. Applications for sales of 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 

timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


wee Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, March 23rd, 1917. 
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YOU WANT THE BEST? 


STERN 


“Genuine Oak” 


Engineers’ Supply Co., 


123 Bannatyne 


Hardwood Floors 


Will Swell Your Profits 


Not only. will they bring immediate 
business, but the satisfactory 
received by the builder ties him up to 
your yard as a permanent customer. 


results 


HARDWOOD FLOORS 


can be pictured to the builder as a part 
ofthe finished home. You talk of the 
actual home instead of merely rough 


LUMBERMAN 


FF 


WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited | 


St. John, N.B. 


, Montreal - 351 St. James Street 
Vancouver - - 847 Beatty Street 
Toronto - - 200 King St. West 


64 Prince William Street 


Avenue East, Winnipeg, Man. ae 


“ROSE CITY™) 


RAIN TEST . 


LOGGERS’ | 
CLOTHING 


Raintest Water Repellant Clothing fills 
a long-felt want. While the cloth is not 
absolutely waterproof it is chemically 


treated with a secret process that enables _ 


it to shed wattr for hours. 


NO. 947 RAINTEST SHIRT 
The cloth is olive in color, andis soft 
and pliable. The garment as shown is 
made double on shoulders and sleeves 
and down front, has double back (lower 


portion forming capacious pocket), and — 
_ has four front pockets (two upper and 
A favorite with Bier zs 


two lower). 
cruisers, and prospectors. 


NO. 945 RAINTEST SHIRT eee 


It is 


> 7 2 : rant? color and cloth) is lower-priced. ; 
strips. You get the discussion are double on shoulders and sleeves and 
from price alone. Use Hardwood med Gehr down back, with two front 
. : 2 patch pockets. 
Flooring as your ‘‘ Leader.” It will : 
: NO. 983 RAINTEST PANTS are reinforced on the knees and 
help sell the whole lumber bill. seat, have outside hip pockets,two patch hip pockets, watch pocket, and 


belt-loops. 


_NO. 940 RAINTEST HAT completes the outfit. 


1104 UNION TRUST WINNIPEG 
BUILDING 


THE SEAMANAKENT CO.LTD. 
uy 


CANADA 


110 Alexander Street, Vancouver, B.C. 


Finest Quality 
Split’ Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Pink’s Lumbering Tools 


The Standard Tools 


Boom Chains 
Pike Poles 
Skidding Tongues 
‘Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman~-Wilkinson Co. Ltd., Toronto 


Thos. Pink Co., Limited, Pesibeies Ont. 


Send for Catalogue and Price List. 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 


r. 
- 


$ 
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C. H. Jones & Son aaa 
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POWER-SPEED-SERVICE _ 
WITH DUNLOP GIBRALTAR @| |. 
BELTING = 


YOU CANNOT 
BEAT “ GIBRALTAR ” 


Now, more than ever, because of the great scarcity 
of leather, rubber belting is coming to its own. 


For this reason—and also because “‘ Gibraltar” will give 

you a hundred times more satisfaction than either Leather 

or Balata—we urge you to procure a sample of “Gibraltar 
Redspecial”’ from one of our branches. 


Truly-Canadian 


They are located in Victoria, Vancouver, Edmonton, Calgary, 
Saskatoon, Regina, Winnipeg, London, Hamilton, Toronto, Ottawa, 
Montreal, St. John, Halifax. 


When you procure the sample, cut it open, try to pull the plies 444, : = 
apart, and note the weight of duck, strength of friction. Then com- j 
pare “ Gibraltar Redspecial”’ with any other make of belting. aaNG - 
“Gibraltar” is constructed of the very best duck. The rubber é 6 stag S 
friction is of the highest quality and has adhesive powers second to W // yas IBRALTAR 
: : : - «egxe BELTING 

none. Separation of plies and stretching are unknown in “Gi- 

braltar” Belting. These are some of the reasons why the 

sales of “Gibraltar” have reached their present great pro- 

portions. 


For Drives, Rotaries, Edgers, Lath and Shingle 
Machines, or any kind of Transmission work, there is 
nothing better than Dunlop “Gibraltar Redspecial ” 

Belting. 


Why not get on the right “Belt Line?” 


Dunlop Tire & Rubber 
Goods Co., Limited 
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mt BRITISH COLUMBIA MILLS 


Head Office: (Established 1865) BRANCHES 
Hastings Saw Mill, VANCOUVER, BC 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


B, 


Everything Depenn. on oul 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that every thing depends on quality — 
and only the highest standard can be relied upon to give efficient service. 
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a ‘Made ‘Specially for atl 


High Speed, Here Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 
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The Canada Metal Co., Limited, ":"" Toronto” 
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The Western Lumberman reports in 
| this issue a detailed account of a meet- 
a ing of individual lumber deales which 
Id some time ago at Brandon, Man., the idea of the meeting 
omote better business methods among the individual deal- 
t what was the matter with business conditions and 
1 be improved upon. 
eting was a success was the opinion of the lumbermen 
ly important subjects were discussed. : - 
t that strikes us as being very important is the mention 
f the fact that the farmers in Manitoba must get down 
ng to ensure for themselves a certainly yearly income 
iciently recompense them for their labors in the field. 


tter the retail lumber dealers must play a prominent 
ist endeavor by educative means to show the farmers why 
ag is more profitable; he must show them the value of 
much they will cost—in fact, he*must gather all the informa- 
sibly can regarding silos and their construction. 
D. Moore, of Morden, Man., we are informed, has been 
farmers of his territory along these lines, with the result 
late he has sold ten silos, and expects to sell more during 


stail lumberman sells a farmer a silo he is giving him 
it does him good and the general result is a satisfied cus- 


iés> 

ail dealers will say that it is difficult to sell silos owing to 
of iron and steel that go into the construction of silos. 
there has been brought to our attention a silo that over- 
iculty. This is made of 2 x 4 on end and bound with 
e dealer takes 2 x +6 and makes a bevel on each end, and 
is an eight or nine-side octagon. Of course, this will nor 
etly round surface that a stave will, but farm experts say 
answer the purpose satisfactorily. The ensilage, however, 
to be tramped down a little more. The beauty of this silo 
is the fact that a man can crib up to, say, 20 feet, put on 
pleases, then if his-herd increases and he wants more 
mply goes to the lumber yard and gets enough lumber to 
er ten feet, or whatever he thinks he needs. 


cult, at this stage, to tell where the eventual development 
take place. In Wisconsin there are more than 54,000 silos 
uare miles, or more than one to the mile for country dis- 
districts will take at least 300, so there is unlimited scope 
ness of the retail lumber dealer to secure some of this 
» fact remains, however, without making any claims 
entually be used that, about 7.200 feet of lumber will 
average silo, and if it does come into use, it will 
se for lumber. 
ner a « 


s one way to eombat the mail order game by giving ser- 
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As the encouragement of mixed farming in our Western country is 
one of the aims of the retail lumber dealers, it is thought, with a view 
of starting a campaign for the retail lumber dealer to bring the matter 
of silo construction before the farmers, that the matter will be brought 
to their attention probably by the Western Retail Lumbermen’s Asso- 
ciation, in the form of a moving picture reel or reels, showing a farm 
tun down with wheat-growing; then a dairy farm and the building of 
silos, showing their construction and style. 

This looks like a new development in the lumbering industry of 
Western Canada, and the Western Lumberman believes that the manu- 
facturers will also be very much interested in this new scheme, inas- 
much as the silo without the iron and steel takes about twice as much 
lumber as the other style, and, with the exception of about five kegs 
of nails (and the retailer can sell these as well as not), it is all the 
product of the forest. In the stave silo half the cost goes to the hard- 
ware end. 


The Western Lumberman will be pleased to answer any ques- 
tions with respect to this new silo- Write to the Retail Editor, 910-911 
Electric Railway Chambers, Winnipeg, and your enquiry will be 
promptly answered. 


We understand that as a result of sug- 
gestions made by a number of Coast 
and Mountain lumbermen Hon. T. D. 
ae Pattullo, Minister of Lands, has taken 
steps to ascertain if something worth while cannot be accomplished 
in the way of utilizing more of the waste products of our sawmills 
and box-making plants. To this end Mr. L. B. Beale, B. C. Lumber 
Commissioner at Toronto, has been summoned to the Coast for a 
couple of months in order to conduct the preliminary investigations. 
Mr. Beale has a thoroughly practical mind, and being so equipped it 
may be taken for granted that if he makes a recommendation in favor 
of the utilization of any particular class of waste materfals common 
to sawmills and box plants—and perhaps our woodworking factories 
also—the laboratory chemist or other highly trained expert may be 
called in with reasonable certainty that the proposition will be pro- 
nounced a feasible one. The feeling is general in the lumber industry 
that too much of the log is wasted in the manufacture of lumber ac- 
cording to present methods, but solace appears to be found in the 
trite phrase, “Everyone is doing it.” 


Utilization of Timber 
Waste 


The millman who refuses to bestow some thought upon this 
question of utilization of timber waste is undoubtedly making a mis- 
take—the matter is already engaging the serious attention of pro- 
minent Iumbermen on both sides of the line, who realize the serious- 
ness of the tremendous economic waste inyolved in leaving 25 per 
cent. of the original tree in the woods and the sacrifice of another 30 
or 35 per cent. of the board contents in the process of turning the 
tree into finish lumber. There are those who: say the day is not 
far distant when the lumber industry will practise conservation of 
waste materials after the fashion set by Chicago packers, but the 
dream is almost too good to come true. Our lumbermen have a long 
way to go, yet they may arrive. It should encourage them to per- 
severe if they will but recall that large factories employing hun- 
dreds of hands are now kept busy manufacturing articles from wood 
waste that formerly went into the mill burners, and that inventive 
genius is likely to speed the day when practically everything that now 
goes to *he burner will have a market value. ; . 

_ The latter hope is justified by the fact that mill waste is now 
being turned into pulp, and that oil from waste wood is likely in 


~ the near future to enter into competition with many coal tar products 


ncw in general use. Recently a method has been developed at the 
Forest Products Laboratory at Madison, Wis., whereby sulphate tur- 
pentine from Scuthern pire can be purified and made as acceptable 
as gui turpentine. Possibly it will be found that this process will 
work equally well in the case of fir waste. 

Now that our Coast hemlock has actually become a merchant- 
able wood and is eagerly sought by lumber users as well as Sy our 
pulp manufacturers, the Forest Branch should endeavor to find a use 
for the enormous quantities of bark that are wasted annually. It has 
been stated that B. C. hemlock bark does not contain as large a per- 
centage of tannin as the Eastern article, but we incline to the view 
that any tests so far made have not been yery thorough. Superin- 
tendent Thurston, of the Leckie Shoe Factory, Vancouver, believes 
the percentage of tannin is only about 3 per cent. below the Eastern 
bark, but thinks the cost of marketing would be considerably higher 
owing to different climatic conditions. These.points should be cleared 
up as soon as possible. In this connection it may be worth notine 
that the Redwood By-Products Company, of San Francisco, is sup- 
plying great quantities of redwood bark to the Paraffin Paint Com- 
pany, which is expending half a million dollars in doubling its present 
extensive plant owing to discoveries made whereby the bh 


o : ‘ ark can be 
utilized in the manufacture of several of their products. 
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The inventory of the forest resources 
of Canada is proceeding, says a report 
issued recently by the Commission of 


British Columbia’s Forest 
Wealth 


hand, the reports on British Columbia and Saskatchewan will be pub- 
lished during the coming year. They will be authoritative statements 
which may be referred to with confidence. Mr. R. D. Craig and Dr. 
Whitford will report, inter alia, that, of the 250,000,000 acres of British 
Columbia, 92,000,000 are absolute forest land, and that, of this area, 
33,000,000 acres carry commercial timber. The remainder has been 
burned and is now more or less covered with young growth. One 
half of the 33,000,000 acres which carries commercial timber has been 
partially damaged by fire, so that; of 92,000,000 acres of absolutely 
virgin forest land in British Columbia only about 17,000,000 remain 
entirely uninjured by fire. It is surely evident that we have not got 
to work too soon to make a record of this fact and to inaugurate bet- 
ter methods of protection. 

The stand of merchantable timber is reported by the investi- 
gators to be about 360,000,000,000 feet. It is satisfactory to know that, 
between the railway fire protection system and the provincial ser- 
vice, active measures are being taken for protection. 

The annual growth of timber in British Columbia is five or six 
times the amount of the annual cut, so that, if cutting be properly 
regulated, a great increase in the annual production might be made 
without impairing the permanency of the supply. 

The statement that only a little over one-fifth of British Colum- 
bia’s enormous timber acreage has escaped the ravages of fire brings 
to mind a matter that has been brought to the attention of the editor 
of the Western Lumberman several times, but which was “pigeon- 
holed” in the hope of securing further verification. Several re- 
sponsible lumbermen from the interior of the province have com- 
plained that provincial fire rangers in thetr districts almost invariably 
neglected to apply preventive measures in the case of a fire breaking 
out in a district that had already been burned over unless there hap- 
pened to be virgin timber in the vicinity which might be endangered 
should the wind change. One lumberman made the statement that 
he had walked several miles to the rangers’ cabin to give notice of 
a fire. He found a card game in progress, two settlers having dropped 
in to spend the afternoon with the foresters. In response to his warn- 
ing the lumberman was told, “Yes, we saw the smoke this mornin’. 
Let ’er run—nothin’ to hurt there but measly small stuff.” 

If the instructions issued to these men made light of the im- 
portance of the young growth in the general scheme ‘of reforesting 
burned-over areas, we sincerely hope Hon. Mr. Pattullo, the new 
Minister, of Lands, has found time to revise the rules under which 
the forest protection work will be carried on this season. Fires that 
are permitted to run because only young growth or small timber is in 
the way of the flames will bring appreciably nearer the day when 
the province will be put to the expense of initiating a costly plan for 
the artificial replacement of the immature forests thus carelessly 
sacrificed. In addition there is the reasonable certainty that fires 
neglected in this way will occasionally travel faster than anticipated, 
and by getting into valuable timber cause a loss of thousands of 
dollars. The servants of the Forestry Branch should faithfully ob- 
serve the warning that is so prominently displayed in the timbered 
districts, “Beware of Fire—Put it Out.” : 


Conservation, which has the work in, 


Now that our British Columbia export- 

World Preference for ers can see the solution of their ship- 

B.C. Lumber ping problem in the creation of a pro- 

vincial lumber fleet—the first vessels of 

which are being launched—they are taking fresh heart and are 

giving earnest consideration to plans likely to lead to the building 

up of a demand for B. C. products in the leading markets of the world 

that will to some extent at least be commensurate with the importance 
of our forest resources. . 

For four or five years our lumbermen have been endeavoring, 
with the aid of the Dominion Government, to secure from the Aus- 
tralian Government some form of concession that will enable them 
to enter that market on at least even terms with the Washington and 
Oregon manufacturers, who now control the bulk of the trade. The 
negotiations, which were proceeding satisfactorily, have been held 
up owing to the outbreak of the war, and in the interval new factors 
have been introduced which justify an extension of the original scheine 
of endeavor. 

It is now felt that the closer union brought about between all 
parts of the Empire as a. result of the aid freely proffered by the Col- 
onies to the Motherland in her struggle for liberty and the inviolability 
of treaties has already fostered a great growth of Imperial sentiment 
which will bear fruit later on in the setting up of much closer com- 
mercial relations between Great Britain and her loyal. overseas do- 
minions. Holding this opinion, our lumbermen now think the time 
is ripe to agitate for a preference for British Columbia forest pro- 
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Coast for the Canada West Navigation Company 


be overcome and ship carpenters might be brought | 


; "0a 
ducts within the limits of the British Empire. It is realized 
will take time to bring this desirable,consummation to a s 
issue, the various governments being at present too deeply ca 
with problems arising out of the war to be able to give serio 
sideration to matters of trade policy. ms J 

The proper inauguration of the movement, however, will i 
much serious consideration, the preparation of a large amount ¢ 
and the holding of many conferences, so that it must be hel 
lumbermen are acting wisely in making an early ‘start in tl 
paign to impress upon the Ottawa Government the ad 
lending to the movement its official sanction and heart 
Already the matter has been brought to the attention o 
authorities in such a way as to indicate that our manufactt 
very much in earnest. A fund has been raised to carry on th 
and representatives of Mainland and Island mills have me 
times to map out a plan of procedure. The Allies are alre 
ing plans for establishing a basis of commercial union aft 
and it would seem that the present is an opportune 
bermen to push the claims of their great industry, 
enormous quantities of lumber that will be require 
devastation wrought in France and Belgium, es as 

If a spur to action were needed by our lumbermen. 
activities of United States manufacturers to secure the 
of the tremendous volume of business that is in sight 
pine mills have made elaborate plans to popularize th 
in the new Douglas Fir Exploitation & Export Com 
ing eighty per cent. of the export mills of (Washi 
our manufacturers will find a powerful opponen 
concerning the means at its command may be relied 
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. ; It appears to be a cer 

May Build Ships for Columbia willenaaa 
Britain 
Government in makir 

$10,000,000 to expedite the construction of steel and 
in Canadian yards, to replace in some measure the s 
tonnage being suffered by the Imperial Goyernme 
activity of German submarines. The availability of sui 
almost any quantity at the Coast, and the fact that 
industry has already been developed at Vancouver ¢ 
not lost sight of by the men at the head of the Im 
Board in Canada, who are acting in conjunction wit 
in the United States, where the aim is to construct 0 
steel and wooden ships in the course of the next twelve 
and material can be secured. i 
The great scarcity of steel renders it absolutely 
steel vessels can be turned out in Canada in any num 
must perforce take the place of metal. Very fortun 
demonstrated in-the fine auxiliary power cargo scho 


is most suitable as a shipbuilding material, and plan 
made by the Munitions Board to take full advantage of 
offered by British Columbia yards, which are likely to 
bulk of the great sum set aside by the government. — 
chart, of Victoria, director of Imperial shipping in th 
Capt. J. W. Troup, assistant director, have for the p 
in close communion with the shipbuilding fraternity 
and have received assurances that no difficulty need 

in securing prompt delivery of an initial order coveri - 
vessels providing steps are taken to supply the necessat 
materials. Labor is very scarce in British Columbia. 
a big program of shipbuilding would not alone call for a 1 
of skilled workmen for the yards, but would necessita 
ployment of additional men in the logging camps in get! 

enormous quantities of special length timbers that would ] 
to keep the yards in operation. This drawback very 


East,/but unless the Coast mills—already loaded up with 
lumber—can supply ship material in adequate and susta 
the entire scheme would be interfered with. i 

In order to settle this question Mr. Butchart and Capt. 
May 23rd held a conference at Vancouver with the members. 
B. C. Lumber and Shingle Association, when they were a : 
the hearty co-operation of all the manufacturers in the ] ; 
complish the defeat of the submarine campaign against Brita 
building ships faster than the Huns can sink them. The lumbe 
pledged their united aid in the furnishing of lumber to the shi 
and the Munitions Board representatives went away in a ver 
tented frame of mind. A few weeks hence, in all probability, a 1 
number of contracts for vessels will have been awarded and do 


of new shipbuilding yards on the Mainland and Vancouver. 


will be getting ready to lay keels, while lumbering operations, a 
extremely brisk, will present a phase of activity never before at 
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Now is the Time to Sell Silos 


several years now we have been urging the handling of silos 
ermen on account of the two profits involyed—that from the 
e silo itself direct, and the secondary profit resulting from 
asing ability of the farmer to purchase where he owns a silo 
fa feted on the way to more efficient farming. 

tea number of lumbermen who have follow ed such advice 
greatly disappointed, because they followed the advice in 
nly, believing that they did not need to know anything about 
heir uses to sell them, just as a good many other “lumber 
ve been disappointed along other lines because they have 
n that i it was necessary to ee about homes and houses in 
lumber and building materials. In other words, lumber- 


have thought that to be in the silo business it was only 
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to carry silos in 

> probably re- 

- investment, 

who have 

ndingly into 

ave reaped 

efits from it. 
comparatively ‘3 
every other -~ 
SS, the “‘ser- 
comparative- 
he lumberman, 
ice we mean ‘ 
e than the mere : 
e > with the sale 


vice ‘that justi- 


me 


akes Bere ety j 


ie confront- 
entirely new 
silo business. 


poe as an evi- 
patriotism, has 
e silo into a 
onor and pro- 
which it—. has 
d before outside ty ae ae z E 
vertisements of 

nt silo manufac- 


With the increase in stock raising, 
Saskatchewan, and 


ordinary care it will last as long as a house, 
aE there is no spoilage around the edges. 
2a wat Crop is- 


. B.. Mumford, 


nee Diameter. THeght. 
1 director of a pro- 
et = S dee 12 24 
ollege of agricul- ia 58 
e following: ‘ i. te my 
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nacre of corn 

in a silo will produce 20 to 25 per cent. more beef, pork or 
than when harvested in the ordinary method.” 

s significant that in these directions Mr. Mumford.uses the 
L ‘another, ” as he is taking it for granted that in addressing the 


ult e of this kind of a farm building. 
through the advantage of the stress as is going to a laid 
Jue” of the silo now, nce both for their communities’ sake and 


F country’s: sake, be prepared to meet the requirements of the 


on of some Rare oe a silo. There is no kind of a otis that 1s 


‘both at home and abroad. 


silos became a necessity in Western Canada. 
Alberta are producing excellent results for 
reduces feeding costs, increases flow of milk, and produces more beef as well as a more finished carcase. 
Of all silos, the wood silo is superior from every point of view. 
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s he is speaking to men who have alre ady seen and io Nee 


rer, than none, and, just as the housewife is being urged to put, 
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_ News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


up all of the food that she can against the coming winter, so should the 
farmer be shown the advantage, where he does not already know it, of 
canning his fodder, not only the surplus, but the part which would 
otherwise be a dead loss as far as nutritive value is concerned. 


Steel is high priced and difficult to obtain. Concrete takes expert 
labor, and is expensive to put up ina silo. So it looks as if the wooden 
silo which has always been the best, is also going to be the cheap- 
est and the most readily obtainable by the farmer, if the lumbermen 
are alive to the situation. 


Lumbermen are realizing every day that they need to be better 
informed on their own business in order to keep up with competition 
The selling of silos demands an intelligent 
idea both of their construction and of their use and advantages, just 
as the sale of a house now requires a lumberman to know something 
‘ of the needs of his cus- 
tomer and some idea of 
home construction and ar- 
rangement in addition to 
the mere facts about 2 x 4 
and boards, 

But the point of this ar- 
ticle is this, that whether 
you sell, expect to sell, or 
want to sell silos yourself 
or not, you owe it to your 
country to be well posted 
on them and to talk them 
at every opportunity, just 
as the necessity is on us 
all now to do our bit to- 
ward increasing the effi- 
ciency of our country to 
the maximum to enable it 
to do its share with credit. 

The following letter 
from a retail humberman 
to a silo manufacturer, 
published in the Retail 
Lumberman, KanSas City, 
explaining how this par- 
ticular dealer sold forty- 
two silos in one season 
ought to be interesting to 
dealers just at this time: 

“Dear Sir,—Your en- 
quiry of October 21, ask- 
ing what our customers 
were filling their silos 
with, has been given me 
5 : to answer. - Will say we 
are using whatever the 
customers happen to have. 
Where we sold silos last 


aia a ta take bebe Fea 


ro 
Au 
cat 


Silos in Manitoba, 


their owners. ‘Tests prove that silage 


If costs less, is easy to build, and with 


It freezes less than others, produces the best silage, as spring we got the pur- 
Drawn by Western Retail “Lumbermen’s Association, Winnipeg. shaser : : 
chaser to plant Indian 


corn, but practically all 


Number of cows . . 
silos sold this summer and 


Capacity, 


tons. feed 180 days. 

ae ay fall are full or to be filled 
121 a2 with some of the sor- 
190 50 ghums milo maize, Egyp- 


tian corn, feterita, and 
sweet sorghum. Some of our silos are filled with a mixture of all 
these and then to get them full they have finished out with Johnson 
grass. 
“If they have anything which I know will make sileage that is of 
a carboniforous nature which will balance their protein feed, which 
here is alfalfa, | go after them, but we can raise good Indian corn here, 
and are doing it. It is producing here in this country from 10 to 30 
tons to the acre. We filled one 30-ton silo from 159 square rods of 
Indian corn. We have two which we are going to fill with last crop of 
alfalfa, which cures very slowly for hay at this season. 
“We filled thirteen silos with first crop alfalfa, which here is badly 
mixed with a weed we call foxtail, which is very harmful to the cattle 
feed as hay; but the silo softens the beards and renders them harmless. 


f hott ~o4 = i , i Sas 
a ens 2a at fi a A rs ae 5 ns. hie ed 
dP eee Ma i oe 
. > ae 
18 WESTERN LUMBERMAN O°, x 


We filled some with barley, and some with barley which was about a 
third alkali weeds. One was filled with wheat and two with wild oats, 
all of which have been fed out and are filled again or are to be filled 
with Indian corn. 

“We have sold since February 1, 1916, forty-two silos in this 
county. We believe what success we have had is due to the fact that, 
first, we agreed to give service. The following is printed on the bacx 
of our business cards: ‘\Ve intend to give our customers the benefit of 
our experience in choosing, erecting, and filling their silos. Also in 
feeding the ensilage. In fact, we wish our customers to be pleased.’ 
And then we have proceeded to live up to what we promised. We 
have succeeded in gaining the confidence of our customers and they 
are telling their neighbors and they are all using us as a sort of a farm 
advisor. i 

“\We are formulating rations, passing on their new bulls, going to 
pure-bred sales and picking out animals for foundation herds, advising 
and being followed to buy litter carriers, manure spreaders, ensilage 
cutters, ete. You know the silo makes a*man want to pick up all along 
the line. In fact, our employer instructs us to talk advanced agricul- 
ture, and to be of service to our customers in any way in which we 
may, and they seem to like it. My company firmly believes that the 
more advanced ag riculture is'in its territory the better business will 
be. “Yours for more silos, 
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Costs and Co-operation 
By Robert E. Belt 


Cost records serve three broad purposes: Iirst, they show the true 
cost of doing business; second, they show where efficiency can be 
increased and costs reduced; and, third, they establish a correct basis 
upon which to make prices. Arbitrarily making a price usually results 
not only in a direct loss, but in an indirect loss by reason of its demor- 
alizing influence in establishing unsound trade precedents. A manu- 
facturer owes it to hiimself, his employees, his customers, and his com- 
petitors to determine his costs accurately. Selling blindly a product 
of which the entire cost is not known almost invariably produces bad 
results, not only to the company but the industry as a whole. Your 
most dangerous competitor is the man who does not know what it is 
costing him to conduct his business. 


It is necessary to-day for the business man’s success that he know 
on what products he is making a profit and on what he is incurring a 
loss. Competitive conditions are seriously disturbed where losses on 
one or more products are recovered by profits on other products. 


It is generally admitted that ruinous prices are due more to the 
fact that manufacturers do not know what their actual costs are than 
to a desire on their part to sell at prices which do not yield a fair 
return on the money invested. At times, as a matter of expediency, 
it may be necessary to take orders at prices which return but little 
profit, but in the majority of cases we have found that unprofitable 


prices are made as a result of not knowing the complete cost of pro- 


duction and distribution. 


The Federal Trade Commission in the United States is urging 
business men to give the subject of costs the attention it deserves. In 
its work it has found that a majority of our business failures can be 
attributed to poor accounting and inadequate business information. 
It has found that ‘bad office-methods, inadequate and unreliable costs 
of production and distribution cause a great deal of unfair competi- 
tion and a heavy business death rate. 


Cost information compiled on a uniform basis, apart from result- 
ing in more efficient and economical operation, is an essential for the 
safety, security, and general welfare of an industry. 


My observation has been that the associations that are making 
the greatest progress, that are accomplishing the most, in a legiti- 
mate way, for the individual member and for the industry, are those 
associations where the members meet periodically to exchange infor- 
mation, to compare experiences, to discuss trade problems, and to pro- 
ht by an interchange of ideas and experiences. 


It appears to me that co-operative work of this character is essen- 
tial to the economic and financial Strength of our industries and to the 
full development of our domestic and foreign trade. : 


Competition is recognized as one of the most valuable assets of 
trade. The competitive spirit, however, should be a fair one, striving 


_to see how good a product can be made and how good a service can 
It should not mean ruinous price competition with | 


be rendered. 
strife, altereations, and trade contentions, which sap the vitality of an 
industry, and which are injurious to both capital and labor. If the old 
adage that “competition is the life of trade” be true, it must mean 
something that will develop and promote the life of trade, strengthen 
it, build it up, and be of benefit to those engaged in trade. 


By J. G. Miller 


Lumber needs to be understood by the dealer i in order tobe 
perly sold, 
Ina bulletin issued by the United States Department of 
ture in 1895 it said: “Although wood has been in use for so. 
so universally there still exists a remarkable lack of knowledg 3 
ing its nature in detail, not only among laymen, ais th. 
might be expected to know its properties.” - 
It is needfu] to bear in mind that fact that successful s 
includes cost and sales information. The more detailed dis 
belongs to accounting practice, but from a sales sta ndpoir 
dealer should be convinced that part of his tacks for < doin: 
belongs to judicious adv ertising. i . 
The best practice in salesmanship i is to create a st 
ciency and then look for improvements. 
The very best evidence that lumber needs to bet 
be found in the prefix to grading rules, in which‘it is 
lumber is graded with special reference to its suitabilt 
intended. si" 
A few minutes’ conversation with a prospective 
nishes enough evidence of the substitute propag 
lumberman thoughtful. 
The public can no longer be depended upon - to 
lumber yard to get all building supplies which might 
a institution. As a matter of fact, the public lend 
ewer arguments. It thoughtfully considers accus 
qualities *08 a building material which has well 
throughout history. Thought creates interest, whic 
and thereby. hangs a : sale—not always lunar 


a highly prized luxury. 
To seek, serve, satisfy, is the duty of the live si 
customers, present and prospective. 7 
There is no big business going to develop i in er 
you merely sell when asked for them. 


- 
A layman who knows nothing’ of lumber AL 


other day if “B and Better” meant “Bark and Better.” 


Sell your trade something more than simply bj bu 
sell them ideas, plans, and assistance for their buildi 
= 


Reniember those big concerns that you ‘Say. C2 
ady erties can afford to advertise only becauiie rele 


Tf iy pays the wholesaler and isnt Oae to ad 
you; if it pays the street car company, the gas con 
service corporation without competition to advertise 
of reasoning do you conclude that it don’t -pay you? 

Tell your farm customer who is hesitating a 
proving that a bale of cotton or a bushel of wheat » 
boards, nails, and paint to-day than ever before in th eh 
country. He is bound to see the wisdom of that ae 


New B. C. Lumber Incorpor. 


Since our last issue the following incorporatio 
tions have been announced by the Registrar of Joint S 
Victoria : ce 


_ A. P. Allison & Company, shingle nin facta 
corporated as A. P. fat & Company, Limited. 


Vancouver, partnership. 


Raymond Timber Company, Limited, capital 3 
at Vancouver. 


Whalen Pulp & Paper Mills, Limited, capital $10, |O2,5 


eS 


office at Vancouver. po: 
eS. Anderson & Company, Limited, capitak$2my 000: 7 
at Vancouver. ~ 
Acme Timber Mills, Limited, capital $25,000; heads 
couver, 
Giscome Lumber Company, Limited, of Giscome, B. e 
to the Willow River Lumber Company, Limited, of Wil 
B.C., have taken out a Dominion charter which confers 
powers, In addition to carrying on lumbering in all its-Be 


deal in timber lands, water records, will property, mill si 
carry on the business of a log booming company. es 


couver, 


Bruce Logging & Flume Company, Limited, capital | 5104 00 
office at Vancouver. 
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Individual Lumber Dealers Meet at Brandon 


Hold Get-Together Meeting to Discuss Trade Problems—Was Unanimous Opinion that Dealers Should 
Interest Farmers More in Mixed Farming—Show Them Value of Silos— 
Usefulness of Cut Off Saw Demonstrated 


_ There have been a number of lumber meetings held in Western berman is informed, is far from the case. Some criticism was made, 
Canada, but it is doubtful whether there has ever been one in which but it was not for what the association was doing; it was of more 
so many dealers present participated in the discussion. This is just things that it could do. Appreciation was expressed of the work its 
shat happened at the meeting of individual dealers, which was held at energetic officials had done for the benefit of the retail lumber trade in 
ndon, Man., on April 24. The district meeting of the Westerr Western Canada. 

il Lumbermen’s Association was held on the following day, in the The individual lumber dealers expressed their deep regret that no 
ame city. | representative of the larger interests was present at the district meet- 
_ The main reason for calling together this meeting of individual ing of the Western Retail Lumbermen’s Association. 

per dealers was to discuss the business conditions as they applied individual Dealers’? Session atAnmial 


One very good move was made at the Brandon meeting. This 
was a tacit understanding that the first morning at each annual con- 
vention of the Western Retail Lumbermen’s Association be given to 
the individual dealer, in order that they may get together and find out 


deavor, by Be ssitie the Eeutheins now confronting the trade, to 
prove business conditions generally. 

he meeting was called to order on Thursday at 10 a.m., by T. H. 
k, of Souris, Man., who acted as leader, and a very good leader 
Was, too. Ev erybody had something to say, and Mr. Patrick saw 
said what they wanted to, the subjects being taken in turn, start- 
on the left of the chair. In this way much “valuable information 
gathered by those present, which fully repaid the dealers who 
ided this somewhat unique conference. 


Discuss Business Conditions 


R The main feature of the meeting was, of course, the discussion ot 
us: ess conditions in Manitoba. The first questions asked were: “Are 
ions in Manitoba poor? Are they the fault of the lumbermen, or 
they arise from conditions beyond his control? Can they be im- 
ed, and, if so, what is the best procedure to be followed?” 

he general concensus of opinion was what was needed in Mant- 
Was a waking up in business methods and a campaign of educa- 
endeavor to switch the farmer into mixed farming. It is neces- 
ary ‘to get new lines started, because to-day there are a number ot 
ds in Manitoba where the turn over is not sufficient to give the 
-a living and a decent return on his investment. 


Interest Farmers in Silos. 


Phe answer to the foregoing problem appears to be to advocate 
silos. Every jumberman present at the meeting expressed his 
\debtedness to Mr. W. D. Moore, of Morden, for the able and interest- 


A further view ofthis new device. This machine is easily handled; can be 


: Vee taken down and put in truck in four parts in ten minutes. The 
; he gave on silos—on what they will do for the retail lumber- whole outfit only weighs 500 Ibs. 


the way of increasing his sales. Because silos mean cattle, that 
all a farmer’s eggs are not in one ‘basket. It means that if the 


whether there are any particular topics that they desire to have dis- 
It cussed at the general meeting. This, we believe, is a mighty good 
move, and again we do not think it has ‘been caused by any feeling of 
antagonism ; it is simply that the individual lumber dealer realizes that 
his interests and the larger ones. while identical as far as making a suc- 
cess of the lumber business is concerned, have’ different problems to 
contend with in many ways. 


p fails, the farmer Sti has some returns from stock and milk. 
that the farmer, when he has a silo, needs more barns and more 
. It means when you have persuaded a man to buy a silo you 
ve done something to that man which he will eventually realize 
favor, and doing a favor is the best exemplification of the word 
TICE that most of us know. 

_ request was made to the Western Retail Lumbermen’s Asso- Want Own Members to Address Convention 

n, who held a meeting at Brandon the following day, that they Another good point brought out at the Brandon meeting was the 
nto this matter very fully and that they appoint a committee to suggestion that at the next annual meeting less speakers be imported 
< into this problem in all its different phases. No names were and more use be made of their own members.’ The retailers thought 
1 ae as to whom the committee should include, but the Western that they were getting lots of theory, which, so far as it went, is all 
un berman has been requested to make the suggestion that such a right, but what was wanted was the expressions of men on the firing 
mittee should include in its personnel \V. D. Wowees of Morden : line—men who are actually doing the work, and who have made their 
. M. High, of Killarney, and A. W. Tanner, of Maryfield. mistakes, rectified them, and now are better able to give service to the 
Numerous other points that came up for discussion were passed consuming public, “Sitting at a nice mahogany desk in a cool office,’ 
to the association for investigation. said one dealer to the Western Lumberman, “is a pleasant task, and 
It was thought in some quarters that the meeting of individual the man doing it can say how things should be done, but the man in 


ers was antagonistic to the association. This, the TAT asneee Lum- the country who has got his hands full of slivers passing the lumber 
. \ out, or who has a headache trying to persuade the local grain growers 


, why they should patronize him is the man who knows the practical 
. rae part of the retail lumber business. 
TS pe One has to go a long way before one meets with a better retail 
mo Se i = lumberman than Mr. Tanner, of Maryfield. All who listened to his 
eG 4 F P ‘se talk on how to combat the increasing competition from the mail order 
ds. he a". i i in, I houses did so with astonishment that there was one in Western Can- 
ee * ste — = ada who was not bothered with competition of this nature. Mr. Tan- 
4 f | ome aee =oner, in his address, explained why this was so. The Western Lumber- 
ey (EX, { ie «=n hopes, at an early date, to publish an article from Mr. Tanner 
Se Fe Ve Sea an L Aaa upon this subject. We can guarantee that it will be well worth read- 
i pee & a ee fie ee ing. Look out for its appearance. Mr. Tanner knows how to beat the 
~a Oe aa —"¥ <— ms a 2 mail order people to it. 
sy te oi <i Bis: pate S te 5 A Cut-off Saw for the Dealer 


The dealers at the conference discusse acer PRT one 
Ingenious contrivance adopted.by the Lumber Manufacturers’ Yards, Limited,  _.,,,. Rae Sater *s a Bis A a h id ; a eh of a cut-ofl 
Re ina, Sask., to dispose of overstock of 2 in. plank, etc. It will be noted Ce ‘ < “3 and odd 10Ds. ere was a demonstra- 
ae that the power is supplied to the cut off saw from the back tion by a member present, showing how a company used its car to 
wheels of the automobile. supply the power. Chis demonstration was along the lines described 


re - J eae 
== tes - Eo hb the 


A. B. Estlin, Melita, Man.. director of the 
~ Western Retail Lumbermen’s Association, 
who attended the Brandon confer- 
ence of retail lumber dealers. 


N. G. Neill, secretary of the Western Retail 
Lumbermen’s Association, who delivered 
an address before the district meeting 
of the Association at Brandon on 
“Association Work.”’ 


in an article which appeared in the July, 1915, issue of the Western 
Lumberman, wherein we published an article entitled, “Tnitiativeness 
That Swells the Profits of the Retailers.” We have been requested to~ 
republish this article, which we do herewith: 

“The Lumber Manufacturers’ Yards, Ltd., Regina, Sask., last 
spring decided that they had an overstock of 2-in. plank at several 
yards, and were looking for a way to turn this into stock which would 
be more quickly disposed of. The cost of loading and re-shipping this 
stock made it quite evident that this would not pay, so we got the idea 
of ripping the material to the required size in the yard. \Ve started to 
experiment at Regina with a self-contained sawing machine; by that | 
mean a saw bench, with small gasoline engine bolted to same, such 4s 
is commonly used by contractors, but we found that this was not 
quite satisfactory, because to get sufficient power we would have to 
buy a machine of at least four or five horse power, and this would 
weigh too much to be easily moved from town to town on bad roads. 
We have an old Ford car—1911 model—which was not in use, so the 
idea occurred to us of using it for power to drive a saw, and here you 
see photographs of the results. This machine has given us splendid 
results. We had a lot of plank on the Grand Trunk line. This has all 
been ripped up into 2 x 4 and 2 x 6, and is being sold, whereas some ot 
this material was dead stock before being ripped. One of our super- 
intendents loaded the machine at Fort Ou’Anpelle one morning. drove 
to Edgeley, which is 24+ miles distant, set the machine up, and ripped 
7,000 feet b.m., 2-in. plank, into 2 x 4 and 2 x 6, reloaded the machine, 
and drove to Avonhurst (seven miles distant) that evening, and set the 
machine up again, to be ready for work next morning. 

“You will see from the photograph that the power is taken from 
the two rear wheels of the ‘Ford’ and transmitted to a countershait, 
which is attached to the front of the saw bench frame, where, in turn, 
we have a 20-in. pulley driving on to a 3-in. pulley on the saw mandrii. 
This running the car at normal speed gives us a speed at the saw ol 
about 3,000 revolutions per minute. We are using a 12-in. saw, No. 12 
gauge. vSe 
“The driving pulleys on the car wheels are built up and turned to 
the size of the iron rim of the car wheel and tapered on the edge, so that 
they sit snug under the wheel and cannot work loose. They are fixed 
to the spokes by four hook bolts, the hook end catching the spoke, and 
is tightened up from the outside. 

“The bench itself is just a home-made affair, which a country car- 
penter put together for us, and is built out of 4 x 4 frame and maple 
flooring for top. This machine is very easily handled, being very light. 
It can be taken down and put in the truck in four parts in about ten 
minutes. The whole outfit, including bench, countershaft, pulleys, and 
belting, weighs only 500 pounds. So you will see how easily it can be 
hauled from place to place. : : 

“The Lumber Manufacturers’ Yards, Ltd., is one of those go-ahead 
concerns which are so few and far between -throughout the prairie 
provinces of \Vestern Canada. They are unlike many of the judges, 
who sit in the same kind of a room that the judge sat in 500 or 2.000 
years ago, and they are always looking back for euidance in their day’s 
work to precedents of the past. Progressive farmers and lumbermen 
are now studying the great problems of supply and demand, marketing 
and distribution. So it is that we discover the lumbermen who are 
progressive in every sense of the word are able to make new discover- 
ies which help them to very materially swell their profits. Such a pro- 
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cedure as that outlined above would have been laughed at as b ing 
ridiculous and unpracticable by the lumbermen of a few years ago.” 

Amongst those present at the brandon meeting were the follow: 
ing: Mr. Bronstone, Niverville: Mr. Carndutf, Napinka: Mr, !lamilton 
Crandell; Mr. Fraser, Kenton; Mr. Istlin, Melita; Mr. Moore, Mor 
den; Mr. Springate, Winnipeg; Mr. High, Killarney; Mr. Start, Gren 
fell: Mr. Bronsden, Hartney; Mr. Patrick, Souris: Mr. Wood, Teulon 
Mr. McDonald, McAuley; Mr. Tanner, Maryfield; Mr. Sawyer, A ex 
ander, and Messrs. McDiarmid, Wade, McGregor, and Campbell, 
Brandon. Mr. N. G, Neill. secretary of the Western Retail Lumbe 
men’s Association, Winnipeg, and other officials were also in atte 
ance. ‘ oo aa 


“Delivering service to your customers is buying insu 
future business. It is an investment that never fails to return it 
dividends.” ee 

This was the way that H.R. Isherwood, of Chicago, of th 
service department of the National Lumber Manufacturers’ 
tion, described the latest move of the retail lumber dealers of 
to improve their merchandising facilities, and he continued 
powerful advocacy of newspaper advertising: OF eee 

“Advertise your yard, your material, yourself, and your | 

», - , + g 
Good advertising space is the best buy in the American mark 
Your local newspaper offers its space for advertising for sa 
as you offer your merchandise. Your local newspaper sho 
of your best friends and assist you in developing your busin 
will gladly furnish you suggestions for advertising. Sr 

“If you are well posted in your own business you knoy 
can sell cheaper than the mail order house, the ready-cut h 
make a good profit. Figure out the bill of lumber and adve 
you can do it. | ee 

“To render proper service to your community, as your 
deserves, is an investment, not an expense, that will inert 
ee your efficiency, your standing in your community 
profits.’ - * pr ile 


ra 


Some Mechanical Logging Devices 
Mr. D. C. Magnus, of the Babcock Lumber Compam 
recent Appalachian Logging Congress, delivered a ver in 
address dealing with mechanical logging devices. We f 
herewith an extract from this address: °; San Rie oy 
“Are, we, as loggers, keeping pace with the other gr industrie 
of the world? Is it not a fact that the lumbermen are being o itstrif 
ped by their own industrial competitors? He must do of the 
work with power-driven machines. ; - 
“For instance, the sickle, the knitting needle, the old har 
the needle and thread, the coal pick, and the cross-cut saw 
rocked in the same cradle. The sickle has developed into a re 
knitting needle into a great factory filled with humming spi 
needle and thread into a sewing machine, the coal pick i 1to 
ter, and the old cross-cut saw has remained a hopeless ¢: 
years. pda 
“Ts it possible for the old cross-cut saw to form an armor that 
not be pierced by the scientific brains of thisage? ~ 
“The cross-cut saw is not the only tool to which we she 
our heads in shame. Several weeks ago we were moving « 
railroad grade and found a kit of stone tools that were u 
prehistoric race. Among the number there was a stone axe. 
was similar to the one we use to-day, with the exception 
stone and having the handle attached on the outside. Is it p 
that we must cling to that old stone model forever?. Shoule ¥ 
make some great effort to get an electrically-driven tool to 
least a part of its uses? ee 
“We are living in an age when it requires a number of indi 
to compose an efficient unit. The backwoods cabins are b 
landmarks and the cave of the hermit a curiosity. a 
“Co-operation and concentrated effort must be made if we wv 
have our ideals become realities. as 
“The loggers realize that they can’t compete with the other inc 
tries. They should begin now to fortify themselves against the 
labor problems which are sure to come. . Pa Fee 
“The time has passed for a lumberman to be content to ~ 
man at the helm of the logging end of the business who is not wor 
of a greater title than ‘brush man’ or ‘woods hich.’. pEt an. 
A shrewd business man said to me after going over a loggir . 
operation: ‘I am surprised to learn of the responsibilities of a loggi 
superintendent. To be efficient he must be a timber cruiser machin- 
ist, civil engineer, diplomat, and psychologist.’ cal = 


“The lumberman’s slogan should be ‘Scientific logging,’ and I 
should put forth every effort to get men to conduct it on scientific 
lines.” 9 ae 


Canadian Woods for Structural Timbers 

é The Forest Products Laboratories of Canada, established at Mont- 
real by the Department of the Interior, in co-operation with McGill 
University, have undertaken an investigation of the woods of the dif- 
ferent species of trees in Canada so that reliable and authoritative in- 
- formation may be available as to the strength, durability, and other 
_ qualities of Canadian woods and their adaptability for use in struc- 
tural work and manufactures of various kinds. Such investigations 
have only begun at the Canadian Laboratories and the only Canadian 
species in regard to which fairly complete information has been ob- 
Eis ed is Douglas fir, but as there is a special interest at the present 
time in information in regard to structural timbers, particularly in a 
son iparison between Canadian and foreign timbers, it has been con- 
ered advisable to issue a preliminary “study on structural timbers, 
e the information now available from many sources and particu- 
y the results of investigations made at the laboratory of the Forest 
vice of the United States.. It will be found that Canadian tim- 
rank high for structural purposes. The results of an exhaustive 
‘ies of mechanical and physical tests of Douglas fir made at the 
Forest Products Laboratories of Canada are now in coursé of pub- 
cation and similar tests of other important Canadian woods are in 
gress, the results of which will be published as soon as they are 


Definition of Structural Timber 


Broadly speaking, all wood which is so used that its strength is 
ctor of first importance may be called structural timber. In-this 
liscussion, however, we shall pay special attention to the woods which 
por anay be, used in building construction. No special mention 


nes; fe the discussion is limited to coniferous woods: Lower 
ight rates and recent specifications by the Canadian Government 


_ Douglas Fir—This shows a view of the typical big, clear trunks which 
are characteristic of Douglas Fir. 


nd by certain of the large corporations providing that native wood 
sh ould be used in preference to imported species will probably result 
in an increased use of Canadian woods, especially Douglas fir. » 
~ Canada’s present supply of commercial timber has been estimated 
at from 500 to 800 billion feet, board measure, covering an area of 
+ _ approximately 250,000,000, acres. ‘This estimate, which is about one- 
lf the forested area of the Dominion, refers only to saw-timber ; 
material suitable for pulpwood, firewood, poles, etc., not being included. 
- British Columbia, with 50 million acres containing 400 billion 
eet, board measure, has more large saw-timber than any other pro- 
nce in the Dominion. In 1915 more than two-thirds of the total lum- 
r cut of the province was Douglas fir, with red cedar, 8 per cent. ; 
pruce, 8 per cent.; western yellow pine, 5 per cent.; western larch, 
er oo western hemlock, 3 oe cent.; and the remainder mostly 
The Coast region of 
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British Columbia contains the bulk of the best timber; Douglas fir, 
western hemlock, western yellow or soft pine, spruce, and western 
red cedar being the important species. The interior produces spruce, 
Douglas fir, western yellow pine, mountain fir, and lodgepole pine. 
The quantity of lumber cut in this province was very much below 
normal in 1915. 

Alberta is estimated to contain 5,400,000 acres of commercial saw- 
timber, amounting to 21,000,000,000 feet, board measure. In 1915 
spruce formed almost 80 per cent. of the timber cut, lodgepole pine 
and jack pine, 17 per cent.; and Douglas fir, tamarack, and hardwoods 
the balance. Englemann spruce, white spruce, mountain fir, balsam fir, 
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View showing Western Larch growing in British Columbia. 


lodgepole pine, Douglas fir, tamarack, jack pine, and black spruce are 
the important species growing within the limits of the province. 

The Northwest Territories and Yukon have no commercial forest 
areas at present, and for the future can hardly be expected to supply 
more than the local demand. 

Saskatchewan’s timber area is 3,584,000 acres and contains about 
14,000,000,000 feet, board measure. The lumber at present cut con- 
sists almost entirely of spruce with a very small proportion of larch, 
jack pine, and poplar. 

Manitoba contains some 1,920,000 acres of saw-timber land with 
about 6,850,000,000 feet, board measure, of-timber. Spruce formed 93 
per cent. of the lumber sawn in 1915; tamarack, jack pine, and bal- 
sam fir being the other coniferous woods reported. 


The Retail Lumber Dealer and the Substitute 


J. Crow Taylor, secretary of the Kentucky Rétail Lumber Deal- 
ers’ Association, discussing the attitude of the retail lumberman with 
regard to substitutes, says: 

When a retailer takes up with the handling of everything going 
into building operations he is these days confronted with the question 
of lumber and its substitutes. He finds on the one hand that the lum- 
ber fraternity is appealing to him with all the strength at its command 
for loyalty to Iumber‘and asking him to push lumber energetically in 
opposition to substitutes. Some even go so far as to say that the retail 
lumbermen should not turn a kindly eye to substitutes in any way, but 
should treat them as general enemies 

This later idea is a one-sided argument. The retailer has a natural 
loyalty to lumber; you can’t take it away from him, and there is no 
need to urge for it. At the same time the retailer should be broad 
enough to know that wise counsel to his customers is the proper atti- 
tude for him to assume toward the use of substitutes. \When a pros- 
pective builder,comes to him for advice he should consider the welfare 
of the customer first. 

No matter how strong a friend of lumber a man might be, there is 
no more certain way to give lumber a black eye than to advise its use 
where other material would be better. 


; 
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How I Got the Business and How You Can Get It 


Former Mail Order Business Man Tells Retailers How to Make a Success of Their Business—Must 
Analyse Public Opinion—Says it is Necessary to Quote by the Piece: Quoting by the M. 

Feet is Antiquated—Sell the Idea of a Home First, then the Materials by the Piece 

By W. C. Funk 5 


order business. 
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To-day I am here as a friend. When I resigned from the com- 
pany that does not belong to the trust (cash only), | left the mail 
order business for good. Jriefly, I shall tell you why I left the mail 


It was not because of hard work, work after business 
hours, and an uphill task to land every order, but because of having 


convinced myself that lumber is too bulky a product to distribute eco- 


nomically direct to the consumer, 
reasons. I shall speak of them later. 


ness made money. 


\ 


Of course, there were other 


To the enthusiasm, energy, and inexperience of youth | laid the 
blame.for having started in the wrong business, but any business that 
made money had something to commend it, and the mafl order busi- 


as follows: 
When extras are wanted they cannot be delivered promptly by 
the mail order company. 
No changes can be made after a house has been started, without 
inconvenience and unnecessary expense. 


materials to job before they are required for use. 
yard they are hauled to job as needed, without damage by weather. 


Another delay through correspondence; also the excessive cost of 


The uncertainty of delivery and usual delay. 
Distance separating those in case of controversy. 


Nevertheless, it had its disadvantages, which are 


Where the dealer is progressive and has sufficient business to 
maintain a yard that is really a lumber yard, there is no real or large 
saving. 


No improvement in grades. 


The customer cannot see before buying. (In many instances this 
is a decided adyantage. ) 
The customer is at a disadvantage because of haying to haul all 


When dealing with 


securing enquiries through advertising, and , again, excessive cost of 
doing business. 5 
Mr..Funck said that before any man could hope to make a lasting 


success he must become a thinker. 


Tle must visualize his work. 


In 


their relations with their communities he wanted to know if they had 
ever asked themselves these questions: 
1. What do the people in your community think of you as a busi- 
ness man? : 
2. Are there any wrong impressions in the minds of the people of 
your community regarding your business? 
3. How does the community feel or think about your business, 
not individually, but the lumber business as a whole? 
4. What is being said about you as a retail dealer by your com- ° 
petitors and enemies (not “dear enemies” this time) ? 


He said that none of them could answer these questions un 


less he 


had taken the time to secure an outsider’s viewpoint, but because he 


had been an outsider he could answer some of them. 


Referring to the 


second question, he said that the public had been given the idea that 
all lumbermen belonged to a trust, and the mail order houses had 


capitalized that idea. 


Ie asked the members what they were doing 


to overcome these false impressions, and told them that they had at 
their command a thousand arguments—a few advertisements compar- , 
ing the cost of lumber to-day with the cost of farm products, and simi- 


lar comparisons five, ten, or fifteen years ago. 


They could advertise 


themselves by washing their windows, buying some new _ shades, 


the consumer likes a busy man. 


They could carry the advertising idea farther by not allowing the 
teamster to run over lath or piling sticks, squaring up piles before 
they got off them; keeping their offices attractive and clean, so that 
they will offer a welcome to the farmer and his wife; by not waiting 
for business, but going out after it, finding out who is going to make 
improvements and helping him with the plans; by taking nothing for 
granted, but going after business before it reaches the point of com- 
petition; by going out of their way to serve their customers; by mak- 
ing opportunities to help the farmer when none presents itself; by 
taking an active interest in everything that takes place in the com- 
munity ; by speaking to everyone and making it their business to know 
every man, woman, and child in the community; by driving out into 


the country and talking to the farmers about their business. 


Mr. Funck emphasized the need of quoting prices by the piece 


* Abstract of address before Western Retail Lumbermen’s Association, (Spokane, U.S.A.) 


--sweeping out the cobwebs, cleaning up their offices, burning their old 
calendars, putting in a store front, displaying doors, windows, finish, 
and a number of other things—in fact, do anything to keep busy, for 


\ 


‘nical terms he uses examples and makes comparisons. For 


¥ 


aS 


Re 
and not by the thousand—a man who wants a hardwood floor in ¢ 


a 


it will give them. They create the desire for the car and then. 
makes itself. vy ae 

The average home, he said, is sold by selling the mate 
go into its construction, but more of them would be sold if the d 
sold the idea of a. home first.and then the materials, not by € 
thousand, but by a price for the complete structure. + siged a 

In company with E. Nelson, of Nez Perce, Idaho, Mr. Funck 
went through the forms of selling a house, from rough ple 
Mr. Nelson produced. He had real plans drawn, made 2 
which he convinced the buyer had come about through su; 
himself or his wife. He dodged questions as to how much the 
was per thousand, and finally agreed to furnish the piageie: 


a 
’ 


for a less sum than the farmer had determined to pay. 
He said that the methods shown were those used by 
order house, but that the dealer could take the business eye 
using the same methods. esi 
Another point he drove home was that the dealers had 
the fact that the mail order houses do their most effectiy: 
ing the winter months, when the average retail dealer is 
effort at all to get business. These are the months when th 
sown—when the creative work is done. Said Mr. Funck: “Th 
“ . a < a me ie» 
thought of going after the business during the months of Nove: 
December, January, February, and March is the first of a seri 
declarations or principles for the progressive retail deales 
Next adopt one price to all buyers. No discounts’to | Or 
carpenters. Have another price for the man who pays in 
another price for the man who pays in six months, and 
price for the man who pays in twelve months.” 
He advised them to offer prizes for the best of sev 
farm products; to adopt a trade mark and mark everything wi 
keep on hand government farmers’ bulletins and give t 
farmers; to adopt the “I thank you,” and be courteous at all ti 
collect or make a list of qudntities required for mail order h 
tell the public about it; to crow when they had beaten a 
house; to erect a flag pole and hang up “Old Glory”; to have ; 
garden in front of the office; to adopt one color for wage 
sheds, fences, stationery, and everything else about the yare 
be painted or that color can be applied to. ee 
He said he would like to see the association offer pri f 
best plans for buildings, for the best idea of overcontne aa 
competition, and for other things. : : Se 
Mr. Funck told how the mail order man had accompli 
ders in describing his grades to the consumer. Instead of 


in describing the quality of drop siding, he says it is the 
that big railways are using in making box cars, and he s 
ability to withstand the elements of weather and wear. In t 
prospective customer about barn boards he does not speak | 0 
knots and split ends; instead he tells the consumer that fra 
moment the tree was felled everything was worked out to Pp 
the uses to which the product was to be put. Sg be 
_ “In talking with your customers about the quality of the 
you propose to furnish, or in talking about the job in any way, d 01 
hesitate to use a pad of paper with a big, heavy pencil. Talk by 
ing illustrations. Pictures convey ideas quickly. a 
“In a way I have told you how the mail order man create 
dence, and don’t overlook the fact that your business, every bus 
is built first upon confidence. \ aie 


“Now, I shall tell you how it is possible for the mail order man 
retain the confidence of his customer, even though a serious compla 
may make its appearance. In settling a complaint adopt. Marshall 
Iield’s business principle—that the customer is always right. Do not. 
be afraid to tell him that he is the judge. You can ther tactly tell 
him that since he had confidence in you—mind, confidence enough to 
place the business with you—that you cannot help but feel he has — 
reasoned things out in a fairly good way, and therefore you are willing 
to trust to his judgment in the settlement of this claim. You will find — 
by experience that settling a claim in this way will give you by far the — 
better end of the deal. The moment you oppose a man when he con 


5 you with a complaint you antagonize him. He then collects every 
bit of energy and summons his wits in an effort to outhgure you. 
“Gentlemen, if you have a grievance against a prospective cus- 
omer, against an old customer, keep it to yourself. If the people of 
our community want to debate with you, debate, but let them win it. 
I have lived in some of the largest cities of this country, also in some 
f the’ smallest, and I know that no city newspaper, with its tremen- 
us circulation, presents the wonderful speed in conveying news 
is found in the small community amongst the gentlemen who 
he chairs. 

will give you an example, for it is quite a remarkable one. An 
r Was received from Whitehall, Mont., through our company’s 
sentative. The order was in the shape of a contract requiring 
of a silo within thirty days. This order was received and 
tely acknowledged, advising customer that it would be ship- 
ithout delay. 

nfortunately the order was not shipped promptly; it was not 
lipped by the time it was supposed to reach destination. 

Biire was received from customer cancelling order. We then 
Es lo has been shipped; cannot accept cancellation.” 

More grief. The silo was not shipped until four days after we 
that shipment had been made. The customer discovered this 
iving B/L, and promptly refused to accept shipment, on the 
that we had deliberately lied to him. 

e insisted with all our might, and in his trouble he appealed to 
aS A suit giving him possession of the silo and an effort to 
t $500 damages was immediately started. 
resulted i in an exchange of some fifteen letters. 
his point the correspondent and other members of the office 
gored over its seriousness, and brought the matter to my 


ee the Rie customer, baitie even receiv a? nae him 
or six more silos. In closing his address, Mr. Funck said: 

n concluding, I have one more thought. If you will but take 
me I will feel well repaid for having made the trip to this meet- 
you, too, will be repaid. Your. customers are like the soil 
l—neglect it and you get a poor crop, but if you study it, find 
1 eds, fertilize it with SOUEESY, service, and fair play, and in 


_ Some Oak Flooring Logic 
By D. S. Hutchison 


eal Pee Goturers of oak flooring have not so much desire to 
ie product as they have to inspire action on the part of the 
handle it; hence the reason for the few ideas that may find 
It is expected that a keener interest will be taken in» 
ta iL trade by urban retailers than by suburban or so-called coun- 
ae The time is at hand, however, when the home, 
, office, store, and factory in small towns and cities must 
ood in design, material, finish, etc., as the city buildings; 
_ behooves manufacturers and dealers. alike to interest them: 
n all items going into the buildings of the respective kinds. 


~ Prt 
ae Why Mail Orders : 
of the success of the fe order howse.1 is pai to ‘tie fact that 


anufacturers. 
re was a time when ee attention was Sit to Pe name oF the 


facture of the product, fell in line, hence to-day you can buy 
od flooring under a brand. The reason is plain. If the product 
56 the manufacturer is proud of it, and he feels that his efforts to 
get results. — 

‘he manufacturers advertise their brand, which is a pledge to the 
ler and his customer that they have an interest in the transaction 
e than a sale and are always on the lookout to secure an acme of 
ection that results in repeated orders, which is a valuable asset. 
the hen, they make a noise because they are proud of their job. 
advertised goods, which, if not a necessity, is surely a precaution. 


An Exploded Idea 


That competition is the life of trade is as much an exploded idea 
iat kings rule by divine right. Quality, efficiency, and service get 
iness now through co-operation. Price counts last and counts 
Cf rom the standpoint of contact with the prospect and the assum- 
esponsibility for detail on the part of those interested. This 
service, and when you can recommend the oak flooring you 
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the guarantee of your manufacturer, you will have done a lot to estab- 
lish a price which spells value and stops competition. 

To get co-operation in its fullest sense educate the manufacturer 
who advertises for you to the wants of your trade, so that their service 
in your behalf will lead to efficiency. This is only fair. Make it reci- 
procal, and cut out those who attempt to secure business through 
efforts of others without contributing anything to the cause. Through 
co-education and association we get the opportunity of bettering our- 
selves. Don’t envy a good dealer—be one. 


Human Vacuum Cleaners 


It might seem a long drawn idea that oak flooring makes for com- 
munity good. It is true, however. It is said that cleanliness is next to 
godliness. This is modernized and reads, “Cleanliness is godliness,” 
and from this viewpoint alone you can create an epidemic of oak floors. 
We are human vacuum cleaners. Hygiene and sanitation are the 
reason for oak floors. This is augmented by beauty of finish and 
warmth of furnishings which make us sensitive to surroundings and 
enjoy them. Home owners who enjoy oak floors are better spiritually, 
morally, and artistically than those without them, in the same propor- 
tion as the temperate man to the total abstainer in the use of intoxi- 
eants. Oak floors, with their appointments, will keep husbands and 
wives at home for mutual enjoyment. Will send non-church goers to 
worship on Sunday, for church-going is associated with niceness. Oak 
floors in the home will create a desire for them among those without 
them, particularly the feminine side of the household. 

Talk to the ladies about it, and have the line at your finger-tips. 
Oak floors will help a real estate dealer to sell a home to better advan- 
tage on sight than will a whole book of facts about shingles, siding, 
etc., which are concealed in the construction. Oak floors will rent a 
house better, get better tenants who will occupy at less cost of repair 
and citizens more useful to your community. 

If your community prospers, don’t you prosper and become a bet- 
ter citizen because of your service to others? Resolve to sell human 
helpfulness as an uplift to better living. The game is worth the 
powder. 

Oak Floors and Divorce 


Oak floors can be laid in winter as well as in any other season. 
Think up a plan, add push to it,.get your feet behind it, ard sales will 
increase. It is not a bad idea to discuss floor- laying in a manual train- 
ing course, and in the agricultural colleges. ‘ It is well to paint every- 
thing about your house that needs it, but don’t paint a floor, especially 
to imitate an oak floor. Imitation is sincerest flattery. Insincerity 
should never enter the home. It has no place where we live and love 
and spend most of our time. The man who would indulge in a painted 
floor would tolerate a drug store complexion. Incompatability of tem- 
per is only incompatability of furniture and furnishings; either one is 
cause for divorce. . 


Following Up of an Enquiry 
By Dr. R. A. Plum 


The article reproduced herewith is the summary of sev- 
eral of the more important suggestions contained in an excel- 
lent address before a well- rows retailers’ association by Dr. 

R. A. Plum, who has for many years given his best efforts to 
the promotion of association work and dealer harmony. 

The many facts that he had to say with reference to the 
“Following Up of An Enquiry” ought to be of great value to 
every retail lumber dealer in Western Canada.—Editor. 

= \ 
It is a known fact that advertising reduces cost rather than in- 
creases it. Advertising is a necessary function of any business. It 
creates a demand. How can you urge demand without adv ertising? 
Of course, direct advertising will lend some influence, to this demand : 
nevertheless, general publicity, linked together with the proper amount 
and kind of direct matter, certainly will hav e a great bearing upon the 
tuture demand and enquiries with reference to any material. Ifa con- 
cern relied entirely on direct matter no doubt it would increase the 
price of any product, as the cost would be so high in each individual 
case. Just consider the Saturday Evening Post, for ex cample. The 
cost of $5,000 per page might stagger many concerns, nevertheless, 
consider that you are teaching two million people. Consider the cost 
of direct matter in reaching two million people. It is a recognized 
fact that advertising reduces cost. Take Thermos bottles. for in- 
stance, and Steinway grand pianos. You to-day would be unaware of 
the Thermos bottle and its many advantages were it not for general 
publicity. General publicity increases the volume. Therefore. it 
reduces to no little extent the cost. The Steinway piano you believe 
to be the piano for the home, because of no other fact than publicity. 
It may be in some instances that non-advertised specialties and 
products are cheaper, nevertheless, you want the recognized materials 
that are advertised and have stood the test. Of course, some settled 
idea with reference to distribution must be made before advancing into 


‘ 
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such campaigns as described above. ‘That is, every product has to be 
marketed through its dealer jobber. This advertising is not for the 
concern in question, but for the dealer himself. The two should be 
linked together as one, and every enquiry coming to the manufacturer 
and distributed out amongst its dealers should be given the careful 
thought and attention as if this dealer were the manufacturer himself. 

The dealer has an important function to play with reference to an 
enquiry, An enquiry may cost $50, yet the dealer may cast it aside as 
if it were a mere coincidence. The dealer has heretofore expected too 
easy selling through immediate aid of this advertising. He has not 
given the adv ertised product the attention it deserves. ‘He should take 
that enquiry and give it to the salesman to follow up, that salesman to 
have complete knowledge of the product in question, and that dealer 
should know the whys and wherefores regarding the sale of that spe- 
cial material. Don’t use the ’phone. 

Concentrate and specialize on that particular product manufac- 
tured by the concern which is constantly giving you the advantage of 
enquiries through its progressive advertising campaign. Don’t allow 
your salesman to waiver from his real object in the matter of this sale. 
As stated above have him specialize, and really find out the reasons 
for this enquiry, and if there is an opportunity of getting this particu- 
lar product specified. 

A dealer must recognize the importance of true salesmanship, and 
he should carefully educate and drill his men along progressive lines 
in this real art. In the matter of letters and follow-ups it is a recog- 
nized fact that one letter, two letters, may be three or four letters, are 
necessary before you can even create so much as a reply. 

Too many of us are apt to give up, whereas it should be neces- 
sary to rather increase our enthusiasm and punch with each failure. 
You must take the same interest and care and thought in these mat- 
ters as the manufacturer himself. The dealer is an important cog in 
an advertising campaign, in the real results of enquiries. The dealer 
must respond to this call. He must realize his importance in this 
great machinery and respond with the proper co-operation. Spe- 
cialties are important items in every building material dealer’s busi- 
ness. He should give special attention to the specialty department, 
and, if possible, have a man devote his entire time to specialties. In 
this way he will couple up and make the chain complete. 

We are living in an age of co-operation and of progressive asso- 
ciation work. The manufacturer’s and dealer's ideas should harmon- 
ize and work in conjunction with each other. The old individual idea 
is out of date. The call to-day is to work in hand and together for the 
betterment of conditions. In any line of business there is great benefit 
to be derived from this work of co-operation and association spirit, 
and | believe that with loyalty, enthusiasm, and patriotism instilled 
into our systems, we can all go home with an improved knowledge 
with reference to real furtherance and the necessity of true co-opera- 
80 ea 


Utilization of Forest Reserve Lands 


Federal Inspector of Province Makes Interesting 
Recommendation to Ottawa Government 


The report of the Director of Forestry for the year 1916 has just 
been issued by the Ottawa Government. It contains the report of Mr. 
D. Roy Cameron, district inspector of forest reserves for British Col- 
umbia, who says, under the caption “Agricultural Lands”: 

“The principal objection made to the establishment of further 
forest reserves in this district has been the fear of the possible inclu- 
sion of agricultural lands. This fear is the result of a statement made 
some two years ago, that the development of the country was being 
retarded by the tying up of areas of agricultural lands within forest 
reserves. This matter has been discussed’in my reports of previous 
years and mention made of the recommended eliminations of land of 
possible agricultural value. Unfortunately, owing to the war, statu- 
tory action has not been taken as yet in accordance with such recom- 
mendations, so that a somewhat anomalous condition exists with 
regard to such lands. 

“The present method of requiring action by parliament to with- 
draw agricultural lands found to be included in forest reserves causes 
considerable delay, which it would be well to obviate. . 

“Tt seems reasonable to expect that, so far as lands valuable only 
for the production of hay are concerned, the proposed amendments to 
the regulations with reference to hay meadows mentioned above will 
afford the best solution of the utilization of such lands. Observations 
of the degree of development attained in cultivation of lands of this 
class by settlers and squatters on and adjoining forest reserves shows 
that in the majority of cases the outlook for these people is well nigh 
hopeless. Now that government work has been largely discontinued, 
owing to the necessity for economy in expenditure, the unequal strug- 
gle has forced many to abandon such claims and seek a livelihood 
elsewhere. ‘This condition of affairs is evidence of the truth of the 
statement made by myself previously, 


; 


that the extraneous support 


given by government work was all that enabled settlers on such lands 
to remain, and that the lands themselves cannot be considered as suitz, 
able for homesteads in the true sense of the term, namely, that they 
enable a settler to obtain a decent living from them alone. ie 


Settlers Are Hampered 


“\When we consider that at the same time there are many settle s 
adjacent to the reserves on lands of a better class who can make ; 
living but are hampered from developing as they ought by the lz c Of 
adequate feed and range for their stock, it seems to me self-evid 
that the best use for forest reserve hay meadows is to render | he 
available for use as adjuncts to these bona fide homestez 
ensuring to the settlers a chance to get ahead. In this way “4 
munity can obtain one man in fairly comfortable circumstances and é 
asset to the district, instead of having two men both barely able t 
exist. i —=£, 

“There are, however, lands within forest reserves, orhaee han |b 
lands, about which there can be legitimate doubts as to their “5 
agricultural purposes. With the introduction of improved m 
agriculture, especially with reference to dry farming, and 
the impetus given by the ‘back to the land’ movement whi ch is s 
to come on the termination of the war, it may be expected t 
will be very insistent demand for a chance to use lands y vit 
reserves which possess any potentialities whatsoever | ag 
The need of preparedness for this eventuality leads me to 
we can no longer delay consideration of the nods 
homestead’ amendment to the Forest Reserve Act, applica 
to British Columbia, which will provide for the disposal 
tural lands within forest reserves in a similar way to the 
11, 1906, with reference to national forests in the United 

“Two basic provisions of this amendment should be: 
delimiting of such lands by a metes-and-bounds survey, 01 a 
subdivision down to 25-acre blocks, irrespective of section 
to grant only bona fide agricultural lands; and, second, ay 
that upon abandonment or cancellation of any forest hom 
land in question should revert to the ordinary status of for es 
land. ne dp 

“Once some definite basis for the administration of. 
lands in reserves is arrived at I am certain that any difficul 
way of co-operation in the carrying out of the policy of cons 
natural resources in timber and water in the best way, 
creation of forest reserves, will be eliminated. 26 

“In connection with the proposed new reserves I do 
action should be taken towards establishing them pendir 
on the agricultural lands question. When this has been 
vided for, a joint inspection of boundaries as proposed oe: 
forest surveys should be made by the Lands Branch and t the 
Branch to ensure the correction of any mistakes made. 
Snspection reports reserves could be established with a fai 
certainty that they would be permanently satisfactory.” eat 
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Vancouver, 4a fie erection..ofa aie fame ‘eull and sh 
near the Lynn Valley terminus of the British Columbia Ele 
way, are still being held up, owing to the protest entered b 
Council of North Vancouver, which was inspired by th 
operations of the company might mean the contamination 
water supply. The reeve and council of the District of 
couver, where the enterprise will be located, are satisfied t 
ious results will follow, and are very anxious to see the in 
way and a substantial pay-roll established, as it would mean 
of a large number of new settlers as well as steady emp 
many workingmen already located in the district. It is 
expected the company will be able to satisfy the doubt 
by members of the City Council. > 
The plant will be up to date in every way, and with 
sawmill of about 50,000 feet daily capacity, a planing mill 4 
bevel siding machines, a shingle mill operating eight ma 
three or four dry kilns to take care of the output of both m 
company owns about eeieee feet of eee in the a 


creek, Sie the grade is eats to economical constrceHaalt 
for the first couple “of years the close-in timber can be handled by Eo 
means. 


Mr. F. D. Clarke has left Grandview, Man., where he was’ con 
nected with the retail lumber business for some time. Mr. Clarke will 
have charge of a yard owned by the Northern Lumber Company at — 
Mikado, Sask. Mr. Theo. A. Sparks, of Grandview, Man., is genera 
manager of the Northern Lumber Company, which firn\ operates a 
chain of retail lumber yards throughout the prairie provinces. T 
Western Lumberman wishes Mr. C larke every success in his new wi 


_ Review of the Prairie Lumber Trade 


wenificent weather conditions have largely contributed to the 
up of the retail lumber trade in the Prairie Provinces dur- 
e time that is generally conceded as a rather quiet period owing 
activities on the farms. 

avellers visiting the office of the Western Lumberman report 
roughout Western Canada may be seen fine new barns, gran- 
ouses, silos, and other farm buildings being erected. Not for 
years have our Western farmers been in the position that they 
themselves today. With an excellent crop last fall, and with 
dented prices now boas receiv ed a ele Sia as in 


ing to letters received i ie Western iaineraat Segara sever ral 
ative sources, these Prairie farmers are spending their earn- 
generous amounts in constructing new farm buildings of every 
is encouraging, too, to note the amount of city building 
now going on. In almost every Western city there 1s more 


g today than there has been since 1914. 


. O. Shields, a prominent British Columbia lumberman, well 
s the situation on the Prairies in an interview published recently 
astern daily, in which he said that never at this season of the 
the demand for lumber been so strong in the Prairie Pro- 
és as it is today. Usually in January, February, and March, the 
od falls off appreciably, but so great was the amount of business 
ady in hand this year that many of the mills withdrew their travel- 
the road for the time being. The situation was also com- 
ed by an acute shortage of cars, but, generally speaking, busi- 
never been so good as it ow os for this time of the year. 
, lumbermen have been converting their business from credit 
Those who formerly gave long credits are now changing to 
| basis. Many prairie farmers who formerly used little dug- 
for barns have recently been erecting new buildings for every 
: ; This is pomcular by the case in Atherta ou Saskatchew an. 


( years, nae new 
have to go up now to Een acter the families who are 
A, as every house is occupied. The farmers have been ship- 
arge quantities of grain, and therefore have plenty of money. 
A Erene to Mr. Shields, Coast mills, including those of Wash- 
ay Oregon, are at least 13,000 cars Behind in their ‘orders, 


_the shortage of labor. - Provincial and. Dominion govern- 
however, are doing all they could to assist in this connection, 
the Western Lumberman understands that they were arranging 


feet on June Ist, making the aes $9, $12 oral $15 on grade. 
tle cedar is $14 and $14. 50; fhanier ceca. $15 to $16.50; hem- 
K, $8.50 to $9.00; spruce, $9.50, $12.50, $16.00, and way up for 


Paragraphs from Prairie Points 
3 Dutton-Wall Lumber Company, Limited, has sold out its 
1 yard at Nokomis, Sask. 


r. August Ilson has sold his yard at Bradwell, 
lort 1 Canada Lumber Company, Limited. 


Sask., to the 


“he Canadian Car Service Bureau ae ees the Western 
Lumberman with the proposed Canadian car demurrage rules, super- 
the rules made effective March 1, 1900, issued under the author- 
: f the Board of Railway Commissioners for Canada. The cars 
ject to the proposed rules are those held for or by consignee or 
nor for any purpose, with the exception of private cars on 
tracks, empty cats stored_on private tracks and cars contain- 
oe for pe parent to vessel, when moving through bill of 


e Meiers, however, are having considerable difficulty on ace" 


-shipment in same 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


lading and held at terminal awaiting boat. The consignee shall be 


promptly notified by the company of fhe arrival of his freight. Twenty- 


four hours after notice of arrival (exclusive of Sundays and legal 
holidays) will be allowed for clearing customs, re-consignment or 
car and for other minor purposes, and forty-eight 
hours for loading. or unloading all commodities. On cars held for 
loading time will be computed from the first 7 a.m. after placement 
until loading is completed and proper billing instructions furnished. 
When cars are placed for loading on or ders and are not used de- 
murrage will be charged from the first 7 a.m. after placement until 
released without any free time allowance. Time lost to the shipper 
by reason of switching or any other cause for which the company 
is responsible shall be added to the specified forty-eight hours. Wea- 
ther interferences will be taken into consideration in a similar manner. 
After the expiration of the free time allowed a demurrage charge of 
$3 per car per day, or fraction of a day, will be made until the car 
is released. If payment of demurrage charges properly due on cars 
held on public delivery tracks be-refused, delivery of only the car 
or cars on which such charges are due shall be withheld, by means 
of sealing or locking or by placing where such cars shall not be 
accessible. 

The Western Lumberman is pleased to record the selection “of 
a prominent Winnipeg lumberman as president of the important in- 
dustrial position as president of the Winnipeg Board of Trade. Mr. A. 
K. Godfrey, of the Monarch Lumber Company, Limited, was the 
unanimous choice of the Board at its recent annual meeting. Mr. 


A. K. Godfrey, general manager of the Monarch Lumber Co., Ltd., Winnipeg. 
Mr. Godfrey was elected President of the Winnipeg Board of Trade 
at the last annual meeting. 


Godfrey has been connected with lumbering activities in Western 
Canada for a number of years, and is personally acquainted with 
many of the readers of the Western Lumberman, who will wish 
Mr. Godfrey every success in the fulfilment of this important public 
position. Mr. Godfrey, many of our readers may recollect, intro- 
duced the resolution on “National Service” at the last annual con- 
vention of the Western Retail Lumbermen’s Association, of which he 
is a prominent member. 
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Some further views of the plant of the McLaren Lumber Co. at Blairmore, Alta. 
appeared in the May issue of the Western Lumberman. 


Plant of McLaren Lumber Company 


Six Mile Timber Flume Transports Logs from Limits— 
Description of Buildings and Equipment 


One of the smartest mills in the prairie territory is that oper rated 
by the McLaren Lumber Company at Blairmore, Alta. This is due 
in part to the excellence of the equipment and not a little to the 
fact that an experienced Mountain lumberman is in charge of the 
operations in the person of Harry Burns, formerly of Nelson. 

Last month’s issue of the Western Lumberman contained an 
interesting description of the six-mile log flume constructed by Laid- 
law & DeWolf, Cranbrook, B.C., to enable the mill company to tap 
their limits on Allison Creek, a tributary of Old Man River. We 
now add a description of the sawmill plant and equipment, with illus- 


trations: 

The mill is 36 ft. wide, 130 ft. long and two storeys in height. 
The first storey is 10 ft. 10 ins. high; second storey 12 ft. 3 ins. The 
boiler room addition on the west side is 30 ft. wide and 61 ft. in 
length; the planer room addition on east side is 46 ft. wide and 49 ft. 
in length. The log slip is 3 ft. 10 ins. wide—48 ft. in length outside of 
mill and 25 ft. inside. The building is solidly constructed of 8 x 10 
in. 8 x 12 in., 10 x 12 in. plank cov rered with 1 x 6 in. shiplap floor- 
ing, with 2 in. plank floor in planing room addition. ‘The walls are 
lined with inch boards and battens, and are whitewashed both inside 
and out. Roofs of mill and additions are covered with corrugated 
galvanized iron. 

The principal machines on the saw floor consist of a spur-geared 
log jack, three-arm loader, steam “nigger,” three-block carriage with 
50-in. opening, hand set works, single circular head saw, 75 in. two- 
saw edger with a 2l-in. seven-sdw auxiliary, two single saw trim- 
mers and a six-saw gang slasher. 

The boiler room contains two 72-in. x 18 ft. horizontal tubular 
boilers, one 14 x 18 in. rocking valve and one 12 x 16 in. slide valve 
engines. 

The planing mill is equipped with one Berlin No. 90 four-head 
planer, one MacGregor Gourlay Go. 15 x 6 in. planer, and one Berlin 
No. 341 54-in. band resaw, together with knife grinder, saw sharp- 
eners, and sundry other small machines. 


The daily capacity of the plant is between 50,000 and 60,000 feet in 


10 hours. The output is in the form of shiplap boards, dimension, 
siding, flooring, ceiling, shelving, wall curbing, slabs and edgings. 

The stand of timber is practically all Englemann spruce, with a 
slight sprinkling of lodgepole pine all of good “quality. 


Recent Improvements in Crosscut Saws 


Irom the proceedings of the sixth annual convention of the 
Southern Loggers is taken the following interesting talks by represen- 
tatives of well-known saw manufacturers on recent improvements in 
crosscut saws: 

Mr H. T: Benham; of the i Atkins & Co., was the first 
speaker, and he described the development of the saw as keeping pace 
with modern civilization. He acknowledged the saw manufacturers’ 
debt to the logging superintendents. “It is due largely to your sug- 
gestions and our anxiety to make saws that would meet your demands 
that the saw manufacturers have accomplished what they have.” He 
exhibited samples of the crosscut saws used abroad, including types 
of American manufacture used in Australia and New Zealand, and 
several saws of his company’s manufacture which had been used under 
exceptional conditions for long periods. Ile related briefly the history 
of the Atkins Company, and deserifsed in greater detail “Silver Steel” 
and its qualities. 

J}. C. McCauslin (Flenry Disston & Sons) followed, and traced the 


developments of crosscut saws from the neolithic age forward. Com- 


_Simonds saws into three groups—E astern and Southern, Pacific 


= 


; -_ 
A write-up of the six mile log flume of this company zp. 
cae % 
ing down to modern times, he sketched the American saw v record f 
the records of the patent office, the first patent being issued in 1 
Thence he went to description of tooth pattern types, illustrati 
part of his talk with free-hand drawing and explaining the fun 
of the various patterns. - Describing ‘the Disston laboratori 
shop, and steel works, he summarized recent improvements thi is: “s 
finer quality of steel, a tougher and more uniform temper, ne 
method of grinding for clearance, teeth better adapted to cutting al 
kinds of Wicods aiad a broader knowledge of the use of the raker.’ 
Moving pictures were displayed to show progressive stage 2 
manufacture. ; 

Oe Saunders (Simonds Company) deseribed the cross saw 
as possessing “social qualities” which no other tool can boast. y 
inally an extension of the hand-saw, it has developed a core ae 
place of its own which no power saw has been able to take away 
the recent improvements he mentioned the following : “The nt ad 
now of the finest crucible steel, with wonderful spring and ela 
Handles have been devised that grip and relax almost like the g 
the hand. Teeth of many patterns suit the taste of the most fastidio 
Rakers and openings take care of the sawdust. The crescent grir ig 
gives perfect clearance and lightens the saw where the weight c 
metal is unnecessary. The teeth are arranged in a graceful cun ve 
The polish is like the water of a mountain lake.” He divided th 
and Australian; summarized some of the Simonds’ recommend 
regarding saws, and described a newly-perfected saw tool. Ster 


con views of the Simonds plant and the forests were presen *y ae 
‘ <a at 
ra 


Th . ° : . . me: 
The Jas. Ritchie Logging Company, representing Easterr 
investors, are opening up valuable areas of old growth cedar 
on Cypress Creek, West Vancouver. The limits cover six s 


the extreme boundary only five miles. The company started 
tions last fall, when a two-machine shingle mill was erected a 
distance from Dundarave station, on the Pacific Great Eastern. 
way. The limits are now being cruised by J. P. Meehan & | 
pany, and surveyed by Noel Humphrey s, C.E., who have offi 
the Dominion Building, Vancouver. In order to log the timb 
the most economical way it will be necessary to install a flu 
railway, and the survey now in progress will determine which n 
is the better one to adopt. When this point has been settled < 
work initiated the company will proceed with the erection ofa m 
plant to manufacture the timber. 


B.C. Three-Ply Veneer for England 


The output of the Laminated Materials Company, Limited 
Sapperton, New Westminster, is now being taken in great part 
the British War Office. When established a couple of years 
the plant manufactured a new style box made of three-ply cotton 
wood veneer with reinforced corners, which rapidly gained favo 
with the shipping trade on both sides of the line. Gradually th 
has developed new uses for the product, and in large size sheets i 
is now being employed in the construction of garages and other sm 
buildings. A somewhat similar product, imported from Russia 
der the name of “Woykawood,” has for years had a big sale in Eng- 
land, but the war cut off that source of supply. Scenting an oppor- 
tunity, Manager Nightingale, of the Laminated Materi als Company, 
sent forward Several trial shipments.a few months ago, with the sat- 
isfactory result that an order was received for all the three- -ply stodial 
on hand, which will be used in the building of huts for the soldiers” 
when laying out new winter camps. Further heavy y orders are ex-* 
pected, anid a large trade is also being developed with Australia. ee 


ik 


ee Lumber, Shingles and Logs 
Fach day that passes serves but to accentuate a situation that ad- 
ly is unique in the British Columbia lumber industry, while per- 
luplicated to a lesser degree in Eastern Canada lumber circles. 
nanufacturers, while straining.every effort to speed up the out- 
their plants, are still almost hopelessly behind in the filling of 
S$ Owing to the volume of business coming forward from all sec- 
of the territory to which they cater, and some of them were even 
to wire their representatives to keep away from the firm’s cus- 


s for a time. This heroic remedy was-in some cases only par- 


specifications were sent in by wire or letter, the price being left 
. Asa result of this and similar measures, coupled with the set- 


all 


of seeding operations on the prairies, there was an appreciable 


the last week of April and the first half of May. It so hap- 
that the car supply at the same time smartened, so that much 
yusiness was wiped off in the interval. 
he log supply has,improved owing to the men in the camps 
got into their proper swing after a late start, and also because 
stter towing weather enables tug masters to make deliveries 
what in accordance with the schedule arranged beforehand. De- 
the improved conditions, however, the operators, are finding it 
ble to lay up any considerable surplus owing to-the’ fact 
several more of the idle mills have opened up since-last month. 
e of last writing 31 per cent. of the possible 10-hour cut of the 
st mills was not being produced—to-day that percentage has been 
by three points, and is likely to be wiped out almost entirely 
ourse of the next month or so. 


now the great question before the millmen has to do with 
bable effects of the Munitions Board shipbuilding program 
regular trade. Contracts entered into with the Imperial 
ment must be rigorously adhered to, and it may be taken for 
ted that with the mills tied up in that way somebody is going to 
er, and it will not be the government. Under the circumstances 
as if those in need of lumber in a hurry a few weeks hence 
ve to pay premium prices in some cases. 
The shingle situation is still dominated by the exceedingly high 
of production and the car shortage. Logs and bolts are perhaps 
easier in price than at this time last month, the market price 
is date being about $14.50 and $9.50 respectively. All of the mills 
eri ce trouble with their labor, with the result that wages have 
‘raised repeatedly. At the present writing the shortage of cars 
re serious than at any time during the last two months. In ad- 
to this buying has fallen off to some extent, owing, no doubt, 
e uncertainty regarding the advance in freight rates, and also 
probable imposition of a war tax on shipments to points in the 
ted States. The present prices on shingles to the trade are about 
5 for 3X, $3.60 to $3.70 for 5X, $3.85 to $3.90 for Eurekas, and 
‘0 $4.20 for Perfections. 


ng to the disabilities under which the loggers are operating, 
the keen demand from the mills, the Association prices on fir 
to be advanced another $1.00 per thousand on June Ist, making 
cures $9, $12 and $15 on grade. The raise is a mere matter of 
‘these prices having been reached under pressure several weeks 

Shingle cedar is $14 and $14.50; lumber cedar, $15 to $16.50; 
ck, $8.50 to $9.00; spruce, $9.50, $12.50, $16.00, and way up 


oice clear logs. 


C 


Manager J. O. Kendall, of the Upper Fraser Lumber Company, 
ed, Dome Creek, in Tete Jaune Cache district, returned to the 
mt about the middle of May following a conference with the own- 
rs at Montreal. The fact that an order has been placed with the P. B. 
s Machine Company for a Type A-4 fast feed matcher, with feed 
is an indication that manufacturing is about to be commenced. 
e company have at Dome Creek a small sawmill in good running 
er and the frame of a large plant in position, with the necessary 
chinery in storage on the site. While market conditions would 
y the completion of the big mill the scarcity of labor may render 
isable to operate the smaller one until conditions have become 
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| THE COAST AND MOUNTAINS 


= News of the British Columbian Camps and Mills 


Personal Items of British Columbia 

_ Mr. Harvey Warner, buyer for the Rogers Lumber 

Minneapolis, visited Coast 
of lumber. 

Mr. H. A. Hofines, of the Transfer Lumber Company, of Tona- 
wanda, a a called on Vancouver millmen and wholesalers about the 
middle of May. 

Mr. R. P. Wescott, of the McDonald Lumber Company, Winni- 
peg, visited Coast millmen prior to May 24th, on which day he left 
for the East. 

Mr. Hi. K. Agnew, manager of the Retail Lumbermen’s 3uying 
Agency, Limited, Vancouver, attended a meeting of the prairie ex- 
ecutives at Calgary, Alta., about the middle of May. 


Company, of 
pots in May in quest of certain grades 


_ Messrs. C. A. Lyford and H. E. Brinckerhoff, 15 East Fortieth 
Street, New York, have formed a partnership under the name of Clark 
& Lyford, forest engineers. The firm will act as Eastern agents for 
Clark & Lyford, Limited, forest engineers, Vancouver. , 

Mr. Lawrence Hanbury, younger son of Mr. John Hanbury, lum- 
berman, Vancouver, on May 21 enlisted in the Foresters’ Company 
now being recruited at Revelstoke by his brother, Captain George Han- 
bury, of Winnipeg, who returned from the front in January. 

Mr. W. H. Harvey, president of the Dominion Creosoting Com- 
pany, Limited, Vancouver, received a cable message May 11th stating 
that his son, Lieut. Arthur Allan Harvey, had been wounded for the 
second time on the battlefields of France, and was dangerously ill. 


Mr. F. K. Dent, of the Alberni-Pacific Lumber Company, Lim- 
ited, Alberni, Vancouver Island, was in Vancouver on May 25th mak- 
ing arrangements for the purchase of about $10,000 worth of new 
logging equipment to get out cedar timber for the firm’s shingle ‘plant. 

Two British Columbia students with red blood in their veins re- 
cently withdrew. from the college of forestry in connection with the 
University of Washington: in order to enlist for service at the front. 
The young men were James Cameron, of Victoria, and George O’Brien 
of Vancouver. 


Mr. W. M. Gilfoy, of Calgary, who represents big timber holdings 

at the Coast, was a recent Vancouver visitor. Mr. Gilfoy is a king 
among optimists when talking of timber values and the certainty 
of big deals in B. C. limits in the very.near future, but this time it 
would Seem that he is entitled to wear the prophet’s mantle. 
é Mr. J. A. McMillan, in the employ of the B. C. Mills, Timber & 
Prading Company, Limited, Vancouver, for about 13 years—the last 
six months as sales manager—-severed his connection with the firm 
on May 21st to handle the output of the Dominion Creosoting Com- 
pany, Limited, North Arm of the Fraser, whose sawmill is now cut- 
ting over 100,000 feet of lumber daily. 


British Columbia friends of Mr. W. D. Starbird, sawmill architect 
of Portland, Ore., will be interested in learning that he recently accept- 
ed the position of general superintendent of manufacturing with the 
Great Northern Lumber Company, Leavenworth, Wash. Previous to 
starting up Mr. Starbird thoroughly overhauled the big plant, his 
experience suggesting many desirable changes. ; 

Mr. L. B. Beale, B. C. Lumber Commissioner at Toronto, reached 
the Coast early in May, and will spend some time here looking after 
special work handed over to him by the B. C. Forestry Branch. 
Among other things Mr. Beale is working up data in connection with 
the conservation of timber waste at the mills. Just at present he is 
enquiring into the possibility of utilizing spruce slabs and tailings from 
box lumber for the manufacture of pulp. 

Messrs. C. D. McNab, Waldo, and Ivan R. Poole, Nelson, 


presi- 
dent and secretary respectively of the Mountain Lumbermen’s Asso- 
ciation, and Mr. Neale Murray, of the Arrowhead Lumber Co., Kam- 


loops, passed through Vancouver late in April to interview the govern- 
ment at Victoria on matters affecting the interior lumbermen. On 
their return trip they witnessed the inauguration of the Vancouver 
Commercial Travellers War Dance in aid of various funds. 

_ Mr.C. J. Brooks, of the local+staff of the Vancouver Lumber 
Company, Limited, was recently transferred to the Toronto office of 
the company, where he will assist Manager Charles Plant in looking 
after the Eastern territory, the trade from which has assumed a heavy 


volume. Mr. Brooks, who spent six years with the company in Van- 
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couver, 
in Quebec and the Maritime Provinces, but his headquarters 
with Mr. Plant. 


will devote his energies to the further development of trade 
will be 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


A. Tomkinson, of Grindrod, B.C., is advertising his sawmill for 
sale. 

A small sawmill at Alberni, Vancouver Island, owned by. Fred- 
erick Brand, was damaged by fire early in May. 

Jos. Ie. Tedder and Eva McNab have been registered as partners 


in the J. E. Tedder Lumber Company, of Kamloops. 

The W. F. Clark Lumber Company, operating a sawmill near 
Ladysmith, Vancouver Island, recently accepted a tempting offer for 
the plant, which is to be enlarged by the new owners. 

Vancouver, are 
Three 


The Rat Portage Lumber Company, Limited, 
opening up a new logging camp at Knox Bay, Thurlow Island. 
donkeys will be employed in the operations. 


/ 

Stephen McLean and Harry Kerr, of New Westminster, both 
experienced shingle men, have leased a two-machine plant on the east 
bank of the Fraser River, adjoining the Leckie Company tannery. 

Pte. A. J. Braithwaite, of Rosedale, Fraser Valley, a returned 
soldier who went overseas with the first contingent from Chilliwack, 
has been appointed Dominion fire ranger in the Sileese Lake district. 

Material for the new cannery and sawmill to be established at 
Nitinat Lake, on the West Coast of Vancouver Island, left Victoria in 
the latter part of April. About 100 men will be employed in the two 
concerns. 1 


John Urquhart, of Courtenay, Vancouver Island, recently started 


up a one-machine shingle mill. Cedar being too valuable to be wasted 
these days, Mr. Urquhart made choice of a Letson & Burpee upright 
to do his sawing. 


The new shingle mill erected on False Creek, V: ancouver, by the 
Dewar Shingle Company, Limited, is now 1n operation. The mill is 
80 x 40 feet, thas four machines, and is equipped with log haul, 84-inch 
cut-off saw, power splitter and knee bolter. 

F. M. Singer, of 198 Hastings Street, Vancouver, who owns and 
operates several small sawmills at Fraser Valley points, is erecting 
another plant at Port Moody, on Burrard Inlet. The output will be 
in the form of railway ties and dimension lumber. 


C. Schisler, of Princeton, B.C., placed an order in Vancouver re- 
cently for a portable sawmill outfit, pony planer, etc., capable of handl- 
ing an output of 7,000 feet per day. The plant will be operated a few 
miles from Princeton and will cater to local demand. 


* 

I. W. W. agitators have been fomenting strikes among the river 
drivers of Idaho, the men demanding an eight-hour day at $5.00, with 
free board and four meals per day. The lumber companies have been 
paying 35 cents an hour for a guaranteed 12-hour day. 

Howard Jordan, a well-known East Kootenay logging contractor, 
completed early in April his winter’s work with the Ross-Saskatoon 
Lumber Company, Waldo. He will spend the summer logging for 
the Brydges Lumber Company, Limited, of Fort Steele. 


William Ellis, night engineer at Pears & Anderson’s shingle mill, 
foot of Victoria Drive, Vancouver, was seriously injured on April 
28th by the blowing out of the cylinder head of the engine. The 
heavy piece of metal struck Ellis on the head, inflicting a shocking 
wound. 


The decision of the B. C. Government to create a department of 
labor in the civil service is being hailed with satisfaction by the people 
of the province. Hon. William Sloan, Minister of Mines, in addition 
to administering that department, will likely become Minister of Labor 
as well. 

The Capilano Cedar Company, Limited, formerly operating in 
North Vancouver district, has entered an action in the Supreme Court 
against the Union Cedar Mills; Limited, their successors in the busi- 
ness, for an accounting and payment of monies alleged to be ce from 
the sale of lumber. 


The original demurrage rate of $1.00 a day per car became effective 
May Ist on all Canadian railways. The temporary tariff which was 
allowed on January 1, effective until April 30, provided a rate ranging 
upward from $1.00 a ‘day for the, first two days to $5.00 for the third 
and subsequent days. 

The Laidlaw sawmill at St. [lmo, 
R.R., in Chilliwack district, which 
about four years ago by H. T 


Northern 
a short time 
probably be taken over 


on the Canadian 
was operated for 
Ross, wil 
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The 10-hour capacity i 


by a couple of Vancouver lumbermen. 
mill is about 30,000 feet. 


Manager C. D. McNab, of the Baker Lumber Company, Lim ite 
Waldo, started up his plant for the season on Wednesday, Ay : 
and the Ross-Saskatoon Lumber Company, Limited, close by, ge 
going on the following Monday. Both companies have made DE 
fora feos heavy cut this season. oo 
>, J. Pearson, president of the Kast Coast Swale Co., A 
apenas a combination sawmill and shingle mill at Hillier’s:€ 
ing, on the E. & N. R. R., about 37 miles north of Nanaimo, ha 
considerable new capital and will enlarge both plants. The comy 
has extensive timber holdings in the vicinity. > 
The Lake Lumber Company, of Vancouver, opefatiina aL 
of 20,000 feet daily capacity on the north shore of Bur 
recently shifted their logging equipment to new limits comtaé 
sufficient timber for four.months’ cutting. At the end ie at Al 
the mill may be removed to another location. 
A wooden pail factory is now being operated in c 
the. B. C. Box Factory, Limited, Front Street, Vancouver. 
tailings are used and there is every prospect that the bu: 
dey elop under careful handling. So far the pails turnes 
the type used by confectionery and biscuit firms. 
The St. Paul & Tacoma Lumber Company, of Tacoma 
record for two cars of lumber shipped last month. T 
dola type, contained respectively 60,973 feet of fir 
154,000 pounds, and 39,531 feet weighing 107,000 pounds 
total single shipment of 100,504 feet weighing 261,000 0 pore 
The Acme Shingle Co., Ltd., the incorporation of 
elsewhere, has acquired from P. K. Mackedieé and Chas. 5 
Lumber Company shingle mill at Cassidy Siding, on the E, 
Vancouver Island, and from D. Burgess his interest in a 
contract. The plant is now being operated by the te \ 


Messrs. Graham & McNair, who contemplate the 
sawmill and shingle plant near Cloverdale, Fraser Valle: 
warded to the Railway Commission a protest against th 
ance by the Great Northern Railway of its service betwe 
minster and Cloverdale via Port Kells, which went into € 


The big Canadian Pacific Lumber Company saw wm 
Moody was started up May 3rd by the Reynolds Timbe 
Insurance Agency, Limited, representing a syndicate of” 
italists. The plant had been idle for three years, and ext 
pairs had to be made by the new owners. Nearly 125 men are. 


A Hindoo syndicate has taken over the Federal L 
pany cedar mill at the foot of Campbell Street, South 1 
with Fraser River frontage. The capacity of the plant is : 
feet per day. This makes the fifth Coast mill now 
East Indians, who appear to be making good in the 
dustry. ~ Saas 


‘The big plant of the Canadian Western Lumber 
ited, two miles up the Fraser from New Westminster, 
June Ist will enjoy the same water rates as close-in 1 
which will mean a material saving. Jn return the | 
boat, Senator Jensen, when in the neighborhood will - 
city calls without cost. 


:* 
pss 


iceuves received a message May 19th, Naas of ee r 
Williams, head of the firm, at Toronto the day previous. 
Mr. Williams, in addition to being a keen business man, ¥ 
the pillars of the prohibition cause “and a generous ve 

anthropic and religious organizations. 55 


New Westminster has gained another industry in he 
Boiler Works, Limited, a branch of the Seattle Iron Wo 
porary shop near the north end of Lulu Island bridge has b 
for the present, the company’s workmen being busy erect 
type of refuse burners for millmen at Port Moody and 
Later on larger premises will be secured, when the. fab 
boilers will be commenced. 


The sawmill at Squamish Townsite, Howe Sound, witle 
ated this season by the Stuart Lake Lumber Company. Mam 
ing was commenced May 21st, following rather extensive repa 
betterments. A spur line connects the mill with the Pacific 
Eastern Railway, and shipments can also be made by barge to we 
on tidewater. H.H. Stuart, who resides at 1378 Tenth Avenue, | 
couver, is the senior member of the. ‘company. y 


Without any flourish of trumpets J. V. Patterson, of Se 
former president of the Seattle Construction & Dry Dock Comp 
came to Vancouver early in April and inside of three weeks 
new shipbuilding plant fitted up and a force of 150 skilled workm 
at work building submarines for the Russian navy. The staf 
since been increased to over 250 men, who are employed pa. 
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between your employees 
and your executive force is 
3 the great promotor of divi- 
 dends. Cut out the disputes 
about working time. Cut 
out the human element in 
_ your time- recording system, 


a and you're not far from real 
- HARMONY | in your plant. 


I International Time Recorders 


5 promote harmony and govern the Men, Minutes and Money that 
fare the three great producing elements of your business. Can you 
fuse them ? Probably you can. To find out, just fill in and mail 
this Form to-day. It will commit you to nothing. 


"Nature of Business... ne Se TE a ia Be SEE cs aks Same Oy rs A Be dC RO 

lye a. 2. No. of Male’ Seer emt aires a as INO, (OH efale Serre! opie ta sae eey Ohh 

ae A.M. A.M. P.M. P.M. 

~ Working Time Schedule IN . pie mS) SS Bg oo Tat SIN gy SSH Rk ae I 1 (SA he 
Bs ae SeWhat i is your pay period (mark which one)? WEEKL Ys SE VVOEW MEK ILY >. 2oSEMA-MON.: 2... MONTHLY ....:. 
4 Do Be clayeds ae eM Gras we ni ae iar, STL SO, ADOML what percentage? ... 0... ye lee wee ale 


Do you work night shifts ee Nee acetic eee nr ew SUELO), State Cie SC MEU l) 2% sts sah Be be dye che eee Aes 
4 
ie eur ayerAre nOurly fate! 2. 2. 1h 2s cet... 2, Doryou penalize employees for tardiness"... 3.1. 0..0 0.0. °0. 


a Who compiles ~ How many office How many entrances 
"your pay-roll? . eens tee cats x 2) 727i CHU PLOVESS MAVE WONT. ah Wiehe ate ee a to plant? 


‘How many What distance is it from the 


eas ~ meme TRCN a ad ee cin 2st. is) ce eae we eewelltrance to your farthest’ Dept.?...e ... wk wee we ee. 


It will interest you to find out just what we can do for you. 
It will do more—it will pay you. Write us to-day. 


TUE 


The International Time Recording G@® 


— Company of Canada, Limited ER, 
ear ‘Anderson Street, TORONTO — F. E, MUTTON, General Manager 
WINNIPEG —400 Electric Ry. Bldg) WANCOUVER— 305 Birks Building MONTREAL—Cartier Bldg., Cor. McGill and Notre Dame Sts. 


Opp. C.P.R. Hotel) 
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shifts. Three or four years ago Mr. Patterson built five submarines 
at Seattle for foreign governments, but these later craft will be larger, 
more powerful, andl necessarily much more costly. 


Shipwrights, ship joiners, aulkers and shipyard sawyers employed 
at the Wallace Shipyards, B. C. Marine, Ltd:, and Vancouver Ship- 
yards, went on strike May a for higher wages, an eight-hour day 
and weekly half-holiday. The following scale of wages was demanded: 
Shipwrights and joiners, 62%4c per hour; caulkers, 6834¢ per hour; 
carpenters, 56%4c per hour. A compromise offer submitted by the 
employing firms was accepted by the strikers after a few days’ idleness. 


Comparative tests of the slow burning qualities of cedar shingles 
as compared with patent roofing were carried out last month at “the 
University of Washington, Seattle, by Secretary i. P. Wyckoff, of the 
shingle branch of the West Coast Lumbermen’s Association. The 
tests, which were very favorable to shingles, were witnessed by Sec- 
retary R. D. Hyde, of the B. C. Shingle Agency, Limited, Vancouver, 
who will publish the results as soon as the completed data reaches him, 


The Dominion Government fire wardens in Chilliwack district 
took charge of their several stations on May 7th, as follows: T. Bell- 
rose, Harrison Lake; Chas. Carter, Columbia Valley; W. J. Laughlin, 
Sileese Creek; I. H. Johnson, Cultus Lake; A. J. Braithwaite, the ter- 
ritory east of Sileese Creek; R. Nixon, Sr., new lookout station on top 
of Lookout Mountain which dominates the entire district. The vari- 
ous stations are now connected up by phone, which is expected to add 
greatly to the effectiveness of the service during the coming fire season. 

The annual meeting of the Pacific Coast Loggers’ Association was 
held at Seattle on May 5th. A review of the log supply disclosed no 
surplus of timber, while there is a possibility that the output may be 
further restricted by the forced logging of long timbers for oer con- 
struction. The officers for 1917-18 are: President: A. W. Callow, 
Hoquiam, Wash.; treasurer, E..P. Blake, Seattle, Wash. (re-elected) ; 
vice- _presidents-2E ‘d. English and Mark Reed, for the Puget Sound 
district; J. S. O’Gorman, “Columbia River. district ; Roy Sargent, Grays 
Harbor district. A permanent secretary will be appointed by the 
president. 

Manager H. C. Meeker, of the Nicola Valley Pine Lumber Com- 
pany, Limited, Canford Mills, reports an unprecedented demand for 
his superior pine products from prairie points, the result being that 
there is only a small surplus available for Ontario customers. By 
operating a double shift of men for most of the season and installing 
a double-cutting band saw instead of a single cut, as originally’ plan- 
ned, Mr. Meeker expects to manufacture about 30,000,000 feet of lum- 
ber this year, neatly all of which will be Western white pine. E. E. 
Brooks, who is in charge of the company’s s Winnipeg sales office, is 
one of the best liked men in the prairie lumber business. 


The extensive lumber manufacturing plant of J. Hanbury & 
Company, Limited, south end of Granville street bridge, Vancouver, 
was threatened with destruction by fire on April 26th, when a serious 
blaze was discovered in the boiler room about 4.45 p.m. The flames 
spread rapidly when they communicated with a large quantity of 
sawdust and shavings used as fuel for the boilers, and the crews of 
four fire halls, as well as the mill brigade, had to put up a very strenu- 
ous fight to save the mills. The boiler house—a frame and galvanized 
i as damaged considerably, as well as some of the 
machinery, but repairs were completed in the course of three or 
four days. The loss was fully covered by insurance. 


The Proper Care of Wire Rope 


In a situation like the present, when wire rope is scarce and rapidly 
advancing in price, it is the manifest duty of loggers to see that their 


employees use every care in handling that part of the camp equip- 


ment. So anxious are the manufacturers to conserve the supply of 
rope in sight that one big firm has issued a pamphlet presenting the 
following “Do’s and Don'ts” for the better instruction of wire rope 
users: 

_ “Very often a small initial expense in connection with the con- 
dition under which wire rope is to work, will eventually result in 
large savings, as the improper use and care of wire rope is very detri- 
mental to its service. 

“One very vital factor is the size of drums and sheaves, and the 
larger they are in diameter the longer your rope will last, other con- 
ditions being equal. 

“The grooves of drums and sheaves should be smooth and of 
sufficient size so that the rope fits easily into them without binding 
on the sides. When the grooves become scored they should be turned 
to eliminate the corrugations. 

“See that all rollers, sheaves and drums are in line and in good 
condition. One bad roller or sheave is like the weak link in a chain— 
it lessens the efficiency of the entire equipment. 

“Avoid, if possible, reversed bends and the over-lapping of wire 
rope on drums. 
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_in and cutting | out the bearings. 
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“When a rope is to be cut, great care should be taken to sec ire 
and properly serve or bind the rope on each side of the place | to | 
cut so as to prevent one strand from working back and, as a cot 
quence, not receiving its share of the stress. This condition ¢ 
what is known as ‘high strand.’ These same instructions apply w 
a socket is to be attached ‘to rope. 4 


“Do not use a swivel socket, as it has the tendency to unwin 
rope, and when once it starts unwinding the lay of the rope will 
run out. 4a 


“Do not allow a wire rope to be pulled around,a tree c rs 
as such treatment tends to cause the strand to untwist and ¢ 
like a watch spring, 7: 


“Wire rope should be lubricated both when in use and 
Lubrication does not simply mean to cover the rope witl 
of oil or grease. A proper lubricant will not only protec 
wires against action of moisture, water, acids, etc., but 
in between the wires and the hemp centre, protecting: 
as oiling the points of friction.” 
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The American Oval Die Swage 

The Machinery Company of America, Grand Rap ; 
are the distributors of the American Oval Die Sw ev 
on the market about two years ago, report a brisk < 
demand for it. They state that they are receiving 
from users in the south, on the Pacific coast, and in 
fying to the efficiency of the swage and to its economy. O 
American Oval Die Swage carries an oval die with fow 
faces the entire length, giving it, the company claim, | fro 
per cent. more wear and longer life than that of anyse oth 


x 
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The die is supported its entire length by means of two 
ings which entirely close up the opening in the swage 
eliminates any possibility of cuttings of steel from the t 
The eccentric bushin 
hardened steel ‘bearings so that when the bearings | 
is unnecessary to purchase a new head at a consiieeiaem 
a well-fitting bearing can be obtained by merely rep) aci 
bushings at a very slight cost after which the head is p 
good as new. ‘The openings through the eccentric 
slightly off centre, so that by turning the bushings over, t 
sults are realized as by having two dies of different eccen' 
dies of different sizes and eccentrics may be employed in the o 
by simply using eccentric bushings to fit, which the com) 
to be the most valuable and necessary for satisfactory oper 
swage is easily and quickly adjusted and assembled. By r 
one nut the die lever, bushings and dies can be immediately ren 
For the special benefit of those who are not familiar with the ad 
ment of the swage, the position of the anvil on the tooth 
readily seen. 


The features embodied in this swage make it most efficient, dur 
able and economical to operate and are rapidly creating an increa : 
demand for it. 


The Machinery Company of America will gladly mail, upon - r 
quest, to anyone who is interested, further information and a 
logue of their complete line. 
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r “Action” — 


The Big Word in Box Making 


In the Box Factory OUTPUT is Paramount. 
The nature of the material utilized and the usual re- 
quirements of the finished product practically limit the 
owner’s source of profit to Output alone. 


Quality, to be sure, is essential and should not be 
neglected, but OUTPUT, which means money in the box 
business and often spells the difference between profit and 
loss, should not be subordinated to any other consideration— 
and Output is measured by the ACTION of men and equipment. 


Yates Band Sawing Machinery 


Puts the Spur to Box Making. 


by reason of the specialized construction Production, Quality is never sacrificed. 
of each unit. Like the professional man, Write for our free booklet, “Putting the 
-@ach machine is equipped to do its work in Spur to Box Making.” It tells of modern 
the best way and in the least possible time, methods that have stimulated production and 
and in spite of this special emphasis on increased earnings in a hundred plants. 


PB. Yates Machine Co.Ltd 


HAMILTON, ONT. CANADA 


U.S. Plant with Offices: Beloit, Wis. 


nc 


er No. 345 No. 287 No. 281 
Twin Hopper Feed Resaw | Single Hopper Feed Resaw Band Rip Saw 
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New High Capacity Sawmill on G.T.P. 


Giscome Lumber Co., Ltd., Will Make Specialty of “‘Perfect 
Made Shiplap”’ and Cottonwood Lines. 


In a recent issue of the Western Lumberman mention was made 
of the removal of machinery from the Willow River Lumber Com- 
pany plant at. Willow River to Giscome, about six miles east and 
adjacent to the firm’s extensive limits, where a new plant is in course 
of construction. The American shareholders in the original company, 
headed by A. C. Frost, of Chicago, have since secured re-incorpora- 
tion as the Giscome Lumber Company, Limited, under a Dominion 
charter conferring extensive powers and privileges. In addition to 
engaging in all branches of lumbering the company are authorized 
to build or acquire pulp and paper mills, veneer and excelsior mills, 

“plants of every kind and description,” and to carry on the business 
of a log booming company. 

The company has at Giscome, which is on the main line of the 
Grand ‘Trunk Pacific Railway, about half-way between [Edmonton and 
Prince Rupert, an ideal mill site at the foot of Eagle Lake, (to which 
body of water the company’s timber is tributary), and is there com- 
pleting a modern sawmill plant. The main building is of heavy timber 
construction on cement foundation, the equipment being one Water- 
ous No. 8 double-cutting band mill; one Wickes No, 16-2 gang with 
direct-connected engine 14 x 16 in.; one No. 8-A Waterous heav y type 
log carriage, with Prescott steam setter; one 72 in. Waterous Cham- 
pion edger; one large trimmer; one 12 in. steam feed, together with 
all modern labor-saving devices for the quick and economical handl- 
ing of logs and the manufactured product; sorting chains 200 ft. long. 

The power plant is of fireproof construction—heavy concrete 
foundation, brick walls and steel roof, and contains five 72 in. x 18 ft. 
boilers; large Corliss engine, also electric dynamo for furnishing 


jight for the plant and town; 72 in. x 100 ft. heavy steel stock on 22 


ft. concrete base; and a 200 k.w. direct connected generator to furnish 
power for the planing mill. 

The commodious planing mill has the following equipment: One 
No. 77-A 15 x 16 in. American fast feed matcher with profile attach- 
ment and automatic feed table; one 30 x 16 in. American six-roll timber 
sizer; one No. 34 12 in. A inside moulder; together with all the other 
machinery necessary for the quick ‘handling of stock through this 
department of the yes 


The company’s timber limits are of large area, the stand consist- 
ing largely of spruce, fir, and a fine quality of cottonwood. The 
intention is to make a specialty of “Perfect-Made Shiplap” and a high 
grade of cottonwood for wagon box boards and other uses for which 
a superior grade of the latter wood is especially desirable. 

The new plant, of which G. R. Lawrence, late of the Forest Mills 
of B. C., Ltd., Revelstoke, is manager, will likely be ready to start 
cutting early in July. 


B.C. Forest Branch Timber Statistics 


Timber scaling, March (Hazelton, Lillooet, Nelson, Kamloops, 
Fort George, Vernon and Cranbrook Forest Districts): Douglas fir, 
2,515,468 bd. ft. logs; 15,319 lin. ft. poles; 1,500 lin. ft. piles ; 922 cords 
cordwood; 14,428 railway ties; 40,000 ft. b.m. fence posts; 45,339 lin. 
ft. mine props; 1,604 lin. ft. stulls. Red cedar, 643,492 bd. ft. logs; 
79,875 lin. ft. poles; 4,682 lin. ft. piles; 343 cords shingle bolts; 334,- 
680 ft. b.m. fence posts. Spruce, 428,799 bd. ft. logs. Hemlock, 1,116,- 
539 bd. ft. logs. Balsam fir, 80 055 bd. ft. logs. Yellow pine, 3,687,740 
bd. ft. logs ; 2,562 lin. ft. mine props. 
Cottonwood, 3,341 lin. ft. mine props. Jack-pine, 251,859 bd. ft. logs; 
35,990 railway ties ; 46,900 lin. ft. mine props. Larch (tamarack), 2,- 
166,635 bd. ft. logs; 283 cords cordwood; 7,000 railway ties; 23,400 
lin. ft. mine props; 1,600 lin. ft. stulls. Totals: 11,280,572 bd. ft. logs; 
95,194 lin. ft. poles; 6,182 lin. ft. piles; 1,205 cords cordwood; 343 
cords shingle bolts; 57,418 railway ties; 374,680 ft. b.m. fence posts; 
121,542 lin. ft. mine props; 3,204 lin. ft. stulls. 

Iexport of timber, month of March (Vancouver Forest District): 
Cedar, No, 1, 6,214 bd. ft. logs; No. 2, 340,995 bd. ft. logs; No. 3, 205,- 
673 bd. ft. logs; tax received, $729.61. Shingle bolts, 17 cords; tax 
received, $17.00. Total value, $746.61. 


{sland Forest District: Cedar, No. 2, 47,370 bd. ft. logs; No. 3, 
85,870 bd. ft. logs; B. S. fir, No. 3, 11,290 bd. ft. logs; tax received, 


$162.75. 

Timber scaling, month of March (Island, Vancouver and Prince 
Rupert Forest District): Douglas fir, 37,276,826 bd, ft. logs; 79,021 lin. 
ft. piles; 461.08 cords cordwood; 6,700 railway ties. Red cedar, 17,- 
178,946 bd. ft. logs; 7,621 lin. ft. poles; 11,938 lin. ft. piles; 6,414.93 
cords shingle bolts. Spruce, 3,319,727 bd. ft. logs; 140 lin. ft. piles. 
Hemlock, 10,108,156 bd. ft. logs ; 23 1283 lin. ft. piles; 1,390 cords cord- 
wood; 69,950 lin. ft. mining timber. Balsam fir, 1,239, 725 bd. ft. logs ; 
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‘White pine, 389,985 bd. ft. logs.. 
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812 lin. ft. piles. Yellow pine, 4,630 bd. ft. logs. White pine, 5€ 


bd. ft. logs. Yellow cedar, 2,953 bd. ft. logs. Cottonwood, 
bd. ft. logs. Totals: 69,377,620 bd. ft. logs; 7,621 lin, al re 


115,194 ‘lin, ft. piles ; 1,851 08 cords cordwood; 6,414.93 cords 
bolts ; 6,700 railway ties ; 69,950 lin, ft. mining timber. 
Revenue statement for March: Timber licenses—Reney 
$87,323.52; transfer fees, $95.00; penalties, $590.75. Ha 
license fees, $1,025. ‘Timber leases—Rentals, $23,890.46; interes 
transfer fees, $5.00. ‘Timber sales—Stumpage, $6,468.55 ; ent 
273.77; cruising, $436.22; advertising, $107.35. Scale and 
Timber royalty, $65,573.19; scaling fees, $6,152.02; scaling ex, e 
$511.80; tax, $3,600.15; trespass penalties, $347.05; seizure ex 
$20.90. Miscellaneous and refunds of expenditure, $124.36. 
Protection Fund—Timber licenses, $5,088.06 ; timber lease s, $4. 
timber sales, $105.31. “Total, $207,347.59. : a 
Timber sales completed during March: Coast Rang 
305,000 ft. b.m.; hemlock, 612,000 ft. b.m.; balsam, 2,608,06 
$3,093.02, Pacific Mills, Ltd., Ocean Falls. Coast Range 3 3—ceda 
ing, 10,000 lin. ft.; $57.50, Pacific Mills, Ltd., Ocean Falls, 
Range 3—Spruce No. 1 and 2, 60,000 ft. b.m.; spruce, 
ft. b.m.; balsam, 75,000 ft. b.m.; hemlock, 25,000 it. b; 
Pacific Mills, Ltd., Ocean -Falls. New Westra - 
b.m.; cedar ,198 000 ft. b.m.; hemlock, 297,000 ft. b.m. ; 
Uphoft & Capella, 384 Cordova Street, Vancouver. Ne 
—Douglas fir, 1,711,100 ft. b.m.; cedar, 311,340 ft. b.m ay 
500 lin. ft. ; cedar poles, 9,860 lin. ft.; $1, 960.05, G. Ble 
1, Coast— fir, 3,447,000 ft. b.m:; cedar, 1,502,000 ft. b 
4. 377,000 ft. b.m.; spruce, 50,000 ft. b.m.; white pine, . 2 
$15, 543.60, Messrs. A. Fraser Co., Ltd., 336 Pender St. W a 
Kootenay—Cedar, 122,800 ft. Gare hemlock, 51,200 ft. 
30,400 ft. b.m.; fir, 29,600 ft. b.m. ; white pine, 76,400 ft. 
Charles Richards, ‘Slocan City. Lillooet—Douglas fir, 
$175.00, F. M. Becher, Riske Creek. Cariboo—spruce, 
balsam, 149,000 ft. b.m.; fir, 37,000 ft. b.m.; birch, 
$824.38, J. L. Ruttan, Vanderhoof. New Westmir 
down cedar, 900 cords, $522.30, J. J. McKay, Powell 
—Spruce, 20,000 ft. b. m.; hemlock and balsam, 67,000 ft. 
fir, 712,000 ft. b.m. - $1, 409.71, Wilson . Brady, Ltd5 
Vancouy er. New Westminster—Douglas fir, 3 331,000 
901,000 ft. b.m.; dead and down cedar, 62,000 ft. b.m., 
Berg, Rogers Bldg. Vancouver. Cariboo—Fir rai 
pine, 36,000 ft. b.m.; $2,690.24, Chas. McDougall 
Westminster—Cedar shingle bolts, 1,350 cords, $ 
Powell River. Range 4, Coast—Cedar piling, 40,000 1; 
Pacific Mills, Ltd., Ocean Falls. . Cariboo—Fire-killed 
$11.38, A. W. Holmes, Dunstar. Range 4, Coast—Sp 
b.m.; balsam, 100,000 ft. b.m.; cedar, 50,000 ft. Ditties 
ft. b.m.: $277.50, Empire Pulp & Paper Mills, Lt 
Cariboo —Fire-killed cedar, 45 cords, $30.63, A. W. iH 
Similkameen—Yellow pine, 863,000 ft. bam. ; spruce, 
fir, 614,000 ft. b.m.; $4,270.60, F. C. Bird, Penticton. 
1,232,000 ft. b.m. ; hemiotk—I: 132,000 ft. b.m.; cedar, 2,356,0 
spruce, 145,000 ft. b.m. ; white pine, 479,000 ft. b.m. 5 : 
472,500 lin. ae) $12,565. 50, C. S. Vanstone, Silverton. Ra 
—Cedar, 13 295,000 ft:-b.m:;fir, 1,950,000. ft. b.m.; heml 
ft. bane balsam, 6,170,000 ft. b. m.; spruce, 1,055,000 i 
20,000 ft. b.m., $53, 386.71, Brooks, Bidlake Cedar Co., 
Bldg., Vancouver. New Westminster—Cedar, 125,¢ 
50,000 ft. b.m.; $391.37, P. J. Sanson, eae Inlet. 
amount, 57, 373, 840 ft. b.m.; 605 800" lin. : 2.ate co 
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total amount, 6,581 940 it. 5 m. 
value, $9,752.42. 


rell, lumber aragiesalen 1349 Eleventh Avenue West, 
which occurred at Vancouver General Hospital on April. 
lowing an operation for appendicitis. The funeral took p 
day, 28th, to Mountain View Cemetery, members of — 
Templar order having charge of the arrangements.” A 
two sons are left to mourn ‘the loss of a loving husband and 

The late Mr. Harrell had been a resident of Vancouver fo 
ten years, coming here from Louisiana, U.S. He entered the 
of the Vancouver Lumber Company in 1906, and a couple 
later joined the Lester W. David Company, of Seattle, as sal 
ager. About seven years ago he established himself in busi 
Vancouver as a lumber broker, in which line he was very suc 
He was a member of the Vancouver Automobile and American 
and took a deep interest in the affairs of the latter, being a 
member. Fes 
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‘LECKIE BOOTS 


BOOTS for the LOGGER. 
BOOTS for the LUMBERMAN. 
BOOTS for the MILLMAN. 


_ BOOTS for the LABORER—the PROSPECTOR— 


the RANCHER. 


—Made in the West for the people of the West. 
—Made by a firm of Westerners, which knows, by 
years and years of close contact and study, the kind of 


' Footwear necessary to meet’ the great “out-doors” con- 


“i ditions of Western life. 


Ask your Dealer for LECKIE BOOTS. Look for 


- IN before the name goes ON 


A Word to the 
Retail Dealer 


Have you ever asked why you 
should buy from the lumber 
wholesaler? If so—permit us 
to briefly answer your question. 


We do not have to wrestle with 
the problems of log supply, 
manufacturing, (including labor 

shortage), shipping (including 


_ the name on every pair. 


car shortage), and the innumer- 
able perplexities of the modern 


mill property. Fifty per cent. 


Manufactured by the 


. Leckie Co., Limited 


VANCOUVER, B.C. 


| kh expert workmen in Westery @xnudas 
largest boot and shoe manufacturing é institution 


of our attention is devoted to 
the study and understanding of 
conditions from day to day in 
the various producing: centres. 
This enables us to judge which 


stocks are most available and 
the conditions which favor good 
grades, prompt delivery, and 
better values. The other fifty 
per cent. of our attention ts de- 
voted to a consideration of the 
requirements of the trade as a 
whole, and our customer as an 
individual and to filling his re- 
quirements in the most satis- 
factory manner. 


| Underwood Corona 
y Typewriters 


: | Speed 
Simplicity 
Stability 


ANNUAL 


Dalton 10-Key 
Adding Machines 


With our undivided attention 
riveted to these two problems 
does it not seem reasonable to 

suppose that we can give you 
a superior service ? 


The Great West Lumber 
Company 


400-401 Quebec Bank Bldg. 
Winnipeg - Man. 


It costs three cents to write us, it will save you dollars. 


| United Typewriter Co. 
. 546 Pender St. West a VANCOUVER, B.C. 
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Mountain Manufacturers Optimistic 


Shortage of Labor and Increasing Cost of Supplies Have 
Forced Up Price of Lumber, But Demand is Strong. 
From Western Lumberman Correspondent 

While operations are hampered to some extent by shortage of 
labor, sawing operations at the mills of the Mountain district have 
become active. A majority of the plants are now in operation. Ac- 
tivity would be greater if it were not for weather conditions, the ex- 
tended cool weather having restricted the flow of water in the creeks 
and rivers down which the millmen float their logs to the mills. 

Mills have plenty of business and shipments are increasing, al- 
though as usual at this time of the year, the volume of new business 
has ‘fallen off to some extent. Wages have increased considerably 
over figures paid at this season of last year, which is a natural con- 
sequence of the shortage of help—now one of the chief handicaps 
ef the business. Fresh advances have also occurred in the cost of 
mill machinery, supplies and foodstuffs, which mean a further rise 
in the cost of production. On account of these conditions the Moun- 
tain manufacturers have felt impelled to adyance the selling price 
of their product from $1 to $2 per:thousand feet during the past thirty 
days. 

Prospects at the present time are that the cut of lumber in the 
Mountain district will be greater than last year. Whether this will 
prove to be the case depends, however, upon the supply of labor, crop 
prospects and shipping conditions. Prospects for continued high 
prices for grain are a. bright factor in the situation from the viewpoint 
of the probable demand “for lumber, but high cost of production is a 
factor which works in the opposite direction. 

Among the mills which have recently resumed sawing opera- 
tions for the season are the Jewell Lumber Company at Hanbury; 
the Columbia River Lumber Company, at Golden; J. S. Deschamps, 
at Nelson; and the Adams River Lumber Company at Chase. 


Timber Owners Have Bright Outlook 


Future Promising for Those Who Own Limits—A Big 
Demand Coming for Canadian Timber 
By W. L. Keate, Vancouver, B.C. 

What about the future for British Columbia timber? Why has 
so comparatively little B. C. timber changed hands during the past 
five years? What is the answer2 Show me a man who could con- 
vince an operator or investor that standing timber was a good invest- 


ment, considering the prices obtained for ‘logs and lumber during the ~ 


past several years, and we will have a salesman par excellence. 

Much has been written and talked of regarding substitutes for 
wood, and no doubt substitutes have taken the place of wood to a 
certain extent, but in so far as this side of the line is concerned, a 
good deal more money has been spent in wild speculation than ever 
will be spent on wood substitutes, money which should have gone 
into the general betterment; farm buildings, warehouses and ncces- 
sarily lumber and timber. } 


The world has been coming down with war sickness longer than 
we knew; it had had the “walking typhoid,” and we have been won- 
dering what was the matter with business. Well does the writer 
remember spending May 24, 1912 (a public holiday on this side) with 
a camping party and with us was a gentleman associated with a 
large London banking house out here at the time on a special mission. 
This man told us how conditions would become worse and worse; 
how this war would come, and advised us all to trim our sails for a 
storm. We put him down as a rank pessimist at the time. How true 
his predictions were we all know now. 

The big buyers during the past several years have been cur- 
tailing their purchases to the utmost for reasons which are now very 
apparent. 

However, this is all of the past. The farmer has forgotten all 
about double corners on Easy Street—quarter cash, balance 6, 12 and 
18 months, sure to double: in value before second payment comes due. 
He is getting down to causes and is going to figure how many bushels 
of wheat he can get off this quarter at $1.50 and praying to the good 
Lord potatoes will hold up at $3.00 until he can get his spring crops 
in, and all of this real effort means new houses and barns. 

The big buyer of lumber is commencing to loosen up, It finally 
looks as though we are “out o’ the woods” for a considerable period. 

The renewed activity in our saw and shingle mills—due to better 
business and also to the excellent advertising campaign carried out 
during the past few months by the West Coast manufacturers in 
letting the consumer know what we have to sell—will have a lasting 
and beneficial effect. 

During the year 1916 our log production in the Coast district 
of British Columbia was 883,323,000 feet, not very much compared 


with our neighbor to the south, but an increase of about 29 per cent 
over 1915 for British Columbia, and this year will show a still f 
ther increase if the labor shortage does not become too serious, a 


This greater demand for logs is sure to have an effect on stump- 
age values, and will increase the stability of timber as an investment. 


Working as we do in connection with an excellent governme 
policy, British Columbia timber is safe. Government rangers patr 
the whole country to guard against fire and trespass. Our carryt 
charges and royalties are fixed on a fair and equitable basis for t 
next forty years. ~S 


We are Geanihe a great deal now about the tremendous 1 de 
for lumber from Europe after the war. No doubt there will be_ 
demand, but at the same time let us not overlook our home ¢ 
This continent of ours is going to be the grocery store of he 
for years after the close of the war. Attracted by high pric 
duce, thousands of acres of new lands will be put under ev 
it is commencing now and is gathering momentum every ay, 
which means train-loads of lumber and shingles. ey * 


That the demand for lumber products during the next | five ye 
will be unprecedented we have every reason to belietens 1 “s OF: 
reason. to disbelieve. 

So far as our timber resources are concerned, we hae 
as yet to manufacture in earnest, but in my opinion our pr 
will increase four fold during the next decade. Lumber r, 
pulp, piling, are all showing an increase now, an arely 
creased activity in the finished product will have its effect on st st 


The holders of good tracts of British Columbia tin nber I 
reason to feel confident of the future. \ 


Pat, & 
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Thrift in Forest Fires - 


There are estimated to be 10,000 forest fires i in Can a 
of all sizes and descriptions. Nine-tenths are set by h 
and the damage runs from four to ten millions of dollanse ) 
ing damage to soil, to the value of watershed areas and m mal 
factors. : 


“Thrift in forest fires” is a new movement whic 
Forestry Association has started amongst the guides, an 
and sportsmen of Canada with a view to cutting down tl 
timber losses in 1917. As is well known, the present-day 
forest fires are not the railways as much as the settlers 
hunters and fishermen. Thoughtlessness in respect to cal 
throwing of lighted tobacco, matches, etc., has caused so 
worst conflagrations in history. During ‘the. months of 
June, before ‘the fire-season is well under way this- years 
oi outdoors men are being asked by the co-operation | 
paper publishers of Canada to make 1917 a year of thrift i 
Not only is Canada’s exhaustible supply of timber serio 
in a time when it should be protected and improved by ev 
means, but hundreds of miles of once excellent fishing 
and camping grounds are turned into blackened ruin. - 


No camp fire should he left this year until it is ‘ 
few extra pails of water or spades of sand will make te eee 
No fire should be set except among rocks or gravel, never i 
in leaves or needles. Throwing lighted tobacco or mat 
forest is conduct that is chargeable to the amateur 4 


at 


i 


‘> 
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Vancouver Firm Ready for Big Busi 


B. C. Iowa Lumber Company, Limited, until recently | 
Iowa Lumber & Timber Company, Limited, with offices in t 
shire Building, Vancouver, can now claim to be thorot 
equipped to handle a huge trade in cedar products—shi 
bevel and bungalow ‘siding. The company operates a sit 
shingle mill at Clohom Falls, up the Coast; controls the out 
two subsidiary concerns—the Towa Shingle Company, Limited, v 
has leased the E. R. Tate six-machine mill on False Creek, 
naught bridge, and the Coal Harbor Shingle Company, Limi 
on April 2nd took over the Cook & Craig 10-machine plant 
Harbor; maintains a large planing mill, with dry kilns, storag 
etc., at Sapperton, New Westminster; and at Port Renfrew 
Coast of Vancouver Island, carries on extensive logging ope 
the output of timber—85 per cent. spruce—reaching about 2,000, 
feet per month. When operating on a 20-hour schedule the fi fir 
plants are capable of turning out 1,000,000 shingles per day. 
planing mill manufactures cedar lumber purchased from ne, 
mills, which is shipped in both by rail and water. The bulk of 
firm’s products find a ready market on the American side of the li 
at premium prices, but President Whittall and Sales Manager Gre 
are hopeful that hereafter the increased output of shingles and be 
siding will permit of larger shipments to Eastern Canada and ‘pra 
markets. 


WESTERN LUMBERMAN 35 


Logger’s Electric 
Steam 
Signal Whistle 


i TOUTSE 


Means 
an EXTRA CAR of Logs a Day! 


New Model Type 
“E.” Guaranteed to 
be the fastest and 
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most accurate Log- 
The Log Scoots ger’s Signal ever de- 
vised. A whistle— 

“TOOTS. E" Toots! not a bell. 
Its use means an 


extra carload of logs 
a day. 

Pays for itself in 
less than four weeks 
use, 

“Safety First”—it 
avoids mishaps, acci- 
dents, delays. 

Easily operated. 

Always under- 
stood. 

Signals are “TOOTS,” 
loud, distinct, clear cut; 
loud enough to demand 
attention. 

Simple—simplicity _ it- 


Connected Trucks 


(Air Equipped) 


LS 
f 
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As Built by 


The Seattle Car & Foundry Co. 


The steam pressure of 
the boiler is behind her 

oots,’’ which  corre- 
spond exactly in length 
and interval to your op- 
erator’s pressure on the 
signal handle out in the 
woods—a _ thousand to 
eight thousand feet away. 


Write for new Illustrated Circular and read what satisfied 
users say about “Toots-E” 


C. M. eee . CO. 


Wrsrenn Sates Dr 
MALLEABLE JOURNAL BOXES, PITTSBURG BRAKE SHOES. FROGS AND SWITCHES 


MALLEASBLE AND STEEL CAR CASTINGS. STEEL CAR WHEELS & 
704 ALASKA BUILDING _ .) 


“Cane SEATTLE aut 


lo | Wash. PTT 


a 
7 
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Low in Cost 


ied oti dee core Ei Moat Fe ae is 
We TELELLIGFILLICtCrFrILIELIFLILIILILtth 


‘Simple in Construction 
Quick in Control 


Cheap in Maintenance 


Safe in Operation 


SOLD IN CANADA BY 


Dries enormous amount of veneer 

perfectly flat and pliable at mini- 

mum cost, without checks or splits 
Send for catalog and list “of users 


‘ ; a _the Philadelphia Textile Machinery Co.,, Philadelphia _ 


The Vancouver Equipment Co. 


Limited 


VANCOUVER, B.C. 
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Vancouver Wood Pipe & Tank Co. 


Limited 


(Formerly Municipal Construction Co., Ltd.) 
Contractors for 


Waterworks 
Construction 


Manufacturers of 


Wire Wound Wood Pipe, 
Continuous Stave Pipe, 
Tanks, Silos, Steam Casing. 


See our New Patented Wood Pipe Coupling 
—Positively Leak Proof. 


VANCOUVER 


Forest Mills of British Columbia 


LIMITED 


Head Office - REVELSTOKE, B. C. 


MANUFACTURERS OF 


White Pine, Western Pine, 
Cedar, Larch and Fir 


LUMBER 


Lath, Mouldings, 
Shingles 


AST? Specialty, Soft Western Pine. 
Prompt Shipments. Standard Grades. 


SPECIAL ATTENTION TO MAIL ORDERS 


JOHN K. MILLER CO., LIMITED 
FANS and PIPING 


Our Specialty 


All our work guaranteed to 


give satisfaction. 


VANCOUVER, B.C. 


‘WESTERN ”’ 
Blowers and Exhausters 


Phone 
Fair 1582 


337 Dufferin St. W. 
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British Columbia Timber Royalties 


Government Inspectors Investigating Wholesale Prices { . 
in Accordance with Sliding Scale Regulation om 
Inspectors of the forestry branch of the British Columbia Lam 
Department are making the first inspection of the mills of the pro 
vince, as provided by the Timber Royalty Act of 1914, which becan 
effective in 1915, No inspection was made last year, and the retu 
will cover 1915 and 1916. The officials will verify and check the t 
of lumber sold at wholesale, and ascertain the amount realized o1 
f.o.b. basis. The check will show the average wholesale selling pri 
of lumber and enable just determination of the annual royalty to 
made. = ————- 
The following sections of the act, which became effective Jant 
1, 1915, give a general idea of the method by which royalties are 
termined: , —) 
“There is reserved to and for the use of His Majesty, his h eirs a 
successors, upon and in respect of timber cut upon crown lands, ; 
upon lands held under pre-emption entry and record, and upon at 
dands granted subsequent to the Ist day of March, 1914, roy alty 
follows: . oa 
“For a period of five years, beginning with the first day of Jat 
ary, 1915, a royalty of 85 cents per 1,000 feet, board measure, up 
timber cut, in that portion of the province west of the Cascade 
and suitable for the manufacture of lumber and shingles, an 
under the provisions of this act as No. 1 or No. 2 Douglas fir 
No. 2 spruce, No, 1 or No. 2 cedar, No. 1 or No. 2 pine, or No. 
2 cottonwood, and a royalty of 50 cents per 1,000 feet, board 
upon all other timber suitable for thé. manufacture of Jur 
shingles ; during the same period of five years a royalty of 50° 
1,000 feet, board measure, upon all timber suitable for the man 
of lumber and shingles cut in that portion of the province eas 
Cascade Range which lies south of the Dominion Railway 
within the watershed of Seymour Arm and Adams Lake, or with 
watershed of the North Thompson River, south of the june’ i 
river with the Clearwater River, or within the watershed of 1 
bia River, excepting the watershed of Canoe River. 
“During the same period of five years a royalty of 65 ce 
1,000 feet, board measure, upon all timber suitable for the manu 
of lumber and shingles cut in any portion of the province in 1 
whereof provision is not otherwise made in this section of this’ 
“For a period of five years from the Ist day of January, 19 2 
foregoing royalties shall be increased by an amount equivalent 
per cent. of the increase (if any) in the average wholesale selling 
of lumber, free on board point of manufacture, above $18. — 
“For a period of five years from the Ist day of January, 
royalty provided in this act shall be increased by an amount e 
lent to 30 per cent. of the increase (if any) in the average who 
selling price of lumber, free on board point of manufacture, ove 
“For a period of five years from the Ist day of January, 1930, 
royalties provided in this act shall be increased by an amount equive 
lent to 30 per cent. of the increase (if any) in the average wh 
selling price of lumber, free on board point of manufacture, ove: 
“For a period of five years from the Ist day of January, 19 
royalties provided in this act shall be increased by an amount ec 
lent to 35 per cent. of the increase (if any) in the average whe 
selling price of lumber, free on board point of manufacture, ove 
“For a period of five years from the 1st day of January, 1940 
royalties provided in this act shall be increased by an amount n 
exceed 40 per cent. of the increase (if any) in the average whole 
selling price of lumber, free on board point of manufacture, ove 
“For a period of five years from the Ist day of January, 194 
royalties provided in this act shall be increased by ansamount 
exceed 40 per cent. of the wholesale selling price of lumber, fr 
board point of manufacture, over $18. - ee 
“For a period of five years from the ist day of January, 19. 
royalties provided in this act shall be increased by an amount 1 
exceed 40 per cent. of the increase (if any) in the average whole: 
selling price of lumber, free on board point of manufacture, over 


J 


In view of the war-time prominence accorded the succulent pc 
as an item of food, and the fact that British Columbia loggers are 
paying as high as $75 per ton for the tubers consumed in their c 
it may interest our readers to know just how many potatoes it ta 
to feed the average lumberjack, whose daily menu is largely : 
up of potatoes and meats. The American Lumberman notes that # : 
Holt Lumber Company, of Oconto, Wis., kept an accurate record fro 
September 1, 1917, of the potato consumption in the seven logging 
camps operated by them. In that time 1,281 bushels weighing 76,8 
Ibs. were consumed, the average quantity per man being 1,428 Ib 
and the weight per meal 441 Ibs. The lumberjack’s appetite 
potatoes not being affected by geographical boundaries, it is fai 
assume that the above figures come close to B. C. consumption, 
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We are headquarters for 


| “Leather” “Balata” “Rubber” 
FULLY EQUIPPED REPAIR SHOP 


- Western Oil & Supply Co. 


107-111 Water St. VANCOUVER, B.C. 


“Canadian Northern Railway Mr. Lumberman: 
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TRANSCONTINENTAL 

a [ EXCELLENT Eventually the woven wire 
PASSENGER fence business will be handled 
as SERVICE by, the Lumber Dealer, why 


not now ? 


| | Alberta - Saskatchewan - Manitoba 


Eastern Canada, Central and 


- Eastern States 
as Modernly equipped Lowest possible 


We have an interesting prop- 
osition for you on “‘Ideal”’ 
Fence Products which allows 


Saag $+ ae you to compete with Mail 
FAST FREIGHT SERVICE Order Houses and make a 
To and From Eastern Canada proht. 


RY Also Via Connections 


: It will interest you. Why not 


a To and From Central and Eastern Points in 
< - United States 


: 
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write for it to-day ? 


_ For Rates and information apply to 
os - DISTRICT FREIGHT & PASSENGER AGENT 


605 Hastings Street West. 
‘VANCOUVER, B.C. 


f Telephone Sey) 2482 
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THE IDEAL FENCE COMPANY 


LIMITED 


506 McArthur Building, WINNIPEG, MAN. 


: 


t 
% 


a 
iZ 
El: 
if 


| Vancouver Engineering Works, Fisited 


| IRON, STEEL and BRASS CASTINGS, 
: LOGGING ENGINES, BOILERS, 


SAWMILL REPAIRS. 
‘519. 695 Sixth eed West : 2 é 5 


i Telephone—Fairmont 240 
_ 


Vancouver, B.C. 
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The Shorter Wooden Shingle Question 


R. D. Elyde, Vancouver, secretary of the Shingle Agency of British 
Columbia, started something when he asserted several months ago 
his belief that there is room in the trade for a 1234 inch shingle which 
for various uses would fill the bill quite as well as the standard 16 inch 
shingle. Mr. Hyde’s communication, which appeared in the April 
issue of the Western Lumberman, has since been commented upon 
both favorably and adversely by manufacturers, retailers and the trade 
press, but on the whole the idea seems to have “caught on” and its 
adoption is not unlikely in view of the fact that it stands for conserya- 
tion of the raw material and the introduction of a new factor in the 
fight against substitutes for wood. The American Lumberman of 
April 21 made the following reference to Mr. Hyde’s proposition : 

“It should not be understood that the B. C. manufacturers intend 
to substitute this shorter shingle for the regular uses of the longer 
standard. Their belief is merely that for certain special purposes the 
shorter shingle is as good in every way, and offers an added economy 
in manufacture, and, therefore, a greater competition in price with 
shingle substitutes. In the use of shingles upon vertical surfaces, as 
for example in shingle siding, a popular form of bungalows and other 
buildings, there is probably no one who would not» say that the 
shorter shingle would be amply sufficient. The same is true of roofs 
of steeper pitch, and it 1s obviously true also for alb pitches of roofs 
on buildings that from their very character are not intended as per- 
manent structures. The builder of such a building, realizing this fact, 
of course, uses a cheaper form of shingle at the present time, one 
that is cheaper because made from some inferior shingle wood or 
because of the number of defects that it exhibits. There is, however, 
a certain amount of room here for a shingle that is cheapened by the 
expedient of shortening it rather than by cheapening the quality of 
the shingle over its entire surface. 

“The subject is an interesting one and the manufacturers are 
very desirous of hearing from the retail trade as to whether in their 
opinion there is a sufficient demand for a special shingle of this sort 
to stock it as an added item. The items in the average lumber yard 
stock have, of course, already greatly increased as compared with 
some years ago, but the storage of shingles does not make any 
great demand upon valuable shed space. They are usually consider- 
ed to require open yard space for their proper storage, inasmuch as 
a shingle with a fairly high moisture content is considered in better 
nailing condition than a shingle that is bone dry. 

“The American Lumberman would be very pleased to have a 
general discussion of this subject from its retail readers. If there is 
a real demand for the shorter shingle and if it will enable the wooden 
shingle to hold a larger portion of its field against competition, why 
not have it?” 


The B.C. Logging Situation 


Messrs. Bloedel, Stewart & Welch, Limited, who are logging on 
an extensive scale at Myrtle Point, Vancouver district, under date 
of April 15 sent the following review of Coast conditions to the 
Canada Lumberman, of Toronto: 

“We have had a very severe winter and late spring in British 
Columbia, and this has curtailed production in the logging camps by 
fully 50 per cent. The sawmills have been able to operate practically 
full time, which has caused a decided shortage in the available log 
supply, and the consequent advance in price. However, the advance 
in prices cannot be attributed to this cause alone. During the past 
year, lumbermen have been obtaining values for their lumber far in 
excess of the proportionate price of logs, while the logger was in 
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Air Dr 


Try a Sample Car—You'll Like Them. 


Coast Lumber Products 
SPRUCE, FIR, HEMLOCK and CEDAR 


Charles W. Tait Co., Ltd., 


Pay 


ied Cedar Shing 


OUR SPECIALTY 


Can also supply Kiln Dried Shingles 


LUMBERMAN 


reality losing money. The adyance in the cost of material and sup-_ 
plies of all kinds and the inereased cost and lower efficiency of labor 
since the war began, and more especially during the past year, have 
been important factors in the advance in the price of logs. » 
_ “Fir prices are now $8, $11 and $14, according to grade, and ced ar: 
prices range from $13 to $18, depending upon the quality. These prices 
seem large, but we do not think there is any logger on the Coast to- 
day who would not much prefer to see prices $2 lower, with condition 
normal. Cable and steel rails are practically off the market here, a 
well as in the United States. ‘Some sizes of iron and steel are un 
obtainable. Canned fruits and vegetables, on account of the scarcit 
of tin, are rapidly becoming scarce. ‘ia 
“Those of us who were fortunate enough to place orders for eabl 
through the Admiralty last fall are getting some results in part s iy 
ments, but others who were not so fortunate may not be able t 
operate. This condition does not apply to British Columbia alone 
but prevails in the United States in an aggravated form. 
“In mentioning some of the causes for the advance in the 
of logs we neglected to state the chief cause. Many of the ; 
which had been shut down since the commencement of the war 
starting up this spring, as well as some new mills which are 
built. Unless some of the obstacles mentioned above are overt 
we cannot see how there can be a sufficient quantity of logs 
duced to keep the mills in operation. pe 3 
“No doubt the mills are experiencing the same trouble in e 
their supplies and with their labor, and it would appear as | 
in carrying on this great war, we had lost sight of how we are 
to keep.the industries of the country in operation.”—Yours 
Bloedel, Stewart & Welch, Limited. e 
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New Uses for Waste Tanbark 3 | & 


Red cedar shingle manufacturers will note with some inte 
that a method for using waste hemlock and oak tanbark to pa rtia ly 
replace expensive ragstock in the making of felt roofing has been 
developed and is now being used commercially. From 20 to 30 4 
cent. of rags is being replaced by waste .bark, the finished prov 
being fully equal to that manufactured entirely from rags. In 
way a considerable saving in the cost of felt roofing is made pe 
with the probable result that in the near future patent roofi 
become a more formidable competitor of shingles than heretof. 

According to U. S. census statistics for 1909, over 698,000 
of hemlock bark are produced each year in the United States. / 
the tannin is extracted the bark has a value of only 60 cents a to 
fuel purposes. .The extent of the savings rendered possible by | 
discovery of its adaptability for paper making is pointed out by t 
fact that the roofing mills of the United States have a total esti 
annual production of 237,000 tons of finished roofing of all kinds, e 
to about 11,300,000 “squares,” each square having a covering ar 
100 square feet. a 

Not only is hemlock and oak tanbark suitable for the 
ture of felt papers, but experiments have shown that it ca 
in making wall paper, carpet liners, bottle wrappers, deade 
and the like. : 1 oa 


_ Fred McIntyre, formerly connected with the Fernridge 
Company at Rosedale, on the Canadian Northern R. R: east o} 


wack, Fraser Valley, has established a new tie mill on the 
Highway east of Cloverdale, and about 12 miles from New 
minster. The plant will start cutting about July Ist. 
been installed to handle the side lumber. 


New Westminster, B.C. 
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and Soo Line Logging Tools 


The best evidence of superior quality is the 
repeat orders, gained for any product. We can 


show you repeat orders from very 
many of the largest companies operat- 
ing in Canada today. “Sager” Axes 
and “Soo Line” Logging Tools have 
a reputation that we are proud to up- 
hold. Send for our illustrated cata- 
logue, or see these tools at your Jobber’s 
at the next opportunity. 


; | Canadian Warren Axe & Tool Co. 


Limited 
St. Catharines - Ontario 
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g a Woods Machine Co’s No. 404 B Fast Feed Planers and Matchers 


How much does it cost to keep your WOODS MACHINE in repair as compared with others in your mill? 


a: & The saving in repairs, lost time, quality and quantity produced, more than repays you for the difference in 
x ' the initial cost. Ask the man who owns a Woods No. 404 B New Style Fast Feed Planer and Matcher. 


7s Sa for B.C. - VANCOUVER 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it from cut to cut, while twomen carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 


a 
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SOME USERS IN THE UNITED STATES Pay 

Polson Logging Co. Brooks-Scanlon oe ry A f 

Potlatch Lumber Co, Shevlin- Hixon i, nw vy v I 

Panhandle Lbr. Co. U. S. Government oP ATU UN a 

Wind River Lbr. Co. Bloedel- Donovan , we Ee a vv “ "J 
and many others. “ , oe 


BUILT BY 


Vaughan Motor Works 


217 Hawthorne Ave. 
PORTLAND, OREGON, U.S.A. 


These machines are designed for’ CUTTING 
WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 
in any kind of weather. 


ge 
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These machines have been in use over four years 


The A. R. Williams Machinery Co., Vancouver, B.C., agents for British Columbia. 


Shingle Cedar Prices Are Soaring | 


making it vitally important that © Ds 
every shingle possible should be 
got out of the logs or bolts. 


It’s a proven fact that 


Letson & Burpee 


Iron and Wood Frame 


Shingle Machines | 


produce more high- 
class Red Cedar 

Shingles than any ota 
other make on the ee 
market to-day. aie 


All made in Canada 
LETSON & BURPEE | 


LIMITED 
162-198 Alexander Street 


VANCOUVER, B.C. | 


Timberland a 
Loans 


Loans to lumbermen or timber owners 
negotiated with the precision of practice 
which results from 57 yearsexperience. 


We excel in BOILER MAK- 
ING because we make a 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


specialty of it. Quotations 

promptly on request. 

THE LARGEST PRODUCERS 
PN B.C: 


‘¥ JAMES D. rs ny 
ie to i. ae 3 ~~ 


SHOASANOD 
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News from Northern Logging Camps 


At present there are about fifteen camps operating between Cra- 
croft and the mouth of Kingcome Inlet. 

__ Jack Murray has taken over the Preston logging~ operations, 
uated at Boughey Bay, Havana Channel. He is using what is 
ed a “tight line” to yard his timber and claims it is the only 
em to log with. 

The Pacific Logging Company, of New aNiestiniaaten (Thos. 
a, Ree greecen), “has a camp at Call ae and. are doing 


ee 


ining full chlast. Higgins Bros. camp at the Beet of Thome 
d has been shut down since last fall, and may not resume opera- 
‘is summer. 
etheway & Bowles’ camp at Port Elizabeth, Guilford Island, is 
taking out logs for the Brunette Saw Mills Company, Limited, 
Westminster. They experienced hard luck this spring by hav- 
cook house and commissariat burn down one night, just 
ing fully stocked with supplies. 
New Ladysmith Lumber Company, Limited, of Nanaimo, 
logging equipment to Ikeda & Company, of Vancouver, 
oneern. ‘The company’s limits are situated a Bones Bay, 


[sland, and the Japs have taken a contract to log the timber. 
Il River Paper Company Camp No. 4, 
blast getting out pulp timber. 

dark & Lyford, the well-known forest engineers, of Vancouver, 
Broughton 


Turner Island, is 


mp at Cullen Harbor, Island, where they are 


Se Phelan, logging foreman. Brooks, Scanlon, O’Brien 
Sig Co., Ltd., Powell Lake, B.C.. 


out cedar, but so far they are not doing as well as expected. 
1ext to them is the camp of Messrs. James and Matt Sutton, 
“on Fife Sound, where they are taking out cedar logs, using 
igh lead, and are having good luck. The firm is credited with 
“cleaned up $60,000 this last year. 

ext on the list is the Northern: Pacific Logging Company, with 
at Greenway Sound, Broughton Island. This spring they took 
he logging equipment of the defunct Western Logging Com- 
of Port Harvey, and started operations at Greenway Sound. 
uesday of this week (May Ist) they had a very sad accident. 
foreman, an experienced logger from Greys Harbor, Wash., 
‘Charles Johnson, was killed. It is a mystery how the accident 
ed, as no one witnessed it. It seems that night he failed to 
t for supper, so the crew went in search of him and found the 
‘at about one o’clock in the morning lying nearly twenty feet 
ne side of the log chute. The body was badly smashed and ‘the 
osition is Wat he had been struck some time in the afternoon 
oe a down-going log or a boulder from the hillside. 

ee: O’Brien, of Vancouver, who has been oper ae a camp at 


appe 
gs 


es 


r Mi 0 of Seattle. 
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Bulldog’ Fence Anchors 


EVERY." AND BR| Acie Wine 
FARMER I] MAKINGS cINes | PMaKWNeS Ji stock. AND ae ASAE iy 
and i OSTS. | tle 
RANCH- 
MAN 
NEEDS 
THEM 
DEVICE EVER INVENTED 
PURPOSE: 


PRACTICAL 
FOR THE 


THE. MOST 


A Whole Fence Can Be Made Stock and Lightning Proof in a 


Few Hours. 


: A few of these Anchors will make a Fence Lightning Proof, 
Tlog and Small Stock Tight, Strengthen Corners, Gate Posts 
and Curves, Tie Wires down in Ravines, Strengthen oid Posts, 
and save One-third of the New ones in new Fence Construction. 
1 Telephone 


They are also used to anchor Clothes Posts, Towers, 


Poles, Hay and Grain Stacks, ete., ete. 


2,000 Ibs. Resistance When 3 leet in Ground. 


Order Now for the Spring Fence Fixing. 


F. H. MILLARD 


London Block 2 WINNIPEG, MAN. 
Wholesale Lumber Dealer 


Complete Stock of Coast 


lir—lITemlock—Cedar—and—Spruce Lumber and Shingles. 
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C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


18 Hastings St.W. VANCOUVER, B.C 


W.J. HEADS 


MAKER OF THE 


“PETERSON SHOE” 


For Loggers, Miners, Cruisers, 
Surveyors, Etc. 


20 Water Street, VANCOUVER, B.C. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St.W., VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


our evesevery nish 
wing to read by t 

wo light plant complete ready to screw 
together; handsome fixtures and fan 
shades only cost you 3875 delivered 
----dt your station. Send your---- 
bine xe elas AOTOCT to-day--+-...... 


Robert M.Moore & Company) 
- A459 Albert Stoo". 
smi Regina ne me 2 s | 

Se Ora ; 
W916 C918 Pender St.w. AW. 


! Varacouver B.C: 


Seattle Boiler Works 


UCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 


ness on Coast 


Manufacturers of 


Refuse 


Burners 
‘ a L Ops 


We have a pa- 

tent overdraft 

BA avis 
SEATTLE BOILER WORKS 


Phone Ballard555. Ballard Sta., Seattle 


WESTERN LUMBERMAN , 


ED! c™,' 
NES 


sertion for 
per inch, 
To save bookkeeping, 
copy. Answers to ads. 
Western Lumberman, 
Winch Building, 


less than twenty-five cents. 


B.C. 


Vancouver, 


Advertisers are reminded that it is contrary 


HELP. WANT , 
LOPPORTUNITIES~:': 


2 Cents a Word 


All ‘advertisements under this department, 


—_ 6 mee © 6 aw 0 0 ae os ae 0 0 ae © 8 ae 90 aD © 8 ae 00 me 0 8 aD © O ae Ot ae 80 a Oe me oO ee Ot Se es me oe ee oo 


on 


ED cxo 


hy 4. A icy 
violet Beal 
FOR SALE}! gigs 


Sa Os 


2 cents per word for each insertion. No, in- 


: > , Small display advertisements, one insertion, $1.50 
Four or more Insertions, $1.00 per inch each insertion. 

parties not having an advertising account will please remit with 
must be sent under letter postage and may be addressed in care of 
910 Electric Railway Chambers, 


Winnipeg, Manitoba, or Suite 212, 


to the provisions of the postal law to deliver 


letters addressed to initials only ; an advertiser desiring to conceal his identity may economic- 
ally do so by having replies directed to a box at our office; the price of the advertisement 
covers the forwarding of letters to any address. 


FOR SALE: BIGGEST SNAP IN 
British Columbia—Five square miles 
License timber, estimated  fifty- 
eight million feet, and forty-one 
thousand Cedar Poles. Two miles 
to railway and river. Price $1.50 
per M. vr $40,000 cash. Other tim- 
ber available. Write owner, W. 
Mark DeCew, Grand Forks, B.C. 

(7) 


OREGON & CALIFORNIA RAIL- 
way Co. Grant Lands. Title to same 
revested in United States by Act 
of Congress dated June 9, 1916. Two 
million three hundred thousand 
acres to be opened for Homesteads 
and sale. Agricultural and Timber 
Lands. Conservative estimate forty 
billion feet of commercial lumber. 
Containing some of best land left 
in United States. Large map show- 
ing lands by sections and descrip- 
tion of soil, climate, rainfall, eleva- 


tions, etc. postpaid one dollar. 
Grant Lands Locating Co., Box 610, 
Portland, Oregon. (6) 


MACHINERY FOR SALE 


~ No. 94 Berlin Matcher, 15 in. 
McGregor-Gourlay ““Y.M.”’ Matcher, 24 in. 
Mershon 46 in. Ideal Band Resaw. 
Power Feed Rip Saws (2). 
Double Spindle Shaper (McG-G.) 
Nailing Machine. 
Box Board Matcher. 
Write Box 100, Western Lumberman, 911 
Electric Railway Chambers, Winnipeg, se 
») 


Definition of a “C.I.F.” Sale 


The foreign trade department 
of the San Francisco Chamber of 
Commerce has received so many 
requests for information 
what a “c. i. f.” transaction means 
that it believes the following defi- 
nition as published by the New 
York “Journal of Commerce” at 
its request will be of interest. This 
paper is considered an authority 
on all matters of this. character: 


“Inac.1. f. sale the seller agrees 
to supply the goods, to insure 
them during transportation and to 
pay freight upon them to destina- 
tion. He clearly does not agree 
to deliver the goods at destination. 
When a seller is bound to make 
such delivery he does not agree 
to insure the goods, because in- 
surance in that case is for his own 
protection. If the goods are lost 
before tender or delivery at des- 
tination the loss is that of the 
seller. Insurance is to be effected 
in such manner and against such 
risks as a prudent owner would 
employ if the risk were his own. 
If there is a war risk then the 
general obligation to insure is an 
obligation to protect against this 
risk as well as against others that 
may reasonably be supposed to 


aS to 


POSITIONS WANTED 


POSITION WANTED — AS OF- 
fice or travelling lumber salesman in 
Prairie Provinces of Canada. Ex- 
perienced, capable and successful. 
S. Stevenson, 1207 Ravenna Boule- 
vard, Seattle, Washington. (6) 


CAPABLE LOGGING FOREMAN, 


married man, wants position, or will 


take contract to log in interior 
country. References. Address c/o 
Western Lumberman, 212 Winch 
Bldg., Vancouver. (8) 


POSITIONS VACANT 


SIDE. LINE — WANTED SALES- 
man calling upon Lumber Mills to 
sell Babbitt Metals as side line. 
Good commission. Give full par- 
ticulars as to firms represented and 
territory covered. Address Bab- 
bitts, care of Western Lumberman, 
349 Adelaide St. West, Toronto. 5-6 


have been in the minds of both 
parties when the contract was 
made.” 

The above decision is in reply 
to the following inquiry: 

“Does the term c. i. f. mean that 
a shipper must deliver the goods 
on dock at destination with all 
charges prepaid? In covering in- 
surance, what obligation is the 
shipper under inasmuch as there 
are so many different marine poli- 
cies covering some more and some 
less risks? In the event of war 
risk insurance would the c. i. f. 
quotation require shipper to in- 
sure goods and assume the war 
risk premium ?” Pioneer West- 
ern Lumberman. 


Spruce Cut in the Maine Woods 


It is estimated that of the total 
cut of spruce in the Maine woods 
during the season just ended, 700,- 
000,000 feet, more than half, per- 
haps about 450,000,000: feet, will 
go to the pulp mills, beside some 
poplar. 

Maine’s log cut was formerly 
estimated at about 800,000,000 ft., 
but with the coming of the pulp 
industry and its countless small 
operations for pulp wood, the 
state has entered the thousand 
million class. 

The logging season has not 
been quite as satisfactory as ex- 
pected, due to the fact that men 
have been scarce, snow came be- 
fore the swamps were frozen over, 
making early hauling hard, and 
heavy snowfalls in quick succes- 
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sion entailed much loss of tis 
breaking roads, ~ 

The largest log cut of the ye 
was on the Kennebec, where 
total of 237,905,000 is reported 
The cut on the Penobscot is abow 
182,500,000, of which nearly 100, 
000,000 was cut on the We 
Branch and 47,500,000 on the Ba 
Branch, including 15,000 cords 
7,500,000 feet of four foot pu 
wood. The remainder of Mais 
cut is furnished by the St. Jo 
St. Croix, Machias, “Narraguag 
Union and Androscoggin fri 
and the vast number of small ope 
ations far from driving waters f 
the supply of local mills. 
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SPECIALIST 


Timber 
Photograph 


Mountain and Lake Scener 


(Late of Alberni, B.C.) 
525 Winch Building 
VANCOUVER, B. 


Phone Seymour 2325 


~ — 


~ 
Co - 


24 B.C. Timber _ 


Licenses | = 


_— 


she 
(perpetual) on inland passa ge 
Prince Rupert; also. properties 
Chilliwack Lake and Quatsino’ 
Sound. All good logging propo- 
sitions, 52 ee 
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Designer and Build 
of Sawmills 
Modern Labor-Saver Des’ 


—— 

My services as an ex- 
perienced operator are 
at your command. — 


If you are contem- — 


— 


plating building a saw- 
mill, or remodelling 
yout present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


_ FRASER RIVER DREDGING 
COMPANY 
Dredging and Pile Driving 

ig Contractors 


324 Front St., NEW WESTMINSTER 
r Office Phone 1015 P. A. Jones, Mgr. 


GEO. J. RAYNER 


imber Cruising, Surveying, Reports 
+ Brokerage, Logging, Railways, Flumes 


629 Vancouver Block, 
VANCOUVER, B.C. 


is Mill and Mine 
_ Supplies Ltd. 


we Risiceworks: Mill, Mine, Rail- 
- way and Marine Supplies 


| Wire Rope and Shingle 


Bands 


1150 Hamilton Street, 
- VANCOUVER, B.C. 


-CROSSMAN 


2 - Electrical MachineryCo.,Ltd. | 


Rs The Best Equipped Repair Shop 
2 / in British Columbia 
Jotors, Generators, Magnet Wire, Mica 
Spare parts for all Standard Motors. 
Bi Coils of Any Description 
1 aco stiecin Vancouver, B.C. 
ce _ - Telephone Fair 431 


i 


- 303-4 Post Intelligencer Bldg. 
SEATTLE 


‘Designer of the plants for : 


_ Canyon Lumber Company, Everett, 
ash.; Canadian Western Lumber 
Company, Ltd., Fraser Mills, B.C.; 

| ‘British Canadian Lumber Corporation, 

| Ltd., New Westminster, B.C.; Colum- 

_ bia River Lumber Company, Ltd., 

Golden, B.C.; Stimson Mill Co., Seat- 

i tle. Wash.: Wyerhaeuser Lumber Com- 

|| ag Everett, Wash. (capacity 450,000 
| et in 10 hours), and others. 


-manship. 


WESTERN LUMBERMAN 
Additional Notes from British Columbia 


The Shull Lumber & Shingle Company, Limited, have let a con- 
tract to the John K. Miller Company, Limited, Vancouver, for the in- 
stallation of a complete blower system for their big shingle plant on 
the North Arm of the Fraser, where 22 machines are operated. The 
main exhaust pipe will be 60 inches diameter, with double 110 inch 
fan, also an auxiliary fan to blow the refuse to the mill burner. 

The new electrically- driven export sawmill of the Canadian Robert 
Dollar Company, Limited, at Roche Point, Burrard Inlet, is now 
almost ready to start cutting. A full description of the fine plant 
will appear in our July issue. 

Last month we noted that the receiver of the British Columbia 
Lumber Company, Limited, Vancouver, had decided to “junk” the 
company’s old sawmill plant at Coal Harbor, but this step is now 
likely to be deferred. The shipbuilding contracts to be let by the 
Ottawa authorities are dependent on the supply of timber, and every 
idle mill will have to be started up to supply the demand. 

The modern shingle plant erected by Brunette Sawmills Com- 
pany, Limited, New ‘Nea mean to replace the mill destroyed by 
fire last fall was started up May 23rd. A description of the new plant 
will appear in our July number. 

The sawmill at Ladner, south branch of the Fraser, which was 
operated a few years ago by the McLellan Lumber Company, a es 
ited (in liquidation), was started up May 17 by the new owners, the 
Ladner Lumber Company, Limited. The plant is Sivenin be well 
equipped, has an output of about 125,000 feet per day, and can ship 
both by rail and water. Paul E. Murphy, the former superintendent, 
is again in charge of operations. 

The Capilano Timber Company, Limited, representing J. D. 
Lacey & Company interests, are proceeding with the construction of 
a right-of-way for the logging railway from North Vancouver water- 
front up the Capilano Canyon to tap their timber limits in the upper 
valley. The attempt made by the City of Vancouver to block pro- 
gress by securing legislative action to protect the city’s water supply 
from possible contamination proved unsuccessful. 

Women and girls may be hired to perform some of the lighter 
tasks in the saw mill and box factory of the Fruit Growers’ Supply 
Company, of Holt, Ore., owing to the extreme scarcity of male labor. 
There is no reason why the experiment should not result satisfac- 
torily. In various departments of the B. C. Box Manufacturing Com- 
pany, Limited, New Westminster, about 30 women and girls are em- 
ployed, and the number is to be increased. The suggestion has also 
been made ‘that female Jabor might be used to advantage in the 
packing departments of shingle mills. 

Mrs. S. E. Kent, of Medicine Hat, Alta., has applied to the B. C. 
Supreme Court to have the Port Douglas Lumber & Trading Com- 
pany restored to the register of B. C. companies. The concern, which 
was incorporated i in 1907, was loaned $8,000 by Mrs. Kent, who holds 
a mortgage on six timber leases as security. 

Messrs. Rahim & Gibson, Northwest Trust Building, Vancouver, 
who handie the output of the Hindoo mills merged in the Co-opera- 
tive Lumber Company, a couple of weeks ago purchased by way of 
a personal investment the small sawmill at Hastings, B.C., erected 
by H A. McDonald four or five years ago. The plant is being im- 
proved, ana -vhen started up again will have a daily capacity of about 
25,090 feet. 

The plant of the Western Pine Lumber Company, Limited, Grand 
Forks, sited operated for only a short time last season, is being over- 
hauled preparatory to a full run this season if a sufficient supply of 
logs can be secured. 

H. S. Galbraith Company, Limited, wholesale lumber dealers, 
Winnipeg, who have been operating for some time the Qualicum 
Sawmill Company’s plant at Qualicum, Vancouver Island, have now 
taken over the Qualicum Lumber Company sawmill in the same dis- 
trict, together with a large area of excellent timber. The first men- 
tioned mill has a daily capacity of about 25,000 feet, while the latter 
can cut 30,000 feet. 

Women are breaking into and making good in many of the pro- 
fessions and higher class occupations, and not a few of them fill posi- 
tions of trust in lumber offices, but probably no one dreamed that 
a member of the fair sex would ever win honors in lumber sales- 
It has happened, however. Some months ago the Ameri- 
can) Lumberman offered prizes for the best letters on salesmanship. 
The judges—five prominent sales managers or lumbermen and one 
representative of the paper—were unanimous in awarding first prize 
to S. M. Higgins, of Louisville, Ky., for a paper entitled “Qualifica- 
tions of, Successful Salesmanship.” “Miss Sara” M. Higgins signed 
the letter in reply to a wire of congratulations, which the young lady 
said was “more welcome than an order for fifty cars of lumber.” In 
the Trade Extension contest put on by the same journal in August 
of last year the winners of both first and second prizes were women, 
so the danger ahead of male salesmen is a real one. They must do 
better work or retire in favor of the ladies. 
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Tungsten - Nitrogen 


Carbon 


LAMP 


ELECTRICAL SUPPLIES 
WHOLESALE 


Western Electric Co., Ltd. 


450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
Seymour 2719 


NOEL HUMPHRYS & CO. 


B. C. Land Surveyors and 
Civil Engineers 
Timber Estimates, Mining Surveys 
Dominion Bldg., 207 Hastings St. W., 
VANCOUVER, B.C. 


Surveys Reports 


COMMERCIAL s+ Al Negatives 


despite 
PHOTOGRAPHER (wievret 
Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


PeU MEPS 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


“DAYTON, OHIO. U.S.A. 


Light Your Camp 
and Mill Electrically 


. The up-to-date lighting 
with the up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 
Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 
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Saw and Knife Fitting Machinery as Tools 


Straight Edges 


SAW 


Anvils Stretchers 

Brazing Clamps Swages 

Brazing Compound 

Filers Tension Gauges 
Filing Clamps Tools 

Forges 5 
Gummers 
Hammers Bandwheel Cutter 


Lap Cutters 
Lap Grinders 
Levelling Blocks 


and 
Tool Grinders 


Pulleys : 
Retoothers Knife Grinders 
Setters 

Shapers and 
Sharpeners Balances 
Solder 


Describe your requirements. Catalog with special information furnished on request. 


Machinery Company of America’ Grand Rapids, Mich., U.S.A. 


“COVEL” —“HANCHETT”—“B.T.&B.’” Machinery 


ITH the Lumber Industry facing a period of unprece- 
dented prosperity, look well to the articles that cut 

the cost of your cutting—that remove the delays —the 
Saws. Simonds Saws and Planer Knives keep on doing 
their duty and running right a// the time. Let us send you 
catalog descriptive of the Saws or Knives which you now 


need or will soon need. 


Simond sCanada Saw Co., Limited 


“THE SAW MAKERS’’—Established 1832 
St. Remi St. and Acorn Ave. 


MONTREAL, QUE. 
Vancouver, B.C. St. John, N.B. 
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| G. & McC. Co. High Grade 


Economy Producing 


|}POWER EQUIPMENT 


|) a emma 
_G. & McC. Co. WATER TUBE BOILERS have connecting 


"nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums; increased steaming capacity and numerous other improve- 
ments which tend towards increased efficiency and decreased fuel bills. 


pyle eee el ee 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B, C. 
installations of G. & McC. 
Co. Water Tube Boilers. 


‘They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 

: Parliament Buildings, Victoria, B.C.—- Three 200 H.P. Boilers. 
If you contemplate any alterations or additions to your power equipment, get 
am touch with our Engineering Department, the services of our Experls are 
~ at your disposal. 


WE BUILD 


- Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


| The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
"B.C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


The “HILKE” 


Lumber Piler 


(Patented) 


Practical ! 
Efficient 
Economical ! 


Mr. Mill Superintendent : 
Why lay awake nights 
trying to figure how to reduce 
your cost of production 10 or 
15 per cent. when by install- 


inga “HILKE”, LUMBER 
PILER you will effect a 
labor saving of over 100 per 
cent. and more than double 
your yard capacity. 


Write for illustrated circular, etc. 
Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


HARD SERVICE LOCOMOTIVES 


Secause of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be*simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS 


BUILDING, MONTREAL, CANADA 
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The Power of Gravity is Free. Use it | 


a : 


to Handle Your Shingles and Lumber | 


UR Steel Ball Bearing - 
Gravity Shingle and 
Lumber Carriers convey shingles, 
boards, siding and flooring, in 
bundles, timbers, etc., upon a 
grade of 4 per cent. (4-ft. fall in. 
| 00-ft.) 


Catal Maih oa Gravity Carrier Co. | 
484 Richmond St. West, Toronto Limited | c. 
GEORGE H. JAMESON, Representative, 318 Homer St., bie erica B;-G, | 


For Speed, Ease and Economy in Bucking and Felling 


DISSTON 


CROSS-CUT SAWS 


eat oe wets: a : oe eae 
us WWI My f <n \ TC Ch dabaae 
NOM ON ORI Rew WitwrstW> a Ws TIEIEAT III I ; 


“Virginian’’ 


Sizes and types for every condition of service and sectional preference, all backed 
by a saw-making experience of more than three quarters of a century. 


Get Our Free Cross-Cut Saw Booklet 


HENRY DISSTON & SONS, LTD. 
2-20 Fraser Avenue -!- -:- TORONTO 
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have the stretch taken out before you get 


them and “the 15% less stretch” means an overall 
economy of 15% on your belting costs. 


Every time you ‘‘take up” a-slack belt it usually means cutting out a useless 
piece. In a year these pieces represent considerable belting all paid for but of 
no use to you. All this is additional to the time lost in tightening belts and 
power lost through slack belts. 

Use Goodhue ‘Belts and reduce your 
belting charges and ‘belt labor’”’ 
by 15%. ’Tis worth considering. 


J. L. Goodhue & Co. 


Limited 
Danville, P.Q. 


We tan our own_ Leather— 
~0'we know it’s ; good. 


Sole British Columbia Representatives: 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B. C. 
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Vancouver Machinery 
Depot, Limited 


NEW and SECOND-HAND MACHINERY —_ 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, _ 
Special facilities for loading heavy machinery on, 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we cansave 
you time and money on your repair work. 


Vancennse MADIINERY DER OYA 1155 Sixth Ave. West, VANCOUVER, B.C. C : 


VANGOUNE PS. 5 F3-G Phone—Bay 470 and 471. Night Phone Bay 1518. __ “a 


~ DONT 


— Judge by Imitations | 
The GENUINE and BEST - 


HOE 


_ CHISEL-TOOTH SAW : a 


~ 


" 


Is made only by 


R. HOE & CO. New York k 


—_ 
Pee 
‘ * 


The Oldest Saw Manufacturers in America 


4 


= 
wi 


: 
S 


a 


Agents: — es 
Waterous Engine Works Co., Ltd. Winnipeaem an. 
J. D. McBride - : - Cranbrook, BC. 


Agents for Bits and Shanks only: 


HOE HAS NO EQUAL Shurly-Dietrich Co., Ltd. - Vancouver, BC. 


COU NT TH E COST Established 
of open fires—the Hela property destroyed—the D IMOND 


expense of cartage, etc.—and you'll see WHY the sa a 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


this Burner. 
Write for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street _ NEW YORK > 


Muskegon, Mich. 
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EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
a PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


| PHOENIX MFG. CO., _ EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Guaranteed 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and “absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 
“Every User Becomes a Booster”’ 


| SHURLY: DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 
- Branches: : 1642 Pandora St., VANCOUVER, B. Ne HULL, QUEBEC 


50 WESTERN LUMBERMAN 


eel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill ~~ 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 

are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘‘Long’”’ saw mill machinery. 


Let us talk to you before you start to overhaul 


| The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 
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Spells Satisfaction 


Whether you operate a portable outfit or a 150,000 ft. capacity 
mill, Waterous Sawmill Machinery will give you results that count 


on the right side of the ledger. _It contains all the time and labor 
saving improvements that modern sawmilling demands. More than | 
that, every machine, even in our very lightest outfits, is built with // 
a strength and sturdiness that means years of service more than y 

Y : 1) 


you'll get from other makes. 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The “New Model’ Bandmill 

- Trout Power Set Works 
Combination Setter and Receder 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada - 
» building sawmill equipment, to back it up. 


If you haven’t our Cat- Edg °8 Deck 


alogues in your office, : eo * a = aE 
write us and we will ri e 6 


send you a bound set. 
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The Waterous Engine Works Co., Limited 
gen —H.B. Gilmour, VANCOUVER, B.C. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
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“Enthusiasm is the Lubrican : : 
that oils the wheels of business’ | 


_ XXXX 
NICKEL 
BABBITT 
USERS 


are enthusiastic 
because this 
metal reduces 
lubrication costs, 


Genuine Arctic Metal 


wears _ longest, 


we + ee 


and gives them 


ip 
on'\+ _ — 


i Ea Highest Quality Made nettect satwlaa! \ 

i os tion. Ne 

; Extra Heavy Duty i 23 

; Tt is a TIN Base Metal. Contains NO LEAD. 1 Foti “A be 

A Every Pound Guaranteed. ea Pigs av go 

‘ mats at @ speeds 

: Stocked by D. Ackland & Son - Winnipeg cs sad ei 

i Sl manor 6: ve ee Smelting & Refining Co. 
‘ MILLMEN 146 Dufferin St. E., Vancouver, B.C. — 
: USE IT PROMPT SERVICE OUR MOTTO > 

: PeaMiron ont 4 5 ONT. . 
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We are selling the output of the Oliphant Mines—150 Tons daily now 
and 300 Tons daily after October Ist. 


ROCKY MOUNTAIN COAL 


High Grade Coal for Domestic and Steam Use. 


Only 6 per cent. ash and less than 3 per cent. moisture. This coal will keep in 
the open without any deterioration and if you place your summer stock 
orders with us, we will take care of your winter requirements. 


D.L.EW. SCRANTON HARD COA 


The Steamship Saturn has arrived at Fort William with a cargo of the above coal for immediate shipment — 


Write us for prices and terms. 
WE ALSO MANUFACTURE THE 


Bowman Big B Lime 


at OAK POINT, Manitoba 
Capacity, 250 barrels per day. We sell to Dealers only for Country shipment. 


DAVID BOWMAN COAL & SUPPLY CO. 


461 Main St.—Confederation Life Bldg. WINNIPEG, Man. LIMITED 


This Label on every Barrel Long Distance Telephone Main 3326 


Our Retailers’ Plan Service Department 


esterm [umbermar 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


FOURTEENTH YEAR JULY—Toronto—1917 NUMBER SEVEN 


| “Made in Canada” Sa 
“C” CLASS LINK-BELT Smith Shannon Lumber Co. 


VANCOUVER .- B. C. 


MIXED YARD ORDERS 
ADE with es pins ve side bars, Sie cilinis great SHINGLES vi LUMBER 


streneth, enabling the chain to stand heavy loads and shocks . 
better than plain malleable iron links 
The pin is accurately fitted to the side bars, preventing the pin 
from rocking, and thus the length of life of “C’’ Class Link-Belt is increased. 
Write for Folder No. 306, which describes “C” Class Link-Belt in detail, es 
and quotes prices. If you wish assistance in considering the use of Link- Belt We sell retail trade only 


for any elevating, conveying and power transmission purposes, submit Your 
problems to our experienced engineers for solution. 


| This is the § >X—————————__ Mark of Quality STRAIGHT CARS SPRUCE 
FE . cents, Anwpecton and. cevice. and HEMLOCK SHIPLAP 
| GANApiAN Link-Bett Go., LimiteD ede meee 


| MANUFACTURING PLANT AND OFFICES AT 
| ; 265 W. WELLINGTON ST., TORONTO 
| Seattle: Link-Belt Company of Washington, 580 First Avenue South. 480 Pacific Building ns VANCOUVER, B:C: 


Portland: Link-Belt Company of Washington, 14th and Lovejoy Streets. 
Vancouver, B. C.: A. R. Williams Machinery Company, Limited. 


RUBBER GOODS 
FOR LUMBERMEN 


Beltin Our long experience in the making of Rubber Belts enables us to specialize 
belung on this line. he: See mpecialioriyve and ‘Lion’ are our leading brands 
for power transmission. 


Packings ‘*Redstone’”’ High Pressure Sheet Packing has proved by test that it 


will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


for Elevating and Conveying 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions. 


Fire Hose One or more of our twenty brands of Fire Hose will be found, not only 
——— in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO © MONTREAL WINNIPEG REGINA SASKATOON CALGARY ~ = EDMONTON _—VANCOUVER 


VANCOUVER | July, 1917 WINNIPEG 
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Power'!| | 


Who Pays the Power Bill? 
Who Pays for Pulleys? 


wv 
Pp 


il) 


ll 


| 


ii 


i 


YOU—the Management—pay for the 
power that drives your factory. And, re- 
member—you pay for the power you waste 
as well as for the power you use. Ex- 
haustive scientific tests prove conclusively 
that the actual cost per year for running 
metal pulleys as against wood pulleys 
averages $5.00 per pulley. 


Dodge Wood Split Pulleys cost 40 per 
cent. less than metal pulleys and are 50 per 
cent. more efficient. They help you cut 
the cost of your power bills. Next time 
you require pulleys see that the 
“requisition ” calls for Dodge Wood Split 
Pulleys and not for steel pulleys. . 


DODGE) 


WOOD SPLIT PULLEYS 


DODGE MANUFACTURING CO., Limited, TORONTO 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 
The Stuart Machinery Company, Limited, Winnipeg, Man. 
The G. Low Company, Saskatoon, Sask. 
Canadian Western Manufacturing & Supply Company, Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 
A. R. Williams Machinery Co. of 
Vancouver, Limited, Vancouver, B.C. 
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Every buyer 
should send 
for thts book 
mailed Free 
on request 
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Assurance of the best results, both econ- 
omic and productive, is found in the con- ' 
stant use of ATKINS STERLING QUALITY Z 

SAWS. ee 


<< 


varies—and. the best workmanship has 
perfected these universally used Saws. 


WANS 


\ 
Ag 
YW . 


Steel of exceptional quality —that never Z cone 
i 


Are your results as good as they should 5 
be? Try ATKINS SAWS and watch the W 
improvement. Wy 


ATKINS Service from your usual source or 
Branch House located near you means a 
saving from the start. 


Send for our “W.L.”’ catalogue 
containing items of in- 
terest to you. 


| E. C. ATKINS & CO. 


|| Factory, HAMILTON, ONT. ; Vancouver Branch, 109 Powell St. 
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Air Dried Cedar Shingles | 


OUR SPECIALTY 


Try a Sample Car—You'll Like Them. Can also supply Kiln Dried Shingles and all 


Coast Lumber Products 
SPRUCE, FIR, HEMLOCK and CEDAR 


Charles W. Tait Co., Ltd., New Westminster, B. Ca 


Thurston-Flavelle 


Lumber Company 


Manufacturers Exclusively of 


High Grade Red Cedaam 
Lune and Shingleal 


Clear “A” Bevel Siding 
<7 Our Specials: e Extra XXX Shingles 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


_ Office and Mills - PORT MOODY, B. or 


Abbotsford Timber & | 
_., Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER — 


supply limited quantities of CEDAR _ 


, m We make a specialty of Tin nbers and Lar. ne res sts, also cae kinds of 
s Flooring, Ce iliz ne, Siding, Fin ish, ite uldin Wri s NOW. 


tees ee Milla at ABBOTSFORD. B.C. | 


WESTERN LUMBERMAN = : 


| Shevlin-Clarke Company 


Limited 
Fort Frances, Ontario 


MANUFACTURERS 


Sales Office : 


t 300 Electric Railway Chambers - Winnipeg, Manitoba 


|HEAPS & SONS|| 0", 2, 


: asswood 
3 COAST ae s : Whitewood 
| Lumber and Shingles || oax 
& TIMBERS = 
a ! AND | 
q 3 Finish Orders a Specialty reer 


S Heed Office — STOCK 


OAK & 
a VENEERS Sane SR = Ee Mahogany 
Dominion Lumber and Timber From Our Yards or in Car Lots 
| Company, Limited Direct from Mill 

_ We specialize in We Sell on Standard Grade 


| COAST TIMBER PRODUCTS ||} seven gree or normsons 


on above Hardwoods to 
Fir, Cedar, Spruce and Hemlock Lumber 


| Red Cedar Shingles of High Quality D Ackland & Son Ltd 
e 9 r 


| Mixed Car Orders Look Good to us. . We invite your inquiries. 
3 = 


4 “Winch Building VANCOUVER, B.C. Winnipeg, Man. 
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DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Treas. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 
Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Al — Co., J 
Manitoba SCM. Lusher Go, Wiaapee COALS CREEKS Vanconvecuee CH 


Vancouver Lumber Co., Ltd. | 


AN 


Vancouver Cedar Mills, Ltd. | 


Manufacturers of 


Pacific Coast Timber q 


HEAVY FIR DIMENSION ||. Products 


Is Our Particular Specialty 
P. O. BOX 308 


The Heavier it is the Better we like it . 
We Dress from 1 to 4 Sides up to Vancouver, British Columbia 
16-in. x 20-in., 60 ft. 
Our grade is positively right, and prices will please 
Sales Representatives: 


° | H. C. HODGSON _ C.G.LIMPRET_ C.G. BOCKUS a 
Timberland Lumber Co., Ltd. 709 Gr. West Perm. Building Prince Edward Hotel Cae = 


Winnipeg, Man. Brandon, Man. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. CHAS. PLANT _ R. L. ANDRES 
‘ 701 Excelsior Life Building 343 South Dearborn Street 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. Toronto, Ont. Chicago, Illinois. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager P i 


a e ° 
Hi h Grade P INC | "Lath and Meuldnee” 
Rm e 
4 Lath and Mouldings 
We ask Prairie Buyers to remember us when placing orders for Lumber Stocks. We have the goods, and can guarantee the quality 
every time. ‘‘Satisfaction is our Motto. 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by C.P.R. and G.N.R. Car numbers sent day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B. C. Telegraphic Address, BAYNES, B. C. 


= 
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| The Nicola Valley Pine Lumber Co. 
, “THE PINE PEOPLE”’ 


Pine Lumber is the most satisfactory Lumber. 
Nicola Valley Pine is the most satisfactory Pine. 


Mills and Office—CANFORD MILLS, B.C. Telegraphic Address—Merritt, B.C. 
DISTRICT SALES OFFICES 
For Manitoba and Saskatchewan: For Alberta: 
- 711 McArthur Building, Winnipeg P.O. Box 1590, Calgary, Alta. 
E. E. Brooks, Manager Chas. Sine, Manager 


J. S. PATTERSON & COMPANY, LTD. Wholesaler 


CONSOLIDATE D———— 


| British Columbia Forest Products 


a Mills at Vancouver, B.C. Bevel Siding and Shingles a Specialty 
Powell River, B.C. 


Beaver River, B.C. 903-907 Rogers Bldg., VANCOUVER, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 


La. M. J. HANEY, C.E., Pre side nt, Toronto, Ont FRED W. REYNOLDS, Mar R. P. GOUGH, Vice-President, Toro 


hee Timber, Shipping and Insurance Agency, ‘Einited: 


GENERAL BROKERS 
Marine and General Insurance, Timber, Logs, Lumber, Shingles 
Timber Cruisers - - - Ship Charterers 


eS to announce the opening of offices at this address and the taking over of the 
Canadian Pacific Lumber Company’s Mill at Port Moody, B.C., with a present 

| capacity of 125,000 feet per 10 hour day. OPEN FOR ENQUIRIES 

_| HALE H. HETHERINGTON Office—Pacific Building JAMES F. MOLONEY, Jr. 


Manager Manager 
Lumber Department pe oa B. C. Timber, Cruising and Log Department 


The Rat Portage Lumber Co., Limited, conver 


MANUFACTURERS OF 


Douglas Fir, Spruce, Cedar and Hemlock Lumber 


Rough Timbers, Dimension, Flooring, Ceiling, Siding, Interior and Exterior 
Finish of all kinds including Mouldings. Fir, Spruce and Cedar Lath 


Prompt shipment of Fir timbers in all sizes and up to 80 feet in length 


_ AIR DRIED CEDAR SHINGLES - SOTA Ce eset ag ich longer 
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Coupon Books 


3 Mian 
ANZIS> for 
a fey oe 
2 Tey \n the Comissary Store 
m ‘8 [SH are not only a conven- 
Wy Luff - 
Ly Clem ience but they 
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Place your order now 
and let us prove our 
assertions. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 
books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


This is the time to order your stock 
Coal to fill your bins against the 
Winter shortage... We are Agents 
for: 


Exclusive Sales Agents for— 


British Columbia Mills Timber 
. Comn nae Coal-—Mined in Drumbheller 
& Trading Co. pratae 
The High Class Mixed Car Mill a egal Ce ts —Mined at Taber 
nhill Coal —Mined. at Blairmore 

Qualicum Saw Mills Send your orders now for Stock 
Superior Quality D ion Shiplap Coal, and we will take care of you 

"and Boards for Winter requirements. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


Cedar, Fir, Spruce 


Do YOU Want an 
Assortment Quick ? 


and Pine 


WIRE IN YOUR INQUIRIES 


LIMITED 
Chase, British Columbia 


British America Mills | 
& Timber Co., Ltd. 


Head Office: 


VANCOUVER, B.C. 


Manufacturers — Wholesalers | 


Mills at 
MT. LEHMAN, B.C. 
WESTHOLME, B.C. 
McGILLIVRAY, B.C. 


| 
Rough and Dressed Fir, Cedar, Spruce and — | 
| 


Hemlock Lumber, Lath, Mouldings . 
and Shingles. —- 


“i 
a ae | 


Our Specialty: | : { a | 
Heavy Timbers, Deep Joists | 
Dimension, Boards, and Shiplap 


ZS RE SR 
we. ashen _- 


_ Shingles 


and | 


Bevel 
_ Siding 


- QUICK ‘SHIPMENTS 


Company | 
NEW WESTMINSTER, B. C. 


Company, Limited 
_ New Westminster, B. C. 


have 


Silo Staves 
: Spruce Wagon Box Sides 
_ Spruce Laths and 


"Clear Spruce Lumber 


for shipment with carloads of 


WESTERN 


|Red Cedar 


4 Jestminster Mill 


B Brunette Saw Mill 


| Lumber and Shingles 


LUMBERMAN E 


GEO. CRADOCK & CO. 


LIMITED 
169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage | 
Ropes built for the 
job. : 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


Limited 


Manufacturers 


of 


Reliable 
Belting 


QUALITY 


Never Varies 


55 Years in the 
Market and 
STILL 
WE LEAD 


MONTREAL 
' WINNIPEG 


-ToRONTO 


and Factory: Beaumont Ave., MONTREAL 


Piease note the initials of this Company 


PC MelaccBeliingCo. 
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WHITE CEDAR FENCE POSTS 


We can furnish anything that you require in green cut, 
live peeled, White Cedar Posts. We ship from the Rainy 


TELEPHONE River District of Ontario and Minnesota with yards at CEDAR 


the following points: 


POLES RAINY RIVER (BEAUDETTE PILING 
SLEEMANS - Ontario Minn. , ROOSEVELT , 
PINEWOOD | WILLIAMS 


Let us quote you delivered prices—F.O.B. cars any railway station in Canada. 


soit Siting, T. M. PARTRIDGE LUMBER CO. yutlifoiisiien 


Three Profitable Lines 


for the Dealer 
All Canadian Products 


The ** Human Element’? Risk at 
[ts Lowest in Lacey Reports 
| 


(aS aa 


Out in the woods for six weeks or more at 
a stretch, how can any amount of scientific method 
overcome in LACEY REPORTS the always incalculable element 


of imman weakness or turpitude 2 


i aay 


Everyone knows that Lacey & Company have over- 
come it—but how? 


First, by treating each man on his merits as a human — 
being, not expecting the physically less strong to cover as much ground 
per day as the strongest; allywing every man to return to camp at 
will whenever fatigue impairs his accuracy (of course weeding qut — 
instanter all who take advantage of the privilege), in short, by put- 
ting in each man’s mind accuracy first. 


Second, by continual ‘‘random’’ checking of each 
man’s work by our most experienced and reliable woodsmen. A 
cruiser never knows when his results are to be checked and the checker 
often does not know whether he is checking or doing original work. 
This 1s one factor in the near approach to per- 
“ection of a LACEY REPORT. 


Send for our interesting booklet. 


GYPSOFIBER 


This Wallboard is permanent, economical and artistic. It is a 
non-conductor of heat and‘cold. FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 

Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 

For white coating it will not PIT. “POP,” or CHIP CRACK. 

Write us for further particulars regarding this new line. 


pal 


INT: VenavONAL TIMBE 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LTD., wan.” 


BLAND FACTORS | 


CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry Bldg. 
NEW ORLEANS, 1213 Whitney-Central Bldg. 


MACHINERY and TRANSMISSION | 


Wood-working Machinery, Machine Shop Tdols. Contractors’ Equipment, 
Electric Motors, Shafting, Hangers, Flat Boxes, Couplings and Collars. 


SUCCESSORS TO TAYLOR BELTING co. 


We operate the only complete Belting Plant in Western Canada. We can manufacture any Leather Belt specified up 
to 36 inches wide. Your old belts can be rebuilt by our competent men, at a fraction of the cost of new belts. 


REPAIRING and SPLICING A SPECIALTY — TRY OUR CEMENT 
B. C. Agents for CANADA METAL CO., LIMITED — Babbitt Metals and Solder carried in stock 


Send for our New Belting and Transmission Price List 


HALLMAN & WHITE, LIMITED  gossot nd une bin VANCOUVER, B.C. 


PHONES—SEYMOUR 952, SEYMOUR 4640 
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q Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 4 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, tik 
the North West Territories, the Railway Belt and the Peace. River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 


qe pet 


* a Mi 
cruised by a duly qualified Cruiser employed by the Department. 4 
Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 4 

be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual a 

eee ground rental of $5.00:per. square mile, except for lands west of Yale, B. C., in which case the annual : 
ret rental shall be five cents per acre. y ities ‘3 
: 4 
a _ The dues on the principal timber products cut under license are as follows :— i 


Sawn lumber 50c. per thousand feet, board measure. 


, ~ 


Piling and cribbing, %c. per lineal foot. 


Railway ties, 8 feet long, the. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- | 
ber Agents, from whom further information can be obtained. 


- Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is sola, 

pe after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 

; timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Fe ee By. 


ig asa at Bi 
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Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the | 
timber. 


: Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- “5 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, March 23rd, 1917. 
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WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited 


YOU WANT THE BEST? 
“Genuine Oak” 


Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 
Toronto - - - 200 King St. West 


. St. John, N.B. - - 64 Prince William Street 
Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Hardwood Floors || “ROSE CITY” 


Will Sell Themselves 


That’s the beauty of them. Once laid, — 


they are admired by a neighbor, who notes 
the wonderful improvement—and another 
order is waiting to be written up. Soit 


goes in endless chain fashion. 


Hardwood Floors 


Should be used as your ‘‘Leader.” It 
will often help to sell the whole lumber 


AQUAPELLE 


Wet Weather 
Clothing 


“‘Aquapelle’ Water Repellant 
Garments are designed especially 
for the logger, cruiser, prospec- 
tor, mill yard man and outside 
worker in general. The cloth 
(brown in color) is paraffine 
treated and is guaranteed to be 
waterproof under any ordinary 
conditions. 


No, 922—Aquapelle Jackets 
have corduroy collars, fly fronts 
and three pockets. 


No. 920—Aquapelle Pants have 
five pockets, are strongly sewed 
and well finished throughout. 
These are popularly known as 
“Tin Pants.” 


No. 923—Aquapelle Hat—a 
good-looking and well-made ar- 
ticle of head covering—completes 
the rain-shedding outfit. 


C. H. Jones & Son, Ltd. 


110 Alexander Street, Vancouver, B.C. 


Sole B. C. Distributors for: 
“ROSE CITY,” RAINTEST AND AQUAPELLE WATERPROOF CLOTHING 


bill. The dealer takes no risk in handling 


iE 


this line. The profits are all velvet. 


THE SEAMANSKENT CO.LTD. 


1104 UNION TRUST WINNIPEG 
BUILDING CANADA 


Finest Quality 
Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Pink’s Lumbering Tools 


The Standard Tools 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


Thos. Pink Co., Limited, Pembroke, Ont. 


Send for Catalogue and Price List. 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 
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3 This costs everybody money. It causes dissatisfaction. Every employee wants to be “first 
a at the clock.” 


: Supposing this firm spent $250 on a time recording equipment to serve 400 employees when they should have spent say $500. 
Jae Put $250 in their pockets on the Time Recorder they didn’t.buy, of course!) Wait a minute. 

| fi What about the employees’ mental attitude as they squirm and push into line to register? How about the time they lose 
: slowing down their work and quitting before the hour? If there’s any waiting to be done at an over-crowded Recorder 
ae! | it will be in your time, not theirs. 

Suppose 400 employees lose an average of 4 minutes each per day—1,600 minutes at say 40c per hour—a daily loss of $10.60. 
Pretty stiff, isn’t it? , 

Let us quote you on a suitable time-and-money-saving International Time Recording outfit for YOUR business. 


soon ie Reece aEDe ee 
ep 
‘S & 
aspen 


< ia =a 


to use a 


Time Recorder 


“a Stream” 


L? ae 55 
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This keeps everybody satisfied. You shouldn’t overload a Time Recorder any more than 
any other machine. 


Experience shows that from 140 to 150 employees is the number per recorder found to be practical. Any number over this 
is unprofitable to the firm and is unfair to the employee. 


The first cost of an extra Recorder to meet your needs is small when the money value of the time saved is considered. 
Mie Many a good and valuable employee has been lost to his employers because he didn’t relish lock-stepping in a queue to 
; get at an over-worked Recorder. 


The way to make money is by a shrewd investment—that’s certainly an adequate Time Recording System. We sell 
them on easy terms. They can easily save their instalments every month. Let us send you our newest folders. 


| The International Time Recording G& 
Company of Canada, Limited ‘<i my 


? Anderson Street, TORONTO — F. E. MUTTON, General Manager 
a WINNIPEG—400 Electric Ry. Bldg. WANCOUVER—305 Birks Building MONTREAL—Cartier Bldg., Cor. McGill and Notre Dame Sts. 


(Opp. C.P.R. Hotel) 
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if BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY: 


(Established 1865) BRANCHES 
ead Ca cre Hastings Saw Mill, VANCOUVER, B.C. 


VANCOUVER, B. C. MANUFACTURERS — Moodyville Saw Mill, BURRARD INLET 
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Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber | 
Lath, Pickets, Mouldings, Shingles | 


FIR FINISH A SPECIALTY =m 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH ‘\CO.," Litiizee 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everythh Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT Mii 


IS THE HIGHEST Seder is MANUFACTURED 


>) Wee 2 


\ Le SLETAL A 


Made Specially. for all 


High oF Hee Engines and retraite Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, "x Toronto | 


MONTREAL HAMILTON WINNIPEG | VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET | 


. Representing the Lumbering and Woodworking interests of 


- British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


“a THE HUGH C. MACLEAN CO., LIMITED 


Hue@eH ©. MAacLEAN - - - - President 
0911 Electric Railway Chambers - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


Seencouver, B. C. 

[AULTY, Editor and Asst. Man. 
e 212, Winch Bldg. 

one Seymour 2013 


Communications, and make Cheques, Drafts, P. O. and Express Orders 
: payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


ments, to insure insertion in the issue of any month, should reach 
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In this issue of the Western Lumber- 
man will be found the inauguration of 
our “Plan, Service Department” for the 
retail lumber dealers of Western Can- 
3 ada. 

have, from. time to time, been requested to prepare draw- 
ildings and solve many problems met with by lumber deal- 
building programs. 


the reason, therefore, for the establishment of our special 
‘ plan service department. Its object is to meet the demand 
sap and efficient “Made to Order” plan service, which will 
retail lumberman to obtain and maintain business as a 
an efficient service rendered to their customers. 

oe will receive the personal = onl aee of the 


etailers’ Plan 
ic ae 


al e time has come when every building supply. dossier must 
tho 


al; Boanidred other speie too numerous to mention here, 
prospective home builder invariably asks the lumberman 
Prectine his new barn or house. 
ly and to his entire satisfaction your case is lost. The order 
broad.” It is our aim, therefore, to keep these orders from 
broad.” We wish to help you to get more new business 
peer satisfied customers of those you already have. Ours 
We shall only charge for clerical 
reparing the plans for you. That, you will agree with us, is 


ie this “Plan Service ie After we prepare your 
drawings for you, we shall print your name on the plans 

ing from. your own building service department. Do you 
lie importance of that fact? It is a step to make you a more 
t dealer. It will assist you to give better service to your cus- 
aot it will, furthermore, create for your yard a far greater 
in our uy than would otherwise be the case, 


That is our slogan. It should be yours. 
No factor will secure for you more Dee 


So: assist the farmer in erecting better and more arteren 
YOu are in an ideal position to give him “SERVICE.” 
here the lumber dealer can offset outside competition. Be 
in your dealings; that is very important. Show your respect 
farmer all the time. It requires expert salesmanship, to sell 
hese days of keen Eepesition: 


If you cannot answer him. 


WESTERN LUMBERMAN sa 


The Western Lumberman, in conjunction with our plan service 
department, is establishing a “Questions and Answers” section where- 
in we shall answer any intricate building, advertising, buying, selling, 
or bookkeeping problem that has given you trouble. We shall per- 
form this service entirely free of cost. It is part of our endeavor to 
make our country dealers better and more efficient lumbermen. We 
sincerely trust you will all realize our earnest intention in these mat- 
ters and avail yourselves of our query department whenever you should 
strike a snag. 

Remember, your problems are ours. You are a part Editor of the 
Western Lumberman. We need your help and you need ours. Let’s 
co-operate and watch the results! 


: From time to time attention has been 
Utilization of B. C. directed to the importance of ascertain- 
Hemlock Bark ing if some method cannot be devised 

for making some commercial use of the 

enormous quantities of hemlock bark that are being wasted in British 
Columbia logging operations. Not many years ago—prior to the 
establishment of the pulp and paper industry on this Coast—Western 
hemlock was in little demand as a building material, the name sug- 
gesting the inferior Eastern species. So pronounced was the antipathy 
that limits containing a large proportion of hemlock were almost un- 
saleable owing to our manufacturers finding the prairie dealers un- 
willing to handle that grade of lumber in any considerable quantity. 


Now all is changed—the prairie farmers and the trade gener- 
ally have made the discovery that what they have been so often 
told concerning the superiority of Western hemlock for- building pur- 
poses is based on fact, and as a result our millmen no longer have to 
make excuses for the presence of a proportion of that class of lumber 
in their shipments—on the contrary, it is in strong demand for cer- 
tain purposes, and commands a price on a par vin Douglas fir in 
most instances. The merits of hemlock as a pulp wood have long 
been recognized, and here, too, it is admitted that the Pacific Coast 


species is in every way better for paper making than the knotty, . 


short-fibred wood of that name native to the eastern part of Canada 
and the United States. In the near future this superior quality of 
the raw material is one which—quite independent of the ‘question 
of supply—will assuredly exercise an important influence upon the 
pulp and paper industry of the entire continent. Very soon this pro- 
vince will have a total of six pulp and paper-making plants in con- 
tinuous operation, one-half the number being of very large capacity, 
and their success and the handsome margin of profit sure to be earned 
will undoubtedly attract the attention of capitalists to the almost in- 
calculable stand of cheap hemlock and other suitable pulp timber in 
British Columbia. 


This brings us back again to the possibility of conserving some 
portion -at least of the tanbark wasted in present woods operations. 
As is well known, hemlock bark contains a valuable tannin content, 
the value of which is now quite high in common with many other 
products, but which is always in good demand with the leather trade 
at prices that make the collecting ‘and marketing of the bark quite an 
adjunct to the Eastern timber industry. There the lumbermen send 
a section of their river-driving gangs back to the limits in early mid- 
summer to peel and pile the “tanbark for drying, and before the fall 
rains it is hauled out of the woods on wagons. On the Coast this 
plan is rendered impracticable owing to the different logging methods 
in use and also the topography of the country and lack of “roads. Most 
of the logging up the Coast is done by donkey engines, and in the 
passage of fie log over rough ground to the car loading deck or 
dumping dock the bark becomes torn and frayed, and often is pitted 
with stones and pebbles, which would greatly lessen its market value: 
It might be possible, however, to install a small and easily operated 
distillation plant at the principal hemlock camps or mills for the re- 
covery of the tannin extract, and in this way turn a present waste into 
a considerable asset. As our provincial government will from this 
time forward be deriving a large and increasing revenue from hem- 
lock timber, the Western Lumberman would respectfully suggest to 
Hon. T. D. Pattullo, Minister of Lands, that the utilization of waste 
tanbark offers 
fully looked into. 


_ One of these days we shall doubtless get down to some definite 
scheme for the construction of a dry-dock on Burrard Inlet, the de- 
velopment of shipbuilding along the Vancouver waterfront being a 
sound reason for prompt action. Among others J. V. Patterson, a 
prominent business man of Seattle, Wash., has or eanized a syndicate 
to construct a large pontoon dock, w hich is said to be the modern 
development of the graving dock. The Dominion Government has 
not yet indicated which type it is disposed to favor in the way of a 


subsidy. 


great possibilities and should at least be very care- 
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Ottawa Ignores Vancouver Interest: 


There was nothing new in the claim put forward a couple of years 
ago by leading members of Vancouver Board of Trade that the vital 
interests of the city and hinterland were being jeopardized by the re- 
fusal of the federal authorities to give effect to the request of the 
business men that a Canadian customs officer be located in New 
York to facilitate the shipment of goods between Eastern and Western 
Canada by fast steamers via the Panama Canal. We have had many 
examples of the same kind of treatment being extended to other parts 
of the West by both political parties at the dictation of Eastern in- 
terests, but its closer application in the case mentioned brought home 
to many the conviction that it will demand means out of the ordinary 
to secure proper recognition of Western rights. Probably we shall only 
gain our goal when the prairie provinces and British Columbia shall 
have doubled in population and are in a position to force a change 
of policy by sending to Ottawa a sufficient number of pledged repre- 
sentatives to offset the influences at present apparently dominating 
the policy of the government in a way that is detrimental in many 
respects to the fullest development of the best interests of the entire 
Northwest. 

A few weeks ago an influential delegation of Board of Trade 
members and leading men of Vancouver and district visited Ottawa 
to interview Premier Borden and members of his cabinet concerning 
various matters in which the people of Vancouver and province -be- 
lieve themselves to be vitally concerned. The delegation consisted 
of President B. W. Greer, Secretary W. A. Blair, C. E. Tisdall, W. J. 
Blake Wilson, George Buscombe, Nicol Thompson, W. H. Malkin, 
Chris. Spencer, W. McNeill, Norman McLean, C. Knight, City 
Engineer Fellowes, Mayor Vance, of North Vancouver, and Coun- 
cillor Loutet, North Vancouver municipality. First on the list of 
requests was the ancient prayer for the appointment of a New York 
customs officer, and this in face of the fact that the government, 
while refusing the same request last year, had graciously consented 
to order the construction of two auxiliary power schooners in lieu of 
the fast service sought. These vessels are not yet in commission, 
and so far as known their construction has not been commenced. It 
is a matter of little moment, as their slow speed will unfit them for 
anything save the lumber, coal or ore trade. The forceful plea of 
the delegation that their original demand for a customs officer at 
New York be acceeded to was met this time by a flat refusal couched in 
firm language, and unnecessarily peremptory in tone. 

The arguments advanced in favor of the nationalization of Van- 
couver harbor were listened to by the cabinet members with more 
evidence of favor. It was suggested that the government should as- 
sume all obligations connected with Vancouver harbor and make it 
a free port, several of the speakers pointing out that the harbor is one 
of the best in the world and in need of little dredging. Hon. J. D. 
Hazen, Minister of Marine and Fisheries, made the suggestion that 
the port be developed along the same lines as Montreal, and promised 
his assistance in bringing this to pass with as little delay as possible. 

Another matter intimately connected with the growth of Van- 
couver’s marine trade was broached when the delegation referred 
to the delay in granting a subsidy for the construction of a graving 
or floating dock for the repair or cleaning of vessels visiting Van- 
couver harbor. Hon. Robert Rogers, Minister of Public Works, ex- 
plained that for a long time it was confidently expected the Amalga- 
mated Shipbuilding & Drydocking Company would be able to finance 
the proposition and the government subsidy had been withheld to 
await the result of its efforts to interest the necessary capital. The 
company, however, had failed to accomplish its object, and the way 
was now open for any other company or individual to make applica- 
tion for the subsidy and satisfy the government that the work would 
be in good hands. Mr. Rogers said he had come to the conclusion 
that owing to the great difficulty now experienced in securing capital 
for such enterprises he would recommend to the executive council 
that the subsidy to be granted to a first-class dock be raised from 
3% to 4% per cent., and if this became law the Amalgamated Com- 
pany might be able to finance its original scheme. Under the cir- 
cumstances it would only be fair to allow that company a few weeks’ 
extension of time. Failing action by some company Mr. Rogers 
said he believed the government would undertake the work, as had 
been done in the case of the dock at Point Levis, Que. The Van- 
couver Drydock & Shipbuilding Company had sought the subsidy for 
a floating dock, but their offer had been made in such a way that it 
could not be entertained. His own personal experience, and informa- 
tion gained while in England, went to show that a graving dock was 
superior to a floating dock, and that it could be built more cheaply 
and operated at a lower annual cost. 

The question of reduced pilotage fees—another matter having to 
do with the popularizing of Vancouver and other harbors—was taken 


‘ 


up with Mr. Johnson, the Deputy Minister of Manne and Fie ri 
at the request of Hon. Mr. Hazen. It was suggested that the p 
age charges collected at Vancouver, Victoria, New Westminster 
Nanaimo be taken over by the government, that the pilots in 
waters be paid a stated salary by the government,*and that the q 
age be reduced at least 50 per cent. Mr. Johnson expressed 
prov al of these recommendations and said the only pilotage bo: 
in favor of the change was Victoria, which had offered som 1e ; 
objections on a previous occasion. He advised that the matte 
again taken up with the board of trade and pilotage board of 
with a view to an arrangement that would be suitable to all 
whereupon the desired regulations would be put into effect \ 
loss of time. ; 
The development of the British Columbia iron and steel 
was discussed with Mr. McConnell, the Deputy Minister | 
and Mr. McInnes, of the geological department. The delegati 
that the government name reliable engineers to make surve 
known hematite and magnetic iron ore deposits. The rep 
government officials was that the sum of $175,000 had been s 
for an investigation of the mineral resources in British Coh smbi 
some of the money will be expended this year in provin ge - 
mines of the Chilcotin country. Fs, 
* * * \ oy J 
It may be asked, “What particular interest has a soa 
journal in these affairs?’ The answer is that our lumber 
deeply involved in all that concerns the general prospetiiaaa 
vince in which they have hundreds of millions invested, 
couver being the chief city and shipping port, the develop; 
its sea trade and the proper equipment of its magnificent 
very live issues indeed with the majority of those engag eC ae 
lumber and logging industry. This fact was recognized in t ea 
ment of Mr. E. C. Knight, managing director of the Mes 
ber Company, Limited, Vancouver, and Mr. Norman Mc 
ber owner, to accompany -the board of trade delegate iM 
Keeping in mind the statements made by members of th 
and government officials relative to the matters brought before 
it is most significant that following the report of their mission- 
sented to the board of trade on the evening of June 21st—the 
tions of a number of the delegates went to show that they re 
little faith in some of the promises made them at Ottawa. 
Mr. W. H. Malkin, president of the W. H. Malkin Cc 
Limited, who presented to the cabinet the board’s recomm 
that a customs officer be located at New York, said that ‘it h 
a pleasure to be able to explain to the government the absu 
its position in this matter; but the attitude of Hon. Dr. Reid, Mi 
of Customs, continued to be one of undeviating hostility t to the 
sure of relief sought. The board committee in charge of this 
of work advised eee the matter be not allowed to rest,-an 
strongly worded memorial will at once be forwarded to the 
the Minister of Customs and the Vancouver representative 
Dominion House. 
Mr. Charles Meek, of the Vancouver Dry Docks, | te 
issue with the remarks of Hon. Robert Rogers, Minister o ] 
Works, when endeavoring to explain the government’s delay in 
sidizing a drydock for Vancouver harbor. Mr. Meek review 
dee taken by his company to obtain the promised aid fo 
ton floating drydock and was emphatic in his declaration 
government had made no honest attempt to meet the. city’s 
for prompt action in the matter. Mr. Meek charged that after 
ests he represented had formed a syndicate and entered i 
agreement with one of the strongest financial corporations 
continent to furnish approximately two and one-half million 
for drydock construction they were held up with technical objec 
and were unable to proceed. Later it was discovered that as fa 
as 1914 an order-in-council had been quietly passed—as in the ca 
of the False Creek harbor improv ements—authorizing the givin 
the subsidy to the Amalgamated Shipbuilding Drydock Company. 
work had been proceeded with, yet the order-in-council still s} 
and is a bar to any other firm obtaining the subsidy and giving 
couver the much-needed facilities for repairing and cleaning, the la 
of which on a moderate estimate had resulted in a loss of $25, 000 
in the last thirty years rs 
Surely the situation as outlined above will impress the members 
of the B. C. Lumber & Shingle Association, Vancouver, and the 
Mountain Lumbermen’s Association, Nelson, with the apparent neces- 
sity for the passage af strongly worded resolutions to back up the 
efforts ef Vancouver business men to obtain fair play for the cit} 


and province in time for the abnormal activity to be expected afte 
the war. 


‘The Building Material Dealer of Tomorrow 
By E. D. Ferguson 


: BA few weeks ago I| had occasion to visit a dealer in a small West- 
rm I found ‘him busy helping the drayman to unload a car, so 
ted i in the office for him to finish unloading the wagon. When he 
me into the office I introduced myself. He must have thought I 
travelling man come to promise prompt shipment on some cars 
it would probably be loaded two months after the order was placed. 
He extended a limp hand and kept his eyes on the floor. 

We sat down and began to talk about business in general, and the 
W was just getting interested when a man came into the office and 
u red if he had any locks, and the following conversation took 


Py eile “What kind of locks: ce 
~Customer—* Door locks.” 
oo Door locks? Yes, we have door locks.” 
_ Meanwhile the dealer remained seated and looked enquiringly at 
customer, who was standing waiting. 


ete Indifference Loses Business 


_ After a few seconds’ watchful waiting the dealer seemed to realize 

a was up to him, so he asked: “What kind of door lock do you 

: ?? 

I don't think he had but one kind, and from his actions I think he 

sd the customer wanted the other ‘kind. 

The customer was persistent. He seemed determined to force 

dealer to sell him a door lock. His next question was: “What 

ve you. got ?” 

is question called for action. There was no way around it, and 
ealer reluctantly rose from his chair, with the remark : “Well, I 

et I can show you, maybe, better than I can tell you.’ 

his dealer complained that people would go to neighboring 

for lumber when he sold it cheaper. I had occasion to drive out 

o the country, and found a lot of land being cleared and developed 
d th: t.one large land-owner sent his teams within a half-mile of this 

o go eight miles farther to another town to buy his building 

terial. 

Not only in small towns do you find Healers with an apparent in- 

ce toward the customer. 


- 


store of a large wholesale and retail dealer in paint, glass, and 
per | remembered that our stock of wall paper needed replen- 
as went in to see what they had to offer. cue were oe 


These are extreme cases, but ae serve to ‘illustrate a point. Too 
ae are in business to-day merely as results, not as causes. 


ted up on the top of a grand piano with no capital ae with a yard- 
ck and a bread-board for its equipment. To-day this same concern 
ted at $250,000, and has two strong rival companies in the same 
wn. There was no demand for ready-cut houses when this first con- 
started in the business, but that there is a demand to-day all will 


A New Order of Things Is Upon Us 


It is apparent, therefore, that a new order of things is upon us. 
e are facing a complete revision of old-time selling methods and 
rewards in honor and worldly wealth await the man who is awake and 
ready, who understands and will act. 

Success is coming more and more to depend less on price and 
“more on service. No man buys lumber until he has first been sold a 
h use, barn, or other improvement. The dealer of to-morrow must 
sell the job complete or lose the business to the dealer who does. Our 
usiness must be made intelligible to the ordinary man and woman as 
ll as to a carpenter. 

Man is a lazy animal, and he is going to spend his money where 
you make it the easier for him to do so, other things being equal. 

_ If he can come to your yard and buy all the material for a job, get 


-and I am glad it cannot. 


WESTERN LUMBERMAN i 


RETAIL YARD AND OFFICE 


-News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


a picture showing how it will look when completed; get a set of in- 
structions for erecting same, and if you can recommend to him a reli- 
able man to build it, do you think that in order to trade at the other 
yard he is going to hunt up a carpenter, have him make out a bill, have 
you figure on it, and go to an endless lot of bother to get something 
in the end he is not satisfied with because he did not know what he 
wanted and had no one to tell him? 

And, furthermore, if we let him do it that way, it costs more when 
he is through than the carpenter told him it would cost, and he thinks 
you skinned him. 

Wouldn’t you rather add 10 per cent. to the estimated cost, guar- 
antee to furnish it all at that price, give him excellent service and good 
lumber, have him satisfied, and therefore have a perpetual free adver- 
tisement for your business, in addition to the profit you made on the 
job? 

Wrong Idea of Association Value 

Going back once more to the small town dealer, | am sure.he does 
not belong to his association. I did not ask him, for I knew what he 
would say. Either he would have said that he didn’t believe in trusts 
or else that the association doesn’t protect. 

I am sorry to say that there are still some dealers and members of 
the association that seem to think its sole object is to protect its mem- 
bers in their territories. 

I also know a firm that doesn’t belong to the association because 
they seem to have the idea that belonging to the association would 
restrict them in their territory. ‘Our field is the world” is what they 
said to me when I asked them if they were members of the association. 


Sell Your Lumber Anywhere for Legitimate Profit 


- Your territory is wherever you can sell your lumber for a legiti- 
mate profit. If you have an enquiry from a man whose farm is near a 
competitor's yard and you can sell him his bill for the same price you 
would sell it to your customers near your yard you'll sell it, and you 
know you will. You have a right to sell your lumber anywhere on 
God’s green earth that your service and advertising creates the 
demand. But you do not have a right to make a cut price to a cus- 
tomer in or near another town mhete. there is a brother dealer, thereby 
cheating your own friends, the customers in your home town who trust 
you, and cheating your competitor out of the profit to which he is 
justly and legitimately entitled. 

Mr. Hurley in his book, “The Awakening of Business,” condemns 
the practice of some manufacturers in making an article at a loss to 
reduce overhead expense while some other man is making a specialty 
of that article and trying to produce it for a profit. 


Service Is Everything 


Protection! What if the association could, under the law, pro- 
tect you in your trade territories against all outside competition? 
What would membership be worth? But it cannot be done that way, 
The very idea is repugnant. It would not 
require brains to sell lumber under such a condition. A slot machine 
could do it. 

However, there is no law on earth to prevent a man from making 
his services so valuable that no one has an even chance to take his 
trade away from him, and if by reason of his superior service he 
reaches out and builds trade in the vicinity of another dealer without 
being unfair in his methods, he is entitled to the business; but when 
you join the association you manifest a desire 6n your part to play 
fair and be a good fellow. 


Have Wrong Idea of Competition 

Your common interest with that of your competitor should stimu- 
late good feeling and friendship, not hatred. A majority of us, I 
believe, have the wrong idea of competition. Competition is not price- 
cutting. 

The ready-cut house concerns have taught me for one that price is 
of less importance than we are accustomed to think. I have also found 
that if a man wants to buy lumber from my competitor he will do so 
regardless of my price. He will probably come to me and get my 


price and then use it merely as a club to beat the other dealer down. 


In nine cases out of ten a customer has made up his mind where he 
wishes to trade ‘before he comes in to get figures. 


Vancouver Lumber Company, Limited, Vancouver, has filed an 
Amended Memorandum of Association. 
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The Retailers’ Plan 


Retailers’ 
Plan Service Department” for all its readers. This has been done 
after receiving many letters from various lumber dealers throughout 
the West for suggestions for plans for farm buildings and for helpful 
hints as to construction methods, how to read plans and figure bills of 
materials, etc. 


The Western Lumberman, with this issue, opens up a 


Object of Department 

The plan service department, which is open to all retail lumber 
dealers in Western Canada, has been established to meet the demand 
for a cheaper and better “Made to Order” plan service, and to assist 
the dealers in getting and maintaining business as the result of an 
efficient service rendered his customer. 

The Western Lumberman has gone to considerable trouble in 
finding out just what was the best method to meet this new demand, 
and, consequently, we have secured the assistance of a well-known 
architect who is a man of wide experience in the planning and con- 
struction of farm buildings in every section of the country. He will 
have personal supervision of this department. 


The Advantages of ‘““Made to Order” Plans 
The coming of plan books and “ready-made plans” was a step in 
the right direction towards creating and getting new business, but the 


furnishing of ‘“‘made to order” plans to prospective customers is now- 


recognized as the latest and most efficient method of obtaining the 
best results. 

We know of instances where one “made to order” plan not only 
sold the “bill,” but was also the means of bringing two and three new 
customers to the lumber yard. 

“Made to order” plans enable you to give your customers a shes’ 
or barn of individuality and to his liking, by incorporating any of his 
own original ideas—a result not to be obtained from a “ready-made 
plan.” 
Better Buildings—Our Slogan 

Our idea is to give service to the lumber dealer. That is the aim 
wnich we shall keep foremost all the time. We also desire to create a 
demand for BETTER BUILDINGS, because we believe the time 
ripe when better buildings will be erected in the rural districts of 
Western Canada. It is all a matter of education, and that rests with 
the lumber dealers. It is a new era of lumber merchandising. 

Better buildings—the result of building from accurately-drawn 
plans—do not necessarily mean more expensive ones, but buildings 
that are well planned, and the keynote in planning farm buildings is 
the SAVING OF LABOR. y 

Many a farmer makes the mistake of copying his neighbor’s barn, 
in the belief that what is a good barn for his neighbor will also be good 
for him. 

Every building should receive careful study before being built, in 
order to make it conform to the surroundings, local conditions, and 
the peculiarities of the owner. 


Do You Want to Be a Better Dealer? 

If you want to be a live dealer it is necessary to show your inter- 
est in the problem of the building over which your customer has been 
thinking for so long. Help him with your ideas. Supply him with 
“made to order” plans and expert advice free. That is the kind of 
service that will make new and satisfied customers. Outside competi- 
tion will be a thing of the past in your community by adopting service 
of that nature. This kind of service is cumulative. It gets your cus- 
tomers into the habit of coming to YOU FIRST. Avail yourself of 
the opportunity offered by our “Plan Service Department” for your 
next prospective customer and WATCH THE RESULT! Expert 
advice awaits you. 

Our Prices Are Standard 

Our charges are merely for clerical assistance in drawing plans 
and preparing the bills of material. Otherwise everything is done 
gratis. It is not a money-making scheme; we are out to help to make 
you more efficient lumbermen. Our charges for preparing “made to 
order” plans are standard, so that you know exactly what a house or 
barn plan will cost you before going after the business. 


Bills of Material Furnished ae 
When desired we furnish a bill of material with the plans, in 
which the amount of cement, lime, and bricks is given and every piece 


The Western Lumberman, in its Work of Co-operating with the Western Retailers in the “Better 
Building’’ Movement, Establishes a Plan Service Department for all its Readers—Complete Work- — 
ing Drawings Will be Supplied at Nominal Cost — Idea is to Better Serve Dealers — Knotty 
Problems Solved Free of Cost in ‘‘Question and Answer’’ 


Service Departmeni 
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of lumber listed for easy pricing. The charges for a house or barn 
ln 


of material are also standard. 


Prices 
Blue print preliminary sketch for a barn .. 
Gill of materiale aye eee gas wees ape 
Complete working drawings ..... i > 


Preliminary sketch for a house ...... 
Bill of material ...:.. 8 A 5s waa 


Complete working drawings .........-.006 


These prices include one set of blue print plans 
bill of material, mailed postage paid. Additional se 
nominal sum of $1 each. Paste this list on your de 
ence, Als 

The Service We Give You — 

A preliminary plan for a house or barn consists o! 
and one elevation. They are blue prints having the cus 
printed thereupon, and that they come from YOUR ( 
DEPARTMENT. We recommend the ordering 
and bill of material first of all, and should you be suice 
the bill, return the plans to us, and for the additional 
will make any slight changes desired and furnish c 
drawings, consisting of basement, two floor plan » and 
elevations. Thus the total cost of the preliminar ry p 
material, and the completed working drawings for a _ 
only $14. All the plans are drawn to “the scale of 4 in 


How to Order Plans om 


Make a rough sketch showing the approxin : 
showing the dutside dimensions of the building, si 
other infor ‘mation as to type of construction, cu: 
and mail to the ARCHITECTURAL EDITOR, W 
BERMAN, 911 Electric Railway Chambers, Wit 
remittance, allowing three days for the return of the 
date of receiving order. rn 

All orders treated confidentially. ah 


“Free” ‘Consultation sectiaa Bets. 


One feature of this new service which we are gr 
trade of Western Canada is the “Free” Consultation S 
we shall give advice and information on all matters pr 
construction of buildings. We shall answer any intr 
advertising, buying, selling, or bookkeeping problem. 
you any trouble. Te is part of our service to make t 
efficient, and we trust that our many retail readers 
selves of this department whenever they strike a snag. 
costs you nothing whatever for this service. There is 
all. We want your help and you want ours. It is ow 
publish these queries from time to time for the benefit of otl 
but no names will be used in any published items. 


Special Articles on Building : ; 
The Western Lumberman has made arrangements with th 
tectural Editor to contribute specially-written “articles of vi 
to every dealer interested in building. These articles will ap 
time to time. 
We make the request that you help us to make this depan 
success. Its success depends upon you. By making it a suce 
will make your trade paper a better one, and consequently uw 
“et more ideas; that means better business? That, in a aoe 
what we are after. 


WE THANK YOU. FOR -YOUR GO@- OPERATION! 
*” *K *K 
A Satisfied Customer’s Home 


This house, desigired by the Architectural Editor for a Manitob a 
farmer, has many conveniences not found in the average city house, | 


id rightly so. The farmer’s wife and family should have a home with 
ah possible convenience. 
_ Many farmers, in their earnest endeavor to promote their agricul- 
eal work, build fine, modern barns and pay large sums for imple- 
ts, too often forgetting that a modern home for the family will 
onserve the greatest resource on the farm. Bright, clean, and cheer- 
ful homes make happy and contented families well satisfied with life 
on the farm. 
} Arrangements of House 

The arrangement of the ground floor of this house—as may be 
Be icom the plan reproduced herewith—is new and interesting. It 
sed on the idea of keeping the farm activities in the rear as much 
s possible, leaving the front of the house for family comfort and 
ciability. 


‘The rear door—which is really the principal entrance of a farm 


“ 


ss through any other room. At the end of this hall a door 
nto the living-room, with its wide ‘brick fireplace—the family 

g spot—bookcases being provided at each side of the fireplace. 
decorative feature of this room is the triple window, with 
‘or powers. 


+ GROUND FLOOR. » 


2a Ground floor plan of a home that made a satisfied customer, 
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this floor. 
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neatly trimmed opening one enters from the 
with its high-up windows over the 
baie: and convenient, labor- -saving china closet, where the table linen 
and silverware are kept, and where the china is placed after being 
washed, ready to be ea. from the dining-room are when required 
for the next meal. 

A double-swing door leads into the kitchen; this door, being self- 
closing, prevents to a large extent the heat and cooking odors from 
‘passing to the dining-room. 

The kitchen is compactly planned, and is fitted with labor-saving 
features, such as the dumb waiter and hand elevator, in which the 
day’s supply from the larder in the basement may be placed and run 
up to the kitchen. The metal-lined clothes chute conveys the soiled 
linen- from the kitchen and bathroom above down to the laundry in 
basement and conveniently arranged sink and cupboards. Doors open 
from the kitchen into the pantry and rear porch. A wash-room is 
placed between the kitchen and hall, from which a stair leads down to 
the basement. 

A bedroom, with ample cupboard accommodation, is also provided 
on the ground floor. 


Through a wide, 
living-room into the dining-room, 


Second Floor 


The second floor is reached by a very easy stair, which has a wide 
landing with a triple window, affording ‘plenty of light and air to the 
upper and lower halls. Four good- sized bedrooms, two of which have 
sleeping balconies—a feature. much appreciated in the country—are 
conveniently arranged around the central hall. 

Cupboard accommodation is also provided for linen and furs on 
A well laid-out bathroom, fitted with medicine and clean 
towel cupboards, completes an attractive second floor lay-out. 

In the basement are located the electric light plant, pneumatic 
water supply system, larder, fuel room, ice storage room, and laundry 
with two tubs and soft water cisterns. 

Quoting from a recent letter from this farmer, he says: “I am well 
pleased with the house, and think it is the nicest one in this district.” 

This house, with a seven-foot concrete basement, frame construc- 
tion, built complete, with plumbing and hot water heating, will cost 
approximately $5,800. 

We can furnish complete working drawings of the house for only 
$5 per sheet. When ordering ask for Design No. 520. 


Got Order Against Outside Competition 
It is interesting to note that the local lumber dealer sold the bill 
of material for this house against severe mail order competition. 
Surely this is something well worth while investigating! The Plan 
Service Department will be a money-maker for you once you have 
given it a thorough trial. It means increased efficiency and more 
business. 


The Home Lumber Yards, 
suffered a fire loss. 


Limited, at Minto, Man., 


recently 


4 
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Second floor plan of this Manitoban farm house. 
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‘OVERHEAD BEGINS. 


Ulustrates How Overhead Costs Begin 


Humorous Cartoons Speak: for Themselves—Retailers Who 
Ignore Overhead Expenses Are Groping in the Dark 


~ Promptness to discover the important features in connection with 
retail lumber yard problems and readiness to pass on all information 
that is of general interest characterizes the working of the successful 
retail lumber associations that have developed in Canada and in the 
United States. These two features are the backbone of success in all 
association work. The old idea that when one finds something out 
that is of importance he should keep it to himself is exploded, and the 
great idea upon which modern business success has so much depended 
is that co-operation is more valuable to a man, or a firm, than individ- 
ual effort. One of the greatest enthusiasts in connection with retail 
lumber association work in the United States is Mr. George N. Glass, 
of the Keystone Lumber Company, Pittsburg, Pa. When the Ohio 
Association of Retail Lumber Dealers held their last annual conven- 
tion Mr. Glass went along in order to give them an illustrated talk on 
“Overhead” Estimating overhead expense is probably more import- 
ant than any other single feature in connection with a retail business, 
and retail associations are devoting much of their time to the study of 
this problem. Mr. Glass’ treatment of the subject was very forcible. 
His whole idea was to impress upon his hearers the value of a know- 
ledge of what it costs to sell lumber, realizing that, with such know- 
ledge, the retailer will regulate practically all of his business dealings 
according to sound financial-ideas. To drive home his points Mr. 
Glass made use of a series of cartoons illustrating in graphical and 
distinct manner just how overhead costs begin and what field they 
cover. We reproduce a series of these cartoons. They speak for them- 
selves and show that the retail lumber dealer who ignores any good 
means of ascertaining his overhead is groping in the dark and con- 


. ducting his business on a losing basis. “Overhead” is far too hazy an 


idea in the minds of many a retailer, and, in fact, in the minds of other 
business men.’ We venture to say that after looking through “Mr. 
Glass’ series of cartoons on the subject our readers will have a more 
distinct and useful idea of overhead than they ever had before, even 
though they may have studied the matter pretty thoroughly. 


The Ohio Association of Retail Lumber Dealers, partly as a result 
of Mr. Glass’ address and also as a result of their own previous delib- 
erations, have included in their activities for the present year the col- 
lection and distribution of extensive data on cost accounting which is 
to be furnished to the members. So convinced have they become of 


the value of this work that they have decided to increase their mem- . 


bership fees substantially, grading them upon a sliding scale, accord- 
ing to the volume of business-done, in order to cover the exceptional 
expense that will be involved. 


We mention all this with a particular object in view, namely, to 
show retailers in Western Canada what is being done elsewhere, and 
to show how great an extent the association movement is developing. 
There are many retailers who, without giving the subject the con- 
sideration it deserves, will assert offhand that they have no interest 
in any association. Either they do not know what association can do 
for them or they are unfairly prejudiced because of experiences they 
may have had and which they wrongfully apply to their present case. 


Depreciation . 
More Overheed ¢ 
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The So-Called Ready-Cut House 


Retail lumbermen in many parts of the United States 


methods of meeting this competition was devised by a group of } 
Dakota retailers who after figuring on the quality of lumber 
amounts needed announced to their territory that they would dupli 
at the same cost estimated by the mail order houses, the ready 
houses, and keep the business of the builder at home. The 
the North Dakota retailers proved to be successful to them, for 
were able to build the same houses at a profit, and instead of | 
defensive advertising developed new business, by calling attenti 
those who had not been considering building, to the possibi 
their home retail yards in giving expert advice on how to build 
homes or farm buildings. The North Dakota men who made 
offer succeeded by first getting a complete knowledge of the p 
kinds of wood for the various purposes about the house, anc 
study they put in trying to meet the mail order competition proy 
to be a direct benefit to the people in their own district, by their lear 
ing more effective ways of using lumber economically and pro 

2 + ae 


'- 


With three pulp and paper plants turning out hundreds. 
daily, the British Columbia output will be more than doubled 


which will be second only to the Pacific Mills plant. The recent 


re 
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important operations in the vicinity of Vancouver in the near 
and it is now almost a certainty that the big pulp enterprise p 
for Alert Bay a few years ago by White Brothers, of Boyne 
Mich., is shortly to be proceeded with, the expenditure contemplz 
being in the neighborhood of $4,000,000. 2) eae 


At Vimy Ridge 


They wore the Great Black Cat at Vimy Ridge: ae ue cae 
They who had walked the nine great circuits thru 
Came now as calmly up to hell’s hot edge ~2 
And did the work that they had come to do. 
And fragments of the oldtime ritual Y 
Sang half-unconsciously across the sense, ‘ 
Words still remembered and all-musical; 
“Fidelity,” and, yea, “obedience.” 


“Fidelity?” Now up the flaming crag, 

Faithful to death, they kept their dauntless way. 
“Obedience?” They followed but a flag, = 
But France beheld it on the heights that day. 
Lightly, perhaps, they took the Hoo-Hoo vow, 

Lightly, perhaps, of brotherhood the pledge, 
But how magnificently kept it now— 


HOSPITALS — 
ASSOCIATIONS- 
CHURCHES - 
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ADD To OVERHEAD - 


_ Different methods of accounting and of handling stocks are de- 
veloped in connection with different businesses, filing systems, and 
er methods varying according to locality, trade conditions, and the 
sonality of managers. A system that has been developed to handle 
usiness of twenty-five building material yards operated by one 
I ust have much in its favor. Such a system is that of the Spahn 

tose Lumber Company, at Dubuque, Iowa, regarding which Mr. G. 
ose, secretary and treasurer, says in an article in the American 
erman: 

“The Summary Sheet” 


As a guide in purchasing supplies for the different yards we use 
We call a “summary sheet” for each yard. The quantity of each 

1 sold is readily ascertained from these sheets, as they show the 
ventory as of January 1, 1916, plus the purchase for 1916, as taken 
the invoices, minus the inventory of January 1, 1917. In addition 
s, the sheet shows the average normal sales over a three-year 
od for each item. When we get ready to purchase, say, a three 
ths’ or six months’ supply, we instruct our yard managers to send 
timates of the material needed for that period and to refer to the 
mary sheets to estimate the amount rather than to guess at it. 
mM We use copies of the same sheets in the main office to check up 
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anch manager makes out a stock sheet each week and sends a copy 
headquarters. This sums up the week’s business. (See also illustra- 
1 of weekly inventory sheet). / 


= 


branch managers’ estimates. This enables us to keep our stocks 
that is, not to have an oversupply of one item and an insufficient 
of some other item. Incidentally, it speeds up our turnover and 


the summary sheet and see item for item just what is needed. 
example, we recently reached the conclusion that prices on a 
alty we handle were going to advance and the salesman selling 
he specialty suggested that we order fifteen cars of this material. Off- 
d we would have thought the fifteen cars the right amount, but 
ordering we referred to our summary and saw that we had con- 
le of this stock on hand, as the previous year had not shown 
ales of the usual amount. .A careful check showed that instead of 
cars we needed only four. It is in this way that our summary 
serve as a guide not only against overbuying, but also against 
uying, which is equally bad if we are making purchases just 
e market is right. 
ES Good Bookkeeping is Important 
We instruct our branch managers to get definite terms of payment 
e selling any goods. The cashier in our main office makes a’ 
cord of these terms, and as soon as accounts become overdue he takes 
the matter with the yard managers, while the auditors, who also act 
€ capacity of advisers, follow them up during their visits to the 
ent yards. These terms must be lived up to, and we are now 
rging interest on all past due-accounts. Instead of employing a 
pecial collection agency for old accounts, we have formed an agency 
ir own, which handles these matters. 
We came to the conclusion some years ago that it is up to the 
er dealer to handle other building supplies, specialties and acces- 
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‘Keep Stocks Level to Speed up Turnover 
a .  ‘**The Summary Sheet’’ Prevents Guessing—Keeps Stocks Level, Speeds Up Turnover 
. and Cuts Out Possibility of Dead Stock 


sories, for unless he does, someone else surely will. With the many 
side lines, cement, wall board, and special kinds of roofing, we must 
sell these, and consider them as part of our business if we wish to 
keep up with the volume of past years, to say nothing of increasing it. 


New Methods to Sell Other Lines 


“The first year we handled steel stanchions one of our branch 
managers sold so many more than any other branch that we sent 
a man to him to learn the reason. He replied that instead of this 
manager storing his sample stanchion in the outer shed he had it 
erected in the office, where every farmer who came in could see it We 
then sent this investigator to a number of other branches and had him 
set up displays of various goods. This policy has been broadened 
until now we are contemplating devoting a special room to displays at 
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Stock Sheet | Actual on Hand Over Short 
Shingles 19Z500}|/93500| _ 
uth “| /3600| /3600 
Paper (EE) ea EL Se 
Lime £00 800 
- _ Cement 47200 47200 
ee eee 
; : 
Posts | .20eH| Zoay i : 


This weekly inventory of the more easily counted items shows up any glaring 
errors on the weekly stock sheet. 


a number of the yards. Our branch managers go out among the farm- 
ers to sell these specialties, and this creates a market not only for these 
goods, but for all other materials we sell. 


Exhibits Attract Business 
In addition to our permanent office displays, we have exhibits at 
county fairs, carnivals, and similar affairs. 


This publicity is supplemented by weekly ads in the smaller town 
papers and two or three ads a week in the larger papers. We also 


.send out regularly a variety of circulars. 


To make counting of lumber stock easy we strip all %4-inch lum- 
ber in piles of twenty, l-inch lumber in piles of ten, and 2-inch lumber 
in piles of five, so that when taking inventory or whenever we desire 
to know how much of any stock is on hand we can count it almost by 
eye, as the piles are separated into units of five, ten, or twenty, as 
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Stripping lumber in piles of five, ten or twenty makes counting easy. 


shown by the accompanying diagram. The only exceptions to this 
rule are piles of unseasoned lumber, which are stripped between each 
two boards. 

While we experienced some difficulty on deliveries last fall, con- 
tinued Mr. Rose, we were helped out of several tight situations by 
prompt service. To avoid the possibility of being short on supplies 
this season we have already received and are keeping shipments com- 
ing for large amounts of lumber, cement, and other materials. Last 
year we ordered shipments well in advance of needs, and on many 
occasions served customers of other dealers who were sold out or 
could not get shipments. 
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Striking Statistics on Retail Profits 


Official Results of U.S. Government Study Show City Yards Make Six and a Half Per Cent. __ 
and Country Yards Seven and a Half to Eleven 


In a recent report entitled “Some Public and Economie Aspects 
of the Lumber Industry,’ Wm. B. Greeley, assistant forester of the 
United States Forest Service, deals in great detail with every phase 
of the lumber industry. One of the most important and interesting sec- 
tions of the report is that which deals with Returns in Lumber Retail- 
ing.” Upon this subject the report states that the 11 Middle Western 
States where lumber distribution was studied contain approximately 
11,000 retail yards. Their annual volume of business is estimated 
to be 7,067,751,000 board feet, probably 95 per cent. of the total retail 
consumption of lumber in this region. 

The essential facts about the operations of various groups of re- 
tailers in these States are given in the following tables, based upon 
the business transacted from 1912 to 1915, inclusive. The operating 
expenses include a reasonable salary, commensurate with the gen- 
eral scale throughout the trade, for the owner or executive in charge 
of the yard, the depreciation of buildings and other property used in 
the business but not of lumber stocks on hand, repairs and renewals, 
and bad accounts prorated over the volume of lumber handled. In- 
terest on borrowed funds is, however, excluded. Where a number of 
line. yards are maintained by a single company the expense of the 
central office has been prorated over the total volume of lumber 
handled and included in the operating costs of the average yard. 

These calculations are based (1) updn the investments found 
at retail yards, although partly required in many cases for distri- 
buting other products than lumber, and (2) upon the operating costs 
for handling lumber alone. Where other goods were carried by the 
same dealers the current expenses chargeable to lumber were segre- 
gated in accordance with the proportion of lumber sales to the total, 
dollar for dollar. 


Costs and returns in lumber retailing in city yards. 


Operat- Net Annual 
Average ets Gross ing ex- ae profit in | volume 
Group of yards. investment Pp pense Pp ee cent | of lumber 
price es er 
per yard. | PTET) ect. wee Meet nin. | handled 
vb feet. : Tesmeae. per yard. 
22 annual yard operations in Per cent.| M feet. 
Chicago (8 dealers)......--- $194, 281.46 $27.15 $5.90 $4.73 $1.17 7.31 12. 148 
49 annual yard operations in 
Minneapolis (17 dealers). . 58,913.40 26.77 5.85 4.90 95 5.99 3, 653 
24 annual yard operations in 
Kxansas City (8 dealers)....} 104, 465.36 25.41 5.65 4.48 1.17 6 5,348 
Average of 95 annual yard 
Operations: <0. s2-eeeee es 119, 220. 07 26.44 )° 5.80 4.70 1.10 6.69 7,105 


On the volume of sales, the gross operating profit averaged 21.95 
per cent. and the net profit 4.16 per cent. 


Costs ond refirns in lumber retailing in country line yards operated by large 


companies. 
Avorage | SYerage | Gross ne a Net gait Pane 
Group of yards.1 investment aie © profit pete probit per cent lof lumber 
per yard. M feet. Meet. in- | handled 


on 
wt feet. Meet. vestment.| per yard. 


1,270 annual yard operations 
in Minnesota, North Da- 
kota, and South Dakota 
(5-9 companies, 202-374 
MALOS) peewee reso eres --2-| $22,397.37 $31.24 $7.25 $4. 24 $3.01 

1,000 annual yard operations 
in Missouri, Kansas, and 
OkJahoma (8- 11 compa- 


Per cent.| M feet. 
12.53 930 


Nies, 302-356 yards).......- 20, 610. 59 29.73 7.07 4.99 2.08 7.43 735 
173 annual yard operations 

in Sowa and Nebraska 

(2-4. companies, 22-83 

NOTIG) baleen van ee bos taaeae 21,915.63 31.29 eka 4.33 2.84 11.9 920 
Average of 2,443 annual yard ‘i, 

DUCKAUIONS eg vaste tyr fe eia 21,641.20 30.75 7.15 4.50 2,65 10.7 864 

1The lower figures give the Hakiber of companies and yards from which data were obtained for the 


different years. 


On the volume of sales, the gross operating profit averaged 23.26 
per cent. and the net profit 8.71 per cent. 

Returns were obtained also from 88 town and country yards 
operated by independent retailers, on the business transacted in 
1914. These yards averaged $47, 177 in the volume of annual sales. 
Their gross profit ranged from 12 to 40 per cent. of the volume of 
‘sales, averaging 20.17 per cent. Their operating expenses centered 
between 12 and 15 per cent., and their net profit averaged 7.31 per 


cent. This was equivalent to 7.46 per cent. on the report 
vestment. 

Inquiries were also sent to over 3,000 farmers’ stock or 
ative companies in the Middle West. The replies indicate the 
10 per cent. of these companies, which enroll 400,000 members i 
11° States where the investigation was conducted, handle | 
In the case of companies not engaged in handling grain, the 
profit on annual sales of lumber, averaging $52,000 per com 
centered between 12 and 15 per cent. Where lumber was 
with grain, the gross profit on an average annual business” of 
per company ranged from 3.16 to 10.89 per cent. In_ lun 
only it was found that these companies aimed at a ‘margi 1 
15 to 20 per cent. on wagon trade and from 10 to 15 p 
estimates and bill sales. The operating costs ranged 
per cent. of the sales in the case of companies handlin; 
on the reports received, appeared to be close to 10 per cent. y 
panies handling only lumber and building supplies. Phe 
ranged from 5.7 to 15.1 per cent. on the investment in 
stance, averaging around 10 per cent.; and from 2.8 fae 3 
in the second class of companies, with one concern por 
per cent. beet 

For the great bulk of the trade at the yards studied, 
cost of retailing lumber ranges from $4 to $5 per thousa 
clusive of a profit of from 75 cents to $3. The returns in t 
of the business range in the majority of cases from ot : 
cent. on the money invested. The average profit of ci : 
appears to be between 6.5 and 7 per cent., and of count: 
aside from farmers’ co-operative yards, between 7. My and 1 
on their investment. » Dest 

An important factor entering into these costs is th 
lumber handled. Data based upon a large number of a 
operations in towns of a population of 2,500 or less indicz 
actual cost of merchandising averages 11 or 12 as 
yearly sales aggregate $40,000, and rises to 23 per cen 
annual sales drop to $10,000 or less. The larger volur 
can be transacted at a cost of about $3.60 per thousand 
the cost of handling the smaller volume amounts to ab 
difference arises, of course, from the fixed charges for s i 
etc., incident to maintaining a retailing establishment. ~The 
of retailers in the smaller towns, which consume over _ 
lumber distributed through retail yards i in the region stuc 
an important factor in the cost of serving the public. 


Broadly viewed the returns in lumber distribution 
to average higher and to be more stable than those i in lu 
facture. - 

The Cost of Lumber to Consumers 


¢ 


Why has the cost of lumber gone up? - 

Retail prices at the larger towns in the Middle We . 
follow the ups and downs in mill prices and often vary | 
in the same place. Prices are higher in the country, par 
with good reason, and rise or fall more from local comy 
ditions than the influence of the general market. 

A fifth or more of the cost of lumber to consumers is 
in railroad freights; retailers take about the same amount; an 
facturers, on the average, little more than one-half, Ri 


farther from the bulk of consumers is an important f fact 
increasing cost of lumber. Other causes lie in the greater d 1 
made upon the retailer by the public, in higher labor costs, 
the decreasing purchasing power of money. “At that, the is 
ber prices, though very marked during the ten years 
has not been greatly different from that of most commoditi 
since 1907 lumber has fallen behind. VaR 


The immediate interest of the consuming public in lumb 
price paid for it. Prior to 1908 there was a general advanice in f 
ber prices. The belief became common that lumber cost too 
that its rising price represented more than normal ind 
changes and was influenced by combinations in restraint of t 
This belief was strengthened by the disclosure, through p 
agencies, of practices on the part of lumber manufacturers and d 
tributors which sought or implied the maintenance of prices and ot 
restrictions upon competition. The attitude of the average I 
toward the industry and in part toward the forest problems of 
country has been influenced by this feeling ae lumber pr 


Or 


therefore, is to throw such light as may be possible upon the rising 
st of lumber to its users. 

_ The report then gives diagrams showing the course of retail 
es of various species and grades of lumber from 1912 to 1914, 
Chicago, Minneapolis, Kansas City and small towns of Nebraska 
‘Colorado. These diagrams are based on actual sales from the 
re -ords of retail dealers; not upon list prices. [In the cases most com- 
only met, it was found that retail prices followed mill and whole- 
‘prices closely, keeping from $4 to $8 above the latter. The 
ds also showed that while list prices of different dealers at the 
point might be approximately the same, the prices actually re- 
varied from $1 to $3 or more per thousand feet. 

oadly speaking, the report says, it seems probable that the bulk 
e consumers in the 11 States where the investigation was con- 
have obtained cheaper lumber by reason of the downward 
iohs in wholesale prices. 

A comparison of the average prices obtained by city and country 
| shows that the latter received from $2.50 to $4 more per thous- 
bet'than the yards supplying city trade. This is due in part to 
gher average cost of the lumber handled by country retailers, 
from heavier transportation charges and the higher quality 
carried by them, and in part to higher gross profits. The 
; undoubtedly influenced somewhat “by the greater cost of 
orders. There seems to be no question, however, that the 
y trade in this region yields a higher net profit than the city 
. The price changes from year to year, although all reflecting 
mark of 1913, are also less sharp at the country than at city 


at a farmer pays more for lumber than the city man is borne 
a comparison of the rates obtained in towns having a popula- 
00 or less but with two or more lumber yards and similar 
rrying but one yard. Figures obtained from 55 annual yard 
s at the former and 24 at the latter, covering the period from 
to 1915, indicate that an average price of $31.04 per thousand 
is received by dealers at points having two or more yards, as 
ypared with $32.70 at one-yard points. . 

difference results from many factors, varying at different 
id seldom uniform over wide areas. Restricted competition 
classes of country trade is unquestionably one of them, as 


no question that, by and large, country consumers in this 
more for their lumber than city consumers, as indeed 
or other commodities. 


What Becomes of the Retail Price 


e next point of interest is the distribution of the money paid 
sumer for the average thousand feet of softwood lumber 
various agencies which share in its manufacture and dis- 
ior ‘rom the average thousand feet sold through city yards, 
: $26.44, the manufacturer received $13.95, the wholesaler 
transportation companies $5.77, and the retail dealer $5.80. 
ee a es to country line yards, $30. 7s the manu- 


t ’ The value of standing timber, averaging 
$3. 50 or $4 per thousand feet, is included in the manufac- 


. portion. 


Brent grades of lumber and dierent market points. The 
taken by the wholesaler and retailer are relatively stable— 
‘mer varying between 3 and 4 per cent. of the delivered price 
1e latter between 21 and 29 per.cent. The division of the 
Sess manufacturer and LER re company is goy- 


Since lumber freights are uniform for all grades and based on 
ght he railroads obtain a much larger part of the retail price on 

- of low value than in the case of the higher grades. On No. 
yellow pine boards, for example, sold in Chicago for $22.25 per 
ousand feet, the mill received $9.80, or 44 per cent.; and the rail- 
1s $6.25, or 28 per cent. But on shipments of flat- -grain yellow 
flooring, seasoned and dressed to a light weight, the manufac- 
received $17.60, or 55 per cent. of the selling price, and the 
ads, $5.50, or 17 per cent. Similarly, No. 1 dimension Douglas 
selling in Minneapolis for $27.35 per thousand feet, returned 
or about 25 per cent. to the manufacturer, and $11. 70, or nearly 
per cent., to the railroads. On the other hand, seasoned vertical 
ain fir flooring, selling in the same market for $41, netted the 
lufacturer $20.35 and the railroad companies $9, or about 50 
22 per cent. respectively. On the grades of lumber retailed in 
‘middle western markets as a whole, the manufacturer receives 
25 to 60 per cent. of the delivered price, and the transportation 
panies from 15 to 45 per cent., running up as high as 50 per cent. 
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Advertising for the Ketail Yard 


Service and Performance Described in Good Advertising 
Sure to Produce Quick Results 


One of the ways in which retail lumbermen can benefit by the 
co-operation which they obtain from forming a trade association is in 
connection with improving their advertising. Some retailers have 
not yet realized that advertising can be made their greatest trade 
stimulant; that they can get larger returns from money spent in ad- 
vertising than from any other money they lay out. Yet this is.the 
case. It has been proved to be the case thousands of times under 
thousands of different conditions, and the situation has never yet de- 
veloped in which the retail lumber dealer cannot prove it for himself, 
if he goes about it in the right way. No way is more effective than 
the way of co-operation. An association of retailers can appoint an 
advertising committee, or handle the matter in any other way they 
like,.and have their advertising copy worked out more effectively 
than is possible otherwise. Moreover, the fact that a group of dealers 
makes a study. of advertising is sure to stir up the individual members 
to a study of the other factors of their business which will help them 
to make bigger profits and satisfy their customers more thoroughly. 


When an association starts to plan advertising for its members, 
and the members commence to make use of it, they come almost at 
once hard up against the question of “service.” It is not much good 
advertising one’s wares alone. “Service” is the thing that gets under 
the skin of a prospective or an actual customer and if one knows how 
to impress him with an appreciation of service rendered or about to be 
rendered, he will be sure of getting more of that man’s trade. So, 
the first thing to look after if one wants to get results out of adver- 
tising is the service given by the yard, and the natural thing to do is 
to organize a “service” 
modest scale, does not matter much. 

Creating a service department is like throwing a pebble into a 
quiet pool. Its effect radiates in circles in every direction and leads 
one’s imagination out into attractive trade areas which were never 
before imagined. Therefore, although one is sometimes inclined to 
belittle the continual reiteration of the term “service,” it is only when 
this reiteration is not accompanied by performance that it becomes 
futile. Real service cannot be talked about too much. When you 
have established a service department in connection with a retail yard, 
and are satisfied that it is something of value to your customers, you 
can set forth upon a publicity campaign without fear, and make it as 
loud and strong as you like. 

Moreover, a service department is a tolerably easy matter to talk 
about. Interesting advertising copy telling about “service” is much 
easier to prepare than a good deal of other advertising matter. We 
all know what fine “service” advertising is published in the popular 
journals. We see it every day in connection with almost everything 


we read. Retailers have no excuse. for not applying the same line: 


of advertising to their own business. Examples of retail service ad- 
vertising are perhaps not very plentiful, but some that have been pre- 
pared by the trade extension department of the National Lumber 
Manufacturers’ Association are good enough to recommend to any 
retailers. One of these, taken from a series, runs as follows :— 


A DUTY 
We believe it is as much our duty to this community 
as local building material dealers to improve the homes 
of this community, as it is that of the local preachers 
to improve morals. 


Therefore, 
OUR SERVICE DEPARTMENT 


is maintained for you, not only to acquaint you with 
the different kinds of materials, but the newest ideas in 
plans and construction, and to help you put ideas into 
a definite form. 


FREE AND HELPFUL—FOR YOUR DAILY USE 
JOHN DOE LUMBER COMPANY 


Can you imagine anything more likely to set a man eases 
about spending money? This ady ertising is strong, brief and to the 
point, and can be used with practical certainty of bringing in good 
business. 


department; whether on an extensive or a. 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 

’ All eyes in the Prairie Provinces are turned to crop reports just 
now. Some time ago the Western crops wanted rain in the very 
worst way. Now, during the month of June lots of warm rain has 
fallen in all quarters, which has made the crop outlook highly encour- 
aging. All that is needed now to give us a bumper crop this year is 
heat. . : 
The summary of a crop report published by the Manitoba Free 
Press makes interesting reading. In part it is as follows: 

“Altogether 202 points have been heard from, spread well over 
the three Western provinces, and the indications are that, while the 
crop is late and short, it looks quite as well as it did at the same 
period in 1915, when so much needless apprehension was felt for the 
ultimate outcome. It will be remembered, also, that the 1915 crop was 
the record one for Western Canada. The present crop has a good root; 
it has not got a fair supply of moisture, but in the one or two days 
since rain came the improvement has been marked, and the history of 
1915 may be repeated. The one great difference between the two years 
is that the 1915 crop went in mainly on summerfallow, while the 1917 
crop may also be said to have gone in mainly on stubble.” 

Upon discussing the lumber situation in Western Canada we are 
informed that in all parts the retailers are selling much more lumber 
this year than at a corresponding period of 1916. All farmers have 
money with which to build, and we are informed that they are erecting 
a fine class of farm buildings, better than has ever been constructed 
before in Western Canada. From Saskatoon comes the report that 
the farmers are doing an unprecedented amount of farm work. They 
are extending and developing their buildings and homes, in view ot 
the better business conditions existing, and with the hope that this 
fall’s crop is to be another record one. In rural districts, too, carpen- 
ters are finding that there is quite a lot of work. Many schools are 
being erected, and quite a few of the residents in the small towns are 
erecting new homes, garages, etc. 

‘The retail lumber dealers in Western Canada report that deliveries 
are coming in very slowly, and they are having trouble at present with 
the railway commission over a proposed increase in freight rates. The 
hearing is to be heard shortly. The increase is ‘being opposed by many 
organizations in Western Canada, 


News Briefs of the Prairie Lumber Trade 

The Quality Lumber Yards, Ltd., have been incorporated at Win- 
nipeg. 

The William N. North Company is opening a branch yard at Hol- 
beck, Sask. 

The Empire Lumber Company has opened a branch yard at Can- 
Did sack: 

The Standard Woodworking Company is commencing business at 
Winnipeg. 

The Empire Lumber Company has established a yard at St. 
Gregor, Sask. 

The sawmill belonging to Clemes & Fluette at Carlton Hill, Alta., 
has been destroyed by fire. 

The Northwest Lumber and Supply Company, Ltd., has been in- 
corporated, with head office at Regina, Sask. Capital stock is $200,000. 

The Great West Lumber Company, Ltd., of Winnipeg, has re- 


cently acquired the mill and plant of the Straits Lumber Company at 
Red Gap, B.C. 


Roy Byers, who has been the popular manager of the Cushing 
Lumber Yard for some time at Red Deer, Alta., has resigned his posi- 
tion with that firm and will likely take up another position in that 
city. Mr. K. M. Byers, the old manager, is back on the job again. 

A. K. Kroetch, local manager of the Atlas Lumber Company at 
Strome, has been transferred to Wetaskiwin, and H. P. Schlitt, from 
the Wetaskiwin yard, has taken charge of the Forestburg yard of the 
same company. 

Fullerton & Fawcett’s sawmill at Battle Lake was, some days ago, 
totally destroyed by fire. It is thought the fire started’ from the fire- 
box, as sawdust was automatically supplied as fuel. The loss will 
amount to several thousand dollars, and there is no insurance. 

Some time ago the Town Council at Transcona, Man., received 
tenders from the three local lumber dealers of that town and, upon 
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opening them, were found to be equal—$479.88—and the engineer 
reporting on the tenders, recommended that the order be — 
among the three dealers. The tender included the supply of lt 
fire-clay, and cement for several purposes. > 
Here is the sort of a letter that we often get in our office: E 
Western Lumberman: Enclosed please find postal note, $2, for 
year’s subscription to the Western Lumberman. I might say tha 
boys in our yards cannot speak too highly of your paper, and 
that every lumberman should read its instructive articles which | 
in every issue. (Signed) F, B. O’Neil, secretary-treasurer Wes! 
ber and Supply Company, Ltd., Shellbrook, Sask. : “es 
Many readers of the Western Lumberman who knew : 
George F. Robinson, of Nelson, B.C., will join with us in 
their regret at the death of this well-known lumberman. Mr. 
was 61 years old. He was the pioneer lumberman of Nelso 
late gentleman was general manager for the Western Canada 
Company at Gerrard. Before that he was manager of the 
Lake Lumber Company, and had extensive timber interes 
section. Mr. Robinson was a native of New Brunswick. H 
who is 96 years old, still resides there. He was educated at B 
N.B., and came to Winnipeg in 1885. There he became inter 
the Northwest Lumber Company, being travelling ra ie 
company, also having an interest in the company. Mr. Re 
acquired lumber interests in Selkirk, and was associated 
Robinson, who is now president of the Northern Crown Ba 
twenty years ago Mr. Robinson left Manitoba for Fernie, 
also engaged in the lumber business, leaving Fernie for 
years ago, residing there since that time® For four years h 
ger of the Summit Lake mill; then he was offered and accep 
management of the Western Canada Timber Company at Ge 
The late Mr. Robinson belonged to several lodges, and w : 
of the Baptist Church. Surviving Mr. Robinson are his 
daughters, and two sons. ‘i 
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Wages Per Thousand Feet in Logg n 

_A rather novel method of labor payment on a logging op 
reported from the camps of the Inman-Ponken Logging 
near Kelso, Washington. This company no longer pays stra 
wages to the yarding or loading crews, but has adopted z te 
payment on the thousand-foot output basis. The schedule of fp 
paid to’ the erew members per M. feet is as follows: Yard 
One hook-tender, 9 cents; one second rigging man, 6; one 
4; one road engineer, 612; one head rigging man, 6%; 
(yarder), 6; one chaser (roader), 6; two swampers, 4%, and 
ing engineer, 7 cents.. Loading crew—One engineer, 7 cen 
head loader, 7, and one second loader, 6 cents. ee 


Where oil is used as fuel, a fireman is not furnished. The 

must get up steam in the morning and make running repair 
engine. Where a fireman is furnished, a reduction of one-half 
cent. per thousand is made in the pay of engineers. All rol 

built at the expense of the company; all donkey engines are s¢ 
to put out lines; high leads are put up, and swing and road engin 
before the yarding and loading crews begin. Yarding crews p 

and change lines and move donkey engines from one end of a r 
to the other in their own time; put in all “fore and afters,” and p 
all other work necessary to begin operations after rollways ar 
and donkey engines are set. In case a donkey crew stops loge 
change donkeys or to do any work to be done by them, and i 
more of the crew lays off for any cause, the company may put 
tutes in their places and charge wages of said substitutes to the 
In case no substitute is furnished, the man who quits forfeits one 
pay to the crew doing the work he was entitled to do that day. 
logs shall be credited to any crew or any member of any crew unti 
logs are on cars in the switch yard and have been scaled. In cz 
man quits, is discharged, or laid off, he forfeits all rights to all logs 
the rollway. Members of donkey crews working until the camp shuts 
down or until the end of the season are entitled to pay for all logs of 
the rollway, even though these logs are loaded after the donkey crew 
quits and are paid off ° Incase a donkey crew has an extra hard 
“show,” the rate is raised on that “show.” The company reserves the 
right to pay off all men working less than one month by the hour.— 
The Timberman. ihe 4 


Better Rural Homes 


fanitoba Agricultural College Publishes Plan of Home Per- 
ted from Sketches Submitted by Farm Women of Manitoba 
—Working Drawings to be Had from College Authorities 


a Late last summer the Manitoba Agricultural College, in co-opera- 
ion with the Manitoba Department of Agriculture, inaugurated a 
etter Farm Home Competition, open to the farm women of the pro- 
I It was hoped by this method to learn what type of home the 
wife on the farm actually needed for our Western conditions ; 
ho can tell what is necessary in the farm home better than the 
gman whose life work is in these houses? 

Though it was during the busy season, over one hundred and 
rty women applied for cross-sectional drawing paper and directions 
tering the competition. Sixty-three plans were submitted, and 
e six were selected by the judges as being the best; six equal 
es of $25.00 each in cutlery or silverware being given. 

mplete working drawings and specifications of these prize 
‘e being prepared by a capable draftsman, under the direction 
Department of Agriculture Engineering, which Department is 
tting out a complete bill of material for each plan. 

he Manitoba Agricultural College House Plan “A” is the first 
ize plans. It was submitted by Mrs. R. Robbins, of Glenella, 
ba, and is the smallest of the houses, being only 26 x 28 feet, 
house contains four rooms on the first floor, and four bed- 
and a bathroom on the second floor. 

Figure 1 shows the exterior. It has a neat compact appearance, 
| represents a simple and pleasing type of construction, free from 
_amentation common to transient styles of architecture. Be- 
sarly square it has a hip roof. The front hall, so common to the 
Ouse, is missing. The stairs rise from the centre of the first 
Fig. 2), being equally convenient to the kitchen, dining-room 
-room. One can go upstairs from the kitchen without pass- 
ough the dining-room or the living-room. The cellar stair is 
th that leading to the second floor, which is the most econom- 
ngement as regards the saving of space. By means of the 
france, one can take ashes up from the cellar without tracking 
ough any part of the house, or causing cold draughts by open- 
rs in winter, an important item in northern latitudes. The side 
makes possible another very desirable feature, namely, a 
edroom entirely separate from the rest of the house. The little 
etween the side door and the man’s bedroom allows for a wash- 
nd pegs for hanging working clothes. 


the arrangement shown here the second floor of the house is 


Why 
at utdoors, where it is cool, on the farm, as well as at a summer 
ge at some watering place? 


mms. The sleeping porch is one of the latest but one of the most 
ortant of the modern improvements of the home, and one whose 


PLAN OF 
FIRST FLG@DR 


Copyrighled Mav, is! RA: 
Fig. 2. Shows plans of first and second floors. 
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The detailed kitchen layout, shown in Fig. 3, will be of interest 
to the housewife. The built-in ice-box saves kitchen space, and, being 
on the porch, is filled outside, thus avoiding the extra dirt and con- 
fusion in the kitchen, as well as doing away with the ice in cold 
weather. The sink is convenient to the pantry. By means of the 
drop shelf (12) food and dishes in the pantry can be conveniently 
passed out of thé window for use on the porch table in the summer. 


The back porch would be better eight feet wide; in fact, the 
house would possibly be better a little longer, but the evident aim of 
Mrs. Robbins’ plan was to get as much as possible in as little space 
as possible, and, since the demand in the majority of cases from farm- 
ers is for a small house, it was not thought wise to make this plan 
larger. 

The basement allows for coal, wood, fruit and vegetable storage, 
and for a dairy and laundry. There is also space for lines for dry- 
ing clothes in winter. The cistern is placed below the basement floor 


MANTTOBA AGRICVLTVRAL COLLEGE 
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Fig. 1. Illustration showing drawing of rural home for Western Canada, as 
perfected from sketches submitted by the farm women of Western Canada 
to the Engineering Department of the Agricultural College at Winnipeg. 


away from the front. By doing away with the large galvanized iron 
basement tank, so commonly used in the Northwest for rain water 
storage, more basement space is provided. A detailed plan of the 
basement is shown in the working drawings. 


Anyone who attempts to plan an ideal house will soon come to 
this conclusion: that it is impossible to get all the desirable features 
in a limited amount of space. One thing crowds out another. This 
is especially true of the small home. The smaller it is, the harder it 
is to plan so as to get what is wanted. So with this House Plan “A.” 
It is not perfect; but the writer has seen few plans adapted to farm 
conditions that have made such good use of the limited space, and 
incorporated as many good ideas as are to be found in this house. 


Working drawings, showing front and two side elevations, sec- 
tional. elevation, basement plan, exterior and interior details (6 sheets 
14 x 24), together with specifications and a bill of material, can be had 
by writing the Department of Agricultural Engineering, Manitoba Ag- 
ricultural College, Winnipeg. This material is sold at a nominal price, 
with no intention of securing a profit, but to cover the cost of the re- 
production of individual copies. The cost-to applicants residing in 
Manitoba is $3.00, and for those residing elsewhere $5.00. Applicants, 
when sending for this material, should allow plenty of time for the 
getting out of copies of the specifications and bills of material. + 
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Many new conveniences may be seen by studying these plans. 
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THE COAST AND MOUNTAINS — 


News of the British Columbian Camps and Mills | a 


Lumber, Shingles and Logs 


Vancouver, June 20. 

Since last month the railways have been able to effect some im- 
provement in the car situation, with the satisfying result that the mills 
and wholesalers have been affording their customers much better ser- 
vice in the way of shipments than for some time back. Whether this 
improved service will be continued is problematical, as the transporta- 
tion companies say it is utterly impossible for them to forecast the 
volume or time limit of the war orders being placed by the United 
States, Canadian, and British Governments. ak is reasonable to pre- 
sume, also, that, owing to the food shortage in Britain, it will be 
deemed desirable to move the new prairie wheat crop as speedily as 
possible, together with the considerable balance of last year’s grain 
still in the ‘hands of the farmers and dealers. To effect this a big 
accumulation of rolling stock will be necessary. 


Orders from both Eastern Canada and the prairie show a slight 
falling off as compared with the month prev ious—a customary thing 
between seed time and harvest, owing to the varying methods of' the 
agriculturists and the many pressing duties that are incident to the 
season. The Coast and Mountain manufacturers, however, are loaded 
up with business, and welcome the lull, which is bound to be tempor- 
ary only. With the better car supply the combined rail and water 
shipments about equal the capacity of the mills, and practically no 
surplus is being created. In view of the fact that next month many of 
the plants will start cutting on ship material for the new vessels being 
contracted for by the Imperial Munitions Board, it may be assumed 


there is trouble ahead for the prairie dealer who has permitted his 


stock of lumber to dwindle and who has not already placed a covering 
order with some mill or wholesaler. 


The shingle market has undergone material changes since our last 
report. American prices have broken badly, as a result of war pre- 
parations having given a temporary setback to general building opera- 
tions the country over. The realization of this happened to coincide 
with a better car-supply on the leading railroads, the effect being that 
large accumulations of shingles were dumped upon an inactive mar- 
ket. Under these circumstances the “spread” between Canadian and 
American prices was so marked as to affect in particular the value of 
XXXXX grade. Present prices to the trade are: XXX, $3.10 to $3.25; 
XXXXX, $3.35 to $3.45; Eurekas (18 in.), $3.85 to $3.90; Perfections 
(18 in.), $4.10 to $4.15. Shingle logs are eo to. $14 a thousand feet; 
bolts, ee, 50 to $9 acord. 

» The loggers have now gotten properly into their stride, so to 
speak, and, despite the inefficient labor and other drawbacks, are mak- 
ing a very large monthly output. Laking both Vancouver and Prince 
Rupert districts into the reckoning, more high lead and donkey camps 
are operating than ever before, while a large increase is also noted in 
the number of hand-loggers. Despite this ¢ great activity there 1s no 
visible surplus of timber being created, and the mills are carrying only 
ordinary stocks. Many camps are now taking out special lengths tor 
ship timbers, on which the mills will soon start cutting, so that the 
output of ordinary lengths may be expected to show a falling off from 
this time forward. 


Since the first of the month graded fir prices have been: No. 3, $9; 


No. 2, $12; No. 1, $15; but sales at higher figures have not been infre- 
quent. This is not to be wondered at when the Columbia River log- 
gers have been getting $10, $13, and $15 for yellow fir logs in 32 to 40- 
foot lengths, and for longer than 40 feet (ship material logs), $2 to $3 
additional. On top of this the Columbia River loggers have given 
notice of a dollar raise, to go into effect immediately. In view of this 
marked disparity in prices no one need be surprised if our Coast log- 
gers should feel compelled to add another dollar or so to the value of 
their fir product within the next thirty days. Shingle cedar (local 
commands $14; lumber cedar, $16 to $17; hemlock, $8 to $9; spruce, 
$13 to $18, and very scarce. 


The big mill of the Columbia River Lumber Company, Limited, 
Golden, was given a thorough overhaul before starting operations 
about the middle of April. H. B. Cornell is the general superintendent ; 
R. L. Tipton, mill foreman; G. Rushlow, millwright; A. Wixon, 
grader; J. W. Watt, chief engineer and electrician; F. Harwood, night 
engineer; sawyers, W. Butler and B. Burt; setters, G. Avery and D. 
Gillis; filers, Best and Ferguson! : 


-weeks visiting Southern California points. 


Personal Items of British Columbia’ 4 


Mr. W. A. Anstie, managing director of the Forest Mills of B 
Revelstoke, called on Vancouver friends June 6th while on his 
to Victoria on a business trip. em 

Mr. George Bacon, of the Great West Pupeltes Compa 
nipeg, called on Coast millmen and wholesalers early in Ju 
ing east by way of Seattle and St. Paul. 7” 

Mr. W. F. H. Bucklin, of the Small & Bucklin Lani 
Limited, New Westminster, ' recently spent a coupl 
He was accom 


1 


Mrs. Bucklin. 


Mr. Arthur H. McQuire, sales manager at Calgary, Alta 
Canada Cement Company, Limited, spent June 8 and 9 in Va 
while on his way to Victoria on a business trip. ete i 
Seattle, Spokane and Nelson. ; 


Mr. P. Z. Caverhill, formerly connected with the B 
Branch, but for the past year or more in charge of | 
being carried out in New Brunswick province, has resig 
tion in order to return to British Columbia. 


Managing Director E. C. Knight, of the Vancgiliena 
pany, Limited, by special request accompanied the Vancow 
of Trade deputation on its recent trip to Ottawa in / 
harbor and transportation matters in general. a 


The many friends of Mr. E. S. Hallman, of ‘Halln 
Limited, machinery dealers, Vancouver, will learn witl 
of his recovery from a severe illness which necessi' 
critical operation and a two weeks’ stay in the hospita 


Mr. William Stevens, of Victoria, one of the 
designers on the Pacific Coast, has been named inspe ; 
Imperial Munitions Board to supervise the construction of 
be built at various Coast points under government 


Mr. J. C. Hart, the hardworking secretary of the oo Te 
turers’ Association, Vancouver, returned about the midd 
from Mons, on the Pacific Great Eastern Railway, wher 


couple of weeks w hipping the trout streams with sple 
Mr. W. F. Sullivan, of the Rogers Lumber Com wee 
Sask., spent a few days in Vancouver late in May. Li 
lumbermen who have visited Coast points this spring, 7 
was on the track of delayed shipments and at the same 
to place fresh orders. per" 
Mr. A. E. Mackney, for the past year in eee of tl 
office of the Victoria Lumber & Mantfacturing Compat 
Chemainus, tendered his resignation in May and on a8 
associated with the sales department of the Reynol 
ping & Insurance Agency, Limited, Vancouver. 


Mr. Geo. S. Harrison, for twelve years manager of # th 
Bank of Canada in Vancouver, and in the employ of t ut 
over a quarter of a century, resigned his position Tecsetee 
comptroller of the Whalen Pulp & Paper Company, Lim 
couver, with plants at Mill Creek, Swanson Bay and Qu 

Mr. T. B. Sumner, vice-president and general ‘me 
Sumner Iron Works, Everett, Wash., visited Vancouver o 
to. confer with his local manager, Mr. E. T. McDonald ( 
Mac”) relative to orders recently booked by the latter coveri 
ment of several new mills to be erected in Vancouver distr 


Refreshed and invigorated by a month’s pleasant holid 
San Diego, Southern California, Mr. H. G. Johnston, of the 
ber Company, Limited, Vancouver, returned to his office 
feeling fit to cope with the chief worries now incident t 
milling game—shortage of labor, high cost of supplies and is 
car supply. 

The numerous friends of Mr. T. (“Pop”) Elford, for many 
manager of the Shawnigan Lake Lumber Company, ‘Limited, fe) V 
toria, will learn with sincere regret of his serious illness, white 
necessitated hospital treatment Foe the first time. Mr. Elford i is 
of British Columbia’s pioneers, having lived in Vancouver wh n 
the site was merely a logging proposition. 


Hon. T. D. Pattullo, Minister of Lands, was in Vancouver 


a few hours on June 11th, being on his w ay north to Prince Rupert 
which district and at Prince George various townsite a htop 


wd 
‘ 
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ers demanded attention. Mr. Pattullo returned to the Coast over 
acific Great Eastern line and was greatly impressed by the rich 
ber and agricultural areas traversed by that railway. 

Chief Forester M. A. Grainger returned to the Capital on June 
h from an arduous three weeks’ inspection tour. Following a visit 


‘vice, he made a trip over the Pacific Great Eastern Railway to the 
of steel, and then on by motor to Fort George, Prince George, 
id other points, returning via the Cariboo trail to Kamloops. 

x 


Ir. Arthur C. Hammond, accountant with the Stoeltze Lumber & 
Company, Limited, Vancouver, for several years back, sev- 
is connection with that firm on June 9th, when he left for 
lorence, Ore., to join the Delta Shingle Company, formerly of this 
Ovince, as a partner. The new firm will be known as Walker, 

mpson & Hammond. They have a good proposition, and as 
Columbians invading new territory are in a fair way to make 


-E. W. Hamber, vice-president and general manager of the 
Mills, Timber & Trading Company, Limited, Vancouver, in the 
t of June paid a visit of inspection to the plant of the Middles- 
ollieries, Limited, near Merritt, Nicola Valley, of which com- 
‘he is president and managing director. The demand for the ex- 
_grade of coal being mined is steadily increasing, and it is 
at several plants for the recovery of by-products will be es- 
in the near future. 


olling Arthur Johnson, the rotund and arc editor of the 
World Review, Chicago, Ill., paid Vancouver friends a wel- 
sit on June 8th. Those who enjoyed the pleasure of meeting 
y Southern scribe will now understand why many of his 
| are both weighty and invested with a punch. There is, we 
elieve, absolutely no truth in the unkind assertion made by an 
iend of Mr. Johnson that the abrupt break in our fine weather 
ho curred on the 9th was the result of the tremendous air dis- 


nt caused by the visiting editor’s flittings from one lumber 
pacer 


Ss of Interest to the Trade 


Brief News of Mountain and Coast 


‘Elder has commenced logging operations at Sooke, B.C. 


yenty-sixth annual meeting of the Concatenated Order of 
ill be held at Hotel McAlpin, New York City, Sept. 8 to 12. 


g operations are being started along the shores of Lake 
ht, at the back of Kaien Island, on which the city of Prince 


np a Be ont Creek, in North Vancouver district Nee 
2 olts. being transported by flume. 


ional Patents, Limited, in which Vancouver men are inter- 
ntemplate the erection of a plant in South Vancouver for 


oe Pulp & Paper Company, Laeieed: Swanson Bay, is 
regular shipments of pulp and shingles to Eastern points via 
unk Pacific Railway from Prince. Rupert. 


s 


hubb, a retired Manitoba farmer now residing in North Van- 
ver, has acquired the Campbell & Barton shingle mill east of Wal- 
yards No. 1, on North Vancouver waterfront. 


he Western Canada Shipyards, Limited, are erecting an office 
o cost $1,000 on the B. C. Electric Railway Company pro- 
the foot of Carrall Street, Vancouver, recently leased for 
ding purposes. 


ser & Betterton’s sawmill at Brookmere, Nicola Valley, was 

ed up about June 15, with full crews of men at the plant and in 

> woods. Orders are plentiful and the plant will be kept running 
he frost sets in. 


Most.of the machinery formerly in use in the Dominion Wood 
Company factory at New Westminster, is now in operation in 
ant at Tokyo, Japan, having been disposed of last year by the 
dator of the company. 

. J. Pearson, of the East Coast Sawmills, Limited, Nanaimo, 
irchased the Arlington shingle mill at Nanoose Bay: and will 
e the frame and machinery to Coombs, where he plans to 
ish a large sawmill later on. 

new use for veneer has been discovered. Instead of the old- 
oned method of building up a canoe from ribs of prepared wood, 
wales being done very quickly. 

E. ninth session of the Pacific Logging Congress will be held 


SON ed 


oe ee Ne eer 


to Thurston Bay, the headquarters of the up-coast forest protection: 


aft is now stamped out from veneer, the addition of the thwarts — 
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in Seattle, Wash., in October. The actual date has not been definitely 
settled. A good programme is being arranged, covering all the im- 
portant topics in connection with the logging industry. 


The Vancouver Creosoting Company, Limited, on May 21st re- 
moved its offices from 1304 Stndeud Bank Building, Vancouver, to its 
plant at North Vancouver; Telephone North Van. 40. Manager Har- 
mon reports that business is brisk , with some big orders in sight. 


Cook & Craig: Lumber Company, Limited, whose shingle mill at 
Coal Harbor, Vancouver, was taken over several months ago by the 
B. C.-lowa Lumber Company, Limited, Vancouver, now have their 
offices at 901 Standard Bank Building, corner Hastings and Richards 
Streets. 

The Brooks-McVickers Shingle Company, Limited, operating near 
Rosedale, in Chilliwack district, may erect a mill near Squamish, 
Howe Sound, when their present limits are cut out. The firm con- 
trols six cedar licences: along the line of the Pacific Great Eastern 
Railway. 

Recent incorporations under the B. C. Companies’ Act include: 
Undine Logging Company, Limited, capital $10,000; the Norse-Can- 
adian Limited, capital $10,000; and Harrison & Lamond Shipbuilders 
Limited, capital $100,000. The head offices of the three companies 
are located at Vancouver. 


J. Riddle, who is logging on the Tulamean River, Similkameen 
district, for the Nicola Valley Pine Lumber Company, Limited, has 
delivered 1,000,000 feet of logs at the mouth of Otter Lake, from which 
point they will be delivered by logging train over the Kettle Valley 
Railway to Canford mills. 


Messrs. Hallman & White, Limited, machinery denier’, on May 
20th removed their offices from their warehouse on Alexander Street, 
Vancouver, near Columbia Avenue, to Suite 605-7 Bank of Ottawa 
Building, corner Hastings and Seymour Streets. The change was 
made for the greater convenience of the firm’s numerous customers. 


The B. C. Forest Branch is presenting to the Technical and Art 
School at Hamilton, Ont., an exhibit of British Columbia woods, to- 
gether with a carload of British Columbia woods contributed by the 
mills of the province for use during the next school year. The car- 
load will include Western white pine, Western soft pine, red cedar 
and Douglas fir. 


Manager Elliott, of the Genoa Bay Lumber Company, Limited, 
whose export and rail plant is located about ten miles east of Dun- 
can, Vancouver Island, now has his plant connected up with the 
outside world by telephone for the first time. Heretofore it was 
necessary to make a two-mile trip across Cowichan Bay in order to 
get efficient service. 


The Western Oil & Supply Company, 107-11 Water Street, Van- 
couver, is sharing to the full in the present prosperity of the lumber 
industry owing to the long connection with the millmen and loggers 
of the province. Manager “Dick” Worth and Salesman Snell are 
on familiar terms with almost every lumber, shingle and logging firm 
operating in British Columbia. 

The launching of the motor ship Esquimalt—the third vessel con- 
structed at the yard of the Cameron Genoa Mills Shipbuilders, Lim- 
ited—took place on the evening of June 14th at 9.30 without ceremony. 
In celebration of the event the entire staff of employees attended a 
smoking concert and supper on the night of the 16th as the guests 
of the company. The new vessel will be registered at Victoria. 


Storage space at the Dominion Government dock at the foot of 
Salisbury Drive, Burrard Inlet, is so congested that the erection of 
another frame shed 1,000 feet in length is to be proceeded with at once. 
In the meantime the steel supports under the grain tramways are 
being covered with three inches of cement applied by “gunnite” pro- 
cess as a measure of protection in case the frame sheds catch on fire. 


The completion of the electrically driven export mill of the Can- 
adian Robert Dollar Company, Limited, at Roche Point, Burrard In- 
let, has been delayed by the labor shortage. Superintendent Smith 
figured on the plant being ready to cut by May 3lst, but it will be 
at least the middle of July before the machinery can be started up. 
An illustrated description of the new plant will appear in another 
issue. 


The new sawmill and cedar plant being erected by M. P. Cotton 
and associates on the east side of Lynn Creek, in North Vancouver 
district municipality, is taking shape and will be operating in a couple 
of months or so. A logging railway about four miles in length will 
tap the company’s extensive limits, the woodsmen’s camps being 
located about 300 yards below the intake point of Vancouver’s water 
system. a 

W. P. Johnson, of San Francisco, and other directors of the Pacific 
Mills, Limited, Vancouver, returned early in June from Ocean Falls, 
where they inspected the big plant being created there and witnessed 
the initiation of paper making in the first unit. Archie B. Martin, 
managing director at Vancouver, accompanied the party and fully de- 
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scribed the plans being carried out, the total investment being close on 
$9,000,000. ‘ 

One of the pressing duties awaiting the attention of Hon. T. D. 
Pattullo, B. C. Minister of Lands, is the restoration of the Forest 
Branch staff, which for some time past has been merely a skeleton 
force owing to enlistments, transfers and other causes. Chief For- 
ester Grainger is now lacking the assistance of R. E. Benedict, head 
of the forest protection service, who has secured a commission as 
major in a forestry battalion being raised across the line. 

The loggers of British Columbia are taking kindly to “Toots-E,” 
the electric steam signal whistle, patented and manufactured by C. M. 
Lovsted & Company, Seattle, who carry a half-page advertisement 
in this journal. A recent trip to Mainland and Vancouver Island 
camps netted I. B. Taylor, the company’s energetic salesman, a bunch 
of orders for twenty signals. Firms using “Toots-E” report an added 
car of logs per day, and this is a clincher for business. 

A party comprising New York, Boston and Pittsburgh capitalists 
early in June made an inspection of various Vancouver Island and 
Mainland timber properties, and several big transfers of timber hold- 
ings are likely to take place as a result of the visit. Some time ago 
the editor of this journal made the prediction—based on private in- 
formation from New York—that “war baby” millionaires would in- 
vest heavily in Pacific Coast lumber. The rush may be on. 


The Interstate Commerce Commission at Washington on May 21 
handed down a decision holding that the existing freight rate of 67 
cents per 100 pounds on cedar shingles in carloads from points in 
Oregon, Washington and British Columbia to Chicago, St. Louis, and 
points in Illinois, Indiana, lowa, Michigan, Missouri and Wisconsin, 
should be reduced to 65 cents on or before July 15. Refund on ex- 
cess charges paid on and after January 15, 1916, may be secured. 


Messrs. Robertson & Hackett, Limited, whose extensive sawmill 
and woodworking plant at the north end of Granville Street Bridge 
is one of the show places of Vancouver, are about to break in a new 
refuse burner which represents an investment of some thousands of 
dollars. Construction work has been under way since early in May. 
The new burner, of steel plate, is 30 ft. diameter by 85 ft. in height, 
and about 130,000 bricks will be required for lining purposes. 


Coast millmen and loggers are finding the labor situation so seri- 
ous that recently a delegation from both branches of the industry 
waited upon Premier Brewster at Victoria to urge that representa- 
tions be made to Ottawa that the embargo on foreign labor be lifted. 
Time and money were alike wasted, the members—Messrs. Hanbury, 
Cameron, Palmer, Wilson: and Armstrong—being informed that it 
was a matter which the federal government alone had the power to 
remedy. : 


The first unit of the huge pulp and paper industry being estab- 
lished at Ocean Falls was started up June lst in the presence of a 
number of San Francisco, Portland and local directors of Pacific Mills, 
Limited, Vancouver. Seventy-five tons of news print per day is the 
present output, which will be increased to 195 tons when the second 
unit now under construction is brought into service about the end of 
the present year. An illustrated description of the plant will appear 
in a coming issue of this journal. 


The Air-Cooled Burner Company, of Chehalis, Wash., and Walsh 
Construction Company, Limited, Vancouver, have issued a writ 
against the Hopkins Boiler Works, New Westminster, Robert Mc- 
Nair and the McNair Shingle Company, Limited, Port Moody, claim- 
ing damages for alleged infringements of the plaintiff’s patent right 
in a new type of refuse incinerator. \The Hopkins Company recently 
erected a new burner for the McNair Shingle Company, Limited, 
over which the suit has arisen. The case will not be heard till Sep- 
tember. 


The Massett Inlet Lumber Company, Limited, which some time 
ago took over the Barton spruce mill at Port Clements, Graham Is- 
land (one of the Queen Charlotte group) are shipping clear lumber to 
Vancouver. The plant, which has a capacity of about 15,000 feet 
daily, is owned by J. B. Weir & Company, Limited, Vancouver. The 
Sawmill Lumber Company, Limited, also operating on Graham Island, 
are cutting about 35,000 feet of spruce daily, the clear flitches being 
taken by the Canadian Trading Company, Limited, Vancouver, for 
export. 


F. K. Dent, brother of H. A. Dent, head of the Alberni-Pacific 
Lumber Company, Limited, Port Alberni, was in Vancouver about 
May 20th placing orders for about $10,000 worth of new logging equip- 
ment to be used in getting out cedar for the shingle mill, which is be- 
ing operated on a double shift. The company recently acquired a 
stand of about 6,000,000 feet of cedar situated on Alberni Canal at 
a point about 25 miles from the mill, and a logging camp is to be 
put in at once. The Weist Logging Company is furnishing timber 
for the company’s big fir mill, which is operating steadily and making 
heavy shipments to the prairies. Last season several large consign- 
ments of Jumber were shipped to Anchorage, Alaska, and this year the 
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Mill and Mine Supplies, Limited (formerly Widdess MecDonal 
Company, Limited), 1150 Hamilton Street, Vancouver, are doing 
large business with lumbermen and loggers on the sound basis ¢ 
service and fair prices. They also handle waterworks, mine, railw 
and marine supplies, and sales in each of these departments is sho 
ing a healthy increase. Manager M. J. McKeown was with the ol 
company, and is widely known as an aggressive business 
salesman is J. L. Tennant, a real “live wire,” while the office’ 
is W. H. Wilson, formerly secretary-treasurer of the Dominio 
Pipe Company, Limited, New Westminster. 4 


_ The sawmill of the Western Pine Lumber Company, 
Smelter Lake, a few miles from Grand Forks, is being di 
the owners, the Beaver Lumber Company, Limited, of Winni 
ing given up manufacturing. The machinery has been pur 
Messrs. Mark DeCew, the former manager, and B. Lequime, 
lumberman of the Boundary country, who are erecting a new mill 
Lynch Creek, on the North Fork of the Kettle River, where ; 
limited supply of timber is close at hand. The plant will be « 
under the name of the Grand Forks Lumber Company, Limi 
two widely experienced lumbermen in control the new ¢ 
a bright future ahead. ae 
What our lumbermen are up against in the way of un 
conditions is well illustrated in the experience of Lemon & 
son Company, Limited, of Victoria. Last fall, when the lab 
ket was somewhat congested, the firm took an order for 100, 
boxes at a low price, primarily to furnish employment fo 
of workmen. Soon after general business conditions be 
an improvement, the result being that the firm now find them 
paying $2.00 to $3.00 for labor as compared with the lower pric 
prevailing, and in addition they have to pay $3.00 a thousa 
more for timber. They now feel that it was a mistake 
anthropy~ with lumbering. 5 “4 


British Columbia Logging Activity 
The great demand this year for paper, pulp, shingles and lu: 
with consequent high log prices, has contributed to d 
activity in the sale of logging engines. Practically all the 
gines on the market, some fifty odd in number, have bee: 
and put in use. Most of these engines will furnish pulp 
British Columbia Sulphite Fibre Company and allied inte 
the new engines sold the following is a fairly complete list: 
Clark & Lyford, Ltd., 1 Empire 11 in. x 14 in. four-d 
lead yarder. ae Beret oe: 
Brooks-Scanlon-O’Brien Co., Ltd., 2 Willamette 11 in os 
two-speed yarders. ee 
Victoria Lumber & Manufacturing Co., Ltd., 1 E 11 in 
14 in. four-drum high lead yarder. re oF a 
Kelly Logging Company, 1 Willamette 12 in. x 1 
1 Willamette 11 in x 13 in. compound. se, 
B. C. Mills Timber & Trading Co., 1 Empire 11 in. x 14 

and 1 Empire 11 in. x 13 in. compound. > a 
P. B. Anderson, 1 Empire 10 in. x 12 in. halfbreed y 
Pacific Mills, Ltd., 1 Willamette 11 in. x 13 in. cor 
Willamette two-speed yarder. sat 
Mainland Cedar Co., Ltd, 1 Washington 11 in. x 
yarder and 1 Washington 9 in. x 10% in. duplex loade: es 
Sylvania Logging Co., 1 Empire 101 in. x 11 in. compe 

W. Hanson,,1 Empire 11 in. x 13 in. compound and 1 
in. x 12 in. halfbreed yarder. ay 
B. C. Sulphite Fibre Co., Ltd., 1 Willamette 11 in. x 1 
speed yarder; 1 Willamette MacFarlane yarder; 1 Willamette 

head yarder. . ee 
International Timber Co., Ltd., 1 Empire 10 tn. oie 
loader. : ee 
_ Craig Taylor Lumber Co., 1 Empire 10% in. x 11 in. comp 
Johnson Bros., 1 Vancouver 11 in. x 13 in. compoun r, 
‘Abernethy & Lougheed, 1 Empire 11 in x 13 in. compo 
Northern Logging Co., 1 Willamette 11 in. x 13 in. comp 
International Timber Co., Ltd., 1 Empire 10 in. x 11 in. 
loader and 1 Empire 11 in. x 14 in. four-drum high lead yarder 
Howe Sound Timber Co., Ltd., 1 Empire 11 in. x 14 in. four. 
high lead yarder and 1 Empire 10 in, x 12 in. halfbreed yarder. 


g 


The lumber dealers at Grandview, Man are very busy suppl 
the farm trade, as well as the local builders. ’ The town presents q 
a lively appearance with its numerous new buildings under construe- 
tion. Work is being rapidly rushed on J. F. Orr’s garage and the 
Home Bank building. T. A. Watson is also making extensive 
provements to his ‘building on Main Street; and intends to erect a1 
garage. 
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bi During the past year or so a great deal of attention has geen 
given by Coast loggers to high lead yarding. Although the high 
d” is an old system, having ‘been used in the South for twenty odd 
rs under the name of the semi-portable skidder, and now practically 
ndoned in favor of the “portable pine logger,’ and the various 
of cableway skidders, it never until the past couple of years 
een used extensively on the Coast. 

The first high lead on the Coast was used about 1907 by H. B. 


ardner in Washington, who brought the idea with him from the 
t) j 
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In British Columbia James McNaughton used the first high 
the camp of the Canadian Western Lumber Company, Comox, 
713. During the past two years the system has spread to nearly 
“camp in the province. Operators welcomed it as a means of 
away from the difficulties of ground yarding, with its rocks 
| stumps, and roots and mud, and heavy rigging ; without the great 
e and cumbersomeness of the cableway skidder. As the use 
high lead spread the system rapidly became improved in its 
by the logger and the equipment manufacturer. Special high 
engines were produced, special loading engines to care for the 
eased yarding capacity, and specially efficient blocks and other 
ging. 
Until recently the yarding and loading has been carried on by 
same machine, or by a yarder and a loader operating as one unit, 
two units operating at the same time. Not long ago, however, 
> of the large B. C. companies made what seems to be a further 
provement in the complete separation of the yarding and the load- 
As this has proven very satisfactory, we will describe at length 
: operations of the International Timber Company, where it is used 
order that loggers on the Coast may judge of the suitability of the 
m to their own operations. 

‘The International Timber Company operates on Vancouver Is- 
British Columbia, back of Campbell River. They own some 
y thousand acres, of which about twenty-five thousand acres are 
l uncut. The country is in general rolling, of a gravel formation, 
| of such nature that the logging spurs can generally be placed with 
arity and within nine hundred feet of the stump. The timber 
neipally Douglas fir, averaging about 1,500 feet to the tree and 
Q feet to the acre. By reason of the quality of the timber and 
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High-Lead Logging in British Columbia Camps 
_ System Introduced in 1907 Now in General Use—Separate Yarding and Loading— Some Logging 


Ideas of Practical Value to Every Lumberman in Western Canada 
c (Written for Western Lumberman by an Expert) 


market conditions it is logged in full length. The plan of logging is 
as follows: The branch roads are put in and the yarding settings laid 
out so as to secure forty acres at a setting. The equipment consists 
of five yarders, three being 10 in. x 11 in. Willamette compounds, one 
a 12 in. x 14 in. Willamette compound, and one an Empire 11 in. x 
14 in. four drum high lead; but while having five yarders only four 
yarding crews are employed, the extra engine being rigged ahead by 
a rigging crew, so that no lost time occurs to a yarding crew when 
through with a setting. Four separate loading engines are employed, 
two being 10% in. x 10% in. Washington compounds, and two Empire 
10 in. x 11 in. duplex. Three loading crews only are employed, the 
extra loading engine being moved by a rigging crew, as with the 
yarders. 

In operation the yarder has two locations at each spar tree, as 
per sketch. All the timber on one side of the track is yarded and 
decked at the spar tree (see pos. No. 1). The yarder is then moved 
across the track behind the pile and the timber on the other side of 
the track is yarded. High spar trees are desirable to permit a high 
rather than a large pile The pile being between the engine and 
the work, the engineer operates entirely on signal. As high as four mil- 
lion feet has been yarded to one pile. The “Toots-E” electric whistle 
is used. The setting being completed, the yarding crew moves to an- 
other yarder, and the rigging crew moves the yarder to another set- 
ting. The spar tree rigging (guys, blocks, etc.) is not disturbed but 
is left for the loader. A loader is now brought in by a rigging crew 
and placed in position ready for a loading crew when it completes its 
last pile. The loading is done by a system developed at this operation ; 
it might be called a “duplex haul-back” system. 


The merits of this loading system are that it permits long logs 
to be handled easily and quickly; and as many logs are necessarily 
left one hundred or two hundred feet from the track, a haulback is 
necessary. The system was worked out with the Washington com- 
pounds, having a crotch line on the main drum and a spreader, the 
haulback line being attached at the crotch. In loading, the log being 
brought into position over the car, it is lowered on the friction if a 
small log, and by “bleeding” the cylinders of a large log. This sys- 
tem of loading worked out so successfully that two special 10 in. x 11 
in. Empire duplex loaders were installed. With this loader each load- 


ing line is controlled in either direction by its separate engine; while 

the lower engine carries the haul-back drum. 
Each yarding crew consists of eight men; 

five men; the rigging crew of four men. 


each loading crew of 
Eight complete sets of rig- 


Logs yarded by high lead system. (International Lumber Company, Ltd.) 


ging are necessitated by this system of rigging ahead. By separating 
the yarding and the loading, the output per man has been m: iterially 
increased, the cost decreased, and a regularity of output assured, 
which, of course, affects favorably the costs of railroading and 
booming. 

An average output of three hundred thousand feet per day is 
now secured by this camp; which, considering the timber conditions, 
the thirteen miles of main line, the difficulty of booming, and the aver- 
age number of men employed (only one hundred and seventy-five ) 
speaks well for its efficiency. 


EC. Rector, Vancouver, is general manager of the company, 
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Northern Mills to Have First Monorail Syste n 


Big Prince Rupert Sawmill Plant, Now Under Construction, Will Use All Modern Equipment— _ 
Details of Construction Outlined Herewith—Sawmill Will Have Capacity of 150,000 Feet - 


The coming of December next will likely mark the completion of 
the new combination spruce, hemlock, and cedar plant being erected 
at Seal Cove, Prince Rupert, by the Prince Rupert Lumber Company, 
of which J. S. Emerson, the well-known Vancouver lumberman, is 
president and principal shareholder. The clearing of the site was 
commenced late in March, but it was well on in April before Manager 
E. F. Duby (formerly superintendent of Brunette Sawmills, Ltd., New 
Westminster), was able to proceed with the foundations, weather con’ 
ditions being peculiarly unfavorable. 


Negotiations for the Seal Cove site—about the only feasible ioca- 
tion on the Prince Rupert waterfront for a sawmill proposition of any 
considerable size—were entered into with the Grand Trunk Pacific 
Railway authorities about the middle of last year, Mr. Emerson’s 
desire being to have the buildings sheeted over before winter set in. 
Unlooked-for delays occurred in the framing of a lease satisfactory to 
both parties, and it was January before matters were finally arranged. 
The site embraces about eighteen acres of land and water, and includes 
a small island adjacent to the mainland, which lends itself admirably 
to the construction plan. : 


The Sawmill and Its Equipment 


The sawmill plant is approximately 50 x 250 feet, two storeys, 
with heavy timber frame. It will have a double log lift (serving both 
sawmill and shingle mill), steam stop and loader, Simonson log turner, 
a 66-inch four block carriage equipped with one of the latest electric- 
driven power set works, and a 10-foot band mill. The edger, a 10x 72 
inch Pacific Coast type, will be equipped with a mechanical “spotter,” 
which will increase the efficiency and at the same time make the work 
a great deal lighter for the men operating this machine. 


The heavy timbers will be delivered over the main rolls to the 
timber trimmer (a steam swing-up rig carrying an inserted tooth cut- 
off saw), thence out the right hand side of the mill to the timber 
decks. All lumber of smaller dimensions, after passing through the 
edger, delivers across to the left hand side of the mill and through a 
40-foot air-lift trimmer, thence over live rolls to No. 1 sorter, where it 


‘is grade-marked, and where all rough Jumber orders are taken off the 


sorter and made into parcels for delivery to storage or the loading 
platform, as the case may be. 


Located on the right hand side of No. 1 sorter are the 10-inch 
horizontal roller band resaw, pony edger, ready shiplap machine and 
ready sizer, all served by air-lift jump rolls and transfer chains, and 
each in turn delivering automatically either back to No. 1 sorter or to 
No. 2 sorter. The latter parallels No. 1 sorter, but carries the lumber 
in the opposite direction, delivering to the edge stacks at the charging 
end of the dry kilns, which are located in direct line with and at some 
distance in front of the sawmill buildings. All dressed lumber to be 
air-dried or to be used green is taken off and made into parcel segre- 
gations as it passes along No. 2 sorter, the balance going on to the 
edge stackers, thence to the dry kilns. After being properly kiln- 
dried the lumber is transferred to the unstacker, which mechanically 
unloads the kiln cars and elevates the stock to the dry sorter, where it 
receives the final grading and is collected into units or parcels for ship- 
ment or for delivery to the big storage sheds. Four dry kilns will be 
erected at the start, it being the company’s intention to thoroughly dry 
all grades of lumber turned out. 


Monorail and Crane Will Handle Lumber 


The handling through the yard will be done by monorail and tra- 
velling crane. Extending across the entire plant at right angles to the 
sorting tables and storage sheds is a 30-foot travelling crane. Run- 
ning parallel to the sorting tables are the monorails connecting with 
the crane, which acts as a transfer from one monorail to another. At 
the extreme western end of the travelling crane track is located a 
storage shed 85 feet wide by 500 feet long and 40 feet high, and run- 
ning lengthwise of this shed is a four-track monorail system, carried 
on beams 40 feet above the floor. Beneath these rails the lumber is 
stored in original unbroken parcels until it is wanted for shipment, 
when it is again picked up by the monorail hoist and delivered to the 
shipping platform. This system affords an expeditious and economical 
method of handling lumber, and makes possible the storage of a very 
large quantity on a small ground space. The storage shed is so con- 
structed that it not only affords storage, but also acts as a rapid air 
drier, the arrangement being such as to accelerate air circulation. By 
the use of this system not only the lumber but the men handling the 
stock are always under cover and protected from the elements. 


inch x 18-foot boilers carrying 160 pounds pressure, suppl 


pany, when foreign trade develops, to construct deep- 


.prairie trade, but much of the high-grade lumber will, no de 
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The Shingle Mill and Boiler House 


The shingle mill is a building 32 feet wide by 150 feet long, 
storeys high, accommodating six machines. It is directly along 


ia 


the balance of the buildings being under separate covers. The logs 


while they are apparently built together as one unit yet each ma 
operated entirely independent of the other. — 
The boiler house is of crib construction, and will contain | 
to the big 750 h.p. twin engine, which will operate the sawm 
and to the 225 h.p. twin engine which will be used to drive the 
mill. The roller band resaw, planers, sorting works, and all. 0} 
lying drives are individual or groups, driven by electric moto 
relative locations of the machines may require, electrical energ 
supplied by the city of Prince Rupert at extremely favo 
Another feature in connection with the steam plant is the fu 
bin, which is located near the boiler house. Into this bin al 
and planer shavings are delivered, the fuel being thorough] yn 
the process. It is then carried by conveyor to the boiler root 
each individual furnace may be fed as much or as little as 
any surplus being returned by tthe same conveyor to the fu 
This arrangement affords a constant supply of uniform fuel, \ 
turn ensures an even steam pressure. a 


f - 
Deep Water Docks to Be Constructed 
The company will enjoy excellent transportation faciliti 
the. Grand Trunk Pacific Railway by the means of spur | ines 
mills and shipping sheds, while there is sufficient depth of wa 
tail end of the mill to float a battleship. It is the intention 0 


from which ocean-going vessels may load. The plant wil 


exported. The local trade will also be a large factor in th usit e 
and will be very closely looked after. Boat-building oak will ec 
in stock, and it is believed that in the near future an extensi 
canbe built up in boat material, owing to the rapid develo; 
fishing industry in the Northern waters. a 
A box-making plant will, in all probability, be installed z 
the mills are operating smoothly, and later on attenton will be 
the manufacture of yellow cedar, which is plentiful in t 
Rupert district. ee 
The daily capacity of the sawmill, when completed, will b 
150,000 feet board measure, in addition to which a planing mil 
erected of sufficient capacity to take care of all upper grade 
posed of in the export market. The shingle mill will have a 
150,000 shingles per ten-hour day. The supply of timbe 
secured from contractors north and south of Prince Rupert, 
sibly ftom Queen Charlotte Islands. ; “ee 
The extensive buildings will be covered with a high grad c 
position rubber roofing, manufactured by the Sidney Rubber Roof 
Company, Ltd., of Sidney, Vancouver Island. The order, runn iw 
1,200 squares, was secured by the company’s Vancouver salesm 
direct competition with competing manufacturers of high-gra 
ings, which is saying a good deal for the local concern. 


B.C. Logging Operators’ Troubl 
Increased Cost of Labor and Supplies and Scarcity of — 
Wire Rope Causing Tribulation and Trial  __ 
By W. B. W. Armstrong* ia 
The tidewater log market of British Columbia is in a very eculi 
position at the present time. Stocks are low and production hz 4 ) 
very much retarded by the extremely late season and other 
This has resulted, naturally, in an increase in price, although t in 
crease does not yet appear to be in proper ratio to the increase in o 
The troubles which the loggers have to contend with are ma 
The following are some of the greatest of their many worries:— — 
First: Labor has increased nearly 50 per cent. in price, and at 
same time has decreased very much in efficiency, so that at the pres 
time a unit of productive labor is costing about double what it 
a year ago. This condition has been brought about very largely 
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*Secretaryloféthe British Columbia Logger’s Association. — F 


Lad, 


the recruiting of our men for service in the war. Not only have they 
‘been taken in the Forestry battalions, but very many of them have 
joined the combatant forces and are helping to make a name for Can- 
ada at the battle front. It is probably true that the logger as a class 
is as physically fit as any man in the world, and as ready to fight as 
any man in the world, which possibly accounts for the large proportion 
of these men who have gone to the front. 


er 


Second: Logging machinery, locomotives, rails and machinery 
airs are not only extremely high in price, but are very hard to 
eure, and in many cases serious delays can be attributed to this 
se, while the costs, as applied to the actual woods operations, have 
een very materially increased. 
; : Scarcity of Wire Rope 
Third: Wire rope, which, next to labor, is the most important 
fem in our camps, is almost unprocurable. As a matter of fact, the 
olesalers and manufacturers’ agents, who formerly carried large 
s of this material in Vancouver, have none at all on hand at the 
ssent time, and their import orders require to be substantiated by 
fidavit from the prospective user, showing the urgency of his 
equirement, which affidavit finally goes before the Priority Board in 
ondon, who are the final judges as to whether the supply will be 
anted or not. The Priority Board are really deciding at the present 
ent whether some of our camps: shall run or not. 


Beeurth: ‘We are supposed to pay our men a daily wage and 
sharge them a weekly rate for their board, which rate is supposed 
ver the cost of the food and its preparation, together with the 
tenance of bunk houses and other conveniences. At the present 
of food stuffs the boarding house is being run at a very consider- 
e loss, and the indications are that this loss will become greater as 
season advances. The natural remedy for this would appear to be 
rease in the price charged the men for board, but as this would 
result in a demand for more wages, there does not appear to 
uch use in adopting this plan. 


yes 

_ There are in operation now, or will be by the end of June, nine 
nills more than were being operated in 1916 and a rough estimate of 
capacity would be about seventeen million feet per month. This 
ease in sawing capacity is scarcely likely to be met by a corres- 
ding increase in logging capacity, owing to the scarcity of labor 
‘materials which I have mentioned. Some new logging outfits have 
me in this year, but they will scarcely counteract the number of 
naller loggers who have been forced to drop out. The indications, 
ver, are that the market for the whole of this year will show a 
g demand with a somewhat smaller supply. 


Log Prices Slow to Advance 


_ The prices received for logs at present are somewhat better than 
have been for several years, but still are not commensurate with 
e increased cost, or with the increased prices which sawmillers are 
eiving for manufactured lumber.. The increase in the latter during 
ast year has amounted to $5.00 per thousand feet or more, whereas 
‘ice for logs has advanced only about $2.00. The labor employed 
mills has not by any means advanced so sharply in price as has 
ibor used in the woods. This is accounted for in part by the fact 
t the loggers use white labor only and that the larger part of their 
| require to be skilled workers; in some cases receiving as high 
75 per month. The average cost of labor in the logging camps 
present moment will run about $112 per month. 


_ The shortage of cars which has been one of the bugbears of the 
ber manufacturers for some time, is not quite so bad as it has 
and the indications are that our manufacturers will be able to 
_very large proportion of their orders from now until the wheat 
in demands the railroad facilities. In the meantime we are build- 
some ships here which will load lumber as fast as they are com- 
ed. Two of these are already on their way across the Pacific 
h about three million feet of lumber. In less than four months 
these two ships should be back for another load, and in the interval 
at least two more should be completed and sent on their way. These 
ships will afford considerable: relief in the lumber market here, and, 
in passing, it is well to remember that each ship in its own construc- 
tion uses about one and a quarter million feet of fir. 


hs 


_ The demand for pulp is strong and the mills manufacturing pulp 
and paper are extremely busy, with orders placed for many months 
ahead. Notwithstanding this, the price for pulp logs has not even be- 
to approach the price received for similar products in Ontario and 
Quebec. 

In conclusion I may say that while the demand for logs is good 
and prices are better than they have been, there is yet to be consider- 
improvement in the log market before the loggers will get their 
proportion of the price which is eventually received for the finished 
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Heavy Logs 


For many years the Sumner Iron 
Works of Everett, Washington, has 
enjoyed serving Pacific Coast saw 
mills, both in Canada and in the 
States, with machinery peculiarly 
adapted to the heavy timber from 
which lumber is manufactured in 
these plants. This service has been sig- 


nalized by the success and the satisfaction 
of both parties to it. 


The close familiarity of Sumner engineers 
with the operation of Pacific Coast saw 
mills has enabled them to design practical 
machinery for exceptionally heavy duty. 
This machinery has been honestly manu- 
factured. 


In future issues of the “Western Lumber- 
man” we shall describe some of these 
machines in detail. At present we mention 


several briefly: 


Sumner Power Set Works 


Will automatically and accurately set out cants up to 
10 ins. at one operation. No overthrow—the brake 
WORKS. All moving parts enclosed, but readily ac- 
cessible. Dial indicates exactly size of cut and amount 
of timber remaining on carriage. Requires but 20 ins. 
back of set shaft. ; 


Sumner Live-Roll Boxes 


and Live-Roll Yokes 


Self-lubricating. Large. bearings on live-roll timbers. 
Completely housed—dirt- and rain-proof. 


Sumner Niggers 


Solid crotch of cast steel-STRONG. Only one valve. 
Stationary, oscillating or a combination of the two. 


A 18 in, x 16 in. Sumner-geared feed engine will do the 
work of a 16 in. x 18 in. direct-drive engine—economy. 
Frame cast in one piece. 


Our engineers are always glad to discuss 
sawmill machinery, whether for an old or a 
new mill. Write us, please. 


: Plant and General Offices 
EVERETT - WASH. 


Branch Office 
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Heavy Machinery 
for Sawing Up 


‘Sumner Twin-Geared Feed Engines 


SUMNER IRON WORKS 


VANCOUVER, B.C. 
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Turning Lumber Mill Waste 


Methods Adopted by a Large Pacific Coast Mill for Using All its Refuse in the Generation 
of Steam for its Own and Other Plants 
By R. L. Watts, Mechanical Superintendent of the St. Paul & Tacoma Lumber Company 


Records show that there are over 48,000 lumber mills in the 
United States, and their output of waste in the form of sawdust, shay- 
ings, slabs, and other wood refuse is estimated at over thirty-six mil- 
lion cords annually. In most plants where lumber or wooden articles 
are the finished products, wood is used as fuel for the boilers, because 
it is a refuse, and can be cheaply disposed: of in that manner. In 
many mills the amount of this refuse is much greater than can be 
burned under the boilers, and it is necessary to destroy the surplus in 
an enclosed burner equipped with a spark-arresting screen at the top. 
The handling of this waste to the burner and the ‘maintenance of the 
latter cost the mill time and money besides being a source of incon- 
venience and danger.’ For years past this enormous waste has been 
going on, but the day is approaching when the sawmill burner will be 
of the past. 

Much progress has been made in recent years in the utilization of 
sawmill waste. Some is used in wood-distillation plants, some in 
pulp mills, some is sent to local fuel markets for steam purposes, and 
some is used for filling in low places around the mill. No well-man- 
aged mill would produce waste if it could be avoided. This, however, 
is not entirely possible, so the next best thing is to seek out some 
method of utilizing the waste which will pay for its disposition. ~ To 
this end the St. Paul and Tacoma Lumber Company, of Tacoma, 
Wash., one of the big mills on Puget Sound, has recently provided 
facilities and means for disposing of the entire output of waste at a 
profit. All the refuse will be used for the generation of steam—some 
under boilers in the company’s two large steam plants, the rest in the 
Tacoma District Heating Company’s plant, and other isolated steam 
plants in the business district. 

The wood fuel is sold on the basis of volume, by the “unit.’”’ One 
unit of mill refuse in ground-up state contains 200 cubic feet. 

The sources of the waste in this mill are sawdust and “hogged” 
(ground) wood from the main sawmill and shingle mill, and shavings 
and planer dust from the large planing mill and handle factory. From 
the slabs material for making laths and broom handles is taken, the 
better grade of the remaining slab is cut up and sold for fuel through 
the company’s fuel department; the rest, accompanied by edgings, 
trimmings, etc., from the band mills, edgers, etc., passes through fuel 
grinders (hogs) which reduce it to a size that can be economically 
handled in boiler plants. The lighter material, such as shavings and 
planer dust, is handled by large ‘blowers, directely connected to elec- 
tric motors. 

In order to have on hand a reserve supply of fuel to protect 
against breakdowns and for times that the mills are not running, a 
storage vault of 200,000 cubic feet capacity was erected. The con- 
struction of this building is wood throughout. It is 100 feet long, 50 
feet wide, and 65 feet to the peak of the roof. The floor is hoppered to 
permit of the fuel being taken out readily. All fuel is taken into the 
storage vault at the top and removed at the bottom through doors 
discharging on two 16-in. chain conveyors. A 16-in. chain running 
through the fuel house at the top distributes the fuel evenly, discharg- 
ing upon this 16-in. chain all of the planing-mill refuse from the blow- 
pipe 30-in. collector located on the roof. The sawdust and hogged 
wood from the main sawmill, which is 1,200 feet away, is carried to 
the fuel house on a 24-in. belt conveyor running at a belt speed of 250 
feet per minute. This conveyor is divided into three sections and is 
driven by electric motors. 

The fuel used by the Tacoma District Heating Company is loaded 
upon specially designed hopper-bottomed cars from the conveyor at 
the fuel house, and is switched to their boiler plant by the Northern 
Pacific Railway. Provision is also made to load these cars from the 


Section o7 Bent! 


Elevation of conveyor system for wood fuel. 


into Profit 


first section of the belt conveyor near the sawmill. On the outsi 
wall of the fuel house are four bins, each of a capacity of one * 
= loading the motor trucks for quick delivery to small isolation Stes 
plants. a 

The conveyor which formerly carried the mill waste to the la 
open burner now discharges into two “hogs” (fuel grinders) ¢ apal 
of handling 35 cords per hour, One of these hogs is driven by 
h.p. engine, the other by a 75 h.p. motor. In a short time the 
will not be needed and it is the intention of the management 
this space for an additional storage of fuel, which will be Pa 
with conveying facilities. fe “ 

Thirty feet to the south of the fuel house is the new boiler 
containing eight Stirling water-tube boilers set in two ro ae 
each. The boilers are equipped with special wood-burning’ f a1 
and are provided with three methods of firing—from the ¢ 
veyor, by a blower system, and -by firing slabs by hand toa 
cars which can be run into the boiler room. Ordinarily the. firs 
method is used, the others serving in case anything should 
the conveying system. The boilers are not equipped with 1s 
ers, and they operate at 170-pound gauge pressure. 

Steam generated in this plant is used in the company’s s 120 
turbine generating station adjoining the boiler plant, in dry kil 
heating and pumping. The Carsten’s Packing Company | 
Puget ‘Sourid Iron and Steel Works also obtain their entire s 
steam from this plant. The packing company is 2,200 feet f “C 
boiler plant and is connected by an 8 and a 10-in. pipe line. 
amount of steam used runs as high as 800 boiler horse powe 
and is measured by a flow meter. Owing to the plants be ing 
on tide flats, it was out of the question to consider installing t] 
line under ground. Piles were driven and a trussed b 
erected, on which the steam line is carried and which m 
overhead clearance of 22 feet on account of crossing ever s 
road tracks. However, the line drops in height where ee 
to pass under elevated tracks. 

The structure on which this pipe line is supported a 
two sections of the belt conveyor. Of the steam line 900 f 
the balance, 1,200 feet, is 8 in. The pipe is all full-wei 
iron. Each joint is flanged with extra-heavy cast inode 
flanges being recessed and the pipe peened to place. E 
the ined is taken care of by long-sweep bends, except in 
runs, where extra-heavy expansion joints are used, which ar 
with metallic packing. There is an 8 in. line taken off the 
which connects the other steam plant of 2,000 h.p. with the ne 
At times the two plants are cut in service together, but the re 
making this connection was for emergency use. 

The insulation of the steam line is something out of th 
and is very high in efficiency. The covering was made ong 
A mixture of ‘diatomaceous earth, asbestos fiber, and a s 
of building plaster was molded into a sectional covering 2 
The sections were carefully grouted, and wired to the pipe 
vanized wire; the ends and sections were pointed up and se 
four layers of tar roofing paper, which was sealed with hot 
as a protection from the weather, two-ply sanded roofing was 
on and held in place with 1 in. galvanized iron bands. All 
separators, and other fittings were treated the same as the pip p 
insulation is one of great efficiency. A test was run over 
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| LECKIE BOOTS 


~ BOOTS for the LOGGER. 
BOOTS for the LUMBERMAN. 
BOOTS for the MILLMAN. 


_ BOOTS for the LABORER—the PROSPECTOR— 
the RANCHER. 


—Made in the West for the people of the West. 

—Made by a firm of Westerners, which knows, by 
years and years of close contact and study, the kind of 
Footwear necessary to meet the great “out-doors” con- 
ditions of Western life. 


Ask your Dealer for LECKIE BOOTS. Look for 
the name on every pair. 


Manufactured by the 


J Leckie Co., Limited 


VANCOUVER, B. i 


TWENTY 
CORDS IN 


“Wee-MacGregor’”’ 


“LIGHT WEIGHT 


PORTABLE DRAG SAW 


(4 H.P. ENGINE) 


Iti is the only machine with a combination Free Engine and Safety 
| Clutch. This allows the operator to start and stop his saw without 
| stopping his engine. 

4 Chain Drive, can be used in any position. Bad weather does 
| not hinder operation; one man operates it and moves it on the log; 
| two men can carry it anywhere. Simplest, Strongest, Lightest and 
| Fastest Draw Saw Built. ; 

Send for full information and prices to 


| D. MacGREGOR, main st, Vancouver, B.C. 


Opp. Grand Trunk Pacific Passenger Entrance. 
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| The pet Soes epee before the ame goes ON 


Made by expert workmen in Western Canadas 
argest boot ands oe anufacturing institution 


TEN HOURS! 


Your Profit 


does not depend on buying the 
cheapest stock but the stock 
that represents the greatest 
value to your trade and for 
your particular purpose. 


Our Capital 


is invested in your good will and 


is based on our ability to serve 
you through our intimate know- 


ledge of your requirements and 
the Mill’s ability to supply just 
the stock you need. 


Our Policy 


in the past of paying the Mill 
full value for their stock and 
placing it where you secured the 
greatest returns insures our 
ability to secure reasonable 
service and the right stock in 
these times of car and stock 
shortages. 


Your Order 


when placed with us draws in- 
terest on the surplus of good 
will that we have on deposit 
with the many mills that we 
have traded fairly with in the 
past and means to you. 


Value 


The Great West Lumber 
Company 


400-401 Quebec Bank Bldg. 
Winnipeg -, Man. 


It costs three cents to write us, it will save you dollars. 


Service - Quality 


gs eS Sp se 


ea SE 


fant 4 


Pe ia Oe 
oe 


ie ee em nee 


a 


ON a ee ee ee 


oe Ee eee 


te ss eS 


34 
period, which resulted in the following: The steam, measured by flow 
meter, 10,128,000 pounds ; condensation metered, 213,000 pounds. This 
shows a loss of 2.1 per cent. and an efficiency for the covering of 97.9 
per cent.— Power. 


Selling Building Materials to Farmers 


Farm Paper Advertising Manager Tells of Practical Methods 
of Trade—Will Stimulate Retail Lumber 
Trade in Country Districts 
By F. O. Baker 

For practically twenty-five years I have been selling to farmers 
and fruit growers—and it took me some time to learn that the first 
and most important factor in doing so successfully was service. 

No matter how small or insignificant the service may appear, it 
has its bearing on your accomplishing the results you naturally desire 
to attain as a successful dealer. The little bone button or six penny 
nail—both of them articles—render a very important service at times, 
as all of you can testify. 

There are Two Classes of Lumber Dealers 


There may be in the lumber business, the same as in all other 
lines of merchandising, two classes of dealers—men who merely keep 
lumber yards and those who sell lumber and building material—men 
who let the customer sell himself—and the lumber merchandising ex- 
pert, or specialist, if you please, who conscientiously and earnestly 
studies the requirements of his community as well as familiarizing 
himself with their desires and who makes an honest effort to meet 
every condition at a reasonable charge as promptly as possible. 

Now this word “service” is much abused. It doesn’t necessarily 
mean throwing in something for nothing—quite the contrary. Real 
service consists in supplying the needs of the trade in your particular 
locality ; in judiciously buying to suit the requirements of that trade 
and in aiding the customer to gratify his or her desires on an economic 
basis— this, to my mind, is service, and if you as a lumberman are 
meeting these requirements, you are fulfilling your mission in your 
community as your customer’s agent, because as you help the people 
of your section to save and make money, you prosper yourself. 

In considering the different phases of this subject, I thought it 
might be advisable to talk more directly to those who are located in 
the smaller towns, as it is the small-town dealer who comes more 
directly in touch with the farmer, and when you do business with the 
farmer you generally deal direct with the proprietor. Another point, 
varying industrial conditions make great changes in city markets, 
while the farm market is always open to you. No other, to me, seems 
quite so dependable, quite so staple or quite so positive of develop- 
ment. The rural market has always gone steadily forward, while in 
some instances the city market has either stood still or gone back- 
ward. Give'the biggest proprietor of your community—the farmer— 
the best service it is in you to give. 


Character Service That Produces Results 


Then there is a word that closely follows “service.” It is “co- 
operation ;” co-operation with the farmer of your locality—community 
co-operation, if you please. Being a farm paper advertising man, you 
are no doubt wondering where I will bring in my particular line of 
business, and right here appears as good an opportunity as any. There 
are thousands of farmers and breeders who want to advertise their 
stock or some part of their holding for sale, but do not know how to 
write the kind of an ad. that will produce the best results at-a mini- 
mum cost. To help them out, I have in my department a man who 
has made a study of this character of advertising. He takes the crude 
copy of the farmer, words it correctly and has it setup by the printer. 
We take a proof of the ad. and mail it-to the prospect, showing him 
exactly how it will look and inform him of the cost for a given number 
of insertions. The result is that nine times out of ten we secure the 
business. This is a character of service that produces business, and 
I'll leave it to. you whether you think it pays or not. The point I 
wish to bring out is, that most lumber yards, to the farmer particu- 
larly, indicate nothing more than a pile of unattractive pine and fir 
boards, and just what plan or method it is most advisable to adopt 
that will make your stocks of lumber more interesting, so in some 
way there may be instilled in the farmer’s mind the fact that these 
rough boards actually represent an attractive home or a substantial 
barn, is a matter I think should receive your most earnest considera- 
tion. 

But whatever the plan selected—there is only one practical way to 
call it to his attention, and that is through his farm paper, which brings 
us back to the subject of advertising again. Advertising is the one 
vital force in the world to-day that, once started, neither eats nor 
sleeps and is one of the big factors in selling the farmers. 

While I do not intend to enlarge on the function of the farm 
paper at this time, I wish to say, however, the farm editor is the best 
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booster of your business that you have; week after week,-he kee 
advocating better barns, better protection for live stock and bett 
dwelling houses. We are creating customers for you by opening ' 
farmer’s eye to the folly and expense of ramshackle buildings; b 
awakening the farmer’s family to a commendable pride in their sv 
roundings ; by making him appreciate the real value of a comfort 
home and good farm buildings. : : (an 


Also the farm paper editor has slowly learned that he has a g 
duty in helping to build up the local community and that he cas 
do that by tearing down the country town. He has learned tt 
good, prosperous country town is the best asset that a farmer 
have. We don’t want the farmer to live in a wilderness awe 
the comforts and conveniences of civilization. We want to— 
social centers and the agricultural community. And that th 
appreciates this spirit of co-operation is plainly evidenced by 
fidence he places in his farm paper. 3 


In digressing from the main subject, I did so with an « 
view—to indicate one plan that, to my mind, will help to cash it 
the farm paper co-operation for community development. a 

I offer the suggestion that the lumber dealers concen 
efforts and resources through some attractive illustratec 
advertising—the copy containing cuts of farm homes, silos, chic 
houses, barns, stock and machinery sheds, ete. Thi “method wil 
tainly create widespread interest, and then when the farmet 
you as a result of his interest, be prepared to show him attr 


ings consfructed from the pile of unattractive lumber 
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B. C. Loggers Have Many Pro bles ry ie 
Bloedel, Stewart & Welch, Limited, Myrtle Point, B.C 


letter to the Canada Lumberman, give some inter sting com] 
of logging conditions during the present season, an elie 
years. “Present logging history,” they say, “dates from / 

The years previous to that seem like a dream, when la 
ful, living costs within reasonable bounds, and suppl 
obtainable at moderate prices. Conditions to-day hav 
radically that comparisons seem impossible, yet when 
the whole situation it appears dependent upon the der 


“The lumber business, considering the dearth of off 
toms, has been harder hit probably than any other class of | 
in British Columbia. In 1914 it came practically to a dead 
February, 1915, some of the logging camps opeagaa 
in a small way, groping in the dark as it were, and trusti 
thing would turn up to furnish enough business to pay t 
at that time, were willing to work for anything they 
Gradually we found that we could do business in spite o 
on December 31st, 1915, we found that by careful manage 
made a small profit and given employment to pa 

“In March, 1916, after one of the hardest winters 
visited the Pacific Coast, we were able once more to open he ¢ 
as labor was plentiful and the mills were very short in their lo 
ply. This condition existed for about six weeks, when - 
call for men for the front began to deplete the camps an 
corresponding demand for increased*wages. So serious did t 
dition become that before July, 1916, we were compelled to peti 
the government to permit us to bring in men from the United St 
side. While our hopes were raised by the government in. 
nection, the relief was not really apparent, as the immigra' 
tion and restrictions were very severe. On December 15th 
mas shut-down brought a sigh of relief In a period of nin 
wages had advanced from 25 to 50 per cent. over thosé of 
there had been a corresponding decrease in efficiency. — Mk 
supplies of all kinds advanced in price, in some cases 100° 
while the price of logs showed no improvement. It was 
with no feeling of security that we contemplated the adven 

“Advanced methods of logging, particularly the high 
been of material assistance in our operations, but skill 
necessary for operating these machines, and many of the 
could handle this work have responded to the call to the color 
ing their services at the front. We are seriously handica 
by the lack of timber fallers and buckers, whose ranks are 
recruited from Norwegian, Swedish and Finnish labor. They, t 
have gone to the front, largely with the forestry battalions. 

_ “With these conditions confronting us it would seem tha 
British Columbia’s largest industry is to be kept in operation, 
will have to be some changes in our immigration policy so as to p 
the entry of classes of labor that are not detrimental to the suec 
ful carrying on of the war. However, we are not complaining. Tho 
of us who stay at home must bear our share of the burden and e 
deavor to keep the wheels of progress turning, although the moti 


hile at times seems to be almost exhausted, and the way out is 
clear. | 
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_ Athabasca 
White Spruce 
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Have you a demand for a soft 
white wood similar to white 


pine that works easily, does 


not split in nailing, will finish 
as smoothly across the grain 
as with the grain and take 
paint perfectly? A small tight 
knotted type of common lum- 


ber? If so, Athabasca White, 


Spruce is the stock you have 
been looking for. 


It is milled and graded on the 
white pine rules of the North- 
ern Pine Manufacturers Assoc- 
iation and is equal in quality, 
grade and value to the Eastern 
White Pine. An ideal wood 
for siding, shiplap and small 
dimension. 


Our exceptional shipping facil- 


ities, combined with an excep- 


tional location for the car sup- 


ply and short freight haul en- 
ables us to give you prompt 
service and quick delivery on 
all orders. 


Write for our Price list. 


Service - Quality - Value 


| The GrestW est Lumber 


Company 


400-401 Quebec Bank Bldg. 


Winnipeg Ba Man. 


Goldenrod Fir 


To make good lumber from 
large coast timber demands 
the possession of heavy’ high 
power high grade machinery, 
well appointed and_ properly 
constructed dry kilns, high 
grade, high speed planing mill 
equipment, commodious sheds 
‘and sorting tables and_ the 
highest grade of mechanical 
skill, and we have all of these. 
But good lumber requires 
more than this. To make 
good lumber you must have 
logs of soft fine grain and tex- 
ture. No machinery or skill 
can make a perfect casing out 
of coarse red hard grained 
stock. 


The highest grade softest old 
growth yellow fir in Canada is 
in the Gordon Pasha Valley. 
Our logs all come from our 
own limits in this Valley and 
is all soft old growth Yellow 
fir. 


Goldenrod Fir is the exclusive product of 


The Straits Lumber Company. 
Red Gap, B.C. 


Sales Representatives 


The Great West Lumber 


Company 
400-401 Quebec Bank Bldg. 
Winnipeg - - Man. 


Pendleton & Gilkey 
Minneapolis, U.S.A. 
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Vancouver Wood Pipe & Tank Co. 


Limited 
(Formerly Municipal Construction Co., Ltd.) 


Contractors for 


Waterworks 
Construction 


Manufacturers of 


Wire Wound Wood Pipe, 
Continuous Stave Pipe, 
Tanks, Silos, Steam Casing. 


See our New Patented Wood Pipe Coupling 
—Positively Leak Proof. 


850 Hastings St. W. :: VANCOUVER 


Forest Mills of British Columbia 


LIMITED 


Head Office REVELSTOKE, B. C. 


MANUFACTURERS OF 


White Pine, Western Pine, 
Cedar, Larch and Fir 


LUMBER 


Lath, Mouldings, 
Shingles 


1917 Specialty, Soft Western Pine. 
Prompt Shipments. Standard Grades. 


SPECIAL ATTENTION TO MAIL ORDERS 


BLOWPIPING 


Our Specialty 


NEW INSTALLATIONS 
ALTERATIONS REPAIRS 


Efficiency, Durability and 
Economy of operation is what 
we endeavor to put in all our 
work. 

See any of our installations and 


“WESTERN ’”’ ? : 
you will be convinced. 


Blowers and Exhausters 


JOHN K. MILLER CO., LIMITED 


Pa ise 337 Dufferin St. W.. VANCOUVER, B.C. 


of the war. ’ 


at this critical time is the amount of revenue which it produces for # 


Lumbermen Fear Conscription of Mer 


Ninety Per Cent. of Output is Taken by Prairie Farmers Who 
Are Feeding the Allies— Lumber Output Must . 
Be Maintained 


(From Western Lumberman Correspondent) 


Lumbermen of the Mountain district are awaiting with inter 
some information concerning the industries which are to be exem 
from the conscription of their employees. They point out that, wh 
the public generally may not realize it, the lumber industry in t 
Mountain district of British Columbia is almost entirely a war indi 
try—that is to say, it is engaged in supplying material without wh 
other war industries, such as mining, agriculture) shipbutldiaia 
munitions-making, could not be carried on. Last year’s figures, she 
ing the destination of lumber shipments from the Mountain seetic 
are quoted in this connection. Ninety per cent. of the output wen 
the Prairie Provinces; 7 per cent. was sold locally ; 1 per cent. went 
Eastern Canada; 2 per cent. was exported to the United States. Lur 
bermen say that the export business to the United States might po 
sibly be excluded from the list of war business shipments, but th 
practically the whole of the balance of 98 per cent. of the shipmen 
were used in industries absolutely essential to the successfull condt 


Take the shipments to the Prairie Provinces. For deveeaks year 
there has been virtually no building of residences in the cities. TI 
lumber sent to the Northwest has been utilized almost wholly in th 
rural districts, where it has been consumed by the farmer in the pu 
suit of his business of producing foodstuffs for Canada and the enten 
nations. The destinations of shipments prove this. Practically ever 
shipment that is being sent out is for rural consumption. The excey 
tions are in cases such as shipments to Medicine Hat and other point 
where shell boxes are being manufactured. Farmers have never bee 
accused of using more lumber than is required for the most economicz 
conduct of their business. Farm experts have repeatedly said that i 
the farmers would build more barns to house their machinery, mor 
granaries to hold their grain, and better accommodation for their 
stock, the condition of the agricultural industry would be greatly im 
proved. For this reason the lumbermen point out that it is fair t 
assume that the amount of lumber which the farmers are using 
absolutely necessary to the efficient production of the foodstuffs fc 
which all the entente nations are crying out. 


At the present time lumber production—which this year will f 
about equal in the Mountain district to that of 1916, providing th 
sufficient labor can be attained for the camps and mills—is not lars 
enough to enable the mills to pile up any reaf surplus in their yard 
Hence, unless men engaged in the industry are exempt the dange 
feared that production would soon be so reduced as to cause a shor 
age in the material the farmers need. The same condition applies wil 
regard to the lumber which is supplied by Mountain mills to the mi 
ing‘industry. Metals are one of war's first essentials. Mining ca 
continue without timber; railways also need timber, and railways a 
an essential industry. Practically all the local consumption of lumbe 
which last year represented 7 per cent. as far as the Mountain distri 
was concerned, went to the railways and mines. Lumber for sh nif 
building comes chiefly from the Coast, but Mountain lumbermen mz 
the point that the necessity for the production of material for this pu 
pose is just as great as in the case of farming, mining, muitition 
works, and transportation. Whether the 1917 output of lumber ¢ O1 
the Mountain district will equal that of 1916 is almost entirely depen 
ent upon the labor situation. If the supply of labor becomes any 
than at the present time a lessening of production is inevitable, whi 
would mean that essential war industries would suffer. . 


Another point in connection with the value of the lumber indus’ 


provincial coffers. In British Columbia, if there were no lun 
revenue for the province to fall back upon, provincial finances wor 
indeed be in a parlous state. The industry is doing splendid wor 
the direction of supporting patriotic funds, the Mountain iumberai_ 
making a monthly donation to the Canadian Patriotic Fund a coné 
tion of, employment. ‘ 


Lumbermen in the Mountain section are in favor of conscripti 
and they make it clear that in declaring for exemption they refer onl 
to men actually engaged in and necessary to the prosecution of th 
lumber industry. Men who can be of more service to the Empire a 
the front should go there, they say, but the lumber industry should be 
placed by exemption tribunals upon the sam@ basis as mining, agri 
culture, and transportation. 

Mills operating in 1916 are operating tdfiay) asicd general rule 
There is some fear of floods, which may cause damage and shutdowns 
at some points in the district, but generally the output for the year is 
dependent upon the ability of the lumbermen to secure enough labor 
At present the labor situation is fair, but there is no surplus. 


~ 
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BELTING 


We are headquarters for 


“Leather” “Balata” “Rubber”’ 
FULLY EQUIPPED REPAIR SHOP 


§ Western Oil & Supply Co. 


ie ee Peak ie 107-111 Water St. | VANCOUVER, B.C. 


Canadian Northern oe ae 


Mr. Lumberman: 


(wa TRANSCONTINENTAL 

EXCELLENT Eventually the woven wire 

count PASSENGER fence business will be handled 
©: JE ee by the Lumber Dealer, why 


not now ? 


_ Alberta - Saskatchewan - Manitoba 


Eastern Canada, Central and 


, Eastern States 
Modernly equipped ; Lowest possible 


We have an interesting prop- 
osition for you on “Ideal” 
Fence Products which allows 


you to compete with Mail 
Order Houses and make a 
profit. 


FAST FREIGHT SERVICE 


To and From Eastern Canada 


Also Via Connections 


It will interest you. Why not 
write for it to-day ? 


THE IDEAL FENCE COMPANY 


506 McArthur Building, WINNIPEG, MAN. 


To and From Central and Eastern Points in 
United States 


| For Rates and information apply to 
| DISTRICT FREIGHI & PASSENGER AGENT 


605 Hastings Street West 
VANCOUVER, B.C. 


Telephone Sey. 2482 ~ 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - - . Vancouver, B.C. 


Telephone—Fairmont 240 
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Forest Protection Work for 1917 


The organization of this year’s fire protection work in the pro- 
vince provides for the employment of 65 Assistant Forest Rangers 
for a period of five months. ‘These men were selected by an Appoint- 
ment Board, consisting of two Coast and two Interior lumbermen, 
with three Forest Branch officials, from the applicants who were suc- 
cessful in passing the civil service examinations held for this position. 
These examinations were written and oral, were severely practical, 
and intended to show the applicant’s knowledge of general woods 
work, fire fighting, and ability to submit reports. In addition the 
record of each applicant’s previous experience along lines of work 
which would fit him for the work he would be required to do in the 
Forest Service counted heavily in the final selection of the men. By 
this system. of examinations and appointments—imade with the ap- 
proval of representative lumbermen— the Forest Service is assured 
of a forest protection field force of men who have had a splendid ex- 
perience in woods work and in the handling of men. 

During the’most hazardous part of the fire season-each Assistant 
Ranger will be provided with a number of patrolmen, so that during 
the season of greatest danger this year’s plan of organization provides 
for the employment of at least as large a force as was engaged last 


year. A change in the method of patrol has been made in some 
instances. When the system of roadways will permit, the Assistant 


Rangers have been provided with specially equipped motor cars, 
and this is proving a most effective method of patrol. 


B.C. Forest Branch Timber Statistics 


Particulars of April Scale, Forest Protection Fund and 
Total Revenue Collections for Month 


Timber scaling, April, Cranbrook, Vernon, Hazelton, Nelson, 
Kamloops, Fort George and Lillooet Forest Districts: Douglas fir, 
3,313,343 bd. ft. logs ; 28, 112 lin. ft. piles ; 95814 cords cor dwood : 28,907 
railway ties; 118,046 lin. ft. mine props; 2,384 lin. ft. stulls ; 113.93 
cords mine ties. Red cedar, 376,700 bd. ft. logs; 7,280 lin. ft. poles ; 
87,375 lin. ft. piles; 200 cords cordwood; 209% cords shingle bolts ; 
4,997 1/5 cords fence posts. Spruce, 802,348 a ft. logs. Hemlock, 
403,510 bd. ft. logs. Balsam fir, 47,803 bd. ft. logs. Yellow pine, 
6,502,610 bd. ft. logs; 3,506 lin. ft. mine props. White pine, 265,097 
bd. ft. logs. Jack-pine, 5,653 bd. ft. logs; 189,600 lin. ft. mine props. 
Larch (tamarack ) 2,750,890 bd: ft. lope 500 cords cordwood; 94,900 
lin. ft. mine props; 2,384 lin. ft. stulls. Cottonwood, 16,911 bd. ft. 
logs; 3,694 lin. ft. mine props. Totals: 14,484,865 bd. ft. logs; 7,280 


‘lin, ft. poles ; 115,487 lin. ft. piles ; 1,658%4 cords cordwood ; 20914 cords 


shingle bolts; 28,907 railway ties; 4,997 1/5 cords fence posts ; 409,746 
lin. ft. mine props; 4,768 lin. ft. stulls ; 113.93 cords mine ties. 


Revenue: statement for April: Timber licenses—Renewal fees, 
$53,023.85; transfer fees, $50.00; penalty fees, $631.72. Hand loggers’ 
license fees, $550.00. Timber leases—Rental, $3,045.32; transfer fees, 
$15.00. Timber sales—Stumpage, $6,514.33; rental, $1,304.58; cruis- 
ing, $299.30; advertising, $68.76. Scale and royalty—Timber royalty, 
$44, 450.93; scaling fees, $4,148.72; scaling expenses, $442.80; tax, 
$296:13 ; trespass, $155.00: seizure expenses, "$20. 00. Scalers’ examina- 
tion fees, $90.00. Miscellaneous revenue and refund of expenditure, 
$71.88. Forest Protection Fund—Timber licenses, $3,785.92; timber 
leases, $356.62; timber sales, $108.91; Crown grant lands, $151.80; 
total, $119,581.57. 

Timber sales completéd during April: Kamloops—Douglas fir, 
2,500 ties, $104.50, Geo. Fennell, Chu Chua. Mga nc ria a ae 
211-600 tt, dims fr, 125:900 te -ban:, O34. 10, CS. Garliss, Penticton: 
Cariboo—Douglas fir, 1,511,000 ft. b.m. aoa 8,200,000 ft. b.m.; 
cedar, 1,075,000 ft. b.m., $17,461.31, A. McDougall, Fernie. Coast, 
Range 3—Spruce, No. 1, 100,000 ft. b.m., No. 2 Sad 3, 40,000 ft. b.m. 
cedar, No. 1; 60,000 ft. bem., No. 2 ae 3, 60,000 ft. Sane fir, No. es 
120,000 ft. b.m., No. 2 and 3, 60,000 ft. b.m.; hemlock, 50,000 ft. b.m., 
$674.02, B. Fillip Jacobson, Bella Coola. New Westminster—Cord- 
wood, 100 cords, $40.00, D. Sanderson, Vancouver. Coast, Range 5— 
hemlock piling, 10,000 lin. ft., $77.50, Mark Hyatt, Prince Rupert. 
Kamloops—Douglas fir, 1,000 ties, $42.80, G. Fennell, Chu Chua. 
New Westminster—Fir and hemlock, 320 cords, $449.15, Loucks & 
Sawyer, Kerrisdale. Kamloops—Douglas fir, 6,000 ties, $236.88, G. 
Fennell, Chu Chua. Kootenay—Tie timber, 3,000 ties, $133.91, J. C. 
Rady, Gerrard. Kootenay—cedar, 4,800 cords; spruce, 50,000 ft. b.m., 
$3,364.73, Gates & Barnstead, Fernie. New Westminster, cedar, 192,- 
000 ft. b.m.; fir, 256,000 ft. b.m.,. $866.75, C. Montgomery, Skookum- 


chuck. New Westminster—fir, 100,000 ft. b.m.; cedar, 50,000 ft. b.m., 
$307.18, The Howe Sound Timber Co., Ltd., Winch Bldg., Vancouver. 
Coast, Range 1—Cedar,' 355,000 ft. a m. . heres 135,000 tie abem..; 


balsam, 160,000 ft. b.m. ; 
ton Parte New Westminster—Cedar 
729.10, E. Hornibrook, Vancouver. 

OOO ft. ns m.; hemlock, 265,000 ft. b.m. ; 


$944.08, Mathew Sutton, Fyfe Sound, Brough- 
shingle bolts, 7,850 cords, $5,- 
Coast, Range 1—Cedar, 157,- 
spruce, 188,000 ft. b.m.; bal- 


US Pe ye ee ee 


sam, 50,000 ft. ‘Dany 
Westminster—F ir, 120,000 ft. b.m. 
Prentiss; Ramsden & Mack, 608 P acific Bldg., Vancouver, - 


$1,020.09, H. J. Moore, Simoon Sound, Ney 
cedar, 80,000 ft. b.m., $484.87, 
New West- 


minster—Cedar shingle bolts, 400 cords, $343.54, Philip Hiltz, Rotham 
Sound. Coast, Range {—Cedar; 1,285,000 ft. b.m.; hemlock, 56, 000 
ft. b.m.; balsam, 35,000 ft. b.m., $2, 610.07, H. J. Moore, Simoon Sound, 


Osoyoos—P ine, 525,200 ‘ft. b.m.; fir, 133,400 ft. b.m.; larch, 5,000 ft 
b.m., $1,177.62, Kelowna Saw Mill Co., Ltd., Kelowna. New West 
minster—Fir, 416,000 ft. b.m.; cedar, 250,000 ft. b.m., $1,517.00, H 
Whitaker, Sechelt. Coast, Range 5—Ties, 24,000, $467. 50, Olaf Han 
son, Prince Rupert. [Estimated “total amount, 16,477,100 ft. b.m.; 10, 
000 lin. ft.; 36,500 ties; 13,470 cords. Estimated vale $38,086.71 
Corresponding period, 1916: Estimated total amount, 2,234,000 
b.m. Estimated value, $3,927.62. 


Some Shingle Saw Salesman 


In August of last year E. J. Banks, Vancouver manager of E 
Atkins & Company, saw manufacturers, was notified by head e 
of the company’s intention to inaugurate on September Ist a shit 
saw selling competition for their Pacific Coast salesmen, the | working 
period to be six months, and the cash prizes something handa ome, 
with a bonus added on sales over a certain total. 

When Manager Banks mentioned the matter to T. H. Tate, h 
trusty salesman, the latter remarked, “Will we enter? Sure thi 
Here’s where I get a new buzz wagon.”' As the months — sped 
sheafs of orders continued to reach eal office from the Vancouver 
territory, but no inkling of the relative standing of the contestants 
was given out by the astute general sales manager at indapapolieg 
At times, when friend Tate allowed his thoughts to dwell 1 
multitude of shingle mills in Washington as compared with the r be 
ber in British Columbia, he merely gritted his teeth and threw his 
motor into high gear in unison with his resolve to roll up a fair record 
for the good old province of B. C. at any rate. ; atcts. 

The evening of February 28th saw the close of the exciting ec 
test. Some time later the several branches were notified that he 
company had set aside the sum of $2,600 for the winners, who would 
receive their prizes as soon as the returns could be checked up and 
verified. At the Vancouver office Messrs. Banks and Tate went about 
their business as usual, but sometimes swapped opinions as to th 
likely winners, and both agreed that the division of the sum | ade 
tioned should leave a substantial reward for the third prize man. 
Early in June a letter inscribed “Names of Competition Winners,” 
arrived from Indianapolis, whereupon the manager and his salesman 
solemnly called off all bets previously made and repens Then 
the envelope was torn open. “Eureka!” “Faugh a Ballagh!.. at Ke 
wise, “’Rah for the B. C. shingle manufacturers!” There he 
unlooked-for and very welcome announcement that first place” Reni rs 
and emoluments had fallen to Vancouver branch “for the biggest vol- 
ume of business sent in from any section of the Pacific Coast territory.” 
Attached to the letter was a cheque made out to Salesman Tate, the 
figures on which made him gasp and wonder if a man really co d 
swallow’ his Adam’s apple in a time of great excitement. — 2 

Joking apart, the good news proy ed mighty pleasant readin = 
Mr. Banks rejoiced because of the volume of new business rolled D 
by the branch of which he has charge, while Mr. Tate felt good be- 
cause his hard and consistent work, together with the loyal. support 
of our shingle manufacturers, had enabled him to snatch victory from 
his competitor in Washington State, where there are more shingle 
mills than we have Reese in Brien Columbia.. Mr. Tate has’ been 
connected with the saw business in this province for the past eleven 
years, so that a host of friends will be interested in the news: of his 
success. 


Dries enormous amount Gf veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 


Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 
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=. Buy SAGER Hand Forged 
AXES This Year 


Sager Axes have not advanced in price in pro- 
portion to the advance in ordinary axes, as the 
difference in time required to forge and temper 
Sager Axes would have forced the prices much 
: higher, had it not been met by increased produc- 
Zao tion which enables us to keep our costs down to 
| a minimum. But they are RIGHT owing to their 
Satisfactory design and unusual toughness. 


“SOO LINE” Lumbering Tools 


Our ‘‘Soo Line” Lumbering Tools also receive 
special attention as to design and quality which 
has made them the most popular line in Canada. 
We make a complete! line, some of which you are 
needing every day. 


- California Reversable Pattern. 


| Canadian Warren Axe & Tool Co., Ltd. 


St. Catharines - Ontario 


“THE PLANERS OF WOODS” 


| Woods No. 404-B Rapid Feed Planer and Matcher (with Double Profiler). 


Built Under “The S. A. Woods Machine Co.’s Thorough System of Manufacture ”’ 


This Machine Covers a Range of Three Other Machines 
| A Planer, a Planer and Matcher, and a Moulder. 


| - Constructed for the Heaviest Duty and for the Longest Service 
A Producer of the Highest Quality of Finish 
_ CANADIAN FAIRBANKS-MORSE CO. (Ltd.), Victoria, B. C., Vancouver, B.C. 


Agents for British Columbia 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 
One man operates it and moves it fromcut to cut, while two men carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 
SOME USERS IN THE UNITED STATES 


Polson Logging Co. Brooks-Scanlon 
Potlatch Lumber Co. Shevlin-Hixon 
Panhandle Lbr, Co. U. S. Government 
Wind River Lbr. Co. Bloedel -Donovan 
and many others, 
BUILT BY 


These machines are designed for CUTTING 
WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 
in any kind of weather. 


Vaughan Motor Works 


217 Hawthorne Ave. 
PORTLAND, OREGON, U.S.A. 


These machines have been in use over four years 


The A, R. Williams Machinery Co., Vancouver, B.C., agents for British Columbia. 


Shingle Cedar Prices Are Soaring 


making it vitally important that | 
every shingle possible should be | 
got out of the logs or bolts. 


It's a proven fact that 


Letson & Burpee | 


Iron and Wood Frame | 
Shingle Machines | 


produce more high- 
class Red Cedar 
Shingles than any 
other make on the 
market to-day. 


All made in Canada 


A trial means a booster. 


LETSON & BURPEE | 


LIMITED 
162-198 Alexander Street 


VANCOUVER, B. C. 


Loans on 


Timberland 


We have internationally recognized 
facilities based on 37 years experience 
in timberland and lumber matters. 


SHOVLS 


Made By Reliable 
B. C. Workmen 


Not a matter of Sentiment— 
We want your business on 
Price and Quality Only. 


VWULCANGEs. WQ RKS 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


JACEY [IMBER (. 


332 South Michigan Ave., Chicago 
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Victoria Lumber Firm Suffers Fire Loss 


Damage estimated at about $80,000 was suffered by the Cameron 
mber Company, Limited, Victoria, on the morning of June 8, when 
a portion of their big manufacturing plant on the inner harbor water- 
front was swept by. fire which was caused by the overheating of a 
fournal in the dynamo room. The blaze was noticed by one of the 
oremen a few minutes after the night gang had completed their shift 
it 6 o’clock, but before he could get the mill hose in position the fire 
vas beyond his control, the fine dust and shavings contributing to 
s almost instantaneous spread. The city firemen responded to the 
arm very promptly and in the meantime the mill brigade worked 
ith a will, but it was found impossible to save the planing mill, box 
ctory and cross-arm factory, while the machine shop adjoining was 
adly damaged. Luckily there happened to be very little wind, which 
enabled the firemen to save the sawmill and boiler house abut- 
ng on the burning structures to the south, and also the consider- 

e stocks of lumber on the platforms and in the yard. In less than 
n hour all danger was over, but gangs from several firehalls were kept 
isy most of the forenoon looking after incipient outbreaks caused 
y the fire having worked down beneath the planking covering the 
Beereds of piles forming the foundations for the buildings and tram- 
ys. 

" Citizens and others who flocked to the fire commented on the 
sity of the heat generated as being something unusual. This 
as due to the fact that amongst the stock being consumed was fifteen 
rloads of finished ammunition boxes for the Imperial Government, 
well as a large quantity of berry boxes, and shipment of which had 
en delayed by inability to get cars. The boxes had not been insured 
ecause cars had been expected from day to day. Just previous to 


a nt of the Cameron Lumber Company, Ltd., Victoria, B.C., after a disastrous 


fire that did $80,000 worth of damage. 
s 


€ fire the company had decided to incur the expense of removing 
stock to a vacant warehouse in order that insurance might be 
out, but unfortunately only a couple of drayloads had been 
ferred. The loss thus incurred amounted to about $35,000. 
Messrs. Cameron Bros., with their accustomed energy, lost no 
in taking steps to replace the destroyed machinery and build- 
_ Some of the machines were quite valuable and will be hard 
Bepiace at this particular time, when equipment firms everywhere 
> rushed with orders. Fortunately the firm some time ago leased 
d have been operating the large sawmill plant of the Canadian 
st Sound Lumber Company, Limited, and the specially well equip- 
1 planing mill in connection can be speeded up to take care of the 
rs reaching both mills until the new machinery arrives. In the 
itime some box-making equipment has been installed in one of 
buildings of the leased plant. 

_ The insurance carried by the company on the portion of the plant 
st royed amounted to only $30,000, which represents a heavy loss. 


Eric W. Hamber, vice-president and general manager of the Brit- 
Columbia Mills, Timber & Trading Company, ‘Limited, Van- 
er, on June 25th received a cable from the British War Office 
mouncing the sad news that his only brother, Captain Harold B. 
amber, R.G.C., formerly of Winnipeg, had been accidentally killed 
hile flying. He was a member of the financial firm of Hamber & 
ster, Winnipeg, and went overseas as captain in the Army Ser- 
Corps, later joining the Aviation Corps and gaining his pilot’s 

mse at Hendoff, Eng. 
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Paes Fe ac epchors 


EVERY 
FARMER 
and 
RANCH- 
MAN 
NEEDS 
THEM 


THE.MOST PRACTICAL DEVICE EVER INVENTED 
FOR VHEy PURPOSE. 
A Whole Fence Can Be Made Stock and Lightning Proof in a 
Few Hours. 


A few of these Anchors will make a Fence Lightning Proof, 
Hog and Small Stock Tight, Strengthen Corners, Gate Posts 
and Curves, Tie Wires down in Ravines, Strengthen oid Posts, 
and save One-third of the New ones in new Fence Construction. 
They are also used to anchor Clothes Posts, Towers, Telephone 
Poles, Hay and Grain Stacks, etc., etc. 


2,000 lbs. Resistance When 3 Feet in Ground. 


Order Now for the Spring Fence Fixing. 


F. H. MILLARD 


London Block - WINNIPEG, MAN. 
Wholesale Lumber Dealer 


Complete Stock of Coast 


Fir—Hemlock—Cedar—and—Spruce Lumber and Shingles. 


“Abbotsford Timber & Trading Co. 4 MacGregor Decmn revelation ce ere en: 
Ackland & Sons, D. .. = fe 5 Machinery ‘Company Gp Ammerted gastyscs 4 
Adams River Lumber Company joe eae 8 Manitoba Gypsum Company ... ... ... 10 
Pp pany 
Allison Coupon Company aie Gitar. 8 ,McLaren Belting Soman Nei Grace mks 9 
Atkins & Company, E. C. 3 *McLar en LL imited, DD ENIKC Te apatite ate Midliosetocievey Le 
Millard Bee RICE r cet rae ct thr iter) on, Secs afte ad 
Baker Lumber Company, Limited 6 Miller, John K. ... sores eee 86 
B. C. Equipment Company ... ee AD Mill & Mine Supplies imaited tovee ac 3 
B. C. Mills, Timber & Trading Coens ens Aronia eat ee Wiorks a): m=.) “ears = 
Block, Carl MS Soe 49 oore, Kob 4 OEPENy BNeTeUR ghaien sis 2 
Bowman Coal & ‘Supply ‘Company Cover Muskegon Boiler Works ... ... ... ... 48 
Brooks-Bidlake Cedar Company -.. ... ra 
Brunette Saw Milis Ltd. ... Sr hniogt oss N 
British America Mills & Tapers Gon tds. 8 Nicola Vz sis pene pee Ree Sool 48 
alley Pine Lumber Co. ... ... 7 
Canadian Fairbanks-Morse Co., Ltd. ...« ° 39 
Canadian Link-Belt Co., Ltd. Cover 
Canadian Mathews Gravity Gos Co. 46 Piriladetohi Lumber Company, T. M. ... 10 
Ganadian Northern (Railway (oils seo lan BT he ade ee Textile Machinery Company . 38 
Ganddisnl Warren, Axel. Tooll|Cal: iacess 89 noenix Mfg. Company ... ... ... .- 49 
Canada Metal Company ... ... ... ..-7 14 Pink Company, Limited, Thos. ... ..: .. 12 
Cradock € Company, George... .t... 9 ae = ee : teers see ee 48 
Crossman Electrical Mach. Co. ... ... 48 umps & Power Limited ... ... 22. 1. 48 
Disston & Sons, Henry ... Oe ie cree 35) . = 
Dodge Manufacturing Company een Cover Rat Portage Lumber Company .......... 7 
Rayner. (GEGii Jac eet Onn cade! te sales ta 
Dominion Lumber & Timber Co, spe I : - : a 
Dominion Photo Company ...........-- 42 Bevaolds Timber, Shipping & Ins. Co. ‘ 
Dominion Timber Regulations 11 RaeHoEtO ee BSCKAIe usm vay ls: mS 
g . ee aie” bare <n a) 'o 08 o 
ey ¥ . . Russell, c 3 
Forest Mills of British Columbia Fer: Geseh Naan E. $ 
Frank, Leonard ... Beta ie i ae 0 2 
Fraser River Dredging oe er MSA eee tear Seaman, Kent Company ... 12 
. Seattle Boiler Works ... .. ras 42 
Galbraith Co. o SER ide StScnccrstl ctetle, ated 8 Seattle Machine Works Company 45 
Glibert, A. ators Rip einte mat Oe RAneee Shevlin-Clarke Lumber Company ave 5 
Goldie & MteCulicch Gor Ubtd aie. Meena Shurley-Dietrich Co., Ltd. .25............ 49 
Goodhue & Co., J. L. Aine SP ray AIT gue if Simonds Canada Saw eons ny, Wed. 5.2 45 
Gutta Percha & Rubber Ltd. Cover Sozth,, C. .C. Mel See es 
Great West Lumber Company ........ 38-85 Smith Shannon Lumber c o., ‘Ltd tees) Cover 
Great Western Smelting & Refining Co. Cover Stimmer drom VOLS "ce .-ca case cle ¥ once s $1 
ia linianes Gee VICE» sisisaleslel | arctelneleit alts 10 Ser : ; 
Hay Knife Company, Limited, Peter 43 Vait’Company, Ltd., Charles W. ........ Pe: 
eanstand Sane oes ehon sex 5 Tallman Brass & Metal Co. see eee oe. Cover 
Hewitt Company, Geo. H. ... 42 Thurston-Flavelle Lumber Company .... 4 
Hoe & Company ).: s.0 ec 48 Timberland Lumber Co., Ltd. ... ...°.. 6 
Humphreys Noel ... 43 
Ideal Fence Company ... Bry Gviledires Latter CORRS ee B 
International Time Recording © omp: anys... LS Vancouver Machinery Depot ... ... 0 aR 
Vancouver Wood Pipe & Tank Co, ... .. 36 
hanes 6, Son, (Cio EL. ct vouineberte Mise eat 1 Le Vaughan Motor Works ... ... ... ... 40 
Viualeanieicom, Works onc. fisc! whet cos tices 40 
ibacey, Company, Jas DiNigun ce. s< 7.01. 10 Waterous Engine Works Company ... . Cover 
Lacey Timber Company MNCs is = ste, ae OU Western Electric Company ... ... ... 48 
Langley & Hazlitt ... .6s «2. se. .ee 48 Westminster Mill Company ... ... ... 9 
Leckie & Company, J, L. ...)... ....... 33 Western Oil & Supply Company ... ... 37 
Letson & Burpee Limited ... ... ... .. 40 
Bong ifs. ‘Company, E.ad.weet. «ss a0. OO 


isovsted, C..M,. & Company io. ose... Yates Machinery Company, P. B......... 


42 


PHOTO CO. 


VANCOUVER, B.C. 


Sawmill and Logging 
Photographers 


Industrial Plant Views 
a Specialty 


Enlargements to Any Size 


618 GRANVILLE STREET 
VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


those horrid lamps seem lo 
smell worse than ever , 
Iclean six of them twicea 
week which makes 1248 
every year ~ two weeks 
awful work to keep them 
oing out of each yeor! 
LETS HAVE MOORE LIGHT! 


Yes, Mother Knows they give real com- 
fort andcleanliness they are most 

attractive indesign ; they will make 

your parlor dining room or Kitchen as 
bright at night as sunlight during the 
day. Two light plant complete deliver- 
ed free to your station #3825 and you 
can add lights for other rooms as you want to. 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


'20 years in busi- 


ness on Coast 


Manufacturers of 
rn 


Refuse 


Burners 
im: . Lops 


We have a pa 
tent overdraft 
system in our 
burner which re- 


SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 


-OSITIONS, WANTED’ CC, HELP’. WANTED. CO FOR SALE 
Ri Ashes 222 BUSINESS / OPRORTUNITIE Swit ia ints, 


2 Cents 


a Word 


All advertisements under this department, 


2 cents per word for each insertion. No in- 


cad rc cal Jess than twenty-five cents. Small display advertisements, one insertion, $1.50 
per inch. Four o1 more insertions, $1.00 per inch each insertion 

To ee bookkeeping, parties not having an advertising account will please remit with 
copy. Answers to ads. must be sent under letter postage and may be addressed in care of 


Western Lumberman, 910 Electric Railway 
Winch Building, Vancouver, B.C. ; 


Chambers, Winnipeg, Manitoba, or Suite 212, 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
etters addressed to initials only; an advertiser desiring to conceal his identity may economic- 
ally do so by having replies directed to a box at our office; the price of the advertisement 


covers the forwarding of letters to any address. 


FOR SALE: BIGGEST SNAP IN 
British Columbia—Five square miles 
License timber, estimated  fifty- 
eight million feet, and forty-one 
thousand Cedar Poles. Two miles 
to railway and river. Price $1.50 
per M. or $40,000 cash. Other tim- 
ber available. Write owner, W. 
Mark DeCew, Grand Forks, B.C. 

(7) 


POSITIONS WANTED 


CAPABLE LOGGING FOREMAN, 
married man, wants position, or will 
take contract to log in interior 
country. References. Address c/o 
Western Lumberman, 212 Winch 
Bldg., Vancouver. (8) 


U. S. Building Wooden Ware- 

houses 

Lumber requirements of the 
United States Government to 
meet the nation’s war needs will 
be materially increased as a re- 
sult of the decision of the stor- 
age committee of the Council of 
National Defense to build at each 
army camp a warehouse 100 feet 
wide and 1,000 feet long. A num- 
ber of great storage warehouses 
are also to be constructed at tide- 
water. The government has let 
it be known that it will expect 
the quickest possible deliveries for 
all materials, and the facilities of 
mills and railroads will be taxed 
to the utmost. 

It is reliably reported that each 
ship yard is planning to build 
from three to six boats simultane- 
ously and they want the material 
fot each boat to arrive at the same 


time in the following order: Keels, ° 


framing, planking, decking and in- 
terior stuff. 

Some of the contracts ‘an- 
nounced for wooden ships for the 
government include: Sloan Ship- 
yards Corporation, Seattle, Wash., 
16 wooden ships; Gray’s Harbor 
Motor Ship Corporation, Aber- 
deen, Wash., 4 wooden hulls; 
Cust Shipbuilding Company, Port- 
land, Ore., 4 wooden hulls; Terry 
& Brittian, New York, 20 compo- 
site steamers complete; Skinner 
& Eddy Corporation, Seattle, 
Wash., 6 steel steamers; Merrill- 
Stevens Company, Jacksonville, 
Fla., 12 cargo-carrying steamers 
complete ; 4 steel composite steam- 
ers; Los Angeles Shipbuilding 
and Dry Dock Co., Los Angeles, 
Cal., 8 cargo-carrying steel ships 
complete; G M. Standifer Con- 
struction Corporation, Portland, 
Ore., 4 wooden cargo vessels com- 
plete. 


The Albatia Novihk West Tina 


ber Company, Limited, have 
for sale the following :— 


Mill Site at Pigeon Lake—about 74 acres 
(Lake frontage). 
Saw Mill, Machinery, Tools and Equipment. 
Buildings, Store, Stable, Boarding House. 
Steam Boat, 60 x 16—Marine Boiler—50 
H.P. Engines. Office Safe. 
Gasoline Launch, 9 I.P. 
Rutter, Sleighs, Waggons, Chains, etc., etc. 
Mill contains: 
One Boiler 80 H.P.; one boiler 40 H.P. 
Each carrying 120: lbs. steam pressure. 
Waterous Saw Carriage—3 Head Blocks 
and Boss Dogs and first class set of 
works. Carriage operated by gun shot 
steam feed, 36 feet long—T inches in 
diameter. 
Saw used is 44 inches, running 11,000 feet 
per minute rim speed. 
Edger, 3 saw “Tower.” 
Trimmer, 2 saw “‘Tower’’ (both saws mov- 
able on single shaft). 
Planers, two, “‘Herman & Rowley.” 
Usual Log haul up, live rolls, shafting, 
friction nigger, and also full set of lath 
machines. 
For further particulars, including timber 
available, apply 
A. B. ROWLEY, Manager, 
Millet, Alberta. 


or 
WILLIAM BEST, Auditor, 
Duffield, Alberta. 


POSITION VACANT 


Wanted by large wholesal- 
ers, thoroughly experienced 
traveller with good connec- 
tion in either Manitoba or 


Alberta. Reply, stating ter- 
ritory with which you are 
familiar and when disen- 
gaged, to Wholesaler, care of 
Western Lumberman, Win- 
nipeg, Man. 


United States Government Will 
Buy 200 Cars of Hardwood 


It is reported that 200 carloads 
of hardwood lumber, principally 
ash, will be required immediately 
by the United States Government 
for certain war purposes, espe- 
cially navy construction work, 
aeroplanes, and gun _ carriage 
stocks. Final decision on this 
question and also the selection of 
sites for all the remaining canton- 
ments and the award of contracts 
for cantonment construction are 
expected within a few days. 


A contract is reported to have 
been obtained by a Mississippi 
firm to furnish the United States 
Government 6,000,000 wooden 
guns, and 40 carloads of ten pins. 
The wooden guns are the same 
size as the regulation rifle, and it 
is believed they will be used at 
the concentration camps to train 
the selective army in the manual 
of arms. 


/ 


C. C. SMITH, D.L.S., B.C.L.S_ 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports ; 
Tel. Sey, 6395 AM, 


518 Hastings St. W. VANCOUVER, B.C 


MACHINERY 
Second-hand and New Ma- — 
chinery bought and so 


B. C. Equipment Co., 


602 Hastings St.W., VANCO 


a) 


(Late of Alberni, B.C.) 
525 Winch Building ‘ 
VANCOUVER, B. C. 


Phone Seymour 2325 


(perpetual) on inland passage 
Prince Rupert; also properti 
Chilliwack Lake and Quats 
Sound. All good logging 


sitions. « ‘ 


A. D. GLIBER’ 


Designer and Bu t 
of Sawmills | 


ee 


Modern Labor-Saver De 


My services as an ex 
perienced operator 2 
at your command. 

If you are contems — 

: ae 
plating building a saw- — 
mill, or remodelling — 
your present plant, I 
would be glad to hear — 
from you. Address 


CENTRALIA, WAS 


: FRASER RIVER DREDGING 
COMPANY 
Dredging and Pile Driving 


Contractors 


324 Front St., NEW WESTMINSTER 
_ Office Phone 1015 P. A. Jones, Mgr. 


GEO. J. RAYNER 
Timber Cruising, Surveying, Reports 


." 


_ Brokerage, Logging, Railways, Flumes 


Phone ~ 629 Vancouver Block, 
mour 4187 VANCOUVER, B C. 


4 ‘Supplies Ltd. 


aterworks, Mill, Mine, Rail- 


Bands 


1150 Hamilton Street, 
VANCOUVER, B.C. 


ctrical MachineryCo., Ltd. 
Best Equipped Repair Shop 
in British Columbia 
rs, Generators, Magnet Wire, Mica 
e parts for all Standard Motors, 
Coils of Any Description 


) Dufferin 


tEsct, Vancouver, B.C, 


Telephone Fair 431 


B. PRACNA 


13-4 Post Intelligencer Bldg. 
SEATTLE 


Company, Everett, 

Canadian. Western Lumber 
any, Ltd., Fraser Mills, B.C.; 
sh Canadian Lumber Corporation, 
, New Westminster, B.C.; Colum- 
a Lumber Company, Ltd., 
len, B.C.; Stimson Mill Co., Seat- 
ash. ; Wyerhaeuser Lumber Com- 
Everett, Wash. (capacity 450,000 
10 hours), and others, 


plaintiff appealed as above. 
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Lumbermen and the Law 


Ownership of Eburne Sawmills Decided 


The suit of the Manitoba Lumber Company vs. Emerson, involy- 
ing. the title to the Eburne Sawmills Company plant on the North 
Acces of the Fraser River, about six miles south of Vancouver, is at 
last definitely concluded, Mr. Emerson being declared the owner. 

Litigation in the case has been in progress for the last eight years, 
and most of our readers are thus quite familiar with the main details. 
In November of last year judgment was handed down on an appeal 
with the consent ,of the Eburne Sawmills Company, Limited, which 
was stipulated to be a final appeal, whereby the Manitoba Lumber 
Company was given six months to meet the mortgage and other 
charges on improvements, etc., amounting to about $80,000, and the 
Eburne Sawmills Company in possession, was granted permission 
to improve the mill still further to the extent of $10,000, which was to 
be repaid them together with the value’of the logs on hand and the 
lumber in the yards. In all it would amount to about $120,000 by the 
tinie fixed for payment into court—May 3lst. The money was not 
paid as appointed, hence the issuance of a final court order and the 
registration of title in the name of the. Eburne Sawmills Co., Ltd. 


Judgment in Timber Case is Reserved 


Considerable interest was taken by Vancouver Island lumber- 
men in the case of McMillan vs. Cameron, which came before the 
Supreme Court at Victoria in the form of an appeal by the plaintiff 
from the judgment of Murphy J. on 17th April, 1917, in an action 
for specific performance of an agreement for sale of certain timber 
lands. The evidence went to show that the defendant had on 11th 
July, 1916, given the plaintiff a fifteen-day option to purchase the 
limits, and the latter, after inspecting the timber, wrote to defendant 
agreeing to complete the purchase on the 25th of July. Under the 
option it was agreed that if the plaintiff took it up within the fifteen 
days an agreement of sale was to be entered into between the parties, 
McMillan following his cruise got the parties together (including 
Greene, who owned a half-interest in the licenses with Cameron). 
An agreement was then drawn up which the defendant refused to sign 
even after an offer from plaintiff to make certain concessions. 

The defence was that it was understood and agreed that if the 
option was taken up the purchaser would furnish paper security for 
due performance by the purchase of the timber, which the plaintiff 
refused to do, and that his partner’s consent should have been ob- 
tained. Judgment was reserved. 


Claims Bank Exceeded Legal Interest Charge 


Merchants Bank vs. Bush (heard at Victoria). This was an 
appeal by plaintiff from the judgment of Chief Justice Hunter (B.C.) 
on March 21, 1917, in an action-on a guarantee by the defendant 
for repayment of moneys that might be due from the Seafield Lumber 
& Shingle Company, to the plaintiff bank up to the amount of $3,000. 
The latter concern went into liquidation owing the bank $11,000. The 
defendant raised the defence that in carrying the account of the 
Seafield Company the bank charged 8 per cent., whereas section 91 
of the Bank Act limits such interest to not more than 7 per cent. 
Having exceeded the rate allowed by the Act, the defendant held the 
contract had been vitiated and consequently the payment of the guar- 
antee could not be enforced. 

Hunter, C.1.B.C., dismissed the original action, ae npon the 
eee was reserved. 


Getting Many O. Orders from Loggers 


iDy. MacGregor, of 104 Main Street, Vancouver, who is handling 
the “Wee MacGregor” type of gasoline power drag saw, claims that 
for wood-bucking and land-clearing operations his machine has no 
superior, the capacity being 20 cords of wood per day on a light 
fuel consumption. It has several new features on which a Canadian 
patent was taken out only last year. Mr. MacGregor has been con- 
nected with the lumber industry of the Pacific Coast for many years, 
and at one time represented the Baldwin Locomotive Works in the 
Pacific Northwest. He invented an improved type of logging block and 
then turned his attention to the gasoline drag saw, realizing that as 
the lumber industry developed it would come ‘into great demand. See 
advertisement in this issue. 


The Fleming Lumber Company, Limited, has been incorporated 
in Saskatchewan to do a retail lumber trade. The head office of the 
new firm is at Fleming, Sask., and the capital stock, $20,000. 

Mr. D. C. McArthur, who operates a retail lumber yard at Neepa- 
wa) Man., has sold his business to the Dutton-Wall L umber Company, 
Limited, ‘whose head office is at Winnipeg. 
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Tungsten - Nitrogen 


LAMP ees 


ELECTRICAL SUPPLIES 
WHOLESALE 


Western Electric Co., Ltd. 


450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
Seymour 2719 


NOEL HUMPHRYS & CO. 
B. C. Land Surveyors and 
Civil Engineers 
Timber Estimates, Mining Surveys 
Dominion Bldg., 207 Hastings St. W., 
VANCOUVER, B.C. 


Surveys 


Reports 


COMMERCIAL :: 44Nesatives 


despite 
PIHOTOGRAPHER Sitions’ °°" 
Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


PUMPS 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


E DAYTON OHIO. U.S.A. 


Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


Peter Hay Kaife Co. 


Galt, Ont. 


Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 
Blades 


Send for Price List 


Limited 


Ieee es. aT ey) ae 


4 
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Saw and Knife Fitting Machinery and Tools 


Straight Edges 
Stretchers 


SAW 


Anvils 
Brazing Clamps 


Swages : aa 
Brazing Compound oe 


Filers Tension Gauges - 
Filing Clamps Tools 

Forges 

Gummers 

Hammers Bandwheel Cutter 


Lap Cutters 
Lap Grinders 
Levelling Blocks 


and 4 a : . 
Tool Grinders 


Pulleys 3 
Retoothers Knife Grinders 
Setters ie 
Shapers and 

Sharpeners Balances REE) 
Solder . 


Automatic Rip and Crosscut Circular Saw Sharpeners.—Size for Saws 6” to 96” Diameter. 


Describe your requirements. Catalog with special information furnished on request. 


Machinery Company of America Grand Rapids, Mie US. AL 


“COVEL”-—“HANCHETT”—“B.T.&B.” Machinery 


~- 
>. 


HARD SERVICE LOCOMOTIVES s 


“HILKE” 


Lumbel Piler 


(Patented) 


Practical ! 
Efficient ! 
Economical! 


A prominent Eastern lumber 
concern, after seeing one of 
these Pilers in operation, pur- 
chased Six Machines in 
one lot. Why? 


There’s a Reason. 


Write us for particulars. 


Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway ~ 


SEATTLE, Wash. 


Because of thé severe conditions under which 
small locomotives must frequently operate, 
they must be built with the -greatest care. 


Operation at a distance from shops or other 


repair facilities is not unusual. 
This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 


They must be properly proportioned, must ad 


have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 


hardest service and to do the most work for~ 


the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of logemo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 


WESTERN LUMBERMAN 


G. & McC. Co. High Grade 


Economy Producing 


POWER EQUIPMENT 


Se McC. Co. WATER TUBE BOILERS have connecting 


Bipples of increased size ; enlarged area for combustion ; large tubes, steam 
‘and water drums ; increased steaming capacity and numerous other improve- 
= ents which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B. C. 
installations of G. & McC, 
Co. Water Tube Boilers. 


ey are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 


It you contemplate any alterations or additions to your power equipment, get 
in touch with our Engineering Department, the services of our Experts are 


at your disposal. 
; WE BUILD 


Horizontal and Vertical Steam Engines; Steam Turbines 
Return Tubular, Water Tube and Heating Boilers; Heaters 
Tanks, Pumps, Condensers and Transmission Machinery. 


| The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


Tackle the 
jobs with Simonds 
Saws. 

In the Logging 
Camps the Cres- 
cent Ground Cross- 
Cuts are necessary 
if time and money 
are to be saved in 


felling and buck- 
ing. 

Then in the mills 
Simonds Band 
and Circular Saws 
prepare the lumber 
for Simonds High 
Speed Steel Planer 
Knives in the plan- 
ing mill. 


There is a Simonds 
File for every purpose. 


Write for prices 


Simonds Canada 
Saw Co., Limited 


95 St. Remi Street 
MONTREAL, QUE. 


Vancouver St. John 


B.C. N.B. 


In the U.S.— Simonds Mfg. Co. 
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The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 
bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
1 O0-ft.) 


. Limited 
484 Richmond St. West, Toronto imited © 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


4 
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Handle Lumber for DISSTON SAWS made in Disston Mill” 


. 


So te ee 


Carload after carload of logs 
come into the Disston plant al- 
most continuously to be made 
into handles for Disston Hand 
Saws and parts of other Disston 
Tools. 


These logs are sawn into boards 
in our own saw mill. 


= 
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Thus, not only are Disston mill 
saws constructed along scienti- 
fically correct lines, but they are 
constantly subject to practical 
test in the Disston plant. 


ee eS oe ee ee 


BR aes 2 gn yt 


Well made saws thoroughly 
tested are the saws for 
economy and satisfaction. 

_ s 

Henry Disston & Sons’ 
Limited 


2-20 Fraser Ave. 


) Toronto .; 2, Canada 
> Portion of Apple Logs in the Disston 
"yards ready to be sawn into boards 
from which saw handles will be made ? 


3 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


WAS NLT) 
NUS 


& 


“GOODHUE BELTS” nave been on the market for years and the demand is con- 
tinually growing. This combined with the scores of repeat orders that we are 


constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


“GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 


any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘cling’ on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
“EXTRA,” ‘“‘STANDARD” and “ACME” Waterproof 


Belts which are made to suit the varying conditions of use, 


all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
54 Cordova Street E., Vancouver, B.C. 
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Vancouver Machine 
Depot, Limited 


for Loggers, Sawmills, Shingle Mills, Contractors 

etc., always in stock at our works in Vancouver, 

Special facilities for loading heavy machinery on, 
cars or scows. 


OUR MACHINE SHOP : 


is well equipped with up- -to-date tools, and we cansave 
you time and money on your repair work. 


| VANCOUVE! = AND. WORKS OF fe 1155 Sixth Ave.West, VANCOUVER, BC es 


VANC OVUM Eri: §. Phone—Bay 470 and 471. Night Phone Bay 1518. 


DONT 


Judge by Imitations 
The GENUINE and BEST 


HOE 


CHISEL-TOOTH SAW 


Is made only by 


R. HOE & CO. New York 


The Oldest Saw Manufacturers in America 


Agents: 3 

Waterous Engine Works Co., Ltd. Winnipeg, Man 

J. D. McBride - - - Cranbrook, B. 

HOE HAS NO EQUAL Shurly-Dietrich Co., Ltd. Vancouver, BC. qi 


Agents for Bits and Shanks only. 


Established 


DIMOND 
SPECIAL 


For Logging Camps and Saw M 


COUNT THE COST 


of open fires—the risk of property destroyed—the 
expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


White for full facts. 


MUSKEGON BOILER WORKS 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK > 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


‘ Have. been working successfully since 1904. 


PHOENIX MFG. CO., EAU CLAIRE, Wis. U.S.A. 


Works on North Side 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF ” CROSSCUT SAWS 


ss Guaranteed © 
a 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. - 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


; The Proven Best 
4 “Every User Becomes a Booster’’ 


SHURLY-DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 
- Branches: : 1642 Pandora St., VANCOUVER, B.C. | HULL, QUEBEC 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
‘carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. : 


‘The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 


WESTERN LUMBERMAN 
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Is Mill Equipment That 
Spells Satisfaction _ 


Whether you operate a portable outfit or a 150,000 ft. capacity 


mill, Waterous Sawmill Machinery will give you results that count ae 


on the right side of the ledger. _It contains all the time and labor 
saving improvements that modern sawmilling demands. More than 


that, every machine, even in our very lightest outfits, is built with ; | 
y | 


a strength and sturdiness that means years of service more than 
you'll get from other makes. 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : | 


The “New Model” Bandmill 
Trout Power Set Works 
Combination Setter and Receder ~ 
Waterous Kendall Circular Gang 


—all have been designed to cut down operating 
costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 
} building sawmill equipment, to back it up. 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 


=—— 
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The Waterous Engine Works Co., Limited 
Age’ HB. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
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What do you know about 
“Good” Babbitt Metals ? 


We Claim 
that GOOD 
METAL 
Should: 


Be made of pure, high- 
grade metals, so that 
the alloy will be 
clean, 

SHOULD show a very 
small percentage of 
dross. 

SHOULD have ready 
fusibility, both for 
convenience in melt- 
ing and to reduce the 
loss by oxidation to 
a minimum. 

SHOULD flow freely 
and expand while 
cooling so as to fill 
all crevices and hold 
solidly. 

SHOULD show up 


Conca. Arctic Metal 
_ Highest Quality Made Sl and ay 


for free from adultera- 

tions. 

Extra Heavy Duty , SHOULD contain the 
requisite pon proper 

: ‘ 5 ; a the neces- 

It is a TIN Base Metal. Contains NO LEAD.! sary” ingredients, 's0 

‘ that it will not be 


Every Pound Guaranteed. , ' necessary to “doctor” 
: it after once using. 
Stocked by D. Ackland & Son Winnipeg SHOULD be _ melted 
and fused at the pro- 
per temperature by an 
expert whose _ busi- 
ness it is to do no- 
thing else but make 
these mixtures. 


The Only Kind We 
Sell. 
Send in a Trial Order 


and Be Happy Ever 
After 


Smelting & Refine Co. 


146 Dufferin St. E., Vancouver, B.C 
PROMPT SERVICE OUR MOTTO 


Buy More Canadian Coa | 


We are selling the output of the Oliphant Mines—i150 Tons daily now 
and 300 Tons cauly after October Ist. 


ROCKY MOUNTAIN COAL 


High Grade Coal for Domestic and Steam Use. 


Only 6 per cent. ash and less than 3 per cent. moisture. This coal will keep in — 
the open without any deterioration and if you place your summer stock a 
orders with us, we will take care of your winter requirements. 


D.L.EW. SCRANTON HARD COAL 


We have the above coal on hand now at Fort William 
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Write us for prices and terms. 
WE ALSO MANUFACTURE THE 


Bowman Big B Lime 


at OAK POINT, Manitoba 
Capacity, 250 barrels per day. We sell to Dealers only for Country shipment. 


DAVID BOWMAN COAL & SUPPLY CO. 


461 Main St.—Confederation Life Bldg.— WINNIPEG, Man. LIMITED | | 
Long Distance Telephone Main 3326 ; 


Characteristics of the Silo That Sells 


esterl [Umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia, Alberta, Saskatchewan and Manitoba. 


FOURTEENTH YEAR AUGUST-—rToronTo-1917 NUMBER EIGHT 


=. “Made in Canada” - 
ees LINK BELT | | Sm Shannon Lumber Co. 


VANCOUVER .- B. C. 


MIXED YARD ORDERS 
' MALE ee ae pe oe great SHINGLES rs LUMBER 


strength, enabling the chain to stand heavy loads and shocks 


better than plain malleable iron links 
The pin is accurately fitted to the side bars, preventing the pin 


from rocking, and thus the length of life of “C’’ Class Link-Belt is increased. 
Write for Folder No. 306, which describes “‘C” Class Link-Belt in detail, es 
and quotes prices.- If you wish assistance in considering the use of Link-Belt We sell retail trade only 


for any elevating, conveying and power transmission purposes, submit your 
problems to our experienced engineers for solution. 


This is the >>————————<_ Mark of Quality STRAIGHT CARS SPRUCE 


[It appears on every Link-Belt manufactured by us, and is your guarantee of 


| reliability in material, workmanship, inspection and service. and HEMLOCK SHIPLAP 
| CANADIAN Link-BetT Go., LimiteD 


MANUFACTURING PLANT AND OFFICES AT 


for Elevating and- Conveying 


Write for prices 


265 W. WELLINGTON ST., TORONTO 

Seattle: Link-Belt C f Washington, 576 Fi A South. ay sld: 

Portland: Link-Belt Company of Wastington: Bice ana Stark SGrecte. 480 Pacific Building = VANCOUVER, B.C. 
A. 


Vancouver, B. C.: 


. Williams Machinery Company, Limited. 


RUBBER GOODS 
FOR LUMBERMEN 


Belting Our long experience in the making of Rubber Belts enables us to specialize 
—— = on this line. ‘*P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 
for power transmission. 


Packings “Redstone” High Pressure Sheet Packing has proved by test that it 
—_—_$§_—_ will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. 


Hose for Steam, Water, etc., etc., in various grades, made especially to give satts- 
factory and economical service under different conditions, 


Fire Hose ©r¢° more of our twenty brands of Fire Hose will be found, not only 
———— in the best equipped Factories, Mills, etc., but in almost every Fire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO © MONTREAL WINNIPEG = REGINA = SASKATOON ~—— CALGARY = EDMONTON. ~—CVANCOUVER 


VANCOUVER August, 1917 WINNIPEG 
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Lighter 


No Set Screws Stronger 


—_—_—_— ¢ —_— 


In Perfect Balance - Better Belt Surface es 


The Dodge Standard Wood Split Pulley _ 3 | | 


The Wood Split Pulley is better than either cast iron split pulleys 
or steel split pulleys for the following reasons— 


The wood pulley is lighter, stronger, better balanced, and provides a 
very much better belt surface. . It costs 33 1-3% less money and provides 
50% more returns in horse-power value. It may be run at very much 
higher speeds with no danger of bursting—also it may be had quicker 
and in a greater range of sizes. aos 


It costs less to get—less to put on—and less to keep. 


We make approximately 300 Dodge pulleys every day—everybody | i. 
uses them. 3 


There are more Dodge pulleys making ammunition than any other 
kind—you can get them quick. 


Every pulley is thoroughly nailed. Every pulley is guaranteed for pars Ke, | 
Double Belts. , | o>] 


We are Canada’s greatest pulley makers. 


If you have not our Books, write us 


DODGE MANUFACTURING COMPANY 


Toronto ey - Montreal 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 


The Stuart Machinery Company Ltd., Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. 

Canadian Western Mfg. & Supply Company Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 

A. R. Williams Machinery Co. of Vancouver, Limited, 
Vancouver, B. C. 
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TABLISHED 1891 
atent eoplied for : 


Inserted Tooth Cut-off Saw—the best for cutting large timber. 


Cireular 
Saws 


Bands 
and 
Machine Knives 


i 


E Atkins 
 haaaey 
_ Ahead! f 


They have produced results that are necessary in the profitable operation of mills. They 
| reduce expenses—doing more and better work at a lesser cost. 


The highest quality of steel and workmanship is used in their manufacture. This fits them 
to accomplish the actual profitable results you must have. Get our Book on Mill Saws and 
investigate the possibilities to increase the efficiency of your mill. 


WRITE AT ONCE TO 


C. ATKINS & CO. 


Factory 


‘HAMILTON 


Branch House 
109 Powell Street 


Vancouver, B.C. 
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Abbotsford Timber & | 
Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS 


FIR LUMBER 


We can supply limited quantities of CEDAR — 


mee ake a specialty of Timbers and Large Joists, also 2 a 
Flo ing, ‘Ceiling, Sidings "iin ish; Moaldities. Gen Wri 


ance, Mills at ABBOTSFORD “3c Cc. 


R. J. THURSTON AIRD FLAVELLE 


Thurston-Flavelle “Sy 1 


Lumber Company 


Manufacturers Exclusively of 


High Grade Red Cedar 
wae and Shingles 


Clear “A” Bevel Siding : | 
=47~ Our Specials: e Extra XXX Shingles : 


Prairie Representative, J. O. THORPE, Box 1744, ar Alta. 


reg and Mills - PORT MOODY, B. Cc. 


Air Dried Cedar Shingles] 


OUR SPECIALTY 


Try a Sample Car—You'll Like Them. Can also supply Kiln Dried Shingles and all 


Coast Lumber Products 
SPRUCE, FIR, HEMLOCK and CEDAR 


Charles W. Tait Co., Ltd.. New Westminster, B.C. 
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Shevlin-Clarke Company 


Limited 
Fort Frances, Ontario 


LUMBER ~ LATH 


MANUF pi: 8 seeps 


Sales Office: 


4 300 ecric Railway Chambers - Winnipeg, Manitoba 
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4 Hardwood Floors || :it's 


will Sell Themselves 1 B CAA 


a That’s the beauty & them. Once laid, TIMBERS 
; they are admired by a neighbor, who notes 


~ Basswood 
S Whitewood 
Birch 
Maple 
Gum 
Cypress 


in 


mi. 


| 


é the wonderful improvement—and another 
___ order is waiting to be written up. So it 
= goes in endless chain fashion. 


3 Biardwood Floors 


| | VENEERS § 


: | | From Our Yards or in Car Lots 
3 Should be used as your ‘‘Leader.” It | Direct from Mill 


will often help to sell the whole lumber . | 
| e Sel 
bill. The dealer takes no risk in handling | We Sell on Standard Grade 


this gues: The profits are all velvet. : ! 


: THE SEAMAN: KENT CO. when 


Write for prices or information 
on above Hardwoods .to 


D. Ackland & Son, Ltd. 


Winnipeg, Man. 
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DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Trees. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 


Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alb S - Lumber Co., M J 
Ménitcha -S.CM. Lumber €o,'Winuipeg tr nom B. cl 


Vancouver Lumber Co., Lid. 


AND 


Vancouver Cedar Mills, Ltd. 


Manufacturers of 


Pacific Coast Timber 


HEAVY FIR DIMENSION Products 


Is-Our Particular Specialty = 


P. O. BOX 308 a 
The Heavier it is the Better we like it : : Pe 


We Dress from1) to@4 Sides aatee Vancouver, British Columbia 
16-in. x 204ing 60 fE 


Our grade is positively right, and prices will please 


Sales Representatives: 


Ti b ] d 1D ‘: C L d 109 EG HODGSON. CG. LIMPRET  C. G. BOCKus ES 
r. West Perm. Building i d d Hotel 1 , Alta. — 
im er an um er O., t e Winnipeg, Man. x "Brandon, iia P.O. Box 1530 | 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. ae a Be ig sees es a 2 2S : 
‘ 7 xcelsior Life Building out earborn Street — 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. Toronto, Ont. Chicago, Illinois. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. - C. D. McNAB, 


High-Grade Pine Fir and Larch Lumber 


Lath and Mouldings 


We ask Prairie Buyers to remember us when placing orders for Lumber Stocks. We have the d aan 
every time. ‘‘Satisfaction is our Motto. ne goods, and can guarantee the quality | 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by C. P. R. and G.N.R. Car numbers sent day following receipt of order. \ 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B.C. Talendstie Address, BAYNES, B.C. 
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| The Nicola Valley Pine Lumber Co. 
“THE PINE PEOPLE’ 


To win and hold the best trade—stock 
NICOLA VALLEY PINE 
| “Mills and Office—CANFORD MILLS, B. C. Telegraphic Address—Merritt, B.C. 


DISTRICT SALES OFFICES 


> For Manitoba and Saskatchewan: 
711 McArthur Building, Winnipeg 
E. E. Brooks, Manager 


For Alberta: 
P.O. Box 1590, Calgary, Alta. 


Chas. Sine, Manager — 


Mr. Lumberman: 


‘orest Mills of British Columbia 


LIMITED 


REVELSTOKE, B. C. 


woven wire 


Eventually the 
fence business will be handled 


by the Lumber Dealer, 


not now? 


"Head Office - 


MANUFACTURERS OF 


; q _ White Pine, Western Pine, 
_ Cedar, Larch and Fir 


yy UMBER 
_ Lath, Mouldings, 
Shingles 


why 


We have an interesting prop- 
you on “Ideal” 
Fence Products which allows 
you to compete with Mail 
Order Houses: and make a 
profit. 


osition for 


Why not 


It will interest you. 
write for it to-day ? 


THE IDEAL FENCE COMPANY 


506 McArthur Building, WINNIPEG, MAN. 


1917 Specialty, Soft Western Pine. 
Prompt Shipments. Standard Grades. 


ae 


: z= ATTENTION TO MAIL ORDERS 


Manufacturers 


an 
Wholesalers 
of 


1 BROOKS- BIDLAKE CEDAR COMPANY, LTD. 
0 J, S. PATTERSON & COMPANY, LTD. 


CONSOLIDATED 


‘British Columbia Forest Products 
Bevel Siding and Shingles a Specialty 


903-907 Rogers Bldg.. VANCOUVER, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 


a | Mills at Vancouver, B.C. 
am Powell River, B C. 


Beaver River, B.C. 


WESTERN 


Coupon Books 


©) panss) 


for 


the Comissary Store 
are not only a conven- 
ience but they 


Save Time 
and Money 


Place your order now 
and let us prove our 
Cares Ges era scento) ea assertions. 
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reine) 7294C 
x = 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 


books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on_ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. Wecan 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


This is the time to order your stock 
Coal to fill your bins against the 
Winter shortage. We are Agents 
British Columbia Mills Timber for: 


Exclusive Sales Agents for— 


& Trading Co. Co Ome revel Coal—Mined in Drumheller 
The High Claes Mixed Car Mill Regal Coal —Mined at Taber 
Greenhill Coal —Mined at Blairmore 
Qualicum Saw Mills Send your orders now for Stock 
Superior Quality Dimension Shiplap Coal, and we will take care of you 
and Boards for Winter requirements. 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


LUMBERMAN 


British America Mills | 


- SAY fl eo : 
. -s. «3 
“ : comm 4 "2 
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Do YOU Want an 
Assortment Quick ? 


Cedar, Fir, Spruce 
and Pine 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. | 


LIMITED 


obi British Columbia 


& Timber Co., Ltd. | 
Head Office: | 


VANCOUVER, BC. | 


Manufacturers —- Wholesalers — 


Mills at > 
MT. LEHMAN, B.C. 
WESTHOLME, B.C. . | 


McGILLIVRAY, B.C. 


Rough and Dressed Fir, Cedar, Spruce and — 
Hemlock Lumber, Lath, Mouldings : 
and Shingles. 
| Our Specialty: 
Heavy Timbers, Deep Joists 
Dimension, Boards, and Shiplap 
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Red Cedar || GEO. CRADOCK & CO. 


_ Shingles 


and 


Bevel 
_ Siding 


q QUICK SHIPMENTS 


Nestminster Mill | 
| Company 
NEW WESTMINSTER, B. C. 3 


WANTED 


A Travelling Agent 
for Manitoba and Saskatchewan 
Brunette Saw Mill Company 


Limited : 
New Westminster, B. C. 


169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
~ Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 
Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


J.C. McLaren Belting Co. 


Limited 


Manufacturers 


= 222 CACCE 
Reliable LEATHER 


Belting 


QUALITY 


Never Varies 


55 Years in the 


Market and 
fe | MONTREAL ToRONTO 
WE LEAD WINNIPEG 


ii fecoy: Beaumont Ave., MONTREAL 


Please note the initials of this Company 
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M. J. HANEY, G:E:,.Pr nto, Ont. FRED W. REYNOLDS, Ma anager. R. P. GOUGH, Vice-President, Toronto, Ont, q 7 


Revanids Tanber, Shipping and Insurance Agency | 


Marine and General Insurance TIMBER CRUISERS ~ 
General Brokers Fr. Togs, Lumber, Shingles ™ SHIP CHARTERERS 


OUR SPECIALTIES—Long Timbers, Bridge and Railway Timbers, Ties, Kiln- 
Dried Rough Clears and Special cutting Green Clears. 
OUR PORT MOODY MILL IS NOW CUTTING 150,000’ DAILY 
HALE H. HETHERINGTON Office—Pacific Building JAMES F. MOLONEY, Jr. 


Manager Manager "7 
Lumber Department VANCOUVER, B. C. Timber, Cruising and Log Department q 


Three P rofitable Lines Timber, the Greatest 
for the Dealer Investment of the Day 


All Canadian Products While the ghost of ‘timber famine 


has been pretty thoroughly laid, the records 
of the past and the certain trend of the 
present show beyond question that the risin 
of the sun is no more certain than the steady 
advance in value of all good timberlands 
bought right. 


A LACEY REPORT on a 
tract will suarantee. the goodness (if it be 
GYPSOFIBER there) and our 37 years’ experience of 


This Wallboard is permanent, economical and artistic. It is a 
non- Eondictod of heat aa cold. FIREPROOF. Easily put on. . sound dealing will assure the buyin right factor. 


Made in sheets 32 x 36, 32 x 48 and 82 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 

Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 

For white coating it will not PIT. “POP,” or CHIP CRACK. 

Write us for further particulars regarding this new line- 


We have or know where to get what you desire. 
Send for our illustrated booklet. 


Vind He 


| INT: AN ATIONAL 7/M8B 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 
A high calcium lime, which makes more putty, is a good keeper, | = 
and goes further than any other lime on the market. CHICAGO SEATTLE 
1750 sia ae Bldg. 626 Henry Bldg. 


MANITOBA GYP SUM CO., LTD., la | | EW ORLEANS, 1213 Whitney-Central Bldg. 


The Rat Portage Lumber Co., Limited, Vancouver - 


MANUFACTURERS OF 


Douglas Fir, Spruce, Cedar and Hemlock Lumber | 


Rough Timbers, Dimension, Flooring, Ceiling, Siding, Interior and Exterior 
Finish of all kinds including Mouldings. Fir, Spruce and Cedar Lath 


Prompt shipment of Fir timbers in all sizes and up to 80 feet in length 


AIR DRIED CEDAR SHINGLES | thsn'titn crea shingles but make a better roof and last much longer 


| 
| 
| 
1 
1 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 


‘the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 


shall not exceed twenty-five square miles,-shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. > 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, %4c. per lineal foot. 


Railway ties, 8 feet long, 11%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales ot 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appili- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, March 23rd, 1917. 
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YOU WANT THE BEST? 


“Genuine Oak” 


BELTING 


Engineers’ Supply Co., 123 Bannatyne 


HEAPS & SONS 


High Grade 


LUMBER and SHINGLES 


Our Policy: 
QUICK SHIPMENT — GOOD STOCK 


General Office: 
Metropolitan Building — - VANCOUVER, B: Ci 


Dominion Lumber and Timber 
Company, Limited 


We specialize in 


COAST TIMBER PRODUCTS 


WE SUPPLY IT! 


D. K. McLaren, Limited — 


Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 
Toronto - - - 200 King St. West 


St. John, N.B. - - 64 Prince William Street 
Avenue East, Winnipeg, Man. 


“ROSE CITY” 


é ‘at , 


More Solid Leather to the Square 
Foot than any other Belt Made 


RAINTEST 


LOGGERS’ — 
CLOTHING 


a long-felt want. While the cloth is not 

absolutely waterproof it is chemically 
treated with a secret process that enables 
it to shed water for hours. 


NO. 947 RAINTEST SHIRT 
The cloth is olive in color, and is soft — 


made double on shoulders and sleeves 
and down front, has double back (lower 


cruisers, and prospectors. 


NO, 945 RAINTEST SHIRT (same _ 
color and cloth) is lower-priced. ~ It is 


three-quarters down back, with two front — 
patch pockets. , 


NO. 933 RAINTEST PANTS are reinforced on the knees and 


Raintest Water Repellant Clothing fills q : 


and pliable. The garment as shown is — 


portion forming capacious pocket), and ; 
has four front pockets (two upper and — 
two lower). A favorite with loggers, — 


double on shoulders and sleeves and — 


seat, have outside hip pockets,two patch hip pockets, wale pocket, and 
belt-loops. 


NO. 940 RAINTEST HAT completes the outfit. 


C. H. Jones & Son, Ltd. 


110 Alexander Street, Vancouver, B.C. 


Fir, Cedar, Spruce and Hemlock Lumber 
Red Cedar Shingles of High Quality 


Mixed Car Orders Look Good to us. 
Winch Building 


Pink’s 


We invite your inquiries. 


VANCOUVER, B.C. 


Finest Quality 
Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


Lumbering Tools 


The Standard Tools 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


Thos. Pink Co., Limited, Pembroke, Ont. 


Send for Catalogue and Price List. 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 
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_ Canadian Western Lumber Co. 
4 FRASER MILLS, B.C. _ 


Eastern Sales Office —Toronto—L. D. Barclay, P. J. McCormack 


| ALBERTA SASKATCHEWAN MANITOBA 
| A. Montgomery E. M. Simonson Winnipeg—H. W. Dickey 
P 
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tHE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


Head Office: (Established 1865) BRANCHES 
, Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles : 


FIR FINISH A SPECIALTY . 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CoO.,. LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everythi Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST te Be MARUEAC TOURED 


i |  ) 


Made Spaslally a all 


High Sioéd Heavy Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, *s" Toronto 


MONTREAL HAMILTON WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET | 
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Western Iu lumberman 


Representing the Lumbering and Woodworking interests of 


_ British Columbia. Aiberta; Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED: 


Hueu ©. MacLEAN - - - - President 
ston Electric Railway Chambers - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. DAvipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


=, Vancouver, B.C. 
Bunty. Editor and Asst. Man. 
_ Suite 212, Winch Bldg. 

Phone Seymour 2013 | 


- all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


ements, to insure insertion in the issue of any month, should reach 
innipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


ON’ TO—319 Adelaide St. West MONTREAL — 119 Board of Trade 
' Phone A. 2700. Bldg. Phone M. 2209. 


AGO—1413 Great Northern Bldg. LONDON, ENG.—16 Regent St., S.W 


. Subscription: Two Dollars Per Year in Advance 


In this issue of the Western Lumber- 
man will be found a detailed account 
of a visit of the Retail Editor to Mor- 
den, Man., where he had the pleasure 
mpanying that well-known lumber dealer, Mr. W. D. Moore, 
1 of the farms of that district in order to see for himself 
farmers there were doing regarding the construction of silos. 
principal idea of the visit was to secure constructional data 
any inquiries that we have received in connection with a 
itorial article entitled, “A Silo That Sells.” We hope all the 
mation that our readers desire is contained in this issue, and 
dur wish that every retail lumber dealer reads carefully what we 
written about “Silos” in this issue. 
The silo was an experiment 30 years ago. Since then approxi- 
y 600,000 silos have been built on the farms of the United States ; 
<imately one silo to every ten farmers. The movement is start- 
n Canada; it is up to the lumber dealers to boost it. Tell the 
ers of its ‘advantages. 
e silo is no longer an experiment. It has been conclusively 
thousands of times by scientific experiments and practical ex- 
ce that no better investment can be made than that required to 
silo. The most prosperous parts of the United States are those 
silos are most plentiful; the most prosperous farmer is the one 
‘possesses one or more silos. There is no argument against the 
aw arguments are in favor of it, and the greatest of these is 
by its use material, much of which would be wasted, is converted 
of the best of foods for all classes of live stock—especially 


a Build a Silo 


he ears of the corn crop represent 63 per cent. of its total di- 
le nutrients, the stalks, leaves and shticks, 37 per cent. On 
nds of farms the 37 per cent. is largely wasted. With corn at 
bushel—and it will probably be higher next fall—the stalks on 
the bushel grows represent a food “value of 59 cents. In times 
ce and plenty it is neither good nor safe economics for a business 
oO save 63 per cent. of the possible income from an industry 
d allow a large part of 37 per cent. to go to waste. In times of war 
scarcity it is little short of criminal negligence. 

A silo will pay for itself in one normal year. It will pay for itself 
> this coming year. There should be one or more silos on every 
instead of one silo on every ten farms, and in Western Canada 
is nothing like this average, for the farm with the silo is the ex- 
tion rather than the rule at present. 

7 Whoever has no silo or inadequate silo capacity should let nothing 
in the way of making provision to save the 37 per cent. of this 
corn crop. And the time to bargain for a silo is NOW... Men 
ve never before seriously considered erecting silos will build 
is year. There should be a demand for thousands of silos in 
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Western Canada, and the missionary work in connection with the 

selling of these silos rests entirely with the lumbermen. Therefore, 

obtain as much information regarding what the silo is, what it can do, 

how much it will cost, and hundreds of other little points, that you 

can. Present them to your farmers. Be patient and watch the results. 
“It is better to be always prepared than to suffer once.” 


The lumbermen of British Columbia 
will doubtless have learned with con- 
siderable surprise and some misgivings 
of the decision arrived at by the gov- 
ernment to close the provincial timber office in Toronto—presumably 
for the duration of the war. Mr. L. B. Beale, the capable commis- 
sioner in charge, has been summoned back to British Columbia, where 
he probably will be employed in some other capacity until the office 
in the East is re-established. 

The Western Lumberman has not had opportunity to interview 
any considerable number of Coast manufacturers to elicit their views 
as to the wisdom of the step taken by Hon. T. D. Pattullo, Minister 
of J.ands, but those consulted did not hesitate to express their regret 
that the step was deemed necessary in carrying out the scheme of 
economy which is the watchword in every branch of the government 
service. Referring to the remarkable demand for British Columbia 
forest products which had been created in Eastern Canada as a result 
of establishing in Toronto a comprehensive exhibit of B. C. woods, 
and the creation of an intelligence and demonstration staff headed by 
a thoroughly capable men, the lumbermen reached all voiced the fear 
that much of the good work already accomplished will have to be done 
over again, and that valuable time will have been lost that might have 
been employed to good advantage in educating users of wood concern- 
ing the outstanding merits of B. C. fir and cedar. 

The latter is the real point at issue. The exhibit was placed in 
‘foronto for advertising purposes, and it proved to be an admirable 
demonstration of the advantages of publicity—the great force at the 
back of all successful merchandizing. Admitting the demand from 
astern Canada is at present taxing the capacity of our millmen, the 
fact is probably due to the volume of prairie business, the shipbuild- 
ing orders, shortage of cars and limited mill output owing to the 
scarcity of labor. It is not, at any rate, to be attributed to the only 
cause which would justify a temporary closing of the Eastern office— 
that the territory had been worked-so thoroughly that all the present 
users of wood are fully acquainted with our products. This claim 
has not been advanced either by the Forest Branch or by the Com- 
missioner in charge of the Toronto office. In these eventful days 
people forget very “quickly the facts and impressions of yesterday, and 
there is danger of the missionary work already performed by Mr. 
Beale in the East being lessened in value by his withdrawal from that 
field. The Toronto office should be re-opened if that market i is to do 
its best for us after the war. 


Looks Like Mistaken 


: Economy 


Be sure and read what this issue says about the new method 
of constructing the wooden silo. It is a paying proposition. We 
have seen it for ourselves. The farmers say it is the “best yet.” 
They know. Give it some talk when next you visit the farmers 
It will stir something if you keep after it with 
Remember Moore of Morden was three years in getting 


in your district. 
patience. 
the idea going. Remember the old saying, “If at first you don’t 
succeed.” You know the rest, 


The shingle industry in British Col- 
umbia, as well as in the State of Wash- 
ington, is face to face with the most 
critical labor situation it has ever ex- 
perienced. As this article is being written (July 20) the Washington 
industry is practically tied up completely, while British Columbia 
manufacturers expect to be compelled to close down within the next 
few days. 

Through the efforts of the International Shingle Weavers’ Union 
the white sawyers in British Columbia have given notice that, be- 
ginning with Monday, July 23rd, eight hours will constitute a day’s 
work. If the eight-hour day is not ‘granted a general strike is to be 
called immediately. It is also understood that ‘the present wages for 
a ten-hour day constitute the eight-hour basis. 

In Washington the strike or nec became effective July 16th, and 
it is estimated ‘that approximately 75 to 90 per cent. of the shingle 
mills in that state are shut down as a result. In fact the strike has 
prugressed beyond the shingle industry, and has affected both lum- 
ber and logging operations, until it is estimated that there are about 
17,000 men out ‘of employment. 

The situation in British Columbia is very different than in Wash- 
ington, owing to the Oriental labor factor. Approximately 50 per 


Shingle Manufacturers 
Facing Trouble 
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cent. of the shingle weavers in the province are Oriental, and un- 
less the International Shingle Weavers’ Union can prevail upon the 
Oriental organization to act with them it is very doubtful if the 
strike can assume a very menacing aspect. Should this occur, how- 
ever, a general shut-down is inevitable, because the manufacturers 
are unanimously against an eight-hour day. 

The business of shingle manufacturing is, and probably always 
will be, conducted on a piece-work basis. Sawyers and packers, as 
well as other employees, receive so much per thousand shingles, de- 
pending on their cut. At the present time a good sawyer can earn from 
$6.50 to $7.50 per day, so that the reason for the strike is not that 
the men are getting insufficient money, but that they are getting too 
much. Sawyers working eight hours a day would not be able to 
run the mill to capacity; that is, their ¢ut would not properly utilize 
the kilns, which represent the largest part of the investment in a 
mill. The alternative of an eight-hour shift is two eight-hour shifts, 
which would bring about an over-production and consequently take 
all the profit out of manufacturing. ne : 

During times when business has been very dull, mills have tried 
_ operating on an eight-hour basis to reduce their production, as shingles 
cannot be stored to advantage. Experience at these times proves 
beyond question that shingle mills cannot operate profitably on the 
shorter hours, and for this reason the manufacturers will stand 
united against an eight-hour day. 


Do all your yards take the Western Lumberman? Read 


through this issue and think whether it is worth while asking 


head office to subscribe for the paper. 


A pretty tribute to the lumbermen’s 
Our Fallen Sons at sons who fell at the great Canadian 
Vimy Ridge victory at Vimy Ridge was paid quite 
recently by Perry Robinson, war cor- 
respondent with the British headquarters in France, when he wrote the 
following: 
“On the summit of Vimy Ridge there is a little group of white- 
painted wooden crosses, marking the graves of the Seaforth High- 
landers of Canada, who fell in the capture of the ridge. These Can- 
adian Seaforths were mostly British Columbians. A long, long way 
they came to die, the long-limbed sons of Victoria, Vancouver, New 
Westminster, and Nanaimo. Some came even farther, for they came 
from the far off slopes and peaks of the mountains of the upper waters 
of the Fraser River, when they heard the call.” 


“There could be no prouder burial place than this ridge which 
they won so splendidly.” 

“One knowing the British Columbia of bygone days, stops to look 
at these graves. It is the old British Columbia that leaps to mind 
with its great reaches of unbroken forest. If one had his way he 
would plant this Vimy Ridge with trees, brought from British Col- 
umbia, and let these men, when the present wooden crosses are re- 
placed by a noble and permanent monument, rest under the shadow 
of a grove of their own pines, fires and cedars.” 


The high pitch of prosperity that has 
been reached by the lumber industry 
in the Pacific Northwest is contribut- 
ing to the bringing about of conditions 
which threaten very seriously the permanence of good times for the 
lumber manufacturers and logging operators on both sides of the 
international border. Labor has been scarce and highly paid in the 
past twelve months, at any rate, but in Washington and Oregon 
members of the I.W.W. fraternity and labor organizations would ap- 
pear to have joined forces in an attempt to tie up all branches of the 
lumber industry. Strikes have been called in both States for an eight- 
hour day with pay at the prevailing ten-hour rate, and the refusal of 
employers to grant this fundamentally impossible demand has already 
resulted in a very serious tie-up of mills and camps. It is- estimated 
that 80 per cent. of the Washington shingle plants, 20 per cent. of the 
sawmills, and possibly 40 per cent. of the logging operations, are 
idle at this writing, with strong indications that the disaffection will 
spread to at least a considerable percentage of the plants still running. 

It is not the first time that labor agitators have caused trouble 
for the lumbermen across the border, but this time the British Col- 
umbia industry is involved in consequence of attempts made by 
agents from Washington to organize mill labor in this province. The 
initial efforts appear to have been centred on the white sawyers and 
Chinese packers employed in the shingle mills of the Coast, the 
measure of suceess being disclosed in the fact that following the refusal 
of the plant owners to grant the demand for an eight-hour day at 


Labor Retarding 
Prosperity 
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equivalent pay for ten hours, a strike was declared on the 23rd in 
when the crews employed in about 80 per cent. of the mills failed 
show up for work that morning. Whether the strike will extend 
continue is dependent on the success of the efforts being made to 
timidate the Orientals, the majority of whom appear to be satis 
with the liberal wages they have been receiving, as well as the he 
of labor. : 

It is altogether probable that if the shingle manufacturer: 
forced to capitulate to the strikers the movement will be so stre 
ened that our lumber manufacturers and loggers will be the ne: 
suffer. In that event the effect on the lumber industry of th 
vince—now straining every nerve to furnish shipbuilding materi 
the vessels under construction for the Imperial Munitions Be 
would be serious indeed. ia 

The I. W. W. organization is suspected of complicity w 
man propogandists, which may explain the attempts to d 
building on the Pacific Coast. Surely the white shingle 
British Columbia will not be content to rest under an imp 
this kind! ; : 
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Since our last issue represer 
the Imperial Munitions B 
awarded contracts for tw 
wooden ships to be const 
Coast plants with all possible speed. These. vessels are of 
design, 250 feet long, 43 feet beam, and 28 feet draft. The 
capacity will be 2,800 tons, or from 1,500,000 to 2,000,000 fee 
ber. They will be steam cargo vessels with 1,200 h.p. engines" 
of developing a speed of from eight to ten knots an hour. — 
tracts entered into stipulate that delivery shall be made with 
months, and it is understood that if the contracting firms 
to show good progress additional orders may be counted on. C 
tracts have been awarded as follows: nee Taek an 
Six ships to the Western Canada Shipyards, Ltd., Fa se Cr 
Vancouver. “ge 
Six ships to Peter Lyall & Sons, North Vancouver. _ i: aon 
Five ships to the Foundation Company of Montreal, Vic ori 
Four ships to Cameron-Genoa Bay Shipbuilders, Ltd., 
Four ships to the New Westminster Constructiom & Engi 
Co., Ltd., New Westminster. ee 
Five ships to the Pacific Construction Co., Ltd., Coquitlam. — 
Since the above contracts were let several other companies h 
been formed, including the Vancouver Shipyards & Engine We 
Ltd., organized by eastern men and capitalized at $750,000. Contr 
oe be given these yards as soon as they have assembled the n 
plant. 5 ae aa 
It is estimated that the ships under way and contracted for 1 
a total expenditure of at least $16,000,000—the great bulk of. 
material and wages. The mills—already loaded up with Eastern & 
ada and prairie orders—are making every effort to keep the 
yards supplied and at the same time take care of their rail busines 
as additional vessels are laid down the distant customers must § 
Orders for nearly $400,000 worth of winches have already 
portioned among the leading iron working firms, while every ii 
shop in the Coast towns and cities will be busy for months on - 
smaller fittings for the vessels. ee a 


Millions in Ship 
Contracts 
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Editorial Chips and Edgings  — 

Lumbermen in the Pacific Northwest breathed a sig! Ere 

when the Interstate Commerce Commission on June lst s I 

the proposed tariffs advancing railway freight rates approx 

15 per cent. throughout the country. In announcing its find 

commission declared that no showing had been made by the 

roads that they were in need of the added revenue—-in fact they I 
prospered since the war commenced and their resources are 

: > 


The officers of the National Lumber Manufacturers’ Asse 
of the United States for 1917-18 are: President, Robt. H. Do 
New Orleans; first vice-president and acting president, R. B. 
man, Goodman, Wis.; second vice-president, John H. Kirby, 
ton, Texas; third vice-president, A. L. Paine, Hoquiam, Wash. ; ° 
surer, John W. Blodgett, Grand Rapids, Mich.; E. A. Sterling, acti 
secretary and manager of the trade extension department tenders 
resignation, to take effect as soon as his successor is appoint 


The demand for British Columbia spruce in England is very kee 
just now, and the government has been urged by the Admiral 
increase the shipments. The material is needed for aeroplane cot 
struction, it having been decided to greatly increase the number ¢ 
air machines on the various battle fronts, as well as for home servi 
Hon. T. D. Pattullo, Minister of Lands, is now collecting data rel 
ing to the quantities of clear spruce likely to be available in the con 
ing months and will forward the information to the Admiral a 


© 
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What Are the Qualifications of Manager of a 
S Modern Retail Lumber Yard? 


here is a good deal in the every day running of a retail lumber 
that is known only to those who put in ten or twelve hours’ 

t the yard every day, and on occasions, still longer than that, 
_H. Ketridge, in a recent issue of the Mississippi Valley Lum- 
aan. These men are often made aware of things that seem all 
in theory, but don’t work out very well in practice. A railroad 

once told me that if he followed strictly all the rules laid down 
ie book of instructions he would lose his job. There were many 
ces where he had to use his common sense and discretion, and 
not according to the rules, his action was for the best interests 
e company. So it is with agents in any line of business. Every 
rd system necessarily has to have some general rules for their 
ts to follow, and doubtless some have more specific rules than 
s. ‘But whatever these are, it seems to me to be good policy to 


lowing his own discretion., An agent is expected to have in- 
and exercise it, but if he is held down strictly to a set of rules 
a tendency to weaken his impulse to carry out his own ideas. 
s often come up in a yard that no specific rule covers and it 
the agent to decide for himself. If the results verify his judg- 
t is all right, but should it be otherwise, he is apt to hear about 
1 the company. If an agent has to be governed and watched 
ry detail and move he makes he is not worth much as an agent. 

Running a lumber yard is a different proposition from managing 
‘in a chain-store system, and too many rules binding the agent 
y to be a hamper on him to the detriment of the business. 
n amount of system is necessary to the proper conduct of any 
iess, and the absence of it has wrecked many a business man, 
there is an extreme to which, if carried, will make the business 
leavy with system and cost more in expense and efficiency than 
worth and whatever is needless is inefficient and waste of energy. 
a good deal like running a twenty horse-power engine when only 
1orse-power is needed. The time of many an agent is taken up 
doing the non-essentials which could be more profitably em- 
-d in getting acquainted with his territory and creating business. 
is becoming more important now with the outside competition 
ng as itis. The new stunt of advertising which is being press- 
nm the dealers, and the studying out of the plan book system 
host of details, has made a large addition to the managing of a 
ss, and there is not much use to take up these unless they are 
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Other Work for the Yard Manager 


is getting so, in a country yard that is following the modern 
ods, that the second man should be qualified to practically run 
yard, leaving the manager to oversee and keep things moving. 
help unload and pile lumber was once considered a part of the 
er’s duties, but if he does those things pertaining to modern 
ds—as they are called—he has no business to be working at 
s kind of labor, for his time is too valuable to be so employed, pro- 
ided he occupiés it in working on the larger affairs of the business. 
ung manager was telling me last winter that he did a good deal 
e labor of unloading and piling, and I thought he spoke of it a 
boastingly. I told him if he kept on that way he would always 
hat kind of a manager. . A valuable man he is, according to the 
me requirements of a manager. I’m not saying that he shouldn’t 
lis kind of labor should necessity require it, but to make a gen- 
thing of it is neglecting those things that would be of more value 

e yard. 

_ The general idea of to-day is that you must go after business in- 
st ad of waiting for it to come to you. If a manager is required to 
ry out this idea he has not time for such labor as I have mentioned, 
igging up new business means keeping everlastingly at it, and this 
s a’lot of advertising and following it up in person and other- 
And if he takes to selling the building complete he has got to 
ome familiar with the intricacies of the plan book, the blue prints 
eneral building construction. This may look easy to those who 
p these plan books and have no practical experience with putting 
ilding’ together or little about the practical running of a yard, 
_know it is one thing to look at a plan, but altogether another 
er to understand all its details and make out the bill of items and 
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1e agent some latitude in judging the circumstances of a case 


rgetically worked. This alone in a good sized town is a one man’s 
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compute the cost of labor and other things that pertain to its finish- 
ing as a whole. There is hardly one carpenter in ten that can do it 
and be sure of the completeness of his estimate. Not every country 
contractor can put together a modern dwelling and work from an ar- 
chitect’s plans. Those dealers who have undertaken to acquire a 
practical knowledge of this new part of a retailer’s business will, I 
think, verify what I say. 

Then again, in connection with/this there are a lot of things enter- 
ing into the construction of a dwelling house besides lumber, that the 
dealer must be equally acquainted with before he is qualified to figure 
the entire cost. There is no guessing at these items because a bad 
guess is expensive, and besides, may lose him the sale of the job. If 
a dealer elects himself to be headquarters for all kinds of building 
information and advertises to that effect he must go to work and fit 
himself accordingly, so as to be able to make good his pretensions. 


Many Things Besides Complete Bills 


There are a good many things in the lumber and building business 
besides putting up new buildings, of which no aceount is made in the 
numerous plan books now given out. You can obtain a plan for every 
conceivable building, large or small, and detailed directions for putting 
it up, but all this is not of much use to you when a party comes and 
wants you to figure on what it will cost to make certain repairs on his 
house. People wanting such kind of work done usually consult a 
contractor, but the new idea is to come’ to the lumber dealer instead, 
because he is supposed to be the town authority on such matters. A 
good deal of the trade, if not the most of it, of a country yard is made 
up of the comparatively smaller sales of materials, and it is often the 
case that the customer is unable to tell the quantities he wants for the 
job in view. He knows what he wants done, but can only tell in a 
general way about it, which is not always a clear one for the dealer to 
make an estimate on and if he tries to he can only make a guess at it 
from the verbal description. To send the customer to a carpenter 
would mean a bill of items made out for him to figure on, and perhaps 
it would be taken over to the other yard for a competitive estimate, 
which doubtless would have been avoided if the first dealer had the 
building knowledge to make a correct estimate in the first place. In 
such cases as these the dealer should have the time at his disposal to 
do as the carpenter had done; go with the man to his house and look 
over it and the proposed alterations or repairs that were wanted. He 
should do this no matter if it means a trip out in the country, for, 
as I have said at another time,,the trade limits should extend and 
take in the whole farming community around. Being able to make out 
such an estimate from a personal inspection would almost always 
es a non-competitive sale and this is what every dealer is seeking 
or. 

It has been my observation that in the majority of cases the 
dealer to whom a party first goes to get his bill figured is the dealer 
he prefers to trade with. But should it happen that a competitor is 
willing and able to give him a lot of personal service such as I have 
mentioned, the favorite dealer stands a good chance of losing a cus- 
tomer. So it comes to this; besides being able to create a desire to 
build by the showing of pictures and plans a dealer should have such 
a knowledge of building construction and its details as will give him 


. the ability to make a correct estimate on anything for which there 


are no plans to guide him. In other words, he ought to be able to 
back up his pretensions as building adviser to the community. It 
is all well enough to theorize about the lumber dealer being the first 
one for people to go for consultation on building matters. It all looks 
well in print and sounds well in a convention talk, but the practical 
fact is, a dealer, in order to make good in this regard has got to have 
something else besides a lot of plan books and blue prints to show the 
people, for building houses and barns is but one part of the building 


We are sure that at one time or another every retail lumber 
dealer has had trouble with keeping his books, in making up his 
balance sheet at the end of the quarter, or the year, or whenever 
that is necessary. Have you? Yes? The Western Lumberman 
Tell us your 
It is all confidential and the beauty 
That’s service, isn’t it? 


is in a position to be of real assistance to you then. 
troubles and we'll help you. 
of it all is it costs you not a cent. 
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business that requires materials. I am speaking, of course, of the 
average country dealer who has no regular architect to consult or 
employ to make plans for prospective customers. ‘his class of dealers 
who are without this knowledge spoken of will have to fall 
back on the building contractor for the information they do 
not possess. When they have to do this they are about in the same 
position as they were before they assumed to be a building adviser. 
I want to see a good plan book system in every country yard, but I 
desire also, that, backing this up, the dealer possess all the necessary 
knowledge of building construction ard repairing ‘as will substantiate 
the claim for being equipped to give estimates on anything in the build- 
ing line, for, with only a lot of plans and pictures, he is only half fitted 
to make good his claim. The time has been when this kind of know- 
ledge was not considered particularly necessary for a dealer, but 
with the progressive changes now going on in the retail lumber busi- 
ness it is practically essential, especially for the live yard manager 
who has an ambition for advancement. For with a good working 
knowledge of plans and details of building construction, he can, with 
confidence, fill the positions with the highest salaries. In fact, such 
positions are on the lookout for men of this class of ability. 


There is Another Reason 


_ There is anéther reason why this technical knowledge is coming to 
be more essential for the lumber dealer to know and that is the im- 
proved character and the better class of houses and country buildings 
in general that eventually will take the place of those of the old regime. 
Judging by what one sees now in passing over the country, it looks 
as though the change will be a long time coming. But here and there, 
all over the country, you may see dwelling houses that would be cred- 
itable on the boulevards of a large city. In some little towns of a 
thousand people there is at least one residence costing from $25,000 to 
$50,000, and I know of one town of this size where a wealthy banker- 
farmer put in $75,000 for a residence. He told me he expected to live 
the rest of his life in that town and as he could afford it he thought 
he might as well have as good a house there as he would if he lived in 
a city. 
As farming becomes more of a profitable business, the younger 
generation are going to stay on the farms, but they or their families 
are not going to be satisfied with the old architecture and facilities 


The idea of the plan service department of the Western Lum- 
berman is to assist the small country dealers to get new business; 


to keep that which he has and to make satisfied the customers for 
whom he is erecting new homes and farm buildings. 


of the pioneer days. The new farm education, which is spreading, and 
the means to have more of what this education will stimulate, will 
result in a new order of farm building in general. It used to be, and 
doubtless: is very much the same now, that when a better dwelling 
or business building than ordinary was to be erected in the town an 
architect from the city was consulted in the matter of drawing plans 
and specifications and very often the contract was let to a city con- 
tractor who brought his own skilled workmen to do the job, hiring 
a few town carpenters so as to modify criticism and the usual ill-feel- 
ing resulting from getting outside contractors ta do the work. The 
fact was that the average small town contractor could not work from 
an architect’s plans and do the work as it should be done. Now, all 
this gave an opportunity for the outside contractor to get figures on 
his materials from parties in the city where he lived, and it was fre- 
quently the case that he bought the bulk of his stuff from them and 


shipped it out to the job and the local dealers were beaten out of that - 


much business. 
Are Not Up to the Work 


I am of the opinion that country contractors and workmen in the 
building trades are not any better now than in times past. In fact, 
I don’t think they will average as good, for the reason that most of 
the country carpenters now have “picked up” the trade from working 
in the small towns and know little else than that the common class 
of work has tought them, whereas, many of the old time carpenters 
had served an apprenticeship at the trade and knew considerable of 
the technical part of it. This was more apt to be the case with those 
who had learned their trade in a foreign country, and these consti- 
tute to-day our best class of workmen. 


I have gone on to some length to illustrate the reasons why it is 
becoming more essential for the country town dealer to possess him- 
self with more of the technical knowledge of building than has hither- 
to been considered necessary. Knowledge of lumber and building ma- 
terials by the dealer means also the knowing how to use them. If he 
aims to be the local authority on such matters he must prepare to 
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qualify himself to sustain it. In endeavoring to fill this position 
will no doubt encounter more or less opposition from the local mi 
chanics who wish to be considered as contractors. There are fe 
more pig-headed individuals than the average country carpen er 
matters pertaining to his trade. He has been in the habit of buil 
ing a certain class and style of buildings, and it is difficult to g t hi 
to make a change because he would have to be at the trouble to lea 
something different. Therefore, he resents any departure from wh 
he has learned to do. 


The farmer is criticized for continuing to build the same olc 
of houses and farm buildings, whereas, the real fault has been 
country contractors, and especially with that species of carper 
specializes, so to speak, in putting up farm buildings, and v 
the day, which the farmer thinks is cheaper than to let the. 
to a town contractor. These workmen naturally object to hay 
thing to do with a set of plans, because they don’t understand t 
and there might be something in them they would not know 10 
do. Then again, he doesn’t want anyone else advising his | em 
He wants to do all that and “nurse the job” along so as to gt 
can out of it. These farm carpenters also are the hardest fo. 
ber dealers to get along with. They want the best lumber ir 
irrespective of what the dealer has figured on. They will s 
after it gets out on the job and send back what doesn’t suit th 
farmer gives them leave to be the judge of everything # 
out on the bill, and the dealer who humors their demands 
better chance of getting the business, for they act as 
the farmer and he depends on them to look out for his inte a 
the interests of both are to get all they can out of the lumb ri ‘ 


The town contractor considers that he is rightful au 
building matters and he wants people to consider him wl 
going to build. Therefore he resents any assumption of such at 
on the part of the dealer. He wants to impose his own p 
prospective builder because the work on them is what he 
fore and therefore understands better than what are made o 
plan book by a regular architect. He wants, too, to have the 
to furnish all the materials so he can have his profit on them 
to have a string on the lumber dealers and keep them do 
only the selling of the materials and bidding against ez 
the sale and thereby putting money in his pocket that 1 
longs to the lumberman. k 


From time immemorial lumber dealers have been, in a Wa 
ject to the men who put the materials they sell into a buildi: 
have depended on these people to help them in getting | bus 
keep them posted on prospective building. So, when 
change towards assuming to be the first authority on — 
take the place heretofore held by the carpenters and conti 
must expect to meet the opposition of those they have ‘rep 
this will require a new adjustment in the relations betw 
which I will have something to say in a future article. 


Why a Lumber Silo? 


The silo originatedin the southern part of Europe sor 
vious to 1845, and there are five or six still standing, nat 
stant service and are made of wood. 


To make a stone or conerete silo it takes more time, 
and costs four times the amount of money to make it 2 
an ordinary wood silo. 


acetic acid. f 
Acetic acid is very much stronger than lactic ‘add an 
containing much of it is what i is ordinarily considered sour : 


side and is evaporated, eS a dry or hard i cneiiaaee 


When the silo absorbs the water and remains in a damp cond 
one of the most dangerous of poisons is formed (Poison Mold). — 
The material of the walls must be built so that it will abso: 
little moisture as possible. 
The wall absorbing no moisture will, of course, not admit a 
The admission of air or the absorption of moisture has killed t h 
sands of cattle. 
Silage keeps best against wood and nothing is lost sone 
edges. 
Silage is very ‘palatable like other succulent feeds, and has a bend 
ficial effect upon the digestive organs. - 
More stock can be kept on a given area of land when silage is the 
basis of their ration. “Sa 
It’s your duty to acquaint yourself with the merits and demerits 
of all the different kinds of silos and to insist upon the right way. 


ou 


To Our Retail Readers 


d you read carefully through the last issue of the Western 
iberman. which contained the announcement of the establishment 
ir Retailers’ Plan Service Department? If so, did you realize the 
of the service that we are offering you? Already we have 
eral orders for our plans, one coming from Northern Sas- 
an from a dealer who has a customer thinking of making 
use larger. This live dealer wrote to us giving the proposed 
9 the addition with the request to rush him plans and bill of 
This order came in on a Thursday and preliminary plans 
iled to him for approval by the following Monday mail. That’s 
ce, isn’t it? You are entitled to the same service and we want 
avail yourselves of our Architectural Department and do not 
at we have a questions and answers section wherein any 
m relating to your work at the retail yard is answered by ex- 
the retail trade—by men who have made their business a 
by the application of up-to-date methods. Profit by their 
The chance is yours for the asking. 

ive us a trial and see whether we cannot help you to land that 
der. Our co-operation is especially valuable to you when 
mp up against outside competition. Here is where expert 
_ advice is invaluable. Remember the other fellow has se- 


you use to best advantage all the levers that are placed 
ands to make the most of the business offering in your 


d to come; the success of the present day farmer is linked up 
them. Therefore, Mr. Retail Lumber Dealer, get busy and make 
plans to secure this new business. We are dong our best to 
you. If you don’t hustle and interest the farmer NOW the other 
y will and you will be sorry that you did not put your ear to 
d to hear which way events were drifting. 

vant your criticism, suggestions and help. Have you built 
arn, a home for the farmer, have you struck any particular 
Or come across any peculiar happening in the operation of 
yard that you would like to relate? If so, send it along. You 
the other retailers would like to know what you have done, and 
uld profit by knowing what they have accomplished. This is 
yn. May we have yours? See where it comes in helpful 


easons Why a Retail Lumberman Should 
Handle a Silo 


ent, recommended a silo for every farm where there is stock. 
use, the silo, no longer an experiment, has become a farm 
secause, there are 56,000 in Wisconsin, 10,000 in Michigan, 16,000 

innesota and over 330,000 in the United States now in use. Of 
latter number 25 per cent. have been built in the last three years, 
g the rapidly growing demand for silos. 
ecause, by selling a farmer a silo you can help him save and 
ke money, thereby securing “a best customer.” ‘ 
Because, authorities say silage like alfalfa is good feed for all 
tock : Cattle, horses, swine, sheep, poultry, etc. 
Because, ensilage doubles the feeding value of crops; a scientific 
no farmer in your community can gainsay. : 
A retail lumber dealer not properly equipped to serve his trade 
1 plans to show the various buildings and building additions into 
ch he desires to, or is able to convert his stock of building material, 
mewhat like unto a ship without a rudder, but very much more 
unto a tailor without patterns—Gulf Coast Lumberman. 

sa mighty fine feeling to be able to walk past a neat, attractive, 
ortable little HOME, with the lights lit, and the family—father, 
er and the kiddies—safe, happy, comfortable, and to think “I 
a hand in doing that.” 

Fel 
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The Retailers’ Plan Service Department 
| _ The Western Lumberman, in its Work of Co-operating with the Western Retailers in the ‘‘Better | 
Building’? Movement, Establishes a Plan Service Department for all its Readers—Complete Work- 


ing Drawings will be Supplied at Nominal Cost—Idea is to Better Serve Dealers—Knotty 
Problems Solved Free of Cost in ‘‘Question and Answer’’ Section— Your Co-operation is Wanted 


An Excellent Bungalow for the Prairies 


The Broad Lines of the Western Bungalow Harmonize with the 
Surrounding Prairie More Readily than the Square Type of 
Two-Storey House — The Architectural Editor Describes 
Herewith the Layout and Constructional Features of 
' Such a Bungalow — Designed by the Architec- 

tural Editor of the Western Lumberman 


Here is a very home-like dwelling of the Western bungalow type, 
whose broad low lines harmonize with the surrounding prairie more 
readily than the square type two storey house. 


What the Plans Show 


The floor plans show a very desirable arrangement of the interior 
along modern lines. The entire front of the house is given up to a 
large living room and dining room. The interesting features of these 
rooms are the fireplace with built-in bookcases on each side and the 
window seats under the wide triple windows. ‘These seats materially 
help the general decorative scheme and take the place of chairs to 
a large extent. 

A real bungalow should have a large spacious verandah. A very 
valuable feature of this plan is the wide inviting screened verandah, 


An excellent bungalow home for Western Canada that has many features which 
appeal to the housewife. Designed by the Architectural Department 
of the Western Lumberman 


which is the full width of the house, providing ample space for porch 
furniture and large enough for use as an outdoor living room. 
The kitchen is well placed and is just the right size for easy 


housekeeping. A good pantry with plenty of cupboard accommodation, 
separates the dinitfg room and kitchen. 


- A New Contrivance that Pleases 


Notice the grade entrance at the rear leading to the stairs going 
both down to the basement and up to the kitchen. With this arrange- 
ment, the ashes from the furnace are not taken through the kitchen— 
a fault that is to be found in a great many houses. 

A bedroom with two large cupboards is provided on this floor. 

From the central hall a stair leads to the second storey, where 
three bedrooms of good size are provided. f 


Exterior Design Shows Hospitality 


The exterior design of this bungalow home carried with it a feel- 
ing of hospitality and homeliness. 


The second storey portion of the gables is covered with shingles 
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The ground floor plan shows an admirable layout for this bungalow 


stained a warm brown color, the lower storey being sided with 
novelty siding painted white. 

The outside wall construction is of the usual thickness, viz., 74 
inches, two dead air spaces being provided. 

Complete Working Drawings May be Obtained 

Complete working drawings and a detailed bill of material for 
this very attractive home can be obtained for only $5. When order- 
ing ask for Design No. 521. 

x * * 

Here is a home that should interest every farmer and even every 
city dweller in Western Canada. Its attractiveness is unique; its 
cost is reasonable, and it has a special appeal that will make a big 
hit ,with the women folk. Show this issue of the Western Lumber- 
man to your farmer friends as well as to your friends in the home town. 

Don’t forget to write to our Architectural Editor, at 911 Electric 
Railway Building, Winnipeg, whenever you strike a snag. It does 
not matter what phase of your business you are puzzled with. Write 
us and we will secure for you expert advice of men who have had 
the experience and who have learned their lesson via the hard school 
of practical experience.—Retail Editor. 


Retailers Should Be Salesmen 


Perhaps no better exemplification of the evolution of the retail 
lumber dealer from a very indifferent merchant to that of the highest 
type of salesman and a master of the intelligent distribution was ever 
presented than at the recent meeting of the Sacramento Valley Lum- 
bermen’s Club held at Sacramento. One speaker after another illumin- 
ated the field of opportunity for the supremacy of the local dealer as 
against the keen and versatile genius of the mail order firms with 
their ready-cut houses. The keynote of the conference was service— 
not price. The ultimate consumer was the man to be courted and 
won. In the final analysis the consumer is king to whom every mer- 
chant must bow if he would succeed. For a time the idea was pro- 
mulgated with considerable acidity that the retail lumber dealer was 
in a different class from that of other merchants and that the retail- 
ing of lumber was essentially different from that of other commodi- 
ties. This idea has been exploded and the live mail order competitor 
is responsible to a very large degree for its abolition. The idea did 


Cg To a 
Altre lol Ts ich ta 
cz —ka 


The second floor plan, too, contains many features of interest — a 
r ral 


not stand long on the order of going when the sharp thrust of com 
petition entered the vitals of the home field and took the busines 
from under the very nose of the local dealer. In the one case, the 
imagination was aroused and the desire for a home was vividly pot 
trayed. In the other case, the local-dealer was only selling bo 
His yard and general surroundings were often as unattractive 
his brain lacked initative and the quickening pulse and apprecia 
anticipation of a real merchant. He belonged to the age when lum 
was bought. , Now it must be sold. He has seen the light. Hence 
forth he goes forward as a real merchant, not a peddler of boards. 


You cannot make a farmer build that implement shed he ne 
just by THINKING he ought to build it. You’ve got to CONVINCE 
HIM that he needs it. er ee 


hed 
+ 


Last autumn they sold the bungalow and bought an auto. 
they have sold the auto for enough to rent the bungalow for a 
months. Some system, eh? ' 


Nearly all the high school girls are now graduating with th 
gree of M. F., which means mistress of fudge, not one in a thou 
knows how to build an edible biscuit. eee 


Have you ever met the farmer who said to you, I want to 
build a new house, now about what do you think the cost of this 
house will be? (Produces rough sketch). Haven’t you been a 
floored and said I will get that for you in a few days? In the Be 
meantime the farmer has got a price from outside sources that i 
has beat yours to a frazzle? Yes? Well, when you come across — 
a prospective customer like that, let our plan service department 
help you. We will not lose the customer for you. Did you read — 
in the last issue of the Western Lumberman about the dealer who 
sold a house against severe outside competition? Let us prove to 

» you that you can do the same. Our motto is Better and Cheaper 

Homes. 


_ The Retail Editor of the Western Lumberman, at the request of 
fr. W. D. Moore of Morden, Man., made a trip to that town during 
st of July with a view of obtaining some first hand information 
ding the development of silos as a means of assisting the farm- 
the West to swell their profits by going in for mixed farming. 
‘many enquiries have been receiv ed by the Western Lumber- 
ce the publication of an editorial article entitled, “A Silo That 
m which was described a new all-wooden silo being erected 
oba by that well-known and progressive retail lumberman, 
=a) Moore, of Morden, that we believed it to be in the best 
of our retail readers to see for ourselves exactly what were 
intages of this particular silo. 

y Moore very kindly drove the Retail Editor to about six farms 
territory where silos are being erected. Photographs were 
owing the different stages of construction. 


; 


Farmers Are Enthusiastic 


e farmers of this district are most enthusiastic regarding the 
Ries silo and as its cost has been almost cut in half and yet 
Seach lumber is used, it is destined to play a prominent part 
1e akure of the retail river trade of the Prairie Provinces. 


Retailers Must Boost Saving Campaign 


ny | difficulties confront the retail lumber trade at the present 
he car shortage is still serious; the labor problem is undim- 
while costs are mounting steadily higher. Faced by these 
aere is more reason than ever before for individual and united 
push aside the obstacles in the path of progress, and we be- 
the newest era of retail merchandising in Western Canada 
of pushing the sale of silos. The lumber dealers must seize 
ortunities even more eagerly than in the past. For dealers, 
y in small country towns, the time is ripe to push the sale 
. The value of the silo to economize feed has been demon- 
yond question. One acre of corn silage has a feeding value 
om four to six acres of pasture. One acre can be planted 
nd the others used to grow other crops. Waste, wherever 
iust be stopped, and especially on the farm. Here then, is 
ly a business opportunity for the. retail lumbermen, but a 
duty which you owe to your country. The Western Lum- 
will help you in every way it can in this matter. 


Characteristics of All-Wood Silo 


object of our visit to Morden was to see for ourselves a 
er construction. The writer was struck by the simplicity of 
method of construction. This silo is easily erected; needs no 
elp; costs only about $250; requires no hardware except 
very durable; has a thickness of four inches; is made en- 
umber; uses up six foot stuff that always gets piled up 

e mill and so is a good way to get rid of it for the manu- 


Biows a silo well under con- 
ion in -Southern Manitoba. 
is silo used between 5,000 and 
00 feet of lumber and costs ap- 
1 yee $10 per foot. 


do the building of this silo. It does 
away with skilled labor and hard- 
ware. Note how the corners over- 
lap. 


Fig. 2 shows how the farm hands can Fig. 3 shows an economical cattle shed 
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Me racteristics of the Silo That Sells 


Retail Editor of Western Lumberman Makes Tour of Several Farms Where the All-Wood Silo is Being 
Constructed—Retailers Have a Powerful Lever for New Business by Advocating the Erection 
of this Silo on the Farms in their Territories—Its Constructional Features Outlined 


facturers. This last factor makes it always an easy length of lum- 
ber to secure from the mill. It will be seen, therefore, that the new 
silo is a boon for the farmer, retailer and manufacturer. 

The new silo has nine sides, the circumference being 16 feet. It 
is built of 2 x 4—6 ft. bevelled at each end and can either have a 
concrete foundation or be laid right on the ground, but we recom- 
mend that the foundation be laid in concrete. 


The method of construction is as follows: The retailer supplies 
the farmer with a stock of scantling 2 x 4—6 ft., and a keg of nails. 
That is all the materials required. The site is laid out in octagonal 
shape measured into the lengths of the scantling, which are either 
cut into the required lengths by the mill or at the. yard. (Mr. Moore 
cuts quite a lot of lumber for silo purposes at his Morden yard). The 
scantling is laid one upon the other horizontally as may be seen by 
referring to illustrations Nos. 2 and 4. The corners overlap and fit 
into each other as may be seen in the second illustration. Nails are 
then driven through the scantling at distances of about one foot apart, 
one nail going through two and a half scantling. Thus the silo is 
built up, side by side, until any desired height has been reached. For 
instance, a farmer may desire only to build a ten foot silo the first year. 
The next year it is an easy matter to add another ten-foot to the silo, 
all that is required being a further supply of scantling and nails, and 
the same process of construction is proceeded with until the desired 
height is attained. 


Doors are erected in one side of the silo, large enough to admit a 
man (see Fig. 4). The doors are merely cut out of the cribbing of 
any size opening that the builder may wish, but it is advisable to 
cut these doors on a bevel from the inside of the silo. 

The silo we visited at A. L. Shore’s farm at Morden was 16 feet 
in circumference, and was about 9 feet high at the time of our inspec- 
tion. The foundation was just laid on the ground and the farm boys 
were doing the building work themselves, thus doing away with 
skilled labor. This is a very important, point to the selling talk of 
the retailers. Remember it is a very easy silo to erect; is cheap; dur- 
able and uses more lumber than any other silo on the market. That 
is what you want to keep in mind. 


The horizontal silo does away. with the iron cross bands. and 
all the hardware except the nails and cuts its price from anywhere 
around 25 to 35 per cent. In the all-wood silo there are from 5,000 
to 6,000 feet of lumber required and 3% kegs of nails. The cost of 
this form of silo is approximately $10 per foot. An extra feature of 
the new wood silo is that the length of lumber is easily secured from 
the mills. This, too, is a very important feature to remember. 


The silo under construction at the farm of John A. Scott was also 


16 feet in circumference, but had a concrete foundation, one foot deep. 


The floor of this silo will be two inches of concrete with another 
coat to make it smooth. We reproduce herewith a photograph of the 


Fig. 4 shows the interior of one of the 
silos being constructed in Southern 
Manitoba. Note the holes cut out 
of the cribbing for the doors. 


built for a farmer that is pleased 
with the results. It cost only $200. 
Standing near the door is W. D. 
Moore, of Morden, Man. 
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Scott silo under construction, showing the boys working on it when 
we arrived. (Fig. 1). 

There are quite a number of silos being erected in the Morden 
district owing to the activities of Mr. Moore. In the winter time he 
shows motion pictures in the country school houses, depicting the 
constructional features of these silos, and their value to the farmers. 
It is his idea to’again plan another campaign of this nature this win- 
ter. “It is the very best of advertising | can get in my district,” said 
Mr. Moore to the Western Lumberman. 

The crops were in splendid shape according to the farmers of the 
Morden district. All that was required was some heat, and since then 
we have experienced 90 in the shade, which surely is hot enough for 
any eld crop, so we presume that Southern Manitoba will again have a 
prosperous fall with the prospect of still more silos being constructed 
by its farmers. 

At one farm we visited, that owned by Dave Allison, we saw a 
second crop of alfalfa 20 inches in height, with a third crop being 
anticipated. 

An Economical Cattle Shed 


A change from silo construction was the farm of J. Henderson. Mr. 
Moore has just persuaded this farmer to erect a silo after many very 
hard talks. Some time ago, Mr. Moore sold Mr. Henderson the lum- 
ber for a cattle shed which is roomy and well built and yet cost only 
$200. As the farmer said to us: “It is the cheapest building I have 
ever seen and very serviceable, tog.” The shed is 60 feet long by 
28 feet wide (see Fig. 3), with a manger about 3 feet wide running 
from end to end in the middle of the interior of the barn. The barn is 
subdivided into five rooms. At the bottom end of the barn there will 
be erected a new all-wood silo. Here is a building any dealer can 
interest his farm clients with. Our architectural department will fur- 
nish complete working drawings and bill of material for this shed to 
any retailer that is interested. 

We were just preparing to leave Morden when that congenial 
representative of the Brunette Sawmills Co., Ltd., Mr. Harry Springate, 
of Winnipeg, came along and drove us home, via Carman, some 75 odd 
miles. Mr. Springate is another enthusiastic booster for the silo, 
and on the first of August will carry his new ideas to the G. Barr 
Lumber Company at Shaunayon, Sask., where he has acquired an 
interest in the firm. 


Questions and Answers 


In this section of the Western Lumberman we will publish without 
charge to the querist replies to questions of any kind within our scope, 


relating to building problems, plan reading, estimating, bookkeeping, 
advertising, buying and selling problems, etc. Names of querists will 
not be published unless requested. i 


Openings in Estimating Plaster Work 


W. D., Moose Jaw, writes as follows: “We have a customer who 
disputes the amount of plastering he is being charged for by his 
contractor and claims that the door and window openings should not 
be included when figuring the quantity of plastering done. 
advise us what is the usual ee regarding openings when esti- 
mating plastering. 

As a general rule plasterers make no deduction for ordinary 
doors and window openings. When the openings are 60 square feet 
and over in area only half the opening is included in the amount of 
plaster to be done. 

* * * 
Estimating Seating Capacity of Hall 

Good Manager, Edmonton, writes that he has made a rough sketch 
of a floor plan for a village hall to be built in a rural district and the 
committee has asked him to state the seating capacity of the assembly 
hall. Please tell me how to estimate this. I may say that I intend 
having your plan department make the complete working drawings 
of this building. 

The approximate seating capacity of an assembly hall may be 
determined by allowing 6 square feet of floor space to each seat. This 
allows for aisles and platform. ‘The actual seating capacity, however, 
can only be determined by accurately drawing the seats and aisles 
on the floor plan and counting the number of chairs. For an approxi- 
mate estimate the allowance stated above will be exact enough. 

What is the Colonial Style of Architecture? 


Subscriber, Saskatoon, writes thus: “In order to be able to talk 
more intelligently to my customers regarding the Colonial style of 
architecture, | would appreciate some information about the origin, 
etc., of this style from the Architectural Editor. 

The Colonial style of architecture originated with the English 
colonists of the British Settlements in America, previous to 1776. It 
is a modification of the style prevailing in England at that time and 
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which was known as the Georgian style. Some of the disti 
characteristics are the tall round columns, small paigthntaes 
metrically placed windows. Colonial houses are usually broa 
a hall in the-centre and rooms on both sides, the parlor anc 
rooms on one side and the dining room and kitchen on the o 
Yours for more enquiries, i 

Architectural Editor, Western Lumber of 

July 29th, 1917, Winnipeg, Man. oe 
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Winnipeg Lumbermen Play Ball “ 


The rattling of bones and the clanking of chains. al 

The ghost of Charles Chaplin, accompanied by a numb er ( 
satellites in the shape of terrific boners, haunted Charlie Me I 
baseball lot at Winnipeg on July 26th, when the lumber ‘men 
nipeg, known as the Hoo Hoos, held their annual pill-wal 
ing and staged their weirdest, wildest and woolliest ba: 
ever witnessed in Canada or Chile before a crowd that » 
that conclusive evidence was right there for any casuz 
no Northern League game was being played. Seve 
comedy, garnished with hundreds of errors that put 
man’s bone column completely in the shade, occupie 

contenders for the fruits of victory being the Retail 

the Wholesale Wumpuses. The Retailers, whose 
Piece or a Carload,” deemed the latter order preteen 
the goods, swamping their wobbly opponents by th 
26-4. 

In the seven innings that the weird and wonde erful t 
the Retailers connected for over thirty safe hits and 
scoreless in the fifth and seventh reels, when two 
and two easy outs at first accounted for the three ou 
was the Wholesalers’ pitching choice at the rise of 
232 rabid fans saw this worthy nicked for eight r 
regime in act one. McDonald next entered the box 
shorter than that of Czar Nick’s son and heir. Fi 
Wholesalers’ last hope, was pressed into service and chi 
of the box, finishing the game for the Wumpusses, ut 
ning was enough for the Retailers, exactly 13 runs | 


eighty-three electrified peanut-prodders saw Pitcher Lei 
the Wholesalers hitless in their turn at bat, while ir : 
the Retailers annexed three more runs, only stell 
Fuller preventing them from hammering the pill 
Wholesale heaver’s support was as uncertain as 
ust. The Wumpuses broke their duck in the se 
following this up with another run in the prc to t 
fans. ne 

The Wholesalers demonstrated the wood den 
sortment of costly errors in reels number three 
the Retailers to bring in nine more runs, to the “Pi 
zled fans. The Rumpuses brought in one more run 
make the score 26-2, and the 53 fans yelled with ge 
the Wholesale crew ‘tallied twice in their turn at the wi 
their total up to four. The seventh and last inning was s 
game officially ending at that stage, although the 
merchants entertained the 19 fans in the grandsta 
nings of up-to-date comedy. Leistiscow’s heayin 
was a feature of the game, ten strike-outs being cre 
curve-dispenser. 

Ice cream cones and lemonade were iicpegeem meee 
ly-in-stalled stands, everybody patronizing them. _Ten | 
mission was allowed between each inning, so that th 
best English style, could partake of a little stimu 
at the free stand. 3 

Brother Tomlinson had the pleasing job of um a 


Our Prices 


Blue print preliminary sketch for a barn .. 
Bill of material 
Complete working drawings 


Detals 22a. : 
Preliminary. sketch for ; a . house 
Bill of material . oh sigh iat) = See, ea 
Complete working Meee & ave pated) aie rege 
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These prices ah clades one set. oo blue print inde and © 
one copy of bill of material, mailed postage paid. ‘Addi- 
tional sets of plans cost the nominal sum of $1 each. Paste Be 
this list on your desk for future reference. 
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a! " have just closed out another year’s business, and most of us 
e - at all satisfied with the results. We have worked hard, bought 

e, paid strict attention to business, and have added to the cost of 
materials we have sold what footed like a sum that would net a 
ofit at the end of the year. Our selling prices must be high, for 
mpetitor frequently takes contracts away from us at lower prices 
ve quote, and yet he seems prosperous. Something is wrong, and 
seem to figure out just what it is. 
Federal Trades ‘Commission of the United States has just 
an investigation covering the past year of 260,000 concerns 
‘manufacturing and mercantile business, with the result 
find that 200,000 concerns were just eking out an existence, 
them- didn’t earn a cent, and only a very small percentage 
$5,000. They also find that 10 per cent. know their actual 
r cent. estimate them, and that 50 per cent. have no method 
mining them at all. 
ess conditions have become more complex as competition 
ed, so that it is no longer possible to conduct it in the same 
ard way. The dealer must be satisfied with small or no 
all, or adapt himself to present conditions to reap the benefit 
and investment that it is necessary to put into his busi- 
Whe 1 business was done on the old plan of adding to the invoice 

materials a good, healthy sum to arrive at a selling price, the 
the end of the year was satisfactory, but motor truck deliver- 
ee of, a good team of horses could be bought for less 


ane bayer pedcnded largely on the individual Pah uch 
for the fairness of the price he paid. Conditions have 
et many of us are still following the old method of adding to 
materials what looks like an “adequate sum to arrive at a 


ess that it is costing more to handle goods, and we have 
larger sum than we ought to add. The trouble is that we 
poor guessers or we wouldn’ t be in the lumber business. 
ae down i in Wall Street and getting rich. 


lealers I find that ee are a lot of them all over the country 

i come to the conclusion that some other method of arriving 
ig price other than guessing must be arrived at to enable them 
in the business. 


ing at prices a dangerous business. - 
h a Hts gore must bear its pone on of all the expenses ofa 


‘are thousands of merchants ane are selling their goods at 
mat do not cover their actual cost. Some of their goods are 
ed by the guess method, below cost; some at a price which 
ir profit, and some few items at a large profit. The result at 
| the year depends upon the sale of the highly-priced goods, 
il result i is disappointing. 
ruinous competition incident to price cutting would be 
a general and careful study were made of all the elements 
into the cost of doing business. Such a study would bring 
lot of small costs which mount up in a year’s business to an 
sum, but which are not discernible by casual observation. 
item of cost that is not usually visible to the naked eye, and 


nd the depreciation that is incident to it. 

he following i is a list of items, with some others, that go to make 
‘head expenses, a proportion of the total of which should. be 
by each article sold: Salaries and wages, including your own; 
ss accounts; general expenses, made up of postage, stationery, 
re, office supplies, heat, light, power, telephone, insurance, law- 
a ees, automobile repairs, and minor repairs of all kinds; interest, 
wed money, on accounts past due and notes payable; dis- 
or cash, for allowances made in the settlement of accounts; 
rtising in its many: forms, including legitimate, charity, pro- 
: etc.; ; cartage, feed or fuel, repairs and depreciation; freight, 
g small items not chargeable to merchandise account, and 
a, car service; depreciation, of buildings, equipment, real 


is very much underestimated, is an over-stock, the cost of carry-- 
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pense of Doing Business—How It Affects Profits 


By Morton T. Brewster 


the time it takes or the money it costs to get an accountant:to do it 
for them, or on account of indifference. 

Some workable plan that is fairly accurate has to be devised that 
we can all use without the aid of accountants, and without costing us 
much, in time or money—a method that is fool-proof and automatic. 


. This is simpler than you might suppose, as such a method can be 
worked out very easily if we keep books at all. 


There are three ways of getting at overhead cost so as to appor- 
tion it among the articles sold. The first is complicated and requires 
a lot of statistics, and consists in figuring the actual cost to handle a 
particular article by taking the invoice cost and adding to it the exact 
proportions of each item contained in the overhead charge, as applied 
to that particular article. 

The second method is by computing the percentage of overhead 
on invoice cost, which is easier to do than the first, but not as practi- 
cal as the third, which is to compute the percentage of overhead on 
the selling price. 

By dividing the total amount of your yearly expenses by the total 
sales you arrive at a percentage of the sales that it has cost to do busi- 
ness. 

By personal eiquiry I find that this percentage ranges from 18 to 
24. With a large majority of dealers it is 20. 

In percentage, then, 100 per cent. represents the selling price, 
which is made up of 20 per cent. overhead, and the percentage of pro- 
fit, which most dealers place at 10 per cent. as being a fair profit, and 
the cost of the goods. 

Out of each dollar’s worth of goods that you sell 20c is over- 
head, 10c is profit, and 7Oc is the cost. 

To find the selling price we simply divide the cost of the article 
by the percentage of cost—in this case 70 per cent.—to find the selling 
price. 

For example, a thousand feet of lumber costs, say $28, We don’t 
know what the selling price should be, but the gross profit is 30 per 
cent. Therefore, the cost, $28, divided by the percentage of cost, 70 
per cent., gives $40, or 43 per cent. added to the cost. It takes 25 per 
cent. added to the cost to break even, and an extra 18 per cent. to get 
a 10 per cent. profit. 

Now, a lot of you dealers | are mentally shaking your heads at 


what appears to you as extravagant ideas as to profits, when repre- 


sented by 43 per cent., and you are not going to be convinced right off 
sare by adding 43 per cent. to cost, nets you only 10 per cent. on the 
sale 
Know your costs. 
get around a table with some food on it. Get acquainted, and you will 
be surprised to find that your competitor is a fine fellow, and that he 
is after the same thing that you are—profits. 
The trouble is that he hasn’t had confidence in you, nor you in 
him, and that the only way to get business is by cutting prices. 
‘When you both realize that it is absolutely necessary to get a 
certain percentage above invoice cost to make a profit, and you are 
‘both thoroughly satisfied what that percentage is, there will be no in- 
,centive left to cut prices, and you will both realize that you will have 
to get more money for your goods if you expect to stay in business 
and bea help to your community. 


Logging Camp Dishwater An Asset 


Lieut. Gordon B. Black, formerly of the Western Lumberman 
staff, Vancouver, was recently promoted from the Canadian head- 
quarters staff at Shorncliffe to the position of assistant to the Director 
of Timber Operations in Great Britain and Scotland, with the rank of 
Captain, which was conferred in recognition of the high efficiency 
introduced by him in the task of supplying the needs of the various 
Canadian hospitals i in England. Capt. Black writes that the conserva- 
tion of food in the foresters’ camps in England and Scotland is a live 
issue, as instanced by the fact that a new arrival was sent to the 
guard house for twenty days for throwing aw ay a “hunk” of bread 
instead of placing it in the receptacle provided for food remnants. As 
a further instance of the saving methods in vogue, Capt. Black notes 
that the dishwater in all forester dining camps is skimmed twice. The 
grease thus saved is sold to the Imperial Munitions Board each week, 
the monthly revenue amounting to a handsome total. Captain Black 
enlisted as a private in the Army Servicce Corps in the fall of 1914, 
and went overseas about Christmas of that year with the intention 
of exchanging into an Irish regiment on arrival in England. Soon 
after landing he came under the eye of Adjutant- General A. D. Mc- 
Rae, former general manager of the Canadian Western Lumber Com- 
pany, Limited, Fraser Mills, who promptly annexed him for office 
duties at headquarters, with the result that promotion quickly followed. 
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Review of the Prairie Lumber Trade 


During the last two weeks the prospects of a fair crop in Western 
Canada have greately increased. Rains and warm weather have made 
up for the ground lost earlier in the summer, and while it is not an- 
ticipated that any bumper crop will be gathered this year, yet it is the 
general concensus of opinion that there will be a crop that will reach 
almost to the average. Some time ago the Retail Editor of the West- 
ern Lumberman visited Morden, Man., where he had occasion to in- 
terview several farmers of that district. None of them had any com- 
plaint to lodge regarding the crops, and they were of the opinion that 
with some more rain and heat, fairly good crops would accrue, Since 
visiting Morden, quite a lot of rain has fallen accompanied by terrific 
heat. Further West, rains have been general, which has given the 
farmers every reason for optimism. 

The better crop reports have been a stimulant to the retail busi- 
ness. During June it was somewhat quieter than usual, owing to the 
poor crop reports that were being circulated, but now that everything 
looks so very much better, yard managers are placing heavily in an- 
ticipation of a large Fall building program of the farmers, and we 
believe they are right in so doing. There is every reason to expect 
the farmers will build this year. The crops of last year put them on 
their feet, and with an average crop this year at the enhanced prices 
obtaining, and with the increased activity in live-stock which most 
farmers seem to be going in for, there is every reason to expect that 
the farmers will, again this year, have a nice little surplus after meet- 
ing all expenses. 

In this connection it is well for the retail lumber dealer to keep 
in mind the essential facts that are necessary to obtain new business. 
First and foremost, can you read plans, and give an intelligent answer 
to your customer regarding his building plans? The retail lumber 
business in Western Canada is demanding more and more that the 
retailer be a builder as well as a lumberman. He must be the building 
thinking department of his community and if you fail in this the result 
‘will be that the building trade of your district will go elsewhere. The 
Western Lumberman, realizing the importance of assisting the retail 
trade, established in the July issue a special plan service department, 
which: we hope you have all studied. In it we will solve all your 
problems. We secure expert advice from men who have been in the 
retail business for years, from men who have succeeded in business by 
overcoming obstacles. Let us try and solve your difficulties. Should 
your customer require a new home, have him make a rough drawing 
of what he wants and tell him you will have your OWN plan service 
department prepare working drawings and figure out for him a bill 
of material. We will complete this for you WITHIN FIVE DAYS 
and print upon the plans that they come from your OWN plan ser- 
_ vice department. Again, any building problem that you run up 
against and that you cannot solve, write in to us and an answer will 
IMMEDIATELY be mailed to you. 

In conversation with a well-known Winnipeg wholesale lumber- 
man, we were informed that it was_a difficult matter to obtain the 
delivery of orders from both the Coast and the Mountains. He said 
that the mills at both centres were carrying small stocks, and that 
the Coast mills were supplying so much lumber to the Government 
for the erection of wooden ships that it was affecting to a great extent 
the supply to the prairies. 

In the shingle market, there is a much reduced production of this 
commodity in the State of Washington owing to a serious strike there. 
This has, made the Coast shingle market very much stronger. Many 
of the logging camps are operating, but inefficient labor, high cost of 
materials, and other causes are responsible for a much smaller output 
per camp this year than is usually the case. It is highly probable, 
therefore, that the lumber dealers of the prairies will have to face 
another increase of a dollar or so before long. No. 1 fir is selling at 
$15 per thousand feet; No. 2, $12; No. 3, $9; Cedar shingle logs are 

_ quoted at from $13.50 to $15; lumber cedar, $15 to $17. Spruce, No. 
1, sells for $15 to $18.50; No. 2, $12.50 to $15; No. 3, $9.50 to $10.50. 
Hemlock and larch are quoted at $8.75 to $9.50. 


Mr. T. Gwilt, one of the officials of the Grain Growers’ Grain 
Company, Winnipeg, was in Vancouver for a few days about the 
middle of July getting quotations on machinery required for the new 
sawmill to be erected by the company at Hutton, on the Canadian 
Northern Railway. 
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News and Reviews of the Western Lumber Trade 


News Briefs of the Prairie Lumber Trade — 


The Independent Lumber Company, [imited, has opened uy 


branch yard at Kinley, Man. (a 
Fargey & Smith at Belmont, Man., have suffered slight fire 
but will continue business as in the past. ¢ 


The Chisholm Lumber Company, Limited, has been incorpo rat 
with head office at Edmonton, Alta., capital stock being $50,000. 


The Crown Lumber Company, Limited, has opened brane 
ber yards at Rosebull and*Hussar, in Alberta. The hey offices ©) 
concern is at Calgary, Alta. 


Walter Thorn, manager of the lumber dcpaeee af 
nike Elevator & Lumber Company, Winnipeg, spent the last’ 
of June in Vancouver, being accompanied by Mrs. Thorn, who w: 
paying her first visit to Coast points. They departed June 30th v 
the Kettle Valley Railway to Nelson and Crows’ Nest Pass line 
Calgary. . 

Mr. Harry Springate, for fourteen years the sepresennast 
the Brunette Sawmill Company, Limited, at Winnipeg, has resign 
that position to take an interest in the Geo. Barr Lumber Compan 
Limited, at Shaunavon, Sask., where he will assist in the runnin 


Mr. Harry Springate 


of the yard at the point. Mr. Springate, who is very a now 
many readers of the Western Lumberman, is an enthusiastic boost 
for mixed farming and silos in Western Canada. The Western L 1 
berman wishes Mr. Springate every success in his new aig 


A pioneer lumberman of Western Canada recently passed av 
in the person of Walter W. Ireland, of Carberry, Man. Mr. Trelat 
was in his 72nd year, being born in Dublin, Ireland, October 8, 184 
He came to Canada during the strenuous times in the year “1867, z 
crossed into the eastern States, where he engaged in railway v ‘wor 

-going from there to Halifax, where he became connected with th 
Intercolonial Railway until 1871. Afterwards he was sent bya 
Sanford Fleming with a survey party to British Columbia on™ 
North Thompson River to its head waters, crossing over to the sour 
of the Fraser River at Yellow Head pass, and other explorz 01 
and preparation of plans. He was called to Ottawa in February, 
Afterwards he made explorations on the north shore of Lake Superi 
and the French River, and was engaged in construction work on t 
Canadian Pacific Railway from 1876 to 1880. In the year 188 
went to Emerson and entered business, where he remained until 1 
when he suffered severely through the flood in J882. Moving f 
Emerson to_Boissevain in 1886, "he remained in business there 
he came to Carberry i in 1888, where he has resided ever since. 
late Mr. Ireland was the first May or of Carberry, president of the 
minion Conservative Association of the constituency of Portage 
Prairie, and took an active part in the welfare of the community 
He was married in 1888 to Miss Margaret Nicol, of Boissevain. Th 
widow and the members of the family who survive him are: Mrs. R 
Y. Eaton, of Toronto, Erskine, in France, and Edith at home. 
Ireland was the pioneer lumberman in the Carberry district, and wa 
at one time President of the Western Retail Lumbermen’s Association 
The Western Lumberman is sure that all its readers—most of whor 


knew Mr. Ireland well—will join with us in extending to his widgl 
and family our deepest sympathy. 


Better Rural Homes 


Pcs 


Manitoba Agricultural College Publishes Plan of Home Per- 
fected from Sketches Submitted by Farm Women of Manitoba 
—Working Drawings to be Had from College Authorities 


Second of the Series of Plans— Special to the Western Lumberman 


The accompanying illustrations show a perspective view of the 
-and second floor plans and the kitchen layout of the M. A. C. 
rm House B.” 

he drawings of the exterior gives an excellent idea of the ap- 
ce of this house. Of moderate size, 28% ft. x 35 ft. it has 
lines, and does not appear as if it had been taken from a row 
y houses. The wide verandah across the entire front, together 
the low walls and broad stretches of roof, will give this house 
sive appearance which will belie its actual size. 

The scteened verandah, 10 ft. x 15 ft., is large enough to serve 
n outdoor living room (13 ft. x 22 ft. 6 ins.), a well-designed room 
from the objectionable multiplicity of doors which so often take 
itly all the wall space. Opposite the outside door is the fire- 
ith built-in seats, bookcase, and buffet. At either end of the 
1 on the fireplace side are the two inside doors, one opening into 
Dass-pantry, and the other into a small hall off which is a handy 
et for wraps. 

The pass-pantry, though small (4 ft. x 7 ft.), is convenient, pro- 
on being made for a dumb waiter, and a small door communicating 
th the draining board of the sink overcomes unnecessary carrying 
hes and other utensils from the kitchen to their places in the 


Phe kitchen; of which an enlarged layout is shown, is well lighted, 
ntilated by two windows in opposite corners. The range is 


MANITOBA AGRICVLTVRAL COLLEGE, FARM HOVSE“B’, 28%*35: 
‘1 illustrates drawing of another rural home for Western Canada 


as drawn by the farm women of the West. Plans have been 
_ perfected by the Agricultural College, Winnipeg 


directly in the light of one window, and the sink and draining 
d are just across the doorway from the other. The wood-box and 
-boiler are shown close to the range, but some might prefer their 
ns reversed in order that the fuel might be replenished from the 
ack porch. Another feature of this kitchen is the built-in refriger- 
which is iced from the outside. 

The remainder of the ground floor is given over to two bedrooms, 
‘bathroom and the stairs. The stair to the second storey is between 
bedrooms, the space beneath the steps and half landing being 
ed for two closets. This is a somewhat novel arrangement, as 
re is no loss of space above these closets, as is. usually the case. 
e cellar stair is between the kitchen and bathroom opening off the 
ssage from the kitchen to the hall. A grade entrance to these stairs 
s also provided, making a very convenient cellar stair. 

The second storey consists of two large bedrooms, a bathroom, 
re room under the eaves, and two sleeping porches which are a 
part of the building and could be used as regular bedrooms if desired. 
They communicate with the two large bedrooms and would make 
room for harvest or other temporary help. 

Working drawings, showing the front and two side elevations, 
tional elevations, exterior and interior details (7 sheets 14 in. x 24 
‘together with specications and a bill of material, can be had by 


ral College, Winnipeg. This material is sold at a nominal price, 
‘no intention of securing’a profit, but to cover the cost of repro- 


To ee 


ng the Department of Agricultural Engineering, Manitoba Agri- _ 
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duction of individual copies. The cost to applicants residing in Mani- 
toba is $3.00, and for those residing elsewhere $5.00. Applicants when 
sending for this material should allow plenty of time for the getting 
out of copies of the specifications and bill of material. 


W. C. J. Hall, of Quebec, writing in the Pulp and Paper Maga- 
zine in advocacy of better measures for the protection of bird life, puts 
forward the claim that our little feathered friends are worth at least 
$12,500,000 per annum as conservers of our forest wealth, and there- 
fore should be befriended by every lumberman. Mr. Hall says: “It 
is in the forest that the birds are of most inestimable value; they are 
the great and only agency which keeps in check the gypsy-moth, the 
bud-worm, the larch fly, the brown-tail, etc., etc. The parasite does 
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PLAN SHOWING LAYOVT OF KITCHEN 


1. Range 6. Hot waler lank tl Shelving 

2. Cabinet Z Movable small fable 12. Builtin Buheh 

3 Sink & Adjuslable soo! 13 Dumb waller 

4 Drain boards 9 Refageralor 4% Small door 

3 Fuel 10. Dinner wagon L. Cosel wilh stakes 


Figs. 2, 3 and 4 show plans of first floor, second floor and the layout 
of the kitchen. It will be seen that some excellent ideas are 
worked into these plans 


good work, too, but cannot compare in efficiency with the birds. 
Disease will not exterminate injurious insects, nor will the parasite, 
animals cannot do it, man cannot do it; there is no force’ in nature 
which can control the insect world but the birds. They are the most 
indispensable balancing force of nature.” : 


The Northern Hemlock and Hardwood Manufacturers’ Associa- 
tion, at a meeting recently held in Chicago, discussed the increased cost 
of logging, and one of the interesting items brought out was that it 
now costs about $1.25 a day to feed each lumberjack, 


__ Keep plugging for business. Don’t dissipate your energies think- 
ing about your competitor and his methods. See that your own meth- 
ods are right, and you will get the trade. 


es 
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THE COAST AND MOUNTAINS — 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs 
Vancouver, B.C., July 21. 


A somewhat smaller volume of business from the prairies and a 
compensating increase in shipments to Eastern Canada have marked 
the passing of the last thirty days. [Embargoes have been lifted and 
consignments of lumber are now reaching points that have been on 
the “blacklist” of the railway companies for some months. Shipments 
to prairie points average up well with last month, the mills continu- 
ing to make a strong effort to catch up on their unfilled orders. Yards 
and dealers are placing few new orders pending reliable reports as to 
the new harvest. Stocks being carried by the dealers are reported to 
be fully twice as heavy as at this time last season, when they were 
seriously below the average. Three months back the Western Lum- 
berman warned those in need of lumber to place their orders early, 
and undoubtedly the large number who took the advice will profit 
thereby. At a recent meeting of Coast lumbermen a dollar was added 
to the price of timbers and it will be no surprise to many if the full 
list is advanced again in the near future. Loggers claim they must 
have more money to meet the increasing costs in their branch of the 
industry, and the manufacturers themselves are in most cases pay- 
ing more for labor and supplies than was the case a month ago. 

Another factor that will contribute to the further stiffening of 
lumber values is the reduced output of rail stock owing to many of 
the mills having taken on heavy orders for material for the twenty- 
seven wooden ships contracted for by the Imperial Munitions Board. 
Construction will continue for many months to come, and in all prob- 
ability other vessels will be ordered from time to time. Under such 
circumstances almost anything might happen save one—a lowering of 
lumber values. We have one more bit of advice at this time for the 
dealer who has not yet provided for his needs for at least six months 
to come. DO IT NOW! 

The shingle market is undoubtedly stronger than it has been for 
the past two months. This is due in a large measure to the reduced 
production in Washington, which is a result of the shingle-weavers’ 
strike in that state. Manufacturers generally look forward to a very 
serious car shortage this fall, and it is feared because shingles have 
no standing as a war commodity that it will be extremely difficult to 
secure the necessary railway equipment for their shipment. Dealers 
appear to be impressed with this view and are already protecting their 
stocks against such an event. 

Logs and bolts do not show any signs of weakness. Cedar shingle 
logs are bringing from $13.50 to $15.00, and bolts from $8.50 to $9.50. 
‘Present prices of shingles to the trade are about $3.15 for XXX, 
$3.60 for XXXXX, $3.95 for Eurekas, and $4.20 for Perfections. 

Conditions governing the log supply are such that the operators 
appear to be unable to create a working surplus, although more camps 
are working than ever before. Inefficient labor and other causes are 
undoubtedly contributing to a smaller average output per camp in 
many instances. Operating charges continue to advance, it is claimed, 
and prominent loggers have been heard to assert that at present prices 
for timber they would be money in pocket if they closed down. At 
any rate we feel safe in predicting that prices will go up another dol- 
lar or so before this time next month. Present quotations are: Fir— 
No. 1, $15.00 a thousand feet; No. 2, $12.00; No. 3, $9.00. Cedar— 
Shingle logs, $13.50 to $15.00; lumber cedar, $15.00 to $17.00. Spruce— 
No. 1, $16.00 to $18.50; No. 2, $12.50 to $15.00; No. 3, $9.50 to $10.50. 
Hemlock and larch, $8.75 to $9.50. 


Personal Items of British Columbia 


Mr. H. H. Ross, of the Ross-Saskatoon Lumber Company, Lim- 
ited, Waldo, called on Vancouver and other Coast friends July 12-13. 

Mr. George R. Naden, Deputy Minister of Lands, returned to 
Victoria on July 10th from an inspection trip to the North Thompson 
district. 

J. D. Sinclair, a former sawyer in the Taylor-Naysmith Company 
sawmill north of Burnaby Lake, has purchased an interest in a mill 
at Tyee Siding, Vancouver Island. 

Mr. Robert H. Murray, representing Gutta Percha & Rubber, 
Limited, Vancouver, returned July 18th from a very successful sell- 
ing trip to Northern British Columbia points. 


Mr. A. K. Leitch, of Cranbrook, president of the East Kootenay 


Lumber Company, Limited, Jaffray, was in Vancouver for a COL 
of days about the middle of July on his way to Victoria. ae 
Mr. Neil Nielson, trade commissioner for New South Y 
San Francisco, resigned that position June 30th. He is sucec 
Mr. P. J. Quinn, who became Mr. Nielson’s assistant when th 
was opened in 1911, - Res 
Mr. B. R. Morton, of the forestry branch of the Depa 
the Interior, Ottawa, was in Vancouver late in June outfi 
tour of the fir and spruce areas in the Coast district, his missio 
the collection of seeds of those trees for planting elsewhere. 
British Columbia lumbermen will learn with some intere 
Mr. Chas. A. Stewart, who last year assumed charge of the $ 
branch of Clark Bros., Olean, N.Y., has severed his conn 
that company. Most of our millmen received a card from Mr. 
a couple of months ago, which they will not soon forget. 
R. Heaton, of Sumas, Wash., has bought the sawmill at L aid 
on the C. N. R., in Chilliwack district, formerly operated by th 
Lumber Company. The plant, which can cut about 20,000 
is being refitted. A two-machine shingle mill in connecti 
be operated by the new owner, who is an experienced lumb 


Hon. T. D. Pattullo, Minister of Lands, passed thro 
couver on July 18 on his way to Kamloops to look into the i 
situation in the dry belt. It has become serious owing to the 
four irrigation companies are financially embarrassed anc 
carry out their agreements with the ranchers and fruit gre 


Mr. M. A. Stevens, of the Pacific Lumber & Trading ¢ 
Limited, Vancouver, spent part of July in the General 
where he underwent an operation for appendicitis on. the 9th. 


at Coast points and in the Okanagan Valley will hear with s: 
that Mr. Stevens is making a good recovery at his home in 


Mr. L. A. Lewis, general manager of Brunette Sawmills 
Limited, New Westminster, is an enthusiastic golfer, and al 
dangerous opponent owing to his consistent game. On July 21 
Lewis captured the monthly medal at the Vancouver Golf a1 
try Club’s links with a net score of 72 after a battle royal 
of the club experts. “> Pte 

Mr. H. P. Wyckoff, secretary of the Shingle Branch 
Coast Lumbermen’s Association, with headquarters at 
tendered his resignation, to take effect July 31st. Mr. Wy. 
numbers many B. C. shingle manufacturers in his list of 
well-wishers, will go East as the sales representative of 
Harbor Shingle Company. ‘> ae 

Mr. Arvid Hallden, member American Society Scientific 
neers, has been in Vancouver for a few weeks making a stud: 
industrial opportunities offering in the Coast sections of the 
Mr. Hallden is a chemical engineer of repute in the Eaete 
and has been connected with several of the largest pulp a 
companies on the continent. - ; has, 

Mr. John Sherbinin, superintendent of the sawmill a 
operations carried on by the Doukhabor Colony at Brillia 
son district, was a recent visitor to Vancouver. While her 
binin placed orders for a quantity of new machinery and 
that will be required in the near future in connection with 
a larger output of timber products. eres 


Mr. Ed. Walsh, until recently a member of the Walsh-Da 
ber Company, Limited, Vancouver, severed his connection wi 
firm to become manager of the lumber department established b 
Imperial Munitions Board in connection with Coast shipbuilding. 
Walsh’s experience in connection with the purchase of lumber 
the motor power schooners built at Vancouver for the Canada West 
Coast Navigation Company, Limited, had much to do with his ap- 
pointment. es 

The Capilano Timber Company, Limited (representing rae 
Lacey & Company interests), have added to their already extensiv 
holdings in the Capilano Valley by acquiring the Mahon licenses, es- _ 
timated to contain 100,000,000 feet of fir and cedar—both red and — 
yellow. The company are pushing the construction of their logging 
railway from North Vancouver waterfront into the timber, and will — 
soon commence work on a modern cedar mill to be located near the — 
Vancouver Creosoting Company plant. a 


mp 4 
Che Cypress Lumber Company’s shingle mill at Dundarave Sta-_ 


tion, P. G. E. R. R., West Vancouver municipality, has been idle 
a couple of weeks owing to failure of the bolt supply. Messrs. 
Ritchie, the owners, built a timber slide about three-quarters of a mile 
in length to tap their limits on the mountain top. The grade of two 
or three of the upper sections was made too steep (30 feet in 100), the 
lt being that the belts mounted the sides when they struck a curve 
shot into the gulch below. The trouble is being remedied. 
Mr. J. D. McCormick, general manager of the Canadian Western 
ber Company, Limited, Fraser Mills, returned about the end 
1e from a month’s visit to eastern points, his trip extending as 
Montreal. On his way east Mr. McCormick spent a couple 
at the principal prairie centres, the return journey being made 
. Paul and Chicago. Mr. McCormick’s many friends will learn 
satisfaction that he is now feeling about as spry as when he 
ackled the lumber game in Minnesota, many years ago. 


ms of Interest to the Trade 


e Brief News of Mountain and Coast 


ssrs. McNair & Graham’s new tie and lumber mill on the Yale 
aser Valley, is now in operation. 

e American schooner Phillipine is at Hastings Mills, Van- 
, taking on a cargo of lumber for Fiji. 

Robert McNair Shingle Company, Limited, Port Moody, have 
logging operations on their Coquitlam limits. 

‘y Dahl, Gustav A. Larsen and A. L. Falk have formed the 
ogging Company, and are operating on Loughborough Inlet. 
rs. P. Z. Caverhill and J. M. Hillis, of the B. C. Forest Branch, 
1 appointed a board of examiners for the issuance of scalers’ 


n especially inviting programme is being prepared for the ninth 
‘the Pacific Logging Congress, to be held in Seattle, Wash., 
er 18, 19,. 20. eee 

e logging plant formerly operated by J. M. Dempsey, Van- 
at Cardero Channel, has been acquired by the Whalen Pulp 
Company, Limited. 

Western Canada Shipyards, Limited, has installed a small 
vmill at the foot of Carrall Street, Vancouver, to manufacture ma- 
he vessels under construction. 

erick S. Spain and Millicent F. Spain, of Vancouver, are the 
ed partners in the Western Lumber Company, recently or- 
, with offices in the Metropolitan Building. 

dolph Lumber Company, Limited, Baynes’ Lake, in the 
erecting a new sawmill of about 30,000 feet capacity at 
Elko Valley. A logging camp is already in operation. 


Acme Shingle Company, Limited, which recently acquired the 
at Alberni, Vancouver Island, started cutting early in July 
the installation of new machinery and the construction of dry 


tain Tomlinson, formerly a timber cruiser in Fort George 
and well known in East and West Kootenay, was killed in one 
engagements fought by Canadian troops for the possession 


Standard Shingle Company, Limited, has started up a one- 
hingle mill at the corner of Sperling Avenue and Hastings 
st, in Burnaby municipality. The plant will operate on a 
chedule. 


¥ 


al bad forest fires occurred in the early part of July at dif- 
nts along the Arrow Lakes, in the interior, one near Nak- 
oying considerable timber of merchantable value before it 
olled by the forest rangers. © 
New Ladysmith Lumber Company, Limited, Nanaimo, early 
month made a voluntary advance in the wages paid to em- 
, the increase being 50c and 25c a day, according to the class 
The new scale about equals the wages paid at city plants. 


‘illiam Crawford, one of the pioneer lumbermen of the Okana- 
alley, died recently at the age of 73 years, at his home near 
a. A quarter of a century ago he established at Crawford 
sawmill that is still furnishing lumber to the people of the 


. Ferguson Lumber Company, Limited, operating at Six Mile 
ear Golden, is getting a better cut out of the mill this season 
+ before—the result of improvements carried out last spring 
ager Wm. McCreary. A prairie lumber firm is taking the 
ason’s cut. 

probably will surprise many of our readers to learn that in 
the manufacture of paper is second in importance only to 
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the steel industry. The total invested capital is estimated at $500,- 
000,000, while the annual value of the manufactured product in paper 
and pulp amounts to $350,000,000. 

While the big sawmill plant of the North Pacific Lumber Com- 
pany, Limited, at Barnet, Burrard Inlet, is still idle, the planing mill 
is busy turning the yard stock into finish material. Manager G. S. 


_ Raphael is expecting orders to start up the mill for the manufacture 


of ship material if a supply of suitable timber can be arranged for. 


The machinery in the new sawmill of the Grand Forks Lumber 
Company, Limited, near Grand Forks, was turned over on July 18, the 
millwrights having installed the equipment in record time. Necessary 
adjustments were completed a couple of days later, and the plant 
is now cutting for the prairie market at the rate of about 60,000 feet 
per day. 

Messrs. Abernethy & Lougheed, who have been conducting log- 
ging operations at Stave Lake for the past three years, have taken out 
in that time over 80,000,000 feet of fir, spruce and cedar, between 80 
and 100 men being constantly employed. Of the total output of spruce 
over 6,000,000 feet has been shipped to Britain for aeroplane construc- 
tion. 


All the wooden ships under way or to be built for the United 
States Government will be fitted with Douglas fir masts—even the 
vessels being constructed in the yellow pine states. Two masts 
recently shipped to Orange, Texas, by a Washington mill company 
were 103 feet long, 29 inches diameter, and each weighed about 16,000 
pounds. 


Another stoutly built lumber carrier was added to the British 
Columbia fleet at midnight on June 28th, when the wooden schooner 
Janet Carruthers was launched at Wallace Shipyard No. 2. North 
Vancouver. The vessel is now receiving her Bolinder engines and 
other equipment, and will shortly be ready to take on cargo for her 
initial voyage. ‘ 

A log drive containing nearly 15,000,000 feet of timber taken out 
last winter on the upper main Kettle River reached the Cascade 
plant of the Forest Mills of B. C. Limited, early in the month. The 
huge drive contained a large proportion of high-class logs, so that the 
firm’s prairie customers may look forward to something extra choice 
in the way of lumber this season. 


Numerous parties of expert axemen are at work in North and 
West Vancouver and Burnaby municipalities getting out ship knees 
for the wooden vessels to be constructed for the Imperial Munitions 
Board. The knees are obtained from trees showing good roots of the 
right shape, the angular junction of the root and-trunk being used. 
Three hundred knees will be required for each of the standard-built 
ships. 

The new export sawmill of the Canadian Robert Dollar Company, 
Limited, at Roche Point, North Arm of Burrard Inlet, will be operat- 
ing to full capacity before the close of July. The last couple of weeks 
have been occupied in making adjustments and alterations following 
a test of the boiler house equipment and the huge installation of elec- 
tric motors. A description of the big plant will appear in these 
columns next month. 


The millmen and factory operators of the province will learn 
with interest that Vancouver now has a well-equipped belting factory 
located at 106 Water Street. The factory is operated by Canadian 
Shultz Belting Company, Limited, and in addition to manufacturing 
both chrome and oak-tanned leather belting of “ye olde kinde,” the 
company repair and rebuild old belts, the work being done by experts. 
W. C. Menk is manager of the company. 


Messrs. McNair & Graham, who until a short time ago operated 
a shingle mill at Rosedale, Fraser Valley, are erecting a 25,000 capa- 
city sawmill near Clayton Station, on the Great Northern Railway line, 
not far from Cloverdale, Fraser Valley. The plant will likely be cut- 
ting about July 30th—at any rate the firm has placed an order with the 
P. B. Yates Machine Works, Limited, for a 10 x 20 No. 10 four-side 
planer, matcher and sizer to be delivered by that date. 


A large quantity of Douglas fir seeds is being supplied to the 
British Government through the Canadian Forestry Department. Ex- 
periments have shown that the Douglas fir thrives in Great Britain, 
the climate being similar to our own. In_the course of four or five 
hundred years that country may have some fairly good fir stands, and 
in the meantime our lumbermen stand ready to ship unlimited quan- 
tities of fir lumber cut from trees that were saplings ten centuries ago. 


The following bit of advice, taken from one of our lumber ex- 
changes, is worth reproducing at this time: “The wise lumber manu- 
facturer and logger is right now using every safeguard against fire 
in his mill or camps. This is the one year of the decade in which he 
cannot afford to have a fire. A little money spent now for hose, a 
pump, a little pipe, may turn out to be the best investment a mill ever 
made. A mill fire now in any lumber plant on this Coast would be the 
worst kind of a disaster. Times like these may not be experienced 
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again in a generation. Hence the importance of protecting mills from 
any possible disaster. The dry season is at hand,” 

The members of the Workmen’s Compensation Board—Messrs. 
E. S. H. Winn, chairman, Parker Williams and Hugh B. Gilmour— 
have returned to Victoria from their tour of interior points, in the 
course of which they explained the working features of the act to the 


employees of the various sawmilling and milling companies. The_ 


result of their work will be a better understanding of the various 
clauses and intelligent compliance therewith on the part of both man- 
agers and men. 


The Idaho Pine Match Block Company, of Spokane, Wash., turns 
out a car of match blocks every other day for shipment to firms east 
of Chicago. Straight grained Idaho white pine is cut into four sizes 
of blocks in the exact lengths they are wanted by the eastern manu- 
facturers, ranging from two and three-eighths to one and one-eighth 
inches in length. In this connection we might mention that several 
British Columbia lumbermen have received enquiries from Japan for 
match material. 


Vaughan Motor Works, Portland, Ore., report a strong demfand 
from B. C. millmen, loggers and ranchers for the portable drag saw 
manufactured by the company and advertised in the Western Lumber- 
man. Oregon and Washington lumbermen are also showing a parti- 
ality for the Vaughan machine, with the result that the company 
has been compelled to remove from 217 Hawthorne Avenue, Port- 
land, to larger quarters at 475 East Main Street. See advertisement 
on another page. 


Several Vancouver representatives of mill supply firms say that 
in one respect, at least, the other manufacturers of the province might 
do well to copy the example set by the management of the Columbia 
River Lumber Company, Limited, Golden. High flagpoles have been 
erected for the display of the Union Jack and the Stars and Stripes, 
each flag being 9 x 18 feet in size. Not to be outdone, the Japanese 
employees fly the Union Jack and the Rising Sun of Japan from a staff 
over their bunkhouse. 


The old Davidson & Ward cedar plant on Loughborough Inlet, 
about 150 miles up the Coast, now the property of the Whalen Pulp 
& Paper Company, Limited, is being refitted for operation. The saw- 
mill has a capacity of about 30,000 feet, while the shingle mill has 
some 20 machines. J. B. Clark, an Oregon millman who has been 
on this side of the line for the past five or six years, two of which 
were spent in charge of a mill at Skeena City, Prince Rupert district, 
will be manager of the Loughborough Inlet plant. He went north 
about the middle of June with a gang of men, to make necessary re- 
pairs to buildings and equipment. It is possible that eighteen of the 
shingle machines will be operated this season. 


Timber Inspector W. J. VanDusen, who is in charge of the forest 
protection work in the Coast district, has taken every possible precau- 
tion to guard against any serious destruction of timber during the 
danger period which set in with ‘the beginning of hot weather, which 
this year coincided with the opening of the holiday season. Rangers 
have been especially warned to protect young growth timber, as sug- 
gested in a recent editorial in the Western Lumberman. Mr. Van- 
Dusen is in frequent touch by wire with the foresters in all parts of 
his extensive district, and unless extraordinary conditions set in he 
is confident the strict rules laid down for the guidance of his staff, 
and the arrangements provided for assembling an adequate force of 
fire-fighters at any point of danger, must have the result of keeping the 
fire loss for the season within a very reasonable figure. 


The motor power schooners Mabel Brown and Geraldine Wol- 
vin, built at the Wallace Shipyards, North Vancouver, for the Canada 
West Coast Navigation Company, Limited, have each completed their 
initial voyage to Australia with lumber. The Mabel Brown reached 
sydney on June 29 with 1,534,903 feet of lumber taken on at Chemainus, 
having made the run in 76 days, including a ten-day stop at Hono- 
lulu for engine adjustments; the Geraldine Wolvin carried 1,527,507 
feet loaded at Hastings Mills, Vancouver, and made the trip in 49 
days. The Margaret Haney is outward bound for Bombay with a 

cargo furnished by the Rat Portage Lumber Company, Limited, Van- 

couver ; the Laura Whalen, which loaded at Hastings Mills, is on pas- 
sage for Port Adelaide, Aystralia : and the Jessie Norcross left Genoa 
3ay Mills, Vancouver Island, on July 10 with a cargo of 1,585,000 feet 
consigned to the same port. 


First Forestry Regiment About Filled 


About all of the men required for the first regiment of American 
woodsmen and foresters which is being organized for service in France 
have been secured. The regiment will not sail for some time. Mean- 
while the officers for a second forest regiment have been chosen, but 
not yet announced. The understanding is that ultimately several Am- 
erican forest regiments will be on the ground in France. 


Leaves Important Position 


The resignation of E. A. Sterling as manager of the Trade Ext 
sion Department of the National Lumber Manufacturers’ Associatl 101 
which was submitted to the directors at the meeting on June 20 i 
Washington, D.C., has been accepted by Acting President R. B. 001 
man. This follows the return of Mr. R. 5. Kellogg, to Chicago, July 
and his relieving Mr. Sterling of the duties of Acting Secretary vhi 
he had performed during Mr. Kellogg’s absence in Washington ate 
retary of the Lumber Committee. 

Mr. Sterling left Chicago on July 7, and with Mrs. Stettian , : 
drive east in his automobile to his home in Brooklyn, Susqu eha 
County, Pa., where he will spend several weeks. & 

Preliminary announcement is also made of Mr. Sterling’ 
connections, to the effect that he will be manager of the newea East 
office of James D. Lacey & Company. Offices have already b 
ed in the 42nd Street Building, New York City, and will bee 
on or about August 1. In connection with his new work Mr, 
will also take up some of his former consulting practice as 
activities of James D. Lacey & Company’s new casi othe 


Demonstrates Quality of Saw — 


The illustration reproduced herewith shows a Knight ap Y 
in the Wilderness Lumber Company’s band mill at Nallen, 
U.S.A, Its lacerated condition can plainly be noted, toget 
some “splinters” of steel which were found after ‘the dog 
in contact with 2 an Atkins band saw. ih 


Knight dog after coming in contact Ppettis an Atkins. Lana saw. 
lacerated condition. The saw was hardly saneers ty the ¢ 


Since our last issue the follosaus new registrations have 
corded under the B. C. Companies’ Act: 

The C. & C. Shingle Company, Limited, capital $10,000 
office at Yarrow, Fraser Valley. ‘ 

The Merchants’ Shipbuilding Corporation, Limited, capital 
000, head office at Vancouver. 

San Juan Timber Company, (extra-provincial) capital $1 
head office, City of Nashivlle, in the State of Tennessee, U. 
head office in B. C., No. 918 Government Street, Victoria. 

Sea Bird Timber and Logging Company, (extra- provincial), | 
ital $150,000. Head office, City of Nashville, in the State of Tenn 
U.S.A.; head office in B. ‘oe No. 918 Government Street, Victori 

Beaver Creek Timber Company, Limited, capital $100,000, 1 
office at Vancouver. 

North Coast Spruce Mills, Limited, capital $48,000, head ofc 
at Vancouver. 

Smith-Hutchinson Lumber Company, Cimateue capital $15,00€ 
head office at Vancouver. 

Murray Engines, Limited, capital $25,000, head office at Vat 
couver. 


Lumbermen and- the Law 


Nicola Valley Lumber Company vs. Meeker 


The third hearing of this important case came before the Supreme 
Court-of Canada at Ottawa in the form of an appeal from a judg- 
ment of the Court of Appeal in British Columbia. Some years ago 
the Nicola Valley Lumber Company sold a mill site and timber licenses 
located at Canford, Nicola Valley, the purchaser being H. C. Meeker. 
e total price was to be $25,000, of which $15,000 was to be retained 
1 the vendor could furnish a clear deed to portions of the pro- 
y still in the name of the Crown. The Nicola Valley Lumber 
npany found it impossible to procure title to 108 acres out of the 
| acres comprising the mill site, whereupon Meeker refused to 
ce the final payment. Mr. Justice Morrison in Supreme Court dis- 
‘issed the action brought by the company, holding that the money was 
t due until title to the whole of the property could be given. This 
ision was reversed by the Court of Appeal last year, whereupon 
ase was carried to the higher court by the defendant. The judg- 
1 recently handed down upholds the decision of the Appeal Court 
he main, but permits Mr. Meeker to claim an allowance of $5.00 
acre for the 108 acres to which the plaintiff company cannot give 


Logging Company Must Fulfil Contract 


A case of considerable interest to Coast millmen and loggers was 
rd in Supreme Court at Vancouver early in July, when the Do- 
nion Creosoting Company sued the Keystone Logging Company 
yr non-fulfilment of a contract to deliver a million feet of logs to 
ir mill on the North Arm of the Fraser River. Half a million feet 
ere to be delivered in April and the remainder in May. Of this quan- 
ity only 374,000 feet have been delivered, and the Creosoting Company 
ed that it had been subjected to loss and inconvenience for the 
m that owing to the Fraser being in flood at this time of year it is 
ssible to tow logs up to the mill, which fact leaves the mill de- 
ent upon supplies of timber from up-river points. These argu- 
its were upheld by the Chief Justice, the result being the issuance 
double-barreled injunction which ordered the Keystone Logging 
ompany to fulfil its contract with the Creosoting Company and also 
rained the former concern from disposing of logs to any other 
any or person until its contract with the plaintiff company had 
executed. 

This decision was not to the liking of the Keystone Company, 
ad on July 9th they made application for the removal or modification 
the injunction. The case came before Mr. Justice Murphy, who or- 
ered the excision of that portion of the injunction which called on 
ie Keystone Company to fill its contract with the Creosoting Com- 
my, but held that the plaintiff company is obligated to deliver the 
either from up or down the Fraser, and therefore continued the 
unction restraining the company from selling any of its logs to any 
on until the 626,000 due the Dominion Creosoting Company is 
delivered. : 

f Ownership of Timber Lands in Dispute 

_ Property rights in a large body of British Columbia timber were 
efined by Chief Justice Hunter early in the month, when the suit 
e North Pacific Lumber Company, of Barnet, against Joseph A. 
ayward, of Victoria, came to trial. The defendant many years ago 
d acquired title to certain timber lands from the original Crown 
antees, who were pre-emptors, while the plaintiff company claimed 
title under leases secured by their predecessors in title in the year 
E 1888. It was shown that Mr. Sayward had been in possession of the 
lands for over twenty years, during which time he has paid taxes. 
‘ounsel for the North Pacific Lumber Company attacked the Crown 
rants, alleging numerous irregularities, but his lordship held that a 
urrender of the first lease under the act of 1891 wiped out all privi- 
es and priorities claimed under the lease and he therefore was con- 
ained to dismiss the action as untenable. 


Westminster Woodworking Company Wins Out 


_ The appeal of the A. R. Williams Machinery Company, Limited, 
ancouver, against a Supreme Court decision in favor of the as- 
ignee for the Westminster Woodworking Company, Limited, of New 
Westminster, came before the Appeal Court on April 23rd, the hearing 
occupying several days owing to the many interesting insurance points 
involved. The Westminster Woodworking Company, Limited, owed 
1e A. R. Williams Co., Ltd., some $13,000, secured by lien notes and 
covered by insurance policies amounting to $40,000. These policies 
expired on February 13, 1914, and the agent had been instructed to 
renew, but a fire occurred on February 15, burning the plant. The 
machinery company sued for a balance of $9,000 due on equipment 
and Justice Murphy decided against them on the ground that the 
intiffs had not properly valued their security. This decision was 
held by the appeal judges. 
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Lumber Journal Editor was Guest of Honor 


The Forest Club of British Columbia on June 28 was host to 
Bolling Arthur Johnson, editor of the Lumber Trade Review, of 
Chicago, on his return from a trip of exploration to Northern B. C. 
points with Dr. Judson F. Clark, of Clark & Lyford, Limited, forest 
engineers, New York and Vancouver. Following dinner in the Blue 
Room of Hotel Vancouver, at which about 30 well-known lumbermen 
were present, the guest of the evening was introduced by Dr. Clark. 
The popular trade journal editor waxed both eloquent and enthusi- 
astic in presenting a sketch of his two weeks’ tour of Northern British 
Columbia, in the course of which he covered 800 miles and visited 
many of the leading logging camps of the Coast district. Voicing 
the opinion that what he had witnessed was unique in the sense that 
it could not be duplicated anywhere else on the American continent, 
Mr. Johnson said he doubted if more than a small proportion of Van- 
couver citizens could form any adequate idea of the tremendous scope 
of the lumbering industry which formed the real backbone of the 
prosperity being enjoyed so abundantly in British Columbia. Unless 
they actually saw the operations they could not-estimate the tremend- 
ous obstacles being overcome almost daily by these bold forest 
pioneers. Mr. Johnson said it would give him great pleasure to des- 
cribe his British Columbia experiences in forthcoming issues of his 
journal, and while he had learned much that it would be injudicious 
to disclose under the circumstances of his visit, there would still be 
available plenty of material to make his articles smack of the unusual. 

The meeting was presided over by W. B. W. Armstrong, secre- 
tary of the B. C. Loggers’ Association. Among the other speakers 
was Dr. Wesbrook, president of the B. C. University, who for half an 
hour discussed various subjects of vital interest to lumbermen and 
loggers. 


. 


Obituary 


Numerous lumbermen in the Coast district of British Columbia 
will learn with sorrow of the sudden demise of George E. Youle, of 
Seattle, which occurred on July 11th. Mr. Youle was vice-president 
and Pacific Coast manager of the S. A. Woods Machine Company, 
Boston, Mass., and for many years past had been a frequent visitor 
to Vancouver and other Coast points. One of his closest friends was 
Manager W. A. Ackhurst, of the Canadian Fairbanks-Morse Com- 
pany, Limited, Vancouver, which firm represents the S. A. Woods 
Company in British Columbia. Mr. Youle had just returned home 
from a business trip, and during dinner remarked that he was feeling 
exceptionally well. While preparing to retire a few hours later he 
was attacked with dizziness, lost consciousness, and within twenty- 
four hours was dead. He leaves a widow, two brothers in Seattle, 
and nine brothers and sisters residing in the East. 


Seattle Electrical Firm’s Great Record 


A. H. Cox & Company, Inc., First Avenue South, Seattle, Wash.. 
dealers in electrical machinery and equipntent, make the proud boast 
that they carry the largest stock of motors on the Pacific Coast. The 
goods are there—the Western Lumberman man can vouch for the fact. 
The company are doing an enormous business just now with ship- 
building concerns, recent contracts covering extensive equipment for 
the new Meachins & Babcock yard at Seattle: motors to Imperial 
Munitions Board, Victoria, B.C. : complete outfit of motors to Sloan 
shipyard and National Shipbuilding Co., Seattle; all electrical equip- 
ment for yard of Olson & Son Shipbuilding Co., Seattle ; compressors 
supplied to Washington Shipping Corporation, Hofius Steel Corpora- 
tion, Commercial Boiler Works, Wilson Shipyard and National Ship- 
building Co., all of Seattle; and new pumping plant to U. S. Govern- 
ment training camp at American Lake, near Tacoma, Wash. See 
advertisement on another page of this issue. 


Why Implement Sheds Pay 


That it is much better to build an implement shed than to go on 
year after year purchasing new machinery to take the place of mach- 
inery that could be saved by the proper kind of storage is the mes- 
sage conveyed by an attractive booklet entitled, “Implement Sheds, 
Why Farmers Cannot Afford to be Without Them,” just issued by 
the Southern Pine Association. The old elm tree and the blue sky 
make poor roofs—when the pocketbook of the farmer is considered. 
The advantages of Southern yellow pine for this construction 
forth in an excellent manner that is sure to attract the atte 
the farmer reader. 

A valuable feature of the booklet is a table showing 
needed to store different kinds of machinery from the smallest to 
the largest. There are a number of drawings and detailed plans show- 
ing how to construct cheaply and well sheds that will give adequate 
protection from the weather. 7 
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Another Modern Shingle Mill on Fraser Rives 


Plant of Brunette Sawmill Company, Limited, New Wesiminster, is Electrically Operated and Has all 
Latest Equipment—Has a Novel Type of Log Haul—New Plant Cost $60,000 


Gradually a very superior type of plant for the manufacture of 
shingles is taking the place of the hastily erected, ill designed and in- 
adequately equipped mills which—despite these drawbacks—have been 
successful in making the quality of British Columbia red cedar shingles 
famous throughout ‘the length and breadth of the American continent. 
Probably no better shingles are turned out in the new plants than 
in many of the antiquated ones, where the careful manufacturing 
methods of the past are still being enforced to the very letter, but 
the fact that within the past few years most waterfront mills ‘have 
been compelled by the increasing scarcity and higher price of bolts 
to install costly machinery for the utilization of the entire log has in 
itself hastened the coming of the modern type wherein the higher 
cost is more than offset by the saving effected in labor, the increased 
output per machine, and greater uniformity of product. 

Probably the most finished example of the modern type of shingle 
mill is the new electrically operated plant of the Brunette Saw Mill 
Company, Limited, at Sapperton, New Westminster, which replaces 
one destroyed by fire on August 24, 1916, after ten years’ service. 
Work on the new mill was commenced November 6th, but owing 
to shortage of labor the working gang never exceeded twenty car- 
penters and millwrights, so that it was near the end of May, 1917, 
before the machines were started up. 


The main building is 32 x 132 feet, two storeys in height, with 


steel roof, and stands on a high post foundation, it being the inten- 
tion to use this space when necessary for storage purposes. From the 
standpoint of fire protection the building is in the preferred class, be- 
ing of heavy timber frame construction, the joists and cross beams 
being surfaced to prevent the accumulation of fine cedar dust, which 
is almost an explosive and particularly dangerous in case of fire. The 
machine room in the second storey will accommodate seven machines, 
but at present only five are installed—three Sumner and two Letson 
and Burpee uprights—each driven by a 23 h.p. direct-connected motor. 


One of the new devices to be seen only at this plant is con- 
nected with the operation of the log haul which delivers the timber 
to the sawing dock. Practically there is a twin log haul on one slip, 
the bull chain being in two sections. The first section from the water 
edge will handle four logs in tandem; the head log is delivered Onto 
the top chain, which feeds it to the cut-off sawmill untifeonly a six- 
foot section remains, when the next log is advanced and pushes the 
short section forward, and so on continuously. The equipment on 
the sawing floor comprises 84-inch cut-off (E. C. Atkins Co.), 58- 
inch chain splitter (new design), and 54-inch knee bolter, both being 
made in the well-equipped machine shop on the company’s sawmill 
premises. The shingle machines are ranged along the right-hand or 
north side from the “log- haul, the bolts passing along a conveyor to 
the sawyers. The latter work under health conditions enjoyed in 
few mills, each machine being connected up to a powerful blower 
system installed by John K. Miller Co., Ltd., Vancouver, which car- 
ries away every particle of dust thrown out by the swiftly-revolving 
saw. ‘The shingle packers’ bins are on the south side of the lower 
floor, a chain conveyor running along the north side. The finished 
bundles are delivered onto cars. at the westerly end of the packing 
floor, which when loaded pass along the tracks leading to the kilns, 
where the shingles undergo a eradual drying process tor seven or 
eight days before being transferred to the storage shed or the rail- 
way car on the siding alongside the latter. The ten-hour cut of the 
five machines averages 160,000 shingles day in and day out; with two 
more in operation the output will reach 220,000 shingles. The policy 


Air cooled burner installed by the Walch Con- 


struction Co,, Ltd., at the Brunette Saw- 
mill Co’s. Plant at Vancouver, B.C. 


Front end of new shingle mill, showing double 
log haul 


y . 
of the Managing Director, Mr. Lewis, is not to go after a record fi 
production, but to make the quality of the article is the prime ee 
sideration, as it has been for years. : 
Ample Power Installation « 


The boiler house, 30 x 50 feet in size, two storeys, is construe 
of 2x 6 in. cribbing, and contains two 72 in. x 18 ft. boilers with Dute 
oven fuel feed. The engine room adjoining (under the same 
is 24 x 34 ft., two storeys. This contains one Robb-Armstrong I 
side crank tandem engine direct connected to Canadian We: 
house 200 k.w. generator, complete with exciter, rheostat, sv 
board, etc. The motor installation receiving current from the 
erator as follows: One 50 h.p. motor operating double log haul 
cut-off saw; two 40 h.p. motors direct connected to knee bo 
splitter ; five 20 h. p. motors and five 3 h.p. motors direct 
to shingle machines; one 20 h.p. motor driving the refuse | 
conveyor; three 10 h. p. motors operating the block conveyor, 
conveyor and blower fan; one 7} h.p. motor driving | the filing ; 
equipment; one 1% h.p. motor operating grinder on big cut-off 
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Interesting Plant Notes SS 
There are four dry kilns of standard type occupying as pr : 
52 x 96 feet. They are of cribbing constryction, plastered inside, 
tar and gravel roof, and were erected by the company. eri 
The storage shed, 52 x 125 ft., is of sufficient capacity to h 
the output of the kilns with room to spare. It is equipped with 
fer tracks and Mathews Gravity Conveyor sections for car i 
purposes. ay 
The refuse burner, of the air-cooled type, is 32 ft. ‘dial 
54 ft. in height, and was erected by the Walsh Construction Co., 
Vancouver. re 
In addition to being connected with the New Westmins = 
system the company has installed a fire pump with a capacity c 
gallons per minute. Six-inch mains reach all parts of the plant, ser 
ing four outside hydrants and six inside, the buildings. ‘Almost a 
lute protection from fire is further assured by the automatic sprin t 
service installed in the shingle mill, boiler house, engine room 
dry kilns by the General Fire Extinguisher Co.;, etd Vancow 
The interior of the several buildings received a ‘coat of wk 
wash prior to starting up, the improvement effected to the ligt ‘ii 
being very marked. The exteriors will be painted red, with white 
mings, which will give the plant a very smart appearance. 
Construction work throughout was carried out under the 
supervision of J. T. Mackie, master mechanic with the B 
Sawmill Co., Ltd., and C. P. Bussey, construction foreman 
company, w ho became superintendent of the mat when it was 
up on June Ist. s 
The approximate cost of the new plant was in the neighb ork 
of $60,000. . 


Acting upon a suggestion contained in a communiéation rece l 
from Sir George E. Foster, Minister of Trade and Commerce, Ottaw 
in which stress was laid upon the great scarcity, of wire rope for lo 
ging, mining and shipbuilding purposes owing to the i increasing needs 
of the British Admiralty and War Office, the Vancouver ae of 
Trade on June 27th appointed Jas Ashworth, M.E., A. E. Mamas) n 
dent of the B. C. Loggers’ Association, and vice- “president Shall 
of the Board of Trade, a committee to oversee all requisitions 
decide as to the need of the firm making application, 


South end of new shingle mill, showing packing - 
floor and transfer platforms 
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This New Resaw Need 
| Never Stand Idle 


| Saw Mills, Planing Mills, or Factories of even 
average output find no difficulty in keeping the 


new 


Type V50 General 
Utility Resaw 


cutting ten hours every day, for its field of useful- 
ness is by no means limited to a single duty, but 
covers the whole scope of single vertical resaw- 
ing. 


all concentrated at operator’s position and reduced to the least possible 
_ number. 

New Selective Yield Set Works—a late Yates idea—enables operator to 
make either set of rolls rigid or yielding at will—Selective Speed Device gives 
four speeds of feed, changeable in the cut, controlled by a single hand wheel— 
‘Tilting Feed Works for bevel sawing. 

If interested in a Resaw that will do all of your vertical work, ask us about 


the Type V50. 


| Are You “Wise” to What’s New 
/ in Band Sawing Machinery? 


The present year has witnessed many marked improvements in 
} Band Sawing Machinery. New problems have been successfully 
|} met in the creation of new machines and in the improvement of 
}| older types. To inform yourself of what is new 


Write for our Free Booklet ‘“‘Wisdom Teeth’’ 


In addition to a concise description of éach Yates Band Sawing unit, it 
contains a very entertaining little story of interest to every one engaged in 
the woodworking business who desires to increase the earnings of his plant. 
You will be interested in the experience of “The Something-wrong Lumber 


Co.” 
Write for a copy of “Wisdom Teeth” to-day. A postal brings it. 


PB. YGatesMachine Co.Ltd, 


“a HAMILTON, ONT.. CANADA 


U. S. Plant—Beloit, Wis. 


é 
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Cut of Mountain Mills Greater Than Last Yeal 


Shipments, However, Exceed Production—Labor Scarce and High-Priced—Two Mills Destroyed 
by Fire—Lumber Imports from U.S. Increasing in Volume 


_ From Western Lumberman Correspondent . 


For the first five months of this year the output of lumber from 
the mills of the Mountain district totalled 90,000,000 feet, which is 
10,000,000 feet greater than the production for the same period of last 
year. June figures are not yet complete, but the estimate 1s that the 
output for that month will bring the total for the first six monhs of 
1917 to 130,000,000 feet. May output was 37,000,000 feet; that for 
June is placed at at least 40,000,000 feet. Stocks are 10,000,000 feet 
jess than on the first of the year, shipments during the first half of 
1917 being placed at 140,000,000 feet. During May and June there has 
been, howeyer, some increase 1n stocks, and manufacturers believe that 
they will be able to care for all requirements from the prairie markets. 

Imports of lumber from the United States in June totalled 4,000,- 
000 feet, against a total for the whole of 1916 of approximately 
9,000,000 feet, hence this year’s imports are expected to show a con- 
siderable increase over those of 1916. This condition is attributed 
to increased demand from the farmers in the Northwest, and to the 
fact that deliveries from Mountain mills were inclined to be slow. 

Prices continue firm, and in view of the ever increasing cost of 
supplies and labor there is no prospect that lumber will be any cheaper 
until the return of normal conditions. he average price for the first 
half of the year is about 20 per cent. higher than in 1912. This does 
not mean that the lumber manufacturer is getting an increased profit 
of 20 per cent., as during 1912 lumber was being sold at less than cost 
of production, while the increase in the cost of logging and manu- 
facture since that time is immense. Labor is estimated to be costing 
from 25 to 50 per cent. more this month than in 1912, while supplies 
have soared—some are up 25 per cent.; some 50 per cent.; high speed 
steel costs 500 per cent. over the 1912 price. 

Market conditions are considered favorable in view of the more 
promising crop reports, which are expected to strengthen the demand. 
In June the usual seasonable slackening of demand became notice- 
able as far as orders were concerned, but this condition is not ex- 
pected to continue. In view of the uncertainty of the labor situation 


-and of securing cars, Mountain millmen urge that wholesalers should 


order as far in advance as possible. No lumberman cares to stock 
up under abnormal conditions, and it is pointed out that while gen- 
erally there has been no car shortage up to. this time, such a condition 
is to be expected when the crops begin to move and the demand for 
lumber increases. Reports of car shortage have come from individual 
mills, but this condition has not yet been general. he 

Wider markets are the greatest need of the industry at this time 
from a selling viewpoint. In 1912, in a period of great production, 
mills in the Mountain district only ran one shift, and at the present 
time only part of the plants are in operation, The prairie market can 
never be expected to absorb the total possible output of this district. 
It also contains an element of uncertainty which makes it absolutely 
necessary to keep production always on a hand-to-mouth basis so that 
it will not exceed the demand. , 

The Elk Lumber Company at Fernie began operations July Ist 
for the first time since the spring of 1914. The company are unable 
to run to capacity owing to having insufficient labor to get out logs. 

The Yahk Lumber Company at Wasa has closed down for a 
similar reason—it cannot get a supply of logs owing to labor shortage. 

The East Kootenay Lumber Company at Jaffray began operat- 
ing its new mill during the first week in July. The plant, which has a 
capacity of 60,000 feet in ten hours, has been built to replace the mill 
which was destroyed by fire in July of 1916. If sufficient labor can be 
obtained the plant will be operated night and day. 

Need for repairing machinery caused a shutdown of the plant 
of the Canyon City Lumber Company at Creston for a week or two 
in July. 


J. S. Deschamps is bringing down booms of logs from limits near’ 


Porthill, Idaho, for his mill at Nelson, which is operating steadily. 

Fires in July wiped out A. G. Lambers & Company’s 30,000 capa- 
city mill on Sproule Creek, near Nelson, and the Kootenay Shingle 
Company’s plant at Salmo. The Lambert mill was destroyed by a 
forest fire, the Salmo plant by an internal conflagration. Both con- 
cerns will lose heavily owing to inability to fill orders, as well as in 
the loss of the plants. The Lambert Company carried no insurance, 
and the loss at Salmo is almost entirely uncovered. 

Forest fires broke out during the early part of the month on the 
Arrow lakes, near Trail on the Columbia Rover, at Sproule Creek, 
near Nelson, and at Woodberry Creek, on Kootenay Lake. Damage 
to merchantable timber is reported to be small, although the hot wea- 
ther made fighting operations difficult and the outbreaks got into 
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some green timber. Lumbermen all through the district are takin 
extra precautions to prevent conflagrations. No fires in East Koote 
nay were reported during the first two weeks of the month. 

Late reports of the forest fires in the Nelson district state th 
virtually no damage to standing timber has been caused, but sever 
outbreaks threatened to pass from the cutover land to merchan 
timber. A new fire has been reported at Summit Lake; it is near s 
timber recently sold on a royalty basis by the Slocan Lumber Com 
pany to the Summit Lake Lumber Company. Reports state that it i 
under control. | a 

The A. G. Lambert Company announce that it will rebuild thi 
mill on Sproule Creek, which was destroyed by fire early in July. 
Construction will be carried out as early as machinery can be obtained. 
The company reports that its standing timber all escaped the flz ; 

The Christianson lumber mill at Boundary Falls has been des- 
troyed by fire. It was a portable plant with a small capacity, 


Wedding Bells 


James A. Dollar, a nephew of Captain Robert Dollar, the well- 
known Pacific steamship owner, and Miss Flora McLeod, of Bandor 
Ore., were married in Portland, Ore., June 29th, leaving soon after for 
Vancouver, B.C., where Mr. Dollar will hereafter be connected 1 
the Canadian Robert Dollar Company, Limited. While in Bandon-he 
represented his uncle’s extensive timber interests in that vicinity. 
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“Gold Medal” Shingle Machines Popular 

Ten shingle machines are now being operated at the Swanson 
Bay mills of the Whalen Pulp & Paper Company, Limited. All are 
Sumner “Gold Medal” uprights. Originally two machines were 
stalled, three more being added a few months later. Following t 
recent enlargement of the shingle mill room was provided for fi 
additional machines, and the business again went to the Sumner ( 
pany on the record made by the machines in commission. At the s 
time an order was placed with T. E. McDonald, representative of 
Sumner Company at Vancouver, for fifteen “Gold Medal” machin 
ten to be installed in Whalen Bros. new shingle mill at Quatsino, 
couver Island, where a mammoth sawmill and large capacity pulp and 
paper mill will also be operated, and five in a new plant to be erected 
at Mill Creek, Howe Sound. et ee 


Manitoba’s Opportunity Lies in Timber _ 
Robson Black, the wide-awake secretary of the Canadian Forest ry 
Association, who likewise is editor of that interesting publication, the 
Canadian Forestry Journal, has plotted out a future for Northern 
Manitoba that may mean eventually more wealth for owners of waste 
lands than could be derived from the most fertile acreage under wheat. 
While in Winnipeg a couple of months ago Mr. Black in the course of 
an interview said: roca 
“There seems no just reason why Northern Manitoba should 
repeat to a degree the wonderful development in wood-using indust 
now taking place in Quebec. Manitoba holds splendid promise 
industrial growth in the northern forested areas with their fine watet 
powers. The trouble has been that every eye has been glued to agri- 
culture, and forestry has tagged behind like a poor relation. None 
the provinces of Canada is exclusively agricultural. Seventy-five - 
cent. of Northern Manitoba, above the open prairie line, will ne 
give crops other than timber. There is little use bemoaning th 
facts. We ought to turn them to immediate commercial advanta 
Manitoba’s timber supplies have been going down hill for 100 year: 
Unrestricted fires have periodically cleaned out the storehouse of 
wealth which would to-day have created a vast industrial develop- 
ment parallel to those of Ontario and Quebec. Eighty-seven per cent. 
of the forest area is now composed of young growth or at best of tim- 
ber under eight inches diameter, such as is fit for small saw timber.” 


Have you ever met a problem that you have found difficult to 
solve and which you have let slide by?. If so dig it up and drop 
the Architectural Editor a line. We are here to help you. Remem- 
ber our address, 911 Electric Railway Building, Winnipeg. 
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The quality goes IN before the name goes ON 
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| LECKIE BOOTS 


BOOTS for the LOGGER. 
BOOTS for the LUMBERMAN. 
BOOTS for the MILLMAN. 


BOOTS for the LABORER—the PROSPECTOR— 
the RANCHER. 
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—Made in the West for the people of the West. 

—Made by a firm of Westerners, which knows, by 
years and years of close contact and study, the kind of 
Footwear necessary to meet the great “out-doors” con- 
ditions of Western life. 


Ask your Dealer for LECKIE BOOTS. Look for 
the name on every pair. 


F : Manufactured by the 

| J. Leckie Co., Limited 

3 VANCOUVER, B. : 

| oe by expert workmen in Western Canadas 

largest hoot and shoe manufacturing institution 
|g ft Ff FF 


TWENTY 
CORDS IN 
TEN HOURS! 


: “Wee- MacGregor” 


LIGHT WEIGHT 


_ PORTABLE DRAG SAW 


(4 H.P. ENGINE) 


It is the only machine with a combination Free Engine and Safety 
Clutch. This allows the operator to start and stop his saw without 
stopping his engine. 

Chain Drive, can be used in any position. Bad weather does 
not hinder operation; one man operates it and moves it on the log; 
two men can carry it anywhere. Simplest, Strongest, Lightest and 
Fastest Draw Saw Built. 

Send for full information and prices to 


D. MacGREGOR, tie, Se, Vancouver, B.C. 


Opp. Grand Trunk Pacific Wenecnees Entrance. 
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Logger’s Electric 
Steam 


Signal Whistle 


wy 
o 


an EXTRA CAR of Logs a Day! 


New Model Type 
“E.” Guaranteed to 
be the fastest and 
most accurate Log- 
& 


The Log Scoots 


ger’s signal ever de- 
a vised. A whistle— 
“TOOTS-E” Toots! not a bell. 


Its use means an 
extra carload of logs 
a day. 

Pays for itself in 
less than four weeks 
use. 

“Safety First”—it 
avoids mishaps, acci- 
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dents, delays. | 
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Easily operated. 

Always _ under- 
stood. 

Signals are “TOOTS,” 
loud, distinct, clear cut; 
loud enough to demand 
attention. 

Simple—simplicity _ it- 
self. 

The steam pressure of 
the boiler is behind her 
“Toots,” which  corre- 
spond exactly in length 
and interval to your op- 
erator’s pressure on the 
signal handle out in the 
woods—a thousand to 
eight thousand feet away. 


Write for new Illustrated Circular and read what 
satisfied users say about “Toots-E” 


CMO LOVSTED & CO. 


MANUFACTURERS 


WESTERN Sates Depairaenr 


MALLEABLE JOURNAL BOXES, PITTSBURG BRAKE SHOLS. FROGS AND SWITCHES. 
MALLEASLE AND STEEL CAR CASTINGS. STEEL CAR WHEELS 


704 ALASKA BUILDING 


Seee SEATTLE mS 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 


Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 
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Bb. C. Forest Branch Timber Statistics 


Figures Showing Quantities of Timber Scaled, Timber 
Sales and Revenues Collected for May—June 
Reports Not Yet Tabulated 

Timber scaling, May: Douglas fir—Cranbrook district, 7,870,- 
667 bd. ft.; Fort George district, 270,217 bd. ft.; Kamloops district, 
867,677 bd. ft.; Lillooet district, 15,939 bd. ft.; Nelson, 620,207 bd. ft. ; 
Vernon, 914,370 bd. ft.; Island district, 16,256,457 bd. ft.; Prince 
Rupert, 50,183 bd. ft.; Vancouver district, 48,073,532 bd. ft. Red 
Cedar—Cranbrook district, 1,439,037 bd. ft.; Fort George district, 
22,445 bd. ft.; Kamloops district, 172,812 bd. ft.; Nelson district, 715,- 
424 bd. ft.; Vernon district, 60,182 bd. ft.; Island district, 1,151,301 
bd. ft.; Prince Rupert district, 1,185,997 bd. ft.; Vancouver district, 
30,998,116 bd. ft. Spruce—Cranbrook district, 247,727 bd. ft.; Fort 
George district, 652,182 bd. ft.; Vernon district, 6,978 bd. ft.; Island dis- 
trict, 1,552,635 bd. ft.; Prince Rupert district, 1,893,183 bd. ft.; Van- 
couver district, 2,836,843 bd. ft. Hemlock—Cranbrook district, 196 
bd. ft.; Fort George district, 4,825 bd. ft.; Nelson district, 244,119 bd. 
ft.; Island district, 1,923,942 bd. ft.; Prince Rupert district, 476,281 
bd. ft.; Vancouver pies 13,480,849 bd. ft. Balsam fir—Cranbrook 
district: 71,862 bd. - Nelson district, 880 bd. ft.; Island district, 
230;745 bd. ft.; ae Rupert district, 668,011 bd. ft.; Vancouver dis- 
tice 1,791,204 bd. ft. Yellow pine—Cranbrook district, 4,794,943 bd. 
ft.; Kamloops district, 268,058 bd. ft.; Lillooet district, 4,000 bd. ft. ; 
Nelson district, 1,044,539 bd. ft.; Vernon district, 6,655,171 bd. ft.; Is- 
land district, 6,307 bd. ft. White pine—Cranbrook district, 17,384 bd. 
ft.; Nelson district, 44,683 bd. ft.; Vancouver district, 761,314 bd. ft. 
Jack pine—Cranbrook district, 137, 325 bd. ft.; Fort George district, 
90,562 bd. ft.; Nelson district, 48 bd. ft. Larch—Cranbrook district, 
3,553,155 bd. ‘ft.: Nelson district, 1,322,293 bd. ft.; Vernon district, 
20,646 bd. ft. Cottonwood—Cranbrook district, 137,366 bd. ft.; Nel- 
son district, 279 bd. ft.; Vancouver district, 169,608 bd. ft. Cypress— 
Vancouver district, 3,576 bd. ft. Total Interior—Douglas fir, 10,559,077 
bd. ft.; red cedar, 2,409,900 bd. ft.; spruce, 906,887 bd. ft.; hemlock, 
249,140 bd. ft.; balsam fir, 72,742 bd. ft.; yellow pine, 12, 766, 711 bd. 
ft.; white pine, 62,067 bd. ft.: jack pine, 227 5935 bd. ft.; larch, 4,896, 094 
bd. ft.; cottonwood, 137,645 bd ‘itis’ Lotal Coast—Douglas fir, 64,- 
380,172 bd. ft.; red cedar, 33, 335,414 bd. ft.; spruce, 6,282,661 bd. ft. ; 
hemlock, 15,881,072 bd. iti: balsam fir, 2,690,050 bd. ft. ; yellow pine, 
6,307 bd. ft.; white pine, 761, 314 bd. ft.: cottonwood, 169, 608 bd. ft.; 
cypress, 3,576 bd. ft.; spruce, "7,189,548 bd. ft: hen ack, 16,130,212 bd. 
ft.; balsam fir, 2,762,792 bd. ft.; yellow pine, 12,773,018 bd. ft.; white 
pine, 823,381 bd. ft.; jack pine, | 227 935 bd. ft.; larch, 4,896,094 bd. ft.; 
cottonwood, 307,253 bd. ft.; cypress, 3,576 bd. ft. Total for B. C., all 
species, 155,798,372 bd. ft. 

Revenue statement for May: Timber licenses—Renewals, $81,- 
622.50; transfer fees, $80.00; penalty fees, $794.88. Hand-loggers’ 
teense: $1,400. Timber leases—Rentals, $4, 106.10; interest, $1.11. 
Timber sales—Stumpage, $17,452.73; rental, $893.34; cruising, $374; 
advertising, $132.40. Scale and royalty—Timber royalty, $61, 120.89: 
scaling fees, $4,453.68; scaling expenses, $37.60; tax, $1,119.66; tres- 
pass, $646. 38. Miscellaneous and refunds—$664.72. Forest Protec- 
tion Fund—Timber licenses, $5,540.12; timber leases, $597.38 ; timber 
sales, $63.65; Crown grant lands, $586. 59. Total, $182, 026.73. 

Timber ‘scales completed during May: New Westminster—Fir, 
1,406,530 ft. b.m.; hemlock, 14,000 ft. b.m.; cedar, 605,240 ft. b.m., $4,- 
115.02, W. J. Ross, Sechelt. New Westminster—Cordwood, 100 cords, 
$40, W. Harris, South Vancouver. New Westminster—Cordwood, 50 
cords, $27.50, James Morton, West Point Grey. Coast, Range 5— 
Spruce and jack pine, 40,000 ft. b. m., $52, Burns Lake Trading & Lum- 
ber Co., Burns Lake. New Westminster—Fir, 50,000 ft. b.m.; cedar, 
20,000 f. bum, ; hemlock, 10,000 ft. b.m.; poles, 1,800 lin. ft., $193. 63, 
Federal Lumber Co., Vancouver. Cariboo—Spruce, 80,000 ft. b.m.; 
balsam, 15,000 ft. ban:, $173.25, W. H. Gibson, Dome Creek. New 
Westminster—Cedar, 135,000 ft. b.m.; fir, 165,000 ft. b.m., $526.33, 
Lumber Exporters, Limited, Vancouver. New Westminster— 
Cedar, 30,000 ft. b.m.; fir, 148,000 ft. b.m., $308.69, Lumber Exporters, 
Ltd., Vancouver. Coast, Range 1.—Fir, 1,884,000 ft. b.m.; hemlock, 
1,781,000 ft. b.m.; cedar, 521 000 ft. b.m.; spruce, 233,000 ft. ‘bam. ; bal- 
sam, 20 ,000 ft. b. m., $7, 334. 60, Frank King, 75-7th- Ave. W., Vancouver. 
Coast, Range 3_Fir, Nos. 1 and 2, 350,000 ft. b.m., No. 3, 350,000 
ft. b.m.; hemlock, 50,000 Pts tis cedar, Nos. 1 and a 50,000 5 oom Oy 5 
No, 3, 50,000 ft. b.m., $1,060.30, Draney Fisheries Ltd., 739 Hastings 
St. W., Vancouver. Queen Charlotte Island—Hemlock, 150,000 ft. 
b.m.; cedar, 60,000 ft. b.m.; spruce, No. 1, 200,000 ft. b.m., No. 2, 390,000 
ft. b.m., No. 3, 100,000 ft. b.m.; piling, 16,000 lin. ft., $1, 476. 42, \Port 
Clement Milling and Trading Co., Port Clements. New Westminster 
—Cedar, 130,000 ft. b.m., $315.53, A. Lambert, Powell River. Queen 
Charlotte Island—Spruce No. 1, 700,000 ft. b.m., No. 2, 1,200,000 ft. 
b.m., No. 3, 480,000 ft. b.m.; cedar, 300,000 ft. b.m.; hemlock, 450,000 
ft. b.m.; piling, 1,500 lin. ft., $4,835.81, Port Clements Milling & Trad- 
ing Co., Port Clements. Cariboo—Jack pine, 100 cords, $52.50, D. Kil- 


loren, Fort George. New Westminster—Cordwood, 50 cords, $20.00, 
Robert Gregory, West Point Grey. New Westminster—Fir, 515,00( 
ft. b.m.; cedar, 60,000 ft. b.m., $1,059.49, Geo. Black, Lund. New 
Westminster—Cedar, 100,000 ft. b.m., $183.97, J. B. Scott, Forbes Bay 
New Westminster—Fir, 620,000 ft. b.m.; cedar, 7,480,000 ft. b.m 
hemlock, 345,000 ft. b.m.; balsam, 280,000 ft. b.m., $19,424.71, OS. 
Kennedy, 229 Queensborough St., New Westminster. Cariboo- 
Cedar, 5,000,000 ft. b.m., $11,124.70, P. J. Kennedy, Swift Creek. Coa: 
Range 3.—Spruce, Nos. 1 and 2, 55,000 ft. b.m., No. 3, 55,000 ft. b i 
hemlock, 70,000 ft. b.m.; fir, 30,000 ft. b.m.; cedar, 20,000 ft. 
$297.97, Draney Fisheries, Lid, 739 Hastings St. W., Vancouver dD ie 
Westminster—Cedar, 125,000 it, b.m. ; fir, 100,000 ft. b.m., $484.51, 
N. Kennedy, Jervis Inlet. Queen Charlotte Island—Spruce, 4,8 a 90 
ft. b.m.; hemlock, 139,000 ft. b.m., $7,692.96, J. R. Morgan, Ltd., P 
Rupert. New Westminster—Cedar, 360,000 ft. b.m.; fir, 300 000 
b.m., $1,386.16, Sigurd Ellingsen, 1807 Lonsdale Ave., North V 
couver. Rupert—Fir, 188,000 ft. b.m.; cedar, 20,000 ft. b.m.; het 
lock, 475,000 ft. b.m., $1,173.62, Colonial Lumber & Paper Mills, I 
Merchants Bank Bldg., Vancouver. Coast, Range PM 
and 2, 300,000 ft. b.m., No. 3, 300,000 ft. b.m.; cedar, Nos. 1 
62,500 ft. b.m., No. 3, 62,500 ft. b.m.; hemlock, 175,000 ft. bam, $12 
27, Draney Fisheries, Ltd., 739 Hastings St. W., Vancouver. | 
Range 1—Hemlock, 297,000 ft. b.nf.; cedar, 198,000 ft. b.m.; fir, 95 
ft. b.m., $2,490.40, Eagle Timber Co., Ltd., 650 Pender St., Van 
Kamloops—Ties, 550, $25.80, Geo. Fennell, Chu Chua. Coast, 
—Spruce, Nos. 1 and 2, 150,000 ft. b.m., No. 3, 150,000 ft. b.m.; ¢ ( 
Nos. 1 and 2, 37,500 ft. b.m., No. 3, 37, ,500 ft. b.m.; hemlock, 100. 100 
ft. b.m. - balsam, 75,000 ft. b. m., $672. 39, Draney Fisheries, Lt 73 
Hastings St. W., Vancouver. Estimated total amount, 36,23 770 ft 
b.m. ; 19,300 lin. ft. ; 550 ties; 30) cords. Estimated value, $67,757.53 . 


b.m. ; 23,000 lin. ft. ; 567 beds 1 ‘600 posts. Estimated value, 


fe SES SA Bae 
Vancouver Mill Loses Dry Kilns 


The plant of the B. C. Fir & Cedar Company, Limited, on Fal 
Creek, Vancouver, narrowly escaped destruction on the afternoon « of 
July 10th, when fire broke out in the company’s dry kilns, which con- 
tained about 200,000 feet of lumber in process of drying. - ‘There was 
considerable wind and when the flames burst out through the re 
and sparks began to fly the situation was most threatening. Lucl 
the firemen from four halls made a quick run in response (0 the 
alarm sent in, and with Chief Carlisle and Assistant Chief Thom 
son on hand to direct operations the blaze was confined to the building 
in which it had originated. While the hosemen were busy 


siderable quantity of lumber was removed in an undama se 7 
kilns and contents represented a loss of about $20,000, 
which is covered by insurance. . 


The Relief of Belgium 


The Western Lumberman has been requested by the 1 
secretary-treasurer of Relief Work for the Victims of the War 
gium to announce that as there has been some doubt in the p 
mind as to the continuance of the work, it will be a relief to all c 
able persons to learn that the provisioning of Belgium is now 
ing under exactly the same guarantees as heretofore, the 4 
members of the commission in charge having been asked b: 
mans to remain at their posts and oversee the work as form 
commission have effected an arrangement with the Britis 
ment on one side and the German Government on the other b 
a safe lane for Belgian relief ships between North American p 
Rotterdam has been fixed so as to ensure the continuity of 
The commission is facing to-day a monthly deficit of $3, 000,000, 
more than ever in need of the full- hearted support of the public. 

a ee ss xt Es: 

The lumbermen of British Columbia are fully cognizant of 
fact that stupendous quantities of forest products will be requ 
after the war for rebuilding operations in Belgium and North 
France, but probably few of them realize that in England alone 
cessation of building and repair work since the war. began has ope 
up tremendous possibilities. At a recent conference between British 
Government authorities with the National Housing and°*Town Plan- 
ning Council to consider the problem of after-the-war building it was 
estimated that 160,000 houses would have to be erected each year 
during the ten years following the declaration of peace. The work 
will call for enormous importations of lumber each year, and British © 
Columbia exporters will doubtless get their share-of the business. 


The only reason for doing the same thing the same way time 
after time, is because we either have not or cannot find a better ‘way | 
to do it. 
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| Goldenrod Fir|| Athabasca 
The whole difference be- White Spruce 


tween the almost priceless 

high-class linens and_ the There are many woods for 

coarsest of linen sheeting 1s many purposes, but for bin 

is in the Texture and Manu- boards, shiplap, small dimen- 

facture. sion and siding there is no wood 
the equal of the white spruce 

of the Athabasca country. 


Our Goldenrod Fir is super- 
jor to other B. C. Fir on ac- 
count of the same qualities It is a sound, small knotted 
of Texture and Manufac- stock of soft texture, does not 
ture. split in nailing, takes paint per- 
fectly and works easily. It is 


1 roduct cut 
It is our own produ an ideal wood for granaries, 


from our own limits of Old 


ee t -Yellow Fir in. the ge oe: and small 
Gordon Pasha Valley. at et terest | 
Hauled over our own rail- It is milled and graded on the 
road. Manufactured in our white pine rules of the North- 
own mill at Red Gap, B.C., ern Pine Manufacturers Assoc- 
and shipped by us through iation and is equal in quality, 
~ our exclusive sales representa- grade and value to the Eastern 
tives to the trade in Canada White Pine. An ideal wood 
and the States. | for siding, shiplap and small 
3 dimension. 


Stock of Quality 


Our exceptional shipping facil- 
Prepared Properly P pping facil 


ities, combined with an excep- 
tional location for the car sup- 
ply and short freight haul, en- 


Shipped Promptly 


4 | ° | ables us to give you prompt 
| The Straits Lumber Co. - service and quick delivery on 
} Red Gap, B.C. ; all orders. ' 


Write for our price list. 


Sales Representatives 


| Pendleton & Gilkey Service - Quality - Value 
| - Mi ea 

| eA. The Great West Lumber 
| | The Great West Lumber Company Company 

g 400 Quebec Bank Building “Saag Re ae alae 


WINNIPEG, CANADA Winnipeg ’ : 


my ee ee 
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Vancouver Wood Pipe & Tank Co. 


Limited 


(Founerly Municipal Construction Co., Ltd.) 


Contractors for 


Waterworks 
Construction 


Manufecturers or 


Wire Wound Wood Pipe, 
Continuous Stave Pire. 
Tanks, Silos, Steem Casirg. 


See our New Patented Wood Pipe Coupling 
—Positively Leak Proof. 


VANCOUVER 


HOFIUS STEEL & EQUIPMENT 
COMPANY 


NORTHWEST SALES AGENTS FOR 


“Shay” Geared 
Locomotives 


SPECIALLY DESIGNED FOR USE ON LOGGING ROADS WHERE GRADES ARE 
STEEP AND CURVES ARE SHARP 


Rails—Tracks Fastenings 
Switch Material—Cars 


General Offices and Plant—SEATTLE, WASH. 


Representative for British Columbia: 


Canadian Willamette Co., Limited 
VANCOUVER, B.C. 


BLOWPIPING 


Our Specialty 


Years of experience enable 


us to in tall work exactly 


suited to your requirements. 


Put your blow pipe troubles 


"up to us and we will guaran- 


“WESTERN ” 
Rlowers and Exhausters 


tee satisfaction. 


K. MILLER CO., LIMITED 


Dufferin St. W., VANCOUVER, B.C. 


Manufacture of Northern Timbes 


Vancouver and Eastern Interests in Control of Sixty-Five 
Square Miles in Prince Rupert District 


Ever since the Grand Trunk Pacific Railway reached its Pacific 
terminal at the city of Prince Rupert the eyes of thoughtful Coast 
lumbermen have been turned toward Northern British Columbia and 
its great stands of cedar, spruce, hemlock and larch. It was realiz ‘: 
that the opening up of railw ay transportation via Edmonton to tl 
ever-expanding markets of the prairies and Eastern Canada was coal 
to mean in due course the development of the timber resources trib 
cei to the railway, with all that such activity implies in the way 
development of an almost virgin country and—incidentally—com 
petition in the Eastern lumber trade at present enjoyed almost ex- 
clusively by the Coast and Mountain manufacturers. In the near 
future there is bound to be many mills established along the line c 
railway between the Alberta border and Prince Rupert, and like 
in the well timbered territory to be penetrated by the Pacific Crea 
Eastern Railway in its devious route from Squamish, in Vancouver 
waters, to Prince George, the ultimate point with the Grand Trunk 
Pacific, a distance of about 480 miles, of which line a little over one- 
third is now ccmpleted and being operated. Plans are being quietly 
perfected, we understand, for the establishment of a big pulp plant 
at some suitable point up north, and only recently the Western Lum- 
berman had the satisfaction of noting the commencement of work on'@ 
large tidewater mill plant on the Prince Rupert waterfront, and the 
opening up of extensive logging operations on one of the islands of 
the Queen Charlottes group, eighty miles out in the Pacific, togetl et 
with renewed activity on the part of owners of three or four small 
spruce mills on the islands, who are shipping to Vancouver. 
Now there comes further verification of our prediction that big 
things are in sight for Northern British Columbia. Mr. J. A. McKer- 
cher, a well-known Vancouver lumberman (president of the Barclay 
Shingle Co., Ltd., Port Haney), and several associates, have secured 
control of the extensive timber holdings of the Granby Consolidated 
Mining & Smelting Co., Ltd., on Alice Arm, about 100 miles north 
of Prince Rupert, where the latter company’s great copper reduction 
plant is situated. Sixty odd licenses are included in the deal, or ap- 
proximately about sixty-five square miles of fine spruce, hemlock and ™ 
cedar timber, most of it tributary to Alice Arm and adjacent waters. 
The syndicate has taken over the Granby Company’s sawmill, installed 
about four years ago to cut lumber for the various buildings then 
erected, and men are already at work removing the mill to a more 
suitable site on the limits, where its operation will not interfere with 
the activities of the mining company. The mill will be enlarged and 
will receive new equipment which will about double the present out 
put. The new company will be known as the North Coast Spruce 
Mills, Limited. It may be interesting to recall that this is not Mr 
McKercher’s first introduction to the lumber manufacturing game, 
he having built and operated for a time the United Lumber & Shingle 
Company plant at Nanoose Bay, Vancouver Island, afterwards sold 
to British capitalists and now the property of the Straits Lumber 
Company. Mr. McKercher left Vancouver for the north on July 3rd, 
taking with him a number of men headed by George Apker, of Wash- 
ington, who planned and superintended the erection of the Nanoose 
mill so satisfactorily that he has been selected to carry out ue work 
for the new company. P. 
It is particularly cheering to know that according to the a8 me 
formulated for the dev elopment of the great body of timber controlled 
by the syndicate, the new mill is likely to form merely one unit in 
the larger plan to be worked out. The company will be guided by 
market conditions, and if these continue favorable, it is nee 
probable that three or four similar plants—several having box factorie 
in connection—may be established at various points close to the tim- 
ber, it being the firm conviction of the principals that a system of 
this kind, eh would permit of the closing of one or more of the 
mills in the case of temporary depression in the industry, is pea ~ 
to establishing a mill of large capacity which could not be operated ai 
a suitable profit under unfavorable price conditions. 
The new mill will make a specialty of aeroplane stock for the pre- 
sent, the spruce timber on the limits being of a grade that will yield 
a large percentage of clear lumber. A large wharf is being erected 
at the mill site, which is in a sheltered cove, so that vessels will be pro- 
tected in all kinds of weather. The company will ship their rough” 
spruce to the prairie market and have already made application to 
the Grand Trunk Pacific management for transfer barge service to 
Prince Rupert. — 


: 


‘The United States Government has placed with a Mississipgll 
firm a contract for 100,000 wooden guns and 40 carloads of tent pegs. 
The wooden guns are to be of the same size as the regulation rifle and 
will be used at the concentration camps in the training of raw recruits 
in the manual of arms. , 
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BELTING 


We are headquarters for 


“Leather” “Balata” “Rubber” 
FULLY EQUIPPED REPAIR SHOP 


Western Oil & Supply Co. 


107-111 Water St. VANCOUVER, B.C. 


STL 


Sumner Power Set Works 


BSOLUTE accuracy, ample power and ready response are 
characteristic of the Sumner Power Set Works as of all 


Sumner machinery. 


+ 


HN 


This Set Works will automatically set out cants up to 10 inches 
at one operation. 


It requires but 20 inches back of set shaft. 


All moving parts are securely cased against dirt but are readily 
accessible. The gears run in a bath of lubricant. 

There is never any overthrow. 

Sumner Power Set Works are of both electrically-driven and 
rope-driven types. 

The services of our engineers in designing a new mill or sug- 
gesting changes in an old one are always available. 


Write for Bulletin L. D. 57, which fully describes Sumner Power 
Set Works. 


SUMNER IRON WORKS 


Works and General Offices: 


EVERETT, WASH. 


Canadian Office: 


e e 
DIRECT MOTOR DRIVEN TYPE IS SHOWN HERE 6 1 4 Dominion Bldg., Vancouver, B.C. 
WITH GEAR COVERS REMOVED : SAW MILL AND SHINGLE MILL MACHINERY FOR PACIFIC COAST MILLS 
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Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519- 695 Sixth Avenue West . . Vancouver, B.C. 


Telephone—Fairmont 240 
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Gordon Development Co.’s Manager 


Logging Works at Pender Harbor Not Opened Up—Timber 
is Being Cut Under Contract 


In 1913 the Gordon Development Company, Limited, represent- 
ing Eastern Canada capitalists, made arrangements to open up their 
extensive timber pes at Pender Harbor, about 50 miles from 
Vancouver, and Mr. A. E. Munn,-a lumberman of long experience in 
the handling of big . rations, came to Vancouver to direct the work. 
He established offices in the Vancouver Block and very soon had 
large gangs of men at work clearing sites for extensive camp build- 
ings, making roads, constructing a log unloading dock and laying 
seven miles “of standard gauge railway into the timber. The work 
was completed and everything about in shape to start operations when 
the war broke out. The resultant slump in the British Columbia lum- 
ber industry led to a cancellation of the company’s plans for the time 
being, and although the great demand for timber now prevailing 
would justify the starting of operations on a scale even larger than 


was originally contemplated, the scarcity of wire rope, the shortage’ 


of labor, and the ever-increasing logging costs, have been instru- 
mental in inducing the company to await more favorable conditions 
before opening up. 

The postponement of the opening of their big logging works, 
however, does not mean that the company are not developing their 
limits and supplying the market in the meantime. T. B. Anderson, a 
well-known logger, is operating one camp for the firm under contract 
and is delivering about 1,500,000 feet of fir timber per month from a 
portion of the limits adjacent to a section which he had previously 
logged for the British Columbia Mills, Timber & Trading Company, 
Limited. The railway then installed is again being used in the new 
operations, the Gordon Development Company furnishing the loco- 
motives, trucks and donkeys. Mr. Anderson also operates a camp on 
his own behalf at Skookumchuck, the monthly output averaging about 
1,500,000 feet of fir and cedar. Four donkeys are used in getting the 
timber to water. 

Mr. Munn is personally interested in the following concerns: 
Kerr & Munn Logging Co., Ltd., operating ‘at Toba River, on Toba 
Inlet, about 100 miles from Vancouver, where Contractor T. J. Dumar- 
esque has two camps at work taking out cedar artd spruce, the out- 
put reaching about 2,500,000 feet per month with four donkeys. This 
is purely a summer proposition. 


McDonald, Murphy & Co., Ltd., who recently took over the log- 
ging equipment and contract of Messrs. Norton & Little, operating at 
Campbell River, Vancouver Island, on limits owned by Brunette Saw- 
mills Co., Ltd., New Westminster. There is one camp of 40 men 
with four donkeys, who are cutting about 1,500,000 feet of fir a month. 


The Northern Pacific Logging Co., Ltd., recently incorporated, 
with head office at 606 Vancouver Block, Vancouver. The company 
own extensive cedar limits on Broughton Island and Huaskin Lake, 
on Greenway Sound, about 165 miles up the Coast, and intend operat- 
ing on a large scale. They already have a camp of 40 men at work 
on Broughton Island, and another will be established shortly, the 
output aimed at being in the neighborhood of 3,000,000 feet per month, 
using eight donkeys. A. J. McCullough, for a number of years in 
charge of the Rat Portage Lumber Company’s timber operations, has 
been secured by the Northern Pacific Company as superintendent. 


Munn & Murphy, Limited, operating a two-machine shingle mill 
at Hatzic, on the main line of the C. P. R., 45 miles east of Vancouver. 
The plant has been cutting night and day for the past year and a half, 
the output being of high quality. 


Canadian Shultz Belting Co. 


106 Water St., Vancouver, B.C. Lime? 
Mill and Factory Operators 


ATTENTION ! 


We have opened a well-equipped Belt Factory at above 
address and are manufacturing both Chrome and Oak- 
Tanned Leather Belting. 


We are also prepared to take care of anything in the Belting 
Repair line, having first-class workmen. 


TRY US FOR YOUR NEXT ORDER 


LUMBERMAN 


‘Island Mill and Camp News 


The Cameron Lumber Company, Limited, Victoria, lost no time 
in the rebuilding of their box factory and planing mill which were 
destroyed by fire on the morning of June 8. They experienced some 
difficulty in replacing some of the machinery owing to the makers be- 
ing oversold, but the trick was accomplished on time, as is the case 
with most of the undertakings of this energetic firm. 


A son of T. Elford, of the Shawnigan Lake Lumber Company, 
Limited, Victoria, is now in charge of the firm’s logging operations at 
Shawnigan Lake, and is making good in that position, having had a ~ 
long course of training under his father’s watchful eye. The company 
operate seven or eight miles of standard gauge railway. The sawmill 
on Shawnigan Lake is cutting ten hours per day without a hitch, 
and labor troubles are unknown. President Munsie spends most of his” 
time at the Victoria office of the company, but motors out every couple 
of days to see how things are going. Occasionally he clips a few 
minutes from the record time for the forty mile run, but so far has not. 
run foul of the country police. 


In conversation with the Western Lumberman Editor not long 
ago, J. Gonnason, of Lemon, Gonnason & Co., Victoria, offered a sug- 
gestion which if adopted would go far towards solving the present 
labor shortage at the Coast without opening our gates to actual new-— 
comers, which, we understand, is being opposed very strenuously by — 
the labor unions. It seems that in 1914 and 1915, as a result of the 
depression then existing in our lumber. industry, about 2,500 Chinese 
who had spent some years in British Columbia returned to their native 
land to await the return of better times. Having paid their head tax 
on entering the province, they were guaranteed re-entry at any time 
within one year following the close of the war. Mr. Gonnason’s sug- 
gestion is that these laborers be apprized through the agency of the 
British consulate in China of the prosperity now prevailing in our 
lumber industry, which news would cause them to flock back by every 
steamer. “T hey have the right to return and would be here now but 
for the slowness with which news is disseminated in that country,” 
remarked Mr. Gonnason. “Undoubtedly they will drift back next — 
year, but we need them right now. In my opinion the labor unions 

can offer no valid objection if the authorities at Ottawa should decide 
to adopt this means of solving a problem that is becoming*more difficult | 
every day for the millman to solve—the short supply and high cost 
of labor.” 


The sawmill of the Moore & Whittington Lumber Company, — 
Limited, which adjoins the Leigh Company plant, is turning out 
30,000 feet per 10-hour day. The firm would like to enlarge the mill. 
but cannot secure the necessary ground at a price within reason. 
Mr. Moore is too wise a millman to add a big interest charge to the 
operating costs in order to get an additional output of a thousand feet 
per day. y 

McCarter Bros.’ new shingle mill at the junction of Rock Bay 
Avenue and Orchard Street, Victoria, commenced cutting April Ist 
and has been operating ever since on a 20-hour schedule—Sundays 
excepted, of course. The new plant replaces the firm’s former mill on — 
the south side of Rock Bay, which was destroyed by fire about the~ 
end of last September, and is up-to-date in every respect, having log 
haul, 84-inch Disston cut-off saw, steam splitter, knee bolter, three — 
shingle machines, filing room, and ample dry kiln capacity. The 
power house contains one 72 in. x 16 ft. boiler which supplies steam — 
toa 14x 18 in. engine. To get away from the cost of a steel or brick 
refuse burner, Messrs. McCarter adopted the plan of building their 
Dutch oven three feet longer than usual. It has been giving fairly — 
good satisfaction except when particularly wet logs are being cut, in 
which case combustion is rather slow. To get over this difficulty they 


Electric Motors 


SHIPYARD EQUIPMENT 


Hoists 
Pneumatic Tools 


Air Compressors 
Gantry Cranes 


A. H. COX & CO., Inc. 


SEATTLE, Wash., U.S.A. 
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Rigid inspection and superior workmanship enables us to maintain the excellent quality and usual toughness of our 

SAGER SPECIAL CHEMICAL PROCESS AXES. _ Careful attention to needs of lumbermen in the 

different Provinces has enabled us to produce patterns which are modern and suitable for all kinds of |umber- 
_ ing. This has brought them into prominence from Coast to Coast. 

The popularity of SOO LINE 

LOGGING TOOLS is due to 


their lightness, strength, and excel- 
lent sea 


Canadian Warren 
Axe & Tool Co. 


Limited 


ST. CATHARINES, ONT. 


Woods No. 404-B Rapid Feed Planer and Matcher (with Double Profiler). 


Built Under ‘The S. A. Woods Machine Co.’s Thorough System of Manufacture ”’ 


This Machine Covers a Range of Three Other Machines 
A Planer, a Planer and Matcher, and a Moulder. 


Constructed for the Heaviest Duty and for the Longest Service 
A Producer of the Highest Quality of Finish 
CANADIAN SL tea tee MORSE CO. (Ltd.), Victoria, B.C., Vancouver, B.C. 


Agents for British Columbia 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 
One man operates it and moves it from cut to cut, while two men carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 
SOME USERS IN THE UNITED STATES 


Polson Logging Co. Brooks-Scanlon 
Potlatch Lumber Co, Shevlin-Hixon 
Panhandle Lbr. Co. U. S. Government 
Wind River Lbr. Co. Bloedel -Donovan 
and many others. 
BUILT BY 


These machines are designed for CUTTING 
WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 
in any kind of weather. 


Vaughan Motor Works 


475 East Main St. 
PORTLAND, OREGON, U.S.A. 


These machines have been in use over four years 


The A. R. Williams Machinery Co., Vancouver, B.C., agents for British Columbia. 


Shingle Cedar Prices Are Scan 


making it vitally important that 
every shingle possible should be 
got out of the logs or bolts. 


It’s a proven fact that 


Letson & Burpee 
Iron and Wood Frame 


Shingle Machines 


produce more _high- 
class Red Cedar 
Shingles than. any 
other make on the 
market to-day. 


All made in Canada 


A trial means a booster. 


LETSON & BURPEE 


LIMITED 
162-198 Alexander Street 


VANCOUVER, B. C. 


Iron Frame “Eclipse” 


We excel in BOILER MAK- 


ING because we make a 


Timberland 


Loans 


Loans to lumbermen or timber owners 
negotiated with the precision of practice 
which results from —_ yearsexperience. 


SNOVLS 


specialty of it. Quotations 
promptly on request. 


THE LARGEST PRODUCERS 
IN B. C. 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


[ACEY [Im IMBER (0. 


332 South ne Ave., Chicago 


REFUSE BURNERS TANKS 


iL 


LCANess..: Hi WORKS 
WESTMINSTER 


contemplate installing a large horizontal burner as soon as orders 
slow down a trifle. The firm cut a fine grade of shingles for which a 
very strong demand has been created. 

Jas. Leigh & Sons’ sawmill on the south side of Rock Bay, Vic- 
toria, has heretofore been rated as a 35,000 capacity plant, but is now 
in the 60,000 foot class, owing to the recent addition of a nine-inch 
-Mershon resaw. 

The big plant of the Canadian Puget Sound Lumber Company, 
Limited, on the inner harbor, Victoria, now under lease to Cameron 
Bros., is turning out about 100,000 feet of lumber per day, one side 
operating. Full use is being made of the big planing mill, however, 
a number of special box-making machines having been added to the 
equipment. Sales Manager Mitchell—who follows up every order to 
see that it is manufactured according to specifications and is sent away 
on time—is one of the busiest men in the province, having to super- 
vise also the cut of three or four other mills which is being marketed 
by the Cameron Company. 

_ Fraser’s mill at Old Town, Alberni, has about cut out its timber 
supply. The, present location being inconvenient in many respects, 
the owner is inclined to remove the plant to a site quite close to Port 
Alberni, where shipping facilities are superior. 

The “dry” mill at Tyee Siding, operated a few years ago by R. S. 
Henderson, and more recently by H. A. Stewart, of Vancouver, has 
been acquired by Messrs. John Angevine, of Seattle, and J. H. Sin- 
clair, of Vancouver, who will increase the capacity. There is a fine 
body of timber tributary to the mill, and as the new owners are experi- 
enced loggers as well as manufacturers, the plant should prove a little 
gold mine under their management. 


G. F. Walton, a retired prairie lumberman who recently resumed 
activities in that line by taking over the idle sawmill at Sidney, 
formerly operated by the Canada Southern Lumber Company, Limited, 
is making a decided success of his venture. The mill would seem to 
have improved rather than deteriorated as a result of its four years’ 
3 ae It is running smoothly and the daily average cut is close 
m 80,000 feet, or better than formerly. 

At Genoa Bay, opposite Chemainus, the export and rail mill of 
the Genoa Bay Lumber Company, Limited, is turning out more lum- 
ber than ever before in its history. Manager RE Ae Elliott has carried 
t many improvements since he took charge, each one having the 
ect of increasing the output. 


JOHNSON’S 


Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables. They 
_ have been on the market for twenty-five years and 
still retain their superiority over all others. 


| ies 


The quality never varies, it is our first consideration. 
Prices taking effect July 1st are as follows: 


Johnson’s Horse Liniment No. 1... . ... Per Gal. $7.00 
-Johnson’s Horse Liniment No.1... . Quarts, Per Doz. 19.00 
_ Johnson’s Horse Liniment No. 1 Pints, Per Doz. 10.00 
_ Johnson’s Horse Colic Remedy ... +7). Per Gal 10:00 
; or: Hone Colic Remedy . _ Quarts (8 Doses each) Doz. 23.00 
ohnson’s Horse Colic Remedy ... Pints (4 Doses each) Doz. 12.00 
Johnson’s Veterinary Sete Ointment ee Cure) 
2 1b Tins . “a kt okie each 2.25 Doz. 24.00 
Y% |b. Tins ... -Per Doz. 4.00 
Johnson’s Concentrated Condition ‘Powders, 1 lb. Spies: Doz. 4.80 
_ Johnson’s Horse Worm Powders, .. Pkgs., Per Doz. 2.50 
-Johnson’s Purging Balls . (a) eeher Doz — 2:50 
Johnson’s Antisepting Dusting Powder 
(For Drying and Healing Sores, Proud Flesh, etc.) Per Doz. 8.00 
as Family and Van Remedies are as follows:— : 


Pine and Tar. Cough Syrup 

Purgative Pills 

Little Liver Pills 

Porous Plasters 

Stomach Bitters Sarsaparilla 

Laxative Cold Tablets All Healing White Ointment 
All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — TED E shipments made. 


_A.H. JOHNSO 


Collingwood, Ontario 


Big 4 Liniment—Mosquito Oil 
- X Ray Liniment 

Cholerine Mixture (Diarrhoea) 

Headache Powders 


WHOLESALE 
DRUGGIST 


le , 


WESTERN LUMBERMAN 


4. Fence "Paes 


EVERY 
FARMER 


THE MOST PRACTICAL DEVICE EVER INVENTED 
POR LEE PURPOSE: 


A Whole Fence Can Be Made Stock and Lightning Proof in a 


Few Hours. 


A few of these Anchors will make a Fence Lightning Proof, 
Hog and Small Stock Tight, 


and Curves, Tie Wires down in Ravines, 


Strengthen Corners, 


Gate Posts 
Strengthen oid Posts, 


and save One-third of the New ones in new Fence Construction. 
They are also used to anchor Clothes Posts, Towers, Telephone 
Poles, Hay and Grain Stacks, etc., etc. 


2,000 Ibs. Resistance When 3 Feet in Ground. 


Order Now for the Spring Fence Fixing. 


F. H. MILLARD 


London Block 


= 


WINNIPEG, MAN. 


Wholesale Lumber Dealer 


Complete Stock of Coast 
E ir—Hemlock—Cedar—and—Spruce Lumber and Shingles. 


INDEX TO ADVERTISEMENTS 
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Manitoba Gypsum Company ... 
McLaren Belting Company, eae 
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Montreal Locomotive Works ... 

Moore, Robt. M. & copbeny: ane 
Muskegon Boiler Works ... ... 


Neumeyer & Dimond ... 
Nicola Valley Pine Lumber ‘Co. 


Philadelphia Textile Me cbeaey petty 


Phoenix Mfg. Company .. 

Pink Company, Limited, Thos. 
Pracna; Al B: he, Porat uerate 
Pumps & Power Limited ... 


Rat Portage Lumber Company ... 
Rayner, Geo. J. . es 
Reynolds Timber, Shipping & Ins. 
Robertson & Hackett ... ¢ 2 
Rosen, 2O: “Jansen whan cle 

Russell, Vincent ‘E. 


Seaman, Kent Company ... 
Seattle Boiler Works 


Seattle Machine Works Company ... 3 


Shevlin-Clarke Lumber Company 
Shurley-Dietrich Co., Ltd. ... 
Simonds Canada Saw Comma, 
Smith; "C, GC... 

Smith Shannon Lumber. Co., 
Sumner Iron Works ... 


Ltd. . 


‘Ltd. 


Tait Company, Ltd., Charles W. 
Tallman Brass & Metal Co. ...... ... 
Thurston-Flavelle Lumber Company 
Timberland Lumber Co., Ltd. ... 


Vancouver Engineering Works ... 
Vancouver Lumber Company ... 
Vancouver Machinery Depot ... 


Vancouver Wood Pipe & Tank Coie eee 


Vaughan Motor Works 
Vulcan Iron Works ... 


Waterous Engine Works Company ... . 
Western Electric Company 
Westminster Mill Company 

Western Oil & Supply Company 


Yates Machinery Company, P. B. ... 
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BOMINION 


PHOTO CO. 


VANCOUVER. B.C. 


Sawmill and Logging 
Photographers 


Industrial Plant Views 
a Specialty 
Enlargements to Any Size 
618 GRANVILLE STREET 


VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


_ 576 Richard St. Vancouver, B.C. 


MOORE 
WICKLESS COAL OIL LAMP 


300 CANDLE POWER FOR 60 HOVRS 
On One Gallon of Common (eal Oil 


Burns —— 

Just Like Z Cate 

cy. E Tvrned 
cone MB Vp too 

Giving &= : high 

ABrilliant ; 

Mellow Light y ENN 
ea as IS DROPPED 
No Wicks. OR KNOCKED OVER 
No Chimney. Gi a 

HANSOME in Bees 
APPEARANCE oe pte le 
ALL OTHER \, ©) Filling of 
COAL OIL LAMPS "Wags 2 ts. of’ oil 
Price #1250 Complete. 


ROBERT M-MOORE & COMPANY 
Vancouver B:C: & Regina Sask. 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


‘ wna 1 OPS 


We have a pa- 
tent overdraft 
system in our 
burner which re- 


eal Srepessse lr quires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 
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2 Cents a Word 


All advertisements under this department, 


sertion for less than twenty-five cents. 
per inch, 


; 2 cents per wotd for each insertion. 
wes , : Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 


No in- 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 
Western Lumberman, 910 Electric Railway 
Winch Building, Vancouver, B.C, 


Answers to ads. must be sent under letter postage and may be addressed in care of 
Chambers, Winnipeg, Manitoba, or Suite 212, 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economic- 
ally do so by having replies directed to a box at our office: the price of the advertisement 
covers the forwarding of letters to any address. , 


POSITIONS WANTED 


CAPABLE LOGGING FOREMAN, 


married man, wants position, or will 


take contract to log in interior 
country. References. Address c/o 
Western Lumberman, 212 Winch 
Bldg., Vancouver. (8) 


On Working Narrow Band Saws 

Very narrow saws do not re- 
quire to be tensioned to the same 
extent as wide saws. At the same 
time it is essential that the tooth- 
ed edge should not be longer than 
the back, otherwise when strained 
on the pulleys the teeth would be 
slack and the saw would run and 
dodge in the cut. To lengthen the 
back the saw must be hammered 
by a series of light blows on both 
sides. The blows should fall at 
uniform distances, and close up 
to the back edge of the saw. A 


light, round-nosed hammer should 
be used, with the saw resting on 
the anvil. One row of blows will 
be sufficient for narrow saws, but 
two or more will be required for 
wider saws. 

Twists and ‘bends are removed 
by means of blows struck very 
lightly on the top of the ridge 
formed by the bend. When re- 
moving lumps, ‘bends, or twists by 
means of a hammer the saw 
should rest on a block of hard 
wood placed endways on the 
grain, or, if the anvil is used, a 
stout piece of brown paper should 
be placed between it and the saw. 
—“Saws: Their Care and Trear- 
ment,’ H. Durham. 


Surfacing Short Stuff 


As this is an age which neces- 
sitates extreme economy in pro- 
duction, we would direct our read- 
ers’ attention to the great saving 
which can often be effected in sur- 
facing and jointing short stuff— 
crooked or otherwise—by the em- 
ployment of an adjustable auto- 
matic feeding attachment. This 
can be readily fitted to most sur- 
facing machines, and so arranged 


PHONE SEy. 962 


KEIR & FURNEAUX 


TAILORS 


420 Seymour 8treet 


VANCOUVER, B. C. 


The Alberta North West Lum- 
ber Company, Limited, have 
for sale the following :— 


Mill Site at Pigeon Lake—about 74 acres 
(Lake frontage). 
Saw Mill, Machinery, Tools and Equipment. 
Buildings, Store, Stable, Boarding House. 
Steam Boat, 60 x 16—Marine Boiler—50 
H.P. Engines. Office Safe. 
Gasoline Launch, 9 H.P. 
Rutter, Sleighs, Waggons, Chains, etc., etc. 
Mill contains: 
One Boiler 80 H.P.; one boiler 40 H.P. 
Each carrying 120 lbs. steam pressure. 
Waterous Saw Carriage—3 Head Blocks 
and Boss Dogs and first class set of 
works. Carriage operated by gun shot 
steam feed, 36 feet long—7 inches in 
diameter. 
Saw used is 44 inches, running 11,000 feet 
per minute rim speed. 
Edger, 3 saw “Tower.” 
Trimmer, 2 saw ‘“Tower” (both saws mov- 
able on single shaft). 
Planers, two, ““Herman & Rowley.” 
Usual Log haul up, live rolls, shafting, 
friction nigger, and also full set of lath 
machines. 
For further 
available, apply 
A. B. ROWLEY, Manager, 
Millet, Alberta. 


particulars, including timber 


or 
WILLIAM BEST, Auditor, 
Duffield, Alberta. 
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that it can be readily swung out 
of the way when not required, 
when the machine becomes an or- 
dinary hand-jointer. With this 
attachment not omly can about 
twice the amount of work be 
done, but it is of more even quali- 
ty, and there is also immunity 
from accident to the workman. It 
is, in fact, in many cases a very 
paying proposition. 


Ideal Wood Rack for Retailers 


An ideal commercial wood rack 
for the office of the retail lumber 
dealer is one of the latest helps 
prepared by the trade extension 
department of the National Lum- 
ber Manufacturers’ Association 
The rack has been arranged for the 
purpose of helping dealers to be- 
come more intimately acquainted 
with the many different commer- 
cial woods and to afford an oppor- 
tunity to interest customers. It 
contains samples of thirty com- 
mercial woods, each marked with 
a celluloid label. Each sample is 
treated with a coat of shellac and 
the frame rack of oak is finished in 
a mission brown. There is a wood 
‘panel below for the name of the 
firm purchasing the rack. 


JOHN McSHANE 
Timber Cruiser 
Accurate Estimates and Reports 


Correspondence Solicited. 
322 Pender St. W.,. VANCOUVER, B.C. 


C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St. W. VANCOUVER, B.C 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Lte 
602 Hastings St. W., VANCOUVER, B.( 


Timber 
Photography 


Mountain and Lake Scenery 


LEONARD FRANK | 


(Late of Alberni, B.C.) ; 
525 Winch Building 
VANCOUVER, B. C. | 


Phone Seymour 2325 


FOR SALE — 
24 B.C. Timber 


‘ 


, 


Licenses 


(perpetual) on inland passage to § 
Prince Rupert; also propertiesat J 
Chilliwack Lake and Quatsino — 

Sound. All good logging propo- | 
sitions. . + 


CARL BLOCK, 


A. D. GLIBERT | 
Designer and Builder — 


of Sawmills 
Modern Labor-Saver Design 


My services as an ex- 
perienced operator are 
at your command. 

If you are contems 
plating building a saw- 
mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


FRASER RIVER DREDGING 
COMPANY 
Dredging and Pile Driving 
Contractors 


324 Front St., NEW WESTMINSTER 
Office Phone 1015 P. A. Jones, Mgr. 


GEO. J. RAYNER 
4 Timber Cruising, Surveying, Reports 
i 4 Brokerage, Logging, Railways, Flumes 


| Phone 629 Vancouver Block, 
| Seymour 4187 VANCOUVER, B C. 


Mill and Mine 
Supplies Ltd. 


: Mate works. Mill, Mine, Rail- 
way and Marine Supplies 


Wire Rope and Shingle 
: Bands 


a 


1150 Hamilton Street, 
VANCOUVER, B.C. 


Electrical MachineryCo., Ltd. 


The Best Equipped Repair Shop 
Sg in British Columbia 

| Motors, Generators, Magnet Wire, Mica 
| Spare parts for all Standard Motors. 


ie = -Coils of Any Description 


| 78-80 Dufferi 
ee ocr Vancouver, B.C. 
Telephone Fair 431 


| 
“J 


be 


| A. B. PRACNA 
| 303-4 Post Intelligencer Bldg. 
SEATTLE 


Designer of the plants for: 


| Canyon Lumber Company, Everett, 
| Wash.; Canadian. Western Lumber 
3 Company, Ltd., Fraser Mills, B.C.; 
| British Canadian Lumber Corporation, 
| Ltd., New Westminster, B.C.; Colum- 
' bia River Lumber Company, Ltd., 
Golden, B.C.; Stimson Mill Co., Seat- 
tle, Wash.; Wyerhaeuser Lumber Com- 

_ pany, Everett, Wash. (capacity 450,000 
‘ _ feet in 10 hours), and others. 
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New Books for Lumbermen 


Handbook for Rangers and Woodsmen—By Jay L. B. Taylor, 
Forest Ranger, U. S. Forest Service. Published by John Wiley & 
Sons, Inc., New York. First Edition, first thousand. Price $2.50 net. 

The object of this volume is to serve as a guide for inexperienced 
men in woods work. Only such problems as have been found to be 
especially difficult for the inexperienced woodsman are considered. 

The book is well illustrated and contains a host of practical infor- 
mation to the woodsman that is invaluable to them in their work in 
the woods. 

The several chapters deal with equipment, construction work, 
general field work, live stock, miscellaneous, etc. An excellent glos- 
sary concludes this interesting 420 page book. 

Forest Working Plans—By A. B. Recknagel, B.A., M.F., Cornell 
University. Published by John Wiley & Son, Inc., New York. Sec- 
ond edition, first thousand. Price, $2.00 net. 

A feature of the new edition is the correlation of silvicultural 
methods and methods of determining the cut. 

This volume does not pretend to present any original theories 
of forest organization, but merely the best of European efforts along 
this line adapted to the present needs of this country’s forestry work. 
The theoretical part has been reduced to a minimum, similarly the 
description of such intensive methods of regulating the yield as that 
by area and volume in periods has been merely sketched for the sake 
of completeness, since its application to. America is of the far distant, 
if ever. Chapter No. 1 deals with the foundations of working plans, 
No. 2 with regulation of cut, No. 3 with the working plan document, 
No. 4 with the practice of working plans. The volume is well illus- 
trated and contains much valuable information of a practical nature 
to any forester. 

Essentials of American Timber Law—By J. P. Kenney, A.B., 
LLB., F: This treatise is published by John Wiley & Sons, Inc., 
New York. Contains 279 pages and sells for $3 net. Is well gotten 
up in an interesting style and contains much valuable information 
on the application of the law as regarding timber products. This 


. Do you ever think that writing ads is a hard’ proposition? 
How about some expert help on this subject? Write to our In- 


formation Department: state your facts, and we will secure for 
you advice from experts in the Retail Trade. It will pay you. 
Do it now. 


volume is confined to a presentation of the existing law regarding 
trees and their products as property. The book is divided into eight- 
een chapters each of which is a volume in itself. A book that every 
lumberman should have. 

Logging—By Ralph Clement Bryant, F.E., M.A. This book, 
too, is published by John Wiley & Sons, Inc., New York, and costs 
$3.50 net. It contains 590 pages, not one of which is uninteresting. 
Much practical value may be obtained from this excellent treatise on 


logging. 


One of the most difficult and costly features of a logging opera- ~ 


tion is the movement of the timber from the stump to the manu- 
facturing plant and the chief- facilities and methods for doing this 
are discussed at length—especially logging railroads—in this volume. 
Many of the photographs and drawings reproduced in the book are 
original. 


Disston Issues Internal House Organ 


Henry Disston & Sons, Inc., of Philadelphia, have inaugurated 
a monthly house organ for employees of the company, the first issue 
of which appeared July 2nd. The title of the publication is “Disston 
Bits,” which has a double significance, “bits” being another name 
for the tooth of inserted tooth saws, one of the company’s products. 

As the announced purpose of the publication is the stimulation 
and crystallization of good will and fellowship among the employees, 
it has been considered desirable that all illustrations, cartoons and 
editorial matter be the work of the employees themselves and the 
paper is being published along those lines. 

From the appearance of the first issue there is every indication 
that ample talent is available among the 3,600 employees of the com- 
pany to produce a very creditable publication. 

“Disston Bits” has eight pages, 9 x 12, and comprises several 
departments, including Editorial, Sports, Safety First, ete. 

“Disston Bits” will not in any way conflict with the “Disston 
Crucible,” the trade organ of the company, which has been issued 
for several years, as the objects and purposes of the two publications 
are entirely dissimilar. 
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Tungsten - Nitrogen 


LAMP Gates 


ELECTRICAL SUPPLIES 
WHOLESALE 


Western Electric Co., Ltd. 
450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
Seymour 2719 


NOEL HUMPHRYS & CO. 
B. C. Land Surveyors and 
Civil Engineers 
Timber Estimates, Mining Surveys 
Dominion Bldg., 207 Hastings St. W., 
VANCOUVER, B.C. 


Surveys Reports 


COMMERCIAL :: 4!,Nesatives 


despite 
PHOTOGRAPHER Sitions’ °™ 
Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


PUM PS 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C ° 


_DAYTON. OHIO. U.S.A. 


Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 


Galt, Ont. 


: 


\= 


peri of Every 
‘ h Description for 


a i Paper Cutting, 
SH Bark and Rag 
Knives, Shear 

Blades 


Send for Price List 
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Plan Your Summer 
Vacation NOW! 


Whether Sport or Recreation is your object—either close 
at home or further afield—the greatest variety of Resorts 
to suit all tastes and all purses can be reached 


via 


CANADIAN NORTHERN RAILWA} 


For Tickets, Reservations, Literature and Information, apply to 


DISTRICT PASSENGER AGENT 


605 Hastings Street West - - - - Vancouver, B.C. 


RACTICE Forest Conservation by making lumber 
with saws that do not waste stock—such saws as 
Simonds Band and Circular Saws. Holding their 

tension and standing up to the work as they do, they are 
free from running thick, or thin, or uneven lumber. 
When you use saws that tend to make more of your 
lumber grade higher, you will have fewer mill tro ubles. 


Have you complete information about our 
Inserted Tooth Cut-off Saws? 


Simonds Canada Saw Co., Limited 
St. Remi St. and Acorn Ave. 


MONTREAL - QUE. 
Vancouver, B.C. St. John, N.B. 


In the U. S.—Simonds Mfg. Co. 
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G. & McC. Co. High Grade 


Economy Producing 


|POWER EQUIPMENT 


+} G. & McC. Co. WATER TUBE BOILERS have connecting 


nipples of increased size ; enlarged area for combustion ; large tubes, steam 
and water drums ; increased steaming capacity and numerous other improve- 
_ ments which tend towards increased efficiency and decreased fuel bills. 


Made in Canada 
BOILERS 


For Canadians 


Illustrations show a few B, C. 
installations of G. & McC, 
Co. Water Tube Boilers. 


They are :—St. Paul’s Hospital, Vancouver, B.C.—Two 150 H.P. Boilers. 
Coquitlam Asylum, Port Coquitlam, B.C.— One 275 H.P. Boiler 
Parliament Buildings, Victoria, B.C.—-Three 200 H.P. Boilers. 

If you contemplate any alterations or additions to your power equipment, get 

} in touch with our Engineering Department, the services of our Experts are 
| at your disposal. 


WE BUILD 


4 Horizontal and Vertical Steam Engines; Steam Turbines 
Ne Return Tubular, Water Tube and Heating Boilers; Heaters 
. Tanks, Pumps, Condensers and Transmission Machinery. 


| The Goldie & McCulloch Co., Limited 


Head Office & Works, GALT, ONT., CAN. 


Western Branch—248 McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


he “HILKE” 


her Piler 


(Patented) 


Practical ! 
Efficient 
Economical ! 


RETRENCHMENT ! 


There comes a ime in every enter- 
prise when the “man at the helm” 
faces the imperative necessity of re- 
trenching, but how to put into effect a 
retrenchment program without any sac- 
rifice of efficiency is often a serious 
problem. 


The Millman who installs a “‘Hilke” 
Lumber Piler in his Plant*is retrench- 
ing along modern scientific lines. Not 
only does he effect a saving in labor of 
over 100 per cent., but he increases the 
general efficiency of his yard hands, 
and he is enabled to double his yard 

‘ capacity, thereby cutting in two the 
amount of yard space necessary for 
the piling of his mill’s product. 


Write for illustrated booklet, ete. 


Manufactured by 


Seattle Machine Works. 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they. must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 


_ _— oar. ifn sf yr ee 
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The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
[Lumber Carriers convey shingles, 
boards, siding and flooring, 
bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
1 O0-ft.) 


Canadian Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto Laeane 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 


Handle Lumber for DISSTON SAWS made in Disston Mill 


Carload after carload of logs 
come into the Disston plant al- 
most continuously to be made 
into handles for Disston Hand 


Saws and parts of other Disston 
Tools. 


These logs are sawn into boards 
in our own saw mill. 


Thus, not only are Disston mill 
saws constructed along scienti- 
fically correct lines, but they are 
constantly subject to practical 
test in the Disston plant. — q 


Well made saws thoroughly 
tested are the saws for 
economy and satisfaction. 


Henry Disston & Sons 


Limited 
2-20 Fraser Ave. 


he Sas Toronto 2; 4% Canada 
1a » Btn ee Logs in the Disston 
= ready to be sawn into boards 


fen which saw handles will be made. 


REG. U.S. PAT. OFF. 
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WHERE BIG PROFITS 
ARE OBTAINED! 


Goodhue 
Belts 


The choice of most 
belt users, because 
they save money, 
time and trouble. 


Goodhue Belts stretch from 15% to 25% less than any other, and will give 
a long and reliable service under adverse conditions. 


The ‘‘ Acme Waterproof” Belting is made for wet places, and is particularly 
distinguished for this special work. After once introduced, your sales will 
rapidly increase. 


\ 


Write at once for full particulars and prices. 


GOODHUE BELTS ARE ABSOLUTELY GUARANTEED. 


J. L. Goodhue & Co., Limited 


Danville, P.Q. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B.C. 
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Vancouver Machinery | 
Depot, Limited | 


NEW and SECOND-HAND MACHINERY 
for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


Vanceeeee AN WORKS OF 1155 Sixth Ave.West, VANCOUVER,B.C._ 


Ne ONC OLDE CEA G Phone—Bay 470 and 471. Night Phone Bay 1518. 


DONT 


Judge by Imitations 
The GENUINE and BEST | 


HOE 


CHISEL-TOOTH SAW 


Is made only by 


R. HOE & CO. New York 


The Oldest Saw Manufacturers in America 


Agents: 

Waterous Engine Works Co., Ltd. Winnipeg, Man. 

J. D. McBride - - - _ Cranbrook, B.C: | 

HOE HAS NO EQUAL Shurly-Dietrich Co., Ltd.. - Vancouver, B.C. | 


Agents for Bits and Shanks only. 


of open fires—the risk of property destroyed—the | DIMOND STEEL 


C O U NT T H E CG O ST Established h 1904 
expense of cartage, etc.—and you'll see WHY the SPECI AL : : 
For Logging Camps and Saw Mills 


“MUSKEGON” WATER SPACE BURNER - 


is so great an economizer. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


Write for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street — NEW YORK 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 
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| EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


| PHOENIX MFG. CO., —_ EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Made in Canada for Nearly Half a Century 


“MAPLE LEAP ” CROSSCUT SAWS 


Guaranteed 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


The Proven Best 
“Every User Becomes a Booster’ 


_ SHURLY- DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 
Branches: 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing 


Company, Limited 
Orillia - Ontario 
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U 


ERY 


SAWMILL MACHINE 
) 


y 
Z Is Mill Equipment That % 
Spells Satisfaction | 


Whether you operate a portable outfit or a 150,000 ft. capacity Y 
mill, Waterous Sawmill Machinery will give you results that count 
on the right side of the ledger. _It contains all the time and labor 
saving improvements that modern sawmilling demands. More than 
that, every machine, even in our very lightest outfits, is built with 
a strength and sturdiness that means years of service more than 
you'll get from other makes. ; 
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Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The “New Model’ Bandmill 
Trout Power Set Works © 
Combination Setter and Receder - 
Waterous Kendall Circular Gang 


a See oawiae 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 

building sawmill equipment, to back it up. 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. | 


. cen BEH * im 7 S Upp, 
eT ee er : we 
The Waterous Engine Works Co., Limited 
Agency—H. B. Gilmour, VANCOUVER, B.C. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
ccc 
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What do youknow about : 
“Good” Babbitt Metals ? 


We Claim 
that GOOD 
METAL 
Should: 


Be made of pure, high- 
grade metals, so that 
the alloy will be 
clean. 

SHOULD show a very 
small percentage of 
dross. 

SHOULD have ready 
fusibility, both for 
convenience in melt- 
ing and to reduce the 
loss by oxidation to 
a minimum. 

SHOULD flow freely 
and expand while 
cooling so as to fill 
all crevices and hold 
solidly. 

SHOULD show up 
clean and_ clear-cut 
and be _ absolutely 
free from  adultera- 
tions. 

SHOULD contain the 
requisite and proper 
amount of the neces- 
sary ingredients, so 
that it will not be 
necessary to ‘ ‘doctor”’ 
it after once using. 

SHOULD be melted 
and fused at the pro- 
per temperature by an 
expert whose  busi- 
ness it is to do no- 
thing else but make 
these mixtures. 


The Only Kind We 
Sell. 


Send in a Trial Order 
and Be Happy Ever 
After 


Buy More Canadian Com 
We are selling the output of the Oliphant Mines—150 Tons daily now a 
and 300 Tons daily after October Ist. 


ROCKY MOUNTAIN COAL — 


High Grade Coal for Domestic and Steam Use. 


Only 6 per cent. ash and less than 3 per cent. moisture. This coal will keep in 
the open without any deterioration and if you place your summer stock 
orders with us, we will take care of your winter requirements. 


D.L.EW. SCRANTON HARD COAL 


We have the above coal on hand now at Fort William 5 : 


Genuine Arctic Metal 
Highest Quality Made 


for 


Extra Heavy Duty 


It is a TIN Base Metal. Contains NO LEAD.! 
Every Pound Guaranteed. 


Stocked by D. Ackland & Son Winnipeg 


Western 
Smelting & Refining Co. 


146 Dufferin St. E.. Vancouver, B.C. 
PROMPT SERVICE OUR MOTTO 


Write us for prices and terms. 
WE ALSO MANUFACTURE THE 


Bowman Big B Lime 


at OAK POINT, Manitoba 


Capacity, 250 barrels per day. We sell to Dealers only for Country shipment. 3 
SAF Sug ei DAVID BOWMAN COAL & SUPPLY CO. | 
461 Main St.—Confederation Life Bldg.— WINNIPEG, Man. LIMITED 


This Label on every Barrel Long Distance Telephone Main 3326 ; < | 


Fj * 


VANCOUVER September, 1917 WINNIPEG 


FOURTEENTH YEAR SEPTEMBER-—ToRonTO-1917 NUMBER NINE 


L | ee me. + Smith Shannon Lumber Co. 


For elevating and conveying purposes, for VANCOUVER .- B.C. 
medium and high-speed power transmission, for 


ieieses” eae" |) MIXED YARD ORDERS 
efficiency and greatest “g Mtr Te AAAI CO eee 
accuracy, we are pre- 


wcegoctv: ees || SHINGLES-LUMBER 
of Link-Belt of such ggeetamiamllte oc sgsceeemey a 

construction and =m 

possessing such -uali- = TIMBERS 


ties as make them the i ph tae 
most desirable for the | LINK-BELT | 
service expected of PF SE ( 
them." : ape tcl g 
Write for this new illustrated Pe 3 ie ee 1 STRAIGHT CARS SPRUCE 
catalog No. 260-C, sent: on ©, AVA 5 aii fl ¢ fi 
ia | saWhitts | and HEMLOCK SHIPLAP 
CANADIAN = i 
LINK-BELT CO., LIMITED 


265 W. Wellington St., TORONTO 
Seattle: Link-Belt Co. of Washington 


en sve 480 Pacific Building VANCOUVER, B.C. 


ington, First and Stark Streets. 


RUBBER GOODS 
FOR LUMBERMEN 


B ltin Our long experience in the making of Rubber Belts enables us to specialize 
perung on this line. ‘‘P.M.S.,” ‘‘Special Drive” and ‘‘Lion” are our leading brands 


for power transmission. 


We sell retail trade only 


Write for prices 


P kin Ss “Redstone” High Pressure Sheet Packing has proved by test that it 
oes. will outlast any other similar packing on the market. We make Spiral 
and Ring Packings, etc., that are equally reliable. , 


for Steam, Water, etc., etc., in various grades, made especially to give satis- 
factory and economical service under different conditions, 


Hose 


Fi a One or more of our twenty brands cf Fire Hose will be found, not only 
Ire Fiose . ; as Vee lanasthevercs Bind 
—————ees in the best equipped Pactories, Mills, etc., but in almost every ire 
Department in the Dominion. 


Gutta Percha & Rubber, Limited 


TORONTO | MONTREAL WINNIPEG REGINA SASKATOON CALGARY EDMONTON VANCOUVER 
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No Keys Lighter 


‘ : 
—_—_—_ 


No Set Screws Stronger 


: Better Belt Surface 


The Dodge Standard Wood Split Pulley 


The Wood Split Pulley is better than either cast iron split pulleys 
or steel split pulleys for the following reasons— 


In Perfect Balance 


The wood pulley is lighter, stronger, better balanced, and provides a 
very much better belt surface. It costs 33 1-3% less money and provides 
50% more returns in horse-power value. It may be run at very much 
higher speeds with no danger of bursting—also it may be had quicker 
and in a greater range of sizes. 


It costs less to get—less to put on—and less to keep. 


We make approximately 300 Dodge pulleys every day—everybody 
uses them. 


There are more Dodge pulleys making ammunition than any other 
kind—you can get them quick. 


Every pulley is thoroughly nailed. Every pulley is guaranteed for 
Double Belts. 


We are Canada’s greatest pulley makers. 


| 


If you have not our Books, write us 


DODGE MANUFACTURING COMPANY 


Toronto = = Montreal 


Maz: 


SS wy ae 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 


The Stuart Machinery Company Ltd., Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. 


Canadian Western Mfg. & Supply Company Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 


A. R. Williams Machinery Co. of Vancouver, Limited, 
Vancouver, B.C. 
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METHOD off 
e|| MANUFACTUR 
y (PATENTED. 


Inserted Tooth Cut-off Saw—the best for cutting large timber. 


A T K | N S SS  o™ 


Circular 
Saws 
Bands 

and 


Machine Knives Ma, 


VW — 
NW re — 
SSAA 


Finest 


on 
Earth! 


Are used exclusively in the largest operations throughout the world. 


They have produced results that are necessary in the profitable operation of mills. They 
_ reduce expenses—doing more and better work at a lesser cost. 


oy The highest quality of steel and workmanship is used in their manufacture. This fits them 
_ to accomplish the actual profitable results you must have. Get our Book on Mill Saws and 


= investigate the possibilities to increase the efficiency of your mill. 


WRITE AT ONCE TO 


. C. ATKINS & CO. 


Factory cscs. —__sas Branch House 


HAMILTON Ae P| 109 Powell Street 


Vancouver, B.C. 


a a OE A oan 
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Abbotsford Timber & 
Trading Co., Lamitegs 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


We can ship via C.P.Ry., C.N-Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. Mills at ABBOTSFORD, B.C. 


R. J. THURSTON AIRD FLAVELLE 


Thurston-Flavelle 
Lumber Company 


Manufacturers Exclusively of 


High Grade Red Cedar 
Lumber and Shingles 


© , Clear “A” Bevel Siding 
Our Specials ¢ Extra XXX Shingles 


KG 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


Office and Mills - PORT MOODY, B.C. 


Air Dried Cedar Shingles 


OUR SPECIALTY 


Try a Sample Car—You'll Like Them. Can also supply Kiln Dried Shingles and all 


Coast Lumber Products 
SPRUCE, FIR, HEMLOCK and CEDAR 


Charles W. Tait Co., Ltd., New Westminster, B. C. 
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The Time To Buy Is Now! 


If you require stock for Fall needs orders must be placed very 
soon. The car shortage is serious at present and will become 
more severe directly the new crop commences to move. 


In making up orders be sure they call for 


WHITE NORWAY 
No stock will meet your requirements so well. Try A Car. You'll bie It. 


_ Shevlin-Clarke Co., Ltd. 


Ft. Frances, Ontario 


Sales Office: 300 Electric Railway Chambers, Winnipeg, Man. 


OAK 


PLAIN OR 


: A Whole Year’s Salary || "ar" 


During the next few weeks many farmers OAK 
in your district will dispose of ae crops TIMBERS 
and receive a return for their year’s work. 


Ash 
_ Basswood 
= Whitewood 
Birch 
Maple 
Gum 
Cypress 
Hicks 
ickory 
===: Cherry 


\\ 


ofA 


7 


| 
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With so much money in view, such a 
farmer is your best prospect for 


| Soe 
A certain number of these farmers will be 


- building new homes—others will be in a From Our Yards or in Car Lots 
position to cover their time-worn softwood 


3 Direct from Mill 
floors with oak or maple. ; 


Be ready to show that Hardwood floors We Sell on Standard Grade 
cost less than fir and carpets—and count Write f ; ‘ 
on us for the fullest co-operation. rite tor prices or information 


on above Hardwoods to 


THE SEAMANS i te aD. Adddand & Son, Lid. 


BUILDING CANADA Winnipeg, Man 
‘a ’ . 


HEAVY FIR> DIMENSION Products 
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DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Treas. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 


Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 


High Grade Finish and Millwork Our Specialty | 
Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. —S— 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 
Alberta and Saskatchewan - Acme Lumber Co., Moose Jaw 


gf vol Sekot bea ea FALSE CREEK, Vancouver, B. cf 


Vancouver Lumber Co., Ltd. 


AND : | 


Vancouver Cedar Mills, Ltd. . | 


Manufacturers of 


Pacific Coast Timber 


Is Our Particular Specialty 


P. O. BOX 308 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to Vancouver, British Columbia 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Sales Representatives: 


& H. C. HODGSON Cc. G. LIMPRET Cc. G. BOCKUS — 
Timberland Lumber Co Ltd 709 Gr. West Perm. Building Prince Edward Hotel Calgary, Alta. 
°9 e Winnipeg, Man. Brandon, Man. P.O. Box 1530 
. : : B.C. CHAS. PLANT L. ANDRES ; 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, 701 Excelsior Life Building 343° Scith, Dee Street 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. Toronto, Ont. Chicago, Illinois. 
V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager - 


Fir and Larch Lumber 
Lath and Mouldings 


We have the goods, and can guarantee the quality 


High-Grade Pine 


We ask Prairie Buyers to remember us when 1 PIRCiRE orders for Lumber Stocks. 
every time. ‘‘Satisfaction is our Motto 


Our Products are Extra Well Manufactured. You will find the Grades just to your liking. 


Send on your orders—we promise prompt delivery. Can ship by C.P.R. and G.N.R. Car numbers sent day following receipt of oem 
THE BAKER LUMBER COMPANY, LIMITED 
P. O. Address, WALDO, B. C. | Telegraphic Address, BAYNES, B.C. © 
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The Nicola Valley Pine Lumber Co. 
“THE PINE PEOPLE”’ 


To win and hold the best trade—stock 
| NICOLA VALLEY PINE 


| Mills and Office —CAN FORD MILLS, B. C.. Telegraphic Address—Merritt, B.C. 
: | DISTRICT SALES OFFICES 
For Manitoba and Saskatchewan: For Alberta: 
711 McArthur Building, Winnipeg | P.O. Box 1590, Calgary, Alta. 


Chas. Sine, Manager 


J.C. McLaren Belting Co. 


Limited 


E. E. Brooks, Manager 


LIMITED 


REVELSTOKE, B. C. 


Forest Mills of British Columbia 


Head Office 


Manufacturers 


of 


Reliable 
Belting 


MANUFACTURERS 


White Pine, Western Pine, 
Cedar, Larch and Fir 


LUMBER 


Lath, Mouldings, 
Shingles 


OF 


QUALITY 


Never Varies 


55 Years in the 
Market and 


MONTREAL ToRONTO 
WE LEAD ~ WINNIPEG 


STILL 


| 1917 Specialty, Soft Western Pine. 
. Prompt Shipments. Standard Grades. 


| SPECIAL ATTENTION TO MAIL ORDERS | J steas o1ice << Beaumont Ave., MONTREAL 


Piease note the initials of me s Company 


| BROOKS-BIDLAKE CEDAR COMPANY, LTD. Wanu/acturer 
| *° J. S. PATTERSON & COMPANY, LTD, “ioe 


CONSOLIDATED 


- British Columbia Cedar Products 


Red Cedar Shingles and Bevel Siding a Specialty 


Mills at Vancouver, B.C. 
Powell River, B.C 


Beaver River, B.C. 903-907 Rogers Bldg., VANCOUVER, B.C. 


North Vanc’r, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 


WESTERN LUMBERMAN 


Coupon Books 


©} panss) 


for 


Eo / ' 


[ASIGNVHOY 


the Comissary Store 
are not only a conven- 
ience but they 


Save Time 
and Money 


) IIo 
JA yi Const i 


oF ee Js 


Place your order now 


Teal and let us prove our 


ey . 
y Cove Scents) ie assertions. 
i) 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 
books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 


We Sell to Dealers Only 


Exclusive Sales Agents for— 
British Columbia Mills Timber & Trading Company 
Vancouver, B.C. 
The High Class Mixed Car Mill 


Qualicum Saw Mills, Qualicum Beach, B.C. 
Superior Quality Dimension Shiplap and Boards 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


- oO 4 PF ee 


Do YOU Want an 
Assortment Quick ? 


and Pine 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


JOHNSON’S 


Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables. They 
have been on the market for twenty-five years and 
still retain their superiority over all others. 


The quality never varies, it is our first consideration. 
Prices taking effect July 1st are as follows: | 


Johnson’s Horse Liniment No.1... ... ... ... Per Gal. $7.00 — 
Johnson’s Horse Liniment No.1 ...«.. ... " Quarts, Per Doz. 19.00 
Johnson’s Horse Liniment No.1... ... ... Pints, Per Doz. 10.00 


Johnson’s Horse Colic Remedy ... .. Per Gal. 10.00 
Johnson’s Horse Colic Remedy . . Quarts (8 Doses each) Doz. 23.00 
Johnson’s Horse Colic Remedy ... Pints (4 Doses each) Doz. 12.00 
Johnson’s wietinares rage? Ointment eae Cure) a 

2. 1b. Tinsis.:'. . each 2.25 Doz. 2400 

Ye) aoe! Nibo\sie5 ae . Per Doz. 4608 
Johnson’s Concentrated Condition ‘Powders, 1 Ib. ‘Pkegs. Doz. 480 — 
Johnson’s Horse Worm Powders, ... ... ... eS Per Doz. “25008 
Johnson’s Purging Balls ... ... ves tee os PCr Doz.” ose 
Johnson’s Antisepting Dusting Powder a 

(For Drying and Healing Sores, Proud Flesh, etc. ) Per Doz. 8.00 — 


Our Family and Van Remedies are as follows:— 

Pine and Tar Cough Syrup’ Big 4 Liniment—Mosquito Oil 

Purgative Pills X Ray Liniment 

Little Liver Pills Cholerine Mixture (Diarrhoea) 

Porous Plasters Headache Powders 

Stomach Bitters Sarsaparilla 

Laxative Cold Tablets All Healing White Ointment 
All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


A. H. JOHNSO 


Collingwood, Ontario 


WHOLESALE 
DRUGGIST 


Sly se: ee 
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|BRUNETTE Have Number 1 and Number 2 


Common Surfaced Boards 


S AWMILL CO. and Cedar Bevelled Siding 


for shipment with 


LIMITED Mixed Carloads of 


| New Westminster LUMBER and SHINGLES 


Red Cedar || GEO. CRADOCK & CO. 


169 Cordova Street VANCOUVER, B.C. 


S hi in J le Ss Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


| 
| 
| 
| 
| 


a 


and 


4 Special Mill Carriage 
| B 2 U 2 [ Ropes built for the 


job. 


: : S§ idi l acing “Double Salmon Strand” 


Az 
g& 
¢ 
= 
wu 
% 
Logging Ropes. ] 


QUI CK SHIPMEN PS os ink” Peevies, Cant Hooks, Pike Poles 
“Stewart” Logging Blocks. 
| Westminster Mill 
Company 
NEW WESTMINSTER, B. C. SES G ea Ca 


Tenders for Aerial Systems on application 


wl FANS and PIPING 


Our Specialty 


give satisfaction 


Dries enormous amount t of veneer 
fectly flat and pliable at mini- 
VANCOUVER, B.C. REE ; P 
co mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


‘““WESTERN ”’ oh ae . 
Blowers and Exhausters Fair 1582 Oo? Dufferin St. W. 
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M. J. HANEY, C.E., Pr nt, nto, Ont. FRED W. REYNOLDS, Manager. R. P. GOUGH, Vice- President, Toronto, Ont, 


Revaids Ten Shipping and Insurance Agency 


mited 
Marine and General Insurance TIMBER CRUISERS ~ 
General Brokers Timber, Logs, Lumber, Shingles ™ SHIP CHARTERERS 


OUR SPECIALTIES—Long Timbers, Bridge and Railway Timbers, Ties, Kiln- 
Dried Rough Clears and Special cutting Green Clears. 
OUR PORT MOODY MILL IS NOW CUTTING 150,000 DAILY 
HALE H. HETHERINGTON Office—Pacific Building JAMES F. MOLONEY, Jr. 


Manager Manager 
Lumber Department VANCOUVER, B. C. Timber, Cruising and Log Department ~ 


Three Profitable Lines 


for the Dealer 
All Conntia Products 


LVo matter where, tf 


there 1s timber there, Lacey 
cs? Company knows all about it 
and can tell you—can offer you a 
buy or a buyer or show you ve 
there 1s neither. 


| James D. Lacey & Com- 


| pany. deals in satisfactory trades 
and solid facts only. 37 years in business. 


GYPSOFIBER 


This Wallboard is permanent, economical and artistic. It is a 
non-conductor of heat and cold. FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 


Send for our interesting booklet. 


fine Bley he 


Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 

For white coating it will not PIT. “POP,” or CHIP CRACK. 

Write us for further particulars regarding this new line- 


INT VANATIONAL IMS ACTORS 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LTD., “wan.” 


CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry Bldg. 
NEW YORK, 30 East 42nd Street 


The Rat Portage Lumber Co., Limited, Vancouver | 
Douglas Fir, Spruce, Cedar and Hemlock Lumber 


| 
Rough Timbers, Dimension, Flooring, Ceiling, Siding, Interior and Exterior ib 
Finish of all kinds including Mouldings. Fir, Spruce and Cedar Lath ; 


Prompt shipment of Fir timbers in all sizes and up to 80 feet in length 


AIR DRIED CEDAR SHINGLES than fin dried shingles but mate a better roof and last mech longer [i 


WESTERN LUMBERMAN 


Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. . 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, %4c. per lineal foot. 


Railway ties, 8 feet long, 1%c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. . 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


| W. W. Cory, 


Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, March 23rd, 1917. 
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| YOU WANT THE BEST? WE SUPPLY IT! 


ce @ ? More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


i T D. K. McLaren, Limited 
BE IN G Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 

200 King St. West 


Toronto . * . 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


HEAPS & SONS|| “ROSE CITY” 


High Grade | . — i, AQUAPELLE 


LUMBER and SHINGLES ) } © i‘ ’ Wet Weather 


Our Policy: | | SR Clothing 


QUICK SHIPMENT — GOOD STOCK 


“Aquapelle” Water Repellant 
f: Garments are designed especially 

General Office: . f | for the logger, cruiser, prospec- 

*, ; tor, mill yard man and outside 

Metropolitan Building - WANCOUVER, B. C. Pog worker in general. The cloth 
(oe (brown in color) is paraffine 

ee treated and is guaranteed to be 


waterproof under any ordinary 
conditions. 


No. 922—Aquapelle Jackets 


ee e ¥ ad Pa se 
o : f have corduroy collars, fly fronts 
Dominion Lumber and Timber £3 Beer 
: , ibs . =: 7 No. 920—Aquapelle Pants have 
«é oy : = kets, t 1 d 
Company, Limited ix ie oo ee Ps ¥ pm all “finished pees nay 
: pr y aN ie 5. are popularly known as 
We specialize in ) oe eae oe = tin Pants.” 
; 4? i No. 923—Aquapelle Hat—a 


COAST TIMBER PRODUCTS | | 22a ee 


the rain-shedding outfit. 


Fir, Cedar, Spruce and Hemlock Lumber C. ui Jones & Son Ltd 
Red Cedar Shingles of High Quality ie Kala Street Vancoueal B.C. ; 


Mixed Car Orders Look Good to us. We invite your inquiries. 
Sole B. C. Distributors for: 


Winch Building VANCOUVER, B.C. “ROSE CITY,” RAINTEST AND AQUAPELLE WATERPROOF CLOTHING 


Pink’s Lumbering Tools ow 


Split Maple 
Standard Tools 
The anda Cant Hook and 


Peavey Handles 
Carload or dozen 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman~-Wilkinson Co. Ltd., Toronto 


e e 
Send for Catalogue and Price List. Thos Pink Co. Limited Pembroke, Ont. 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. bd 9 9 
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Wood Fibre Mill 
Thorold, Ont. 


wuaiig 


eet es 


MADE IN CANADA 


from Raw Material to Finished Product 


Beaver Board is a Canadian product through and The present size of this. big institution is the best 
through. Every step in the production of this knotless, evidence of the profits which come each year to Beaver 
crackless, manufactured lumber is carried on in the Board Dealers throughout the Dominion. 

Dominion. Why not get your share of this good business? Let 

From the Company’s own lumber camps in Northern us tell you how to get it. : 

Ontario the clean, white logs are transported to the 

wood-fibre mill at Thorold, Ont. The big rolls of stock THE BEAVER COMPANY, LIMITED 
Made in are then shipped to the Ottawa_ Plant, where they are 428 Wall Street, Beaverdale, Ottawa, Can. 
built up into large, sturdy, uniform panels of Beaver 

Board. Plants at Ottawa and Thorold, Ont. 


BEAVER BOARD 


FOR BETTER WALLS & CEILINGS 


Canada 


You can always depend 
upon the reliability of our 


McLaren 
Logging Sleighs 


The above photograph gives you an idea of the size of the loads you can haul on one of our heavy loggers. 
We absolutely guarantee the malleable iron knees against breakages, at any time, under any and all conditions. 
We guarantee the quality of the material in the runners, beams, poles, rollers, braces, etc., also the workmanship. 


We manufacture these sleighs in all sizes for all purposes — Heavy Logging Sleighs, Light Logging Sleighs, 


Tie Camp Sleighs, Tote Sleighs. 
WRITE FOR FULL PARTICULARS. 


GREGG MFG. CO., Limited, WINNIPEG, Man. 
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me BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


i (Established 1865) y BRANCHES 
Head Office: a te Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everything Depends on Quills 


Quality has been*the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality - 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT MET 


IS THE HIGHEST image MANUFACTURED 


“Made Sheclaliy for all 


High Speed, Heavy Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, " Toronto 


MONTREAL HAMILTON WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET 


estern [Umberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


Bet, Hua@H ©. MacLEAN - - - - _ President 
910-911 Electric Railway Chambers - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. DAvipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


Vancouver, B. C. 
McNAovtry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 

Phone Seymour 2013 


ss all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


tisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


O—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2209. 


\GO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


. 


Subscription: Two Dollars Per Year in Advance 


Entered as second class matter November 8, 1915, at the Post Office at 
lo, N. Y., under the Act of Congress of March 3, 1879. 


k 


Reliable authorities whose pre-estimate 
rage for the New 6 the grain crop of the prairie pro- 

Grain Crop vinces is usually very close to the actual 
: result have already figured that this 
wheat yield will average about fifteen bushels per acre, which 
ar prices will be worth to the farmer more than a thirty bushel 
in normal times. Imagine the tremendous prosperity that should 
ow the dissemination of so much wealth among a limited popula- 
| and the result will assist to a conception of the eminently satis- 
ory business conditions in store for the people of Western Can- 
nothing intervenes to mar the cheering prospect. Any price 
on from the above estimate is likely to be to the benefit of the 


It may be asked, “What could possibly happen to interfere with 
ul realization of this prosperity?” An old adage says, “There’s 
y a slip twixt the cup and the lip.” Apparently the prairie farmers 
will have grain in quantity, but it must be stored to await the buyer, 
id according to all accounts the necessary facilities are going to be 
lacking unless the farmers get busy and do that which they have been 
ned to do year after year—build granaries. Hitherto many thous- 
s of empty box cars have been used to supplement the storage 
acity of the elevators, but it appears to be an assured thing that 
fall and winter the railways will have other uses for their rolling 
sk and will not be able to transport the Western grain crop to the 
yping ports with the celerity shown in past seasons. Coast lum- 
men who have visited prairie centres within the past thirty days 
report that business men fully recognize the gravity of the case, and 
e cudgelling their brains to find a remedy. No better advice could 
sibly be offered than is contained in the following excerpt from a.re- 
mt article in the Canada Lumberman, of Toronto, which dealt with 
e transportation of Canada’s grain crop under the more severe re- 
ttictions now governing the movement of cars and vessels. After 
nting out that it would this year be impossible for the handling 
Ncies to move the Western grain crop as it has been moved in 
mer years, the only alternative being the placing of the grain in 
storage to await transportation at a later date, the article goes on 
say: 
_ “What sort of shape are the farmers of Canada in for such a de- 
lopment? Undoubtedly they must spend a great deal of money 
upon building storage facilities if they hope to protect their crops 
til the railways and steamships can move them. The retail lumber 
ealer has a duty to perform in this connection, which fortunately for 
is also a good business move in his own interests. Present con- 
ons point to a crop of greater than average proportions, -:and even 
normal transportation facilities this could not be moved this 
in time to avoid storing much of it, for some months at least. 
the farmers realize this now? Probably many of them do not, and 


eae 
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the retail lumber dealer ought, whenever he can, to show the farmer 
that the country requires him to put up storage buildings. It is a 
duty as well as an opportunity for the retail lumberman to busy him- 
self along this line. What will it profit the country if the farmer 
raises a great crop this year, and a portion of it is allowed to perish 
because of inadequate storing facilities? For the retailer, therefore, 
there is a definite line of business and a patriotic duty to-day. He 
should talk the matter over with every farmer he can; discuss with 
him his bin room, granary equipment, silos, and storing facilities gen- 
erally, according to the nature of the crops that are being raised in 
his neighborhood. As a means of preserving the food supplies of the 
nation, well-planned storage buildings, constructed. of wood, should 
play a great part during the balance of the war. 


“Under present conditions it should be an easier matter than usual 
to induce the farmer to see matters in this light and to spend money 
upon lumber. Everything the farmer reads, whether in his newspaper 
or in his farm journals is preaching the same lesson to him. His 
mind is pretty well prepared in advance for the ideas that the retail 
lumberman will put to him, and if he is expecting a large crop he is 
almost certain, in nine cases out of ten, to have become anxious already 
about how he is going to take care of all of it until he is able to get 
it shipped. The time never was more opportune for the lumber dealer 
to help his neighbor and his country as well as himself.” 


No doubt the alert managers of prairie lumber yards throughout 
the three provinces have been bringing the customary amount of pre- 
sure to bear upon the farmer to induce him to purchase lumber, but 
what is needed just now is a specious appeal to buy the kind that is 
suitable for granaries, and to see that it is used for that purpose. The 
retailer is best equipped to carry out this particular bit of missionary 
work, and it would be eminently proper for him to point out to the 
farmer that in taking precautions to guard his grain against damage 
he will not only be conserving his own and the company’s wealth, 
but also be performing a patriotic act of no slight value. What is 
needed is a bright mind to direct the movement and instill the right 
kind of enthusiasm into the yard managers and lumber salesmen. No 
service more meretorious could be performed in the trenches. 


Thoughtful lumbermen everywhere are 
viewing with alarm the many evidences 
of serious unrest in the ranks of labor 
in the Pacific Northwest, the unmis- 
takable fruits, it would seem, of the machinations of that baneful or- 
ganization which gives the lie to.the name it bears—the Industrial 
Workers of the World. Wages are high in every branch of industry 
all over the American continent for both skilled and unskilled labor, 
yet this is the time chosen by these unprincipled agitators and sup- 
posed German hirelings to foment unrest among the more simple- 
minded workingmen of all classes, the undoubted object being to cut 
down production by blocking the wheels of progress in all lines of 
endeavor. In the Pacific Northwest the efforts of the I. W. W. have 
been directed in the main to the disruption of the lumber industry, 
with the result that many of the mills in Washington and Oregon 
have been idle for several months, the shutdown having been accomp- 
lished by inducing the workers to demand an eight-hour day with 


Unrest in Pacific Coast 
Lumber Industry 


‘no loss of pay. Men who were satisfied with present conditions were 


intimidated and forced to endorse the tie-up, which still continues de- 
spite the efforts of employers and U. S. Government representatives 
to bring about a settlement in order that there may be no delay in 
furnishing the large quantities of material needed for shipbuilding and 
army cantonments. The stand taken by the lumbermen in opposition 
to the eight-hour day is explained and justified in the following ex- 
cerpts from a telegram sent by Secretary R. B. Allen, of the West 
Coast Lumbermen’s Association, Seattle, to Secretary of War Baker 


at Washington, who urged that the employers concede the short day 
for patriotic reasons: 

“Please say to Congress that the lumber industry of the Pacific Northwest 
is not opposed to a national eight-hour day within the lumber industry, but 
cannot grant a regional eight-hour day, as suggested by the Council of National 
Defense, without wrecking the industry which employs sixty per cent. of all 
wage-earners in this state, and upon which practically all other business and 
industry here is largely dependent. This convulsion of the lumber industry 
(if forced to grant a regional éight-hour day on ten hours’ pay) will come 
through an immediate increase of twenty-five per cent. in the cost of manufac- 
turing Pacific Northwest lumber, which now is unable to successfully com- 
pete east of the Mississippi River with lumber from the Lake States and the 
south, which lumber reaches the principal lumber-consuming markets of the 
country on shorter freight hauls and lower freight rates. 

“The Pacific Northwest lumber industry is now paying common labor the 
highest wages paid in the lumber industry of this or any other country. Com- 
mon labor in Washington and Oregon is receiving from three dollars to 
three fifty a day, as compared with from one seventy-five to two dollars for 
similar labor at mills of the South at which mills the government is not now 
seeking to enforce an eight-hour day. Consult forest service report 114 and 
federal trade commission in substantiation of statement that we on eight-hour 
day at ten-hour pay cannot compete with other producing regions unless eight 


hour day is made national within the industry. The strike here is primarily 
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I. W. W,, who announce that when eight-hour day is won they will proceed ago?” The answer is given in the United States percentages of im 
to shorten the working day in this industry to six hours. Concerning our crease since 1914, which are as follows: bt te 3 
t ’ . ag 


industrial conditions and already restricted markets please consult Doctor 
Wilson Compton, who recently investigated this industry for the federal trade 
commission, 

Not 20 per cent. of the output of Washington fir mills is sold 
locally, the balance having to compete in distant markets with yel- 
low pine, which enjoys a differential freight rate owing to shorter haul 
and weight disparity of more than $7 a thousand. In addition the 
Western industry pays wages. vastly in excess of the southern mill 
schedule, so that a reduction in output of one-fifth without a corres- 
ponding deduction in operating costs would mean the loss of existing 
fir markets and the speedy ruin of Pacific States lumbermen, who 
would be unable to face Southern mill competition. These facts are 
fully realized by Senator Miles Poindexter, of Washington, who on 
August 13 introduced a bill in the Senate providing for an eight-hour 
day in the lumber industry of the United States, including logging 
camps and all kinds of factories handling wood products that move 
by rail or water. The bill was accompanied by the following state- 
ment: 

“Upon careful investigation we find that the lumber manufacturers and 
loggers on the Pacific Coast are not opposed to an eight-hour day provided it 
can be made universal in the lumber industry throughout the United States. 
We also believe that the lumber manufacturers cannot run (except for local 
consumption) on an eight-hour day and pay the present scale of wages and 


compete with the South, employing colored labor on a ten and eleven-hour 
day, as well as the other lumber producing sections of the United States.” 


It was to have been expectéd that Washington labor and I. W. W. 
agitators would endeavor also to stir up trouble for the B. C. millmen, 


_yet the strike declared by the white shingle sawyexs on July 23rd for 


an eight-hour day surprised some of the Coast manufacturers. About 
70 per cent. of the shingle output was tied up for a couple of weeks, 
but most of the plants at this writing (August 21) are again in opera- 
tion, some employing Chinese sawyers for the first time. It is reported 
that little was expected from this first show of strength on the part 
of organized labor, backed by the I: W. W., and it is said the leaders 
do not hesitate to declare that their next attempt will have a different 
result. It is known that agitators have been at work for some time 
among the sawmill gangs, and it is likely that pressure will be brought 
to bear upon the lumber manufacturers in the near future to grant an 
eight-hour day at ten-hour rate of pay. The’ new associations now 
forming may not affiliate with the shingle weavers, but will, of course, 
work in sympathy, the aims being similar. As on the other side of the 
line, the effects of the shorter day on the B. C. lumber and logging 
industry would be most disastrous. On the present basis of lumber 


‘costs it would mean a forced increase of about $5 a thousand in the 


price of lumber, and this would likely have to be augmented to meet 
the higher cost of logs. 

The outlook in the lumber industry as a result of the labor unrest 
is most disquieting, and is not calculated to foster investments in 
B. C. lumber or mill operations. site 


Several months ago, in an_ editorial 
Lumber Prices Are Not jearing the above heading, the Western 
Lumberman cited some arguments 


Unduly High 3 
which were calculated to offset the 


statements appearing in some farming journals and the rural press 
of both the United States and Canada, to the effect that the present 
enhanced price of lumber products was unjustifiable and therefore 
a manifestation of the power of a great monopoly to exploit the lum- 
ber market when conditions were deemed favorable. In the article 
referred to we presented a table of figures prepared by the U. S. De- 
partment of Commerce, in which was shown the percentages of in- 
crease in the price of various standard commodities since the war 
began. In the list lumber was given the bottom place, the price in- 
crease being only 15 to 30 per cent., while the range between high 
and low was.well over 100 per cent. 

The farmers, who have been quick to accuse lumbermen of unfair 
price inflation, have apparently lost sight of the fact that their own 
industry furnishes most impressive examples of price profiteering, 
and that, in comparison with the enhanced values they are recelv- 
ing for everything they produce, the increases that have been marked 
up on lumber are indeed paltry. It is passing strange that the farm- 
ing class in general is so antagonistic to the lumber industry as to 
refuse it common justice, but such would appear to be the case. Ap- 
parently the lumbermen have made a serious blunder in not sooner 
grasping the results likely to accrue from the gradual growth of a 
wrong idea concerning their business aims and methods, but it may 
not be too late to undo the evil. 

As for the profits being reaped by the farmers these stirring times, 
the millman, remarks L. C. Boyle, of Kansas City, is entitled to ask, 
“Will a thousand feet of lumber buy as much wheat, corn, oats, hay, 
potatoes, etc., as could have been purchased one, two or three years 
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New Poultry House are now appearing in the 
Bulletin Lumberman dealing with “1 

_ al Homes,” the Department 

ture, Manitoba, has now published a new 40-page bulle 
Poultry Houses for Farm and Town,” written by Profes 
of the Manitoba Agricultural College, Winnipeg. ar 
_ The whole question of poultry houses is discussed in this. 
tive bulletin. It is well illustrated with practical drawin 
bulletin should be in the hands of every retail lumber de 
ern Canada. Free copies may be had from the Publis 
Manitoba Department of Agriculture, Winnipeg. 
During the last twenty years the opinions of leadin 
keepers have been entirely reversed upon the question 
housing. The old idea—and possibly some people hold s 
notion—was that a poultry house for a cold climate should 
and, if possible, heated artificially. Now the fresh air, cot 
type of house is successfully used on up-to-date farms ev 
coldest climates. : a 
__ In addition to discussing the principles of poultry ho 
tion, this bulletin also presents complete working drawin 
of material for several typical and useful houses, so hat 
pees ee of such a house can go with the bulletin to 
ealer, and receive the exact number of piece abe 
to build the house. ane vt aa 
The bulletin is divided into six parts as follows: 

(1) Poultry House for the Farm. || aa 


t 


(2) Poultry Houses for the Village, Town or City lot. 
(3) Portable Colony House for Raising Chickens. 
(4) Coops. . ae 


(5) Yards and Fencing. 3 
(6) Cleaning, Disinfecting and Whitewashing. 
} ; “¥ 

as 
__ Retribution is not limited to the punishment of crime—in t 
life men pay the penalty attached to unprogressiveness. To-d 
hitherto common belief that lumber and shingles are absol 
sary products is being combatted so successfully by manuf, 
substitutes that their sales are truly enormous. That trad 
built up in comparatively a few years by energetic salesmat 
bined with persistent and liberal advertising—the greater volum 
sales the more money for the publicity fund. It is proving ie 
winning policy. ae 


The United States forest products laboratory at Madiso 
has lately been experimenting in using cottonwood as a substit 
spruce, poplar and ash for making butter boxes. Cottonwood 
green gives off an odor which it was believed would be absorb 
the butter. Tests have been made of boxes constructed of thor« 
seasoned cottonwood. Butter packed in them was set away 
week, and, at the end of that time, professional butter graders deci 
that the butter contained no trace of foreign flavor. | 


The B. C. shingle manufacturer who can view with equanimity the 
concerted attacks against the use of his product in many sections of — 
the United States where 75 per cent. or more of the B. C. output is — 
marketed, must of necessity be queerly constituted. He probably — 
figures the demand will last until he has made his pile and is able | 
to retire with the proud boast that he never expended one cent on — 
advertising for his own benefit or that of the dwindling industry. a 
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Do You Keep a Prospect Book? 


_ A “Prospect Book” is suggested for the purpose of increasing 
r ledger accounts, and improving your bank balance. 


A. L. Porter, Secretary of the Western Retail Lumbermen’s As- 
sociation, Portland, Ore., wants to see every retail lumber dealer keep- 
ea “Prospect Book.” He wants every yard manager who has any 
3 that he ever was, or ever will be, a “live’”’ merchant—systematic- 
eeping track of his prospects. 


e believes that absolutely nothing that a retail dealer can possess 
de of his stock of building materials, is so entirely important as 
‘Prospect Book.” 


‘He knows, has preached, and will continue to preach the useful- 
a various assets to a retail dealer, but he believes that the “Pros- 


Jo dealer need be phat a “Prospect Book” from a standpoint 
of cost. He can use as cheap or as costly a one as he desires, devoting 
e purpose anything from a five cent Mad tablet, to a leather 


. middle course is the most sensible. 

\ stiff-backed loose leaf book so made that pages can be inserted 
, can be bought for from 75c to a dollar. Ruled and punched 
to fit the book may be had for about $4 a thousand sheets. 
indred sheets will last the average dealer a year. One of these 
nd five hundred sheets is all the equipment that a dealer needs 
“Prospect Book.” 

n indexed book should be used by all means, for its ready 
nce facilities. The dealer can take his choice about indexing. 
index either alphabetically by the names of his prospects, or 
an index the book according to the prospective purchasers’ needs ; 
viding the book, for instance, into the headings of “Home,” “Repairs 
Home,” “Barn,” “Shed,” “Garage,” “Sleeping Porch,” “Hog House,” 
cken House,” etc., etc., etc. Then, if he desires, he can divide 
of these headings. alphabetically by the name of the prospect. 


In the average country town, a single index will be satisfactory, 
he yard manager will decide which suits him best. He should 
/means use some index, however, so that he can turn to his pros- 
at will, and not have to worry a minute about finding the par- 
ar page he i is looking for. 

Divide your prospects into two classes: passive and active. You 
d not keep them separately in your “Prospect Book, ” but at the 
of each page, mark it either “passive” or “active. 

The difference is this: 

four active prospect is the man who knows what he wants to 
or who has asked for figures on building material for a certain 
se, but has not yet been “landed” by anyone for the material. 
a man asks what a certain bill of lumber will cost, and advises 
lealer that he will probably want that stuff “a little later on.” Any 
omer who knows himself, or whom anyone else knows is in the 
et for lumber is an active prospect. 

Je is not your best customer, and he is not the man because of 
e business a “Prospect Book” is needed. The active prospect is 


In other words, an active prospect is a competitive prospect. 

The passive prospect is the man from whom you expect to get 
iness by creating it, before it reaches the stage of competition. 
‘This is the business that requires energy, salesmanship, person- 
y and punch—and that latter is mighty essential. It is the best 
siness that comes to any merchant-——is that which he produces and 
ces. 

I have told the story so often that it is well known to the average 
reader, but since I am telling about this “Prospect Book,” let me tell 
it all. 
The dealer obese that John Smith has a box car type of house. 
e knows that John Smith has a family of whom he is fond, and that 
th is “all right,” for a reasonable bill of material. He takes John 
Smith’s house as a working basis, and studies what might be done to 
it with wood and paint, to make it what it should or could be. 


He must be properly equipped with plans for improving homes, 
0 be capable of drawing such plans. He decides that Smith’s house 
ds. a broad, cool porch on the ground floor, with a sleeping porch 
The new porch—that still exists only in the dealer’s nile 
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can easily be added to the present stingy little “gallery” in front of the 
house. 

The dealer goes back to his office, opens his “Prospect Book” and 
lists John Smith as a passive prospect for a new porch and a sleeping 
porch. Either then, or at his first opportunity, the dealer gets out his 
porch and sleeping porch plans, and decides which of his stock will 
best suit Smith’s needs. 


This done, he takes up the lumber bill for the design he has select- 
ed, and figures what he will sell the lumber, shingles and paint for. 
Then he figures—or gets the proper person to do so—what the car- 
penter work, the painting and all the labor will cost. 


When he has decided on these items, he puts them all down in his 
“prospect book” on the page he has opened for John Smith. 


The next move in the game is to sell that porch to John Smith 
mentally. A wise man, in handling passive prospects, will sell that 
item over and over again to himself, meeting all the objections thatthe 
“se aut of that John Smith might make, before he approaches John 

mit 

When he does approach Mr. Smith, he has with him pictures and 
plans of the porch he proposes to sell him; he has figures on the cost 
of the material; he has figures on the cost of the labor; if he has some 
live carpenter working for him, he may have with him a finished piece 
of the proposed improvement; he is armed with replies to all the ob- 
jections that he can think of ; he is on his mettle and prepared to do no- 
thing but sell John Smith that porch. 


There isn’t a negative arrow in his quiver. He has gone at his 
job in a positive way, and that is the way that wins. 


He sells John Smith that sleeping porch. He will probably have to 
go and do his talking all over again to Mrs. Smith and the younger 
Smiths, but every one of them will be his allies and will help him 
make the sale. 

That woman wants a better home every time. Don’t ever make 
the mistake of overlooking the woman in the case, when you are try- 
ing to make a passive prospect buy something he never thought of 
until you proposed it to him. Home is her dearest possession. When 
you help improve homes, you are helping the one who is so fully en- 
titled to be helped. 

When you make the sale you go back to the office and take John 
Smith’s page from the “Prospect Book.” Or perhaps when you sold 
him the porch, you noticed something else that he needed, but you 
thought it best not to try and overdo. the thing and decided to keep 
that for a later trial. If so, you put that new want, on John Smith’s 
page in your “Prospect Book”; class it as a future asset. 


When you fail to sell a passive prospect the first time, leave the 
page in the book. You may have discovered in talking with the 
prospect that some other plan, or some other price, or some other pro- 
position, would be more appealing to him. Use diplomacy. Go back 
to your office, revise your figures or plans to meet the situation and 
go after the fellow again. 

Work on that proposed chart. You may accumulate scores of 
passive necessities before you start calling on them. Carry some 
paper and a pencil in your pocket. Get out around town a lot when 
you start your “Prospect Book.” Keep your eyes and ears and mind 
open to discover building needs. When you see one, jot it down right 
then. When you get back to the office, put it in the “prospect book.” 
When you get the opportunity, work it out. 


In a few weeks’ time, if you apply yourself, your “Prospect Book” 
will show every needed building improvement in your community, in 
town as well as among your farm friends. The farmer makes a grand 
passive prospect. He is not so located that he can step over to the 
next block and ask your competitor for competitive prices. 


Discover his needs, figure them out, get your prices, plans and 
arguments ready, and Mr. Farmer will soon be transferred from your 
“Prospect Book” to your ledger. 

In using the “Prospect Book” for passive customers, your com- 
mercial imagination—discussed in this issue—is of first importance. 
Imagination is one of the prime necessities in the making of a suc- 
cessful “Prospect Book.” Let your book show the building needs of 
your town, from the boards needed to fix a steps, to the bungalow 
needed to adorn the empty lot. 


Remember that good thoughts and ideas are the most contagious 
things in the world. You do the building imagining and furnish the 
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building ideas for your community, and you will be amazed to see 
how they fly around, and take root here and there. 

Don’t think you can’t do these things; think you can, and the 
job will be two-thirds accomplished. 

You have the ability. 

You have the time. 

You need the business. 

It will pay. aA. 

All you need is the “Prospect Book,” and the determination to 
use it. 


Competitors’ Methods 


A certain advertising manager for a mail order house recently 
appeared before a well-known ad. club and in his address enlightened 
the club regarding one of the methods by which his company extends 
its trade. What is contained in his remarks are well worth reading 
by every retail lumber dealer in the Prairie Provinces. He is quoted 
as saying: 

“We have a bureau whose duty it is to read each week 

the country newspapers from all over the country. There is 
not a paper of any consequence in our trade territory that our 
bureau does not get. This bureau looks over these papers, 
and when it finds a town where the merchants are not adver- 
tising in the local paper we immediately flood that territory 
with our literature. It always brings results far in excess of 
the same effort put forth in a territory where the local mer- 
chants all the time use their local paper.” 
This statement is illuminating. Where the local lumber dealers 
are aggressive and advertise in their local papers the mail order houses 
find no encouragement to spend their money and energy. Where the 
local dealer is heedless of his opportunities and does not advertise, 
there the mail order house finds a fertile field. The catalogue house 
finds it hard to gain ground where the local retailer is wide-awake. 


Efficient Advertising for the Retail Yard 


During the last month we have been perusing the daily papers 
to see what advertising the retail lumber dealers in Western Canada 
are doing, and we are surprised to learn that quite a lot of real good 
advertising matter is appearing in the daily press. 

Advertising, according to E. B. Moon, the well-known Chicago 
merchandising expert, who recently delivered a series of addresses 
before the Retail Merchants’ Association at Winnipeg, is salesman- 
ship on paper. “You have got to tell the people what you have got in 
your yard. You have got to advertise. Advertising is the modern 
way of reducing overhead. Educate the people as to what you have in 
your yard by intelligently advertising your material. Put sales talk 
in your copy. Give 99 per cent. of your space to describe what uses 
your stock can be put to and 1 per cent. to~price. A majority of the 


CHEAPER LUMBER 


Lumber is cheaper, relatively, today than it ever has 
been before in the history of Canada, as your products 
will purchase nearly three times as much lumber as before. 


In 1914, it took 705 bushels of wheat to buy a 24 x 26-8 
roomed house, while at the present time, it requires only 
311 bushels. In 1914, it took 38 hogs to pay for a 32 x 56 
barn: in 1917 only 22 hogs would be required, and re- 
member, it takes both flour and pork to manufacture 
lumber. 


Compare the following cash prices: 
1914 1917 Advance 
Wheat, Number 1, Northern .. 75 2.13 184pc. 


Oata,; Number 2, °C. "W: 5525; : 63 110pc. 
{12 203pc. 


Barley 2 112  208pe. 
Lumber average advance not more than 30pe. 
NORTHERN LUMBER COMPANY, LIMITED 
Pelly- C. P. B. Dundas, Local Manager—Saskatchewan 


Lumber-Plaster-Lime-Cement-Papers 


An ad. that offsets the impression that lumber prices are high. 


+ ‘. 


dealers do not, today, put selling talk in their ads. They must do si 
if they are to meet the competition with which they are faced. Adver 
tising is publicity. Yes, but you must rather realize that advertisin; 
is salesmanship on paper. The retail lumber dealers buy their spz 
and then try to crowd their merchandise into it, says Mr. Moon. “) 
the newspapers of your town partners with you. You need the 
paper and the newspaper needs you.” p “Z 
Here, then, is what an expert says, and every word of it is vei 
true. You must use brains to conduct an advertising campaign; 
requires more than a whole lot of words shovelled into a space 4 x 
During our reading campaign we came across some 
ads, and some extremely poor ones, the latter being money th 
away. Theo. A. Sparks, general manager of the Northern Lu 
ber Company, Limited, whose head office is at Grandview, Man., 
forwarded us an excellent adveftisement showing what this ¢ 
gressive firm is endeavoring to do along the lines of combattir 
general impression that lumber prices are too high. The adve 
ment is reproduced herewith. 4 
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In 1914 it took 653 Bushels of Wheat to buy this house, __ 
while at the present time it requires but 282 bushels. ‘nih i 


The best building time in years is RIGHT NOW, as you will readily see by 


pt ee 


the following comparison: , 74 
In 1914 In: 1917, “72 
50 Bushels No. 1 Northern Wheat or 
Would buy ... ... ... s.» +. 2,100 tt ehaples 3,950 ft. — 
50 Bushels Barley would buy ....1,020 ft. 2 x 4 2,140 fe. 
50 Bushels Flax would buy ... ..24,000 shingles 40,000 ~~ 
50 Bushels Corn would buy ... .. 1,380 feet boards 2,250 ft. 
5 Hogs would buy ... ... ... ...4,000 ft. shiplap 5,900: €¢ 13a 


Lumber has not advanced in the same proportion as your products, so you can f 
build right now at a big saving. : 


Lumber Yards, Limited 


““FAMOUS FOR SERVICE” 


-Local Salesmanager 
Explanation: —— 
Lumber Yards, Ltd., cash’ price on this house in 1914 was $653.00 while 
wheat was averaging about $1.00 per bushel. It therefore required 653 Bu. 
Wheat to buy the house. In 1917 our price was $805.00 cash, but wheat now 3 
averaged $2.85 per bushel so that it now required but 282 Bu. to buy the 
eee 


house since Paes - 
282 Bu. at $2.85 equals $803.70 : 4). 4a 
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In 1914 . (Sere tore 
50 Ba Whedtt se cs at $0.95 $47.50 2100 ft. Shiplap ... ... .. at $2250 
50 Bu. Barley. .tenwe.\ ot tte ap 22.50 1020 ft. 2 x. 4...) 2. 9 eieaeeee 
BO) Bur Gilaxeske .leee os) os seabed 75.00 24 M. Shingles ... ... o> att Soe 
50: (Bus Gorn soneeeb oor ee edah oD 30.00 1380 ft. Boards ... 02. So) atueeeeeee 
HOGS ees okie oes Oe ee 90.00 4000 ft..Shiplap <= Seeeere at, 22:50) © 
In 1917 : ig. $ 
50° Bul WWiheat law s\n. ee oY A P22 18136 20 3950 ft. Shiplap ... ... .. at $34.50 
DOI MSAGLEY S csarapeeeL usta rche at 1.38 69.00 2140. ft. 2.x 452) eee at 34.50 7 
50 Bu. Flax ...... ... --. at 3.40 170.00 . 40 M.. Shingles 22 Seo cgeee eee 
SOB Conn set) gee coe ee ae oe 81.00 2350 ft. Boards 2): 25.) 2. eate eaeeee 
5 Hogs ... i.. ... s-- -» at 40.00. 200.00 5800 ft. Shrplap ijustine 


An ad. that demonstrates the great buying power of wheat. il 
wheat prices have soared, lumber prices have advanced very little. 
. 7 
Mr. Retail Lumber Dealer, if you are not conducting your 
vertising campaign along the right lines, read through these ads. 
fully and see whether they do not contain some ideas that you 
be able to incorporate in your future campaigns. i 
oh Any suggestions along these lines will be welcomed by the Retai 
itor. ‘= 
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A new sawmill for the manufacture of timbers is in course of 
erection on the line of the Esquimalt & Nanaimo Railway at a point 
about six miles east of Alberni, and is likely to be in shape to start 
cutting about September 15. Clarence Hoard, ex-railway contractor, 
of Victoria, is the man at the back of the enterprise. The new mill 
(daily capacity about 40,000 feet) will have a carriage and equipment 
capable of handling timbers up to 120 feet in length. Robt. Farris, 
formerly with the New Ladysmith Lumber Co., Ltd., Nanaimo, and 
Moore-Whittington Lumber Co., Ltd., Victoria, is superintending the 
erection of the new mill and will operate it when completed. The 
limits controlled by the owner contain one of the finest stands of fir — 
timber on the Island, and for some time to come it will be a short 
haul from the stump to the mill. 
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What the Retail Dealer Should Be 


_ The retail dealer’s very existence depends upon the progressive, 
all-round development and prosperity of the community in which he is 
located. In many respects the retail dealer is a public servant, just as 
the railroad, gas, light, and telephone and other public utility corpora- 
tions which serve their respective communities. 

_ The progressive dealer should be a thorough analytic student, and 
he should avail himself of current trade literature to increase his 
wledge of the business and what others of the industry have tried 
ad discarded or adopted. He must be eternally alert as to competi- 
* methods. 

To carry out the policies that have been adopted and keep his 
lization alive and progressive and to get the essential results from 
in his employ he should by all means have executive ability. 
Many are the failures resulting solely from poor finances. Not 
y must the dealer provide the necessary capital with which to 
y finance and operate his business, but it must be intelligently 
dand conserved. In this connection two all-important matters 
t themselves to my mind—the subject of credits and that of col- 
I do not propose to discuss the merits of strictly cash or 
business. I wish to emphasize, however, the importance of 
the utmost discrimination in only giving where credit is fully 
ed. I cannot see possibly, for the life of me, what satisfaction a 
1 can gain in selling a bill where the credit is shaky or doubtful. It 
s a reasonable proposition to me to ask a man who wishes to pur- 
uilding material on time to at least give his personal note, with 
out security, depending on the character of the borrower and 
e of the loan, for loan it surely is. The open account for longer 
thirty days’ period in retail and sixty days in the wholesale seems 
should be abolished in every line of business. When it comes to 
sr of collections, these, as you all recognize, should be followed 
-omptly and relentlessly. I believe the statement should go imme- 
y when the account is due, and if not paid promptly, then the 
should be followed up quickly to ascertain the reason, and 
steps taken to collect, except where there is good and suff- 
reason for delay. I believe that this method wins the respect of 
istomer for the dealer. 
at least a certain extent, the retailer should be a lawyer. He 
Id understand sufficient business law to make contracts and pro- 
mself in making contracts. He should understand notes and 
+ legal documents required in his business. He should also thor- 
understand the lien law in his community. By all means the 
or town ordinances should be closely watched in relation to build- 
strictions. The retail material dealer should be a building expert, 
hitect, and a carpenter. At least he should be able to advise 
ently on these questions. Other things being equal, the busi- 
; will come to the dealer who has a knowledge of building affairs 
id construction, and a first-class knowledge of materials, estimates, 
ins, etc. 
yw, I am going to get down to the real meat of the cocoanut, in 
ing successively the next three subjects, which we all recognize 
the essential fundamentals of the retail business, namely, purchases, 
ss, and advertising. Poor buying is a more sure road to failure than 
‘salesmanship. In pursuing a buying policy three important fac- 
ould be considered. First, responsibility—the ability of the 
to deliver the goods. Second, quality. Third, price. There is 
other—fourth factor—service. The buyer is called upon to exer- 
e most keen, shrewd, careful judgment as to where to draw the 
ong sellers, for surely there is a proper dividing point where all 
mix in just the right proportion to give the dealer what he 
_ Asa dealer gains experience he will have eliminated from his 
es of supply all those who fail to measure up to the standard in 
one respect. For instance, when he must have quality he will not 
ize the price so closely or the service. Or if in need of service 
may be willing to sacrifice something of quality and also pay less 
sntion to price; or if competition forces him to secure lower price, 
will naturally expect the same degree of quality and service he usu- 
ly gets from his regular sources of supply. The dealer will profit 
aterially if he will cultivate the friendship of the individual salesmen 
the road and also that of the mill with which he deals. This tends 
ild up a spirit of reciprocation and co-operation, mutual satisfac- 
, and business friendship, which redounds to the profit of both 
ler and manufacturer. Competition based on quality, service, and 
.smanship I consider wholesome and good for any business, but 
ice competition in any line of industry is a menace. 

A dealer who purchases or sells only what his trade calls for is a 
ad one. He must carry staples, of course, but he should also be on 
e alert for specials. From a manufacturer’s standpoint this is espe- 
ly desirable, for the reason that in most cases the dealer who oper- 
ates along this line is assisting the manufacturers to move items which 
are not always readily saleable. One of the greatest opportunities for 
the dealer is to co-operate with the manufacturers in the placing of his 

ders. The more attractive he makes the business to the manufacturer 
better the terms he will be accorded by the manufacturer in every 
ct, and he will be favored in price, service, and accommodations. 
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Orders can be made still more attractive in many instances by giving 
permission wherever possible on each order to increase or decrease a 
certain item or items to suit the capacity of car which can be secured. 
This is of the utmost importance to both the producer and dealer in 
expediting shipments, especially in times like these, when cars are so 
scarce. 

There is a right and wrong time to place orders, aside from the 
entirely price consideration. I refer to dull and rush periods. If the 
business were scattered throughout the year a more staple market 


-would be obtained, and shipments would move with greater regularity 


and more promptly, and your investment in stock carried would 


remain approximately the same throughout the year. 

Salesmanship in retail and building material, or any other pro- 
duct, is of the first importance. I believe that salesmanship can be 
studied and acquired and applied successfully just as a man can become 
educated along other lines. 

The right hand of salesmanship is advertising, either personal 
solicitation and suggestion, newspaper or circular advertising, or trade 
extension and community development. To my mind no better oppor- 
tunity exists to-day in the freld of advertising than in the lumber busi- 
ness, either wholesale or retail. There is so much that can be said in 
favor of “good old wood—nature’s product.” 

Just a word about the alleged modern retailer who lets his yard 
go to weeds, driveways are muddy and nasty, lumber is strewn over 
the yard, all sorts of odds and ends are scattered over the place, build- 
ings are delapidated and need paint, offices are untidy, tobacco juice 
on floor and stove. I know that you think this is an extreme, but I tell 
you that I was surprised when I saw a good many just such yards on 
a trip last fall. Then take the dealer whose yards, sheds, and offices 
are always spick and span, clean and orderly. Which company would 
you prefer to deal with? Which one would you naturally go to first? 
I do not believe that price has any right to occupy a place in sales- 
manship except to a very limited extent. Salesmanship is destroyed 
just in proportion as the question of price figures into the bargain. 

Wood is being displaced at an astonishing rate by substitutes. In 
1915 substitutes took the place of twelve billion feet, or one-third the 
total production of lumber in the United States. The manufacturers 
must lead in redeeming this business, but we need the help of the 
retailers of the country, 

The reputation, good name, and the success of a company is as 
much or more in the hands of the yard managers, individually and 
collectively, as under the control of the head office and the directors 
of the company. Did you ever stop to consider that in the town where 
the yard is located the yard manager’s personality stands for the com- 
pany’s personality? The customer offended by the yard manager is 
offended at the company. On the other hand, the customer pleased 
and happy for the service received is a friend, and boots for the com- 
pany. If the dealer possesses the qualities I have mentioned as neces- 
sary, | am confident that he is a modern retailer, and to exactly the 
extent to which he possesses these qualities to that extent will he be 
what he should be from the standpoint of the manufacturer. 


It is good news for lumbermen to hear that owing to the neces- 
sity of speed in the erection of many office and other structures re- 
quired for U. S..army purposes in the Eastern States, pressure is 
being brought to bear on architects and builders to substitute wher- 
ever possible wood for steel and concrete. In all probability the dis- 
inclination of many of these men to use wood has no very strong 
foundation, and the better understanding. they will acquire through 
carrying out their war contracts may result in the placing of many 
future orders for wood products. 


At the invitation of President Suzzallo, of the University of 
Washington, Seattle, the ninth annual session of the Pacific Logging 
Congress will be held on the University campus on October 18, 19 
and 20. This will be a return to the birthplace of the Congress, the 
initial meeting having been held in 1909 on the grounds of the Alaska- 
Yukon Exposition, now forming part of the university site. The 
sessions promise to be of unusual interest from several angles, and 
a large attendance is assured. 


According to the official headquarters’ statement there were 14 
companies of the Canadian Forestry Corps operating in France up to 
April. The first eight companies arrived during a period between 
December last and March of this year. Five companies arrived in 
April, with their full technical equipment, and approximately 60 per 
cent. of their transport. It is said there will be sixty companies of 
the Canadian Forestry Corps employed in France by September. The 
operations of some of the corps are being carried on under shell fire. 


Says the West Coast Lumberman: An eight-hour day in Wash- 
ington with a twelve-hour day in Mississippi means a special tax from 
the northwestern end of the industry of fully twenty-five per cent., 
which would be very happy news to southern competition, 


prices are high. 


byt & 


i | - WESTERN LU BERMAN _ 


FROM THE PRAIRIE COUNTR 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 

Business in the retail lumber trade in the Prairie Provinces has 
slowed down during the last week or so owing to harvesting being 
under full swing. 

[t is now assured that the West will again reap a record harvest— 
valued by some authoritative sources at $700,000,000. Rains and 
ideal weather conditions during August have been responsible for this 
great “come back.” At one time it looked somewhat serious regard- 
ing the state of this year’s crops, but Nature’s law of compensation 
righted matters. With this $100,000,000 crop on their hands, the farm- 
ers of the West will have lots of surplus cash with which to erect new 
homes and other farm buildings. It rests with the lumber dealers from 
now on to get this new business before the very cold weather sets in. 
They should get in touch with the Western Lumberman plan service 
department for plans of prospective buildings in order to place before 
their clients an intelligent idea of just what will suit, what will be 
its cost, and so forth. Above all it is necessary that the lumber dealers 
should combat the evil influence that is going the rounds that lumber 
Prices of other commiodlities are sky high compared 
with those of lumber, which figures lowest in a list of 96 commodities. 
In an interesting bulletin, which the retail lumber dealers should keep 
on file, is given a tabulation of the prices of 96 leading commodities 
on August 1, 1914, July 1, 1916, and July 1, 1917. The figures show 
that these 96 commodities have advanced an av erage of 55 per cent. in 
price since July 1, 1916, and 127 per cent. since August 1, 1914. In 
view of the fact that the lumbermen have generally claimed that their 
product has advanced less in price than many other commodities, and 
still remains one of the most easily obtainable, readily worked, and 
reasonably priced materials, the following figures are of special in- 
beTnest 


Advance in Price Advance in Price 
Since July 1, 1916 Since Aug. 1, 1914 


Per Cent: Per Cent. 
BRICK HE pire) elite! deci rks moncie 26 80 
(SENIENID UAE. oe cshetideG we cases Sonne 27 34 
GY he vekk PRES ck reek: ata ee 8 102 
NATSU RSARG ose eet ace enters 60 150+ 
StS Ped sire ea ease eee 128 390 
IS ING BIER Ea eee ce tte ah een eee 23 28 
Average of 96 commodities ... 55 127 


As was predicted in the August issue of the Western Lumber- 
man, the prices of fir have advanced another dollar owing to increased 
costs in that particular branch of the industry. Graded fir logs are 
now selling at $10, $13, $16, with strong demand; shingle cedar, $14 
to $14.50; lumber cedar, $16 to $17; spruce, $10, $14, $20; white pine, 
$13, $16, $19; hemlock and larch, $10. ~ 


News Briefs of the Prairie Lumber Trade 


Quite a number of lumber dealers have suffered from fire losses 
during the month. Amongst the sufferers are: John Grenz & Com- 
pany, Estuary, Sask., Pioneer Lumber Co., Estuary, Sask., and Alfords 
Planing Mills at Saskatoon, Sask. 

With a view of securing the necessary supply of coal during 
the coming winter, it is possible that the coal dealers of Saskatoon, 
Sask., may be joined in a co-operative body as a trade section of the 
Retail Merchants’ Association. The above statement was given out 
by Secretary F. E. Raymond, who said he believed in the idea of 
forming trade sections with the local retail associations throughout 
the province. 

The Dominion Forestry Department is making an unusual ex- 
hibit at the Prince Albert, Sask., fair. A space on the grounds has 
been planted with forest trees from seedlings to giants 20 feet high. 
The idea of the exhibit is to demonstrate the progress of reforestation 
in Western Canada. It is said to be the most unique exhibit of its 
kind made in Canada, being in parts an exact replica of a natural 
Western forest. 

A terrific storm on Lake Winnipeg a few days ago caused a con- 
siderable amount of damage to the lumber concerns floating big booms 
of logs or shipping timber in barges down the lakes. ‘Brown and 
tieriord: of Winnipeg, had a big shipment of lumber on a barge 
being towed to Winnipeg and the heavy winds and high seas broke 


the lashings of the lumber piles and scattered 100,000 feet of t 
all over the lake. Much of it is now beginning to drift into— 
beaches. In the old days before the shores of the lake beca 
holiday resort of Winnipeg,-children who lived on the farms 
ing to the shore line, used to pick up a pretty good penny 
then by salvage from the huge logs which sometimes brok 
from the booms being towed into the sawmills at Selkirk. 


Mr. F. K. Herschmer, Inspector of Manitoba Forest f 
Winnipeg, recently received a very interesting letter from 
Capt. W..G. Herchmer, who is Staff Captain with the 
Forestry unit in France. Staff Captain Herchmer gives s 
interesting accounts of their work. In a recent letter he « des 
trees which have been shelled as follows: The iron in tr eek 
and plays havoc with saws and nerves, The sawyer doe 
“bull” into a log, as he never knows what it will 
of them are full of iron fragments. We ran into a ¢ 
iron that had been blown into the trees. I have a_ 
off the bits (teeth) of a sixty inch saw. Rifle bullets: ange 
every tree we log in the mills near the firing line has ma ; 
far we have had very few accidents, and none serious. 


A lot is being written today about the high price of 
the high price of ‘lumber. Farmers have been too prone 
lumber is too high, but they forget that they can rig 
more lumber for a bushel of wheat than they ever could 
are indebted to Mr. W. FE. Allen, of the Finger Lu 
Winnipeg, for the following idea which he asks us to { 
retail readers: “The farmer’s position with reference tof ) 
is well illustrated by the following story: A Westermt mere 
a farmer a buggy priced at $90, and the farmer kick J 
years ago his father had bought one just like it for $60. Th ’ 
chant looked up the record of sale and found that the fath 


to deliver him 300 bushels of wheat and he would, give | 
buggy; one $75 wagon; one $20 suit of clothes; one $20 ¢ 
baby dress; one $5 crib; one box of cigars ; $10 worth 
worth of tea; $100 worth of gasoline ; anid $15 worth of 
oil. ‘The total figures $353 as a: value of 300 bushels of - 
is needless to say that the farmer bought the buggy thot 
argument. 


The Western Lumberman is in receipt of the folldwr 
ing letter from Capt. W. S. Herchmer, late of the North 
ber Company, Barnet, B. C., from his headquarters, w 
regiment now located in France :— 


Editor, Western Lumberman: 

I beg to acknowledge the receipt of your letter of J 
and also to thank you for sending me the “Western Lum 
copy of which arrived to-day. Your paper is very mt 
and I will be sure to pass it on to a number of Wes 


I regret very much that at present I will be orisies 
any articles or photographs in connection with -the 
I will endeavor to obtain permission from the Censor, 
will let you hear from me later. 

Photographs are absolutely forbidden anywhere in F 
by the Official Photographer. Though I have had the Pp 
making two tours covering the operations of the Canadian 
Corps in France with Canadian newspaper men and journ 
did not succeed in getting permission even to carry cameras. 

Thanking you for your attention and trusting that I will ha 
an opportunity of writing you soon, 


I am, yours sincerely, 


W. S. Herchmer; 
Captain, Army P.O,, S. 11, Fra 


The Capilano Timber Company, Limited, is piste the vad - 
struction of its seven mile standard gauge logging railway from Bur: | 
rard Inlet into cedar holdings up Capilano Valley, on the North Shore. 
Work will start very soon on the cedar plant to be established on the — 
harbor waterfront, where grading for the railway spur is under way 
and a trestle log dump is nearing completion. is 
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The Retailers’ Plan 


a Foreword 

_ Owing to the fact that the Western Lumberman is at present run- 
ning a series of plans of “Better Rural Homes” for Western Canada, 
e have decided that a special plan gotten out by ourselves is mere 
plication. Our own plans will again appear when this series runs 
In the meantime we would urge upon every retailer to get his 
ding program well thought out and send in to us for any sug- 
stions or helps which our special plan service department can 
fer.—Editor. 


Better Rural Homes 


Eeitoba Agricultural College Publishes Plan of Home Per- 
ed from Sketches Submitted by Farm Women of Manitoba 
‘orking Drawings to be Had from College Authorities 


Third of a Series of Plans—Special to the Western Lumberman 


It was hoped that the “Farm Home Competition” would give some 
od plans of small houses, but very few plans were entered of homes 
aller than 28 ft. by 30 ft. There is, however, a strong demand from 
newly settled districts for a small modern home, and Plan “C” has 
n gotten out in the hope that it will meet this demand. 

The small, two-storey house is the architect’s most difficult prob- 
when one is anxious to secure a good external appearance, as well 
is economy. A study of the perspective of Plan “C” will convince 
he reader that the architect has solved the problem. 

_ In working out these plans, the main effort was to secure as econ- 
ical a house as possible without sacrificing convenience. The house 
feet deep, and has a 27-foot frontage, which will best face the 


e time, a very economical and compact style of construction. 
The first floor has but three rooms. The large room across the 
it gives a convenient and comfortable living and dining-room. A 


Pra small modern house 24 x 27, suitable for newly settled districts; is of 
=58 good appearance and is cheap. 


fireplace in one end would add to the cheerfulness of the room, and 
‘under no circumstances should be omitted. The dining table can be 
run lengthwise of the room when it is desired to accommodate a large 
_ number, as at harvest, or a Christmas or New Year’s dinner, and, by 
_temoving the table altogether, a large space is available for parties 
and other social gatherings. 

The 9 ft. 8 in. by 10 ft. general purpose room off the living room 
will be handy for sewing, for use in case of sickness, or when visitors 
come, and for various social events. It also affords a good quiet place 
to put the youngster for his daily nap, and thus avoid climbing to the 
second floor. If desired it can be used as a regular bedroom. 
‘The front hall and stairs are generally unnecessary in the smaller 


The Western Lumberman, in its Work of Co-operating with the Western Retailers in the ‘‘Better 
Building’’ Movement, Establishes a Plan Service Department for all its Readers—Complete Work- 
ing Drawings will be Supplied at Nominal Cost—Idea is to Better Serve Dealers—Knotty 
Problems Solved Free of Cost in ‘‘Question and Answer’’ Section— Your Co-operation is Wanted 
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Service Department 


country home where the front door is not used to the extent that it 
would be if it were a city home. The stairs rise directly out of the 
centre of the living room, and are much more convenient to the kitchen 
than the ordinary front hall stairs. It also makes a very convenient 
arrangement for the cellar stairs. Four steps lead from the kitchen 
down to a landing which has an outside door at ground level. By 
this arrangement anything going into or coming out of the cellar does 
not have to pass through the kitchen. The advantages are obvious. 
The cellar stairs lead to about the centre of the cellar, making all 
parts equally accessible, and allowing for an easy arrangement of the 


General Room Kifchen 
PLAN OF LAYOUT OF KITCHEN 
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MANITOBA AGRICVITVRAL COLLEGE 
PLANS OF FARE HOVSE C 


1 Range. 
2 Cabsraef 
3 Sink 

4 Drain boads. 8 Cupboard 


6 Hot Water Tank 
7 Refrigerator 


PLAN OF 
SECOND FI.OOR! 
First floor has three rooms and con- 

tains many features that attracts 
the housewife. 
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basement. A full basement should be planned for. In it will be placed 
the furnace, wood and coal storage, a vegetable room, fruit storage, 
softwater tank, pneumatic tank and pump, the lighting system, space 
for drying clothes in winter, and laundry and dairy arrangement, if 
desired. A basement can be far better utilized than attic space, and is 
much more accessible. 

The kitchen is not large but is conveniently arranged. The sink 
is in the proper position for washing and putting away dishes, and is 
conveniently located for use in cooking. 

The outer kitchen door is planned to have glass in the upper half. 
The position of the doors and windows makes possible plenty of ven- 
tilation to keep the kitchen cool in summer, a most important con- 
sideration. 

The large kitchen porch will be especially appreciated in summer. 
Here, out in the cool fresh air, a great deal of the kitchen work can 
be done; here, the youngster can play; here, also, a table can be pro- 
vided, and the family can eat their meals outside in warm weather. 
A summer’s experience of this sort makes one loth to eat inside even 
when fall comes. 

No house is considered modern in these days unless it has a sleep- 
ing porch. This can be provided above the kitchen porch by having 
a door off the bathroom. It is planned to have a gas pipe frame work 
upon which canvas may be stretched for protection from the weather, 
while the sleeping porch is being used. Some might prefer to have 
the door to the porch open off the adjacent bedroom, rather than off 
the bathroom. 

The upper hall is three feet wide and does not take up much space, 
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The window at the stair landing gives ample light and ventilation. 
A linen closet is provided for, off the hall. 

A large bathroom is conveniently located at the head of the stairs, 
and being above the kitchen, is most economically located from the 
plumbing standpoint. 

There are two large and one small bedrooms with ample closets 
which will appeal to the housewife. 

To many, the plans might seem lacking in bedroom space. The 
room on the first floor can be used by the family when visitors come, 
for the modern davenport is an equally good bed, thus the old spare 
bedroom is dispensed with. Then, again, often the farm hands live 
in a separate house, or the hired mam may be married and live in the 
old house and board the other men, thus giving more privacy to the 
owners of the farm, and lifting a big load from the shoulders of the 
housewife. 

With a large house on the farm, the time often comes when the 
young people have gone to homes of their own, and then the big house 
with its extra rooms and upkeep become a burden instead of a pleasure. 

Working drawings, showing front and two side elevations, section- 
al elevation, basement plan, exterior details, (6 sheets 14 in. by 24 in.) 
together with specifications and bill of material, can be had by writing 
the Department of Agricultural Engineering, Manitoba Agricultural 
College, Winnipeg. This material is sold at a nominal price with no 
intention of securing a profit( but to cover the cost of the reproduction 
of individual copies. The cost to applicants residing in Manitoba is 
$3.00, and for those residing elsewhere $5.00. Applicants, when send- 
ing for this material, should allow plenty of time for the getting out 
of copies of the specifications and bills of material. 


Questions and Answers 


In this section of the Western Lumberman we will publish without 


charge to the querist replies to questions of any kind within our scope, 
relating to building problems, plan reading, estimating, bookkeeping, 


advertising, buying and selling problems, etc. Names of querists will 


not be published unless requested. 


I. S., Swift Current, writes:—What is the method of estimating 


the approximate cost of a house by the cubic foot, and what would. 


be the price per cubic foot for a house of ordinary construction and 
finish ? ; 

The cubical contents of the house is found by multiplying together 
the length, breadth, and the height, measured from the bottom of the 
cellar floor to a point half way up the roof. Eighteen to 20 cents per 
cubic foot would be the cost of the house complete. 


H. W., Brandon, writes:—How long should the wood forming 
remain in place after concrete is poured? 


The length of time required for concrete to set depends upon the 
weather and the load to be supported; the setting of concrete being 
greatly retarded by cold or wet weather. 

As a general rule the forms should be left in place for at least a 
week after placing the concrete, or until the concrete is thoroughly 
hardened. 


A Retailer’s Advice to His Son 


Boy, never talk about “Price Cutters,” for God made ‘Price Cut- 
ters.” He made “Price Cutters” the same as He made fleas, lice, bugs, 
snakes, skunks, and other cringing, crawling things. Why He made 
them He only knows; but some day in His Divine goodness He may 
enlighten us, but up to now, I’ll be damned if I know. 


There are two classes of lumber dealers, Pushers and Slackers. 
The Pusher generates new ideas and passes them along, joins his 
Association, supports it and uses it, and co-operates with his neigh- 
bors to his own everlasting benefit and that of his fellows. The 
Slacker waits for business to come to him, refuses to work with his 
neighbors, scorns the service of his,association and grouches because 
business is poor. In which class are you? 

If you want your town to improve, improve it. If you want your 
town lively, make it. Don’t go to sleep, but get up and work for it, 
talk about it, talk favorably. If you have property, improve it, paint 
your houses, make surroundings pleasant, and you will be worth more 
in the market. If you are doing reasonably well advise your’ friends 
to come and invest near you. Work steadily for your home dealers. 
Keep your money at home as much as possible and it will likely help 
you in return. The successful towns have been made by the property 
owners pulling together. Public improvement is an investment that 
pays. Don’t waste your time over dirty quarrels and hold back your 
aid from good objects, through spite, but work for some good and you 
will find yourself benefitted. 


A Community Pledge 


Here’s a city building idea from an Albertan town that might be 
applied elsewhere. Down in that once inactive southern Alberta 
town which is now growing by leaps and bounds, is what is known 
as a “community pledge.” It reads thus: “I hereby pledge myself to 
do my part in supporting , her industries and enterprises, % 

I pledge myself not to send away from ] 
I can buy here (all things being equal). [urthermore, I will do m 
best to persuade my friends, relatives and acquaintances to do likew 

I will co-operate with my fellow citizens in every move made 
our common betterment. I will think and express only good thought 
about the town which is good enough for me to live in. iy 

I will talk prosperity and think prosperity about my town 
its future. - 


—— for anything that 
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signed oi). oii vi pe ai) eas ee 

This pledge embodies a spirit that makes cities grow and 
more united and prosperous. The big, happy family idea is th 
tonic ever prescribed for a town. bol s* 


Silo Questions —_ 


The Press Bulletin issued by the University of Wisconsin 
lishing a series of “silo questions,” with the answers. The le: 
question in a recent issue of the bulletin is, “Why do I need a si 
The answer is, “Because it will pay; it supplies the cheapest w 
feed, and keeps up the milk flow when prices are highest. 

“Because your dairy cows, cattle and sheep will relish the pr 
served succulence from these big ‘Mason jars.’ Cows like silage 
same reason that you like canned fruit better than dried apples. 
corn crop is worth from twenty-five to thirty per cent. more 
put in a silo than when fed in the form of fodder. Cows waste 
but eat all the silage. When early frost threatens, the silo say 
soft corn and prevents a feed shortage.” es 

Arguments of this kind should be at the tip of the tongue of ° 
retail lumber dealer, and he should have the agency for some 
make of silo. No make of silo has been proven superior to a 
wood silo, and the necessary effort to sell it is no greater tha 
dealer ought to be willing to make. Not only will he be able to 
a fair profit on the silo material, but he will put the farmer in a ] 
tion where he will be getting returns which will enable him to— 


Lumberman Candidate in B.C. 
At a convention of Liberals of West Kootenay federal 
held at Revelstoke on August 14, W. A. Anstie, president of 1 
stoke Board of Trade and managing director of Forest Mills of 
ish Columbia, Limited, was unanimously chosen to oppo e 
Green, the present Conservative member in the Dominio 
Mr. Anstie is a young lumberman who has steadily been feet 
the front in his chosen industry, and his legion of friends a 
fident that his gift of oratory, good grasp of public affairs, and spe 
knowledge of B. C. conditions and needs, are qualities which fit | 
to render the riding very valuable service in the Dominion arena. ‘ 
lumbermen of the entire province will no doubt extend Mr. 
the most loyal support in wis cativas for reasons quite apart 
claims of personal friendship. It has long been felt that the 
trade of British Columbia is in need of a special champion 
and that the lack of representation at Ottawa has resulted 
terests of our important industry being overlooked. The elec 


Mr. Anstie will remedy this state of affairs. ~~ Dee 
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Logging Camps Swept by Fire — 
Forest fires in the Coast district have been numerous owi 
the long spell of extremely dry weather, but so far the Internati 
Timber Co., Ltd., has been the only heavy loser on the Coast 
serious fire broke out August 3 in the company’s limits at Cam 
River, Vancouver Island, destroying about 7,000,000 feet of timb 
at Camp Three, and seriously damaging a lot of valuable 1 
equipment, including an overhead system and five donkeys. The 
will run into big figures, but M. D. Rector, general manager, ‘is. 
yet in a position to name the amount. + 
In Vancouver district the Taylor & Naysmith Lumber Compan: 
operating a sawmill and logging camp north of Burnaby Lake, met | 
with misfortune on Sunday, August 5, when a fire which started in 
old slashings and down timber in the vicinity of their logging — 
operations on Snake Hill, a couple of miles from the mill, got beyond — 
the control of the men, destroyed several bunkhouses and other camp 4 
buildings, and damaged some of the equipment. The men managed to | 


remove the two donkey engines before much injury had been done — 
them. } 
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Lumber, Shingles and Logs 


ae Vancouver, August 21st. 
Very little has occurred in the past thirty days to modify the sum- 
presented in our issue of August. Harvest conditions still affect 
he lumber market; in other words, our manufacturers and whole- 
ts are not handling any particular volume of prairie business, the 
ts being busy with the crop and buyers having made up their 
to hold off pending a declaration of the approximate yield. 
the situation for a time was regarded as being very unfavorable, 
ow conceded the wheat harvest will average about fifteen bushels 
acre, which at war prices for grain will mean the continuance of 
yant prosperity throughout the West and in all likelihood a re- 
mption of brisk building operations following the gathering of the 
est. 
Reports reaching the Western Lumberman from prairie corres- 
ents state that yards are fairly well stocked in most lines and that 
mixed car orders for sorting up and straight bills for houses and 
will be placed for fall needs. Dealers have been anticipating 
k in Coast prices, it having been noised about that several of 
he mills had shaded prices on some recent orders. The explanation 
this was done in the usual way of business to get rid of accumu- 
and it would be foolish to estimate such incidents at more 
their face value. The fact of the matter is that high operating 
s will not permit of any permanent shading of the mill prices 
umber, and this is well understood by the manufacturers and the 
s. The tendency is toward still higher prices, and over the 
working to bring this about the millowner has no control. 


The falling off in the volume of prairie orders which became 
seable early in July had one good result in calling attention to 
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essary, until the demand shows greater strength. The new rule 
came effective Saturday, August 11, and is being rigidly observed, 
roximate reduction in output being 2,000,000 feet weekly. 
they have no other problem to worry over the manufacturers 
e a little thought to the eight-hour day question, which pro- 
s to become as live an issue in British Columbia as it now is in 
idjoining States of the Union. Leading lumbermen say the grant- 
the demand would mean an advance of $4 to $5 on lumber, 
ac would play the deuce with the prairie demand for a time at least. 


whe expected strike of B. C. shingle sawyers for an eight-hour 
00k place July 23, in response to orders issued from Washing- 
bout 70 per cent. of the plants being closed. Most of the mills 
> able to resume a couple of weeks later on the old basis. Un- 
dly the large reduction in output will have a tonic effect on the 
<ening prices. In a letter to the press under date of August 9, 
-R. D. Hyde, retiring secretary of the Shingle Agency of B. C., 
de reference to the demands of the strikers and the probable effects, 
: following paragraphs being of particular interest : 
“The strikers demand an eight-hour day with ten hours’ pay, 
increase of 20 per cent. in wages, and a decrease of 20 per cent. 
1 production, which from the manufacturers’ point of view is an abso- 
te impossibility. It has often been tried but never yet demonstrated 
t the lumber industry or any of its branches can be operated suc- 
sfully and meet competition on an eight-hour basis. Lumber manu- 
turers both in Washington and British Columbia are in direct com- 
ion with the products of mills located in the southern states, where 
twelve-hour day is common. The southern pine manufactured by 
lese mills is the chief competitor in Ontario with the lumber pro- 
ced by our mills in British Columbia. The effect of an eight-hour 
ay in this province would add enough to the manufacturing costs of 
imber produced here, and consequently its selling price, to eliminate 
$ a competitive factor in Ontario with southern pine. 


“British Columbia shingles are in direct competition with the 
at hoard of prepared roofings which through persistent and sys- 
tic advertising have come into general use in the last ten or 
elve years. The patents for the great majority of these roofings 
are held in the United States. The prices of British Columbia shingles 
have nearly doubled in the last year and a half, due to the shortage 
f labor and increased manufacturing costs, with no increase in the 
largi n of profit for their manufacture. This necessarily has already 
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strained competition with prepared roofings to very near the breaking 
point, and if a further increase of from 35 to 40 per cent. of the manu- 
facturing cost, which would be caused if the strikers won their point, 
were added to the price of shingles the basis of competition would be 
broken altogether.” 


Present prices of shingles to the trade, as reported by Mr. Frank . 
L. Nash, the new secretary, are as follows: XXX, $2.80 to $3.05 ; 
XXXXX, $3.50 to $3.60; Eurekas, $3.95 to $4.00; Perfections, $4.15 
to $4.20. 

Logging operators are making a big output notwithstanding the 
adverse conditions with which they have to contend in the way of labor 
shortage, scarcity of wire rope, etc. The big mills, in anticipation of 
a short supply of logs later in the season, are slowly accumulating a 
surplus to tide them over the period of low production. Bearing out 
our prediction made July 20, the Association loggers met a few days 
later and raised fir prices another dollar to cover increasing costs in 
their branch of the industry. Present prices are: Graded fir logs, $10, 
$13, $16, with strong demand; shingle cedar, $14 to $14.50; lumber 
cedar, $16 to $17; spruce, firm at $10, $14, $20; white pine, $13, $16, 
$19, supply scarce; hemlock and larch, $10. To the Western Lum- 
berman a leading logger expressed the hope that it would not be 
necessary to make any further price advance this season, it being 
desirable to make it as easy’as possible for the millmen to hold to 
present prices. 


Personal Items of British Columbia 


Mr. W. H. Bonner, sales manager of Wyerhaeuger Lumber Com- 
pany, Everett, Wash., called on Vancouver friends August 14th. 


Mr. H. K. Agnew, manager of the Retail Lumbermen’s Agency, 
Limited, Vancouver, returned August 11th from a two weeks’ tour 
of prairie buying centres. 


Mr. F. W. Fearman, of the Apex Lumber Company, Limited, 
Vancouver, called on lumber buyers in the Calgary-Edmonton dis- 
tricts early in August. 


yo ees Oe W. Buckner, manager of the Westholme plant of the 
British American Mills & Timber Company, Limited, Vancouver, 
called on Mainland friends. July 25th. 


Pe EGS. Y. Galbraith, the well-known Winnipeg lumberman, 
with Mrs. Galbraith and family, have been enjoying a vacation at 
Qualicum Beach, Vancouver Island. 


hep’ eee ee Robson, president of the Timberland Lumber Company, 
Limited, New Westminster, has returned from a brief but pleasant holi- 
day, which he spent motoring with his family on Vancouver Island. _ 


Mr. John Shull, lumberman, of Portland, Ore., was a recent Van- 
couver visitor, being the guest of his son, Mr. Harry A. Shull, of the 
Shull Lumber & Shingle Company, Limited, North Arm of the Fraser. 

Mrvsid?B. Smith, until recently operating a sawmill at Lombard, 
Fraser Valley, is now representing the Northwest Lumber & Com- 


mission Company, Limited, Vancouver, in the dual capacity of buyer 
and salesman. 


Mr. Roy Nason, of Ladysmith, Vancouver Island, visited Main- 
land points the latter part of July in quest of men accustomed to saw- 
mill work. Mr. Nason said he had been trying out some green hands, 
the result being most unsatisfactory. 

Mr. R. H. MacMillan, former chief forester of the province, after 
a year’s trial of the manufacturing end of the lumber business as assist- 
ant to- Mr. 9J. Palmer, general manager of the Victoria Lumber & 
Mfg. Co., Ltd., Chemainus, tendered his resignation recently. 

Mr. A. Y. Wilson, some years ago mill superintendent with Brun- 
ette Sawmills Company, Limited, New Westminster, and: recently of 
+ fe ral a yr? : - ~ > 5 5 
Bellingham, Wash., is now night superintendent of the Swanson Bay 

sawmill operated by the Whalen Pulp & Paper Company, Limited. 

‘ Mr. J. P. Carpenter, manager of the Shultz Belting 
Portland, Ore., spent July 21-23 in Vancouver, doing the trip by motor 
to spend the week-end with Mr. W. C. Menk, manager of the recently 
opened Vancouver branch of the parent company in St. Louis, Mo. 

Mr. C. A. Lyford, of Clark & Lyford, forest engineers and log- 
gers, Vancouver, has joined the organization of James D. Lacey & 
Company, Chicago, and will make his headquarters at the Seattle, 
Wash., offices of that company. Mr. Lyford still retains his Van- 


Company, 
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couver connection, the change permitting him to handle work for both 
organizations. 

Mr. C. I. Archibald, manager of the Kootenay Shingle Company, 
Limited, Salmo, visited Victoria and Vancouver in the latter part of 
July in connection with the rebuilding of the plant, which was des- 
troyed by fire a week or two earlier. The work is already under way. 

Mr. J. S. Patterson, sales manager for Brooks-Bidlake Cedar 
Company, Limited, Vancouver, returned recently from a business 
trip to Eastern Canada and prairie points. He reports a strong de- 
mand for Brooks-Bidlake cedar products, which are manutactured at 
Powell Lake. 

Back-from a tour of the prairies, Mr. Herbert Timms, of Timms, 
Phillips & Company, Limited, Vancouver, is confident of the continu- 
ance of a good demand for lumber products owing to the fair yield 
of grain in the three provinces. The high prices mean that farmers 
will receive returns equivalent to a bumper crop. 

Mr. Alex. T. Robson, sales manager of the Nicola Valley Pine 
Lumber Company, Limited, Canford, Nicola Valley, gave his many 
Vancouver friends a call about the middle of July. He was down for 
a brief visit with his brother, Mr. J. G. Robson, president of the Tim- 
berland Lumber Company, Limited, New Westminster. 

Mr. W. A. Anstie, of the Forest Mills of B. C., Revelstoke, spent 
August 18 in Vancouver on business. His many friends took ad- 
vantage of the opportunity to offer congratulations on his selection 
by unanimous vote to contest the riding of West Kootenay in the 
Liberal interest at the impending Dominion elections. 

A few of our Vancouver lumbermen recently enjoyed the pleasure 
of renewing old associations with the president of the Rat Portage 
Lumber Company, Limited, Sir Douglas Colin Cameron, of Win- 
nipeg, who visited'the Coast about the middle of August to inspect 
the company’s operations and confer with the local manager, Mr. 
U. K. Wood. 

Brigadier Gen. A. D. McRae, former general manager of the 
Canadian Western Lumber Company, Limited, Vancouver, was re- 
cently decorated by His Majesty, being invested with the Order of 
the Bath and Commander of St. Michael and St. George, in recogni- 
tion of his excellent work as director of transportation between 
Folkestone and French ports. 

Mr. J. S. Williams is the new secretary of the shingle branch of 
the West Coast Lumbermen’s Association, Seattle, in succession 
to Mr. Wyckoff, who resigned to engage in other work. Mr. Wil- 
liams is a graduate of Washington University, took the lumbering 
course in the college of forestry, and as a boy imbibed the right kind 
of atmosphere, his father having conducted a retail lumber business 
for many years. 

Mr. W. J. Owens, of Edmonton, who ten or eleven years ago was 
employed as lumber shipper by the East Kootenay Lumber Company, 
Limited, of Jaffray, visited Coast points in July, having established 
his family in Vancouver for the holiday season. Mr. Owens followed 
the timber contracting business for a couple of years after removing 
to the prairie country, but now has a chain of general stores at points 
on the C. N. R. and G. T. P. railway lines. 

Mr. W. C. Fowler, a retail lumberman from St. Johns, New 
Brunswick, visited Vancouver and other Coast points early in Aug- 
ust, following a trip up the North Thompson River from Kamloops to 
look at some timber properties. Mr. Fowler, who is a brother of 


Senator Geo. W. Fowler, of New Brunswick, may return to B. C. 


later on and engage in the lumber business at some point on the Can- 
adian Northern Railway in North Thompson district. 


Mr. H. A. Dent, head of the Alberni-Pacific Lumber Company, 
Limited, Alberni, Vancouver Island, was the victim of a serious acci- 
dent July 12th while motoring along the Island Highway with his 
family. A party of joy-riders turned a sharp corner at high speed and 
collided with Mr. Dent’s machine, upsetting it upon the occupants. 
Luckily Mrs. Dent and children escaped with slight bruises, but Mr. 
Dent had three ribs broken. Both autos were badly damaged. 


Mr. Robert E. Sweeney, of New York, president of the Rainy 
River Pulp & Paper Company, Limited, Vancouver, has paid several 
visits to Vancouver and the company’s plant at Port Mellon, Howe 
Sound, during the past two months. While here Mr. Sweeney made 
an automobile tour of Vancouver Island .and was so impressed with 
the magnificent timber in the vicinity of Cowichan Lake and Alberni 
that he placed a large order for panoramic views with Leonard Frank, 
the Vancouver photographer of forest scenery. 

Mr. P. B. Yates, president and general manager of P. B. Yates 
Machine Company, Beloit, Wis., spent August 20 and 21 in Vancouver 
with the firm’s Coast representative, V. C. Young. Mr. Yates had 
just returned from the Alaska tourist trip accompanied by his young 
daughter, who was given the outing as a special reward for good work 
at school. While here Mr. Yates called on a number of our leading 
Jumbermen and enjoyed a couple of games at golf, to which sport he 
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attributes his splendid health, despite the strain of conducting his far 
reaching machinery business. - 


Mr. S. H. Fullerton, St. Louis, Mo., president of B. A, Mills & 
Timber Co., Ltd., Vancouver, and Chicago Lumber & Coal a 
Louis, spent part of August making a visit of inspection to the com: 
pany’s B. C. plants, accompanied by Mr. J. E. Dougherty, B. C. m 
ager. Mr, Fullerton, who is reputed to be one of the very w 
men in the U.S. lumber industry, has great faith in the future of Br 
ish Columbia and for that reason has increased his investments h 
by becoming the principal shareholder in a new sawmill at Wk 
Sulphur, in Fernie district, where large spruce limits have 1 


acquired. hn a 


ltems of Interest to the ‘_ 


Brief News of Mountain and Coast 


aa 


R. McLay, of Duncan, is about to. install a small — 
sawmill on a timber limit north of Cobble Hill station, E. &N. 


A new portable sawmill has commenced cutting on Lys 
near Kaslo, where a stack of 500,000 feet of logs has been aceunr 
es 


Jos. Beldam, a Fraser Valley war veteran, has been 
a fire warden under the provincial government. He will 
territory between Clayburn and Chilliwack, east and west 


The Canadian Western Lumber Company’s big sa 
Fraser lost a couple of days late in July owing to the wee: 
huge main drive belt, built of three-ply leather. 


Pi; 
N. A. Summers and N. D. Ross, of the Norpieeal 
Shingle Company, Langley Prairie, B.C., have dissolved part 
The former will carry on the business. e435 
Lamont Bros.’ shingle mill, on the Austin Road near M 
in Coquitlam district, was burned August 3rd, the blaze s 
the boiler house. The loss is placed at $8,000, with no ins 
Porter Bros., of Molson, suffered a loss of $20,000 by th 
of their planing mill last month. About half a million feet 
was stored on the premises, only a small amount of insurar 
carried. ee i hes 
The Graham Products Company, Limited, will erect a lz e wh a 
to serve their new vegetable dessicating plant on the North « 
the Fraser River, a couple of miles west of Eburne. Mae 
being assembled. eae 


ited, Chonaeee The be mill continues to make ‘large ship ' 
lumber to prairie points. 


P. J. Pearson, of the East Coast Sawmills, Vancouna 
removed the Arlington shingle mill from Nandose Bay to. 
where he owns extensive fir and cedar limits. The mills é 
by the Esquimalt & Nanaimo Railway. 

J. P. Meehan, of J. P. Meehan & Company, Lime timbeee 
and cruisers, Dominion Building, Vancouver, returned Augus' 
from Loughborough Inlet, where he spent two weeks look 
timber in that district which is likely to be opened up ‘in the n nea 


Lumber Company, Chicago, for eighteen years, has decided ‘0 
in British Columbia. He has taken over a sawmill at St 
Fraser Valley, and is manufacturing about 20,000 feet of 
day. 

The Mosquito Creek sawmill of the North. Shon : 
Shingle Company, North Vancouver, which was destroyed 
last month, has been rebuilt and is again in operation. 
is about 10,000 feet per day. 
bell and Barton. 


Messrs. Roray & Yeaman, timber factors, Dominion Bui 
Vancouver, sold recently five spruce limits on Moresby Island, Qu 
Charlotte group, the purchaser being Geo. J. Johnson, of the ES 
Kelley Logging Company, Limited, operating on Lyell Islan 
are now being started up on the new limits. 


C. I. Archibald, of the Kootenay Shingle Compatty 2 
Salmo, was in Vancouver about the middle of “August ordering equi 
ment for his new mill, which will be in operation by October | : 
“Gold Medal” Sumner machines will be installed by E. T. McDon 
Vancouver, representative of the Sumner Iron Works, Everett, Wa 


The Williams shingle mill at Jardine, Fraser Valley, was burned | 
August 9th, together with about a carload of shingles and a consider- 
able stock of bolts. No i insurance was carried and the loss will reach 
about $3,000. The fire is supposed to have started from the electric 
dynamos owing to an excess voltage having been sent over the line. 


The following new lumber concerns have secured registration 
under the B.C. Companies’ Act since our last issue: Swift Creek te m- 


Tae 


The owners are Messrs. ie: 
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bet ‘Company, Limited, capital $20,000, head office at Fernie; Vernon New Creosoting Plant: Extremely Bus 

Lumber Company, Limited, capital $10,000, head office at Vernon; Menti ; g ; sd y 
fighland Shingle Mills, Limited, capital $300,000, head office at fention was made in our last issue of the fact that the new plant 


of the Vancouver Creosoting Company, Ltd., Burrard Inlet, had just 
completed one of the largest orders for creosoted piling ever placed 
in the province. The exact quantity was in excess of 300,000 feet, all 
of it being required for the foundation work in connection with the 
extension of the Canadian Pacific Railway Company dock, known as 
“Pier A.” Consignments of piles and treated timbers have also been 
shipped to Ocean Falls, Surf Inlet, Quatsino, Swanson Bay, and other 
mi up-coast points where development works are under way and deep- 
©. J. Rayner, civil engineer and surveyor, John McShane, tim- water docks are needed. Off-shore business is offering in heavy vol- 
liser, and three assistants, left Vancouver on July 21 for the ume, but this has to be turned down owing to the lack of bottoms: a 
ity of Prince Rupert to survey and cruise several timber licenses shipment of 80,000 feet of creosoted flay sleepers to China brought 
by Geo. Reynolds, of Seattle, who accompanied the party. The several repeat orders from that country and also India, but vessel space 

ill occupy about six weeks. The stand is expected to prove was lacking. However, the local trade is good, and Manager Hermon 
ut 65 per cent. spruce of superior quality, and if present plans is worrying more over the difficulty being experienced ‘in securing 
miscarry a couple of logging camps will be at work there adequate supplies of creosote than over the matter of orders. Operat- 

rr. ing to capacity, the plant uses about 75,000 gallons of creosote per 


inaby. 

The machinery in the new sawmill of the Giscome Lumber Com- 

any, Limited, at Giscome, Prince George district, was turned over 
st 2nd. Only slight adjustments were found necessary and a 

‘days later the output reached 75,000 feet. An ultimate capacity 

f 100,000 feet or better in ten hours is confidently looked for. Lum- 

s already being shipped to the prairies. 


oe 


d, now preparing to develop enormous timber holdings on Alice inal intention was to import Scotch creosote, via the Panama Canal, 
north of Prince Rupert, has made a change in his plans owing but owing to the tank steamers being requisitioned for war purposes, 
xpected great demand for clear spruce for aeroplane construc- other sources/of supply had to be sought. The creosote now used 
he new sawmill in course of erection will have a daily capacity comes from Nova Scotia and Winnipeg, and the quality of the “Made- 
75,000 feet, instead of 35,000, at first contemplated, the equip- 1™-Canada” article is at least quite equal to United States creosote, but 
to comprise top and bottom circular, fast carriage, log turner, difficulty has ‘been experienced in getting regular shipments, owing, to 
, resaw, etc. congestion in the railway service. 

I. Loysted, of Seattle, who manufactures the famous “Toots-E” In connection with the final delivery of piles for the C.P.R. dock 
whistle now used in a considerable number of B. C. logging ¢Xtemsion work, the company came near sustaining a loss of some 
s, have another winner in Pittsburg brake-shoes, which are be- magnitude. The rush order called for 128 specially-treated timbers 
ised by a considerable number of the logging railway operators 130 feet long and over, and to save time these were purchased in 
ington and Oregon, as well as several in B.C. They are said Seattle. While being towed to Vancouver the barge sprang a leak 
longer and hold better than the old style shoes. A shipment aud sank off the mouth of the Fraser, the $12,000 cargo of piles going 
'sets was recently stocked by Loysted & Company, which adrift in the Straits. Very fortunately the incoming tide carried the 
he strong demand. timbers close to Acme cannery, on Sea Island, where Japanese fisher- 


; : ben: : Ee men managed nclose < 10 of i 
production of shingles up coast is increasing. Twelve ma- anaged to enclose all but two of the floaters in a boom. 


> now cutting at Loughborough Inlet, where a long-idle- eee 
22 machines was recently taken over by the Whalen Pulp 


ompany, Limited. The other machines will be brought into Handles Yard Stock with Auto Trailer 
1. as trade conditions demand. The Whalen Company will J. E. Murphy &.Co., lessees of Ladner Lumber, Ltd., the South 


supy first place in the B. C. shingle field—in addition to the Fraser sawmill operated some years ago by McLelland Lumber Com- 
y have ten machines at Swanson Bay and will install. five pany, Ltd., are cutting about 45,000 feet of lumber per day, a shortage 
eek and ten at Quatsino. in the labor supply making it impossible to get out the full cut of 
-F. Duby, manager of the Prince Rupert Lumber Company, 60,000 feet. The crew numbers about 70 men, instead of 100, as 
reports that good progress is being made with the erection needed. Manager O. A. Murphy, since starting up in May, has had to 
mpany’s big sawmill and shingle plant at Seal Cove, Prince cope with one difficulty after the other, the more serious troubles being 
waterfront. Most of the lumber is being furnished by Van- due to flood water in June, and consequent delay in getting logs to the 
lls, and over 1,250,000 feet will be needed for the various Plant. A large cutting order for cedar and some spruce, placed by 
as well as over 1,000 squares of Sidney rubber roofing. F. Vancouver dealers, was handled so satisfactorily that another was 
Image, of Everett, Wash., who erected the Shull Company offered, but this had to be refused because prairie business was piling 
plant on the north arm of the Fraser River, is in charge of Up. J. FE. Cadwalder, mill superintendent, is gradually carrying out 
force of millwrights and carpenters. improvements that mean economy in operation, and R. W. Higgs, plan- 
ing mill foreman, has rearranged the machines and motors to his lik- 
ing. He is imparting a finish to the lumber that suggests the use of 
a sander, and results in the output being given the highest possible 
grade by the association inspector. Manager Murphy is now pre- 
paring the site for another dry kiln, and will also erect a dry shed 
immediately facing the planing mill, where loaded trucks from the dry 
kilns will be under cover until the machines need the material. Lum- 
ber is handled from the transfer chains to the shipping platforms or 
piling ground by auto transfer, which whisks the heavily-laden trucks 
here and there at fast speed. The machine was “rigged” by Manager 
Murphy, at a cost of about $285, and he figures that it cleared itself 
the first month as compared with the cost of doing the work with 


joins Huntting-Merritt Lumber Co. Staff __ horses. 


tty point of law in connection with the B. C. Woodmen’s 
came before the Vancouver Court recently when R. L. 
aekeeper in a shingle camp on McNab Creek, Howe Sound, 
r authority to attach the bolts of the company for wages 
The order was resisted on the ground that he was not a 
tually connected with the work of getting the cedar to 
w uile on behalf of Vickery the claim was'set up that inasmuch 
imp was manufacturing shingle bolts it really came under the 
on of mill or factory. This argument was not sustained by the 
dice. 


° ° ° ° 
umbia for the past couple of years, resigned that position July Electric Signalling Becoming Popular 
to become sales-manager of the Huntting-Merritt Lumber Com- As an indication of the rapidity with which electric signalling is 
imited, operating a large shingle plant on the North Arm of the replacing the “jerk line” method in logging operations, C. M. Lovsted 
ect Eburne. Previous to joining the Shingle Agency Mr. & Company, Seattle, Wash., manufacturers of the Logger’s Electric 
le was connected with another shingle manufacturing plant, so Steam Signal Whistle “Toots-E,” report that in January of this year 
Ithough a young man his experience has been such as to make they shipped two signals to the Javashe Bosch Exploitatie Maatschap- 
specially valuable in his new position. While in charge of the py at Singabang, Isle of Simaloer, and they have just received a letter 
ts of the Association mills Mr. Hyde was a very close student from the purchasers stating that the signals are giving satisfactory ser- 
ellent judge of conditions in all territories using B. C. red cedar vice. In the same letter these people ordered five more of the signals 
es, and when occasion demanded was quick to display initiative to be shipped by first steamer to Singabang. 
right kind. A firm believer in the value of publicity, he lent Lovsted & Company also report the receipt of inquiries from Aus- 
arty support to the limited advertising programme started by tralia and the Orient, and expect to increase their export business 
of the mills in support of “Rite-Grade” shingles. Mr. Hyde very materially in the next few months. 
‘eded as secretary by Frank Nash, formerly in the lumber busi- The British Columbia camps are adding more “Toots-E” signals 
ellingham and Sumas, Wash., and connected with the B. C. to their equipment every month, and are thereby enabled to increase 
ie the past five or six years. the output of logs. 
> 3% b | 
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“McKercher, president of the North Coast Spruce Mills, month, or sufficient for 60,000 lineal feet of treated piles. The orig-. 
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Are B.C. Loggers Losing Money at Today's Prices: 


Comparison of Present Cost of Equipment and Supplies with Selling Values of Timber 
Work Out Unsatisfactorily 


Written for Western Lumberman by an Expert 


While the Great War has brought injury and woe to men and to 
nations, it has affected the industries of the world most erratically. On 
the North American continent it has harmed but few, created many, 
and benefitted beyond belief a number of others. In this article we 
will endeavor to show the war’s effect upon the logging industry of 
the British Columbia Coast region. 

Two years ago this industry was in a sad condition. Logs were 
almost peamteless:< and when sold were usually paid for with paper. 
Some operators, by reason of particularly good shows or other con- 
ditions, made some money; many others by switching stumpage or 
equipment charges continued to operate at a true loss; while the re- 
mainder closed ‘down to avert failure, or actually failed. Some im- 
provement in the demand for logs, in the price of logs, and in the con- 
ditions of payment, was a positive necessity. As these factors early 
in 1914 meant failure or merely nominal success to the logging in- 
dustry, even worse would have been the situation with the coming of 
the war and its attendant rise in the cost of supplies and labor had 
not the condition of log sales also improved. 

We give herewith cost of many of the major supplies for camp 
use at present and before the war, with the percentage of increase. 
We know of no commodity that has decreased in cost. Furthermore, 
there is given the labor costs and the log prices. _Here is the list: 


Per Cent. 
Wages July, 1914 July, 1917 of Increase 
IBUCKELS Wixi tscaae, nek eter $3.00 $4.00 33% 
PLEA RAISES: ities at iat, Paes 3.50 4.50 29% 
Second fablers2s2 ee od S20 4.25 31% 
haSene met wane mid eth Ba 3.50 4.50 29% 
Rigging slinger HAL AER he Pips) 4.75 27% 
POGOe mae. bit oe bs eek Sua 4.50 20% 
PneIMeeESe oo wy esas me oes 4.00 4.75 19% 
Siidroads men -5 s.. 0 ears 2.25 3.50 48% 
Skidder levermen ... ... .. 5.50 6.50 11% 
Goadime levermen....) ..).. 4.50 5.50 227% 
Peat chile mel States. scubeie re ie 5.50 6.50 18% 
Serondtiowers 0s beeen. o20 4.25 30% 
Peete MeSETS wer Ke ee ot Zino 375) oC SO 
Increase 
Commodity July, 1914 July, 1917 Per Cent. 
SECRT Nin peter ook altace she Mes $4.50 $ 8.95 98% 
POUL eerie crs Se eee Las 6.35 13.00 104% 
(GHEESET Thi er se A ee Re At le 25 50% 
PS UbLe Tes ace ee alee bei Were 30 40 33% 
TERS ties ws shirt we wee eine hs Oz, 43 33% 
ROMedeats tte ics etn 2.45 3.70 51% 
Corn flakes cats, Neos ea eam mate A.) 3.10 38% 
Ga MeN ae ie wate ee See he 1.05 1.52%, ’ 45% 
Gorn tN ee & eh ah eee 117% 2.05 75% 
A CmatOess \SAIST 56 Ret hs ee Bets) Ves ie) 101% 
Miu Thotel, {1.0 7p ae eae oe 4.10 5.85 43% 
ROtAEOeS, LOL ga epee eee 30.00 65.00 117% 
Reaches, teals) aha aes 5.25 7-30 42% 
Pests. als. bi. 2 at Beene 4.90 7.00 43% 
Poples, eal... %-ccune ite om S15) 4.70 25% 
Beanies white: oi) Se ay ee 05 16 220% 
ice, No. 1 Jap. tons .,02) 100.00 150.00 50% 
Bec Pound ba65 > tie ceo aee a A2%4-15  5-25% 
PLAGE OMA SoS Sto i Coste oe Ble) 29 81% 
Bang, “pound es last) Ac sees 18 Rye 77% 
Hardware— 
Logging engines, American 90-100% 
Logging engines, Canadian 65% 
Loraine ‘cars’ ).o elk, oe 120% 
Locomotives :.. skh 85% 
% in. haulback line, import. 075 B22.) 55% 
Y% in. mainline, import ... .. 28 40 42% 
5% in. haulback, from stock. 08 AS 215% 
1% in. mainline, from stock. ~ Zs 65 132% 
ARV be Co Baio a id bn oe 1 ee 7.50 10.20 36% 
a ns eRe UMD 3.50 3.50 O% 
1 in. black pipe Re STE ho 5.90 11.00 420% 
mrctreorease. |... wler te. «toe a 60 85 42% 
Peemier.casoline .. 64. vis 3.00 3.50 17% 
PORGMM@ EC MATCES 56s ye ees 5-20% 


‘relative proportion of the species logged, only about 70. per ¢ 
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Income Account 


Board seed iheeaale «tes eer .90-1.00 1,00-1.10 
Fir logs, good camp run ... 6.50 11.75 
Cedar logs, good camp run .. 8.50 14.00 
Hemlock logs, good camp run 7.00 9.25 


In digesting the above costs several points call for fu ther 
plification. In general it seems that cookhouse supplies have i 
in the major staple articles from 33 to 100 per-cent., with an aver 
considering quantities used, of perhaps 80 per cent. Furthermore 
fore the war the charge for board was generally from 90 « 
$1.00 per day. As this charge represented i in most camps very ¢ cl 
the actual cost, at the present time (as most companies ‘hae mé 
little or no increase) there is a considerable loss attendant to boar 
the men. This loss is perhaps not as great as the rise in s) 
would indicate, as the cookhouse labor wages have not increas 
portionately, but certainly a loss of 50 cents per day per - 
now suffered. 

In regard to logging supplies, some of the cost increases ha 
as great as 400 per cent. As most of the logging companies. a e OF 
ating with equipment purchased at the low prices ruling” before t 
war, the indicated book prifits of operation are really investment | 
fits and not true operating profits. It is doubtless true that | [tO ec 
a camp complete to-day the cost would be close to 100 per cent. 
than three years ago. Labor has increased from 15 to 50 pe 
In the lower classes of labor—commercially the greater—the 
rate of increase has occurred. As yet the cost of towing h has be 
increased but slightly; logically a considerable advance may be e 
pected shortly. 

As for the two remaining major expenditures of the 
royalty and stumpage—there has been no change in the forn 
the latter generally represents a past investment. What the futt 
will disclose regarding stumpage must be judged individually. y 

The selling price of logs, which represents the loggers’ main 
sole income account, has materially increased. The “rock t 
prices of three years ago have now been increased, consider 


In summarizing, we see labor, adding in the loss for boa: 
decreased efficiency, increased fifty per cent.; investment in’ 
ment and supplies increased one hundred per cent., and logs adv 
only seventy per cent. This will in most cases show on the ' 
books as a reasonable profit; but this is a false and transitory 
ing and is made at the expense of the standing timber. I 
words, if the government were to increase the royalty charge, 
stumpage owner the stumpage price, in proportion to the grea 
hanced cost of labor and supplies (and economically this increa 
occur ), the log prices of to-day would represent a loss ante not 
to the logger. ; a 


Will Open Up Vancouver Island Timber 


Cruisers in the employ of James D. Lacey & Company, of Chi 
Seattle and New York, timber land factors, have been for som 
busy making a detailed cruise of B. C. timber limits recently a 
by the Gordon River Timber Company, of Maine. This tract « 
of sixty-five perpetual surveyed timber licenses, aggregating uw 
of 41,361.2 acres, on Gordon River and its various tributaries 
frew District, Vancouver Island. More than 65 per cent. of t 
ber stands on the Gordon River drainage and the remainder on 
and Cayoose Rivers. Engineers have reported that the timber can 
logged either by rail, down the Gordon River to the San Juan Har 
or to Cowichan Lake or down the Cayoose River to the Can 
Northern Pacific Railroad. - 

The Gordon River Timber Company was organized for the 
pose of acquiring this block of timber from McClure-Atwood Comp 
and McClure Timber & Logging Company, of Stillwater, Minn 
The officers of the new company are: James D. Lacey, presi 
Victor Thrane, vice-president and treasurer; J. W. McCurdy, 
tary. The directors are: James D. Lacey, Wood Beal and Victo 
Thrane, members of the firm of James D. Lacey & Company; Edwa r 
KE. Barthell, of Chicago; Thomas H. Hume, of Muskegon, Mich.; E. 
Moberly, of New York City; F. L. Peck, of Scranton, Pennsylvania 
The capital stock of the company is Sahel 


The Crabb Lumber Company plant at Port Coquitlam, which 1a 
been idle for several years, is s being offered for sale. : 
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N ore Men Urgent Need of B.C. Logging Industry 


‘" Vancouver Lumberman Declares Acute Shortage of Skilled Labor and 


_ Half-a-dozen times since the beginning of the year the Western 
umberman has had occasion to refer to the increasing scarcity of 
ient men for mill and woods operations, and in at least one in- 
ice we noted a concrete example of the troubles brought upon a 
ging operator through his inability to keep his gang up to strength. 
sidering the disabilities under which loggers "have been working 
is nothing short of remarkable, in the opinion of those acquainted 
h the circumstances, that the log supply has been kept even with 
Imen’s needs, but what of the future? This is the season when 
rplus should be created to keep the mills in operation during the 
er months, when the output of the camps is always greatly cur- 
The scarcity of men is likely to become more acute now that 
esting season is at hand, with the probable result that a smaller 
of timber will be recorded. 
e following interview with a well-known Vancouver logger, 
appeared in “The Province,” of August 6th, will be perused 
interest. Some of our loggers are of the opinion that Mr. 
sed takes an unduly pessimistic view of the situation, but admit 
t ma ny operators will endorse his views as being warranted by their 
nm experience. The interview follows 
ogging in British Columbia has alw ays been more or less of 
amble,” declared a prominent timberman recently, “but since the 
roke out it has developed angles which practically none of us 
uw. The result is that today, with the acute labor shortage, we 
€ a man sitting on the edge of a precipice. We are afraid to 
ut and if we go on we may plunge into financial ruin. What I 


re just sitting tight, content to keep our plants running in 
any sort of shape, awaiting a return to normal conditions.” 

. Lougheed, of Abernethy & Lougheed Limited, who are log- 
eir Stave Lake limits on an extensive scale, agreed with ANE 
mt and added that it is becoming increasingly difficult to keep 
imps supplied. Ordinarily this firm employs upwards of 300 
| in their big camps on the Stave, but today they are operating 
little more than 100. Not because they do not want more, 
ause they can not get them. 

wing to their proximity to Vancouver the Lougheed interests 


is compelled to have men shipped out to him through some labor 
icy, or through a connection established with some city hostelry. 


Rae the countryside from Mission west in a high powered ‘auito- 
Mr. Begenced was preperce to acknowledge that the men 


f Labor Shortage Acute 


It has come to this,” he said, “I am willing to engage any man 
can go out into the woods, jump into the work and line up at the 
table. As far as the skilled logger is concerned, we ceased long 
tr ing to obtain enough of them, and I am not exagg erating when 
1 you that almost any old sort which comes along is given work.” 
Not since the boom days of 1910-11, when good loggers com- 
d almost any wage they cared to name, has the labor situation 
so acute in British Columbia as it is today. Hooktenders are 
$5 and $6 per day and board; riggin’ slingers, choker-men and 
sers” get from $4 to $5; fallers get from $4 to $6, and skidroad 
always the lowest in the wage scale, are paid from $3.50 to 
and are exceedingly scarce. In addition to the high rate of 
, the boss logger is up against war prices for camp equipment. 
‘machinery parts have jumped sky-high; greases have advanced 
ce and steel cable, that prime essential of logging in this pro- 
ce where big timbers are handled daily, has never been so expensive 
et ie history of logging. 
. Although the price of logs has advanced it has not increased in 
ortion to the excessive cost of operation, declare the toggers. Not 
as the price per thousand reached the figures of 1910-11 and they 
Id go beyond it in order that the operators may return a fair 
t on the year’s turnover. In 19i1l loggers were paying seventeen 
s per lineal foot for the heavier grades of wire rope. Today they 
€ paying thirty-six cents. 
_ As an instance of the difficulty of successful operation today Mr. 
sougheed gave some approximate figures showing the reduction in 
ut since 1914. Although he deprecated the reduction, coming 
does at a time when government officials are endeavoring to stim- 
e production in all avenues of industry, he declared the British 
Jumbia lumberman had conscientiously endeavored to live up to the 
| “Produce,” but this he can not do without sufficient help. 


that the lumber industry is in a critical state and the majority * 


ities for procuring labor not enjoyed by the northern logger, 


te Ce ce 


High Wages May Throttle Operations 


Conscription Would Help 


In 1914 Abernethy & Lougheed sent 36,000,000 feet of fir, cedar 
and spruce to the mills of the Fraser River. In 1915, 27,000,000 feet ; 
in 1916, 24,000,000; and this year their output, he thinks, can not ex- 
ceed 20,000,000 feet. The timber is available and the firm is anxious 
to produce the maximum, yet production has decreased 16,000,000 in 
three years. 

Mr. Lougheed is satisfied that conditions pertaining to his firm 
are applicable to practically every logging concern in the province. 
One of the fundamental reasons behind the labor shortage in lumber 
camps, says Mr. Lougheed, arises from the great number of loggers 
who have joined the colors since the war. These men of brawn and 
muscle are the ones who have made the Canadian units among the 
best fighting regiments in Europe, composed as they are of the very 
best of the woodsmen. 

Formerly the prize British Columbia woodsman was the prospect- 
or or trapper who in season followed his hardy calling and in the off 
months took to the logging camp and made his grubstake for the next 
long trek into the wilds. It is these men who, by the very nature of 
their calling, were inured to hardships which the man of sedentary 
occupation could not stand up under for a fortnight, that the lumber- 
men are finding it impossible to replace. 

Unfortunately, or fortunately—the point of view depending upon 
whether one is a manufacturer or just a plain logger—Asiatic labor 
can not be introduced into the woods with any conspicuous degree of 
success. Logging, as practised in British Columbia, is an extremely 
hazardous calling and one which requires a high degree of efficiency 
if the best results are to be obtained. 

For skid-road making, “swamping” and track-making, the Asiatic 
has been a fair substitute for the white man, especially with some com- 
panies which developed that sort of labor, but the majority of loggers 
will tell you that the Hindu, Chinaman or Japanese never makes a real 
logger. They are useless around a donkey engine, except as fireman, 
and have not the physical or mental requirements of an expert riggin’ 
man, who works midst a multiplicity of blocks and cables where a false: 
move at a critical juncture may mean a sudden and violent death. 


Upper Fraser Lumber Company, Limited 


Several months ago an Edmonton lumberman who reached the 
Coast via Prince Rupert, gave out the report that the big mill of the 
Upper Fraser Lumber Company at Dome Creek (mile 1190 G.T.P. 
West) was being fitted up and would soon be manufacturing lumber 
for the prairie market. Early in the spring the Western Lumberman 
had been informed by Manager J. O. Kendall that it was most un- 
likely the machinery on the ground would be installed before the close 
of the war, and in order to settle the matter we wrote Mr. Kendall. 
His reply follows: 

Dome Creek, B. C., August Ist, 1917. 

Dear Editor.—Your favor of the 20th ult. is received. We are not 
fitting up the big mill, but just putting in a small plant about 20,000 
capacity, as with the extreme scarcity of labor and high prices of all 
material the company do not feel justified in expending the large 
amount it would require at the present time to install and operate 
the large plant. As we are not introducing any new experiments 
or innovations from the customary or usual run of small mills, I can- 
not give any details likely to be of any interest to your readers. I 
do not expect the company will undertake any large operations until 
after the war, so the present plant is more in the nature of feeling out 
the trade and endeavoring to get a correct line on what the possi- 
bilities might be when affairs become more normal, and the condition 
of the lumber and labor markets would justify the starting of a large 
mill—Yours very truly, 

J..0. KENDALL. 


The Pacific Construction Company, Limited, Port Coquitlam, 
which has a contract to build two wooden ships for the Imperial Muni- 
tions Board, laid the first keel on August 4th. The plant is well 
equipped with labor-saving machinery and appliances, and it is con- 
fidently expected the vessels will be completed in record time and 
that other contracts will follow. The ship timber is being supplied 
by Fraser Mills. 

The capable merchant can make more out of his time by devoting 
it to CONSTRUCTIVE thinking, rather than to do the kind of work 
he can hire done at laborer’s wages. 


wot 


a gone take wd 


28 WESTERN 


Mountain Lumbermen Hear Compensation Boar 


Operation of the New Act Fully Explained at a Number of Sessions 
Held at Leading Points 


Early in August the members of the B. C. Workmen’s Compensa- 
tion Board—Messrs. E. S. H. Winn (chairman), Hugh B. Gilmour 
and Parker Williams—returned to Victoria from a month’s tour of 
the interior industrial concerns, where they addressed both workers 
and employers on the operation of the Act. Their observations were 
based on an experience of seven months, as a result of which they 
had become impressed with the necessity of educating the public con- 
cerning the provisions of the measure entrusted to their charge. The 
Commissioners met most of the Mountain millmen at the various 
centres, and in many instances they visited the plants and addressed 
the workmen during the noon hour or following the afternoon shift. 
In all cases the employers were quite willing to shut down the plant 
and allow the men an hour’s vacation, but Chairman Winn was averse 
to any stoppage of production save where unavoidable. 


The meeting called at Nelson on July 13th, was largely attended 
by the lumbermen of that district. “The addresses delivered by the 
members of the Compensation Board may be taken as representing 
the gist of their talk elsewhere, and are reproduced below. 


Mr. Williams referred to the old compensation Act as defective 
and stated that a workman was frequently put up against insurmount- 
able difficulties in a suit against an employer, owing to expensive de- 
lays and appeals. In only about 1 per cent. of cases were substantial 
damages given, and frequently, judging from the amount which went 
to the lawyer, it might appear that the lawyer had been injured in- 
stead of the caiaaa He stated that the $15,000 which had been 
placed under the old Act in a lump sum in the hands of the widow 
of men killed was often obtained by some smooth-tongued land agent 
who persuaded her to invest in lots in Willow River or some other 
place where there was no more justification for a townsite than on 
top of any mountain in this locality. 

The Act was framed, Mr. Williams said, to cut out the waste in 
court fees and litigation, and to do away with the engendering of ill- 
feeling between employee and employer. He stated that while the 
Commission did not have the dignity of a court it had as wide if not 
wider scope than any court in British Columbia, and had to handle 
an average of 30 cases a day. The board was travelling over the 
country to get in touch with employer and employee. It was not 
simply a question of compensation with which they had to deal—the 
matter of medical aid was an important factor. If a man were not 
properly attended by a doctor he would perhaps draw compensation 
under the Act for a longer period than he really should. Therefore, it 
devolved upon the board to see that a man got the best medical atten- 
tion. A great many accidents in British Columbia occurred in con- 
nection with machinery. Commissioner Gilmour had spent a life- 
time in that field and was a practical expert. While he himself might 
be able to detect that something was wrong with some machinery be- 
ing examined by the board, he might not be able to answer the owner 
if he were asked how to remedy the dangerous defect. But Mr. Gil- 
mour could, 

The speaker said that the assessment system pursued under the 
Act made for a higher standard of machine equipment in various 
plants. The board had the power to order changes in the equipment 
of any plant and this made the employers anxious that all plants 
should be up to the highest standard. The bringing of them up to that 
standard meant a reduction in the assessment. Thus the man with 
the good plant would desire that his competitor should have an equally 
good plant as it would mean a lowering in the assessment fees gen- 
erally. 

Urges Reporting Accidents 

Gilmour said that he would like to see all men 
and women who were injured while pursuing their occupations send 
in claims for compensation. For how could the Commission know 
the extent of injuries unless notified about them from the outside? 
All accidents should be reported to the employer, he stated, who was 
bound under the Act to report accidents to the Commission. Taking 
as an example a case of blood poisoning, the speaker wanted to know 
how the board could be expected to know whether the accident in 
which this development had resulted and which would lay the worker 
off for a lengthy period probably, had occurred at his place of em- 
ployment or at home? 

There was no compensation for an accident which caused the 
injured man to lose only three days’ pay, he stated. Three days was 
recognized under the Act as a rest period. 

Mr. Gilmour had suggested the appointment of committees at 
shops to deal with matters affecting the safety of employees. The 
speaker stated that he had not gone to one mill or factory in British 


Commissioner 
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Columbia where a set screw was not sticking out and endangering a 
employee. He stated that committees such as he referred to had 
formed in Ontario, consisting of an employer and four men. m 
consulted on changes or improvements that could be effected i 
interests of the workmen’s safety. ‘ 

One employer told the board the other day, Mr. Citmou 
that there was nothing wrong in his shop, but the Commissior ‘fe 
30 places in the shop where an accident might have happes n ed. 
asked on behalf of the Commission that workmen give Suggestior 
the board on how accidents might be averted by giving t 1 
viding of additional safeguards, or repairs. Their communica 
would be treated as strictly confidential, he stated. eee 


Seek to Benefit White Widows 


He said that the board was endeavoring to have the Act 
in order that a reserve fund might be created by whieh the 
a white man would benefit to a greater extent than she | 
in case of her husband being killed at his occupation. At pr 
wife of a Japanese, Chinese or East Indian worker living 1m th 
gets just as much as the widow of a white man. He thou 
rangement unfair, as living in the Orient was mueh 
is here. In Fernie, he said, one woman was keeping he 
children on $40 a month, the maximum allowance under thea Ac 
present constructed. The total compensation now Be do 


a monthly wage foci on 27 pas Nae in one mon th 0 
The speaker contended that it was not fair to give the widoy 
in such a country as that the same compensation as the ¥ 
white man living here, where the scale of living was mu 1 hi 
He said the chief objection to the proposed amendment w 
it would encourage employers to hire orientals. This objec t 
discounted, however, he stated, by the plan of the assess 
ployers as at present, the reserve fund created by the diffe: 
compensation paid to dependents of men here and in the Orient 1 
added to the benefits received under the Act by the for ‘mer. 


q 


Appreciate Women’s Interest 


Chairman Winn remarked that he was particularly p 
such a large number of women present. They meant 
instead of one. The women enjoyed the same political ri 
and are entitled to compensation the same as men. They receive 
pensation in case of the wage earner’s death. wae a 

Mr. Winn stated that if an injury happened at noon 
board had no power to give compensation. In order for a wor 
receive compensation it was necessary that he should be 
ing working hours. 

Under the Act the injured man is supposed to notify his 
when the accident happens and the employer as well as th 
attendance is required to notify the board. 

“Tf the employer is not notified how can you expect him 
us?” Mr. Winn asked. * 

He spoke of the folly of delay and the suspicion that w 

_to be aroused when an accident report came in some time a 
accident had happened. It might be a difficult matter then 
board to trace whether it had happened at the injured man’s - 
employment. . ; 

He said that if a workman was injured through a dctee ve 
chinery or if he knew of the existence of a defect liable to res SI 
injury to a fellow employee it was his duty to report the r 
their Bee 


Be corey of preventing these accidents,” said the speaks 

In comparing what he stated were the advantages of the pr 
Act over the old one, Mr. Winn said that under the old Act th 
period was two w eeks. No compensation was forthcoming during 1 
period. Under the new Act it is three days. Under the old Act t 
maximum insurance benefits to an injured man were $10 a week a 
the rest period. 

Under the new Act an injured man gets compensation on a ba isis 
of 55 per cent. of his actual earnings. If, for example, his wage 
$125 a month he would receive $o8 monthly if injured. If he w 
getting $4 a day when hurt, and his injuries affected him to the extemy 
that he had to go to another job at which he received $3 a day, h 
would draw 55 cents a day compensation. 


Mr. Winn dealt at length with the proposed creation of a reser 
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Daylight vs. Darkness 


In the Lumber Camp, Sawmill 
or Woodworking Plant 


HETHER your men are working in the standing timber, 
sawmills, box making plants, or woodworking establish- 
ments of any description, they naturally work best by daylight. 


All labor works most efficiently and economically under the 
most favorable conditions. 


The lumber camps and woodworking plants in Canada are 
being pushed to their utmost. Lumber—more lumber—to keep 
pace with the demands of increased production. ‘This is the cry 

of the day. 

Speeding up labor is difficult at best, but it is much easier to secure maxi- 
mum effort from men when they are working under the most natural conditions. 
It’s natural for men to work during the hours of day-light but during the short 
Fall and Winter days when there are but a few hours of day-light, some means 
of artificial illumination must be adopted. Therefore the matter of giving labor 


a light as nearly approximating daylight as possible during the hours of darkness 
is of prime importance. 


To operators, plant owners, superintendents and 
foremen—the question of how to. secure daylight in 
darkness is the problem. 


‘THE LACO NITRO LAMP GIVES MORE LIGHT” 


We offer in the Laco Nitro Lamp a Tungsten filament in a nitrogen gas 
filled bulb. This lamp represents the highest development of the tungsten lamp. 
The tungsten filament in the nitrogen filled bulb gives a clearer, whiter light and 
greater candle power per watt than any other type lamp. 


INQUIRE FROM YOUR NEAREST DEALER 


Stocks available at VANCOUVER, WINNIPEG, MONTREAL and TORONTO warehouses. 


THE CANADIAN LACO-PHILLIPS CO., LIMITED 
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fund for the benefit of the widows of men living in this country as 
outlined by Commissioner Gilmour. 

Asked by a member of the audience if there was any provision 
in the Act for a man who had become worked out and was thrown 
on the industrial scrap heap, the Commissioner replied that there was 
not. It was simply a matter of time, however, he stated, when a 
health insurance clause would be incorporated. 


Fire Takes Toll of Human Lives 


Elk River Lumber Co., Fernie, Suffers Loss of Eight Men 
and Much Logging Equipment—Burned Mills Being Rebuilt 
(From Western Lumberman Correspondent) 

Owing to the seasonable falling off in orders from the prairie 
provinces, lumber stocks in the Mountain district have shown some 
increase during the past month; orders, however, are beginning to 
increase and lumbermen look for fair business during the coming fall. 
Reports from the prairies as to the probable harvest are conflicting, 
but millmen in this district anticipate that high prices will offset to a 
large extent the decrease in production in bushels that is expected to 
be shown by the final returns. 

The labor situation continues to give some anxiety, but there 
has so far been less movement to the prairies than occurred last year. 

Forest fires have caused great anxiety to lumbermen in the Moun- 
tain district. The most serious loss sustained is that of the Elk River 
Lumber Company at Fernie, which suffered the destruction of its 
cainps, its logging railroad, a large amount of timber and logs and— 
most regrettable of all—the lives of eight men. This company had 
just resumed cutting operations after having been closed down for 
three years, or since the Elk River floods. inundated its yards and 
mill at Fernie. The Canadian Pacific Company and several other 
companies in East Kootenay have suffered losses to their limits and 
to stores of logs. Forest fires continue to burn and the situation is 
described as dangerous. Twenty thousand dollars has been expended 
by the Forestry Branch in the Nelson district since the fires began. 
There is no real break in the dry spell, although some rains tended to 
curb the spread of fires toward the end of July and early this month. 
The chief fires now burning are at the Lambert Company’s limits on 
Sproule Creek, near Nelson; the Duncan River district of the Lardeau ; 
in the Trail district, and on the Arrow Lakes. The Woodberry Creek 
fire is reported to be under control. 

The Kootenay Shingle Company at Salmo has commenced to 
rebuild its mill, which was destroyed by fire several weeks ago. This 
company’s limits suffered no damage. Preparations for rebuilding are 
also being made by the A. G. Lambert Lumber Company at Beasley, 
near Nelson, which lost its mill and had some limits burned over in 
July. The timber in the burned over area can be salvaged to the extent 
of possibly 75 per cent. if it is cut within two years, but in one large 
section practically every tree was blown down by a gale after the fire 
had passed through. 


May Trade-Mark and Advertise Western Pine 


A probable reduction of 25 per cent. in the 1917 output of Inland 
Empire pine mills, and possibly a still greater falling off in produc- 
tion next year, was the prediction made at a Western Pine Manufac- 
turers’ meeting in Portland, Ore., early in August. The estimate is 
based on a 50 per cent. reduction in cut for the first six months of 
the present year, the present suspension of logging operations owing 
to labor troubles, and the certainty of a scanty supply of timber next 
spring. The direct effect of these conditions, it was conceded, must 
undoubtedly be reflected in a very firm pine market. 

Secretary A. W. Cooper read an illuminating paper on the sub- 
ject of advertising lumber, written by an advertising specialist. The 
point most clearly brought out was the fact that the burden of sale 
rests with the manufacturer of a commodity. The lumber manufac- 
turer was urged to co-operate with the retailer in the sale of his pro- 
duct, which can be done most easily through an intelligent campaign 
of publicity in the papers and journals in the consuming market, it 
was held. The manufacturer of lumber was advised to advertise a 
complete modern home, barn or implement shed, and not to advertise 
lumber itself. The meat packers have learned not to advertise cans 
of meat, but rather dainty and tasty dishes that can be prepared from 
the meats they offer for sale. The mill man was urged to capitalize 
the desire of the farmer and the farmer’s wife for new and improved 
buildings rather than to recommend to them the desirability of a 
special class of lumber as building material. 

‘The paper called attention to the signal success of the orange and 
apple growers’ national advertising campaigns, and to the fact that 
the automobile is sold largely through intelligent publicity. The same 
methods, the writer declared, are applicable to merchandizing lumber. 
The statement was made that over 80 per cent. of all business failures 


”. SB, 
are non-advertisers, citing as authorities both the Bradstreet and Dt 
mercantile agencies, ¢ 

Trade-marking of lumber was recommended as proof of respon 
bility on the part of the manufacturer. The trade-mark should a 
suggest the qualities of the wood. Advertising would, without dou 
do much to correct the erroneous impression that all sources of wi 
pine are exhausted. Trade-marking will likely be done in the plat 
mill, but the exact mechanical details are as yet to be worked 
The cost of so marking the material will be insignificant in com 
son with the results that can be expected. _ 

The cost of an advertising campaign as outlined will not ¢ 
$30,000 to $35,000 for the first year. The sum is to be raised th 
the levying of an assessment of 5 cents per thousand feet « 
white pine cut. Montana and California pine mills will be inyi 
join in the campaign. a 

Secretary Cooper called attention to the fact that the res 
advertising may or may not be direct at first. But in any ev 
results are cumulative, and to advertise for one year only 


He re 


drop the campaign would be worse than useless. 
that provision for a three years’ fight be made. 


Changes Name 


rhe Link-Belt Company of Washington” is the new nam 
Link-Belt & Dodge Products Company. The headquarters 
Link-Belt Company of Washington are at their new loc: 
576 First Avenue South, Seattle, Wash., into which the 

moved recently owing to the increasing business and the n 
ter facilities. The office at Portland, Oregon, however, 
moved to First and Stark Streets, which is better adapted to tz 
of the increasing business in that city. In spite of the great den 
for the company’s products due to the present business c¢ 
both at Seattle and Portland, the Link-Belt Company of Washi 

have been able to replenish their stocks of materials which ar 
complete as it is possible to maintain under present conditio 
addition to the Link-Belt line they handle the entire transmiss 
of the Dodge Sales & Engineering Company. Mr. L. W. Sh 
manager of the Link-Belt Company of Washington. oa igi 


or 
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A monthly output of approximately 5,000,000 feet of 
cedar and fr timber is the new mark set by T. A. Kelley Le 
Lumber Company, Limited, Operating since early spring 
Island, one of the Queen Charlotte group, distant about 500 
north of Vancouver. For several months past the cut of timb: 
been at the rate of about 2,000,000 feet per month, but since . 
10 the company has been operating three large camps and 
donkeys, therefore the cut is expected to average close to the figt 
first mentioned. The timber is made up into the Davis type of 
for the long trip down to Vancouver mills. Early in the mon: 
raft of this type containing 1,000,000 feet of high grade spruce 
ber was delivered at Hastings Mills, having passed through e: 
tionally rough water while crossing Seymour Narrows, wher 
full force of the Pacific in turbulent mood tested the work of 
raft builders. Not a log was lost on the passage, 5,000 feet of 
one-eighth inch wire cable having been used in binding the : 
timber into a solid structure. <) sees 
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Portable Sawmills in Pulp Limits — a28 
The policy of taking the sawmill to the timber is one that is th 
oughly established in lumber manufacture. Even the Jarger m 
located in fairly close relationship to the timber supply, asar 
in country of rough topography where the transportation of 

more difficult the larger mill is replaced by the small, portable 
which can be taken into the woods for small settings, thus redi 
the volume of waste that has to be taken over the difficult k 
the form of lumber product. The same principle has now been in 
duced in the handling of Eastern pulpwood, the development -ompt 
ing a portable plant installed upon three freight cars equipped v 
the proper machinery. One car is provided with a power plant g 
erating 75 kilowatts of electricity, and the other cars are equ 
with slasher saws for cutting pulpwood into’ two-foot lengths 
with rossers for removing the bark, after which the wood isi 
into storage cars for transportation to the paper plant. 


Nickson Construction Company, Limited, Vancouver, are erectit 
a 30,000 feet capacity cedar sawmill at Port Harvey, Cracroft Islane 
some 60 or 70 miles up the coast from Vancouver. "Shingles will a s 
be manufactured, it being the intention to install one machine ; 


the outset. A company is being organized to take over the ced: 
limits and operate both mills. . ; 
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One man knows 
he is right— 


He uses a modern time 
recorder. His payroll re- 


presents the working time 


his firm has bought and is 
paying for—NO MORE, 
NO. LESS: This keeps 
down overhead expense. 
It keeps up production. 
It stimulates good will 
for the firm on the part 
of every employee who, 
inv obarn, - KNOWS» that 
his time record is right 
because he made it him- 
self. 


on THE OTHER MAN IS GUESSING. He is making up the payroll from an old-style time book. He's 
_ worried because he knows there are mistakes—some. he will be blamed for—some he can ‘‘slide’”’ from. These 
mistakes will cost the firm money and the good will of its employees. But what is he to do? He can’t get 
_ machine accuracy from a human time-keeper. 


_ __It’s just one more case of where a machine should be used instead of a human being—the time-keeper. No 
‘ use trying to ‘‘sell yourself’ that we are wrong. Thousands of successful firms have proven that a modern 


International Time Recorder 


gives an absolutely impartial, printed, unchangeable, always legible payroll sheet. Each employee makes his 
_ own Time Record, so he is bound to be satisfied with it. 


_ Don’t let your timekeeper guess, don’t let your cashier guess—guessing costs money and 
you pay for the mistakes. 


a is There is an International Time Recording System to suit every business. We shall welcome an opportunity 
_ to suggest a payroll and cost keeping system that will be modern and efficient, and will exactly suit YOUR 
_ business. This suggestion will cost you nothing and obligate you to nothing. 


Made in Canada, our product is 
Canadian product, Canadian labor, 
Canadian capital, and wherever possi- 
ble made from Canadian materials. 
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The International Time Recording 


Co. of Canada, Limited 


Anderson St. TORONTO 
F. E. MUTTON, General Manager 
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WINNIPEG: VANCOUVER: i 
227-231 McDermott Ave. 305 Birks Bldg. (Opposite C.P.R.) \Sonrenss, 
MONTREAL: WCE; 
Resilesteatisfaetion: Cartier Bldg., McGill and Notre Dame Sts. ; 
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Canada to Build Wooden Cargo Vessel 


Imperial Munitions Board Issues Specifications for Standard Steamers of 2,500 Tons— 
Approximately 1,500,000 Feet of Timber Required per Vessel 


The shipbuilding programme in Canada is becoming of such ex- 
tensive propoftions as to be of great importance to the lumber-produc- 
ing industry. The chief factor in the situation is the production of 
wooden vessels, under the management of the Imperial Munitions 
Board, who have undertaken to look after the production of vessels in 
Canada for the British Government. ‘The plan is to construct as many 
vessels as possible, which will be employed in the general cargo carry- 
ing business, so as to assist in offsetting the activities of the German 
submarines. 

The Imperial Munitions Board have decided upon a standard 
wooden vessel, which will require about 1,500,000 feet of lumber for 
its construction. The accompanying illustrations show the general 
arrangement and the midship section of the standard vessel. Its 


dimensions are as follows: Ft.-In. 
Length Boy sacri ska erin ti eee eee ee es 250.0 
Bread thy vGxtremuaw xtonh itt atl is keene eee aes 43.6 
Breadthiy, maiotilhdearnc ain than cians oceteks beara aar ioe: 42.6 
Depth, ) naotildedn tients’: <u i \vidies So candi ah eee ee 25.0 
Depths 0 Ver Reel an UM isssd 258 oie flue ener aerate wm, 27.0 
Draft for displacement SP ANAT e its Pert We ee 22.0 
Dratt oversee) 8045... Anaya elo wn eee 21.0 


Deadweight on 20 ft. maximum. 
Draft to Lloyds summer freeboard, 2,500 tons approx. 
Deadweight on 21 ft. maximum draft, 2,800 tons approx. 


The vessel is to be of 2,500 tons D.W. The details of hull con- 
struction, fastening, etc., are to meet in general with the approval of 
Lloyds and of the board’s technical advisers. The vessels are to be 
built to Lloyds requirements for Al classification, and to the require- 
ments of the British Board of Trade as far as necessary for a cargo 


steamer.’ The machinery is to be of the single screw, triple type or 
geared turbines of .590 I-H. -P., with two’ water tube boilers of Howden 
type. 


The outline specifications issued by the Imperial Munitions Board 
include the following: 


Materials.—AlIl lumber used in construction to be British Colum- 
bia, generally known as Douglas Fir, unless otherwise specified, but 
in case of yards in Eastern and Maritime Provinces the lumber may be 
such as can be obtained readily, and is to be approved by the board, 


Diagrams illustrating general arrangement of 2500 ton wooden steamer, many of which are to be built in Canada for the 
Imperial Munitions Board. 


Val 


each builder submitting for such approval a schedule of lumh of: 
posed to be used. 


All lumber to be clear of shakes and other faults, and, 
possible, free from sap and stain. wt 
Lumber to be subject to inspection of board’s representatiys 


Keel.—Keel to be sided 24 in., moulded 20 in., and to be two 
m length, with 16 ft. scarph. Scarphs to have hardwood key 2 

, the nibs of the scarphs being 4 in. deep. Scarphs to be f 
with 1 in. galvanized bolts, one at the centre of frame and 0 ni 
way between the frame centres, driven through and clinched 
large head on one side. Ends of scarphs to be spiked, with three 
spikes at each end; the bolts in the bottom keel to be set in 1 be 
clinch rings to be set in the same distance and cemented bef 
shoe is put on. 

Keelsons.—Main backbone of ship to consist of combin 
and wooden structure formed as follows: a 


Main centre keelson, consisting of one log 24 in. x 20 am a 
assistant keelsons, laid side by side, on top of which a ve 
girder is to be laid 2 ft. high by 12 in. wide, the foundation ] 
3 ft. 3 in. wide by 3% in. thick. The rider plate 25 in. x an 
vertical plates 2 ft. x 34 in. The top and bottom bars to be 6 

The steel keelson and the main keelsons to be bolted thror 
by galvanized bolts 1% in. diameter, which are to be fitted 
and washer plates, clinched over, the lower ends of bolts to 
ficiently into the keel to allow for cement stopping. — : 


Scarphs of keelson logs to be not less than 15 ft. long ; 
course to be not more than three pieces in length, the s carp 
arranged with a view to maximum strength. er 

The whole structure to be in accordance with the midship 
and the fastenings to be to an arrangement approved by Up 
the representatives of the board. 

Owing to the danger of corrosion arising in the steel | 
fied these eclans logs are not to be of oak, except with thes 
mission of the board. ona) 

Assistant keelsons 'to be through fastened with 1% ‘in, 
bolts in each frame, all driven from the outside and let i in flus 
top. 
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LECKIE 
BOOTS 


—for the LOGGER 
—for the MILL-MAN 
—for the LUMBERMAN 
—for the LABORER 
—for the PROSPECTOR 
—for the RANCHER ~ 


Each “LECKIE” Boot in its re- 
spective field has not a peer in the 
world. Each is a wear-resisting 
and weather-defying, comfort-giv- 
ing article of Footwear, particular- 


conditions. 


At Your Shoe Dealers 


TWENTY 
CORDS IN 
TEN HOURS! 


“'Wee-MacGregor”’ 


_ LIGHT WEIGHT 


PORTABLE DRAG SAW 


(4 H.P. ENGINE) 


_ Itis the only machine with a combination Free Engine and Safety 
Clutch. This allows the operator to start and stop his saw without 
stopping his engine. 

Chain Drive, can be used in any position. Bad weather does 
not hinder operation; one man operates it and moves it on the log 
two men can carry it anywhere. Simplest, Strongest, Lightest and 
Fastest Draw Saw Built. 

Send for full information and prices to 


D. MacGREGOR, mains, Vancouver, B.C. 


. Opp. Grand Trunk Pacific Bier Entrance. 


ly suitable for Western underfoot 


(Look for the name ‘‘ LECKIE”’ on every 
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Put in a Sumner Now 


A notable tendency among saw mills 
on the Pacific Coast is to replace machines 
that wear out with Sumners, 


If this is good business—and the fact 
that some of the shrewdest and best known 
men in the lumber business are doing it 
shows that it is good business—it is better 
business to replace the machine before it 
gets so bad that you can’t use it any more. 


A log-haul, a nigger, a log-turner, a 
feed-engine, a carriage, a set-works, an 
edger, a trimmer, live rolls ‘or 


any saw mill equipment 
that will not work all the 
time is probably a greater 
waste right now than e ever 
before. 


This is so because the demand for 
lumber is strong and the See of labor 
are high. 


Why wouldn’t it be a good idea to look 
carefully into the causes of shutdowns— 
short or long, partial or complete—in 
your mill just now? 


If you would like to have one of our 
engineers—trained from the ground up 
in Pacific Coast saw mills—talk to you 
about it, the conversation won’t cost you 
anything, though the chances are more 
than even that it will be worth consider- 
able money to you. 


Drop us a line now 


SUMNER IRON WORKS 


Canadian Office: 
614 Dominion Bldg., VANCOUVER, B.C. 


Works and General Offices: 
EVERETT, WASH., U.S.A. 


Saw Mill and Shingle Mill Machinery 
for Pacific Coast Mills 
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iron, a bolt in every alternate frame space, and the scarphs to have every beam, tenoned with a 3 in. tenon, and of the same wid a 


two ex'tra bolts in each frame space. beams under whieh it goes. 
Stem.—The stem to side 18 in. and mould 26 in., bottom end to Carlins.—At each side of hatchway to side 14 in., moulded to sui 
widen so as to conform to the curve of the forefoot, rabbet to be 3% beams. 
ft. deep. Stem to connect to keel with a natural crook knee, 18 in. Hold Beams.—To be fitted as per plan, siding and moulding 141 
sided, arms of knees to stem and keel not to be less than 6 ft., with a Hatch Sills.—Size of sills to be 14 in. x 14 in. x 30 in. high, fastene 
lock scarph on keel of 2 in., after nib of knee to come below rabbet not in same ratio as other work 4 
less than 2 in., to make good caulking; the scarph on stem to jog out- Mast Partners.—To be 10 in. thick, 10 ft. long, fitted in solid | bi 
side of rabbet about 2 in. at point where the joint crosses the inside of tween beams. 
rabbet. The after-nib of knee on keel to start where the top of keel Poop, Bridge, and Forecastle Deck Beams.—To be spaced 31 
crosses the inside of rabbet or further aft. beams to mould 12 in. and side 12 in.; at hatch end to side 14 in, 2 
Apron.—To side 24 in. x 28 in., to extend down over knee as far as mould 12 in.; to land on top of chock within 3 in. of outside sur 
possible. beams in poop and forecastle deck to be landed on shelves, as s ma 
Propeller and Stern Posts.—Propeller post to be 30 in. moulded, in midship section. ; 
the sides to be sufficient to allow 8 in. of wood outside shaft tube, and Waterways and Chocks Between Stanchions.—The waterw y 


long enough to reach to top of poop deck beams, as shown in detail be formed of 12 in. x 12 in. and 11 in. x 10 in. planks, to extend ¢ 
drawing which will be submitted, and to be secured by knees on keel aft if possible; after ends may be reduced thwartships; the scarphs . 
and keelsons as per plan, the knees to side in conformity with the keel be about 10 ft. long; timbers to be in long lengths and seat 
and post natural crooks, root to be not less than 5 ft. long, body of arranged so as to give the maximum possible strength. > 
knee to rest on keel and keelson roots against post; the rudder post to Decking.—The main deck to be 4 in. x4 in. net, vertical g 
be 24 in. square, tenoned into keel, backpiece 24 in. x 18 in, secured to poop and forecastle decks to be 4 in. x 3 in.; all decking to be 
keel and top ends with knees as per plan; the rabbet of stern post to seasoned. 


be 22 in. from after-side of post and 3% in. deep; backpiece to be Outboard Planking.—First garboard strake 14 in. x 10 in., w 
grooved and tongued to post, 34 in. tongue. scarphs about 5 ft. long; second garboard strake 14 ft. x 9 im.;_ 


Shaft Logs——To be at least 36 in. square by about 11 ft. long, of | garboard strake 14 in. x 8 in.; the outside corners of these strakes | 
sound timber, for the housing of 21 in. diameter stern tube, secured by Foti remaining bottom strakes to be 12 in. x 6 in.; bilge str. 
through bolts with washer plates and nuts, as approved, to keel and 10 in. x 6 in. ; Ww ales and topsides 8 in. x 6 in.; rubbing strake 8 in. 
keelson, and bored for the reception of stern tubes. The end of log to in., faced with 3 in. x 3 in. iron bark. Sheer 'strake to face level wit 
project through the after-bulkhead, which is to be caulked around it. | waterways. Wash strake to be 8 in. x 6 in., with scuppers cut. A 

Frames.—To side 12 in., spaced 36 in., frames in two thicknesses, planks to be squared flush, and no projection below top of y 
24 in. deep; double floors; to mould at side of keel 24 in., at first fut-  strake. 


tock head bilge 16 in., at gunwale 11 in. at poop deck 8 in.; stanchions Stern Planking —To be 4 in. x 6 in. ; 
to be on the same side of frame on each side; also to be clear of heart, Bulwarks.—To be 4 in. planking, as shown in section. Finis 1 


sap, and knots, and to be moulded with heart side outward; double bulwarks to be beaded on top edge inside and out; lower strake to 


frames to extend to top of forecastle and poop deck beams. beaded on lower corner inside and two upper corners; strake unde 


Deadwoods.—To be 24 in., sided and built up high enough to rail to be scarphed with 5 in. scarphs, the lower edge of this strake a r 


come about 3 in. above face of ceiling. the top edge of wash strake to have bead worked on. * Bulwark rz 
Counter Timbers.—To side 12 in., to mould at heel to suit mould- be 18 in. x 6 in. ' 

ing size of transom, and carry that size to knuckle where it will mould Bulkheads.—Bulkheads to be four in number, in addition to dee 

12 in. fore and aft, to mould 8 in. at the deck. tank bulkheads, namely, collision bulkhead, aft peak bulkhead, an 


Transom.—To side 14 in. to mould same size as frame; a timber _pulkheads at wes and aft ends of machinery space. To be formed « 
12 in. sided to go on forward side of transom, and a natural crook knee double sheeting 3 in. lumber, laid diagonally, and fitted betwe 
to be used for stanchion on each side, not less than 12.in. sided. *courses with painted canvas, roiiiced and made watertight, and 
Ceiling.—At flat of floor to be 10 in. thick; the thick bilge ceiling ciently secured with strong clamps. 


to be 14 in. x 14 in.; the upper strakes 10 in. x 12 in.; the remainder Masts and Derricks.—Vessels to be fitted with —yvoleeaMeananaa 
under main deck to be 8 in. x 12 in.; the clamps to be as shown on of sufficient diameter to carry the load imposed by the double derri 
midship section. The ceiling in long poop and forecastle to be 6 in. fitted at each hatch; each derrick to lift five tons. Masts to be 
thick. Thick ceiling to be scarphed; scarphs about 6 ft. long. The ciently long to permit the installation of wireless outht. Two derric 
edges of thick ceiling to be beveled to fit through. posts, with four-ton derricks and gear, to be fitted at No. 3 hatch. 

Beams.—Main deck beams to be spaced 36 in. scantlings, as shown ~The builders are to deliver ships to the owmereiaean trial oaae 


on midship section. All the hatch beams to be 14 in. sided and 14 in. eee SY rtificates complete. “The Gaaiaeae f au 
moulded, and along midships round of beam to be 9 in.; all other ‘ assifica ae i Sg 4 : ae | : ie is to CONS a 
beams to be as shown on section, with 114 in. jog top and bottom. *“* run at full power, during which machinery must function to 
Beams in way of deep tank bulkheads to side 14 in.; lower deck beams pete 1s one owners’ representative, ee Meee hegist i he es 
to be spaced as shown on plan, viz., one at each side of each bulkhead papier tens tes. : a tor Six mons ee 

plete specifications and working details can be obtained upon aE ic 


and one at each hatch end to side 14 in. bate Hi dee eesheoe 3B arnt 
Deep Tank.—To be formed in forward hold where shown in gen- 107 1° tHe ran et a aa 


eral arrangement. Bulkheads to be formed of double courses of 4 in. 
lumber, having painted canvas laid and ironed between courses. The planing mill of the British Canadian Lumber Corporati o1 
Transverse bulkheads to be diagonally planked. Centre line bulk- Limited, at Crescent Valley, in Nelson district, is being dismantlec 
head to be fitted 8 in. timbers, edge bolted and with lightening holes. J. T. T. Paxton, receiver, has court permis: ioas to dispose of the 
Hold Stanchions.—There is to be a stanchion on centre line under chinery and equipment. 


Te HEISLER GEARED LOCOMOTIVE 


Is the best for 


* | LOGGING 


Built by Sold on the “ Coast” by 


The Heisler Locomotive Works The Whitney Engineering Company | 


, Tacoma, Wash. 
Erie, Pa., U.S.A British Columbia Agent, ASA S. WILLIAMS 
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OTHERS PROMISE-WE PAY 


Fall orders are wanted quick. Delay means lost customers and surplus stock 
carried over winter months. 


Honest salesmen don't promise deliveries they don't intend to make but salesmen 
are all optimists after orders. 


To protect our customers and for the good of our commercial soul—we make the 
following offer : 


$5.00 Forfeit—-Additional—$1.00 per day 


Rush Orders for 
Golden Rod Fir Athabasca Spruce 


Our acceptance of your order will show the date on 
which your car will be shipped. 


On or before that date we will mail or wire you car 
number. Ifwe fail to furnish you this number within 
twenty-four hours of that date we will pay you a for- 
feit of $5.00 with an additional $1.00 per day for 
each additional twenty-four hours’ delay until car is 
supplied. This agreement will be stamped upon our 
acceptances and such orders are not subject to can- 
cellation. 


If we Don’t Gane Thru—“Hit Us in the Pocket Book” 


Golden Rod Fir Athabasca Spruce 


The soft old growth yellow fir The soft white wood of the 
Manufactured by North Country—the closest 

The Straits Lumber Co. known substitute for the white 
Red Gap, B.C. pine of Maine and Michigan. 


Service - Quality - Value 


| The Great West Lumber Company 


400-401 Quebec Bank Bldg. 
WINNIPEG . CANADA 
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Logger’s Electric 
Steam 
Signal Whistle 


Use Steam for Signaling but Speed 
it up with our Electrical Control. 


Steam for Sound—Electricity for 
Speed. An Extra Car of Logs a 
Day—Prevents accidents. 


Read what the users of ‘‘Toots-e’’ say: 


Silvana, Wash. 
Gentlemen: 

We have been using the Logger’s Electric Steam Whistle for 
over ten months, and it gives us entire satisfaction in every way. 
We haul more than one additional truck load of logs daily by hav- 
ing it installed, and the amount of saving in the way of avoiding 
accidents cannot be estimated. We certainly will not log withour 
the “TOOTS-E.” FLORENCE LOGGING CO. 

Tacoma, Wash. 
Gentlemen: 

Relative to the Logger’s Electric Signal—we have two of these 
whistles in service at our logging camp, and consider the device 
very effective. The installation of this apparatus has given us at 
least one additional car of logs per day because of its accuracy and 
speed in transmitting signals. 


MANLEY, MOORE LUMBER CO. 


Bellingham, Wash. 
Gentlemen: 

Regarding your Logger’s Electric Signal Whistle, would say 
our Superintendent, Mr. F. C. Riley, is using these whistles on two 
sides up in British Columbia and on four sides here on our own 
operations. Your late type of whistle (TOOTS-E Type E) is very 
satisfactory, especially in connection with high lead work. 

BLOEDEL DONOVAN LUMBER MILLS. 


Write for New Booklet. 
C. M. LOVSTED & CO. 


MANUFACTURERS 
Wrstenn Sates Devan iment 
MALLEABLE JOURNAL BOXES. PITTSBURG BRAKE SHOES. FROGS AND SWITCHES 
MALLEASLE AND STEEL CAR CASTINGS. STEEL CAR WHEELS 


& 704 ALASKA BUILDING 
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Oppose Semi-Monthly Pay Dayi 


Two Deputations of Lumbermen Interview Government— 
Logger at His Best when “Broke’’—Accident Liability 


When the new B. C. Legislature at its maiden session last sprin 
passed an Act to enforce after October Ist next the semi-monthh 
payment of men employed by the industries of the province, o1 
lumbermen were quick to realize that the new regulation meant mo 
trouble for them, and very likely a reduction in output all along t 
line. Long experience had taught them that a percentage of th 
employees wasted their earnings in brief spells of riotous living, 4 
that following each monthly pay day their gangs were decimated a 
production greatly interfered with. ,The aggregate loss from t 
cause is undoubtedly a very serious one, and the decision of the gove 
ment to practically double it was viewed with much alarm by lu 
men the province over. The matter was given much earnest d 
sion at meetings of the B. C. Lumber & Shingle Association and 
Loggers’ Association, when deputations were appointed to in 
the government-at its adjourned session, in the hope of securing 
amendment o the regulation. 

The delegation representing the sawmill operators was comy 
of Messrs. J. D. McCormack (Canadian Western Lumber Co., tia 
E. W. Hamber (B. C. Mills, Timber & Trading Co., Ltd.), E. 
Palmer (Victoria Lumber & Mfg. Co., Ltd.), J. W. Hackett (Rober 
son & Hackett Sawmills, Ltd.), and R. H. H. Alexander, secretary ¢ 
the Association. Their case was presented before Premier Brewste 

and Cabinet on August 13, the employing loggers being Seriya) 
interview the following day, when similar arguments were advane 

In the course of the discussion it was urged by Mr. Palmer thi 
the best thing that could happen to the average logger would t 
the initiation of some system under which he would handle no mon 
at all. He pointed to the present experience of the logging compas 
which lost possibly four days following every monthly pay-day bi 
cause of the hilarity of the loggers, as grounds for not making th 
pay-day a semi-monthly one, and thus causing an eight-day sht 
down. Mr. Palmer declared he was speaking with a forty-year know 
ledge of the “genus logger” and his habits. As federal regulati on 
require legal tender to be given to employees, and a cheque is nc 
legal tender, it means that ona must be ready for the employee twic 
a month) Inthe case of the logging industry, where hundreds of r 
are employed at long distances from a bank, such a measure worke 
a hardship on the companies, it was argued. No objection to— th 
semi-monthly payday for the mills was made. But conditions i in th 
logging camps, it was urged, required special treatment. ; 

J. D. McCormack, of the Fraser River Mills, stated that any mor 
paydays must prove a detriment to the loggers. His company é 
ployed some 1,500 men and it never had a payday that there was m1 
trouble, as a large percentage of the crew laid off when they got the 
money and imbibed freely. The new Act, to come into effect ¢ 
October 1, would simply mean doubling the present inconvenience. 

Premier Brewster: Would the logger, then, have the same di 
gree of thirst twice a month? 

“No doubt about that,” replied Mr. McCormack, with odin 

“How about a prohibition measure?” suggested Attorney-Gent 
Farris. ¥e 

Prohibition an Effective Remedy “3 

Mr. McCormack replied that the Loggers’ Association is now com 
sidering a memorial to the government urging the enactment of 
prohibitory measure. He pointed to the fact that the requiremen 
of the new Act that the pay shall be ready for the workman withi 

eight days of its due time was, in many instances, impossible, as some 
times the payrolls had to be brought long distances to the office an 
then the money would have to be sent back. Now the men are ni 
deprived of credit—they can draw time cheques four times a mo 
if they desire. uy 

“T have known the logger for forty years, now,” declared M 
Palmer. “I know he just can’t work if he has a dollar in his j 
He is better off physically, morally and financially if he is broke. 
loggers are in a class by themselves. A semi-monthly payday in 
will simply mean still greater disorganization of the camps. Wit 
in operation a man might better be a politician than a logging 
proprietor.” — 

Mr. McCormack suggested that two paydays per month woul 
mean more work for the Workmen’s Compensation Board, for th 
records showed that 90 per cent. of the accidents in a logging cam 
occurred immediately after payday. The Act, so far as loggers 
concerned, would not benefit the men, and so far as his own ga 
were concerned, it had never been asked for by them. 

Premier Brewster pointed to the fact that many demands for thi 
semi-monthly payday had been made to the member for Comox, with 
in the limits of which riding the great bulk of the loggers are worki g 

The miners, too, had for years been urging it. The “Premier promis e 
careful consideration of the deputation’s representations. 


L 
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BELTING 


We are headquarters for 


“Leather” “Balata” “Rubber’’ 
FULLY EQUIPPED REPAIR SHOP 


» Western Oil & Supply ). 


107-111 Water St. VANCOUVER, B.C. 


TIMMS PHILLIPS & CO. 


LIMITED 


HOFIUS STEEL & EQUIPMENT 
4 COMPANY 


NORTHWEST SALES AGENTS FOR 


“Shay” Geared 
_ Locomotives 


Fir, Cedar, Spruce 


Lumber 
Red Cedar Shingles 


Write for quotations 
GENERAL OFFICE 
Yorkshire Bldg. . VANCOUVER, B.C. 


Vancouver Wood Pipe & Tank Co. 


“SPECIALLY DESIGNED FOR USE ON LOGGING ROADS WHERE GRADES ARE Coney Municipal Gatiisiog me Ltd.) 


STEEP AND CURVES ARE SHARP 


Contractors for 
Waterworks 
Construction 


~ Rails—Tracks Fastenings 
Switch Material—Cars 


GEE” ®Manufacturers of 

Wire Wound Wood Pipe, 
Continuous Stave Pipe, 

Tanks, Silos, Steam Casing. 


General Offices and Plant-SEATTLE, WASH. 


Repr esentative for British Columbia: 


Canadian Willamette Co., Limited 
7 VANCOUVER, B.C. 


See our New Patented Wood Pipe Coupling 
—Positively Leak Proof. 


850 Hated St.W. :: VANCOUVER 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


Telephone—Fairmont 240 


—519- 695 Sixth Avenue West - - = . Vancouver, B.C. 
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LADNER LUMBER, LIMITED 


J. E. MURPHY & CO., Lessees 


Manufacturers 


Fir, Hemlock, Spruce, Cedar 


Dimensions, Timbers, Boards, Finish 
QUALITY UNSURPASSED. PROMPT DELIVERY. 


We solicit your orders with the intention of holding 
your trade if good service counts for anything. 


S H IP M E N T __. C.P.R., G.N.R., C.N.R.. all points—Also Scow and Cargo. 
LADNER, B.C. 


Electric Motors 


Largest stock on Pacific Coast 


SHIPYARD EQUIPMENT 
Hoists 
Pneumatic Tools 


Air Compressors 
Gantry Cranes 


A. H. COX & CO., Inc. 


SEATTLE, Wash., U.S.A. 


Walsh-Day Lumber Co. 


Limited 


Timbers Our Specialty 


FIR, CEDAR, SPRUCE 
and HEMLOCK LUMBER 


RED CEDAR SHINGLES 


Your enquiries solicited. 


Quick Shipment our motto. 


Mills at Cheakamus, B.C. 
Head Office—216 Standard Bank Bldg; VANCOUVER, B.C. 


Canadian Shultz Belting Co. 


106 Water St., Vancouver, B.C. limits? 
Mill and Factory Operators 
SED ANT IT EL TEE 


ATTENTION ! 


We have opened a well-equipped Belt Factory at above 
address and are manufacturing both Chrome and Oak- 
Tanned Leather Belting. 

We are also prepared to take care of anything in the Belting 
Repair line, having first-class workmen. 


TRY US FOR YOUR NEXT ORDER 


To Operate Cedar Plant on Lynn Cree 


Cedars, Limited, Making Preparations to Develop Timber 
Holdings — Will use Motor Trucks for Logging and Shipping 


Early in the spring the Western Lumberman made mention 
the fact that a syndicate headed by M. P. Cotton, a well-known Te 
couver contractor, had made arrangements to develop their large ti 
ber holdings in Lynn Valley, municipality of North Vancouver, O 
ations were held up for a time owing to the reasonable fear that 
company’s plans might result in the vitiation of the Lynn Creal ‘a 
system, but this danger has been almost entirely obviated as a 
of precautions which the company has agreed to adopt from the) « : 


When our representative paid a visit to the scene of ope 
a couple of weeks ago he found a force of about fifty men at work 
was surprised at the considerable progress that, had already b 
made in carrying out the scheme of development, Superiaia 
G. McMillan was hopeful of being able to double his gang, in ~ 1 
case he expects to be able to start cutting lumber and shingles be Di 
the year end. The firm’s limits comprise about 2,000 acres, the s 
ern boundary of the timber being about three and one-half iain ab: 
the waterworks intake. The limits extend across the Valley 
well up the mountain slopes on either side, the stand being estima ag 
at 100,000,000 feet of cedar, and about 80,000,000 feet of hemlock z 
larch. This represents, of course, only a fraction of the timber 
the Valley, the marketing of which will now be made possible a A 
result of the logging facilities to be established by the company. 
plans of Cedars, Limited, include the construction of a large | 5) 
bination cedar mill and four machine shingle plant with a capaci 
about 70,000 feet of lumber and 120,000 shingles in ten hours, 1 
output of the cedar mill to be mainly in the form of bevel sidi 
and bungalow stock. The big plant will be located about a half-m 
below the waterworks intake, where the logging crews will alson me 
their headquarters in comfortable permanent camps. 


The original intention of the company was to construct a loge’ 
railway from their mill site into the timber, but a visit paid to a ¢ 
velopment work in Washington led to the decision to substitute mo 
truck transportation as a more efficient and economical method 
haulage. This plan involves the construction of a four-inch f 
roadway 12 feet in width and nearly four miles in length. Ultimate 
this roadway will be extended through the timber to the no 

edge of the limits, when the length will be fully seven miles, and 
average grade over the entire distance will not exceed three per ¢ 
Grading “work has been under way for some time, and when ¢ 
pleted a portable sawmill of 20,000 feet daily capacity will be 
on the edge of the timber to manufacture the planking material. 4 
roadway will be carried across Lynn Creek on a Howe truss brie 
of standard 20-ton type, which is now in course of construction ; 
truss section is 600 feet in length and the two approaches combit 
measure 240 feet in length. The substructure is of cedar, wh 
Douglas fir is being used for superstructure and decking. All 
are being creosoted, and throughout the workmanship is in keep 
with the critical standard set by ‘the provincial authorities. The b rid 
is supported in the centre by a substantial timber pe which 
rock-filled. x 4 


It is confidently expected by the company that logs Oe the cec 
mill and various lengths of bolts for the shingle mill can be tre 
ported over the plank road by means of motor tractor and trailers 
a substantial cost saving as compared with the operating costs ¢ 
steam railway, and the experiment, being the first of its kind in” 
province, will be watched with keenest of interest by many British C 
umbia lumbermen whose logging costs are higher than they care 
contemplate. Beyond doubt the system, if successful, will be ado p 
by a number of Fraser Valley mill operators who are finding it b 
difficult and costly to keep up their log supply. Logging by m 
truck has been tested out by progressive lumbermen on rie ot 
side of the line with most satisfactory results, and the plan 
seem to be capable of solving the expense problem that is ere 
ing the owners of at least a dozen small plants. 


The total investment of Cedars, Limited, exclusive of the valu 
the timber holdings, will exceed $100,000 by the time the develog m 
scheme has been carried out as contemplated. There is a strong 
mand for cedar products at good prices, so that the enterprise is lik 
to earn substantial profits for the company. When operating tof 
capacity over 175 men will be employed in the mills and logg 
camps, most of whom will be hired in the district, if possible. 


It should be mentioned that in all probability the manufactur 
output will also be handled by motor trucks from the mills to Va 
couver, a distance of about ten miles, crossing Burrard Inlet on f 
ferry. Shipment could be made via British Columbia Electric Railw 
and Pacific Great Eastern R.R. transfer barge, but it is believed # 
motor truck route will be more satisfactory as well as cheaper. 
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The Most Popular Brand in Canada 


Nine out of every ten average woodsmen you meet would take a “Sager” 

Axe if given his choice. He knows from his own, or other reliable ex- 

perience that Sager Axes give him the best results. Our Special Chemical 
Tempering Process and excellent workmanship is the reason for the 
superb quality of all Sager Axes. 

Soo Line Logging Tools are equally in demand wherever the best tools 
are appreciated. 


Write us or see your dealer. 


Mienadian Warren Axe & Tool eae 


} ST. CATHARINES Limited ONTARIO 
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Woods No. 404-B Rapid Feed Planer and Matcher (with Double Profiler). 


Built Under ‘‘The S. A. Woods Machine Co.’s Thorough System of Manufacture ”’ 


This Machine Covers a Range of Thtee Other Machines 
A Planer, a Planer and Matcher, and a Moulder. 


Constructed for the Heaviest Duty and for the Longest Service 
| A Producer of the Highest Quality of Finish 
5 CANADIAN FAIRBANKS-MORSE CO. (Ltd.), Victoria, B. C., Vancouver, B.C. 


Agents for British Columbia 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it from cut to cut, while two men carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 
SOME USERS IN THE UNITED STATES 


Polson Logging Co. Brooks-Scanlon 
Potlatch Lumber Co, Shevlin-Hixon 
Panhandle Lbr. Co. U. S. Government 
ind River Lbr. Co. Bloedel -Donovan 
and many others. 
BUILT BY 


These machines are designed for CUTTING 
WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 
in any kind of weather. 


Vaughan Motor Works 


475 East Main St. 
PORTLAND, OREGON, U.S.A. 


These machines have been in use over four years 


The A. R. Williams Machinery Co., Vancouver, B.C., agents for British Column ; 


Sawyers and Packers Want More Money 


making it vitally important that” 
every shingle possible should be 
got out of the logs or bolts. 


tae § 


a 


It’s a proven fact that 
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Letson & Burpee 
Iron and Wood Frame 


Shingle Machines 


produce more high- 
class Red Cedar 
Shingles than any 
other make on the 
market to-day. 


All made in Canada ~ 


A trial means a booster. 


LETSON & BURPEE 


LIMITED 
162-198 Alexander Street 


VANCOUVER, B. C. 


Loans on 


Timberland 


: = : We have internationally recognized 
Made By Reliable fae facilities based on 37 years experience 
© in timberland and lumber matters. 

B. C. Workmen 


Not a matter of Sentiment— 
We want your business on 
Price and Quality Only. 


WULCANGSs WORKS 


SHIVLS 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


ACEY JIMBER (0. 


332 South Michigan Ave., Chicago 
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Wholesale Lumbermen Organize 


The wholesale lumbermen of 
Winnipeg have formed an organ- 
ization to be known as the Win- 
nipeg Wholesale Lumbermen’s 
Association, which numbers 
among its members practically 
every wholesaler, commission man 
and mills sales’ representative in 
the city. 

The following officers were 
elected at the organization meet- 
ing held on August 14: Presi- 
dent, W. B. Tomlinson, of Tom- 
linson & Mitchell; Vice-president, 
H. E. Deneen, of the Shevlin- 
Clark Lumber Co., Ltd.; and. W. 
P. Dutton, of the Great West 
Lumber Co. is Sec-Treasurer. 
The directors are H. E. Deneen, 
D. J. McDonald, of McDonald 
Lumber Co., H. S. Galbraith, of 
Eee Galpraitn Go:,; tds, wet C. 
Hodgson, of the Vancouver Lum- 
0., Ltd., W. E. Allen, of the Finger. Lumber Ga, Ltd. cand. J. M. 
cNicol , of ‘Stout & McNeil. 

With officers of such experience and standing, and with such a 
sentative Board, the Association should be a success, and with 
-directed policy it should have a large influence towards stabiliz- 
the lumber market throughout the “West, and thus benefitting 
th the manufacturer and retailer alike. 

- Winnipeg is a clearing house for a large percentage of the lum- 
sr bought and sold in Western Canada. Several line yard concerns 
1 yards numbering from twenty to one hundred each have their 
d offices and do their buying from Winnipeg. Practically every 
lof importance in the West has its representative in Winnipeg, and 
wholesale concerns have their headquarters here, and send their 
men into the western provinces for orders. This all goes to 
the Winnipeg market the largest in the Dominion, and indicates 
¢ importance of the agency, through which this buying and selling 


w. 'B. PPonilinson. 


f{ the new Association is organized in the proper spirit of co-opera- 
for the benefit of the trade as a whole it can wield a large influence 
od. 


_ Lumbering is Active in Alberni District 


: eisice the Alberni-Pacific Lumber Company, Limited, took over 
ig sawmill plant at Alberni, Vancouver Island, that important 
ering centre has been justifying the prediction made by the 
neer millman, Captain Stamp, in 1860, when he is reported to have 
, “Perhaps not in my time, but certainly before the boy of to-day 
to gray hairs, the magnificent timber tapped by this great water- 
y will attract many mills and will be shipped to many markets.” 

' The dream of the old seaman is being verified well within the 
‘set. The big mill has been manufacturing lumber in large 
ntities for the past three years and shipping its product to various 
kets, including Alaska and the prairies, and is now entering the 
hore trade in real earnest, having undertaken to cut a cargo for 
_C. schooner Malshat, recently launched at Victoria. The Weist 
ing Company keeps the sawmill supplied with timber, the output 
large camps being handled over a standard gauge logging rail- 
Recently the mill company started the manufacturing of 
es, this necessitating the opening of a new cedar camp at Cop- 
land, the outfit of machinery, etc., being purchased in Vancouver 
ne at a cost of nearly $10,000. 

other shingle plant lately started up at Alberni is operated by 
Acme Shingle Co., Ltd., of Vancouver, four machines cutting on 
O-hour schedule. To keep this mill in timber Contractor Jardine, 
of Vancouver, has opened a cedar camp at Grappler Creek, near 
ifield, where there is at least two years’ cutting. 

_ Several other mills of smaller capacity than ittie above are situ- 
ed at near-in points, and in addition to the men on the ground the 
yoods operations of each add materially to the general prosperity. 
his will be further enhanced when the new Hoard timber mill, 
ees from Alberni, begins manufacturing at the rate of 50,000 
set per day. As planned the mill will operate its own camps in 
mber r that is the equal of any to be found in the province. 


4 a Canadian Pacific Lumber Coimpany mill at Port Moody, now 


er, is turning out lumber at the rate of 150,000 feet per day, about 
nen being employed. 
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OR SALE 


Double circular steam feed wet log sawmill, 
complete with timber limits. Property consists 
of 12 acres, 500 feet lake shore frontage, % mile 
of yard trackage, connected by a spur to the C.P. 
R.; all necessary piling for booming of logs, 


, 


wharf, etc.; necessary houses and buildings for 
labor, domestic and fire-fightine water service in- 
stalled ; two engines, 60 and 75 h.p.; edgers, trim- 
mers, planers (Cowan & McGregor), 


log haul, 
refuse incinerator. ; 


Timber Limits in owner’s name; one mile back 
from lake shore, situated four miles from mill; 
estimated by cruiser to contain 11,500,000 feet 
also good supply of timber immediately 
surrounding. Licenses, taxes, etc., in good stand- 
ing. Open for offers for purchase of mill and tim- 
ber limits. Can be bought cheap for cash or will 
accept terms; will also accept offers for purchase 
of mill machinery separate. 


logs; 


Apply— 
Manager, Bank of Montreal, 
VERNON, B.C. 


INDEX TO PY Seite oe 


Abbotsford Ses & Trading Co. 4 Langley & Hazlitt Z x Senescheh ee iets 
Ackland & Sons, D. .. wi 5 Leckie & Company, J. rab ewes nS On ee 33 
Adams River Lumber Company te 8 Letson & Burpee Limited ... ... ... .. 40 
Allison Coupon Company ... ... .--- 8 Kong Mie. Company, Ei. see nes coe 160 
Atkins & Company, EB. C. 2... 9.5. a. 83 Lovsted, C. M. & Company Ae Ct Me 
Baker Lumber Company, Lemnecd Zaaf Ole Nic Gregor. yD) Suen tepaetmertetes <tc) Set AK 33 
Bank of Montreal, Vernon ... . HIRO tet etl Manitoba Gypsum Company 10 
B. C. Equipment Company ... ... -- 42 McLaren Belting COU J. (e 7 
B. C. Mills, Timber & Trading Co. epee keicameatl ce McLaren Limited, D. K. ; 12 
3eaver Board Company ... Sodas Lo McShane, John 42 
Bowman Coal & Supply Company Cover Miller, John K. ... Pa ae 9 
Brooks-Bidlake_ Cedar Pe ee ‘4. ss. 7 Mill & Mine Supplies Limited ... 43 
Brunette Saw Mills Ltd. ... ... «+» 9 Montreal Locomotive Works ... 45 
Moore, Robt. M. & company Men 42 
Canada Metal Company ... By oe tauaes yee Muskegon Boiler Works ... ... 48 
Canadian Fairbanks-Morse ioe MTLEdet. eee RRO 
Canadian rahe pees oe gana aioe 29 Neumeyer & Dimond .. Pe SNe MEE GANS 
Canadian Link-Belt Co., Ltd. ‘ over = Nicol eine ber Comey 
Canadian Mathews Gravity Carrier Co. a Te EN er Co : 
Canadian Northern Railway ... ... .-- 4 heey peel 
Canadian Shultz Belting Co. ... ... ... 38 hee Te Dee ener Company. is 
Canadian Warren Axe & Tool Gomte ea n39 s- PANY «oi e's gOS ah 
‘ Pink Company, Limited, Thos. ... ... .. 12 
Canadian Western Lumber Co. ... ... aS Wrens aACnEs 3 
Cox Company, A. H. ... eS Se eG fees 3 ? ed Seeger tone Sati mate 
Gendsei\ e. Conmpanys Gites gle ee ee 9 Pumps & Power “Limited eae Ae ee OR: os; 
Crossman Electrical Mach. Co, ... ... 48 Rat Parsee Umber Conners a 
ATL ais) 6, wnt tae 
Disston & Sons, Henry ... fe ton Rayner, Geow T.5- one ace 
Dodge Manufacturing Company ..... Cover Reynolds Timber, Shipping: § & Ins. Co.. 10 
Dominion Lumber & Timber Co. ... ... 12 Robertson & Hackett ... aWersy Sant 
Dominion Photo Company ..........--- 42 Rognon, O. J. a ode, Bene to ee 3 
Dominion Timber Regulations \os see 11 © Russell, Vincent So ee CL a ac 43 
Forest Mills of British Goltmbid Yee. ke e.< 7 Seaman, Kent Company ... ... ... ... 5 
Frank, Leonard .. 7 sss +++ 42 Seattle Boiler Works ... Scavcat ae 
Fraser River Dredging Comite (eocbte. 28 fu. Grattle Machine Works Company — fale Ae 
Gaieinh 1G Ltd. H. S é wher lias Clarke Lumber ee aid Wary isle 5 
ya carter of La Sa ae NC) SOLON ‘ hurley-Dietrich Co., Ltd. ... Sad ives ae 
Glibert, A. oh fs Panicle thee Simonds Canada Saw Com any, Vitde 2) (44 
Goldie & ireCutiogh Rea EEG. hacksincte as 45 Smith, GC. C. Z : Ahear 
Goodhue & Co., J. I 47 Smith Shannon Lumber Co., zi td. .... Cover 
Great Western Sinelting & Refining ‘Co. ‘Cover Sumner Iron Works ... ... eat. Oo 
Great West Lumber Company ... ... ... 35 
Gregg Mfg. Company .. Feed & Pee Bait Cont 
F pany, Utd), Gharles Wi... . >= A 
Gutta Percha & Rubber ‘Ltd. ‘Cover mothe Wsdse! @ketsliGoiaa. . Pe wae 
Hay Knife Company, a Peter ... 43 Re ase aa Ati "Company a 
leaps and Sons ... Pt cpeatin, 12 Timms, Phillips Company aoa. kl ee 
Heisler Locomotive Wor ks” Sea tay Paes ¢ < 34 
H : Eten caged Wek es oe ke 
wow ee nee ia SS Cem: Vancouver Engineeri ings Works ys. 0.6. 87 
Tlofius Steel & Equipment ( Goenimte: achat a reso tag Lumber Company san’)... 0s 0 6 
Wumphreys Noel ... Aue: ies: | 49 Weckonen ad ag eet ess 48 
a rer felere ipe & Tan Or ver tee a 
Boh iD hk Sink araen eG 2 Vaughan Motor Works ... ... ... ... 40 
International Time Recording Co. ... ... 1 Mulsine ers eee Ge ead 
Johnston, A. Hi. nee C4. ae BIO 8 
Jones & Son, ish HL ccc sec cee cee cee 12. Waterous Engine Works Company .... Cover 
Walsh-Day Lumber Company ... ... .. 38 
eeir & .Purnesux Viner aes. + cee we 42 (Western Electric Company ... ... ... 48 
Westminster Mill Company ... ... ... 9 
oe inten ecmaier tee eee ee eee Western Oil & Supply Company ... ... 387 
Ladner Lumber, Limited ... ... ... .. 38 Yates Machinery Company, P. B. ... 


42 


OMINION, 


PHOTO CO. 


VANCOUVER, B.C. 


Sawmill and Logging 
Photographers 


Industrial Plant Views 
a Specialty 
Enlargements to Any Size 
618 GRANVILLE STREET 


VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


Moore Light Gas Plant costs less to use. 
Why pay®500 a) Don’ 


Two light Plant complete with fancy 
Shades reddy to screw together costs 
$5875 delivered to your station: - 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


We have a pa- 
tent overdraft 
system in our 
burner which re- 
quires no grates. 


SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 
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2 Cents a Word 


All advertisements under this department, 


sertion for less than twenty-five cents. 
per inch, 


2 cents per word for each insertion, 
: \ Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 


No in- 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 


Winch Building, Vancouver, B.C, 


Answers to ads. must be sent under letter postage and may be addressed in care of 
Western Lumberman, 910 Electric Railway Chambers, Sui 


Winnipeg, Manitoba, or Suite 212, 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economic- 
ally do so by having replies directed to a box at our office; the price of the advertisement 
covers the forwarding of letters to any address. 


POSITIONS VACANT 


WANTED—SAWMILL FOREMAN 


and Boxmaker who can do his own 
filing. Apply, giving references and 
salary desired, to R. V. Winch & 
Co., Ltd., Vancouver, B.C. (9) 


WANTED—EXPERIENCED LUM- 
berman for Retail Yard in country. 
State experience, references, age, 
married or single, salary expected. 
Alberta Lumber Company, Limited, 
Calgary, Alberta. (11) 


POSITIONS WANTED 


MAN—30—DESIRES POSITION 
with Coast firm. Ten years’ experi- 
ence, practical and official. Well 
acquainted with Prairie trade. 
Would consider representation of 
Coast firm. Previous experience as 
Traveller. Reply Western Lumber- 
man, 212 Winch Bldg., Vancouver, 


BiG: (10) 


U. S. National Forests Self-Sus- 
taining 

The report of the United States 
Forest Service for the fiscal year 
ending June 30 last, will show that 
the national forests are now al- 
most self-sustaining. Receipts 
during the last fiscal year aggre- 
gated about $3,450,000, mostly 
from timber sales and permits for 
grazing, water power development 
and other purposes, compared 
with a total cost of operating the 
national forests of about $4,000,- 
000. Those in touch with the situ- 
ation predict that during the cur- 
rent fiscal year the national for- 
ests will probably pay all expenses 
from the proceeds of their opera- 
tion. 


Reduced Output of Western Pine 


It is estimated that the cut of 
the Inland Empire, which includes 
Eastern Oregon, Eastern Wash- 
ington, Idaho and Montana, will 
be reduced in 1917 about. 25 per 
cent. from a normal cut of 1,200,- 
000,000 feet. The estimate given 
was obtained from the mills re- 
presented at .the semi-annual 
meeting of the Western Pine 
Manufacturers’ Association, held 
in Portland, August 1. 

It is estimated that the cut has 
been reduced 50 per cent. of nor- 
mal for the past six months in 
the Inland Empire. Due to the 
fact that logging has been prac- 
tically suspended and that logs for 
next year’s cut are not being put 


in the water, the shortage of pine 
lumber next spring will be the 
greatest in the history of the In- 
land Empire. Some mills operat- 
ing at present are running with 
only a few days’ supply of ‘logs 
ahead, and with the unsettled la- 
bor conditions in the woods, there 
is not very much prospect for gen- 
eral improvement. The direct ef- 
fect of these conditions must un- 
doubtedly be reflected in a very 
firm pine market. 


A New Use for Wood 

The very latest wrinkle at soda 
fountains is the use of wooden 
dishes for serving ice cream and 
sundaes, replacing the cheap look- 
ing and flimsy paper cups that 
came into use a few years ago in 
response to the demand for a san- 
itary individual service. These 
wooden dishes are pressed out of 
very thin sheets of clear maple, 
shaped to slip readily into silver 
holders. They are tasteless, odor- 
less and hygienic. The clean ap- 
pearance of the cups seems to add 
an appetizing flavor to the frozen 
delicacy contained therein, and 
they are making a hit with the 
patrons of high grade soda dis- 
pensaries. 


Car Supply Improved in U. S. 
Reports just received by the 
Railroads’ War Board of the 
United States show that the rail 
roads of the country in their co- 
operative efforts to give to the 
country the greatest possible 
amount of freight service, have ef- 
fected an extraordinary improve- 
ment in the freight car supply. 
These reports show that the ex- 
cess of unfilled car requisitions 
over idle cars, or what is ordin- 
arily but inaccurately termed car 
shortage, was only. one-fourth as 
great on August 1, 1917, as on 
May 1, 1917. The excess of un- 
filled car requisitions on May 1 
was 148,627, on June 1 it was 106,- 
649, on July 1 it was 77,682, and 
on August 1 it had been reduced 
to 33,776. This result has been 
accomplished at a time when the 
railroads are supplying from 15 to 
20 per cent. more freight service, 
with the same number of cars, 
than was being given this time last 
year, for the railroads handled in 
July a tremendous increase in both 
government and commercial traf- 
fic. The movement of cantonment 
supplies alone occupied the full 


services of more than 30,000 
There was also an extraordinari 
ly heavy demand for cars to trans. 
port food products as well as ma: 
terials to and from munition 
tories. 
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Boundary, Topography 
and Railroad Surveys 
Plans and Reports 
Tel. Sey. 6395 
518 Hastings St. W. VANCOUVER, B.C, 


B. C. Equipment Co., Ltd. 
602 Hastings St. W., VANCOUVER, B.{ 


SPECIALIST 


Timber 
Photography 


Mountain and Lake Scenery 


LEONARD F 


(Late of Alberni, B.C.) *. 
525 Winch Building 
VANCOUVER, B. C. 


Phone Seymour 2325 


PHONE SEY. 962 


KEIR & FURNEAUX 


TAILORS 


420 Seymour 8treet 


JOHN McSHANE 


Timber Cruiser 


Designer and Builder , 
of Sawmills 
Modern Labor- Saver Des 


My services as an ex- 
perienced operator are 
at your command. 

If you are contems 
plating building a saw- 
mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


FRASER RIVER DREDGING 

a COMPANY 
Dredging and Pile Driving 

Contractors 


_ 324 Front St., NEW WESTMINSTER 
_ Office Phone 1015 P. A. Jones, Mgr. 


_ Brokerage, Logging, Railways, Flumes 


Phone 629 Vancouver Block, 
Seymour 4187 VANCOUVER, B C. 


Y aterworks, Mill, Mine, Rail- 
_ way and Marine Supplies 


Wire Rope and Shingle 
a Bands 


1150 Hamilton Street, 
VANCOUVER, B.C. 


ROSSMAN 


lectrical MachineryCo., Ltd. 


e Best Equipped Repair Shop 
in British Columbia 

rs, Generators, Magnet Wire, Mica 

re parts for all Standard Motors. 

Coils of Any Description 

0 Dufferin Vancouver, B.C. 

Telephone Fair 431 
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; ; 303-4 Post Intelligencer Bldg. 
ef SEATTLE 


A | Designer of the plants for: 


Canyon Lumber Company, Everett, 
Wash.; Canadian. Western Lumber 
Company, Ltd., Fraser Mills, B.C.; 
&B tish Canadian Lumber Corporation, 
Ltd., New Westminster, B.C.; Colum- 
bia River Lumber’ Company, Ltd., 
Golden, B.C.; Stimson Mill Co.,. Seat- 
tle, Wash.; Wyerhaeuser Lumber Com- 
pany, Everett, Wash. (capacity 450,000 


p 
£ 


feet in 10 hours), and others. 


A.B. PRACNA 


WESTERN LUMBERMAN 
Claims Patent on “High Lead’’ System 


British Columbia loggers who have installed high lead systems 
in their operations will doubtless be interested in the news that a 
suit to define proprietory rights in the invention has been entered in 
the Seattle Court. The petitioner is Clay O. Kahle, administrator of 
the estate of Hugh Roderick Robertson, deceased, who asks that the 
Campbell Lumber Company, of Seattle, users of the said system, be 
ordered to account and pay over the income, profit and reasonable 
royalty; and be restrained from further violation, and that a writ of 
injunction be issued. In the bill of particulars it is set forth that 
the high lead system was invented by Hugh Roderick Robertson, a 
citizen of the Dominion of Canada then residing at Portland, Mult- 
nomah County, State of Oregon, who filed an application at United 
States Patent Office, June 20, 1904, which fully describes and illus- 
trates the essential features of the new method of logging. Letters 
patent were issued January 31st, 1905, three days prior to the death 
of Robertson, which conferred on the inventor, his heirs or assigns, 
for the term of 17 years from the date of issue “the exclusive right 
to make, use and vend the said invention throughout the United 
States and the territories thereof.” 


Obituary 


Henry Croft, who passed away recently at Victoria, in the early 
eighties was closely identified with the establishment of the big saw- 
mill at Chemainus, which was taken over in 1889 by the Victoria 
Lumber & Mfg. Co., Ltd. The deceased in after years became a well- 
know mining engineer and was prominent in provincial affairs gen- 
erally. 


Harry Kenneth Churchill, a popular young logger employed as 
signalman by the Eagle Timber Company, at their Green Point Rapids 
camp, was crushed to death by a rolling log on August 15th. His 
parents are Mr. and Mrs. Thos. F. Churchill, 804 Richards Street, 
Vancouver, an only brother being in the service of his King “some- 
where in France.” 


A pioneer lumberman and contractor of British Columbia passed 
away August 14 in the person of Thos. William Gray, father of Mayor 
A. W. Gray, of New Westminster. Deceased was born in Ontario in 
1848, came to New Westminster in 1875, and in those early days was 
connected with the Dominion Sawmills and later with the Royal City 
Mills of that city, Later he engaged in business as a building con- 
tractor, but went back to the sawmilling industry after a few years, 
becoming manager in turn of plants at Nelson, Pitt River and Lady- 
smith. Death was due to heart failure. 

The recent demise of Robert Preston, of New Westminster, re- 
moves a pioneer lumberman who was associated with the Coast in- 
dustry almost since its inception. Mr. Preston came to B. C. from 
New Brunswick in 1864, first worked with “Jerry” Rogers at Al- 
berni, and afterwards, when the plant was removed to Burrard In- 
let, engaged in logging operations on the present site of Vancouver. 
He was in the employ of the B. C. Mills, Timber & Trading Company 
until 1901, when he acted as superintendent of all their logging camps. 
Later he engaged in the towing business, having organized the West- 
minster Towing & Fishing Company. 


Coast and Mountain lumbermen, as well as many prairie dealers, 


‘learned with sincere regret of the death of Theophilus Elford, one 


of the few remaining active pioneers of the British Columbia timber 
industry, which took place at the family home, Victoria, on July 25th, 
following an illness of several months. The late Mr. Elford was 
born at San Raphael, Cal., on April 24, 1854, of English parentage. 
Five years later the family removed to Victoria, and at the age of 
fifteen young Elford entered the lumber business, in which he quickly 
displayed great ability. In 1890 he became manager of the Shawni- 
gan Lake Lumber Company on its establishment, which office he 
held until death. Every difficulty connected with the manufacturing 
and logging departments of the business was handled with splendid 
judgment, and even in times of depression he managed things so well 
that the shareholders always earned a good interest on their invest- 
ment. He was very highly esteemed by Island lumbermen and citi- 
zens generally, and was chairman of the Victoria branch of the B. C. 
Lumber & Shingle Manufacturers’ Association. 

Mr. Elford leaves a wife, six sons and two daughters. Another 
son, Pte. Ernest R. Elford, made the supreme sacrifice for his country 
at Courcelette in September of last year. 


One manufacturer of pulp building board in the United States 
sold last year an amount equal to 300,000,000 feet of lumber, and this 
same company expects to sell over 400,000,000 feet board measure in 
the year 1917. Remember, this was only one concern. Probably the 
total coverage by pulp substitutes will reach between 600,000,000 and 
700,000,000 feet. 
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Tungsten - Nitrogen 
Carbon 


LAMP 


ELECTRICAL SUPPLIES 
WHOLESALE 


Western Electric Co., Ltd. 


450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
Seymour 2719 


NOEL HUMPHRYS & CO. 
B. C. Land Surveyors and 
Civil Engineers 
Timber Estimates, Mining Surveys 
Dominion Bldg., 207 Hastings St. W., 
VANCOUVER, B.C. 


Surveys 


Reports 


COMMERCIAL :: 41 Negatives 
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PHOTOGRAPHER ‘Sitions: 
Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


“DAYTON. OHIO. U.S.A. 
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Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


~BURNS GASOLENE, 


KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


The 
Peter Hay Knife Co. 
Galt, Ont. Limited 


KNIVES 


‘i of Every 
te ce Description for 


rt 
Paper Cutting, 
iio Bark and Rag 
Knives, Shear 
Blades 


Send for Price List 


WESTERN LUMBERMAN 


Plan Your Summer 
Vacation NOW! 


je ti ee rt ¢ Baie ait is your object—either close 
a fu the aheld—the greatest variety of Resorts 
ie sf: as stes A all purses can be reached 


CANADIAN vata RAILWAY 


Por Wickets. Res , Literature and Information, apply to 


DISTRICT PASSENGER AGENT 


605 Hastings Street West . Vancouver, B.C. 
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its way to i aty you are gel ing the most satisfactory saw. Write for prices. 


Simonds Canada Saw Cai Limited. RONTRE RS ; ave, “vase OUVER Be 
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JATER 
TUBE 
| BOILERS 


Sectional View of G. & McC. Co. Standard Type ‘‘B’’ Sectional 
Water Tube Boiler and Superheater. 


| These Boilers Provide Positive and 
| Rapid Circulation and Increased 
1 _ Steaming Capacity 


_ Because they are equipped with large headers, steam 
_ and water drums, and connecting nipples of increased 
Besize. - . . 

Every part subjected to steam pressure is made of 
_ Forged Steel. 

, We Build 

PRetirn Tubular and Water Tube Boilers, Horizontal 
and Vertical Steam Engines, Steam Turbines, 
Heaters, Pumps and Condensers, and Transmission 
Machinery. : 


Safes, Vaults and Vault Doors 


Our New Boiler Catalog No. 34 is yours for the 
asking. It gives complete details of these Boilers 
and illustrates a large number of important install- 


ations. 


| The Goldie & McCulloch Co. 


Limited 
Galt, Ontario, Canada 


saciecem Branch—248 McDermott Ave., Winnipeg, Man. 
B. C: Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 
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The “HILKE” 


Lumber Piler 


(Patented) 


By piling lumber in higher piles you 
can easily double the capacity of your 
yards, or on the other hand, you can 
cut in two the amount of yard space 
necessary for your lumber. For ex- 
ample: A yard piled fifteen feet high 
covers twice as much ground as one 
containing the same amount of lum- 
ber when piled thirty feet high. If such 
a yard receives and ships fifty million 
feet of lumber annually the saving in 
first cost of alleys will be from $3,000 
to $10,000. The annual saving in up- 
keep of the shorter alleys will run from 
$500 to $1,500. The haul of 100,000,- 
000 feet of lumber over the less dis- 
tance will show a saving of from $6,000 
to $12,000 annually. The saving in 
cost of pile bases will be from $2,000 
to $6,000. The cost of roofing boards 
will be less by from $1,000 to $3,000, 
and even in the matter of reduced 
travel by the yard crews there will be 
a saving in wages equal to good in- 
terest oh the investment in piling ma- 
chines, 
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Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


HARD SERVICE LOCOMOTIVES 


Goo MOND NICKE! 
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Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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The Power of Gravity 1s Free. Use it 
‘to Handle Your Shingles and Lumber 


Cg wt har 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, - 


boards, siding and flooring, in 


bundles, timbers, etc., upon a 


Pr ur 3 grade of 4 per cent. (4-ft. fall in 
Ah | | 00-ft.) 


Canadian Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto eecpea 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. | 


There’s a DISSTON Cross-cut | 
just suited to your needs 


—a style for every requirement 
of service or sectional preference. 


DISSTON 


SAWS AND TOOLS 


have been the standard of lumber- 
man and mechanic for nearly four 
score years because their quality 
insures satisfactory and econom- 
ical service. 


Henry Disston & Sons, Ltd. | 


Toronto 
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have the stretch taken out before you get 


them and “the 15% less stretch” means an overall 
economy of 15% on your belting costs. 


Every time you;‘‘take up’ a slack belt it usually means cutting out a useless 
piece. In a year these pieces represent considerable belting all paid for but of 
no use!to you. All this is additional to the time lost in tightening belts and 
power.lost through slack belts. 

_ Use Goodhue Belts and reduce your 
belting charges and ‘belt labor”’ 
by 15%. ’Tis worth considering. 


J. L. Goodhue & Co. 


Limited 
Danville, P.Q. 


We tan our own Leather— 
we know it’s good. 


Sole British Columbia Representatives: 


Fleck Brothers, Limited, 54 Cordova St. East, Vancouver, B. C. 
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Vancouver Machinery 
Depot, Limited 


ni Fase NEW and SECOND-HAND MACHINERY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on 
im cars or scows. 


OUR MACHINE SHOP 


is well equipped with up- -to-date tools, and we can save 
you time and money on your repair work. 


| VANCOUVER Tey gE 1155 Sixth Ave.West, VANCOUVER, B Cc 


MALES Ad Sop Phone—Bay 470 and 471. Night Phone Bay 1518. 


DONT 
Judge by Imitations 
The GENUINE and BEST 


HOE 


CHISEL-TOOTH SAW 


Is made only by 


R. HOE & CO. New York 


The Oldest Saw Manufacturers in America 


: Agents: 
Waterous Engine Works Co., Ltd. Winnipeg, Man. 
J. D. McBride - - - Cranbrook, B.C. 
i -Dietrich Co., ; - B.C: 
H OE HAS N O EQUAL aa pe ciias ee ig ee and Shanks van 


COUNT THE COST Established . 1904 


of open fires—the sen of property destroyed—the DIMOND STEEL 


expense of cartage, etc.—and you'll see WHY the SPECIAL 


“MUSKEGON AE 


For Logging Camps and Saw Mills 


is so great an economizer. 

That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


White for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 
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EFFICIENCY IN LOGGING 
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You cannot log with horses as cca as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


| PHOENIX MFG. CO., EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Guaranteed 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 
This is the HIGHEST GRADE Cross-Cut Saw made. 
Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 


Saw. 


“MAPLE LEAF” SHINGLE SAWS 


The Proven Best 
“Every User Becomes a Booster’’ 


-SHURLY-DIETRICH CO., LIMITED 


q Head Factory: GALT, ONT. 
4 Branches: 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 
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eel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘‘Long”’ saw mill machinery. 


Let us talk to you before you start to overhaul 


The E. Long Manufacturing © 


Company, Limited 
Orillia - Ontario 
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Y/ 
MACHINERY 
EMG Equeanent That f 
quip ’ 


Spells Satisfaction 


Whether you operate a portable outfit or a 150,000 ft. capacity 
mill, Waterous Sawmill Machinery will give you results that count 


on the right side of the ledger. _It contains all the time and labor 
_ saving improvements that modern sawmilling demands. More than | 
that, every machine, even in our very lightest outfits, is built with // 


a strength and sturdiness that means years of service more than | 
you'll get from other makes. 1) 
y 


Waterous Sawmill Machinery has kept abreast of the times, or a 
little ahead. Recent additions to our line : 


The “New Model” Bandmill | 

Trout Power Set Works 

Combination Setter and Receder 
- Waterous Kendall Circular Gang 


—all have been designed to cut down operating 


costs and to speed up production. 


We have built Canadian Sawmill Machinery for 
more than fifty years. We have the experience 
and we have the shops, the biggest in Canada 
building sawmill equipment, to back it up. 


If you haven’t our Cat- 
alogues in your office, 
write us and we will 
send you a bound set. 


See eg BA. 5 
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- The Waterous Engine Works Co., Limited 


\gency—H. B. Gilmour, VANCOUVER, B.c. Head Office and Works: BRANTFORD, Canada Branch—WINNIPEG, Man. 
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What do you know aboul 
“Good” Babbitt Metals ? 


We Claim 
that GOOD 
METAL 
Should: 


Be made of pure, high- 
grade metals, so that 
the alloy will be 
clean. 

SHOULD show a very 
small percentage of 
dross. 

SHOULD have ready 
fusibility, both for 
convenience in melt- 
ing and to reduce the 
loss by oxidation to 
a minimum. 

SHOULD flow freely 
and expand wae 
cooling so as to fill 
all crevices and hold 
solidly. 

SHOULD show up 
clean and _ clear-cut 
and be absolutely 
free from  adultera- 
tions. 


Extra Heavy Duty , ; SHOULD contain the 


requisite and proper 


Genuine Arctic Metal 
Highest Quality Made 


for 


amount of the neces- 


It is a TIN Base Metal. - Contains NO LEAD. sary ingredients, so 
q that it will not be 

Every Pound Guaranteed. necessary to “doctor” 

it after once using. 


and fused at the pro- 
per temperature by an 
expert whose  busi- 
ness it is to do no- 
.thing else but make 
these mixtures, 


The Only Kind We 
Sell. 


Send in a Trial Order 
and Be Happy Ever 
After 


Stocked by D. Ackland & Son Winnipeg Stand fused at the pro- Za Western 


Smelting & Refining Co. i 


146 Dufferin St. E.. Vancouver, 
PROMPT SERVICE OUR onred 


Buy More Canadian Coa 


We are selling the output of the Oliphant Mines—150 Tons daily now 
and 300 Tons daily after October Ist. 


ROCKY MOUNTAIN COAL 


High Grade Coal for Domestic and ee Use. 


Only 6 per cent. ash and less than 3 percent. moisture. This coal will keepin — 
the open without any deterioration and if you place your summer stock a 
orders with us, we will take care of your winter requirements. \ 


Write us for prices and terms. 
WE ALSO MANUFACTURE THE 


Bowman Big B Lime 


at OAK POINT, Manitoba a 
Capacity, 250 barrels per day. We sell to Dealers only for Country shipment. — . : 


DAVID BOWMAN COAL & SUPPLY Cin q 


461 Main St.— Confederation Life Bldg. WINNIPEG, Man. 


This Label on every Barrel Long Distance Telephone Main 3326 
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Lighter 


No Set Screws Ze Qs'3, | | Stronger 


In Perfect Balance ye 4 é / Better Belt Surface 


The Dodge Standard Wood Split Pulley 


The Wood Split Pulley is better than either cast iron split pulleys 
or steel split pulleys for the following reasons— 


The wood pulley is lighter, stronger, better balanced, and provides a 
very much better belt surface. It costs 33 1-3% less money and provides 
50% more returns in horse-power value. It may be run at very much 
higher speeds with no danger of bursting—also it may be had quicker 
and in a greater range of sizes. 


It costs less to get—less to put on—and less to keep. 


We make approximately 300 Dodge pulleys every day—everybody 
uses them. 


There are more Dodge pulleys making ammunition than any other 
kind—you can get them quick. 


Every pulley is thoroughly nailed. Every pulley is guaranteed for 
Double Belts. 


We are Canada’s greatest pulley makers. 


If you have not our Books, write us 


DODGE MANUFACTURING COMPANY 


Toronto - - — Montreal 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 


The Stuart Machinery Company Ltd., Winnipeg, Man. 
The A. G. Low Company, Saskatoon, Sask. 
Canadian Western Mfg. & Supply Company Limited, 
Calgary, Edmonton, Medicine Hat, Alta. 
A. R. Williams Machinery Co. of Vancouver, Limited, 
Vancouver, B. C. 
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Inserted Tooth Cut-off Saw—the best for cutting large timber. 


ATKINS — 


Circular 
Saws 


Bands 
and 
Machine Knives 
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Are used exclusively in the largest operations throughout the world. 
They have produced results that are necessary in the profitable operation of mills. They 


_ reduce expenses—doing more and better work at a lesser cost. 


The highest quality of steel and workmanship is used in their manufacture This fits them 
to accomplish the actual profitable results you must have. Get our Book on Mill Saws and 


|| investigate the possibilities to increase the efficiency of your mill. 


WRITE AT ONCE TO 


Factory Branch House 


HAMILTON a. - 7 | 109 Powell Street 


Vancouver, B.C. 
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Abbotsford Timber & | 
Trading Co., Limited | 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can supply limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us NOW. 


Mills at ABBOTSFORD, 8. Cc 


We can ship via C.P.Ry., C.N.Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. 


AIRD FLAVELLE 


“3 zw } 


R. J. THURSTON 


Thurston-Flavelle 
Lumber Company 


Manufacturers Exclusively of 


High Grade Red Cedar | 
Lumber and Shingles | 


O S é ] , Clear “A” Bevel Siding 
UF JPECIAIS. Extra XXX Shingles 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


Office and Mills - PORT MOODY, B.C. 


Air Dried Cedar Shingles | 


OUR SPECIALTY 


Try a Sample Car—You'll Like Them. Can also supply Kiln Dried Shingles and all 


Coast Lumber Products 
SPRUCE, FIR, HEMLOCK and CEDAR 


Charles W. Tait Co., Ltd., New Westminster, B. C. 


5 PA ae lind Na ch lie - 


soon. 


Sales Office: 


There’s Money in the Country 
EF That means business for every dealer— 

The wheat crops and other small grains will 
-be converted into money this year as fast as 
elevators, railways and mills can absorb the 
supply. 

Prices have been definitely fixed by the gov- 
ernment. The farmer can gain nothing by hold- 
ing his grain; there can be no increase in prices, 
but if he holds his grain he can lose through 
waste, ravages of rats and deterioration. 

» This means more immediate cash than this 
country has ever known. 
_ The farmer’s first thoughts will be in con- 


nection with improving his epics of abode. He 
will want 


Hardwood Floors 


in his present home or in his new house if he 
is going to build. 


Be ready to figure on this business and count 
on us i a full measure of support. 


THE SEAMANSKENT CO. LTD. 


1104 UNION TRUST WINNIPEG 
Buitbine CANADA 


ne; 


In making up orders be sure they call for 


WHITE NORWAY 


PINE 


No stock will meet your requirements so well. 


PLAIN OR 
QUARTER 


CUT 


OAK 


-TIMBERS 


VENEERS 


WESTERN LUMBERMAN 


| The Time To Buy Is Now! 


If you require stock for Fall needs orders must be placed very 
The car shortage is serious at present and will become 
more severe directly the new crop commences to. move. 


‘Bry: A. -Car: 


@ | 


AN 


Py. ee 
5% 


pM om 


dtshdansariiisiciitsisis; 


You'll Like It. 


Shevlin-Clarke Co., Ltd. 


Ft. Frances, Ontario 


300 Electric Railway Chambers, Winnipeg, Man. 


Ash 
Basswood | 
= Whitewood 
Birch 
Maple 
Gum 
Cypress 
Elm 
Hickory 
= : Cherry 
ms Mahogany 


\ 


—_ 


FANN 


dansnebedsdi 


From ike Yards or in ear Lots 
Direct from Mill 


We Sell on Standard Grade 


fee 


Write for prices or 


information 


on above ‘Hardwoods to 


D. Ackland & Son, Ltd. 


Winnipeg, Man. 


~; et Se aol al — ~~. ae et a ee Ps 
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Bain Sleighs for 


Logging Operations 


Logging is a severe test of a sleigh. 


Therefore it pays to buy the best—one that has stood the 
test of time and hard usage—even though the first cost may 
be considerably more than one which may look just as good. 


Bain Sleighs are Famous for Light Draft and Great Capacity 
The Bain Heavy Sloop Sleigh, with Steel Shoes 


Clearance under Beam 7 inches 


mn! 


sa vat 


No. No DIMENSIONS OF RUNNERS | Width of track | 

This is our heaviest and strongest sleigh and Chain Short Reach|>————- =a 
is intended for those desiring a sleigh for heavy Coupling | Coupling —§ Length | Deptn_ Face | Bearing | Runners 
logging operations. It is furnished with Cross A ere a bee | neers Bes ee eet ue 
Chain Coupling or Short Reach as ordered. Fur- etre Fey at aa Ti ee : ae | gi 
nished without Bunks, as most loggers prefer to Prd meee ea Rae 3 | ~ —e 
make their own. When used with cross chains ee | re rE ea Fi . 6 -ac eee 
the hind bunk swings same as the front, a king- = hse Aes ae ; 3) he ive 
bolt being supplied as shown in cut. pee i i 6° 9: eee 


Massey-Harris Saw Outfits 


Stationary or Portable, driven by the reliable 
Massey-Harris Gasoline Engine, for sawing 
Cordwood, Pulpwood, Poles, etc. 


Massey-Harris Engines 


Provide an Efficient and Economical 
Source of Power 


Stationary, Portable or Semi-Portable, 1 14 to 20 Horse Power 


Massey-Harris Co., Limite 
Head Offices: TORONTO 


Branches at—Montreal, Moncton, Winnipeg, Regina, Saskatoon, Yorkton, Swift Current, Calgary, Edmonton 
AGENCIES EVERYWHERE 


ae ee oe ee 
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| The Nicola Valley Pine Lumber Co. 


“THE PINE PEOPLE” 


To win and hold the best trade—stock 


Nicola Valley Pine 


Mills and Office—Canford Mills, B. G. Telegraphic Address—Merritt, B.C. 
2 | DISTRICT SALES OFFICES: 
-_ For Manitoba and Saskatchewan: For Alberta: 
711 McArthur Building, Winnipeg. P. O. Box 1590, Calgary, Alta 


E. E. Brooks, Manager. Chas. Sine, Manager. 


on Lumber and Timber 
Company, Limited 


HEAPS & SONS | [Dosis 


4 High Grade We specialize in 
LUMBER and SHINGLES | | COAST TIMBER PRODUCTS 
E _ Our Policy: Fir, Cedar, Spruce and Hemlock Lumber 


_ QUICK SHIPMENT — GOOD STOCK 


; General Office: 
fetropolitan Buildng - WANCOUVER, B.C. 


FANS and BLOWPIPING 


OUR SPECIALTY 


Red Cedar mlmeles of ig ey 


Mixed Car Orders Look Good to nvite your inquiries. 
Winch Building ncaa B.C. 


Ventilating Systems for Shingle Mills 


Planing Mill Exhausters. Shingle Mill Exhausters. Blowpipe 
Work of all kinds—new work or alterations. Heavy Mill Oilers. 
Oily Waste Cans. Exhaust Heads. Smokestacks and Tanks. 


| WESTERN 
| BLOWERS AND EXHAUSTERS CORRESPONDENCE SOLICITED. ESTIMATES FURNISHED. 


| JOHN K. MILLER CO.,LTD. -  - — Vancouver, B.C. 


WESTERN 


Coupon Books 


©} panss) 


for 


the Comissary Store 
are not Only a conven- 
ience but they 


AISVHSISNVUL LON Jeg 


Save Time 
and Money 


Place your order now 


assertions. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 


books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on_ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


Exclusive Sales Agents for— 
British Columbia Mills Timber & Trading Company 
Vancouver, B.C. 
The High Class Mixed Car Mill 


Qualicum Saw Mills, Qualicum Beach, B.C. 
Superior Quality Dimension Shiplap and Boards 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


LUMBERMAN 


and let us prove our 


Do YOU Want an 
Assortment Quick? 


and Pine 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Cai : 


LIMITED 
Chase, British Columbia. 


JOHNSON’S 


Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables. They 
have been on the market for twenty-five years and 
still retain their superiority over all others. 


The quality never varies, it is our first consideration. 
Prices taking effect July 1st are as follows: 


Cedar, Fir, Spruce 


Johnson’s Horse Liniment No. 1... ... .. . Per Gal. $7.00 
Johnson’s Horse Liniment No.1... ... ... " Quarts, Per Doz. 19.00 
Johnson’s Horse Liniment No. 1... ... ... Pints, ee Doz. 10.00 
Johnson’s Horse Colic Remedy ... .. Per Gal. 10.00 
Johnson’s Horse Colic Remedy . ~ Quarts (8 Doses each) Doz. 23.00 
Johnson’s Horse Colic Remedy ... Pints (4 Doses each) Doz. 12.00 — 
Johnson’s yer spas Ointment Sa Cure) 

22lbeainstes. : : . each 2.25 Doz. 2400 

14 lb; Tins: <2 Per Doz. 4.00 
Johnson’s Concentrated Condition "Powders, si ‘lb. 'Pkegs. Doz. 4.80 
Johnson’s Horse Worm Powders, ... ... ... oe Per Doz, 2.50. 
Johnson’s Purging Balls ... ... «a0 bet. é os een = 2.505 
Johnson’s Antisepting Dusting Powder ae ten 

(For Drying and Healing Sores, Proud Flesh, etc.) Per Doz. 8.00 


Our Family and Van Remedies are as follows:— 
Pine and Tar Cough Syrup Big 4 Liniment—Mosquito Oil 
Purgative Pills X Ray Liniment 
Little Liver Pills Cholerine Mixture (Diarrhoea) 
Porous Plasters Headache Powders 
Stomach Bitters Sarsaparilla 
Laxative Cold Tablets 


All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


A. H. JOHNSO 


Collingwood, Ontario 


> 
Pd 


WHOLESALE 
DRUGGIST 


ve 
= 


All Healing White Ointment? => i 


WESTERN LUMBERMAN 


| BRUNETTE Have Number 1 and Number 2 


i Common Surfaced Boards 


| SAWMILL CO. and Cedar Bevelled Siding 


LIMITED for shipment with 
Mixed Carloads of 


‘New Westminster LUMBER and SHINGLES 


Red Ceday || GEO. CRADOCK & CO. 


169 Cordova Street VANCOUVER, B.C. 


_S hi l n J le % Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


and 
B eC Dy, eC I Special Mill Carriage 
Ropes built for the 
job. 


by, iding “Double Salmon Strand” 


Logging Ropes. 


— QUI C K ‘SHIP HI ‘SHIP M ENTS tae Lee Cant Hooks, Pike Poles, 


“Stewart” Logging Blocks. 


| Westminster Mill 
Company 
NEW WESTMINSTER, B. C. Telephone—Seymour 


Tenders for Aerial Systems on application 


The Rat Portage Lumber Co., Fectihal Vancouver 
| Douglas Fir, Spruce, Cedar and Hemlock Lumber 


Rough Timbers, Dimension, Flooring, Ceiling, Siding, Interior and Exterior 
Finish of all kinds including Mouldings. Fir, Spruce and Cedar Lath 


Prompt shipment of Fir timbers in all sizes and up to 80 feet in length 
AIR DRIED CEDAR SHINGLES © thin tin driea Shingles but make a better roof and lact mach lovee 


e 


Ply c 
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DAVID ROBERTSON, Presiden JAS. W. HACKETT, Vice-Pre GEO. R. HACKETT, Sec’y-Tress. | 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 
Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 
High Grade Finish and Millwork Our Specialty 
Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


- Co., M J 
Mantes SCM. Luster Co, Wining «SSC ACLS CREEK, Vanconversa C | 


Vancouver Lumber Ca: Ltd. 


AND 


Vancouver Cedar Mills, Ltd. | 


Manufacturers of 


Pacific Coast Timber 


HEAVY FIR DIMENSION Products 


Is Our Particular Specialty 
P. O. BOX 308 
The Heavier it is the Better we like it 
We Dress from 1 to 4 Sides up to - Vancouver, British Columbia 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 


Sales Representatives: 


e HAC: ierese™ 5 Cc. G. LIMPRET Cc. G. BOCKUS = 
Timberland Lumber Co., Ltd. 709 Gr, West Perm, Building Prince Bawa si re ary Alas | 
Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. Shs. ria . L. ANDRE 


701 Excelsi Life Building ise uth Dearbo mig tk 5 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. , Ont Chicago, Illinois. - 


BROOKS-BIDLAKE CEDAR COMPANY, LTD. Manufacturers | 
"J, §, PATTERSON & COMPANY, LTD. 2*sively 


CON S00 LD AD —————_—_—_—=—=—=—=—=—=—=—=—=—=—=——————— if 


British Columbia Cedar Products 


Red Cedar Shingles and Bevel Siding a Specialty | | 
903-907 Rogers Bldg., VANCOUVER, B.C. | 


Our Traveling Prairie Representative is Mr. L. D. COOKE 


| Canadian Western Lumber Co. 
q FRASER MILLS, B.C. 


Eastern Sales Office —Toronto—L. D. Barclay, P. J. McCormack 


ALBERTA SASKATCHEWAN MANITOBA 
| A. Montgomery E. M. Simonson Winnipeg—H. W. Dickey 


“eae ee ees 
- 6 Ee eee 
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Forest Mills of British Columbia 


LIMITED 


REVELSTOKE, B. C. 


Head Office - 


MANUFACTURERS OF 


White Pine, Western Pine, 
Cedar, Larch and Fir 


LUMBER 


Lath, Mouldings, 
Shingles 


1917 Specialty, Soft Western Pine. 
Prompt Shipments. Standard Grades. 


SPECIAL ATTENTION TO MAIL ORDERS 


Three Profitable Lines 


for the Dealer 
All Canadian Products 


ey 
ita Se | 
‘aa 
i 
ae | 


GYPSOFIBER 
This Wallboard is permanent, economical and artistic. It is a 


non-conductor of heat and cold. FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 


Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. 

For white coating it will not PIT. “POP,” or CHIP CRACK. 

Write us for further particulars regarding this new line- 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LTD., "wan. 


LUMBERMAN 


55 Years in the 


Buy Timber Now! 


ALL conditions now conspire to make a 
perfect situation for investments in timber lands. 


| After 37 years of study of timber matters 
| we offer tt as our opinion that stumpage values will 
never be so low again. 


With the growing demand for agricultural 
land and the absence of any reforestation policy, 
every tree down means one tree less. Values must on 
the whole trend upward. ae 


Add to this the tendency to revert to the use 
af wood among car builders and others. Add to that 
the enormous demand for lumber plainly certain to 
| arrive after the war. Every advance in lumber 
| prices means an advance in stumpage values. Buy 
timber now ! 


We can fit YOUR requirements. 
Write to TIMBER HEADQUARTERS. 


Lie tee : 


Vp 


INT: V3 NAT/IONA 


QL FACTORS 


| CHICAGO SEATTLE 
1750 McCormick Bldg. 626 Henry Bldg. 
NEW YORK, 30 East 42nd Street 
- 


J.C. McLarenBe 


Limited 


Iting Co. | 
THE 

i ACCEPT 
Reliable LEATHER 


Belting i 


Manufacturers 


To-Day 
QUALITY 


v 8 
Never Varies = es 


Market and 
STILL 
WE LEAD 


MONTREAL ToRONTO 


WINNIPEG 


wi racoy:; Beaumont Ave.. MONTREAL 


Please note the initials of this Company 


z ia oe ™ 7 ; 
ee Ts 


: 


WESTERN LUMBERMAN 


| 
4 V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager 


RETAILERS, WE MANUFACTURE 


ESuperior Grades of Mountain Stock 
| Our PINE Lumber is unbeatable 


Sor Fir and Larch Lumber, Lath and Mouldings are Al 


This year’s abundant harvest at war prices assures a brisk demand for Building 
Material. Why not plan to supply your customers with the bestP We have 
it and want your order. 


All Products Extra Well Milled. - ‘Satisfaction’ our Motto. 


4] 
| 


Mail or wire your orders. Can ship C.P.R., G.N.R. Car numbers day following receipt of order. 


4 THE BAKER LUMBER COMPANY, LIMITED 


Pp. O. Address, WALDO, B.C. Bi aa Address, BAYNES, B.C. 


3 A RB PR ACN MILL ARCHITECT AND 

PyA. : 9 ~. ENGINEER ~ 
Designer of Modern 

Lumber Psvutacturins Plants = —- Power Houses 
@ Sash and Door Factories Planing Mills 
Fuel Conveying Systems 5 Box Factories 
Tub and Pail Factories Shingle Mills 

. Conveying Systems of all kinds 

ss | Shafting or Motor Driven 


303-304 P.I. Building - - SEATTLE, WASH. 


y 
=e 
a. 
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A rigid little craft with a 
powerful, sturdy engine. — 


Adams Pointers are now used by 
the leading Iumber manufacturers and 
driving companies throughout the 
Dominion. They offer advantages 
which every lumberman should enjoy. 


They do the work of alligators 
and tugs at less than half the expense. 


Write for catalogue and blue 
prints. 


i? 


- & 
=A Say 


‘ Our Lath-Mill and Bolter 
have made a test cut in ten 
hours of 128,350 4 ft. laths 
1% in. by 38 in., counted, 
tied and piled. 


We also make a full line 
of Lath-Mill and Picket-Mill 
Machinery for Mills, both 
large and small. 


A few of the “400” 
who use Payette’s 
Lath Machinery: 


Graves, Bigwood Co., Byng Inlet, 
Ont. 

Victoria Harbor Lumber Co., Vic- 
oria Harbor, Ont. 

Georgian Bay Lumber Co., Wau- 
baushene, Ont. 

Colonial Lumber Co., Pembroke, 
Ont. 

Theo. A. Burrows, Grand View, 
Man. 

Wm. Milne & Sons, North Bay, 

nt. 

ae Mfg. Co., Penetanguishene, 
nt. 

Manley Chew, Esq., Midland, Ont. 

Chew Brothers, Midland, Ont. 

James Playfair Co., Midland, Ont. 
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SERS wey * 
Sy 
REPAIR WORK 


; How Much 
Did You Furnish ? 


How much material did you furnish surely is when you realize how much 
on the Brown job? How much did you Beaver Board is going into every kind 
make on Jones’ repair work? of building job. 

Beaver Board was used on both jobs. We’ve got some interesting data on this sub- 

= hal ak yas Ss a ae ject. How any number of dealers throughout 
It sold other things, too. Paints, var IDEM OTH RTM ave mland edie saad Beavcn ob onrd 
nishes and hardware are needed on Business and other business with it. Send for 
every Beaver Board job. Someone made _ it today. 


Z ; : 
5 a profit on every item sold. How much THE BEAVER COMPANY, LIMITED 
Z fn Made in did ON gete ; oy TH: 429 Wall Street, Beaverdale, Ottawa, Canada 
Pig Canada Worth thinking about isn’t it? It Plants at Ottawa and Thorold, Ont. 
4 PURE WOOD FIBRE 


FOR BETTER WALLS & CEILINGS 


‘ 


You can always depend 
upon the reliability of our 


McLaren 
Logging Sleighs 


The above photograph gives you an idea of the size of the loads you can haul on one of our heavy loggers. 
We absolutely guarantee the malleable iron knees against breakages, at any time, under any and all conditions. 
We guarantee the quality of the material in the runners, beams, poles, rollers, braces, etc., also the workmanship. 


We manufacture these sleighs in all sizes for all purposes — Heavy Logging Sleighs, Light Logging Sleighs, 
Tie Camp Sleighs, Tote Sleighs. 
WRITE FOR FULL PARTICULARS. 


GREGG MFG. CO., Limited, WINNIPEG, Man. 


a a eh hunt Ra ii 
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Be sure it’s a 
Gendron Shoepack 


They are Waterproof, Wearproof 
and of Unsurpassed Quality 


Remember when you buy “MIDLAND GEN- 
DRON” Shoepacks you are getting an uncondition- 
ally guaranteed product. Nothing but the very fin- 
est quality of material is used in their manufacture. 
They are hand-made, by the draw-string process, 
which by long and careful tests have proven the 
most satisfactory. 

Our line is complete in every way, comprising 
many styles to meet the different needs of the indi- 
vidual wearer. 


If you want the best, get “GENDRON.” 


Write for catalogue and price list 


P. T. GENDRON 
SHOEPACK CO. 


Quality Service : | 


“se” Lake Lumber Co. 


MANUFACTURERS _ United 


SERVICE 


Specialists in Hemlock and Cedar q 
Shiplap $28 ee 


Always have on Hand a Few Cars of 6,’ 8’ and 10’. 


Dry Hemlock and Cedar Shiplap — | 
and 12' Hemlock Boards ‘4 


Lumber Stocks 


NINA 


SERVICE 
AIVIAYHS 


Good assortment of yard 
stocks ready for shipment at 
all times. Order before car 
shortage sets in. 


Can Also Supply 


Fir Dimension Timbers _ Drop Siding — 
Shelving Spruce Shelving Well ; 
Cribbing Wagon Box Stock 
Anything in Hemlock or Cedar Commons 


Order from us and have 
your lumber delivered in 
time for your fall trade. 


PUNT 


North West Lumber 
& Comm. Co., Ltd. 


Our Superior Service and Quality Stock 
Is Our Salesman 


SERVICE 
AIDIAYAS 


Mail or Wire Your Orders to Us at Our Expense. 


Vancouver, B.C. 


Office: 
At ee) Ree heer Us an 1114 Dominion Building, 


Should Get Acquainted. VANCOUVER, B.C. 


SERVICE 
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CARSS MACKINAWS 


(EVERY GARMENT GUARANTEED) 


Ss 


ar 


ke 


THE STANDARD 
Guaranteed Pure Wool, Waterproof 
Clothing for Lumbermen 


Carss Mackinaws are legion among pure wool mackinaws made in Canada that 
lumbermen from the Atlantic to the Pacific. are absolutely waterproof. They are strong, 
They are the standard by which all others warm and serviceable—ideal for the lumber- 
are judged. man. 
: Years ago, we started to manufacture _Don’t take chances by handling an in- 
| them from the purest wool on the market. ferior grade. Get the best—it will pay you. 


We put real quality into them. We began We can give you prompt delivery on all 
to get a reputation, and it has gained in lines. Our stock is large and the prices are 
favor each year. To-day they are the only _ right. 


Write for Samples and Prices. 


Cares Maen Clothing 


Company, Limited 


ORILLIA :; ONT. 


(REGISTERED) 


© CARSS «. 
MACKINAW. 


(REGISTERED 


/ CARSS » 
MACKINAW. 
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YOU WANT THE BEST? WE SUPPLY IT! 


Ce * yd More Solid Leather to the Square 
Genuine Oak Foot than any other Belt Made 


B E L T I N G D. K. McLaren, Limited 
Montreal - - - 351 St. James Street 
Vancouver - - - 847 Beatty Street 


Toronto - - - 200 King St. West 
St. John, N.B. - - 64 Prince William Street 


Engineers’ Supply Co., 123 Bannatyne Avenue East, Winnipeg, Man. 


Smith Shannon Lumber Co. “ROSE CI TY” ‘ 


RAINTEST ; 


LOGGERS’ 
CLOTHING ~ 


Raintest Water Repellant Clothing fills 
a long-felt want. While the cloth is not 
absolutely waterproof it is chemically — 
treated with a secret process that enables 
it to shed water for hours. 


408 Pacific Building 
VANCOUVER .- B.C. 


+" 


MIXED YARD ORDERS 


SHINGLES - LUMBER 
TIMBERS 


We sell retail trade only 


NO. 947 RAINTEST SHIRT 


The cloth is olive in color, and is soft — z 
and pliable. The garment as shown is” 
made double on shoulders and sleeves — 
and down front, has double back (lower — 
portion forming capacious pocket), and 
has four front pockets (two upper and 
two lower). A favorite with loggers, 
cruisers, and prospectors. : 


NO. 945 RAINTEST SHIRT (same 
color and cloth) is lower-priced. It is 
double on shoulders and sleeves and 
three-quarters down back, with two front — 


STRAIGHT CARS SPRUCE eee Mas hrc auarters 
and HEMLOCK SHIPLAP NO. 933 RAINTEST PANTS are reinforced on the knees andl 


seat, have outside hip pockets, two patch hip pockets, watch pocket, and” 
belt-loops. - 


NO. 940 RAINTEST HAT completes the outfit. 


Write for prices 


480 Pacific Building - VANCOUVER, B.C. C. H. Jones & Son, Ltd. 


110 Alexander Street, Vancouver, B.C. 


Pink’s Lumbering Tools =o 


The. Stendurd hosls . Split Fi 
Cant Hook and 


Peavey Handles 
Carload or dozen 


-Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


Send for Catalogue and Price List. Th Pi k C Li it d, 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. Os. In On, Imi e Pembroke, Ont. F 
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Plain Oak 
Quarter Cut Oak 


Birch 
Maple 


WRITE FOR OUR CATALOGUE 


Georgian Bay Shook 


ited 


Lim 


ills, 


M 


Ontario 
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LADNER LUMBER, LIMITED | | Union Cedar Mills, Ltd. 


4 a a . CO., che MANUFACTURERS OF 
Fir, Cedar and 
Spruce Lumber 

Red Cedar Shingles 


Sales Offices : 525 Seymour Street 
Vancouver, B.C 


anulacturers 


Fir, Hemlock, Spruce, Cedar 


ons Timbers, Boards, Finish 
QUALITY UNSURPASSED. ae DELIVERY. 


We solici ae a wine ntention of holding 
your trade ood service nts for anything. 


SHIPMENT _. C.P.R.. G.N.R.,. C.N.R.. all points—Also Scow and Cargo. 
LADNER, B. res 


VANCOUVER CREOSOTING CO. 


LIMITED 
P.O. Drawer 2048 NORTH VANCOUVER, B.C. _ 
Wood Preserving 
Creosoted Piles Creosoted Bridge Timbers 
Lumber Cross Arms 
Ties Flume Timbers 
Wood Pipe Fence Posts 


Timbers of any size and section can be treated at our plant by the 
latest approved methods. 


Shipments by rail or ship. Write us for information and prices. 


Walsh-Day Lumber Gas 


TIMMS PHILLIPS & CO. 


LIMITED aoe 
Fir. Cedar. Spruce Timbers Our Specialty 
"Teal FIR, CEDAR, SPRUCE | 
and HEMLOCK LUMBER ~ 
Red Cedar Shingles RED CEDAR SHINGLES 


Quick Shipment our motto. _ Your enquiries solicited. } 


Write for quotations 
GENERAL OFFICE 


Yorkshire Bldg. VANCOUVER, B.C. 


Mills. at Cheakamus, B.C. | 
Head Office—216 Standard Bank Bldg. VANCOUVER, B C 
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TRADE MARK. 


REGISTERED. 


CHAS. BARBER & SONS 


MEAFORD, ONTARIO 


Established 1867 


Designers and Manufacturers of 


The Canadian Turbine 
Water Wheel 


Designs Constantly and Systematically Improved. 


_ 


Simplest, Strongest and Most Durable Construction. 
Starting, Staying and Governing Qualities Unequaled. 


Guaranteed Working Efficiency of 85%. 


Stepless Type Turbine, Dome Sestet 
Eenadian Turbines are Specially Adapted for Saw Mill 
and Electric Power Drives 


Step and Stepless Vertical Shaft Turbines 
All Designs Horizontal Shaft Units 


70 inch Runner. 


~ Horizontal Shaft Unit, Ptarmigan Falls, B. C. 


Write for Catalogue No. 15 


| Chas, Barber & Sons, Meaford, Ontario. 
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“Strength of Gibraltar,” while not our phrase, aptly applies to the 
rubber belting made by us and sold under the name “Gibraltar Red- 


special.” 
fe fe fe 
It would be interesting to us if you, as a user of belting, would, before 
making your next purchase, get a verdict on “Gibraltar” from some of 


your friends. 
fe fe fe 


Ask them ifa stronger belt than “‘Gibraltar’””—one giving more service 
with less loss of power—can be obtained anywhere; if any other product 
will survive heavy loads better; and, if, in withstanding the jerky strains 
consequent on fluctuation of power, any other belt can show a higher quality 
of friction in uniting the plies than “‘ Gibraltar Redspecial.” 

fe fe 

We have evidence aplenty, in the form of voluntary testimony, 
which shows that for strength, durability and general service “ Gibraltar 
Redspecial” is matchless. In the Biggest Saw Mills, Biggest Pulp and 
Paper Mills, Biggest Manufacturing Plants, one “driving force” is nearly 
always in evidence—Dunlop “Gibraltar” Belting. 


fe fe 
For Drives, Rotaries, Edgers, Lath and Shingle Machines, or any kind 
of Transmission work, there is nothing better than Dunlop “ Gibraltar 
Redspecial”’ Belting. 
fe 


fe 
y/ And what Dunlop “Gibraltar Redspecial” means to users of 
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Maple Ridge Lumber Co. 


Limited 


Fir Timbers 


Our Specialty 


| Logging 
Cars 


New and Second-Hand 


Dimension 
Shiplap 
Boards 


Second-Hand 


Track Spikes 


Vancouver Equipment Co. 
576 Bank of Ottawa Building 
Vancouver, B.C. 


Shipments Prompt 


Maple Ridge Lumber Co., Ltd. 


Port Haney, B. C. 


| TUPPER & STEELE 
| TRUCKS, TRACTORS and TRAILERS 


5 SANT 


Speed up your handling and reduce your operating cost. It can 
be done. Replace your truck horses with a Tupper & Steele 
Tractor. We specialize in transportation apparatus for the 
use of the Lumber Trade, Logging Trucks and Trailers, 
Tractors and Automatic Delivery Bodies. 


We will be glad to have your Inquiry. 


| . a ieee em 
q 


} TUPPER & STEELE, LIMITED 
| VANCOUVER, B.C. 
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The Only 


Loose Pulley | 


__L.A.DELAPLANTE LIMITED 
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Ch Double Ball Bearings 
have been installed in over 3000 factories of all classes . 
during the past fifteen years, and the above letter is one 
of many of a similar import, bearing testimony to. the 
efficiency, long life, and cleanliness of the bearing. Some 


of these have been compiled in a booklet, “Results”, which 
we will be pleased to send on request. = 2 2 


Chapman Double Ball Bearing Co., Ltd. 
= 345 Sorauren Avenue, -TORONTO. - Bae ; 


Transmission Ball Bearing Co.,. Inc., 1050 Military Road, Buffalo, N. Y. 
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National 
Planes 


National 
Planes 


WE ALSO MAKE 


Wood Base Planes, Block Planes, 
Machinist Vises, Oval Slide Vises, Pipe Vises, 


- Steel Screw Adjustable ee Screw Drivers, Hack Saw Frames 


| 
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National Steel Bar Clamps and Repair Parts. 


: This is Steel Bar Carpenter’s Clamp, screw 5/8 inch. Cold rolled steel. 
The New Improved Universal Wood-Worker’s Vise. Steel Bar is extra rail stock, hard and strong. Double saddle riveted to 
bar at two points. Parts are malleable iron and interchangeable. 


} ‘4 . . . . . . . . “* 
Rigid construction, universal action. Easily adjusted for difficult positions. 
| = olds work of peculiar shape. Parts are interchangeable. 


| Send for Complete Tool Catalogue. All National Tools are Strong and Durable 
| OUR GUARANTEE 


We guarantee every tool we manufacture to give satisfaction for the purpose for which it is intended. We will 
promptly replace without cost any parts broken or badly worn when due to faulty material or construction. 


| _ NATIONAL MACHINERY & SUPPLY CO., LIMITED, Hamilton, Ont. 
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Mitts and Gloves Mackinaw 


Coats and Pants | 


Pullovers Sh 
eep and Leather 
tes ale Lined Coats 
omens Lumbermen’s Sox 
Lannigans 


Etc., Etc. 
Etc., Etc. 


Preferred by 
Lumbermen of the West 


cme lh ct i ee i Mt A A a am mt Ae 


A. R. C. Brand of Lumbermen’s Clothing has We manufacture everything the lumberman needs 
been a standard of quality and materials for over twen- from his head to his feet. A. R. C. Brand of Clothing 
ty-five years with the lumbermen of the West. It’s is sold by dealers everywhere throughout Western 
reputation grows as more and more men each year are Canada. If YOUR dealer does not handle them, write 
won over to the side of “comfort and long-wear.” for our complete catalog. 


Always wear Clarke’s Comfort Clothes. 


ESTABLISHED 1852 
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“Leather, Like Gold, 
Has No Substitute.” 


WESTERN LUMBERMAN 


ARROW HEAD SAWS 


\\y 


Ay Vereeere ae 
The name “ARROW « 
HEAD” denotes the Highest Wig 
Quality manufactured. 


VANADIUM STEEL 
CURVE GROUND 


Place your orders now and make sure of 
* delivery. 

We specialize in Mill Saws of all descrip- 

tions. 


ARROW HEAD SAWS will cut more messes 


fEwith the same amount of labor or power than any 
other Saws made. 


T. F. Shurly Co. aa 


Vancouver, B.C. Hull, Que. 
St. Catharines Ontario, Canada 
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GOOD LIGHTING 


ADDS TO LABOR EFFICIENCY 


ITH the decreasing hours of bright daylight operators, 
plant owners and superintendents are faced with the 
problem of securing proper and satisfactory artificial light, to 
maintain labor efficiency during the late fall and winter after- 
noons or throughout the night shifts. 


LIGHT—the clear, soft, brightlight of the mid-day plays an 
important part in keeping up your quality and production and 
eliminating losses. 


Spoilage in many instances is due to poor light, causing inac- 
curacy, carelessness and haphazard methods. 


LACO NITRO LAMP = oives sore ucr’ 
ri GIVES MORE LIGHT” 
puts the equivalent of soft, bright sunlight in your factory or mill. It gives you twenty-four 
hours of bright, soft, white light. It relieves eyestrain, increases accuracy, eliminates losses 


& due to inadequate lighting, reduces accident and error hazard and makes your factory or mill 
i cheerful, bright and agreeable for your men. 


This wonderful new Laco Nitro Lamp reduces the current consumption. It is the latest de- 

_ velopment of the tungsten electric bulb. The tungsten filament in the Laco Nitro Lamp is 
suspended in a nitrogen gas filled bulb—giving a clearer, whiter and greater light for a given 
amount of power than any other type lamp. 


INQUIRE FROM YOUR NEAREST DEALER 


CANADIAN LACO-PHILIPS CO., LIMITED 


Stocks available at 


Toronto Winnipeg Vancouver 
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tH’ BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


Head Office: (Established 1865) BRANCHES 


Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, 
Cedar, Spruce and 
Hemlock 


Lath, Pickets, Mouldings 
and Shingles 


Fir Finish a Specialty 


The Product of the 


Hastings Saw Mill 


has been unsurpassed for over 
Fifty Years in Foreign and 
Domestic Markets. 
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VESSELS LOADING AT HASTINGS SAW MILL, VANCOUVER.B.C._ 
Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 


H. S. GALBRAITH CO., LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


4 


Western Jumberman 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


: THE HUGH C. MACLEAN CO., LIMITED 


HueH C. MacLEaAnN - - - - President 
910-911 Electric Railway Chambers - WINNIPEG, CANADA 


=. Vancouver, B. C. 

J. V. McNavury, Editor and Asst. Man. 
: Suite 212, Winch Bldg. 

Phone Seymour 2013 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


s= 


all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Siccrtisements, to insure insertion in the issue of any month, should reach 
_ Winnipeg Office not later than the 20th of the month preceding. 


. BRANCH OFFICES: 
fORONTO—3419 Adelaide St. West MONTREAL — 119 Board of Trade 
a Phone A. 2700. Bldg. Phone M. 2299. 


CHI AGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


= 
_ Entered as second class matter November 8, 1915, at the Post Office at 
Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


OU have in hand the fourteenth annual number of Western 
Lumberman, which we have strived to make of the greatest 
interest and value to you. During all these years of publica- 
tion, the importance of the great lumbering industry through- 
the four Western Provinces, has been constantly before us. We 
e fully appreciated our responsibility insofar that it rests upon 
Western Lumberman to serve the best interests of the men who 
e labored and still are striving to develop the vast resources lying 
between the placid waters of the Great Lakes and the rock-bound 
Soast, where the sun dips in the golden waters of the Pacific. 
It is not enough for us to say that we have been successful in 
sping our trust. We prefer to rely upon the judgment of the men 
aged in the various branches of this important industry. In this 
nection we can only refer to the excellent support we have received 
ing all these years, from subscribers and advertisers alike, who have 
nm most generous in their expression of appreciation, as well as in 
ir support. It will be our constant aim as publishers of the leading 
ber journal in this most important field to keep pace with the ever 
easing activity of the manufacturers, wholesalers, loggers and re- 
ulers, and to render even greater and more valuable service than 
‘in the past. 
In presenting our fourteenth annual number at this time, when 
branches of the trade are taxed to capacity, we congratulate you 
pon your wonderful achievements, and bespeak for you a greater 
ad grander future. When the dark clouds of the world’s war have 
led away and we find ourselves once more enjoying peace on earth, 
good will among men will be increased as a result of having 
ored together in a common cause. 
We take this opportunity of thanking all those who have so 
erally contributed to the success of this number, and to assure 
readers and advertisers of our desire to be of the greatest service 
hem in promoting the best interests of their business in the field 
hich we have the honor to serve. 3 
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The evolution of the silo from the 
humble root-house was one of the great 
but little heralded achievements in the 
‘ annals of agriculture. It made pos- 
sible the real development of mixed farming, which in turn has en- 
hanced wonderfully the prosperity of every agricultural community 
by rendering it immune to the effects of crop failure by providing 
other sources of steady income. 
_ Deputy Minister W. E. Scott, of the B. C. Department of Agri- 
ture, is highly pleased because the farmers of this province are 
Many 


_ Mixed Farming and 
' Prosperity 


ifesting a growing appreciation of the value of ensilage. 
hem have erected silos during the past twelve months; and others 
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will be in shape this fall to store green fodder for their stock. The 
silo campaign is “spreading like wildfire,” according to Mr. Scott, 
who reports that there are about 500 silos now in service in the pro- 
vince, and fully 125 are in course of construction. 

Travellers on the prairies send in the cheering news that more 
silos are being erected this season than ever before. Almost inevit- 
ably the grain-growing farmer gravitates to mixed farming in the 
course of a few years—what is needed is some plan by which the tran- 
sition period may be shortened. More farmers alive to the better 
results to be achieved through mixed husbandry is the great need 
of the Northwest, and when this has been fully recognized, and a 
widespread effort is made to remedy the deficiency, it may truly be 
claimed for the farming industry of the three provinces that it is 
losing its greatest pioneer characteristics—the tendency to venture 
success or failure on the yield of one or two species of grain. 

Speeding up in silo construction on the prairies will be welcomed 
by the lumbermen of British Columbia for two reasons—first, be- 
cause the silo and prosperity are very closely connected; and second, 
because the communities where mixed farming methods are followed 
erect more buildings than are to be found in purely grain-growing 
sections. 

Whether contemplating the building of barn or dwelling, imple- 
ment shed or silo, the prairie farmer will assuredly err most grievously 
if he lends an ear to the plausible individual who assumes a wise air 
when advising delay-on the chance that lumber prices may “take a 
drop.” Operating costs forbid anything of the kind, and the tendency 
is all the other way. It may be taken as assured that man or men, or 
parties or corporations, who are deferring building in anticipation of 
being able to erect structures of any character for less money at some 
future date, are laying themselves liable to a rude awakening—one 
that will send them scurrying to architects and contractors with rush 
orders and instructions to get their buildings under way pefore the 
prices of materials and labor have reached a still higher level. 


Writing from Belfast, Ireland, to the 
Western Lumberman under date of 
September Ist, a gentleman of that city 
who has been following the timber sup- 
ply trade asks for considerable information as to the British Columbia 
timber industry for the reason that he is thinking seriously of closing 
out his interests in Belfast in order to locate in this province and 
engage in business as export broker and shipper, for which an experi- 
ence of over twenty years in the British supply trade should especially 
fit him. In forwarding the statistical and other data asked for we are 
writing our correspondent to the effect that there are numberless 
opportunities here for men of his apparent calibre and qualifications, 
and that he will be acting wisely in getting into direct touch with 
what is bound to be one of the chief sources of supply when at the 
close of the war the call goes out for building material to repair the 
tremendous wreckage wrought during the fearful conflict. 

That the demand arising from this cause alone is likely to tax the 


The After-War Demand 
for Lumber 


Silos Conserve Feed 


_ Erecting a silo is not so spectacular as shelling a trench; but 
is certain to have an important part in winning the war. We must 
conserve food or we cannot supply our hungry neighbors. Here 
the silo plays its part in world affairs. It is the greatest feed saver 
known to farming. 


An acre of corn fodder put into the silo has more feeding value 
than an acre of corn whose stalks have been stripped of its ears 
and fed with the meal made from the dry corn. There are several 
reasons for this. One is that in putting corn into the silo none 


of it is wasted. The whole corn plant, except the roots, goes in, 
and when it comes out it is so palatable that the cattle, horses and 
sheep just cannot leave it alone until the last vestige has dis- 
appeared. 


Another economy in the use of the silo results from corn be- 


ing stored at a time when it contains the greatest aruount of nutri- 
ents per acre. Then, after the fodder is in the silo, it goes right 
on getting better. It becomes even more palatable than the corn 
was before being ensiled, tasting so good in the ration that the 
cow or steer does not mind particularly if some of the other feeds 
are somewhat dulling to the appetite. 


_ In the labor saved lies further silo economy, which is of great 
importance now. It takes no more labor to put an acre of corn 


in the silo than to shock, husk and shred it; but the product is more 
valuable. 


Rats and mice cannot eat the corn that is in the silo, nor wind 
and rain decrease its feeding value. 
In many sections the filling season is ver 
$ F ; 1 Sez y close at hand, and 
quick action will be needed if a silo is to be put up this year. Every 
fall sees a rush for silo material at the last moment. The rush wiil 
be greater than ever this year on account of the feed shortage. 


. 
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capacity of all lumber producing countries is admitted by everyone 
who has given the subject the briefest consideration, [feverish activity 
will mark the efforts of statesmen and governments to reanimate the 
pulse of industry in every community. In order to accomplish this 
the factories and the dwellings of the working classes must be rebuilt 
with the utmost speed, and coincident with this work must be the re- 
storation of the homes of the agriculturists, upon whose labors will 
depend the success of everything that is planned or undertaken for the 
public good. 

A paragraph in our Belfast correspondent’s letter, however, would 
indicate that damage wrought by the war will not be the sole contri- 
buting cause of the expected unexampled demand for lumber when 
peace has been declared. He writes: 

“Being unable to get certain timbers | stood in need:of to supply 
one of my customers in the shipbuilding way, | visited several [english 
friends in my line and was told some surprising things. Since the 
war began, they said, practically no building has been done in the 
United Kingdom, although the need is great. When the struggle is 
over hundreds of thousands of new dwellings will have to be erected 
without loss of time. Much of this lumber—perhaps all of it—wall 
have to come from America, and by that time | hope to be established 
in British Columbia and in a position to furnish some of the material.” 

‘The following excerpt from a recent issue of the Timber Trades 
Journal, of London, Eng., is especially interesting when taken in con- 
nection with the Belfast letter: : 

“Scarcely any subject outside of that of the war has received so 
much attention during the last few weeks as the housing of the work- 
ing classes. There is no particular reason why the matter should 
be decided just at the present time, but every question comes to-a 
head at one time or another, and the need for the announcement of 
some definite line of action has long been obvious. It will be remem- 
bered that just before the war broke out the government-had promised 
aid of some description in order that the crying need for better ac- 
commodation might be met; but the solution of the problem, urgent 
as it Was, was perforce postponed. The last three years have naturally 
brought the matter to a more acute stage, fresh building having been 
entirely suspended, except in certain munition areas. ‘The govern- 
ment has now formulated the outline of its proposals, and with the 
authority of the War Cabinet the local government board has issued 
a circular to the various towns, district, and metropolitan borough 
councils, stating the manner in which the problem is to be tackled. 
In brief, it is proposed to enlist to the full. the services of the. local 
authorities, and in order to stimulate the activity of the local bodies, 
substantial financial aid will be given by the State. A striking state- 
ment has been drawn up by the joint committee on labor problems 
after the war, consisting of representatives of many important and in- 
fluential bodies. It is stated that no less than a million new houses 
will be required when the war ends, and that only by having them 
ready for occupancy will it be possible to prevent a heavy raise in 
rates (taxes) as soon as the restriction of rents and mortgages act ex- 
The cost is estimated at $1,250,000,000, and the suggestion is 
made that if any local body refuses to build its quota the local govern- 
ment board should itself undertake the work.” 

Undoubtedly the lumbermen of Oregon and Washington, as well 
as the millmen of the South, will be on the alert to secure their share 
of the British building orders as well as the business originating in 
France and Belgium, and it is equally certain the lumbermen of British 
Columbia will not be slow in taking advantage of the opportunity to 
break into the world’s markets on a scale in keeping with their facili- 
ties for manufacturing and the vast forest resources of this province. 
The next few years will undoubtedly see the export lumber trade of 
British Columbia reach figures that will astonish some people. 


Owners of spruce limits in the Coast 
region of British Columbia are just 
beginning to realize that in this species 
they have a wood which has become 


B. C. Spruce for 
Aeroplanes 


very valuable by reason of the discovery that it is unexcelled for the 


manufacture of aeroplanes—in modern warfare “the eyes of an army.” 
Since the beginning of the present world conflict large quantities of 
clear spruce have been exported to Great Britain and France for the 
purposes mentioned, but practically all of it was furnished by.Wash- 
ington and Oregon lumbermen through New York and local brokers, 
who realized a handsome profit on the turnover because values were 
constantly soaring. Tor some reason B. C. mills were afforded scant 
opportunity to show what they could do in the way of supplying clear 
spruce stock in a big way, and in consequence no call was made on 
timber owners to open up the large areas of old growth Sitka or 
Silver spruce found mostly to the north of the Douglas fir range. 
The situation has undergone a marked change within recent 
months. The entry of the United States into the struggle, and the 
decision of the Army Board to create an immense fleet of aeroplanes 
for use in France next spring, has led to the decision of the United 
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sorder-to regulate supplies to the receded allies. 


States Government to commandeer the output of all Washingt 
Oregon spruce mills for army purposes, including material bein 
to fill large orders for the allied governments. Some small 
of this quantity may be permitted to go forward to fill pressing need 
but there is no “mistaking the meaning of the embargo. For t 
future the United States will require for war purposes every foc y 
clear-spruce that can be produced by her own mills—and more if sl 
can get it. British Columbia forests must hereafter supply the nee 
of the allies in aeroplane material, and this can be done now + 
assured demand warrants the opening up of our great spruce 
up the coast. = 
That the matter is already well in hand is indicated by the r 
visit to the province of Mr. H. W. Baillie, president of the ( 
Aeroplane Company, who is believed to have been the acer 
presentative of the Imperial Munitions Board, Mr. Baillie 
experts dee some of the northern sections of the province, 
Alice Arm, near Anyox, Graham Island and adjacent po 
ueen Char fotte group, Swanson’s Bay and several other f 


areas, and returned to Vancouver with the firm conviction 
half has not been told concerning the ability of B. C. lum 
furnish the best of spruce aeroplane ,stock in practic 
quantities. In referring to his trip of inspection, Mr. 
came solely to investigate, and that others would lik 
to carry out certain transactions which he would likely 
leaving. “Greater length and greater diameter are the 
of the British Columbia spruce, and that is cuca 
remarked Mr. Baillie. “As you are aware, there is” 
demand for this material for aeroplane purposes. — 
that is being used at present comes from Washing 
the opinion that British Columbia can give sup 
respects are superior to anything which we have ae 
think that there are vast quantities of spruce in. ‘orthern 
Columbia and that it only requires to be developed. — 
coming out here is to see the possibilities of the situat 
out the land in the northern country.’ 
Already great activity is being manifested by the 
northern spruce limits. Several parties of cruise 
timber since mid-summer, but it is extremely diffie 
tion as to their activities, the principals not wishing | any 
this time. It is known, however, that existing operatic 
very largely extended for next season, and beyond d 
camps and several mills will be opened in the bodies | 
being surveyed and cruised. Holders of good spruce | 
province now look for a continuous strong demand fo 
the war has been brought to a close. They feel con 
planes will then come into quite common use, and in 1 
a serious rival of the automobile as a pleasure vehiel 
bilities in the transportation of light freight are undoubt 
The urgency of the demand on the | part of the al 
for silver spruce for aeroplane construction, and the 
may be able to supply the lumber in desired quantities 
by the Timber News, of London, Eng., as follows: Ase 
“This much-w anted wood cannot nowadays be se 
enough quantities. The demand, in other words, i 
supply. Requirements to-day are-for clear spruce of t 
but this grade unfortunately cannot be produced on a ve 
The proportion of logs coming strictly under this classifi 
small indeed. Thus" the price of silver spruce to- -day h 
very high level (anything from £100 to £130 per stanc 
and it is likely to go still higher unless some substitute 
which is very unlikely. The requirements for aeropl 
very large, and for this work only the very best woot 


ior 


_ 


is quite useless for the purpose. Consequently, the gov 
to be very careful in selecting their purchases. 5 
“America is also buying largely of silver spruce, 
afield to secure supplies of the wood. 1 
particular wood is of great importance to both countries, 


of supplies. 


most, of the better class of silver spruce comes, ought fo" 
help in this direction, if she is not already doing so. abort ‘ 
unfortunately, is very difficult to obtain nowadays, and | a 
helping the felling of the wood. The production of silver s 
however, is of such extreme importance that the difficulty of 
curing sufficient labor ought to be overcome in some way—even 
expense of recruiting.’ Ge 


The demand for lumber for building purposes has within the 
ten years been decreased: 11,074;500,000 feet board measure, and 
is equivalent to 20 per cent. of the lumber cut in the ‘United 
for the year. 1914. 
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Some Figures on Cost 
= ; By J. Crow Taylor 
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- For some time now the Bureau of Business Standards of the A. 
V. Shaw Company, of Chicago, the publisher of System, has been at 
upon the subject of the cost of operating retail lumber yards. It 
obtained figures and methods from something like 500 retail deal- 
's through the country in a nation-wide investigation of the subject 
f retailing lumber and keeping a systematic cost of the business. Its 
bject in pursuing this enquiry was to obtain data for compiling a 
-which presumably will be offered for sale to retailers, covering 
y of the details of systematic accounting and doing business. 
here should be many things of interest, and that are worth while, 
| this book it is offering, whether it agrees in detail with each man’s 
or not, writes J. Grow Taylor, secretary of a well-known retailers’ 
ciation, in a recent issue of the St. Louis Lumberman. It has sent 
to those who have co-operated with it in gathering this data a 
indicating a general average of the cost of doing business among 
lumber yards during the year 1916. These averages, as indicated 
chart, are as ios: 


Population of City or Town 


Under 5 O00- 50,000- Over 
5,000. 50,000. 100,000. 100,000 
a 5.20 4.37 4.00 4 94 
- |. 3A 79 1.49 1.58 ell 
Me StOCK....:.. 4.53 5.42 (Sale 7202 
ertisement ...... 38 ot 1.05 31 
and light . ONS: ALS HG O8 
ae 25 = 1.10 a 
falexpense ..... 1.22 1.37 86 1.50 
mece and taxes. “81 92 85 O1 
eee 50 74 wip shee SS 


hese average costs are in pretty close keeping with cost figures 
t have been offered from time to time at various gatherings of retail- 
throughout the country, and they serve to confirm previous figures. 
not the totals, however, which constitute the matter of interest 
ow, but some phases of the matter of average cost as repre- 
ed by variations in towns and cities of different size. 


One of the first oddities noticeable is that the salaries run higher 
e smaller towns than in the larger cities, while the highest rent 


? “Tt i is the item of handling stock—that is, the cost of handling 
«in towns and cities of various sizes, however, which is entitled to 
attention than any other one item in this list. These average 
1s show that the cost of handling stock was 4.53 per cent. in towns 
- 5,000 inhabitants, whereas, in cities of over 100,000 inhabitants, 
yst of handling stock was 7.02 per cent. Somehow I find it diffi- 
It to agree with this difference, notwithstanding the general accept- 
e of the idea that it costs more to carry on such work in the larger 
than in smaller ones. 
About the only explanation that could be given for it would have 
» based on the assumption that in the larger cities practically all of 
lumber is unloaded from cars and hauled to the yard, and must be 
aded up again and hauled out for delivery, whereas in the country 
rds quite often the unloading may be direct from the cars to the yard 
ne time hauling saved. 
‘he point on which it is desired to present some argument here is 
‘of the cost of handling and hauling in the cities as compated with 
e smaller towns. The wagon and team may cost more in the city, 
ra driver may cost more, but, as a general proposition, hauling costs 
. S per tonnage moved in the larger cities than in the smaller towns, 
s assertion is based upon the proposition that, in the larger cities, 
re are paved streets, and the average load of lumber moved would 
e than double the average load hauled in smaller towns and cities 
ere there are very few, if any, paved streets. It is presumed here 
he handling cost involves hauling-as well as the manual labor of 
e it out again. If you reduce it down to the mere matter of the 
ical handling of the lumber by man, the menin the city may cost 


nandle: more of it in the same length of time: In fact, from a 


but,asa rule, they are:more exper ienced in handling lumber, and 
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to accept figures showing the handling cost in the city as practically 
50 per cent. greater than the handling cost at the country points. 

It is rather difficult to compare any costs or methods of doing 
business in the smaller towns with those of the larger cities, because 
a lumber yard in a large city confines itself more exclusively to lum- 
ber, whereas a lumber yard in the smaller towns and cities becomes 
more of a department store, handling many side lines that are never 
touched by the city yard. 

For example, a yard in a town of 5,000, more or less—in fact, any- 
where from 2,000 up to 10,000—will likely handle the bulk of cement 
of the community, the lime, sewer pipe, and drain tile. Some of them 
will handle coal in the winter time, metal roofing, and many specialties 
that the city yard seldom touches. In the larger cities cement and 
lime are handled by people specializing in the business; also brick, tile, 
and sewer pipe. So these same items are handled by the lumber yards 
in the smaller towns. In fact, there is so much difference that a fair 
comparison can hardly -be had between the lumber yard in the small 
town and one in a large city, and the two should really be listed separ- 
ately to get ata standard of costs. 


A better way to get at the standard of cost (and it may be covered 
in the details of the book, of that | am not informed at present), would 
be to take reports from a series of yards in towns of substantially the 
same size—say, a series of yards operating in towns of 5,000 inhabi- 
tants—then compare these for average results. This would furnish a 
better average, because conditions are more nearly uniform than they 
would be in striking an average which involved-city yards. Then 
another series could be compiled of yards in towns running from 5,000 
to 50,000, and a third group made of the yards in cities running over 
50,000 inhabitants. 


Entirely aside, however, from all these points, there is no question 
put what some enlightenment is to be had from a study of any com- 


START A SILO CAMPAIGN 


We should have hundreds more of silos this year, urges the 
bulletin of the National City Bank of New York. You bet we 
should. Bankers can be of great assistance in increasing the num- 
ber of silos in their communities. From time to time The Banker- 


Farmer has told the stories of banker-farmer co-operation to secure 


silos. If your community needs silos, advertise that you will furnish 
the funds to build a certain number. Some banks have loaned 
money without interest for this purpose, but that isn’t necessary 
or desirable in some instances. A low rate of interest as an in- 
centive may help to bring some farmers to build silos—and their 
example will be valuable. Write to your state college of agricul- 
ture for information on the kind of silos that should be constructed. 


pilation of data of this kind, and the retail yards of the country should 
benefit materially from this effort. 


In making a study of these returns the attention of retailers is 
called especially to the item of advertising, which runs .38 per cent. in, 
towns under 5,000, 1.05 per cent. in cities of 50,000 to 100,000, and down 
again to .31 per cent. in cities over 100,000. In only one group does it 
show up as high as 1 per cent., whereas, in comparison, furniture mer- 
chants often figure that they should spend 3 per cent. of their money 
in advertising ; department stores spend somewhat more. Think what 
it would mean in the way of promoting interest in building supplies if 
the retail lumber trade throughout the country would spend an aver- 
age of 2 per cent. of its annual sales in advertising? ‘This is considered 


- a small percentage in merchandising generally, yet it would mean five 


towns and six 
To multiply the 


times as much advertising by the men in the smaller 
times as much by the retailers in the larger cities. 
expense in advertising by the retail lumber dealers throughout the 
country four or five times would be to create an ady ertising fund of 
enormous proportions that would make a showing which w vould cer- 
tainly arouse more interest in building material and serve to impress 
the general public that each community has such an institution as a 
dealer in lumber and building material. Think it over and then make 
up your mind to do some real advertising and not simply make a pre- 
tense of it. 
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100 Per Cent Efficient 
With the Telephone 


The Lumber Dealer Should Make his Telephone a Salesman — 
—How One Alberta Yard Man Stirred up New Business by 
This Means—A Card Index of Customers is also a Very 
Valuable Acquisition to the Retail Yard Manager—Here are 
a Few Facts any Lumber Dealer can Profitably Copy 


By a Lumber Dealer Who Got Results 


As I dropped into his office some weeks ago, dealer Smith (though 
that is not his name) was ’phoning to a farming customer. I overheard 
the following: 

How He Cinched This Order By ’Phone 


“Dugan, you told us last spring that you were not going to do any- 
thing about your new barn until later in the year, probably after 
harvest time. Fall has now been here some time. Since I talked to 
you about barns, I have found an even better one than that I showed 
you. It’s the best I’ve seen yet. 

Pause. 

“How did I know you were ready now? Why, I’ve got a card 
for every one of my customers that tells the story. I’ve got yours 
right before me. Within a few days I am going to ask you about 
painting the implement shed. That’s when you said you'd be ready. 
I won’t bother you about it to-day unless you want it done earlier, 
but the barn you want right now, and I know it.” 

Pause. 

“How much? Oh, the price is reasonable and when you see it 
you'll want it. Drop in the first time you come to town and look over 
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How did I know you were ready for that new barn? 
for every prospective customer in my community 


the plans. I know you will be thoroughly satished. I’ve got several 
fine plans on hand just now and I’m going to reserve one for you.” 

Pause. 

“All right, Dugan, I’ll see you this afternoon. I'll be hére.” 

I wish I could have stayed to watch the sale to Dugan, but later 
the lumber dealer told me that it just took twenty-five minutes to close 


the deal. I asked him if he went after all his trade that way. 
Keeps a Card Index of Customers 
“Sure! The best thing I ever started was my card index of 
customers. I have a 5 in. x 7 in. card made out for every one of them. 


It tells the acreage, principal crops, the kind of implements that will 
probably be needed in the next year, the proposed buildings that will 
make the farm up-to-date, the make of his automobile, his credit re- 
cord with me, and lots of other facts that I will want some day when 
the time is ripe to close a deal. 

“Across the top of the card are initials of all the various imple- 
ments that customers may buy. If a prospect is likely to want a new 
barn, a blue tab goes at the proper point on the card. There are 
other marks on the card, dividing it up by months. I want to talk to 
that barn prospect in September so a yellow marker goes on the card 
in the September column. 

“Now you see what this does for me. A plan book comes around 
and shows me a new barn that is so much better than those I have 


eh 


“minutes chatting on tire mileage before we got down to business. Then 


been selling, and I know it will take with the trade. I look through 
my cards, just skimming over the top, and pick out every card of a 
barn prospect. Then I get busy with the telephone and ask every 
possible buyer to come in and look over the new plans and drawings. 
I can get a close line on how many barns I will sell during the season, 
by this first talk. 

Use a Little Tact, Too 


“Every month, too, I look over the card, spotting the yellow 
markers for that month. I pull out the cards and find that ten or 
twenty different prospects are going to be in the market for lime, 
cement, hardware or coal. It saves me the labor of remembering 
when all of these possible sales are likely to come to a head. It’s 
down on the card in black and white. Again, I get busy with the 
telephone. If it’s a big deal, I drive out, but generally a ‘phone ‘call 
is enough. If Farmer Jones is a little grouchy that morning I just 
wish him good luck and try later when he is in a better mood. 

“This gets me in touch with every prospect in my district. I’ve 
got the bulge on my competitors who haven’t the slighfest idea when — 
Jones is going to need lumber, lime, hardware, coal or for that matter, 


Why, I’ve got a card 


1 


anything at all. If it weren’t for the telephone I couldn’t work it. 
About half of the deal I close with its help. 


A Little Personal Interest is Worth While F 


“There’s another feature about my system that makes it well 
worth while. My customers appreciate my personal interest in what 
they’re doing. For instance, I jotted down on one man’s card that he 
was making a careful estimate of tire expenses, and the next time I © 
opened with, ‘Jeff. how’s your tire mileage? Are you going to get a 
rebate from the tire people or are the tires standing the racket? 

“Jefferson was proud of the record he had made. He felt that 
careful driving was giving results and he had a mileage to be proud 
of. Naturally he was glad to tell about it. We spent about five 


I sold him, easily, because he was just in the right frame of mind 
to buy. 

oT don’t know which is worth more to me, my card index system 
or my telephone. The combination certainly gets results.” 


Italy is paying $55 a thousand for 25,000,000 feet of select Pacific 
Coast fir, part of which is to be used as a substitute for clear spruce 
in the manufacture of aeroplanes, of which her army is sorely in need. 
At this figure Italy will save $50 a thousand as compared with i 
but will have to pay $250 a thousand in freight charges. 


“Why does the retail lumber business suffer? Suffering comes 
-an ailment has taken hold of us. Unless in case of an accident, 
ing is the aftermath of sickness long endured. Thus it is a fore- 
onclusion that if suffering there be, it was occasioned by errors 
y years ago, not a few of which are easy to locate. For a nucleus 
urn the dial back about twenty-five years, to a time when white 
as king of woods and the carpenter was master of construction. 
as the period when we were so ruddy with good health that we 
nothing could befall us. We lived in an era in which we 
sold lumber. The carpenter boss was the intermediary between 
ial consumer and the retail dealer. Upon the carpenter evolved 
osmotion of lumber. His word “went” as an authority for the 
¢ on uses of lumber. No retail lumber merchant, generally 
g, professed to have a knowledge of building construction. 
few could read plans or make a study of them. The use of the 
t grade was of little concern to the retailer, and he rarely traced 
item to its ultimate use. He sent what was ordered—without a 
e. The demands of the home owner were not so exacting as now. 
arpenter could sketch a building that “went” and satisfied the 
home-owner. 

-. Everybody for Himself 

The concern of the carpenter boss then was his own livelihood, 
-as there then were many more items on a building which were 
reial for lumber uses than there are now, both he and the 
fared well. Foundation planks, then of lumber, are now of con- 
Posts and underpinning, then of cedar and oak, are now of 
gravel, or crushed stone concrete. Cellar posts, then of lumber, 
ow brick or iron. [Exposed stairways and outside porches have 
on lumber and are now built of substitute materials. 

e failure to use a correct species of durable lumber for exposures 
furthermore, changed outside work to enclosed work inside the 
walls. Inside stairs and screened porches are fair illustrations of 
ught. Perhaps custom has changed, but I claim custom and 
sent-day ways of building have also been largely influenced by 
“construction, causing fire hazard and, through the use of wrong 
s of wood, causing premature dry-rot and decay. 

udding, because not fireproof, has been dropped for expanded 
ind wire partitions. Roof coverings have been changed from 
s to substitutes. Basement flooring was short-lived because of 
ulure to use a preservative, hence lost to lumber, gave way to 
it, brick, and asphalt. Outdoor fences are now being built of 
e, and garages and barns of metal or metal covering. Even benches 
ow constructed of tile products or concrete. These, in part, and 
nore symptoms, got into the system of the lumber business, with 
t whatever on our part to find an antidote. Every curtailment 
nber uses affected the carpenter boss, and so from year to year 
carpenters were boosting for lumber. . 


The New Booster 


e newly-created trade resulting from this state of affairs, viz., 
at works, tile and sewer pipe, roofing paper, wallboard, etc., 
ht out competitors who are boosting for the substitute products. 
man, if he is an adept at his trade, can do his work well, becomes 
usiast, and sows the seed for his own future. 
“we note that we had gotten away from the public, the ultimate 
{real user of any product. We had a feeling that we had no right 
approach an owner directly to influence his preference for wood; it 
rht offend the carpenter. He, the carpenter, was looking after our 
st. We had a horror about seeing the architect; he might resent 
suggestions as a reflection on his judgment as to the proper mater- 
9 be used. The fact of the matter is that we did not mix with the 
ce sufficiently to feel the pulse of progressive thought about build- 
ig, and we are a far way off from it to-day. 
~ Our methods of selling were, and still are, indirect. Instead of 
‘right up to a subject, we figured on the carpenter’s protection, 
e realizing that his prominent position had been wrested from him, 
that the general contractor, engineer, or architect had superseded 
on the job. Less carpenter work for the mechanic meant a hold- 
by him of all he could get out of lumber for his work. 
aving of labor to reduce costs of lumber was not his concern, but 
suld have been ours. Carpenter work has risen from twenty-five 
s and thirty cents to sixty-five cents an hour, thus putting lumber, 
ally trimmed and prepared by hand, under an extreme handi- 
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Dean of Retailers Tells How Dealers Have Evolved 
From Mere Sellers of Lumber to ‘‘Home Makers” 
—Some of the Present Day Ills Facing the Trade— 
How to Combat Them—Must Have Precise Know- 
ledge of Costs—-Open Up Your Overhead Account 


By Julius Seidel, St. Louis, Mo. 


cap. He went the way of least resistance, and putting lumber in a 
more utilitarian shape was not even suggested by us—it was so 
much easier to sell it in the crude. We have thus forced higher ulti- 
mate costs on lumber and suffered defeat as a consequence. 


A Comparison With Other Lines 

We have failed to grasp the “big idea” that our business has be- 
come intensely scientific. Just for comparison, let me say that when 
brick for walls was found too absorbent, science made it possible to 
produce a vitrified brick that would shed water. When paving-bricks 
failed, the manufacturer produced a paver that would withstand heavy 
traffic. When it was discovered that a change in color schemes, or 
face effects, interested the public, the brick manufacturers surely did 
not consult the bricklayers first before acting, but proceeded to pre- 
serve their business and thereby hold the job for the merchant, too. 

The use of iron and steel products has been expanded by prepar- 
ing at the factory, and that with the modern machines, many articles 
that were formerly fitted or prepared on the building site. Only the 
final placing of iron is now done by the erector. Beams, girders, grills, 
sills—in fact, all similar articles—are measured in advance, and deliv- 
ery made at a building in finished condition. Are the foundry and steel 
works selfish in so doing? No, indeed, and by reducing costs they 
expended the uses of all kinds of iron and steel products and made 
more jobs for the iron-working craft, too. 

The plumber formerly had rolls of lead pipe and accessories deliv- 
ered at the building and there prepared them. The plumbing supply 
houses to-day have their showrooms where the public can see the 
latest in fixtures. Material now comes in units. The plumber is an 
erector of these wares. Has the plumbing supply house hurt the 
plumber? Why, no; it has developed the plumber’s business beyond 
the dreams of the most utopian mind in the business. The mechanic 
on the job is still working overtime, and the best evidence to show 
that we love him is the fact that a monthly plumber’s bill is considered 
a part of the legitimate overhead of a well-regulated home. 

I might add more illustrations, but the foregoing should be con- 
vincing. Gentlemen, I repeat that, in comparison with other lines, we 
have failed entirely to realize that our business has drifted from a 
purely selling counter to a scientific business, an intensely scientific 
business at that. Less business means more competition to secure 
what little is offered. We have, in consequence, depraved our business 
to meet a price, instead of elevating it to a scientific trade. We, as 
retailers, have not served the public well, because we try to do busi- 
ness on too low an overhead. c 


Erroneous Service Ideas 

With a flourish of printer’s ink we advertise service. 
you serve much better than of old? The purchase of a motor truck 
does not expand the use of lumber. It is simply a convenience for 
quicker delivery. Warehousing of high-grade lumber in sheds is not a 
service, but only the common sense thing to do in order to save your- 
self from a loss. Having telephones is not service in the sense of 
expanding the use of lumber, because there was a greater demand for 
lumber before the telephone existed. The telephone serves the cus- 
tomer as a means of getting more competition, but is not a promotion 
expander. After all, the service of the retail lumberman has been inci- 
dental. 

Surfaced lumber has, perhaps, been the longest forward step. End- 
matched flooring, I take it, was introduced rather to get a larger per- 
cent. of uppers out of the wood than with a view of reducing the ulti- 
mate cost to the consumer, when laid. 

Now, having set out causes and drawn comparisons with other 
lines, we will discuss a few remedies. Let us set aside entirely the 
thought of immediate gain or profit, for that has been the goal which 
has put us on the rocks. Rather let us view broadly the necessities for 
the economic and practical development of our business, even though 
we may reap the resultant benefits thereof for many years. 

Individual discernment in this direction fails of accomplishment: 
First, because the expense of an investment in promotion propaganda 
is too great for one man to bear where the entire trade benefits: and. 
secondly, because many a progressive thought ‘ails of fruition on 
account of the “knocker,” who stamps it under foot, either through 
ignorance or for the sake of prejudice, or hate and envy. = 

The lumber business in its many ramifications is, as I have often 
said, still a patch-quilt of units. The question of “burden” is at the 
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root of all our trouble. In figuring the benefits of lumber promotion, 
| have found it difficult to reach a foundation for cost distribution or 
assessment, Of course, the timber holder should be interested, but to 
what extent If the timber is in possession of private owners, these 
do not, perhaps, as fully appreciate what we’ are up against as does the 
combined timber holder and sawmill operator. ‘he wholesaler, as a 
distributor of stock only, cannot be expected to be as deeply involved 
in the subject. as millman and retailer, since his investment is not as 
large, hence not so greatly affected. Because the retail yard is directly 
as much concerned as the sawmill, the conclusion that the burden 1s 
largely on mill operator and retail dealer lies very near, ; 

When it comes to co-operative lumber promotion, the retailer has 
done nothing of a state or national scope. The retailer has accepted 
the paternal offerings of the sawmill associations and is almost wholly 
dependent upon them for the big work. Not until the National Lum- 
ber Manufacturers’ Association developed authoritative data on 
stresses, did we have anything in our business that was of real benefit 
to the public. 

We simply must look at our business more seriously, if we hope 
for better things in the future. That means greater thought and 
effort by the individual and his shouldering a greater share of the 
burden of cost. We all owe an obligation to our business, and if there 
is a supreme body to show the way to success, we must co-operate 
with that body. 

The next remedy is the knowledge of costs. The distribution of 
expense in an efficiently-conducted retail yard is the fundamental thing 
that spells success. Our very first consideration, and one that needs 
a more thorough understanding is as to what constitutes overhead. 


With a correct interpretation of cost, promotion of lumber will 
require its just recognition as part of the overhead of retailing. The 
sooner you open this new account on your ledger and take a delight in 
seeing the amount charged to it spreading, the sooner will you see the 
light. High-grade advertising is nothing else than promotion, and 

properly belongs to a fixed expense of doing business. Putting your 
~ name before the public is identification only; it is not advertising. 
Attracting the public to your product, irrespective of the fact that that 
public now is a customer, or may at any future time become one, is 
building wisely and is true promotion. It puts a sale “across the plate” 
for someone who sells lumber—although you may not be the “some- 
one.” 


Selling Methods of Now-a-Days 


Now, to sell lumber well requires a thorough knowledge of lumber ; 
therefore, do not expect of your salesman qualifications which you do 
not possess yourself. The world moves, and so should you if you 
«vant to stay in the retailing of lumber, although you do not have to 
make 25,000 miles in 24 hours to be in the running. The larger per- 
cent of the retail salesmen are untrained—that is, they are not versed 
in grades, have not the technical knowledge of woods, and are put on 
the streets with limited commercial training. These are lumber’s 
representatives, and are supposed to make a “hit” with a prospect. 


_ Gentlemen, I picture our future salesman in the retail business as 
quite a different man from our present employee. He must be trained 
to meet the demands of the hour. He must have a college education to 
begin with, a thorough manual training in wood construction, a course 
in architecture and engineering, a course in forestry, and a course in 
inspection—commercial training—and salesmanship will follow in the 
wake. Gift of knowledge stands and impresses where gift of tongue 
alone fails. 

It requires intelligence, education, and thorough training to fascin- 
ate, to attract to you, and to win for you the respect and confidence of 
the public you serve. You can only dominate over brains by having a 
ereater knowledge of a subject than has the man to whom you are 
talking. Our present salesmen have been trained in the “go-to-it” 
school—that is, “down toa price.” If they are not money-makers it is 
because they were not graduated in promotion work and trade build- 
ing. 

The larger cities can change this condition to-morrow if they care 
to by engaging a disciplined body of authoritative men. We can jointly 
well afford to have on our payroll—in fact, it will be imperative to do 
so—a competent architect and an engineer in an advisory and pro- 
motive capacity. Their duties would include visits to architects, struc- 
tural engineers, real estate dealers, building commissioners, street com- 
missioners, and others. In the interest of all the yards of a city they 
could also visit owners and lessees, in short, the public and ultimate 
users of lumber, for the purpose of influencing them in considering the 
use of wood. They would offer free service upon questions of best 
modes of construction and free data on advisable species of wood to 
use. 

The ratio of efficient salesmen to inefficient is overwhelming. We 
must stand ready to get bigger men to evolve big ideas, for it’s a big- 
ver problem before us that we must solve if we survive. We might 
have influenced many a man, who is now spending all he saved on his 
auto, to invest in a home. The auto dealers, however, have got the 
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public to thinking that an auto is a first consideration, and the hoi 
investment will keep. Renting, you know, is good everywhere, | 
buyers of homes are on the wane. - 

Our business having become more scientific and our stocks m 
diversified, | am prompted to say that we must pay a price for bett 
shed labor. It is difficult to get an apprentice in the lumber busine 
because the future does not offer sufficient inducements. Skilled lal 
and intelligent workmen are commanding better salaries in other I 
and lumber must do equally as well to get good help. aa 

i.) 
Getting Closer to the Public a 

If we are out to interest the public we must be prepared to of 
“store service” or intelligent presentation. That means getting. 
from retailing on the tonnage basis. Talk to the public so the 
understand you. Give the consumer a price by the piece or per 
Take the time to make up a list that way, and give it to the cler 
yard loader. He will like it better, too. The man in the trade m1 
stands board feet prices and per thousand quotations, but the q 
does not. The impression that lumber is high can always be 
the small consumer, to whom you quoted, to illustrate: $35. 
sand when he wanted only one piece 2 x 4-12, worth 28 cents. — 

A trade school for our business, where employees can get a 
cation that would better fit them for their positions, is an e 
know our superintendent of public schools has introduc 
training courses, fostered by and asked for by certain lines of 
Then why not we also? These lines of business, you unde: 
a large part of the expense, and this is what we must me 
meet. State associations should long ago have encouraged th 
for there are enough educational institutions, even outside of | 
lic schools of large cities, that we could select for the trai 
which I speak. be poet 

A school of instruction should be fostered by local, sta 
national associations, to the end that our business be elevated 
public thereby better served. Just as soon as the heads of re 
get away from detail and devote more time to policies just so s 
we advance our trenches. Then, indeed, will we fully appreciate 
gressive initiative. yen iti, 

It is not many years back when we ridiculed the intre 
ready-cut lumber—probably because it came from the outside, 
mail order concerns—but it has been proved and has justified 
because many companies have since moved a peg further and a1 
ing sectional houses of all kinds. There must be a demand 
from the number engaged in the work; then why not fit yours 
this evolution No matter in what form it may be used, be car 
see that the use of wood is continued. We can sell ready-cut a 
tional houses just as well as the other fellow—if not singly, 
co-operative move to several concerns. Building secti 
here “for keeps.” These houses have been proved a success 
many and England, where they are produced in a more ornat 
superior type than in our country. It’s a progressive depart 
why condemn it Really, aren’t we just a bit jealous because wt 
not read the future as well as ‘the outsiders who beat us to it < 
there first? } Take 


Benefiting by the Progress of Others 


A closer scrutiny of ourselves, and a comparison of ; 
with those of others who have been successful, would lead a 
mind to reason that the retailer of lumber who is constantly 
ing of his competitors’ methods is not efficient. Do not forget 
advertising of ready-cut lumber and sectional houses is helpi 
because it is advertising wood construction. Then ask you 
question, “How much am I chipping in on this asset to help 
the sentiment for wood?” When it comes to advertising, 
our business needs to be so revamped that the story of the us 
will be absorbed by the public through having it told in their 

. * (x2 Sette eae 


Canada is becoming more and more the pulp dictator of 1 
tinent, and all eyes are on the Dominion. Last year the pulp 
of this country consumed 1,764,912 cords of wood yalued at $1 
458, while 1,068,207 cords, valued at $6,866,669 were exported, 
ing a total production of 2,833,119 cords, valued at $19,971,127. 
represents an increase of 25.5 per cent. in the pulp wood producti 
and 28.1 in total value, as compared with 1915. There was a 
crease of 20.6 in all kinds of pulp made. Ground wood pulp sh 
a gain in production of 11.2, sulphite 54.6 (which will be furt 
creased this year by the completion of half a dozen mills), s 
9.3 and soda pulp 23.1. cs 


~~ 


That there is price-cutting instead of price combination in th 
Northwestern lumber industry is convincingly demonstrated in tl 
fact that about 40 per cent. of the lumber concerns in Washing 
and Oregon went into bankruptcy between 1907 and 1916. The Britis 
Columbia industry in the same period also furnished a good many i 
stances of unwise manufacturing methods. ae 


; *he Layout of a Model Lumber Shed 


3 Excellent Layout of Lumber Shed that Provides Satisfactory Storage and Shipping 
Facilities—Its Practicability is Appealing; its Cost Reasonable, and 
it Means Better Business Conditions at the Yard. 


The layout of a retail lumber company’s shed is always a matter 
of interest to other lumbermen. At a glance an experienced dealer 
ean get a good idea of a firm’s business as he passes through its shed. 
good layout, affording satisfactory storage and shipping facilities, 
ereatly to be desired by any retailer, and "for this reason we repro- 
an illustration of a model shed for housing a large stock. The 
din question is located in a United States town, where competition 
en and where modern methods have much to do with successful 
de. The illustration and descriptions are reproduced from the 
erican Lumberman. 


This new shed is a revelation in its completeness and ideal 
igement for the purpose for which it was intended. It is practical, 
| was designed and built for service without making the cost pro- 
tive or sacrificing appearances. It has been the intention to incor- 
ate into this new plant all the good things observed in inspection 
‘study of other sheds, and to add to these many of the owner’s own 
ful and beneficial ideas. 


_ The building is of wood construction. The outside measurements 
112 x 152 ft. The outside walls are 14 ft. high, and are covered 
‘fir drop siding. The roof consists of yellow pine shiplap sheeting, 
‘red with rubber roofing. Some idea of the size of this roof may 
ained from the fact that it took 186 squares of roofing to cover it. 


MILLWORK 
WALL BOARD 


12° — 


PLASTER, LIME 


ante Tin 


A model retail shed layout. 


|| BA/0cE || 


YELLOW || PINE 
LATH 


shed faces the street on the north; there are also a street on the 
and a public alley on the west. The office is 18 x 28 feet, and is 
ed in the northwest corner of the building; this is a large, airy 
with two large plate glass show windows and sufficient small 
Blows for light and ventilation. Back of the office is a room 18 x 18 
designed as the service room, which will be fitted up with tables 
chairs, samples of all kinds of merchandise sold by the firm, litera- 
e and advertising matter, models, etc:, and it will also answer the 
rpose of a rest room for the customers. The office and service room 
finished with wall board, and this material shows to advantage for 
purpose. There is a 7 ft. basement under the office and service 
, and this will contain the heating plant, fuel room, storage and 


The outside foundation is constructed of 8 in. building blocks on a 
‘in. concrete base. The inside piers, which are 8 ft. apart each way, 
constructed by placing 8 in. drain tile on 20 in. concrete bases and 
ing them with concrete, leaving the drain tile in place. This makes 
excellent pier, and it is a big saving in form material and labor. 
ght and ventilation are secured from two rows of large windows in 
Sfiset | in the roof and by ventilators in the outside walls just above 
e foundation. J 
The lot on which the shed stands varied from 1 to 5 ft. below the 
eet level, and the soil secured from the basement was used for mak- 
x the necessary fill and at the same time reduced the cost of this 


ag 
The shed frame and all lumber supports are of 2 x 4 in. built-up 


between the driveways in the front of the shed, is 21 x 


‘this reason the treatment of the driveways of this new shed, 
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construction, and the lower joist and all bearings are 2 x 6 in. built-up 
construction. The lumber bins are 8 ft. centres and the lower bins are 
7 ft. high. The lumber bins back of the office are 17 ft. deep, as also are 
the bins in the rear of the shed. The bins on the west side are 21 ft. 
deep and the centre bins are 31 feet deep. The driveway running 
entirely around the shed is 23 feet wide. It is possible to load any of 
the contents of the shed by making one circuit of the driveway. 


The receiving room for storing special stock is located in the east 
rear of the shed, and is 17 x 32 ft. This room has a door leading from 
the street on the east of the shed. The sash and door room, located 
ed fty 2 the cei 
ing of this room is 8% ft. high, allowing plenty of space for handling 
doors without dene the ceiling. This room has two large windows 
opening into the street for light, and it is located on the north side of 
the building in order that its contents will not become damaged by 
reason of sun stain, which would be the case with any other exposure. 
The space above the sash and door room is floored, dust-proof, and is 
used for the storage of light material, such as screen doors, columns, 
glass, etc. The cement and plaster room is located in the west front 
of the shed, and is 21 x 32 ft. in size. This room is reached through 
doors from the inside driveways and also from the alley, making it 
possible to load and unload material from both sides. The space above 
the cement and plaster room is used for the storage of ladders, gutter, 
etc. Trap doors in the inside loading platform make this a handy and 
convenient place for the storage of empty sacks until they can be 
bundled. Back of the sash and door room in the centre of the shed 
and on a range with the manager’s desk in the front office is an open 
passageway, which is used for the storage of ready roofing. This not 
only makes a convenient place for the roofing where it can be easily 
reached from either driveway, but it also gives the manager a com- 

manding view of the opposite-driveway without leaving his desk. The 
new shed has water connections in each driveway. 


-The upper loading platforms are 4 ft. wide. At present these are 
not protected by hand-rails; however, they have a 2 in. piece on the 
outer edge raised slightly above the level of the floor, which does away 
with the danger of the foot slipping. The objection to hand-rails is 
that they make the free handling of lumber impossible, which is not 
the case with the present arrangement. The upper decks are con- 
nected with foot-bridges, two in each driveway. These are raised to 
the proper height, so as not to interfere with free passageway under- 
neath. 


Opening into the alley in the west rear of the shed is a driveway, 
which can be used when needed to do away with crowding in the drive- 
ways. The floors in all warehouses are raised to the level of the floors 
of the wagon boxes or platform of the lumber trucks for convenience 
in loading and unloading material. The shed contains dust-proof bins 
enclosed with roller doors, for the storage of all finished stock, oak 
flooring, etc. Lath are piled i in the driveway at the rear of the centre 
lumber bins and also in the driveway leading to the alley in the west 
rear. The mouldings are stored in dust- proof compartments and are 


laid flat. abe: | 


This shed is so arranged as to take care of all the material eta 
by this firm, with the exception of the shingles and sewer pipe. To 
care for these items a storage yard 34 x 112 feet has been provided just 
across the street in front of the yard. This storage yard is in plain 
view of the office, and for this reason its location is ideal, and has 
many advantages over a yard located at the side or in the rear of the 
shed, as is so often the case. The problem of paving the driveways of 
this shed has as yet not been solved. The owner contemplates a pav- 
ing of crushed rock covered with screenings. ‘The one serious objec- 
tion to the closed shed has always been the question of dust; and for 
with a 

great 


view of eradicating the dust nuisance, will be watched with 


interest by lumbermen. 


The Farmer’s Purchasing Power 


A striking illustration of the fact that the farmer to-day is in a 
better position than ever before to spend money upon ape for the 
érection of barns, silos, etc., is afforded by the accompanying illustra- 
tion, which is reproduced from the Retail Lumberman. This is a 
Southern States publication, and its comparisons relate to the purchas- 
ing power of wheat as expressed in yellow pine boards. C omparatively 
speaking, the situation is practically similar in connection with Cana- 
dian lumber products. In 1914, with No. 1 yellow pine dimension sell- 
ing at $24, which was the average retail price at that time, one bushel 
of wheat at 75 cents—the price at which wheat sold in August of that 
year—would buy three pieces 2 x 4/16. This fall, notwithstanding the 
fact that the average retail price of No. 1 yellow pine dimension in the 
country yards in the Kansas City territory has advanced-to $38, one 
bushel of wheat at $2.85—the price it sold for the day this was written 
—will buy seven pieces 2 x 4/16. : 
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LUMBER 
and Building Material 


HINA 


Do you ever consider the fact that sooner or later you 
will have to do building for shelter, probably a house or a 
barn? 

If it is repairing (Right Now) is the time to make them 
most economically. If it is a new building it will certainly 
cost no less later on. 

Why not decide at oncé what you will do and let us 
make you a price on the Material you need. 


We are prepared to quote you the lowest prices on all 
stock of Building Material. 


YIU 


Corona Lumber Co. 


R. F. STEELE, Agent 
Broadway Treherne 


LUMBERMAN 


Year 1912 


546 Bushels 


Year 1917 this 


Implement 
Only 190 Shed 


ill 
Wheat a pis ‘ at 
at $2.00 70 Cents 


Bushels of of Wheat 
i<_— 


This, Mr. Farmer, goes to prove that building material 
is cheaper today than anything else you buy. 

You can build the above implement shed for 190 bushels 
of wheat (if wheat is $2.00). Call and see us and look at the 
plan. In 1912 it would have taken nearly three times as much 
wheat out of your granary to build the same building, This 
applies to all buildings you need and have been putting off 
on account of what you supposed to be the expense. There 
is no doubt about it. The man who gets modern buildings 
on his farm while the price of grain is high is the man who 
gets his building done cheaper in comparison than ever be- 
fore. Sit down and figure it out for yourself. 


This is the Year to Build 


We supply plans with the material. Call and see us 
when contemplating building and look over our large stock. 


Dutton-Wall Lumber Co., Ltd. 


Walter H. Richardson, ° 
‘ gh a - Minnedosa 


LUMBER and COAL 


Yards also at Franklin and Neepawa 


Many of the retail lumber dealers in Western Canada do not attach sufficient importance to their advertising campaigns. 
These require great thought and each piece of copy should be studied well before sending it to press. Interest your cus- 
tomers by compelling them to read your ads. owing to the information contained therein. Reproduced herewith are four 
actual ads. of lumber dealers in Western Canada. Note information these contain. How about your ad? Is it a dead horse? 


Portable Granaries 


Cut Your Hog Costs— 


Racks 


Threshing is now in full swing; will it find you with 
insufficient storage for your grain? ; 

A bushel of wheat or oats to-day is worth considerable 
money, yet there are still thousands of bushels wasted in this 
province every fall through dumping the grain on the prairie. 


WHY IS THIS, surely not deliberate waste? 


In many cases farmers leave it till the Threshing Ma- 
chine is at their door and there are usually so many things 
to be looked after they have no time to spare to erect any- 


Grain Bins 


thing in the nature of a bin and the thresherman cannot wait. 

LOOK OVER ‘YOUR NEEDS NOW, we are here to 
figure your wants in this line and we have a complete stock 
of “Bone Dry” Lumber on hand, including 


SIDING, SHIPLAP, FLOORING, AND FULL INCH BIN 
BOARDS, 10 in. wide and free from knots. 


Lumber is hard to get this year, especially seasoned lumber. 


MORAL: Don’t put off till to-morrow, what you can do today 


Theo. A. Burrows 


Lumber, Sash, Doors, Building Papers, Cement, Plaster, Lime, 


Phone 15, RUSSELL 


Paints and Builders’ Hardware 


~ Get More of the 
Net Profits — 


Wasted feed. 
—Diseases due to cold and damp. 


_ Loss of little pigs due to improper housing of sows dur- 
ing farrowing time. : 


These are some of the costs that many farmers have 
found it possible to reduce very materially and they count 
up big. ‘ 

—A modern sanitary hog house. 

—Modern farrowing pens. 

—A cement feeding floor. 


are now recognized by the most successful hog raisers as 
necessities to getting the highest net profits on each hog crop. 


We have helped a great many farmers plan and build 
such equipment. 


Let us talk the matter over with you. 


The Valley Lumber Co., Limited 


Geo. W. Bridgman, Mgr. 
Minnedosa 


Some Common Advertising Errors 


Have You Given the Matter of Advertising Deep Thought? —It is Your Best 
Salesman if Worked Intelligently—Hints That Will Help You. 


_ Very frequently have we heard from country lumber dealers, es- 
pecially those with moderate- sized businesses in the smaller towns 
and cities, the repetition of the old, old saying that advertising does 
jot produce results. 

_ Almost without exception, when this assertion is analyzed a little 
irther, the retailer admits, in his recital of his advertising methods, 
it he has not really given his advertising appropriation an honest 
ortunity to produce “these desired results. 

_ In other words, advertising, with too many dealers, is merely a 
atter of waiting until press time with the jocal newspaper is at 
with the result that when the editor or advertising solicitor 
rushing into your yard after the copy for the current issue, he 
met with instructions to “Go ahead, Bill, run something for me.’ 


“Bill” does the best he can under short notice. The space is 
The paper goes to its subscribers. In due course the bill is 

red and paid. And, in the meantime, no results so far as the 

ler is concerned have appeared. 

Is there really any wonder at their absence? Has the yard man- 

rer been really “on the square” with himself, his business or his 
ul newspaper ? Has he given advertising, probably the greatest 


m or his business affairs? 
isin it may be that merely a business card adorns space in the 
weekly, i issue after issue. This states that the Big Trade Lum- 
sr Company carries a complete stock of this, that, and the other thing. 
may add something about the quality of the stock. It may go fur- 
er and say something about yard service and convenience. 
- But, with the same copy being used interminably, is there even 
e aintest reason why the readers of this weekly paper, the persons 
whom this dealer must needs depend for the success of his busi- 
should read this week after week repetition of that which they 
less already know? 
In other words, here again is an instance, duplicated every week 
n thousands of towns all over the West, where the real-basic reason 
1 advertising is not grasped and, being ungrasped, advertising is 
» signed to the plane of open charity by the yard manager. 
The Western Lumberman reproduces herewith several advertise- 
ts that we believe are good business getters. They create a de- 
They are a story in themselves. They are a distinct help to 
customers in assisting him to buy just what he wants at the 
moment. That makes advertising your best salesman. 


t has been well said that “modern merchandising consists of 
ing the customer to buy that which he did not expect to buy.” 
epting this definition as being an apt and true one, the thought 
es, does the average lumber dealer’s advertising copy contain any- 
which would tend to do this teasing? Does the average copy 


BUILDING 
MATERIAL 
& 
FUEL 
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| DON'T CARE LUMBER CO. 


~(NO ADDRESS EVEN GIVEN!) 


| actual advertisement clipped from a Western Canada daily paper. How 


can a dealer expect results from such foolish advertising? 


ea =. oS 


e in the business world today, even half a chance to do anything for - 
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One is too small to join his lumber association. Puzzle: Find him 


Where does the average retailer make his first serious error in 
preparing his copy? We believe that he makes the serious error of 
failing to mentally put himself in the place of the customer whom 
he wishes to interest in his materials. 


What Good Advertising Copy Should Be 


Retail advertising copy should be informative. It should be per- 
suasive. It should arouse the desire for possession. It should create 
a feeling of need for the merchandise in question. Doubtless there 
are other things as well it should do, but these four are at least funda- 
mental. 

Why does the customer exchange his money or its equivalent 
for your materials? Essentially because of the service, of whatever 
kind it may be, that the merchandise can give him. 

In other words, what the customer whom you all wish to reach 
is interested in is not our desire to exchange our stock for his money, 
but rather the things which the stock in question will give him in the 
form of wear, convenience, adaptability to conditions, etc. 

That being the case, is it not well to carefully analyze your ma- 
terials before you attempt to advertise them; ascertain what features 
they possess which would make them desirable for your customers, 
and then specifically tell what you have learned to your trade. 

Handled along these lines, the advertising of the average lumber 
dealer whom we have been considering would show a big improvement 
both in quality and tangible results. 

Since you must advertise—why not do so in the manner best cal- 
culated to bring new customers to your yard? 


According to Mr. Gustave C. Piche (chief forester of Quebec pro- 
vince), the experts have reduced their estimate of the forest wealth 
of the Dominion to 414,000,000 acres, which will not last more than 
fifty years unless precautions are taken. 


HOW TO KILL AN ASSOCIATION 


1. Don’t come. 

2. If you do come, come late. 

8. If too wet or too dry, too hot or too cold; don’t think of 
coming. 

4. Kick, if you are not appointed on a committee, and if you 
are appointed, never attend a committee meeting. 

5. Don’t have anything to say when you are called upon. 

6. If you do attend a meeting, find fault with proceedings 
and work done by other members. 

7. Hold back your dues, or don’t pay them at all. 
_ 8. Never bring a friend who you think might join the asso- 
ciation. 

9. Don’t do anything more than you can possibly help to 
further the association’s interest, then when a few take off their 
coats and do things, howl that the association is run by a clique. 
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Do We Need Solicitors to © estusmra2etesmetsts Economic Peo 
Secure Business for Us? 


By W. R. Hudson 


“Whatsoever a man soweth, that shall he also reap.” 

This is applicable and pertinent to the retail lumberman. Should 
there be any question, it is whether some of us ever sow, and not as 
to our willingness constantly to reap. 

And those of you who have sown and have satisfactorily reaped ; 
those of you to whom this wonderfully clean business has been so 
good, do not be willing now to withdraw and let it lapse and slouch 
in the shaded paths of small local issues. With you rests the prob- 
lem of the national unit; a monument is now being erected to you, 
and to those of you to come, for your endeavor and success in the 
one business which has, which does, and which we hope will assure 
the highest degree of business democracy and human happiness. 

It is physically impossible for all of us to reap alike, but for the 
love of the business it is not unfair to expect each of us to expend every 
energy to assure its efficiency, to put into it our personal character 
that our every effort to insure the fertility of the soil upon which we 
expect, as a unit, to sow the seed of unity of spirit, the seed of unity of 
purpose, the seed of fraternalism, the seed of uniformity of high stand- 
ards, and to sow broadcast the seed in well inoculated soil of lumber 
advertising. 

We must sow alike? You have been willing to reap the gains 
made possible by the few who have put their hearts and minds and 
energies into the business and developed it; you who take everything 
out of the business and put nothing into it, beware! If the majority 
of the lumbermen wish to perpetuate their business, the parasite must 
go; but if the majority is parasitic, then the lumber business is doomed. 

The lumber business is no longer a local, nor a State, but a national 
issue; and it will not survive by the plus energy of some with the minus 
indifference of others holding it at par. 

We must diligently sow alike, no matter what we individually at 
first seemingly would reap. And in the unity we shall reap as a whole 
a solid retail lumber business. 

Let us so amalgamate into a solid business with length, breadth, 
width, depth and height; let every ethical lumber dealer be an ever 
active molecule of this solid business, strongly cohesive, capable of 
‘ attracting one another and restoring themselves, if disturbed, back to 
the natural form of co-operation. With a body possessing such magni- 
tude and such elasticity, our heart strings will be tuned by the national 


Silo Questions and Answers 


Where is it advisable to build a silo? Where short lengths of 
lumber can be secured at reasonable rates direct from the lum- 
ber mills. 

How is the silo built? It originally consisted of a sill made 
by cutting 2 x 4’s into two-foot lengths and placing them on the 
foundation as a double thickness. The sill may be made also by 
cutting them out of 6 or 8-inch plank, sawing them to the curvature 
of the silo. Studding made of 2 x 4-in. are placed one foot apart 
on this circular sill. The lining on the inside consists of three 
layers of 3-in. boards bent and nailed to the studding with a layer 
of waterproof building paper between each layer. On the out- 
side is nailed 3%-in. sheeting, a layer of paper, and then any form 
of siding which can be bent to a circle. This type of silo can be 
a home-made product. 

What lining is preferable for silos?—From the experience of 
owners it has been found that the wood lining soon rots out. Ce- 
ment, plaster on metal or wood lath are very satisfactory. Lath 
and cement plaster on the outside are also more satisfactory than 
siding. 

What materials are needed for silos? For a 14 x 26-foot silo it 
will require 44 pieces of 2 x 4 studding, and 88 board feet of 2 x 6 
for sill plate; for inside and outside lath, 2,400 square feet; for 
plastering, it will require 28 barrels of cement, and 8 subic yards 
of sand, and 6,000 board feet of sheeting. 

What about the wood stave-silo? It is unquestionably the 
most common silo in use. A wood silo can be easily and quickly 
erected, and the first cost is usually less than for masonry con- 
struction. The life of a stave silo varies from 5 to 25 years. A 
stave silo made of cypress erected in 1907 on the university farm 
shows but few signs of decay, except around the bottom and in 
the tongue and grooves of the staves.. It has perhaps been given 
better care than most silos. It has been painted on an average of 
once in three or four years. This silo is located in a very sheltered 


spot, which prevents winds causing any damage. 
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a Parasite —- Advocates Better Means of 
products —- Arouse Interest Through Bui 
Exhibits -Co-operate with Architects and Build 


unity so that sweet harmony and concord will predominate in all th 
is good in our several local associations, as it should where men’s z 
terests are in common, fi 


A Dependence of Human Happiness 


Business, to succeed, must give human happiness; it is the c 
redemption of mankind, and particularly our business, which i is 1 
from the fruits of the earth, after careful and uninterrupted | pro} 
tion by nature for centuries. Our business is a productive ‘bus 
giving to man the most lasting, the most beautiful homes and 
furnishings known. eit ap 

The length of solid business depends upon the economic pt 
confronting us. The matter of transportation, production, s : 
ation of grading and the effect of steel, cement and wood s 


locate of our business. 
The width and breadth of the solid business takes up s 
and political subjects relative to the betterment of our bt 
human life. To exemplify this I can not pass without po 
much pride to the local Detroit Retail Lumbermen’s Association. 
war was declared in this country this association, through our sect 
tary, Mr. Deacon, promptly offered a “home guard” consisting of tho 
members ineligible for draft, sufficient to meet local requirements, ar in 
which was armed and is maintained by funds from the associz 10 
These men drill several nights each week earnestly and di ently iz 
Let every ethical lumber dealer belong to the local associa 2 
be proud of it. Have its influence for all that is good so ring) 
sincerity of purpose and effective work that it can not be é 
with in the community any more than the school, church or 
of commerce can be suspended. 5 
In the height and depth of this solid business I find my : Ss 
for it depends upon the ethics, honesty, confidence, good wil 
procity and co-operation of every member of the local retail-ass 
tion to perfect and give equal proportion to this cube of solid bus 
Ever remember: There can never be success in busine 
mutual respect, or co-operation, until the aims of each b 
point unselfishly and undaunted through every act and aoe 
uplift of the man whose business is in.common with his, and each s 
united for the whole business, making it not a frost work but the n 
solid thing we know. ae 
Gentlemen: Do retail lumber dealers -need slices to secur 
their business for them? he SS 
I have thus far endeavored to point out, at least in ‘a recer tive 
frame of mind, not an ideal nor a theoretical, but a practical and er} 
‘logical solution of the subject at hand. The texture and very 1 nature 
of my thoughts and suggestions as to solid business, I hope, 
disabuse your minds that it is necessary to spar cautiously with gi 
ernmental authority, but on the Coniarys our guide is the com 
conscience of the individual man. : Sree 
The topic assigned me was placed in the form of a question. WwW : 
there should be anything to suggest or even intimate that the sub 
is debatable, I can not conceive; for it is the great, ugly seed. we | 
all at some time sown, and even when sown by one of us, we ¢ 
all suffered to reap a ruinous crop of disunity, disloyalty; disorganiza- 
tion, hatred and malice. : ee 


Solicitation a Destructive Influence ~ 


Solicitation is a pernicious practice; it destroys wantonly a1 
viciously, without profit or increased volume of business, and not 
business, but the very character of man; for it promptly draws 
men of the business in question down through the channels of dis 
and enmity to a level of weakened minds and loss of character, ; 
saps life of its happiness, resulting in doing business for the ha 
and not the enjoyment of it, and creating destructive and not in 
structive and beneficial business. You lower your standing in the 
community, for your distrust steals away good judgment; you become 
slave, and not master, of the business you would wish to develop 
and which is degenerating you. Such disruption leads straight into 
your social and home life. 

It is remarkable, the survival of business where solicitation is prac- 
ticed. It has only been through good judgment and sound sense of 
some of the lumbermen who on “stich occasions have stemmed the 


de of such foolish and light-witted practices, and have brought 
usiness back to normal. 
A solicitor’s practice is virtually to arouse, excite, tempt, allure 
r entice by some tangible qualities, with such sense of demeanor as 
) attempt to force an entrance into the pleasant and satisfactory busi- 
sss relations of a customer with a competitor. It is not the question- 
yle or undesirable customer, but the cream ‘of the trade, the asset 
istomers, he solicits. His biggest asset is to carry or make gossip, 
noblest truths are falsehoods, his only chance to get business is to 
ut the heart out of price. His slogan is: “My business is to get busi- 
sss,” and he loses sight of his concern’s interests entirely. 
_ Those of you who send out solicitors know that you do not employ 
eh priced, highly intelligent men, keenly trained in the ethics of 
ness. You insure cashiers and other high officials of your organ- 
ation, taking no chance of loss, but you dump the very vitals of your 
ness, with no protection, into the hands of a freelance, letting him 
yy the game as he chooses, sowing inadvertently distrust, contempt, 
Ise representation, inferior grades and sometimes bankruptcy—all of 
lis with the idea of getting business under emulous competition. 

The world is changing; life habits are changing ; business is chang- 
@; governments are changing; we are looking now into the early 
iwn of a new era, and as the light begins to throw its peerless rays 
is Warming men’s hearts and tempering heart, soul and mind to the 
ecessity of co-operation. 
_ Ah! What do you reap from solicitation? Ill will and unfriend- 
ness with the very men with whom your interests are in common; 
uction of co-operation; disrupted prices and with no terms; loss 
tomers that are your assets; gain of riff raff trade; no profits; 
rust and dissatisfaction with mankind and particularly yourself; 
try that reaches into your home and upsets domestic tranquility ; 
possibility of worthless characters to establish themselves in the 
racting business, ruinous to the legitimate trade which is your 
asset and hazardous to the home-building public¢; filling the courts 
vith liens. 

_ You personally become correlative to and an accomplice of dis- 


onest knaves and shyster contractors and builders. Now, when you 


which I am losing money, but after awhile, when you become 
rood and settled customer, I will make up this loss, for you will, 
ourse, have to pay as much as the other dealers have been charg- 
you in order that I can make a living.” And then you add: “Mr. 
stomer, there is only one possible way that you can ever expect to 
_ better prices legitimately, and that is when through co-operative 
mnomic channels the dealers will, be able to reduce cost.” 


And when your solicitor lands a competitor’s customer at des- 
tive’ prices, will you immediately send out a notice to the trade 
‘is your asset, saying: “We have cut the price to get Mr. Smith 
y from the Jones Lumber Company. We recognize this, of course, 


open you lose $150.00 from rust and rot every year. 
get a big price for what you raise. 


buying new machinery to take care of it? 
that you have let rust out this fall and winter? 


Logan-Moore 


. Phone 18 


F Is Your Binder and Mower 


a Out in the Field? 


Biue sky is very covering, but it will allow your machinery to depreciate by rusting and rotting 
at the rate of 20 per cent. annually. That means that that binder and mower that you have repos- 
ing in the open field and you paid $275.00 for will be rusted (not worn) out in five years. 

It means that if you have $750.00 invested in farm machinery and you leave them out in the 


You are going to plant a big acreage of wheat and oats this fall and next spring, and you will 
i But are you going to spend all the profit from nevt year’s crop 
When you are ready to harvest next year will you be compelled to pay $30.00 or $40.00 for repairs 


If you make the profit you should make from next year’s crop you should prepare to take care of your implements now. 


An Implement Shed 40 ft. wide 8 ft. high in the rear and 12 ft. high in front. 


Framed with No. 1 framing, boxed with No. 1 boxing. coverud wth extra *A* Red Cedar Shingles, 
will only cost you, all complete, $145.00. Not quite the amount of the depreciation on your machin- 
ery that is left out in the open in one year, and the implement shed will last for twenty years. 

If you will inquire of your implement dealer you will find that machinery of all kinds has ad- 
vanced almost one-third in price, and they will most likely be still higher next year. 

It is one of Lomoco’s services to help you take care of your implements, and if you will call at 
our yard we will show you a cut of this implement shed and tell you just how to build it. 


Lumber Company 


A retail lumber dealer’s advertisement that compels attention and makes much new business. 
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as discriminating, as it places Mr. Smith, through us, at the advantage 
over you; therefore you can have the same prices as we have quoted 
him’? 

No. No. You will not do that! The sickly idiosyncrasies of 
business that practices solicitation become susceptible to the cunning 
trade. Your mentality is lowered to the belief that your fellow lum- 
bermen are rotten at the core, and what your undesirable trade has left 
untold your decrepit imagination has filled in. 

Your trade has left you. Those that I have referred to as your 
assets are big enough to buy their lumber wholesale and they have 
developed into a lumber-dealing contracting concern. Those who can- 
not do that strive on, using you as the lumber-yard-draying part of 
their own business. 

In the turmoil of it all you have saddled the trade to ride at will 
on terms, accommodations and prices ruinous to them and yourself. 

Does a standard product like lumber need to be peddled? Do 
solicitors stimulate a demand for one foot more lumber in the ag- 
gregate? No! 

The solicitor is a parasite; his salary an economic waste; he is 
non-productive; he cannot produce a single useful thing. 

When the customer, on the other hand, goes to one or more of 
the yards of his own choosing and comes in contact with the firm’s 
organization which has expended its energy to promote efficiency and 
not destructiveness and which economizes by letting the trade come 
to it, then he can get better prices and better lumber, and the trade is 
benefited rather than disrupted. 

Service, quality and prices are in a general-degree standardized 
and the cost of doing business is minimized. Your trade is firm, and 
your assurance of reasonable profits is equal to that of a banking 
business. You have attained the equal proportions of the solid busi- 
ness. 

Strike from your vocabulary the word competition and replace 
it with the slogan “Co-operation,” and you have automatically dealt 
the death blow to solicitation and are facing in the right direction to 
sow successfully the seed of unity and association. You will supplant 
the methods of soliciting with methods of educating the trade. 


Esthetics of Co-operation 


Associated, you can place exhibits in your community that will 
educate all the trade as to the best lumber and the most practical 
grade to use for certain purposes. The artcraft of.doors, interior finish, 
as well as that of style and character of the exterior of the home, the 
durability of one class of lumber, timber, etc., over others, shall enter 
into the associate salesmanship. 

The owner can take the plans from the builder or architect, go 
to the association exhibit and realize the detail work of the home prior 
to its completion. This method of salesmanship enables the owner of 
the home-to-be to put into it his and her character and personality, 
for that is what every home owner has wished to do and has been 


One of 
LOMOCO SERVICE is to help 
you to harvest your next 
year’s crop 


Lomoco Implement 


Shed 


16 x 40 will cost you 


$145.00 


Implement Shed 


40 x 16 feet 


$145.00 


_ 
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unable to do further than their imagination would ‘carry them in 
plans and specifications written and drawn out by an architect. 

And how closely are the architects and lumber dealers co-operat- 
ing? Pitiful to behold, isn’t it? We should thrust ourselves to the ar- 
chitects, and make them feel our weight and how impossible it is to 
do without us. We both have a high calling in our separate but 
relative lines; for the one is the creative and the other the productive 
contributor to man’s most sacred place on earth—his home. 

Lumbermen can not live by themselves alone; they are dependent 
upon every other unit of business. We are here to apply the lubricat- 
ing oil to the ever moving wheels of progress, and not to apply the 


Better Harmony is Wanted - 
Between Mills and Dealers - 


By Edward Hines, An Authority on Kinship of Manufacturer and Retailer 


Every valuable achievement is founded upon principles that are 
substantial and comprehensive, embracing fundamental elements that 
are constructive and enduring. No worth-while movement ever suc- 
ceeded that did not contemplate in a large measure the value of co- 
operation, and the co-ordination of interests has ever been a primary 
necessity. Failure to respect these essential influences has jeopardized 
the prospects of every undertaking from the beginning of time, and 
will continue to retard the growth and development of worthy objects 
so long as civilization lasts. Progress is indeed a strange vehicle, 
and frequently refuses contact with conditions that are not funda- 
mentally right. 

The creative process in the individual is vividly reflected in the 
organization with unvarying accuracy. It is an old saying that “order 
is Heaven’s first law,” and, not unlike many other sayings, it contains 
a much deeper philosophy than appears immediately on the surface. 
Getting things into a better order is the really great secret of pro- 
gress. We are now able to fly through the air, not because we have 
learned to arrange things in the right order to produce this result, 
but because of the introduction of the personal factor, while by intelli- 
gent perception and through the interpretation of the laws of nature 
we have been able to bring to a working reality ideas which previous 
generations would have laughed at as being absurd fancies of an un- 
balanced mind. The lesson to be learned from the practical aviation 
of the present day is that of triumph of principle over precedent, of the 
working out of an idea to its logical conclusions in spite of accumu- 
lated testimony of all past experience to the contrary. 


There are innumerable examples constantly occurring and recur- 
ring that vividly portray the impressive need for a more harmonius 
unity of interests. This is especially true as it pertains to the various 
branches of a single industry in our commercial life. The security of 
every undertaking rests upon the solidity of its foundation. If the 
structure is to endure the stability of its conception and the first 
principles controlling its growth and development must take into 
account the fundamental elements of substance and achievement. 
There can be no permanent development that does not contemplate 
a broader and more liberal consideration of every precept that is di- 
rectly concerned, and oftentimes much that indirectly affects the 
institution. Only a clear and distinct understanding of the responsi- 
bilities that must be assumed and a continuous and undiminishing 
observance of those responsibilities, will ever rear the structure of 
organization upon a safe and secure foundation. 


Lack of Understanding is Responsible 


The absence of complete unity and harmony between the manu- 
facturer of lumber and the retail lumber dealer may be attributed to 
obviously apparent reasons, none of which can withstand the light of 
logic. In all my experience, I may truthfully say that notwithstanding 
a lack of better understanding between these two branches of our in- 
dustry I have never perceived any motive displayed that was pur- 


posely designed to frustrate efforts to make progress or advance its. 


interests. Ignorance, indifference and sometimes selfishness have 
been factors that have frequently interrupted a more harmonious feel- 
ing, but I ascribe whatever of discord there may have been to a lack 
of understanding of the exigencies of each branch of the industry. 
That there has not been greater sympathy and forbearance always is 
due to an increasingly inherent need for closer attention to the details 
of business generally and a lack of vision and perspective. 


The problems of the manufacturers have not always received 


enough consideration from the retail lumber dealer. I say this in all 


brakes. We must advance or go backward; we can not stand sti 
We must grow, think and apply ourselves, and with this time 
national organization we can at least endeavor to solve such problem 
as are necessary to advance our business to the highest point of effic 
ency. Those who will not see, those who do not enlist in this econom 
cause necessarily must drop by the wayside—not because of organize 
competition, but because they tried to reap and not to sow; becaus 
they continued to apply the brakes of wornout and ever failing practic 
so ruinous to the business, the man and the community. Co-operati 
to perfect and unite efficient business is the uninterrupted r 
drawing us toward success. 


Problems of Manufacturers Have Not Ah 
Received Enough Consideration from 
Retailers—Reason Has Been Due to Obser 

of Points at Issue Rather Than Hostility—So: 
Excellent Suggestions ; ia gi 


kindness and without rancor for, as I have previously stated, mu 
the lack of a closer relationship has come about through tende! 
adhere too closely to the single idea of buying and selling without 
servation of the conditions that affect the industry in a big way, 
oblivious of the opportunity for comprehending a larger scope 01 
great operations. The relationship that exists today is not unfriet 
but it is not one of sympathetic interestedness. Too much relian 
placed upon individualism and rejecting too readily the dominan : 
tors that have contributed so largely toward the success for mar 
ing of numerous articles of commerce that have everywhere and 
every way surpassed us in constructive effort. Let us take for ex 
ample the manufacture and marketing of steel and kindred products 
Differing only in the method of distribution, the principles concerne 
are not dissimilar, especially as they pertain to the manufacture of th 
various articles. From the moment the raw material is converted t 
the sizes and dimensions of the finished product required for the numer 
ous purposes for which these useful products are made, there is 
spirit of co-operation between manufacturer and distributor that stimu 
lates good feeling and welds the interests of each into one harmonio 
unity. Sordid tendencies and inclinations are largely absorbed 
overcome by a broader and more liberal consideration of the fu 
mental needs of each branch of the undertaking. Manifestations of a 
keener regard for the welfare of each is apparent and quality is more 
a factor in the sales argument than the price. True, the man 
turers of steel and allied interests are of lesser numbers and therefc 
more easily and better organized than are the manufacturers of lumb 
The latter have been confronted for years and still must contend with 
a divérsity of conditions not approached, I believe, by any other in- 
dustry. These various elements are less susceptible to natural re- 
straint or control than are those controlling other products, but they 
are not impossible of better arrangement. oo + 
Loose Selling Methods Restrict Sale of Lumber Bis al 
- Proceeding upon the hypothesis that there does not exist a fr 
for a better understanding between the manufacturer of lumber 2 
the retail lumber dealer, to the end that their mutual interests may 
more satisfactorily and more profitably served, the remedy must be 
found if we pursue the subject to its logical conclusion. We have all 
rested upon a too snug confidence in the superiority of our product as a 
utility in the world’s commerce, with the result that the insidi 
growth of demand for substitutes has been overlooked and unobse 
until its development has assumed such alarming proportions that 1 
have been rudely awakened from our lethargy. The abstract 
ness or utility of a thing does not measure its worth. Goodness o1 
utility is multiplied as it is conveyed. An insignificant utensil 
by many is a greater good than a superb article that is never bro 
into general use. Our product may be infinitely superior in every r 
spect to some of the substitutes that have supplanted it, but failure - 
perceive the advantages of safeguarding our interests, a result of too 
indifferent and loose selling methods, has narrowed the circle of dis- 
tribution and accordingly restricted the use of lumber many times to 
the disadvantage of the consumer. From my viewpoint, the manu- 
facturer and the retail dealer are equally culpable in their lack of in- 
itiative and aptitude for acquiring knowledge that is essential to a 
better selling effort. It is the sales end of our business that has 
languished and needs greater intensive effort. In this day of advanced — 
ideas, who shall say that the educational methods employed by manu- — 
facturers of and dealers in other commodities have far surpassed and 
outranked our own obsolete ways of marketing our products? It is 
in this department that I have found the greatest need tor action, and — 
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in which I place my greatest reliance for the unification and coordina- 
tion of our interests. 
Salesmanship an Art 
The world today recognizes salesmanship as an art and a profes- 
sion. The biggest prizes with which success can lure men go to the 
seller. Upon him depend thousands and thousands of faithful, con- 
scientious workers who lack initiative, and the populace at large, which 
needs to be lifted out of indifference and an adherence to the old and 
worn out methods, applications and objects. The discoveries of 
the centuries upon which we look with pride are not only the work 
of the inventive mind, fired with the flame of genius, but are the reflex 
esults of the world’s demands. Sellers as much as inventors stand 
hind them. It is not merely the personality of the seller which makes 
hings happen, but the selling quality in him that surges beyond him; 
nd we read him in the street cars, we see him coaxing from the shop 
idows, he beckons us from fence and billboard, in the newspaper 
nd daily mail, and we see the night sky electrically flooded with him. 
_ The standard of excellence in selling is high. All positions in the 
‘Id which are recognized and honored have had to make their ascent 
inst public antagonism. In exact ratio to the stubbornness of the 
the apparent insurmountableness of the opposition is the glory 
f the place achieved and the world’s homage to the conqueror. 
_ Power in its many forms dormant in men awakens under attri- 
n and opposition on the one hand and the urge of enthusiasm and 
ration on the other. Nothing great comes from opposition alone 
om enthusiasm only. Achievement has paid its price in the over- 
uing of obstacles; in unwaveringly aligning accomplishment with 
piration. The daring of the human mind is the generative principle 
progress. The achiever overcomes inertia and compels opposition 
rve his desire. 
Measuring difficulties is one of the most difficult tasks mankind 
mpelled to perform. Scientists told Napoleon it would be im- 
ible to cross the Alps. They proved it theoretically. “There shall 
10 Alps,” was the unqualified answer which will live as an inspira- 
for all time. And the spirit that answered thus was the spirit 
crossed the Alps. When Grant first proposed the siege of Vicks- 
, sherman, who was theoretically one of the greatest tacticians 
War of the Rebellion, counselled against it and demonstrated 
> Grant, on paper, the utter futility of such a movement. Events 
ved that Grant was right. He had measured the difficulties, and 
rary to every known strategy of war, he surmounted them and 
<sburg fell. 
How to Counteract These Difficulties 
m measuring the difficulties that have heretofore prevented a 
ter understanding of the objects the lumber industry must attain. 
eel sanguine that whatever of misunderstanding there has been 
arent has been due to the obscurity of the points at issue rather 
n to any hostility on the part of the retail lumber dealer. I have 
l, too, that I was convinced that whatever of indifference or opposi- 
here may have been shown in the past was not from design 
motive. It is due almost entirely to a lack of understanding of the 
tial needs of each and how best to proceed to repair them. The 
ail lumber yard should represent in its best aspects the connecting 
< between the manufacturer and the consumer of lumber. It should 
2 with profit to itself, and with satisfaction to the manufacturer, 
he distributing agency for forest products with relation to the kinds 
character of lumber that may be available in reasonable proportion 
the production. Lumber that is always in short supply with the 
manufacturer should be intelligently conserved and that which is 
tally in average or surplus supply should be sold ‘according to pre- 
t day standards of selling. Prospective buyers should be made 
nted with the good points of the particular kind of lumber 
. Many times, these particular surplus items may be substituted 
ack that comes slowly from a saw-log and accordingiy at greater 
t of production and with equally less facility. The consumer is 
-usually conversant with the practices and customs of the lumber 
siness. He must therefore be educated to know kinds and qualities. 
; interest must be aroused and his suspicions converted to con- 
nce and a feeling of security. The virtues of wood generally should 
actically demonstrated. The relative merits of certain kinds of 
iber for specific purposes should be honestly and conscientiously 
nted. Where it is obviously unpractical to use wood for a given 
rement, by no means should the use of wood be argued. On 
ontrary whatever material is avowedly better for the purpose 
hould be offered and sold. 
_ The splendid possibilities for negotiating and maintaining a closer 
tionship between the manufacturer and retail lumber dealer can 
be too seriously considered. In the modern intercourse of business 
remoteness of the manufacturer of lumber from the ultimate con- 
ner renders the position of the retail dealer well nigh indispensable 
a means of distributing lumber. The retail dealer should occupy 
much the same position in the trade as the drug store that min- 
to the wants of the populace, selling its service along with its 
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merchandise. It should conduct a vigorous and an intelligent adver- 
tising and publicity campaign with a view to attracting the attention 
of prospective buyers to wood products. Some big dominant idea 
should be selected, round which to build such a campaign of publicity 
as will attract attention and secure the public interest. There are so 
many excellent features about wood, its growth and development, 
that there is no paucity of good substantial ideas and the material 
from which to evolve them. Quality and service, always big upstand- 
ing factors in the growth and development of business, should occupy 
a conspicuous place in every plan that contemplates constructive effort 
to renew and energize business. 

Your splendid association, conceived under auspices which I ven- 
ture to say shall inspire confidence, not only in your own member- 
ship but in the manufacturers of lumber as well, occupies a most ex- 
cellent position for dispelling whatever of misgivings that may pre- 
viously have taken possession of the manufacturers in their conclu- 
sions pertaining to the possibilities of securing that measure of co- 
operation they have sought for many years. A retail lumbermen’s 
association will be the medium through which information may be 
systematically and efficiently distributed and the community of in- 
terests so essential to a better understanding between the two great 
branches of our industry shall be rendered easier of solution and more 
readily harmonized. When a closer relationship has been established 
and a more intimate knowledge of the problem of each has been ac- 
quired there will follow a responsive feeling that will be gratifying 
and encouraging. It needs only the touch of confidence to awaken 
a latent feeling of kinship between the one who produces the lumber 
and the one who distributes it, and once the feeling becomes solidified 
new thought and new ideas will illumine the way to a lasting and en- 
during allegiance to principles that will more easily harmonize the 
mutual interests of the manufacturer and retail dealer, and thus sustain 
a great industry. 


Why the Silo Has Come to Stay 
By Fred Brown, Big River, Sask. 


Extraordinary prices reached by farm grains used in the pro- 
duction of meat, the ease with which cheap and nutritious forage 
crops can be grown in Canada, and the unquestioned necessity of a 
system of livestock farming to take the place of the continuous grow- 
ing of grain, and to maintain the fertility of the soil, all make it neces- 


CO aoee ba! a 
ma fa 
apaneeests Leip i 
bun] Geese 
Te 


ode 


eerpgenrer Nn aan diheacs, r ran 
te 


One of the stave silos which the farmers of Western Canada are building in 
large numbers just now. It was drawn by the Architectural Department 
of the Western Retail Lumbermen’s Association, who Say that it costs 
less than other kinds, is easiest to erect, with ordinary care will last as 
long as a house, freezes less than others, produces the best silage as there 
is no spoilage around the edges. 
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sary in our national crisis for some scheme to be devised to utilize 
more roughage in the making of beef. Not many years ago, when 
range cattle and grain could be purchased more cheaply, the neces- 
sity of utilizing the roughage on the farm did not seem so pronounced. 
However, conditions have materially changed since 1914, and upon the 
solution of the problem of converting roughage into meat may rest 
the future of the Canadian cattle industry. 


This District Believes in Silos 


The Menonite district, from Rosenfeld to Gretna and Morden 
and up to Carman, are setting a noteworthy example in the erection 
of silos. A silo constructed out of wood has a good many advantages 
over one constructed out of cement or other material. Wood is a 
non-conductor of heat; therefore, silage in a wood constructed silo 
freezes only slightly in comparison with one built of concrete or 
masonry. A far better reason for advocating the erection of a silo ts 
the possibility of storing and preserving a large quantity of food ma- 
terial from any crop used for feeding cattle. Frozen grain, corn and 
red clover can be put into a silo immediately, and is far easier to handle 
in form as silage than as bundles, hay or otherwise. In operating a 
silo, the main object is to exclude all air. This means that silage has 
to be cut short and it means that silage has to be packed well. If the 
material is cut short, the farmer will be enabled to get more tons into 


Opportunity to be Found in - 
Improving the Home Town - 


(Specially Contributed to the Annual Number of the Western Lumberman by one vitally interested in improving the ; 4 
status of the small prairie towns) hee!» 


In Western Canada it is strange that there is such a tendency to 
forsake the farm life and the town life and go to the large city. This 
is most noticeable in the richest and most thickly settled parts of the 


four Western provinces. 
That this is a serious matter there is no doubt. Think just for 
one moment of what this means to the rest of the people living in 


Economy of Storage 


The biggest campaign in the history of the country has been 
carried on during recent months to promote the conservation of 
food by canning and otherwise preserving vegetables and fruits 
for human consumption. Likewise the farmer has been urged to 
increase his production of food crops and farm animals so that no 
shortage of food supply may ensue. But there are many ways in 
which the storage of farm crops bears upon the cost of those crops 
in their final consumable form that have not received the con- 
sideration to which they are entitled. one 

Somebody has called the silo the farm animals’ fruit jar, and 
so it is; for there is no other equipment or facility. of the farm that 
can possibly contribute so greatly to the economizing of stock rais- 
ing as can the silo. Yet there are hundreds of thousands of farms 
not yet provided with silos and there are thousands of retail lum- 
bermen who have made no effort to promote the building of silos in 
their communities. . 

"But the subject of storage has not in the past received careful 
consideration from farmers in general. Each year they pay an 


enormous toll to rats and mice, only because they will not make 
their grain bins rat proof. Also they waste enormous quantities of 
roughage through exposure to weather. because they have not 


learned the economy of housing as applied to farm’crops of that 
character. It hardly seems necessary to say that housing livestock 
is true economy, for most farmers know that; but there are doubt- 
less many desirable improvements still to be made in methods of 
housing in order to make stock raising economical. 

Of course, as grain raising and stock raising are the farmer’s 
business, it would appear to be his business to inform himself re- 
garding the methods that are most economical; but nevertheless 
there is a field open here for the enterprise of the local retail lum- 
berman, and the dealer who cultivates this field will find it as pro- 
fitable as does the farmer who raises wheat, corn and other cereals 
for the present market. The higher the prices of grain and live- 
stock, the greater the economy of proper housing and preservation 
of farm feeds and the more money the farmer has to provide such 
housing and storage facilities. 

If to produce more grain and livestock be patriotic at this time, 
to house that livestock and store that grain so as to reduce waste 
and loss to a minimum are patriotic duties. These duties, of course, 
fall upon the producer first, but secondarily or indirectly the duty 
is imposed upon the retail lumberman to make known to the 
farmer the facilities available for the proper storage and preserva- 
tion of his foodcrops. The lumberman must make known all the 
facts available regarding the silo, the granary, the hog house, the 
chicken house and the barn.—American Lumberman. 
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a given space. ‘This will improve his silage, and this better packing 
will do away with the time allowance for settling. a 
A very good idea is leaving off doors from silos until the mair 
fermentation is over. During the fermentation process, and before 
the lactic acid is formed, carbonic acid gas is developed, which, owing 
to its specific gravity settles to the bottom. The carbonic acid gas 
danger is the biggest objection to the construction of cheaper and 
more frost-proof pit silo. 
Corn makes first class silage even though cut early to avoid ; 
frost or late because of other work. The more matured it is the mors 
nutrients it contains, though water must be added to supply moistur 
and to cause it to pack better. Clover and alfalfa make good silag 
either alone or with succulent grains. Weeds will not make goc 
silage and should be picked out. To get good silage does not ec 
much more than to get low grade and poor quality, and the re 
from the best more than pays for the slight additional cost. 
A silo can be built out of 2 x 4-6 ft. anywhere, any time, c¢ 
by anybody, and any stock, sheep, swine and cattle will eat a 
twice as much straw with good silage and fatten up in short 
Boost silos, and every success with a silo means better and ch 
meat and more af it, more beef, more hides, better and cheaper 
and that alone, if not pride in the welfare of the community, is 
while to boost a silo. ‘ome 


lems in Their Own Communities—Have Mz 
Opportunities to Increase Business by Ass 
ing and Educating the Farmers Along Con 
cial Lines—Include the Farmer in Confer 


those towns and on those farms. It means, first, a continued loss of 
business; it means a continued depreciation in property values; it 
means a depreciation in farm land values, for the better the town 
higher the value there is to the land because of its proximity to th 
town; it means less deposits in the banks; it means that the bz 

will have less money to lend to the farmer and to the business ma 
it means that the boys are not going to stay in the towns; it mez 
that the boy is not going to stay on the farm unless the town aft 
some attraction, and how can it be an attractive town unless 1 
town affords some attraction, unless every man and woman do th 
best to build it a bigger and better town. It means economic ruin 
many of your best interests; it raises the cry, “What is to become 
of the town church?” It means increased problems for the coun 
and provinces in matters of handling our social and political pr 
lems in our great cities; it means concentration of business of ey 
kind in the great centres; it means the downfall of the small busin 
man and the branch bank; it means SOCIALISM! ae oe 


Where the Lumber Dealer Can Help 

What are we as retail lumber dealers going to do about 
problem? It is necessary in the first place to find out what you 
home town most needs. Have you ever given this matter a thoug’ 
Have you ever thought that first and foremost the primary neces 
that you as retail lumber dealers must inaugurate is team wor 
CO-OPERATION. .. .first among bankers, and business men, 
second by all of these and the farming community surrounding us 
There are altogether too many bankers and business men whi 
these towns, are disloyal to each other. There is a lack of confid 
and sincerity between them. It is the desire of the retail lum! 
dealer to get business and, in many instances, competition betw 
local dealers has established a rivalry that it has made them en 
instead of friends and co-workers. Thus we see that the great 
troyer of CO-OPERATION is this JEALOUSY between mere 
of the home town—in all lines, not only in the lumber trade. T 
start to cut prices in an endeavor to get ahead of the other fellow, 
the result is that while they are fighting among themselves, an outs’ 
distant house steps in and takes away the cream of the business. _ 
Again, there are many of our farmers, and some living in town: 
who have been educated to believe that the home merchant is a tt 
and a robber, and that the local banker is no less guilty of sha 
practices than the loan shark of our cities. . 3 


wonder, therefore, that the home merchant does not carry the stock 
in size and quality to meet the demand of some of our eommunities? 
ria : Why should he? a 

(he farmers send the money away. when they have the cash, 
and the home merchant is only of use and benefit when the crops 
fail and when the price is so low that they hold for a rise, and in the 
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meantime, the lumber dealers become the bankers insofar that they 
lend their materials without interest and often borrow the money from 
the banks to give this service. There is one thing sure—they can only 
buy and stock according to the business they can see in sight, and the 
larger the turnover their community will assist him to get, the better 
it will enable him to get prices down as low as possible, as it is a re- 
cognized fact that the small country lumber dealer’s overhead ex- 
penses are away lower than those of the long distance mail order 
houses. 
It is a well-known fact that many of the average towns in the 
est, to-day, have a less population, less business buildings, less mer- 
its and a less property valuation than they had six to ten years 
. I regret to make this statement, but facts are facts. If this 
ite of affairs continues in the next five to ten years, what kind of 
ywns will we have, and what opportunities will there be for the 
oung boys and girls to step into? The government to-day is handi- 
apped because of these conditions. What we want is every town in 
stern Canada to be in a healthy and prosperous condition, increas- 
ig in population and in bright business men in every branch of com- 
nercial life, men who will be capable of taking advantage of the de- 
nands and opportunities as they present themselves, as they surely 
in order that it will be necessary for us to look to other parts of 
world for men of strength to fill these vacancies. A province can 
y be as wealthy as its rural towns and municipalities; one big city 
ot balance it. Such a condition will cause that province to be 
-heavy. 

There is no doubt in my mind but that the retail dealers are 
ely to blame; if such be not the case, the point requires no further 
ment. The most important thing to improve your home com- 
hity is to remove the obstruction and build a bridge over the river 
that progress desired will be connected with. 


a. Lumber Dealers Must Be Broad Minded 


The lumber dealers must be broad-minded and anxious to take 
in anything that will help and better his community. He must be 
ng and anxious to sit at the round table with his opposition, and 
hat means he must have no enemies. The bigger a business he 
the more he ought to do for his home town. He must ever be 
ing for the opportunity to boost his home town movement; he 
ust help anybody and everything at any time that he has the oppor- 
lity. Every influence should be enlisted to join in this movement. 
the banker, the business men, the trade press and the country 
per of each town work together and encourage the farmer to join 
he movement, I am sure that there will be no difficulty. All that 
- farmer wants is satisfaction, and the required service and quality 
oods that will enable him to get what he wants with the money 
as to spend. He would sooner buy at home where he can see the 

Wis and see the people with whom he does business than order 
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_ When you read something in these columns about “service” does 
t generally appeal to you, or do you say to yourself that the editor is 
ork ing the “service” hobby overtime? Much as the “‘service” idea 
s been discussed here and elsewhere, probably only a small portion 
he trade have got its importance and its real elements properly 
ed in their minds. The smallest part of service is that of providing 
well-stocked yard and delivering the goods ordered. The greatest 
yart is the use of the personal element in such a manner as to create 
he customer’s mind a fondness for doing business with you. Per- 
nal favors may be one of the factors, but the less they appear in the 
b of favors and the more in the garb of something to which the 
omer is entitled the greater their drawing power will be. It is a 
cult matter to specify the elements of this business-drawing in so 
y words, but recently it was put forward strikingly by C. H. Ket- 
ge in the Mississippi Valley Lumberman, in the course of one ot 
inimitable talks to retailers. The best way in which we can tell our 
own feelings on the subject is to repeat his remarks. 
_ There is so essentially a practical side to “service” that, in develop- 
it, a retail lumber dealer should bear in. mind continually its value 
subject for use in advertising. There is not much sense in doing 
lot for your customers and at the same time running an advertise- 
ent in the local paper consisting of your name and address, followed 
the words “Lumber, Lath and Shingles.” If you are doing all you 
to help your customers to get the best value out of what you sell, 
; . a 7) , 
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~ voluntarily and without asking. 
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goods at sight and unseen. Ninety-nine times out of a hundred the 
picture looks far better than the actual goods. 


The Farmers Would Be Willing to. Help 


I am sure that there will be no group of men in that district who 
would be more willing and more anxious to build up the home town, 
than the farmers themselves. Why? Because it is to their interests. 

The farmer is having the hardest time of his life in not only keep- 
ing his own boys and girls on the farm with him, but also his hired 
help. They, too, are flocking to the big city. Bright, attractive towns, 
well run and increasing in business, population and activities, well 
lighted houses of amusement for pleasure and education, will over- 
come these troubles for the farmer, the banker, the lumber mer- 
chant, the doctor, the editor of the newspaper, the church, and the 
many other activities that go to make a town. Good roads and auto- 
mobiles are the connecting links between the farm and the small town. 
Where the time can be spent after the day’s work is done, ask your- 
self this question, “Do you know any man, woman or child in your 
home town, any business or professional or retired man, or any farmer 
or man in his employ that would not be willing to do what laid within 
their power to bring about such a result? I am certain that the ans- 
wer from all would be Yes. 


Back Up the Home Town If— 


You would sustain the price of farm lands, for who would go 
back to the farm if there was no town beside it? 

You would avoid the futile evils frowning out of child labor, 
slave traffic, strikes, poverty, and the high cost of living in our big 
cities. 

You would solve your moral, social, economic and political prob- 
lems. 

You desire to keep thousands of young girls and boys in the tight 
paths and permit them to grow up as independent and self-sustaining 
business men and women. ; 

You would save our cities from themselves and from their own 
increasing and now already unsolved problems. 

You really want to prevent further centralization of business, 
distribute wealth, and cure the nation of many of its ills. 

You want to give the boys and girls now at school the oppor- 
tunities they deserve and the chance that you would like, were you 
in their places. 

You would like to see this Western Canada gain the progress, 
build the homes and raise the next generation as it should be raised 
after this war is over—Then Back Up the Home Town. 

This, then, is the retail lumber dealer’s opportunity to serve his 
country and by so doing, build for himself a bigger, a better and a 
more profitable business, as well as being of constructive service to 
the community to which he belongs. 


Only a Small Portion of the Trade Realize Impor- 
tance of Service—Smallest Part is in Having Well 
Stocked Yard and Delivery of Goods—Some Strik- 
ing Thoughts About How to Render “ Service” 
Successfully to Make it an Increased Trade Getter 


you owe it to yourself and to prospective customers to talk about it in 
advertising, designed to impress the reader with the fact that a firm’s 

service” is something valuable to him. The accompanying advertise- 
ment is one of a series published in local newspapers by a progressive 
retail firm which has established a far-reaching reputation for giving 
good value in both goods and service. We intend to reproduce a few 
other examples of the same firm’s advertising in later issues. “John 
Doe,” of course, in the advertisement is a substitution for the real 
firm’s name, they being too modest to desire publicity of this nature. 


Farmers Appreciate Service 

In his article on “Service” C. H. Ketridge writes as follows: 

“A good share of my life has been spent on the farm and living in 
country towns, and I know how much the country folks appreciate a 
kindly personal service by a business man, and when you run across a 
lumber dealer who is getting the biggest share of the business in the 
town you may know that it is by reason of his being always willing 
and ready to do a personal service to anyone who needs it and do it 
vi *. [have known of several such men. 
They were not much on education or the knowledge of keeping books. 
Chey didn’t even know the cost of doing business. You couldn't tell 
them by their dress from one of the yard men, but, all the same. they 
drew men to them and held their trade in spite of all competition. It 
was not what we call “modern service” that they gave, but it was a 
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Silo’s Value is Increasingly Appreciated 


Recent estimate places the number of silos in use in the United 
States at 400,000, their capacity being given as about 31,000,000 tons, 
or an average of 78 tons per silo, these figures having been com- 
piled by the Bureau of Crop Estimates through reporters in the 
Bureau’s respective localities. The Bureau advises, however, that no 
census of silos has been undertaken and its compilation is, as 
stated, an estimate. According to these findings, about 6 per cent. 
of the farms of the United States are equipped with silos, the 
largest percentage in the dairy sections of the Nortn and East. 

Throughout the country the number of silos in use is increas- 
ing rapidly. What may be interpreted as in the nature of a census 
shows that Ohio had 11,380 silos in 1903, in 1914 13,068 and about 
19,632 in 1915, and last year 25,631.. Indiana is credited with hav- 
ing had 20,306 silos in March, 1915, and 25,631 in 1916.. What is 
offered as a “reasonable belief” is that silos are increasing in this 
country at the rate of 10 per cent. “or more” annually. 

The Bureau of Crop Estimates has published in its crop report, 
by authority of the Department of Agriculture, the following tenta- 
tive estimate of the number of silos and their capacities in important 


States: 
Average Total 
No. of capacity, capacity’ 
State silos tons tons 

New: Yorke0ivi\c 1.0 a eS D DUO 75 4,125,000 
Pennsylvania’ 3.54. .0 Liee none OOD 65 1,560,000 
Ohi0\ i 5.Gs5 eee eee at aD ODO 67 1,675,000 
Indiana ... 27,000 70 1,890,000 
Thinoise tcc Geen tee ae Oe ee eoL OGG 79 2,370,000 
Michigans eiater oc te eee O00 70 2,310,000 
Wisconsin 5 aR BA renee cD ONO OD 87 4,785,000 
Minnesota. 35.) 5. oo-baeiae en a LB 000 95 1,425,000 
Towa ek ae 16,000 105 1,680,000 
MISSOURI .to dae eee er 13,000 90 1,170,000 
Kansas ert) “hese ie bo ree OO 106 1,166,000 
Kentucky: os & cccms cubes ee Ll OOUD 80 800,000 
New England ... jamaican OOLOGO 67 1,345,000 
Allsothersck” dan eandte ee DOOD 77 4,325,000 


United States .. 404,000 78 31,526,000 
The figures offered are, of course, subject to later modification. 


Business 
service is all very well, and valuable as.far as it goes, but there is a 
service apart from business that is worth far more and brings more 
business than the other kind. It comes from a personal attachment to 


service of the heart, and the whole community shared in it. 


the dealer. It is made up of the little things in the human equation 
and the kindly touches of a personal interest. It is something that 
distinguishes a business man from what we call ‘a good mixer.’ Many 
are ‘good mixers’ in a certain way, but they lack that quality which 
causes men to give them the confidence of friendship and love them 
for their qualities of the heart. 

“T have in mind a good illustration of this in the person of an 
employe in one of the large retail yards in this locality. His position 
was the outside soliciting agent for the yard. I have met him several 
times. There was nothing in his personal appearance that was par- 
ticularly attractive or striking. In manner he was very quiet and 
unassuming, but when he talked in that soft, low voice of his I couldn’t 
help but feel the charm of his personality. The first time I met him 
was one day when I was on an exercise hike and he came along in his 
machine and stopped and asked me to take a ride with him. He knew 
who I ‘was, but he was a stranger to me. Afterwards I called at the 
office, and when he was there he was more to me than the manager 


John Doe Service Means Something - 


JOHN DOE SERVICE is the big word that the folks of this community and for miles around are appreciating more and more . 
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himself was, because I found he had a broader knowledge of men ane 
of selling lumber than the manager had. I never heard him say 

unkind word of anyone, nor a word that was a ‘knock’ at a competitor. 
A few weeks ago I was shocked to learn of his sudden death and buria 
at his former home in a little country town. — 


“A fellow-employe in the office met me on the street and told my 
this, and forthwith began to tell me of Joe’s ways of getting and hold 
ing the trade. Every carpenter and contractor knew him and was f 
friend, because of his kindly manner and ready disposition to do thet 
many little favors that were not particularly in the line of business. 
he knew of a poor workman who lived several miles from his job } 
would stop at his house and take him there in his machine. Sometim 
he would take the carpenter’s children along for a ride and bring th 
back. Lots of little favors he did the contractors, also, that he rea 
was not obliged to do. He never sold them a bill under any false 
tricky representation. As a consequence he controlled a large amot 
of non-competitive trade which came to the yard because of his p 
sonal influence and reputation among the contracting and worki 
men in the building business. The common people loved him, 
that is the most appropriate epitaph that can be placed over his ¢ 
He was not known in public life, nor was his name spoken of in 
papers, but he was the real head of the yard of which he was subordir 
ate employe. Such a man is not often recognized at the time for hi 
real worth to the business. He earns his salary many times over, bu 
he does not think of this, nor do his employers appreciate it to th 
extent of raising his salary. . ; 

“There are some country yards where the second man has more 
influence for the drawing of trade than the owner or manager has, anc 
this is by reason of their kindly ways and doing little kindly actions i 
a voluntary manner, which, in a way, they are not obliged to d 
Farmers drive to the yard because ‘Bill’ or ‘Jim’ is there, and 
know they will be waited on in a pleasant, agreeable way. He h 
the farmers’ wives out of the wagon and puts their things in a saf 
place while he puts the load in. He is the friend of everybody, eve: 
the fellows in the other yards, and would do them a favor, too, if i 
came to his hand. eee 

“In every yard or place of business there is some one individual 
who is the principal attraction to the people who trade there, whethe 
it be the manager, owner, or a subordinate employe, and it all come 
from the exercise of sympathetic understanding and willingness te 
oblige. As I’ve remarked before, this is a heart service, and is recog: 
nized by everybody, but, strange to say, not everyone is capable of 
giving it, because they are not temperamentally so inclined. It is not 
their nature to be unselfish. This, however, does not prevent t m 
giving what is known now as business service. Every merchant d 
this, in a more or less effective way. And it is in the further devel 
ment of this kind of service that lumbermen to-day are being edu- 
cated. But heart service and business service should be combined as 
much as possible. The latter may create business, but the former will 
draw it to the yard and hold it. , a 


The Public Abuse of Service : 


“Some few weeks ago I made mention of the tendency of the pu - 
lic to abuse the service rendered by the business men. Such service 
as free delivery, loaning and exchanging of goods, extending credits, 
and other things relating to service given to customers for the pur p 
of attracting and keeping their patronage. In giving this service 
must always reckon on the fact that it will be abused, because it 


every day. JOHN DOE SERVICE means more than mere barter. We do not and will not take your hard earned dollars and a 


simply give you mere merchandise in exchange. If that is all we were in business for, we would lock up and throw the keys 
away. Most any concern can give you mere merchandise in exchange for your money. That is not the JOHN DOE LUM- 
BER Co. aim and never will be. We go a great deal further than that. Our service is one that really serves, that gets down to “brass tacks 
service paves 
We explain to you the modern methods of buying. We study your building — 


with buyers of lumber and building material. Our 
plies. We show the ways in short cutting expenditures. 


needs, we assist you in giving you facts and figures in building estimates. f 
We give you first quality merchandise in accordance with your specifications. 
Bring your building problems to us. _ 
will be surprised. You will be delighted. It’s the modern way of modern progressive business by a bristling and modern progressive Lumber 


John Doe Lumber Company 


you don’t need. 
in its many advantages 365 days in the year. 


Company, 


the way for the scientific and economica! purchasing of sup- 


A and to eliminate what 
Our service really serves and you may share 
DOE SERVICE help you solve them. You. 


We explain how to purchase what you need 


Let JOHN 


human nature to take an undue advantage of what is offered without 
cost. Everybody won’t do this, but you can depend on a percentage 
of people who have this element of human nature developed in a larger 
degree than others. But this kind of heart service I have spoken of is 
rarely taken advantage of by anybody. One peculiarity of giving a 
Service is that at first it is regarded and appreciated as a favor, but 
after a time it gets to be an old story and a common thing to do. The 
public comes to regard it as a right which the business man is bound 
fO Give as a part of his business, and therefore it is not construed any 
onger in the light of a favor. One of our modern business maxims is 
customer is always right.’ Everybody who has to do with the 
ling of merchandise to the public knows that only a part of this 
ue, and the merchant who adopts it knows this to be a fact. In 
he only assumes the customer to be always right for the pur- 
of advertising his liberality in doing business. It is a pleasant 
for ‘soft-soaping’ the public. Like everything else of the kind, 
ver, the general pubilc has to pay for those who are not ‘always 
Not long ago I was in one of our local department stores, and I 
the manager if he had ever estimated how much the abuse of 
ice cost him in a year’s business. His reply was that it cost on 
verage $9,000 per annum, and it was figured in as one of the items 
cost of doing business, which, of course, meant that the patrons 
store had to pay for it. In some of the large stores in Chicago 
ns over $100,000 a year, and it was increasing at such a rate that 
; have been taken to modify the false assumption that the cus- 
is always right in making a lying statement to the store. 

have sometimes wondered how the privilege of taking home 
r and returning it would work with the lumber dealer. Some of 
know how it is when you loan lumber for holiday celebrations, 
ing floors for the boys at picnics, and for other similar uses, and 
- is a shortage when returned, but the boys will swear it 
1 that was brought out. You know, again, the claims for short- 
bills you have delivered, when you are positive you checked 
‘the right amount when it went from the yard. How often is the 
er right in these cases? How often is he right when he claims 
ust have made a mistake in weighing his coal, or that he is sure 
paid you some on account which you have not credited him for? 


_Handling Hardwood Flooring at the Yard 

; ; (Specially Contributed) 

Last year a washing machine salesman dropped in one morning 
id he’d like a little information about the neighborhood. He 
to know who lived at the various farms along the road, 
they had children and a lot of other things which I couldn’t 
s any of his business. However, he was a very decent fellow 
I wanted to see a couple of men that morning I rode over with 
Burns’ place. Burns was away so I listened to him while he 
fo Mrs. B. ) 

e told her about woman’s place in the home as a co-worker in- 
f a drudge—home equipment was as necessary as implements 
outside work. He worked in references about the children 
pe he had picked up from me on our way out. Before we left 
Meher order. _ 

When I got back I had been doing some thinking as to why a 
xer should be able to come in and pick up orders when I knew 
one in the district, what their homes were like and what they 
to make them comfortable. I knew I couldn’t sell everyone a 


“oom, suitable for three single beds. 
imbermen’s Association, Winnipeg, Man. 
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house bill, but surely there was some specialty in the lumber line 
that would appeal as strongly to the women as washing machines. 
Fortunately, that morning a price list on hardwood flooring had come 
in from one of the supply houses and here was something that fitted 
in exactly with what I had been thinking of. There wasn’t a home 
in the district with hardwood floors—I knew because I had sold prac- 
tically every house bill—so—here was my chance. 

First of all I read up a description of the flooring ana found that 
there is thin flooring three-eighths of an inch thick to cover old floors. 
That this is all tongued and grooved, both on sides and on the ends 
so that it can be laid by anyone handy with a hammer ana saw. Then 
from the wholesale list I had just received, | worked out a retail price 
that I could use with the customer. And finally I planned a little 
campaign of my own along similar lines to what I had learned from 
my washing machine friend. : 

Next day I dropped over to Burns’ again and iuckily found 
Mrs. Burns sweeping. I sympathized with her on the hard work, and 
suggested how much easier it would be to run over the whole house 
with a hair broom if she had smooth maple floors. Carpets anyway 
were not sanitary, because no matter how hard she swept there was 
always dirt retained, as shown by the amount she got out of them at 
housecleaning time. These carpets were frayed and worn, so why 
not put down that thin flooring which is now made to cover old floors? 
Of course, the expense loomed large in her opinion until I measured 
up the room and showed her the best maple would not cost as much 
as a new carpet. To make a long story short, the Burns decided on a 
new floor for the dining room. The order was not large, but it was 
a start. 

McGregors were the next people I tackled, and when Mrs. Mc- 
Gregor learned that Mrs. Burns was going to have maple floors she 
wanted exactly the same kind. Most people don’t like to be outdone. 
by their neighbors, and the people in my district are no different from 
others. I have found that every floor I put in is seen by someone 
else and it is not long before they, too, are ready to refloor their own 
home. 

Another thing I have found is that if I get in maple floors in one 
room, it is not long before the same kind is wanted for the kitchen 
or other rooms. Talking of kitchens, that is sometimes the first room 
I go after them on, for the kitchen is the work room, and is one of the 
hardest rooms to keep clean. Water and grease spots soon show up 
badly on a softwood floor, but they don’t sink in on maple. 

Besides the old houses, on every new house bill I get hold of I 
suggest and recommend hardwood floors. People appreciate being 
shown how they can save money, and they certainly can for hardwood 
floors may cost them a little more than softwood, but look what they 
save on their carpet bill. The softwood flooring and carpet will cost 
them double the original price of the hardwood floors. 

Of course, I don’t carry maple flooring in the yard. But whenever 
I sell a house bill I place my order for the flooring with the supply 
house for delivery at about the time the house willbe ready for it. 
It arrives on time and I don’t even have to handle it through the yard. 
That, of course, means no carrying or handling expense—the differ- 
ence between my wholesale and my retail prices is practically all profit. 

I am certainly satisfied with the start I made last year, and now 
that the winter is coming on I am going to get a lot of feilows to start 
fixing up their houses, laying maple floors in their spare time. And 
believe me, next spring there won’t be a house bill I sell that won’t 
call for hardwood floors. ; 


FD LOOM 
12:0 '/4 ‘Oo 


| 
BLD LOOK 
FOO LIB a 
/ 
<L CLO5 


TARLIOL 


CROWD | (L00C FLAN SECOND - [1000 :. FLAA 


: and very practical design specially suitable for the country where space is not restricted. The living room is of excellent size and opens on to an 
viting veranda. Outside entrance leads to cellar. On the second storey in addition to the commodious bedrooms, a special feature is the large 
There is an alternative plan, showing this floor divided into four bedrooms. Drawn by the Western Retail 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 


In this issue of the Western Lumberman we publish a detailed 
estimate of the 1917 crop, which is estimated to value more than 
$650,000,000. Just what this will mean to the lumbering industry 
of Western, Canada, and what the present conditions are, are well 
described by Mr. H. S. Galbraith, of Winnipeg, in an interesting in- 
terview with the Retail Editor of the Western Lumberman, when he 
made the following statements: 

“I may say it has been very difficult up to the present time, since 
the beginning of the year, to get lumber shipments forwarded with 
the rapidity which consumers expected. The wholesalers have found 
it exceedingly difficult this year to place orders for prompt shipment, 
and the mills have found it exceedingly difficult to get shipments out 
within anything like the time the material was required. 

“All year the mills have experienced great trouble in getting 
men, not only for mills, but for logging oper ations. ‘The cost of the 
logger’s scale of living has not advanced in proportion with the high 
cost of living elsewhere. A bushman still boards at the cook house at 
one dollar per day, and his scale of wages has increased to such -an 
extent that he need only work about one-third of the month to have 
the same amount of money as a year or two ago he would require 
to work a month to earn. This prosperity seemed to have a tendency 
to make them dissatisfied with work, and to such an extent that, as 
one logging proprietor told me this summer, he required to have 
three complete gangs to operate at all, one in the bush working, one on 
the boats going down to the cities, and another one on the boats going 
up to take the place of the working gang. It is expected that prohibi- 
tion, which comes into effect to-day, will alter these conditions, and 
make it easier to keep men at work. 

“Our old friend, the car shortage, has also been existing ‘at vari- 
ous times amongst the millmen. So much railway stock was required 
to take care of the ocean steamers discharging cargo at the Pacific 
Coast ports that for days and weeks at a time the mills were blocked 
with lumber which they could not move. 

“At present there is very little demand for lumber from the yards 
in the Middle West. Farmers, taking advantage of the good threshing 
weather the past month, have been busy hary esting their grain, and 
have not been taking out very much lumber from the various prairie 
yards. The crop in Saskatchewan and Manitoba, and in fact in all 
the Western provinces, while it will amount to more value from a 
monetary point of view than the bumper crop of 1915, is not so good 
from the point of view of selling lumber, as not many portable gran- 
aries and grain bins are required. 

The retail yards are fairly well stocked, and as the sales have 
not been heavy up to the present time they are not ordering forward 
from the mills in anything like the volume they were earlier in the 
season. At the same time, a large quantity of railroad and other 
timber business is being placed w ith the Coast mills for shipment to 
the Eastern provinces. This, together with the large amount of ship- 
building timbers required, are keeping the mills running full time, and 
there is also a good demand for upper grades, such as flooring, ceiling 
finish in fir for shipment to Ontario and Quebec. 

“With the ever increasing cost of supplies as well as the increased 
lumber cost, I cannot see any condition that could well operate to 
reduce lumber prices. | look for'a big demand at all the prairie points 
this coming year. The farmers are in a prosperous condition, and 
they have not spent much money on buildings the past few years. 
Even the city trade of Winnipeg, and the interior cities, I think, will 
show a-tendency to a marked increase. Houses are very hard to get, 
even at increased rentals, and there is no question in my mind that the 
spring of 1918 will see marked increase in building operations in the 
cities. This will create a demand for lumber that w ill tax the resources 
of the different sources of supply to take care of.” 


News Briefs of the Prairie Lumber Trade 


The Crown Lumber Co., Ltd., at Consort, Alta., recently suffered 
from a fire loss. 

Mr. Thos. Baine, Regina, Sask., 
ness at Regina, Sask. 

Plaxin Bros. have succeeded Plaxin & Veregin at Buchanan, Sask. 
The firm conducts a hardware and Jumber business. 


The Beaver Lumber Company at Macklin, Sask., 


has started a woodworking busi- 


has commenced 
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operations for the erection of more spacious and modern office bu 
ings on the site of their former offices. q 
The Wappling Lumber Company, Limited, has been incorporat 
with head office at Edmonton, Alta. Capital stock $20,000. : 
The Central Butte Lumber Company, at Central Butte, Sask., 
sold their yard to the Rogers Lumber Company, Limited. = 


The Empire Lumber Co., Ltd., is opening a branch yard at Pr 
Sask. The head office of this company is at Winnipeg. | a * 
The Crown Lumber Co., Ltd., is opening a new yard at | ig 
River, Alta. The head office ‘of the company is at Calgary, Alta, 
The partnership of Brodiak & Komchenko has been regists ie 


Arborg, Man., where the new firm will conduct a saw and erie 
business. 


The Western Lumberman is informed that Mr. Sam Battier 
Morse, Sask., has left that town for Pambrun, Sask., where he y 
take charge of the lumber yard of the Rogers Lumber Company. 


Mr. J. S. Higginbottom, of Red Lake, Minnesota, Minn., arriv 
some days ago in Rocanville, Sask., where he has taken up his ne 
duties as manager of the Imperial Elevator & Lumber Company 

Mr. W. Gillespie, who has had charge of the Imperial El vato 
& Lumber Company’s yard at Rocanville, Sask., has been transfer = 


to Tessier, Sask., to take charge of the company’s yard at that poir 

Mr. W. H. Caeulage! of Calgary, Alta., was a recent visitor t¢ 
Winnipeg. Mr. Cushing is president of the Cushing Lumber Ce 
Ltd., of Calgary, one of the largest lumber concerns in - the Wes st 
He was accompanied by Mrs. Cushing. 
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Before the war Canada was at the beginning of a business de 
pression. ‘Today the country is prosperous. Bank deposits in 191¢ 
totalled $993,413,000. Last year they were $1,303,215,000, and eve! 
industry flourished. Those who fear that the war will cause a bus 


ness stagnation should study the effects of the war in other countries 


The building permits for Winnipeg for September amounted tc 
$94,800, the total for the nine months of the present year being val 
at $2,083,850. The number of permits for the month numbered. 1 
and for the year to date, 1,042. The value of the building permits fc 
the nine months of last year was $2,195,300. Alterations to the Mani 
toba Gypsum Company’s building cost $8,000. Most of our readers 
know this progressive firm. Additional space has been beter owi ng 
to increased business in the prairies. we 


A most interesting and informative estimate of forest conditions 
has been furnished by the Dominion Forestry Branch at the request o 
the Canadian Forestry Journal. It deals with the results of examina- 
tions by Forestry Branch reconnaissance parties of about 100,06 X 
square miles north of the prairies in Manitoba, Saskatchewan 4 
Alberta. On this area, which is accepted as typical. of the bulk re) 
the tree-covered lands (the complete survey of which will be com 
pleted in about two years). ; os, ee 
About 6 per cent. is grassland or prairie. = 
About 3 per cent. is water. anf 
About 23 per cent. is muskeg or slough. nee 
About 55 per cent. is covered with more or less good repress tion 
verging in size from seedlings to trees 8 inches in diameter, B.H. This 
includes also recent burns where the reproduction may as yet be v 
poor or altogether lacking. > 
About 15 per cent. of the area is covered with timber of merchant 
able size, 8 inches or more. 
This estimate is at once a tragic testimony to past neglect 
a reminder that only by resolute conservation policies beginning with 
exclusion of fire and on through replanting to a scientific plan of 
utilizing mature timber will the ‘timber resources of the prairies est re 
equal to the requirements of future population. If, as claimed, the 
future of Canada depends upon heavy immigration, the hope of im- 
migration depends not upon bare land merely, not upon wider m ar- 
kets merely, but upon holding down the costs of production in which 
the cost of lumber and fuel, fence posts and other wood supplies bear 
such a substantial part. As the cost of wooden pit props affects the 
price of coal or the cost of barrels affects the selling price of fish, 
so the thousand-and-one products of the forest that enter into 
modern farming plant will retard or send up the production cost of 
wheat and livestock according as the storehouse of the provinciz 
forests is in a flourishing condition. 
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- . WESTERN 


The croakers have spoken, and again have been proved poor pro- 
phets. We have heard all through June and July that blue ruin await- 
ed Western Canada, owing to a crop failure. At one time things did, 
indeed, look somewhat serious, but nature always compensates early 
‘losses, and we are able to present in this issue of the Western Lumber- 
“man an authoritative crop report as contained in a recent issue of the 
Manitoba Free Press. 

Their estimate of the 1917 crop is as follows: 

Wheat, 214,250,528 bushels; oats, 187,028,065; barley, 
flax, 6,611,463 bushels. 

-* This estimate is based on an inspection, embracing parts of the 
‘three provinces, made by The Commercial editor (which inspection 
included many thousand miles by train, and over 1,500 miles by motor), 
‘and the accompanying reports of over 200 local correspondents. 

The yield of wheat is placed at 15 bushels for Manitoba, 14 for 
Saskatchewan, and 25 for Alberta. Oats at 25, barley at 20, and flax at 
9 for the three provinces. The value of the crop is placed at, roughly, 
~$644,325,955, as against $502,000,000 for the famous crop of 1915; 


38,781,060 ; 


: OCTOBER’S SMILE IN WESTERN CANADA 


EE= 


Ti el 
p 3 i 


Z 


Excellent cartoon by the Manitoba Free Press, showing the nightmare of the 
-_croaker in June and July, with reference to the year’s crop, and the same 
__— croaker in October. This year’s crop will pass the $650,000,000 mark. 


- $225,000,000 for the crop of 1913, the year prior to the war; and $136,- 
000,000 for the crop of 1910. 

The values are based on $2.21 for wheat, 60c for oats, $1.00 for 
“barley, and $3.00 for flax. While there may be some doubt as to the 
' prices for the coarse grains being maintained, they are hardly likely, 
in view of the short crop, to fall much below these figures. The allow- 
ance of 25c for freight and variation in grade should be ample, in 
view of the heavy percentage of No. 1 Northern that is already indi- 
cated by the separators. 

These figures deal only with wheat, oats and barley; the farmers 
have still to count on the returns from cattle, hogs, hay and potato 
¢rop, not to mention butter, cheese and poultry; so that, in spite of 
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West’s 1917 Crop Will Produce $650,000,000 


Beats Record Crop of 1915 by $150,000,000—This Year’s Crop Comprises 214,250,528 Bushels of 
Wheat, 187,028,065 Oats, 38,781,060 Barley, 6,611,463 Flax—Will Mean Big Impetus 
to Lumber Industry in the West—The Dealer’s Opportunity 


the gloomy outlook at the end of June and the early part of July, the 
October prospect is a distinctly cheerful one. 


Food for the Allies 

The best feature of the wheat outlook is that there will be a 
good amount for export to the allies; not so much as could have been 
wished, but, nevertheless, what will be a very substantial assistance. 
The Free Press feels that the wheat estimate is conservative, and will 
not be surprised if the final out-turns show a substantial increase. 
People who have seen only the southern and southwestern areas, 
which suffered so much from drouth, will probably consider the esti- 
mate too low. The object of the personal inspection was for one per- 
son to see something of the varied conditions of each province, with a 
view to an impartial estimate of the whole. 

In the south and centre of Manitoba and Saskatchewan, the crops 
were patchy to a degree—30 bushel crops beside 8 and 10 bushel fields ; 
while in the north the reverse was the case, and the uniform high qual- 
ity of field after field was quite unique. Again, the acreages in the 
north have been increased much more rapidly than is generally realized. 

It was hoped, after the census of 1916, that really reliable data as to 
acreages would be at hand, but the outcome has hardly been so satis- 
factory as was anticipated. The Free Press, with the singie exception 
of the wheat acreage of Alberta, has adhered to the provincial figures 
as being more in accord with personal observations. Wheat figures 
are based on an acreage of 2,853,362 for Manitoba, 7,862,507 for Sas- 
katchewan, and 2,415,000 for Alberta, or a total of 13,130,869 for the 
three provinces. It would have been more satisfactory had it been 
possible to eliminate the acreage plowed down or cut only for feed, 
but as this was impossible the average of yield had to be made low 
to allow for these losses. 

Coarse Grains 

From the standpoint of feed supply the coarse grains are a very 
keen disappointment. Never in an experience of fourteen years of 
crop inspection has the writer seen such a poor stand of oats and bar- 
ley, over such large areas. In some districts, of course, the stands of 
both grains are above the ordinary, but these are not sufficient to at 
all offset the areas plowed down after a scattered crop was mowed 
for feed. While the monetary value of what remains is high, the ab- 
sence of an abundance of coarse grains for feed is a serious matter. 
The seeded area to oats in Manitoba was 2,230,000; in Saskatchewan, 
3,881,000; in Alberta, 1,750,000. The chief cause of the short crop 
seems to have been the frost of the 21st of June, and the almost total 
absence of rain after that frost. 


Production by Provinces 


Such a crop will place the West on a rock foundation financially, 
and already the signs that are appearing on the horizon point to a 
big development taking place in all lines of commerce in the four 
Western provinces. 

The lumber trade is already receiving its first share of this record 
crop. The farmers in every province are erecting new granaries, silos, 
houses and other farm buildings. The lumber dealers are stocking up 
in anticipation of a big rush of orders this and next month, which will 
keep the mills at the coast and in the mountains working to capacity. 
Now, therefore, is the time for every lumber dealer to secure all the 
new business he can in his territory by an aggressive and intelligent 
advertising campaign, and by visiting his farm clients armed with 
the latest designs of and data on farm buildings. The sources for 
securing this information cheaply are so numerous that no lumber 
dealer can be excused if he does not have the best sales he has ever 
experienced at the yard, this fall. Use all the levers at your disposal 
to get new business and you will be amply rewarded. 


Higher wages than ever before are now being offered by the 
prairie lumber companies for men to go into the bush for the winter, 
but they admit that they will have to work short handed, owing to 
sO many men having gone on active service. It is estimated that at 
least 15,000 men will be needed this and next month to work in the 
bush in Manitoba and Saskatchewan, but it is impossible to get any- 
thing like this number, even with the high wages of from $50 to $60 
a month with board and lodging, which are being offered. Expert 
bushmen are being offered record high wages. 


The Northern Lumber Company’s sawmill at Willow River is 
cutting about 35,000 feet of lumber daily, most of the output being 
shipped to the prairies. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs 


During the past thirty days prairie orders for yard stock have not 
increased materially. This has served to confirm the impression that 
yard holdings are about sufficient to meet the after-harvest building 
needs. With lumber at present prices the buyers prefer to risk a 
shortage rather than carry over any considerable quantity. Most of 
the Coast mills are fairly well caught up on old cutting orders and 
could handle more business in the way of commons. ‘Timber orders 
are very brisk, the demand coming from the Maritime Provinces, On- 
tario, the prairies, and the Coast shipbuilding firms. The yard stocks 
being carried are away below normal, and as the mills are still oper- 
ating only five days a week, it is expected the end of the year stock- 
taking will disclose a very favorable situation. The enormous returns 
from ‘this year’s crop assure an ultimate heavy demand for building 
material, and our manufacturers will look to the future with every 
confidence while planning to be in shape to benefit when the rush 
sets in. What prices will rule on spring deliveries it is impossible to 
forecast, but it is safe betting they will not recede from the present 
level. Ata meeting of the Coast lumber Association held a couple of 
weeks ago timbers > were advanced another dollar, to $21 base; other 
increases were strongly advocated, but action thereon was postponed. 
Buyers whose stocks are really low will probably save money by 
ordering now. 

Interior mills report'a light volume of new business during the 
month, but numerous inquiries for after-harvest deliveries of lumber 
suitable for granaries, silos and sheds. If winter does not set in too 

early on the. prairies the mills expect to clean up most of the rough 
stock now in the yards. 

Actual shingle sales have not shown as much increase this month 
as was anticipated; however, the last week shows considerable more 
buying, and quite an increase in enquiry. This, togetner with the 
fact that shipments may be delayed as soon as crops begin to move 
freely, should cause the dealers to order their fall requirements soon. 
Manufacturers realize that the bottom has been reached in the shingle 
market, as selling price and cost of production are very close together. 
Most firms feel that there is no profit in XXX at present, and. prices 
are sure to advance shortly. Logs and bolts are very high and hard 
to obtain. The following are the prevailing f.o.b. mill prices to the 
trade: XXX, $2.50; XXXXX, $3.50; Eurekas, $3.90; and Perfections, 
$4.25. 


Conditions in the logging end of the industry have undergone 
little change since last month. The supply has been little in excess 
of the demand, notwithstanding the opening of a few new camps. The 
scale of timber for last month in Vancouver district was 96,352,000 
feet, of which 84,000,000 feet were logs, as compared with 81,000,000 
feet in August of fost year, of which 72,000,000 feet were logs. The 
September scale will also be large, following which there is bound 
to bea marked falling off as a result of shorter days and bad weather 
conditions. The supply of long logs for ship timbers has been inade- 
quate, the result being that the Imperial Munitions Board has had to 
arrange for the opening of a camp which will cut that class of ma- 
terial “only. 

Men are still scarce, wages at top notch, provisions ‘and supplies 
higher in many cases, and wire rope more difficult to get than ever. 
Many of the operators feel that prices should move up a little; others 
incline to the view that another thirty days will see some of the mills 
closing for repairs, and therefore a lessening demand. The matter 
will be threshed out at a meeting of loggers ‘and millmen, to be held 
to-night. Present prices are: Fir, graded, $10, $13, $16; good camp 
run, $12.50; shingle cedar, $14 to $15; lumber cedar, $16 £ons17.50; 
hemlock, $9 to $10:50; spruce, $20 to $30; shingle bolts, $8.50 to $10. 


Commencing October Ist all timber cut on Dominion lands, 
chargeable to Crown dues, will be scaled by an employee of the de- 
partment. As a severe penalty is provided for in cases where such 
timber is sawn without first being so measured, licensees of timber 
berths and contractors are being notified as to the change. Hitherto 
such timber has been scaled by the employees of the various operators. 
Also under the system a fee of five cents a thousand for saw logs, 
five cents a cord for shingle bolts, and five cents for every 200 lineal 
feet of pilings and poles, will be charged. 
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Personal Items of British Columbia 


Mr. E. S. Home, manager of the Canadian Pacific Railway Con 
pany sawmill at Bull River, in the interior, called on Vancouye 
friends early in September, when he visited Coast points on a bri 
vacation trip. . 

Mr. James P. (“Jimmie”) Austin, of the staff of the Reynol 
Timber, Shipping & Insurance Agency, Ltd., Vancouver and 
Moody, left on September 14th for Indianapolis, Ind., on a pleas 
mission,of which more will be heard anon. 


Mr. John W. Coburn, president of the New Ladysmith Lumbs 
Co., Ltd., Nanaimo, forwarded a cheque to the Nanaimo Fire De 
ment in recognition of the effective aid rendered by the brigade wl 
the company’s No. 2 sawmill was endangered by a bad bush fire lat 
in August. aa 

Mr. C. Burgess, secretary-treasurer of the Baker Lumber ; 
Ltd., Waldo, called on a few of his many Vancouver friends | early 
in September. With Mrs. Burgess he. was enjoying a holiday t ip, 
his plans covering a visit to Seattle, Tacoma and Portland, and cae 
via Spokane and Nelson. 


Mr. E. S. H. Winn, of Victoria, chairman of the Workmen’s 
Compensation Board of British Columbia, ‘spent September 9 in Vai n- 
couver on his way back to the Capital after a week-end motor trip 
to points of interest in Washington State. He was ace » 
Mrs. Winn and a party of friends. 


Mr. J. O. Cameron, president of the Cameron Lumber co, id, i 
Victoria, is now a vice-president of the Association of Pacific 
Port Authorities. The honor was conferred at the recent annual con- 
vention of the Association, held at Portland, at which ac Cameron 
gave an address on wooden shipbuilding. 


Mr. Joseph S. Reid, secretary and treasurer of Clark Bros. Co 
manufacturers of sawmill machinery, Olean, New York, Let 
couple of days in Vancouver about mid- -August. He was shown th 
scenic beauties of Stanley Park, the Capilano Canyon and other charm- 
ing resorts, his guide being Mr. Robert Hamilton, ia company’s 
B. C. representative. 


Mr. E. C. Knight, managing dinectar of the Vario ‘Lumber 
Co., Ltd., Vancouver, represented the B. C. millmen at the oun 
the West Coast Lumbermen’s Association at Seattle on August 31 
Mr. Knight reviewed local conditions and pointed out that our Coas 
millmen were making an earnest effort to prevent ovel prota by 
limiting their cut to five days per week. - 


Mr. A. C. Sullivan, head of the general sales department of the 
Smith & Watson Iron Works, Portland, paid a visit to British Col. 
umbia plants last month. The firm’s logging engines and equipme < 
are popular with the operators in Oregon and Washington and it is 
likely the B. C. industry will in the near future be afforded an oppor- 
tunity to secure these lines in Vancouver. “a 


Mr. Robert Dollar, the veteran shipowner, and Mrs. Dollar, 
turned from the Orient on August 20th. At Shanghai they visit 
their son, Mr. Melville Dollar, who is in charge of the Eastern pee j 
of the Dollar Company. After spending a couple of days in Vancouver 
Mr. and Mrs. Dollar proceeded to San Francisco to visit their son, 
Mr. Harold Dollar, manager of the Canadian Robert Dollar Steamshi ip 
Company. a 

Brigadier-General A. D. McRae, whose recent decoration by » 
George was noted in last month’s issue, arrived in Vancouver on 
furlough September 18, a large party of friends extending a heart 
welcome at the C. P. R. station. General McRae is quartermaster- 
general of the Canadian forces and almost since the beginning of the 
war has been directing the transport of food and supplies to the troops 
in France, in addition to other arduous duties. 7 


Mr. Hale Hetherington, lumber department manager of the Rej 
nolds Timber, Shipping & Insurance Agency, Ltd., Vancouver and 
Port Moody, is back from a trip to prairie business centres, his itiner- 
ary including Calgary, Medicine Hat, Moose Jaw, Regina, Edmonton, 
and other points. Mr. Hetherington found the harvest in full swing 
everywhere, and both farmers and business men in jubilant mood as_ 
a result of the heavy yield and the certainty that the crop at war prices — 
will be worth many more millions than last year. What this will | 
mean to the lumber industry, says Mr. Hetherington, is very pleasant 
to contemplate. 
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BELTING» 


BELTING PACKING 


Conveyor ie \4) “Redstone” Sheet 
Elevator "=" Cloth Insertion Sheet 
Transmission “Sun” Spiral 
HOSE 
Fire Hose - Discharge - Suction 
Steam - Qil - Air Drill 
Gasoline - Pneumatic Tool 


Gutta Percha & Rubber Limited 


526 Beatty Street, VANCOUVER, B.C. 
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“‘The purest treasure mortal times afford 
is spotless reputation..... cs 


—Shakespeare. 
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OODS manufactured by THE CANADA METAL CO., 

Limited, have proved their value by capturing a good 

portion of the world’s Babbitt Metal Trade, and continue not 
only to hold it but to increase it. 


We Have 


the reputation for manufacturing the best Babbitt Metals in the World. 


We Hold 


this reputation by manufacturing only Babbitt Metals that give excellent service. 


HARRIS HEAVY PRESSURE 


“The Babbitt Metal Without a Fault’’ 


Is matchless for general machinery bearings. 
Will not crack or squeeze out. 

Will run cool at any speed. 

Is copper coated and copper hardened. 

Is in fact an ideal Babbitt Metal. 


We have everything in Metals and are the largest exclusive Metal Dealers in the 
Dominion of Canada. We have pleased the most discriminating of our patrons, and 
we are certain, therefore, that our products will give more than ordinary satisfaction to 
users of Babbitt Metals in any part of the world. 


Our reputation for quality and square dealing wins us new 
business everywhere. Order a box from our nearest factory. 


We manufacture 


SHEET LEAD 


Uniform in quality and thickness. Send us your specifications. 


The Canada Metal Co., Ltd., Toronto 


HAMILTON MONTREAL WINNIPEG VANCOUVER 
WESTERN FACTORY 


301 Chambers Street, WINNIPEG 


- Secretary R. A. Dailey, of the Pacific Coast Shippers’ Associa- 
ion, Seattle, spent part of his August vacation at the headquarters 
camp of the Comox Logging Co., Ltd., Vancouver Island. 

_ Mr. Geo. Moore, general manager of Merrill-Ring & Moore Com- 
yany’s newly established B. C. logging operations at ‘Thurlow Island, 
was in Vancouver on September 24 buying some equipment. Their 
amp, which is located on lot 16, four miles from Rock Bay, will be 
utting in fir logs about October Ist, some 60 men, four donkey en- 
es and high lead equipment being engaged. The timber will be 
to tidewater over a two-mile standard gauge logging railway 
pped with Pacific Car & Foundry Company trucks. 

Mr. Thos. M. Schmitz, president of the International Log, Bunk 
Equipment Company, Seattle, gave the Western Lumberman a 
nt call on September 21st, on his way back from a trip through 
h-eastern B.C. and the Mountain territory, where he picked up 
good business. Mr. Schmitz manufactures a car stake pocket 
h can be released from opposite side of the car, thus preventing 
ents while cars are being unloaded. A factory is being estab- 
d at Red Cliff, Alta., to handle the Canadian orders from mill 
eging companies. 

wager Herbert Timms, of the Timms-Phillips Lumber Co., 
turned early in September from a two weeks’ tour of the 
lumber centres, including Winnipeg, Regina, Moose Jaw, Fd- 
on and Calgary. The light buying orders placed with Coast mills 
July and August are to be attributed, according to Mr. Timms, to 
that prairie buyers had bought heavily in the forepart of the 
owing to the probability of freight increases later on. Now 
good harvest at war prices is assured the farmers will resume 
and thus create a renewal of the demand for lumber and 
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ems of Interest to the Trade 


Brief News of Mountain and Coast 


Vernon Lumber Company has acquired the retail yard oper- 
R. Carswell at Vernon. 
‘Huntting-Merritt Lumber Co., Ltd., Eburne, has joined the 
Coast Shippers’ Association. 
.. Tomkinson has erected a small sawmill at Deep Creek, E’nder- 
trict. The plant is equipped to turn out finish lumber. 
tle I. W. W. local No. 500, has called off the strike which 
| July 16 in the mills and camps of Washington and Oregon. 
he boiler house of the Vancouver Lumber Co., Ltd., south end 
naught Bridge, Vancouver, has been enlarged, at a cost of $3,000. 
es scaled in British Columbia for the first six months of 
otal 594,430,057 feet, an increase of 42 per cent. over the same 
1 of 1916. 
“oy : . . 
hree gangs of men are busy taking out ships’ knees on cut-over 
n the vicinity of Duncan, Vancouver Island. The rough blocks 
pped to Victoria shipyards. 
sawmill to specialize in the manufacture of masts and spars Is 
‘ablished near Portland, Ore. The capacity will be two masts 
welve cargo booms per day. 
Phe capacity of the government dock on Vancouver waterfront 
more than doubled by the erection of a second storage shed, 
1,000 feet long by 110 feet wide. 
e Western Forestry and Conservation Association will hold its 
‘annual session at Seattle, Wash., October 17. The programme 
ng prepared by Forester E. T. Allen. 
Yew dry kilns have been added to the plant of the B. C. Fir & 
edar Lumber Co., Ltd., False Creek, Vancouver, at a cost of about 
000, replacing kilns damaged by fire in July. : 

e Associated Beaver Board Companies, of Buffalo, N.Y., re- 
tly acquired 180 square miles of the best virgin timber in Northern 
ntario, forming part of the assets of the Abitibi Timber Co., Ltd. 


- Merrill & Ring, the well-known Washington lumbermen, are now 
ating in British Columbia. Geo. Moore opened up a camp last 

in the firm’s limits on Thurlow Island, opposite Rock Bay. 

L. Fraser’s new timber mill at Coal Creek, six miles from AI- 

i, Vancouver Island, will likely be ready to commence cutting 


i. 


& N. Railway. ; 

‘The schooner Coquitlam City, built at Port Coquitlam in 1912 in 
ction with a real estate scheme, has had an unfortunate career 
cargo carrier. The vessel is now being converted into a barge 
Seattle owners. 

imber scaled in the province during July totalled for all species 
73 ft. b.m.; revenue collected, including forest protection 


the end of the present month. The product will be shipped over’ 
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dues, $273,679.12 ; timber sales, estimated total value, $22,836.92 ; same 
period 1916, $18,811.01. 


The excellent series of photographs used to illustrate the extensive 
writeup of the British Columbia Mills, Timber & Trading Company 
operations in this issue were taken by Leonard Frank, timber photo- 
grapher, Winch Building, Vancouver. 


The Aleza Lake Mills, Ltd., recently started up a sawmill of 
30,000 feet daily capacity at Aleza Lake, in Prince George district. A. 
K. Shives, owner of the plant, returned recently from Winnipeg, where 
he closed a contract for the season’s cut. 


The Henry Gay & Company six machine shingle mill at Burrard 
Bay, about five miles east of Vancouver, changed owners September 
20th. The plant is now being operated by Mr. Pearson, of the Edison 
Shingle Co., Edison, Wash., and several associates. 


Portland Traffic Association has filed a complaint with the Inter- 
state Commerce Commission against the present freight rate of 47 
cents per 100 pounds on logging engines from Portland to Vancouver, 
B.C. Reparation for excessive freight paid is sought. 


The Banner Shingle Co., Ltd., Surrey municipality, recently in- 
stalled another pair of Letson & Burpee Company “Simplex” wooden 
frame machines equipped to manufacture 24-inch shingles. The firm’s 
U. S. customers are sending in heavy orders for this make. 


The Beaver Creek Lumber Company, with offices in the Pacific 
Building, Vancouver, have opened up a fir and cedar camp on Jervis 
Inlet, 60 men being employed. A similar camp has been established 
on Cortez Island by F. C. Perkins, who has a crew of 50 men at work. 


S. L. Romano, Vancouver, who owns about 25,000,000 feet of cedar 
near Port Mellon, Howe Sound, is now preparing to log the tract. He 
is building two miles of plank roadway through the timber and will 
transport the logs to tidewater by means of two five-ton motor trucks. 


The Kootenay Shingle Co., Ltd., Salmo, now rebuilding the mill 
which was destroyed by fire a couple of months ago, suffered another 
serious loss on Sunday, August 26, when a forest fire swept part of 
their cedar limits and destroyed the bulk of the season’s cut of bolts. 


Winnipeg directors of the Elk Lumber Co., Ltd., Fernie, visited 
the plant early in September to inspect the damage wrought in the 
firm’s limits by forest fires. Logging equipment of considerable value 
was destroyed and will have to be replaced if the company plans to 
operate the mill next year. 


A concrete ship 300 feet long, 46 feet beam and 24 feet depth of 
hold, with a gross tonnage of 5,000 tons, is under construction at 
Redlands, Colo. The owners are Comyn, Mackall & Co., well-known 
exporters of lumber. The cost of the concrete ship is estimated at 
$65 per ton as against $225 for steel. 


A number of Coast plants and at least two Mountain mills are 
effecting substantial savings by using auto tractors instead of horse- 
drawn trucks for the transfer of lumber from the sorting chains to the 
piling ground or car. One company-estimates that the change has cut 
operating costs about $7,000 the first year. 


Profits are necessary in the timber and shingle industry merely 
to cover ordinary operating risks. Some weeks ago the engine in 
the power house of the Vedder River Shingle Co., Ltd., was badly 
wrecked by the blowing out of the cylinder head, causing a week’s 
shutdown. The repair bill ran up to $900. 


Last season the Dominion Mills, Ltd., North Arm of the Fraser, 
manufactured a considerable number of “ready-cut” granaries for the 
prairies, but sales were light owing to the early setting in of cold 
weather and other causes. This fall a good demand has sprung up 
and the stock on hand is rapidly diminishing. 


The plant of Sidney Mills, Ltd., Sidney, Vancouver Island, was 
closed down September 15 to permit of some repairs being made. 
Manager Walton is taking advantage of the chance to rebuild the mill 
wharf and construct a breakwater for the protection of log booms dur- 
ing the rough weather season now at hand. ; 

The Wallace Shipyards, Ltd., North Vancouver, has let a con- 
tract for the erection of a large foundry plant on Industrial Island, 
Vancouver, to handle engine and other castings for steel and wooden 
ships under construction at its own and other yards. The site adjoins 
the big plant of the Vulcan Iron Works, Ltd. 

The Warren Timber Co., Ltd., Vancouver, is preparing to log 
a Dominion lumber berth of 640 acres in Port Moody district, which 
was recently purchased from Reciever Paxton, of the British Canadian 
Lumber Corporation, Ltd., for $60,000. The limit has a stand of ap- 
proximately 25,000,000 feet of excellent cedar and fir. 


Why lumbermen should get busy and advertise: The wooden 
shingle output of the American continent has decreased 20 per cent. 
since 1904. Fifty per cent. of all roofings manufactured represent sub- 
stitution. he increase in substitute roofings for 1904 to 1914 was 200 


per cent. or a displacement of 1,500,000,000 feet of lumber. The pre- 
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sent day cement output represents more than half the total lumber cut. 
Wall and plaster board have increased enormously since their intro- 
duction a few years ago. 

Twelve Grand Rapids dry kilns, each with a capacity of 10,000 
feet of lumber per day, will serve the new sawmill plant of the Whalen 
Pulp & Paper Co., Ltd., at Quatsino, which will have a capacity of 
300,000 feet of lumber per day. A ten machine shingle mill, now in 
course of construction, may call for several additional dry kilns next 
year. 

The Dominion Government will erect stores, buildings and a sup- 
ply warehouse on Granville Island, Vancouver, where a two-acre tract 
reserved by the Harbor Commissioners for the purpose will be utilized 
for the housing and care of machinery, equipment and supplies used 
by the public works and marine departments of the federal govern- 
ment. 

The United States Department of Agriculture, and probably the 
Dominion Government as well, will make an investigation into the 
suitability of fir tree sap for making sugar as a result of the discovery 
of deposits of natural fir sugar on trees in the Spense’s Bridge district 
of British Columbia, where it is being gathered by the Indians for do- 
mestic use. 

The new sawmill of the Giscome Lumber Co., Ltd., at Giscome, 
Prince George district, is now cutting about 75,000 feet of lumber 
daily, and will do better than this a couple of weeks hence. The 
company is erecting twelve or fifteen neat cottages for the married 
men in their employ, a large boarding house providing accommodation 
for the bachelors. 

George D. McKay, former provincial timber inspector for Van- 
couver district, is now operating cedar camps for Albert Cotton 
Shingle Mills Co., Vancouver, at Trail Island, Sechelt, Porpoise Bay, 
Roberts Creek, Gambier Island and Skoorumchuck. About 200 men 
and a large number of teams are employed, the timber being taken 
out in the form of shingle bolts. 

Machinery intended for the auxiliary schooner Mabel Stewart, 
under construction at North Vancouver shipyard No. 2, was dumped 
into Burrard Inlet on August 24th, when the scow carrying it was 
given a list by the outgoing tide. The cargo represented a value of 
about $30,000, but fortunately the water was not deep and the mach- 
inery was recovered a few days later by means of a huge derrick. 


The coasting steamer British Columbia, which sank at Hastings 
Mill dock, Vancouver, on August 24, had a deck load of lumber for 
the construction of the new plant of the North Coast Spruce Mills, 
Ltd., at Alice Arm. The lumber was salvaged and placed on a scow 
for the trip north, but President J. A. McKercher fears the delay in 
delivery may result in some of the millwrights and carpenters leaving 
the job. 


F. H. Barger, of Vancouver, has again opened up his Columbian 
Pulley plant, which, at the present time is working on large orders 
from the Nelson and Vancouver agents. He is having trouble securing 
the proper help, but is taking care of most of the business. coming his 
way, and by spring he expects to be in better shape than ever before 
to take care of the growing demand for his product. See advertisement 
elsewhere. 


Under date of September 19 Superintendent E. F. Duby, of the 
Prince Rupert: Lumber Company, Prince Rupert, writes the Western 
Lumberman as follows: “Work is progressing quite satisfactorily. 
We have the mill frame up, boilers and brick for same on ground; 
foundation work for boiler house well under way; are working on 
foundation for the manufacturing plant; and are now unloading a 
boat load of machinery for plant.” 


The Mayo Lumber Company, a Hindu concern, is erecting a new 
sawmill on the Cowichan Lake branch of the FE. & N. R. R., Vancouver 
Island. The bulk of the machinery now being installed came out of 
the Island Lumber Company plant at Duncan, the equipment being 
disposed of recently by auction. The Hindus who are backing the 
new mill project have acquired a considerable area of timber in the 
vicinity and talk of putting a tie mill on the property. 

The Towboat Owners’ Association of British Columbia, formed 
recently, will likely introduce uniformity in the matter of towing fees 
from up-coast mills and camps, and some increase in rates may be 
looked for. The officers of the Association are: President, C. A. 
Prowse, Vancouver; first vice-president, Geo. McGregor, Victoria; 
second vice-president, Emerson Gilley, New Westminster; directors, 
EK. J. Coyle, Vancouver, and P. A. Jones, New Westminster. : 

Driven to the step by the disturbed labor conditions since July, 
and the inclination now being shown by organized trades in the ship- 
yards to discriminate against the use of lumber cut by mills operating 
ten hours, many of the millmen and logging operators of the Pacific 
Northwest are seriously thinking of closing down entirely until the 
first of the new year or later. The workmen will probably be able to 
settle their differences long before that, but the long holiday may 
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will be launched about November 15th, following which the com 


teach them the true value of a regular pay-check and at the « 
time stiffen the lumber market. ae 

The dust collecting system recently installed at the Shull Lun 
& Shingle Company plant, North Arm of the Fraser, by 
Miller Co., Ltd., Vancouver, is giving perfect satisfactoin. The 
stallation comprised a double 110 in. fan and a single 40 in. The 
company has also been exeeuting contracts for interior mills, im 
ing the new plant of the Giscome Lumber Co., Ltd., Prince Ge 
district, where a new blower system has just been comple 
working like a charm. 


The Schaake Mfg. Co., Ltd., New Westminster, has taken 
lease of a site on Industrial Island at Vancouver, and will s 
ceed with the erection of a modern machine shop on the 
which has deep water frontage. The investment in mz 
buildings will be in the neighborhood of $75,000. Managing 
Henry Schaake has been in business in the Royal City about 
years, and the remoyal of his plant may be taken as a 
proof of the way Vancouver is attracting new industries. — 


The Whalen Pulp & Paper Co., Ltd., Vancouver, whicl 
lishing a mammoth industrial plant and new town at Port / 
the head of the southeast arm of Quatsino Sound, Vanco LV 
will build there a fleet of ships to carry its pulp, paper ar Te 
the markets of the world: The vessels will be of a sté 
almost identical with the 2,500 ton wooden schooner 
Victoria and North Vancouver for the Canada West 
Co., Ltd. At least half-a-dozen ships will be needed to s 
Quatsino, Swanson Bay and Mill Creek plants of the : com 


One of the results of the long tie-up of Washington m 
woodworking factories has been a serious reduction in 
boxes for the fruit growers of Yakima, Walla Walla an 
districts. The price was increased and the speciGpalisaaae 
to accept three-piece ends, sides and bottoms, but even th 
sions are not providing the “goods.” British Columbia 
were offered contracts which had to be turned down be 
city of the B. C. plants is being taxed to the utmost - : 
Government orders and at the same time supply the nm ceeds 
vincial trade. aad 


2 
Shipyard workers at Victoria on September Ist made 
for more money, the increases sought ranging from 50 cents 
for an eight- hour day. The firms operating the yards ¢ 
ter is one for the Imperial Munitions Board to decide, the 
built to their order. Unskilled workers in the ees 
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$5 and joiners $4. 50 a day, and double pay for all overt 
latter classes want an increase of 50 cents. So far a Z 
gone on strike, but further delay in granting their de m 
up the plants. ; 


Marine News of British Colun 


The new auxiliary schooner Janet Carruthers, wh 
couver lumber-laden on August 21 for Adelaide, N.S.W 
Honolulu on September 13 owing to engine trouble, 


The New Westminster Construction & Engineeri 
operating a shipyard on Poplar Island, New Wes 
has four ships under construction for the Imperial Maun 
Two of the vessels are well advanced. a 


has been purchased by San Francisco parties ag? $60,000. 
is rated at 991 tons, 174 ft. in length, 35 ft. beam and 214 
She was built in Boston in 1877 and looks goes for fe) 
years of service. 

The American steam schooner Phyllis was the first ve 
on a cargo of lumber at the new electrically operated exp 
the Canadian Robert Dollar Co., Ltd., Roche Point, Burrard 
schooner left the mill dock September 19 for Antofogasta with 
lion feet on board. 


Island, since the early sixties was put on board the schoone 
at the plant of the Pacific Alberni Lumber Co., Ltd., early this 
The vessel’s Bolinder engines did not arrive in time to be ir 
for the voyage to Australia and extra canvas was bent on to” 
for the loss of auxiliary power. 


The fifth auxiliary schooner built at Victoria by the Ca 7 
Genoa Mill Shipbuilders, Ltd., for the Canada West Coast Navi 
Company, is now being fitted ‘with masts and other gear, and it 
pected that the sixth and last vessel of the same type under co 


will be able to devote all its facilities to the construction of the 
wooden ships for which contracts haye been placed by the Im 
Munitions Board. : a, 


The Reynolds Timber, Shipping & Insurance Agency, Limited, is 
e of the newer concerns in Vancouver engaged in the manu- 
ring and wholesaling of forest products. This company has made 
. progress and has stepped into an important position as one of 
eading factors in the British Columbia lumber trade. As its name 
s, the company has other activities, such as timber land and 
ag departments, shipping department, as well as fire and marine 
> ce departments. It is a strong company financially, having 
en organized by prominent [astern Canadian capitalists. The presi- 
nt of the company is M. J. Haney, C.E., the well-known railroad 
itractor and banker, of Toronto. Although Mr. Haney’s home. is 
oronto he has many interests on the Pacific Coast, and is more 
ar with conditions here than many residents of the Coast. He 
ly interested in Pacific Coast timber and prominently identified 
the pulp and shipbuilding industries here. As a railroad con- 
Mr. Haney built the main line of the Canadian Pacific Rail- 
from Revelstoke to the Coast, also the Crow’s Nest Pass line. 
he manager of the Reynolds Timber, Shipping & Insurance 
y, Limited—F. W. Reynolds—is also from Eastern Canada. He 
i young man with wide business experience and has spent a large 
t of his career in the banking business. For more than a year 


studying their methods and posting himself on all ae ote 
lining to the industry in this part of the country. This also gave 
good opportunity to meet men connected with the direct opera- 
, and to choose from them men for the heads of departments in 
ganization of his company. The two young men at the head 
lumber and timber departments are, respectively, Hale H. Heth- 
sto and James F. Maloney, Jr., while Mr. A. E. Mackney, former 
entative at Winnipeg for the Victoria Lumber & Manufacturing 
3a is Mr. Hetherington’s assistant. 


for the latter half of 1918 will be considered early next year. 


WESTERN LUMBERMAN 55 


> 


Another Strong Firm in B.C. Lumber Industry 


Is Backed by Eastern Capitalists—Now Vigorously Operating One of Our Big 
. Capacity Mills—At Present Cutting Shipbuilding Material 


At Port Moody, which is located at the head of Burrard Inlet, 
fourteen miles from Vancouver, and which was originally the western 
terminus of the Canadian Pacific Railway, the company operates a 
large sawmill plant manufacturing fir lumber exclusively. At. this 
point, in addition to the mill superintendent, the operations are closely 
watched by Mr. James P. Austin (Jimmie ), formerly Coast representa- 
tive of the “American Lumberman,” as mill manager. The company’s 
plant there is complete in every detail, including sawmill, planing mill, 
dry kilns, and large storage and loading sheds. The mill has excel- 
lent shipping facilities either by rail or vessel and is especially equipped 
for cutting and loading timbers. At the present time the company 
is cutting a large amount of material for the Imperial Munitions 
Board for shipbuilding purposes. The variety of sizes and grades re- 
quired for this material, and the prompt and satisfactory manner in 
which this company has filled its orders for the government, are evi- 
dence of its facilities for manufacturing anything in the line of large 
timbers. The company is also proud of the work turned out by its 
planing mill and has at the present time a large and well-assorted stock 
in its dry sheds. 

For the provinces of Manitoba and Saskatchewan the company 
has, as their selling representative, with headquarters in Winnipeg, 
the S. C. M. Lumber Company, which concern is well known and 
respected by the trade in that territory. The man in charge of the 
sales of the last-named organization is Sandy McDonald, a “live wire” 
and @ man whose square dealing and business-like methods have won 
for him and his company a host. of friends among the dealers. 


Wire Rope Supply for B.C. Loggers 


By Geo. S. Pettapiece, Manager Geo. Gradock & Co., Ltd., Vancouver. 


The logging season of 1917 called for the use of more wire rope 
than any previous year. The supply was at no time equal to the de- 
mand, consequently thousands of feet of second-hand ropes were im- 
ported. Any piece of rope lying at abandoned mines and logging 
camps was picked up by second-hand dealers and sold to ioggers at 
a good profit—sometimes to both dealer and logger, but more-often 
the dealer. The logger has managed somehow to keep going, mostly 
by the careful using of his rope supply. 


During the summer the B. C. Loggers’ Association succeeded in 
getting the government at Ottawa to appoint a committee to pass on 
all wire rope orders for import from Great Britain. The Munitions 
Board in London were not satisfied with the orders received in Great 
Britain for 1917 delivery and consequently permission was withheld 
for the manufacturer of many orders for wire rope that were badly 
needed by B. C. loggers. Now the Vancouver committee will see to 
it that each logger or mine operator will get just enough rope to keep 
their plants in operation for the first six months of 1918; requirements 
Most of 
the wire rope users have already placed their import orders, and it is 
hoped that these ropes will be delivered in British Columbia by March, 
1918, at least. 

The British authorities will do all in their power to facilitate the 
export of these ropes. It is imperative that the armies and navies of 
the allies must first be supplied. Of course, there is no guarantee 
that all the rope orders for 1918 will be filled, but there is every reason 
to believe that the major portion of them will be made up and ship- 
ped more or less promptly. There will be delays to provide for, and 
it is up to the logger to take the best pos ssible care of the ropes in 
use. When the camps are shut down the ropes on the donkeys should 
be treated with a proper rope composition to protect them from the 
elements. 

The logger will have to depend almost entirely on new ropes for 
1918. All the available stocks of new and second-hand ropes have 
been used up during the season of 1917. Those who have not placed 
their orders already had better attend to it at once. 

Prices have advanced somewhat above this year’s import price, 
but the British ropes can still be bought at a reasonable figure in 
spite of the unusual war conditions. ‘The quality of the wire will be 
maintained by the oldest and more fortunate of the British wire rope 
manufacturers. The delivery of the ropes early in 1918 is the principal 
cause of anxiety among the dealers and consumers. There can be no 
certainty of supply, but at the present time it looks as though de- 
livery will be fairly satisfactory. 
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British Columbia Timber as an Investment 


World’s Supply of Timber is Rapidly Dwindling—Forest Belt of the Pacific Coast 
Contains World’s Famous Timber Giants Yielding Best and Clearest Timber 


By Ralph A. Logan, Timber Land Factor 


Before launching out on the subject of British Columbia’s timber 
resources and its attractiveness as an investment it is first imperative 
that we expel from our minds the mistaken idea, so often prevalent, 
that great forests such as those of the Pacific Coast have an inex- 
haustible supply of timber. Vo do this we have but to look back on 
the history of the lumber industry of the United States and note with 
what rapidity the great forests of the astern and Central States— 
which in their day caused lumbermen to imagine that their supply 
of timber was to all intents and purposes inexhaustible—yielded one 
by one to the woodman’s axe. Thus, looking back we find that in the 
year 1850 the Northeastern States, comprising New York and New 
England, supplied fifty-five per cent. of the total lumber production 
of the United States; in the year 1910 they supplied but a little over 
five per cent. The great pine forests of Michigan, Wisconsin and Min- 
nesota reached their maximum of thirty-five per cent. in 1880 and held 
it almost constant for the following ten years; in 1910 they furnished 
only a little over ten per cent., and instead of the pine it was the 
eastern hemlock and hardwoods left behind: ‘To-day the Southern 
States have without a doubt reached their maximum production, and 
over fifty per cent. of their total stand has been cut; in 1910 they sup- 
plied less than fifty per cent. of the total production of the United 
States. In the year 1907 the State of Washington became the fore- 
most lumber producer of the United States, thus introducing the last 
great forest of the North American continent (which is without ex- 
ception the greatest forest in the world, extending as it does from the 
southern boundary of California to the Behring Sea, and from the 
Pacific Ocean to the Rocky Mountains), as the leading lumber pro- 
ducing region of the world. Looking into the history of the lumber in- 


* Illustrations from photographs loaned by The Forest Branch, (Lands Dept.) Victoria, B.C. 


Western Red Cedar. British Columbia red cedar siding and shingles in the raw 


probably 400 years old. The side of the stem shown in the photograph is 
“clear” and will yield the highest grade of siding. The opposite side of the 
stems were open to the sun and the branches persisted, preventing the 
formation of wood free from knots. These portions will be manufactured 
into lower grades of lumber and shingles. 
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state. These trees are between 3 and 4 feet in diameter, 150 feet high, and i 


States one by one took their place as the leading lumber producer, 
and as such rapidly became depleted and are now replaced by agri- 
cultural lands, towns and cities, is it not reasonable to suppose that 
this great continental forest of the Pacific Slope of North America, in 
which British Columbia occupies the north central portion, will also 
in due time reach its maximum production and gradually become de- 
pleted? The supply of timber is rapidly decreasing throughout. the 
world and the demand increasing. Under such conditions the greatest 
forests of the world are not inexhaustible. 

The shrewd capitalist, who foresees the future demands on the 
lumber industry, has taken all these facts into consideration, and has 
gone still further—he has studied the history of the timber industry 
for the purpose of finding out who reaped the benefit of the once large 
forests now depleted, and he finds his answer to be: The men who™ 
owned the larger acreage became the richer lumbermen, not from the 
operation of mills, but from the unexpected rise in the value of their 
stumpage. Thus through the history of the lumber industry the pro= 
minent feature is that the accumulation of wealth in the industry has 
been in the acquisition and development of stumpage values. Profit 
ing by the experience of his predecessors, the farseeing capitalist is 
to-day looking to the Pacific Coast forests for the purpose of acquiring 
large tracts of timber, and as stumpage values in British Columbia 
are still low as compared with those of Washington, Oregon and Cali- 
fornia, the market for standing timber in British Columbia is assured 
of a bright future. 
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Sitka Spruce. This tree, the largest of the species, is found on the better soils 
of those sections of the coast which receive excessive rainfall. Under The market at present for the larger tracts of timber is sluggish— 


favorable conditions it reaches a diameter of 10 to 15 feet and a height of this is the experience along the entire Pacific Coast and the Southern 


250 feet. The wood is soft and light, but tough and very strong for its : ; an Re Pea ee : 
weight, and, besides all the ordinary uses of other spruce aneenee fas States. It is the result of the diversion of capital to the manufactur- 


many special ones, such as framework for aeroplanes, car stocks, splints, ing of munitions and supplies for our allies in this world-wide struggle 
and piano sounding boads. against Prussian militarism, at the conclusion of which this capital 


~ will again be open for investment, and by far the larger portion will 
find its way into the acquiring and manufacturing of the raw materials 
required for the rebuilding made necessary by the devastation wrought 
by this war, in which work the harvesting of the raw material and the 
"manufacturing of the finished products of the forest will take a lead- 
~ ing part. ’ 
. We will now briefly touch on three of the most important ad- 
_ yantages British Columbia has to offer the lumber investor: 
First—The quality of timber available in British Columbia. 
Second—tThe facilities for logging, manufacturing and exporting 
British Columbia’s coast timber. 
>) Third—The British Columbia laws, governing the holding of 
timber. 
4 Quality of Timber Available in British Columbia 
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This great two-thousand-mile continental forest belt of the Pacific 
Slope, in which British Columbia is centrally located, contains over 
ity per cent. of the standing timber of the North American Continent. 
In its forests are the world-famous timber giants of the earth, yielding 
he best and clearest timber obtainable and in the largest dimensions. 
the most important of these timber giants, the biggest and finest of 
which grows in the Coast forests, are Douglas fir, Western hemlock, 
Western red cedar and Sitka spruce, all of which are found in large 
ntities and reach their prime development in the Coast forests of 
tish Columbia. Other important timber trees found within these 
ests are, Western white pine, Western larch and yellow cedar, but, 
as they represent but a small percentage of the total stand of the 
ests, they have not, as yet, figured to any extent as an export tim- 
, although yellow cedar as a life-boat material for ocean-going ves- 
Sels is rapidly gaining prominence, as it cannot be equalled for that 
purpose. 
- Of the first four of the above mentioned timber giants of the 
itish Columbia forests, which make up the bulk of the Coast timber, 
d therefore of the exports by water, Douglas fir is the leading 
ies. In fact, it is the most important timber in the world. No 
other timber exists in such great individual sizes, excellence of quality 
d vastness of quantity, as does Douglas fir. It is also known on the 
acific Coast as red fir, Oregan pine, Columbia pine, Douglas spruce 
d yellow fir, and is found in large quantities from the northern 
ndaries of British Columbia to the southern boundaries of Cali- 
ia, reaching its best development in the Coast forests of southern 
ritish Columbia, where it attains an average height of 150 to 225 
et, with a diameter of 3 to 6 feet. Some trees are found reaching over 
O feet in height and from 10 to 15 feet in diameter. The wood of the 
Douglas fir is comparatively light in weight, and is the strongest wood 
in the world for its weight obtainable in commercial sizes and quan- 
‘tities. It is straight grained, moderately hard, tough, resilient and 
durable, yet easy to work. Its texture and color varies according to 
-the growth of the tree from a fairly soft, fine grain, straw yellow in 
color, to a harder coarse grain, reddish brown in color. The Douglas 
~ fir is an ideal wood as a building and structural timber, also for ship- 
building, because it combines the requisites of great strength, light 
‘weight, durability and ease of handling and working, and can be 
supplied in extraordinary large dimensions. Unlike the majority of 
structural timbers it increases in strength as it seasons, and is therefore 
‘greatly in demand. As an interior finish wood, Douglas fir is becom- 
ing a favorite. When slash-cut or veneer-cut it makes an exceptional 
“panel wood on account of its beautiful grain and figuring and its 
‘ability to take on a finish in a great variety of ways. As a flooring 
it is sawn edge-grain, and on account of its hardness, wear-resisting 
“qualities, beauty of grain and ability to take on a high polish, is being 
extensively used. 
Western hemlock has but one drawback—that is, the name “hem- 
lock.” Naturally people who do not know the characteristics of 
Western hemlock take it for granted that it is the same wood as the 
despised hemlock of the East. On the contrary, it is entirely differ- 
ent. being, in many respects, similar to Douglas fir and Sitka spruce, 
and is known throughout different parts of the Pacific Coast as gray 
fir, Alaska spruce, Prince Albert spruce or fir, Western hemlock 
‘spruce and Western hemlock fir. Like the Douglas fir, it also reaches 
“its best development in the Coast forests of southern British Colum- 
bia, where it attains an average height-of 125 to 150 feet, with a diam- 
eter of from 2 to 5 feet. Occasional trees are found 250 feet in height 
‘and 7 to 9 feet in diameter. The wood of the Western hemlock is 
light, fairly soft, strong, tough, straight-grained, odorless and taste- 
less, and contains no pitch or resin. It is usually light in color, chang- 
‘ing to a reddish brown as it nears the heart of the tree. By tests West- 
ern hemlock is shown to have 88 per cent. of the strength of Douglas 
fir and for all ordinary building purposes it is equally useful, and when 
dry is one-fifth lighter than Douglas fir, which offsets its price con- 
siderably when shipping by rail. The qualities of Western hemlock 
make it especially adapted for boxes and cooperage stock. It is also 
Suitable for paper making and is extensively used by Western pulp 
mills. As an interior finish wood Western hemlock can be treated 
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ina variety of ways in either dull or bright surface effects ; when slash- 
cut or veneer-cut it has a beautiful grain and figuring. It also makes 
an excellent flooring material when cut edge-grain. 

Western red cedar is the giant cedar of the world, reaching its 
prime development in the Coast forests of central British Columbia, 
where it attains an average height of 100 to 150 feet, with a diameter 
of 4 to 8 feet. Occasional trees reach 200 feet and over in height and 


Douglas Fir. This tree was a sapling when King Henry V. reigned over Eng- 
land, and reached its full height during Queen Elizabeth’s time. By means 
of its greater height and vigor of crown it dominated all its fellows, which 
during the period from 1600 to 1800 died of old age, and finally was over- 
thrown by the wind. Today it is the only remnant of the original Douglas 
fir forest which sprang up after a fire in this particular valley sometime 
in the fourteenth century. It is 7 feet in diameter, 100 feet to the first 
limb, nearly 300 feet high and contains 20,000 feet of lumber. 


from 10 to 15 feet in diameter. British Columbia Western red cedar is 
world-famous as a shingle wood or for any purpose in which the 
wood used is exposed to the weather or contact with damp soil, such 
as telegraph, telephone and power transmission line poles; it is also 
especially adapted for this use on account of the suitable taper and 
the exceptional lengths in which it can be supplied. It is also extens- 
ively used in making chests, boxes, and closet linings for storing furs 
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and clothing, aS moths cannot stand its aroma. As an interior finish 
wood Western red cedar has a distinetive silky finish and takes a 
variety of stains well. It also holds its shape well and retains a very 
smooth finish, and for these reasons is becoming very prominent. 

Sitka spruce is the largest in size and best in quality of the spruce 
family, and grows only on the Pacific Coast of North America. It 
reaches an average height at maturity of 125 to 175 feet, with a 
diameter of 4 to 6 feet, while some trees are found in British Columbia 
over 200 feet in height, with a diameter of 10 to 15 feet. The wood of 
the Sitka spruce varies in color from white to a white tinged with a 
very light brown. It is of a long, straight grain or fiber, fine texture, 
strong, tough, light of weight and very flexible. The northern close- 
grained sitka spruce, such as that found in the Coast forests of British 
Columbia, is the only satisfactory wood for the construction of aero- 
planes, as its exceptionally close, long, straight grain, light weight, 
strength, toughness and flexibility, enables it to withstand the strain 
forced on it by the high Speed engines. It is therefore replacing 
all other woods for this, purpose, and large quantities are being used 
by the allies to maintain their air service in the present war. This 
use alone will assure a world-wide demand for Sitka spruce. It is 
also unsurpassed for the manufacturing of pulp and enormous quanti- 
ties are being used for that purpose yearly. As an interior finish wood 
Sitka spruce when slash-cut has an attractive grain and is used to 
some extent on the Pacific Coast. 

Regarding the quantity of merchantable timber within the forests 
of British Columbia, it is impossible under present conditions to give 
an estimate with any degree of accuracy.’ Although the majority of 
the better tracts of timber have been surveyed and a proper cruise 
made of the timber, many others have not been surveyed and have had 
but an estimate cruisé made of the stand, in many cases by very incom- 
petent men, while on the other hand some of the better tracts and. the 
majority of the inferior tracts have neither been surveyed or cruised. 
Notwithstanding this men prominent in timber circles have ventured 
estimates on the total stand of timber in the forests of British Col- 
umbia; these estimates range all the way from two hundred billion 
to four hundred billion feet, board measure. Suffice to say that the 
stand of accessible merchantable timber within the forests of British 
Columbia will reach an enormous total, and, when the true figures 
become known they will no doubt reach in the neighborhood of some 
of the estimates ventured. 


Facilities for Logging, Manufacturing and Exporting 

The conditions for logging, manufacturing and exporting the tim- 
ber of the Coast forests of British Columbia are in every respect ideal. 
The majority of the better tracts of timber are on er adjacent to tide- 
water. Situated as many of-them are on the numerous inlets and chan- 
nels indenting the Coast:of Vancouver Island and the Mainland, which 
are easily navigable by any ocean-going vessel, and on which are many 
excellent deep-water harbors suitable for mill site purposes, makes the 
Coast timber extraordinarily accessible and logging operations com- 
paratively cheap, and the many water-powers adjacent to these deep- 
water harbors and mill’sites make it possible to greatly reduce the 
cost of manufacturing- Another important feature to the lumber in- 
dustry of British Columbia is the climatic conditions. Because of the 
mild climate the inlets, channels and harbors do not freeze in the 
winter, and logging operations may be carried on the year round. It 
‘also greatly assists in solving the labor question, as the absence of 
extreme heat, electrical and wind storms in the summer, and extreme 
cold in the winter, together with the beauties of the scenery, has a 
great fascination for people living on the Pacific Coast, and any induce- 
ments to move elsewhere have to be of an extremely attractive nature 
to receive consideration. By reason of her situation on the Pacific 
Coast, British Columbia has the world’s greatest markets at her door, 
and with the demands which will assuredly be made on the lumber in- 
dustry at the conclusion of this war, together with the rapidly increas- 
ing markets for forest products in the Oriental countries, Australia 
and New Zealand, the lumber industry “of British Columbia will be 
one of great magnitude in the near future. 


British Columbia Laws Governing Timber 


The Timber Laws of British Columbia are acknowledged by lead- 
ing men in the lumber industry, both in Canada and the United States, 
as being the best.timber laws in effect on the North American con- 
tinent. About 25 per cent. of the forest lands of British Columbia is 
Crown timber lands of the province and are not disposable, except in 
so far as provided in Part III. of the Forest Act. The remaining 75 per 
cent. is covered as follows: Special timber licenses 60 per cent., tim- 
ber leases 10 per cent., and Crown grants 5 per cent., and includes 
the best timber within the forests of the province. As special timber 
licenses cover by far the largest percentage of the timber in British 


Columbia, and as the laws affecting them are in many respects the — 


same as those governing leases and Crown grants, we will touch on 
a few of the most important points of the laws affecting these special 
timber licenses. A special timber license, which may cover 640 acres 
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‘from the first day of January, 1920, to December 3lst, 


, ) 

or any fraction thereof, vests in the holder all right of prope y 
all trees, timber and lumber cut within the limits of the license. Thes 
licenses, when surveyed and made perpetual, are renewable from y yea 
to year while there is sufficient timber on the ground to make it. con 
mercially valuable, The annual renewal fees for each special done 
license, from January Ist, 1915, to December 31st, 1954, is $140 it 
Coast forests, in addition to which there is an annual tax of one | 
and one-half for each and every acre contained within the license ¢ 
lease, payable for the Forest Protection Fund, thus making a tot 
yearly fee or tax of $149.60 for a license of 640 acres. To the amot 
received by the Crown from the taxes for the Forest Protection F 
is added an equal amount from “revenue” and the total sum 1 
the purpose of maintaining and equipping a patrol and fire-pr 
force, which gives the timber owners of British Columbia every | 
sible protection from the destructive forest fire. : 
There is also reserved by the government a royalty upon all 
ber on any lands granted subsequent to March Ist, 1914, payable « 
when the timber is cut and logged therefrom, and ranges fr 
to &5c. per thousand feet, board measure, according to the 
quality of timber cut, subject to an increase every period of five f 


amount equivalent to a percentage of the increase (if any) it 
average wholesale selling price of lumber, free on board po 
facture, over eighteen dollars, which percentages are as 
crease January ‘Ist, 1920, to December 31st, 1924, 25 per « 
ary Ist, 1925, to December 31st, 1929, 30 per cent.; Jan 1 
to December 31st, 1934, 30 per cent.; January Ist, 1935, t ; 
31st, 1939, 35 per cent.; January Ist, 1940, to December 1 
35 per cent.; January Ist, .1945, to December 31st, 1949, 40 ¢ 
and from January Ist, 1950, to December 31st, 1954, 40 per 
crease shall be calculated upon the wholesale sellin pric fc 
four and a half years of the preceding five-year period. 
timber royalty until January Ist, 1955, subject to the abo 
increases only as the price of lumber increases: cae 
For right-of-way for the carriage and transport « 
products of the forest, any land may be taken and used w 
consent of the owner (if not exceeding forty feet in breadth 
ing z notice upon the owner of the land on which the righ 


of any Hiepee or pola of the feat not adjananel to be 
railways. 


with A indian over all matters ede to Deed 
of the department also gives particular attention to the 
in lumber and all other “forest products, by way of gettir 
with the different importing countries, receiving and di 
trade inquiries or requests for quotations, which As” es 
sistance to the industry. 5 a 
In summing up it may be said that the investor in Britis 
umbia timber is assured of incalculable profits, which a se 
accrue with the growth of not only the North American Continen 
also the Orient, the diminishing of the timber supply, and t 
concentration and control of the forests of the Pacific Slo 
that the largest holders are withholding their timber from u u 
evidence that great additional profits are expected. The 
British Columbia timber also has the advantage of being 
of the best quality of timber obtainable, and in the largest di 
all taxes and charges on which are fixed in advance by 
1955, whereas er land situated in other parts | of the N 
can Continent i is assessed and taxed the same as other lands, 
year as the timber increases in value there is a proportional | 
in taxes. Tor these and many other reasons the eyes of tl 
capitalist, who foresees the future demands on the lumber i 
is being attracted by the forests of British Columbia. — 


West Coast Lumberman: Investigators working in behalf of 1 oes 
Federal Trade Commission have during the past two or thre 
visited many mills 4 in the Northwest, gone over the books and 


sie ise he oe This investigation was ordered by the Preside 
Statements were made to him that lumber prices were too 
He promptly instructed the Federal Trade Commission to s u 
a flock of investigators to all parts of the United States. A report o 
the findings has ‘been presse at an early date. % 


The value of the lumber, lath and shingle output capeaee nea 
2,009 mills operating in Canada in 1916 was as follows: Lumber, $58,- 
365,349; lath, $1,743,940; shingles, $5,962,933; total, $66,072,222. ‘ 
1916 Canada cut 3,490, 550,000. feet board. measure of lumber, a de- = 
crease of 9.2 per cent. from 1915. The cut decreased in all the eastern — 
provinces and increased in all the western provinces, as compared — 
with 1915, British Columbia are the most pronounced gain. 
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Cost System for Wholesale Lumber Business 


Majority of Systems Described are Only Practical When Used in a Retail Lumber 
Yard—An Excellent System that has Really Proved is Merits to its Users 


_ Thave been patiently waiting for an article on a good practical cost 
system that could be used in a wholesale yard, and as I find that the 
ority of systems outlined by the different magazines are practical 
ly when used in a retail yard, I decided to explain the following 
stem that has really proved its merit with us. 
At the end of each day, week or month we know exactly how 
ch money we have made, not only an aggregate net profit, but 
ow much we have made on each particular order we have filled, and 
his same system shows us very plainly which of our purchases are the 
t, Which grades produce the highest profit and at the same time 
ps an indexed file showing exactly who are our customers for each 
rticular grade and thickness, so that when we want to move a cer- 
1 lot of any one grade we can write to or call on the people who 
e that grade and not waste time or patience with customers who use 
e other grade. 
We take an inventory every three months, and the tact that our 
mtory has agreed with our books in every case shows that we 
on the right track. The first step, and the only complicated one, is 
arrange a card indexed inventory. It is then necessary to arrive at 
- actual cost, in the pile, of each of the different items carried. This 
n 1 be done by extending the amounts of the different items at the 
ent market price, and by the comparison of this result and your 
mber account decide as to how much you will have to add to or sub- 
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SHOP ORDER 
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Completed . 
Inspected by, 


Shipped on Order No. . 74 460. 


a order form, 58 inches gross, less about 1% inches’ for binding margin; 


printed on manila tag stock 


from these estimated cost figures to make your yard inventory. 


the exact equal of the lumber account, allowing for a 1 per cent. dif- 
ference either way. Of course, the number of feet, kind of lumber, 
grade, thickness, location of pile, dryness and this actual cost price 
are placed on each separate pile and card. 

For example a card would read: 

8/9 20,000 ft. 1x6 No. 1 Barn dry 3 months—pile No, 24—alley 6—$40. 

This $40 to us would mean the actual buying price plus freight 
to our yard plus unloading and sorting, plus the piling charges; in 
other w As ds, $40 is the cost in our piles at Port Huron. 

Now one extra card is made out, a balance card, divided in two 
parts; one part for cars figuring out below our actual cost on stock 
already in the yard, and one part for stock figuring above this cost. 
It will be found that unless you are’ buying on a very changeable 
market, or have made some extra poor buys, the good and bad side of 
this card will just about balance at the end of each month. 

On the receipt of a car extend each item at your indexed price; 
deduct this result from your total invoice plus freight, ptus handling 
and.inspection charges, or vice versa. Add each item to the amount 
showing on its respective card and place your balance or shortage in 
dollars and cents, if any, on your balance card. For example, you 
buy a car of 19,594 feet.of 1 x 12 No. 3 and better at $34 f.o.b. a point 
taking a 20 cent rate to your mill. 


Your invoice is ... ENE NE $666.20 
Freight, 47,000 pounds at 20 cents ... 94.00 
Sorting, piling, unloading . 19.59 

Hotalicost im piles -. $779.79 


The car develops the following Sides that are indexed at the 
prices placed after them: oe; 


14 ft. shaky clear $40.00 =$ 56 
1,566. ft..No. 1 dressing <5 3°.4: 50.00 78.30 
PALGV Ae) ties INfoy, Mle loyebesier 5 na 45.00 120.51 

TOOOME, (NOiZ Dariey alee week ob Sie tor OO) 484.33 
PRAWN FING: 5: DARI o. Soe eee ins pee cha NBEO 67.84 
126 FEE Noy Is boxs.\s iene aus (5 oh 0.03 20 OO 3.65 
Total cost according to indexed price ... $755.9 
Actial Costin pile teen: $779.79 
Cost based on indexed figures ... ... 755.19 
Balance credit ... SENN s 24.00 


Balance to be held until the end of enitt end absorbed in grades 
developing in this car or counterbalanced by a car that figures out 
with a balance to the good. If, at the end of the month, your balance 
card does not balance you can see at a glance which grades are to blame 
and by looking up your stock of those grades, raise or reduce their 
price per thousand so that you can absorb the difference in your in- 
ventory. 

At the end of each day the lumber sold from your different piles 
is deducted from that pile and the purchased lumber added to the 
pile. Mr. Miller’s inventory system explains all this. The name of the 
customer is placed on the card opposite the number of feet and grade 
he has bought. 

The cost figures from your different cards are placed before the 
number of feet on a copy of your invoice and extended so that each 
invoice will show the cost and selling price of each item sold. If you 
have a planing mill, it will be allow ed so much per thousand for each 
different kind of work it does, and the planing mill credit and freight 
charges will also be placed on the copy of invoice. 

T am not going on with the subject of bookkeeping, and suppose 
practically any system that takes care of overhead, interest, ete., could 
be worked in connection with the system outlined above. 

The forms used with the system (in addition to the inventory 

card system already described by Malcolm Miller) are illustrated here- 
with and will be briefly described. 


Card Number One 


At the top we have printed “Rough” and “Dressed,” so that either 
one can be scratched out, and the correct definition of the lumber left: 
The first line on this card shows that on M; av 7 we had 25,000 feet. 
On May 9 car No, 10672, containing 10,000 feet, arrived in the yard 
under order No. 7460 billed to us by John Doe. This 10,000 feet was 
added to the 25,000 feet, leaving a total on May 9 of 35,000 feet. On 


60 


June 1 we sold the John Adams Lumber Company 15,000 feet at $52, 
our order No. 7510, ticket No. 743. The lumber was D4S&T&G. This 
15,000 feet was deducted from the 35,000 feet, leaving a total of 20,000 
feet on June 1; and so on with the other purchases and sales. 

It must be understood, however, that not all of these purchases 
were bought at the same price. Possibly one car was bought at $38, 
another at $40 and another at $42. The $40 cost that I have shown on 
this card merely represents the card index cost as explained in my 
former letter, and the balance to the good or bad was naturally carried 
forward to the balance card. 


Card Number Two, Balance Card 


[ do not feel that there is much explaining to do om this balance 
card. The first line shows that John Doe shipped us car No. 10672, 
containing 1 x 6 No. 1 barn on July 1, and after we had extended the 
different items that developed in this car we found that it amounted 
to $40.15 more than the total invoice, plus the freight, plus the handling 
charges. The other side of this card shows that on July 2 the Carter 
Lumber Company shipped us car No. 933 containing 1 x 10 No, 2, and 
after it was extended at the index es of the different items develop- 
ing in the car it shows that we were $20.25 short. In other words, our 
prices on the 10-inch lumber that nae eloped in this car would have 
to be raised unless a car came in with an excess balance to overcome 
this shortage. The particular thing to remember in this balance card 
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z Invpice No 


Preserve this INVOICE; you will heed it to check up your monthly stotement 


Fig. 4—Office copy of machine invoice form, with private cost figuring extendcd. Working 
size about 628 inches 


MATERIAL USED 


DESCRIPTION 


Fig. 3d—Reverse side of work order form 


is that it does not have to be balanced at any specified time. Just as 
soon as it is noticed that you have a large balance to either the good 
or the bad, that good or bad balance should be immediately absorbed 
in the inventory; but as long as the balances remain about equal it is 
satisfactory to carry them until the end of the month. 


Figure No. Three, Mill Order 


This is nothing more than a mill order giving our mill foreman the 
working instructions on the car showing the order number and date, 
and designating the man who inspected the car. Each one of these 
tickets should be numbered so that there will be no doubt of your 
planing mill getting credit for every piece of work that it does. The 
reverse side of this card shows the number of men, and the number of 
hours these men worked on that particular order, the rate the men get 
per hour, the total amount of the wages, and the number of the ma- 
chine, and, of course, the number of hours the machine worked on the 
job and its rate per hour. You will note that the men’s time figured to 
$9.50, making a total of $14.25. Now we have a regular fist showing 
the prices that we allow our planing mill for the different kinds of 
work that it does. In this case we allowed the planing mill $1 a thous- 
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: and other varieties on the same tract, and the supply is limited u 


and for working this car, There was 22,000 feet in it and thee or 
the wholesaler was charged with the $22 for planing mill work, 
the planing mill was credited with $22 for the work it did on the order 
This shows that the planing mill will make a profit of $7.75 on the 
work of that particular car of lumber. a 

We feel that by allowing each department to make a profit of : 
own, we get very much better results and can better keep track 
the work done in that department during the month. 


Form No. 4 Invoice 


This is merely an ordinary invoice showing the date, order n 
ber, the person to whom we sold the lumber, the point to ‘which it 
delivered, the car number, and the road to which we gave t 
the number of feet, the selling price of each particular grade, th 
invoice to our customer, the weight of the car extended at the r 
deducted from the total invoice, leaving as a result the exact 
in dollars and cents that the customer is to pay us for the car, 
case $964.50. The left hand side of this invoice or copy of 
for our regular invoice is made out from this yellow slip, and s 
before each item the card indexed price per thousand of that it 
the total cost extended at that price, which in this case 
$719. To this is added the $22 mill work charge that we must ¢ 
our mill, making a total to us of $741. After looking up our 1 
tickets for our wholesale yard, we find that one inspector a 
men worked on this order for ten hours, a total handling ch 
$4.80. This is also added to the cost, making a total ted 57 
on the car: therefore, by deducting this $745.80 from our $9 
find that we have made $218.70 on this particular car. Of course 
end of the month, the total of these profits will merely represe 
gross profits, and from it we must deduct the customary office 
interest on investment, etc. I hope my explanation will 
understandable, and that some of your readers will be s 
interested to give the system a trial. —By Richards Jarden 

can Lumberman. ar 
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The Timber Situation in British Columbia 


Sir:—There has been an unusually active demand for small 
of timber located close to salt water, handy to log. This dem 
been prompted by the activity in the lumber and log market, and 
continue for some time. These purchases are not for “specula 
Four out of five, and possibly nine out of ten, purchases made at | 
sent are for immediate operations. eens 


Re Spruce Timber and Logs——I have had inquiries” galor 
tracts of spruce timber, both small and large. The average inve ‘stor 
living outside of British Columbia has an idea that spruce can 
bought in solid bodies on salt water, but as a rule it does not g 
that way, and all real handy spruce was logged years ago. Spru 
grows with other timber and must be logged along with the fir, -edar 


one goes very far north—a distance of 400 or 500 miles. I migh 
fintathiec unprecedented demand for spruce lumber suitable for 
manufacture of aeroplanes has been a large factor in the soe 
spruce lumber and timber. peat 
Re Fir Timber.—The demand is good for fir timber handy to log 
and one of the largest shipping firms, who also own a mill, bought a 
tract of fir recently and paid $2.50 per thousand stumpage. This 
is easy to log. Owing to the enormous demand for shipbui 1 
strong demand for export fir, and also owing to the d 
Northwest, there is an increased production in fir lumber eS 
sarily there must be an increased supply of logs, so it looks 
demand would not only hold, but would increase. 
Re Cedar Timber. "There is always an active demand i 
logs in this province owing to the broadening of the market for 
shingles, siding, etc. Besides, should there ie a surplus of <a 


Pe 


Re ‘Hemlock, Larch and Enpore —The building of new pt 
and the expansion of business in this line, coupled with the 
mand for box material, has wonderfully enhanced the value o h 
lock, balsam and larch. These varieties of timber, and es: 
hemlock, have been discriminated against on account of the 1 
while as a matter of fact the better grades of hemlock are uti 
in the manufacture of the best grades of lumber, including 
grain flooring. 

Timber for Speculation—Not many large tracts of timber h 
been sold recently for speculation, but the inquiries for the last 12 
months have been plentiful, and were it not for the large amount of 
money being used for war purposes in the United States the purchases 
of timber for holding would be very active. Timber is getting in 
stronger hands all the time, and I have never seen a better time to 
buy than the present for the last fifteen years.— Very truly yours, ine SF 
Battle, C. S. Battle Timber Co. 


Vancouver, B.C., October 1. 
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Plant of the Rainy River Pulp & Paper Company, Port Mellon, Howe Sound, B.C. 


British Columbia’s Pioneer Kraft Pulp Mill 


Plant of Rainy River Pulp & Paper Co., Port Mellon, Manufacturing a Product 
Worth $120 a Ton—Has Excellent Deep Water Facilities 


Early in February last Vancouver business men learned with some 
‘interest that American capitalists had acquired the pulp and paper mill 
"situated at Port Mellon, Howe Sound, about twenty-five miles from 
‘the city. Owned by the British Canadian Wood Pulp & Paper Com- 
pany, Limited, the plant had remained idle for so long that it had 
"been dropped from the roster of provincial industries, and many people 
had almost forgotten its existence. The new owners secured incor- 
"poration as the Rainy River Pulp & Paper Company, with capital of 


Inside view of plant showing four drinie paper-making machines 


$1,000,000, and announced their intention to manufacture Kraft pulp 
at the outset and eventually Kraft paper. E. L. Mohn, of New York, 
vice-president and treasurer of the new company, came to Vancouver 
to fulfil temporarily the duties of managing director, and the work 
of changing over the plant was entrusted to an expert with the in- 
junction to “get going as speedily as possible.” How the order was 
acted upon may be inferred from the fact that certain machines 
crossed the continent from Massachusetts by express, the carriage 
charges far exceeding the first cost. Millwrights, machinists, car- 
penters and electricians were worked overtime, a fast tug being kept 
in commission day and night to expedite the delivery of needed ma- 
terials. 

In less than four months the plant was changed from a soda paper 
mill to a Kraft pulp and paper plant (the first of its kind on the Pacific 
Coast), with an efficient and capable organization headed by a widely- 
known pulp and paper expert, James Beveridge, the pioneer Kraft 
paper maker of Canada—who is in full charge of operations 
Mr. Beveridge furnished the original design for the Cushing Sulphite 
Fibre Company, Limited (now the Naskwalk Pulp & Paper Co.), St. 
John, New Brunswick, and designed and erected the mills of the New 
Brunswick Pulp & Paper Co., Ltd., which was the first pulp mill 
erected in Canada. He is also the author of the well-known and com- 
monly used Paper Makers’ Pocket Book, now in its second edition. 

The plant is thoroughly organized and equipped for the produc- 
tion of Kraft pulp as well as the finished paper, for which there is an 
unlimited demand in the markets of Canada, United States, Australia 
and the Orient. By virtue of the favorable location and deep water 
shipping facilities the company is ina position to have any ocean 
going vessel load or discharge at its wharf. 

Valuable water rights on Rainy River have been acquired where- 
by hydro-electric development will be made in the near future for 
driving the mill and other power purposes. Arrangements also are 
being made to secure timber rights from the British Columbia Goy 
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ernment under the “Pulp Act,’ which assures to the company ample 
supplies of pulpwood for fifty years at a very nominal tax. 

The present capacity of the Port Mellon plant is about 6,000 tons 
of pulp per annum, but this is to be doubled. Managing Director 
Mohn states that plans for the second unit have been completed and 
a start has already been made upon the work of installation. When 
the new unit is re: idy the manufacture of Kraft paper will be taken up. 

The company’s site occupies an area of 80 acres, most of it heavily 
timbered with pulpwood. The plant buildings and dwellings for 
employees—all well-built structures—occupy two or three acres along 
the waterfront. An abundant supply of pure fresh water is obtained 
from Rainy River by means of a pipe line, the pressure at the mill 
being 35 Ibs. per square inch. ‘To this pipe line is attached the hydrant 
system, affording protection to the plant and surrounding buildings. 


Products and Markets 

There is a large demand in the Western States and provinces of 
North America for Kraft pulp and paper. A large part of the paper 
can be sold locally, whilst the pulp can be shipped to the Western 
States free of duty. 
Kraft pulp and paper having practically ceased owing to the war, at the 
moment there is an extraordinary demand for the products of the 
company. Kraft pulp to-day is bringing $120 per ton (2,000 Ibs.), whilst 
Kraft paper is finding a ready market at $180 per ton (2,000 lbs.), de- 
livered destination. These figures are, of course, very largely in ex- 
cess of what both pulp and paper would sell for in pre-war times. 
Both pulp and paper can be shipped by water to any point on the 
Pacific Coast and connection made with all the trunk lines of the North 
American Continent at most reasonable rates, as also via Vancouver 
to China, Japan, Australia, New Zealand and South Africa. 

The process employed is the well-known sulphate process of manu- 
facture, and the works are equipped with the necessary system for 
soda recovery, and are complete in all details. For many years past 
this process has been applied to the production of pulp and paper 


Failure to Carry on Aggressive Publicity Campaign is Endangering Industry —P 
Roofing is Benefiting—B. C. Shingle Men Must Wake Up | 


By R. D. Hyde, Sales Manager Hunting-Merritt Lumber Co., Limited, Vancouver 


Why is it that shingle manufacturers, generally speaking, are not 
willing to lay aside a certain amount per thousand shingles on their 
annual cut, for advertising purposes? The writer is asking the ques- 
tion. He is not able to answer it. 

The problems of merchandising and of market extension have 
completely reversed themselves during the last ten or twelve years. 
This is proved by the fact that magazines and other periodicals are 
able to sell a page of advertising space in a single issue for as much 
as five thousand dollars. They can get as much because manufact- 
turers of all classes of goods, from hair-pins to automobiles, are will- 
ing to pay that much. The manufacturers are not actuated by any 
philanthropic motives with regard to the magazines. They know that 
the present-day consumer of any line of goods bases his opinion 
on what he sees and reads, rather than on what some salesman tells 
him. They know that money spent in advertising their goods is not 
only a profitable investment, but a present-day necessity. A sales- 
man may make statements about his wares which may not be true, 
yet it is hard to hold him accountable. A reputable journal may not 
print a false advertisement and remain irresponsible. To this is prob- 
ably due in large measure the fact that advertising as a business neces- 
sity has risen to its present heights. Another reason is the general 
advance in education brought about by our system of compulsory 
school attendance. Now as never before a man prides himself on his 
own judgment, and his opinions are formed largely by what he sees 
and reads. 

The majority of shingle manufacturers are still following blindly 
in the ruts experience dug for them years and years ago. Once it was 
true that “Shingles is Shingles.” Then about 95 per cent. of all roofs 
were made of shingles, nae a manufacturer’s only competition was 
with his fellow manufacturers. To-day shingle makers are face to 
face with the hardest kind of competition, brought about by the in- 
troduction of the so-called “patent roofings.” Shingles now, as years 
ago, are expected to sell themselves on the grounds that everyone 
knows what shingles are and consequently they need no justification 
or boosting. As a matter of fact the average man knows considerably 
less at the present time about shingles—a product which has been in 
common use for hundreds of years—than he knows of the hundreds 
of “patent roofings” which have come on the market within the last 
dozen years. He knows of “patent roofings” because they are kept 
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Owing to shipments from Scandinavia of both — 


‘such as state universities. 


from all kinds of wastewood from sawmills, and it is the intent 
of the company to utilize very largely such material for the man 
facture. Waste wood can be obtained at a very cheap rate, th 
being one of the largest lumbering districts on the Pacifie Coast, and | 
no way detracts from the quality of the pulp and paper produced. _ 

The conditions of trade at the termination of the war will natu 
ally alter the cost of raw materials employed in the menufactiaay J 
well as the finished product, but the management is confident e 
under such altered conditions that substantial profits can be made 
following schedule of high, low, and average prices for sulpha a 
ex-dock New York (i.c., delivered on the dock in New York) 1 
compiled from the files ‘of the < ‘Paper Trade Jorunal:” 


a ‘a 


Year Low High Average 
1910 ... $38.40 $38.40 40 
iL 37.00 38.00 

1912... 37.00 40.00 

1913, 36.00 40.00 

1914". 46.00 


he 30.00 
Total average—$38. 08. 
Prior to the war, from 1910 to 1914 inclusive, the aveciged 
producing Kraft pulp was $27.50 per ton (2,000 Ibs. ), whilst tk 
age sale price for same based on New York pled: fog, the 
1910-1914 was $38.08. 


of New York City, the ates and original organize mpl or 
pany, who has organized a number of very large and pee ente 
prises. Mr. J. C. McCrary, secretary of the company, and f 
secretary of the Inland Empire Paper Company, of oe 
is general sales manager. 

The company having entered upon the market at its” 
level for pulp and paper, which bids fair to be maintained for a nu 
of years, is placed in a position to sell its entire Pree 2 ie: 
best advantage. ie 


Ss ie Tes i 
constantly before him by means of advertising which appears in m 
any paper he picks up. He is induced by what he reads to “ak & 
dealer to show him samples. His dealer, granting he is at lea 
per cent. alive, gets the roofing if he does not carry it in stock, 
so the thing goes merrily on. 

Take the average man and ask him about red cedar shingles 
is doubtful if he could tell what part of the country they came f 
“B.C.,” unless he happens to know the significance of the letters, ma: 
mean to him anything from Best Cedar to Bull-Con. What little t 
does know of shingles is based on prejudiced statements made for h 
to read in “patent roofing” advertising. He would probably state t 
red cedar shingles were made of wood ; that wood shingles burn, 
consequently constitute a fire hazard; that they aré@ conflagrz 
breeders and a constant source of danger to anyone who uses tf! 
These last statements are almost a plagiarism on some ae ro 
ing” advertising. The papers and magazines are full of ju 
unjustifiable statements under the head of advertisements. 
not denied by the shingle manufacturers, who should deny them. 
a man eontinually reads undenied statements of this kind he 
naturally believe there is foundation for them or they would be 
Consequently when the.story of some conflagration is carried b 
paper in such shape that it meets with the approval of certain 
vertisers, shingles are blamed, and apparently they have no f 
in their time of need. Does the average man, reading of a coi 
tion for which wood shingles are blamed, stop to reason that n i 
wood, but everything—steel, stone, brick and concrete—go down b 
fore such a fire? He probably does not, nor does he consider the 
about nine-tenths of all roofs in a residential section are shingle roofs 
which fact renders the percentage ‘of their destruction during a “on 
flagration of so much use to the “patent roofing” people. ee 

Shingle manufacturers have at their disposal the benefits of kne 
ledge gained by severe tests made under strictly non-partisan auspice 
These tests show conclusively that shingles. 
either treated with solutions. or in their natural state, are more fire 
retardent than the best and highest-priced of “patent roofings. y, Why 
haven’t the shingle people used this data in protecting and furthering 
their own interests? Again, the writer must say he is only asking g 
the question, and not attempting to answer it. 

Suppose a lot of automobile manufacturers decided to use thei iT 


WESTERN 


nited influence against some one good automobile. Suppose in all 
neir adv automobiles without thinking 
eine) “suppose per See aciurées stated that the particu- 
ar car they were combined against had something radically wrong 
with it—that the trouble not only endangered the car, but the very 
yes of those it carried. Suppose these combined manufacturers pub- 
sh ed illustrated pamphlets and distributed them broadcast in an at- 
mpt to discredit the really good automobile. After doing all this 
upposing, can your imagination, by stretching it to the utmost, pic- 
re the manufacturers of the maligned machine doing nothing to pro- 
et their own interests? That is a foolish question. There is no 
o either ask or answer it, and yet that is exactly what is daily 
ing to shingles and no one says a word. The automobile and 
ele cases differ only in that all automobile concerns advertise 
nsively. Consequently it would be impossible to get any reputable 

1 to publish advertising matter for one automobile concern 
imental to another. The same would be true if shingle manufac- 
rs were to advertise. Publishers are looking for money, just the 


ome time ago the Western Lumberman was informed that the 
menal_ growth of the British Columbia box-making industry 
axing the present capacity of the manufacturing plants, while 
‘S surance of much heavier business after the war was encouraging 
ers of several concerns to make plans for the erection of more 
pectores with a view to securing a larger peels and the low- 


Bsest competition in their line. Hearing that A. B. Pracna, 
I-known mill architect, of Seattle, had recently prepared the 
s for a model box factory to be erected in Portland, the Western 
iberman applied to Mr. Pracna for the following description of 
t, which will no doubt prove interesting to many. of our 


tor eastern Lumberman, Vancouver): 

Dear Sir:—As mentioned to you while here, I have recently been 
ed the contract to design and superintend the construction of 
dern box factory to be built by the Union Meat Company at North 
and, Oregon. Swift & Company, of Chicago, of which the Union 
f t Company i is a subsidiary, are enormous users of box shooks, and 
tory is to be built primarily to supply their own demands. 
ir decision to build their own factory is due largely to their in- 
- to get a sufficient and steady supply of box shooks to the 
trade in order to utilize such material as will not readily 
p into shooks for their own requirements. 

“he factory is to be built on the unit system with each unit com- 
ete in itself, and each unit is to have a capacity of from 40,000 to 
feet of. lumber per day of ten hours. - The first unit—now being 
will be housed in a building fifty feet wide by two hundred and 
ity feet long, and will include the factory proper, a storeroom 
unufactured stock and a loading platform, all under the one roof. 
root, by the way, is to be of the “saw tooth” type, the windows 
x almost due north, thereby insuring the best of light without the 
rays of the sun. 
les being driven to bed rock. 


he plant is laid out on the straight line plan, the idea being to 
he material moving in the one direction, thereby eliminating all 
cessary movements. The raw stock enters the building at the 
end, passes through the factory in its successive operations, and 
the storeroom as a finished article. From the storeroom it will 
veyed to the loading platform to be loaded into cars. The con- 
ig of the stock from the storeroom to the car is to be accomplished 
system of gravity carriers which will eliminate much of the ex- 
of loading. 


be individually driven by a motor of suitable size. Wherever 
ssible the motor will be direct connected to the machine, theteby 
ninating all unnecessary belting. This applies yen to the filing 
do rinding machinery, where the motors are ag. small as: one horse 
The trimmings and rippings are conveye into Wagons or 
; and sold for firewood. One innovation provided for is that 
lavings and sawdust are to be collected separately, this being 
lished by two systems of blowing and fans. The meat com- 
s use a great deal of dry clean sawdust on the floors of their meat 
therefore, the object of collecting it separately from the shay- 


it. It does away entirely with the horse and the lumber bugg 


The building will rest on a pile foundation,- 
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same as is everyone else. This has been proved by the actual experi- 
ence of the West Coast Lumbermens’ Association in their “Rite-Grade” 
campaign. At their objection periodicals have refused to carry ad- 
vertisements directed against shingles. They refused because they 
wanted their portion of the “Rite-Grade” fund. 

Those progressive shingle manufacturers who are contributing 
to the support of the “Rite-Grade” movement need no justification. 
They are in the right, they know they are in the right, and the other 
shingle manufacturers know they are in the right. The pity is that 
the shingle industry is not a unit in this forward movement instead 
of letting a few progressive men carry the burden for all. The shingle 
industry, by apportioning one-half of one per cent. af its sales, could 
raise an advertising fund of more than half a million dollars annually. 
Why don’t they do it? Solomon was probably the only man ever 
equipped to answer this question, and he is dead. This much is sure, 
however, present-day business methods demand advertising and the 
shingle fraternity must realize this fact while there is yet time to save 
the situation. 


» Portland Plant will Have Novel Features—B. C. Box Firm May Erect Similar 
ee Pack Unit will Have Capacity of from 40,000 to 50,000 ft. per day 


ings. The sawdust will be delivered by the fan to a “Cyclone” located 
over the sawdust boxes, which are similar to the wood boxes, and 
from which it is dumped into wagons or trucks and carted to the 
packing plant. The shavings will be disposed of temporarily by filling 
in the low ground adjacent to the plant. Eventually they will be 
sold for fuel. 

It is the intention to use all air-dried stock in the factory, 
composed of spruce and hemlock, and possibly some western pine. 
This stock, excepting the pine, will be received from the adjacent 
sawmills in the green state, therefore the yard in connection with the 
box factory will be exceptionally large, having an ultimate capacity 
of between fifteen and twenty million feet of lumber, thus insuring 
an ample supply of dry lumber for the factory. The pile bottoms 
and alleyways are supported on piling driven to bed rock, making for 
permanency and a minimum of upkeep, and the whole yard is laid out 
with the view of getting the full benefit of the prevailing winds for 


drying the lumber. 


The lumber from the yard to the factory will be conveyed by a 
Ross Electric Lumber Carrier. This carrier is a one-man proposition 
and is in no sense a tractor, as it carries the lumber instead of hauling 
gy, there- 
by eliminating all wear on the platforms and roadways from these 
sources. The lumber is made up into loads or units on two bolsters 
located on the roadway in front of the pile from which it was taken. 
These loads or units are three feet wide and four feet high, and con- 
tain from 1,500 to 3,000 feet of lumber. The carrier comes along, strad- 
dles the load, picks it up with the aid of the bolsters, and carries 
it to the factory. At the factory the load (still intact) is lowered 
onto a system of chains under the control of the feeder, which con- 
veys the lumber to the feeding table located in front of the planer. 

Inasmuch as the company will purchase their power there will 
be no boiler or power house in connection with the plant, therefore 
the fire risk and likewise the insurance rate will be at a minimum. 
The plant will be operated as a subsidiary of the Union Meat Com- 
pany under the name of the North Portland Box Company, and will 
be under the direct management of Mr. R. H. Brown, purchasing 
agent for the meat company. Yours truly, 


A. B. PRACNA. 


Canadian Shingles Exports Reach High Totals 


For the seven months of this year ending with July, Canadian 
shingle manufacturers shipped into the United States 1,154,750,000 
shingles valued at $2,973,448. During a corresponding period in 1916 
shipments from Canada amounted to ‘only 943,783,000 shingles, valued 
at $1,981,770. In other words, Canadian shingle manufacturers, and 
they are very largely British Columbia mills, “sofd almost $1 000,000 
worth more shingles in the United States during the first seven 
months of 1917 than in the same period in 1916. 

During July a total of 161,021,000 shingles, valued at $441,602, 
were shipped into the United States from Canada, Ww Genes during 
July, 1916, the total was 180,894,000 shingles, valued at $386,623. 

It is interesting to note in this connection that for the seven 
months ending July, “1915, a total of 931,549,000 shingles were imported 
into the United States from Canada, these being valued at $1,895,321. 
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The Sawmill That Made Famous B.C. Fir! 


Hastings Sawmill, Vancouver, Has Been Manufacturing and Exporting Continuously for Over 
Half a Century—History of the Company and Its Extensive Operations 


Pie 


IMBERMAN 


The British Columbia Mills, Timber & Trading Company, pro- 
prietors of the Hastings Saw Mill, the oldest established sawmill 1 
the province, have the proud distinction of being the largest exporters 
of lumber in Western Canada, over fifty per cent. of the total quantity 
exported being credited to it. The existence of its business dates from 
the year 1865, about the time when lumbering was first started in 
British Columbia, and it has had an unbroken record of activity ever 
since. The title of the firm has undergone one or two changes, but 
since 1889—when the businesses of the Royal City Planing Mills, Van- 
couver and New Westminster, and the Hastings Saw Mill, were amal- 
gamated, and some years later the Moodyville Sawmill was purchased, 
with the late Mr. John Hendry as president and general manager of 
the company, which dual office he held until his death—in 1916—it 
has been the same as it is now. The present mill itself, however, has 
always been known by the name of the Hastings Saw Mill, and its 
history is closely associated with that of the development of the lumber 
industry of the province. 

The business of the company has been a success since its in- 
ception in spite of the fluctuations of trade and the financial depres- 
sions sometimes felt by the community. This success may very largely 
be attributed to the strict business methods employed, careful manage- 
ment, and the quality of the lumber product turned out. From the 
very first the company set itself out to maintain the very highest stand- 
ard in the manufacture of its products, from which ideal it has never 
aoe and while continually improving its plant and adopting 

rerything in the way of improved machinery that it deemed wise, it 
ea carefully avoided installing anything at the expense of “good 
manufacture.” 

The plant occupies an ideal situation on the south shore of Van- 
couver harbor, known as Burrard Inlet, the site having peen prac- 
tically the first site chosen on the Inlet. It has been completely re- 
built and modernized several times, and its output has increased from 
a mere few thousand feet per day to 250,000 feet per day of ten hours, 
which output can be increased under pressure. V essels of the largest 
size can lie alongside its wharves, and it is no uncommon sight to see 
two or three vessels loading at the same time, while there have been 
as many as nine loading at once. Altogether the company gives em- 
ployment to one thousand men. ; 


Timber Supply 

The company’s timber holdings, which are located both on the 
mainland and on Vancouver Island, are among the most extensive and 
the very finest in the country. As the company was early in the field, 
its holdings were among the very first selections made. The plant was 
not built for to-day or to-morrow, but with a view to sawing lumber 
long after the present generation of lumbermen cs ceased to exist. 
About 55 per cent. of the timber is Douglas fir; 22 per cent. Western 


The landing and railway terminus at Rock Bay, V.I., showing the company’s hotel (foreground on the left), store (right), and hospital (extreme left) 


VESSELS LOADING AT HASTINGS SAW MILL, VANCOUVER-B:C. 


Illustration shows ships at wharf of the Hastings Saw Mill, Vancouver, B. 


red cedar; 10 per cent. Western hemlock; 8 per cent. Sitka spruce} 
and the remaining 5 per cent. mostly white pine with sorhe yellow 
cedar. 

The accompanying illustrations show trees 
Western red cedar of average size and quality. 


of Douglas fir and 


Logging Camps 

The camps at present are five in number, four of them being. ; 
situated on the holdings near Rock Bay, Vancouver Island, and the 
other on Thurlow Island, some three miles distant from Rock Ba 
which is within easy towing distance of the mill in Vancouver. The 
timber is easily accessible, and the land is not rough. The actual log: 
ging is being done some twenty miles inland; so that the logs have te 
be transported by rail to tidewater. The railway, which is of standare 
gauge and ow ned and operated by the company, is extended as neces: 
sity requires; but owing to the fact that the stands of timber hay 
been so heavy and to the fact that the country abounds in lakes, tf 
has not been necessary to extend it more than once during the last 
three or four years. < 
The actual location of the camps is as follows: The first camp 
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reached on the railway is the operating camp, which is some fifteen 
miles distant from tidewater at Rock Bay, and from this camp the 
line extends another five miles to Roberts Lake, From the operating 
camp a logging spur, extending a distance of four miles into the hold- 
ings, branches off; and about two miles farther along the line another 
logging spur runs to McNair’s Lake, a distance of a mile. On Roberts 
Lake are two more camps which are located on the side opposite 
the terminus of the railway. The logs from these camps are dumped 
into the lake and towed to the railway landing, where they are loaded 
on to the cars. 
|. The logging equipment is most complete. There are six loco- 
"motives of the straight connected type, with seventy logging cars and 
some thirty donkey engines. At the operating camp there are a large 
“and completely equipped machine shop and locomotive sheds. The 
frees are felled and bucked in the regular Pacific Coast way, and the 
Nogs are yarded and loaded by donkey engines. On arrival of the train 
“at tidewater all the logs are dumped in one operation, which is done 
by means of a system of cables attached to and operated by the loco- 
“motive. Altogether nearly 500 men are employed in the camps and on 
“the railway, of which P. DesBrisay is the resident superintendent. 
‘The company logs also on some of its other holdings, but this log- 
ing is done by contract. 


: Camp Employees 
; The company knows the value of satisfied employees, hence it 
sees that the camp employees are provided with comfortable quarters 


Western Red Cedar, clear and sound 


and plenty of nourishing food. The accompanying view shows the 
) company’s hotel, store and hospital at Rock Bay. The hospital, which 
is seen to the extreme left of the view, beyond which are the cottages 
” for various employees, is in charge of a resident medical man, and is 
“equipped with the most modern appliances. There are also a school 
‘and a reading room, and religious services are conducted at regular 
intervals by the Columbia Coast Mission. 
: Main Mill 
ee The main mill, which is 500 feet by 80 feet, is equipped with a 
Nedouble breakdown 60 inch circular saw, a 10 ft. band mill with 14 
~ inch breakdown saw, and two band resaws, one 9 ft. and the other 8 
) ft., both with 12 in. saws. The logs are hauled up from the pond on 
a single log slip, thrown either way and placed on the log deck by 
a double steam kicker; then rolled on to the carriages, which will take 
a log up to 116 feet in length, by steam niggers. 
F After passing the edgers, which are three in number, and the trim- 
7 mers, the lumber passes farther along on live rolls to be sorted and 
~ graded; and then to be distributed to the different departments or to 
‘the ocean shipping sheds or wharves on electric railway or motor 
~ trucks. 


Trainload of logs, some over 100 feet long, on the log dump at tidewater, 
Rock Bay 


The masts, spars and heavy timbers for immediate shipment pass 
on live rolls to a point farther along, where they are loaded on to the 
railway cars by means of a gravity loading deck. 

Planing Mill 

The planing mill, which has a capacity of 150,000 feet board mea- 
sure per day of ten hours, is located in a building 200 feet by 100 feet. 
Its equipment consists of the following machines, namely: one Berlin 
timber sizer 16 x 30; one Woods 6 x 12; three Berlins 6 x 9 and 6 x 15, 
all fast speed; one Berlin 6 x 30; one MacGregor Gourlay 6 x 15; one 
Berlin sticker 6 x 12; one Woods sticker 6 x 15; one Berlin sander 
6 x 30; and necessary resaws and trimmers. 

Dry Kilns 

A manufacturer may have some of the finest timber to draw from, 
but he may destroy its qualities through improper drying. 
The drying process is one that requires an. accurate observa- 
tion and a long experience to perfect. That explains the rea- 
son why different manufacturers with the same kind of kiln often 
obtain very different results. The British Columbia Mills, Timber & 
Trading Company pays particular attention to the drying of its lum- 
ber. It believes that the drying process should be ‘gradual, so that 
the wood can adapt itself naturally to the change without warping 
or disrupting the fibre. With the type of kiln in use, which was de- 
signed and built by the company, and with an experience covering 
several decades, it is able to obtain very satisfactory results. 

The capacity of the kilns is 150,000 feet board measure per day 
of ten hours. 

Power House 

The power for running the plant is generated in 17 boilers of about 

3,000 working horse power, and transmitted to the planing mill by 


Trainload of logs on the railway, en route to tidewater 
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Log deck, main mill 


a Hamilton twin valve type of engine 14 x 18 in size, of 250 horse 
power; and to the sawmill by the following Hamilton balance valve 
type of engines, namely: one twin 20 x 24 in size, 500 horse power, 
and two singles 24 x 30 of 500 horse power each, and by the necessary 
small engines for driving the conveyors. In addition to supplying 
the sawmill, power is also supplied for the electric railway and light- 
ing system ; and live steam is furnished for the dry kilns. 

Sawdust is exclusively used for fuel, which is fed to the furnaces 
by automatic feeders. 

Other Parts of the Plant 

The capacity of the lath mill is between 45,000 and 50,000 lath per 
day of ten hours. Pickets, broom handles and shingle bands are also 
manufactured. 

The mill is also equipped with hog machinery for cutting up 
the refuse in case of shortage of fuel; and the plant is equipped 
throughout with complete blower and conveyor systems. 

The equipment of the machine shop consists of three Bertram 
lathes 24 in., 20 in. and 12 in. in size; planer, shaper, pipe machine, and 
necessary drills, bolt cutters and. tools. 

The filing room, which is located above the mill, directly over 
the sawing units, is one of the largest and most completely equipped 
filing rooms in the country. The main equipment consists of three 
Covel machines, which will take 20 in., 16 in. and 13 in. saws re- 
spectively. 

Yard and Stocks 

The company has spacious and well ventilated storage sheds that 
are conveniently arranged for ready access to stock. The main stor- 
age shed for dressed and finished lumber is 300 feet by 60 feet; and 
the main ocean storage shed is 200 by 150 feet. A feature of the plant 
is the large amount of wharf space for the huge long Douglas fir tim- 
bers for ocean shipment, the large proportion of which are from 65 
to 110 feet long, some of them longer. 

Recently the company had 3,500,000 feet board measure of such 
timbers awaiting shipment to Great Britain, the actual shipment being 
over 4,500,000 feet by one steamer. The accompanying illustration 
shows this vessel loading these long timbers. 

In ordinary times the company has large stocks of rough and 
dressed Douglas fir, Western red cedar, Western hemlock and spruce 
lumber, but owing to the unprecedented demand its stocks are com- 
paratively low at present. 


Fire Protection System 


The fire protection system is modern to the last feature. A com- 
plete sprinkler system served by water from the city mains is in- 
stalled throughout the plant, and there are also many hydrants con- 
nected to the - mains, placed at suitable points in the yard, and lengths 
of hose in the mill attached and ready for immediate use. There is 
also a 50,000 gallon water tank placed at a height of 84 feet, and con- 
nected to the sprinkler system, for use in case of an emergency. 


Masts 125 ft. long for B. C. ships 


The purchasing of supplies, and of provisions for the loggis 
camps and tug boats, is a large and important part of the company 
business. It is entrusted to a separate department, which is in cha 
of Mr. W. F. Frame. A large and well stocked store is run in co 
nection with it, which is patronized not only by the employees, but I 
outside families. It is interesting to note that the Hastings M 
Store was the first store in what is now Vancouver. z 


Transportation Facilities y. 

In the early days there was no railway communication with 
interior, consequently practically the whole of the output of the 
was exported overseas; hence it is that for over half a century 
mark H. S. M. on masts, spars and timbers of Douglas fir has 1 
known in ports the world over, and has been recognized 
for the highest quality. It was not until the year 1886 that it wz 
sible to communicate by rail with the prairies and the east, in 
year the Canadian Pacific Railway completed its transcontinent 
to Vancouver. Since that time three other railways have mad e 
couver ~ heir terminus, and the company’s products can now be 


i tick running M cnietiaeolt a the sae the company | 
ceptional transportation facilities, which make possible an e 
and economical method of shipping the lumber, an advantage: hat ¢ 
ures to the benefit of the company’s customers. ea - 
The company anticipate that their sales will be considerab i 
creased by the opening of the Panama Canal, which will make | Doug 
fir easily available at a considerably reduced price, owing to. 
freights, in those countries that previously were so far HE ; 


Sales and Distribution = co oh i: 


The general sales offices of the company are situated ‘at the fos 
of Dunley Avenue, Vancouver. The following are the bs eh of tl 


Loading timbers at the mill wharves, the large proportion of them being 
65 to 110 feet long, 12 x 12 and 17 x 17 feet square : 


} 


depar , A. W. H. Curtis;car sales, T, N,Brow 
local and Coast aes F. Moore. ; 

_ The company’s representatives are the following, viz:>. Mic ddle 
W ae H. S. Galbraith Co., Ltd., 612 McIntyre Block, ab sie Man. 


Masba Gordon & Co., Montreal, Que. oe +2 : 

The company has also had representatives in Great Britain and in 
most of the principal countries of the world for many years. 

The company counts among its customers some of the lar 
buyers, including the Government of the Dominion of Canada, 
governments of various other countries, than whom there are, perha 
no buyers who are more strict in their specifications and requ 
ments; several of the largest railways, both on this continent and : 
other parts of the world; and many shipbuilding and mining compani 
and harbor boards, who have been supplied with a large proportion 
their requirements. It makes a specialty of spars and long timbe 
and it is a large shipper to all parts of all the higher grades of lum- 
ber, flooring, ceiling, and finish of all kinds. .— 


Although the British Columbia Mills, Timber & Trading Company q 
has so large an exporting business, it has always realized the value 
of the market of the great prairies, in the building up of which it has 
played so large a part. Millions upon millions of feet of lumber hae 
been shipped - to it. Whether it has been lumber for use on the farm, 
for houses, for bank offices, for railway construction, it has always been 
one of the first in the field in all districts. The H. S. M. brand ha 
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sequently consumers know that they get the very best when they 
: : : : ; 

_ The following, which appeared in a previous issue of the Western 
Lumberman, was contained in a report issued by the Dominion De- 
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A fine Douglas fir, diameter 7 ft. 6 in. and 120 ft. to the first limb 


“23 


rtment of Trade and Commerce on the subject of the lumber trade 
anada with foreign countries: 

“This does not mean to say that Canada has done no 
lisiness with the West Coast of South America. Occasion- 

ly shipments do go down, and doubtless these were more 
frequent in the past. One mill, the Hastings, was apparently 

_ well known, and importers in Chile and Peru spoke most 
highly of the treatment they had received from it. This firm 

~ seems never to lack orders and is a shining example of the 
 yalue of a good name in international trade.” ; 


oreign markets. 
Sa Company Offices 

~The offices are situated in the mill grounds. The building is of 
e two-storey bungalow type. On the ground floor are the main 
fice, the foreign and car sales offices, the board room, the reception 
m, and five other rooms all handsomely finished to represent either 
ouglas fir, Western red cedar, Western hemlock, or Sitka spruce, the 


Booming grounds, tidewater, Rock Bay 


made its impress upon the trade; it is a- standard of excellence, con-~ 


The company has many other and similar testimonials from vari- - 
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principal woods of the province, in their finished state, which visitors 
are always welcome to inspect. Upstairs are four other rooms, in- 
cluding the draughting and map room, and the offices of the B. C. 
Mills, Tug and Barge Company, Limited. 

The last mentioned company, which is a subsidiary company of 
the B. C. Mills, Timber and Trading Company, has a fleet of five 
tugs, two launches, and about a dozen barges and scows. The tugs 
are used, as has been said, chiefly for the purpose of towing the booms 
of logs from the company’s holdings to the mill ponds in Vancouver. 
They may also be chartered for towing purposes. 

The company has been operating its own tugs for upwards of 
thirty years. They are commanded by experienced navigators, and 
make voyages sometimes to ports as far distant as Anchorage, in 
Alaska. 

The Executive Personnel 


President and general manager, Eric W. Hambér; general suner- 
intendent, Arthur J. Hendry; secretary, J. Alex. Hendry; comptroller, 
Thos. Sanderson. 

The operation of any large business enterprise reflects to a large 
extent the personality of the executive head. He must be able to 
surround himself with heads of departments who are capable and re- 
liable, and interested in seeing the plans successfully carried out. 
Such an organization has President E. W. Hamber, who is head of 
this extensive business. 

Mr. Arthur J. Hendry, Mr. J. Alex. Hendry and Mr. Thomas 
Sanderson, are highly valued and capable officers of the company, of 
many years’ standing. They have a thorough practical knowledge in 
their respective departments of the work pertaining to the lumber in- 
dustry, and various other activities of the company. 


Coast and Mountain Lumber Associations 


The following Coast mill companies constitute the British Col- 
umbia Lumber & Shingle Association, Ltd., Vancouver, of which 
R. H. H. Alexander is secretary. The offices of the Association are 
located in the Metropolitan Building, 837 Hastings Street West. A. C. 
Crakanthorp. Pacific Inspection Bureau, may be found on same floor: 
Abbotsford Timber & Trading Co., Abbotsford; Alberta Lumber Co., 
Vancouver; Beaver River Lumber Co., New Westminster; B. C. Fir 
& Cedar Lumber Co., Vancouver; B. C. Mills, Timber & Trading Co., 
Vancouver; Brunette Saw Mill Co., New Westminster: Cameron 
Lumber Co., Victoria; Campbell River Lumber Co., White Rock ; Can- 
adian Western Lumber Co., Fraser Mills: Cedar Cove Sash & Door 
Co., Vancouver: Craig-Taylor Lumber Co., Vancouver: Dominion 
Creosoting Co.. Vancouver: Eburne Saw Mills, Eburne; False Creek 
Lumber Co.. Vancouver; Genoa Bay Lumber Co., Cowichan Bay; 
Hammond Cedar Co.. New Westminster; Hanbury, J. & Co., Van- 
couver: King, M. B. Lumber Co., Newton: Leigh. Jas. & Sons, Vic- 
toria; Lemon-Gonnason & Co., Victoria; Maple Ridge Lumber Co., 
Port Haney; McNair, Robt., Shingle Co., Vancouver; Moore-Whit- 
tington Lumber Co., Victoria; New Ladysmith Lumber Co., Nanaimo; 
North Pacific Lumber Co., Barnet; Rat Portage Lumber Co., Van- 
couver; Robertson & Hackett, Vancouver; Shawnigan Lake Lumber 
Co., Victoria; Small & Bucklin Lumber Co... New Westminster: 
South Shore Lumber Co., Vancouver; Straits Lumber Co., Nanoose 
Bay; Thurston-Flavelle Lumber Co., Port Moody; Taylor-Naysmith 
Lumber Co., Vancouver; Timberland Lumber Co., New Westminster: 
Vancouver Lumber Co., Vancouver; Victoria Lumber & Mfg. Co., 
Chemainus; Westminster Mill Co., New Westminster. 

The membership of the Mountain Lumber Manufacturers’ Asso- 
ciation, the headquarters of which is at Nelson, is given below. I. R. 
Poole is secretary: Adams River Lumber Co., Chase; Adolph Lum- 
ber Co., Baynes’ Lake; Arrow Lakes Lumber Co., Kamloops; Baker 
Lumber Co., Waldo; Canyon City Lumber Co., Creston: Columbia 
River Lumber Co., Golden; Crow’s Nest Pass Lumber Co., Wardner: 
Cranbrook Sash & Door Co., Cranbrook; J. S. Deschamps, Rossland ; 
W. Mark Decew, Grand Forks; East Kootenay Lumber Co., Jaffray : 
Edgewood Lumber Co., Castlegar; Elk Lumber Co., Fernie; G. B. 
Ferguson & Co., Six Mile Creek; Fernie Lumber Co., Fernie: Forest 
Mills of B. C., Ltd., Revelstoke ;. Jewell Lumber Co., Hanbury; King 
Lumber Mills, Cranbrook; Kootenay Shingle Co., Salmo; A. G. Lam- 
bert & Co., Nelson; Leask & Johnson, Wasa; Mankin Lumber & Pole 
Co., Hall; Monarch Lumber Co., Savona; M. McInnes, Crow’s Nest: 
McLaren Lumber Co., Blairmore, Alta.; Nicola Valley Pine Lumber 
Co., Canford Mill; Okanagan Sawmill, Enderby ; Otis-Staples Lumber 
Co., Wycliffe; Quance Lumber Co., Nakusp; Rock Creek Lumber 
Co., Flagstone; Ross-Saskatooh Lumber Co.,-Waldo; Summit Lake 
Lumber Co., Summit Lake ; Sovereign Lumber Co., Kamloops; Slocan 
Valley Lumber Co., Koch Siding ; Wattsburg Lumber Co., Wattsburg: 
Western Canada Timber Co., Gerrard; Yahk Lumber Co:, Man. _ 

Douglas fir has been recommended for the reforestation of western 
Norway by the chief forester of that country. 
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Handling lumber to dock at plant of Vancouver Cedar Mills, Ltd. 
System was installed by Canadian Mathews Gravity Carrier Co. 


Labor-Saving Devices for Lumber and Shingle Mills 


At the present time, when labor is scarce and wages high, it be- 
hooves the manufacturer to look closely into his handling costs. Per- 
haps the most efficient labor-saving device on the market to-day is the 
Gravity Ball Bearing Conveyor, which is made for handling lumber, 
shingles, box shooks, etc. The lumber conveyor is composed of cold- 
drawn steel ball bearing rollers set in a steel frame and made up in 
sections of 10 feet, thus allowing the conveyor to be readily moved 
about if desired. To convey materials between the objective points 
it is only necessary to assemble as many standard units as will cover 
the distance, allowing a down grade in the direction of travel of 4 
per cent. These conveyors are manufactured in Toronto by the Can- 
adian Mathews Gravity Carrier Company, Limited, and we illustrate 
two systems which are in use at the plant of the Vancouver Cedar 
Mills, Limited, Roche Point, B.C. It will be readily seen what a 
great saving is effected in handling in this case. 

In some yards we have seen a considerable savng would be 
effected by using these conveyors from the mill to the piling ground, 
taking the place of trucks, and in others they are well adapted for 
loading from the piles to the cars or scows. The lumber conveyor 


Handling shingles to dock storage shed by gravity system at the 


Vancouver Cedar Mills, Limited 


a 


man bearing these conveyors in mind can find many places jn his yard 
where a few lengths will be of great assistance to him in cutting down, 
handling expenses, : 

The shingle conveyor as illustrated is composed of two rows off 
ball bearing wheels set 12% inches apart and made up in standard 
8 ft. sections and curves. This conveyor also operates on @) 9 
4 per cent. grade. It will be noticed in the cut that the conveyor) 
passes through the press, thus saving considerable handling. 

G. H. Jameson, Mercantile Building, Vancouver, is B. C. and 
Western Canada representative of the Canadian Mathews Grayi 
Carrier Company, Limited. 


. 

. : . Jes : 
can also be used to advantage in handling shingle bolts. The milf | 
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The Effect of too High Speed on Band Saws 


(From “The Disston Crucible’’) 


While we know there are still quite a number of operators whe 
advocate high speeds, our own experience and observation has clearly 
shown that the band mills that run their log band saws at a speed of 
about 8,000 feet per minute are obtaining better results, both in quan 
tity and quality of output of lumber than those who run at speeds of 
10,000 feet per minute or more. 

This, of course, applies more strongly where the power is ample, 
the appliances in perfect order and alignment, and the saws are opef- 
ated and taken care of by thoroughly competent-sawyers and filers. 

It is, of course, well understood that excessive speed tends to 
extra vibration, no matter how firm the foundation of the mill or how 
thoroughly installed. When the saw is running at very high speed it 
naturally tends to the same vibration and waving rhotion that applies 
to highly speeded belts, and it is a rare thing to see a straining device 
that is sensitive enough to fully compensate for the excessive vibration 
in the blades. Consequently, under the feed pressure high-speeded 
band saws are more apt to deviate from a true line than those of a nor- 
mal or moderate speed. 

Quite a few operators still hold to the idea that high speed means 
high capacity, but it does not always follow by any means, for, unless 
the apparent excess elasticity occasioned by the high travel of the saws 
can be absolutely compensated for by extra weighted and highly sensi- © 
tive straining devices, the feed must necessarily be reduced per revolu-~ 
tion of saw, or, in other words, it is possible to carry a sufficiently 
higher rate of feed per revolution of the saw on a moderate speed to 
amply compensate for a reduction in speed. 

To specify more plainly, take for an illustration a 50-foot band 
saw, making 200 revolutions per minute, which equals 10,000 feet. If 
this saw was cutting continuously at the rate of 12 inches per revolu- 
tion that would equal 200 feet of feed per minute. Our experience has 
shown that it is easier to maintain a feed of 14 inches on 180 revolu- 
tions of the same saw than it is to maintain a feed of 12:inches on the” 
200 revolutions, and a very little figuring will show you that a rate of 
14 inches feed on the 180 revolutions is greater than 12 inches on the 
200 revolutions, to say nothing of the wear and tear on all machinery, 
belts, and saws, beside enabling the operators to produce better manu- 
factured lumber. 

This principle will hold good at a materially less speed fides 8,000 
feet per minute, and to those who have not gone into this point thor- 
oughly, and are inclined to feel a little skeptical on the subject, we will 
mention in mills where the practice of quick stopping the band saws at 
saw changing time by sawing a few lines from a “cant” left on the car- 
riage for that purpose, it will be noted that as the speed of the saw 
decreases the feed per revolution of saw is increased, and this, too, at a 
time when the saw is dull, and therefore in a poor condition to stand 
the higher rate, but this is made possible only by the absence of vibra- 
tion in the blade. 

Of course, it is understood that we never advocate a reduction of 
speed at the expense of leverages in driving and receiving pulleys, as 
that would be sacrificing power, but a decrease in the size of the driver ~ 
or an increase in the size of the receiving pulley to bring about the 
desired reduction in speed of saw without reducing leverages of pul- 
leys and traction power of belts, is bound to give better results, all 
other conditions being up to a good standard. 
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The mills included in the West Coast Lumbermen’s Association | 
have shown a commendable desire to aid the shipbuilding programme 
of the Washington Government by undertaking to furnish lumber for 
100 vessels to be built within eighteen months, the cost basis to be 
only $35 per thousand feet, despite the fact that private builders are 
cheerfully paying $37.50 and $38 for similar material. 


British Paper Trade Journal: Paper manufactured in Japan out 
of sulphite produced in British Columbia is among the posswilities 
of the near future. An enormous plant, it is said, is being erected in 
Tokio for the manufacture of paper and paper products, and it is pro- 
posed to import sulphite from British Columbia. 2 


iy 


increase in prices, has brought thinner and thinner bandsaws into 
r with the practical millmen, as we all know. These millmen will 
thin blades, so that as little as possible of the stock may go into 


inching or, as an alternative, lose our jobs. 

lany a filer, who has made good-on the thicker saws, has troubles 
when he goes to fitting the thinner saws. This is not strange. 
y thin saw has more to do when it runs straight than the thick 
-must have the same amount of clearance on either side as the 
ww, and it hasn’t the relative strength. 


Tension is Important Factor 


most important feature of thick-saw care. Many experienced 
differ concerning what is the correct amount of tension. It 
me that this is a thing that should be decided by the machines 
run the saws and the kinds of timber the saws run in. More 
n Wheels that are true and 


nist necessary for very hard woods. 
that are worn on the front, and wheels that are far apart 


for the best work. The only proper way for determining 
eal amount of tension is best for any particular machine, or 
y particular class of material that is to be sawn, is to make tests 
the. degree best suited is found. In no case, however, 
ve in tensioning the very thin blade so deeply that it will not 
| the leveling-block of its own weight, in extreme cases with 
at either end of the block. It is impossible to tension any 
egularly if it will not lie flat enough to admit of its being nicely 
|. It should be remembered that no amount of tension, and no 
weight on the machine, will make a poorly fitted saw run 
Hundreds of filers have erred blindly along these lines. [ 
o erred myself. 
< Proper Degree of Crown 
ry experienced filers differ, too, in their opinions concerning 
e proper degree of crown in the back-—and there are some 
it favor the straight back. Here, also, | think the machines 
cide for us. I do not believe in a heavy crown, unless the 
ces are very badly worn in front. It seems to me that there 
only enough crown in the back of a band to compensate 
stretching of the toothed edge through the heat and the strain 
cut. Good steel has more “elasticity than most of us think. 
; the heat and the strain of the cut, while running, the correct 
aw is one whose edges are of absolutely equal length; and to 
it like this there must be one certain degree of crown in the 
when ‘the saw is lying cold and unstrained on the bench. If 


; if there is ee little crown, Ce front dee: is Beale which 
One of the most annoying cases of dodging upon entering 
‘d IT have ever known was brought about wholly by a straight 
n wheels. Too much crown is a fruitful source of broken 
hich is caused by the excessive strain on the front edge, or the 
y and the vibration of the immoderately long back. 


Most Filers Carry Too Much Weight 


Stic foregoing, I mentioned weight on the machine. Most 
I dare say, carry a little too much Weight for the good of their 
With the old thick blades it didn’t matter so much; but with 
saw it is vital. The tension-lever, on any kind of a modern 
ne, should feel lively and springy to the touch. If there is too 
oh weight, it will feel dead. Let the wheels become gummed a 
e, when the tensioning device is dead with weight, and the in- 
able result is fracture. Gum on the wheels is bad under any cir- 
stances ; but when the tension-lever is dead with weight, and the 
is extremely thin, it is fatal. If you’re having cracks in your thin 
400k to this. 


Pointers on Swages 


eer is still some dissatisfaction in swaging the teeth of these 
AWS, although swages are better now than they were. When 
age throws the points to one side, generally it is either be- 
5 of a worn or untrue die or anvil, or because the anvil is ground 
at the die catches hold of the tooth too far down on the face. 
are 
ons for grinding the anvil for a short-faced spread; but a study 


wv 


‘els that are close together, will require different degrees of . 


so many different kinds of swages that I can give here no’ 
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Practical Hints on Care of Very Thin Saw Blades 


z, . Filers Who Make Good on Thicker Saws Experience Great Trouble Fitting Thinner Saws—Some 
a: Exantical Advice by an Expert Filer on ‘‘How to Take Care of Very Thin Saw Blades”’ 


Specially Contributed to the Western Lumberman by ‘‘Yates Quality’’ Filer Correspondent 


of your swage, whatever make it is, will show you how to get what 
you want. Any anyil should be ground with the marks of the grind- 
ing wheel running the way the tooth lies, which will help to hold 
the tooth in place. Chalk on the backs of the teeth, and oil on the 
faces, is good to prevent these thin teeth from turning to one side. 
I am aware that there is an objection to the short-faced swage; it 
is inclined toward robbing the teeth of their pitch. However, this 
may be largely overcome by tilting the swage (tool) forward so that 
the automatic sharpener does not touch the backs of the points untii 
the second time around. 

I have heard, recently, of trouble coming from the points of thin 
saws crumbling. When the points of any band saws go to crumbling, 
it is usually the result of careless swaging. That is, the filer swages 
too wide, and then overworks the steel when he presses the points 
to the proper width with the shaper. It is a common fault with young 
or inexperienced filers. Running too much swage is another common 
fault with young or inexperienced filers. Most of the thin saws would 
run better, I feel safe in saying, with less width of point. The more 
swage above bare clearance for the plate, of course, the harder the 
Ww ork for the saw. Here is one of the great advantages of having the. 
blade nicely leveled. A perfectly lev el saw requires less clearance 
than a saw that is lumpy..- 


Discusses Tension 


Tension is the most important feature of the fitting of band saws, 
thick or thin. I am sure that ‘all filers will agree aati me on that 
score. And to put in tension correctly is certainly by far the most 
difficult part of saw fitting. The mere fact that the sag of the saw 
hts the tension-gauge is not proof that the saw is tensioned correctly. 
This is not easy of explanation. I find myself in deep water here. 
But let us begin at the moment when we order a new saw, and follow 
the saw irom that time until the time when we lav it aside as too 
narrow for further use. ; 

We are average filers, and we know what degrees of tension and 
crown are best suited to our machines, and we know what tooth we 
want. We take a sheet of paper and get the imprint of about three 
or four teeth, which we finish out with a pencil, and we tell our favorite 
sawmaker on that same sheet about the tension and crown we use. 
That helps, you know. The saw comes to us. It is not wise to put 
it on the machine fresh from the crate, because the swage is nearly 
always too wide, and the sawmaker, good as he is, mz Ly have left a few 
tight and loose spots. So we make sure of these points before we put 
the new thin saw on the wheels. Then we run it only two hours, 
perhaps less, because it will change more in that first run than in any 
run thereafter. When it comes off we touch it up here and there on 
the bench, and the next time we let it make a regular run. 

After it has made three or four regular runs, it needs an all round 
going over with a view to the adjustment of the three big things, 
namely : evenness of surface, tension, and crown. And with the ten- 
sioning belongs the making over of the tires. For a bad saw has tires. 
The no-tire tension, or edge-to-edge tension, is merely tension with 
extremely narrow tires; there can be no tension where there is no 
tire. I do not advocate the so-called ec dge-to-edge tension. After the 
saw has been running for a little while it will show its tires plainly— 
and it will have a few cracks, too, perhaps. 


A Timely Warning 


For the man with little experience, there is danger in the pre- 
liminary rolling I am accustomed to doing, and | here caution such 
men to go slowl ly and carefully with it; the older heads need no warn- 
ing, for they understand. With the outside of the saw lying upward 
on the bench, I begin at the braze ape roll all the way around the 
saw just under the front tire; that is, %-inch from the gullets of a 
5-inch blade. Following this, ‘i begin at the braze and roll one line 
all the way around in the front quarter, one line all the way around in 
the centre, one line all the way around in the back quarter, and one 
line all the way around on the back tire. Ordinarily I roll very lightly ; 
only when the blade seems very stiff do I increase the pressure. There 
is nothing but experience that can ‘tell one just how hard to roll while 
doing this preliminary stunt. One is always safe in doing this roll- 
ing, af only he knows how much pressure to put on the roll-h: undle : 
these portions of the saw always need stretching, provided it was in 
good shape before.. When this work has been judiciously done, your 
tires are practically made, and there remains only the levelling and 
the touching-up. 

Then | begin the levelling, and with the saw still lying with the 


ITY ie! 


70 Wael ER N 
outside upward on the bench. I never try to get all the lumps out 
at one going over, because of the great danger of driving some of them 
through. First I knock down all that show with the straightedge 
held lengthwise of the outside. Then J put the saw up on the bench, 
and knock down all that show with the straightedge held lengthwise 
of the inside. Then I work the inside of the saw with the straight- 
edge held crosswise. When the outside of the saw has been gone 
over carefully with the starightedge held crosswise, the blade should 
be ready for the final adjustment of the tension and the crown. 


Brings Out a Good Filer 


Now comes the difficult part, the part that tells more than any 
other one thing, how good a filer one is. As I have said before, I am 
in deep water here. “Let me first give an exaggerated illustration, 
which may help me to explain how it is that a saw that fits the tension 
gauge is not necessarily tensioned properly. 

Suppose you have a saw that is perfectly flat, absolutely without 
tension. Roll one line hard in the centre, and it will sag down even 
below the tension-gauge. To one with little experience, this looks 
like tension. But hold the plate up on one hand, with the sag pushed 
upwards, and with the other hand rock a straightedge across it; you 
will find that there is a flat strip, on either side of the hard-rolled 
centre, that runs clear out to the edges. The saw is practically all 
tire and no teension. 

So when I go to work to adjust the tension in my level saw, I 
cover with the roll the whole of any surface that shows tight either 
by the tension-gauge test or by the straightedge test. One roll-line 
would, doubtless, bring any of those flat places down, but it would 
be, in a measure, false tension. The tension-gauge does not always 
reveal flat places because the eye cannot see around the curve of the 
saw’s sag, therefore I rock the straightedge across the upward-push- 
ing drop everywhere to make sure. Especially is the straightedge test 
good for finding out how wide one’s tires are. Filers who claim to be 
tensioning from edge to edge may find themselves surprised—and 
enlightened as well—if they will try the straightedge when tensioning. 

Now suppose my saw drops down far enough, and I find a flat spot 
with the sag pushed upward. If I roll that tight place, I will have too 
much tension, of course. But I roll it, because the tension must be 
flawless in these very thin blades if they are to run well, and after- 
ward I take out the surplus looseness by rolling the tires gently.’ 

And always after rolling I examine the rolled portion to see 
whether they have become dished. Most rolls will dish more or less 
at times. 

When the tension looks good from the outside, I put the saw 
up on the bench and examine the tension from the inside; also I make 
sure that the saw is level on the inside. This done, I put the saw 
down on the bench and make sure of the outside again. Then I ad- 
just the crown, and always with an eye to the tension. When the 
crown is correct, I go over the whole of the blade once more to satisfy 
myself that all is right. Yes, it’s lots of work, but— when the saw 
is put on running one is well paid for it all. 


Fitting Thin Saws for Hard Wood 


When we are fitting our thin saws for kiln-dried oak, or for some 
other very hard wood, we sometimes find it necessary to tension 
heavier than we like, and now and then we have a fracture from the 
strain: but it is better to have a crack now and then, and always 
have finely running saws, than never to have a crack and always have 
poorly running saws. If the crack goes only a little way into the 
plate, it may be treated and allowed to run on. The best treatment 
for thin-saw cracks I have found to be this: 


How to Treat Thin-Saw Cracks 


Put the blade on the bench, with the fracture at one end of the 
cast iron levelling-block. Take a centre punch, and punch a little 
way below the bottom of the crack. Turn the saw over, file off the 
slight lump the punch turned up, and punch lightly from this side; 
this will make a small hole through the saw. ‘Then level, tension and 
crown at this point, and leave as wide a tire below the bottom of the 
crack as you leave elsewhere. I have worn out many cracks by this 
method. 

But suppose the crack has gone so deep that it is not safe to run 
the saw again until it-is brazed. We cut the saw with all due regard 
for the tooth-spacing and the squaring of the ends, and file our laps, 
finishing by draw-filing, that the laps may be flat. I don’t like muri- 
atic acid for brazing. It leaves a sort of corrosion before the iron can 
be applied. I simply clean the laps and the solder with a fine grade of 
emery cloth, and wipe clean afterward with white paper; then I put 
on just as little powdered borax as it is possible to have any at all. 
I[ave true irons, heat them a little beyond a cherry red, scrape off the 
scale, and apply them quickly. Don’t wait until they are cold to 
remove them, but take them off as soon as they are all black, which 
will leave more stiffness in the joint. 


/ 
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When you are dgnucent that the braze is good, put the saw on the 
bench with the new joint midway of the levelling-block. Throw o 
the roll belt and clamp the saw tightly with the roll. Put half of a 
small wooden pulley under the braze, and then clamp the saw firmly 
at the other end of the bench with a bench- -clamp. Turn the roll 
ley by hand until the saw is drawn tightly over the wooden pulle 
half, and the braze will be in the finest position imaginable for dres: 
ing off with a file. Afterward polish it with emery cloth. aK 

Time goes on, and our saw has grown so narrow from serv 
that the boss questions the advisability of using it again. Then 
may feel justified in putting a high tension in it in order that t1 
do its trick with the newer saws. It will go to pieces b for 
with that high tension, perhaps, but if it does there is no hi ng 
We are getting every thing there is in the saw. - ~ 

It is important that the back of a thick band saw run true; } 
especially important that the back of a thin band saw run tr 
there is crown in one portion, and no crown in another 4 
crowned part, which is the strongest, recedes from the 
the weaker part of the blade advances to meet it; and this 
continuously, during every revolution of the saw. — 


Pay Attention to Spacing of Teeth of Band I 

| am of the opinion that not enough attention is 

spacing of the teeth of band resaws, both thick and | ir 

relation to hard and soft woods. When the wood is x ae 1 

necessarily slow, the teeth merely scrape, and do not ¢ 
tooth-spacing is short. When the wood is soft, and 
if the stock is narrow, a long tooth-spacing gives each 

ing effect that is very bad. Bed 
Where a filer is putting up saws for both hard and 

he will do well to put his freshly-swaged saws into the 

and his second-run saws into the hard woods. . ae. 3 


How to Recognize Signs of Trouble RS 
A wise filer is one who can read the first signs of trou ible 
give, and then apply the remedy before the trouble i 
When the man who runs the machine tells you that 
wearing all the guides rapidly, that is a sign that the sav 1S 
and need levelling. When you see the back inclined to flap 
the front, on the empty side of the machine, there is too m 
in the saw. When the saw doesn’t want to keep its place on 
provided the wheels are in line and true, it may be 
is so narrow that the saw is heating from side friction ; 
likely, if the filer is inexperienced, there are a great many 
the wheel-side of the saw—or the saw may be dished t 
When the saw is inclined toward dodging upon entering 
is a sign either that there is tightness below the front t 
too wide a front tire—or that the teeth are out of level 
of the plate. General snaking of the saw, and dodge 
means general weakness. 


The Machine Itself “ Re = 


At last we come to the machine itself. No matter hor 
the saws are, if the machine is not in the proper condition 
be little satisfaction. To make sure the machine is Tight, w 
it in this wise: 

First we see that the frame of the machine is level A 
level the lower wheel-shaft and square it with the machine 
ing this, we level the upper wheel-shaft and put it in lin 
lower wheel- shaft. If the faces of the wheels are wor 
be made true, of course; and grinding, I can say. fron 
better than turning. 

The rolls that feed in the stock, and the upper, or mova 
too, must be looked after. The rolls should feed the A0k! 
the saw; there is always trouble if they don’t. And the 
in moving up and down, should be in perfect line with the 


Recent B. C. Incorporations i 

The following companies have secured registration under | 
Companies’ Act since our last issue: 

Inlet Timber Company, Limited, apien $35,000, head, 
Vancouver. 

Northern Mills & Timber Company, Limited, capital 
head office at Vancouver. 

Qualicum Saw Mill Company, Limited, capital $25,000 
office at Vancouver. 

Hansard Lake Lumber Company, Limited, capital $10,000, 
office at Prince George. ‘ 

R. R. McKenzie & Company, Limited, capita $10,000, head ¢ of fice 
at Vancouver. a 

Graham Island Spruce and Cedar Commies 
$40,000, head office at Prince Rupert. 


Pearson Shingle Company, Limited, capital $10,000, ‘head Lo 
at Vancouver. 


Linuted; capi al 


ECapt. Dollar’s Early Lumbering Days 


Story of an Eventful Trip from Serpent River to Camps 
on East Shore of Georgian Bay 


Western Lumberman readers 
will peruse with deep interest the 
following narrative from the pen 
of Capt. “Robert Dollar, president 
of the Robert Dollar Compayy, 
Ltd., Vancouver and San Fran- 
cisco. Capt. Dollar requires no 
introduction to the lumbering in- 
dustry—he has lumbered practic- 
ally from the Atlantic to the Pa- 
cific, and is to-day one of the great 
captains of industry on the North 
American continent. While glory- 
ing in the fact that he is still a 
lumberman, he has become more 
famous still as a shipowner whose 
big fleet of vessels has carried lum- 
ber to many of the countries bor- 
dering the Pacific and Indian 
oceans, as well as to ports on the 
Atlantic. Here is Capt. Dollar’s 
story : 

In passing through 
3 Ontario in a conifort able Pull- 
n with dining car attached and in crossing to Spanish and Serpent 
vers, it brought back very vividly to my recollection the tremendous 
mges that have taken place in this part of the country in the last 
years when there was hardly a white man on the shore of Lake 
ron at Killarney and Spanish River Mills. 


_At this time I was lumbering on the Serpent River, some 30 
es from Lake Huron. We sent in the men and supplies in a 
er in the fall of 1881 and built a warehouse at the mouth of 
the river to hold our year’s supplies. We boated supplies up the river 
to ‘0 where the camp was to be built, sufficient to last until the snow 
d ice made it possible to haul with teams. The men were then cut 
-from all communication with the outer world. On February 21, 
82, I started with a team of horses to visit the camp. ‘The entire 
stance of 250 miles was made on the trackless ice from Parry Sound, 
_ The time occupied was eight days. We slept out every: night. 
weather was intensely cold, being below zero the first three days, 
hile on the last day it rained. Not being prepared for such a change 
| the weather, we had a miserable time of it. Sleeping out in winter 
in a heavy rain storm is anything but comfortable, to say the least. 


Bee The weather was so bad, I left the team and teamster at our war e 
house at the mouth of the river and made the last thirty-five miles on 
foot in the soft, slushy snow. It was hard walking and I was glad 
fo get to the camp, and the men were delighted to get news from the 
side world. I found the work had gone on successfully, and we 
d a lot of fine timber on the ice ready to be floated to Lake Huron, 
ere it was to be loaded on vessels and taken to Kingston at the 
9 of Lake Ontario. There it was rafted and run down the rapids 
of the St. Lawrence, then towed to Quebec to be again loaded into 
c ean-going ships for Liverpool, where it was again formed into small 
ft and taken up the canal to Manchester. ‘Here it was sawn up 
to sizes for making cotton spinning machinery. 


I spent three weeks looking over various tracts of timber, but 
iid not find the sized timber required for this trade, namely, 20 
ches average diameter. On this account I decided to shift my opera- 
ns to Michigan, where the desired size of trees could be secured. It 
got very near the breaking up of winter, and we had twelve more 
a than was necessary to drive the timber down the river, so I 
ted out with a team of horses and the 12 men, intending to return 
-I came, on the ice along Lake Huron and the Georgian Bay to 
dland. But the fates decreed otherwise. The first night we got 
ith considerable difficulty to Little Current on Manitoulin Island on 
count of the ice having melted in the recent spring weather. I found 
impossible to go further with the team and decided to send it back 
the camp, and tried to induce the men to return, as I could see 
€ were in for a 250 mile walk. Besides there was the uncertainty 
the ice not remaining long enough to make the trip. They decided 
t if I could do it they could. I tried to explain to them that it was 
case of “have to” with me, but they could return and work in the 
1p until navigation opened. I had various camps in Muskoka and 
ry Sound district, so that it was necessary for me to be on hand to 
range about getting the logs driven when the water was high. All 
no avail. The men were determined to get out to civ ilization. 


_ I bought a few hand sleighs and put on them what was actually 
qui ed for the trip. We started out, pulling the sleds on the ice, 


Captain Dollar Western 
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The pied day out a severe snow storm was raging, and it was impos- 
sible to travel, so we had to lay up all day, much against our will. I 
found we barely had provisions enough to take us to Byng Inlet, so 
I had given up the idea of going to Midland, as the former place was 
much nearer. 

Next morning we were up before daylight ready to start, when 
we discovered the ice had gone out during the storm. There we were 
on the bleak and barren shore of Georgian Bay and had now to “foot 
it” through the trackless forest. We reached French River, which we 
had hoped to cross on the ice, but to our dismay it was wide open, 
the ice having gone out with the previous storm. So we had to cut 
logs and pull them to the water and make a raft of them. This took 
an entire day and was attended with much hunger. The first raft 
capsized and two of our men narrowly escaped perishing in the cold 
water. We then cut larger logs and made a stronger raft. Our tools 
consisted of one axe. We secured the logs with twisted withes. We 
all got across alive, and to our delight we found the ice was still fast 
inside of the islands, and we were enabled to make much better time. 


I found our provisions were about exhausted, so I had all the flour 
baked into cakes and divided equally. It was just enough for a small 
meal. I told the men that the nearest civilization was three days’ 
journey, and that each one should divide his cake into three pieces, 
but nearly all ate them at once. I divided mine into three days’ portion. 
Each piece was about one inch square. The ice was getting bad and 
several of us went through it. I kept on the lead and got more wetting 
than the rest. The nights were very cold; we suffered a good deal, 
wet in the afternoon and freezing at night. The frost hardened the 
crust, so in the forenoon we had fairly good walking, but afternoon 
every footstep went through the snow. and into the water on top of 
the ice. I remember I had deer skin:moccasins on, which kept the 
water out as well as a pair of socks would. 

The men got tired out.and it was only by encouraging and urging 
them on that we were able to make any headway, for many of them 
wanted to:lay down and give it up. 

The last day before arriving at Byng Inlet I told them I would 
go on ahead and get provisions sent back to them with Indians and for 
them to follow my tracks, but before noon I came across an Indian 
wigwam. A squaw and two children were the occupants. She could 
not talk English or French, so I made signs to her that I was hungry, 
and tried to make her understand there were twelve more coming. I 
found she had about 20 lbs. of flour, but no meat of any kind, so she 
started in to make “slap-jacks.” I did not eat and encouraged her 
to make more until about three miles off our men were in sight. I 
took her out and showed her the crowd, and she held up her hands 
in despair. I put aside enough for herself and children for one day 
and made her understand I would send her plenty the following day, 
so she went to work and baked the balance of the flour. To my sur- 
prise she went out into the snow and dug up a white fish three feet 
long and put it into a pot of boiling water, scales, insides and all. This 
was as sweet a fish as I ever tasted. 

In the meantime, I saw the very slow progress of the men. I 
got some birch bark and made a big smoke. The effect was magical 
and I could see them immediately. begin to step out. When they 

came they ate everything in sight and i had a hard time to prevent 

them from leaving the squaw without any food. I almost had to use 
force to get them to start out for Byng Inlet. Ten miles distant we 
found a trail which helped us out, and reached the mill at ten at 
night, where we got plenty to eat and washed our hands and faces, 
the first time in two weeks. We were more like negroes than white 
men. 

A few days before it looked like a physical impossibility to come. 
out of our trials alive. I sent an Indian back to the squaw with four 
times as much flour as we used. I left our men here to rest up three 


or four days before proceeding. 


‘I was up bright and early next morning, as IT knew I was urgently 
required to start “the drives. I had a camp at Shawinager and started 
out on snow shoes.that I borrowed. The distance from Byng Inlet 
to Shawinager through the woods was 45 miles, with no road or trail. 
At dark I was able to strike an unused government road which led 
to our camp, which I reached after everyone was in bed. I looked over 
the timber and works in the forenoon (we were getting out what was 
called Tonawanda timber, which was got out the full length of the 
tree; in the summer I towed this across Lake Huron to Detroit), and 
took one of the teams to carry me to Rosseau, which I reached after 
midnight. 

The winter roads had broken up and I could not get anyone for 
love or money to take me to Bracebridge, Muskoka district, my ob- 
jective point, so I started out on foot again for a 35 mile tramp. I 
remember the mud was ankle deep in places and with dirty clothes and 
deer skin moccasins, I certainly was a “tough” lov king tramp. Next 
morning | was busy hiring men for the drives for the vartous camps, 
apparently none the worse after about as hard an experience as few 


lumbermen, even in those rigorous days, ever had, 
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Most Modern Boiler Plant on PacificCoast 


New Shop of Vulcan Iron Works on Granville Island, Vancouver, Now in Operation—Able to 
Handle Expeditiously Biggest Contracts in Plate Work 


karly last month the extensive equipment of the Vulcan Iron 
Works, Ltd., New \Vestminster, was transferred to the company’s 
new building on Granville Island, Vancouver—the thirty-acre tract of 
False Creek tide-flats reclaimed by the Vancouver Board of Harbor 
Commissioners. ‘The site secured by the company comprises two acres 
east of Granville Street bridge, with frontage of 400 feet on deep 
water. On this property there has been erected a building of heavy 
timber construction, 270 x 105 feet, with tower, high cupola roof, and 
east and ‘west skylights the entire length. The contractors were 
Messrs. Hodgson & King, Vancouver, the work being supervised by 
Messrs. Gardiner & Mercer, architects, of Vancouver and New West- 
minster, who prepared the plans in consultation with Manager Dun- 
can, after the latter had visited the leading plants in Canada and the 
United States to take note of all that was worthy of incorporation in 
the new shop. 

In addition to the machines brought over from New Westminster, 
orders were placed last year for some of the heaviest steel-working 


John R. Duncan, manager Vulcan Iron Works, Ltd., Vancouver, B.C. 


equipment in use on the American continent, and these machines are 
now in position on the main and side alleys of the shop floor, each 
having a solid cement foundation. They comprise a Hillis & Jones 
planer, 22 ft. bed; Wickes Brothers bending rolls, oe capable of 
handling 1% in. steel plate, also 10 ft. and 5 ft. rolls for light plate; 
R. D. Wood & Co, 150-ton hydraulic rivetter and 200-ton hydraulic 
press; Lacy Manufacturing Company combined punching and rivet- 
ing machine, 5 ft. reach; also three large radial drills. A 20-ton North- 
ern crane, operated by electric power, with a runway the full length of 
the main alley and 60 ft. over the water, does the heavy lifting and 
also loads or unloads over water at the front end deck. Another 20- 
ton electric crane operates on a short track erected over the hydraulic 
rivetter: three 5-ton electric cranes served the smaller sets of bending 
rolls, and 11 jib cranes, each with a swing of about 20 ft., are located 

here needed to serve the other machines. With the exception of the 


hydraulic machines, all others are operated by direct-connected motors, 
power being obtained from the British Columbia Electric Company. A 
power room annex on the east side, near the water, contains the huge 
steel accumulator which furnishes pressure for the hydraulic machines; 
one hydraulic pump; one 55 kw. C.G.IE. generator, supplying power to 
the cranes; two Rand & Curtis air compressors; switchboard, ete. 

Beneath the floor of the main alley near the water-front is a large 
steam steel-jacketed tank 30 ft. long, for the dipping and painting of 
steel pipe, stacks, etc., the material being handled by the Northern 
crane. The heating of steel plate will be done in a furnace 12 x 18 ft, 
now in course of construction at the southeast end of the shop, the 
plate racks being immediately adjoining to save labor in handling. A 
standard gauge track runs down the centre of the shop, so that boilers 
and other heavy articles may he loaded on freight cars or unloaded by 
means of the 20-ton crane, and a second spur line serves the plate racks, 
the storage ground east of the building, and the water-front, where 
steamers and ships will dock for repairs. 

The new shop, with its complete installation of modern machin- 
ery, represents an investment of $150,000, and will be able to handle 
expeditiously the biggest kind of a contract in plate work that is 
known to the trade, as well as having every facility for turning out 
small work promptly without interfering with the larger operations. 
The firm is well known, having been nine years in New Westminster, 
during which period it has executed contracts for most of the big indus- 
trial concerns of the province. A force of about 100 highly-paid 
mechanics will be employed in the new plant when everything is in 
full swing. ; 

Manager John R. Duncan, who has developed the plant from the 
original small shop in New Westminster to its present important 
standing, is a master steel worker of long experience, having been con- 
nected with the famous Carron Iron Works, Carron, Scotland, for a 
number of years, and, after coming to this country, was with the John 
McDougall Company, Montreal, before responding to the lure of the 
West. The shop superintendent, H. Moran, who has been with the 
firm for seven years, is a clever and resourceful mechanic; and Sales 
Manager G. C. Whitaker, formerly of Portage la: Prairie, Man., has 
a natural love for the business, having been employed successively 
with H. W. Petrie Company, Vancouver, and Schaake Machine Works, 
New Westminster, previous to joining the Vulcan Iron Works staff, 
some seven or eight years ago. 


Big Contracts Executed This Year 

Below we give a partial list of the more important work turned 
out of the company’s New Westminster shops up to the time of re- 
moval to Vancouver: 

live washing tanks, seven mixing tanks, two bisulphite towers 
one 18 in. diameter riveted pipe line, supplied complete with all attach- 
ments and agitating equipment to the Pacific Mills, Ltd., Ocean Falls, 
B.C.; two 72 in. x 18 ft. high pressure return tubular boilers; one 
recipient for acid, 8 ft. 6 in. diameter x 24 ft. high, which carries 90 
‘pounds steam pressure. Before the war these were supplied by firms 
in Germany. The three items were shipped to the British Columbia 
Sulphite Fibre Company, Mill Creek, and to the Empire Pulp and 
Paper Company, Swanson Bay. 

Six 72 in. x 18 ft. high pressure return tubular boilers, with Dutch 
oven attachments, stacks, breechings, and fittings, delivered to the 
Canadian Robert Dollar mill at Roche Point. 

Six 72 in. x 18 ft. high pressure return tubular boilers, with under- 
feed stokers, stacks, breechings, etc., delivered to the Dominion Pro- 
ducts evaporating plant, New Westminster. 

Four 72 in. x 18 ft. high pressure return tubular boilers, with 
Dutch oven attachments, stack’ breechings and fittings, for the Prince 
Rupert Lumber Company’s mill at Prince Rupert. 

Fifty high pressure vertical boilers, part of which have been 
shipped and the balance are under construction for Empire logging 
engines, made by Empire Manufacturing Company, Ltd., Vancouver: 

Two 72 in. x 16 ft. return tubular boilers, with full fronts and all 
fittings, delivered to the new Great Northern depot, Vancouver. 

Twenty ore cars (gable bottom), with trucks; one 6 ft. diameter 
steel riveted penstock for water wheels, erected at Surf Inlet for the 
Belmont Canadian Mines, Ltd. 

In addition to the above contracts, the company now have on 
order for their new boiler shop some of the largest marine boilers 
which have been built in Canada. These marine boilers have three 
corrugated furnaces, and are for steel vessels now in course of con- 
struction. Manager Duncan had the good fortune to place heavy con- 
tracts for steel plate and tubing early last year, when prices were 
reasonable, hence market fluctuations are not a cause of worry 
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“Listen in” on this 
Telephone Conversation 


Yes, we certainly increased our profits last year. 
How did you do it ? - 


Well, for one thing, I changed my time Recording 
system. 


What do you mean ? 


«f ~ >, Well, we now get the original pay-roll entry 
> —— PRINTED BY THE EMPLOYEE HIM- 
===> SELF. We also get the absolute time each 
: ———s job was started in the shop and the time it 
—— was finished. 
That so? Well, va does it mean to you? 


t it meant nearly a fortune. For now we know positively and accurately trom figures that cannot be 
| _ changed the difference between our expense labor and our productive labor which latter has increased 
‘| over 25 per cent. owing to the new system. 


3 erie do you mean—new system ? 
, Why, the new system put in by the 
, International Time Recording Co. 


| Oh, I see—well, I'll bet it cost you a fortune. 


| | Yes it did—the years we did without it, for it’ s the most expensive thing in the 
‘| world to be WITHOUT. 


How did the new -system affect your Foremen ? 
a. Bully! It made them realize what the big leak meant. 
| a Leak—I don’t -get it. 


: Be Well, I mean the old method of recording the men’s time with book and 
~ pencil was—well, not reliable! There’s where the Big Leak came in © 
_ strong, as has been most amply proved when we put the new System in. 


| How do the men like it? 


3 Fine! They know that the recorders play no favorites and they’re 
_ bound to be right. There hasn’t been a pay-time kick around here 
_ since [ don’t know when. 


_ How about letting me see how that new System works ? a Ole 


i 
:- | 
| 


a ie All right—you’re on. - Slip over now. 


| He ‘‘Slipped’’—he saw—he bought—he plugged another Big Leak in his 
| own business. Why not let us tell you about it too? Let us send you our 
| latest pamphlets and price lists. 


Made in Canada, our product is Canadian product, Canadian labor, 
Canadian capital, and wherever possible made from Canadian materials. 


| The International Time Recording Co. of Canada, Limited 


| ; + 270 Dundas St.. TORONTO—F. E. MUTTON; General Manager 


a WINNIPEG: : VANCOUVER: MONTREAL: 
1. 927-231 McDermott Ave. 624 Birks Bldg. (Opp. Vancouver Hotel) Cartier Bldg., McGill and Notre Dame Sts. 
a 
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BABBITT METAS snceeeeeo cae. 


The real serviceable value of a 
babbitt does not necessarily bear any 
relation to the intrinsic or commer- 
cial value of the elements from which 
it is made. 

To illustrate this fact: add five per 
cent. of gold to any of the high 
erade babbitts and it will make them 
cost about fifty times as much, but 
it is quite evident that it will not 
make them wear fifty times as long. 

The real serviceable value of all 
babbitt metals is directly proportion- 
ed to their registration in the physic- 
al properties which cover the condi- 
tions they are required to meet in 
service; and the value of all those 
physical properties increases in all 
metallic mixtures of perfect chemical 
affinity, and decreases as they re- 
cede from that condition in the mix- 
ture. Therefore, it is self evident 
that to add any element to a metallic 
mixture in excess of the amount re- 
quired to produce a perfect chemism 
would operate as a double loss. It 
would add to the cost of the mixture 
and operate to disturb its molecular 
tension, which would injure the 
quality of all its physical properties 
and reduce its value as a babbitt 
metal. For this reason the most 
economical and satisfactory service is secured through the aid of an 
expert metallurgist who, knowing the physical properties required in 
the babbitt, goes Eo wor 13. ina ares manner to etre Res a eee 


W. G. Harris, 
President The Canada Metal Co. 


quired phy sical BER a 

Invention and discovery in the line of metallurgical processes 
have within the last few years made some of the formerly rare ele- 
ments available for use in this line of work, which enables closer 
chemical affinities to be established between the elements of metallic 
mixtures; and the expert metallurgist of the present age can design 
metallic alloys to meet special physical conditions with the same de- 
pendable accuracy that the expert mechanic designs special machinery. 

A bearing metal has one definite service requirement, that is, to 
take care of the’vital parts of machinery (the bearings). This cannot 
be accomplished with metal that is too hard or too soft. One in- 
creases friction, heat and wear, while the other may not stand the load 
weight or speeds, but mash or squeeze or disintegrate. The mech- 
anical problem is the,simple solution of what is the limit of load 
weight to which the bearings of any machinery may be carried. That 
limit every intelligent mechanic knows cannot exceed 2,500 pounds 
load weight to the square inch of bearing metal without disastrous 
results to the machinery, by either stalling the machine, destroying the 
bearings, breaking the belts or wrecking the weaker parts of the ma- 
chinery. : 

Investigation will prove that 75 per cent. of the machinery in 
operation does not carry as*much as 1,500 pounds load weight to the 
square inch of metal in the bearings. 


Physical Properties of Babbitt 

The properties of a babbitt metal which determines 
its real serviceable value are as follows: 

First—Tensile strength, the index to a babbitt’s 
wearing quality. That is, the greater the force required 
to overcome the molecular tension of a metal, or a 
straight pull, the greater will be the wearing force or 
friction required to overcome molecular tension at its 
wearing surface. 

Second.—Resistance to crushing strain ; 
a babbitt’s carrying capacity. 

Third. —Elastic tension, the index to a 
ability to resist vibration or pounding. 

Fourth.—Resistance to heat; the index to melting 
point. 

Fifth—Anti-friction quality; the index to the de- 
eree of angle at which the factor of friction is over- 
come by the force of gravitation. 

Regardless of their constituent elements, babbitts 
which register alike in the above physical properties 
will give like results under like conditions of service. 


the index to 


babbitt’s 
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To obtain results from babbitt metals such as will enable one to 
guarantee efficiency there must be extreme care taken and the methods ~ 
adopted at the Canada Metal Company’s plant are at once interesting, — 
particularly from the fact that a uniform alloy is absolutely assured. — 

First, the metals to be used are tested for purity by a metallurgical” 
chemist, and when everything is found satisfactory the melting pro-_ 
cess begins, and when each particular grade is being made no less than 
thirty-five tons is made at once. In fact, there are three of these e 
monster pots operating daily. 

During the melting many tests are made to ensure a perfect cheal : 
ical affinity of the mixture. After being poured and before being 
passed into stock it is again tested for hardness by the Brinell met 0g 
and on a friction testing machine, and the babbitt must stand up t 
all tests or it is discarded. 

My experience has been gained during the last thirty years b 
studying all requirements, and whenever a difficult problem arose i 
was a pleasure to try and overcome same. Each problem was a step 
up the ladder of experience. s < 

As babbitt metals by the Canada Metal Company are all n 
under such scientific principles a word as to how to obtain best result 
may be added as a guide to the machinists. 

Pour the babbitt metal at as low a temperature as is consitent wi 
the filling of the moulds. a 

Red “hot metal is overheated and has a tendency to form a dense 
grain. Avoid red hot metal. 

Stir well before pouring. eq 

Keep metal pure and separate from others for best results. — ; 

Our babbitt metals may be poured indefinitely. They will not 
deteriorate. f 

When pouring, strike in the centre, hitting lightly and work ta 
the outside. ; 

In pouring have riser and pour down on the shaft. 4 

Do not tighten upper half of box hard until bearing is settled. 

Heating the shell to from 100 degrees to 150 degrees C. before the 
babbitt is poured into it tends to prevent blow holes and similar de- 
fects, and also prevents the lining from shrinking away from the she 

Babbitt bearings must not be jarred while the metal is solidif 
ing, since any disturbance at this temperature tends to enlargement 0 of 
the crystals and corresponding brittleness. 
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At the regular monthly meeting of the West Coast Lumbermen’s 
Association, held at Seattle on August 31st, the millmen congratu-— 
lated each other on the apparent defeat of the I. W. W. strike for an — 
eight-hour day, which had tied up a majority of the plants for a 
period of six w reeks. The congratulations were premature—a few days 
later Seattle shipyard w orkers struck for an increase in wages, thus 
affecting the mills furnishing ship material, and to make matters 
worse, ‘the ship carpenters refused to handle lumber cut by mill 
that work their men for ten hours. we 
ae 

When one of the big trees in California fell John Muir counted 
4,000 rings from the heart out: That meant the tree was forty cen-~ 
turies old. Thus it was a strong young tree when Abraham went into — 
Egypt; it was bearing seed when Joseph was sold into Egypt, nearly 
a thousand years old when David slew Goliath, and older when Christ 
was born than the Christian religion to-day! 


From January 1 to August 1, 1917, there have been incorporated 
in the United States forty-two firms to manufacture airplanes or air- 
plane parts. Of this number thirty-three will manufacture aircraft. 
The forty-two companies were capitalized for a total of $33, 398,000, © 
and this shows how rapidly the airplane industry is growing. 1a 
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Confidence and Friendship 


Our constant effort is to secure your friendship and to give you the same con- 
fidence in our products that we ourselves have. To obtain this we are resolved 
to accept and handle no stock that we cannot honestly and unreservedly advise 
our customers to purchase, 


- Our Confidence in 


Goldenrod Fir 


It is based on painstaking investigation of the timber plant and manufacturing 
methods employed in producing this stock and our judgment has been fully 
justified in the hundreds of satisfactory shipments received on our orders. 


| Quality 
4 
: 


We are striving to impress on our friends our honest desire to receive any com- 
plaints or criticisms they may have on our stock or service and to make our prompt 
apology and adjustment proof of our appreciation. 


We feel that it is unjust to ask a dealer to suffer for our failures and delays in ship- 
ping and to correct this abuse we make the following offer on orders sent us for 
rush shipment or orders required by a specified date : 


Our acceptance of your order will show the date on 
which your car will be shipped. 
On or before that date we will mail or wire you car 


= number. If we fail to furnish you this number within 
$5. 00 Forfeit twenty-four hours of that date we will pay you a forfeit $1 .00 per day 
of $5.00 with an additional $1.00 per day for each ad- 
ditional twenty-four hours’ delay until car is supplied. 


This agreement will be stamped upon our acceptances 
and such orders are not subject to cancellation. 


We realize that to secure and hold your trade we must give you such service as will 
merit your confidence and in a spirit that will demand and secure your friendship, 
and that our business success depends on our ability to do this. To this end we are 
striving to make our name and product stand for 


| Service - Quality - Value 
~ Goldenrod Fir 


The. Soft Old Growth Yellow Fir 
| of the 


Gordon Pasha Valley 


Manufactured by 


Mills at 


RED GAP, ae 


—DISTRIBUTORS— 


| | The Great West. Lumber Company 


—e 


| | 400-401 Quebec Bank Bldg. 
= WINNIPEG : CANADA 


. Bar eT Paeee Be ton ee 


The Straits Lumber Co. 


> Palace: got 
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Link-Belt Electric Hoists for Quick Shipment 


The Link-Belt Company, with factories in Chicago, Philadelphia, 
and Indianapolis, and sales offices in the principal cities of the country, 
announces its ability to again furnish Link-Belt Mono-rail electric 
hoists for quick shipment. These machines are made at the Vhila- 


delplia plant, where a large additional | oat is A at nearing com- 


Ulustration shows hoist handling pulleys in a pulley manufacturing plant 


pletion, and the already excellent manufacturing facilities are being 
greatly increased. [igure 1 shows a partial line-up of C-1 machines 
in the Assembling Department; both types, C-1 and C-2, can be fur- 
nished, the safe lifting capacities ranging from 1,000 lbs. to 6,000 Ibs. 
They can be-adapted for either direct or alternating current and fitted 
with plain, hand geared, cord operated motor, or a cage operated 
motor trolley. 

There is an unprecedented demand for electric hoists, and a great 


Partial line-up of C-1 machines in assembling department of Link-Belt factory 


likelihood that the available stock will be exhausted in a record-break- 
ing time. Practically every industry is working at top-notch capacity 
and electric hoists are helping to expedite production. [ntrance of 
the United States into the war will serve to increase the use of such 
labor-saving appliances—taking the places of men who are. called to 
the front. 

It is claimed that the Link-Belt hoists are the first Mono-rail ma- 
chines to employ a dynamic braking system for controlling the lower- 
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BELTIN 


“Leather” “Balata” Rubber" 
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ing speed, Dynamic lowering provides the delicate variables S| ce 
control that is so essential in foundry work of this kind. —- 

Some of the other good features of this hoist are the small amount 
of head room required; weather and dust proof construction ; accessi- 
bility of working parts; simplicity and ruggedness of hoist gearing 
automatic oil bath lubrication; renewable bronze bushings thro gl 
out; and Safety First construction. ; 

Figure 3 shows hoist handling pulleys in a pulley manufactur it 
plant. Other machines are working in ice plants; machine shoj 
automobile manufacturing plants; boiler houses; paper mills; si 
plants; coal tipples, etc. One paper mill is using eight C-1 mach 
for handling rolls of paper; another employs a_ cage-op 
hoist for handling ashes from boiler room to cars; while others ; 
using them for handling cars of wet pulp, casks of clay and 1 NISC 
laneous materials. Si + 
1917 Forest Fire Loss is Heavy 


A man dropped a lighted match on the shore of Kalamalka Lal 
Vernon district, on July 8th last. Within an hour a hot fire \ , 
ing through the underbrush; for three weeks after that ther 
a series of forest fires, defying the organized efforts of hund 
men. At one time 2% fire fighters were ringed about with 
while their relatives, shut-off from them and helpless to aid, 
news in terrorized suspense. Only after severe suffering | 
haustion, thirst and hunger did the band of workers force th 
through to safety. T hat. experience is a big price to pay for « G 
son’s foolish act in handling matches in a forest. fh 

careless man $50, but that does not help the province to 
enormous loss. toe 

One lighted match dropped on one inch of inflamaielll 
expanded into fifteen miles of ruin. In the Spruce Valley f fire, 
district, in the same month, eleven men lost their lives, most, of r 
tortured to death as they struggled-over the mountain — S. 7 
fuse to that disaster was supplied by a small piece of lighted tobaci 
carelessly thrown on the grassy floor of a tent. 

Ninety out of a hundred tragic holocusts could be avo 
Canadian camper, woodsman and fisherman, kept vigilant 
his own pair of hands, and every settler kept a ee rein on his 
ing fires. 

A Calgary despatch states that an estimate made by ‘an 
forester who has travelled through the British Columbia 1 reg 
fected by the recent forest fires is that $5,000,000 worth of tir 
destroyed in Southern British Columbia alone. 2 is: 

Over ninety fires occurring in the Vancouver district 
ported to District Forester W. J. VanDusen during the aed 
nearly every instance the outbreak was handled with vigo 
judgment, the damage to merchantable timber being sm 
order to secure this “result many fire fighters habeas 


ourt 


the pel limits of the Robt. McNair Shingle er 
and was hot got under control until about 100 acres of 
ber and about 2,500 cords of shingle bolts had been destroye 

With the incoming of September welcome rains visited a 
of the province, thus putting an end to a very critical state o ; 
in many districts, including Nelson, Fort George, Lillo 
Vernon, Prince Rupert and Queen Charlotte, and pes 
prompt reduction of the fire-fighting forces to the regul 
From this time forward no further danger is pat d 
Forest Branch. 


a d 
t, Ke ; 


oes 


We are headquarters for 


FULLY pees REPAIR SHOP 


ints, guar aaa ae +7 Me el) 


he ee 


Munitions Board to Open Camps 


Supply of Ship Timber is Inadequate— Will Log in 
Full Lengths—Other Operations 


Written for Western Lumberman by an Exrert 


The past logging season, although remarkable for its activity in 
demand and in price for logs, has induced the starting of but few 
new operations. The main ones, with an item or two aa interest in 
re egard to them, are as follows: 

_ E. L. Kinman, acting for the Imperial Munitions Board, has pur- 
da holding of the Merrill- Ring Logging Company at Jackson 
The Board had found great difficulty in securing suitable timber 
for its shipbuilding programme. The lot purchased carries 
ps the most available stand of exceptionally large fir in British 
mbia. It will be logged in full length, the location and ground 
tions readily permitting this. Mr. ‘Kinman has purchased three 
e largest size Empire high lead yarders, together with the camp 
ment of Clark & Lyford, Ltd., and operations will begin at once. 
Frolander, formerly superintendent for Clark & Lyford, will 
charge of the logging. 

The Capilano Timber Company are building a logging road into 
holdings on the Capilano River. This company is composed of 
ickey interests of Memphis, Tenn., and J. D. Lacey & Company. 
ight miles of main line they are building will tap twelve sections 
dar, fir and hemlock. This cedar will be the finest in a large 
tity ever put on the Vancouver market. The company will also 
e the numerous advantages attendant to operations almost within 
city limits, such as absence of towage costs and loss, ease and 
apness in securing labor and supplies. The logging will be done 
gh lead yarders and Duplex loaders supplied by the Washington 
Evorks and the Empire Mfg. Co., Ltd. The rolling stock will be 
c¢ Car & Foundry trucks and Heisler locomotives. 

The Drury Inlet Logging Company, with holdings in the northern 
country, are gradually entering the operating field. At present 
7 have a small camp at Carridan Bay. J. L. O’Brien has purchased 
its from them and is now installing his improvements. The 
- will have a short railroad which will be unique in that it will 
a gasoline locomotive. 

P. B. Anderson is moving the scene of his operations to Thurlow 
1, where he has purchased a splendid holding from Messrs. 
meyson and Anderson. P. B., as one of the most enterprising 


w holding he will replace his old yarders with the most efficient 
high lead systems. a 

_ John Smith, who recently sold his holdings at Union Bay to the 
adian Robert Dollar Company, Vancouver, will’start a small camp 
Port Moody. The timber he has secured adjoins that of the 
ir interests and will be hauled over their road. 


he Gordon Development Company, Ltd., Vancouver, who start- 
putting in improvements on their property below Pender Harbor 
five years ago, but discontinued owing to business conditions, 
again active and will shortly be putting in logs. A. E. Munn, 
ager of the Gordon Development Company, is “also in charge of 
Northern Pacific Logging Company. This latter company re- 
7 took over the holdings of the Pacific Slope Logging Company 
are now logging on the Broughton Island holdings. 
rly in the year the Kelley Logging Company commenced 
ve operations on the Queen Charlotte Islands. The pulp logs 
towed across the Sound to the Swanson Bay mill and the spruce 
‘fir sawlogs to the Vancouver market. 
‘This working year, while not yet closed, can be viewed as being 
most successful one financially for the logging industry of the 
ich Columbia coast. While it has been successful in general, it, 
any other industries, has had abnormal conditions to meet. It 
een disturbed by labor shortage, inefficiency and difficulties in 
ng supplies ; in tug service and in freight service; and in meeting 
gh cost of labor and supplies. Fire danger, and in some cases 
was also present. But the logger is bred of trouble, always ex- 
ig it, and his expectations are usually fulfilled. But it is only 
final result that matters to the logger—that is, the profits. 
_ The season has seen hemlock logs rise from $6. 50 to $10.50 per 
ousand, good camp run cedar from. $10.50 to $15.00, while fir logs 
e increased at least four dollars in the same period, and really 
prices have been secured for good timber sticks. It is also 
ate for the industry that, due to numerous abnormal difficulties, 
operators have been discouraged from starting and the market 
not been over supplied. More than this, while the month of Sep- 
sr usually sees a large quantity of logs at hand to supply the 
during the winter season, there is now on hand in the booms 
e Vancouver milling district sufficient logs for but a month’s 
- its present rate of consumption. The logger may, therefore, 
some little time look forward to a ready market and prices that 
her increase than decrease. : 
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older operators, is a great believer in efficient machinery. On 
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Saw Dust and Refuse 
LINK-BELT 


MADE IN CANADA 


HREWD mill men 
who look for de- 
pendable service from 
the Link-Belt they use 
demand the Link-Belt 


for elevating, conveying 
or transmission work, which has 
this trade-mark >——~ on every 
link. It is your guarantee of 
reliability. Look for it—De- 
mand it. 


Write for Catalog No. 260 C 
for full particulars and prices 


CANADIAN LINK-BELT CO., LIMITED 


265 W. Wellington Street, TORONTO 


Seattle: Link-Belt Co. of Washington Portland: Link-Belt Co. of Wash- 
576 First Avenue South ington, First and Stark Streets. 


Vancouver Wood Pipe & Tank Co. 


Limited 


(Formerly Municipal Construction Co., Ltd.) 


-Contractors for 


Waterworks 
Construction 


Manufacturers of 


Wire Wound Wood Pipe, 
Continuous Stave Pipe, 
Tanks, Silos, Steam Casing. 


See our New Patented Wood Pipe Coupling 
—Positively Leak Proof. 


850 Hastings St.W. : VANCOUVER 


. Timberland 


Loans 


Loans to lumbermen or timber owners 
negotiated with the precision of practice 
which results from 37 years experience. 


Long or short terms. Amounts from 
$50,000 up, as conditions warrant. 


[ACEY [IMBER (6. 


332 South Michigan Ave., Chicago 


* baie: s ; Syria: 
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Sponsors to B.C. Shipbuilding Industry 


Cameron Lumber Co., Ltd., Vrativia. Decided to Construct Wooden Vessels Against the Advice of “ zl 
perts ’’—Action Brought Prosperity to Lumber Industry—New Ships will help to Win the War 


It probably will interest readers of this journal to learn from an 
authoritative source the facts connected with the inception of ship- 
building in British Columbia. The story is attractively told in the 
following report of an address delivered by President J. O. Cameron, 
of the Cameron Lumber Company, Ltd., Victoria, at the fourth annual 
meeting of the Pacific Coast Association of Port Authorities, held at 
Portland, Ore, on Sept. 5 last:- 

“Since I know nothing of the science or art of ship construction, 
whether of wood or steel, my remarks will be devoted to the new 
industry of building wooden ships at my home city, Victoria, British 
Columbia. By way of preface, | should tell you that for many years 
[ have been engaged in lumber manufacturing. A considerable por- 
tion of the output of our mills went overseas, to various markets. If 
this great war had not happened, with its attendant destruction of 
ships by mines, raiders, and submarines, | should never have thought 
of building any sort of ship. 


“Tl do not need to remind you that all trade id commerce was 
paralyzed for many months after the bre aking out of the war, which 
condition seemed to be particularly hurtful to the lumber business in 
British Columbia fully a year before signs of a revival of business 
began to appear. The mills in which I am interested began receiving 
numerous requests for prices of lumber c.i.f. British, South African, 
and Australian ports. We soon found, however, that we were in no 


better position, for the reason that we could not find ships to carry the 
lumber to its destination. 


“After thoroughly considering the whole situation, I decided that 
our lumber mills were rapidly approaching financial ruin unless some 
means could be found for transporting a considerable portion of their 
output to overseas markets. My associates and myself started enquir- 
ies to find one or more ships which might be purchased or chartered 
at reasonable prices. Offers received seemed altogether unreasonable, 
although time has proven that we refused some great bargains. After 
failing to secure regular carriers for our products by purchasing or 
chartering, we began investigating the possibilities of building ships. 
\Ve were told by naval architects and shipbuilders that wooden ships 
were not worth considering; that they were expensive to build and 
poor cargo carriers, etc. We found on the other hand, that to estab- 
lish a regular shipyard to build steel ships would require the invest- 
ment of a large amount of capital; and, furthermore, that the steel 
which would be required for building the ships would be very costly, 
and that no firm promise for delivery of a definite quantity could be 
obtained. Therefore, for the two reasons, namely, want of capital to 
establish the shipyard and inability to contract for the steel, we had 
to dismiss all ideas of building steel ships. There was nothing further 
to consider except “wooden ships’ or ‘no ships.’ The experts said: 
‘Wooden ships aré little better than no ships.’ I thought a great deal 
over the matter, and as I pondered, some of the great outstanding facts 
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Cameron Genoa Mills Shipbuilders, Limited, Victoria, B.C. 
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of history came to my recollection. I was reminded that the 
Pinto, and Santa Maria, the three ships that bore Columbus an 
companions across the Atlantic to discover the Western hem 
were small wooden ships; that the first American man-of-war to Db 
the Stars and Stripes flying at her peak, hoisted there by Ameri 
most picturesque naval commander, John Paul Jones, was the g 
ship ‘Ranger,’ the ship that carried to France the despatches ¥ 
brought about the Franco-American alliance, the ship which ea rri 
her redoubtable commander to victory against the British sle 
war ‘Drake,’ and the ‘Ranger’ was built of wood; also that Lord } 
son’s flagship ‘Victory,’ which bore him as he ‘swept the com 
navies of France and Spain from the high seas at Tratdeee ik 
was bud of wood. eae 
“Thoughts of these glorious deeds led on to consideration of 
peaceful pursuits which followed. I remembered that the ship 
carried the commerce of Britain and America to the oe 
the earth were all built of wood; that within the m 
people living to-day no ships had ever been built except t oft 
first iron ship was launched in 1850, and the first steel ‘hip ‘was 
built until 1880, which is within my own recollection. I 
if wooden ships had been useful throughout so many ages hey co 
still be made to serve a useful purpose. .There were great forests « 
suitable timber in British Columbia, plenty of idle men gs a6" he w 


and sawmills, all but idle, to cut the timber. Noting ‘thesetemes € 
mained to be done except to arrange for financing the enterprise 4 

to find a man or men skilled i in the all but obsolete industry of bu 
wooden ships. 


“In the fall of 1915 others who had been thinking along re 
lines with myself were quite willing to join in an agitation for go 
ment assistance to get the industry established. All public bodies 
organizations in Vi ictoria, including the Inner Harbor Associ 
went on record as being in favor of the government granting a 
sure of assistance. Deputations waited on the Premier and Mini 
of the Province of British Columbia, and the suggestions made 
favorably received, with the result that an act to encourage 
building was passed and became a law on the 31st day of May, 19 


“Immediately after the enactment of the legislation my associ 
in the sawmill business organized a shipbuilding company, called 
Cameron-Genoa Mills Shipbuilders, Ltd. All of the capital was 
plied by the Cameron Lumber Company, Ltd., and the Genoa 
Lumber Company, Ltd., which accounts for the name of the 
organization. It would not be proper for me to fail to mention the 
fact that this industry Owes its inception in British Columbia largely 
to the efforts of Mr. R. T. Elliott, K.C., the president of the Genoa 
Bay Lumber Company, Ltd., and the enactment of the measure € 
couraging this industry to Mr. H. B. Thompson, who was at that ti 
a member of the British Columbia Legislature, and took charge | 
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| FOR SALE 


Locomotives 


~ jo-ton Shay Standard Gauge Geared Locomotive, 
_ A-t1 condition, price $9750, F.O.B. track, Seattle. 


~ 45-ton Shay Standard Gauge Geared Locomotive, 
A-1 condition, price $8500.00, F.O.B. track. 


_ 42-ton Shay Standard Gauge Geared Locomotive, 
_ A-t condition, price $6750.00, F.O.B. track. 


al 


4 Donkey Engines 


 1—10%x10% Washington Camp Yarder, heavy sled, 
_ _A-1 condition, price $3250.00, B.C. delivery point. 


“t—11x14 Washington Roader, good sled, etc., price 
$3250.00, B.C. delivery point. 


12x12 Washington Camp Yarder, price $3750.00, 
oo .O.B. Seattle. 


~2—10x12 Tacoma Camp Yarders, price $2000.00 


each, F.O.B. Wickersham, Wash. 


Logging Trucks 


_ 15—Sets Seattle Car & Foundry Type Trucks, 33” 
_ Wheels, $435.00 per set, F.O.B. cars. 


a x Rails 
 350—Ton 35-lb. Re-lay Rails, $59.00 per ton, F.O.B. 
== cars, 


~210—Ton 45-lb. Re-lay Rails, $62.00 per ton, F.O.B. 
Be cars. 


- 180—Ton 56-lb. Relay Rails, $66.00 per ton, F.O.B. 
cars. 
(Above prices subject to change without notice.) 


Saw-Mill Equipment 


| 110,000—Ft. Capacity Mill Equipment complete with 
_ planing mill equipment of 40,000 ft. capacity, 
modern heavy equipment, cost about $100,000.co 

new. We will sell this equipment where it is now 
__- located at $32,000.00. 


a 35,000—Ft. Capacity Saw-Mill Equipment, com- 
_ plete with planers, etc., $11,500.00 at present 
location. 


Write or wire us your wants today 


0.W. Brown Timber Co. 


531 Lumber Exchange Building 
| Main 4552 Seattle, Wash. 
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‘TIME, LABOR & MONEY 


In the execution of business records 
N O matter what your business, whether manu- 


facturing, wholesaling, or retailing, whether 

large or small, you can save time, reduce 

labor, and cut expenses by adopting the 
“Shouperior”’ System of Autographic Registers. 


It entirely supersedes the time-worn method of 
executing business records by means of padded 
forms, duplicating books, loose sheets, and carbons, 
wherever they are required in multiple sets. It not 
only offers greater speed, convenience and economy 
in operation, but ensures absolute protection of 
records. 


Write and tell us the nature of your present <77stem, enclosing 
sample of forms you are now using. Without obligation we will 
gladly demonstrate the ‘‘Shouperior’’ System in comparison 
with the system you are now employing. 


Literature upon request 


AUTOGRAPHIC REGISTER CO. OF CANADA LIMITED 
MONTREAL TORONTO WINNIPEG 


NAVOGNVRVOUERAVAUDDOSDOREUGOORSRONDROSQONAOAOOAUODNDDEUDDNGEAGANDUNDODONHDUNRDAVADANUANDORORNOORDASEDNDOEOUDDRNONOUADNQAVATORARSONNTOSDORRONSNOUOSUNUONOORDLNLODNDGOOURAOSQN0N0N000NN000 


SONY 


| fF FF Fe FE FE 
The quality goes IN before the name goes ON 


— thats a a> 


Now is the Time 


To Try Out 
. k Sh 
The next few months will be the test for shoes. The rainy 


season on the Coast or the snowy season in the great Interior is 
the REAL test for boots and shoes. 

That’s why LECKIE BOOTS AND SHOES are always 
favorites—because they withstand every demand made upon 
them. 

There is a LECKIE for every purpose. The miner, the 
hunter, the timberman, the farmer—the doctor, banker and 
lawyer—men in every walk of life get MAXIMUM SERVICE 
out of LECKIE boots and shoes 

Do not experiment—get the genuine LECKIE. LOOK 
for the name LECKIE on every pair 


“The quality goes IN before the name 
goes ON’”—that’s a LECKIE 


AST LEADING DEALERS 


Made by expert workmen in Western Canadas 


largest boot and shoe manufacturing institution 
_e Eo fF EF GE EF FT 
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the bill and worked unceasingly thereon until it became a law. He 
was then made chairman of the commission appointed to administer 
the law, and continued to lend every assistance in his power. As soon 
as possible a site was secured on the shore of Victoria Inner Harbor, 
and the work of erecting necessary buildings and installing machinery 
was rushed with all possible despatch. Three keels were laid down in 
rapid succession. 
Brought Prosperity to Lumber Industry 

sut [am getting ahead of my story. In the first place, we needed 
an experienced naval constructor, and, after searching far and wide, 
we discovered Mr. J. H. Price, of Portland, Ore., who was at that time 
putting the finishing touches on the big wooden schooner ‘City of Port- 
iand,’ at St. Helen’s. He was induced to come to British Columbia by 
Mr. H. W. Brown, of the Canada War Coast Navigation Company, 
Ltd., who was taking a most active interest in the new enterprise. 
Mr. Price at once saw the many advantages which Victoria had to 
offer for the carrying on of the industry, and became associated with 
us. His plans for the ships were adopted, and he was charged with 
the supervision of the work. On his recommendation, Messrs. Dean 
and Lloyd Johnson (brothers), who had been running a shipyard in 
Seattle, were engaged to take charge of the actual work of putting in 
the buildings and machinery at the yard and of carrying on the con- 
struction. The Johnson brothers came to Victoria and started the 
work on the fifteenth day of June, 1916, which date, I believe, will 
come to be remembered as the day when prosperity returned to Vic- 
toria. For more than a year previous to that date our sawmills had 
operated at a loss, business was at a standstill, men tramped the streets 
looking for work. It was only a few months thereafter before several 
hundred men were employed in the shipyard, where large quantities 
of lumber were being used up; new logging camps had to be opened 
up; men were engaged in the woods to get out knees and spurs and 
masts; our mills were operated to capacity. To-day the monthly pay- 
roll at this one shipyard is $60,000 

“The first ship (christened ‘Margaret Haney’) was launched on 
the third day of February, 1917. Long before she had been chartered 
to carry a cargo of lumber to Australia from one of the British Colum- 
bia mills. Immediately after the launching of the ‘Margaret Haney’ 
the keel of the ‘Malahat’ was laid down. In rapid succession the ships 
‘Laura Whalen’ and ‘Esquimalt’ were launched, and other keels were 
laid in their places. Now the ‘Malahat’ has been launched, and will 
be ready within a few days to receive her cargo, which the Cameron 
Lumber Company and other British Columbia mills are cutting to 
send to Australia. There are now on the ways at the Cameron- Genoa 
shipyard four ships, two of which are being built for the British Gov- 
ernment, according to plans prepared by the Imperial Munitions 
Board. They willbe steam schooners and will have no sails. Mr. 
Price, the president and general man ager of the Cameron-Genoa yard, 
advises that the company has undertaken to build four of the steam 
schooners for the British Government, and has the option to build two 
additional. 

“Another company, called the Foundation Company of British 
Columbia, Ltd., has established a shipyard on the water-front of Vic- 
toria Inner Harbor, immediately adjoining the yard of the Cameron- 
Genoa Company. This new company began work about the 1st of 
July, 1917. They had three keels laid and the framing of one ship 
almost completely up when I left home yesterday. This company is 
devoting itself entirely to building ships for the British Government. 
Contracts for twenty-five of the wooden steam schooners have been 
let to the shipyards in Victoria, Vancouver, and New Westminster, 
and the work thereon is ‘being rushed with all possible speed. 

“Dhe vessels built from the Price plans are all five-masted schoon- 
ers, equipped with auxiliary gas engines, and designed primarily for 
lumber carriers. They are 253 ‘feet long, 44 feet beam, and 21 feet depth 
of hold. Those which have been loaded have carried between fifteen 
and sixteen hundred thousand feet of lumber. Their performances 
have been quite satisfactory—in fact, equal in every respect to expec- 
tations. The ships being built for the British Government in the 
British Columbia yards are of an entirely different type. They will 
have no sails, will be propelled with steam engines, and ‘are designed 
for general freight carriers. They are all to es built from one plat: 
and will be 275 feet long over all, 44 feet beam, and 25 feet depth of 
hold. These wooden ships may not be as serviceable as 1f built of 
steel, nevertheless they will be of great use. First, they will help to 
win the war, and after that each will carry many hundreds of tons of 
freight to England, France, and B elgium—articles necessary for re- 
building and restoring the countries which have been devastated by 
the war. 

“A recent copy of the London Times makes a statement that the 
net losses of British merchant ships for the first eight months of 1917 
amount to 676 ships, of a tonnage of 2,550,000. This figure takes into 
account all the ships which have been built during the said period, and 
does not include the ships of any other nations. It is, therefore, quite 
evident that the number of ships being built must be ‘increased or the 
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destruction stopped, if we are to continue to have ships for carrying 
our commerce. 

“We have thoroughly demonstrated the utility of the wood 
ship, and I contend it is a duty which Americans and Canadians ali 
on this Northwest Coast owe to their countries generally, and th 


own businesses in particular, to lend every assistance to the product 
oi ships built of our native Douglas fir timber.” a 


Doings of Our Mountain Lumbermi 
Depleted Stocks Being Built Up — Increasing Oper: 
Costs Call for Still Higher Prices—Several New Mill ‘ 


(From Western Lumberman Correspondent) . 


As a result of falling off of orders from the preioes provi 
stocks of lumber in the Mountain district have increased on 
000,000 and 20,000,000 feet, but they are still far below sails : 
estimated that stocks on hand total about 75 ,000,000 fee 
normal stocks of 120,000,000 to 150,000,000 feet. Fairly | 
chases of lumber during the early part of the season and u 
crop reports are given as reasons for the decrease in orders. 
are awaiting the outcome of the harvest, which is now ¢ 
Mountain lumbermen to be much more favorable, the higg 
ing large financial returns. 

Mountain lumbermen regard the fixing of wheat pri ices 
They expect that it will result in farmers selling their gra 
as possible, as there will be no inducement to hold it for k 
The consequence will be, they believe, that ready mo 
available right away for the purchase of lumber for buil 

Shipments which have been going out during recent w. 
been to fill orders received earlier in the year. Mills in the 
district which have been running this year are cont: uing 
manufacturing. 

Labor continues to be scarce and inefficient bora vag 
highest in the history of the industry. “The days of the re 
jack appear to have gone,” said one operator to your corr 
“The labor we get is generally inefficient and we aca to 
prices for it.” 


have labor costs and the prices of bee advanced ¢ 
operators have to go farther back into the woods in ordesd 
Thus the cost of hauling or driving logs to mills is 
ing. One company which formerly landed its logs at LS 
$7, now finds that the cost has grown to $10. Cea 
logging has increased 25 to 50 per cent. 

Prospects for fall business are considered good, but t 
that they will be able, in spite of the smaller stocks, to tz 
all orders offering. . Se 

Forest Mills, Limited, has taken over from )-s. Se 
Nelson mill and is preparing to operate it during the next three 
Three camps are taking out logs. The Deschamps mill 1 
about two years ago by Mr. Deschamps on the site owr 
Forest Mills and formerly occupied by a plant of that compa 
was. burned down. Under an agreement between the: ( 


steadi 


The mill was closed down for two or three weeks ool ; 
pletion of the negotiations and arrangements to get in an eV 
of logs. 

The Grand Forks Lumber Company, of which W. Mark J 
manager, has purchased a new stand of timber opposite its 
Lynch Creek and has commenced sawing operations. The 
that owned by the Western Pine Lumber Company at Grand 
which was moved to Lynch Creek. Shortage of water pr 
early commencement of operations on logs from the limits > 
had been proposed to log, hence the purchase of the be n 
mill. 

The new mill of the Porto Rico Lumber Company, near ! 
about ready to operate. It has a capacity of 50,000 feet daily 
114 miles above the company’s planer near the railway track. 
timber will be cut at the mill and run by flume to the planer. 
company is owned by the Doukhobor Society, which also oper 
the Koch mill (under lease), at Koch’s Siding, in the Slocan Va 
The Mankin Lumber & Polé Company is moving its mill from 
kin Spur to Ymir. Lumber sawn at the mill is to be shipped, i 
understood, to the Doukhobor planing mill at Porto Rico. 

The Kootenay Shingle Company is going ahead with the recc 
struction of its mill at Salmo. The plant was burned down in Jul 
Since that time the company sustained another loss in the destruc 
tion in a second fire of a stock of shingle bolts. 
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1500 
CARS this 


Year 


not a_ kick ! 


Logger’s Electric 
Steam 


Signal Whistle 


TOOTS: 


Use Steam for Signaling but Speed 
it up with our Electrical Control. 


INSPECTED 


That's a RITE-GRADE record. 
Every car of RITE-GRADE you 
sell, Mr. Dealer, is a full set of 
hardware for the coffin of the shingle 
that’s not up to grade, and is a boost 
to organized progress in the Shingle 
Industry. 


Make that next Car a RITE-GRADE Car 


THESE MILLS MAKE THEM 


A. P. Allison & Company 

Canadian Western Lumber Company, Ltd. 
Huntting-Merritt Lumber Se onPaay, Ltd. 
Pitt River Shingle Comfany ... . 


TT Lil 


Steam for Sound—Electricity for 
Speed. An Extra Car of Logs a 
Day—Prevents accidents. 


_ Read what the users of ‘‘Toots-e’’ say: 


Silvana, Wash. 
Gentlemen: 
We have been using the Logger’s Electric Steam Whistle for 
over ten months, and it gives us entire satisfaction in every way. 


Vancouver, B.C. 
. Fraser Mills, B.C. 
.. Vancouver, B.C, 
.. Port Moody, B.C. 


We haul more than one additional truck load of logs daily by hav- 
ing it installed, and the amount of saving in the way of avoiding 
accidents cannot be estimated. We certainly will not log without 
the “TOOTS-E.” FLORENCE LOGGING Cv. 
Tacoma, Wash. 


Gentlemen: 
Relative to the Logger’s Electric Signal—we have two of these 
_ whistles in service at our logging camp, and consider the device 
very effective. The installation of this apparatus has given us ar 
least one additional car of logs per day because of its accuracy and 
speed in transmitting signals. 
MANLEY, MOORE LUMBER CO. 


Bellingham, Wash. 
Gentlemen: : 

Regarding your Logger’s Electric Signal Whistle, would say 
our Superintendent, Mr. F. C, Riley, is using these whistles on two 
sides up in British Columbia and on four sides here on our own 
operations. Your late type of whistle (TOOTS-E Type E) is very 


Port Moody Shingle Company ... 
Stoltze Manufacturing Company ... 


Charles W. Tait & Company, Limited te 


Thurston-Flavelle Lumber Company ... ... . 
Vancouver Lumber Company, Limited ... ... . 
Westminster Mill Company, Limited 


Aloha Lumber Company 
Alger Shingle Company ... 


The Atlas Lumber Company 

Baker River Lumber Company ... ... 
Bratlie-McClelland Mill Company ... ... ... 
CC, A. Blackman: é&° Company #. . 4.5. sc uv 
Bloedel Donovan Lumber Mills ... 


Cherry Valley Shingle Company 


Case Shingle & Lumber Company ... ... 
Clear Lake Lumber SOE Boe eet a orn. catits, Bat aera 


Cory Shingle Company ... 
Craft Shingle Company ... 
Day Lumber Company ... 


Doty Lumber & Shingle Company ay 


F. G. Deming Lumber & Shingle Co. 


Garner Shingle Company 
Grays Harbor Shingle Company 
Hillview Shingle Company ... 


... Port Moody, B.C. 
.. Vancouver, B.C. 


New Westminster, B.C. 


..Port Moody, B.C. 
. Vancouver, B.C, 


New Westminster, B.C. 


. ..Aloha, Wash. 

.. Sedro-Woolley, Wash. 

.. Seattle, Wash. 
... Concrete, Wash. 

.. Ridgefield, Wash. 

.. Everett, Wash. 
...Seattle, Wash. 

.- Duvall, Wash. 


Raymond, Wash. 
Clear Lake, Wash. 


.. Sedro-Woolley, Wash. 
...- McCleary, Wash. 
... Big Lake, Wash. 
.... Doty, Wash. 
..» Markham, Wash. 
.. Everett, Wash. 


Aberdeen, Wash. 


. Montesano, Wash. 


Jamison Lumber & Shingle Company . Everett, Wash. 
Eastern Sales Office: Kansas City, Mo. 

John McMaster Shingle Company ... ... ... .Seattle, Wash. 

L. B. Menefee Lumber Company ... ... ... ... Portland, Oregon 


North Western Lumber pOmvEny Sa welgs wee’ os ELOGHiatdY Wash. 


Satisfactory, especially in connection with high lead work. 
BLOEDEL DONOVAN LUMBER MILLS. 


Write for New Booklet. 


C. M. LOVSTED & CO. 


MANUFACTURERS 
Western Sates DepaniMenr 
MALLEABLE JOURNAL BOXES. PITTSBURG BRAKE SHOLS. FROGS AND SWITCHES. 


ee 


Pontiac Shingle Company ... 
Pacific Timber Company .. 


Stearns Lumber & Shingle Company 
M. R. Smith Lumber & Shinele.4 Co. 


Sauk Shingle Company ... 
Sunset Shingle Company .. 


St. Paul & Tacoma Lumber Company Ras 
Three Lakes Lumber Company ... ... ... . 
Lwordaakes) MalliCompany <20=.25 st ee tle o 
The Wilcox Shingle Company ... 


. .Seattle, Wash. 

.. Everett, Wash. 
...Stearnsville, Wash. 
...-Kansas City, Mo. 

.» Sauk, Wash. 

. Montesano, Wash, 


Tacoma, Wash. 


... Three Lakes, Wash. 
.. Seattle, Wash. 
.. Aberdeen, Wash. 


MALLEASLE AND STEEL CAR CASTINGS. STEEL CAR WHEELS . 


This is the mark that stands 
for 


INSPECTED INSPECTION” 


Advertising and Dealer Helps 


Send for the New 1917 Folder: It will help every Dealer’s business 
in shingles. Gives the University of Washington Fire Test, fully illus- 
trated. Proves that patent roofings are the real fire menace. For this 
and other Dealer Helps and Information write to 


Shingle Branch 


West Coast Lumbermen’s Association 
SEATTLE (Henry Bldg.) WASH. 
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PHOTO CO. 
VANCOUVER, BC. 


Sawmill and Logging 


Photographers 


Industrial Plant Views 
a Specialty 
Enlargements to Any Size 
618 GRANVILLE STREET 


VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


MOORE LrIGHT 


GASOLINE SYSTEMS 


Robt 
A VANCOUVER 


2 REGINA: |§) . 
Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi_ 
ness on Coast 


Manufacturers of 


Refuse 


Burners 
‘ sa 1 OpS 


We have a pa- 
tent overdraft 
system in our 


SEATT 


Phone Ballard 555. 


Ballard Sta., Seattle 


copy. 
Western 


letters ac 
ally do 


2 Cents a Word 


All advertisements under this department, 2 
sertion for less than twenty-five cents. 
per inch. 


cents per word for each insertion. No in- 


| : , Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion, 


To save bookkeeping, parties not having an advertising account will please remit with 


Answers to ads. 


must be sent under letter postage and may be addressed in care of 
f: Lumberman, 910 Electric Railway Chambers, 
Winch Building, Vancouver, B.C. 


Winnipeg, Manitoba, or Suite 212, 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 


POSITIONS VACANT 


WANTED—EXPERIENCED LUM- 


berman for Retail Yard in country. 
State experience, references, age, 
married or single, salary expected. 
Alberta Lumber Company, Limited, 


Calgary, Alberta. (11) 
POSITIONS WANTED 
MAN—30—DESIRES POSITION 
with Coast firm. Ten years” experi- 
ence, practical and official. Well 
acquainted with Prairie trade. 
Would consider representation of 


Coast firm. Previous experience as 
Traveller. Reply Western Lumber- 
man, 212 Winch Bldg., Vancouver, 
BC: (10) 


——_—o— 


WANTED—POSITION AS MAN- 
ager or assistant manager, B. C. 
sawmill plant, or office manager 


large concern. Am 43 years old; 
know retail, wholesale, logging, 
manufacturing branches; experience 
gained*Ontario, Idaho, Washington. 
Present connection pleasant, but 
does not offer opportunity to pro- 
gress. Apply “Dryad,” care West- 
ern Lumberman, Vancouver, B. C. 


(il) 


SHOEPACKS 


Made from genuine oil tanned leath- 
er. Hand sewed, full oak sole and heel. 
Made on right and left lasts. The only 


boot that can be guaranteed waterproof. 
Especially adapted for loggers, lumber- 


men, and prospectors. 

Made in sizes 6 to 12. Length of 
leg, 17 in., 14 in., 10 in., and 6 in. 
Hob nailed if desired. 


Send for Samples and Prices. 


The Camrose Tannery Co. 
CAMROSE, Alta. 


Idressed to initials only; an advertiser desiring to conceal his identity may economic- 
so by having replies directed to a box at our office; the price of the advertisement 
covers the forwarding of letters to any address. 


EXPORT—YOUNG SCANDINAVI- 


an with several years’ practical ex- 
perience in lumber and shipping in 
Europe, for the last four years re- 
siding in Canada as a Consular re- 
presentative of his country, now de- 
sirous of settling in ‘Canada, would 
like to open negotiations with first- 
class lumber firm in British Colum- 
bia with a view to entering into busi- 
ness there. Write “Export,” care 
Western Lumberman, Vancouver, 
for further particulars. (10) 


FOR SALE, OR WILL EXCHANGE 


for good ranch, or farm land, B. C. 
Tide Water stumpage, cruised and 
surveyed. Block and Kuhl Co., 
Peoria, Ill. (t.f.) 


USED MACHINERY 
FOR SALE 


Berlin 54 in. Band Resaw 
Berlin No. 94 Planer and Matcher 
Cowan 12 in. Moulder 

Saw Sharpener, B. T. & B. No. 23 
Murray 18 in. x 36 in. Corliss 
Two Motors, 30 h.p., 1120 r.p.m. 
Locomotive Boilers, 25 h.p. 

Lot of Shafting, Pulleys, Hangers. 
All good condition. 
Write to Box 200, care 
Lumberman, Winnipeg, Man. 


Western 


(t.f.) 


PHONE Sey. 962 


KEIR & FURNEAUX 


. TAILORS 


420 Seymour 8treet 


VANCOUVER, B. C. 


JOHN McSHANE 


Timber Cruiser 


Accurate Estimates and Reports 


Correspondence Solicited. 
322 Pender St. W., VANCOUVER, B.C. 


= =! 


Dries enormous amount of veneer 

perfectly flat and pliable at mini- 

mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St. W. VANCOUVER, B.C, | 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., 
602 Hastings St.W., VANCOUVER, B.C. 


SPECIALIST 
Timber 


Photography 


Mountain and Lake Scenery 


- 


LEONARD FRANK | 


(Late of Alberni, B.C.) 
525 Winch Building 


VANCOUVER, B. C. — 


Phone Seymour 2325 = 


Reliable Electric Co. 7 


Has for sale a large stock of 


Expert repair staff. Orders executed 
promptly and all work guaranteed. 


When your motors go.wrong, phone us 
—you will save delay and loss. 


152 Alexander Street, 


A. D. GLIBERT 
Designer and Builder | 
~ of Sawmills 


My services as an ex- 
perienced operator are 
at your command. 

If you are contema 
plating building a saw- 
mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


a 


! 


if FRASER RIVER DREDGING 
| Dredging and Pile Driving 
| Contractors 


324 Front St., NEW WESTMINSTER 
| Office Phone 1015 P. A. Jones, Mgr. 


3 GEO. J. RAYNER 
' _ Timber Cruising, Surveying, Reports 
_ Brokerage, Logging, Railways, Flumes 


629 Vancouver Block, 
VANCOUVER, B C. 


- WIRE TIES for 


aling Pulp, Box Shooks, etc. 
r ? WIRE MANUFACTURERS 
: _ Drop us a line and let’s get acquainted 


| The Laidlaw Bale-Tie Co.,Ltd. 


% [Office and Works: Hamilton, Canada 


— 


2 Mill and Mine 


_ Supplies Ltd. 


‘ Waterworks, Mill, Mine, Rail- 
way and Marine Supplies 
Ee Wire Rope and Shingle 
as Bands 


1150 Hamilton Street, 
__ VANCOUVER, B.C. 


A .. 
CROSSMAN 
ss q 4 a 

Electrical Machinery Co., Ltd. 
The Best Equipped Repair Shop 

; in British Columbia 
ors, Generators, Magnet Wire, Mica 
are parts for all Standard Motors. 
Coils of Any Description 


80 Dofferi 
ect East, Wancouver, B.C. 


Telephone Fair 431 


; y. Ge 

4 Wed) 3} 

7 oly 
i fi 


} onl 
unks 
Wire Link 


“Tiger” Steel 


| Angle Iron Frame. 


ting up or K.D. without use of 
| Bolts. 
i Manufactured By 
Haggard & Marcusson Co. 

0 West 87th St., CHICAGO, U.S.A. 
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The Corbet Automatic Steam Towing Winch 


Readers of the Western Lumberman have become familiar with 
the Corbet Automatic Steam Towing Winch, manufactured by the Cor- 
bet Foundry and Machine Company, Limited, Owen Sound, Ont., 
through the advertisements published by the company, and through 
the large number of their machines that are to be seen in operation 
wherever the towing of logs is carried on. The accompanying illustra- 
tion represents the company’s new design for their Nos. 1, 3 and 4 
machines, the engines of which are on the outside of the frame. This 
permits the building of the larger machines much lower than the 
others, thus preventing the tipping of the tug when pulling at right 
angles to the tow, and it also makes it possible to get at the engines 
much more readily, in the event of any repairs being required. 

The company manufacture these machines in four sizes, and use 
galvanized steel towing hawser from 34 in. diameter up to 1% ins. 
diameter, thus being able to accommodate any size of tug. An im- 
portant feature of their machine is the friction between the drum 
and the gear, which allows the hawser to be paid out without start- 
ing up the engines, and permits the spool to be used for warping 
purposes without moving the drum. ‘Thus, if the tug is towing a 
raft or scow with all the hawser out and drum held with the brake- 
bend, the engines can be run independently of the drum by disengag- 


t + 
3 ee 
.* x 


The Corbet automatic steam towing winch 


ing the friction. The automatic valve makes it possible to pay out 
and take in the hawser automatically during rough weather, thus 
avoiding the danger of parting the hawser and losing the tow. An 
automatic hawser leader travels to and fro across the front. of the 
machine guiding the hawser and preventing it from climbing on top 
of itself while being taken in, also allowing the tug to pull at any 
angle from the tow. © 

These machines permit the use of steel hawser, which has a life 
of ten years at least, so that it is no longer necessary to purchase a 
new line each spring. The company report that they installed their 
first towing machine on the tug “Keenan” four years ago last spring, 
that it has given perfect satisfaction and that the hawser is just as 
good to-day as on the day when it was installed. They point out 
that the owners have thus been saved the cost of,four towing lines 
which alone amount to the cost of the machine. Similarly satisfactory 
results have been obtained by many other companies using these ma- 
chines all over the Great Lakes and on the Atlantic and Pacific Coasts. 

The use of these machines makes it possible to operate a tug with 
fewer men than formerly. It also permits the tow to be brought up 
close to the tug without having to back the tug up to the tow or 
scow; thus giving control in close quarters and preventing frequent 
trouble and damage. 


The Walter A. Zelnicker Supply Company, St. Louis, Mo., has 
just secured the services of Mr. J. C. Bryan, formerly with Manning, 
Maxwell & Moore, Inc., as southwestern representative of the Ash- 
croft Manufacturing Company. The Consolidated Safety Valve Com- 
pany, the Hayden & Derby Manufacturing Company, and the Han- 
cock Inspirator Company. Mr. Bryan will be associated with the 
equipment department of the Kelnicker Company. 


The news that Washington lumbermen have secured a contract 
for 25,000,000 feet of Douglas fir to be used by the Italian Govern- 
ment in the construction of aircraft is rather significant. Spruce is 
scarce and high in price, and the construction of the huge fleet of air- 
planes planned by the United States Government will undoubtedly 
make room for substitute woods. Clear fir has been used success- 
fully and can be furnished in almost unlimited quantities. 
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Tungsten - Nitrogen 
Carbon 


LAMP 


ELECTRICAL SUPPLIES 


WHOLESALE 


Western Electric Co., Ltd. 
450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
Seymour 2719 


NOEL HUMPHRYS & CO. 
B. C. Land Surveyors and 
: Civil Engineers 
Timber Estimates, Mining Surveys 
Dominion Bldg., 207 Hastings St. W., 
VANCOUVER, B.C. 


Surveys Reports 


Al Negatives 
despite 
weather con- 
ditions. 


COMMERCIAL :: 
PHOTOGRAPHER 


Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


PUMPS 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


“DAYTON. OHIO. U.S.A. 


D 
E 
L 
C 
0: 


Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


we. 


KNIVES 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 
Knives, Shear 
Blades 


Send for Price List 


MACHINE. 


ae aa Tae | 


B4 WESTERN LUMBERMAN © . " 


Barienger Braking Device 


This wonderful machine brings larger loads down steep grades with absolute q 
safety. Saves cost of sand and straw hilling in upland logging operations. 
Takes the short cut with heavy loads and saves time. 


Orders must be in 
early to insure deliv- 


erles in season for 
the coming winter’s 


operations. 


Send for photographs and 
catalogue to-day 


; LIST OF CANADIAN USERS 
J. H. Macdonald Lumber Company—Blind River, Ont. St. Maurice Lumber Company—Gaspe Harbour, P.Q. (2). 
Hope Lumber Company—Blind River, Ont John Fenderson & Son, Sayabec, P.Q. 
Gillies Brothers—Braeside, Ont. Graves, Bigwood & Co.—Byng Inlet, Ont. 
The James Maclaren Company—Buckingham, P.Q. (3). Victoria Harbour Lumber Company—Blind River, Ont. 
W. C. Edwards Company—Maniwaki, P.Q. (2). Eddy & Glynn—Sault Ste. Marie, Ont. 
Manley Chew—Midland, Ont. (2) Price Brothers Company—Jonquiere, P.Q. 


‘Colonial Lumber Company—Pembroke, Ont. 


Ryther Multiple Saw Slasher 


USED IN CANADA BY | 


Anglo-Newfoundland 
Development Co. 


Abitibi Power & Paper 
Company : 


Both of the above concerns have within 
the last three months ordered duplicates 
of equipment furnished them several 
years ago. ; 
Laurentide Company—Grand Mere, P.Q. 
Belgo Canadian Pulp and Paper Com- ¢ 
pany—Shawinigan Falls, P.Q. 
Donnacona Paper Company—Donnacona, 
PO: 


Spanish River Pulp and Paper Mills— 
Spanish River, Ont. 

Spanish River Pulp and Paper Mills— 
Sturgeon Falls, Ont. 

North Shore Power, Railway and Navi- 
gation Company—Clarke City, P.Q. 

ae Brothers Company — Kenogami, 


Chicoutimi Pulp Company—Chicoutimi, 
P.Q. 


Send for catalogue and prices 


RYTHER & PRINGLE COMPANY 
Carthage, N.Y. 


WESTERN LUMBERMAN 


HOFIUS STEEL & EQUIPMENT 
COMPANY 


NORTHWEST SALES AGENTS FOR 


: | “Shay” Geared 


Locomotives 


r 
| 
| 
| 


(Part of our Stock of Motors) 


Machinery and Electrical Equipment 
SOLD, RENTED, BOUGHT, REPAIRED, INSTALLED 


o ‘SPECIALLY DESIGNED FOR USE ON LOGGING ROADS WHERE GRADES ARE 
STEEP AND CURVES ARE SHARP : 
We believe that we have the largest stock in the 


: ‘ fic N f : 
Rails—Tracks Fastenings Pacific Northwest o a machinery, such as 
S itch M ae c Boilers Gas Engines Locomotives 

Ywitc aterial— ars Cable Generators Motors 


Bear ea eae, Derricks Hoists Saws 
General Offices and Plant—SEATTLE, WASH. Drills Lathes Etc., Ete: 
4 _ . Representative for British Columbia : Write for complete catalog No. 8 


“Canadian Willamette Co., Limited COAST STEEL & MACHINERY CO. 
VANCOUVER, B.C. 50 First Street PORTLAND, Ore. 


: he wor of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 
: ae a ) boards, siding and flooring, in 
VOM. bundles, timbers, etc., upon a 


grade of 4 per cent. (4-ft. fall in 
1 O00-ft.) 


Canadian Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto Limited 
GEORGE H.:\ JAMESON, Representative, 318 Homer St.,. VANCOUVER, B. C. 


TMNT 


ANAT 


HAINAUT 


UNGULATA NEAT TTT 


CMO UU TUO UCC 


an ey 


ee a Rk eee) ae 
Vy ? h, 


86 WESTERN LUMBERMAN 


Sumner 
Steam Niggers 
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Combination Type 


XCESS strength is found in the three types of Sum- 
E ner Steam Niggers, stationary, oscillating and com- 

bination. 

The tooth bar in Sumner Niggers is unbreakable, the 
number of rivets being greatly reduced by casting the 
crotch of steel in one piece. 

The Sumner Floor Plate, containing one steel spring 
entirely covered, withstands the heaviest pounding. 


Our engineers will aid you in selecting just 
the kind of nigger you need. Write now for 
Bulletin L. D. 60 on Sumner Steam Niggers. 


SUMNER IRON WORKS 


Works and General Offices 
EVERETT, WASH., U.S.A. 
Canadian Offices 


614 Dominion Bldg. - VANCOUVER, B.C. 


Saw Mill and Shingle Mill Machinery for 
Pacific Coast Mills 
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Z : umbe for Victory 


IMONDS SAWS are an essential part of the equipment of the 
Forestry Battalions which have gone across from both 


Canada and the United States. 


Especially are Simonds Crescent Ground Cross-Cut Saws 
desired in all places where quick, fast cutting must be done; where 
time and labor must be saved. In the logging industry this means 
money saved, which accounts for Simonds Crescent Ground Cross- 
Cut Saws being far less expensive in the long run than any other 
brand made. 


Simonds Canada Saw Co., Limited 


St. Remi St. and Acorn Ave. 
Vancouver, B.C. MONTREAL, QUE. - St. John, N. B. 
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Our Reputation for Reliability 


The Sheldon Fans, made in Canada for Woodworkers 
have established a reputation in giving the highest results in 
Planing Mill and Woodworking Industries. They are specially / 
designed for this kind of work and adapt themselves to the most ; 
severe demands that may be required. 

t 


All our Fans are thoroughly tested before leaving the factory and 
it means a ‘Satisfied Customer” to every user. 


SHAVING WHEEL 


Sheldons Limited 


Galt . Ontario 
Toronto Office, 609 Kent Building 


Agents :— 
Messrs. Ross & Greig, 412 St. James Street, Montreal, Que. 
Messrs. Walker’s Limited, 259 Stanley Street, Winnipeg, Man. 
Messrs. Gorman, Clancey & Grindley, Limited, Calgary and 
Edmonton, Alta. 
Messrs. Robt. Hamilton & Co., Limited, Bank of Ottawa Bldg., 


Vancouver, B.C. ‘ 
Write to-day for Our Special Proposition DOUBLE FAN 
4 
7 
Z 
© . ff s 
en with a 
; 
yu Buck Logs Faster than 10 Men-f 
\j « 
The WADE Gasoline Portable Drag Saw cuts 25 cords a day 
_ —and this is a low estimate—DAN ROSS cuts 40 cords a day with his WADE. (Write for Booklet 
oe Vis “HOW DAN ROSS SAWS FORTY CORDS A DAY.”) Can you afford to pay for expensive hand 
labor when you can get results like this with a WADE? It more than pays for itself in a season, and 
it will be making big profits for years to come. 
Logging camps are adopting this WADE The tank holds two gallons of gasoline—enough to cut 
Saw at an enormous saving in time and 16 to 20 cords. One man can move it along the log, | 
labor. Put a WADE on your mill pond and two men can easily move it from log to log. It 
—save at least one man. The WADE weighs only 285 pounds. Cut down your manufactur- | 
never gets out of order—no loss of ing costs—get a WADE Saw today, and “cash in” on 
time and money in repairs—and there the present high prices 
is practically no ‘‘wear-out” to it. It for fuel and lumber. 
is constructed of the best materials 
throughout for hard work in the woods. $ 1 60 : 
The name of WADE is your : 
guarantee of VALUE Delivered 
anywhere in 
U.S.A. 
SINCE 1865-----4 : 


Portland, Ore. 

331 Hawthorne 
Avenue, a > 
Spokane, Wn. th \ NEC 
910 N. Howard i} : 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Depariment. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 

The dues on the principal timber products cut under license are as follows :— 

Sawn lumber 50c. per thousand feet, board measure. 

Piling and cribbing, “%c. per lineal foot. 

Railway ties, 8 feet long, 1!4c. each and %4 cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 


ber Agents, from whom further information can be obtained. . 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soia, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales ot 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appli- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, March 23rd, 1917. 
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™ HEISLER GEARED LOCOMOTIVE | 


Is the best for 


Built by Sold on the “Coast” by 
The Heisler Locomotive Works The siaies paid Ne Company 
Erie, Pa., U.S.A British eck ae ter 5. WILLIAMS 
Ke HAMILTON " EDGERS | 


Our Garland Gang Edgers 
are made in all widths, 
with any number of saws 
to suit requirements. 


They are strong and dur- 
able, easily operated and 
specially built for fast and 
accurate cutting from end 
to end and are in use in 
scores of mills all over- 
Canada. 

We manufacture a com- 
plete line of up-to-date saw- 
mill machinery for either 


band or circular mills. 


Let us get together and 
talk matters over for next 
season’s requirements. 


William Hamilton Ce: Limited 


Peterboro, Ontario 


; AGENTS :— 
Geo. H. Jameson, Vancouver, B. C. J. L. Neilson & Co., Winnipeg, Man. 


BOVING HYDRAULIC & ENGINEERING CO., LIMITED | 


“OUR LINDSAY WORKS? 


WATER WHEELS 
HYDRAULIC GOVERNORS 
CENTRIFUGAL PUMPS 


We Guarantee Our Products 


~ Our Prices are Right 


Write Us 
Prompt Shipments 


MILL MACHINERY 
FLY WHEELS, ETC. 


LINDSAY MADE IN CANADA ONTARIO 


WESTERN LUMBERMAN 
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ae t th ee. Man A 


A Great Lumber 
Company that has 


operated mills for the past 
two decades—whose 
activities have extended 


into nearly every great lumber 
producing region, and whose 
experience includes the manu- 
facture of lumber from practi- 
cally every variety of timber— 
should be a mighty good 
judge of real merit in planing mill machinery—And when that company, after pur- 
chasing not less than fifteen Yates Matchers during the past ten years, selects a 


Yates No. 91 Planer and Matcher 


Yates No. 91 Matcher with Auto- 
matic Feeding Table in Brooks- 
Scanlon mill, Bend, Oregon. 


wcll gist MNS hive ete ren a 


for its latest operations in the famous new lumber center at 
Bend, Oregon, U.S.A., there must be something exceptionally 
meritorious about Yates Matchers. 
The name of the Brooks-Scanlon 

Lumber Co. is as familiar in lumberdom Gentlemen: sos Nee ie ee Ree 
as that of Carnegie in the iron and No. 91 TMMscchen ts, civiee vexectleny reaulte an aucfating stack two 
steel industry. Read what Mr. J. B. Stock, such as shiplap, Srop siding, ete, at 180 lin. feet per minute 

e machine as been giving us no trouble in operation an its 
Keyes, general manager of Brooks- ; work, at the speed eonen is, we think, Finest criticism. 
Scanlon interests at Bend says about SOG icman Coupiae 
the latest Yates No. 91 Planer and . J. B. Keyes, Gen. Mgr. 


To P. B. Yates Machine Co. 


Matcher, shown here: 


Note particularly that Mr. Keyes reports that the ‘‘91 gives us no trouble in operation.” 
That means a lot in the operation of high speed matchers, where every minute’s delay means 
hundreds of feet lost in production. 


Write for our circular ‘“‘No. 91.’’ It tells why the ‘‘91’’ is the best buyin the matcher field. 


P8B.GatesMachine Co.Ltd. 


HAMILTON, ONT. CANADA 


U.S. Plant with Offices—Beloit, Wis. 


HOA 
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Fill 
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BOILERS We can supply you with 


practically any type of 
boiler you may contemplate installing. We 
have a large stock built to conform to the 
Provincial Inspection Laws. We make a 
specialty of building boilers to your own 
specifications. 


Leonard Clipper Engine. 


We manufacture Complete Portable and Stationary Sawmills. 


Write us for Lists and Prices on Any Kind of Machinery 
Over 80 Years in Business 


ENGINES We have a large assort- 


ment of good second- 
hand engines and boilers for all purposes 
on hand. 
HEATERS, STACKS, RETORTS, TANKS, Ete. 


E. Leonard & Sons, Limited 


Head Office and Works: LONDON, ONTARIO 


St. John, N.B. — Montreal, P.Q. — Calgary, Alta. — Vancouver, B.C 


Locomotive Boiler on Skids. 


—— eee 
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A Giant for Power 


The “CORBET” | 
Automatic Double Cylinder 
Steam Towing Machine 

POWERFUL - SAFE - EFFICIENT 


Here’s the Proof: 
Read What One 
User Says. 


“TESTIMONIAL” 


The above illustration shows our No’s. 1, 3 and 4 machines, which represent our 
new designs, the engines of which are built on the outside of the frames, enabling the 
machine to be built much lower than if the engines were underneath, as in our No. 2 
design. This also prevents the tug from being tipped when pulling at right angles 
at the tow. ; 

No tug’s equipment is complete without having one of our up-to-date Automatic 


Owen Sound, Ont., July -14, 1916, 


The Corbet Foundry and Machine Co., Ltd., 
Owen Sound, Ont. 


Steam Towing Machines installed on it. DeartGine: 
These machines accommodate galvanized steel hawsers from 3% in. diam. up to This is the fourth year that we have used your 
1% in. diam., thereby accommodating any size tug. This does away with having to Towing Machine on our Tug “Keenan.” After that 


experience we can say that we would not be without 


buy a new manilla towing line each spring, as the steel hawser will last at least 


10 years. it under any circumstances, and cheerfully recommend 
They allow the tug to be operated with a smaller crew and keep them con- it to any one needing such a machine. 
tented. It has never given us a moment’s trouble in that 


We have already installed a large number of these machines on tugs on the 
Pacific and Atlantic coasts, as well as on our Great Lakes. In every case, they are 
giving perfect satisfaction. 

We also manufacture anchor and deck winches and steering engines. 


time, and the towing cable is as good as the day we 
put it on. 


Yours very truly, 
Keenan Bros., Limited, 
Per J. E. K., Secretary-Treasurer. 


Write Today for Prices and Full Information 


The Corbet Foundry & Machine Co., Ltd.,°onrario™” 


B. C. Representative—E. Read, 407 Hastings St. W., Vancouver, B.C. 


Buy More 


Iron Frame “Eclipse 


WESTERN LUMBERMAN 


and Packers Want More Money 


making it vitally important that 
every shingle possible should be— 
got out of the logs or bolts. 


It’s a proven fact that 


Letson & Burpee 


Iron and Wood Frame 


Shingle Machines 


produce more _ high- 
class Red Cedar 
Shingles than any 
other make on the 
market to-day. 


All made in Canada 


A trial means a booster. 


LETSON & BURPEE 


LIMITED 
162-198 Alexander Street 


VANCOUVER, B. C. 


Canadian Coal 


We are selling the output of the 


Oliphant Mine—300 tons per day 


ROCKY MOUNTAIN COAL 


(SEMI-ANTHRACITE) 


THE AVERAGE ANALYSIS 


Semroistiire:... . .. Pee ee eM eae ru eee: Present Prices F.O.B. Cars at Mines 
Volatile Eembustible Peli 06s RG Car Aaneioetays 40.07 . p.c. Screened Lump... ...... $4.85 per ton 
owe (COR a Ce a 50:85 “p:e: Screened Stove... ... .. 4.25 per ton 
Sm feet eo ene e.g Gal Soak eas 5:69°.0.C; 
tev A | ented eet, oh nu, cg Ah oe levai wine cei e 13,000 We cannot accept orders for more than one car 
Compare this Analysis with that of any other Domestic or Steam of lump without orders for stove. 

Coal—Rocky Mountain Coal is Superior in Every Respect 
The above coal takes the Pocahontas rate on the Grand Trunk Pacific Railway to all railroad points. 


WE CAN MAKE IMMEDIATE SHIPMENTS 


WRITE OR WIRE US YOUR ORDERS 


oe o 


DAVID BOWMAN COAL & SUPPY Come 


General Office: 461 Main St., Confederation Life Building, WINNIPEG, MANITOBA 


Long Distance Telephone Main 3326 
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Chrome Tan Belts 


are the only belts that will not burn from friction 


Guaranteed Absolutely 
Waterproof and Steamproof 


Electric Motors 


Largest stock on Pacific Coast 


SHIPYARD EQUIPMENT 


Air Compressors Hoists 
Gantry Cranes Pneumatic Tools 


A. H. COX & CO., Inc. 


SEATTLE, Wash., U.S.A. 


Try one and take a step toward lowering your belt cost. 


Manufactured by 


Canadian Shultz Belting Co. 


106 Water St., Vancouver, B.C. “"**** 


What do you know about | 
“Good” Babbitt Metals ? 


We Claim 
that GOOD 
METAL 
Should: 


Be made of pure, high- 
grade metals, so that 
the alloy will be 


( 


clean. 


SHOULD’ show a very 
small percentage of 
dross. 


SHOULD have ready 
fusibility, both for 
convenience in melt- 
ing and to reduce the 
loss by oxidation to 
a minimum. 

SHOULD flow freely 
and expand while 
cooling so as to fill 
all crevices and hold 


Y 
¥ 
x 
+ 
3 
‘ 
£ 
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Genuine Arctic Metal 
Highest Quality Made 


for 


Extra Heavy Duty 


It is a TIN Base Metal. Contains NO LEAD. 
Every Pound Guaranteed. 


Stocked by D. Ackland & Son - Winnipeg 


Slama ru 


solidly. 

SHOULD show up 
clean and _ clear-cut 
and be absolutely 
free from . adultera- 
tions. 

SHOULD contain the 
requisite and proper 
amount of the neces- 
sary ingredients, so 
that it will not be 
necessary to “doctor” 
it after once using. 

SHOULD be melted 
and fused at the pro- 
per temperature by an 
expert whose busi- 


ness it is to do no- 
thing else but make 
these mixtures. 
The Only Kind We 
Sell. 


Send in a Trial Order 
and Be Happy Ever 
After 


Smelting & Refining Co. 


146 Dufferin St. E.. Vancouver, B.C. | 
PROMPT SERVICE OUR MOTTO ~— 


¥ 


SAF ie <6 pL A ina RAR? ee Ne SAE A ta Me 


Highest Send Us 
Grade Your Next 
Made Order 


GALT KNIFE CO, LIMITED 


99 State Street, GALT, ONTARIO 
B. C. ae Robert Hamilton & Co., Vancouver 


GALT. Nee On 
J HIGH SPEED STEt U 
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Manufacturers of the largest and most complete 
line of 


Woodworking Machinery 


in Canada, embracing 


Timber Sizers, Double and Single, 
Surface Planers, Planers and Matchers, 
Moulders, Band Resaws, Band Saws, 
Saw Tables, Hand and Power Feed, 
Sanders, including Pat. Revolving Bed Type, 
Power Mortisers, Hollow Chisel and Chain 
Saw Mortisers, Tenoners, Door Clamps, 
Shapers and Jointers 
Pour Reade Mark on machinery forms a policy of quality Insurance 


- for our customers. Insure satisfactory Woodworking Machinery per- 
_ formance by insisting upon C.M.C. Tools. 


Prices and Illustrated Bulletins furnished on request. 


N SS WE 
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GALT - ONTARIO 


Toronto Office and Showrooms at Brock Avenue Subway. 


The A. R. Williams Machinery Co., Limited a’ The A. R. Williams Machinery Co., Limited 
ES. | of VANCOUVER of WINNIPEG 


carry a full line of our Woodworking Machinery in stock. 
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DAWSON’S 


"Jincon 


BALATA 


Sta, ES) 


Or eee 
FY THE BELT WITHA GRIP S& 


‘The IDEAL BELT for 
LUMBER MILLS 


In this belting you can secure the logica 
answer to the problem of belt slipping, 
stretching and breaking. Lincona is 
made expressly to reduce these belt 
troubles to a minimum. 


The making of Balata Belting is such that 
the Balata fluid permeates and becomes 
an integral part of the fibre. The excep- 
tionally fine quality of gum used allows 
greater compression and consequently 
thinner belting, stronger wearing face and 
less friction. 


BELTING 


DAWSONS LINCONA 
BALATA BELTING 
400 Fr. Lona, 

60 In. Wive, 


FRASER MILLs, B.C. 


Lincona Belting improves with age. It 
can be exposed to rain, snow and weather 
of all kinds without injury. If necessary 
it can be run in water. This alone should 
make Lincona the mainstay of the lumber 
trade. 


Write us about your specific belting needs or send for information and prices. 


The Canadian B. K. Morton Co. 


LIMITED 


MONTREAL: 49 Common St. 


TORONTO: 86 Richmond St. East 


Stocks carried by the following Firms: 


Western Oil & Supply Company, 
107-111 Water Street, 
Vancouver, B.C. 


Austen Bros., Limited, 
118 Hollis Street, 
Halifax, N.S. 


G. T. Mumford, 
Galt Building, 
Winnipeg, Man. 
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PROMPT 
SHIPMENT 


LARGE 
STOCKS 
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ADAMUS 
ATLAS 
MASCOT 


AMACOL 
TENAXAS 
DURASTIC 


Have a World-Wide Reputation for Uniformity 


Aco Alloys are scientific products—the result of much patient 
research and long years of experience. They are manufactured 
under the most modern scientific conditions, thereby eliminating any 
element of chance in their composition and ensuring a standard main- 
tenance of quality and uniformity. 

es Brands are not alloys that sometimes give satisfaction. 


They are alloys that can be implicity relied upon always. They 
are alloys with our prestige and reputation always behind them. 


Do not let prejudice stand between you and profit. You can ob- 
tain the maximum efficiency from your plant at a minimum of cost by 
using ATLAS BABBITTS. 


There is an Atlas Brandto meet any need. 


No shock too severe No weight too heavy 
No speed too great 


Hn Fig iN ian i i ac a tall ie el a Ne lil Mi i Bil Phe gg gh ay el 


ATLAS METAL & ALLOYS CO. of Canada, Limited 


MONTREAL - QUEBEC 
General Sales Agents for Canada 
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TIN TOUGHENED ” W. E. W. BABBITT 


The Canadian B. K. Morton Co. 


LIMITED 
MONTREAL: 49 Common St. TORONTO: 86 Richmond St. East 
Metal carried in stock and for sale by the following Firms: 
Western Oil & Supply Company, : Austen Bros., Limited, G. T. Mumford, 
107-111 Water Street, 118 Hollis Street, Galt Building, 
Vancouver, B.C. Halifax, N.S. § Winnipeg, Man. 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it fromcut to cut, while two men carry it 
anywhere 
20 CORDS IN TEN HOURS 
is the average cut. 
SOME USERS IN THE UNITED STATES 
Polson Logging Co. Brooks ea wg 
Potlatch Lumber Co. Shevlin- 


Bashan ee he U. S. Got eo famnek 
ad Donovan 


Vaughan Motor Works § x 


475 East Main St. 
PORTLAND, OREGON, U.S.A. 


These machines are designed for CUTTING 
WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 
in any kind of weather. 


These machines have been in use over four years 


The A. R. Williams Machinery Co., Vancouver, B.C., agents for British Columbia. 


Woods No. 404-B Rapid Feed Planer and Matcher (with Double Profiler). 


Built Under ‘‘The S. A. Woods Machine Co.’s Thorough System of Manufacture” 


This Machine Covers a Range of Three Other Machines 
A Planer, a Planer and Matcher, and a Moulder. 


Constructed for the Heaviest Duty and for the Longest Service 
A Producer of the Highest .Quality of Finish | 
CANADIAN FAIRBANKS-MORSE CO. (Ltd.), Victoria, B. C., Vancouver, B.C. | 


ae: for British Columbia 


Vancouver Engineering Works, Limited | 


IRON, STEEL and BRASS CASTINGS, T 
LOGGING ENGINES, BOILERS, ; 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - - - . Vancouver, B.C. 


Telephone—Fairmont 240 


WESTERN LUMBERMAN 


G. & McC. CO. 


Sectional View, Standard Type “B,” Sectional Water Tube Boiler, with Superheater 


I G. & McC. Co. Sectional Water Tube Boilers are fitted with large Steam and 
i} Water Drums, connecting Nipples of increased size and straight 4" Tubes all of 
which insure positive and rapid circulation and increased steaming capacity. 


| All parts subjected to Steam Pressure are made of Forged Steel 
| G. & McC. Co. Horizontal and Vertical Steam Engines, Return Tubular and 


|| Water Tube Boilers are giving good service in thousands of plants throughout 
Canada. The reason being that they are honestly designed and built to suit the 


G. & McC. Co. Power Equipment has been built in 
Canada for Canadians for the past fifty years and more 


Ask for catalogs, etc., of lines in which you may be interested 


|| The GOLDIE & McCULLOCH CO., Limited 
all | Head Office and Works: GALT, Ontario, Canada 


Hil TORONTO OFFICE: WESTERN BRANCH: BRITISH COLUMBIA AGENTS: QUEBEC AGENTS: 
a Suite 1101-2 248 McDermott Ave. Robt. Hamilton & Company, Ross & Greig, 412 St. James St., 
™ Traders Bank Bldg. Winnipeg, Man. Vancouver, B.C. Montreal, Que. 
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DISSTON §S 


have been made from steel made by 
us in our own plant since 1855. 
More than sixty years’ experience in 
the manufacture of saw-steel coupled 
with a study of operating require- 
ments extending over three-quarters 
of a century have resulted in saws of 
highest excellence. 


In tension—, set—and edge-holding qualities Disston Saws 
are as near perfection as the world’s foremost saw-makers 
can make them. 


Where quality means economy, the 
proper test is service 


Disston Circular Saws 
Disston Band Saws 


Disston Chisel -Tooth — 
Edgers 


Henry Disston & Sons, Ine. | 


2-20 Fraser Ave., Toronto, Canada 


[}\\ 


ECONOMICAL 


Carbic Flare Lights burn 
the “Carbic Cake” exclus- 
ively. This is the fuel put 
up in three sizes of com- 
pressed cakes which are in- 
expensive and easy to han- 

dle. They produce an ef- 
fective light and burn for 
several hours. They are 
packed in convenient con- 
tainers that can be shipped 
to any point at minimum 
cost. 


IH 


TO OPERATE 


333 Adelaide Street West : 


WESTERN LUMBERMAN 


—INCREASES THE OUTPUT 
—MAKES THE MEN MORE CONTENTED 
—SPEEDS UP THE WORK 


CARBIC LIGHT is Portable 
—anywhere, any time 


Undoubtedly the most efficient, safe and economical 
method of lighting for the lumber camp, the saw mill, 
the shingle mill, the shipyard, the skid-way, etc. 


In these unusual times when production is the. 


‘“‘watchword” of every industry, it is almost essential 
that you work a night-shift. No more need to be stuck 
on your illumination problem if you happen to be in an 
isolated location. Carbic Flare Lights have solved it 
for you. | 


Why not try them right in your own plant and see 
what efficient results they will produce? We will place 
one on your work free to give youa chance to try it out. 


Write TO-DAY for further particulars and prices. 


W. L. FOSTER 


Western Agents—Kelly Powell, Limited, Winnipeg, Man. 


TORONTO, ONT. 


SAFE, SURE AND 
NON-EXPLOSIVE 


The composition of the 
“Carbic Cake” is such that 
all danger is eliminated. 
Experienced workmen are 
not necessary as anyone 
can handle them with per- 
fect safety. Their particu- 
lar shape makes refilling 
convenient and _ speedy. 
Here again all danger of 
refilling has been over- 
come by the design of the 
Carbic light tanks. 


UIA 


Interior View 


COLUMBIAN PULLEYS LTD. 


ARE STILL MAKING THEIR 


Wood Split Pulleys 


with Wrought Iron Grip 


— AND — 


Rims of B. C. Spruce 


Unequaled by Hardwood or Iron 
for grip on Belts 


Pulleys made nearly 10 years ago still running 


practically as good as new. 


Stocks carried by: 


BRAKE, CREEDON CO., LTD., VANCOUVER 
CUNNINGHAM HDWE. CO, NEW WESTMINSTER 
NELSON IRON WORKS LTD., NELSON, B.C. 
J. B. TURNEY & CO., LTD., LETHBRIDGE, ALTA. 


- 


THE NEW 
CANADIAN NORTHERN 
ROUTE — 


THROUGH Mount Robson and Jasper Parks, 


across the prairies through the most fertile grain 
belt in the world to Winnipeg, Toronto, Ottawa, 
Montreal and Quebec. 


CONNECTIONS at Winnipeg and Duluth for 
Central States; at Toronto and Montreal for 
Eastern States and Atlantic Ports. 


FINEST TRAINS, Electric Lighted, with Compart- 


ment Observation Cars. 


Fast Freight Service 


For Rates, Tickets, Literature and Information, 
apply toss 


WESTERN LUMBERMAN 


Seattle Machine Works 


The “HILKE” 


Lumber Piler 


(Patented) 


Practical 
Efficient | 
Economical 


perienced mill man, these 
machines are proving by 
actual daily use, their great 
value as economizers of 
yard space and over 100 
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These machines are con- 
structed in a strong, sub- 
stantial manner, either sta- 


any height required. Write 
for illustrated circular, etc. 
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Manufactured by 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- — 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. : 
Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


The invention of an ex- 


per cent. labor savers. 


tionary or portable, and to 


RETR RPE oe RE OK 


— 


i 
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District Freight & Passenger Agent 
605 Hastings St. W.. VANCOUVER, B.C. 


Phone Sey. 2482 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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Sell Quickly 


because they have superior 


Service-Giving Qualities 


“GOODHUE BELTS” nave been on the market for years and the demand is con- 


tinually growing. This combined with the scores of repeat orders that we are 


constantly receiving is sufficient reason why the dealer should handle the “GOODHUE” 
and reap the “GOODHUE” profits—they are certain to appeal to him. 


s GOODHUE BELTING” IS GUARANTEED to stretch from 15 to 25% less than 


any other belt manufactured. This means a wonderful saving to every user both in 


time in tightening and loss through shutdowns 


“GOODHUE BELTING” is noted for its reliable ‘‘cling’”’ on the pulley—a cling that 


transmits every particle of power an engine can develop. 


We welcome comparison with other brands. Our brands are 
“EXTRA,” “STANDARD” and “ACME” Waterproof 


Belts which are made to suit the varying conditions of use, 


all being absolutely guaranteed to give the highest class 


service. 


Get our proposition and prices NOW. 


J. L. Goodhue & Co., Ltd. 


Danville, Que. 


Sole British Columbia Representatives : 


Fleck Brothers, Limited 
54 Cordova Street E., Vancouver, B.C. 
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CANADIAN: WARREN AXE BTOOLCS |= 


Ontario or Mich. Pattern 


ee 
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Puget Sound Falling Pattern 


“§ AGER” 


AND . 


‘SOO LINE” 
LOGGING 
TOOLS 


are invariably 
the choice of 
B. C. Lumbermen 


Where ever there are extensive lumbering and logging operations— 
there you will find “Sager” Axes and “Soo Line” Logging Tools, because 
high-grade tools are essential to maximum efficiency. 


Made from the best quality of individually hand-tempered steel 


, 


“Sager” Axes give the workman the acme of efficient felling and chopping 
tools. Their reputation in all lumbering localities is one we are proud to 
uphold. 

In the “Soo Line” Logging Tools we have produced from our own 
designs a product that has made them famous all over Canada. They are 
by far the most popular line on the market, and especially adaptable to 
B. C. operations. 

If your jobber cannot supply you, write us direct for catalog and 


prices. 


Canadian- Warren 


Axe & Tool Co. 


Limited 
St. Catharines, Ont. 
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California Reversible Pattern 
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CLIMAX EXTRAS 


Locomotive Supplies of all kinds. Oil, Acetylene 
and Electric Headlights, Lubricators and Injec- 
tors. Westinghouse and New York Air Brake 
Parts. 


Why we sell over 30 Tons of CLIMAX 


There Is a Reason GEAR GREASE during a year. It Sticks! 


SION 


CLIMAX LOCOMOTIVES 


Sp NNUN NNN NNLLNANIIUULOAAAH AAU 


SUNTAN 
STIMULI 


L. W. OLDS D. M. MILLER, Mgr. 
Corry, Pa. Capitol 3192 
A. J. T. EDWARDS, Treas. J. PARK CUTTING Climax Locomotive Co. 
Capitol 2797 East 6829 Pacifie Coast Bra 


CLIMAX MFG. CO., CORRY PA. 
67 COLUMBIA ST. POLSON BUILDING 
Seattle, Wash. Elliott 2968 


Announcement! 


We are now operating our New Boiler 
Shop in Vancouver, which contains the 
finest equipment and the largest stock 
of boiler materials in Western Canada. 


Your orders are solicited—We are in 
excellent shape to merit your patronage. 


VULCAN [RON WORKS, LIMITED 


Granville Island Works - VANCOUVER, B. C. 
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WESTERN 


OFFICE AND WORKS OF 


"VANCOUVER MACHINERY DEPOT Lro 
VANCOUVER. 5.C 


HOE HAS NO EQUAL | 


COUNT THE COST 


of open fires—the risk of property destroyed—the 
expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


is so great an economizer. 


That it will save you money is beyond question. 

The records of some hundreds of money-making 

. mills prove the profitableness of this system and 
this; Burner. 


"White for full facts. 


‘MUSKEGON. BOILER. WORKS 
_ Muskegon, Mich. 


LUMBERMAN 


Vancouver Machinery 
. Depot, Limited 


NEW and SECOND-HAND MACHINERY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, ard we can save 
you time and money on your repair work. 


1155 Sixth Ave.West, VANCOUVER, B.C. 


Phone—Bay 470 and 471. Night Phone Bay 1513. 


DON’T 
Judge by Imitations 
The GENUINE and BEST 
CHISEL-TOOTH SAW 


Is made only by 


The Oldest Saw Manufacturers in America 


Agents: 
Waterous Engine Works Co., Ltd. Winnipeg, Man. 
J. D. McBride - - - Cranbrook, B.C. 
Shurly-Dietrich Co., Ltd. Vancouver, B. “ 


Agents for Bits and Shanks only. 


Established 


DIMOND 
SPECIAL 


For Logging Camps and Saw Mills 


We can furnish testimonials from leading lumber firms — 
who have adopted the use of our steel exclusively. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 


, 
i 


: 


R. HOE & CO. New York | 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., _EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Made in Canada for FE Newkts Half a Century 


“MAPLE LEAF” CROSSCUT SAWS | 


Guaranteed 


ia, GSE 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 
saw. 


_ “MAPLE LEAF” SHINGLE SAWS 


_ The Proven Best 
“Every User Becomes a Booster” 


- SHURLY-DIETRICH CO. LIMITED 


Head Factory: GALT, ONT. ats 
Branches: 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 
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Steel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


~ 


The E. Long Manufacturing 


Company, Limited 


Orillia Ontario 
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| Waterous Boilers 
y 


Some Recent 
Installations 


Browns Copper and Brass Rolling Mills, 
Ltd., Toronto Ont. 

Southern Ontario Gas Company, Glenwood 
Ont. 

Grain Growers Grain Company, Hutton, 
BG: 

Canadian National Carbon Company, To- 
ronto, Ont. 

Price ‘Bros. and Company, Ltd., Keno- 
gami, Que. 

3rantford Water Commissioners, City. 

McGillivray Creek Coal and Coke Com- 
pany, Coleman, Alta. 

Lumsden Bros., Hamilton, Ont. 

Giscome Lumber Co., Ltd., Giscome, B.C. 


Ellison Milling Company, Raymond, .\lta. 


Are Best for Sawmill Use 


To get the full steam value out of the fuel you burn 
install Waterous Return Tubular Boilers. It will pay you 
for these reasons: 


They are economical of fuel—they carry plenty 
of steam in reserve for use in emergencies—they can 
be used with hard and dirty water—they are easily 
cleaned and readily taken care of. 


Furthermore, we build various styles of boiler 
settings that are dimensioned and designed to best 
handle the various fuels used in the sawmill. What- 
ever kind you use, we will install your boiler to give 
you the highest possible efficiency and most perfect 
combustion with it. 


We build and carry in stock Return Tubular Boilers up 
to 72” x 18. If wecannot supply you at once from our 
yards we can turn out your order in quick time. Ask us 
for prices on the next boiler you buy. 


We build complete Power Plant Equipment for every 
installation—Catalogues and Prices on request 


The Waterous Engine Works Co. 


Brantford, Canada Limited 
Western Branch Winhines: Mant 
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Our Fir Sells because 
it excels in Quality of 
Timber and Manufacture 


Our Port Moody Plant—10 hr. capacity 150,000 feet. 


Big Timbers 


Our Specialty 


a ¥ N‘ TIMBER 
KY SHIPPING & INSURANCE 
AGENCY, LTD. 


General Offices - - VANCOUVER, B. C. 


Winnipeg Agency — S. C. M. LUMBER CO. 


Lumber Manufacturers 


Domestic and Export 
Shippers 


Old Growth Fir Logs at Port Moody. 


Details.of Pacific Logging Congress 


lestern jumb erinall 


Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba. 


FOURTEENTH YEAR NOVEMBER-—ToroNTO_-1917 


NUMBER ELEVEN 


Saw Dust and Refuse! | Smith Shannon Lumber Co. 


408 Pacific Building 


LINK a BELT VANCOUVER - B.C. 
MADE IN CANADA MIXED YARD ORDERS 


S H RE W D1 rill 1 nen who look for 


{Sects || SHINGLES-LUMBER 
‘: Link-Belt they use demand the = 
. Link-Belt for elevating, conveying 
\ or transmission work, which has this : IMBERS 
trade-mark »———< on every link. 
‘| It is your guarantee of reliability. 
4 Look for it—Demand it. We sell retail trade only 
Write for r Catalog No. Au 
for fall particule STRAIGHT CARS SPRUCE 
Bitsban and HEMLOCK SHIPLAP 
LINK-BELT Co., LIMITED , 
265 W. Wellington Street, TORONTO Write for prices 
Ss le: Link-Belt Co. of Washington Sinn és a 
Soe ene ernie) Sauk: 480 Pacific Building - VANCOUVER, B.C. 
ington, First an d Stark Streets. 


dos of M. S..”’ 


BELTING 
BELTING c3 PACKING 


Conveyor, Elevator, “Redstone” Sheet, Cloth In- 
Transmission sertion Sheet, “Sun” Spiral. 


Fire Hose, Discharge, Suction, Steam, Oil, Air Drill, 
Gasoline, Pneumatic Tool 


Gutta Perecha & Rubber Ltd. vancouvie bc. 


VANCOUVER November, 1917 WINNIPEG 
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PULLEYS 


No Keys Lighter 


No Set Screws Stronger | 


In Perfect Balance Better Belt Surface 


The Dodge Standard Wood Split Pulley 


The Wood Split Pulley is better than either cast iron split pulleys 
or steel split pulleys for the following reasons— 
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The wood pulley is lighter, stronger, better balanced, and provides a 
very much better belt surface. It costs 33!44% less money and provides 
50% more returns in horse-power value. It may be run at very much 
higher speeds with no danger of bursting—also it may be had quicker 
and in a greater range of sizes. 


It costs less to gét—less to put on—and less to keep. 


We make approximately 300 Dodge pulleys every day—everybody 
uses them. 


. . 
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There are more Dodge pulleys making ammunition than any other 
kind—you can get them quick. 


Every pulley is thoroughly nailed. Every pulley is guaranteed for 
Double Belts. 


We are Canada’s greatest pulley makers. 


If you have not our Books, write us 


DODGE MANUFACTURING COMPANY 
~ Toronto 2 - - Montreal 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 


Winnipeg, Man. Saskatoon, Sask. 
The Stuart Machinery Co., Ltd. The A. G, Low Co., Ltd. 
Calgary, Edmonton, Medicine Hat. Vancouver, B.C. 
Canadian Western Mfg. & Supply A. R. Williams Machinery Co. 


Company, Ltd. of Vancouver, Ltd. 
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PERFECT SAW TEETH } 


ON \yadiow To MAKET HEM © 


These two inexpensive tools will produce Saw Teeth that will increase your cut and decrease 
your cost of manufacture. They insure maximum cutting efficiency from each individual tooth. 


THE ATKINS IDEAL SWAGE 


One pull of the lever and your Saw Teeth are exactly swaged. Note the perfect shape—the 
heavy shoulder—the broad cutting edge and the uniformity of every tooth. 


THE PRIBNOW SHAPER 


Then next comes the Pribnow Shaper. See the reinforced cutting edge. See how we have 


built up the point surfaces of the tooth. This insures long wear and prevents chipping and 
breaking off of the keen cutting parts. 


Then a round on the automatic and the work is done. 
The whole outfit will pay for itself in the ordinary mill in a few days, by making more and 
better lumber at less cost. It makes no difference what tools you are now using, the above 


combination will make money for you. Both Tools made for all sizes of Band, Circular and 
Gang Saws. 


Write for our book ‘‘W.L.”’ 248 pages of information about Saws for all purposes. 
Saw Fitting Tools and Machine Knives. A complete telegraphic code and tables of 
instruction for speed of Circular Saws, rules for calculating same, table of comparative 
gauges and a world of valuable information. 


ATKINS STERLING STEEL SAWS are “The Finest on Earth.” 


E. C. ATKINS & CO. 


Makers of Sterling Quality Saws for all purposes 


Factory : Hamilton, Ont. Vancouver Branch: 109 Powell St. 
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Abbotsford Timber & | 


Trading Co., Limited | 
FIR LUMBER | 


We ca iat limited quantities of CEDAR 
of Ti and Large Joists, sine all kinds of 
etc. Write us NOW, § 


“Mills at ABBOTSFORD, B.C. | 


AIRD FLAVELLE 


R. J. THURSTON 
Thurston-Flavelle gy, 
urston avele ™ } 


Lumber Company 


Manufacturers Exclusively of 


High Grade Red Cedar 
bed de and Shingles 


*~ Our Specials: Clear “A” Bevel Siding 


Extra XXX Shingles 


a GES 
ee) 
Prairie Repress ee J. O. THORPE, Box 1744, Calgary, Alta. 


Office and Mills - PORT MOODY, B. Ci 


Air Dried Cedar Shingles | 
OUR SPECIALTY | H 
= ea faaber Lie Sod | | 


SPRUCE, FIR, HEMLOCK and CEDAR 
New Westminster, B. C. 


—— 


Charles W. Tait Co., Ltd., 


The Time To Buy Is Now! 


If you require stock for Fall needs orders must be placed very 
soon. The car shortage is serious at present and will become 
more severe directly the new crop commences to move. 


In making up orders be sure they call for 


WHITE NORWAY 


PINE 


. No stock will meet your requirements so well. 


Shevlin-Clarke Co., Ltd. 


Ft. Frances, Ontario 


Sales Office: 300 Electric Railway Chambers, Winnipeg, Man. 


Lhe Bizeest Fortunes 
in the lumber business have come 
through timber ownership. 

For 37 years we have kept careful, 
scientific watch on timber values and have 
helped to make fortunes for many investors. 
Ox the basis of this experience we say— 


_ Buy Timber Now 


We are unquestionably at or near 
the end of a period of depression in values. 
Tf you buy now and buy right you will make 
money. Buy through us and we shall see 
that you buy right. | 


CHICAGO SEATTLE 
1750 pestormics Bldg. 626 Henry Bldg. 
W YORK, 30 East 42nd Street 
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Try A Car. Youll Like It. 


PLAIN OR LZ ~ Basswood 
a Bag : Whitewood 
Z = 3 Birch 
OAK 2 =. - Maple 
TIMBERS : = Gum 
AND SS =. Cypress 
WAGON == Ha ye 
a 


STOCK 
Wi somes 


OAK => Cherry 


From Our Yards or in fe Lots 
Direct from Mill 


We Sell on Standard Grade 


Write for prices or information 
on above Hardwoods to 


Se ailend & Son, Lid. 


Winnipeg, Man. 
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DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Treas. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 
Rough and Dressed Fir, Cedar and Spruce Lumber, 
Doors, Windows and Red Cedar Shingles 
High Grade Finish and Millwork Our Specialty 
Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alb d Saskatchewan = Acme DimibexGen Mice 
Manitoba SCM. Lumber Co, Wimipeg S:tst(‘éO AALS CREEK, Vaarnconveor 
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Vancouver Lumber Co., Ltd. 


AND 


Vancouver Cedar Mills, Ltd. 


Manufacturers of 


Pacific Coast Timber 


HEAVY FIR DIMENSION Products 


Is Our Particular Specialty 
P. O. BOX 308 


The Heavier it is the Better we like it 


We Dress from 1 to 4 Sides up to Vancouver, British Columbia . 
16-in. x 20-in., 60 ft. 


Our grade is positively right, and prices will please 
4 


Sales Representatives: 


H. C. HODGSON C.G.LIMPRET C.G.BOCKUS | 

Timberland Lumber Co., Ltd. 109 Gr. West Perm, Building Prince Edward Hotel “Calgary, Alta, | 
innipeg, Man. randon, Man. -O. Box1 , 

Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. CHAS. PLANT R. L. ANDRES 


701 Excelsior Life Building 343 South Dearborn Street 
Shipment by C.P.R., C.N.R., G.N.R., N.P.R. Toronto, Ont. Chicago, Illinois. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager. 
RETAILERS, WE MANUFACTURE 


SUPERIOR GRADES OF MOUNTAIN STOCK 


Our Pine Lumber is unbeatable. Our Fir and Larch Lumber, Lath and Mouldings are Al. ig 


This year’s abundant harvest at war prices assures a brisk demand for Building Material. 
Why not plan to supply your customers with the best? We have it and want your order. 


a 


ALL PRODUCTS EXTRA WELL MILLED .- “SATISFACTION” OUR MOTTO | 
Mail or wire your orders. Can ship C.P.R., G.N.R. Car numbers day following receipt of order. : 
THE BAKER LUMBER COMPANY, LIMITED : 

P. O. Address, WALDO, B.C. Telegraphic Address, BAYNES, B.C. d 


ital ala 
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The Nicola Valley Pine Lumber Co. 


“THE PINE PEOPLE’”’ 
A CONTINUOUS OR YEAR ROUND OPERATION with YEAR ROUND SERVICE 


pulls and Office — CANF ORD MILLS, B. ( OF Telegraphic Address—Merritt, B.C. 
DISTRICT SALES OFFICES 
For Manitoba and Saskatchewan: For Alberta: 
711 McArthur Building, Winnipeg P.O. Box 1590, Calgary, Alta. 


E. E. Brooks, Manager 


Chas. Sine, Manager 


Forest Mills of British Columbia | | J. C. McLaren Hi Co. 


LIMITED Limited 


Head Office - REVELSTOKE, B. C. 


Manufacturers 


MANUFACTURERS OF of 


White Pine, Western Pine, : 
gee Larch and Fir Reliable 


LUMBER ||“ 


Lath, Mouldings, ee 
Shingles 


SR SED eth AE oS oo eal 


55 Years in the 
Market and 
1917 Specialty, Soft Western Pine. STILL 


MONTREAL ToRONTO 
Prompt Shipments. Standard Grades. WE LEAD _ WINNIPEG : 


| SPECIAL ATTENTION TO MAIL ORDERS | | nasome Beaumont Ave., MONTREAL 


Please note the initials of this Company 


BROOKS-BIDLAKE CEDAR COMPANY, LID. Manufacturers 
™ J. §. PATTERSON & COMPANY, LTD. 9 “sire 


DOUG hy 5 iia if 


British Columbia Cedar Products 


Red Cedar Shingles and Bevel Siding a Specialty 
903-907 Rogers Bldg., VANCOUVER, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 
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Coupon Books 


0} panss; 


for 


d. 


ne the Comissary Store 
a are not only a conven- 
a ience but they 
° 
Z ; Save Time 
<a and Money 
= Eat <i Place your: order now 
ip Sat mal Gy= — and. let us prove our 
} Cos i ‘For LO assertions. 


We have been manufacturing Coupon Books for use 
‘in Company Stores for over twenty-five years and 
our long experience has given the trade the best 


books and best system in handling sales. 


Write us for free Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Write, wire or phone us. We can 
get it for you. The Best Grades— 
QUICK SHIPMENTS and LOW. 
EST MARKET PRICES. 


OAK FLOORING MAPLE FLOORING 
POSTS PILING WESTERN COAL 


We Specialize in Coast Lumber 
We Sell to Dealers Only 


Exclusive Sales Agents for— 
British Columbia Mills Timber & Trading Company 


Vancouver, B.C. 
The High Class Mixed Car Mill 


Qualicum Saw Mills, Qualicum Beach, B.C. 
Superior Quality Dimension Shiplap and Boards 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


LUMBERMAN 


Do YOU Want an 
Assortment Quick ? 


Cedar, Fir, Spruce 
and Pine 


WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. 


LIMITED 


Chase, British Columbia 


JOHNSON’S 


Veterinary Remedies 


‘are the surest, the most economical and the best | 
medicines with which to equip your stables They - 

have been on the market for twenty-five years and | 
still retain their superiority over-all others. 


The quality never varies, it is our first consideration. 
Prices taking effect July 1st are as follows: 

Horse Liniment No.1... ... .. F Per Gal. 
Horse Liniment No. 1 " Quarts, Per Doz. 
Johnson’s Horse Liniment No. 1 Pints, Per Doz. 
Johnson’s Horse Colic Remedy ... ~ oe persia 
Johnson’s Horse Colic Rewicdy\, . Quarts (8 Doses each) Doz. 
Johnson’s Horse Colic Remedy ... Pints (4 Doses each) Doz. 
jJohnson’s Veterinary ore Ointment (Gall Cure) 

2b Lis; cise ton nese ae te eee . each 225 Doz. 

i ibs Lins +2: .. Per Doz 
Johnson’s Concentrated Condition ‘Powders, 1 ab. Pkgs. Doz. 
Johnson’s Horse Worm Powders, Pkgs., Per Doz. 
jJohnson’s Purging Balls ... ... ee es aie 
Johnson’s Antisepting Dusting Powder; 

(For Drying and Healing Sores, Proud Flesh, etc.) Per Dae! 


Johnson’s 
Johnson’s 


’s 
’s 
’ 
, 
> 
’ 


Our Family and Van Remedies are as follows:— 
Pine and Tar Cough Syrup Big 4 Liniment—Mosquito Oil 
Purgative Pills X Ray Liniment 
Little Liver Pills Cholerine Mixture (Diarrhoea) 
Porous Plasters Headache Powders 
Stomach Bitters Sarsaparilla 
Laxative Cold Tablets All Healing White Ointment 


All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


A.H. JOHNSO 


Collingwood, Ontario 


WHOLESALE 
DRUGGIST 
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BRUNETTE Have Number 1 and Number 2 


Common Surfaced Boards 


SAW MILL he: and Cedar Bevelled Siding 


for shipment with 


LIMITED Mixed Carloads of 


New Westminster LUMBER and SHINGLES 


|Red Cedar || GEO. CRADOCK & CO. 
Shingles 


169 Cordova Street VANCOUVER, B.C. 
and 


~—=6Bevel 
Siding 


QUICK SHIPMENTS 


Wire Rope Producers © 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
nue built for the Sf 
102: pide / a 

i 
re) 
a 


“Double Salmon Strand” 
Logging Ropes. 


“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 
Westminster Mill 

| Company : 
NEW WESTMINSTER, B. C. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


Walsh-Day Lumber Co. 


Limited 


| LADNER LUMBER, LIMITED 


J. E. MURPHY & CO., Lessees | 


Timbers Our Specialty 


FIR, CEDAR, SPRUCE 
and HEMLOCK LUMBER 


RED CEDAR SHINGLES 
Quick Shipment our motto. Your enquiries solicited. 
Mills at Cheakamus, B.C. 
Head Office—216 Standard Bank Bldg, VANCOUVER, B.C. 


| Fir, Hemlock, Spruce, Cedar 


| Dimensions, Timbers, Boards, Finish 
QUALITY UNSURPASSED. PROMPT DELIVERY. 


We solicit your orders with the intention of holding 
your trade if good service counts for anything. 


SHIPMENT — cCr.r..c.n.r. C.N.R. all noints—Also Scaw and Cargo 
bv AP DeN E-R , B.tC. 
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Maple Ridge Lumber Co., Ltd. 


FIR TIMBERS 


OUR SPECIALTY 


Dimension Shiplap Boards 


Shipments ‘Prompt 


Maple Ridge Lumber Co. 


PORT HANEY, B.C. Limited 


Three Profitable Lines 


for the Dealer 
All lenges Products 


GYPSOFIBER 


This Wallboard is permanent, economical and artistic. 


It is a 


non-conductor of heat and cold. -FIREPROOF. Easily put on. 
Made in sheets 32 x 36, 32 x 48 and 32 x 60 inches. Write for samples. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 
Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 


purpose that lump lime is used for. 
For white coating it will not PIT. “POP,” or CHIP CRACK. 
Write us for further particulars regarding this new line. 


“Moose Horn” Lime 
Sold in Bulk or Barrels. 


A high calcium lime, which makes more putty, is a good keeper, 
and goes further than any other lime on the market. 


MANITOBA GYPSUM CO., LT 


WINNIPEG, 
MAN. 


The Rat Portage Lumber Co., Limited, Vancouyel 


LUMBERMAN 


Union Cedar Mills, Ltd. 


MANUFACTURERS OF 


Fir, Cedar and 
Spruce Lumber 


Red Cedar Shingles — 


Sales Offices: 525 Seymour Street. 
Vancouver, B.C. 


Beaver Brand F looring | 


will swell your 


Winter’s Profits 


Most farmers make practically all the interior im- 
provements to their homes during the winter months. 
This will be the case during the next few months 
more than ever before—because of the prosperity all 
through the country. 

With ready money at hand, a farmer will naturally 
first think of improvements to his own home— 
where he must spend almost his entire time during — 
the winter months. 


He is a good prospect for Hardwood Floors. He 
should be easily sold on a proposition that will im- 
prove his dwelling and bring with it such added 
home comforts. 


This should be one of your livest 
lines during the winter oo 


THE SEAMAN:KENT CO. TD. | 


1104 UNION TRUST = WINNIPEG 
BUILDING CANADA 


MANUFACTURERS OF 


Douglas Fir, Spruce, Cedar and Hemlock Lumber 


Rough Timbers, Dimension, Flooring, Ceiling, Siding, Interior and Exterior 


Finish of all kinds including Mouldings. 


Fir, Spruce and Cedar Lath 


Prompt shipment of Fir timbers in all sizes and up to 80 feet in length 


AIR DRIED CEDAR SHINGLES 


We specialize in supplying air dried Cedar Shingles, these cost more 
than kiln dried Shingles but make a better roof and last much longer 
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The Bigger the Volume 


The Better the Profit 


No matter how many lines you carry 
you can add Beaver Board and make a 
bigger gross profit. 


This well-known and increasingly pop- 
ular wall-board will help increase your 
volume of business, reduce your percent 
of overhead expense, and give you a bet- 


Other dealers are doing it. Surely you 
won't admit that you can’t do the same. 


~ Think it over and you'll soon write us 
for interesting Beaver Board da‘a. 


THE BEAVER COMPANY, LIMITED 
430 Wall Street, Beaverdale, Ottawa, Canada 


ter profit. Plants at Ottawa and Thorold, Ont. 


Made in Canada 


BEAVER BOARD 


FOR BETTER WALLS & CEILINGS 


You can always depend 
upon the reliability of our 


McLaren 
Logging Sleighs 


The above photograph gives you an idea of the size of the loads you can haul on one of our heavy loggers. 
We absolutely guarantee the malleable iron knees against breakages, at any time, under any and all conditions. 
We guarantee the quality of the material in the runners, beams, poles, rollers, braces, etc., also the workmanship. 


We manufacture these sleighs in all sizes for all purposes — Heavy Logging Sleighs, Light Logging Sleighs, 


Tie Camp Sleighs, Tote Sleighs. 
WRITE FOR FULL PARTICULARS. 


| GREGG MFG. CO., Limited, WINNIPEG, Man. 
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YOU WANT THE BEST? 


“Genuine Oak” 


BELTING 


Be sure it’s a 


Gendron Shoepack 


They are Waterproof, Wearproof 
and of Unsurpassed Quality 


Remember when you buy “MIDLAND 
GENDRON” Shoepacks you are get- 
ling an unconditionally guaranteed pro- 
duct. Nothing but the very finest quality 
of material is used in their manufacture. 
They are hand-made, by the draw- 
string process, which by long and _ care- 
ful tests have proven the most satis- 
factory. 


Our line is complete in every way, 
comprising many styles to meet the 
different needs of the individual wearer. 


If you want the best, get 
“ GENDRON.” 


Write for catalogue and price list 


P.T. GENDRON 


SHOEPACK CO. 


Ontario 


Pink’s Lumbering Tools 


The Standard Tools 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman~-Wilkinson Co. Ltd., Toronto 


Thos. Pink Co., Limited, Pembroke, Ont. | 


Send for Catalogue and Price List. 
Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 


LUMBERMAN 


WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited 


Montreal - . - 351 St. James Street 


Vancouver . - - 847 Beatty Street 
Toronto . - - 194 King St. West 
St. John, N.B. - - . 90 Germain Street 


“ROSE CITY” | 


LOGGERS’ | 
Raintest Water Repellant Clothing fills | ) 

a long-felt want. While the cloth is not r 
, absolutely waterproof it is chemically 


treated with a secret process that enables 
it to shed water for hours. 


NO. 947 RAINTEST SHIRT © 


The cloth is olive in color, and is soft 
and phable. The garment as shown is 
made double on shoulders and sleeves 
and down front, has double back (lower 


[Ta 


Wise 
me 


is 


» 
‘portion forming capacious pocket), and be 
has four front pockets (two upper and & 
two lower). A favorite with loggers, [| 


wae Ae 


cruisers, and prospectors. 


NO. 945 RAINTEST SHIRT (same 
color and cloth) is lower-priced. It is 
double ‘on shoulders and sleeves and 
three-quarters down. back, with two front 
patch pockets. 4 


NO. 933 RAINTEST PANTS are reinforced on the nEeREaaE 
seat, have outside hip pockets,two patch hip pockets, watch pocket, and 
belt-loops. ; 


NO. 940 RAINTEST HAT completes the outfit. 


C. H. Jones & Son, Ltd. 


110 Alexander Street, Vancouver, B.C. 


RT ae 


< AY 
LTP Le ES a 


em | 0 Ff 
— 


Finest Quality 
Split Maple 
Cant Hook and 


Peavey Handles 
Carload or dozen 


ee NE ee a eee, Ce Ee Eee ae ee oe 


Boom Chains 
Pike Poles 
Skidding Tongues 
Boat Winches, etc. 
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Dominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 3 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, %c. per lineal foot. 


' Railway ties, 8 feet long, 1%4c. each and % cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves 


The Director of Forestry may approve of contracts for the sale of timber from Dominion Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales ot 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


Deputy of the Minister of the Interior. 


Department of the Interior, 
Ottawa, March 23rd, 1917. 
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mt BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


H ice: (Established 1865) BRANCHES - 
ead Office Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moody ville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY. 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH: CO: 2imiree 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everything Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS THE HIGHEST GRADE MANUFACTURED 


ES NDA ELLE) | CUE i SS IE 
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bs CALS SE ie y r Z 
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made Specialy % lor ail 


High Speed, Heavy foes and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, "" Toronto 


MONTREAL HAMILTON WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET 
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Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta. Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


HueuH ©. MAcLEAN - - - -_ President 
910-911 Electric Railway Chambers - WINNIPEG, CANADA 


Winnipeg, Man. 
J.R. Davipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


Vancouver, B. C. 
J. V. McNaAutrty, Editor and Asst. Man. 
Suite 212, Winch Bldg. ~ 
Phone Seymour 2013 


_ Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
Phone A. 2700. Bldg. Phone M. 2299. 


CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


' Entered as second class matter November 8, 1915, at the Post Office at 
_ Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The impression held by not a few mill- 
men and loggers for a long time has 
been that the essential aims of these 
_ two classes of lumbermen are sharply 
. divided and thus precludes close fellowship and good understanding. 
The particular factors which were responsible in the first instance for 
the growth of the idea are not now easily discoverable, and any effort 
_in-that direction would not be worth while. It would seem to be the 
sane idea that the producers of the raw material and the manufactur. 
ers of the finished product ought to have very many interests in com- 
mon, if for no other reason than that the two sections go to make up 
the lumber industry, the health of which is impaired unless both 
branches of it are enjoying conditions which admit of reasonable pro- 
fits being earned. Non-recognition of this quality of interdependence 
has until of late been responsible for frequent recriminations and dif- 
ferences of opinion between the millmen and loggers of the Coast sec- 
tion of British Columbia, the cause in almost every instance being 
traceable to mutual unwillingness to consider the other’s viewpoint. 
There have been times when the manufacturers made the charge that 
on a falling market they could get no relief from the loggers, while, 
on the other hand, the latter were able to point to instances where the 
millmen were securing fair prices yet refused to pay more than starva- 
tion prices for logs because there happened to be a considerable sur- 
plus of timber in the water. 


Prominent men in both branches of the industry have long recog- 
nized that the policy of cross-purposes being pursued was ill-advised 
and detrimental to the best interests of all. How best to promote the 
spirit of confidence so necessary before any improvement could take 
place was left to other hands for accomplishment, and, very fortu- 
nately, the right man has appeared. On his appointment last year as 
secretary of the British Columbia Loggers’ Association, Mr. W. B. W. 
Armstrong was quick to see that the lack of co-operation between 
-millman and logger must be overcome if the best interests of all were 
to be served; and, while building up a strong and virile association, he 
has managed to impress the millmen with the conviction that he like- 
wise has their best interests at heart, and that his claim that both 
branches of the industry should work in harmony in times of prosper- 
ity and adversity had much to commend it. This belief was the foun- 
dation of an address delivered by Mr. Armstrong last fall at a meeting 
of the British Columbia Forest Club in Vancouver, and since then the 
leaven has been working and producing the desired results. On 
Tuesday evening, Sept. 25, a “get-together” meeting was held at the 
Hotel Vancouver, about fifty leading millmen and loggers being pres- 
ent. P. D. Roe, ex-mayor of Port Moody and president of Eburne 
Sawmills, Ltd., occupied the chair, while the guest of the evening was 
Brigadier-General A. D. McRae, former general manager of the Cana- 
dian Western Lumber Company, Ltd., who was back from the war 


Millmen and Loggers 
_ Should Fraternize 


LUMBERMAN 1s 


zone on furlough. General McRae gave a helpful talk on the condi- 
tions likely to prevail in the British Columbia export trade following 
the’declaration of peace; J. W. Wood, former British Columbia lumber 
commissioner to Great Britain, furnished some interesting details of 
that promising market ; and brief addresses were also given by Eric W. 
Hamber, general manager of the British Columbia Miils, Timber and 
Trading Company, Ltd., Vancouver; E. J. Palmer, managing director 
of the Victoria Lumber and Manufacturing Company, Ltd., Che- 
mainus; John Hanbury, president J. Hanbury & Co., Ltd., Vancouver, 
and several others. Undoubtedly the association spirit ‘is much 
stronger since the joint meeting, and similar gatherings to be held from 
time to time should bring the two sections of the’industry into close 
and beneficial communion. 


A Service That Means 
Increased Profits 


On numerous occasions the Western 
Lumberman has published articles 
showing the retail trade of Western 
Canada what the Western Retail Lum- 
bermen’s Association was doing in the interests of the building supply 
trade of the Prairie Provinces. 

That there exists no more active and better organized body of 
men working along trade association lines in the Dominion has become 
a generally recognized fact. This association is led by men who have 
produced results. Its officers are not those who sit at mahogany 
desks and preach in a theoretical way how to run a lumber yard. That 
is easy, but its negative value soon is discovered. BUT—to produce 
actual results is altogether another matter. In these days of keen 
competition RESULTS are what count most, and it has been the con- 
stant aim of the Western Retail Lumbermen’s Association to discover 
new methods of doing business and of combatting the competition 
under which many of our lumber dealers are now laboring. 

It gave the Western Lumberman great pleasure to read a splendid 
tribute paid to the secretary of this association and to its efficient 
officers in a recent editorial which appeared in that dean of lumber 
journals in the United States—the American Lumberman. The article 
referred to emplHatically believes that the ‘service that the Western 
Retail Lumbermen’s Association is offering will have a far-reaching 
effect both in Canada and in the United States. An interesting extract 
from our contemporary follows: 

“The retailing of lumber is becoming more and more a specialized 
calling, requiring, among other things, at least a general knowledge of 
the principles of carpentry as applied to the building of houses, barns, 
and other structures. The ability to make a working drawing or even 
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Is a Credit to B.C. Lumber Industry 


‘ 


Vancouver, Oct. 18. 


Editor, Western Lumberman: 


Dear Sir,—Your 1917 Annual Number, just issued, has im- 
pressed me so favorably that I wish to congratulate you upon its 
fine appearance, the quality of its contents, and particularly upon 
the patriotic design of cover, which reflects, I am quite sure, the 
feelings of every British Columbia lumberman in the great struggle 
for world liberty now raging. Permit me to say, also, that the wide 
circulation: of this excellent number should enhance the reputation 
of our industry, and in that way benefit every lumberman and 
operator. 


Wishing your journal continued prosperity, I remain, 
Yours, etc., : 
Reynolds Timber, Shipping and Insurance Agency, Ltd., 
F. W. Reynolds, Manager. 


to sketch a rough plan for the simpler types of construction also is an 
asset of great value to the lumber dealer. He should be able to read 
and understand architects’ plans and drawings readily. On the busi- 
ness side the well-equipped retailer needs a knowledge of cost account- 
ing, credits, and collections, and of the most efficient system of general 
bookkeeping for his business. 

“How to acquire the needed technical knowledge is a real problem 
with many a dealer. It is, of course, impossible for him to leave his 
business long enough to take a course in these studies at a school or 
college of technology. The private, unaided study of text-books, or 
the reading of treatises on the subjects, is equally impracticable, as one 
soon becomes weary of digging into a dry text-book, especially as the 
student very soon strikes “snags” impossible to get over without aid. 
There is no one to give this aid, consequently the seeker for knowledge 
becomes discouraged and throws up the sponge. 

“Fortunately there is a practical, up-to-date method of acquiring, 
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through home study at leisure moments, an excellent knowledge of 
almost any subject. The development of the correspondence system 
of home study has been a boon to thousands. Many a man by thus util- 
izing his spare time has doubled his business efficiency, or equipped 
himself for a well-paid trade or profession. However, it is not our 
purpose to “boost” any of the commercial correspondence courses, 
Indeed, so far as we are aware, there is no advertised course suited to 
the needs of lumber dealers. It is evident that to be of value such a 
course must be planned by lumbermen for lumbermen; in other words, 
it is a most fitting field for association effort.” 

Our-contemporary proceeds to inform its readers that there is now 
available to retail lumbermen everywhere—at least, to all who are 
members of any association—a most excellent training course, exactly 
suited to their needs, and which has proved its value by the welcome 
accorded it throughout the territory in which it has thus far been 
offered—mainly Western Canada, though some dealers on ‘the Ameri- 
can side of the boundary have learned of it and become subscribers. 
This correspondence training course is the product of the Western Re- 
tail: Lumbermen’s Association, of which N. G, Neill is secretary-trea- 
surer, with headquarters at Winnipeg, Man. Although the course was 
completed and first offered to members only about a year ago, already 
over 800 retailers are taking it, mostly in the association’s own terri- 
tory. It has not heretofore been advertised or specially offered to deal- 
ers in the United States, though a number who indirectly learned of it 
have subscribed. 

A high compliment is then paid to the executive of the Western 
Retail Lumbermen’s Association in the following words: 

“Tt should be stated here that the preparation and dissemination 
of this training course is a splendid piece of association work of a 
constructive character and not a money-making scheme. The fact that 
the fourteen complete lessons or papers, one mailed each week, to- 
gether with a number of large drawings, plans, and charts, are fur- 
nished at the nominal price of $5 is sufficient evidence, if any were 
needed, that the enterprise is not conducted for financial profit. In- 
deed, it is possible to furnish the course at this figure without actual 
loss only because of the large number already taking-it, and the greater 
number who will undoubtedly do so as soon as they know of it. 

“The following subjects are covered by the course: Elementary 
drafting, how to build, how to read building plans, estimating yard 
operation, bookkeeping, and credits and collections. The course con- 
sists of fourteen printed pamphlets, and is conducted entirely by corre- 
spondence. Only one pamphlet, or lesson, is mailed each week, which 
simplifies study, divides the work up into easy portions, and maintains 
the interest. With each lesson is a question sheet, to be filled out and 
returned to the association office for criticism or correction. Students 
are at liberty to ask questions on any point not thoroughly under- 
stood. The pamphlets are brief and to the point, are printed in large 
type, and illustrations are freely used. Examinations will be provided 
for those who desire them and certificates are awarded at the close.” 

The lessons on estimating alone are worth more than the cost of 
the course. The association issuing this course has done a great deal 
of estimating and taking off of bills of material in its own building 
department in connection with the special plan books which have been 
published, and in this connection its officers have developed certain 
tables, one in connection with hotises and one for barns, which show 
practically all the material required for any sized house and any sized 
gambrel roof barn. These tables go with the course. These points 
are mentioned to emphasize the immense amount of painstaking work 
and detail that has gone into the preparation of this course. 

The Western Lumberman would strongly urge any of its readers 
who have not yet been made conversant with this course to imme- 
diately get in touch with N. G. Neill, Western Retail Lumbermen’s 
Association, 418 McIntyre Building, Winnipeg. 


The most important factor in testing 
the ability of a retail lumber yard man- 
ager next to selling lumber is that of 
collecting money for what goes out. 

That this is a big problem there is no gainsaying, and the West- 
ern’ Lumberman believes that for many years the retail lumbermen 
have been altogether too lax in this respect. The demand of the times 
insists that the yard managers get away from this enormous invest- 
ment of capital in book accounts and notes. 

Therefore, we repeat that the real test of business ability in a 
yard manager will be found not in selling, but in accounting; not in 
care of stock, but in collecting. It takes a good fellow to sell goods, 
but it takes a methodical, careful man to be a successful accountant. 
There is a difference. It takes a worker to keep the stock in good 
condition, but it takes the combination of all these, with the added 
qualities of diplomat, attorney, and prize-fighter, to make a RIEAT. 
COLLECTOR. 


The Ability to Collect 


Accounts 


for this 


To-accomplish this you must havé PERSISTENCE, 
quality is the greatest stock-in-trade for the successful collector, In 
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addition to this quality you must know exactly the time to collect 
When you start to make a debtor toe the scratch make him toe it 
square. Don’t compromise, don’t dally—bring him into camp. Y 
make an enemy if you weaken; a friend, if you don’t. ie; 
Conditions in the lumber trade throughout Western Canada 
exceptionally good this year. For this reason, the Western Lun 
man urges the lumber dealers to put forth a strenuous collection: 
paign. Where the crops are exceptionally good is your big Oo} 
tunity to clean up some of the old notes you have been renewin 
year to year. One never knows but that this may be the last big « 
for a year or so. Consequently it is your big chance to cash in, | 
of the Iumber yards should make a complete clean-up this y 
only of successful accounts, but notes as well. The man who 
pay his bills now must be forced to do so. a. 
In other parts of the West the crops are poorer. It will b ¢ 
sary, therefore, for these lumber dealers to go after their collec 
harder than ever. The loss of a full crop may put into the dot 
class the man who owes you. Be on the job first and you” 
the one who will have to wait. It is the man who is persi ent 
gets the money first, and when the debt is paid you stand a mux 
ter chance of getting his business. ; 
You may ask us, why do good collections win busi 
because a man who keeps his account paid up feels a certair 
tion in dealing with that concern. He feels, quite rightly, 
privileged person and is always welcome. If he lets that a 
his conscience may haunt him, and he is greatly tempted 
where for his lumber until his account is paid. a 
Now, the point arises, how can you speed up collec 
can be successfully accomplished by going after them in a 
manner. It is a mistake to send a man a statement the | 
month and then forget about the debt for another month. 
collecting, and you will, by followirig that method, be a long t 
ting the money from many of your customers if you follow thé 
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There are six excellent rules to remember, which will, if 
go a long way towards reducing your loss from bad debts. | 
(1) Securing a distinct understanding of terms and limits; (2) 
customers according to their individual situations; (3) _<« 
with fellow-merchants; (4) making collections promptly 
impartial; (6) securing new accounts on the basis of add 
venience, instead of the unusual ease with which goods » 
chased. a : 

These rules should be rigidly enforced, and you will i1 
see your book accounts gradually get less and less, until, a 
your bad debts will be almost a negative quantity. You 
keep in mind that a fair and firm credit policy never lost 
house any great amount of worth-while trade. On the cont 
been one of the best means of building up trade. : 
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An experience of several Lbs | 
demonstrated to our board 
commissioners the  shortcos 
various by-laws framed for 
government of the port, a new set of regulations was recer 
by the commission and submitted to the federal departme: 
ceptance. The new by-laws, containing in all 112 clauses, 
proved and thereupon were adopted for the future guida 
commissioners in their administration of the affairs of 
Vancouver. ~ 
A clause of considerable interest to lumbermen and cit’ 
erally is that dealing with the burning of sawdust and mill 
The new regulations provide that no owner or tenant of any 
factory shall burn sawdust or refuse in the open air—pro 
must be provided. The commission also has decided that no 
shall light any fire on any part of the foreshore within the li 
the harbor without the permission of the harber master. — 
Careful attention has been given to the regulations coy 
towing, stowage and care of booms of logs. They are - 
sidered to be effective in every.way. The rules for navigat 
couver harbor have been revised to some extent, particular < 
being given to a signal system in the First Narrows in order 
any possibility of accident. The speeds and directions of 
carefully laid down. Sag 
Claiming that there is no harbor in the world where the 
lights are more confusing than in Vancouver, the Board of C 
sioners has inserted a clause in the regulations providing tha 
placing of lights on wharves, docks, etc., shall be subject to the 
missioners’ appeal, and they shall have power to remove lights m 
in place if they are such as to render navigation difficult. 
It is provided that any person finding any stray boat, timber or 
other article within the limits of the harbor shall give notice to 
harbormaster. : | 
An important clause provides that it shall be unlawful to construct 
or place any dock, pier, wharf, building, ete., within the limits of th 


Vancouver Harbor 
Regulations 
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harbor until plans and specifications have been filed with the board 
and until the board recommendation has been approved by the ,Min- 
ister of Marine and Fisheries. 

Without the permission of the proper authorities no one shall 
encumber the water or foreshore in any manner, obstruct or impede 
navigation in any manner or “throw, drain or discharge into the water 
or deposit on the foreshore anything likely to cause” encumbrance, 
obstruction, impediment or injury to vessels or rafts, or to cause a 
nuisance or create danger to health. The pollution of the harbor in 
any way is prohibited by the board in new clauses which are consider- 
ably broader in scope than the previous ones. 

- Section 49 is to the effect that no person shall erect, own, have 
in his possession, use or lease any shed, boathouses, etc., in the har- 
bor without the express permission in writing of the harbormaster. 
This clause will affect all boathouse owners and users of other build- 
ings in Coal Harbor and along the foreshore. 

The regulations note that a special and prescribed anchorage for 
vessels carrying explosives has been laid out off Moodyville. 


Cedars Limited, representing M. P. 
Cotton and associates, Vancouver, are 
meeting with a lot of difficulties in con- 
nection with their plans to log their 
extensive timber limits north of Seymour Creek waterworks ‘intake, 
_ back of North Vancouver, as described in a recent issue of the Western 
Lumberman. Following certain tedious steps taken by the health 
authorities to ensure the non-pollution of the water supply, which 
_ delayed the erection of the mills and logging road, it would now seem 
that other troubles are looming up for settlement. Logging is to be 
_done by motor trucks over a plank roadway extending a distance of 
‘six or seven miles into the timber, and the intention was to trans- 
- port the manufactured lumber to market in the same way or else ship 
it down to the waterfront over the British Columbia Electric Railw ay. 
- It has since developed that the municipal authorities of the district 
_ are unwilling to have heavily laden lumber trucks pass over their 
_ roads, while the B. C. E. R. management has announced that the mill 
output cannot be handled to the “fer ry over their line owing to the 
uy __ sharpness of the curves thereon. Unless the municipality or railway 
company finds a way out of the difficulty Cedars Limited may have to 
extend their plank roadway clear to tidewater so that the lumber and 
_ shingles can be loaded on scows or car ferries for transfer to Van- 
_ couver, 


Mill Company Facing 
- Awkward Conditions 


Silos in Western Canada 


For many years Western Canada has not been seriously thought 
~ofasasilocountry. The enormous areas of unoccupied land, on which 
cattle roamed at will, or the settler cut his year’s supply of native hay, 
to a large extent met the fodder problems of the country. With closer 
"settlement and more intensified agriculture, however, a change is com- 
ing about. Particularly on account of the rapid advance of the dairy 
industry the farmers are becoming more interested in the various 
means of caring for their herds, especially during the winter months. 
_ The silo has been found to solve one problem, and is making its ap- 
earance in many parts of the country. 


_ From experiments that have been undertaken at the various ex- 
a farms it would appear that the silo method of feeding dairy 
stock is one of the very best. Superintendent G. H. Hutton, of the 
Beiorinion Experimental Farm at Lacombe, Alberta, claims that the 
_ winter silage is one of the best means of keeping the farm stock well 
_ fed during the winter has solved the problem of securing succulent 
feed for the dairy cattle. 
In his report, Mr. Hutton says that the growing of roots has met 
with many objections, among them being the high | cost of labor and 
the difficulty in storing. Where these difficulties ean be“overcome, 
oots add very materially to the rations for the dairy cow, and are a 
- means whereby the milk production can be increased in its first flow 
after freshening and maintained at a higher daily average throughout 
the winter months. ; 


at a comparatively low initial cost, considering the tons of material 
_ that can be stored. and considering also that silage can be made from 


cessfully grown, and which will yield a green weight of from eight to 
» twelve tons per acre. The crop intended for the Silo is cut while the 
, oats are in the milk stage and is at once run through the cutting-box 
and cut as fine as possible, going into the silo absolutely green. It is 
important that the silage be thoroughly tramped. A silo of 30 feei 
high and 12 feet in diameter will hold from &0 to 9O tons, according to 
the amount of moisture in the crop at the time it is cut. At Celie 
_ Lacombe Experimental Farm some bulky fodder, as hay or oat straw, 
s usually fed in conjunction with the silage, as well as the usual grain 


a He believes that the solution lies in the silo, since it can be erected 


peas and oats, or oats alone, a crop which can be universally and suc-- 
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ratvon. When so fed cows on full flow of milk will consume around 40 
pounds per day. 

Experiments which have been conducted at the farm during the 
past two years to determine the feeding value of this silage as com- 
pared with the same feed cured in the ordinary way in the shock of 
green feed, show results very decidedly in the favor of ensiling the 
crop, showing also a saving in the cost of producing one pound of 
butter of as much as four cents per pound, and as much as seven cents 
per pound with silage made from corn. 

To make the most of the coming silo business every retail lumber 
dealer should secure every piece of data he can regarding its qualities, 
its uses, its construction, cost, and so forth. No better medium is at 
hand than by carefully reading his trade paper. Articles appearing 
therein should be clipped and pasted into a reference book. Such a 
book should be indexed “Silos,” “Barns,” “Implement Sheds,” “Farm 
Houses,’ “Cost Systems,” “Bookkeeping,” “New Merchandising 
Ideas,” “Association News,” and so on. In time what a valuable book 
you would have! Start to-day to keep such a volume, and the Western 
Lumberman is sure that within two years you will come back to us 
and say, “That was a mighty fine idea!” 


‘ 


Editorial Chips and Edgings 


The record in railway demurrage charges will probably be claimed 
by the shippers of 57 cars of hardwood lumber consigned to the United 
Kingdom but held at a United States port since March of last yéar, 
awaiting the issue of a special license permitting the lifting of the 
embargo clapped on about the time the cars reached the tidewater. 
Permission to unload and ship was secured Sept. 18. 


The Forestry Branch at Ottawa has announced that during oe 
year 1,764,912 cords of pulpwood, valued at $13,104,458, were used | 
Canadian paper mills. This compares with 1,405,836 cords of see 
wood, valued at $9,426,217, in 1915. The percentages of the different 
woods used in making the pulp were as follows: Spruce, 68.2 per cent. ; 
balsam fir, 24.5 per cent., while hemlock, jack pine, and poplar formed 
less than 5 per cent. of the total. 

Fearing that it will be impossible to obtain 40,000,000 feet of 
spruce of aircraft specifications within the next three months, a car- 
load of fir logs has been shipped to Madison, Wisconsin, where the 
governinent has a timber testing laboratory, with a view of ascertain- 
ing whether or not young grow vths of Douglas fir will prove suitable 
to "supplement the spruce supply for airplane construction. “\pproxi- 
mately only 13 per cent. of spruce logged is available for airplane 
construction. / 

The lumber shippers of the Pacific Northwest feel that the Inter- 
state Commerce Commission, by quietly approving the new traffic 
rules of the transcontinental railroads, has given them the worst 
setback they have yet experienced by practically abolishing nearly 
all of the underweights which in bad years represent about their only 
profit on manufacturing. Worse still, the rule applies only to roads 
carrying forest products out of the Pacific Northwest. The decision 
will be protested in vigorous fashion. 

Tests conducted by the United States Department of Agriculture 
have demonstrated that wood pipe will carry about 15 per cent. more 
water than a cast iron pipe ten years eld or a new riveted pipe. The 
wood pipe. will also carry about 25 per cent. more water than a cast 
iron pipe 25 years old or a riveted pipe 10 years old. This drop in 
the carrying capacity of iron pipe is due to greater skin friction 
caused by corrosion and roughening of the fata; a deterioration of 

capacity to which wooden pipes are not subject. 

The Pacific Lumber Inspection Bureau, Inc., Seattle, Wash., have 
published a 1917 edition of their domestic standard schedule of prices, 
dimensions, grading rules, etc., of Douglas fir, Western hemlock, Sitka 
spruce, Western red cedar, and P ort Orford cedar lumber. This list is 
known as their “Domestic Seven” list.. They have also issued a new 
export standard schedule of prices, dimensions, grading rules, etc., of 
Douglas fir, Western hemlock, and Sitka spruce lumber, w hich is 
known as their “Export H.” list. These lists include much valuable 
information for those who are engaged in the domestic and export 
lumber trades of the Pacific Coast. 

Read at a meeting of the West Coast Lumbermen’s Association, 
held at Tacoma, on Sept. 28, a telegram from J. H. Bloedel, then in 
Washington, D.C., imparted the interesting information thai the fir 
mills of the Pacific Northwest would probably be asked to furnish 
82,000,000 feet of lumber needed for navy yard construction work near 
raat The message also stated that the Aircraft Production 

Board would require from 6,000,000 to 9,000,000 feet of clear fir of spe- 

cifications similar to those of the 25,000,000 feet placed by the Italian 
Government with the Douglas Fir Exploitation and Export Company, 
Seattle, but in shorter lengths. Asa result of labor troubles and othe 
setbacks, said Mr. Bloedel, the government had decided that no more 
wooden ships will be purchased in Pacific Coast yards, the orders 
placed in the South covering 250 vessels, as against 90 on the Coast. 
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News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


Making Winter a Season of Summer Profits 
By F. B. Mendoza, advertising manager, Morgan Sash & Door Co. 


If he returned to life, what would be the fate of the party who 
started the notion among retailers that winter was a season of sickly 
profits? If he were to see the change occurring within the last few 
years—if he were to learn of the cold weather protection campaign 
and the profits it has made for the dealer—he would choke with sur- 
prise exceeding that of Rip Van Winkle on his return home. ‘The idea 
that the cold season is one of “dull” times and that it will always 
remain so is still as common as grass in the meadows. 

The writer was commissioned to stray out among lumber yards 
in several parts of the country to determine the attitude of the aver- 
age lumberman toward winter as a business period and if possible 
to dig up facts and details whereby the dealer could be helped by 
the service division. The results obtained are too numerous to des- 
cribe in this brief article; however, a few will illustrate the mental 
trend of the average dealer. 

In a certain city which we shall call X there are a very few in- 
dustries. The population is twenty thousand. The dealers are tem- 
porarily handicapped because of the scarcity of carpenters, and so 
building is being retarded. Notwithstanding this, every man selling 
lumber advertises frequently and quite liberally. \ 
they all believed that the winter would be a brighter season than 


YOU NEED US! 


We have established a reputation in this community as 
an authority on lumber and its products, and how to use 
them. 


A special study of the different kinds and grades of wood 
enables us to give you practical advice as to what varieties 
are best adapted to each purpose. 


We always give first consideration to the customers’ re- 

quirements and advise them to buy only the materials that 
. . « 

give greatest satisfaction. 

Come in and talk to us about your building plans. 


The Flagler Lumber Co. 


“We Treat You Right” Chris. M. Andersen, Manager 


When You Need Lumber— 


A Retailer’s Strong Advertisement 


last year. For downright practical optimism they have no betters. 

The next morning a visit was made to a city forty minutes ride 
from X, having a population slightly exceeding fifty thousand. Fac- 
tories enjoying overbursts of good times were in evidence and no 
one had to pity the unemployed, because of the absence of idle people. 
The first call was made at the office of an old established firm and 
there it was learned that people did not build to rent out, or bother 
with storm doors and sash, and that very few combination storm and 
screen doors were sold—winter was to bring us “bad, bad times,” and 
the lumber business was bound for limbo, and so on, and so on. Next 
a call was made at a yard five or six blocks up the street and there it 
was stated that the business was not at its best, still there was a 
fairly good bit of it coming in. “Oh yes, we sell combination storm 
doors and storm sash, now and then—expect to do more of it this 
winter,” responded the gentleman interviewed. 

Everywhere it was found that very, very few dealers had planned 
anything to meet the reduction of building usually characterizing 
winter wherever snow falls. There was one thing always in evidence 
which was especially pleasing, and that was the sight of “potbelly 
stoves. One can picture certain gentlemen basking within the heat 
zone of these, instead of hustling around and rooting up orders for 
combination storm doors, sash, and stirring up orders for remodelling 
and alterations. 


With one exception - 
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Most of the people interviewed were practical men—fellows wit 
a reserve fund of “hoss” sense. They simply looked at present cor 
ditions from an oldtime viewpoint. oe 
The fact that not a great percentage of dwellings have storm 
and sash is what led to the present cold weather protection 
for the dealer. 
The Lumber Dealer’s Indifference 


The average lumber dealer’s indifference to public deman 
of the seven wonders of the commercial world. It is an ind 
born of anything but fact. However, there is one fact from whi 
can escape: To the degree that the public is made to feel the r 
for a commodity, in the same proportion will its sale increase. — 
al questions and arguments can be hurled at it; but, like all t 
will stand up under the most brutal of bombardments. Study 
all sides and you will find it solid, massive and impregnable. — 


The How, the Where and the Why a 


There are but three ways by which the lumber dealer ¢ 
the necessity for combination storm doors and sash felt. 
solicit, circularize or advertise in newspapers. Let us analy. 
last named. : Bor 

The man who does not believe in newspaper advertising 
be relegated to where things unusual and misshapen are di 
While it is true that here and there can be found small to 
papers charging rates out of proportion with what is mod 
it should not be thought that the small town weekly is not a 
medium. The advertiser in the smaller newspaper has the ad 
of knowing practically all of its readers. wun 

Advertising is education, though education is not always adv 
ing. This was not so glaring a fact in the yesteryears when ad re 
ments were considered a thing apart from the news. Today most le 
buy their newspapers and magazines as much for the adver ing ; 
for the news. From O’Sullivan we learned that leather heels jar 
the spine. Heinz told us all about benzoate of soda long before 
Wiley and the Battle Creek fellows showed us the value of cereals 

As stated, the object in planning the cold weather protectior 
paign was to bring about a change—to induce the dealer to try it 
and to prove to him that to the degree he makes felt the necessity 
combination storm and screen doors and storm sash, in the sa 
portion will the sales of these increase. 2 aaa 

Realizing the importance of the right kind of advertising 
were taken to start the dealer off without involving his emplo: 
professional writer. Copy was prepared for the nationally read mag 
zines telling the public about the new system in an interestin; 
setting forth the need for such equipment from the standpoint 
fort and health as well as the saving which the installation 
The tendency of this advertising is to create a demand for th 
weather protection—to place the public on speaking terms y th 
improvement, arouse their interest, and, roughly speaking, get tl 
all primed for the finishing touches of the ambitious dealer. 

Next, the advertising department was instructed to prepare 
paper advertisement copy and an artist was commandeered to f 


illustrations for these newspaper advertisements. Then, in ord 
complete the whole plan, this material, illustrations and all, was 
into electrotypes. These are now being distributed without 
along with a goodly supply of envelope stuffers and a qua: 
booklets describing the system fully, which are to be distt 
among the dealers’ prospects. In every case provision is ma 
the name of the dealer to appear on literature-and other adve 
matter. ee 

But this was not all; the service division even offered to fo 
up the lumberman’s prospective customers. A 

To round out the whole campaign, the editing and advisory 
of the advertising department was offered to the retailer. He 1 
now write his own. advertisements and have them revised and 1 
out for the asking. This permits a wealth of freedom where the dea 
feels certain that a particular kind of appeal, peculiar to his yicin a 
will be more effective. It also allows him to have a wider range in-— 
stead of confining himself to the ready-to-use advertisements. This — 
service is also free. | a 

The results have exceeded all expectations. Men engaged in the 
lumber trade responded, from whom not a great deal of action or 
enthusiasm was expected. Others, in towns of small populations, re- 
quested the ready-to-use advertisements to be rushed. Another o 
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fered to pay for writing a small folder rather than submit. his own 
_ copy in the rough. 
Bs: Slowly but surely the dealer is realizing that he is the master 
of the situation and that opportunities depend largely on how he 
reates them. He is awakening to the imperative need of educating 
the public to want commodities that have been slow sellers in the 
past. There is, indeed, a time to come when he will teach the public 
the economy and logic of building and owning their own homes and 
thus create sales possibilities for himself. . 
. Last, but not least, he will smile at the old, time-worn bogey of 
“dull” times in winter. 


Floor ‘Space and Heights of Space Required to 
. House Farm Implements 


Farms are nowadays operated to realize the greatest possible 
rofit. Efficient farming demands the use of modern methods and 

. achinery, the best use of time and invested capital. 
_ __ The yield per acre question is the all-important question. Fer- 
tilizers are analyzed to discover the best suited to particular needs ; 
. “soil j is examined to determine what it is best fitted to produce, different 
_ ways of cultivation are discussed, and the most economical plan of 
harvesting | is decided upon. The best plans for houses, barns, and 
7M poultry houses are sought. Farm machinery of all kinds is employed 
_ to cut down the cost of production; good roads and good markets are 
"vital questions, but there goes on year after year a waste of millions 
of dollars because the average farmer expects the old maple tree to 
_ protect his machinery from ‘the influence of atmospheric conditions. 
~ Wooden parts become devoid of paint, iron parts rusty, bolts loose, 
timbers warp, oiled parts become dry and rusty. Every machine left 
under the blue sky from harvest end to next harvest, or from seeding 
Btime to next seeding time, must be required, and the usefulness of 
_ the implement is reduced by one-half. Supposing a farmer has $1,000 
vorth of implements and he has to charge off 20 per cent. deprecia- 
on annually (largely due to not housing them), that is $200, or at the 
‘ nd of five years equal to a new implement. Supposing the deprecia- 
4 ion is 10 per cent—$100 a year—and the life of the implement would 
be prolonged for five years, this means a saving of one hundred dol- 
lars a year. It would not take long to save enough money on imple- 

ments to build a proper shed for them. 


Valuable Statistical Data 


_ The floor space and heights of space required for common farm 


_ implements: 
Floor space Height of 


Plows in feet space in feet 
Walking ... .. 8 x 3 3 
Sulky and horse gang ‘(tongue off) . om 8 x 6 4. 
10 feet additional for tongue ... ... ... 16 x 7 5 
Engine gang—Harrows 
ee ers Eco SKS 2 
Spring tooth per section ... . 5 x 4 (ae 12% 
‘ Single disk, 8 ft. with truck (tongue off). 6x 9 4 
ees Double disk, 7 ft. with truck (tongue off) . 8x8 4 
_ Grain Drills 
: 12 x 7 (tongue off) add 10 ft. for peng. Byes 5 
16 x 7 with press attachment (tongue off) . qe 5 
Rollers, smooth ... . 3x10 4V, 
Corrugated single (tongue off) ‘add 10 ft. for 
fongue 5.2 -. oie ae Rien on iphone 3x 10 4 
Corrugated double .. MP i’ Fe Pa Re Sees Fate eS 4x 8 4 
Cultivators, walking, 1 Tet Cele TREE tact axyS 3% 
Alfalfa cultivator ... 3 ae 6, 5 
‘ 
ei ap < Se ruc aw Ms : aan Roe 
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Illustration shows the Holstein general purpose 
barn as drawn by the Architectural Department of 
the Western Retail Lumbermen’s Association, Win- 
nipeg. The color scheme is—roof, moss green 
shingle stain; body, Colonial yellow; trim, white. 


Cut shows the feed passage and driveway type of 


barn which is very popular. Small windows over 
roof of cow stable afford light for the inside of 
horse stalls. With the inside feed passage between 
cow stable and horse stalls, accommodation is pro- 
vided for distribution from the main feed loft of the 
fodder for the cow stable. The Association aimed 
at economy of floor space and reduction of heat 


through walls. : 


Riding cultivators, 1 row ... BS 4 
Riding cultivators, 2 rows ... 8x10 4 
Mower 6G ft. (tongue off) add 10 “ft. for tongue. 5x6 fi 
Binders, 6 _ tongue, truck off 8x12 i 
Binders, 8 ft., tongue, truck off 8x14 ft 
Hay rakes, self dump (thills off) ; fon 54x 11yY% 5 
Side delivery (tongue off) add 10 ft. for 
tongue ... d ST sich wit thes haar het A lroji>.<" 8) 5 
itpdoadan: 2 ein dock’, yr ata  ERe wpe 14x 9Y% 9 
Ls ry awe eciy” cabin eaels Sale kere ote eet tings RSD Wome TORE Sods 16 x 6 6 
CGrammeseparavorgoo Wich 2.7% marnuuee Calc 44s sie 26 x 8 8 
Gasolmettractors20=400lep. vs ons ii. te os ek os ifs: a) 9 
Gasoline tractor, 20-20ahipl i sens) ss. 8 12x 8 8 
Portable engine, 6 h.p. .. Meeedh ae ieee CxS 6 
[Fvcivahi bates Soni Olle hE Kc) obi l-p anion are Mee ORE Cn ae fe ‘4x 3% 5 
Waggons ... . ; Did SSSR cee pala’ Sta pps 4 
Waggons with box and tip ‘top. Fe Biahe e ae eae 11 x 5% 6% 
Buggies and seater... ... Spam maiercn eee 5 x 5% 7 
Buggies, two seater (tongue off). 10 x 5% 8 
Potato Machinery 
Pletal eties aha So Pants, Berke 4 
Sprayer, 2 wheeler, barrel ... 6 x 6 5 
Digger, wheeler, elevator ... 13 x 4 3 
Automobile, small ... ial esas 7 
a Ranomlo pile wWane' key tots iWeb tient ote Lx % 8 
Manure spreader, 50 bushel capacity Wx7 8 


The Best Building to Have 


A large expensive building is not necessary, 
the high roof, Sides that will keep wind-driven rains or snow out, and 


most important are 


a good board.floor to keep the machinery off the damp ground. There 


i ere 
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should be plenty of doors and they should be kept closed when not i 
use. The arrangement should be such that implements can be put 
in or taken out easily when needed. +A separate building has many 
advantages, better appearance, easy of enlargement, less fire risk, 
greater convenience. 

If properly housed the long abused fain machinery will more than 
repay the owner for the extra care bestowed upon it. 


Retail Selling and Mail Order Competition 


By Merrick-Anderson Co., Ltd., Wholesale Hardware Merchants, 
Winnipeg, Man. 

In these times when the retail merchant has to compete with 
the mail order house, it is necessary that he keep himself right up 
to the minute in all current affairs. If he is in-the country, then 
he should take an interest in municipal affairs of some kind, educa- 
tion, sanitation, etc., and keep in touch with the people of the 
community. He will always find the goodwill of his clientele a 
substantial asset. With the retailer in a large city it is a different 
matter. There he is unable to come into personai contact with 
his customers. He has to rely more upon the efficiency of his 


employees, and he will always find a broad and liberal policy with 
regard to them another good asset and one which wiil do much 
to consolidate his position. 
fully good advertisers. 
us, more or less. 


Contented employees make wonder- 
Of course, the gambling spirit is in all of 
We receive a catalogue filled with attractive illus- 
trations. We send our money and we don’t know quite what we 
are going to receive until we open the parcel. Very often we get 
nothing but experience. The mail order house is not altogether 
what it claims to be. Certainly by buying in larger quantities they 
are able to buy at closer prices, and by compiling alluring catalogues 
vividly illustrated, are able to dispose of goods of a certain class 
more easily than the retail merchant is able to do by displaying them 
in his shop window. Reliable merchants may, perhaps, with equan- 
imity, hand over this business to the mail order houses and to 
local five, ten and fifteen cent stores. It is in the marketing of 
staple products and of quality goods that the retailer needs to 
concern himself, and notwithstanding the enormous voiume of the 
mail order business in Canada, it still remains true that 90 per cent. 
of staple goods is distributed through the retail trade. The mail 
order house has come to stay; it has proved its value in some 
particulars, and if the retailer is to hold his own he must beat the 
mail order house at its own game; a cash business, prompt and 
courteous service. 


Knotty Yard Problems Solved 


(By Expert Advice) 
Waterproofing Concrete Walls 


Assistant, Saskatoon, says the location of his property is low, and 
asks the best method to waterproof his concrete walls. 

There are three methods: (1) By mixing “Ceresit” or “Medusa” 
waterproofing compounds with the concrete as it is being made, and 
according to manufacturers’ directions; (2) by applying a coat of hot 
tar to the exterior face of the concrete; (3) on the event of very wet 
locations four ply of burlap, with a coat of hot tar to each ply, is laid 
on the exterior face of the walls, continued over the top of the footings 
and under the concrete floor.. Great care should be taken to have all 
joints well lapped. The walls should also be waterproofed as in 
method (1). 

Building a Chimney Flue 


Two by Four, Moose Jaw, writes: Would it be to my ultimate 
advantage to build a chimney flue with 4 in. brick walls lined with 
brick on edge, making 6 in. or an ordinary 4 in wall? 

It would be decidedly to your advantage to build 6 in. walls. A 
large percentage of fires originate from badly- -built 4 in. walls and 
overheating. The extra lining would cost more, but you would have 
double the security, and it would also probably reduce your insurance 
rates. 

Making the House Warm 


Constant Reader, Lethbridge, writes: | intend building a house i in 
the spring and would like to know if back plastering betw een the 
studs and applying lath and plaster directly on the inside face of the 
studs would make as warm a job as sheathing the inside of the studs 
with common boards, one ply of building paper, 1 x 2 strapping, and 
lath and plaster. 

We strongly advocate the latter method as the best-known form 
of construction to withstand the rigors of this Western climate. We 
also advise sheathing the outside of the studs with shiplap, two ply of 
tar paper and siding. 


Foundation Wall for Implement Shed 


Yardman, Prince Albert, writes: Is it necessary for me to build a 
concrete surface foundation wall for an implement shed? 
No. Holes could be dug about 2 feet square and 3 feet deep every 
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-starts in a shingle mill it is all over the place like a flash, the p 


ee. 


& feet apart, and a small 2 ft. x 10 in, plank tere 2 feet lo 
at the bottom, with 4 in, x 4 in. posts to support a 6 x 6 wood sill at 
grade line. The sill should be creosoted or given a coat of tar to pre 
serve it against rot. The wall studs are then immediately nailed to the 
sill, 
Correct: Floor Area to House 100 Fowls 

Enquirer, Peace River, asks: \Vhat would be the correct a 

of floor area required to, properly. house 100 fowls?. ie” 
Four square feet per fowl is considered the correct area in ord 

to obtain best results. This would require a house 28 feet long’ and 
feet wide, exclusive of feed room. We would suggest that the ho 
be divided into 14 ft. x 14 ft. units, each to accommodate 50 oma 3. 


: Effect of Nails on Cedar Shingles 

Puzzled, Brandon, writes: Is there any formulae to deter 
effects exercised by different kinds of nails on the durability of 
laid with cedar shingles? 
The College of Forestry of W ashington University, in « 
tion with the Shingle Branch of the West Coast Lumber 
ciation, Seattle, recently established a long-term test on 
cedar shingles i in order to determine this point. The test wa 
out on the roof of the new experimental dry kiln, lately er 
college campus, the method being as follows: Two tho 
were fastened with lath nails, which represents osdiaeae 
tice in many localities; three thousand shingles were fastened + 
copper nails; three thousand were fastened with zinc-clac 
nails, and four thousand with ordinary wire shingle nails. 
was shingled with the various kinds of nails, in sections runt 
the eaves to the ridge pole, so that the final results would 
distinguishable. Clear vertical grain shingles were used. 
ten or twelve years before definite results are apparent in th 
copper and zinc nails, which last a lifetime, but shingles n 
common fasteners will begin to show the effects of rust 3 
about three years. It ts, therefore, always safe to use copper, 
nails. jaan 
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A Spring Opening © 
The spring opening is a common sales idea in idee 
ilar retail stores. A lumber merchant in a western town. 
applied the plan with considerable success to his business. 
The opening last year consisted of a two-day open 
dealer invited the people of the town to come in and ins 
samples and to look at plans for houses, models, and various 
building material that he had on hand. They were also” inv 
go over the yard, office, and service department. 
In the town of 3,000 people, over 700 visited the oper 
two days. This year the affair was more elaborate Ro 
a correspondingly larger attendance. The orders received 
crowds did not attain a startlingly large total, but the indi 
ferred results the lumber dealer considers well wore: 


B.C. Exports of Sawlogs to the United 


British Columbia’s exports of sawlogs to the United Sta 
1916 and 1915 were as follows: 


1916 - 

Feet B.M. ‘eet 
Cedars 45,943,646 72,417 
hog eee 7,183,855 8,929, 
Spruce 1,290,152 
Pitiomete se ihc Qe S2a See orepl eal eee een ta 
Balsamen. ced: =) ot ae eae, ee eee . 
Hemlock ve : 155,436 S) 
Hemlock and balsam ah eee 5,11 
Shingle bolts (Cords) 912 Ass 

Total 54,573,089 = 106,874,9 


‘Mad 012 Cords 


Shingle Mill Ventilation 


One of the strongest points in favor of shingle mill venti 
aside from the health ‘standpoint, is its value in reducing the fire 
As a great many millmen know from their own experience, whe 


dust which has settled all over the timbers being almost as in 
mable as gunpowder, so that after a fire is once started it is aln 
impossible to get it put out. A ventilation system properly insta 
reduces this risk to a great extent, and furthermore, if the risk 
reduced it means a certain definite reduction in insurance premiums, 
that figuring from this basis a system will go a long way toward pa 
ing for itself in the saving of insurance premiums, not to mention | the | 
anxiety it lifts from the millman’s shoulders during the hot, dry st um-— 
mer months. And the Lord knows the’ shingle. manufacturer has 
enough worries left after this one is lifted. 


The Western Lumberman has in several past issues emphasized 
the importance to the retail lumber dealers of rendering “service.” 
Now the rendering of this service is a problem in itself, and it behoves 
every dealer who sells building materials to make a careful study of 
how to render service so that it will be a bigger business getter and 
once that business has been secured, how to keep it and make your 
customers satisfied in every respect. 

Mr. Floyd A. Dernier, in the Western Retail Lumberman, the off- 
cial organ of the Western Retail Lumbermen’s Association, Spokane, 
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Three Big Questions Before Retail Trade Today 


Delivery Service—Selling Building Materials—Satisfying the Public 
By Floyd A. Dernier 


Few have attained the goal. The pattern services developed 
and furnished to retail dry goods merchants is possibly best known, 
and is a good example of what real live service stands for. 

Your wife, mother, or sister can best tell you just what this service 
means to women. The home journals who create this service have 
representatives in every town, where ladies can go and secure ideas 
from the world of fashion. 

Here large books are conveniently arranged on tables. Chairs are 
provided and attendants will gladly help in making the selection. The 


Ground floor. This type of design, with its long roof lines, is specially This is one of the designs from the new plan book of the Western Retail 


suitable to Western Canada. Notice the bookcase on each side 
; of the fireplace. The big work pantry is but one of many features 
that make this design one which any woman would be proud to 
call home. 


n 
—— 


Second floor. A bathroom can easily be installed in any country 

house, and many who choose this design will’ want one. The 

“ space shown on plan as linen closet and closet off the back bed- 

a room can be used for this purpose. The design shows a sleeping 
porch which is becoming very popular in the country. 


+ 


- Wash., discusses “service” by distributing it into three headings— 
“Delivering Service,” “Selling Building Materials,” and “Satisfying the 

_ Public.” These are the three big problems facing the retail lumber 
trade to-day, and they are analyzed thus by Mr. Dernier: 


a Service: The Kind to Use; When and How to Apply 
This is being carefully studied, and the brains of the advertising 
- world is concentrated on this one branch of business. ‘ 


Lumbermen’s Association, Winnipeg. It is the New England Prairie 
Home. Its color scheme is: roof, moss green shingle stain; body, Col- 
onial yellow; trim, light lead; veranda posts, Colonial yellow. 


books are illustrated, conveying all the. very latest ideas in every kind 
of garment. The customer knows in advance just what these new 
clothes will look like. The picture tells this. After selection has been 


made, a pattern will be furnished that advises the kind and design of 


cloth that will best suit this particular dress pattern. The pattern tells 
just how. much cloth, thread, buttons, linin 
sary ; also advises just how to cut out the cloth and sew it together to * 


g, etc., that will be neces- 
secure same results as shown in the illustration. 

Has it ever occurred to you, Mr. Retail Merchant, that a similar 
service, substituting photographs of homes instead of pictures of 
dresses, furnishing btilding plans and practical information on all 


classes of construction instead of patterns, could be applied and worked 


in conjunction with your business with just as marked success? 


The difference in amount of money expended by the customer 
makes it even more necessary that a service be furnished by retail lum- 
ber dealers than by the dry goods merchant, and the great difference 
in profits on each transaction makes it possible for you to make it even 
more of a feature than does the dry goods merchant. 

In the case of the dry goods merchant if he has been successful in 
securing this exclusive service he capitalizes it. More space is devoted 
in the local papers to the pattern service than is used in telling about 
his merchandise, for he realizes the necessity of getting the customer 
into the store first that he or one of his clerks can personally meet and 
talk with them. This service and personal attention does eliminate 
competition and secures for this merchant the business at his regular 
retail prices. 

Selling Building Materials 

Salesmanship must be applied to your business the same as in any 
other business. In the past you have been satisfied to let disinterested 
parties act as your representative, and in many cases they have taken 
advantage of you. Contractors are a necessary part of your business, 
but instead of you being under obligation to them this must be re- 
versed. 

Selling building materials under modern merchandising methods 
demands a change in your old way of doing business. 

A suitable room must be provided to be used as a display room. 
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‘This room must be neatly papered, the woodwork painted or stained 
and waxed. Cover the floor with a rug. Decorate the walls with pic- 
tures of modern homes. Provide table : and chairs and the room should 
be separated from your yard office. Quietude and privacy are two 
essentials in closing contracts. 

Modern building services combining albums of actual photographs 
of all styles, sizes, arrangements, and costs, accompanied by floor plans 
and material lists which show construction cost and an itemized list of 
all the materials necessary to build each and every home shown in 
your collection must be provided that you may be able to furnish reli- 
able information on just what the completed improvements will cost. 

With a complete equipment as outlined you are then in position 
to advise those living in your trade territory that you are headquarters 
for reliable building information, and among the most effective meth- 
ods for general publicity to be used by retail lumber merchants in 
attracting people to your display room is found in postcards, hand- 
colored slides to be used in motion picture shows, and in using space 
in your local papers. This space must be of sufficient size to permit 
the use of illustrations, and the copy must be compiled in a a way that it 
will create a desire for some kind of building and bring the prospect to 
you for information. It must carry a punch that will act as a magnet 


in drawing them to you.and in a way that they will not want to go, 


elsewhere after you have spent some time with them showing pictures 
and explaining your complete service. 

Picture in your mind, if you please, the results a complete equip- 
ment and service such as outlined would have on those living in your 


Are You Prepared for 
Winter ? 


Are Your Roofs in Good Repair 
and Well Painted P 


Is All Your Live Stock Well 
Housed P 


Have You Sheds for Your Valu- 
able Implements P 


LHS iS. Tee TIM a 


PAINT and REPAIR 


LEY US HELP YOU 


We have for your service a variety of Plans of 
Homes, Barns, Sheds, Smaller Farm Structures, 
Garages, Implement Houses, Gramnaries, Corn 
Cribs, and various other buildings. We furnish 
the plans with the lumber bill. 


A GOOD COAT OF PAINT is Excellent Winter Insurance 
(NAME OF DEALER HERE) 


A business-pulling advertisement tor lumber dealers. 


trade territory and on the contractors of your town. The only three 
things pertaining to home-building that the general public are inter- 
ested i in would be at their command, namely: 

What will the new home look like? The photograph shows this. 

What number, size, and conveniences have the rooms? The floor 
plan shows this. 

What will the home cost me complete, ready to occupy? The 
material book and cost sheet must be complete that ready reference 
and correct information be given. 

The. business-like way in which you will hae handled the cus- 
tomer will, in nine cases out of ten, secure for you the sale of materials 
on non-competitive basis. 


Satisfying the Public 

It’s some job, but can be accomplished. Most other business 
firms have been more or less successful. Not so with the lumber deal- 
ers, for you can boast of more knockers and dissatisfied people than 
can all other businesses combined. 

In the past you have relied upon promises and workmanship of 
others, you being interested only in making the sale of materials, and 
considered yourself mighty lucky if you did not have to compete for 
the business. 


LUMBERMAN 


‘recommend a mechanic who will assemble the parts and 


-s At Ae “s i » 
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Contractors building by guess-work or from a rough pencil skete h 
cannot know in advance the requirements of the, customer. They 
work with one idea in mind, while the customer has a different idea as 
to what they should get and what the building ought to look like wh on 
completed. They are anything but satisfied, and especially so afte: 
they find the contractor made a bum guess and the building has co t 
35 per cent. more than contractor advised he could complete the im 
provements for. They had a limited amount of money to start with 
The completed building represents $400 more than they have say ved 
Who holds the bag?: “se 

Then there is nothing about the average guess-work contraete 
home that will tease or encourage anyone else to build. The boys a 
girls of the family consider it simply a place to eat and sleep. It y 
not designed that “a place for entertainment be provided. To- 
housewife it’s a place of drudgery, lacking those necessary onvs 
ilences that tend to lessen the household duties. Is 

Transfer this scene.to that of modern planned homes. 
that has been given the careful thought and study of compe 
tects whose business it is to secure for the public absolutely gill 
in a home for the money expended, combined with all necessary 
saving devices. 

The home itself is pleasing to look at, envied by all. — 
family are proud of it. Glad to refer to it as OUR HOME, 
and daughter take delight in aya friends to spend the eve 
their home. Why? > 


FOR MORAL REASONS, 
FOR SANITARY REASONS, 
FOR BUSINESS REASONS, 


create a desire and furnish ideas and plans for modern homes. ‘ 

Pride of ownership has sold more automobiles than sales 
Let one neighbor become the proud possessor of an anton f 
neighbors are not satisfied until they are burning up gas. 


A Suggestion for Thought 


Does the automobile salesman show and offer for sale aut 
parts, pricing them at so much each, and advise prospects | 


thing that will run? No. The general public is not inte sted it 
automobile parts or the price of each part, and this also applies ‘0 | 

ber, shingles, mill work, nails, etc. They are interested in by 
to know what the completed product will cost. rip 


Moral: Sell Homes, Not Lumber : oe : 


A caretully-planned, distinctive home will stan as a mont 
an everlasting advertisement for you and the contractor who exe 
the work. The owner and his family will be walking, talking boo 
for your materials and the contractor’s services. They will be 
in fact, will put themselves out to place you in touch with i 
prospects, and much of the money that goes into the ban! 
credit of automobile manufacturers will revert to you and. yo} 
ness. You have many arguments in your favor in selling 
competition with atitomobiles. But you cannot compete ag: 
competitor with nothing but a yard full of lumber with which’ 
est the public. 

In your business you have invested in yard, sheds; ater 
at least $15,000. 

To look after this investment you have in help, teams, i 
and depreciation a carrying charge equal to from 13 DEA cent. to 
cent. of your investment. 

At a total cost of from 1 per cent. to 3 per cent. of you 
ment you can instal and operate all the departments of a com 
vice that will— 

Make 90 per cent. of those contemplating mares improv 
come to your yard for ideas and information. 

Make the best contractors work with you. | 

Make your business one of the most progressive in your te 

Make a satisfied customer out of everyone you do business ra 

- Make the public want to build and own their own homeeay a 

Make your sales bigger than ever before. ¢ 

Slip the clutch into high, speed up, and show your towns 
that you are just as progressive, just as energetic, just as live ; = 
they make ’em. 
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American Lanterman: A cedar tree which had been lying in r 
Washington forest for at least fourteen centuries was sawed into p 
fectly sound shingles. The time that had elapsed since it fell was 
cated by a tree which had grown up astride the fallen cedar and 
had 1,380 annual rings. This is one of the longest-known periods 
which timber exposed to the weather has remained free from decay. 


The American Face Brick Association has decided to ee 
extensive publicity campaign for the next three years. A tax based 
the 1916 output is expected to produce at least $300,000 annoala ry 
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How Many Dealers Draw Trade in This Manner? 


Get Out of the Rut and Study Service: It is Your Best Advertisement—Train Yourself to be Accurate 
in Your Accounting— Make Your Ads. Look Different— Hints for the Retail Yard Manager 


Today there are so many difterent ways of advertising that it be- 
comes a long and tedious job to describe them. However, the most 
important is a clean, attractive, handy place of business, an error-proof 
system of accounting, the milk of human kindness and a living 
breathing, palpitating desire in your heart to give service. These are 
the best paying advertisements any man can have, says the Mississippi 
Valley Lumberman. 

Your office should be warm, neat and pleasant. A little paint 
goes a long way toward making the yard presentable. The sheds and 
fence should be kept well painted, the alleys raked clean, the stock 
free from dust and well piled. 


It isn’t always possible to have a fine office and shed, but it is 
always possible to have the poorest of equipment neat, clean and 
cheery. 

Nearly every small town has at least one family poor as Job’s 
turkey, whose children’s clothes are threadbare, patched and worn, 
but whose faces and clothing are clean and neat. You wonder how 
the mother can keep her children so tidy. You compare them with 

the best dressed children in your town and they do not suffer by 
comparison. 


A Neat Yard Means a Lot 


Your yard can be kept as sweet, neat and attractive, no matter 
how poor a layout you may have, if you have the imagination to plan 
the proper improvements and the gumption to square things away. 
A neat yard and a tidy appearance will make your goods appear 50 
_ per cent. better to the trade. 


Be Accurate in Your Accounting 
Train yourself to be accurate in your accounting and do not allow 
_ either yourself or others to do slipshod, hurried work on the books. 
Give your customer an invoice with every purchase and either a binder 
or heavy envelope to keep it in. Do not allow your book work to ac- 
cumulate.. The saying “Do it now” is particularly applicable to book- 
_ keepers and accountants. In order to give the best of service to your 
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It’s Poor Policy 


to offer something for nothing and poorer policy to take 
something for nothing. Extravagance may consist in paying 
too much for.a thing or paying too little. If you buy lum- 
ber and building material for less than we ask, you'll not get 
_as good quality, because we sell the very best there is. We 
say and we stand ready to prove it, that grade for grade, 
price for price, our stock cannot be beaten. 


Monarch Lumber Co., Limited 
Phone 46 DAVIDSON, SASK. B. C. Jensen, Mer. 


4 ee aie ele aula 
A catchy ad. that creates business for the yard. 
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"customers your accounting system. should be as nearly perfect as 
_ possible. Then if you are constantly on the lookout to avoid mistakes, 
} my to adjust differences and rectify errors, have a broad enough 

vision to put yourself in the other fellow’s place, are big enough to 
Be rerlook his pettiness and go the limit to please him and give him 
_ real service, you are bound to sell goods. If you go out with a good 
publicity campaign and draw the “people in to show them what a 
good fellow you are and how your wares excel, you are bound to sell 
“more than the best fellow. in the world, if he doesn’t let the people 
know he is in business. 


Study Well Your Publicity Campaign 


. However, never start a publicity campaign until you have every 
_ thing i in shape, not only to display your goods but to handle your busi- 
ness. The man who advertises before ‘he is thoroughly ready to do 
business does not reap a dollar’s worth of benefit from his advertising, 
_ but rather loses heavily, for the customer who is attracted to your 
office or place of business by your adv ertising, and is disappointed, 

will never take your advertising seriously again. You may never get 


him back. He has you noted as a prevaricator and your advertising 
arguments do not affect him in any way, except the wrong way. 

The small “two column, eight inch” card stating that your place 
is headquarters for lumber, lath, shingles, lime, cement and plaster, 
“Let us figure your bill,” run twelve months in the year in the same 
spot in the local paper is just about as effective an aid to your sales 
department as a boy scout armed with an air rifle would be in an in- 
vasion of Germany. 

Why not change the ad. weekly, both in size and wording? Put 
a little thought into it, run a few attractive cuts and MAKE IT DIF- 
FERENT. 

If you haven’t the time and ability to write the newspaper ads. 
hire an advertising agency to write them for you. It is an easy mat- 
ter to find an advertising bureau which will furnish retail yards with 
a new ad. each week. 

The newspaper reaches homes you,may never ae able to reach 
in any other way. You should be sure your portion of it is as catchy 
and interesting as possible. Take a few pictures of representative farm 
and city buildings for which you have furnished the materials. Have 
cuts made from them and run them in connection with your news- 
paper advertising. You can keep them to make up a catalog in the 
fall. These cuts are inexpensive and thus serve a double purpose. 


Show What You Have Done 
Did you ever consider putting out a book of your own, showing 


dwellings, barns and business buildings for which you have furnished 


the material? A booklet made up of familiar scenes will be a far better 
advertising scheme than a calendar. Such a book can be gotten up 
at very little expense if you use the cuts furnished you free of charge 
by the side line people and the cuts of local scenes as suggested above. 

Whether you can get up a catalog of your own or not, you don’t 
want to overlook the value of the free advertising offered by the people 
who sell you aerators, gates, wire, wall board, paper, etc. Most of 
these concerns have a good and complete advertising campaign which 
they put on free of charge. This advertising is worth good money 
to you and requires little of your time. Simply see that it gets into 
circulation properly and it doesn’t cost you a cent. 


Well Written Circular Letters Good Advertising 


Circular letters expertly written and carefully gotten up are the 
best of advertising. Seal your letter and put a two cent stamp on it. 
Make them look and read as much like a personal letter as possible. 
Avoid “I’ and “we” in your letters and put strong emphasis on “you.” 
Get away from yourself and try to put yourself in the other fellow’s 
shoes. Try to imagine what would interest and influence you if you 
were receiving the letter. 


Make Every Sale an Advertisement 


Don’t forget to tag every big load of lumber that leaves your 
yard. It may pass a dozen people who are planning to build, and 
bring your name conspicuously before them. Tags are inexpensive 
and effective. Put up a sign on every job where you furnish materials. 
Let the world at large see that you are selling some of the material 
that is being used around town. 

Unusual or “stunt” advertising gives full play.to the imagina- 
tion and is the seasoning of the whole dish. It calls attention to the 
steady, solid, consistent ‘slugg ing of your other advertising and forces 
the attention of the public to you and your business. Whether it 
consists of an elaborate display at the state fair or merely of a load 
of lumber properly tagged, following a circus parade, it calls decided 
attention to your business, while your regular advertising is more of 
a constant reminder. If you neglect the unusual or stunt advertising 
you cannot get the full benefit of your newspaper advertising, cata- 
logs, circulars, street car cards, picture slides, etc. The stunts throw 
all of your other work into the limelight. When your newspaper ad 
catches the reader’s eye, he thinks of “the stunt you pulled off at the 
fair or on circus day, wonders what you are doing now, reads your 
copy and remarks that your outfit is a live wire. You need not wait 
for a fair or circus to come along. Opportunities for stunt advertis- 
ing appear every day if you are on the look-out for them and not 
afraid of publicity, as,some men seem,to be. The day of the old 
conservative, super-dignified, close-mouthed business man is past 
and to succeed to-day you must court publicity. 


A new pulp-and paper plant, to cost $1,000,000, is to be con- 
structed at Aberdeen, Wash., if present plans do not fall through. The 
promoter is C. M. Weatherwax, a prominent lumberman. 
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Silo Questions and Answers 


What are the methods of creosoting the staves and which are 
most effective? 

The pressure treatment is the most satisfactory and is prefer- 
able to all other methods of treating wood stave silos, as the oil can 
be forced farther into the wood and distributed more evenly, making 
a much more thorough job than is possible by other methods. The 
timber used in silos is quite long, and, therefore, the pressure treat- 
ment is usually limited to a manufactured product. 

Since decay is fastest-at the bottom ends, a combination of the 
brush and open tank methods of treatment is quite effective in pre- 
venting decay and can be used by anyone considering the construc- 
tion of a wood silo. The treatment consists of placing the staves on 
end in an iron tank and heating the creosote to between 200 and 220 
degrees I. for from two to three hours. Both ends of the staves can 
be treated in this manner and then the part in between can be creo- 
soted by painting with two coats of hot creosote. 

There are companies manufacturing and selling silos thoroughly 
creosoted by the pressure method. Also there are others whose pro- 
duct is merely sprayed with creosote, or dipped in it. There has been 
advertised quite widely a creosote wood stave silo which has been 
treated under “atmospheric pressure.” Whether this means that the 
wood has been given an open tank treatment or has been piled out 
in the open and a spray of creosote scattered in a “hit or miss” fashion 
over the wood, it is impossible to say. From the advertisements this 
would be all that is necessary to fulfill the claims made. From reports 
made by farmers purchasing such silos, it is quite evident that nothing 


: 


Excellent cartoon drawn by the Mississippi Valley Lumberman, showing the possibilities to the lumber dealers of — 
securing trade by getting after the silo business. * 


more than the equivalent of a brush treatment has been used. Such 
statements as “treated under atmospheric pressure” mean absolutely 
nothing. : 

Does creosote contaminate silage?—The odor is not serious after 
the first year if the wood is thoroughly seasoned before the silo is 
filled. The slight contamination of the silage does not seem to affect 
the health of the cattle. 


To Get Buyers for Silos 


“Here is a roundabout but effective way in which we built up 
a special list of farmer prospects,” said a representative of a silo com- 
pany to the Western Lumberman the other day. “We planned to 
conduct an intensive campaign in certain limited territory, trying to 
secure an up-to-date list of farmers ready to consider buying a silo. 

“Our first step,” continued the silo man, “was to advertise by 
direct mail alone in order to get the desired mailing list. We wrote 
to newspapers and banks, asking them to supply us with the names 
of men in their localities operating creameries.. The banks, which are 
just now taking an unwonted interest in agriculture matters, were 
especially prompt and satisfactory in their replies, and the newspapers 
accommodated us almost as much in detail, though more tardily. 
Next in order, we wrote to the men whose names thus had been sup- 
plied as operating the creameries. In turn we asked them to give us 
a list of the farmers who had at least five cows. 


LUMBERMAN 


* cated the need for a silo, we dropped his name from the list. 
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“The creamery owners were, for the most part, willing enough 
to help, for they fully realized that after a farmer has built a silo 
he would be likely to keep on producing milk for the market. 4 

“The mailing list we gbtained in this way we supplemented by 
calls from active, well informed salesmen. We kept the list up te 
the moment, through occasionally sending a postage-paid return card 
whereon we asked the farmer addressed to state how many horses 
and cows he was keeping. i: 

“If he held a sale and reduced his stock below the point that indi- 
% 

“We found this plan much more satisfactory than other mor 
direct plans and less trouble was experienced in keeping the list uy 
to date. - . 


A Home for Every Family 


“A home for every family” is the slogan adopted at a re 
conference of the leading American lumber manufactyrers and 
ber retailers. J. R. Moorehead, of Kansas City, told about the 
ganization in his home town of Lexington, Mo., of a building an 
loan association in 1887, which ever since that date has been a stez 
increasing help to all who desire to own their own homes. Su 
organization makes it possible for the mechanic, the clerk an 
laboring man, who are ambitious to get ahead, to become the own 
in a few years of a comfortable home at a cost of little more 
the usual monthly rent bill. The obligations thus incurred have a 
been met and during the entire thirty years of business the Build 
and Loan Association in Lexington, Mo., has lost nothing becau 
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bad loans, and this is the case with a large number of other si 
associations. : a. 
“The principle upon which the building and loan associati 

Sa 

conducted, that of weekly and monthly dues, loans compo 
monthly, at a minimum expense of doing business, is the best, ¢ 
and safest method which can be devised for the ordinary home kt 
er,’ said Mr. Moorehead. “It is of very little importance 
rate of interest building and loan association members pay. 
be very large, but if all pay the same, there is no burden. The | 
the interest, the quicker the maturity of the stock and the 
does the home-owner come into entire possession of his pro 
In every community where there is a single or several lines of bus 
engaged in manufacturing, employing laborers and mechanics t 
extent of 1,000 men, the owners and operators of such plants co 
afford to establish in their own offices, or if not practical there 
maintain at their own expense all of the clerical help necessary to. 
duct a building and loan association without a dollar’s charg 
the members whatsoever. They could build homes and sell them 
their employées on the building and loan -plan.” = ‘J 
The many well-known lumbermen who heard Mr. Moorehead’s: 
address were so impressed with what he said that they unanimously 
requested the National Lumber Manufacturers’ Association to emplo y 
an expert to travel over the country, giving instruction to the local 
authorities regarding the methods whereby building and loan asso- 
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ciations can be organized - ; \ 
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FROM THE PRAIRIE: COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 


Reports from lumbermen ‘received by the Western Lumberman 
) during the last few weeks indicate a’ weakness in the demand for lum- 
ber in the Prairie Provinces. This is accounted for by the fact that 
many of the Western farmers are taking advantage of the open fall 
weather to get their fall plowing done. 

A Saskatchewan lumber dealer, in discussing the situation with 
the Western Lumberman, wrote to us as follows: “I do not know how 
the lumber market is now around Winnipeg, but I do know that up 
here at Big River, Sask., the bottom has dropped completely out of the 
market. Still, the prices are holding firm. From personal observation 
I am led to believe that the early finish of the threshing season and the 
good fall weather have given the farmers a chance to get their fall 
plowing done, and the $2 a bushel for wheat, with corresponding high 
prices for oats, are detrimental to the lumber business. The high 
price for wheat has stimulated the production to an unhealthy condi- 
tion, especially in the older settlements, and it surely will work havoc 
with some of the lighter soils. Furthermore, carpenters are scarce, 
and many a farmer who would have built this fall is putting off on 
account of the following reasons: (1) More acres for wheat; (2) scar- 
city of help; (3) the unsettled conditions on account of the war. At 
the best of times the Canadian farmer has not been an enthusiastic 
advocate of mixed farming, and, since the grain crops have brought 
such high returns, he is more than ever inclined to soil robber y: 


Increased wages are being offered in the camps of one important 
_ Saskatchewan lumber company this winter, owing to the difficulty in 
-. obtaining a sufficient supply of labor. The Saskatchew an Labor 
Bureau has been notified of a $5 raise all round, so that swampers, 
-undercutters, sawyers, and teamsters, whose wages had been fixed at 
from $35 to $50, are now to receive $40 to $55. Full board and the 
best attention is promised. In an effort to retain the interest of the 
men in the district in which they work, the company is making ar- 
rangements with the men whereby homesteads can be taken up on 
easy terms, by means of which the company expects to have the ser- 
vices of the men in other winters. 

An indication of the demand for lumber in \Western Canada is 
contained in the announcement of the plans of the Prince Albert Lum- 
ber Company, at Prince Albert, Sask., and that of the Ladder Lake 
Lumber Company, Big River, Sask. These companies have sent out 
a call for 3,600 men and 750 teams for logging work this winter. They 
propose to cut 100,000,000 feet of lumber in the next twelye months in 
eighteen to tweaty logging camps. 


_ News Briefs of the Prairie Lumber Trade 


‘The Tanner Lumber Company, Ltd., has been incorporated, with 
head office at Camrose, Alta. Capital stock is $30,000. 


The Barr Springate Lumber Company, Ltd., has been incorpor- 
ated, with head office at Shaunavon, Sask. Capital stock is $100,000. 


The R. M. Stone lumber yard at } McConnell, Man., has been sold 
to the Monarch Lumber Company, Ltd., whose head office is at Win- 
nipeg. 
‘A visitor to the office of the Western Lumberman during October 
was Mr. W. G. Garrett, representing the Canada Metal Company, iia Be 
of ‘Toronto, Ont. Mr. Canc informed the Western Lumberman thai 
he was about to make a business trip to Kenora and through ve 
Rainy River district. : 


Numerous letters have been received by us concerning the appear- 
ance of the annual number of the Western Lumberman. Typical of 
the prairie letters is the one reproduced below: 

Big River, Sask., Oct. 19, 1917. 
Editor Western Lumberman,—Yesterday’s mail brought me the 
long-expected annual number of the Western Lumberman. Allow me 
to congratulate you and the other members of the staff. [rom the 
front cover, which in itself is an artistic design, to the end the volume 
is full of interesting, instructive, and well-paying reading matter. The 
advertisements are top-notchers, catchy, and worth while reading. 

The publishers ought to be proud of having turned out such a 
magnificent copy as the. annual of 1917. : 


the retailer and in your silo campaign. 
Yours very truly, 
(Signed) 


Fred Brown. 


Wishing you abundant success in your undertaking of instructing 
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The Winnipeg City Council has passed a by-law which prohibits 
the use of shingles for roofing purposes within the first-class fire area 
of the city. Evidently the time has arrived for our shingle manufac- 
turers to centre a little of their attention on the home market. 

The Macklin Times, Sask., contains the following item: Mr. and 
Mrs. W. E. Woolley and family left on Monday for Kamloops, BiG 
where Mr. Woolley will take charge of a lumber mill for J. C. Shields. 
For a number of years Mr. W oolley was in the employ of the Farmers’ 
Lumber Company and later was manager of the Monarch i-umber 


Company’s yard at Luseland, Sask. 


Mr. B. M. Morton, of the Forestry Branch of the Department of 
the Interior, Ottawa, was a recent visitor to Winnipeg. Mr. Morton 
spent considerable time- in British Columbia collecting a supply of 
various kinds of seeds suitable for planting in Scotland in connection 
with the work of afforestation. He secured a fair quantity of spruce, 
Douglas fir, white pine, and Western red cedar, and these will be 
shipped to Scotland within a short time. 

Perhaps the most remarkable case of house-moving ever recorded 
is reported from Los Angeles. Mr. J. E. Storer, of 1763 Cahuega Ave- 
nue, Los Angeles, decided to cast in his lot in Canada. But, like many 
another, Mr. Storer found it easy enough to acquire property in Can- 
ada, but very hard to get his money out of his holdings in his present 
locality. An effort was made to sell the home in Los Angeles, but 
without success. Then it was that the idea developed to move the 
house to Canada. The house has been torn down, the various pieces 
being carefully marked and bundled for their shipment of almost two 
thousand miles, to Edmonton, Alta. The only thing left in Los An- 
geles is the chimneys, even the drain-pipes having been taken up for 
use in connection with the new house in Canada. Many instances are ~ 
recorded of the ingenuity of settlers in overcoming difficulties that 
stood between them and the possibilities of success afforded by the 
Canadian West, but the case of the Los Angeles resident who, finding 
that he could not sell his house, pulled it down and shipped it to Can- 
ada appears to be almost in a class by itself. 

Many lumbermen, in Western Canada will remember Mr. E. D. 
Tennant, who for a number of years was a well-known lumberman in 
Winnipeg, and who about three years ago was appointed secretary- 
treasurer of the Concatenated Order of Hoo-Hoo. Mr. Tennant, in 


‘writing to the Western Lumberman, under date October 18, makes an 


appeal to every lumberman in Western Canada for help to establish 
a fund to supply tobaceo and comforts to the forestry regiments and 
to lumbermen who have joined the ranks of the army for active ser- 
vice in Europe. It is the intention of the executive of Hoo-Hoo to 
extend the benefits derived from this fund to every lumberman who 
goes into active service, both American and Canadian, as the Supreme 
Nine feel that the lumbermen from British Columbia and the prairies 
are as much entitled to the support as the man from Louisiana. The 
Western Lumberman believes that every Hoo-Hoo who believes in 
the motto of the order, “Health, Happiness, and Long Life,” will real- 
ize that here is a golden opportunity to exemplify his belief. To the 
non-member it is also an opportunity to back up the representatives 
of the lumber industry who. have gone or are going to Europe, and 
make them feel that lumbermen, as a whole, fully appreciate what they 
ave doing and are prepared to stand behind them with not only encour- 
aging Ww ords, but with gifts that will make their arduous task pleas- 
anter and easier to accomplish, and which will strengthen the bonds 
of friendship amongst all branches of the trade. Now is the chance to 
give the boys at the front some of the comforts you enjoy at home. 
This is not charity ; it is a duty you owe to your fellow-lumbermen. So 
get to work at once. Send in your subscription and get after someone 
else for his, Mail what you send to E. D. Tennant, 
surer, Concatenated Order of Hoo-Hoo, 1218 Wright 
Louis, Mo. 


secretary-trea- 
Building, St. 


The Western Lumberman has been asked to record that since the 
beginning. of the war the Vancouver Red Cross branch” has been 
ereatly helped by local lumber firms who cheerfully contributed large 
quantities of lumber required for the boxing of shipments sent over- 
seas. The firms supplying material were British Columbia Timber 
and Trading Company, Robertson & Secu Pacific Box Company, 
J. Hanbury & Co., Ltd., False Creek Lumber Company, South Shore 
Lumber Company, Ltd., Rat Portage Lumber Company, Ltd.. Cana- 
dian Western Lumber Company, Ltd., British Columbia Fir and Cedar 
Company, Ltd., and the Vancouver Lumber Company, Ltd. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


Lumber, Shingles and Logs 
Vancouver, B.C., Oct. 22 

Since last issue it has been definitely established that there was 
no real foundation for the belief held by sdme lumbermen (in oppo- 
sition. to the views of the majority, it may be said) that a brisk after- 
harvest demand for lumber from prairie points might be expected. 
Evidently most of the farmers after saving their grain have very wisely 
devoted their energies to getting the land into a good state of culti- 
vation, so as to be in shape for another big harvest next season should 
a beneficent Providence so ordain. Considerable building has been 
done, of course, but the yards, with fairly large stocks on ‘hand, have 
been able to fill the orders without placing ahy large amount of new 
.business with the mills, their aim being to carry over only small lots 
of lumber. 

As a consequence the interior plants—most of which will soon 
be closing down—have been adding to their yard holdings, which for- 
tunately are away below normal at this writing. Coast mills are ex- 
tremely busy on special cutting orders, in which the demands of the 
shipyards figure largely. Considerable shipments are going to On- 
tario and the Maritime Provinces, as well as the prairies, but most 
of the manufacturers belonging to the Association—realizing that the 
preponderance of timber orders means a heavy accumulation of side 
lumber—have wisely decided to continue the curtailment plan which 
has been in force for several months, and will operate on the five- 
days-per-week basis until conditions warrant a change. Here, as 
in the Mountains, the mill stocks will bear building up to the extent 
of many millions of feet. This is unlikely to occur, however. In 
another three weeks or so some of the larger plants will be closing 
down for repairs, while weather conditions will likely interfere more 
or less with the output of the many small outlying mills. 

Just now a few of the small manufacturers are evincing a tend- 
ency to cut prices in order to tempt a sluggish market, but it is un- 
likely to spread because it is generally recognized that in the face of 
present operating costs a general slump in lumber values would mean 
business suicide. It may be taken as certain that prairie orders will 
begin filtering through to the mills in December, and that by the 
middle of January the mills will be loaded up with all the business 
they can handle. 

Shippers of lumber and shingles to United States points are 
somewhat disturbed over the order from Washington announcing a 
war tax of three per cent. on bills of lading, effective November Ist. 
At this date they do not know whether the tax will have to be paid 
in advance by the shipper or be collected with the freight at point of 
destination. They are, however, certain of one thing—that the tax 
ought to be absorbed by the customer. 


The shingle market has shown very little change during the 
past thirty days. While fall buying has not been in as large a vol- 
ume as possibly was anticipated by some manufacturers, there has 
also been a decrease in production over a year ago. Prices on XXXXX 
show a slight decrease, while XXX show a little more strength, due, 
no déubt, to the fact that some mills that have been making XXX 
have discontinued and started cutting XXXXX on account of the 
larger territory in which to dispose of their product. Most manufac- 
turers feel that the bottom has been reached in prices of all grades, 
as at present there is very little margin between cost of production 
and selling price. Should the market show further signs of weak- 
ness many manufacturers will discontinue operations during the bal- 
ance of the year—in fact there is a strong likelihood of a heavy cur- 
tailment of production owing to the railroads not being in a position 
to furnish equipment. Manufacturers are not equipped with ware- 
house facilities for the carrying of heavy stock during the winter 
months, as kiln-dried shingles absorb moisture very rapidly in this 
climate during the rainy season. 

The following are the average prices being quoted to the trade 
on up-to-grade B. C. shingles: Perfections, $4.20; Eurekas, $3.35; 
XXXXX, $3.30; XXX, $2.70. Bolts are $7.50 and $8.00 per cord. 

The log supply is now in better shape than at any time since 

early spring, and millmen are no longer worrying over the possibility 
of a shortage owing to the heavy output of Douglas fir and cedar 
in September and October having enabled most of them to begin lay- 
ing up reserve stocks for the winter The camps will be 
operated until Christmas if possible, but on the other hand they, may 


season. 
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be closed by bad weather early in December, as was the case last 
year. A feature of the edslere is the big increase in the*monthly 
cut of spruce timber, due to the demand for aeroplane material. The 
August output of spruce in the Coast district was 15,800,522 feet; the; 
figures for September and October are not to hand, but will likely 
show substantial increases over the above total. 
strong demand prices on spruce logs remain open, but may be said 
to range from $10 to $40; graded ie $10, $13, $15; shingle cedar, 
$14 to ‘$15; ; lumber cedar, $16 to $17.50 (on Puget Sound $28) ; hem- 
lock, $10. 


Personal Items of British Columbia 


Lieut. A. M. O. Gold, a Danish forester, formerly of the British 
Columbia Forest Service, has left for England as an officer in the for- 
estry gett igen draft. 

Mr. H. C. Meeker, managing director of the Nicola Valley Pine 
Lumber eaeaay. 1 td., Canford | Mill, B.C., paid Vancouver friends a 
welcome visit October 4. 

Dr. Judson T°. Clark, of Clark & Dy ford, forest engineers, Van- 
couver, returned a few days ago from a frve weeks’ business trip to 
the Eastern States and Eastern Canada. ; : 

Old Vancouver friends enjoyed a visit early in the month from 
Mr. R. B. McKamey, manager of the Charles W. Johasoe sumber 
Company, well known Seattle wholesalers. 


One of several noteworthy visitors to British Cotes points last 


month was Hon. Humberto Artadi, a leading merchant and ship owner 
of Peru, South America, who came to the “Pacific Coast in the hope. 
that he might pick up a couple of additional vessels. Signor Artadi said 


British Columbia Mills, Timber & bs, Coen 
Vancouver, B.C. 
Octave 22nd, 1917. «— 
Editor, Western Lumberman, ; 
Vancouver, B.C. 
Dear Sir: We congratuiate you on the excellence of your an- 


nual number published this month. Everything i is uniformly good; 
matter, cuts, type, arrangement. 
All lumbermen, I am sure, much appreciate youf endeavors ~ 
to provide them with so informative and well presented a journal. 
Yours very truly, 
(Signed) E. W. HAMBER, © a 
President and General Manager. 


it was easy for a stranger to grasp the fact that lumbering was one of 
the mainstays of British Columbia, and if the export mills of the pro- 
vince could manufacture and ship as cheaply as those in Washington 
and Oregon it should be possible for them to develop a considerable 
trade with his country when vessels again become fairly plentiful. 

Manager Ross Smith, of the Canadian Robert Dollar Company, 
Ltd., Vancouv er, returned recently from a month’s business trip, . his | 
itinerary including the Coast cities and principal points between San 
Francisco and New York. : 

Mr. R. S. Pattee, superintendent of the Powell River Companys _ 


logging operations up the Coast, spent a couple of weeks in Vancouver a 


recently with his young son, who had to: undergo a rather painful — 
operation at the General Hospital. 


Owing to the very” 


5 


Mr. H. R. MacMillan, late assistant general manager of the Vic-— 


toria Lumber and Manufacturing Company, Ltd., Chemainus, has © 


been engaged by the Dominion Gov ernment to look after the output 
of aeroplane spruce in this province for the Allies. 

Mr. H. D. Langille, former representative at Portland, Chie oti 
D. Lacey & Co, interests, has accepted an appointment as major in the 
forestry regiment now being recruited at Washington. Many British 
Columbia friends will wish Major Langille good luck and a decoration 
ere he returns. 

Mr, R. D. Merrill, of the Merrill & Ring Lumber Company, Seat- 
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Our Port Moody Plant—10 hr. capacity 150,000 feet. 


Big Timbers 


Our Specialty 


Lumber Manufacturers 


Domestic and Export 
Shippers 


LUMBERMAN 


Our Fir Sells because 
it excels in Quality of 
Timber and Manufacture 


TIMBER 


SHIPPING & INSURANCE 
AGENCY, LTD. 


General Offices - - VANCOUVER, B. C. 


Winnipeg Agency — S. C. M. LUMBER CO. 
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Old Growth Fir Logs at Port Moody. 
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For Work in the Woods 


Rough Roads and Heavy Loads soon reveal the quality of any equip- 
ment. The best that money can buy is the cheapest in the long run. 
Always consider quality first — strength, design, durability. For your 
requirements there is nothing better than 


Dreadnaught Truss Rod 


Whiffletrees, Neckyokes, Eveners and 
Four Horse Hitches 


They are built for the heaviest kind of work. The wood is clear, straight-grained 
stock of the toughest fibre. It is re-inforced by our patented steel Truss Rod which 
takes the overload and allows the wood to spring—no sore shoulders. Leading hard- 
ware and saddlery merchants carry them in stock. 


MecKINNON INDUSTRIES LTD. 


St. Catharines . Ontario 


this province. 


_ manufacturers of ready-cut houses 
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tle, was a Vancouver visitor on October 9. The company are heavily 
interested in British Columbia timber, and recently started logging 
operations at Thurslow Island, the concern being known as the Mer- 
rill-Ring & Moore Company. 

Mr. G. H. Snowdon, of Pittsburg, Pa., one of the owners of exten- 
sive British Columbia timber limits on which logging operations were 
conducted several years ago by the Snowdon-Bidlake Company, Ltd., 
spent a week in Vancouver recently. His visit.is believed to presage 
the starting up of several camps in the near future. 

Mr. M. J. Scanlon, lumberman, of St. Paul, Minn., visited Van- 
couver early in October in connection with his extensive interests in 
Mr. Scanlon is one of the principal shareholders in the 


Powell River Paper Company, Ltd., and the Brooks, Scanlon & 


O’Brien Company, Ltd., timber holders and loggers. 


Mr. R. R. QO. Casey, manager of the Factribilt Company, Seattle, 
, spent October 15 in Vancouver, on 
his way back from a business trip to Alaska. On the trip down the 
Coast Mr. Casey stopped off at Anyox, Ocean Falls, and Powell River 
to see how British Columbia industrial enterprises are managed. 


The many friends of Mr. Arthur Tretheway, of the Abbotsford 
Timber and Trading Company, Fraser Valley, will regret to learn that 
the attacks of acute rheumatism from which he has been suffering for 


_ several years became so severe recently that he has been compelled 


to give up the ‘management of the manufacturing and logging depart- 


e- ments. 


=. 
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The many B. C. and prairie friends of Mr. Geo. R. Hackett, man- 
ager of the Robertson & Hackett Sawmills, Ltd., Vancouver, will 


regret to learn that he suffered an attack of acute appendicitis about 


the middle of October, which necessitated an operation on the 22nd. 
As we go to press Mr. Hackett is reported to be making a rapid 


a recovery. . 
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_ influential Liberals to become the party’s standard bearer for that 
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he found logging firms displaying 


Returning from a two months’ tour of Utah and Montana, where 
great activity and willing to invest 
liberally in new equipment, Mr. ia E. Buckingham, the genial and 


_ portly Northwestern salesman for the Baldwin Locomotive Works, 


Pittsburg, Pa., spent October 4 in Vancouver, on his way back to 


_ headquarters at Portland. 


Mr. J. G. Robson, president and managing director of the Tim- 
Ltd., New Westminster, was recently urged by 


riding in the Dominion contest now pending. For business reasons 
Mr. Robson—who would make an admirable parliamentary repre- 


~ ‘sentative—was obliged to decline the proffered honor. 
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| - bia, and Surveyor-General Umbach. 
noted great destruction of valuable timber by fire, the setting of which. 
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His time will 
come. 
Mr. Neil Nielson, trade commissioner at San Francisco for New 


- South Wales, visited Vancouver late in September in connection with 


~ lumber shipments ordered through the Canadian Trading Company, 
Ltd., some months ago. Mr. Nielson ‘said that British Columbia mill- 
men Pesad to lose Australian orders for about 10,000,000 feet—owing to 
_ lack of ships the business would have to be placed in Washington and 
Oregon. 

“Mr. L. D. eocke prairie representative of the Brooks-Bidlake 
Cedar Company, Ltd., Vancouver, was in the city for a few days about 
the middle of October. Taking a very optimistic view of conditions, 
Mr. Cooke predicted that the strong prairie demand for lumber this 
season will be more than doubled next year as a result of the great 
_ prosperity being experienced by the farmers and business men of the 
_ three provinces. 

Hon. T. D. Pattullo, Minister of Lands, returned October 1 from 


an extended trip through the Peace River country, accompanied by 


_ Premier Brewster, Dean Klenck of the University of British Colum- 
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In many districts the Minister 


was blamed on Indians. This will be dealt with by special legislation 
at next session of the Legislature. 

Mr. J. S. Deschamps, pioneer lumberman of Rossland and Nelson 
districts, spent Oct. 18 in Vancouver, on his way back from Seattle, 


_where he attended the-annual meeting of the Western Forestry and 


Conservation Association. To the Western Lumberman representa- 


_tive Mr. Deschamps expressed his conviction that an eight-hour day 


for loggers in British Columbia is something the operators will have 


to consider in the very near future. 


y 
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Mr. R. J. Thurston, of the Thurston-Flavelle Lumber Company, 
Ltd., Port Moody, left on September 28 for Middle West and Eastern 
United States points on a business trip, to include calls on many of the 
firm’s customers of long standing. Returning via Canada, Mr. Thurs- 
ton planned to spend a week with relatives and friends at Lindsay, 
Ont., his old home, and on his way westward,will stop off at Winnipeg 
and other prairie points, in order to pick up the latest news current in 
lumber circles. 

Mr. R. S. Kellogg, secretary of the National Lumber Manufac- 
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turers’ Association, Chicago, visited Vancouver on October 22nd, and 
addressed the members of the B. C. Shingle Agency on matters con- 
nected with trade extension and other activities being carried on under 
his supervision. Mr. Kellogg was accompanied by Mr. J. S. Williams, 
secretary of the shingle branch of the West Coast Lumbermen’s As- 
sociation, Seattle, and Mr. C. P. Constantine, who has charge of the 
advertising work. 

Mr. C. R. Lamb, of Chicago, a member of the Lamb-Davis Com- 
pany, prominent lumbermen of the Middle West and Southern States, 
spent October 15 and 16 in Vancouver, accompanied by Mr. Neale 
Murray, of Kamloops, manager of the company’s important interests 
in the interior. According to present intentions, the company’s big 
mills at Arrowhead and Kamloops, idle for the past five or six years, 
will stay closed until the lumber industry shows real stability, which 
Mr. Lamb holds is not the case even now, although prices might seem 
to warrant the belief. 


a 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


The late Theophilus Elford, former manager of the Shawinigan 
Lake Lumber Company, Ltd., Victoria, left an estate valued at 
$60,360. 

The Salmon River Sawmill Company started up a new mill at 
Dewey, Prince George district, on September 28. The daily capacity. 
is about 20,000 feet. 

A damaged logging locomotive presented to Red Cross workers 
by the Columbia River Lumber Company, Ltd., Golden, netted $150 
for the society’s funds. 

The Pacific Mills, Ltd., Ocean Falls, Aare placed an order ae 
the Vancouver Equipment Company, Ltd., Vancouver, for 25 logging 
trucks for their woods operations. 

Logging operations on a large scale are being carried on by the 
Whalen Pulp and Paper Company, Ltd., on their limits near Quat- 
sino, West Coast of Vancouver Island. 

William Slater, formerly manager of a sawmill at Mount Lehman, 
Fraser Valley, is now superintendent of the Walsh-Day Lumber Com- 
pany’s mill at Cheakamus, on the P.G.E. Railway. 

Hereafter all timber cut on Dominion lands must be Sealed by an 
employee of the department. Under this ruling Alex. Garrett has been 


‘appointed scaler for the crown timber agency at New Westminster. 


John T. Whitebread, who was manager of the Lig Bend Lumber 
Company’s plant at Arrowhead in 1907-8, expired suddenly at Trail 
on October 6 from heart disease. He came to the Kootenays in 1906. 


A dozen or more neat frame cottages and other buildings are in 
course of erection on the Robert Dollar Company millsite at Roche 
Point, Burrard Inlet, for the accommodation of the large staff of em- 
ployees. 

The Brunette Sawmills Company, Ltd,, has been doing an excep- 
tionally heavy volume of business with Ontario and other far eastern 
points all season. The company’s products are handled at Toronto by ~ 
J. M. Donovan, a well-known wholesaler. 


C. T. McPhalen, head of the McPhalen Lumber Company, Langley 
Prairie, is using a’ ‘three- ton truck, with motor, tractor, in handling the 
output of his sawmill. The machine was equipped by Tupper & Steele. 
Ltd., 1667 Third Avenue West, Vancouver. 

The annual meeting of the Western Forestry and Conservation 
Association, held in Seattle on October 15, 16, and 17, preceding the 
Pacific Logging Congress, was largely attended by lumbermen and 
foresters from all parts of the Pacific Northwest. 


The Summerland Lumber Company, operating at Summerland, 
Okanagan district, has established a portable sawmill in the vicinity of 
Copper Mountain, Similkameen district, to cut lumber for a number of 
new buildings being erected by the mining company. 

The Canadian Robert Dollar Company, Ltd., has carried out a 
number of improvements at Union Bay, Vancouver Island, where 
valuable fir limits were recently acquired in order to keep the firm’s 
big export mill on Burrard Inlet supplied with timber. 

In order to tap choice spruce areas at Cowichan Lake, Vancouver 
Island, for aeroplane stock it is possible the Imperial Munitions Board 
may arrange for steel to be laid on the C.N.R. grade in that section to 
a point from which a logging road could be built into the timber. 

The White Pass Sash Company, Spokane, Wash., 
thirty women and girls in its yard and factory, who came from down- 
town laundries, offices, and stores. They receive $2 for an eight-hour 
day and like the work, while the company is satisfied with ‘the w ay 
they handle their jobs. - 

Harry Mitchell, of Spokane, salesman for E. C. Atkins & Co., saw 
manufacturers, has invented an automatic machine for trade-marking 


is employing 


\ 
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lumber that is said to be just what the trade has long been looking for. 
[t is attached to the planer, is simple in its action, and never fails to 
make a legible mark. 

J. K. O’Brien, Ltd., logging at Carridon Bay, about 200 miles 
north of Vancouver, has about one and one-half miles of standard 
gauge railway built into the timber, and will use a gasoline locomotive 
built by the Maritime Motor Company, Ltd., Vancouver, in getting 
the logs to tidewater. 

W. P. Lynch, formerly a business man at Smithers, on the G.T.P., 
is erecting a spruce mill at Port Clements, Queen Charlotte Islands. 
He has purchased the machinery formerly installed on one side of the 


Pacific Coast sawmill, Coal Harbor, Vancouver, and expects to cut 
about 60,000 feet daily. 


G. Winkelmann, formerly manager of the Stimson Mill at Ballard, 
Wash., is now superintendent of the big export mill of the Canadian 
Robert Dollar Company, Ltd., at Roche Point, Burrard Inlet, and will 
also oversee the company’s logeing operations at Union Bay, Van- 
couver Island, and on limits north oe Port Moody. 


The Giscome Lumber Company, Ltd., now in voluntary liquida- 
tion, is not the company of that name now operating a sawmill at Gis- 
come, Prince George district. The action is taken to wind up the 
affairs of the old company then operating at Willow River, in which 
some members of the new concern were shareholders. 

The Hindu syndicate known as the Co-operative Lumber Com- 


pany has relinquished its lease of the old Anglo-American sawmill, 
‘which adjoins the Dominion Government elevator on Burrard Inlet. 


The mill is owned by the Canadian Pacific Lumber Company, Ltd. (in_ 


liquidation), and may start up again in the near future. 


The powerful seagoing tug Lorne, owned in Victoria, has been 
purchased by the Grand Trunk Pacific management to operate lumber 
transfer barges between outlying mills and Prince Rupert. The Pow- 
ell River Company, Ltd., has also acquired a third tug for log-towing 
between the Kingcome Riv er camps and the big paper mill at Pow ell 
River. 


Thurston-Flavelle, Ltd., Port Moody, by Dominion charter re- 
cently issued, are authorized to do business as loggers, lumbermen, 
and timber merchants and also to carry on the manufacturing of pulp 
and paper of all kinds. The incorporators are R. J. Thurston and Aird 
Flavelle, of Port Moody, B.C., and William Flavelle and J. D. Flavelle, 
of Lindsay, Ont. The capital stock is $250,000. 


G. G. Davis, inventor of the Davis log raft for rough-water towing. 
: D> > > 


_ is logging fir and spruce at Port Renfrew, on the west coast of Van- 


couver Island. About sixty men have been employed all season, and 
will be kept at work until severe weather compels the closing of the 
camp. The monthly output of spruce—about 1,000,000 feet—has been 
taken by the Rat Portage Lumber Company, Ltd., Vancouver, for 
aeroplane purposes. 


As indicating the increasing value of Coast timber it may be men- 
tioned that several good fir stands have changed owners recently at 
$2.50 stumpage. At New Westminster, on September 26th, Crown 
Timber Agent Beckett put up for auction timber berth 551, on Squaw- 


lits Island, R. ©. Morrison, of Blaine, being the successful purchaser. 


at the price of $5,700. Six years ago the same berth was offered at the 
upset price of $2,150, but failed to find a buyer. 


The plant of the Sidney Mills, Ltd., Sidney, Vancouver Island, is 
making a bid for export trade, Manager Walton having contracted to 
cut part of two cargoes for Australia taken on by the Cameron Lumber 
Company, Ltd., Victoria. The mill was closed down for a while last 
month to enable the staff to work on the construction of a new wharf 


and breakwater, and while these jobs were under way the millwrights - 


installed a new 20-saw automatic trimmer and some other machinery, 
as well as a new refuse conveyor to the burner. 


The Naysmith Lumber Company, Ltd., operating a sawmill and 
logging camp north of Burnaby Lake; will likely cut out the present 
limits before spring. In view of this contingency, President Naysmith 
has just purchased 26,000,000 feet of fir, hemlock, and cedar located at 
McGuire, a station on the P.G.E. Railway, about 30 miles from Squam- 
ish, the tidewater terminal, and will move his mill to that point. The 
sale was made by Messrs. Roray & Yeaman, timber factors, Van- 
couver, the vendor being P. A. Wilson, liquidator of the Gulf Lumber 
Company. 


H. W. Wright, an experienced logger hailing pHieiaally from Sag- 
inaw, Mich., and Duluth, Minn., has purchased séveral blocks of Brit- 
ish Columbia Government timber and is planning to start up a camp 
or two in order to help relieve the prevailing log shortage. Mr. Wright 
is an old Merrill & Ring Company employee, and accompanied the 
firm in their long “trek” from the Great Lakes to the Pacific Coast. 
For nearly four years Mr. Wright was in charge of the company’s éx- 
tensive holdings in this province, the last five months being spent on 
the Powell Lake limits. 


At a waterfront rally of Vancouver tugboat masters and 
the other evening no dissentient yoice was raised when an a 
declared that to date the weather this season had been the mi 
favorable for log-towing that he ever remembered. The other 
ers agreed with this statement and also another to the effect t 
verse weather conditions have been mainly responsible for 
shortages that have been complained of occasionally as being ¢ 
lack of sufficient labor for the camps. As a matter of fact, both 
have contributed to the result complained of by millmen. © — 


P. A. O'Farrell, the well-known writer and author, in a desc 
of a recent trip to. Notthern British Columbia points, says: 
Rupert | saw the largest drydock and the best shipbuilding 
Canada. It represents an investment of $4,000,000. But. the 
ships building there and no use being made whatsoever of t te 
plant, and tenthousand echoes in the surrounding hills pe, 
reason why.” Now comes the news that car ferries for t 
of ore to the Granby Company smelter at Anyox may be cor 
at the Prince Rupert plant by Yarrows Limited, the bs 
builders. 


The Nicola Valley Pine Lumber Company, Canford, — 
menced a night and day shift on February 13 and continuec 
October 1. Since that time they have been running bot! 
and shipping ends 12% hours per day, but expect to clos 
November 3. This shut-down will extend for a period o' 
during which time they will put in a hot pond and tune | 
generally; preparatory to an all-winter run on a ten-hour | basi 
matter of fact, they do not anticipate closing down a ain 
treme hot weather during the coming summer. It 1s q 
that, commencing about February, this plan will again 
the night and day schedule. 


Marine News of British Colt 


The steam schooner Davenport loaded a consi ign 
at the Dollar mill, Burrard Inlet, early in October or ¢ 
Francisco, to be transhipped on a Dollar steamer bound 


The first cargo of lumber shipped from the new 

Canadian Robert Dollar Company was consigned (aan 
steamer Phyllis left the conipany dock on September 
feet on board. ‘St eH 


The auxiliary schooner Mabel Stewart, of the Canada 
Navigation Company’ s fleet, cleared from Victoria 
Port Adelaide, Australia, on her maiden voyage \ 
1,600,000 feet of lumber, 1,200,000 feet of which was” 
couver and the balance at Genoa Bay Mill. 


Only one vessel remains to be ‘completed of 
schooners ordered from North Vancouver and Victor 
ager H. W. Brown, of the Canada West Coast Navi 
Ltd., and built under the terms of the British Colum 
The Wallace Shipyard No. 2, North Vancouver, la 
schooner—the Marie Bernard—on September 29, and 
Genoa Mills Shipbuilders, Ltd.,-Victoria, have tirnedae 
to the owners at regular intery als and expect to ha 
last off the ways about November 15. 

The Victoria-built schooner Malahat, which saat 
ber for Australia with a cargo of lumber, was tied up at 
few days by litigation started by Niel Nielson, trade ¢ 
Australia, who claimed that according to his ‘contra 
dian Trading Company, of Vancouver, the vessel shoul¢ 
such Pane as was consigned to his order. About 400,C 
been taken on at Victoria, and as 700,000 feet addi 1 
loaded at the plant of the Alberni-Pacific Lumber Compa 
fore the issue of the stop-order, Mr. Justice Morrison 
only thing to do was to lift the injunction and permit th 
proceed. “She left the mill dock on October 15, with 1,70 
board. It is interesting to recall that the Malahat is the 
ship to load lumber at Port Alberni in fifty years. In 1861 
number of vessels loaded at the stamp millon the canal. 


In,1911 twenty-one ships took on cargoes at Hastings fil 
couver; in 1912, seventeen; 1913, seventeen; 1914 (war year 
19152 fourteen, in addition to several admiralty vessels; 1916, 
and so in 1917, six. The substantial falling off in shipments sin 
war began is a convincing illustration of the increasing scar 
bottoms for commercial purposes owing to the growing transp 
needs of the Allies, coupled with the losses caused by the Hun 
marine campaign. The six cargoes shipped amounted to 5,882, 362 
the particulars being as follows: January 31, American schooner 
ippine, Suva, 675,000 feet; April 7, American barquentine ‘Agha 
Antofogasta, 1,107,776 feet; May 23, British schooner Geraldine © 
-vin, Sydney, 1, 527, 507 feet ; July iS American barquentine Jane cs Ss 
ford, Port Natal, ie 112,055 feet; August 11, American schooner P 
pine, Suva, 686, 380 feet s September 22, American schooner ‘Lu 1 
Durban, 773; 644 feet. 


~ 


Lumbering Activity in Northern B.C. 


A strong demand for aeroplane spruce and pulp stock has been 
responsible for marked activity in sawmilling and logging operations 
this season in Prince Rupert district and on the Queen Charlotte 
Islands. Three or four small mills on Graham Island have been cut- 
ting spruce more or less steadily all season; a long-idle plant at Port 
Simpson has been adding to the output; and the mill at Kyex, on the 
Skeena, acquired some months ago by F. L. Buckley and associates, 
of Vancouver, is about ready to start up. New tidewater plants under 
way comprise the big sawmill and shingle plant of the Prince Rupert 
Lumber Company, Ltd., at Seal Cove, Prince Rupert, which will be 
completed early in the new year, the sawmill being erected at Spruce 
Bay, Alice Arm, by Northern Spruce Mills, Ltd., of which J. A. 
McKercher, of Vancouver, is president; and the Lynch mill at Port 
Clements, Queen Charlotte. The business men of Prince Rupert view 
with much satisfaction the identification of J. S. Emerson, the well- 
known Coast lumberman, with their city’s manufacturing interests. As 
the active head of the Prince Rupert Lumber Company they feel 
assured that his lumbering operations will be conducted on a scale 
that will exercise a pronounced effect upon the general prosperity of 
the city and district. 

Seattle owners of spruce and cedar limits a considerable distance 
south of Prince Rupert have plans about completed which will mean 
the opening up of logging operations next spring and in all probability 
the erection of a spruce mill and also a small shingle plant. Vancouver 
owners of timber in the same locality have just incorporated a com- 
pany, and expect to have a mill ii operation in the early spring. 

Owners of, spruce limits in Prince Rupert district which are con- 
veniently located and contain a good stand have been getting many 


* 


growth spruce on limits of Northern Spruce Mills, 
Limited, Alice Arm, B.C. 


_ Magnificent stand of old 
enquiries, and some transfers have already taken place at prices that 
are said to indicate a substantial advance over the figures heretofore 
accepted as the probable values. It is impossible to get the details of 
these transactions, the parties being unwilling to be quoted in the fx- 
ing of present values in the district because they hope to figure in 
further deals. 

Prince Rupert is the shipping port of the Swanson Bay plant ot 
the Whalen Pulp and Paper Mills, Ltd., 150 miles to the southward. 
The company’s sawmill has a capacity of 100,000. feet per ten hours, 
and in the process of breaking down logs for pulp-making consider- 
able clear aeroplane lumber is taken off. In addition, there is a shingle 
_ plant now operating ten Sumner Iron Works machines. The com- 
pany carries on logging operations on its own limits and is also a 
heavy buyer from contractors. 

Extensive logging operations are in progress on Lyell Island, one 
of the Queen Charlottes group, where the T. A. Kelley Logging and 
~ Lumber Company, Ltd., Vancouver, has been cutting for over a year. 
Starting in with one camp and three donkeys, the initial output of 
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spruce, cedar, and hemlock timber was about 1,500,000 feet a month. 
Two more camps were opened up several months ago, the number of 
donkeys was increased to twelve, and the monthly output raised to 
over 5,000,000 feet. The operations are on Dona and Richardson In- 
lets, and only about fifteen miles apart.- All of this timber goes to the 
Whalen Company at Swanson’s Bay. 

Messrs. Beatty & Carrigan are carrying on logging operations 
within a few miles of Prince Rupert, the timber being intended for the 
Emerson mill at Seal Cove. Other contractors will soon be cutting for 
the same concern, which will be a heavy buyer when the big mill gets 
going. 

Pioneer citizens of the Queen Charlotte Islands have never de- 
spaired of seeing the day when the rich natural resources of their 
islands would attract capital and development. They view the present 
demand for spruce timber as certain to lead to big things if the war 
continues much longer, and they have strong faith that rumors of a 
huge pulp plant to be established on the islands by American interests 
are well founded. Certain it is that several parties of cruisers last 
spring spent weeks in the interior, and on their return made reports to 
New Yorkers who happened to reach Prince Rupert from Vancouver a 
few days later. 

G.T.P. authorities at Prince Rupert, while delighted with the pres- 
ent development and future prospects of the lumber industry in that 
district as indicative of pending increases in terminal freight earnings, 
are likewise cheered by the knowledge that a number of new mills 
established at various points along the line between Prince Rupert and 
the Albertan border within the past year have not alone been contri- 
buting to the freight and passenger traffic, but have created little com- 
munities that in turn have attracted not a few permanent settlers who 
have taken up land in the respective localities. In time these will be 
followed by others, thus creating a home demand for part of the output 
of the various mills. 


Dominion Fire Rangers in Session 


The annual “talkfest” of the Dominion fire rangers for New West- ° 
minster district was held in that city on September 28, and proved to 
be a very interesting session owing to the helpful addresses delivered 
by D. Roy Cameron, district inspector of forest reserves, and N. S. 
Lougheed, a well-known Fraser Valley lumberman and rancher, which 
were sandwiched between the experiences related by the fire fighters 
and a general discussion of preventive methods. 

Chief Ranger James Selkirk, in presenting his summary of the 
season just ended, said that while a total of 79 fires had been reported 
from all parts of his district up to August 1, only a very small quantity 
of merchantable timber had been destroyed, and the cost of checking 
these outbreaks had ‘been less than $400. Twenty-one of the fires 
originated from unknown causes, nine by setting of other fires, three 
had crossed the boundary line from Washington, fourteen resulted 
from logging operations, fourteen from railroads, fifteen from camp 
fires, and three from brush fires. In closing, the chief ranger paid a 
tribute to the good work of his staff throughout the season, and men- 
tioned that in the course of four months’ patrol work the twenty rang- 
ers had travelled approximately 46,870 miles. 

The convention repeated its declaration of a year ago, that the 
provincial government should extend the period during which settlers 
need a permit from the ranger before they can burn, until at least 
October 1. The provincial authorities turned down the request, point- 
ing out that, should conditions require it during the latter half of Sep- 
tember, an extension could probably be made by order-in-council. 

Crown Timber Agent Beckett, who presided, said he could not 
fathom the government’s reason for withholding this additional safe- 
guard. The rangers were a unit in urging the necessity of better con- 
trol of the setting out of fires, and the majority of the farmers recog- 
nized that an extension of the permit season would mean safer condi- 
tions all round. 

The railway companies and provincial road gangs were scored for 
their failure to burn slash, in this way creating an unnecessary fire 
hazard. Robert Mills, chief provincial ranger, remarked that road 
foremen have instructions to burn all slash; this elected from D. Roy 
Cameron the rejoinder that apparently it is no one’s business to see 
that the orders are carried out. 

A resolution was passed conveying the good wishes of the rangers 
co three members of the service who are now overseas—Rangers Wade, 
Mars, and Clark. 


Mr. R. G. Chesbro, Traders Bank Building,,Toronto, eastern re- 
presentative of the Victoria Lumber and Manufacturing Company, 
Chemainus, 3.C., who has been away from his office on account of ill- 
health during the past month, has returned to work, and his friends 
will be pleased to learn that his health is now greatly improved ard 
that he expects to continue at his work without any further interrup- 
tions of this nature. 
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Ninth Pacific Logging Congress the Best Yet 


Many Lumbermen Present from Vancouver District Many Practical Addresses Delivered by 
Delegates— Next Year’s Congress to be Held in British Columbia 


The ninth annual Congress of the Pacific Coast Logging Associa- 
tion, held in Seattle, Wash., on the 18th, 19th and 20th of October, 
was of much import. Entertaining, instructive, interesting, these meet- 
ings of the industry have been in the past in varying degree. This 
one was more so than any of the others—furthermore, it was remark- 
able in two directly opposite ways: First, in that it took place during 
the most prosperous year, financially, the industry has yet known. 
Secondly, during the year of the greatest general trouble other than 
financial the industry has had, i.e., the I.W.W. invasion. It also 
seemed to us that the Congress had more real vim than those of the 
past, judging not only from the remarkably large attendance, but from 
the apparent greater intensity of the interest manifested, and the gen- 
eral tone of the discussion. 


Value of Live Discussion vs. Long Papers 
To our mind the informal discussions are the best part of these 
meetings. We believe that past meetings have been marred by too 
many long papers, cut and dried speeches, and too formal a program. 
The logger is a man of action, not words. Just as he usually won't 
act until he has to, so he won’t talk until he has something to say, so 
with due apologies to the few able exceptions, if we are to learn 


from the men of the industry who are really doing things worth. 


while, we must do something to make them talk. Perhaps the best 
way to do this is to “start something.” At this meeting this was 
ably done by Mr. Kenneth Ross, of Bonner, Mont. A formal pro- 
gram is doubtless more or less a necessity, and the prepared papers 
have generally been of value. But “the greatest study of man is man,” 
and when we are fortunate enough to see, to be with, to hear talk, 
argue, grumble or swear, such men as Ross, Palmer, Donovan, 
O’Hearn, Riley, Lewis, Peed and Lamb, let us stir them up as much 
as we can; let us imbibe all they will give us. We can read the 
formal papers some night in the bunk at camp. 


Problems of Labor Fully Ventilated 

Mr. Ross held that the employer did not properly consider the 
ideas, needs and conditions of the employees; while others held that 
the employee should be shown the difficulties and aims of the em- 
ployer, and as a result of this better understanding, would work in 
sympathy and to better effect. As it is trouble that draws men to- 
gether, it was but natural that the greatest interest in the Congress 
should be taken in the question arising and affected by the present 
great difficulty—labor. 

There seemed to be two problems: First, how to reduce the 
amount of labor necessary; second, how to render,it more efficient 
or even retain it at all. In regard to reducing the amount of labor 
necessary in the woods, it seemed to be the general impression that 
it could best be done by utilizing improved machinery and mechanical 
devices. This might increase the skilled labor, but it would reduce 
the unskilled, it being the latter that is troublesome and proportionally 
unproductive. Interesting papers on devices for labor saving, such 
as track builders, tractors, gasoline pumps, drag saws, etc., were 
briefed. 

Phonographs and Movies—Why Not Cabarets? 


Secondly, how to render labor more efficient and to retain it. An 
interesting and at times heated discussion took place regarding the 
reasons for the present labor unrest and the possibility of finding a 


remedy. In the opinion of J. J. Donovan the camp conditions should 
be improved—the men should have springs and mattresses, phono- 
graphs and “movies.” Mr. Lewis believed that the logger had been 


pampered to uselessness and that he was far better in the old “pork 


and bean” days. Mr. Palmer believed that there was no good logger 
but a “broke” logger, and that the best way to keep him broke was 
the real question at issue. 

The serious nature of the present irregularity in the cook house 


charges at different operations, and the great loss that is now gener 


ally being suffered, was discussed at great length. Remedies were 
suggested but none adopted by vote. 
were expressed on the subject. 

An interesting discussion took place in regard to the proper loca- 
tion of the logging road and the relative functions of the engineer and 
the logging superintendent. Some members believed that the road 
should be located so as to best secure grade and alignment, leaving 
the superintendent to accommodate the logging operations according- 
ly. Others believed that the road should be put in to facilitate the 
logging; and that the setting, spar trees, landings and loading grades 
should be a prime consideration in. the road location. 


To Meet in B. C.—Perhaps on Steamers 

The British Columbia members seemingly agreed that next year’s 
Congress should be held in British Columbia—we will not say Van- 
couver, for a suggestion was made that should prove a good one; 
namely, that the next meeting be held on a steamer—say such a craft 
as the Princess Adelaide. This vessel could leave from Seattle and 
Vancouver, and in the two or three days available a number of in- 
teresting camps, such as the Comox Logging & R.R. Co., the Inter- 
national Timber Co., the Powell River Company, as well as many 
others, could be visited. Ample time for the papers, talks, ete., could 
be found during the progress of the steamer from camp to camp. Such 


a trip would be ideal for the families of the members to enjoy the ~ 


splendors of the B. C. Coast, and the trip would be comparatively 
inexpensive. 
B. C. Lumbermen in Attendance 

A- partial list of loggers and timber owners present from British 
Columbia is as follows: E. J. Palmer, Victoria Lumber & Mfg. Co., 
Chemainus; C. E. Garrett, Munn & Kerr Timber Co., Vancouver; P. 
Westover, and G. G. Johnson, Capilano Timber Co., North Vancouver; 
D. J. O’Brien, Vancouver; M. O’Brien, Brooks-Scanlon-O’Brien Co., 
Ltd., Vancouver; M. D. Rector, International Timber Co., Vancouver; 


Phil. Wilson, Wilson, Brady, Ltd., Vancouver; Ira and Frank Pendle- 


ton, Straits Lumber Co., Red Gap, V.I.; David Jerimeyson, Booth 


Logging Co., Vancouver; H: G. James, Keystone Logging Co., Silver- — 


dale; Geo. Challenger ‘and A. R. Whalen, Eagle Timber Co., Van- 
couver; L. X. Kohlman, Vancouver; J. Maloney, Reynolds Timber 
& Logging Co., Vancouver; W. H. Whelan, Whelan Pulp & Paper 
Co., Ltd., Vancouver; Sid. Smith and F. C. Riley, Bloedel, Stewart & 
Welch, Ltd., Vancouver; Mat. Hemington, Hemington Bros., Cowi- 
chan Lake; Geo. S. Pettapiece, Geo. Cradock & Co., Ltd., Vancouver; 


Robert Gibson, Gibson’s Ltd., Vancouver; D. S. Updegraff, Van- — 


couver Equipment Co., Vancouver; Eric W. Hamber, Arthur Hendry 
and T. Debrissey, B. C.-Mills, Timber & Trading Co., Vancouver; 
A. P. Allison, Green Point Rapids; W. B..W. Armstrong, B.C. Log= 
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gers’ Association, Vancouver; E. L. and C. A. Lyford, Clark & Ly- 
ford, Vancouver; Sid. Hedge, Cameron Lumber Co., Campbell River ; 
R. Murphy, Shull Lumber & Shingle Co., Fraser Valley; D. Hartnell, 
Vancouver; M. R. Prentice, Prentice & Mack, Vancouver; James 
MeNair, Pacific Logging Co.; P. B. Anderson, Vancouver; W. Han- 
son, Jervis Inlet; A. S. Williams, Howe Sound Timber Co., Van- 
couver; Thomas A. Lamb, Lamb Bros., Vancouver; R. S. Snowdon, 
Snowdon-Bidlake Co., Vancouver; J. M. Dempsey, Vancouver; Geo. 
Moore, Merrill, Ring & Moore, Thurlow Island; W. H. Munsey, 
Shawnigan Lake Lumber Co., Victoria; J. O. Cameron, Cameron 
Lumber Co., Victoria; Albert Fraser, Fraser and Macaulay, Van- 
couver. : 


: ’ 
President’s Address 
By W. W. Peed, President Pacific Logging Congress, delivered at SeattIc, Wash., October 18, 1917 
In accordance with the orthodox teachings of lumberdom that events shall 


_happen in cycles of nine, it is entirely fitting that this, the ninth meeting of 


the Pacific Logging Congress, should be held in Seattle, the city of its birth. 
It can be said that it left this city a veritable infant, and while it had a pretty 
husky voice and made considerable noise, there were grave doubts as to its 
surviving the first year. Thanks to the energy and wisdom of those who 
were its guiding spirits in its earlier years it comes back now a real man-size 
organization, an organization that has done real things. 

In the final analysis logging is as purely an engineering profession as is 
any of the other recognized branches of engineering science. Previous to 
the formation of this Congress, the profession had no standing along with 
other branches of engineering. It had no training school except the woods. 
It had no textbooks or source of reference except the spoken word. It had 
no common meeting ground where the every-day problems that come up 
could be discussed. These and many other things you have corrected by 
attending these meetings and by the support you have given this organization. 
If we wantéd to bring its value right home to us quickly, I venture if we 
would analyze our own operations and eliminate the things from them that 
we had gotten at these meetings, we would undoubtedly find that. very same 
operation unable to successfully stand present-day conditions. 

_ Your program this year is partaking more of the nature of committee 
reports rather than individual papers. It may be in the appointment of these 
committees we adhered too closely to sectional representation rather than a 
committee so selected that the members could get together easily for .dis- 
This defect can be remedied in the future. The 
subjects assigned to the committees were so broad that the surface could only 
be scratched at best. I am going to ask each committee chairman to submit 
a report recommending what phases of each subject they would suggest for 
next year’s work. 

There is due these committees and to all who have prepared papers for 
this program the thanks of the Congress.” 

It has been suggested, and I believe worthy of your consideration, that 
this Congress appoint a committee to work with the different forest fire 
associations for the prevention of fire in and spread of fire from logging 
operations. It would appear that such a committee, as a source to collect 
and give information relative to the cause and damage of fires in logging opera- 
tions, and as a moving force in outlining an educational and publicity cam- 
paign for fire prevention and control, would be of considerable value. 

Another point I would like to call to your attention, in view of the labor 
shortage at the present time and the probable continued shortage for no tell- 
ine how long, it would seem very proper for this Congress to make a par- 
ticular effort to encourage the development of and to give publicity to any 
labor-savine device or method that will enable us to hold up our output under 
the conditions that the future seems to foreshadow. 

Each successive meeting of this Congress is judged better than the last. 
The value of these meetings comes from the discussion of the subjects pre- 
sented. Whether this meeting will be better than last year depends on you. 
Whether you are willing to give the rest of us the benefit of your experience 
or whether you prefer to keep it quiet and let us find out by hard knocks. 
In other words, whether you are willing to supply the ounce of prevention 
that would equal the pounds of cure for us. 


. 


Secretary’s Report in Part 


The Pacific Logging Congress is holding its ninth session in the city of 
its birth—Seattle. The Congress was born in 1909, in the Hoo-Hoo building 
on the site of the memorable Alaska-Yukon-Pacific Exposition. Since that date 
it has grown. It is pleasing to note that Blake, Lamb, English, Hendry, Dono- 
van, Peed, Clarke, Young, Ives, Van Orsdel, Longe, O’Hearne, and numerous 
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Banquet tendered by Puget Sound millmen and loggers to delegates at Pacific 
Logging Congress at Seattle, Wash. 


others who were present at the first Congress are here with us today. Pro- 
vidence has decreed that each year some of the members, however, shall pass 
on to the unknown land. 

It may be interesting to record the meeting places of the Congress. The 
second meeting was held in 1910 at Portland; in 1911, at Vancouver, B.C.; in 
1912, in Tacoma; in 1913, at Spokane; in 1914, at Bellingham; in 1915, at San 
Francisco and Eureka; in 1916, at Portland, and 1917 finds us again in Seattle. 


Gasoline Logging Engine 

For several years the value of the gasoline logging engine, as an adjunct 
to steam equipment, has been discussed. Progress has been made in this 
direction. The first gasoline logging engine installations were used by the 
Ebey Logging Co., of Arlington, Wash. These machines were adapted for 
the lighter classes of work, and within their limitations gave good service. As 
the result of the very interesting and instructive paper by W. L. Corson, chief 
engineer of the Union Gas Engine Co., at San Francisco, in 1915, greater in- 
terest was aroused and E. B. Shields, manager of the Pacific States Lumber 
Company, of Tacoma, and a very practical logger, took up the idea and has in 
his camp a gasoline logging engine which is being used as a scraper engine, 
with very satisfactory results. A paper on this subject will be given. In the 
pine producing section of the West, where timber is scattering and water 
scarce, there is offered a most inviting field for the gasoline driven logging 
engine. , 

- Electric Logging Engine 

Electricity as a factor in logging has been making progress slowly. The 
constant fire menace, coupled with the steadily increasing cost of fuel oil, 
will have a marked tendency to direct attention to the “white coal” of com- 
merce. There is undoubtedly a broad field for the application of electrical 
energy in the woods operation. It is hoped that those who are interested 
in electric haulage may be able to visit the operations of the Snoqualmie: Falls 
Lumber Company, Snoqualmie Falls, Wash., where an electrical installation 
may be witnessed. The Potlatch Lumber Company, of Potlatch, Idaho, is at 
present the only lumber concern on the Pacific Coast utilizing electricity in 
logging operations. 


Forestry Regiments 

This is the War Congress. For the first time in the history of modern 
warfare the value of the trained logging engineer has been recognized. The 
formation of forestry regiments for the purpose of providing the necessary 
trench material for the successful prosecution of the war by the allies, taken 
from French forests, is a practical recognition of the value of the trained 
service of the logging engineer. It is with especial pride that mention is 
made of the many men now serving in the forestry regiments who have been 
actively engaged in logging and have been members of the Pacific Logging 
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Congress. No better trained woodsmen can be found than the men engaged 
in the logging industry on the Pacific Coast. 


i The Cable Tramway 


The cable tramway in logging operations is being utilized by the Powell 
River Company, of Vancouver, B.C., in their logging operations at Tourner 
Island. This tramway serves its purpose admirably. The successful opera- 
tion of a cable tramway by the Spanish Peak Lumber Company at Quincy, 
Cal., carrying unit loads of 500 feet of lumber a distance of five miles, proves 
its entire practicability. Under certain conditions the cable tramway provides 
a most satisfactory and economical means of transportation. An installation 
in Idaho is under contemplation. 


Food Conservation 

The nation is attempting to solve the problem of food waste, The reduc- 
tion by over one hundred and fifty million bushels of the normal wheat crop 
in the United States is in itself a sufficient justification to conserve food 
wisely. The fact that our allies are also calling for large quantities of food- 
stuff for both their civilians and their armies makes the situation more critical 
and owr responsibilities greater. We must help. In the logging camps of 
Montana, Idaho, Washington, Oregon, California and British Columbia there 
are great opportunities for saving precious food. The Congress, through 
President Peed, at.the suggestion of W. B. Ayer, food commissioner for the 
State of Oregon, has appointed\a committee to bring this important matter 
of food economy before the operators and their cooks. The subject is being 
given consideration and at this session the matter of food conservation in 
the logging camps will be discussed. 

At a former Congress the suggestion was iade that it might be advisable 
to supplement the present plan of serving three meals daily by providing a 
sandwich in the forenoon, which would be carried by the men as they passed 
out of the cook house, the innovation being based on the fact that some men 
eat sparingly in the morning. By supplementing the regular breakfast with a 
light lunch the men are tided over until the noon hour without any serious 
impairment to their work powers, and it has a tendency to increase efficiency 
and reduce liability to accidents through fatigue. 


Bunk House Service 


Steady and most marked improvement has been made in the housing of, 


The ideal camp life 


men. Still greater improvements are in contemplation. 
peace for a change 
] 


would exclude the carrying of blankets. It would also 
of underclothing and a bath each night prior to supper. his plan is in vogue 
in several mines in Idaho and Montana. It works well. It should be made 
the universal rule in every large logging camp. To bring about this simple 
but first essential in making men happier and more contented, provision would 
have to be made for a laundry service at the camp. <A charge of one to two 
dollars per month should be made for the laundry and bunk house service. 
"No man is at his best when physically dirty. Some camps have already un- 
dertaken this plan. 
School Teachers in the Camps 

The idea of providing a teacher in the camps is growing. The recent 
labor disturbances, which fora period almost paralyzed logging and sawmill 
operations in certain sections of the Northwest, was the direct result in a 
measure of improper education. The Industrial Wotkers of the World had 
their teachers on the job. In season and out of season, in the bunk houses 
they taught their doctrine of hate. Their text books were distributed and read. 
Their pupils accepted the theories and became inoculated with the baccili of 
malice and hatred. Their minds were poisoned. In most cases this was the 
first time in the history of the logger when he was ever asked to join a labor 
organization. He accepted the invitation tendered him and embraced the new 
gospel offered to him without much consideration. The employers now under- 
stand that the same arguments which win men to trade unionism in other 
ranks of labor apply with equal force to the logger. Hitherto it was regarded 
that the logger of our youth was a careless, happy- go-lucky, lumberjack who 
rolled,his blankets and travelled from camp to camp as the spirit moved him. 
But a change has come over him. He no longer goes on a spree in Idaho, 
Oregon and Washington, and soon the same condition will apply in Montana 
and British Columbia, and eventually in California. Prohibition has had a 
most marked effect on the minds of the average logger. His “jag days” were 
sometimes pretty numerous. His stake was soon spent. Back to the camp 
he hiked. The saloon man got the most of his money and saw that he was 
started on the highway to his job, with an extra quart, when his money was 
gone. These conditions are a thing of the past. We have started on a new 
road. We are dealing with a man with a changed ideal. The leaders of the 
Industrial Workers of the World are the champions of prohibition. They are 
the foes of the boot-legger. They openly admit that with booze they would 
be powerless to call strikes, little less make them effective. They depend 
solely on the mental attitude of the man and the wages he has in his pocket, 
which hitherto was dissipated in a night or two of debauchery.. The I. W. W. 
hall has become his club. It has replaced the saloon. Men are gregarious 
animals. They flock together like schools of fishes and flocks of sheep. The 
problem for employers is how to meet this new situation. There is food for 
thought for the logging industry in the above reflections. 


Automobile Truck in Logging Operations 


The automobile truck in logging operations is growing in importance, 
especially in isolated localities and. in sections of the country where the char- 
acter of the timber and ground permits its use. There is no doubt but the 
automobile truck will éach year find a larger sphere of usefulness. 


Passed Over 

It is with 2 profound feeling of regret that the Congress will miss the 
kindly face of T. Elford, of the “Shawnigan Lake Lumber Company, of Vic- 
toria, who yh to his rest on July 25. The Congress never had a more help- 
ful member. The world was made happier and hetter for his presence. It 
would be in order that a suitable resolution be passed-and forwarded to his 
family, expressing sincere regret over his death. The Congress is one big 
family, and the loss of any of its number is felt keenly by all. 


The Caterpillar in Logging Operations 
The Congress this year is going to present the value of the caterpillar type 
of tractor for logging purposes. This address is interesting and instructive, 
and may solve loggers’ problems in some sections better than any other form 
of motive power yet devised. 


_ Workmen’s Compensation Acts 
Since the last Congress the State of Idaho and the Province of British 
Columbia have enacted workmen’s compensation acts, making each state and 
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province now working under this just and humane system of dealing wit! 
jured workmen. The legislature of Washington amended their excelles a 7 
by providing for first aid. Under this plan the men contribute, as is now: the 
plan in force in Oregon and British Columbia. In California, Idaho and Mon- 
tana no contribution to the accident fund is made. a 
However, it may be interesting to note that the California legislature w vil 
submit a constitutional amendment to the voters providing for compu 
health insurance, as is now in vogue in some European countries. The wot : 
men’s compensation acts in the five states and British Columbia have been en 
acted since 1913. _The Congress has always lent its active and moral support 
to the movement. Ay 
Improving Camp Life : 
There has been a steady improvement in camp conditions thro igh 
the territory embraced by the Congress. In the State of Montana a ye 
forward step has been taken by the loggers and manufacturers, wh 
decided to hire a competent inspector to travel from camp to camp and 
in the standardization of camps, both from the standpoint of hygien 
physical comfort. The value of the bathing facilities and reading ro om 
not be too strongly emphasized in making camp life more attracti 
plan of employing lecturers to go from camp to camp and give instr 
lectures is also being discussed. Night schools in the larger camps, by g ae) 
ing several small camps in one night school unit, may offer a workable 
for providing instruction facilities. = 


The Aims of the Congress 


-The interest in the work of the Pacific Logging Congress grows. 
succeeding year. The Congress has hewn a distinet place for i 
lumber industry. It is pleasing to note that several other organiz 
the South and Middle West States are now being successfully carrie 
The watchword of the Congress is service. When it ceases to ips: 1 
fulness is at an end. The fact that the membership and attendan ce 
increases is perhaps the best indication of its usefulness. To promote 
ideals, strengthen the ties of comradeship and make the logging ¢ 
more worth while is the sole Git pape of the organization. 


The Gasoline Leuiuetes in Logging Opere 


By Henry H. Logan, Maritime Motor Car Co., Ltd., Vancouver, B.C, 


Before taking up the subject of this paper directly, let us ph 
sider the different agents that kind nature, coupled with the ir 
genius of man, has placed at our disposal, and in considering 
shall endeavor to treat each on its own merits and also to ¢ 
its limitations and disadvantages. There are three agents- ? 
engine, the electric motor and the gas engine—that supply’ 
the world’s motive power for stationary machinery, and also 
chinery that propels itself along the highway and the railway 
the ocean and through the air. [ach has its own advya 
disadvantages, as well as having different forms and vari 


Gasoline Locomotive, manufactured by Maritime Motor Company, 
Vancouver. Gauge, standard 56%; weight, loaded down for servi 
h.p. of engine, 50; length over all, 18 ft.; width, 6 ft.; drawbar pu 
bearings throughout, Heavy Duty Hyatt, running in self-regu 
dust- proof housings containing oil bath. Speed changes obtained 
friction wheels, giving full ranges of speed from very slow to 
miles per hour. In use on logging railway of J. K. O’ Brien, 2 
Carridon Bay, near Simoon Sound,B.C., approximately 200 miles nor: 
Vancouver. 0") 


design, depending on the special use for which it has been ad 
but it is only necessary here to discuss those features and desig 
apply to locomotive machines. Py 

Let us first consider the steam engine, which for many year 
turned most of the wheels and shafting in factories, locomotives 
in vessels. The steam engine is the same reliable agent that it 
always been since its first practical designs have been put inte 
vice, and it is very hard to convince an old steam engineer tha 
thing else can ever replace it in its most common uses, whi 
so familiar as not to require any special mention. The steam eng 
possesses the advantage of having great flexibility and being able 
start a heavy load at slow speeds without the use of multiple g 
without severe shock, and with the same pull that it would ex 
pulling at a higher speed. This has been one of the very strong 
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The Value of a Name 


In case of an individual depends on the character of the man. The greater strength, 
ability, integrity and education of the man, the more detailed public knowledge is of value 
to him. In absence of outstanding merit, he is forced to substitute general claims for 
specific aims and in total absence of merit, he is best unknown. 


The same principle applies to any manufactured product, such as lumber. In absence of 
actual outstanding merit in quality, manufacture or service, the manufacturer is forced to 
depend on general statements, such as mere size of output and as a last resort, to substitute 


Goldenrod Fir 
Athabasca Spruce | 


Quality Value 


_ These products command at all times the top price because of their preeminent value in 
texture, manufacture, quality and service. There are no concessions on Goldenrod Fir or 
Athabasca Spruce, because our quality always gives 100 value on the full market price. 


A price concession is the last resort of an incompetent man and an inferior and unsatisfac- 
tory product. 


Service - Quality’ - Value 


Goldenrod Fir Athabasca Spruce 


The soft old growth Yellow Fir of the Gordon 
-Pasha Valley. Manufactured by 


The soft White Spruce of the Athabasca 
River Valley and the nearest known sub- 


The Straits Lumber Co. stitute for the white pine of Maine and 
RED GAP, B.C. Michigan. 


—DISTRIBUTORS— 


The Great West Lumber Company 


400-401 Quebec Bank Building 
- WINNIPEG - CANADA 


The only Canadian firm making a cash guarantee on shipments. 
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tures in favor of the steam engine for various applications, and one 
that can hardly be surpassed in any other machine. On the other 
hand, there are a number of disadvantages that must be considered. 
In the first place, it cannot be started up or put to work in a hurry 
until a fire has been put under the boiler and steam raised, which 
in the ordinary types of boilers means a considerable delay. In case 
that it is not desired to let the fire out, it may be held for a limited 
time by the common practice of. banking, where coal is used, but in 
any event it cannot be put, into service immediately and made to 
haula train. Then there is the danger from fire wherever combustibles 
are near the smokestack, and we all know well that many forest fires 
have been started by a spark from a locomotive, and trestles burned 
down by a coal from the grate. A good supply of clean water must 
be always available for use in the boiler, which is frequently a dis- 
advantage in certain districts. Coal or wood must be provided for 
fuel unless oil fuel is used, and although around a logging c camp 
there is usually an abundance of wood, whatever its quality it costs 
real money to cut it and prepare it for use in the firebox, so that by 
the time it is there it has cost a pretty good figure. Oil fuel may 
sometimes be used to advantage, but it frequently has to be taken 
‘ long distances, and on account of a much greater quantity being re- 
quired than would be the case with gasoline or distillate for a gaso- 
line locomotive, it means considerable trouble and expense. Although 
the fuel control in the oil-fired locomotive is more directly under the 
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Interior of Gasoline Locomotive 


control of the driver than in the case of the wood or coal fired, there 
is an inevitable loss of heat in maintaining steam where the work. is 
not constant. 

Where electric power is available the electric locomotive pos- 
sesses a number of important advantages over other types and is 
economical and convenient, being always ready to start work as long 
as the current is on. They are built in the storage battery type and 
the trolleys type. The former is self-contained as far as the loco- 
motive itself is concerned; it can only travel a limited distance with- 
out charging or changing batteries, but can run on any track without 
the use and inconvenience of overhead wires, or underneath wires, 
which are frequently a disadvantage in factories, tunnels, etc., but 
owing to the limited capacity electric locomotives are not generally 
used on long hauls. The trolley type, which is the most common, 
requires that the whole road be electrified, and if a power line is 
not within reach a power plant also must be installed. In fact, for 
either type a power plant must be installed if there is not an avail- 
able outside source of current supply, which means that for out-of- 
the-way places it is out of the question for a moderate sized concern, 
as it would not pay to electrify for a moderate amount of rolling stock, 
especially as the track or the whole outfit might have to be moved 
somewhere else within a comparatively short time. 

The gasoline and distillate engine has been rapidly coming to 
the front during the past decade as a power factor, and the fact that 
it is propelling millions of automobiles, motor trucks, tractors and loco- 
motives over the highways and railways, pushing laiinches, ships and 
submarines through the water, airplanes and airships through the air, 
generating electricity, and running machinery of kindred kinds, makes 
us ask, “What are its advantages over the other tried and trusty 
agents?” ‘There must be a reason. 

The gasoline engine as we have it to-day is a remarkably simple 
machine, and has been developed to a point where it is practically as 
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reliable as the electric motor or the steam engine, and can be oper- 
ated as easily as either. It can be started up at short notice and 
put to work immediately, like the electric motor, and being entirely 
self-contained, does not require an extra plant to operate it. Its fuel 
is very light, so that it can carry sufficient energy with it to prop 
it for great distances without refilling. Only a nominal amount of 
oil and water is consumed and very little attention need be given t 
the engine, aside from seeing that it is properly supplied with lubriga 
tion and kept reasonably clean, The principal advantage of this typ 
of engine for locomotive use is that it has to be in motion and r 
ning at a fair speed before it will develop its full power, and as a tt 
has to be started slowly, means have to be provided for applying # 
full power of the locomotive without a violent shock to the 
All of this has been very well taken care of by using dito 
ratios and friction clutches that enable the driver to start 
gently as the friction clutch takes hold, and when the spee 
celerated somewhat the gear ratio is changed sO as to give’ 
motion of the train in proportion to that of the engine. This’ 
peated until the train is running at ‘normal speed and the ¢ 
working at its most efficient speed. 
Various designs have been used with different degrees 0 of 
for a number of years, until now the gasoline engine has” 
into a standard machine. admirably suited to perform differ 
of work with the best efficiency obtainable. The principal d 
with some of the earlier models were that they were too cc 
and too delicately constructed for the work that they had t 
accessibility was not considered as being of first importane 
quently in case of even slight breakdowns a great deal of 
inery had to be taken apart. to repair or replace the broken part, t 
ing in delay and expense. As a result of development, most 
objections have been removed and a good practical, depend 
chine produced, and I see no reason why the gasoline locomea 
not be applied to logging just as to other work, and thereby 
logging firm the advantages that it offers and delivers to o' 
During the past year the company that | represent has d 
and built six gasoline locomotives, varying in size from eightee 
gauge and two tons, to standard railway gauge and eight to 
first machines that we built were largely experimental, and we: 
as well constructed as the later types, but in spite of that ha 
good work and are still at it. Three of these have been used for 
ing concrete and other material on construction work over aA 
track with sharp turns and grades, and handled by inexperien 
drivers. As a result of our experience with those, we conclu 
we were working along the right lines, and in the last two loco! 
that we have built we followed the same general principles 
rected any faults that we found in the first machines. We have 
improved many features for efficiency, convenience and durability. 
our latest machine, which weighs about four tons and runs on 1a fi 
two inch gauge track, is so easily operated that it could be han 
a boy. It is used in the yards of the Coughlan shipyard in 
to transfer material from one place to another, and is giving 
satisfaction. . 
The largest locomotive that we have puller is in use at thed 
camp of Mr. "John K. O’Brien, at Carreden Bay, B.C., for taking 
of logging trucks up a two per cent. grade, and handling the k 
logs down the grade. At last report the rails were being laid, 
is likely that by now the logging is underway. Mr, O’Brien ™ 
first to suggest to us the possibility of using a gasoline locor 
for logging. Since that time I have talked with a number of 
men familiar with the logging industry, and it is the opini 
good many of them that it would be a great boon to the inc 
if such a machine can be built to suit the work. It would require 
heavier machines than we can build in our present plant to 
of the heavy grades where it is often necessary to log, and 
geared steam locomotives have been commonly used. ae 
In our designs we have endeavored to produce as sim 
accessible a machine as possible, so that the service of an expe 
not be required every time that some little thing needed attenti 
have adopted Hyatt roller bearings for use on all shafts 
in order that the greatest efficiency may be obtained, togetl 
a minimum of trouble. These bearings are used in a house 
design that-is self-aligning and dust proof, at the same time 
an oil bath to assure constant lubrication, providing that they are 
from time to time. The self-aligning feature i is important, as it 
the locomotive to distort on an uneven track without springing 
binding the shafts and other parts of machinery. We use cut. 
sprockets and the best grade of roller chain, and as far as pos 
we use the fraction drive, which eliminates a great deal of mecha 


maintain. We have found the friction drive absolutely successf 
but we realize that it has its limitations, and on the larger machines 
would not be practicable to use it, for mechanical reasons. —_ 


The machines that we have developed are so simple that al 
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Buy at Home! 
| T Eee IT PAYS TO DO SO—ve save 


you 25 per cent. to 42 per 
cent. duty on imported goods. 


Never perhaps in the history of 
our country has the slogan “Buy 
at Home” meant so much as it 
Gibes’ to-day. <In. order tokeep 
Canada a creditor nation---help 
to keep your money at home. 


International Time Recorders 


are made in Canada, with Canadian capital, by Can- 
adian workmen and, as far as possible from exclusively 
Canadian materials. 


INTERNATIONAL MASTER CLOCKS 


INTERNATIONAL TIME RECORDERS 


Quality considered, Internationals are 


our product is the § INTERNATIONAL COST RECORDERS the only devices of 
lowest priced in the . INTERNATIONAL PROGRAM DEVICES their kind made in 
world. | ' INTERNATIONAL SECONDARY CLOCKS Canada. 


INTERNATIONAL TIME STAMPS 


SERVICE : With our factory in Toronto, and branches in the larger centres, we can naturally offer 
a service second to none. Buy Internationals made in Canada, and save money, save time, avoid 
labor disputes and freight delays. Buy an International Time Recorder anyhow, and protect your 
payroll by securing the original payroll entry printed, and printed by the employee himself. 


Let us send you our latest folders—new and very interesting. 


fae The International Time Recording Co. of Canada, Limited 
270 Dundas St, TORONTO—F. E. MUTTON, General Manager 


WINNIPEG: VANCOUVER: MONTREAL: 
247 McDermott Ave. 624 Birks Bldg. (Opp. Vancouver Hotel) Cartier Bldg., McGill and Notre Dame Sts. 
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repairs, and they are built with a margin of safety that should ensure 
a minimum of delays on account of trouble. Within a few months 
we expect to build one or more locomotives weighing eighteen tons, 
which should meet with a greater demand in the logging industry 
than any that we have yet undertaken. These, however, are for yard 
work, but should give a good idea of the practicability of our design 
on the larger machines. : 

Now, we have considered steam, electric and gasoline locomotives, 
with their advantages and disadvantages, and it can readily be seen 
that for an out-of-the-way firm, operating on a moderate scale, the 
electric locometive is out of the question. That leaves it between 
the steam and the gasoline machines. With the steam locomotive it 
is necessary to have a licensed engineer, but not so with the gasoline 
machine. The steam locomotive may set fire to the forest, but there 
is'small chance of the gasoline machine doing that. The steam loco- 
motive must be attended while idle, in order to keep the steam and 
water right, but the gasoline locomotive may be stopped and left that 
way until the moment when it is required for work, and does not 
consume any fuel whatever while standing. The fireman or engineer 
of the steam locomotive has to come out early in the morning to get 
steam up to start work on time, but the driver of the gasoline ma- 
chine does not need to have his alarm clock wagging its tail before 
it is time for the whole crew to tumble out--he knows that when 
he arrives with the rest of the crew his machine is ready to work. 

The fuel cost for operating the gasoline locomotive is in its 
favor, especially by using distillate, which, if a proper carburetor 
is used, will reduce the fuel cost upwards of thirty per cent. as com- 
pared with the cost of gasoline. We have not yet made any tests for 
fuel efficiency, but operators report good economy. The fuel con- 
sumption will vary greatly under different conditions of road, grade, 
load, etc., but for a general idea, I will give the figures of an Eastern 
firm who have been in the gasoline locomotive business for a con- 
siderable time, and who should be in a position to furnish accurate 
data. - 


On their three-ton locomotive, using an engine of upwards of 


twenty-three horse power, they figure a fuel consumption of from five 
to six gallons for ten hours, and on the six-ton machine, with a fifty 
horse-power engine, they figure from ten to twelve gallons for ten 
hours at general hard work. You will notice that this equals .024 
of a gallon per horse power per hour, and is possibly a good average 
estimate. The initial cost of the gasoline locomotive should com- 
pare favorably with that of the steam locomotive, and in the lighter 
ones particularly its cost should be less for the same capacity. 
There are many other things that might be said on this interest- 
ing subject, and after we have gained additional experience I may be 
able to go into the subject so as to give more definite information 
to those interested. In this paper I have only touched the high spots, 
and have not endeavored to assemble any data other than from mem- 
ory. I have also tried to avoid technicalities and to discuss the sub- 
ject from the standpoint of a man who is considering the type of 
locomotive that is best suited to his requirements, and I hope that 
some of the facts and suggestions that I have offered may be of prac- 
tical use to someone interested in the subject. If this article should 
lead to actual tests being made in a logging camp under average con- 
ditions, with a suitable machine, | believe it will measure up to all 
that I claim for it, and in addition the tests will’furnish accurate 
data on which to base further calculations and comparisons. If 
our varied experience is likely to be of use in conducting such a test, 
or in any way assisting in getting down to definite and official facts 
that could be relied on in general practice, I should be pleased to 
co-operate in any way within my power, for I feel, as many others 
do, that it should be possible without great expense to get this in- 
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formation in concrete form, It should not be necessary to try the 
most extreme case first—let us approach it by degrees, and I believe — 
such research and experiments as may be necessary \to arrive at the — 
most suitable designs will be well rewarded, for “It takes practice to — 
make perfect,” and “The proof of the pudding is in the eating.” 


Food Conservation in Logging Camps 
By W. B. W. Armstrong, B.C. Loggers’ Association, Vancouver, B.C. 
The secretary's letter has not made it quite clear to me as to w 
expected of me—whether it is to be a report on Food Conservation, as | 
exists in the British Columbia camps, or whether it is to be suggestions 1S 
what might be accomplished along that line. a? 
_ If I am to speak of the former, my task is easy, for “there ain't no sue 
animal.” If I am to suggest ways and means of saving food, I mu Di 
without having any technical knowledge of the food values. a 
At the outset it must be admitted that there is a great waste of food 
in the camps of British Columbia, just as there is a great waste in 
camps in every locality where I had an opportunity of dbserving. I di 
refer so much to the waste caused by incompetent cooks, as to ft! 
caused by serving expensive foods of low food value, instead of stap 
building materials. Ste 
There is no class of men in the world which require better foo 
logger. His occupation is of such a strenuous nature that his body 
large quantities of food, and the fact that his work is done out of doc 
the balsam of the forests and the tang of the seas in his nostril 
towards making him ravenously hungry. He needs plenty of gooc 
he must have it in order to be efficient, but of late years the se 
food has been wrong in theory and wasteful in practice. as 
This condition has been brought about very largely by logging 
attempting to attract men to their camps by reason of the luxury of 
This has produced a species of competition in this regard, um 
foods served in our logging camps are more expensive and more 
those used in our own homes or in the average hotel. Be i 
This condition has also evolved a new type of camp cook— 
working tools consist largely of a white apron and a can opener. — 
some pork and beans is only a memory, although the present-day coc 
all his modern materials and his expensive outfit can produce ne 
compare with pork and beans as they were cooked in the camps 25 years 
In my opinion the greatest waste of today is that occasioned by the get 
and lavish use of canned fruits and vegetables. This waste occurs all al 
the line as follows: : 
1° The labor cost of canning fruits 
drying or evaporating. 
2. The heavy syrup in which fruits are put up is very expensive—a 
class of canned fruit is used almost exclusively in our camps. — aes 
3. The transportation charges on canned foods are very much in 
of those on evaporated goods. . 
4. The material of which the containers are made is expensive and-s 
and is, moreover, very necessary for the conduct of the war. “Bt 
5. I believe it has been demonstrated,that the food values of evap 
fruits are equal, if not superior, to those of the same material put up in 
syrup, and I have demonstrated in my own home that they are equally 
able and refreshing when properly prepared. : “ee 
Notwithstanding these facts—and I believe they are facts—it is q 
possible for any logging camp operator to change his present wasteful 
of provisioning his camps, so long as the competition of which I hay 
continues to exist. If the logging operators of our respective countries 
get together and evolve a standard list of practical, palatable, body 
foods, and could have this standard list generally adopted, or if | 
could be promoted which would, during the continuance of the war, € 
such standardization, we would save ourselves and our country—yes, an 
men—a vast sum of money and a tremendous amount of valuable 
which is now virtually thrown away, and that without a particle o 
venience or hardship to anyone. roe 
Let the list be a liberal one. Let us give our men good food a 
of it, and let us see that it is properly prepared in a sanitary kitchen 
perly served in a clean and bright dining room, but let us cut down the 
mendous waste which now prevails, and above all things let us “CAN 
CANS. ; 
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Logging Engineering and University Training 
By A. H. Powers, vice-president and general manager Smith-Powers Logging Co., Por ers, 


In my experience I have always noticed that the young men > 
out in life and make good, are the men who take a great deal of i 
their work, and who try to do all in their power to get work done and 
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An Illustration of 
Efficiency Evolution 


As timber increases in value, so must saw mill 
equipment get down to finer and finer points. 

Right Here j is where Sumner engineers lead—their 
know. ledge of saw mill needs is intimate and their 
designing is evolutionary. 
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One good illustration of this is the Sumner Auto- 
matic Board Lowering Device (Johnson Patent). 

This invention, pictured below, catches cants as 
they fall from the saw and lowers them easily onto 
the live rolls. 


Results: Wide boards are prevented from split- 
ting, and the rolls are relieved from the pounding 
of heavy cants. 

This device requires no additional help. 

Sumner engineers will gladly talk over mill effi- 
ciency with you. Ask now for Bulletin L. D. 59, 
describing the Sumner Automatic Board Lowering 
Device. 


SUMNER IRON WORKS 


Machinery Built for Coast Mills 
Works and General Offices 


EVERETT, WASH., U.S.A. 


Canadian Offices 


614 Dominion Bldg. - VANCOUVER, B.C. 


Steam for Sound—Electricity for 
Speed. An Extra Car of Logs a 
Day —Prevents accidents. 


Read what the users of ‘‘Toots-e’’ say: 


Silvana, Wash. 
Gentlemen: 

We have been using the Logger’s Electric Steam Whistle for 
over ten months, and it gives us entire satisfaction in every way. 
We haul more than one additional truck load of logs daily by hav- 
ing it installed, and the amount of saving in the way of avoiding 
accidents cannot be estimated. We certainly will not log without 
the “TOOTS-E.” FLORENCE LOGGING Cu. 

‘ Tacoma, Wash. 
Gentlemen: 

Relative to the Logger’s Electric Signal—we have two of these 
whistles in service at our logging camp, and consider the device 
very effective. The installation of this apparatus has given us ar 
least one additional car of logs per day because of its accuracy and 
speed in transmitting signals. 

MANLEY, MOORE LUMBER CO. 

Bellingham, Wash. 
Gentlemen: ¥ 

Regarding your Logger’s Electric Signal Whistle, would say 
our Superintendent, Mr. F. C. Riley, is using these whistles on two 
sides up in British Columbia and on four sides here on our own 
operations. Your late type of whistle (TOOTS-E Type E) is very 
satisfactory, especially in connection with high lead work. 

BLOEDEL DONOVAN LUMBER MILLS. 


Write for New Booklet. 
C. M. LOVSTED & CO. 
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SUMNER BOARD LOWERING DEVICE 
(Johnson Patent) 
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lish good results. The man that makes good is the man that always tries to get 
more accomplished each day by profiting by his previous experience and mis- 
takes. He must figure the best possible way to get work finished in the 
easiest and cheapest manner. A man in the woods must learn his lesson 
as well as the man in school. If he does not he will not make good, for he 
will not know how to do what he is expected to do if his lesson is not learned. 

After any young man has had engineering experience, he should go into 
the woods and work at all kinds of work that is to be done, and acquaint him- 
self with all branches of the work, so as to be able to take any new man and 
instruct him in every possible way to do woods work in the best manner. 

If a young man has the ability to be a leader of men, and is a close student 
» of work, he should in five years he able to learn a great deal about the log- 
ging business, and by having engineering experience before he goes into the 
woods, be able to combine his theoretical knowledge with practical experience, 
and make himself a valuable man for the logging industry. 

Many of the problems that logging engineers will come in contact with 
in the rough country along the Pacific Coast will require judgment gained 
only by hard work, both physical and mental. 

I will assure any young man who undertakes to make a thorough woods- 
man of himself that he will learn a good deal more in the second five years 
than he did in the first five years, and will continue to learn as long as he 
is actively engaged in the business, for the reason that conditions are con- 
tinually changing, and a thorough study must be made ‘of each change. 


Winter Schools in the Logging Camp 

By A. H. Powers, vice-president and general manager Smith-Powers Logging Co., Powers, Ore: 
As to the possibility of winter schools in camps: In my mind, if the right 
kind of a teacher could be had—it all depends on that—winter school in the 
‘camp might do considerable good. You realize as well as I do that your 
teacher must be a practical man who has done all this work himself. A man 
who is a good talker and organizer is the man, in my opinion, that would 
make a good teacher for foremen, hooktenders and timekeepers. This man 

should be able to fill the position of a superintendent in a logging camp. 
It would be useless to send out a man to the various camps to instruct 


men if he were not a practical man himself and who could explain as well as- 


do any of the work that is to be done in the woods and also be able to teach 
it. There is a question in my mind if there are many men today who have 
positions, that you could get to do this work and who would be capable of 
instructing the men. 

In my experience on the Pacific Coast with labor, it is entirely different 
from what it was when I was employing 1,500 men or more in the East. There 
never was a time in the East that I did not have a considerable number of 
men who would make good foremen that were working at different kinds of 
work in the camps. I have found it very different on the Coast. Most of the 
men nowadays want to do as little as they can and get all the money possible 
for it without taking any interest at all in the company’s busimess, and they 
would just as soon destroy lines, blocks and machinery as they would take care 
of it and keep everything going in good shape. The class of-men today are 
very different from those who worked in the woods 20 years ago and longer. 

At that time every man in the camp used to take an interest in his work 
and see how much he could do. They Started early in the fall and would never 
leave the camp until the river driving started in the spring. They would stay 
and drive the logs out without a man ever leaving the camp unless he was 
sick or hurt. ; 

Today the majority of the men seem to want to have a few dollars ahead 
and then lay off to spend it. If there is any way in which men can be taught 
to save money and try and earn what they get, | would be very much in favor 
of anything that anyone could suggest to see if a change could be made. 

I have tried every way possible to get men to save their money and 
grow up with the business so that there would be a chance for all good, cap- 
able men to better their positions and increase their earnings. 

While I am very much interested in the welfare of our men, and also in- 
terested in educational matters for the benefit of our men and in bringing 
closer relationship between the employee and the employer, 
been in very close touch with our men and made it a point to always spend 
the time to take up all grievances and talk over and adjust oo imaginable 
wrongs which they may “have, 

I would also state that superintendents and foremen En keep in close 
touch with their men at all times, and see that they have the proper equip- 
ment to work with, and see that they are properly taken care of in a bodily 
sense. 

Clean, sanitary camps and plenty of well-cooked food are essential to the 
welfare of an organization. 

The idea of a course of training for cooks is worthy of consideration. 

The probability of winter schools for foremen, timekeepers, hooktenders 
ae all special men will probably meet with the approval be the majority of 
oggers. 


Wedding Bells 


James P. Austin, manager of the Reynolds Timber, Shipping and 
Insurance Agency sawmill at Port Moody, has returned from Indian- 
_apolis, Ind., with a fair young bride—formerly Miss Leila Thiebond, 
daughter of Mrs. Margaret Thiebond, of Vevay, Ind. College mates 
at the University of Indiana, the young couple developed an affection 
for each other that was happily cemented on September 22 by the Rev. 
Dr. J. D. Stanley, of Christ’s Church. After visiting at the bride’s 
home at Vevay and the parents and other relatives of the groom at his 
former home at Bedford, Ind., Mr. and Mrs. Austin, on their way to 
Port Moody, spent a few days in Seattle, where Mr. Austin was for a 
number of years a member of the Pacific Coast staff of the American 
Lumberman. There a host of friends vied with each in extending con- 
gratulations. In these and other good wishes the Western Lumber- 
man heartily joins with many 3ritish Columbia friends of Mr. Austin. 

Major Austin Taylor, of the Montreal Locomotive Works, 
been appointed by the Imperial Munitions Board director of aeronautic 
supplies in British Columbia. ‘This is particularly in connection with 
a supply of suitable spruce for aeroplanes in Canada and Great Britain. 


I have always” 


has. 


Prominent Eastern Lumberman Revisits 


Mr. Philip D. Gordon, of the well-known firm of Mason, Gor 
& Co., lumber wholesalers, Montreal, left for the East on October I 
having spent about a month on the Coast with his son Hubert, mana 
ger of the company’s Vancouver branch. During his stay Mr. Gor dor 
renewed acquaintances with many of our millmen, some of whom he 
met as long ago as 1891, when he paid his first visit to British-Colur 
bia, returning in 1895 to open up business connections with our lumb 
manufacturers. His firm handle the products of the British Colu a 
Mills, Timber and Trading Company, Ltd., in Quebec and the 
time Provinces, and do a very large business with contractor 
other big buyers of timbers and lumber throughout Ontario ri 
East. While here Mr, Gordon paid particular attention to the 
building work under way, and to the Western Lumberman ex} 
the opinion that the Imperial Munitions Board, in making the s 
cations for shipbuilding material.rather too stiff, had made it di 
for millmen to cut out the stock in the quantities required 
yards in full operation. Nova Scotia, New Brunswick, | 
builders had turned out hundreds of wooden vessels in past y 
material used being black birch and spruce, with a ety il 
age of long timbers owing to the builders being allowed 
double as required. It was an admitted fact that the Sclstl 
constructed had developed no weaknesses, and many of th 
were still in service. 4 


Compensation Board Kept Busy 


Chairman E. T. H. Winn, Parker Williams, and H. 
comprising the Workmen’s Compensation Board for t 
came over from Victoria on October 5 to investigate a couple 
for injuries concerning which some conflicting evidence | has 
sented. The matters were adjusted during a session nel ae 
House in the afternoon. 

Since the board assumed its duties unde: the new act 
ning of the year no fewer than 9,900 claims for com 
injuries have been reported, and of this number about 8,€ 
dealt with, which would seem to indicate that comme 
tude is displayed in dealing with the respective cases. 
Winn explained, under the new act there is now no ine 
represent any set of conditions, and, as a general be 
stated by the employers and the workmen reach substa 
Accident claims at the rate of 50 and 75 a day are receive ) 
in disputed cases, are dealt with at Victoria, owing to th 
character of the information submitted with the claim. Me 

The moneys received on assessment from empleo 
beginning of the year total nearly $800,000, but as the 4 
not being conducted for profit, any surplus remaining at t 
year wilt be credited to the paying employers and app 
assessments’ levied in the several classes. The basic rate 
board are about the same as those of Ontario and W; 
similar risks and like industries are covered, and so far 
have been levied. This means that the actual cost to ‘the 
far is one-half ate the basic rate fixed for 1917. Paty Sr 
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Complicated Accounts Not Neces 


, Detailed accounts do not mean ‘complicated accounting 
practice it rather works out that the fewer the subdivisiot 
that are kept the more involved and complicated a process 
to arrive at the actual facts. Executives are not bookkeep 
accounts ought to be so arranged that the bookkeeper 
results simply, clearly and expeditiously. If he submits 
called expense, the busy executive immediately desires t 
may be included in that. The bookkeeper has to go back 
and perhaps has to analyze, the account over a long period. “a 
time at a moment when-the facts are wanted immediately. — 
gent subdivision of this account on the books would at all 
the desired information. ah 

It seems that the rock on which all split is our 
overhead. He is a friend in the sense that he is always wit 
the trouble is some of us don’t know him when we see hi 
here is seen the advantage of a uniform method of cost accot 
the lumber business. By uniformity in accounting, I don’t me 

each of you would adopt the same forms and books as yot 
petitor, nor that the small concerns would keep as elaborate a 
gation of expenses as might be considered desirable by the 
business. 

You realize that there are many different divisions of your 
dustry. Some of you are retail merchants, some of you have a 2 
alone, and some again have both yard and mill; again, those of y 
who are manyfacturers may be widely different from each other it 
products you manufacture. You can readily see then that a cut 
dried system of accounts could not be devised to meet the needs of 
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THE BENEFITS of SUNLIGHT 
are thrust upon you, but you yourself 
must acquire the ADVANTAGES of 


proper ARTIFICIAL LIGHTING 


Mills, factories, and shops all over Canada are rapidly acknow- 
ledging the real money-saving value of efficient artificial light- 
ing, and good light is considered an asset and production 
increaser. : 


In daytime, skilled and unskilled labor 
and high-priced assistants perform 
their duties with accuracy and preci- 
‘sion, but are you handicapping them 
during the dark hours and night shift 
by giving them insufficient artificial 
light? 

Provide for your employees more hours 
of light in which to render efficient pro- 
ductions. Give them artificial light 
which will maintain their skilled capa- 
city through the full eight-hour day or 
night shift. 


Protect them against accidents and 
error risks and make their working 
vicinity bright and cheerful by using 


° “THE LIGHT THAT 
Laco Nitro Lamp GIVES MORE LIGHT” 


The LACO NITRO LAMP is gaining daily in popularity 
because of its many superior merits over other type lamps. 


“Low in operating cost and high in efficient service. Uses less 
current and gives a.clearer, brighter light than heretofore pos- 
sible. Scientifically constructed with tungsten filament, sub- 
stantially suspended in nitrogen gas-filled bulb, thus securing 
long utility under severe usage. 


Inquire from your nearest dealer 


anadian Laco-Philips Co. 
LIMITED 
Stocks available at 


MONTREAL TORONTO + WINNIPEG VANCOUVER 
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REVELATION TO MARINE MEN 


Read what one Customer says: 


Corbet Foundry & Machine Company, Limited, ; 
Tug “Ivanhoe,” Powell River B.C. 
September 15th, 1917. 


E. Read, Esq., B. C. Representative, 
Vancouver, B.C., Canada. 
Dear Sir,—As Engineer of the above vessel, I have no doubt but that you will be 
wondering about the Towing Machine, and would like a little information on same. 
Everything about the Towing Machine has come up to the maker’s statement, and 
as far as I can see satisfaction is fully assured. We gave the machine as severe a test 
last trip as ever will be put on it on board of the tug “Ivanhoe,” by towing a crib 
containing One Million Four Hundred Thousand feet of logs, from Turner Island to 
Powell River, towing on the break only, until we reached the ‘‘Euciltaw Rapids,” when 
we put the automatic control in operation, and it was a treat to see how easily the 
cable paid out when the extra strain came on it, the engine regaining control, as the 
Automatic Valve opened and hove in the cable, that had been paid. out without any 
apparent effort. 
Any further information will be gladly supplied. 
Yours fraternally, 
The Kingcome Navigation Company, Limited, 
(Signed) Robt. Brown, Chief Engineer. 
Powell River, B. C., Canada. 


THE CORBET FOUNDRY & MACHINE CO., LTD. 


OWEN SOUND, ONTARIO 
B. C. Representative—E. READ, 407 Hastings St. W., VANCOUVER, B. C. 


Our Reputation for Reliability 


The Sheldon Fans, made in-Canada for Woodworkers, have estab- 
lished a reputation in giving the highest results in Planing Mill and 
Woodworking Industries. They are specially designed for this kind of 
work, and adapt themselves to the most severe demands that may be 
required. : 

All our Fans are thoroughly tested before Jeaving the factory, and it 
means a “Satisfied Customer” to every user. 


DOUBLE FAN 


SHELDONS LIMITED - Galt, Ont. 


Toronto Office, 609 Kent Building 


Agents : 
Messrs. Ross & Greig, 412 St. James Street, Montreal, Que. 
Messrs, Walker's Limited, 259 Stanley Street, Winnipeg, Man. 
Messrs. Gorman, Clancey & Grindley, Limited, Calgary and Edmonton, Alta. 
Messrs, Robt. Hamilton & Co., Limited, Bank of Ottawa Bldg., Vancouver, B.C. 
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The Glue Book | 


> soba } What it Contains: 


Chapter 1—Historical Notes. 

Chapter 2—Manufacture of Glue. . an 
Chapter 3—Testing and Grading. a 
Chapter #—Methods in the Glue Room. 
Chapter 5—Glue Room Equipment. 
Chapter 6—Selection of Glue. 


Universal Trailers 
Not An Experiment 
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Price 50 cents oe 


50 Universal Trailers in AGtual Use 


WRITE FOR 


NEW 


BOOKLET 
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Western Lumberman 
910-911 Electric Railway Chambers, Winnipeg, Man. <§ ‘ 
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Vancouver Equipment Co., Limited 
516 Bank of Ottawa Bldg., VANCOUVER, B.C. 
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Fast and Accurate 


Edgers 


Our GARLAND GANG -EDGERS <are 
strong and durably built and are especially 
adaptable for B. C, lumbering operations. They 
are built in any desired width with any num- 
ber of saws. ‘They are easy to operate and are 
very efficient for fast and close cutting from 
end tu end. Many of the largest mills in Can- 
ada are equipped with these edgers. 

We manufacture a complete line of up-to- 
date saw mill*machinery. 

Let us know your requirements. We can 
give you very satisfactory prices on all equip- 
ment. 


William Hamilton 


Company, Limited 
PETERBORO . ONTARIO 
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Agents—Geo. H. Jameson, VANCOUVER, B.C. 
J. L. Neilson & Company, WINNIPEG, MAN. 
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STOCKS 


AMACOL 3 ADAMUS 
TENAXAS ATLAS 
DURASTIC 2 MASCOT 

W. E. W. BABBITT 


Have a World-Wide Reputation for Uniformity 


AT EES Alloys are scientific products—the result of much patient 
research and long years of experience. They are manufactured 
under the most modern scientific conditions, thereby eliminating any 
element of chance in their composition and ensuring a standard main- 
tenance of quality and uniformity. 


ee Brands are not alloys that sometimes give satisfaction. 
They are alloys that can be implicitly relied upon always. They 
are alloys with our prestige and reputation always behind them. 


Do not let prejudice stand between you and profit. You can ob- 
tain the maximum effiicency from your plant at a minimum of cost by 
using ATLAS BABBITTS. 


There is an Atlas Brand to meet any need. 


No shock too severe No weight too heavy 
No speed too great 


ATLAS METAL & ALLOYS CO. of Canada, Limited 
| MONTREAL - QUEBEC 


General Sales Agents for Canada 


The Canadian B. K. Morton Co. 


LIMITED 
MONTREAL: 49 Common St. TORONTO: 86 Richmond St. East 
Metal carried in stock and for sale by the following Firms: 


Western Oil & Supply Company, Austen Bros., Limited, . G. T. Mumford, 
- 107-111 Water Street, 118 Hollis Street, Galt Building, 
Vancouver, B.C. Halifax, N.S. Winnipeg, Man. 
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Logging 


Trucks on Isolated Tracts can be Marketed by this Method—B.C. Lumbermen are Interested— 
Introduction of Motor Truck Logging will Benefit the Small Timber Holders 


Logging by motor truck has as yet not been developed in British 
Columbia, but the field open to this new method for the development 
of timber holdings will permit of very extended operations, It is 
gratifying, therefore, to learn that steps are under way to try out 
this system in several parts of the province on a scale that will per- 
‘mit of sound conclusions as to its efficacy under varying conditions. 

Advocates of this new departure in lumbering economics have 
every confidence in its possibilities owing to the fact that motor truck 
logging has been successfully carried on for some time back in the 
adjoining State of Washington, where the topographical conditions 
are similar to this province. By means of motor traction it has been 
demonstrated that small and scattered tracts of timber lying back 
from railroad or water transportation ¢an readily be brought to mill 
or market, with resultant benefit to the owner and the entire com- 
munity. As most localities have a road that is capable of withstand- 
ing heavy motor traffic during the dry weather period at any rate, it 
may be said that practically every tract of timber in thé level portion 
of the province—regardless of size—is subject to this method of log- 
ging. The timber would, of course, have to be “yarded” to a load- 
ing landing in the ordinary way and there transferred to the motor car- 
tier. If only a truck be provided for transport the logs must be cut 
short length, but if a trailer ig used then longer logs could be handled, 
and it would also be easier on the road. Hauling would be possible 
only in dry weather, as few country roads would withstand the heavy 
traffic during the wet season, and in the case of logging the timber on 
small tracts the expense of constructing a plank or rock roadway 
would be prohibitive. For this reason a mill dependent upon this 
method of log supply would have to arrange for ample storage room, 


Truck logging will greatly 
benefit small timber holders 


Motor truck loaded with heavy timbers. 


Trucks provided should be of sufficient strength to carry the 
heavy timber found in the Coast region of the province. The cost 
of operating a logging truck in B. C., based on the experience of those 
engaged in hauling lumber and other materials over country roads, 
would vary from $12 to $15 a day, this including upkeep as well as 
wages. Operating under ordinary conditions a truck would average 
six to eight miles an hour. Ordinary loading methods can be adapted 
to a loading truck, while unloading can be done by driving onto a 
Janding raised on one side after removing blocks and chains. When- 
ever necessary hauling can be done by night as well as by day by 
putting on ah extra crew. 

The introduction of motor truck logging will benefit the small 
timber owner—usually a settler or a prospective settler-—who has a 
few acres of timber on his homestead, as he will be able to realize 
on what was heretofore an expense during his land-clearing opera- 
tions. The municipality will benefit by having more land cleared 
up and by the distribution of considerable “pay roll” money to local 
settlers. The government will likewise benefit to a very material 
extent through the collection of royalty on millions of feet of timber 
that can be logged only by motor truck. 

3efore any great progress can be made in the development of 
this method of logging in British Columbia, however, our govern- 
ment will have to establish some uniform rule regulating such extra 
heavy road traffic. The present plan of allowing each municipality to 
enforce such regulations as it may deem proper does not conduce to 
reasonable uniformity, and might easily be made prohibitive. While 
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with Motor Trucks is Real Economy 
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it would be improper to allow the logger’to damage the roads b 
hauling heavy loads at all seasons, it would also be unreasonable { 
expect him to bear any considerable portion of the cost of oke 
for by his industry both the owner and the government will reali 
on timber that heretofore was unmarketable. fan 
The Motor Truck in Washington Ss 

_ Although logging is a comparatively new field for the 
motor trucks, it has furnished some striking examples of han 
efficiency and revolutionized the transportation systems of the sma 
operators, says the West Coast Lumberman, aes. - 
Particularly where a tract contains valuable timber — 
enough to justify the construction of a logging rialroad, the 
truck with semi-trailer has shown a tremendous advantage oy 
In fact, in countries where logging operations have been re: 
by inaccessible forests and poor roads, the officials have encour 
the timbermen by building roads so that trucks may develop t 
dustry. In other places the wide wheels of the Good Roads trucks 
automatically improved the roads by running constantly oyer 
or rough surfaces. : : .' 


Pe 


Plank roads, in many cases, are replacing the cordu 
through the wilderness. Having established their suitab 
working in regions where neither trails nor roads exist, the 
trucks are now being provided with improved roads to ft 
crease their output. ae 

The use of the Good Roads truck furnishes a new ch 
the saving for mankind made possible by the use of moto 
Hauling giant logs from the forests of Washington, over — 
stubbed, root-webbed wilderness paths, by means of motor t 
ing log trailers, has been a revelation to the lumber inter 
Northwest, artd has also shown the way to stop the whole 
of timber when clearing land for agricultural purposes. 
the custom ha§$ been to burn the forest giants because of 
expense involved in hauling them to market or to the mill. 
ing this cartage possible and reducing the cost to a reasonable z 
it is predicted that a new impetus will be given to the develop: 
of rich farming districts heretofore considered inaccessible. 

It has been found that one logging truck can get out a 
timber in one day as fifty-six horses, besides getting it — 
that horses could not reach. A conseryative estimate places 
ing at $100 a day in the hauling cost of this work. And tt 
does not take into consideration the elimination of cables, 
engines and other expenses attached to dragging out the 


Will Log West Coast Cedar Limits 
. Ten or twelve years ago the Seattle Cedar Lumber C npai J 
Ballard, Wash., acquired a large area of cedar limits at 
Harbor, near the entrance to Alberni Canal, West Coast of Vz 
Island, and erected a good-sized sawmill, the intention being 
the lumber by scow. This was found to be impracticable 
rough water and stiff tides, a couple of shipments being los 
the experiment was abandoned. Since then the plant has 
charge of a solitary caretaker, who has been cheered from time 
time by reports that operations: were about to be resumed or 

its. . 

The growing scarcity of cedar timber across the line in " 
ton has at last brought company to the lone watchman. Th 

Cedar Lumber Company some time ago arranged to have t 
logged, and men were sent over to open a camp. The timber 
assembled in Davis deep-draught rafts and towed to Seattle b 
ful tugs. When the operations were shut down the mill 
ground contained about 6,000,000 feet of logs, which are no 
marketed. One of the first rafts, containing about 600,000 fe 
signed to the Cameron Lumber Company, Ltd., Victoria, about 

October, came near being a total loss, owing to the parting of 
of the wire cables used in binding the logs together. Fortuna 
remaining cables held, so that the tug was able to deliver about 
half of the tow. The mishap is attributed solely to the fact that 
hand cable of poor quality was used owing to the scarcity and 
cost of the first-class article. 


The new electrically-operated planing mill and box factory of 
Cameron Lumber Company, Victoria, receive power from a Swe 
direct-connected generator. Two P. B. Yates Company No. 91 f 
feed machines and a 16 x 20 timber sizer form part of the planing 
equipment, while the box factory has a capacity of 50,000 feet dail 
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Boving Hydraulic & Engineering Co., Ltd. 


“OUR LINDSAY WORKS. Water Wheels 
(Stele . eR 6 Hydraulic Governors 
‘ Centrifugal Pumps 
Mill Machinery 
Fly Wheels 
Etc. 


We guarantee our products Our prices are right 
Write us Prompt Shipments 


IsCade in Canada ONTARIO 


LINDSAY 


TUPPER & STEELE 
TRUCKS, TRACTORS and 
TRAILERS 


NNN 


Speed up your handling and reduce 
your operating cost. It can be done. 
Replace your truck horses with a 
Tupper & Steele Tractor. We 
specialize in transportation ap- 
paratus for the use of the Lumber 
Trade, Logging Trucksand Trailers, 
Tractors and Automatic Delivery 
Bodies. 


We will be glad to have your 
Inquiry. 


ANNAN 


TUPPER & STEELE, LIMITED 


VANCOUVER, B.C. 


WEAR =: FRICTION: 


BUILT BY 


THE HEISLER LOCOMOTIVE be Sees 
ERIE, PA., U.S.A. 


ON A 


GEARED LOCOMOTIVE 


are in proportion to the number of gears. Of the makes of geared locomotives — one has 12 
—another 10 — but the 


HEISLER HAS 4 ONLY 


TIMMS PHILLIPS & CO. 


LIMITED 


Fir, Cedar, Spruce 
Lumber 
Red Cedar Shingles 


Write for quotations 
GENERAL OFFICE 


Yorkshire Bldg. VANCOUVER, B.C. 
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Now is the Time 
To Try Out 


Leckie Shoes 


The next few months will be the test for shoes. The rainy 
season on the Coast or the snowy season in the great Interior is 
the REAL test for boots and shoes. 

That’s why LECKIE BOOTS AND SHOES are always 
favorites—because they withstand every demand made upon 
them. 

There is a LECKIE for every purpose. The miner, the 
hunter, the timberman, the farmer—the doctor, banker and 
lawyer—men i in every walk of life get MAXIMUM SERVICE 
out of LECKIE boots and shoes’ 

Do not experiment—get the genuine LECKIE. LOOK 
for the name LECKIE on every pair 


“The quality goes IN before the name 
goes ON”—that’s a LECKIE 


AT MLE ADIN G (DEAE) E R's 


Made by expert workmen in Western Canadas 
— boot = shoe manufacturing institution 
| FEE YF 


REPAIRS : EXPENSE 


Sold on the “'Coast’’ by 
THE WHITNEY ENGINEERING COMPANY 
acoma, Was 
British Columbi ia Agent, ASA s. WILLIAMS 


The Future of Shipbuilding in B.C. 


By John Eadie, manager Dingwall, Cotts & Co., Vancouver. 

It is not easy, in reply to a request for one’s opinion on the pros- 
pects for shipbuilding as a permanent industry in British Columbia, to 
write anything that can in any way be considered authoritative or 
reliable, mainly because the conditions which will obtain in the future 
are so entirely unknown. Nothing can be more gratifying to the 
people of Western Canada than the way in, which the resources of the 
Pacific Province have been mobilized to build both steel and wooden 
ships for the Empire’s needs. It can only be hoped that the same 
adaptability and readiness to use available resources will be able to deal 
with conditions arising after the war, and that the very considerable 
obstacles in the way of establishing a permanent industry may be 
overcome, but it would be foolish not to recognize that obstacles do 
exist. 

As regards steel steamers, the distance from the sources of supply 
of steel will always militate against British Columbia when there is 
any kind of competition in the world’s markets, even assuming that 
the high labor costs can be overcome, by the reduction of the cost of 
living and a consequent reduction of wages. If there were any imme- 
diate prospect of steel being rolled in British Columbia this position 
would be entirely different, and British Columbia might readily be- 
~ come a large shipbuilding centre, but this must necessarily be a long 
way-off, and meantime freight rates on steel and other material from 
Eastern points must remain a handicap against British Columbia. 

When we consider wooden shipbuilding the position as regards 
material is reversed, as probably the most suitable shipbuilding timber 
now available is obtained right on the coast. It is, however, proble- 
matical whether the wooden vessel, either steamer or sailing ship, will 
be economical in cost of construction and in operation, as compared 
with the steel steamer, after the war. In normal times the cost of 
wooden construction has been higher than that of steel, and the same 
comparison may be anticipated in the future. On the other hand, the 
demands on the world’s output of steel will be tremendous for many 
years after the war, and it may well be that with the increased experi- 
-ence and facility gained by British Columbia yards in carrying out 
the present wooden ship programme of the Imperial Munitions Board 
the costs of building wooden vessels may be lower than steel for 
longer than is sometimes anticipated. In this case, and if the type of 
wooden steamer at present being built be found strong and suitable 
in every way for the carriage of dry and perishable cargoes,there is a 
future for the building of these vessels for the carriage of Pacific 
Coast products to their various markets, as this will be the last mar- 
ket in the world to feel the effect of a reduction in freight rates, and 
we shall be thrown on our own resources to arrange for the transpor- 
tation of our own goods. With the development of the lumber export 
trade, too, there will probably always be a demand for small wooden 
schooners, possibly with auxiliary engines, for the transportation of 
lumber, these vessels being owned either by the mills or by lumber 
exporters. The lumber trade, after the lesson of the past three years, 
are not likely in future to take the chance of the open tonnage market 
and to see their entire transportation facilities withdrawn whenever 
there is a world shortage of tonnage. 

Everything depends on the energy and enterprise of our business 
interests and of the people in general, not only on the coast, but in 
the interior, to take advantage of our natural resources and facilities 
and personal skill, and to organize and develop them to the utmost 
degrees of efficiency to.ensure access to markets for Canadian pro- 
ducts. This will probably mean a much more extensive interest in 
shipbuilding and shipowning by our people of the coast, and even of 
the prairies, than has hitherto been the case, as the prairie interests 
are as much involved as those of the coast towns in seeing an efficient 
shipping trade built up from our ports. 


Effect of Too Heavy Feed on Circular Saws 


Almost invariably when breakage occurs at the center of circular 
saws it is only after they have been giving satisfactory service for 
periods ranging from one run to several months. Obviously, if there 
was anything inherently wrong in the make-up of a saw it would 
be almost impossible to get even one full run out of it. This leads 
to a consideration of operating conditions which might cause break- 
age across the center after the saw 1s in service. 

By far the most common cause is too, heavy feed and the mechan- 
ical effect of this on the saW is the subject of this articld 

In the first place, saws broken from this cause are broken only 
after they have left the line and run out of the cut. .\s soon as this 
occurs the action is identical with that of a wedge driven between 
two objects; and the heavier the feed, the greater the foree of the 
wedge, and consequently the strain on the blade. 

No operator, of course, intentionally forees his saw out of the cut, 
but an anxiety for an extra large output for a record cut sometimes 
leads to an attempt to carry more feed than any saw could stand up 
under. The tremendous pressure brought on the blade as soon as it 
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leaves the cut subjects it to strains entirely beyond its 
strength. a P 

When this occurs, one of three things must happen. Either 
carriage would have to be pushed bodily off the track, the mar 


would have to be thrust endwise back from the log or the saw wou 
have to give way. As the saw is by long odds the weakest p oint 
the three, it is almost invariably the one to suffer under these cc 
ditions. . : 
While this breakage usually does not oceur during the early 3 
of the saw, it quite frequently happens that saws are slightly for 
over the collar, and as a result take a bend at that point. This 
happen several times before the breakage takes place, but the elas 
and strength of the saw is reduced with every bend and ey ry 
mering it receives. ee 
It must be borne in mind that when the rate of feed is so t 
that*the gullets of the saw cannot take care of and pocket the say 
removed and a considerable portion of this dust is forced to ¢ 
the saw is likely to leave its line at any instant. As there 
greater chance of its going out of the cut than in and as it 1 
to impossible for the sawyer to check of reverse his feed befo 
damage is done, breakage is bound to ensue. Aa 
The only way to avoid breakage of this kind is to make su 
the saw runs true to its line at all times and particularly, v ider a 
high rate of feed. This, of course, necessitates that the saw 
sioned, not only to the speed at which it is operated, but al 
manner that will offset the strains it is subjected to th ot 


- 


ing a high rate of feed. es 

It should be borne in mind when for one reason or 
desired to force the output beyond the chambering ca 
gullets that iniury or breakage at the center is virtually ine 


Disston Crucible. 


B.C. Forest Branch Statistics 


Timber scaled in B. C. during August: Total Inter 
fir, 9,269,349 ; red cedar, 6,024,814; spruce 1,618,084 ; 
863; balsam fir, 136,365; yellow pine, 14,810,823; white 
jack pine, 226,176; larch, 4,409,905; birch, 4,500. Total 
las fir, 57,690,580; red cedar, 41,951,128; spruce, 15,800 
13,376,919; balsam fir, 1,866,983; yellow pine, 355,595; 
54,613; larch, 1,260,627; cottonwood, 163,582. Grand t 
fir, 66,959,929; red cedar, 47,975,942; spruce, 17,418,6( 
14,361,782; balsam fir, 2,003,348; yellow pine, 15,166,41 
1,043,996; jack pine, 226,176; larch, 5,670,532; birch, 4 
“wood, 163,582. at 
Revenue statement for September: Timber lice 
hand-loggers’ license fees, $575.00; timber leases, $ 
sales, $9,555.52; scale and royalty, $80,263.95; miscel 
fonds $482.15; Forest Protection Fund, $10,711.67 
Timber sales completed during September: Cedar 
b.m.; spruce, 9,296,000 ft. b.m.; fir, 2,019,000 ft. b.m., 
balsam, 3,868,000 ft. b.m.; hemlock, 3,169,000 ft. b. 
141,000 ft. b.m.; fence posts, 320 cords; poles and piling, 62, 
ties, 10,000; shingle bolts, 3,050 cords. Estimated total 
966,000 ft. b.m.; 62,200 lin. ft.; 10,000 ties; 3,450 cord 
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timated total value, $21,233.87. 


Sle 
Profitable Utilization of Mill Wast 
Following exhaustive tests of a new smokeless fue 
Walter Thomas, gas and heating engineer, of Nanaimo, 
Patents, Ltd., has been incorporated in this province for 
ment and manufacture of the new fuel from mill waste. 
mental plant of small capacity has been in operation in Na 
facturing a limited quantity of the new product for practical 
purposes, and the analysis from four different treatments ¢ 
lowing results: 
Volatile Fixed a 
Treatments. moisture. matter. Carbon. Ash. — 
British Columbia Government analysis 3.0 3.5 90.00 3.5 — 
Vancouver Portland Cement Co., Ltd.. .... 7.0 89.45 3/555 
Al UF Mgmt NL Ts es tae Bony 3.81 Jno ae 
British Columbia Sugar Refi’y Co., Ltd. 2.90 94.04 2.97 


« 


Tp 


*Calories per kilo. i 

Really great possibilities centre about this discovery shou 
turn out to be all that is claimed for it. Time and time again re 
ence has been made to the importance of turning to some good use 1 
enormous quantities of low-grade lumber and tailings that are d 
consumed in the sawmill burners of the Coast district, the total 
st 
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SAGER AXES 


The Most Popular Brand in Canada 


lit 


Nine out of every ten average woodsmen you meet would take a “ Sager” 
Axe if given his choice. He knows from his own, or other reliable ex- 
perience that Sager Axes give him the best results. Our Special Chemical 
Tempering Process and excellent workmanship is the reason for the 
superb quality of all Sager Axes. 


Soo Line Logging Tools are equally in demand wherever the best tools 
are appreciated. 


Write us or see ‘your dealer. 


Canadian Warren Axe & ool a 


ST. CATHARINES Piaited ONTARIO 


Woods No. 404-B Rapid Feed Planer and Matcher (with Double Profiler). 


Built Under ‘‘The S. A. Woods Machine Co.’s Thorough System of Manufacture ’”’ 


This Machine Covers a Range of Three Other Machines 
A Planer, a Planer and Matcher, and a Moulder. 


Constructed for the Heaviest Duty and for the Longest Service 
A Producer of the Highest Quality of Finish 
CANADIAN FAIRBANKS-MORSE CO. (Ltd.), Victoria, B. C., Vancouver, B.C. 


Agents for British Columbia 
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The Vaughan Portable Drag- Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it from cut to cut, while two men carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 
SOME USERS IN THE UNITED STATES 


Polson Logging Co, Brooks-Scanlon 

Potlatch Lumber Co. Shevlin-Hixon 

Panhandle Lbr. Co. U. S. Government 

Wind River Lbr. Co. Bloedel -Donovan 
and many others, 


BUILT BY e ae 
és , These machines are designed for CUTTING 
V h M t W k zB WOOD of any kind in any place under any con- 
aug an 0 or or S : ' ditions to be found in the lumber and wood camps, 
475 East Main St. b — in any kind of weather. 


These machines have been in use over four years 
PORTLAND, OREGON, U.S.A. y +e 
? : The A. R. Williams Machinery Co., Vancouver, B.C., agents for British Columbia. 


Sawyers and Packers Want More Money 


making it vitally important that 
every shingle possible should be 
got out of the logs or bolts. 


It’s a proven fact that 


Letson & Burpee 


Iron and Wood Frame 


Shingle Machines 


produce more _ high- 
class Red Cedag 
Shingles than any 
other make on the ~ 
market to-day. 


All made in Canada 


A trial means a booster. 


LETSON & BURPEE 


LIMITED 
162-198 Alexander Street 


VANCOUVER, B. C. 


Iron Frame “Eclipse” 


Announcement ! ' Loans on 


We are now operating our New Boiler Shop in Timberland 
Vancouver, which contains the finest equip- Rh 
ment and the largest stock of boiler materials ae MEE CnAve. Onan OnE yen 


: facilities based on 37 ycars experience 
in Western Canada. in timberland and lumber matters. 


Your orders are solicited—We are in excellent = — — Long or short terms. Amounts from 


$50,000 up, as conditions warrant. 


a ACEY | Ay MBER 
VULCAN IRON WORKS, LIMITED fae mam 


Granville Island Works . VANCOUVER, B.C. 


shape to merit your patronage. 


WESTERN 


estimated at 15,000 cords every twenty-four hours. Kour or five years 
ago it was thought the problem had been solved for Vancouver when 
a company was organized to erect a central heating plant and lay pipes 
for the transmission of hot steam, the idea being to use mill refuse 
for generating purposes, but nothing came of it. 

Mr. Thomas claims that by his process he can turn mill waste into 
a smokeless fuel at a low cost, the quality being so superior that it will 
sell anywhere on the Coast for $6 per ton. The new fuel is made by a 
progressive distillation process, contains no foreign substances, and is 
in carbonized form. In a recent letter to Vancouver Council, Mr. 
Thomas said the large number of sawmills in and adjacent to the city 
made Vancouver a very suitable point for the location of a plant for 
the manufacture of the new fuel in large quantities. 


Mountain Logging and Labor Supply 


Interior Lumbermen Fear Shortage of Men—Yard Stocks 
Increasing but Still Away Below Normal 
From Western Lumberman Correspondent ‘ 
-Mountain lumbermen, according to present indications, will cut 
about the same number of logs as during the winter of 1916-17, but the 
output is dependent on the labor supply. Cessation of harvesting oper- 
ations has had the effect of bringing about some improvement in the 
labor situation, but fears are expressed that there will be a shortage 
during the winter. 

Stocks have increased about 10,000,000 feet during the past month 
and about the same amount during the preceding thirty days. Moun- 
tain stocks now total 90,000,000 feet, which is some 60,000,000 feet 
below normal. 

C. I. Archibald, manager of the Kootenay Shingle Company at 
Salmo, announces that the company’s new shingle mill will begin 
operations November 1. The new mill has been constructed to replace 
that destroyed by fire during the summer. It is equipped with five 
machines, against seven in the old mill, but Manager Archibald intends 
to run two shifts instead of one shift daily, thus increasing the output 
to that of ten machines daily, instead of seven 

Close of harvesting shows a tendency to bring an increase in 
orders to the mills, but retail yards on the prairies laid in heavy stocks 
in-the spring, which has tended to decrease buying activity. 


Testing Russian Shells 
Few people know the methods used to test the ammunition being 
made in the United States for shipment to the Allies. One method in 
use by one of the Eastern cartridge manufacturers is interesting to saw 
millmen because this manufacturer takes a piece of Simonds saw steel 


and subjects it to a hail of bullets fired from a fixed distance from 
rifle and machine guns. This picture represents a piece of Simonds 
saw steel after it had withstood an impact of 24,000 Russian bullets. 


Tyree Rodes, a Southern lumberman now in Seattle, claims to 
have devised a new method of sawing lumber which will produce from 
100 to 500 more feet from the average fir log than is possible by fol- 
lowing the present practice of slabbing parallel with the heart. Assert- 
ing that his formula is saving big money in many Southern pine mills, 
Mr. Rodes makes the sporting offer to demonstrate his invention in 
any fir mill on condition that his remtneration shall be the actual 
amount saved in three days over the system heretofore followed. fy 
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The Modern Method of 
Executing Business Records 
in Office, Factory or Store 


HE “Shouperior”’ 
System of Auto- 
graphic Registers is 
designed for the efficient 
and economical execution 


records. 
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of all kinds of business 


Various sizes and styles of Registers 
are made, which produce at a Single 
writing the desired number of legible 


copies. 


Both records and carbons 


are supplied in roll form. Simply 
write the record. 


A turn of the 
handle de- 


livers 


the 


copies, auto- 
matically 


particular business. 


TORONTO 


measured, at the same time preparing the 
next set of forms, carbon papers and all. 
A complete record for each department. 


We would like to tell you more hont the 
‘“‘Shouperior’’ System as applied to your 
Drop us a line to-day. 


/ 
AUTOGRAPHIC REGISTER CO. OF CANADA LIMITED 


WINNIPEG 
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Vancouver Lumber Company 
Vancouver Machinery Depot 
Vaughan Motor Works 


Vulcan Iron Works 
Wade & Co., R. M 
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PHOTO CO. 


VANCOUVER, B.C. 


Sawmill and Logging 
Photographers 


Industrial Plant Views 
a Specialty 


Enlargements to Any Size 
618 GRANVILLE STREET 


VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


€ helped toruin, gly 

ourevesevery nishose our eyes have 
trying to read by them! renewed their youth 
Two light plant complete ready to screw 
together; handsome fixtures and Faney 
Shades only cost you 3875 delivered 
----at your station. Send your---- 
++++++.-- order to-day BS GASHAC aie 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 
‘a 1 Ops 


We have a pa- 
tent overdraft 
system in our 
burner which re- 
~ quires no grates. 


Phone Ba! lard 555. B- Ilard Sta., Seattle 
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LUMBERKRMAN 
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FOR SALE- 2 


« 
a 


~S 


a Word 


All advertisements under this department, 2 cents per word for each insertion, 


sertion for 


less than twenty-five cents. 
per inch, 


Small 


No in- 
display advertisements, one insertion, $1.50 


Four or more insertions, $1.00 per inch each insertion. 


To save bookkeeping, parties not having an advertising account will please remit with 


copy. 
Western 
Winch Building, Vancouver, B.C. 


Answers to ads. must be sent under letter postage and may be addressed in care of 
Lumberman, 910 Electric Railway Chambers, 


Winnipeg, Manitoba, or Suite 212, 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economic- 


ally do so by having replies directed to a box 
covers the forwarding of letters to any address, 


POSITIONS VACANT 


WANTED—EXPERIENCED LUM- 
berman for Retail Yard in country. 
State experience, references, age, 
married or single, salary expected. 
Alberta Lumber Company, Limited, 
Calgary, Alberta. (11) 


POSITIONS WANTED 


WANTED—POSITION AS MAN- 
ager or assistant manager, B. C.. 


sawmill plant, or office manager 
large concern. Am 43 years old; 


know retail, wholesale, logging, 
manufacturing branches; experience 
gained Ontario, Idaho, Washington. 
Present connection pleasant, but 
does not offer opportunity to pro- 
gress, Apply “Dryad,”’ care West- 
ern Lumberman, Vancouver, B. C. 

(11) 


WANTED — TO REPRESENT IN 
Ontario, shingle and lumber and 
timber manufacturer. Apply Ham- 
ilton Lumber & Coal Company, 
Limited, Hamilton, Ontario. (2) 


WANTED—BOX SHOOKS MADE 
from Spruce, in large quantities for 
regular export orders. Specifica- 
tions from Direct Supply Associa- 
tion, Belmont House, Victoria. (1) 


FOR SALE—FINE 18” & 32” x 42” 
Cross Compound Brown Engine, in 
splendid condition. Rated 300 H.P. 
at 82 r.p.m. and 95” steam. Belt 
pulley 44” x 16’. Good engine for 
electric lighting or for sawmill. 
Also: Berlin No. 94 Matcher, Ber- 
lin No. 108 Moulder, Berlin 54 in. 
Band Resaws (2). 

Apply to Box 201, Western Lum- 
berman. (12) 


SHOEPACKS 


Made from genuine oil tanned leath- 
er. Hand sewed, full oak sole and heel. 
Made on right and left lasts. The only 


boot that can be guaranteed waterproof. 
Especially adapted for loggers, lumber- 


men, and prospectors. 

Made in sizes 6 to 12. Length of 
leg, 17 in., 14 in., 10 in., and 6 in. 
Hob nailed if desired. . 


Send for Samples and Prices. 


The Camrose Tannery Co. 
CAMROSE, Alta. 


at our office; the price of the advertisement 


WANTED—TO BUY A QUANTI- 
ty of No. 1 and 2 dry cottonwood 
in the rough. Write Cushing Bros., 
Limited, Saskatoon. (1) 


FOR SALE, OR WILL EXCHANGE 
for good ranch, or farm land, B. C. 
Tide Water stumpage, cruised and 
surveyed. Block and Kuhl Co., 
Peoria, Ill. (¢4:) 


USED MACHINERY 
FOR SALE 


Berlin 54 in. Band Resaw 

Berlin No. 94 Planer and Matcher 

Cowan 12 in. Moulder 

Saw Sharpener, B. T. & B. No. 238 

Murray 18 in. x 36 in. Corliss 

Two Motors, 30 h.p., 1120 r.p.m. 

Locomotive Boilers, 25 h.p. 

Lot of Shafting, Pulleys, Hangers. 
All good condition. 


Write to Box 200, care Western 
Lumberman, Winnipeg, Man. (t.f.) 


PHONE SEvy. 962 


KEIR & FURNEAUX 


TAILORS 


420 Seymour 8treet 


VANCOUVER, B. C. 


A. 2 PRACNA 


303-4 Post Intelligencer Bldg. 


SEATTLE 
Designer of the plants for: 
Canyon Lumber Company, Everett, 
Wash.: Canadian Western Lumber 


Company, Ltd., Fraser Milis, B.C.; 
British Canadian Lumber Corporation, 
Ltd., New Westminster, B.C.; Colum- 
bia River Lumber Company, Ltd., 
Golden, B.C.; Stimson Mill Co., Seat- 
tle, Wash.; Wyerhaeuser Lumber Com- 
pany, Everett, Wash. (capacity 450,000 
feet in 10 hours), and others. 


Power Drag Saw does the Work of 10 Men, 


One man can move machine from, cut to cut on log. Two men can 


Cuts through 3% foot log in three minutes. Approxi- 


mately 25 cords a day. 
.) wheel cart $10.00 Send for catalogue. 


4 H. P. gasoline engine warranted. Steel 
MANUPACTURED BY 


REIERSON MACHINERY CO. 


1292 HOOD STREET, PORTLAND, OREGON 


C. C. SMITH, D.L.S., B.C.L.S. 


Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St. W. VANCOUVER, B.c. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St.W., VANCOUVER, B.C. 


SPECIALIST 
Timber 
Photography 


LEONARD FRANK 


(Late of Alberni, B.C.) 
525 Winch Building 


VANCOUVER, B. C. 


Phone Seymour 2325 


Reliable Electric Co. 


Has for sale a large stock of 


MOTORS and GENERATORS 


Expert repair staff. Orders executed 
promptly and all work guaranteed. 
When your motors go wrong, phone us 
—you will save delay and loss, ‘ 


152 Alexander Street, 
Tel. Sey.4660 WANCOUVER, B.C. 


A. D. GLIBERT 


Designer and Builder 
of Sawmills 
Modern Labor-Saver Design 


My services as an ex- 
perienced operator are 
at your command. 

If you are contem- 
plating building a saw- 
mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. 


JOHN McSHANE 


Timber Cruiser 


Accurate Estimates and Reports 
Correspondence Solicited. 
322 Pender St. W., VANCOUVER, B.C, 


GEO. J. RAYNER 
Timber Cruising, Surveying, Reports 
Brokerage, Logging, Railways, Flumes 


Phone 
Seymour 4187 


629 Vancouver Block, 
VANCOUVER,BC. 


WIRE TIES for 
Baling Pulp, Box Shooks, etc. 


WIRE MANUFACTURERS 
Drop us a line and let’s get acquainted 


The Laidlaw Bale-Tie Co., Ltd. 
Office and Works: Hamilton, Canada 


Mill and Mine 
Supplies Ltd. 


Waterworks, Mill, Mine, Rail- 
way and Marine Supplies 


Wire Rope and Shingle 
“ Bands 


1150 Hamilton Street, 
VANCOUVER, B.C. 


CROSSMAN 


Electrical MachineryCo., Ltd. 


The Best Equipped Repair Shop 
in British Columbia 
Motors, Generators, Magnet Wire, Mica 
Spare parts for all Standard Motors. 
Coils of Any Description 


78-80 Dufferi 
Street East. Wancouver, B.C. 


Telephone Fair 431 


Bier’ Steel Bunks 
Angle Iron Frame. Wire Link 
Spring. Boltless, Lock for set- 
ting up or K.D. without use of 
Bolts. 


Manufactured By 
Haggard & Marcusson Co. 
1110 West 37th St., CHICAGO, U.S.A. 


Write for 
full partic- 
ulars. 


WESTERN LUMBERMAN 


Watch the Braze 


The braze is the weakest part of a band-saw, and, as such, should 
be subjected to constant and close inspection. The reason, given by 
the Disston Crucible, why it is the weakest part of the saw is because 
the braze itself and about one inch each side of it is bound tc be milder 
in temper than the rest of the saw—a quite common opinion among 
filers to the contrary notwithstanding. 

It would seem that a slight consideration on the part of those who 
contend that a braze can be fully tempered would suffice to dispel the 
impression, but it seems to persist. As the temperature necessary to 
prepare the braze for a high temper would melt the solder, it is obvious 
that only a comparatively mild temper can he secured. 

The original temper of the saw is drawn by the hot irons in braz- 
ing. After this all that can be done is to finish the braze and then 
stiffen it, but it is impossible to secure the original high temper. 

As the material right at the braze is milder than the rest of the 
saw, it naturally follows that the braze will pull tension quicker than 
any other part. It is also liable to bends when changing saws on the 
wheels or handling them in the filing room ; therefore, the braze should* 
be carefully examined after ev ery run. If necessary it should be 
levelled and tensioned before placing on the wheels again, otherwise a 
crack in the braze will quickly result. ,\When this occurs, the braze 
should be immediately re-made, as there is always much more danger 

attending a crack of this kind than one in the body of the saw. 

Some filers follow the practice of punching-a crack in the braze 
just as in any other part of the saw. While this sometimes proves suc- 
cessful it is not good practice, because it usually does not overcome 
the trouble, and subjects the saw to great risk of further breakage at 
the braze, besides placing the operators in danger of serious injury. 

Breakage at the braze will be practically eliminated if rigid inspec- 
tion is made after each run and‘any indication of weakness or tension 


* pulling corrected before it has a chance to develop. 


New B.C. Incorporations 


Since our last issue the following companies have been registered 
or incorporated under the British Columbia Companies Act: 

Wallace Foundry Company, Ltd., capital $75,000, head office at 
Vancouver, B.C. 
Aleza Lake Mills, Ltd., capital $25,000, head office at Aleza Lake, 
BG. 

Mankin Lumber and Pole Company, Ltd., 
office at Hall, B.C. 
Smith-Dollar Timber Company, Ltd., 
at Viancouver. 

North Canada Lumber Company, Ltd., capital $10,000, head office 
at Vancouver. 

Walsh Construction Company, 
at Vancouver. ! 

Amy Turner Shipping Company, Ltd., 
at Victoria. 

Trans-Pacific Navigation Company, Ltd., 
office at Vancouver. 

Dome Creek Lumber Company, Ltd., capital $15,000, head office at 
Dome Creek, B.C. 

Pacific Equipment Company, Ltd., 
Vancouver. 

Wonder Pump and Engine Company, Ltd., 
office at Vancouver. 

The Stetson-Ross Machine Works, Seattle, has applied to the 
Registrar of Joint Stock Companies, Victoria, for a change of name to 
“Stetson Machine Works.” 


capital $10,000, head 


capital $50,000, head office 


Ltd., capital $25,000, head office 


capital $50,000, head office 
capital $100,000, head 


capital $10,000, head office at 


capital $25,000, head 


Obituary 


Many Coast lumbermen heard with regret of the death of FE. C. 
Hannon, which occurred on October 14, at Seattle, after a brief illness. 
Mr. Hannon was a young lumberman of winning personality who 
came to Vancouver from Seattle about five years ago to take over the 
wholesale business of the Mainland Lumber and Shingle Company, 
Ltd., which he conducted for some time, incidentally making many 
friends among the trade. He leaves a wife and one child. About six 
months ago a brother of the deceased passed away at Paris, Irance, 


’ where he was acting as European sales manager of the Sterling Motor 


Truck Company and earning $12,000 a year in salary and commis- 
sions. 

The Genoa Bay sawmill of the Cameron Lumber Company, Ltd, 
is furnishing the lumber required for the construction of the huge shed 
being erected on Pier 2 of the new ocean docks at Ogden Point, Vic- 
toria, to serve aS an assembly plant for machinery to be installed in 
the wooden ships now being built at Vancouver, New Westminster, 
Coquitlam, and Victoria yards. The building will be 703 x 200 feet in 
size. 


Tungsten - Nitrogen 


LAMP Carbon 


ELECTRICAL SUPPLIES 
WHOLESALE 


Western Electric Co., Ltd. 


450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
— Seymour 2719 
NOEL HUMPHRYS & CO. 

BR. C. Land Surveyors and 

Civil Engineers 
Estimates, Mining Surveys 
Dominion Bldg., 207 Hastings St. W., 

VANCOUVER, B.C. 


Surveys 


Reports 


Timber 


COMMERCIAL -- Al Negatives 


despite 
PHOTOGRAPHER iitions' °°” 
Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


Light Vout Camp 
and Mill Electrically 


The up-to-date lighting 
with the up-to-date plant 


BURNS GASOI ENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


of Every 
Description for 
Paper Cutting, 
Bark and Rag 


Knives, Shear 
Blades 


Send for Price List 


52 WESTERN 


Two men witha 
WADE rsmstt DRAG SAW 
can buck your logs 
into lumber lengths 


FASTER 
THAN TEN MEN 


can do it with the old 
fashioned drag saw in the old 


way. 


Cuts a six foot log in less than sev- With it two men can cut 


en minutes—think of the time and 
money you save in the woods. from 20 to 25 cords of 


Fuel for the donkey engine is play wood a day. 
for the Wade. 


| Write for our booklet “How Dan Ross Cuts 40 Cords a Day” 
f we ( = " $160 


. y : Delivered 
> } 2 
SI NCE 1865 a t W7 ug ~ anywhere in 
i rh) 4. y LN U.S.A. 
PORTLAND, ORE. et 
334 Hawthorne Av. 
SPOKANE, WN. 


910 N. 
Howard 
Street 


WADE’S 
GASOLINE DRAG SAW 
4 H.P, Engine 


LUMBERMAN 


ar y TA oo Pre 


THE NEW 
CANADIAN NORTHERN 
ROUTE 


THROUGH Mount Robson and Jasper Parks, 
across the prairies through the most fertile grain 


belt in the world to Winnipeg, Toronto, Ottawa, 
Montreal and Quebec. 


CONNECTIONS at Winnipeg and Duluth for 


Central States; at Toronto and Montreal for 
Eastern States and Atlantic Ports. . 


FINEST TRAINS, Electric Lighted, with Compart- Ad 


ment Observation Cars. 


Fast Freight Service 


For Rates, Tickets, Literature and Information, x 
apply to— , 


605 Hastings St. W.. VANCOUVER, B.C. 


Phone Sey. 2482 


Save lumber, labor and expense. 
The Points and Shanks, as well — 
as the plate into which they fit, — 
are machine milled, which makes 
the saw cut true preserves the © 
plate, and prevents the teeth fly- 
ing out. Write now for a quota- 
tion on the size saw you require 


SIMONDS CANADA — 
SAW CO. LIMITED 


MONTREAL, Que, 
VANCOUVER, B.C. ST. JOHN, N.B. 


————_—— 


WESTERN LUMBERMAN 


BELTING| 


We are headquarters for 


“Leather” “Balata” “Rubber’”’ 
FULLY EQUIPPED REPAIR SHOP 


> Western Oil & Supply Co. 


107-111 Water St. VANCOUVER, B.C. 


HOFIUS STEEL & EQUIPMENT 
COMPANY ) 


NORTHWEST SALES AGENTS FOR 


McKay Quality’ 


Trap Chains with L-V-L’s 


Pile Chains Toggle Chains 
fs Shay “ G e a r e d aye Ba Sian: 
Locomotives Drop Forged 


Rope Dogs 
Lumber Eye Dogs 
Accessory Chain Forgings 
COMMERCIAL and SPECIAL 
Drop Forgings 
Car and Locomotive Forgings 


SPECIALLY DESIGNED FOR USE ON LOGGING apie WHERE GRADES ARE 
STEEP AND CURVES ARE SHAR 


-Rails—Tracks F astenings 
Switch Material—Cars 


Munition Forgings 


CE ih ER, QUALITY AND SERVICE OUR MOTTO 
General Offices and Plant—SEATTLE, WASH. —— 


Representative for British Columbia: 


Canadian Willamette Co., Limited 
VANCOUVER, B.C. -—- 


James McKay Co. 


Pittsburgh, Penna., U.S.A. 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West : . - : Vancouver, B.C. 


Telephone—Fairmont 240 


54 WESTERN 


FANS and BLOWPIPING 


OUR SPECIALTY 


VENTILATING SYSTEMS 
FOR SHINGLE MILLS 
Planing Mill Exhausters. 
Shingle Mill Exhausters. 


Blowpipe Work of all kinds—new 
work or alterations. 


Heavy Mill Oilers. 
Oily Waste Cans. Exhaust Heads. 
Smokestacks and Tanks. 


Estimates Furnished 


 ** WESTERN” 


Blowers and Exhausters 


JOHN K. MILLER CO., LTD., VANCOUVER, B.C. 


Correspordence Solicited. 


LUMBERMAN 


ed cae 

Dries enormous amount of veneer 

perfectly flat and pliable at mini- 

mum cost, without checks or splits 
Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia 


CLIMAX 
LOCOMOTIVE ~~ 


70-ton Class C Climax, with Walshaert Valve Motion 
and Electric Headlight 


Parts. 


_ There Is a Reason 


IIIA 


L. W. OLDS 
Corry, Pa. 


Capitol 3192 


A. J. T. EDWARDS, Treas. 
Capitol 2797 


J. PARK CUTTING 
East 6829 


UPUNOPUROTUOTO NOT OOOO ONO OMO I WO 
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CLIMAX EXTRAS 


Locomotive Supplies of all kinds. 
and Electric Headlights, Lubricators and Injec- 
tors. Westinghouse and New York Air Brake 


Why we sell over 30 Tons of CLIMAX 
GEAR GREASE during a year. It Sticks! 


2 


CLIMAX LOCOMOTIVES 


AVANT 


D. M. MILLER, Mgr. 


WPOPOPOPOLO LOLOL LOI: 


Mot 


yay 


Ya\lvavivay 


Oil, Acetylene 


TOUOUOUOUOL 


Wax lvaxlvaxiva\lvaxliva\lva\lva\lva\lva\iva\lva\lva\lva\lva\ive\lva\iva\! 


Climax Locomotive Co. 


Pacific Coast Branch 


CLIMAX MFG. CO., CORRY, PA. 
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Chrome Tan Belts 


are the only belts that will not burn from friction 


Guaranteed Absolutely 
Waterproof and Steamproof 


Try one and take a step toward lowering your belt cost. 


Manufactured by 


Canadian Shultz Belting Co. 


106 Water St., Vancouver, B.C. ‘""“* 


67 COLUMBIA ST. POLSON BUILDING 
Seattle, Wash. Elliott 2968 


Electric Motors 


‘Largest stock on Pacific Coast 


SHIPYARD EQUIPMENT 
Hoists 
Pneumatic Tools 


A. H. COX & CO., Inc. 


SEATTLE, Wash., U.S.A. 


Air Compressors 
Gantry Cranes 
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G. & McC. Co. 


eS eS Eee eee 
. 
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. 
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Sectional View of G. & McC. Co. Standard Type ‘‘B’’ Sectional 
Water Tube Boiler and Superheater. 


These Boilers Provide Positive and 
Rapid Circulation and Increased 
Steaming Capacity 


Because they are equipped with large headers, steam 
and water drums, and connecting nipples of increased 
Size. 


Every part subjected to steam pressure is made of 


Forged Steel. ' 
We Build 


Return Tubular and Water Tube Boilers, Horizonta 
and Vertical Steam Engines, Steam Turbines, 
Heaters, Pumps and Condensers, and Transmission 
Machinery. 


Safes, Vaults and Vault Doors 


Our New Boiler Catalog No. 34 is yours for the 
asking. It gives complete details of these Boilers 
and illustrates a large number of important install- 
ations, 


The Goldie & McCulloch Co. 


Limited . 
Galt, Ontario, Canada 


Western Branch—248 McDermott Ave., Winnipeg. Man. 
B.C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


The “HILKE” 


ber Piler 


(Patented) 


Practical 
Efficient 


Economical 
A Machine designed and 


constructed to meet the 
growing demand of the 
modern millman for efficient 
labor and space saving 
machinery. 

By using these Pilers, a 
saving in labor of Over 
100 Per Cent. is effected ; 
Yard capacities are 
Doubled, and the lumber 
dries far Better and 


Quicker. 


Write for illustrated 
circular, etc. 


Manufactured i 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


HARD SERVICE LOCOMOTIVES 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily acce.sible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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The Power of Gravity is Free. Use it | 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 
boards, siding and flooring, in 
bundles, timbers, etc., upon a 


grade of 4 per cent. - ft. fall in 
1 O0-ft.) 


Canadian Mathews Gravity Carrier Co. 
484 Richmond St. West, Toronto Lasiiee 
GEORGE H. JAMESON, Representative, 318 Homer St., VANCOUVER, B. C. 
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GOODHUE 
LEATHER BELTING 


“ACME”  - Waterproof Leather 
“EXTRA” - Oak Tan-Leather 


We carry in stock the following ¢ 
“ACME”? - 1 inch to 26 inches 
“EXTRA” - 1 inch to 24 inches 


GOODHUE BELT CEMENT 


“ACME” - Waterproof Cement 
“EXTRA” - #=Regular Cement 


GOODHUE BELT DRESSING 


In pints, half-gallon, and gallon cans 


54 Cordova Street East VANCOUVER, B.C. 
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Vancouver Machinery 
Depot, Limited 


NEW and SECOND HAND MACHINE RY 


for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 


Special facilities for loading heavy machinery on 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


VANCOUVER MACHINERY DEPOT ure 1155 Sixth Ave.West, VANCOUVER, B. G 


OS Phone—Bay 470 and 471. Night Phone Bay 1513. 


DON'T 


Judge by Imitations 
The GENUINE and BEST 


HOE 


CdISEL-TOOTH SAW 


Is made only by 


R. HOE & CO. New York 


The Oldest Saw Manufacturers in America 


Agents: 
Waterous Engine Works Co., Ltd. Winnipeg, Man. 
J. D. McBride - - : 4 Cranbrook, B.C. 
-Dietrich Co., § a Vancouver, B.C. >A 
HOE HAS NO EQUAL it i ae“ hoc: ae and Shanks only. i: bs 


COUNT THE COST _ Established 
of open fires—the risk of property destroyed—the DIMON D 


expense of cartage, etc.—and you'll see WHY the S P ECIAL 


‘“‘MUSKEGON”” WATER SPACE BURNER 


65 PRE a 


For Logging Camps and Saw Mills 
is so great an economizer. 

That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. =) ent Sp 


iti Write for full facts. NEUMEYER & DIMOND, 
MUSKEGON BOILER WORKS 82 Beaver Street NEW YORK 
Muskegon, Mich. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 
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EFFICIENCY IN LOGGING 


You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


Have been working successfully since 1904. 


PHOENIX MFG. CO., — EAU CLAIRE, Wis., U.S.A. 


Works on North Side 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Gudranteed 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


The Proven Best 
“Every User Becomes a Booster’’ 


SHURLY-DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 
Bestiches : 1642 Pandora St., VANCOUVER, B.C. HULL, QUEBEC 
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eel Saw Carriage 


The illustration shows our 3-block standard steel saw-mill 
carriage, the knees of which recede 44” from saw line. This 
carriage can be furnished in any number of head blocks or axles, 
also equipped with steam set works attached to either our No. 3 ¢ 
or No. 4 set. 


The carriage is carefully designed throughout and is giving 
excellent service in mills all over Canada. 


When you overhaul your mill 


don’t waste money on extensive repairs to machines whose days 
are done. You will save money both in your operating costs 
and in the improved quality of your lumber if you install new 
‘* Long” saw mill machinery. 


Let us talk to you before you start to overhaul 


| The E. Long Manufacturing 


Company, Limited 
Orillia Ontario 
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“WATEROUS 
BRANTFORD 


Putts 


Waterous Boilers | 
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Are Best for Sawmill Use 


“ 


To get the full steam value out of the fuel you burn 
install Waterous Return Tubular Boilers. It will pay you 
for these reasons :— 


lee 


They are economical of fuel—they carry plenty 
of steam in reserve for use in emergencies—they can 
‘be used with hard and dirty water—they are easily 
cleaned and readily taken care of. 


M, 
Kt A\\ WW Fa = 
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Furthermore, we build various styles of boiler 
settings that are dimensioned and designed to best 
handle the various fuels used in the sawmill. What- 
ever kind you use, we will install your boiler to give 
you the highest possible efficiency and most perfect 
combustion with it. 


We build and carry in stock Return Tubular Boilers up 
to 72” x 18. If wecannot supply you at once from our 
yards we can turn out your order in quick time. Ask us 
for prices on the next boiler you buy. 


ee We build complete Power Plant Equipment for every 
Some Recent installation—Catalogues and Prices on request 


Installations 


3rowns Copper and Brass Rolling Mills, 


venom The Waterous Engine Works Co. 


Grain Growers Grain Company, Hutton, 
BC. 


Gtumem\ National Carbon ‘Conipany, To- Limited 
Ao eee Brantford, Canada 
Price Bros. and Company, Ltd., Keno- F : 

gami, Que. Western Branch Winnipeg, Man. 


_ Brantford» Water Commissioners, City. 
McGillivray Creek Coal & Coke Com- 
-pany, Coleman, Alta. 

‘Lumsden Bros., Hamilton, Ont. 

Giscome Lumber Co., Ltd., Giscome, 1 Ona 

Ellison Milling Company, Raymond, Alta. ~ 
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Sole Manufacturers of 


These Babbitt Metals 


XXX Nickel 
Babbitt 


The best high speed 
heavy pressure metal 
manufactured. 


| 
» 
és, 


Copper Hardened 
- Babbitt 


Ideal for long ser- 
vice under heavy pres- 
sure; its toughness and 
anti-friction co- -efficient 
hold it to a low degree 
of temperature. 


Pw aL. lee arta g.atigaid Hubert Sle eos pee « % 
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Genuine Arctic Metal Special 
No. 1 Railroad 


Has No Superior for Heavy Duty Work {4 | Babbitt 


i ~ * The greatest pressur 
such as Marine and Automobile Engines T Gn the “market 


metal on the market 
without exception. 
We recommend it for its Quality 
TRY ET 


Also carry a complete 
line of 


Stocked by D. Ackland & Son Winnipeg pe aertalh | 
Bar Zinc E 
Solder Smelting & Refining C 
Pig Lead 146 Dufferin St. E. Vancouver, B. 


SO OTE RIS Gal IS AR = RR AES ea 


We will welcome a 
trial order. 


PROMPT SERVICE OUR MOTTO pec; 


ed We . 


Baas 35, 


Buy More Canadian Coa 


We are selling the output of the 


Oliphant Mine—300 tons per day 


ROCKY MOUNTAIN COA 


CS 

THE AVERAGE ANALYSIS — 
Moistitre <3. se in Js thet +5) oom Re er 2.8 .p.c. Present Prices F.O.B. Cars at Mines 
Volatile Colnbistble oo Ce) ee. alec ce epee > Celene amine Nemes 40.07 . p.c. Screened Lump a ete hs ae. a eee $5.00 per 6: 
FixedCarbon 2s. oa). sae SS 50.85 p.c. Screened Siate one bee 450 per | 
Ash Ber. oS pe Ais ee 5.65 p.c. , 
B.T AE e is oo ens Oe ee eee 13,000 We cannot accept orders ioe more than one 
Compare this Analysis with that of any other Domestic or Steam of lump without orders for stove. mS 


Coal—Rocky Mountain Coal is Superior in Every Respect 


The above coal takes the Pocahontas rate on the Grand Trunk Pacific Railway to all railroad points. 


WE CAN NOW MAKE SHIPMENT OF EDMONTON BLOCK COAL 
WRITE US FOR PRICES. 


DAVID BOWMAN COAL & SUPPLY Coie 
General Office: 461 Main St., Confederation Life Building, WINNIPEG, prt 


Long Distance Telephone Main 3326 


Program for Retailers’ Twenty-Seventh Annual Meeting, January 23-25 


Western [Umberman 


FOURTEENTH YEAR DECEMBER-ToRONTO-1917 NUMBER TWELVE 


Saw Dust and Refuse} | Smith Shannon Lumber Co. 
LINK -BELT 


VANCOUVER .- B.C. 
MADE IN CANADA 


MIXED YARD ORDERS 
S ea, mill me 


vs im || SGHINGLES-LUMBER 
TIMBERS 


We sell retail trade only 


STRAIGHT CARS SPRUCE 
and HEMLOCK SHIPLAP 


Write for prices 
480 Pacific Building - VANCOUVER, B.C. 


- gly BAe 


BELTING ew PACKING 
Conveyor, Elevator, | a4 | “Redstone” Sheet, Cloth In- 
Transmission 72 sertion Sheet, “Sun” Spiral. 


ependable © set 


Write for Catalog No. 260 C 
a d 


for full particulars and prices 


CANADIAN 
LINK-BELT CoO., LIMITED 


265 W. Wellington Street TORONTO 


irst Avenue South 


Fire Hose, Discharge, Suction, Steam, Oil, Air Drill, 
Gasoline, Pneumatic Tool 


Gutta Percha & Rubber Ltd. Vancouvie ic 


VANCOUVER December, 1917 WINNIPEG 
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PULLEYS 


No Keys 


Lighter 


No Set Screws Stronger 


In Perfect Balance Better Belt Surface 


The Dodge Standard Wood Split Pulley 


The Wood Split Pulley is better than either cast iron split pulleys 
-or steel split pulleys for the following reasons— 2 


The wood pulley is lighter, stronger, better. balanced, and provides a 
very much better belt surface. It costs 33144% less money and provides 
50% more returns in horse-power value. It may be run at very much 
higher speeds with no danger of bursting—also it may be had quicker 
and in a greater range of sizes. ; 


It costs less to get—less to put on—and less to keep. 


We make approximately 300 Dodge pulleys every: day—everybody 
uses them. 


There are more Dodge pulleys making ammunition than any other 
kind—you can get them quick. 


Every pulley is thoroughly nailed. Every pulley is guaranteed for 
Double Belts. 


We are Canada’s greatest pulley makers. 


If you have not our Books, write us 


DODGE MANUFACTURING COMPANY 


Toronto . - Montreal 


WESTERN DISTRIBUTORS OF DODGE PRODUCTS 


Winnipeg, Man. : Saskatoon, Sask. 
The Stuart Machinery Co., Ltd. : The A. G. Low Co., Ltd. 
Calgary, Edmonton, Medicine Hat. Vancouver, B.C. 
Canadian Western Mfg. & Supply } A. R. Williams Machinery Co. 
Company, Ltd. of Vancouver, Ltd. 
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) _ Abbotsford Timber & 
in Trading Co., Limited 


MANUFACTURERS OF ALL KINDS OF 


FIR LUMBER 


We can iit. limited quantities of CEDAR 


We make a specialty of Timbers and Large Joists, also all kinds of 
Flooring, Ceiling, Siding, Finish, Mouldings, etc. Write us MGM 


We canship via C.P.Ry., C.N-Ry., G.N.Ry. and B.C.E.Ry. In specially good shape to fill orders promptly up to capacity. Mills at ABBOTSFORD, B.C. 


THURSTON ~ FLAVELLE 


LIMITED 


Manufacturers Exclusively of 


High Grade Red Cedar 
Lumber and Shingles 


=< O S ] Clear “A” Bevel Siding 
ur pecia S* Extra XXX Shingles 


Prairie Representative, J. O. THORPE, Box 1744, Calgary, Alta. 


Office and Mills - PORT MOODY, B. C. 


Air Dried Cedar Shingles 4 
OUR SPECIALTY 


Try a Sample Car—You'll Like Them. Can also supply Kiln Dried Shingles and all 


Coast Lumber Products 
SPRUCE, FIR, HEMLOCK and CEDAR 


Charles W. Tait Co., Ltd., New Westminster, B.C. 


8a 
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WESTERN 


GET YOUR SHARE 


of. business by selling your customers the class of lumber which gives the 
greatest satisfaction and produces the most re-orders. 


In a class by itself and best suited to your needs— 


WHITE 


called for by exacting customers as 


SHEVLIN PINE 


‘When your trade demands good lumber meet their requirements by having on hand 
a full assortment of the various grades of Shevlin Pine. 


RryscarCar. 


Shevlin-Clarke Co., Ltd. 


Ft. Frances, Ontario 


Sales Office: 300 Electric Railway Chambers, Winnipeg, Man. 


Youll like the Stock. 


The Time to 
Buy Timber 


is when prices are low and on the 


upward turn. 
Now! 


When the end of the war is being 


discussed and all lumber commodity values 
are expected to increase—that ts 


Now! 


When general conditions are such that it is 
evident to all that averages will never again, never, 
be as low as they are 


Now! 
And, of course, the way to buy is through us, with 


the safe guards of our resources, knowledge and 37 years’ experience. 


Cena BAe 


INT: Jp, NATIONAL TIME 


CHICAGO 
1750 McCormick Bldg. 


SEATTLE 
626 Henry Bldg. 
’ NEW YORK, 30 East 42nd Street 


LUMBERMAN 5 


NORWAY 


Shevlin Service is Uniformly Good. 


PLAIN OR 
QUARTER 
CUT 


Basswood 
Whitewood 
Birch 


bd 


Ih 


OAK . 
TIMBERS 
AND 
WAGON 
STOCK 


OAK 


VENEERS : : 
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Maple 
Gum 
Cypress 
Elm 
Hickory 
Cherry 


Mahogany 


From Our Yards or in Car Lots 
Direct from Mill 


We Sell on Standard Grade 


Write for prices or information 


on above Hardwoods to 


D. Ackland & Son, Ltd. 


Winnipeg, Man. 


Maple Ridge Lumber Co., Ltd. 


FIR TIMBERS 


OUR SPECIALTY 


Union Cedar Mills, Ltd. 


MANUFACTURERS OF 


Fir, Cedar and 
Spruce Lumber 
Red Cedar Shingles 


Sales Offices : 525 Seymour Street 
Vancouver, B. C. 


Dimension Shiplap Boards 


Shipments ‘Prompt 


Maple Ridge Lumber Co. 


PORT HANEY, B.C. Limited 


Vancouver Lumber Co., Ltd. 


AND 


Vancouver Cedar Mills, Ltd. 


Manufacturers of 


Pacific Coast Tumba 


HEAVY FIR DIMENSION 


Is Our Particular Specialty 


Products 


The Heavier it is the Better we like it P. O. BOX 308 
We Dress from 1 to 4 Sides up to Vancouver, British Columbia 
16-in. x 20-in., 60 ft. : 


Our grade is positively right, and prices will please 


Sales Representatives: 


H. C. HODGSON C.G.LIMPRET  C. G. BOCKUS 
709 Gr. West Perm. Buudiog roe Edward Hotel Se Alta. 
Winnipeg, Man randon, Man. P.O. Box 1530 . 


Timberland Lumber Co., Ltd. 


Head Office, Westminster Trust Bldg., NEW WESTMINSTER, B.C. 


Shipment by C. P.R., C.N.R., G.N.R.,N.P.R. 


CHAS. PLANT R. L. ANDRES 
701 Excelsior Life Building 343 South Dearborn Street 
Toronto, Ont. Chicago, Illinois. 


V. HYDE BAKER, President. C. BURGESS, Sec.-Treas. C. D. McNAB, Manager. 
RETAILERS, WE MANUFACTURE 


SUPERIOR GRADES OF MOUNTAIN STOCK | _ 


Our Pine Lumber is unbeatable. Our Fir and Larch Lumber, Lath and Mouldings are Al. 


This year’s abundant harvest at war prices assures a brisk demand for Building Material. 
Why not plan to supply your customers with the best? _We have it and want your order. 


ALL PRODUCTS EXTRA WELL MILLED “SATISFACTION” OUR MOTTO 
Mail or wire your orders. Can ship C.P.R., G.N.R. Car numbers day following receipt of order. 


THE BAKER LUMBER COMPANY, LIMITED 


P. O. Address, WALDO, B.C. Telegcentie Address, BAYNES, B.C. 
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THE NICOLA VALLEY PINE LUMBER CO. 


“THE PINE PEOPLE” 


IF HE WANTS PINE—Give it to him. 


IT COSTS NO MORE 
Mills and Office -CANFORD MILLS, B. C. Telegraphic Address—Merritt, B.C. 


DISTRICT SALES OFFICES :— 


For Manitoba Saskatchewan: For Alberta: 
711 McArthur Building, WINNIPEG. — E. E. Brooks, Manager P. O. Box 1590, CALGARY, Alta. — Chas. Sine, Manager 


Forest Mills of British Columbia J C. McLaren she Co. 


_ LIMITED Limited 


Head Office - REVELSTOKE, B. C. 


Manufacturers 
of 
MANUFACTURERS OF 


White Pine, Western Pine, : 
Petar, Larch and Fir Reliable 


LUMBER ||— 


Lath, Mouldings, eee 
Shingles 


55 Years in the 


: Market and 
1917 Specialty, Soft Western Pine. STILL MoNTREAL TORONTO 
Prompt Shipments. Standard Grades. WE LEAD WINNIPEG era 


ffice 
and Factory: 
Please note the initials of this Company 


SPECIAL ATTENTION TO MAIL ORDERS | | sasos Boa vmont Ave. MONTREAL 


BROOKS-BIDLAKE CEDAR COMPANY, LTD, Manufacturers 


CONS OLD. LD if 


“J. S. PATTERSON & COMPANY, LTD. = ““s/*® 


British Columbia Cedar Products 


Red Cedar Shingles and Bevel Siding a Specialty 
903-907 Rogers Bldg.. VANCOUVER, B.C. 


Our Traveling Prairie Representative is Mr. L. D. COOKE 
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DAVID ROBERTSON, President JAS. W. HACKETT, Vice-Pres. GEO. R. HACKETT, Sec’y-Trees. 


ROBERTSON & HACKETT SAWMILLS, LTD. 


Manufacturers of 


Rough and Dressed Fir, Cedar and Spruce Lumber, 


Doors, Windows and Red Cedar Shingles 
High Grade Finish and Millwork Our Specialty 


Send your mixed car orders to us if you want good service, as we can ship any assortment required at short notice. 


EXCLUSIVE PRAIRIE REPRESENTATIVES OFFICE, MILLS and FACTORY 


Alberta—A. C. 
as 


Moose Jaw, 


H. S. Galbraith Co., Ltd. 


612 McIntyre Block, Winnipeg, Man. 
Everything in Lumber 


Do YOU Want an 
Assortment Quick? 


Write, wire or phone us. We can 
get it for you. The Best Grades— 


S ts 
QUICK SHIPMENTS and LOW. | 
EST MARKET PRICES. Cedar, F Ir, Spruce | 4 
OAK FLOORING MAPLE FLOORING 7 1S | 
POSTS PILING WESTERN COAL | 


We Specialize in Coast Lumber and P ine 
We Sell to Dealers Only 


Exclusive Sales Agents for— WIRE IN YOUR INQUIRIES 


Adams River Lumber Co. | — 


Vancouver, B.C. 
LIMITED 


The High Class Mixed Car Mill 
Chase, British Columbia — 


Qualicum Saw Mills, Qualicum Beach, B.C. 
Superior Quality Dimension Shiplap and Boards 


Send your orders to 


H. S. Galbraith Co., Limited 


Box 161, WINNIPEG, Man. 


HEAPS & SONS || Dominion Lumber and Timber 


Company, Limited 


Hi g h Grade We specialize in 


LUMBER and SHINGLES | | COAST TIMBER PRODUCTS 


Our Policy: Fir, Cedar, Spruce and Hemlock Lumber 


QUICK Sa) eee _ Red Cedar as of Mek Ctaity 
General Office: Mixed Car Orders Look Good to vite your inqui 


Metropolitan Building - WANCOUVER, B.C. Winch Building vANEOU ie BC. 
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ominion Regulations 
Respecting Timber 


Timber on Dominion Lands 


Licenses to cut timber on Dominion Lands in the provinces of Manitoba, Saskatchewan and Alberta, 
the North West Territories, the Railway Belt and the Peace River tract of three and one-half million acres 
in the province of British Columbia, shall be disposed of by public auction at an upset price fixed by 
the Minister. The auction shall be held at the office of the Dominion Timber Agent for the district. Berths 
shall not exceed twenty-five square miles, shall be surveyed by a Dominion Land Surveyor, and thoroughly 
cruised by a duly qualified Cruiser employed by the Department. 


Purchases of $1,000 or under shall be paid in cash at the time of the sale. Purchases over $1,000 shall 
be paid partly in cash at the time of sale and the balance in instalments. The licensee shall pay an annual 
ground rental of $5.00 per square mile, except for lands west of Yale, B. C., in which case the annual 
rental shall be five cents per acre. 


The dues on the principal timber products cut under license are as follows :— 
Sawn lumber 50c. per thousand feet, board measure. 
Piling and cribbing, %c. per lineal foot. 


Railway ties, 8 feet long, 1%4c. each and Y% cent for each additional foot. 


Yearly Permits are granted to settlers, mine operators and others on application to the Dominion Tim- 
ber Agents, from whom further information can be obtained. 


Timber on Forest Reserves . 


The Director of Forestry may approve of contracts for the sale of timber from Dominion [Forest Re- 
serves up to 5,000,000 feet, board measure, in any one sale, by tender at an upset price. The timber is soid, 
after due advertisement, and not more than five years is allowed for removal. Applications for sales oi 
timber under 5,000,000 feet, board measure, should be made to the Forest Supervisor, on forms which may 
be procured from him, and should be accompanied by a deposit of $50.00 to ensure the submission of a ten- 
der when the sale is advertised. 


Each tenderer must submit with his tender as a guarantee deposit to secure the fulfilment of the terms 
of the contract, an amount equal to one-fifth of the estimated dues at the upset price, when the total dues 
do not exceed $5,000, and one-tenth when the total exceeds that amount. The purchaser will be required to 
submit quarterly returns of the timber cut and the dues will be payable at these quarterly periods. All 
timber cutting on the reserves shall be done under the control of a forest ranger, subject to regulations pro- 
hibiting unnecessary waste of timber and providing for proper brush disposal and for reproduction of the 
timber. 


Annual Permits to cut limited quantities of timber may be granted to settlers and others upon appii- 
cation to the Forest Ranger or the Supervisor of the Forest Reserve. 


W. W. Cory, 


; Deputy of the Minister of the Interior. 
Department of the Interior, 
Ottawa, March 23rd, 1917. 
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The Duke of Devonshire, Vice-President of the Navy League for the Empire and Patron of the Navy League of Canada, 


The Navy pe of Canada 


Affiliated with The Navy League of the British Empire 


» Tn all times and in all struggles the Nation with the Sea-borne carrying power properly defended has been triumphant. 
This war has demonstrated as never before the absolute dependence of all parts of the Empire upon its Naval Defence and 
its Mercantile Marine. 

Realizing this, a number of citizens have already banded themselves together in different parts of the Dominion to 
organize the ‘Navy League on the following general lines :— 


1—The Governor-General as Patron of the Dominion; the Lieut.-Governors as Patrons of their respective Provinces. | 

2A Provincial Branch with a President, a Vice-President and an executive; the Provincial Presidents elect from 
amongst themselves a Dominion President and together they form the Dominion Executive. 

~3—Each “Provincial Branch retains its autonomy, but contributes a certain portion of its funds to carry on the 
Dominion Organization, and they in turn contribute a certain proportion to the parent Navy League of the 
Empire. In order to bind the Naval interests of the Empire more closely. 


The work of the Navy League ig not new to Ontario, Toronto holding a warrant of the year 1895, Number six in the 
series for the whole Empire. At a me eting recently convened at Government House by Sir John Hendrie, K.C.M.G., C.V.O., 
Lieutenant-Governor of Ontario, at which there were present many influential citizens of Toronto and elsewhere, it was 
determined to continue and extend the work under that warrant as a Provincial Charter. 


The Constitution to be operative in Canada is that received from Great Britain, and is similar to the Constitution of 
the Navy League of Australia, New Zealand and South Africa. The principal objects are as follows :-— 


1—Thoroughly organized educational campaign in matters pertaining to the Navy and the Mercantile Marine. 
(a). By Lectures. 
(b) By the circulation of Literature. 
(c) By placing Readers in Public Schools. 

2—To raise funds for the relief of British and Canadian Sailors and their dependents, 


and for Sailors’ Homes, 
Institutes and Hospitals in Canada and throughout the Empire. 


It is known that out of the millions of tons in merchant shipping that have been sunk during the war the depend- 
ents of crews who have lost their lives are in many cases in dire necessity. There is no patriotic fund or pension 
system covering their cases, notwithstanding that this class of the community is to-day really the most important 
and the one on which we depend the most, for without sailors to man the ships our products both from the mine, 
field, factory and fisheries would not reach their destination; the trade of the Empire would cease, and the coun- 
tries of the Empire open to invasion. 


¢ 
3—To encourage volunteer Naval Brigades for boys and young men in which they can receive practical and theo- 
retical instruction in seamanship to prepare themfor service in our Mercantile Marine or the Navy. 
If we are to become a greater exporting nation we must now commence to educate our boys and young men in 
seamanship. Unless something is done in this respect the Canadian Sailor will cease to play his part in the 
Dominion or the Empire. 


MEMBERSHIP 


1—FOUNDERS (elegible only to those who enter the first 
year of the organization; these are life members) $100.00 
2— MM Pe Awe. erele coee o ie eee $5.00 Annually , 


TO THE SECRETARY OF 
THE NAVY LEAGUE OF CANADA, : 
34 KING STREET WEST, TORONTO. 


Please enrol my name as 


Ordinary Member 
Founder: 0 Peja cia veslein oc ities cha note Petals ca tein Mae nite agate ea ate orale hola 
Junior Member if 


of the Navy League of Canada for which I enclose annual subscription 
». 


having read or being already acquainted with the objects for which the 
x avy League of Canada was established and now exists, do hereby declare 
myself to be in full agreement therewith, and the policy indicated therein, 
and undertake so long as I remain a member of the League to support 
such objects of policy. 


NAME ......... 


PTD TRESS oaretetas tisis +n oo wn as, atm po ployee cals pa tenete ene ARON st ee 


es es ee 


3—ASSOCIATE MEMBERS ......... ns 1.00 ze 
4—JUNIOR MEMBERS (18 years and under) .25 >, 


You are earnestly requested to become a member and use 
every effort to obtain others, and if you have young people in 
your family enroll them as Junior Members. 

To every member will be given a Navy League Badge 
and Each Founder and Ordinary Member will be sent bi- 
monthly free the illustrated magazine “THE NAVY” and 
other literature. 

The Constitution provides for local committees to be 
formed throughout the Provinces. We now wish to enroll 
members in each community to aid in the work of organization. 


Commodore AZMELIUS JARVIS, S.S.D. 


President Ontario Branch 


WESTERN 


YOU WANT THE BEST? 


“Genuine Oak” 


BELTING 


Red Cedar 
Shingles 


and 


Bevel 
Siding 


QUICK SHIPMENTS 


Westminster Mill 
Company 
NEW WESTMINSTER, B. C. 


LADNER LUMBER, LIMITED 


J. E. MURPHY & CO., Lessees 


Manufacturers 


Fir, Hemlock, Spruce, Cedar 


Dimensions, Timbers, Boards, Finish 
QUALITY UNSURPASSED. PROMPT DELIVERY. 


We solicit your orders with the intention of holding 
_ your trade if good service counts for anything. 


S H I P M E N i —— C.P.R..G.N.R. C.N.R.. all points—Also Scow ard Cargo. 


LADNER, B.C. 
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WE SUPPLY IT! 


More Solid Leather to the Square 
Foot than any other Belt Made 


D. K. McLaren, Limited 


Montreal 351 St. James Street 
Vancouver 847 Beatty Street 
Toronto . 194 King St. West 
St. John, N.B. - 90 Germain Street 


GEO. CRADOCK & CO. 


LIMITED 
169 Cordova Street VANCOUVER, B.C. 


Wire Rope Producers 


From the Raw Pig Iron to the Finished Article. 


Special Mill Carriage 
Ropes built for the 
job. 


“Double Salmon Strand” 
Logging Ropes. 


+ 
& 
= 
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“Pink” Peevies, Cant Hooks, Pike Poles, 
Handles, Etc. 


“Stewart” Logging Blocks. 


Tenders for Aerial Systems on application 


Telephone—Seymour 1456 


Walsh-Day Lumber Co. 


Limited 


Timbers Our Specialty 


FIR, CEDAR, SPRUCE 
and HEMLOCK LUMBER 


RED CEDAR SHINGLES 

Quick Shipment our motto. 
Mills at Cheakamus, B.C. 

Head Office—216 Standard Bank Bldg, VANCOUVER, B.C. 


Your enquiries solicited. 
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Have Number 1 and Number 2 


BRUNETTE Common Surfaced Boards 
S AWMILL CO. and Cedar Bevelled Siding 


for shipment with 
LIMITED : 
: Mixed Carloads of 


LUMBER and SHINGLES 


New Westminster 


ma 


Three Profitable Lines cy 


for the Dealer | 
All Canadian Products ||| Beaver Brand F looring | 


will swell your 


Winter’s Profits 


Most farmers make practically all the interior im- 
provements to their homes during the winter months. 
This will be the case during the next few months 
more than ever before—because of the prosperity all 
through the country. 


GYPSOFIBER With ready money at hand, a farmer will naturally 


This Wallboard is permanent, economical and artistic. It is a frst think of improvements wo his Eee: home— 
non-conductor of heat and cold. FIREPROOF. Easily put on. where he must spend almost his entire time during 
Made in sheets 32 x 26, 32 x 48 and 32 x 60 inches. Write for samples. the winter months. 


“Lion” Brand Hydrated Lime 


Now being manufactured in Canada. 

Superior to lump lime, because it is easily stored and keeps in- 
definitely. Does not deteriorate with age, and can be used for any 
purpose that lump lime is used for. : . 

For white coating it will not PIT. “POP,” or CHIP CRACK. This should be one of your livest 

Write us for further particulars regarding this new line. lines during the winter monte 


REGISTEFEO 


He is a good prospect for Hardwood Floors. He 
should be easily sold on a proposition that. will im- 
prove his dwelling and bring with it such added 
home comforts. 


“Moose Horn” Lime 


fooes ne ee THE SEAMANSKENT CO.LTD. 


A high calcium lime, which makes more putty, is a good keeper, 


and goes further than any other lime on the market. 1104 UNION TRUST WINNIPEG 


MANITOBA GYPSUM CO., LTD., “wan.” — a 


The Rat Portage Lumber Co., Limited, Vancouver | 
Douglas Fir, Spruce, Cedar and Hemlock Lumber | 


Rough Timbers, Dimension, Flooring, Ceiling, Siding, Interior and Exterior 
‘Finish of all kinds including Mouldings. Fir, Spruce and Cedar Lath 


Prompt shipment of Fir timbers in all sizes and up to 80 feet in length 


AIR DRIED CEDAR SHINGLES © than tiin dried Shingles but make a better roof and last much longer 
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You can always depend 
upon the reliability of our 


McLaren 
Logging Sleighs 


The above photograph gives you an idea of the size of the loads you can haul on one of our heavy loggers. 
We absolutely guarantee the malleable iron knees against breakages, at any time, under any and all conditions. 
‘4 We guarantee the quality of the material in the runners, beams, poles, rollers, braces, etc., also the workmanship. 


We Pa hitactuke these sleighs in all sizes for all purposes — Heavy Logging Sleighs, Light Logging Sleighs, 


Tie C Sleighs, Tote Sleighs. 
aan WRITE FOR FULL PARTICULARS. 


_| GREGG MFG. CO., Limited, WINNIPEG, Man. 


JOHNSON’S 


Veterinary Remedies 


are the surest, the most economical and the best 
medicines with which to equip your stables. They 
have been on the market for twenty-five years and 
still retain their superiority over all others. 


Coupon Books 


~ ©} panss) 


for 


a7eva 3ASNVUL LON 


the Comissary Store 
are not only a conven- 
tence but they 


The quality never varies, it is our first consideration. 
Prices taking effect July 1st are as follows: 

Johnson’s Horse Liniment No.1... ... .. “avoe Pers Gali 
Johnson’s Horse Liniment No. 1 " Quarts, Per Doz. 
Johnson’s Horse Liniment No. 1... ... ... Pints, Per Doz. 
Johnson’s Horse Colic Remedy ... =. Per iGal: 
Johnson’s Horse Colic Remedy . . Quarts (8 Doses each) Doz. 
Johnson’s Horse Colic Remedy ... Pints (4 Doses each) Doz. 


cm Save Time 
S< and Money 


=p eo : 
ae FO BETA Iss 


Place your order now 
and let us prove our 
assertions. 


JjJohnson’s Veterinary ae ne Ointment (Gail Cure) 
Sy Lb) UIIS Gey waa ee ce sisleli-s spies 6’) lage ICAGHS ep: Doz: 
Y% |b. Tins ... ... Per Doz. 
Johnson’s Concentrated Condition ‘Powders, 1 lb. Eres Doz. 
Johnson’s Horse Worm Powders, » Per Doz. 


We have been manufacturing Coupon Books for use 
in Company Stores for over twenty-five years and 
our long experience has given the trade the best 
books and best system in handling sales. 


Johnson’s Purging Balls ... ... ds Noise bho oESOX EO: 
Johnson’s Antisepting Dusting Powder 
(For Drying and Healing Sores, Proud Flesh, etc. ) Per Doz. 


? 


Our Family and Van Remedies are as follows:— 
Pine and Tar Cough Syrup Big 4 Liniment—Mosquito Oil 
Purgative Pills X Ray Liniment 
Little Liver Pills Cholerine Mixture (Diarrhoea) 


Porous Plasters Headache Powders 
Stomach Bitters Sarsaparilla 


Laxative Cold Tablets All Healing White Ointment 


All Drugs and Patent Medicines at Market Prices. 
Mail orders solicited — Prompt shipments made. 


Ais. JOHNSON. ee 


Collingwood, Ontario 


Write us for tree Catalogue and samples. 
Prices cheerfully quoted on _ request. 


Allison Coupon Company 


Indianapolis, Indiana, U.S.A. 
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BIG TIMBERS 


cae 
ae eh Ne ee 


OUR FIR SELLS BECAUSE IT EXCELS IN 
QUALITY OF TIMBER AND MANUFACTURE 


General Offices VANCOUVER, B. C. Winnipeg Agency—S. C. M. Lumber Co. 


Be sure it’s a 


Gendron Shoepack 


AQUAPELLE 


Wet Weather : 
Clothing | 


“Aquapelle” Water Repellant 
Garments are designed especially 
for the logger, cruiser, prospec- 
tor, mill yard man and outside 
worker in general. The cloth 
(brown in color) is paraffine 
treated and is guaranteed to be 
waterproof under any ordinary 
conditions. 


No. 922—Aquapelle Jackets 
have corduroy collars, fly fronts 
and three pockets. 


No, 920—Aquapelle Pants have _ 
five pockets, are strongly sewed 
and well finished throughout, 
These are popularly known as . 
“Tin Pants.” 


They are Waterproof, Wearproof 
and of Unsurpassed Quality 


Remember when you buy “MIDLAND 
GENDRON” Shoepacks you are get- 
ting an unconditionally guaranteed pro- 
duct. Nothing but the very finest quality 
of material is used in their manufacture. 
They are hand-made, by the draw- 
string process, which by long and _care- 
ful tests have proven the most satis- 
factory. 


Our line is complete in every way, 
comprising many styles to meet the 
different needs of the individual wearer. 


If you want the best, get 
“ GENDRON.” 


No. 923—Aquapelle Hat—a 
good-looking and well-made ar- 
ticle of head covering—completes 


the rain-shedding outfit. ~ 


C. H. Jones & Son, Ltd. 


110 Alexander Street, Vancouver, B.C. 


Sole B. C. Distributors for: 
“ROSE CITY,’ RAINTEST AND AQUAPELLE WATERPROOF CLOTHING 


Write for catalogue and price list 


P.T. GENDRON 


SHOEPACK CO. 
Midland - Ontario 


“. 


Pink’s 


Lumbering Tools «civ 


The Standard Tools Split Maple 
Cant Hook and 


Peavey Handles 
_ Carload or dozen 


Boom Chains 
Pike Poles 

Skidding Tongues 
Boat Winches, etc. 


Agents for Brazel Patent Snow Plow. Manufactured by Bateman-Wilkinson Co. Ltd., Toronto 


Send for Catalogue and Price slip Thos. Pink Co:;, Limited, Pembroke, Ont. 


Sold throughout the Dominion by all Wholesale and Retail Hardware Merchants. 


RIGHT GRADES 
QUICK SHIPMENTS 


Canadian Western Lumber Co. 
7 FRASER MILLS, B.C. 


Eastern Sales Office —Toronto—L. D. Barelay, P. J. McCormack 


ALBERTA MANITOBA 


A. Montgomery  —— &. M. Simonson Winnipe g—H. W. Dickey 
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THE BRITISH COLUMBIA MILLS 
TIMBER & TRADING COMPANY 


aan (Established 1865) BRANCHES 
Head Office Fe Hastings Saw Mill, VANCOUVER, B.C. 
VANCOUVER, B. C. MANUFACTURERS Moodyville Saw Mill, BURRARD INLET 


Rough and Dressed Fir, Cedar, Spruce and Hemlock Lumber 
Lath, Pickets, Mouldings, Shingles 


FIR FINISH A SPECIALTY : 
Spars and Long Timbers Furnished on Short Notice 


Exclusive Sales Agents for Manitoba, Saskatchewan and Alberta 
H. S. GALBRAITH CO., LIMITED 
612 McIntyre Block, P.O. Box 161, WINNIPEG 


Our Grade and Manufacture Unsurpassed 


Everything Depends on Quality 


Quality has been the predominant note in the Canada Metal Co.’s Babbitt Metals ever since 
they have been manufactured. 


Just now it is appropriate to remind babbitt metal users that everything depends on quality 
and only the highest standard can be relied upon to give efficient service. 


IMPERIAL GENUINE BABBITT METAL 


IS bes HIGHEST GRADE MANUFACTURED 


gS) SOA - WErye ZB) 


VT 


| HOSE Et dg 


Made § Specially for all. 


High Sahat Hace Engines and Extraordinary Hard Work 


Manufactured and guaranteed to give excellent service by 


The Canada Metal Co., Limited, ":" Toronto 


MONTREAL HAMILTON WINNIPEG VANCOUVER 


WINNIPEG FACTORY—301 CHAMBERS STREET 


WESTERN 
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Representing the Lumbering and Woodworking interests of 


British Columbia. Alberta, Saskatchewan and Manitoba 
Published Monthly by 


THE HUGH C. MACLEAN CO., LIMITED 


4 HueH ©. MacLEAN - - - - President 
% 910-911 Electric Railway Chambers - WINNIPEG, CANADA 


Winnipeg, Man. 
J. R. Davipson, Retail Editor 
910-911 Electric Railway Chambers 
Phone Garry 856 


Vancouver, B. C. 
_ J. V. McNavtry, Editor and Asst. Man. 
Suite 212, Winch Bldg. 
Phone Seymour 2013 


s 


>» 
¥ 


Address all Communications, and make Cheques, Drafts, P. O. and Express Orders 
payable to The Hugh C. MacLean Co. Limited, WINNIPEG 


Advertisements, to insure insertion in the issue of any month, should reach 
Winnipeg Office not later than the 20th of the month preceding. 


BRANCH OFFICES: 


_ TORONTO—349 Adelaide St. West MONTREAL — 119 Board of Trade 
aq Phone A. 2700. Bldg. Phone M. 2299. 


= CHICAGO—1413 Great Northern Bldg.| LONDON, ENG.—16 Regent St., S.W. 


Subscription: Two Dollars Per Year in Advance 


: _ Entered as second class matter November 8, 1915, at the Post Office at 
_ Buffalo, N. Y., under the Act of Congress of March 3, 1879. 


The news made public some time ago 
that the federal government had pro- 
hibited the export from Canada of sil- 
ver spruce (except under license) was 
"received with dismay by some logging operators of this province who 
“were planning to take ‘adv antage of the keen demand for aeroplane 
. spruce “reported from Washington and other United States points. 
The object of the prohibition was made apparent when it was explained 
- that—following the example set by the United States in commandeer- 
_ ing all the aéroplane spruce in that country—it had been deemed the 
_ part of prudence to make certain that Canada should be able to sup- 
a ety her own needs and also those of Great Britain. 
a In this particular instance, at any rate, British Columbia stands 
for the entire Dominion, because spruce of the required grade is to 
~ be found only in this province. No time has been lost by the Imperial 
- Munitions Board in taking steps to ascertain the possible output of 
our Coast district, where “there are virgin forests of Sitka or silver 
spruce, in addition to other great areas where that species pre- 
_ dominates very largely. ‘The work has been deemed so important that 
~ Major Austin Taylor, of Montreal, a gentleman who has made his 
mark as an administrator, has been sent to Vancouver to organize 
_ the spruce: industry on a business-like basis. Major Taylor has capable 
’ a assistants in Mr. H. R. MacMillan, former head of the B. C. Forestry 
_ Branch, who has been busy for several months taking a census of the 
- possible spruce operations, and Mr. Roland Craig, of the Dominion 
Conservation Commission, who will supervise the inspection of aero- 
plane stock. 
From six to ten million feet of British Columbia spruce will be 


- British Columbia Spruce 
in Demand 


= 


_ Eastern Canada and Great Britain. As pointed out by Major Taylor, 
“construction, so that the production of six fnillion feet of clear spruce 
Bevery month may entail on the part of our loggers the cutting of fifty 
_ million feet of timber in order to produce the quantity mentioned. 

But this is not all—the inferior portions of the trees cannot be left in 
the woods, so that the footage to be logged will necessarily be far 

in excess of the quantity mentioned. Admitting the possibility of 
the feat, what disposition is to be made of the side lumber by the mills 
employed to manufacture the timber? On the face of things the latter 

problem seems one that is likely to test Major Taylor’s talents for 
_ “big business” to the fullest extent, but with the loyal help of the 
~ millmen—and of this he may feel assured—a way out of the difficulty 
may be found. 

: The task facing the loggers of the province is truly herculean. 
Handicapped all season by scarcity of labor and lack of sufficient 
equipment; which has made it impossible to accumulate an adequate 
log surplus for the winter months, they are now being urged to mul- 


equired monthly to meet the needs of the aeroplane factories in - 


. only about 15 per cent. of a spruce log can be utilized in aeroplane 


LUMBERMAN 17 


tiply their efforts to an enormous degree to produce the great quantities 
of spruce timber that will be needed. To their credit it may be said 
this matter of log supply is being faced by the operators with char- 
acteristic vigor, aad given reasonable time in which to make neces- 
sary plans and new disposition of equipment, Major Taylor and his 
co-workers may look for efficient and satisfactory results. In addition 
to existing operations there are plans in the making which mean the 
opening of many new camps in the great spruce limits up north. 
With the coming of early spring—say March Ist—the spruce output 
will likely be within measurable distance of the quantity desired by 
Major Taylor, and if so the logging industry of British Columbia will 
have attained to immense proportions. 


While the lumbermen of the province 

B.C: Logging Industry are permeated with the utmost con- 
fidence when contemplating the pos- 

Imperilled sible scope of their 1918 operations, 

and the prairie retailers are looking forward to a strong and sustained 
demand for building material throughout the three provinces, a dark 
cloud is looming on the horizon of the industry which threatens to 
overshadow the ‘bright and prosperous outlook. We refer to the prob- 
ability of a serious famine in wire rope, without which the loggers 
of the province would be unable to get out the raw material needed 


.to keep the mills in operation. 


It is no secret that for the past two years wire rope has been 
increasingly hard to secure owing to the demands made on the manu- 
faeturers by the British War Office and Admiralty, and since last 
year the requirements of B. C. loggers have been handled by an ad- 
visory committee in Vancouver, working in touch with the Ottawa 
Government. Every requisition has been subjected to the closest in- 
quiry here, at Ottawa, and again in London, with the result that many 
were left unfilled. Only sufficient wire rope to fill the actual require- 
ments of the operators has been permitted to reach this province, so 
that stocks in the hands of the dealers are light. Wire rope wears out 
very quickly under the strain of handling the big timber of the Coast 
region; and replacements must be frequent. In addition to the 
heavier operations required to supply the increasing demand for logs 
coming from the fir and cedar manufacturers, the loggers have also 
been planning to meet the needs of the Imperial Munitions Board 
for aeroplane stock, and their requisitions for wire rope have almost 
doubled in volume. Judge, then, the dismay caused by the issue 
of the following circular from the office of the Advi isory Committee on 
Wire Rope Requirements: 

Vancourn November 10, 1917. 

Dear Sir :—I am just in receipt of a letter from the Department 
of Trade and Commerce which indicates that the wire rope situation 
is now very serious. Referring to applications recently sent forward 
by this committee, Mr. O’Hara says: 

\ “T am now in receipt of a letter from the Ministry in 
which they state that beyond tabulating these applications no- 
thing has been done, as at present there is no rope ayailable, 
nor do the Ministry see any early prospect of considering 
these applications. They state that we may rest assured that 
they will be dealt with as early as possible, but they take this 
opportunity of warning us that some of the applicants are sure 
to be disappointed. The shortage was serious enough a few 
months ago, but today it is much worse. * 

“The Wire Rope expert of the Ministry of Munitions, 

in confidence, frankly disclosed the situation, and, in the cir- 
cumstances, it is impossible to complain. All orders, outside 
of those received by War departments, must be severely cut 
down and in respect of recent applications the New Zealand 
Government not only had their demands reduced by about 
three-quarters, but they were infor med that no further appli- 
cations would be granted this year. 
Under the circumstances outlined above you will agree with us 
that it is necessary to practice the strictest economy with your pre: 
sent equipment of rope. Economies which you never have practiced— 
and which may not be economies from an ordinary “money” stand. 
point—will have to be resorted to in order to prolong the life of your 
wire. 

It is no doubt true that you are practicing economy now, owing 
to“the scarcity and high prices which have prevailed, but you must 
now realize that there is a grave danger that you will be forced to quit 
operations when your present supply of wire is exhausted, and with 
this in mind I believe you will devise economies which hitherto were 
thought impossible——Yours truly, 


W. D. W. 


\s pointed out by the secretary, most of the operators have indeed 
been practising the most rigid economy in the use of wire rope for 
months past by using second-hand material’ wherev rer possible—in 
many instances no other kind being procurable. This has meant a 
very additional expense in time lost through breakages. Millions 


Armstrong, Secretary. 
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of feet of different sizes of wire rope actually needed are represented 
in the orders now being held up; and the situation at the present 
time may be realized when we say that recently a firm purchased at 
heavy cost a logging donkey for which they had no need solely because 
the machine had on its drums a large quantity of wire rope which they 
had to have in order to be able to start operations. 

It is sincerely to be hoped the British authorities may be able to 
relieve the tense situation later on, but war needs must first be served. 
Our logging operators should prepare for the worst by following 
closely the advice given by Secretary Armstrong. 


In a few weeks many of the Coast 
sawmills and shingle plants will have 
closed down for the annual overhaul 
and carrying out of needed repairs ‘and 
betterments. About the same time most of the mills in the interior 
of the province will go out of active commission for the winter, the 
weather conditions not admitting of continuous operation. Would 
it not be a good time for the owners to carry into effect long meditated 
plans for the better protection of their properties from fire? Looked 
at from the point of economy alone it would be good business to 
eliminate all possible risk, because to replace a burned mill nowadays 
will call for at least double the original outlay owing to the present 
high cost of machinery and other equipment. A small expenditure 
on safeguarding devices may save many a plant that is nfarked for 
destruction if present haphazard methods are allowed to continue. 


Protection of Mills 
Against Fire 


A number of the larger mills of the province have sprinkler sys- 


tems, power pumps or efficient hydrant protection, but even a few of 
these concerns would be safer were a more rigid policy of “house- 
cleaning” carried out at stated times. The air or steam hose should 
be kept in action until every mossy festoon has come down from the 
rafters or framework. Brooms and brushes will complete the good 
work by leaving clean, bare surfaces where mill dust and muck had lain 
thick on bearings and supports. This fine refuse is the agent respons- 
ible for the rapid spread of fire throughout mill interiors, and will do 
its work in winter as readily as in summer. 


But if some of the better class plants are open to criticism because 
of insufficient protection, what shall be said concerning the lack of 
precautions visible in and around the average small mill? Uncapped 
stacks, unprotected refuse dumps, much too close to the buildings, 
and flagrant violations of the rule against smoking on the premises, 
are not calculated to lessen the fire “risk, yet these evidences of the 
owner’s willingness to “take a chance” are not infrequently reported 
by salesmen w vho call on the small mills of the Mainland and Van- 
couver Island. In case of an incipient outbreak of fire from one cause 
or another in the daytime the men generally manage to deal with it 
promptly by means of the handy water pail or wetting down hose, 
but there is always the risk that the fire may not be discovered at the 
critical moment, or that the nearby pail may be empty. Under such 
conditions a couple of good-sized extinguishers or a small chemical 
engine on wheels would be very serviceable, but very few mills 
possess these safeguards. They are all the more necessary because as a 
rule very little attention is paid to the removal of mill dust and refuse 
until it actually threatens to clog the machinery. It must be admit- 
ted, however, that comparatively few losses do occur as a result of 
the primitive precautions noted, and this has a tendency to induce 
over-confidence in the watchfulness of the Oriental employees. 

At this season conditions outside of the mill may be such as to 
minimize the danger of fire, but any amount of rain or damp weather 
will not reduce the inside menace. It can be lessened very largely, 
however, by giving the mill premises a thorough cleaning during the 
holiday shut-down, and repeating the good w ork at regular intervals. 


Building by-laws are laws specifying © 


Lumber Dealers Should the kind and quality of materials and 
the methods used in applying them in 


Watch Building By- ; 
c & By-laws building ; in short, a building code con- 


tains specifications for all types and classes of buildings, and, there- 
fore, should be most carefully written to cover all conditions in- 
volved in construction work in order to acquire the best and most 
lasting results. “ 

Lumber is used in some form in every type of construction and 
for this reason lumber dealers should be familiar not only with the 
material itself, but thoroughly posted on the requirements of building 
ordinances in order to recommend intelligently such lumber as may 
be acceptable and best suited for the purposes used. 

Furthermore, the dealer may, by very little effort, ascertain where 
wood is not given a fair consideration in building by-laws and secure 
a revision of them, which would result in obtaining benefits for the 
consumer, and it would, moreover, place wood on the plane where it 
rightfully belongs. 
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The four types under which buildings are usually classified are: 
fire-resistive, mill or slow-burning, ordinary and frame. 7 


The structural parts of a “fire-resistive” building contain no w 
except in door and window frames, doors, sash, casings, basements, — 
finished floors and furring strips under them, as’ well as all partitions — 
contained within a private apartment. C 


The’ interior framing, floors and roof of a “mill construction”? 
building, as well as those of an “ordinary” building, may be of woc d, 
and the “frame” building, which includes a larger percentage of build- 
ings than any other type in Western Canada, may be construc 
entirely of wood. ’ 


Many of the important specifications to be taken into consid 
tion in the use of wood may be found under the following head if 
Kind, quality, stresses, preservation and prevention of spread of fir 

The kind of wood best suited for the use to which it is to be. ; 
should be known to the dealer in order that he may be able to re 
mend with authority the material which will wear best whee wea 


and will stand stresses and strains where such requirements ar 
sary. 


ne 


The quality of material to be used should be caréeuibe defi 
and no lumber having defects such as rot, large and loose ~ 
shakes or any other imperfections, whereby the strength may be i 
paired, should be permitted to be used where restricted, and the dez 
should be responsible for seeing that no low grade material i is fur 
where a higher grade is called for. 


kno Sy 


stated, ies oper not give athe a fair consideration when 
pared with other materials. The United States Government has r 
extensive tests for determining correct unit stresses for wood ° 
are the most reliable tabulations available and which should be | 
a part of all building codes. e Se 


Since wood is classed among combustible materials, it is ess 
in order that it may be properly protected from fire, that 2 adequ 
methods of fire-stopping be specified to impede the progress of 
after they have started. There are many precautions to be employ 
to protect against damage by fire and to prevent its spread, such 
regulating the construction of chimneys and fire-places, location 
heaters and stoves, limiting floor areas and heights of buildings, k 
of receptacles in which to keep ashes, proper distances between 
ings and many other measures which have been devised for the : 
pose of protecting life and property against fire. 


Obviously, it is poor judgment to set about compiling a bu 
code in anything but a systematic and methodical way so that 
of the numerous items pertaining to the subjects mentioned 
overlooked. Therefore, the Western Lumberman draws the a 
tion of its readers to the fact that the National Lumber Manufactt 
Association of Chicago maintains an Engineering Bureau | having 
who specialize in this particular work. They will carefully” 
through your building ordinances and make recommendations co 
ing these and other important points, based on an extended resea 
and study on this subject. The Bureau urges lumbermen eve y) 
to make use of the service it offers, believing it a duty to recommend 
the best methods to be employed in the use of wood in building. — f 

<a a 


affairs a man (Borden) who will be Sea into ane @ posi- — 
tion as this, who will take from the treasury of this country and 
who would have taken enough money to build two Dreadnoughts 
and send them to England so that they could spend it as they 
pleased? And against what country? He was ready to ae ; 
money to build warships to fight Germany.” 7a 


“How are the Germans of this country going to stand bebind’ 
him when he is supporting a man who is taking that stand in regard — 
to the defences of the Empire?” 


A large number of the delegates were of German descent, aad’ 
they loudly applauded. —Toronto Globe (Liberal). 


This is from a speech delivered by Hon. Mr. King a 
representative—in Berlin (now Kitchener) in 1911. 


This same King is now a Laurier candidate in Ontario. 
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CO-OPERATION 


CONVENTION 


January 23, 24, 25 
= (1918 


WINNIPEG 


Last year the Convention was based on Efficiency. 
_ This year it will be built around Co-operation. 


_ An interesting list of Subjects. 
An attractive list of Speakers. 


- Subjects of vital importance to everyone engaged in 
the Lumber Business will be discussed. 


Western Retail Lumbermen’s Association 
TWENTY-SEVENTH ANNUAL CONVENTION 


Make your arrangements now to be present. 


i 
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How To Figure Profits 

to secure a given rate of 
As a prelim- 
inary step to a better understanding of the whole subject of costs the 


- Ilow to figure the selling price in order 
profit is still a moot question with many lumber dealers, 


Western Lumberman offers the following tables, as worked out by 
Adolph Pfund, secretary of the Wisconsin Retail Lumbermen’s Asso- 
ciation. 


pate 1 ae for Pee tite, ep Polliie Price of ae Article 


Net Per Cent Profit Desired 
Business | 577 6 | AME MA MSE AR URC MEL AE CHE UNEL SE ME LUB LY XESS 


10% 85 | 84 | 83 | 82 | 81 | 80! 79 | 78 | 77 | 76 | 75 | 74| 73 | 72 | 71 ae 65 | 60 | 55 bee 40 
11% 84 | 83 | 82 | 81 | 80 | 79 | 78 | 77 | 76) 75 | 74 | 73 | 72 | 71 | 70 64 59 | 54) 39 
12% 83 | 82 | 81 | 80 | 79 | 78 | 77 | 76 | 75 |. 74 | 73 | 72 | 71 | 70 | 69 eB | 63 | 58 | 53 | 48 38 
13% 82 | 81 | 80 | 79 | 78 | 77 | 76 | 75 | 74| 73 | 72 | 71 | 70 | 69 | 68 | 67 | 62 | 57 | 52 | 47 | 37 


58 | 53 | 48 | 43 | 33 
57/5247 42| 32 
56 51 46/41/31 
155/50 45) 40 | 30 


Rule 73) 500 0000 ($684.93 eq. the selling price. 
Divide the cost (invoice price, with freight 438 
added) by the figure in the column of “net = 
rate per cent. profit desired’? on the line with 620 
per cent. it cost you to do business. 584 
Example 360 
Cost of lumber bill, including freight, $500. 292 
Net profit desired, 12 per cent a 
Cost to do business, 15 per cent. 6SO 
Take figure in ‘column 12 on line with 15, 657 
which is 73. — 
230 
219 


The percentage of cost of doing business and 
profit are figured on selling price. 


Further Examples from Table I. 


Lumber Cement Coal 
Cost per M., with freight, Delivered cost per bbl., with Cost per ton $8.00 
‘$18.50. sacks, $2. Preight....... 1.50 
; $9.50 
Net profit desired, 15 pic. Net profit’ desired, 15 p.e. Net profit desired, 10 p.c. 


Cost to do business, 16 p.c. 
Take figure in column 15 on 
line with 16, which is 69. 


Cost to do business, 17 p.e. 
Take figure in column 15 o:: 
line with 17, which is 68. 


Cost to do business, 18 p.c. 
Take figure in column 10 on 
line with 18, which is 72. 


69)18 5000(26.81 eq. the sell- |68)2 0000 ($2.94 eq. the selling [72)9 50000($13.19 eq. the selling 
13 8 ing price. 36 price. oe price. 
470 640 ~ 280 
414 612 1 216 
560 280 140 
552 272 72 

50 core 680 
648 
The Reason Why gt 


While the calculation of expense and profit upon the basis of cost 
may be arithmetically correct, commercially it is not. The difference 
provided through the calculation of operating expense and net profit 
upon the selling price instead of cost creates a defence against contin- 
gencies and disappointments, such as: Natural depreciation of stock; 
depreciation through over-buying or mistakes in buying; dishonest 
employees; losses by individual bad debts; special sales or extra ad- 
vertising in backward seasons. 


Table II.—Table for Figuring Net Profits 


% 10% | 11% | 12% | 13% | 14% | 15% | 16% | 17% | 18% | 19% | 20% 
5 51/4 | 61/4 | 71/4 | 81/4 | 91/4 | 1011/4] 11.1/4 | 12 1/4 | 13 1/4 | 141/4 | 151/4 . 
Loss Loss Loss Loss Loss Loss Loss Loss Loss Loss Oss 
10 9/10 | 19/10 | 29/10 | 39/10 | 49/10 | 59/10 | 69/10 | 79/10 | 89/10 | 99/10 | 109/10 
Loss Loss Loss Loss Loss Loss Loss Loss Loss Loss Loss 
15 31/20 | 21/20 | 11/20] 1/20 | 9/10 | 19/10 | 29/10 | 39/10 | 49/10 | 59/10 | 69/10 
; Loss | Loss | Loss | Loss | Loss | Loss | Loss. 
26 62/3 | 52/3 | 42/3 | 32/3.| 22/3 | 12/3 2/3 1/3 W/ Seale 1/3 | 31/3 
Loss Loss Loss Loss 
25 10 9 8 7 6 5 4 3 2 1 00 
30 13 1/14| 121/14] 111/14] 101/14] 91/14) 81/14 71/14] 61/14) 51/14) 41/14] 31/14 
33 1/3 15 14 13 12 11 10 9 8 az. 6 | 5 
40 | 184/7 | 174/7 | 164/7 | 15.4/7 | 14.4/7 | 13.4/7 | 124/7 | 41.4/7 | 104/7 | 94/7 | 84/7 
50__| 23 1/3 | 22 1/8 |'21 1/3 | 20 1/3 | 19 1/3 | 18 1/3 | 17 1/3 | 16 1/3 | 151/3 | 141/83 | 13 1/8 
# 
~ , y z 
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RETAIL YARD AND OFFIC 


News, Views and Theories of Men in the Retail Lumber Trade—Problems and Questions of Interest 


Company, 
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If you mark your goods at one of the percentages in the first ver- 
tical columns above delivered cost and your cost of doing busine 
figured on sales is represented by one of the figures in the first he 
zontal column, your percentage of net profit (or loss) is represen 


by the figure at the junction of the two columns, 
Explanation.—If your cost of doing business is 15 per cen 
your gross sales and you mark goods at 25 per cent. above cost, your 
net profit is 5 per cent. on sales—as shown in the diagram. If y 
cost of doing business is 16 per cent. and you mark goods at 331, 
per cent. above cost, your net profit is 9 per cent. on sales, . © 


Table III. 


The following table shows the percentage of cost which 1 m 
added to effect a given percentage of profit on the sale: me 


Profit on selling price. Profit on sel 
Per cent. 
5 per cent, added to cost is .... 434 40 per cent. added to cost is. ra 
7% per cent. added to cost is. a 45 pér cent. added to cost 8's» 
10 per cent. added to cost is... 9 50 per cent. added to cost is ..._ 
12% per cent. added to cost is. 11% 55 per cent. added to cost is .. 
15 pe cent. added to cost is .. 18 GO per cent. added to cost is .. 
' 162/3 per cent. added to cost is 14% G5 per cent. added to cost is .. — 
Wy per cent. added to cost is.. 15 66 2/3 per cent, added to cost is 


added to cost is .. 
added to cost is .. 
added to cost is .. 
added to cost is .. 
added to cost is .. 
added to cost is oar 


20 per cent, added to cost is .. 162/38 70 per cent. 
25 per cent. added to cost is .. 20 75 per cent, 
30 per cent. added to cost is .. 23 80 per cent. 
33.1/3 per cent. added to cost is 25 85 per cent. 
35 per cent. added to cost is .. 26 90 per cent. 
37% per cent. added to cost is.. 27% 160 per cent. 


In connection with the foregoing tables showing how : 
profits, the following table, received by the R. Laidlaw aeabee Cor 
pany, of Toronto, is significant. In the opinion of Mr. Laidlaw, | 
estimated expense ratio of 20 per cent. on sales for a city yar 


lower ratio. Many “idaler’ ide not realize the necessity of a “gross pro- 
fit of 40 per cent. to 50 per cent. because they have never taken the ~ 
time to figure out the actual cost of doing business. Too man 
not been “making a legitimate trading profit, relying only upon 
upward trend of a market which in recent years has been in th 
favor. 

Opinions as to the percentage on sales of the expense of 
business are solicited. . 


a= , 
Sig 


Percentage Percentage Less Net reanltas ak Oe 
on cost. on sales. expense Profi 
Per cent. Per cent. Per cent. Per cent. : pee Te 
15 equals : 20 ~ - y ¢ red 
20 5 16 2/5 20 > 
25 2 20 20 0 
30 4 23 20 3 
331/3 25 20 5 5 
35 26 20 6 4 
37% : 27 20 
40 28% 20 8% < 
43 x 30 20 10 
45 . 31 20 ae: - 
50 E 33 20 13 


The Crime of a Match! | 


“The greatest crime that ¢an be committed through he agency 
a match is the lighting of a destructive forest fire. Consider the ca ‘ 
of a building destroyed by fire. Money will replace it. Ina year or 
two we may see another building rise on the same site, easily a br age : 
building than the one consumed. Then consider the. destruction of 
forest by ‘fire. A flaming match, or a lighted cigar or cigarette 
carelessly tossed among the dry leaves starts thet conflagration, whi 
sweeps up a hillside, leaving a bare and blackened ruin hundreds of 
acres in extent. Money cannot replace it! Time may restore this 
forest to some measure of its former grandeur and value, but crea 
in the life-time of a man. Consider this burned area ten years after— r 
or even twenty years—a mass of brush and brambles, with the gaun : 
and weathered trunks of many fire-killed monarchs still standing in 
disfiguring afray.”—Exchange. 


Empire Lumber Company Shifting Camps 


Owing to weather conditions and short days, the Empire Lumber 
Ltd., logging at Cowichan Lake, Vancouver Island, has cut 
down its shipments - to one train of logs per day. The company’s log- 
ging camps are built on floats, thus making it easy to shift operations a 
to any water-front point on their extensive limits. 4 


* 
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_ The Lumber Dealer’s Cost of Doing Business 


Too Many Retail Lumber Dealers Fail to Correctly Analyse their Cost of Doing Business with the 
Result that They Can Only Guess How a Profit is Being Made— Every Sale Must Bear Its 
‘Proportion of the Expense of Doing Business—Then You will See Where Profits Begin 


a 
=. 


, 
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The following is an address delivered some time ago by J. W. 
Trieschmann, before the Thirteenth Annual Convention of the Ark- 
‘ansas Association of Lumber Dealers, and although the figures given 
will vary slightly with those of the lumber dealers in Western Canada, 
yet the information is of so much importance that we reproduce the 
address with the hope that some of our Western dealers will gain 
some ideas that they will be able to turn to advantage in the operation 
of their own yards. The article is of special significance to the indi- 
vidual lumber dealer. 


_ The Cost of Doing Business 
I believe that retail lumbermen have been as negligent as any 


other class of business men, if not more so, in ascertaining the exact 
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can easily see. 
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_ ment sometimes made with a frog in a class in physics. 


cost of their operations. We are contented to buy lumber at a cer- 
tain price per thousand, say $20.00, and sell it at an advanced price, 
say $24, and think we have made a profit, as in this example, $4.00. 
Only ten days ago I was discussing the rapid advance in the cost 


of doing business with my competitor, and he remarked that we do 


not make the same margin of profit that we once did, that we have 
not advanced our prices on the basis of a percentage of cost, but 


‘make the same profit per thousand feet on cheap lumber as on high- 


priced lumber, losing sight entirely of the amount invested and the 
per cent. profit we should demand. 

If one should tell us that we are not making money, we would 
feel insulted, for we know we are. When we buy lumber at $20.00 
per thousand and sell it for $24.00, there is a profit of $4.00, which we 
But, if we view it at the end of the year, the general 
results have a very different appearance. I am reminded of the experi- 
If you take 
a frog out of cold water and place him immediately into hot water, 
he will jump clear out of the pan. But if you place him in a pan of 
cold water and apply heat gradually, he will sit complacently, in cold, 
warm and hot water, and even boil to death without moving. Our 
competitors apply the heat to us so gradually that we-are boiled to 
death before we know it. What we need is the sudden application of 


_ something that will awaken us to our senses, cause us to understand 


ag 


ag 
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_ .In order to do this, the yard must be reasonably well located. 
will place the value of the site, then, at $2,500. On this lot we will 
build a shed for $1,500. We will equip the plant for $500. We will 
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‘purchase a stock of merchandise for $8,000. As you will see, we are 


sk, 


we 
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at $1,500, making our total investment $14,000. 


th 


real conditions, and make us know the actual cost incurred by us in 


doing business. 

The Average Yard 

In order that we may deal with a concrete example, in arriving 
at the cost of doing business, I shall take a yard in an average, live, 


wide-awake town that will have a total gross annual sales of $32,000. 
We 


proceeding upon the theory that we can turn the stock over four 
times annually. If any of you can turn stocks over more than four 
times a year, don’t tell any line-yard concern, or they will be wanting 


to buy you out. Our next and last item of investment, which should 


properly be so considered, is inactive accounts. These we will place 


. * . 
In figuring the costs necessary for us now to do business, our first 


BP item of expense will be that of interest. This I will count at 8 per 
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cent, which gives us $1,120. 


If you have $14,000 to invest, you can 


Your Own Salary 


é Our next item of expense should be that of the owner’s salary, 


which we will place at $110 per month, or $1,320. Most of us think 


we are worth more than this, but let’s assume that our wife does not 


want a new hat every month and that we can live on $110 per month. 
The next item is the cost of a helper, which we will place at $60 per 


month, or $720. If you can get a good helper for less than this, he- 
must have a rich father-in-law to help support his wife. And then we 
must have a driver, who will cost us $50 per month, or $600. 


Some Small Items that Mount Up 
_ Extra help is our next item. With $32,000 gross sales, it is im- 
possible for one driver with one team to deliver, unload and bring into 
the shed this amount of stock. We must have an extra man half of 


the time, and occasionally extra wagons. I will put this item of ex- 
- pense at $430, and it will take every cent of it. Feed for the team will 


cost at least $15 per month, or $180. Depreciation of stock is our next 
item, which we will place at $200. That is to cover all of the crooked 
No. 3 we get, and the low grade stock that is shipped us on which 
we are too conscientious to make a claim to the manufacturer. It is 
also to cover depreciation in handling, from car as well as in the shed, 
cupped top boards, and damaged B and Better finish, by the drivers , 
walking over them. I am unable to understand why every driver 
insists in walking on a wide B and Better plank when there are plenty 
of No. 2 boards which could be used for this purpose, unless it is 
that knots add to the beauty of pine, and he wants to keep the knotty 
pieces free from dirt. 
Depreciation 


There will be a depreciation on sheds, fixtures and equipment, too. 
Bankers insist on figuring this at 10 per cent. per annum. This may 
be a little too heavy, but we must repaint our roof every second year, 
build new stalls, buy new harness, and our team will have rendered 
full service in about eight years. So we will figure this item at $240. 


All-Cash Business Impracticable 


I don’t believe in doing an all-cash business. It is not practicable. 
And if we sell on credit we will necessarily have some bad debts. I 
am going to place this item at $200, which is two-thirds of 1 per cent. 
For advertising, I am going to figure $150 (and the more advertising 
you do, the more bad debts you will have), which is one-half of 1 
per cent. I am sure that is only too small. I understand that the mail 
order houses put aside for advertising as much as 6 per cent. of their 
gross sales. Ours should be at least 1 per cent. And on the money 
we spend for advertising I would change the emblem which appears 
on our dollars. The eagle soars high and does nothing but scream 
and holler, which is like much of our advertising. On our advertis- 
ing dollars I would substitute the stork, which delivers the goods. 
Tell your customers something. 

I will next put down an item of $75 for collection expenses. This 


Tabulated Statement 
Investment 
BUSIMCSSnSIEG, ons inka ele ae Bee te! 2,500.00 
BD dee eed setae tins Me twee Aton 2.0 Weaken. a2 1% _ SSNS 
EB Qitipimenitssse nie mee tes eee Aut tee 500.00 
Stockzormmenrchandise ssn sey pee au aren 8,000.00 
Indetiveraccounts a. ho. hee 1,500.00 


‘Totaltinvestmtents...0¢. 2 eee ee . .$14,000.00 


Annual Sales, $32,000.00 
Expense 


Z 
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Interest on investment at 8 per cent. ... ... ... ... . . $1,120.00 
Salary of owner, at $110 per month ... ... ... ... ... 1,320.00 
Salary of helper, at $60 per month ... ... ... ... ... 720.00 
Salary of driver, at $50 per month ... ... ... ... ... 600.00 
Cost of extra help, unloading, stacking, etc. ... ... ... 430.00 
eed tormtea tie cee ic We ti taxa Sl, oak oo ba! an) cee eee AOS 
Depreciation of stock, undergrade, etc. ... ... ... ... 200.00 
Depreciation on sheds, fixtures and equipment ... ... . 240.00 
Bad accounts (two-thirds of 1 per cent.) ... ... ... .. 200.00 
Advertising (one-half of 1 per cent.) ... ... ... ... .. 150.00 
Collection expense, stationery, Stamps, s6tCr, oa. 4 75.00 
Pai aR Ser aay NARS gine Cee, «k=. cian TROD 
Insurance (rate $1.50 per hundred) ... ....... ... ... 150.00 
ASeoee: Dar COM Of nya cer ae. lak ck 120.00 
Traveling expenses (soliciting business, SlC es vec. StOO00 
Goods not charged, lost and stolen ... ... ... ... nf 50.00 
Loss on goods returned .., 50.00 
TESTI CUES RUE) ICCD ee a an ee 55.00 
Telephone and telegraph bills .. 50.00 
Mae U MAS, 8 Pres Fos See AAG GUA ak oe Conte de, 25.00 
Association dues, trade and local Papers Bk oes) es 2 20.00 
General and incidental expense ... ... ... ... ... ... 75.00 


1 
2 
3 
4 
5 
6 
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ital expennen hi ances ee tlhe oy . ..+$6,080.00 
Expense or cost of doing business, on gross annual sales, 
$32,000.00—19 PER CENT. 
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includes the extra letters we have to write and extra statements we 
have to mail out to collect some of our accounts. Under the head of 
donations I shall place $150. Some of you, perhaps, would call this 
advertising expense. Probably some donations do serve as mighty 
good advertising, but they should be charged separately. Just why 
every unfortunate in the community will come to the lumberman first 
for donations, feeling that we as a class are the money makers of the 
community, I cannot understand, but it is true, and we've got to 
contribute our part. County fairs must be held, as well as Labor Day 
and Sunday school picnics, and they’ve got to have free tables, on 
which they won't even let us put our name to show that we donated 
it. And sometimes they will forget to thank us when they return the 
lumber, all spattered with grease, so that it will have to take a lower 
grade, if they return it at all. 
Insurance and Tax Costs 

Our insurance will cost us $150. Vhat is figured on the basis of 
$1.50 per hundred. And then we have the item of taxes. Now, [ am 
going to take it for granted that lumbermen are law-abiding citizens 
and will do what the law insists upon our doing, that is, to perjure 
ourselves every time we assess, by saying that the amount is all that 
we have at a fair valuation, and put it down at 50 per cent. of its real 
value. Fifty per cent. of our $12,000 investment will be $6,000, which, 
figured at 2 per cent., will give us $120. 

Under the head of traveling expenses, | am going to enter a 
charge of $100. This does not cover pleasure trips, but is intended 
only for actual business trips, in securing new business. It should 
furnish us with $500 worth of information and be a good investment. 
We can also include in this an annual trip to association meetings. 


Read All Papers 


IT will next put down an item to cover goods not charged, lost 
and stolen. We all may be infallible, but 1 am quite sure that our 
help is not entirely so, and some goods will just naturally get out 
without being charged, and some amount will be lost and _ stolen. 
We will put this down at'$50. Loss on goods returned, we may also 
figure at $50. The item of light and heat we have next. As lumber- 
men, we do not have to work at night, since we are open and above 
board in all we do, but occasionally the bookkeeper gets behind and 
will have to do some night work. We will put this item down at $55, 
and if we get by on less we will have to give our customers a cold 
reception in the winter. For telephone and telegraph expenses we will 
make a charge of $50. For office supplies, $25. Association dues, 
subscriptions to trade and local papers, we will bunch at $20. And let 
me stop to remark that the money spent for trade papers is the best 
money we can spend. If we read all our trade papers thoroughly 
we would have little need of a talk on the cost of doing business, as 
we would get ideas that would force us to realize the cost of operat- 
ing our business, as well as many suggestions as to how to create new 
business. 

General Expense 


Under the head of general or incidental expense, we will place all 
items that have not been listed above, such as hammers, hatchets and 
saws that the carpenters borrow and never return, furniture broken 
by friends who loaf with us and never buy, and other items too numer- 
ous to be detailed. To cover this we will enter a charge of $75 per 
year, and I am sure that we would be fortunate if we could get out 
as light as this. 

The total of the above items of expense is $6,080, which is 19 
per cent. of our gross annual sales, $32,000. 


No Credit Allowed for Discount 


You will note that we have not allowed any credit for discount, 
nor have we made any charge for accounts receivable. A yard doing 
$32,000 gross annual business should have from eight to ten thousand 
dollars charged on its books. If we deduct from this the $1,500 allowed 
for inactive accounts, we have left approximately $7,000 in book ac- 
counts, and I am quite sure that our manufacturing friends will not 
allow us to owe them more than $7,000, the amount necessary to 
carry our customers. So we have offset one item against the other. 


Where Profits Begin 


Now, this means that every thousand feet of lumber that we sell 
costs us what the manufacturer charges us for it, plus 19 per cent. of 
the selling price. Therefore, our profits only begin after these two 
items have been taken into account. For example, B flooring on a 
10-cent rate costs us (manufacturer’s price) $27. We-sell this for 
$35; 19 per cent. of $35 is $6.65, which makes the actual cost of the 
flooring to us, $33.65, leaving us a net profit of $1.35 per thousand. 
Another example: No. 3 shiplap (manufacturer’s price) $16.50, selling 
price $21; 10 per cent. of $21 is $3.99. The total cost to us is $20.49, 
which leaves a net profit of 51 cents per thousand feet on this stock. 
One more example, and one in which we are all particularly interested : 
Cement. Costs us $2.50, less bags, $2.10 net. Selling price $2.90, 
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_ division as follows 


: a 
less bags, $2.50 net; 19 per cent. of $2.50 is 47 cents, which makes the _ 
total net cost $2.57. The selling price is $2.50. So we actually lose 
7 cents per barrel on cement, and, besides, we have to return the sacks — 
prepaid. = 

Something to Remember 


A point that we should remember is that every sale should bear 
its proportion of the expense. It costs 19 per cent. to do business, 
as we have seen. Now, whether we are selling lumber, cement, roof- 
ing, galvanized iron, sash weights, Windows, doors or what nots, 10 
cost of that material i is what the manufacturer charged for it, plus 19 
per cent. of the selling price. We should not figure, as many lumb 
men do, when a piece of competitive business comes up, that if we 
can’t make $150 we will take $100, or if our competitor meets t 
price we had better take $50 than to lose it entirely. 
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Dividing the Horses - 
I don’t know just how | can best impress you with the cost of 
doing business at 19 per cent., but with that aim in view I will 
you rs: a man who died, leaving an estate of nineteen horses. In 
will he left one-half of his estate to the oldest son, one-fourth to th 
second son, and one-fifth to the third son. Now, a half of nineteen 
is nine and a half, a fourth is four and three- fourths, and a fifth is three — 
and three-fifths. Of course, it would be impossible to divide up the 
estate in accordance with the will, so in their dilemma, the boys wen 
to a neighbor for advice. After hearing their story, he said, “That’s 
easy; I'll just lend you my black mare, which will give you twenty, 
and then you can divide up the horses evenly.” So they made 
: One-half of twenty is ten, one-fourth of twenty is KS 
five, one-fifth of tw enty is four. The oldest son took ten horses, the — 
second son took five, and the third son took four, making a total o 
nineteen, and they returned to the friend his borrowed mare, and a te 
were satisfied. 
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During the past fifty years, it is estimated, forest fires in Britist 
Columbia have destroyed an amount ‘of timber approximately — twic ae 
as great as that now standing i in the province, or approximately equiva- 
lent to the total stand of saw timber in the entire Dominion, 
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EFFICIENC 


Are your poultry producing the maximum profit? 
If not, there will be various factors accounting for low | 
production. The fundamental necessity towards increased _ 
efficiency is an up-to-date poultry house. This is theegg 
harvest time; make the most of it, through having a sani- 
tary house, and increase your production and incidentally “4 
winter ; they will bring you sufficient to pay for an up-to- 
date poultry house. 


We have various designs of poultry houses at our 
office here, prepared by leading experts, and have alsoa _ 
choice selection of stock to build same. We extend an _ 
invitation to you to inspect our stock and have a talk over 
the matter. 


Don’t Procrastinate 


Get the “efficiency ambition.” As you put your effi- 
ciency ideas into practice in a small way, the profit and 
pleasure derived will surprise and induce you to put such 
methods into your operations. 


Extract all the jOy you can out of life—efficiency is 


the start. é 
DUTTON-WALL LUMBER. CO., LIMITED — 
Melfort Pathlow St. Brieux 


A forceful retailer’s advertisement. Note how advice of plan ser- 
vice department of this retailer is offered. The Western Lumbermar 
is a careful reader of the country ads. of the lumber dealers, and a 
one strikes us as being one of the best we have seen. 


Secretary N. G. Neill, of the Western Retail Lumber- 
men’s Association, Winnipeg, has handed the Western Lum- 
berman an advance copy of their forthcoming twenty-seventh 
annual meeting which will be held in the Royal Alexandra 
Hotel, Winnipeg, starting at 9 a.m., on January 23, and con- 
tinuing over the two subsequent days. 

The program for the convention is again a top-notcher, 
and a careful study of it will reveal the fact that every mo- 
ment has been taken up with business that is of the utmost 
importance to the retail lumber dealers in Western Canada, 


Exhibition 
Arrangements are being made to hold an interesting exhibition of 
building materials in the same room in which the Convention Ses- 
sions will be held 


. Bugle Call 


All sessions will be announced by a Bugler sounding the “Fall In.” 


Practical Results eae 
We are planning to make this Convention the most practical in 
the history of the Association. 


Attendance 
We are advising you now as to some of the outstanding features 
because we do most earnestly hope that every retail lumber dealer 
in Western Canada will be in attendance for the entire three days, 
and devote all his time during those days to the Convention, as 
the situation demands very close, practical co-operation by the 
retail lumber dealers. 


Co-operation 
This will be the slogan of this Convention. Last year it was 
“efficiency.” Conditions that have developed, and conditions that 
we see developing have led us to feature the subject of Co-opera- 
tion by the retail lumber dealers. There is far more at stake than 
we realize, and we therefore ask that you make your arrangements 
now, to be in Winnipeg, on January 23rd, 24th and 25th. 


Tentative List of Subjects. Speakers to be announced later. 


Manitoba Conditions 

; A special report will be presented on Manitoba ,Conditions by a 
Committee composed of: Mr. W. P. Dutton, Winnipeg; Mr. W. D. 
Moore, Morden; Mr. T. H. Patrick, Souris. 
This Committee has sent out a list of questions to all the Man- 
itoba dealers, and the answers received will form the basis of the 
report. A very interesting and valuable development in connec- 
tion with Manitoba business is therefore expected. 


Shingles—The Manufacture and Retailing of Shingles 

It is proposed to lay before the manufacturers the danger which 
is arising from their shipping shingles on to the Prairies, weighing 
less than 160 lbs. It is known that some of the largest and best 
shingle manufacturers view with apprehension the tendency to 
inordinately reduce the weight. of shingles, and it is understood 
that shingles in some cases are badly manufactured and poorly 
packed. 


Barn Ventilation as Selling Proposition 
Speaker—Mr. W. B. Clarkson, Chairman of the Committee on 
Ventilation of Farm Buildings of the American Society of Agri- 
cultural Engineers. 


Building Material Merchants or Just Lumber Dealers 
Shall the retail lumber dealers sell everything pertaining to 
(building and improvement on the farm) or shall they sell only 
lumber and let someone else handle everything else? 


Standard Code of Credits 
; The subject of credits has been discussed for a good many years, 
and the President has now appointed a committee to bring before 
the Convention a Standard Code of Credits. When you realize 
that the retail lumbermen have over $20,000,000 out on credit in 
Western Canada, the importance of this subject is emphasized. 


Community Development 
This subject is going to be an important development in Western 
Canada in the next few years, and it will play an important part 
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Lumber Dealers’ “Co-Operation” Convention 
Winnipeg, January 23, 24 and 25 


*“Co-Operation’’ will be the Watch-Word of the Forthcoming Twenty-Seventh Annual Meeting 
of the Western Retail Lumbe1men’s Association—Executive Has Prepared an Excellent Program 
—Many Important Subjects to bz Discussed— Manufacturers Will Again Be in Attendance 


whilst the social side has not been lost sight of, as you will 
find out when you arrive at Winnipeg. 


Representatives from the Coast and Mountain Lumber- 
men’s Associations will again be in attendance, and some im- 
portant matters will come up for disposal. 


J. S. Williams, Secretary of the West Coast Lumbermen’s 
Association, Seattle, will give a shingle demonstration show- 
ing its fire-retarding qualities, as compared with composition 
shingles. 


ADVANCED PROGRAM (Subject to Change) 


in the welfare of the retail lumber trade. We are therefore arrang- 
ing for a speaker who has done things along this line, and he is 
recognized as the leader of Community Development in the 
United States. 


Co-operation a Necessity, Not a Fad 
We are arranging for a speaker who can present this subject in 
a very interesting and striking manner, a man who is thoroughly 
conversant with the retail lumber trade, and who is a believer 
in co-operation, because he sees the necessity of it, and knows 
it has got to be brought about. 


How to Reduce the Cost of Lumber to the Consumer 
Read the hand writing on the wall of present events and then take 
opportunity by the forelock, and when in joint session at the Con- 
vention let us find out whether there is any unnecessary cost in 
the handling of lumber under the present system of manufacture, 
selling and distribution. 


“THE NATION’S WELFARE AND HOW IT AFFECTS THE 
INDIVIDUAL.” 


“CO-OPERATION BETWEEN MILLS AND RETAILERS.” 
“HOW THE ASSOCIATION CAN ACCOMPLISH MOST FOR 
ITS MEMBERS DURING 1918.” 


“HOW TO IMPROVE THE RETAIL LUMBER BUSINESS FOR 
1918.” 


“FUTURE OF THE RETAIL LUMBER BUSINESS.” 
“LAWS AND LEGISLATION REQUIRING ATTENTION.” 
“CO-OPERATION WITH MY NEIGHBOR MEMBER.” 


“A NATIONAL CAMPAIGN TO INCREASE THE SALE OF 
LUMBER.” 


“PROBLEMS OF THE DEALER.” 
QUESTION BOX. 


Manufacturers’ Session 
The following matters have been submitted to the manufacturers. 
and will, in all probability, be discussed between the manufacturers 
and retailers at the Convention: 


Terms—The present terms of 2 per cent. 15 days the retailers 
submit are not in accordance with present practices, and do 
not conform to conditions. They would therefore very much 
appreciate the terms being enlarged. 


Inspector—In view of the large number of claims for allowances 
experienced on the prairies this summer, the fact is empha- 
sized that a coast inspector located on the prairies would 
prove of advantage to both the mills and the consumer. 


Code of Ethics—It will be of advantage to have included in the 
code of ethicsea regulation concerning the acceptance of or- 
ders by the mills; that is to say, when should an order be 
considered as accepted by the mill? It is suggested that the 
date the order is made out, confirmed by the post mark on 
the envelope, would be a just way of arriving at a decision, 


Shingle Demonstration 

Mr. J. S. Williams, Secretary of the West Coast Lumbermen’s 
Association, Seattle, who has charge of the “Rite Grade” shingle 
inspection in both Washington and British Columbia, will give 
a demonstration of the fire-retarding qualities of cedar shingles as 
compared with composition roofing. There will also be a movie 
dealing with the manufacture of shingles, and Mr. Williams will 
deal fully with the manufacture, handling, advertising and sale 
of shingles, ; 
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Do You Know What Your Overhead Expenses Are? 


It is a trite commonplace to state that the world has made con- 
siderable progress in our day. There is this, however, to be said 
about that pertinent to our ‘subject, and that is, that the attitude 
of the business man has undergone a complete revolution on the sub- 
ject of accounts. The time is not long past, and, unfortunately for 
some, it hasn’t passed yet, when the business man considered his 
accounts as being the record of what Jones owed him and what he 
owed Johnson and what the cash balance was. He knew in a general 
way how things were with him. If he had a good headpiece he knew 
fairly well, for he could laboriously calculate the difference in his 
assets one year end.over another. He might and probably did, if 
his credit was good, take into those assets a lot of lumber in his 
yard for which he didn’t have to pay for maybe thirty days, and omit 
to include the corresponding liability. You can readily see how much 
money could be made in those days. At any rate, our friend thought 
he was making plenty, and so he was happy. The chances are he did 
make nioney, and again the chances are he couldn’t help making money. 
He may have been the only lumber merchant in a considerable radius. 
There weren’t so many of you in those days; people hadn’t yet found 
out what an easy living could be made in the lumber business, and 
so he had things all his own way. He could make prices ‘right for 
himself, and that simplifies things considerably. 

Now, however, you have to have accounts, and you can’t be 
satisfied with those accounts except they are furnishing to you the 
information you need to conduct your business intelligently. Doing 
business today is vastly more complicated than in the time of our 
grandfathers, as you all know very well. 
and gone ahead, but have you made the same progress in the account- 
ing of your business? Competition is keen and becoming keener. 
- You give considerable thought and spend considerable money on the 
matter of increasing your sales ; without sales you cannot do business. 
But are your profits increasing proportionately to your increased sales, 
and would the margin of profit on your sales be greater if the price 
was right, and do you know what the price ought to be? You all 
think you do, but do you? 
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Do You Keep Real Cost Accounts? 


This brings us to the question of cost accounts. All of you keep 
some kind of accounts, but not many, I venture to say, keep cost 
accounts. Since estimating the cost usually means underestimating 
it, a condition of competition is established which works great in- 
justice to the firm which knows its costs and cannot meet the terms 
of the firm which guesses at them. It does not make any difference 
whether the firm is large or small or the volume of business done 
is large or small, the point is—the concern that does not know its 
costs, and by that I mean know them the same as it knows the bal- 
ance in the bank, is working in the dark, shooting blindly and hurt- 
ing itself and the innocent bystander. 

At present one concern in preparing an estimate figures what 
it honestly believes will be the total cost. Its competitor figures what 
it knows Will be the total cost. “A” knows the cost of the lumber 
and the labor involved and guesses rather wildly at the overhead, 
if he doesn’t omit it altogether, before adding the profit. “B” knows 
the cost of the lumber and the labor, and because of having a proper 
set of accounts, knows absolutely what to add in the way of overhead. 
When he adds his profit he comes pretty nearly knowing that’s what 
the profit will be if he gets the job. But the hardship is that he is 
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You have all progressed . 
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competing with firms who underbid him considerably for the reason. 


that in their estimate serious factors of cost have been omitted—they 
don’t know any better. Some one of them gets fhe work and lives 
to regret it. “A” if he is wideawake, is perfectly satisfied not to have 
the work at the price at which it is given out. 

It seems that the rock on which all split is our old friend 
overhead. He is a friend in the sense that he is always with us, but 
the trouble is some of us don’t know him when we see him. Right 
here is seen the advantage of a uniform method of cost accounting in 
the lumber business. By uniformity in accounting, I don’t mean that 
each of you would adopt the same forms and books as your com- 
petitor, nor that the small concerns would keep as elaborate a segre- 
gation of expenses as might be considered desirable by the larger 
business. 

You realize that there are many different divisions of your in- 
dustry. Some of you are retail merchants, some of you have a mill 
alone, and some again have both yard and mill; again, those of you 
who are manufacturers may be widely different from each other in the 
products you manufacture. You can readily see then that a cut and 
dried system of accounts could not be devised to meet the needs of all. 


What Are Standard Accounts? 


What do we mean then by standard accounts? We mean that 
if it can be arranged that you speak each other’s language when pre- 
paring estimates; in other words, that your overhead can be classified 
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on your books so that you can arrange the various items of cost unde f 
certain general classifications that you all know and immediately r¢ 
cognize. 
I will not attempt here to outline my accounting system, but t [tO 
hi 
illustrate what is meant, I will sketch here for you a segregation ¢ 
expenses taken from the accounts of a plant consisting of a say 
mill, planing mill, hardwood finishing mill, box factory and dry kilr :; 
The accounts are divided into the main elements of Lumber “= - 
Operating Expenses, Selling Expenses, General Overhead. 
By lumber cost is meant the cost of the logs delivered att 
sawmill, including transportation and piling. p 
Operating expenses are classified under sawmill, planing # 
etc., and in each classification is included the labor, supplies, pow 
engine repairs, general repairs, sundry expenses, insurance and 
preciation. Whether you classify rent, or its equivalent where t 
plant is owned by the operating company, as divisable among the op 
ating section or as general overhead, is left open, providing th at 1 
item is treated the same by all of you. ‘ 
Selling expenses consist of commission on sales, salaries, tr 
ing, advertising, freight outward. “ 
General overhead consists of office expenses, administrat 
penses and general expenses. These three divisions are subc 
into the following ,elements : cs 
Office Expense—Office salaries, postage, printing and stat 
depreciation office fixtures, auditors’ fees. (This last is a very. por 
ant matter and must not be overlooked ). i 
Administrative Expenses—Officers’ salaries, telephone 
graph, legal, bad debts. 
General Expenses—Dues, accidents, trade journals, r 
charity. 
I have not attempted in the above illustration to arbifeety 
just what classification of accounts you should keep, but 
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mill or with the selling end of the business, you can d 

expenses in the same general way, and know what is inelt 
the above four main headings. A concern wishing more de 
subdivide the above into as many units as desired and ‘still n 
uniformity with other dealers. : 
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Complicated Accounts Not Necessary 


Detailed accounts do not mean complicated accounting. I 
practice it rather works out that the fewer the subdivisions 
that are kept the more involved and complicated a process it 
to arrive at the actual facts. Executives are not bookkeepers a 
accounts ought to be so arranged that the bookkeeper can f 
results simply, clearly and expeditiously. If he submits a large 
called expense, the busy executive immediately desires to ki 
may be included in that. The bookkeeper has to go back 
and perhaps has to analyze, the account over a long period 
time at a moment when the facts are wanted immediately. 
gent subdivision of this account on the books would at all 
the desired information. 

I would summarize by saying that—First: Each of you, 
small, should have representative financial accounts; that — 
you shouldn’t minimize the importance of knowing ‘at all ‘1 
exact facts of your business and in the detail you want. 

Second: It is desirable where prices are at all close nee 
cost accounts, meaning costs on your operations that dove 
your financial accounts—not a set of cards showing estimat 
and not forming part of your accounting system. Some man 
do not require cost accounts. Ina case I have in mind, a manufe 
who created certain ideas and had them worked out in his 
cost accounts other than the material and labor entering i 
product would not have benefited him. When the article was fini 
he added to the material and labor cost one hundred to two hur 
per cent. and got his price. If you can do business along these 
you certainly don’t need cost accounts. 

Third: It is further desirable that you decide upon a_ 
standard of what constitutes overhead and what is maniitachite 
and that all your minds are in unison on this subject. You wil 
to educate each other on this point. It is quite feasible that un 
accounting methods can be adopted by the lumber trade, even ta 
into account the fact that no two of your firms are exactly alike. 
can, no doubt,-see even better than I can, the advantage that w 
accrue to all of you if you understood better the language of ea 
other’s accounts. 


Members of the I. W. W. organization are still making trouble | 
for the loggers in some sections of Washington. Deputy sheriffs are” 
busy weeding out the suspects, but in the meantime it is stated that, 
as a result of. acts of sabotage committed and disaffection in camp 
crews, due to the activities of a W. W. and other enemy agitators, th e 
output of logs is poly about 50 per cent. of the total capacity — 
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- Canada’s Timber Resources Must be Conserved 


Total Quantity Would Not Supply Needs of U.S. for More Than Eight Years—Fire Protection is 
Important Factor—Quebec and British Columbia Ahead in This Respect 


Twenty-five or thirty years ago, when Capt. Robert Dollar, now 
of Vancouver, and other well-known lumbermen were cutting pine 
on the north shore of Georgian Bay and shipping it in huge rafts across 
to the mills at Saginaw, Mich., under government license, very few 
people in parliament or out of it had the vision to see that even then 
the lumber wealth of the East was seriously threatened. A few years 
after this the late Mossom M. Boyd, of Bobcaygeon, cleaned up the 
pine on the last one of a half-dozen townships in Haliburton County, 
and, not finding another body of timber to his liking, closed down his 
mill and shifted his activities to the Pacific Coast. Here he acquired 
huge areas of fir limits, “to be cut by his great-great-grandchildren,” 
according to a fellow-lumberman. Mr. Boyd lived to see timber manu- 
tactured in his Cowichan Bay mill landed in Toronto via Panama 
Canal and rail for use in harbor works. 

During all the intervening years the general public was allowed 
by a too paternal or careless government ito cherish the impression 

“that timber was still plentiful, the result being seen in criminal wast- 

age by fire and very slight attention paid to conservation methods 
advocated by the more thoughtful lumbermen and citizens. The West- 
ern Lumberman has on various occasions called attention to the im- 
portance of correcting the widespread misapprehension concerning the 
extent of Canada’s timber wealth, and we now direct’attention to an 
address on forest resources delivered recently by Senator W. C. Ed- 
wards, one of the best-known lumbermen in the Dominion: 

“I do not hesitate to make the statement that every province in 
the Dominion of Canada far over-estimates its resources in this 
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Dense stand of cedar on the line of the Grand Trunk Pacific Railway near 
McBride, being typical portion of Canada’s magnificent forests 


respect. There are many in Canada who even to-day believe that our 
resources in this respect are inexhaustible and that it will only be a 
question of time until the United States will be exhausted of lumber 
and will have to turn to Canada for a supply. This idea, I assure you, 
‘is absolutely incorrect. The United States has as great a supply of 
lumber relatively ‘to her wants as Canada has, and the total quantity 


of standing timber in Canada would not supply the wants of the 


United States for more than eight years. Canada was once a com- 
paratively rich country in this resource, but bush fires and unwise 
administration of our timber resources on the part of the various pro- 
vinces have brought about the unfortunate result I have named. 

“In pulpwood we are considerably stronger than in timber for 
lumber manufacturing—of this there is no question; but if our pulp- 
wood resources are no better administered than our lumber resources 
have been in former years, they, too, will become exhausted much 


more rapidly than is at present anticipated. 


“I would ask honorable gentlemen who travel through this coun- 
try from Halifax to Ottawa, or farther west, just to observe as they 
pass over the various streams the logs that are being sawn to-day ; for 
I assure you, honorable gentlemen, that the logs being sawn to-day in 
most of the mills in Eastern Canada are such as were left in the woods 
twenty-five years ago, and [ do warn the various provinces of this 
Dominion that, if we do not take care of our resources in this respect, 
the lumber trade of Canada, except west of the Rockies, will in a com- 
paratively short time be a thing of the past. A stage was reached 
several years ago in the lumber industry making it the continuous aim 
and object of every lumberman to conserve his resources in this re- 
spect, but they have not been supported by the administrators of the 
various provinces. Considerable portions of country are each year 
being sold for settlement where the object is not settlement but to 
obtain cheap lumber, on the part of illicit settlers and a certain class 
of lumbermen. To give evidence of this I could show to anyone who 
would accompany me say, fifty miles from this city, in one single dis- 
trict from fifty to sixty farms, once occupied by pretended settlers, but 
which now, as all the timber is cut off, will have no settlers whatever. 
The condition of affairs, I assure you honorable gentlemen, has been 
most serious in so far as the timber resources of Eastern Canada are 
concerned. 

“Tn making the statements I do relative to our timber resources I 
do not want to pretend that we have not still timber resources ef very 
considerable value, but I do contend that they are not nearly of the 
value which the average Canadian believes. With regard to the de- 
struction of these resources, I quite admit that the provinces are not 
all equally guilty. In so far as fire protection is concerned, the Pro- 
vinces of Quebec and British Columbia have made the greatest strides 
in improvement in recent years.” 


The Short Shingle Primer 


By R. D. Hyde, sales manager Huntting Merritt Lumber Co., Ltd., Vancouver 

Suppose you were ordering a suit of clothes, and suppose your 
tailor said to you that six yards of cloth would be enough but that it 
would be nice for you to buy a yard and a half extra to put away in 
your trunk, where, although it would not be of any service, it might be 
nice to look at after your suit was worn out. Would you buy the 
extra yard and half? All right, then, why not use judgment of the 
same high type in buying shingles. Sure, I know you can’t wear 
shingles; only the sun and rain and frost and snow can do that, and it 
takes their co-operative efforts years and years, and I know my mother 
couldn’t wear out a shingle; but, then, I’m digressing. What I wish 
to find out is this: Why do you buy a shingle 16 inches long when a 
1234 inch shingle will answer your purpose absolutely as well in 
seventy-five cases out of a hundred? Yes, it will. Look at the top 
four inches of the shingle torn off a roof (and right here I want to sav 
those shingles wouldn’t have to be torn off if the owner had used a 
zinc-coated nail instead of these smooth wire nails)—look at the top 
four inches; not even discolored, are they? They look nice, though, 
and you can see what color the roof originally was, although four 
inches are not much use now. If they had been the means of keeping 
moisture out of the house (and that is what shingles are for) they 
would be discolored. Isn’t that so? 

Cedar is not the cheapest thing in the world, and freight rates are 
high, and probably going higher. See the point? Three and a quarter 
useless inches of expensive wood carried thousands of miles for noth- 
ing. Three and a quarter inches is about 20 per cent. of 16 inches. 
The cedar used in manufacturing shingles costs on an average of $1.60 
per thousand shingles (at present it is much higher). Yes, that’s right, 
but don’t go so fast; 20 per cent. of $1.60 is 32 cents. Now, we will do 
another example; add up the totals and then school’s out. 

The weight of shingles, of course, depends on their length and 
thickness. XXXXX shingles, for instance, carry a guaranteed weight 
of 180 pounds; 1234 inch shingles of the same thickness at XXXXX 
would carry a guaranteed weight of 150 pounds, or 30 pounds less to 
the thousand. Follow me? Maybe you didn’t know this before, but 
it's so. The average freight rate for shingles is 75 cents per hundred 
pounds; 30 pounds at 75 cents per hundred costs 22% cents. Higher 
mathematics are tough, aren’t they? Now, add the 32 cents we saved 
a little while ago. That makes a total saving of 54% cents per thou- 
sand shingles. Figure this amount into a roof requiring 20M shingles. 
Saves you nearly enough to pay the cost of laying the roof, doesn't it? 

Yes, you can go now, but take this same example home for your 
night work, and figure out how much money vou can save vourself by 
using the short shingle. 
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FROM THE PRAIRIE COUNTRY 


News and Reviews of the Western Lumber Trade 


Review of the Prairie Lumber Trade 
During the last two weeks of November, Winnipeg wholesalers 
reported to the Western Lumberman that there had been quite a lot 
of business placed, the line yards in particular buying in large quanti- 


ties. The stocks of the retail yards have been very low for some time 
‘now, especially at Saskatchewan points, many yards showing not 


more than half or quarter-filled stocks of those carried during the 
good years. The reason for the present flurry in buying is attributed 
by several local wholesalers to the fact that it is generally thought 
next spring will see, with anything like a normal building season, a 
famine in lumber. Mills cannot secure anything like an adequate sup- 
ply of labor, which will result in higher wages; logs are scarce, and it 
is anticipated there will be a shortage of cars. Most of the lumber at 
the Coast is being utilized for shipbuilding purposes, which will make 
the shortage on the prairies all the more acute. So the Western Lum- 
berman issues the warning to all of its readers who may have abnor- 
mally short stocks to get busy and replenish them TO-DAY, or else 
they will assuredly find themselves in great difficulties when they 


come to restock ata later date and find they cannot secure deliveries _ 


at any price. 

Several retail readers of the Western Lumberman, when asked 
their opinions as to business conditions next year, said, owing to the 
fact that very few farmers had actually gone ahead with their building 
program this fall, on account of the continued open weather allowing 
them to keep on the land, they will build granaries, implement sheds, 
silos, and new farmhouses in great numbers next spring and fall. The 
farmers, practically without exception, have abundant funds, and it is 
a fact that. there is a deplorable lack of granaries to cover the huge 
$714,000,000 crop of 1917. Elevators and railroads are being taxed to 
their utmost to house or carry the wheat of this year’s crop. In some 
sections of Western Canada granaries cannot be supplied fast enough 
to fillthe demands. Therefore, it appears certain that 1918 holds forth 
promise of much business for the retail lumber trade of Western Can- 
ada. Again we urge those dealers who are short on stock to get busy 
and BUY AT ONCE, at prevailing prices, for we are informed that 
present prices cannot hold for any considerable length of time, owing 
to unprecedented conditions in the manufacturing and logging indus- 
tries. 


News Briefs of the Prairie Lumber Trade 


The Burnt Mountain Lumber Company, Ltd., has ‘been incorpor- 
ated, with capital stock of $18,000 and head office at Edmonton, Alta. 


The Dutton-Wall Lumber Company, 
lumber yard at Star City, Sask. 
manager of the new branch. 


of Winnipeg, has opened a 


The annual meeting of the Western Retail Lumbermen’s Asso- 
ciation of Winnipeg will be held at Winnipeg, January 23-25. Read 


the program that appears in this issue of the Western Lumberman; 
isn’t it a crackerjack? Don’t forget the dates: Reserve them now. 

Mr. F. H. Garvey, formerly connected with the Crown Lumber 
Company, of Calgary, Alta., as yard manager, has left that city for 
Vancouver. He was accompanied by Mrs. Garvey, whose health has 
been impaired ‘by the high altitude of Calgary and the severity of the 
winter on the prairies. It is probable that Mr. Garvey will reside per- 
manently at Vancouver. 

The Hon. W. H. Cushing, Calgary, and Mr. A. T. Cushing, Ed- 
monton, attended a meeting of the Valley Lumber Company’s direc- 
tors some days ago. The meeting was held at Red Deer, Alta. Mr. 
Pettepher will have charge of the company’s operations this winter, 
and Mr. J. M. Connors has gone out to establish three camps. From 
150 to 200 men will be employed by the company at their camps and at 
the mill this winter. 


Another change in the business life of Melfort, Sask., has taken 
place. E. Hawke & Son have disposed of their lumber yard to the 
North Canada Lumber Company. Mr. Hawke, Sr., discussing the 
change, stated that, owing to the attention needed to look after their 
milling interests, as well as attending to their farming operations, the 
firm was unable to devote the time necessary to the retail yard at Mel- 
fort. E. Hawke &-Son will continue to run the yard up to December 
15. when the new company will take over the stock and premises. Mr. 
Hawke reports that they will cut over 750,000 feet of lumber this 
season at their mill near the Hudson Bay Junction. 


Mr. F. L. Nelson has been appointed 
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Mr. N. G. Neill, secretary of the Western Retail Lumberme 
Association of Winnipeg, spent a few days at the Coast last mom 
reaching Vancouver on the 13th and leaving on the 17th. During] 
stay Mr. Neill met many of the members of the British Colusa Di 
Lumbermen’s Association and British Columbia Shingle Agency 
extended a hearty invitation to all to attend the coming annual tt mes 
ing of prairie retailers, to be held at Winnipeg on January 23, 24, 
25. In order to quicken the interest of the Coast lumbermen in th 
important gathering Mr. Neill recited some of the matters to come 1 4 
for discussion, among them being the extension of the cash discout 
period and the possibility of securing a lower freight rate to pr 
points on shingles, so that the Coast: manufacturers may be 
cater to the growing demand in that market for a.partially 
shingle. In all probability the delegates from the Coast assoc 
will fill a special car, and as Mr. Neill stopped off at Nelson a 
brook on his way back to Winnipeg to meet the Mountain h 
men, it is likely that the latter will also send a numerous deput 
to the prairie capital in January. ~ . af ae 
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Unique Forestry Exhibit at Prince Albe 


The Dominion Forestry Granch exhibit at the agricultural fair ii 
Prince Albert, Sask., held last summer, attracted much favorable 
ment by both the public and the press. The miniature forest ar 
ment was most unique, representing a regulated forest area cc 
ing various age classes. The species used were white and bi 
spruce and jack pine. The oldest age classes were made uy 
25 to 30 feet in height, some being trimmed up from oe ae 
six or eight feet in height, thus providing a shady nook for tired \ 
Park benches were scattered around among the trees, and were 
used by women and children. The trees from twenty feet down 
not trimmed, but left with their branches extending to the | 
Numerous of the trees had an abundant supply of cones—thus § 
ing the seed crop. 

A sinall area of nursery stock was shown in front of th 
well as representative areas of burned forest, poor cutting 
high stumps, waste and no brush disposal. In contrast an 
was shown alongside showing good cutting with low stumps, 
ture cordwood piles, some neat brush piles, and some wae ich 
burned. In this area was also. shown the uninjured 
coming up. A model ranger house presented by hee ‘ 
Lumber Company of Prince Albert was placed among t 
trees. Forest reserve boundary notices and the numerous 
cloth fire and reserve notices were posted i in conspicuous pl 

Adjoining the forest a small ranger’s camp was pitched, 
and camp fire, and examples of how to extinguish camp fire 
water and earth. A canoe used by fire rangers in the Not 
shown, with complete fire-fighting equipment and outfit 
them. A large black bear, loaned by the soldiers at the armo 
chained at the edge of the forest, and attracted much atten ion 
antics. ent 

At the rear of the forest, with a path leading up to eer 
exhibit was arranged in one of the buildings. This building wa 
decorated with elk, deer, and game heads, bunting and flags, s well 
as numerous mounted birds ‘and a large whitefish loaned’ b I 
George McDonald, fisheries inspector. 

On the walls were arranged maps and aoe phot 
showing the reserve activities ‘and views of merchantable and 
stands, “planting and logging operations, brush piling and bu 
forest fires and their results, effects of drifting sands, forest re 
improvements, grazing and uses. Outfits used by both forest 
fire rangers for fighting fire were displayed, from grub hoes to w 
alforjas. On two long tables were arranged for. free distributio 
erature, bulletins, reports, blotters, rulers, pocket when 
other publicity material. 

Two stalls were occupied by equipment and pictures sho 

railway fire protection. A small hand-jigg ger used by railway pa 
men and a gasoline car used by inspectors were shown, with th 
equipment. “Samples of Saskatchewan forest products and a model 
house of white ees were loaned by the Prince Albert Lumber Ce om- 
pany. 

The exhibit was: aed under the direction of, Mr. Gs AS 

Gutches, district inspector of forest- panera: for Saskatchewan, and 
With the assistance of Chief Fire Ranger S. W. Thompson, division al 
fire inspector T, MacNaughton, and. Ranger i in Charge A. Williscra 
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by 38 feet. 
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Better Rural Homes 


Plan ‘‘D”’ is a Larger Home Than Those Previously 
Described — Feature of House is Kitchen and Dining 
Room Arrangement — Splendid Exterior Appearance 


Fourth of a Series of Manitoba Agricultural College Prize Plans by Manitoba Women 
By Prof. L. J. Smith, Manitoba Agricultura) College 


House plans “A,” “B,” and “C,” already published in the Western 
Lumberman, were selected with the idea of meeting the needs of the 
many who wish to build as economical a home as possible, but wish a 
home with modern conveniences. A great many farmers, however, 
need a larger home. Plan “D” will interest these. The body of the 
house is 33 feet by 33 feet, there being also a one-storey addition for 
the kitchen, back porch, dairy, and laundry in the rear. This plan is 
by Mrs. H. Waller, of Binscarth, Man. The judges of the competition 
spent considerable time on this plan, which, as submitted, was 38 feet 
It was felt that, with some minor changes and cutting 
down the size to secure greater economy in construction, the plan of 
the first floor was prob: ably the best of the larger houses submitted. 
The second floor hall arrangement, however, met with some criticism, 
and, after a great deal of discussion, it was decided that the plan as 
shown could not be placed with the first five. House plan “D,” as 
changed, is probably the best of the very large farm house plans sub- 
mitted. With its addition, it is more expensive than the ordinary large 
farm house, 30 feet by 32 feet, or 32 feet by 34 feet. 

There are two small halls on the first floor (Fig. 1); the feature, 
however, is the arrangement of the back portion of the first floor with 
the kitchen and dining-room arrangement, with the pantry between 
and opening on the corner of the dining-room, is very good; also the 


back stairs to the second floor, and to the cellar with the built-in buf- 


fet and coat space filling in the space between the kitchen and the 
dining-room. By this arrangement the buffet takes up no space in the 
room itself. The arrangement of doors and wall space in that side of 
the room is symmetrical, and will give the dining-room a very pleasing 
appearance. 

The arrangement of the back lobby is especially good. Here the 
help have a convenient washroom and large bedroom directly off the 
lobby and verandah, and can enter the dining-room from the lobby, 
without going through the kitchen of any other part of the house. In 
case of sickness requiring complete isolation, this plan is ideal, for this 
part of the house can be completely cut off; for all food and necessary 
visits the outside door can be used. 

The kitchen might be considered too large by many; but the 
kitchen equipment proper is conveniently Sas at the half of the 
kitchen nearest the pantry, as shown in Fig. 2 2 aiiieh gives a nice eating 
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space for the help if sa. desired. Should a married couple be assisting 
on the farm, this would be an ideal arrangement. 

The front hall and stairs will be quite a feature in this home. It 
is warm, and convenient to all the front rooms. ‘The fireplace took 
some careful planning, but it is not to be omitted in a house of this 
Size: 

There are three good double bedrooms and two single ones for 
the young folks on the second floor, and two comfortable attic rooms. 
The large sleeping porch will be a feature in this house. 

The full basement affords ample room for fuel and vegetable stor- 
age, large soft water tank, lighting system, etc. There is also an out- 
side entrance. ; 

The exterior has a good ,substantial appearance (lig. 3), and is a 


MAC. Far 


House “_D™ 


Qpyrighted SephUlHe 


Plan ‘‘ D”’ shows one of the larger of the farm hauses submitted by 
the women of Manitoba to the Manitoba Agricultural College. 
This house is 33 feet by 33 feet, with addition‘for kitchen, 
back porch, dairy and laundry in the rear. 


plain style of architecture that will not look out of date ten years 
hence. 

Complete working drawings, together with specifications and bill 
of material, can be had by writing the Department of Agricultural En- 
gineering, Manitoba Agricultural College, Winnipeg. This material 
is sold at a nominal price, with no intention of securing a profit, but to 
cover the cost of the reproduction of individual copies. The cost to 
applicants residing in Manitoba is $3, and for those residing elsewhere 
$5. This is an especially good price, since an architect would charge 
not less than $150 for doing a house of this size. Applicants, when 
sending for this material, should allow plenty of time for the getting 
out of copies of the specifications and bills of material. 
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Timber Resources of Northern Manitoba 


Many years ago the northern part of Manitoba, as far north as 
what is known as the “Barren Lands,” was thickly covered with a 
forest growth of spruce, tamarac, jack pine, and other Northern trees. 
Great areas of this was timber of merchantable size, and besides there 
were immense stretches of valuable pulpwood, but during the last 
twenty-five or fifty years millions of dollars’ worth of this, one of our 
most valuable natural resources, have been destroyed by fire. In 
many parts of the burned area a new growth has sprung up which is 
now well developed, and in the course of from fifteen to twenty-five 
years, if properly protected, will be an exceedingly valuable asset. 
However, outside of the burned areas there are still great stretches of 
valuable timber and pulpwood, which, taken in conjunction with 
means of transportation now available, and the prevalence of water- 
power near them in almost every instance, form an exceedingly valu- 
able resource and one which should be protected, conserved, and 
developed with the greatest care. 


The Havoc of Fire 2 


r. J. B. Tyrrell has made frequent trips into the North country, 
and nena to him more than any other man is due our knowledge of 
this resource, as well as much other information regarding the* coun- 
try. From Mr. Tyrrell’s reports it is learned a great deal of timber in 
the territory in question has been destroyed by fire. On Grass and 
Minago Rivers there is still some forest of excellent white spruce, but 
on the northern part of Burntwood River this is rather scarce. Black 
spruce and canoe birch grow on the more level and imperfectly 
drained areas. The aspen is the commonest deciduous tree, as it 
grows on the drier uplands everywhere, occasionally forming beautiful 
forests. “The forests surrounding Reed Lake are mostly “of poplar, 
but there are some good growths of fine large spruce about twenty- 
five inches in diameter.” On the southwestern shore of Lake Atha- 
papuskow “considerable areas are covered with large white spruce.” 
At Wintering Lake “the surrounding areas rise gently from the water 
and are densely wooded with close forests of white spruce, growing 
on the rich clay soil.” An old fur station near Setting Lake was 
found by Mr. Tyrell “considerably overgrown with large spruce trees, 
quite indistinguishable from those of the surrounding forest.” 

In an exploration trip in connection with the Hudson Bay Rail- 
way, Mr. J. W. McLaggan covered the territory immediately north of 
The Pas, and the following information is obtained from his report. 
.The first portion is covered with small mixed timber. North of Cor- 
morant Lake there are at least five million feet of good milling spruce 
_and a very considerable area of the same south of "Reed Lake. North 
of Herb Lake are spruce and poplar fit for railway ties and pulpwood. 
If fire had been kept out there would have been a ‘big timber area in 
this district. Reafforestation is now being effected. Between Reed 
Lake and Elbow Lake he saw about two million feet of good spruce 
and poplar, averaging twelve to fourteen inches in diameter. 

In the report of W. Thibideau on an exploratory survey of the 
ground between Fort Churchill and The Pas in connection with the 
Hudson Bay route is found the following: 

“All the timber between the head of the Little Churchill River 

and Churchill is reserved for fuel purposes. The pulpwood belt, as 
estimated below, begins at Split Lake and extends to The Pas, ten 
miles in width on each side of the way proposed for route of Hudson 
Bay Railway. On this area, assuming one-sixth to be covered by 
pulpwood, the balance being river, lakes, ponds, swamps, etc., and 
assuming 10 cords per acre of an average of 6 inches in diameter, 
there would be 5,756,660 cords. This is a very low, but safe, esti- 
mate.” 
In 1910 Mr. J. R. Dickson, Dominion Forestry Branch, made an 
inspection of timber along the line of the proposed Hudson Bay Rail- 
way, from The Pas to Split Lake. He covered a distance of some 235 
miles along the line of railway. Mr. Dickson deplores the ravages 
made by fire in the past, but points out that a great deal of new growth 
will soon be suitable for pulpwood. He intimates that if general 
drainage conditions could in some way be improved so as to partially 
replace the black spruce with the white spruce the wealth-producing 
power of the region would be immeasurably greater. 

Mr. J. A. J. McKenna concludes each section of his report on the 
Hudson Bay route with a recapitulation or summary, from which are 
taken the following: 

“Tt would seem that after the Saskatchewan is spanned at The 
Pas, construction of a line of railway to Churchill would not be unusu- 
ally difficult or expensive, and from reports it would appear there are 
in the intervening country stretches of fair timber. The country about 
the Bay has only been glanced at by explorers. Merchantable timber 
has been seen and vast ‘stretches of pulpwood.” 


After placing a stop-order on the exportation of lumber from 
Pacific Northwest ports, thereby tieing up a number of vessels about 
to sail with cargoes, the Washington authorities relented and released 
the ships. “ =A 


of kainit. some of the ashes of which analyses are given show a ma 


700,000,000 feet. 
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Canadian Foresters at the Front ee 


The imagination is stirred by occasional brief references to the — 
work being done by the Canadian foresters overseas, whether en-— 
gaged in cutting down the lordly parks of England, the timber planta- #4 
tions of Scotland, or the well cared for state forests of France. The — 
censor eliminates much that would be intensely interesting concern- 
ing the operations of the husky British Columbia contingents now — 
working under conditions so vastly different than those to which they | 
have been accustomed, yet achieving a record that is exciting the ad- — 
miration of the British War Office. Illustrating the changed condi - 
tions met with the following sketch, taken from the October isst 
of The Canadian Forestry Journal, will no doubt be perused with 
interest : ; ‘Ss 


A Fairy-tale Wood “ 


And what a pine forest is this! Its like does not exist throtaae out 
the length and breadth of Canada. A regular fairy-tale wood, 
vast plantation of clean trunks, rising almost limbless to an aver 
of fifty feet, green-topped, springing from an underbrushless — ; 
of moss and needles. They grow in yellow sand, these trees. The 
larger ones measure from 10 to 14 inches through at the base, arid 
give some 40 feet of log. ia 

Hark, Canadian lumbermen. In this country a stern governm ent 
allows no timber-limit vandalism on the part of loggers. No bru 
nor slashing may be scattered about as in Canada, to start f 
Everything here is piled, swept clean. In the adjoining French 
tion of this wood I actually saw windrows made of branches ¢ 
fully tied together. Thus they are shipped off to Paris for firew 


How French Fall a Tree er 


In marked contrast to the Huns are the Canadian bushmen: w 10, 
overalled, stand in military formation ere they dismiss to 
little group, they have charge of the more technical jobs. 
mill will hum in this vicinity, as others are doing elsewhere, 1 
ing out its full quota each day. These Canadian mills are not 
supplying our own troops, but Imperial and French troops as 

Canadians are hard at work in forests of beech, hornbeam, 
oak, birch, cherry and chestnut trees, which are falling before th 
and, oddest sight of all, are being pulled down by block and tac 
Such is the French fashion. Limbs chopped off, and a rope attack 
to its top, many a tree is torn out by the roots, which are afte 
sawn off. Queer lumbering perhaps, but it saves the older trees. 

Picture a quaint village, mediaeval church, fifteenth | 
houses, an inn, from whose timbered doorway d’Artagnan might 
sally forth at any moment. Picture an emparked chateau which 
caped the revolution, whose pillared gateway was old when M 
Antoinette came joyfully to France. ’Mid such surroundings, 2 am 
trees where the deer fed undisturbed, now rises a cloud of smok 
beneath which, entrenched among the new, white timbers of a brane 
new mill, a whirling fiend devours the woods. ; 


Sawmill Ash of Value as a Fertilizer ai 


It is common knowledge that. with the aid of chemical 1 researc 
fortunes have been made out of the utilization of waste produc 
The Timber Trades Tovrnal. of London. Eng.. tells of investicati or 
which disclose possibilities in relation to sawdnst, although it would — 
be perhaps unwise to rate expectations too hichly. Our contempor- 
ary observes: “Artificial manures used in acricultural operations are) 
it seems. largely based upon potash, which in normal times comes 
considerable quantities from Germany. There is a large amount 
potash contained in the enormofis quantities of wond scraps. saw 
and shavings from planing and other machines. Results of anal 
of various samples of ash and fle deposit are given. and some are 
to be as valuable a manure as kainit. On the basis of the present pric 


urial value of from 25s. to 50s. per ton. Expectations should. ho 
ever, be moderated when it is said that since timber is relative 
poorer in potash than leaves, ‘bark. twigs, etc., the value of wood a he 
and flue dust obtained from sawmill furnaces will be less than similar 
ash obtained by burning the undergrowth and waste of forest or wood- 
land, although still ‘constituting a lower grade fertilizer. The belief 
is expressed that, since ash is almost purely a waste product, there is” 
good reason to suppose that it could compete with certain artificial 
manures, even in normal times. The investigations, which have beens 
made mainly from the chemical side, certainly open up commercial 
possibilities which we commend to the notice of the various associa- 3 
tion of sawmill proprietors.” ag 
gS FE SO bat 

One manufacturer of pulp buildine board in the United States = 
sold last year an amount equal to 300.000.000 feet of lumber, and this 
same company expects to sell over 400,000,000 feet board measure 
this year. Remember, this was only one concern. Probably the total — 
coverage by pulp substitutes will reach between 500,000,000 and 
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open, No. 1 logs commanding a high figure. 
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THE COAST AND MOUNTAINS 


News of the British Columbian Camps and Mills 


-Lumber, Shingles and Logs 


In the last thirty days Coast and Mountain millmen have experi- 
enced some proofs of a strengthening demand for lumber on the prairie. 
The business has been “spotted,” some manufacturers reporting very 
few orders, while others have been making fairly large shipments. The 
fact that some mills have been overstocked on a few lines has led 
to special prices being made in a few instances, but there has been no 
general weakening in values.. The future presents so many uncer- 
tainties that the millmen feel their present stocks could not be re- 
placed for the same money, and that it would be the he#ght of foolish- 
ness on their part to coax trade at this time. They are continuing 
to restrict their output by operating on a short time schedule, some 
running 50 hours per week, others only 45 hours, according to the 
demands made on them by the shipyards. 

Interviewed the other day by the editor of the Western Lumber- 
man, a manufacturer who is noted for his shrewd judgment and ability 
to forecast the future, said that in his opinion there would be a lumber 
famine during the coming summer if building activity in the prairie 
provinces reached the proportions expected. When pressed to give 
his reasons for making the statement, the lumberman said, ‘Labor 
troubles, log shortage, lack of cars.” In support of the first prediction, 
he was confident that labor would seek a 50 per cent. advance with 
the coming of spring, if not before; as to the second, the loggers had 
barely been able to supply the mills this year, and were now about 
to devote their main efforts to getting out aeroplane stocks under con- 
tract with the Imperial | Munitions Board, this work being looked 
upon as a patriotic duty to be carried through no matter what else 
happens; and a car shortage was almost a certainty owing to the 
cessation of shipments to Russia. This trade had brought thousands 
_ of cars to the Coast, thus giving the millmen a supply they would 
have lacked under other circumstances. To our mind these argu- 

ments are weighty, and they will no doubt be given careful considera- 
- tion by manufacturers as well as retailers. 

’ The shingle market has strengthened noticeably since eo month, 
when orders were reported to be falling off badly owing to the un- 
settled conditions in the United States building trades. That market 
has now improved materially, and Eastern Canada and prairie busi- 
ness is also making a much better showing. Prices to the trade are: 
Perfections (18-in.) $4.20; Eurekas, 
(18-in.) $3.65. Bolts command $8.00 to $9.00 a cord and are scarce, 
some of the mills having to close down for a few days occasionally 
owing to the short supply. Mills cutting from the log pay $13.50 to 
$15.00 for shingle cedar. Some of the leading operators see trouble 
ahead when the spruce camps get going, it being their impression 
_ that the production of cedar will fall off to a marked degree. 

: The B. C. Loggers’ Association met on November 21 and gave 
_ prices another “boost,” to become effective December Ist. To meet 
‘the demands of the mills it will be necessary to keep the camps in 
operation during the winter months, which will mean much higher 
' Operating costs, it is claimed. The new prices of graded fir are: 
SNo. 1, $18; No. 2, $14; No. 3, $11. The advance of $2 per 1,000 in 
- the case of No. 1 fir is due to the strong demand for this grade from 
the mills cutting shipbuilding material, and puts the price on a par 
with the same grade across the line. Shingle cedar holds at $13.50 
to $15; lumber cedar, $17 to $20; hemlock, $10. Spruce prices remain 
It-is expected the I[m- 
_ perial Munitions Board will announce a schedule in the very near 


— future which will govern future values of this wood. 


Personal Items of British Columbia 

Mr. Sam Skeed, formerly connected with the lumber business 
in Vancouver, and now in the same line at Calgary, called on Coast 
friends November 20th. 

Mr. Geo. M. Madden, senior member of the Apex Lumber Com- 
pany, Limited, Vancouver, returned November 3rd from a business 
trip to Calgary and other points. 

Hon. T. D. Pattullo, Minister of Lands, spent November 19 in 
Vancouver, leaving the same evening for Ocean Falls and other north- 
ern points on a visit of inspection. 

Mr. E. L. W. Saunderson, manager of the Montreal branch of the 
Magnolia Metal Company, of New York, spent a week at the Coast 
recently looking into the business situation. 


Mr. M. B. King, of the King Lumber Mills, Fraser Valley, spent 
a short holiday with Cranbrook friends early in November. Mr. King 
still retains his extensive lumber interests in that city and vicinity. 

Mr, W. R. Ross, Victoria,*former minister of lands for British 
Columbia, is now a citizen of Vancouver, having entered into a law 
partnership with Barrister W. S. Lane, with whom he was similarly 
associated in Fernie about séven years ago. = 

Mr. J. F. Boyd, of the Abbotsford Timber & Trading Company, 
Limited, Abbotsford,—than whom there is._no harder working lum- 
berman in the province—left for Eastern Canada on November 3rd, 
accompanied by Mrs. Boyd, to enjoy a two months’ holiday. 

Messrs. Tom McDonald and J. McKellican, timber cruisers. who 
had spent nearly three months on the upper reaches of the North 
Thompson River, reached Vancouver early in November to spend a 
short holiday and renew their supplies. They will be in the timber 


until Christmas. 


Mr. Edward Flemmingsen, a well-known logger in Cowichan Lake 
district, Vancouver Island, spent a few days in Vancouver early in 
November, accompanied by Mrs. Hemmingsen. They were on a buy- 
ing trip, and between wire rope and millinery their purchases exceeded 
$1,000 in value. 

Mr. Leonard Frank, the well-known Vancouver photographer 
of timber scenery, is nursing a fractured right arm, the injury being 
received while cranking his auto. The enforced holiday comes at 
a most inopportune time, Mr. Frank having a number of commissions 
to execute for timber owners before the new year if possible. 


Promoted on the field for gallant conduct at the Battle of the 
Somme, J. M. Cumming, fOritiee secretary of the Marcum Lumber 
Company, New Westminster district, who went overseas with the 29th 
Battalion, is now second in command of the 19th Machine Gun Com- 
pany attached to the Fifth Division of the British forces in France. 


Mr. R. J. Thurston, of Thurston-Flavelle, Limited, Port Moody, 
returned November 13 from a two months’ business trip to Eastern 
Canada and United States points, in the course of which he called on 
most of the firm’s numerous customers. At Chicago Mr. Thurston 
Was interviewed by the American Lumberman concerning B. C. con- 
ditions. 


Mr. Colin F. Jackson, one of the pioneer. wire rope dealers of 
Vancouver, last month received a cable stating that his eldest son, F. 
Ivor Jackson, who had recently been promoted to the command of 
a South Lancashire regiment, had been severely wounded by shrap- 
nel while in action on the Western front. He is now in hospital in 
London. 

The head of the Lyall Shipyard at North Vancouver—Mr. William 
Lyall, of Montreal, one of the leading contractors of the Dominion— 
spent a week at the Coast in the latter part of October. He was ac- 
companied by Mr. J. N. Greenshields and Mr. H. H. Beauclerc, also 
of Montreal, the latter being a son-in-law of Baron Shaughnessy, of 
Pheer Ra 


The many British Columbia friends of Mr. Roland D. Craig, of 
the Dominion Conservation Commission, are pleased to have him back 
again after an absence of nearly a year in Ottawa and Eastern Can- 
ada. Mr. Craig has been “loaned” to the Imperial Munitions Board 
for a time and will oversee the inspection of spruce aeroplane stock 
at the Coast. 

Mr. Lincoln Smith, the new managing director of the ship chan- 
dlery firm of Peter McQuade & Sons, Victoria, was formerly assistant 
to Capt. J. W. Troup, manager of the B. C. Coast Steamship Service. 
On severing his connection Mr. Smith was made the recipient of a 
rosewood clock and several pieces of silver plate, the gift of officers 
and employees. 


Mr. A. R. Rogers, the well-known Minneapolis lumberman, who 
is president of Okanagan Sawmills, Limited, Enderby, is doing his 
“bit” for the cause of the Allies by acting as chairman of the Ninth 
Federal Reserve District. Mr. Rogers and associates undertook to 
raise the huge sum of $100,000,000 as the contribution of the: district 
to the second U.S. war loan. 

Mr, C. D. McNab, manager of the Baker 
ited, Waldo, and Mr. Neil Murray, of the Arrowhead Lumber Com- 
pany, Limited, Kamloops, were welcomed by their many Vancouver 
friends about the middle of November. Both gentlemen were on their 
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way to Victoria to attend a meeting of the fire protection commission, 
of which they are members. 


Mr. W. H. Brown, managing director of the Canadian West Coast 
Navigation Company, Limited, Vancouver, returned November 2nd 
from a business trip to Toronto and Montreal, where the principal 
shareholders reside. ‘Twelve schooners originally contracted for are 
now completed, but it is not yet known whether Mr. Brown will be 
commissioned to exceed this number. 


Ald. B. Keegan, a Prince George lumberman who visited the 
Coast in the early part of November, has not missed a session of 
council this year and in his spare time looks after a sawmill and 
logging outfit. Mr. Keegan says that lumbering is rapidly becom- 
ing an important industry in his district, with the result that the 
growing demand for labor is helping the new settlers. 


Mr. W. A. Anstie, managing director of the Forest Mills of B. C., 
Revelstoke, mentioned in these columns several months ago as the 
chosen candidate of the Liberal party in West Kootenay for the fed- 
eral house, has since tendered his resignation. Mr. Anstie deemed 
it his duty to endorse the union government, while the Liberals de- 
sired a candidate who would run as a straight supporter of Laurier. 


A welcome recent visitor to the Western Lumberman sanctum 
was Mr. F. T. Satterford, manager of the foreign trade department 
of Carston & Earles, Inc., Seattle, who do a big export and domestic 
trade in lumber products. Just now Mr. Satterford is giving much 
of his attention to the subject of aeroplane spruce across the line, 
but his visit to British Columbia was connected with shipments of 
white pine timber required by the British Government. 


Writing to his parents, Mr. and Mrs. John Hanbury, Vanes, 
under recent date, Lieut. Laurence Hanbury, who went overseas last 
spring in charge of a Foresters Company, gives some interesting de- 
tails of his experiences as superintendent “of a Waterous Company 
sawmill of 60,000 feet capacity located a short distance behind the 
firing line “somewhere in France.” The plant is operated night and 
day, the men working two shifts of eleven hours. Maior George Han- 
bury, who is in charge of a larger unit of the Foresters’ Battalion, has 
for some time been busy overseeing the erection of sawmills in the 
forests of Southern France. 


Items of Interest to the Trade 


Brief News of Mountain and Coast 


G. H. Boulton, a Kamloops lumberman. has purchased an interest 
in a spruce mill on Graham Island. Oueen Charlottes. 


The first Hindu-owned mill in Washington State has been started 
up by the Punjaub Lumber Company on the Kalama River. 


P. Wigle is making preparations to start up a one-machine shingle 
mill at Wellington, in Nanaimo District, Vancouver Island. 


R. S. Hamilton, owner of a sawmill at Roval Oak. between Vic- 
toria and Sidney, is putting in a two-machine shingle mill. 

B. John has retired from the Hindu syndicate operating the Sal- 
mon River J umber and Shingle Company plant at Sperling, Fraser 
Valley, of which he was manager. 

It has been estimated that approximately 50000000 feet of gov- 
ernment cedar remains unsold in Powell Lake District, where two 
large cedar plants are now operating. 


Messrs. Elder Brothers, well-known loggers, have opened new 
operations on Powell Lake. near the head of Goat Island. Cutting 
will continue all winter if the weather will permit. 


Two new sawmills of limited capacitv are under construction in 
the interior, their location being between Flagstone and the boundary. 
The Great Northern Railway wili serve ‘both plants. 


The Taylor Lumber Company’s sawmill at Wasa. East Kootenay, 
was closed down early in October, having cut all the logs on hand. 
The company will operate several camps this winter. 

Thomas Cardinall. former owner of the Cypress Lumber Com- 
pany shingle mill at West Vancouver, is again in charge of the plant 
and is adding two-Letson & Burpee 24-inch machines. 


The new Phillips sawmill in Burnaby municipality has electric 
drive, the current being furnished by the British Columbia Electric 
Railway, which also supplies the transportation facilities. 


The new sawmill being erected by the Mayo Lumber Company, a 
Hindu syndicate, in Cowichan District, Vancouver Island, is about 
ready to start cutting. The daily capacity will be in the neighborhood 
of 40.000 feet. . 

Messrs. Klein Brothers,-who had been carrying on logging opera- 
tions in Cowichan’ District, Vancouver Island. finished cutting in the 
latter part of October. Their equipment will shortly be removed to 
another location. 


Gaspar Sutherland. J. H. Poole, and J. Smith returned to Vanc 


Port Clements 


According to present plans, the Otis-Staples Lumber Company — 
mill at Wycliffe, Cranbrook District, will be operated all winter, ing 
accordance with past practice. This is rendered possible by the pos- a. 
session of a “hot pond” for logs. 


Good work on the part of Victoria firemen saved the sash and 
door factory of Messrs. Moore & Whittington from destruction on — 
the afternoon of Oct. 27, Damage to the amount of $1,000 was done, 
this being covered by insurance. 


Over ten million feet of timber for Vancouver and New West- 
minster mills was brought down Nov. 14 from up-coast points in tow 
of seven tugs. Contrary and rough winds had delayed some of the 
log towers for almost two weeks. } 


C. J. Wilson, of Seattle, has taken over a shingle mill in Nels a 
district formerly operated by the Mankin Lumber and Pole Company, 
Ltd ‘Four machines at present in use are being discarded and a bat- 
tery of five Sumner Gold Medals will be installed. ~ 


A smoke nuisance by-law, aimed principally at local milli 
went into force in Victoria on Noy. 1. It provides that persons 0 
manufacturers who pollute the atmosphere of the city with cinder: 
smoke, or effluvia may ‘be fined as much as $100. - 

One of the first.of the Mountain mills to close for the season ¥ 
the Cascade plant of the Forest Mills of British Columbia. Revels 
which ran out of logs early in October. The company’s mill at Ne 
is still in operation ‘and. with mild weather, may cut until Christ 


cy 


Timber cruisers have been busy in Campbell River Dis iia V 
couver Island. since midsummer, three parties being at work. — 


late in October, but two parties of five men each are still in the w 


The members of the Workmen’s Compensation Board 
E.H S. Winn. H. B. Gilmour, and Parker Williams—held sessio 
Vancouver on Nov. 16. 17, when a large number of claims were 
with. Up to date 10,500 cases have been investigated and passed t 


White pine may come into favor as a substitute for Sitka s S| 
in the construction of aeroplanes. Tests now being carried out 
United States forest products laboratories at Madison, Wis., ¥ 
termine the suitability of the wood named for any part of the 
work. 


A small sawmill at Edgewater. Gomes District, fovea 
ated by the Columbia Vallev Orchards. I td.. has been acqui 
syndicate of Alberta men. The pant will be removed to Moberly ear 
in the new year. or as soon as the sleighing will permit the ha ; 
of heavy machinery. 


E. F. Duby, manager of the Prince Rupert Lumber Co 
Ltd.. left Vancouver for the northern port on Nov. 7 with a s 
of 125 tons of machinery for the big sawmill now approaching 
pletion. It is thovght the plant will be ready to commence - i 
lumber about March 1. te 


At the logging camps of the St. Paul and Tacoma Lumber 
pany, Tacoma. Wash.. it has been found that one portable 
drag-saw can cut sufficient fuel for three donkeys. This recors 
been equalled at several British Columbia camps using W 
Vaughan, or McGregor equipment. 


Heavy orders for boxes placed by Okanagan Valley shipp 
trnit and vegetables kept the plant of L. C. Smith Company, Ltd 
non, in steady operation the greater part of the season. Sash and di 
business was light, owing to the small amount of local bullies 
light demand from prairie points. “i 

The Victoria Lumber and Manufacturing Company plant 
Chemainus was put out of commission for a few days late in O 
by the breaking of a main shaft. Luckily the loading of 1.700.0 
of lumber and lath for Melbourne was not interfered with, the cu 
of the cargo having been completed prior to the mishap. : 


A small sawmill at Hardy Bay, near the northern end of \ 
couver Island. is likely to be started up next spring by Victoria m 
The mill was erected four or five years ago in connection with a t 
site scheme which earned considerable opprobrium for the promote 
Settlers are now locating in the district, and lumber is badly nee 


W. J Stephens, a pioneer resident of Victoria, who has been 
or less actively connected with shipbuilding on the Pacific Coast fo 
well nigh half a century, has been appointed by Lloyds surveyor ¢ 
wooden vessels under construction at that port for the Imperial M 
tions Board, as well as others which may in future be built accord ng 
to Lloyds classification. 


The plans of the Graham Island Spruce and Cedar Companys 
Ltd., headed by W. T. Lynch, of Smithers, include the erection of a 
sawmill, wharf, and a number of buildings at Queenstown nebo + 
The machinery to be placed in the new plant was 
taken out of the British Canadian Lumber Corporation mill at Me 4 
Harbor, Vancouver. 


Manager D. M, Hartnell, of the Port Hammond Lumber Com. 
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for the opposite shore. 
_ Abandoning one, he held on to the butt of the other and managed to 
_ regain the shore he had left two hours earlier. Through a bit of good 


pany, Ltd., Port Hammond, has solved a problem that is bothering a 
good many lumbermen by installing a new. engine of much large’ 
capacity than the one in use since the plant was erected. In the 
interval considerable new machinery had been connected up and more 
power became an urgent necessity 


Next season the output of the Okanagan Sawmills, Ltd., Enderby, 
will include a large percentage of white pine lumber, for which there 
is a very strong demand A new pine limit is now being opened up, 
and during the winter a heavy cut of logs willbe made. This season’s 
run was much shorter than usual, the last log being passed through 
the saws on Sept. 29, but Manager Lewis is planning for a record cut 
next year. 


The Adanac Lumber Company, Ltd., of which Alderman Gale, c* 
Vancouver City Council, is president, and J. L. Broadfoot, of the Vo- 
minion Lumber and Timber Company, Ltd., Vancouver, is vice-presi- 
dent, are about to start logging operations on a fir and cedar limit in 
Chilliwack District, Fraser Valley. They will use a ten-ton Tupper 
& Steele tractor in transporting the timber to the Fraser, the haul 
being about one and one-half miles. ; 


The big sawmill plant to be erected by the Timberland Lumber 


Company, Ltd., on the south shore of the Fraser River, about opposite 


New Westminster, will, according to the present intentions of Presi- 
dent J. G. Robson and associates, be proceeded with early next spring. 
The 35-acre site is ideally situated for manufacturing purposes, hav- 
ing a large water-frontage. During the winter a spur line from the 
British Columbia Electric Railway will be built into the property. 


Many friends in all parts of the province will sympathize with E. 
W Beckett, crown timber agent at New Westminster, who on Oct. 28 
was notified by the British War Office that his eldest son, Lieut. J. M. 
Beckett, had made the supreme sacrifice “somewhere in France,” while 
serving with the Engineers. Lieut. Beckett, who went overseas with 
one of the Manitoba battalions, was 29 years of age, and leaves a wife 
and two children in Winnipeg, his parents and one sister in New 
Westminster, and,a brother in Texas. : 


V. C. Young, British Columbia representative of P. B. Yates Ma- 
chine Company, reports a very brisk enquiry for new machinery from 
millmen in all parts of the province. Recent sales include: Grain 
Growers, Ltd. (planing mill equipment for new sawmill at Hutton), 
No. 91 matcher with feed table, No. 108 moulder, No. 10 timber sizer 
(20 x 20 in.), No. 341 band-resaw, rip-saws, line shafting, and fling- 
room appliances; Drainey Fisheries Company, for mill at Namu 
(owned by R. V Winch & Co., Vancouver), No. 10 planer and sizer 
(20 x 10 in); Whalen Pulp and Paper Company, Ltd., Swanson Bay, 
single surfacer and high speed No. 91 matcher for dressing box lum- 
ber. . ‘ : 


R. D. Riley, a Vancouver timber cruiser, who has figured in sev- 
eral exciting experiences on solitary trips up coast, met with another 
“thriller” a few weeks ago while looking up choice spruce stands on 
the West Coast of Vancouver Island. Wishing to cross a small lake, 
Riley bound two logs together and with a piece of driftwood steered 
When about half way the logs separated. 


luck, Riley had left his pack-bag hanging on a limb to serve as a mark 


for the return trip, and in less than half an hour he was thawing out 
comfortably before a blazing fire. 


Hon. T. D. Pattullo, Minister of Lands, was interviewed at Vic- 


 toria on Nov. 30 by President J S. Deschamps, Secretary I. R. Poole, 


and W. A. Anstie, representing the Mountain Lumbermen’s Associa- 
tion. They pointed out that the Mountain millnten had been given to 
understand that under the amended Forestry Act no scaling charges 


would be levied on interior timber of less than eight inches in diame-’ 


ter, while recent regulations issued by the department called for the 
payment on and after Nov. 1 of scaling charges upon all timber. It was 
conceded that the enforcement of this rule would not be a great hard- 
ship, but, in view of the previous understanding, the delegation did 
not think it should be pressed. Hon. Mr. Pattullo promised very care- 


ful consideration of the request. 


Extensive timber holdings tributary to Indian River, which emp- 
ties into the North Arm of Burrard Inlet, are to be opened up next 
spring’ by the owners, Messrs. Brittingham & Young, of Madison, 


Wis. The logging operations will be in charge of Fred Norton, of 


Madison, who has an interest in the ‘big block of timber, which is said 
to run about 500,000,000 feet in fir, cedar, spruce, and hemlock. Mr. 
Norton is also the fortunate owner of a large farm in Saskatchewan, 
where he has been busy since harvest looking after the threshing and 
marketing of a heavy crop of wheat, but will likely take up residence 
in Vancouvér soon after New Year’s, in order to have his plans well 
in hand when spring opens up. Eventually it is thought a long timber 
flume will have to be constructed, but for the first year or two ordin- 
ary logging methods will be followed. 
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The Great Western Smelting and Refining Company, Ltd., Van- 
couver, does not manufacture XXX nickel babbitt metal, as stated in 
the firm’s advertisement on the back cover of November Western 
Lumberman owing to a typographical error. Their popular brand is 
known as XXXX Nickel. The demand for it and other special grades 
—Copper Hardened and Special No. 1 Railroad—is growing so rapidly 
that Manager Arthur A..Neiman, of the Vancouver branch of this great 
concern, is planning for an increased output to meet the needs of the 
British Columbia millmen and other manufacturers in the coming year; 
which promises to be one of great business activity. 


Obituary 

Many friends among the Coast logging operators and millmen, as 
well as business men at Deloraine and other prairie points, learned 
with regret of the death of J. S. Lochead, which occurred on Nov. 14, 
at the family residence, 375 Kingsway, Vancouver, at the age of 65 
years. On removing to the Coast about ten years ago, Mr. Lochead 
entered the real estate and lumber brokerage business, which he car- 
ried on with considerable success He was born at Brightside, Lan- 
ark County, Ont., and endured the vicissitudes of pioneer life on the 
prairies in the early days. 

British Columbia lumbermen who have attended the annual ses- 
sions of the Pacific Logging Congress retained kindly remembrances 
of J. D. Young, manager of the Inman-Poulson Lumber Company’s 
extensive logging interests in Washington, and therefore were shocked 
to learn of his sudden death in Portland, Ore., on Nov. 9, due to heart 
disease. Mr. Young made it a point to be present at every annual 
gathering, and was always heard from on some topic of live interest, 
while in the periods devoted to discussion his quaint ‘but pertinent 
comments were helpful and interesting to a degree. The late Mr. 
Young had attained his sixtieth year, having been born at Orenco, 
Ore., in 1857. He leaves a widow, mother, daughter, five brothers, 
and two sisters. 


B. C.' Forest Branch Statistics 


Timber scaled in British Columbia during September: Total, in- 
terior—Douglas fir, 7,228,680; red cedar, 4,083,350; spruce, 1,477,939; 
hemlock, 457,684; ‘balsam fir, 40,075; yellow pine, 6,998,982; white 
pine, 55,159; jack pine, 50,121; larch, 2,657,137; cottonwood, 8,560.” 
Total, coast—Douglas fir, 60,205,753; red cedar, 21,796,167; spruce, 
10,596,655; hemlock, 12,089,620; balsam fir, 2,072,139; yellow pine, 
517,439; white pine, 20,432; larch, 1,401,575; cottonwood, 162,043; yel- 
low cedar, 2,913. Grand total—Douglas fir, 67,434,433; red cedar, 
25,879,517; spruce, 12,074,594; hemlock, 12,547,304; balsam fir, 
2,112,214; yellow pine, 7,516,412; white pine, 75,591; jack pine, 50,121; 
larch, 4,058,712 ; cottonwood, 170,603; yellow cedar, 2,913 

Revenue statement for October: Timber licenses, $101,898.60; 
hand-loggers’ license fees, $650; timber leases, $2,324.65 ; timber sales, 
$11,459.98; scale and royalty, $76,317.74; forest protection fund, 
$7,502.83. Total, $200,153.80. 

Timber sales completed during October: Fir, 1,712,000 ft. b.m.; 
fir, tamarac, and white pine, 60,000 ft. b.m.; cedar, 3,404,400 ft. b.m ; 
spruce, 3,015,500 ft. b.m.; hemlock, 2,577,600 ft. b.m.; balsam, 632.000 
ft. b.m.; larch, 800,000 ft. b.m ; poles, 305,120 lin. ft.; sawlogs, 200,000 ~ 
ft. b.m.; cordwood, 300 cords; shingle bolts, 250 cords; mining tim- 
ber, 10,000 lin. ft.; posts, 25.000. Estimated total amount, 12,401,500 
ft. b.m.; 315,120 lin. ft.; 25,000 posts, 550 cords Estimated total value, 
$21,558.76. Corresponding period, 1916: Estimated total amount, 
9,678,097 ft. b.m.; 50,000 lin. ft. Estimated total value, $17,174.44. 


New Mills in Nelson District 


The new sawmill of the Porto Rico Lumber and Pole Company, 
on the Nelson-Salmo line of the Great Northern Railway, is located in 
the hills, about one and one-half miles from the track, where there is 
abundance of good timber. The rough lumber will pass by flume to 
the planing mill alongside the track, where it will be finished. Even 
the better quality slabs will be shipped to the prairies for fuel and 
fencing. The mill started cutting lumber for the flume in the latter 
part of September, and good progress is being made by the construc- 
tion gang. The plant is controlled by the Doukhobor Colony at Bril- 
liant, near Nelson. 

At Hall’s Station, not far from the above-mentioned plant, the 
Mankin Lumber and Pale Company have a new mill of about 60,000 
feet daily capacity. This is built alongside the railway, a short spur 
line serving a well-equipped planing mill as well as the timber deck. 

The new plant of the Kootenay Shingle Company, Ltd*, at Salmo 
—replacing one destroyed by fire last midsummer—will soon be turn- 
ing out even a better product than formerly owing to the machines 
being of modern make. Manager C. J. Archibald reports a strong 


demand for his grades. 
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Conservation of Food 


Waste Often Traceable to Orders Placed by Inexperienced Camp Clerks—kfhcient 


Supervision 


The question of food conservation—always an important one with 
lumbermen—is now a national issue, owing to its bearing upon the 
proper provisioning of the allies in the ereat struggle being waged for 
human liberty. In our November issue we presented a paper on food 
conservation, which was read by W. B. W. Armstrong,. secretary of 
the British Columbia Loggers’ Association, at the Logging Congress 
in Seattle, and we now print a companion article on the same subject 
by W. C. Ruegnitz, of the Bridal Veil Lumbering Company, Port- 
land, Ore.: 

My, introduction to camp life several years ago was as a time- 
keeper and commissary clerk. My bunk the first night was a floor of 
earth, under a tent, which was so uncomfortable that I got up when [ 
heard the cook swearing because he could not get his fire started with 
wet wood—lI helped the cook. From that time until now I have heen 
closely associated with the care and feeding of men in camps. 

The chemistry of cooking and food combinations are being de- 
veloped to such an extent that the logger will soon discuss food values 
and will know how many calories are required to keep his human 
machine working efficiently 


To feed the logger it is necessary to combine food supplies, cook- 


house, and cook—and any part of the combination that is not in wotk- 
ing order will cause trouble. 

The average cost of labor in a logging camp to-day is about 40 
cents per hour. The average cost of feeding the logger on the same 
basis is 10 cents per hour—which is to say, 25 per cent. of the labor 
cost is the cost of feeding. 

_ Are you giving your camps the proper proportion of considera- 
tion? I will now take up the conservation of food under the following 
general heads: 

The Cook and His Workshop. 

The Buying and Storing of Food Supplies and Accounting for 
Supplies. : 

Plate and Table Waste. 

Garbage: Pail Waste. 

Recipes, Menus, and General Suggestions. 

Before it is possible to operate a camp:properly the kitchen—the 
~ cook’s workshop or laboratory—must be provided, and in order to aid 
in saving it must be well considered. The kitchen and its equipment 
must be large enough to properly handle the work to be done. You 
cannot expect a cook to handle 100 men with a 50-man kitchen, but 
this is too often the case, and is a reason for food being thrown out, 
there not being storeroom enough to care for it for another meal. 

Too little attention is paid to the cook’s living quarters. If any- 
one in camp needs a bath it is the cook. Give the cook the proper 
place to work—a clean place for himself and his crew—and it will 
reflect in the meals he serves. 

I will not attempt to go into details regarding the requirements 
ofa properly-equipped kitchen, because every camp requires a differ- 
ent handling However, as a general rule, if adequate stove space aid 
oven room is furnished, together with proper equipment for washing 
dishes, etc., the kitchen crew will do their work easier and will save 
more food than in a poorly-equipped kitchen. 

Along with the kitchen the dining-room should be one tiai is 
cheerful. The seating capacity and width of tables, together with the 
coverings and dishes, should be considered with the end in view of 
inaking the room attractive and homelike. The man who eats his food 
slowly eats less and gets better results from the food consumed than 
the man who bolts his meal in a hurry. Would it not be a good idea 
to put a graphaphone in the dining-room and have suitable records 
played? A few well-considered pictures would be in order on the 
dining-room walls. A flag in a. conspicuous place, with a large pla- 
card, “Your Flag and Mine,” should be in every dining-room. 

A cook’s work usually takes from early morning until late at 
night, every day in the week. It is very desirable to arrange to give 
the cook a vacation often enough to prevent his getting stale on “the 
job. 


Buying and Storing of Food Supplies and Ae comnine for Supplies 


It is hard to give any particular rules which will apply to the 
buying of food supplies. A careful study of local conditions, together 
with the season of the year and the personal equation of the cook in 
charge of the camp, is necessary in order to buy properly. 

Some cooks are able to handle certain classes of food supplies to 
far better advantage than others. Too often orders for food supplies 
are placed by inexperienced camp clerks. Sometimes they are placed 
by the cook ‘himself. 

When food is bought in. large quantities: and stored within easy 


Aaint es 
eves 


‘was noted that the cost of meals in this particular camp was n 
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the Remedy 


reach of the cook the natural tendency is to be careless, because it 
so handy to go and get some more. 4 

When the food has heen purchased the next step is to properly 
take care of it before it is used There is no need of my going inte 
details with reference to this feature. An inspection of most store- 
houses brings out the fact that there is a considerable waste here t 
could be eliminated, and it requires the personal, intelligent attent 
of a reliable man. It is something that should be watched caref 
every day. 

‘In order to buy food properly one must know exactly bow Yr wud 
food is required for a given number of men; and, in order t ) 
simplify records and put them in common terms, it appears that t 
reduce all records of tood supplies used to the term of “pound; 
man per meal” is desirable. A standard report suitable for the u 
all logging camps can be made, and the resulting comparisons t 
reports wul give would be very beneficial. Reports could be i 
all of the camps from the Northwest, which would show the nur 
of pounds per man per meal required. With these reports 
ized they will of themselves point out ways and means ot ‘nt 
waste. My opinion is that if food supplies are properly handled t 
is no necessity of using more than two pounds per man per 1 
Getting out reports on this basis is a foundation toward a ye 
tific record in terms of calories and other classifications that 1 v 
developed as soon as Ain Pi along these lines becomes mo 
versal. a 

Before leaving the question of accounting for food served I : 
to emphasize the necessity of keeping record of all of the meals | 
have been served. The idea is that leaks of any description mus 
stopped. What we want to know is that the food that is pure 
goes into the man’s stomach and not elsewhere. . 


Table and Plate Waste 


There is a big difference of opinion with reference to placin n 
on the table. The general practice in camps is to place all of the C 
on the table and let. the logger help himself as he sees fit. Some a1 
that full dishes point toward waste Others argue that if the d 
are not well filled the logger thinks there is a limited supply 
his eyes larger than his stomach, he fills up his plate so as to be 
to have enough for himself, with the result that there is some 
his plate which cannot be used. Here again is an opportunity 
dividual handling in the tamps by the man in charge. Pee 

Attractive posters gotten up in the way to appeal to the 
could be placed in the dining-room, requesting the men not 2 


‘0 
“a 
ag 


sugar in the bottom of the cup isa “waste! 
The number of meals served has a considerable serie 
amount of food that would be eaten, as well as the satisfaction ; 
Many people are unable to eat very much breakfast, and before 
they cannot work properly. To provide for this it is well to gi 
logger a sandwich to take out to the woods, so that he may ear 
ever he feels the necessity. 5 


Garbage Pail Waste 


Oftentimes where careful reports of camp éperation are kept i 
found that too much food is being used. If an inspection of the g 
bage pail is made, one can quickly determine certain sources of 

In one camp that the writer is familiar with there was practi 


nothing in the garbage pail to feed the hogs with except egg shells. 


lower than in the neighboring camp where the hogs were very fat. 


<a 


Menus, Recipes, and General Suggestions oo 
It has been suggested that suitable menus be gotten up_ ee th 
purpose of distribution among the camps so that standard re 
meals would be served. I do not believe this is in order, because oe 
the varied training of our cooks. Also the number of men to be fec 
has an important bearing on this feature. It is in order, however, t 
give the preparation of food and the training camp ‘cooks much 
thought from the standpoint of university training. mes 
The kitchen is a laboratory and the preparation of food is a 
branch of chemistry which should be taken up by higher educatior 
institutions. We should have university graduates for cooks as W TL 
as university graduates to do our engineering and other scientific 
work. ie 
I will not attempt to go into the discussion of recipes. There are — 
thousands of ways to save, and there is absolutely no excuse of any- — 
thing being wasted in camp. Even bacon rind can be used as a food — 
by special preparation. Bread scraps, hot cakes, etc., are frequently 
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have spoiled or soured, and when made into hash the taste is reflected, 
and no amount of seasoning will eliminate it. 

As a summary of the above, the importance of giving your cook 
a proper workshop, the careful buying of food supplies, standard re- 
ports, and technical training of men for the position of cooks should be 
emphasized. 


found in garbage pails, but if oven space is provided these foods can 
be dried and ground up and tsed again. There seems to be a uni- 
versal dislike toward hash, which is a common way of using up left- 
overs. This dislike was undoubtedly founded on the fact that the men 
had been served with hash that is not fit to eat. It is too often the case 
_ that a cook will leave his left-overs until at least part of the supplies 


LOGGING CAMP MENUS 


(Suggested by U.S. Food Administration) 


SUPPER 


Soup, if desired 
Baked Potatoes Boiled Cabbage 
Bread and Butter 
Hominy and Cheese Stewed Prunes 
Spiced Cake 


No. 1 BREAKFAST 


Oatmeal Mush 
Rye Bread Cornbread and Syrup Doughnuts 
Cornmeal Cookies (made with corn syrup) 
Apple Butter Creamed Potatoes Coffee 
, x Codfish Cakes 


DINNER 


Rice and Tomato Soup 
Roast Beef and Gravy Mashed Potatoes 
Bread and Butter 
Boiled Onions Hulled Corn 
Apricot Rolls Blackberry Jam 


Bean Soup 
Meat Pie (using mashed potatoes or cooked 
cereal ciusv) 


No. 2 Boiled Rice Oatmeal 
Cornmeal Pancakes ee Sree 
: i : tter 4 2 
‘ ete td saa ae tepeked in eveay Baked Potatoes Carrots—Creamed Cold Slaw 
‘ Liver and Onions Coffee Apple Tapioca Strawberry Preserves 
@ Bread and Butter Cheese 


Soup, if desired 
Mashed Potatoes _ Rutabaga 
Rice, Tomato and Meat Cornbread and Butter 
Stewed Apples and Gingerbread 
Cheese 


Fish and Potato Chowder 
Bread and Butter Graham Gems 
Fried Cornmeal Mush 
Stewed Apricots Oatmeal Cookies 
Peanut Butter 


No 3 Cornmeal Mush 
Rice Pancakes and Syrup 
Gingerbread Rye Bread and Butter 
Fried Potatoes and Coffee 
Sausage (Frankfurters) 


Vegetable Soup . 
Meat Loaf Boiled Potatoes 
‘Lurnips Beets 
Rye Bread and Butter* Green Tomato Pickle 
Chocolate Bread Pudding 


Potato Salad 
Baked Beans 
Hulled Corn with Gravy 
Nut Bread and Butter 
Stewed Prunes and Molasses Cookies 


Hominy Grits 
Buckwheat Pancakes and Syrup 
Oatmeal Bread and Butter 
Apple Butter Doughnuts Coffee 
Hash 


Potato Soup 
Boiled Beef and Dumplings Baked Potatoes 
Oatmeal Bread and Butter 
Baked Carrots 
Apple Pie and Cheese 


No. 5 Fried Cornmeal Mush and Syrup Shaltopeds Cece 


Pea Soup 


Bread and Butter 
Boiled Potatoes Creamed Dried Beef 
Orange Marmalade 
Oatmeal Cookies and Coffee 


No 6 Graham Mush { 
Cornmeal Muffins and Syrup 
Molasses Cookies 
Lyonnaise Potatoes Scrambled Eggs 
Coffee 


, 


Mutton Stew (Barley, Potatoes, and Onions) 
Rice and ‘lomato (Baked) 
Bread and Butter 
Indian Pudding (Cornmeal or Oatmeal Jelly) 
Corn Soup 


Baked Fish and Mashed Potatoes 
Creamed Cabbage 
Oatmeal Pudding with Milk as Sauce 


Peas 
Hash 
Nut Bread and Butter 
Rice Pudding 


Boiled Rice 
Meat Stew with Vegetables 
Creamed Asparagus 
Rye Bread and Butter 


Bread and Butter 


Stewed Peaches Spice Cake 


No. 7 Samp Oatmeal 
Buckwheat Pancakes and Syrup 


Cream of Cabbage Soup Scalloped Potatoes 


‘ Baked Potatoes Creamed Codfish Meat Loaf Gravy Baked Potatoes Bologna 
; Bread and Butter Gingerbread Boiled Beets (Sour Sauce) Mashed Turnips Rye Muffins and Butter 
. ‘Coffee Steamed Pudding Peanut Butter Gingerbread and Cheese 
Oatmeal Bread and Butter Stewed Apples 
No. 8 Oatmeal Mush 


Barley Soup 
Roasted Beef Brown Potatoes 
Sealloped Corn Slaw 
Chocolate Cornstarch Pudding and Cookies 
Bread and Butter 


Cornmeal Pancakes and Syrup 
x Baked Potatoes ried Mackerel 
' Bread and Butter 
Molasses Cookies 


Fried Mush and Syrup 
Cream of Pea Soup 
Raisin Bread and Butter 
Vegetable Salad 
Peach Pie Peanut Butter 


Cornmeal Mush 
Buckwheat Pancakes and Syrup 
Rye Bread ard Butter 
Hashed Brown Potatoes Baked Hamburg Steak 
Doughnuts ard Coffee 


a . No. 9 


Creamed Potatoes . : 
Boiled Beets Scrapple Catsup 
Boston Brown Bread and Butter 
Stewed Apricots 
Cookies 


Cream of Tomato Soup 
Boiled Dinner with Vegetables 
Boiled Potatoes 
Bread and Butter 
Stewed Raisin Pie, Cornmeal Crust 


Cornmeal Mush 
ee Pancakes and Syrup 
te Brown Bread and Butter 


nae No. 10. 


Baked Potatoes 
Stewed Beaf Hearts 


Cream of Bean Soup 
Baked Fish Boiled Potatoes 


f Apple Sauce Cake and Coffee Bread and Butter Cornmeal Muffins and Butter 
Ve : Hash Spinach or Squash Apple Jelly Oatmeal Cookies 
——— Steamed Pudding with Fruit Sauce Stewed Prunes 
No. 11 Fried Cornmeal Mush : 


Mashed Potatoes 
Rice. Tomato and Cheese * 
Buckwheat Muffins Jam 
Stewed Apples 
Spice Cake 


Pea Soup < 
Boiled Beef and Boiled Potatoes 
Hulled Corn’ String Beans 
Bread and Butter 
Indian Pudding 


Sausage (Wiener-wursts) 
Creamed Potatoes 
Oatmeal Cookies Peanut Butter 
Bread and Butter Coffee 


4 No. 12 Hominy Grits Potato Soup 

: Oatmeal Pancakes and Syrup Beef Stew with Dumplings Fried Potatoes 
) Boiled Potatoes Liver Green Tomato Pickle Mashed Turnips Rice Meat and Gravy 
y Rye Bread and Butter Rye Bread ard Butter Bread and Butter 

Molasses Cake Coffee Mince Pie Peach Tapioca Pudding 
- —— 4 Peanut Butter 
No. 13 Oatmeal Mush . Rice and Tomato Soup ; 
| ema ; Buckwheat Muffins and Syrup Fried Fish Boiled Potatoes 
ms ¢ ‘ Lyonnaise Potatoes Scrapple Creamed Potatoes Cold Slaw Nut and Rean Loaf and Gravy 


Bread Pudding with Raisins 


Ginger Cookies and Coffee 
Rye Bread and Butter 


Apple Butter 


No. 14 Grabam Mush 
f Pancakes and Syrup 
: Boiled Potatoes Creamed Codfish 
j Oatmeal Bread and Rutter 
Cookies Coffee 


No. 15 Fried Oatmeal Mush 
Boiled Potatoes Creamed Codfish 


Rye Bread and Butter 
War Cake 
Stewed Prunes 


Cold Slaw 5 


Rice and Cheese . 


Cabbage Soup 
Meat Loaf Mashed Potatoes 
Boiled Onions Baked Beets Baked Potatoes Hash 
Oatmeal Rread and Butter Cinnamon Rol's and Butter 
Steamed Pudding Telly Stewed Peaches 
Oatmeal Cookies 
Tomato Soup = 
Pot Roast and Gravy _ Hash 
Bread ard Butter 3aked Potatoes Carrots Milk Toast: 
Doughnuts Bread and Butter Bread and Butter 
Coffee Prune Roll Mince Pie 


During August of this year British Columbia’s shingle exports clusively, the contracts already made totalling over $3,000,000, Sey- 
to the United States totalled 134,905,000, valued at $386,220, as com- eral million feet will be shipped to France for United States army 
pared with 158,351,000 shingles, valued at $356,947, in the same month _ purposes. ; 
of last year. For the eight months’ period of 1917 the total was 1,289,- 
655,000 shingles, valued at $3,359,648, as compared with 1,102,134,000, | It is taking time to get the United States shipbuilding programme 
value $2,338,717, for the same months of 1916. so arranged as to work with smoothness and efficiency, but the day 
4 is at hand when the Shipping Board Emergency Corporation will be 
able to report success. The recent commandeering of the output of 
the Southern mills in big timbers was a decisive step intended to speed 
up the production of needed tonnage . 


California manufacturers of redwood seem to have “slipped one 
over” on the fir men in the matter of wooden pipe for army canton- 
“ment water supply systems. Redwood pipe is being used almost ex- 
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‘“‘Aesop’”’ on the Shingle Industry 


By J. G. Williams, Seattle, Wash. 


NCE upon a time, the story is told, nobody seems to know 
C) just when or where, a man built a little shingle mill some- 
where in the great Northwest, and he was very industrious 
and honest, and made the best shingle he knew how, and the 
fame of this shingle spread, and everyone who heard sent to him 
for shingles. And by and by, he had more business than he could 
attend to, so other people started to make shingles, and they made 
good shingles, too, and the people liked them, and told their friends, 
so that finally people all over the United States wanted to buy these 
shingles, and of course the shingle makers earned a lot of money. 
Then some more men came along and saw these honest shingle 
men making a lot of money, and they started shingle mills, too, but 
they thought they could make money a little bit faster, so they sold 
shingles with rot spots and big knots in them, and sold them for 
good shingles like the other shingle men made. 

Then one bright day a real smart fellow took some rags and 
made asphalt and made a new kind of shingle, and he shouted about his 
roofing and told the people it was the best in the world, and-that 
it wouldn’t rot, it wouldn’t burn, it wouldn’t wear out. Of course 


the people wouldn’t believe him at first because they had shingles on . 


their homes that had worn for half a century, and were still good. 
But this man kept on saying his kind of roofing was the best, and 
saying that the old kind of shingles were no good, and wouldn't 
last, and so on, and about this time, some people found that the 
shingles they bought from the man who wanted to get rich quick, 
and sold the rotten shingles with the big knots, didn’t last very long, 
and these people began to listen to the man who made the new kind 
of roofing, and they bought it instead. And many more people be- 
lieved the story about not being able to get the good shingles like 
they used to. 
_ But this new man, who by now called himself the Patent, Roof- 
-ing Man, shouted all the louder, and said all the good red cedar 
timber was gone, and said there was a shingle trust, and said shingles 
were too high in price, and asked the people to use his roofing, and 
he sold a lot of it, and the more he sold the more he shouted, and 
the people believed all he said about the wooden shingles because 
they would not say a word for themselves. 
The shingle man who was selling the rotten shingles with the 
large knots was afraid to shout, and the ones who were making the 


Novel Type of Wooden Lumber Carrier 


Fair & Moran, of San Francisco, let contracts recently for the 
building of a wooden vessel 260 feet over all, 45 feet 56 inches in beam, 
and 24 feet 6 inches depth of hold, with twin decks, equipped with two 
Diesel engines, developing 1,250 h.p. The vessel will have steaming 
radius of 8,000 miles, and will carry 1,750,000 feet of lumber, or 3,000 


tons of dead weight. This type of vessel will be well adapted for the 
Atlantic Coast lumber trade or in any route where fuel oil is available. 
This vessel will be the first wooden vessel constructed on the Pacific 
Coast with two decks, and is an innovation in this respect. Her esti- 
mated cost is $250,000. The future develmiteat of this type of vessel 
will be watched with deep interest. 


B.C.’s Millmen Using Motor Tractors 


A visit to the yards of Vancouver, New Westminster, Port 
Moody, Ladner, and interior mill plants will show that there, as else- 
where, the horse is rapidly being displaced by the more speedy and 
far more economical gasoline motor tractor. A decided advantage of 
the small type of motor vehicle now used by many millmen is that 
they in a very short radius, run rapidly and may be used instead of a 
horse in pulling truck loads of green lumber from the sorting chains 
and distributing it where needed, or trailing a wagon it can quickly 
deliver 1,500 feet of green lumber to any point served by a decent 
road. Where in use these lumber tractors are doing the work of 
from two to three teams and are giving the most excellent satisfaction. 

Tupper & Steele, Limited, 1667-9 Third Avenue, Vancouver, com- 
mercial auto experts, have manufactured most, if not all of the lum- 
ber tractors at present in use in the province, and they report a 
steadily growing demand for their handy and powerful machine. 
Below we give a list of the plants thus equipped and number of 
tractors in use: 

Vancouver Lumber Co., Ltd., Vancouver ,two; Victoria Lumber 
& Mfg. Co., Ltd., Chemainus, two; Eburne Saw Mills, Ltd., Eburne, 
one: Adams River Lumber Co., Ltd., Chase, one; Dominion Creosot- 
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good shingles didn’t see why they had to shout about the shingles t \% 
they were making because they were good. I 
And the Patent Roofing ‘Man went to a great many cities and | 
asked them to enact ordinances, prohibiting the use of wooden _ : 
shingles, and told the city officials all the things about shingles he i 
told to other people, and a good many of these city officials did 
listen to this man, and passed these ordinances, so that now the good — 
citizens of those towns couldn’t use wooden shingles if they wanted a a 
to. But as time went on, the Patent Roofing Man sold so much of 
his roofing that there were lots more shingles than there were people 
to buy them. Then the shingle people thought: “We'll sell our 
shingles for less money and people will buy them.” But even then, “2 % 
they found out that it didn’t make any difference in the quantity of 
shingles they sold. A great many of the shingle men who didn’t — re 
have much money, went broke, and the others who had more money, a 
didn’t make nearly as much money as they used to. But the Patent | 
Roofing Man kept on shouting about his rags, paper and asphalt, 
and selling more all the time. 
Then one day a lot of the more progressive shingle men gotten | 
together and said, “We'll start shouting about shingles, then see wnt a 
happens.” And they passed the hat and raised Sixty Thousand — 
Dollars, and said to the people, “Wooden shingles are all right, 
there are still very good ones to be had.” And they said, “We'll have 
our shingles inspected and marked so that the people will know how — os 
to get good shingles.” ee | 
And right away some of the people began to listen to the shingle - at 
people again, because they remembered about the shingles: they used oy a 
to buy.. And the next year they passed the hat again, and now a j 
lot more people want to buy shingles because they, were reminded — 
that red cedar was a mighty good wood, and that "if the ioe 
were properly manufactured, the roofing would be mighty good. — 
But some of the shingle men still didn’t want to make any 
noise about their shingles because it cost them a little noma 
but the man who helped fill the hat is happy again, because he - 
‘shouted and the people heard him, and wanted to buy his shingles 
in preference to the fellow who didn’t shout. _ 


} 
i 
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MORAL: Sure it pays to advertise, but when all shout 
together the noise is exceeding great. 


ing Co., Ltd., Vancouver, one; Small-Bucklin Lumber Co., L 
Westminster, two; Reynolds Timber, Shipping & Insurane x 
Limited, Port Moody, three; False Creek Lumber Co., Ltd., \ 
couver, one; Okanagan Saw Mills, Ltd., Enderby, one. In a 
to the above, H. Peterson, who has the contract for handl: 
yard stock at the plant of the Nicola Valley Pine Lumber C 
ford Mills, on October 4 placed an order for two tractors whi 
be operated night and day and are expected to displace 12° 
now used on the trucks. 


he 
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British Columbia Fire Losses Heavy 


Few people realize the enormous damage which has been 
by forest fires in years past, says Conservation, the jovial is 
the Commission of Conservation, Ottawa. This damage h 
place in every province of the Dominion. An illuminating ex 
afforded by the investigation of forest resources of British | 
upon which the Commission of Conservation has been engage 
the past four years. This investigation shows that on 95,000 s 
miles the timber has been uselessly destroyed by fire, most 
years ago. The amount of timber so destroyed is estimated to be 
less than 650,000,000,000 feet, or about twenty-two times as mucl 
the total that has ever been cut by the lumbermen in that pro 
Putting the loss in another way, this timber is equivalent to alm 
twice the amount of saw timber now standing in the province, ar id. 
nearly as much saw timber as is now standing in the forests o of al 
Canada. -5 

Much of the area burned over contains young forest grow th 
which. if protected from further destruction, will, in time, furnish + 
basis for enormous industrial development on our Pacific Coast. If 
we assume that the 97,000 square miles of cut-over and burned-over | 
lands should be made to produce an average of only 100 board feet 
per acre per annum, the total increment ond amount to 6,200.000, 000 
feet per year, or about five times the present annual cut. That this 
estimate is by no means beyond the bounds of reason is shown by 
measurements of growth which have actually been made. 
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_ Logging Aeroplane Spruce at Port Renfrew, V.I. 


Davis Logging & Trading Co., Ltd., Cutting 1,000, 000 Feet per Month for 
Rat Portage Lumber Co., Limited, Vancouver 


In the course of a recent interview with G. G. Davis (inventor 
of the Davis patent raft), who has been operating a spruce camp on 
the west coast of Vancouver Island, the Western Lumberman was 
able to glean some interesting particulars. The timber is being cut 
on the old limits of the British Canadian Lumber Corporation at Port 
Renfrew, about 62 miles west of Victoria, where, since March last, 
some sixty men with extensive equipment have been logging at the 
rate of one million feet per month, the output running largely to spruce, 
with some cedar and hemlock. According .to Mr. Davis this is the 
only important spruce camp yet in operation along the great coast 
line between Vancouver Island and the Queen Charlotte group, in 
Prince Rupert district. 

The logging is being carried on about five miles from tidewater, 
the timber being shipped to the booming grounds over a standard 
gauge railway equipped with a 42-ton Shay locomotive and 40 logging 
trucks. Up to the, present three donkey engines have handled the 
logs, but plans recently made to increase the output will mean the 
addition of three more donkeys and considerable other equipment, 
as well as the strengthening of the crew to-about 100 men.  For- 
tunately when erecting the camp buildings some years ago Mr. Davis 
made provision for just such an emergency by providing accommoda- 
tion for 150 men, so that the arrival of a second gang will merely in- 
volve the hiring of another cook and “flunkey” and doubling all or- 
_ ders for provisions. 


Modern Logging Methods in Use 

The topography of the ground being logged is amazingly rough. 
The spruce is found in patches at high elevations, and in order to 
handle it successfully both the high lead and tight line systems of 
transmission have been used from the outset. A new span of 1,700 
feet is now being rigged to log at an elevation of 600 feet above sea 
level, and later on it is hoped to reach 1,200 feet. The timber is 
lowered into a small lake and floated to the railway loading platform, 
where it is taken care of by the train crew and transported to the, 
booming ground at the mouth of San Juan River. Here half-a- dozen 
nimble loggers, with the aid of a small tug and a-donkey engine on 
a float, assemble the logs in Davis deep- draught rafts for the trip 


Photo shows railway 
dump and booming ground on the San Juan River. 


Logging aeroplane spruce at Port Renfrew, V. I. 


to Victoria or Mainland mills. The rafts contain an average of 400,- 
000 feet, and already this season about twenty of these have been 
delivered to the Rat Portage Lumber Company, Limited, Vancouver, 
which has a contract for all the spruce taken out. The cedar and hem- 
lock logs are held in the booms until sufficient has accumulated to 
form a raft, when it is sold to the highest bidder. Competition is 
keen among the millmen owing to the extra quality of the logs offered. 
The spruce average per log is 1 ,200 feet ; cedar and hemlock, 1,100 feet. 

“Only the practical loggers among your readers,” remarked Mr. 
Davis, “will be able to appreciate the tremendous’ difficulties met with 
in logging where the earth is tipped almost on edge and roads are 
impossible. Everything has to be handled in and out of the woods 


by wire, which is one reason why the logging of spruce is so expensive. 
The quantity of wire rope required is enormous—only yesterday I had 
to buy 3,200 feet of 1%4-inch for my new tight line, and I am still 
suffering from price shock. Then again, every logger is at the mercy 
of the elements or some other possibility against which it is impossible 
to guard—he must just take his medicine, but in figuring in advance 
the costs of operating most of us forget to take this factor into ac- 
count. Here is an instance of what I mean—last spring very soon 
after the opening of our camp, a freshet tore down Stoney Creek, 
a feeder to San Juan River, which washed out one and one-half miles 


Rafting aeroplane spruce at Port Renfrew, V.I. 


of our railway track and swept away a trestle bridge 300 feet in 
length. Repairs cost a pretty penny, but worse still, a disaster blocked 
operations for a full month owing to the donkeys being on the wrong 
side of the break.” 

Will Log All Winter if Possible 


The Davis Logging & Trading Company, Limited, as the con- 
cern is known, will endeavor to maintain a normal output throughout 
‘he winter months owing to the strong demand for aeroplane stock. 
As a rule the snowfall in Port Renfrew district is less than in Van- 
couver, but this is not to be depended upon. Two winters ago no 
‘now fell, while the season previous it was four feet deep and remained 
for almost two months. Last winter the fall was very light and dis- 
vppeared quickly, so that Mr. Davis and partners are very hopeful 
concerning the brand of weather ahead. 

Mention has been made in a previous paragraph to the exceptional 
quality of the spruce stand on the Port Renfrew limits. This was 
demonstrated to the satisfaction of the B. C. Forest Branch some 
three years ago, when Mr. Davis furnished for exhibition purposes 
a section cut from an old growth spruce (see photo) which measured 
11 ft. 6 ins. across one section of its face. The merchantable content 
of this magnificent specimen of the spruce family totalled slightly 
over 13,000 board feet. Trees measuring 10 ft. in diameter on the 
stump are not uncommon, and the general average of the stand is 
usually high. 


Logging Congress Officers 


In our synopsis report of the Pacific Logging Congress proceed- 
ings at Seattle, published last month, we omitted to mention that all 
the old officers were re-elected, as well as the members of the executive 
committee. They are: 

President—W. W. Peed, Hammond Lumber Co., Eureka, Cal.; 
vice-president, T. J. Humbird, Humbird Lumber Co., Sandpoint, Ida. ; 
secretary-treasurer, George M. Cornwall, The Timberman, Portland, 
Ore.; executive committee—British Columbia, J. M. Dempsey, Van- 
couver; California, Donald Macdonald, Pacific Lumber Co., Scotia: 
Idaho, H. M. Strathern, Post Falls Lumber & Manufacturing Co., Post 
Falls; Montana, W. R. Ballord, Somers Lumber Co., Somers: Ore- 
gon, A. H. Powers, Smith-Powers Logging Co:, Powers; Washington, 
George W. Johnson, Puget Mill Co., Seattle. 

Member of committee on forest fire co-operation—W. B. W. 
strong, British Columbia Loggers’ Association, Vancouver. 

Member of committee to co-operate with forestry departments of 
higher educational institutions—J. M. Dempsey, Vancouver. 


Arm- 
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Fighting Forest Fires in Pacific States 


Is There Fire-Setting by Local Men to Get.Jobs P— 
Complimentary Reference to B. C. System 


At the October annual meeting of the Western Forestry and Con- 
servation Association, held in Seattle, the following interesting report 
dealing with the forest fires of the 1917 season was read'by Association 
Forester E. T. Allen: 

Both in hazard and losses the last season was the worst since 1914. 
One authority says that, rating the average season at 100, 1917 rated 
175. Varying with locality, there were 70 to 90 days without rain. 
Heat was excessive. Labor was hard to get. Incendiary fires were 
unusually numerous. Organization was partly crippled by enlistment. 
The only redeeming circumstance was comparative freedom from 
strong wind. 

The organizations reporting to us, covering all federal, state, and 
private patrol in the four northwestern states and in California, the 
Forest Service. and the Redwood Fire and Protective Association, 
patrolled 95,310,000 acres. They employed 2,579 regular patrolmen 
and lookouts and about 12,000 extra fire-fighters. The total expendi- 
ture was $1,825,187. 

This force put out 7,688 fires. Of these 938, or about an eighth, 
were classed as bad. Losses in the national forésts in Oregon and 
Washington are not compiled yet. For the rest of the territory they 
are: Merchantable timber acreage burned over, 293,784; merchantable 
timber killed, 445,522,000 feet; lost beyond salvage, 131,716.000 feet. 
Sixteen lives were lost and property other than timber estimated at 


$1,786 00Q. Adding expenditure and losses, forest fires cost nearly 
$4.000,000. Thirty-six persons were convicted of violating the fire 
laws. 


Considering our constituent associations alone, covering 21,326,000 
acres, the expense for protection was $290.000. They employed about 
650 patrolmen besides extra fighters. Fires extinguished were 3,288. 
Merchantable timber acreage burned over amounted to 91,784, or four- 
tenths of one per cent. Estimate of timber killed is 225,397,000 feet, 
of which 76.704,000 feet, or a year’s run for a moderate sized mill, 1s 
lost beyond salvage. 

To those who follow the progress of forest fire organization, this 
record is significant. Our three bad years—1910, 1914, and 1917—were 
closely alike in hazard. The loss in 1910 was about 3.000.000.000 feer, 
half of this and probably more being absolute, beyond salvage. Pri- 
vate expenditure for patrol and fire-fighting was $700,000. We spent 
$500 000 in 1914 and held the loss to 342,000,000 feet. By this year 
lookouts and other improvements in methods had been sufficiently 
perfected to enable us to be more than four times as successful than 
we were in 1914, at little more than half the expense. 

Taking up the work by states: 

Idaho associations report 442 fires, 58 being bad, and only 1.452 
acres of timber burned out of over 3.000.000 patrolled. Feetage killed 
was 4,897,000, of which 1,704,COO is total loss. There were seven con- 
victions. 

Washington had 905 fires; 20 bad ones. Twelve million acres 
were injured, 160000000 feet killed. and 15000000 feet lost beyond 
salvage. Loss improvements is placed at $135,000. Eleven convictions 
were obtained. 


Illustration shows the modern camp train of the North Coast Timber Co., 


Tacoma, Wash. 


LUMBERMAN 


This train is capable of housing 130 men. 


Oregon has more timber and suffered more. Fires reported were 
2,045, 200 being serious. Acreage of timber burned was 84,260. — 
Stumpage damaged was 78,000,000, and of this 64,000,000 will be lost; 
also $139,000 in improvements. There were 13 convictions. 

Montana reports only 36 fires, 11 bad; 3,000 acres burned, damag- + 
ing 25,000,000 feet ; and only 1,000,000 lost. We only have one report — 
on California, other than for national forests—the Redwood Fire and — 
Protective Association, which patrols 100,000 acres. It had ten fires 
and no timber loss. 

The national forest system in Montana and Idaho had 735 patrol- 
men and 5,000 helpers, spending about $700.000 altogether. It reporia 
1,400 fires. 175.000 acres burned, and 200,000,000 feet damaged. Actu, 
loss is 50,000,000. California forests, with an expenditure of $350,000, 
had 446 government patrolmen. There were 1,450 fires, but mostly — 
outside of merchantable timber, of which only 12,000 is reported actu- — 
ally lost. Nine persons were killed. The Oregon and Washington — 
district had not reported damage, but also had 1,400 fires. The regular 
force was 610 men; the expense $442,250. All these cost figures ine oh 
clude permanent improvement work done. 

Oregon recommends that the section of the Washingga law giv- ie 
ing wardens power to control bad fires at the expense of those respon- = 
sible be adopted by all legislatures. This state was particularly hard 
hit this year by incendiary fires, presumably started by enemies. _ as 

Few of us realize what a tremendous job British Columbia has 
and how well it is handled. It has 150,000,000 acres to look after. Only — <3 
10.500.000 contribute, and this year there were but 186 patrolmen. _ 
These handled 930 fires, 345 of which really required fighting. Th 4 
report 89,000 acres burned over and 213,360.000 feet of timber killed or te 
injured with a loss of 174,000,000 feet. The cost of the work wa m4 
$235.000. This record compares very favorably with ours, ith Cok 
the difficulties there must have been much greater. The British Col- — 
umbia Forest Service believes in getting high-grade, trained men, event 
if they must be fewer. Success lies with skillful supervision. ‘ 
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A Modern Camp Train 


The North Coast Timber Company, of Tacoma, Wash., has just 
completed a new logging camp equipment, capable of housing 130, ne 
men. It is regarded as the latest word in the modern housing of P 
on wheels. The camp train consists of 17 standard cars. The black= 
smith car is provided with all modern tools. The filing car is divided — 
into two sections, fitted with two benches and lighted by a skylights 

The bath and drying rooms are combined in one car. +e 

The library car is 11 x 42, equipped with six tables and shelves — 
for books. The car is painted white and is supplied with ort ral 
rocking chairs. ~ 

Provision has been made for housing the train men and ola 
one car . “ 

A kitchen car, with a dining car at either end, makes adequate — 
provision for feeding the crew. The sleeping cars are 11 x 42, ea a } 
with accommodation for 16 men, and are provided with end doors. ¥ 
Steel bunks are provided, with a window for each bunk. In the ar- 
rangement of the cars a 16-foot clear space is left for a sitting room. — 

“The camp train is lighted by means of an Edison storage system 
of 100 lights and is heated by steam. Every provision for the comfo: rt 
of the man has been made. 
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Patriotism and Conservation 


At any time the use of expensive high grade material for a purpose that 
is equally well served by lower grade and, therefore, lower priced stock 
is wasteful and foolish and in these times when the higher grades are 
badly needed for war purposes unpatriotic. 


In the past dealers have claimed that retailing of the lower grades did not 
pay as on account of the careless handling of these grades by some mills 
the dealer had left on his hands a residue of worthless stock that turned 
his profit into a loss in handling. 


This does not apply to 


Goldenrod Fir 


From the highest to the lowest grade our stock is handled by expert grad- 
ers with painstaking care that not only hold all of our grades up to the full 
100 per cent. standard but eliminate all valueless material from even the 
very lowest grades of stock. 


‘ 


2 eee eee Oe Sl ee 
’ ” 


This is one of the many things that makes our stock stand for 


Quality. - Service - Value 


Goldenrod Fir Athabasca Spruce 


The soft old growth Yellow Fir of the Gordon 
_ Pasha Valley. Manufactured for us by 


4 


The soft White Spruce of the Athabasca 
River Valley and the nearest known sub- 


The Straits Lumber Co. | stitute for the white pine of Maine and 
RED GAP, B.C. Michigan. 


—DISTRIBUTORS— 


The Great West Lumber Company 


400-401 Quebec Bank Building 
WINNIPEG - CANADA 


The only Canadian firm making a cash guarantee on shipments. 
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Twenty years ago, when new railway lines were thought to be 
only the dreams of visionaries, the trappers and prospectors who tra- 
versed the little-used trail that ran from the Yellowhead Pass, in the 
Rocky Mountains, down through the valleys of the Albreda and North 
Thompson Riyers, were accustomed to bring down to Kamloops—the 
nearest railway point—very glowing accounts of the timber resources 
of the northern portion of the region in question. 

Some lumbermen, with perhaps more optimism than sound judg- 
ment, commenced acquiring timber in the area indicated, proposing to 
drive the sawlogs down the several hundred intervening miles of 
waterway to some point on the main line of the Canadian Pacific Rail- 
way. While it is rather difficult to believe that their optimism was 
justified at the time, these timber-holders are now doubtless congratu- 
lating themselves upon their foresight, as the construction of the Cana- 


Entrance to Albreda River from the North Thompson 


dian Northern Railway has had the effect of making 
accessible all this timber which formerly 
operated on any commercial basis. 

It was naturally expected that, upon the completion of the Cana- 
dian Northern Railway, great progress would be made in the develop- 
ment of the various extensive timber areas lying immediately along 
the railway line. The formerly depressed state of the lumber market, 
and subsequently the difficulty of obtaining capital, caused by war con- 
ditions, prevented very many undertakings from being commenced, 
with the result that, while the railway has now been in operation for 
several years, there have been practically no lumbering operations in a 
field which is probably the most promising in the province for the 
economical manufacture of lumber and shingles. This timber belt 
may be defined as the area traversed by the railway along the Albreda 
and North Thompson Rivers, between Blue River, 140 miles north of 
Kamloops, and the summit of the Albreda, some 100 miles north of 
Blue River. 


° immediately 
was incapable of being 


Forest Fires Have Spared the Timber 

The railway, after leaving Kamloops, runs north through a typical 
dry-belt country, but gradually passes into the quite humid regions 
commencing south of Blue River. The raifall increases from, 
roughly, ten inches per annum in the. vicinity of Kamloops to some 
sixty or seventy inches in the more northerly portion of the district. 
and this has had the effect of inducing, along the one hundred miles of 
country in question, a singularly fine and well-developed type of tim- 
ber. It is probably on account of the considerable rainfall and the 
moist conditions referred to that no disastrous forest fires have hereto- 
fore occurred in this section, and, with the systematic fire patrol now 
organized by the provincial government, the danger to the standing 
timber in this area from fire risk should be ver y slight. The timber lies 
for the most part in the comparatively narrow valleys of the two rivers 
mentioned, and, generally speaking, can be delivered at the railway 
with an average haul of not over-one to two miles. 

\When the constantly increasing difficulties which are besetting 
logging operations in older sections of the country are taken into con- 
sideration, it will be realized that the upper North Thompson Basin 
offers a most attractive opening for lumber manufacturings, and the 
old-time operators on the Crow’s Nest Pass Railway will be reminded 
again of the halcyon days when sawlogs could be practically felled 
into the sawmill from the standing trees. 
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Timber Possibilities on Canadian Northern R. R.- 


Fine Stands of Red Cedar, Engelmann Spruce, Douglas Fir and Other 
Woods in Country North of Kamloops 


poor quality. 


On the timber areas immediately commercially available to the 
railway, and without considering the sections which from the stand- 
point of present-day manufacture are more remote, there is standing 
some two to three billion feet of timber. Representatives of a timber — 
cruising concern, whose opinion is generally accepted as authoritative, — 
examined this country quite thoroughly several years ago and reported — 
the stand of timber throughout the country to be of first-rate quality. 
They expressed the opinion that the logging of practically all of the — 
timber along this valley would ‘be very simple and cheap. 
Low Freight to Prairies Will Help Development * 

The cruisers further reported that the cedar would yield 35 per 
cent. No. 1 quality, and would average 30 inches in diameter, with — 
five to six logs to the tree; and that the Douglas fir was sound, young 
timber, and would yield a fair amount of clear lumber. The spruce in — 
the area in question is the most valuable timber; it runs up to 160 feet 
in length, is sound and of good quality, and should cut a fair propor- 
tion of clear. It is what is known as the Engelmann variety, as com- ~ 
trasted with the Sitka spruce, now in such demand for aeroplane 
material, and laboratory tests are to be made to ascertain if it is no E 
equally suitable for this purpose. What little hemlock is carried is of =% 
The white pine is all excellent. 
With reference to the proportionate varieties of timber, red cedar 


os 


predominates, and comprises 50 per cent. to 60 per cent. of ‘the stand; 
spruce is the next timber of importance, and comprises 15 per cent. to 
20 per cent. of the total; Douglas fir amounts to about 10 per cent.; — 
and hemlock and white pine each about 5 per cent. eae 

On account of the comparatively short railway haul to Edmon- ~ 
Northern 


ton and other Alberta points, the freight rate on lumber 


Cedar and Spruce Timber on the banks of the Albreda River ig 


shipments are considerably lower than from the average interior point. 
For example, the freight rate from Blue River, the point farthest re= 
moved, to Edmonton, is 22 cents per hundred pounds approximately, 
or $4 per thousand feet, as, against the rate from Vancouver 0 
roughly, $8 per thousand feet. It would seem reasonable, therefore 
to expect that within the next year or so a great deal of luniber manu 
facturing will be carried on in the area in question, and that, by reason 
of the extremely favorable logging conditions and the short haul over 
the moderate grade of the Canadian Northern Railway, such develop- 
ment will be profitable to the operators, and will tend to build up an 
industry which will continue for a great mariv years to come. 


A. F. Thane, a prominent San Francisco shipping broker, has 
been appointed purchasing agent on the Racific Coast for the British | 
Government.* Mr. Thane will handle all British lumber purchases in 
the Pacific Northwest. 
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He wants to know why his 
profits are not bigger, but he 
knows he must find out 
where they come from first. 


Let's tell him. 


From his office force? No. From his salesmenPe No. From his 
advertising ? No. From his board of directors? No. From specula- 
tion in raw material? No. 


These are all big aids, but they are not the real simonpure, day-in-day- 
out source of PROFITS. 


What then ? 


The working time of his employees. The time he buys and pays for 


‘and which is spent in transforming raw material into finished product— 


and the better the use of the time, broadly speaking, the bigger the 
output and the bigger the profit the goods will yield. 


A modern 
International 
Dial Time 
Recorder 


All right—how about leaks and losses in working time? Well 
if this man has 500 employees there are at least 12,000 possible | 
leaks a week —one-each for the 4 daily arrivals and departures 
per employee. That is, unless he uses an International Time 
Recorder as many thousands of successful firms do. 


There’s a cold-blooded, non-human machine that prints in unchange- 
able, deadly, accurate figures the time record of every employee as 
made by himself. 


An International checks working time, which means safeguarding 
profits. 


Full information gladly sent on request. 


Be The International Time Recording Co. of Canada, Limited 


270 Dundas St. TORONTO—F. E. MUTTON, General Manager 
WINNIPEG: VANCOUVER: MONTREAL: 


927 McDermott Ave. 624 Birks Bldg. (Opp. Vancouver Hotel) Cartier Bldg., McGill and Notre Dame Sts. 
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=) Where do my profits 
come from? 
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SUMNER IRON WORKS 


614 Dominion Bldg. . VANCOUVER, B.C. 


SOQUUTILOUU AT =@. 


One Man Does It All 


Wil 


ERE’S a piece of Sumner machinery, tested by 
| i more than three years of use in Pacific Coast 

planing mills, that enables one man to do the 
trimming for three or four fast planers. 


UTHHALT AIA APMAELLY 


The results are uniform grading, elimination of waste, 
and constant operation of the planers, besides the sav- 
ing of labor. 


Sumner : 
Pony Trimmer 


The Sumner Pony Trimmer, or Automatic Air Lift 
Planing Mill Trimmer, is like the Sumner Heavy Saw- 
mill Trimmer, except in the size and spacing of the 
saws. 


These Sumner trimmers have no piping between the 
operator and the table to obscure his vision. 


The fingerboard allows the operator to lower alternate 
saws simultaneously, to raise or lower all saws at once, 
or to raise or lower any saw at will. 

This Pony Trimmer is a big advance in planing mill 
practice. Let our engineers discuss with you this and 
other features of mill design. 

The Pony Trimmer is fully described in Bulletin P. M. 
38, of which we would like to send you a copy. 


Builders of Machinery for Coast Mills 


Works and General Offices 


EVERETT, WASH., U.S.A. 


Canadian Offices 


ANNU 
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Specifications for Aeroplane Stock 


Below we publish the specifications framed up by the Imperial 
Munitions Board for the guidance of British Columbia mills furnish- 
ing spruce aeroplane material: 
i Thickness—At least 60 per cent. 5 in. and 6 in; the balance 3 and — 

4 in, J 
Width—At least 90 per cent. 5 in. and up; the balance 4 in. 
Length—At least 50 per cent. 18 ft. and up, of which at least@ 

one-fifth will be 28 ft. and up; balance 8 to 17 ft. 


Measurement—To nearest inch for width and thickness to nearest = 
foot for length. ; 


Grade—All. lumber 18 ft. and longer shall be clear four sides 
straight grain, not less than six annual growth rings for each one 
inch, sound and well manufactured, free from shake, spiral and cucigil 
grain. This grade will admit of bright sapped wane, pin worm holes. 
slight variations in sawing or other defts that will not impair its use 
for wing beams. The balance shall yield for the buyer clear, straight. 
grained cuttings in 8 to 17 ft. lengths, sound and well manufacturec ae 
with not less than six annual growth rings for each one inch, and ie F 
from shake, spiral and curly grain. This grade may admit ‘of bri 
sapped wane, pin worm holes, slight variations in sawing, or other i 
defects that will not impair its use for aeronautical construe n- 
cluding particularly production of main struts. “a 


Loading—All lumber will be loaded on open cars, each com 
being of uniform thickness, with 3% inch thick cross-stick, not me 
than 4 feet apart between each layer. The ends will be. butted ; 1¢ 
entire load will be protected by a cull board top cover, securely fas- 
tened together with cross-bats and nails, same placed under top bind- — 
ers, fastened to stakes; no nails will be driven into spruce. _ é- 


Inspection—This will be performed free by Imperial Governm ent, : 
in such manner as will ensure that provisions of specification are com: 
Pit with. 


Banking Act Governs Interest Charge 


A decision in which there was considerable public interest, dea 
ing with the question of a bank’s right to charge more than the 
per cent. interest allowed by the Bank Act, was handed down in 
Court of Appeal sitting at Vancouver early in November. The 
was that of the Merchants Bank of Canada vs. Bush. the anpeal 
ing dismissed on an even division of the court. By this finding Bt 
continues to be relieved of his snarantee of the accounts of a lumb 
company to the amount of $3.000 because more than 7 per cent. 
charged. but the case is bound to find its way to the privy counees 
cause of the far-reaching results. 


The facts in this case were that 8 per cent. ‘aterest was cha 
the account of the Ismber comnany and Bush claimed that he ~ 
discharged from Hebi’ under his guarantee because an amoun 


Aivided: eaually. Chief Justice "Macdauaid and [istics McPhillins 
for allowing the anneal and Justices Martin and Eberts for dismis: 
it, and accordingly the judgment of the trial judge stands. 


Court Decision in Timber Option Case 


A judement of interest to B. C. timber owners and timber nee 
was recently handed down bv the Court of Appeal, sitting at Vai 
conver. In the summer of 1915 Max J. Cameron, Vancouver. 
with W. E. Green. also of Vancouver. is the owner of a number 
timber limits on OQuotham River, B.C., gave to Guyvan McMill 
West Vancouver. acting for a large syndicate, a fifteen-day option 
purchase the timber on the limits at a certain price per thousand 
it being understood that McMillan would inspect the timber in 
meantime, and if satisfactory a formal agreement of sale would 1 
drawn up. Mr. McMillan found the timber satisfactory, accepted the 
option in writing and asked the vendors to submit a sale agreemeé a , 
for execution. In the prevaration of this further agreement, the | : 
parties failed to agree on all the terms, especially with regard toa bond. © 
Mr. McMillan then took the position that the original option and ac- 
ceptance themselves constituted a bonding contract and brought action 
for specific performance of this contract or $265,000 damages. The ian 
trial was held before Mr. Justice Murphy in Vancouver, who dismissed _ 
the claim, finding that the option and acceptance did not constitute 
an enforceable contract. This judgment was SOReetee from, but the 
decision of the trial judge is now confirmed. ae z 
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You will surely have a profitable cut 


SAGER AXES 


You would be pleasantly surprised if your season's cut were increased 25% 
without the addition of further help. We can show you where this has 
been done—by the use of good Axes and Tools of the proper shape and 
temper. Sager Axes are “True Blue” and they mean a great deal to the 
good Lumberman. Just so with “Soo Line” Logging Tools. Furnish your 
outht with this standard equipment and you will be much farther ahead at 
the end of the season. 


ren Axe & Tool Co. 


Canadian War 
Limited 
ST. CATHARINES, ONT. 
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“THE PLANERS OF WOODS” 
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Woods No. 404-B Rapid Feed Planer and Matcher (with Double Profiler). 


Built Under ‘‘The S. A. Woods Machine Co.’s Thorough System of Manufacture ”’ 


This Machine Covers a Range of Three Other Machines 
A Planer, a Planer and Matcher, and a Moulder. 


@onstracted for: the Heaviest Duty and for the Longest Service 
: ' A Producer of the Highest Quality of Finish 
CANADIAN FAIRBANKS-MORSE CO. (Ltd.), Victoria, B. C., Vancouver, B.C. 


Agents for British Columbia 
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Signal Whistle 


TOOTSE 


A Steam Whistle— 
ELECTRICALLY 


Steam for Sound—Electricity for Speed. 


operated 
controlled 


More Logs per Day—More Profits. 


Note these Letters: 
Hamilton, Wash. 
Gentlemen: 

For several months we have had in operation one of your 
Logger’s Electric Signals and report that it has given us very 
goat satisfaction, We like it. 

As between the old time “hand” 
Signal there is no comparison at all. 

The Electric is in a class by itself, and we predict that it 
won't be long before it entirely replaces the old hand method. 


LYMAN TIMBER CO. 


whistle and this Electric 


Blairsden, Plumas Co., Cal. - 
Gentlemen : 

We certainly are very much pleased with “TOOTS-E”, Type 
“KE” which we received from you recently, We cannot boost your 
signal too highly. It saves both time and rigging and we would 
not be without it for many times what it has cost us. 


DAVIES BOX & LUMBER CO. 
Union Mills, Wash. 
Gentlemen: : 

The “TOOTS-E” Signal Whistle which we purchased from 
you last fall has been in constant use since that time on our 
Lidgerwood skidder, As yet we have been put to no expense for 
repairs or replacements for this signal and we feel that it pays 
for itself every month in additional logs secured. 


UNION LUMBER CO. 


Write for New Booklet 


C. M. LOVSTED &-CO: 


MANUFACTURERS 
WESTERN Sates DevanrMienr 
MALLEABLE JOURNAL BOXES. PITTSBURG BRAKE SHOES. FROGS AND SWITCHES. 
MALLEABLE AND STEEL CAR CASTINGS, STEEL CAR WHEELS 


& 704 ALASKA BUILDING 
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Handy Rules for Belting Buyers ee. 

To Find Pulley Diameter When Horse-Power and Belt Width Are 
Known. 

Multiply the number of horse-power by the constant 2,750 for four 

to six-ply belts, and 1,925 for six to ten-ply belts. Divide the result A) 
the product of the revolution per minute and width‘of belt. 


To Find Revolutions Per Minute of Driving Pulley When Pulley — 
Diameter, Belt Width, and Horse-Power Are Known 


Multiply the number of horse-power by the constant 2,750 for 
four to six-ply belts, and 1,925 for six to ten-ply. Divide the result by 
the product of the diameter of pulleys and width of belt. 


To Find Approximate Length of Belt When Closely Rolled 


Reduce the sum of the diameter of the roll and the centre hole to 
inches, then multiply the sum by the number of coils in the belt and * 
by 1,309. This will give the approximate length of belt in the roll. 

To Find Approximate Weight of Belt J 

Multiply the length of belt in feet by the width of belt in inches — 
and divide the product by 13 for four to six-ply belts and by eight for 
those containing seven to ten-plies. a 

To Find Length of Belt Needed for Two Given Pulleys — 


When the length of a ‘belt cannot be measured by a tape-line, and 
when the pulleys are small, or about the same size in diameter, add 
together the diameters of both pulleys, divide the result by two, z do 
multiply the quotient by three and one-quarter. Then add the pro- 
duct to twice the distance between the centres of the shafts. os 
result—which is near enough for all practical purposes—will be the 
length of the belt required. 


To Find Proper Number of Plies to Use in Belt 


Multiply the number of horse-power by 12,000. Divide the resu ie , 
by the product of the belt width in inches, the pulley diameter i 
inches, and the revolutions per minute. 


To Find Proper Width of Belt to Use 3 


Multiply the number of horse-power by 12,000. Divide the res alt : 
by the product of the pulley diameter in inches and the revolutions — 
per minute; then divide again by what is considered to be the righ 
number of plies. 


To Find Horse-Power of Rubber Belt 


Divide the product of the number of plies, the width in inches, the» 
pulley diameter in inches, and the revolutions per minute by 12,000. ‘ 

The above rules are based on an arc of contact of half the cireum- 
ference of the pulley. In cases where the contact is greater or less 
than this, the ability to transmit power is proportionately increased or 
decreased. —Dunlop Tire and. Rubber Goods Company, Ltd. 
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Demonstrates Modern Method of Signalling 


Mr. C. M. Lovsted, of C. M. Lovsted & Co., Seattle, Wash., manu- 
facturers of the well-known “Toots-E” electric-steam signal whistle, is” 
making an extended trip through the Middle West and Southern sae 
demonstrating this modern method of signalling, * 

Almost every Pacific Coast logging camp from Northern British ‘ 
Columbia to Mexico has from one to six ““Toots-E” signals on the joh b 
and in the eyes of present-day logging superintendents, no skidder is sf 
complete without one of these speedy signals. Several West Vit-— 
ginia camps have installed “Toots-E” within the past sixty days, 
and the manufacturers report many enquiries from the East and : 
South. a 


The Kiln Drying of tantes 


a 

This is a new authorized work by Harry Donald Tiemann, M.E 
M.F., and is published by J. B. Lippincott Company, Washington 
Square, Philadelphia, Pa. @! 

This new work covers the entire subject of “Kiln- -drying of Lum- 
ber,” Mr. Tiemann is in charge of section of timber physics and kiln- 
drying experiments of the United States Forest Service. He is a spe 
cial lecturer in wood technology and forestry at the Unive of 
Wisconsin, Forest Products Laboratory, } Madison, Wis. - : 

This book contains 16 tables, has 55 illustrations, and costs $4: net. 

The value of technical knowledge of kiln-drying is self-ev he 
this book gives the reader the most recent and most clearly expressed 
information. The United States is taking a lead in the ‘adoption of — 
the kiln-drying method, and this volume will increase the lead. . It_ 
is a practical as well as a theoretical treatise. Be 

Kiln-drying improves the condition of the wood for the purpose 13 
it reduces losses from warping, checking, case- ~ 
hardening and honey- combing that occur in air-drying; it reduces the 
interest charge, the fire risk, the weather attacks by reducing the 
period necessary to carry wood from the time it is cut to that when i 
is fit for use; it reduces the weight and thus facilitates handling and 


shipping. 
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Interior shook 
mill of El Paso 
Milling Co. Capacity 
1,000,000 feet daily. 
Yates No. 345 Hopper Feed Resaw is used. 


+ ’ Short Stock 


UT” How Do You Handle It c 


Shook-stock, cut to length, ripped to width—truck loads of it—ready for 
final resawing. How will you handle it? Hand feed it p2rhaps, piece by piece, 
to a single cutting resaw of limited capacity—but never if you have investi- 
gated a big capacity Yates Hopper Feed Resaw. The 


iN 


pe 
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No.345 Twin 
Hopper Feed Horizontal Resaw 


| 
a TD 


ye 
iz 


is unhesitatingly recommended to the man who knows that increased SU 


yrofits always follow decreased handling costs. 
] A 4 


“Putting the spur 
to Box Making”’ 


—A little book of 
box manufacturing 
methods that have 
stimulated produc- 
tion in a hundred 
plants, has been 
prepared for your 
use. Write for your 
copy today. 


Quantities of short length material handled a piece at a time 
mean high production costs. The same material hopper fed gives 
low production costs and an assured profit. 

Cut-to-length shook stock in double or triple thickness stacked 
into the hopper is resawed into shook thickness, and a steady, hour- 
in-hour-out production maintained. 


IMM 


The high feeding rate—full width cutting capacity—and con- 
tinuous action gives an output unequalled by any other method. Sl 


PB. Yates Machine Company Lead. 


HAMILTON, ONT. CANADA 
U. S. PLANT WITH OFFICES : BELOIT, WISCONSIN- 
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SAW MILL MACHINERY 


“ALLIS” AND 
“ RELIANCE” 


are trade names that 
mean to the buyer of 
a saw mill machinery 
Crea Sa Mil the highest standard 
of excellence. 


CANADIAN ALLIS-CHALMERS, Limited | 


Head Office: —Toronto. Western Offices:—Winnipeg, Calgary, Edmonton, Nelson and Vancouver. 


Pacific Coast Edgers 


Royal 
Standard 
Flour 


MILLED IN BRITISH COLUMBIA 


The Best for the Camp—the Woods 
—and the Field 


—wherever the question of FOOD VALUE and 
BODY-BUILDING ENERGY — of SUPERIOR 
NUTRITION is important. 

By actual laboratory tests of all Flours, 
ROYAL STANDARD stands FIRST in the 
qualities named. It goes farther—more loaves to 
the sack. It costs no more than other Flours 


The Glue Book 


What it Contains: 


Chapter 1—Historical Notes. 
Chapter 2—Manufacture of Glue. 

Chapter 3—Testing and Grading. 
Chapter 4—Methods in the Glue Room. 
Chapter 5—Glue Room Equipment. 
Chapter 6—Selection of Glue. 


Price 50 cents 
LOOK FOR THE 


Circle “V” Trade Mark 


On Every Sack 


Western Lumberman — 
910-911 Electric Railway Chambers, Winnipeg, Man. 


Vancouver Milling & Grain Co., 
Vancouver New Be asters Nanaimo Victoria 
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UNIFORMITY | 
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PROMPT 
SHIPMENT 


LARGE 
STOCKS 


AS 


ye 
“ADE IN CANDY 


AMACOL 

TENAXAS 

- DURASTIC 
TIN TOUGHENED 


ADAMUS 
ATLAS 
MASCOT 
W. E. W. BABBITT 


Have a World-Wide Reputation for Uniformity 


ESS Alloys are scientific products—the result of much patient 
research and long years of experience. They are manufactured 
under the most modern scientific conditions, thereby eliminating any 
element of chance in their composition and ensuring a standard main- 
tenance of quality and uniformity. 


Ales Brands are not alloys that sometimes give satisfaction. 
They are alloys that can be implicitly relied upon always. They 
are alloys with our prestige and reputation always behind them. 


Do not let prejudice stand between you and profit. You can ob- 
tain the maximum efficiency from your plant at a minimum of cost by 
using ATLAS BABBITTS. 


There is an Atlas Brand to meet any need. 


No shock too severe No weight too heavy 
No speed too great 


fen er cn eta oy em 
ATLAS METAL & ALLOYS CO. of Canada, Limited 


MONTREAL - QUEBEC 


General Sales Agents for Canada 


The Canadian B. K. Morton Co. 


LIMITED 
MONTREAL: 49 Common St. TORONTO: 86 Richmond St. East 
Metal carried in stock and for sale by the following Firms: 
_ Western Oil & Supply Company, ~ Austen Bros., Limited, G. T. Mumford. 
107-111 Water Street, 118 Hollis Street, Galt Building, 


Vancouver, B.C. Halifax, N.S. Winnipeg, Man 
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The Vaughan Portable Drag-Saw 


The Lightest and Most Powerful Drag-Saw Made 


One man operates it and moves it from cut to cut, while twomen carry it 
anywhere 


20 CORDS IN TEN HOURS 


is the average cut. 

SOME USERS IN THE UNITED STATES 
Polson Logging Co. Brooks-Scanlon 
Potlatch Lumber Co. Shevlin-Hixon 
Panhandle Lbr. Co. U. S. Government 
Wind River Lbr. Co. Bloedel - Donovan 

and many others. 
BUILT BY 


These machines are designed for CUTTING 
aug an 0 or or S WOOD of any kind in any place under any con- 
ditions to be found in the lumber and wood camps, 


475 East Main St. in any kind of weather. 


PORTLAND, OREGON, U.S.A. } These machines have been in use over four years 


Sawyers and Packers Want More Money 


making it vitally important that 
every shingle possible should be 
got out of the logs or bolts. 


It's a proven fact that 


Letson & Burpee | 


Iron and Wood Frame — 
Shingle Machines | 


produce more _ high- bi 
class Red Cedar - ie 
Shingles than any 1 
other make on the 
market to day. 


All made in Canada 


A trial means a booster. 


A 


LETSON & BURPEE | 


LIMITED a 3 
162-198 Alexander Street ; 


VANCOUVER, B. C. 


Iron Frame “Eclipse” 


Announcement ! | Treshevind 


We are now operating our New Boiler Shop in Loans 
Vancouver, which contains the finest equip iihoe ae me 
. : ans to iumbermen or timber owners 
ment and the largest stock of boiler materials MAL negotiated with the precision of practive 
in Western Canada. SE which results from 3 7 yearsexperience. 


Long or short terms. Amounts from 


Your orders are solicited—We are in excellent J 
$50,000 up, as conditions warrant. 


shape to merit your patronage. 


[ACEY [IMBER (6. 


VULCAN IRON WORKS, LIMITED 


Granville Island Works : VANCOUVER, B.C. a O92, SUUEh A Lichiggn Awe, 5 A Meceee 


If Nelson Could Return 


During the recent campaign for Canada’s great Victory Loan 
many advertisers gave free use of their space and advertising men 
gave free use of their pen to boost the issue. 

Probably one of the most unusual pieces of literature produced 
was that issued by Mr. A. A. Briggs, advertising manager, Dunlop 
‘Tire and Rubber Goods Company, Ltd., who took as his keynote the 
word “Victory” and, by tieing it up to the “Victory Flagship” and the 
“Victory Bond,” dreamed of Nelson coming back and sizing-up Can- 
ada as a country where no one needed to be told to do their duty-— 
every evidence was on hand that each man had given the command to 
shimself. The following is the blank verse from Mr. Briggs’ pen: 


If Nelson Could Return 


And flash his searching glance across our shores 
His instinct to appraise the truth of any fame 
Would soon find play in passing scan 
Of our good gifts in soldier men, and in those 
Aids to life and limb which take 
Such human ways in the heart and soul 

_ Of this great nation 


Lo! the eager glance would leave the “mighty Nelson’s” face, 
And in its place a smile most sweet and calm— 
“My men of ‘Victory’ Ship have left their impress on this soil; 
Their heart’s heroic glow in every act. 
‘No need that I implore your sons that 
Duty loudly calls for, behold! I see 
’ My ship is now ‘in bond’—the good old ‘Victory’! 
Each man sets sail with stern resolve to 
Place his gold and jewels unto the crown. So 
Canada doth know this day ‘Every Man Will 
Do His Duty!” 
—Austin Addison Briggs. 


This is the Laurier View 


From Le Droit of Ottawa: 


“We do not see how the Canadian 
volunteers died for us when this coun- 
try was in no danger. Our soldiers 
died for England and for France and 
not for us..... The blood of our sol- 
diers shed on strange soil was for a 
cause foreign to our own, and conse- 
quently will bring no fruit for Canada.” 


And glorious France, bleeding to death! 


Are YOU so selfish, so cold-blooded as to support a candidate 
representing views as expressed above? 


It is not a question of politics, but the preservation of our 
national life. 


Cranbrook Sash and Door Factory Burned 


One of the most successful industrial enterprises in East Koot- 
*enay—the factory of the Cranbrook Sash and Door Company, at Cran- 
brook, on the Crow’s Nest Pass line of the C.P.R.—was wiped out by 
fire on Oct. 30, the loss, estimated at $70,000, being only partially 
covered by insurance. The portions of the plant destroyed comprised 
engine house, sawmill, two-storey factory building,-and two large 
sheds filled with dressed lumber. The flames broke out about 11.45 
a.m., in the vicinity of the ‘boiler-room, and spread so rapidly that 
nothing inside could be saved, the men having to flee for their lives. 
Three box cars in process of being loaded were pulled out by a switch- 
ing engine just as the mill stacks fell. The heat was so intense that 
the streams thrown by the fire brigade made no impression whatever, 
so their efforts were confined to saving the isolated buildings—office, 
glazing house, glass storehouse, stables, etc. 


The company had operated steadily since 1902, under the man- 
agement of H. McKowan and W. Attridge, who had built up an envi- 
able reputation for quality of output and honorable dealing. The com- 
pany had plans about completed for a substantial enlargement of the 
factory to cope with increasing business, and some of the new machin- 
ery was due to arrive shortly. The firm’s customers and well-wishers 
will join the Western Lumberman in hoping that a ‘bigger factory may 
rise from the ashes of the burned structure. 
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The Modern Method of 
Executing Business Records 
in Office, Factory or Store 


HE “Shouperior”’ 
System of Auto- 
graphic Registers is 
designed for the efficient 
and economical execution 
of all kinds of business 
records. 


Various sizes and styles of Registers 
are made, which produce at a single 
writing the desired number of legible 
copies. Both records and carbons 
are supplied in roll form. Simply 
write the record. 


A turn of the 
handle de- 
livers the 
copies, auto- 
matically 
measured, at the same time preparing the 
next set of forms, carbon papers and all. 
A complete record for each department. 


SONUOVATEUUUUUOUCGUECUUECUUCOUUUQUEURRREUORUUCUUAQUOOTACANEQUUQUEONOTONAGORTUGEUULOAGUSQUEOOEQUUECOQEOUIREQUATUOUEUUOUOOUOUUUUUHLS: 


We would like to tell you more about the 
“‘Shouperior’’ System as applied to your 
particular business. Drop us a line to-day. 


AUTOGRAPHIC REGISTER CO. OF CANADA LIMITED 


MONTREAL TORONTO WINNIPEG $ 
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INDEX TO ADVERTISEMENTS 
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W hy Do You Buy Lamps? | 
>: be 
To give money to a lamp manufacturer—to consume current or to . ae a 
actually get light ? a ° 
— 

The following tabulation of actual laboratory tests proves that cheap | 
bulbs are expensive even if given to you free of charge. or 

: So) iz 

WATTAGE beeen COST f 1 
CANDLE POWER ACTUAL | ACTUAL 11000 C.P. LIGHT FOR 1000 HRS. ee 

CLAIMED FOR OF AVERAGE COST CURRENT 22* PER KWHR | 

TESTED i! LAMPS TOTAL WATTS 1000 HR. ae 
LAMPS |TESTEDLAMPS|TESTLAMPS! weepea | ys COST Pm 

oS ee ee ee Reside -— 
ee 

Lie & \\. 
Bs, 

2 | 

<5 I 

s[a fos [asl og) 

== Cl too | 669 | 103 | 15 | 4s | 5563] 1525 q 
ase 40.00| 16.60] ——- 

. O O ‘ a 

A Saving of 30°/. to 50'% in Current. a 
consumed during 1000 hours by using Laco Nitro Lamps. — 

Without cost to you our nearest office will have official labora- 3 
tory tests made of any of your lamps to prove our claims. — - 
STOCKS AND WAREHOUSES AT AB 

e e : wm is 
Montreal Toronto Winnipeg Vancouver i 


CANADIAN LACO-PHILIPS COMPANY, LIMITED 
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Actual Cost Ented 
- from Table 


Cost of 13 competitive Lamps (assumed 

low average cost of $1.00 each) .. $13.00 
Cost of current to produce 1000 candle 

power for 1000 hours (average)... 36.08 


849.05 
Cost of 9 Laco Nitro Lamps at maxi- 
mum cost of $1.65 each....... s. $14.85 
Cost of current to produce 1000 candle 
power for 1000 hours ......... 23.40 
oat IO 


Laco Nitro Lamps 
are Guaranteed 


GO Walt sige. ds oe oes 700 hours 
100 to 1000 Watt size .... 1000 hours 


and many users get two or three times this 
service, 


Can you afford to buy cheap lamps 
when Standard Laco Nitro Lamps . 
effect such savings? — 


4 


Ask your dealer today about these lamps 


CANADIAN LACO-PHILIPS COMPANY, LimiTEp 


STOCKS AVAILABLE AT 


Montreal Toronto Winnipeg Vancouver 


590 


BOMINION 


PHOTO CO. 


VANCOUVER, B.C. 


Sawmill and Logging 
Photographers 


Industrial Plant Views 
a Specialty 
Enlargements to Any Size 
618 GRANVILLE STREET - 


VANCOUVER, B.C. 


SHINGLE BRANDS 
LOG HAMMERS 


Steel and Rubber 


STAMPS 


THE GEO. H. HEWITT CO. 


LIMITED 
MANUFACTURERS 


576 Richard St. Vancouver, B.C. 


S 
} smell worse than ever, 

if iclean six of them twicea 
\f week which makes 1248 
every yedr ~ two weeks 
awful work to keep them 
Soing out of each yeor! 
LETS HAVE MOORE LIGHT! 


Yes, Mother Knows they give real com- 
fort andcleanliness they are most 
attractive indesign ; they will make 
your parlor dining room or Kitchen as | 
bright at night as sunlight during the 
day. Two light plant complete deliver- 
ed free to your station #3825 and you 
can add lights for other rooms as you want to. 


Seattle Boiler Works 


SUCCESSORS TO 


Ballard Boiler Works 


20 years in busi- 
ness on Coast 


Manufacturers of 


Refuse 


Burners 


: a L Ops 


We have a pa- 
tent overdraft 
aos 
SEATTLE BOILER WORKS 


Phone Ballard 555. Ballard Sta., Seattle 
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, HELP, WANTED cro 
yo BUSINESS /OPPORTUNITIES~. 


2 Cents a Word 


pies S 
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All advertisements under this department, 2 cents per word for each insertion. 


sertion for less than twenty-five cents, 
per inch, 
To save bookkeeping, 
copy. Answers to ads. 
Western Lumberman, 


Winch Building, Vancouver, B.C. 


No in- 


J Small display advertisements, one insertion, $1.50 
Four or more insertions, $1.00 per inch each insertion. 

parties not having an advertising account will please remit with 
must be sent under letter postage and may be addressed in care of 
910 Electric Railway Chambers, Winnipeg, Manitoba, or Suite 212, 


Advertisers are reminded that it is contrary to the provisions of the postal law to deliver 
letters addressed to initials only; an advertiser desiring to conceal his identity may economic- 


ally 


POSITIONS VACANT 


WANTED—JANUARY 1, 1918, EX- 
pert accountant, with practical know- 
ledge of materials used in the re- 
tail lumber business, to take charge 
of this Company’s stock sheet sys- 
tem. State age, experience and re- 
ferences. Empire Lumber Com- 
pany, Ltd., Winnipeg, Man. (12) 


WANTED—LUMBER SALESMAN 
to travel in Saskatchewan, sell Coast 
Fir and Hemlock. Experience not 
absolutely essential but must be of 
good habits and a hustler. Apply 
Box 212, Western Lumberman. (12) 


POSITIONS WANTED 


’ 
POSITION WANTED — MAN 40 
desires responsible position with B. 
C. lumber firm. Twenty years’ ex- 
perience, wholesale, Tonawanda, N. 
Y.; retail, Western Canada prairie 
provinces. References if required. 
Address Box 17, Western Lumber- 
man, Vancouver, B.C. (12) 


a 


WANTED — TO REPRESENT IN 
Ontario, shingle. and lumber and 
timber manufacturer. Apply Ham- 
ilton Lumber & Coal Company, 
Limited, Hamilton, Ontario. (2) 


WANTED—TO BUY A QUANTI- 
ty of No. 1 and 2 dry cottonwood 
in the rough. Write Cushing Bros., 
Limited, Saskatoon. (1) 


FOR SALE—FINE 18” & 32” x 42” 
Cross Compound Brown Engine, in 
splendid condition. Rated 300 H.P. 
at 82 r.p.m. and 95” steam. Belt 
pulley 44” x 16’. Good engine for 
electric lighting or for sawmill. 
Also: Berlin No. 94 Matcher, Ber- 
lin No. 108 Moulder, Berlin 54 in. 
Band Resaws (2). 

Apply to Box 201, Western Lum- 
berman. (12) 


SHOEPACKS 


Made from genuine oil tanned leath- 
er. Hand sewed, full oak sole and heel. 
Made on right and left lasts. The only 


boot that can be guaranteed waterproof. 
Especially adapted for loggers, lumber- 


men, and prospectors. 

Made in sizes 6 to 12. Length of 
leg, 17 in., 14 in., 10 in., and 6 in. 
Hob nailed if desired. 


- Send for Samples and Prices. 


The Camrose Tannery Co. 
CAMROSE, Alta. 


do so by having replies directed to a box at our office; the price of the advertisement 
covers the forwarding of letters to any address. 


WANTED—BOX SHOOKS MADE 
from Spruce, in large quantities for 
regular export orders. Specifica- 
tions from Direct Supply Associa- 
tion, Belmont House, Victoria. (1) 


FOR SALE, OR WILL EXCHANGE 
for good ranch, or farm land, B. C. 
Tide Water stumpage, cruised and 
surveyed. Block and Kuhl Co., 
Peoria, Ill. (t.f.) 


USED MACHINERY 
FOR SALE 


Berlin 54 in. Band Resaw 

Berlin No. 94 Planer and Matcher 

Cowan 12 in. Moulder 

Saw Sharpener, B. T. & B. No. 238 

Murray 18 in. x 36 in. Corliss 

Two Motors, 30 h.p., 1120 r.p.m, 

Locomotive Boilers, 25 h.p. 

Lot of Shafting, Pulleys, Hangers. 
All good condition. 


Write to Box 200, care Western 
Lumberman, Winnipeg, Man. (€.2.) 


PHONE SEy. 962 


KEIR & FURNEAUX 


TAILORS 


420 Seymour 8treet 


VANCOUVER, B. C. 


A. B. PRACNA 


303-4 Post Intelligencer Bldg. 


SEATTLE 
Designer of the plants for: 
Canyon Lumber Company, Everett, 
Wash.: Canadian Western Lumber 


Company, Ltd., Fraser Milis, B.C.; 
British Canadian Lumber Corporation, 
Ltd., New Westminster, B.C.; Colum- 
bia River Lumber Company, Ltd., 
Golden, B.C.; Stimson Mill Co., Seat- 
tle, Wash.; Wyerhaeuser Lumber Com- 
pany, Everett, Wash. (capacity 450,000 
feet in 10 hours), and others. 


Power Drag Saw does the Work of 10 Men. 


me 


45,22 


One man can move machine from, cut to cut on log. Two men can 
>~<—lcarry it. Cuts through 3!4 foot log in three minutes. Approxi- 
mately 25 cords a day. 
wheel cart $10.00 Send for catalogue. 


REIERSON MACHINERY CO. 


1292 HOOD STREET, PORTLAND, OREGON 


4 H.P. gasoline engine warranted. Steel 
MANUFACTURED BY 


Cc Cc SMITH, D.LS., B.C.L.S. 
Boundary, Topography 
and Railroad Surveys 


Plans and Reports 
Tel. Sey. 6395 


518 Hastings St. W.VANCOUVER, B.C. 


MACHINERY 


Second-hand and New Ma- 
chinery bought and sold. 


B. C. Equipment Co., Ltd. 


602 Hastings St.W., VANCOUVER, B.C. 


oe 


SPECIALIST 
Timber : 
Photography 


LEONARD FRANK © 


(Late of Alberni, B.C.) 
525 Winch Building 


VANCOUVER, B. C. 


= Phone Seymour 2325 
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Reliable Electric 


Has for sale a large stock of 


MOTORS and GENERATORS 


Expert repair staff. Orders executed “9 
promptly and all work guaranteed. ff 
When your motors go wrong, phone us ff 
—you will save delay and loss. a 


152 Alexander Street, cf 


Tel, Sey.4660 VANCOUVER, B.C. } 


Designer and Builder | 


of Sawmills. — | 


My services as an ex- 
perienced operator are 
at your command. 
If you are contems 
plating building a saw- 
mill, or remodelling 
your present plant, I 
would be glad to hear 
from you. Address 


CENTRALIA, WASH. | 


JOHN McSHANE 
Timber Cruiser 
Accurate Estimates and Reports - 


Correspondence Solicited. 
322 Pender St. W.,. VANCOUVER, B.C. 


‘GEO. J. RAYNER 


Timber Cruising, Surveying, Reports 
Brokerage, Logging, Railways, Flumes 


629 Vancouver Block, 
VANCOUVER, B C. 


Phone 
Seymour 4187 


WIRE TIES for 
Baling Pulp, Box Shooks, etc. 


WIRE MANUFACTURERS 
. Drop usalineand let’s get acquainted 


The Laidlaw Bale-Tie Co., Ltd. 
Office snd Works: Hamilton, Canada 


Mill and Mine 
Supplies Ltd. 


Waterworks, Mill, Mine, Rail- 
; way and Marine Supplies 


Wire Rope and Shingle 


Bands 


1150 Hamilton Street, 
VANCOUVER, B.C. 


CROSSMAN 


Electrical Machinery (Co., Ltd. 


The Best Equipped Repair Shop 
‘in British Columbia 
Motors, Generators, Magnet Wire, Mica 
Brae, parts for all Standard Motors. 
Coils of ‘Any Description 


ff 
7680 Dutfe™ Vancouver, B.C. 


Telephone Fair 431 


heer’ Steel Ranks 
Angle Iron Frame. Wire Link 
Spring. Boltless, Lock for set- 
ting up or K.D. without use of 


‘Bolts. 
Manufactured By 


Haggard & Marcusson Co. 
1110 West 37th St., CHICAGO, U.S.A. 


Write for 
full partic- 
culars. 


WESTERN LUMBERMAN 


Claim Provincial Taxes are Excessive 


Deputations representing the various big industries of British 
Columbia flocked to the Capital on Nov ember 21st to meet the pro- 
vincial taxation board and register their complaints against the levies 
made under the new act passed at last session to raise additional 
revenue for the needs of the Brewster government. The lumbermen 
were out in force, their interests being particularly affected. 


J. H. Lawson, who appeared for the Powell River Company and 
the Pacific Mills, objected to the taxation of interest on borrowed 
capital, which meant a tax of $25,000 from the former concern and 
$42,000 from the latter company. 

Messrs. E. J. Palmer, of the Victoria Lumber & Manufacturing 
Company, Limited, and J. D. McCormack, of the Canadian Western 
Lumber Company, Limited, represented the crown-grant holders of 
timber lands, who now have to pay 3 per cent: instead of 2 per cent., 
the old rate. Mr. McCormack said that under this charge the land 
could not be held for any length of time. The annual timber license 
fee of $140 per square mile was also excessive. 


Mr. Palmer said that heavy taxes on timber land would result 
in the mills being compelled to cut away ahead of market require- 
ments in order to get rid of the burden thus imposed. In 1913, he 
said, there were only five sawmills in the province not in liquidation 
or in the hands of the banks. In conclusion Mr. Palmer stood out 
for a tax levied only on the manufactured article. 


The lumbermen were heard at the afternoon session, the Van- 
couver men present being Messrs .E. W. Hamber, John Hanbury, 
E. C. Knight, B. Farris, R. H: H. Alexander, secretary of the B. C. 
Lumbermen’s Association, and W. B. W. Armstrong, of the B. C. 
Loggers’ Association. 


Mr. Hamber, the chief speaker, asked for a readjustment of the 
clause in the income tax sections providing that no deduction shall 
be allowed on “any debts or liabilities paid out of income in any one 
year where such debts or liabilities were not actually incurred in 
producing the income of that year.’ In the lumber business, he 
said, it was impossible to decide from year to year what accounts 
were collectable and frequently long-standing accounts were paid 
when hope was about given up. He objected to the provision against 
any exemption for Dominion or provincial tax payments; these should 
be free from another income tax levy, he thought. He also opposed 
the taxation of funds set aside for sinking funds, contingent and re- 
serve funds. In connection with the income taxation on depreciation, 
directors’ and managers’ fees and salaries, he entered the same ob- 
jection as had been recorded by deputations in the morning. 


Annual Number of Western Lumberman 
(British Columbian, New Westminster, Oct. 29.) 

The annual number of the Western Lumberman, for October, 
reviews in a striking manner the lumber and pulp industries of British 
Columbia, with allied operations. Of local interest is a description of 
the new shop of. the Vulcan Iron Works, on Granville Island, Van- 
couver, which represents an investment of $150,000, and will be able 
to handle expeditiously the biggest kind of a contract in plate work 
that is known to the trade. Other articles include “The Ills and 
Remedies of the Retail Lumber Business,” “British Columbia Timber 
as an Investment,” British Columbia’s pioneer kraft pulp mill, which 
is situated at Port Mellon, Howe Sound, and owned by the Rainy 
River Pulp and Paper Company, and the Hastings Sawmill, Van- 
couver, the mill that made British Columbia fir-famous, and which 
has been manufacturing and exporting for over half a century. 


Another Lumber Association 


Carrying out an idea that has been in contemplation for some 
months, a number of Vancouver wholesalers met on November 22 and 
organized the British Columbia Wholesale Lumbermen’s Association. 
Is E. Dougherty, manager of B. A. Mills and Timber Company, Ltd., 
was elected president ; G. M. Madden, of Apex Lumber Company, Ltd., 
vice-president; T. E. Edgecumbe, of Pacific Coast Lumberman, secre- 
tary-treasurer. Directors: Wilson Heaps, Percy Sills, J. L. Broadfoot, 
H. Timms. It is felt by the wholesalers that their standing and influ- 
ence will be enhanced by the co-operation to ibe secured by acting as a 
body in matters affecting their trade interests. 


Al Negatives 
despite 
weather con- 
ditions. 


COMMERCIAL :: 
PHOTOGRAPHER 


Commercial Photographer 


Lumbermen will find our work extremely 
satisfactory. Charges very moderate 
for clear negatives. 


VINCENT E. RUSSELL 


EARL’S ROAD P.O., B.C. 


Timber and Mill Views a Specialty 


O. J. ROGNON 
739 Hastings St. - VANCOUVER, B.C. 


Tungsten - Nitrogen 


LAMP Citten 


ELECTRICAL SUPPLIES 
WHOLESALE 


Western Electric Co., Ltd. 
450 Cordova St. W., VANCOUVER, B.C. 


Telephone 
Seymour 2719 


NOEL HUMPHRYS & CO. 
Bax Gs 


Surveys Reports 


Land Surveyors and 

Civil Engineers 

Timber Estimates, Mining Surveys 

Dominion Bldg., 207 Hastings St. W., 
VANCOUVER, B.C, 


Roray & Yeaman 


TIMBER 
FACTORS 


Let us tell you of some of the 
choice properties we are offer- 
ing for sale, or, if you have 
cruising to be done, write us. 


DOMINION BUILDING 
VANCOUVER, B. C. 


PU Ms 


Every kind, New and Second-Hand, 
large stock 


PUMP RENEWALS 


PUMPS & POWER, LTD. 


224 Abbott St. VANCOUVER, B.C. 


DAYTON.OHIO. U.S.A. 


Light Your Camp 
and Mill Electrically 


The up-to-date lighting 
. withthe up-to-date plant 


BURNS GASOLENE, 
KEROSENE or DISTILLATE 


LANGLEY & HAZLITT, LTD. 
525 Seymour St. 
VANCOUVER, B.C. 


The 


Peter Hay Knife Co. 


Galt, Ont. Limited 


Description for 
Paper Cutting, 
Bark and Rag 


Knives, Shear 
Blades 


Send for Price List 
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TUPPER & STEELE 
TRUCKS, TRACTORS «« TRAILERS 


We are Specialists in Transportation Apparatus and 
Equipment for the use of the Logging and Lumber Trade. 


We will be glad to assist you in your haulage problems. 


Logging Trailers, Lumber Tractors 
and Motor Trucks 


built in our shops by Canadian Workmen. 


TUPPER & STEELE, LIMITED 


VANCOUVER, B.C. 


REVELATION TO MARINE MEN 


Read what one Customer says: 


Corbet Foundry & Machine Company, Limited, 
Tug “Ivanhoe,” 


Powell River B.C. 
September 15th, 1917. 
E. Read, Esq., B. C. Representative, 
Vancouver, B.C., Canada. 

Dear Sir,—As Engineer of the;above vessel, I have no doubt but that you will be 
wondering about the Towing Machine, and would like a little information on same. 

Everything about the Towing Machine has come up to the maker’s statement, and 
as far ds I can see satisfaction is fully assured. We gave the machine as severe a test . 
last trip as ever will be put on it on board of the tug “Ivanhoe,” by towing a crib 
containing One Million Four Hundred Thousand feet of logs, from Turner Island to 
Powell River, towing on the break only, until we reached the ‘“‘Euciltaw Rapids,” when 
we put the automatic control in operation, and it was a treat to see how easily the 
cable paid out when the extra strain came on it, the engine regaining control, as the 
Automatic Valve opened and hove in the cable, that had been paid out without any 
apparent effort. 

Any further information will be gladly supplied. 

Yours fraternally, 
The Kingcome Navigation Company, Limited, 
(Signed) Robt. Brown, Chief Engineer. 

Powell River, B. C., Canada. 


THE CORBET FOUNDRY & MACHINE CO., LTD. 


OWEN SOUND, ONTARIO 
B.C. Representative—E. READ, 407 Hastings St. W.. VANCOUVER, B. C. 


LUMBERMAN 


IT DOESN’T PAY 


Install a Sheldon Exhauster instead. | 


Look for the Name LECKIE on every Pair 


They Stand the Test 


HE out o’ door man—the one who has to do with the 
woods, the camp, the mines, and the farm can always get 
a SPECIAL LECKIE BOOT to meet his individual needs or 


requirements. And he stands assured of this— the 


66 | ; { o 9? 
a 
in its respective field has no PEER—no SUPERIOR in the — fle 


world. * 


WHEN he buys the “LECKIE” he comes into possession of a | 
WEAR-RESISTING, WEATHER-DEFYING, COM- ie 
FORT-GIVING article of FOOTWEAR that is particularly 
adapted to BRITISH COLUMBIA weather conditions. Re 


BUILT of solid leather, by Expert British Columbia workmen | 
there is a craftsmanship and a finish embodied in every BOOT} 
or SHOE that stamps them as different from any rough | 
weather footwear on the market. Be 


IF you seek the maximum of value for your money, ask for _ 


the “LECKIE,” and remember it as the BOOT where 


“‘ The Quality Goes in Before the Name Goes on’’ 
—That’s a ‘‘LECKIE.’’ 


. 
~ 


to Cart Shavings. 


for handling shavings 
from one or two ma- 
chines, or for relieving 
an overloaded system. 


Lr 


ae 
Our Medium Fans are me 
also extensively used as |] 
“Blowers” to supply air — 
to boiler grates to in-— 
crease the boiler horse- 
power. ; 


“ 


” 
_, 


- 


Medium Exhauster 


Write for full information 


— i 
Te 


SHELDONS LIMITED | 
GALT, ONTARIO, CANADA | 
Toronto Office, 505 Kent Building 


, Western Agents: , 

Messrs, Walker’s Limited, 259 Stanley Street, Winnipeg, Man. 
Messrs, Gorman, Clancey & Grindley, Limited, Calgary and Edmonton, Alta. 
Messrs, Robt. Hamilton & Co., Limited, Bank of Ottawa Bldg., Vancouver, B.C. 


Boving Hydraulic & Engineering Co., Ltd. 


~ OUR LINDSAY “WORKS | Water Wheels 
. : — Rhee rh Ke. 


We guarantee our products Our prices 
‘’ Write us Prompt Shipments 


LINDSAY Made in Canada ONTARIO 


Fast and Accurate 


4 ce Edgers_ . 


Om “GARLAND GANG EDGERS- are 
strong and durably built and are especially 
adaptable for B. C. lumbering operations. They 
are built in any desired width with any num- 
ber of saws. They are easy to operate and are 
very efficient for fast and close cutting from 
end to end. Many of the largest mills in Can- 
ada are equipped with these edgers. 

We manufacture a complete line of up-to- 
date saw mill machinery. 

Let us know your requirements. We can 

B give you very satisfactory prices on all equip- 
ma ment. 


William Hamilton 


Company, Limited 
PETERBORO - ONTARIO 


= _Agents—Geo. H. Jameson, VANCOUVER, B.C. 
J. L. Neilson & Company, WINNIPEG, MAN. 


Hydraulic Governors 
Centrifugal Pumps 
Mill Machinery 
Fly Wheels 
Etc. 
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TIMMS PHILLIPS & CO. 


LIMITED 


Fir, Cedar, Spruce 


Lumber 
Red Cedar Shingles 


Write for quotations 
GENERAL OFFICE 


Yorkshire Bldg. VANCOUVER, B.C. 


are right 


THE 
HAMILTON 


WEAR : FRICTION : REPAIRS : EXPENSE 


ON A 


GEARED LOCOMOTIVE 


are in proportion to the number of gears. Of the makes of geared locomotives — one has 12 
—another 10 — but the 


HEISLER HAS 4 ONLY 


BUILT BY 


THE HEISLER LOCOMOTIVE WORKS 
ERIE, PA., U.S.A. 


Sold onthe ‘'Coast’’ by 
THE WHITNEY ENGINEERING COMPANY 
Tacoma, Wash. 
British Columbia Agent, ASA S. WILLIAMS 
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tem Cut 8 Men Off 
Your Pay Roll 


Two men witha. 
WADE rimnsit DRAG SAW 
can buck your oe 

into lumber lengths 


ou can do it with the old 
7 fashioned drag saw in the old 
way. 
Eos a ex tpt ee ee at With it two men can cut 
i — of the e an 
money! von save in the woods. from 20 to 25 cords of 
Fuel for the donkey engine is play wood a day. 


for the Wade. ‘ 
Write for our booklet “How Dan Ross Cuts 40 Cords a Day” 
RM WADE AC()- e E $165 


SINCE 1865 ra) of ABS (4 Delivered 
ANE Wh \ y wy: -, anywhere in 
' vj ie > U.S.A. 


PORTLAND, ORE. 
334 Hawthorne Av 


SPOKANE, WN. 


910 N. 
Howard 
Street 


W ADE’S 
GASOLINE DRAG SAW 
4 H.P. Engine 


LUMBERMAN 


THE NEW 
CANADIAN NORTHERN 
ROUTE 


THROUGH Mount Robson and Jasper Parks, 


across the prairies through the most fertile grain 


belt in the world to Winnipeg, Toronto, Ottawa, 
Montreal and Quebec. 


CONNECTIONS at Winnipeg and Duluth for 
Central States; at Toronto and Montreal for 
Eastern States and Atlantic Ports. 7 


FINEST TRAINS, Electric Lighted, with Cafe 
Observation Cars. 


Fast Freight Service 


For Rates, Tickets, Literature and Information, 
apply to 


District Freight & Passenger Agent | 
605 Hastings St. W., VANCOUVER, B.C. x 


Phone Sey. 2482 


Save lumber, labor and expense. * 

The Points and Shanks, as well Jf 
as the plate into which they fit, | 
are machine milled, which makes — Jf 
the saw cut true, preserves the Jf 
plate, and prevents the teeth fly- 
ing out. Write now for a quota- . 
tion on the size saw you require | 


SIMONDS CANADA | 
SAW CO., LIMITED 


MONTREAL, Que, 
VANCOUVER, B.C. ST. JOHN, N.B. 
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BELTING 


We are headquarters for 


“Teather” “Balata” “Rubber’’ 
FULLY EQUIPPED REPAIR SHOP 


Western Oil & Supply Co. 


107-111 Water St. VANCOUVER, B.C. 


HOFIUS STEEL & EQUIPMENT McKay ‘Quality’ 


COMPANY 
NORTHWEST SALES AGENTS FOR 4) oe Chains age L- ae “Chai 
ile ains oggsle Chains 
| . Shay ‘ G c a r e d Syed Tigiee 
Locomotives Drop Forged 


Rope Dogs 
Lumber Eye Dogs 
Accessory Chain Forgings 


COMMERCIAL and SPECIAL 
Drop Forgings 
Car and Locomotive Forgings 


SPECIALLY Boe Mise USE ON LOGGING ROADS WHERE GRADES ARE 
EEP AND CURVES ARE SHARP 


Rails—Tracks Fastenings 


Munition Forgings 
Switch Material—Cars —— 


QUALITY AND SERVICE OUR MOTTO 


General Offices and Plant—SEATTLE, WASH. 


Representative for British Columb: ia: 


a adian Willamette Co., Limited 
VANCOUVER, B.C. 


James McKay Co. 


Pittsburgh, Penna., U.S.A. 


Vancouver Engineering Works, Limited 


IRON, STEEL and BRASS CASTINGS, 
LOGGING ENGINES, BOILERS, 
SAWMILL REPAIRS. 


519-695 Sixth Avenue West - . : oe Vancouver, B.C. 


Telephone—Fairmont 240 
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F ANS and BLOWPIPING 


OUR SPECIALTY 


VENTILATING SYSTEMS 
FOR SHINGLE MILLS 


Planing Mill Exhausters. 
Shingle Mill Exhausters. 


Blowpipe Work of all kinds— new 
work or alterations. 


Heavy Mill Oilers. 
Oily Waste Cans. Exhaust Heads. 
Smokestacks and Tanks. 


Estimates Furnished 


““WESTERN ”’ 
Blowers and Exhausters 


JOHN K. MILLER CO., LTD., VANCOUVER, B.C. 


Correspondence Solicited. 


THERE’S A 
REASON 


why we sold last year 
more than 30 tons of 


Wood & Iverson, 


Inc., 


Saginaw Timber Co., Aberdeen, Wash. Great Northern Lumber Co., Leavenworth, Wash. * e 
GREASE Kerry Timber Company, Kerry, Ore. Palmer-Rupp Logging Co., Mist, Ore. 7 
Baker White Pine Lumber Co., Baker, Ore. San Joaquin & Eastern Railway, Auberry, Cal. — 
F. A. Bennett, Klickitat, Wash. : Christie Timber Company, Wickersham, Wash. 
TRY IT and know for YOURSELF ORDERS JUST PLACED ao, 
Chinn Timber Co., Seattle (80 ton); Capilano Timber Co., Vancouver, B. C. (70 ton; Timberland ‘i f 
e Lumber Co., Vancouver, B.C. (70 ton); Keystone Logging Co., Vancouver, B.C. (60 ton; Paci 
Climax Extras Mills Limited, Vancouver, B.C. (Two 45 ton). ‘ 
Locomotive Supplies of all kinds. Oil, We also refer to Mr. H. A. Eagles, formerly superintendent of the Index-Galena Lumber Gas 


now 


Acetylene and Electric Headlights, Lubri- 
cators and Injectors. Westinghouse and 
New York Air Brake Parts. Climax Gear 
Grease and Hair Grease for Car Journals. 


CLIMAX LOCOMOTIVE CO. 


Pacifie Coast Branch 


CLIMAX MFG. CO., CORRY, PA. 


67 COLUMBIA ST. D. M. MILLER, Mgr. 


Seattle, Wash. Elliott 2968 


OUR REPRESENTATIVES 


Vancouver Machinery Depot, Limited, Vancouver, B.C. 
Coal, Steel & Machinery Company, 48 First St., Portland, Ore. 
E. S. Sullivan, 797 Monadnock Building, San Francisco. 


Chrome Tan Belts 


are the only belts that will not burn from friction 


Guaranteed Absolutely 
Waterproof and Steamproof 


Try one and take a step toward lowering your belt cost. 


Manufactured by 


Canadian Shultz Belting Co. 


106 Water St., Vancouver, B.C. “""*“* 


LUMBERMAN 


THERE’S A REASON 


why all of these and many others own and 


CLIMAX LOCOMOTIVE | 


Hobart, Wash. 
Three Lakes, Wash 


Three Lakes Lumber Co., : 
< LIMAX GEAR Snow Creek Logging Co., Sequim, Wash. Si 
C. H. Clemons, Montesano, Wash. E. 


general woods superintendent for the St. 
well as many others we can name. 


Ask them about the CLIMAX. 


POLSON BUILDING 


Dries enormous amount of veneer 
perfectly flat and pliable at mini- 
mum cost, without checks or splits 


Send for catalog and list of users 


The Philadelphia Textile Machinery Co., Philadelphia __ . 


operate the 


Index-Galena Lumber Co., 
Day Lumber Co., Big 
Simpson Logging Co., 


H. 


Index, Wash. ne 
Lake, Wash. x 
Shelton, Wash. 
Lester, Montesano, Wash. 


Paul & Tacoma Lumber Co., Tacoma, 


Wash., as % 


Write us for a Catalogue 


Largest stock on Pacific Coast 


SHIPYARD EQUIPMENT | 
Air Compressors  : 
Gantry Cranes 


Hoists ; 
Pneumatic Tools 


A. H. COX & CO., Inc. 


SEATTLE, Wash., U.S.A. 


WEST E 


G. & McC. Co. 


WATER 
TUBE 
BOILERS 


Sectional View of G. & McC. Co. Standard Type ‘‘B’’ Sectional 
Water Tube Boiler and Superheater. : 


These Boilers Provide Positive and 
Rapid Circulation and Increased 
Steaming Capacity 
Because they are equipped with large headers, steam 
_ and water drums, and connecting nipples of increased 

size. 


i 


Forged Steel. 

aor We Build 

} | Return Tubular and Water Tube Boilers, Horizontal 
| and Vertical Steam Engines, Steam Turbines, 
-| Heaters, Pumps and Condensers, and Transmission 
‘Ss Machinery. 


Safes, Vaults and Vault Doors 


| Our New Boiler Catalog No. 34 is yours for the 
asking. It gives complete details of these Boilers 
and illustrates a large number of important install- 
ations. 


- The Goldie & McCulloch Co. 


Limited 
Galt, Ontario, Canada 


Western Branch—248: McDermott Ave., Winnipeg, Man. 
B. C. Agents—Robt. Hamilton & Co., Bank of Ottawa Bldg., Vancouver, B.C. 


<* 


RN 


Every part subjected to steam pressure is made of 


LUMBERMAN 


st 
~I 


The “HILKE” 


Lumber Piler 


(Patented) 


Practical 
Efficient 
Economical 


Mr. Millman: 


In these days of keen com- 
petition and constant stnving 
toward higher efficiency and 
more economical production, 
you cannot afford to overlook 
anything that will assist you in 
cutting down your cost of pro- 
duction, and in increasing the 
efficiency of your men and the 
capacity of your plant. 

The “HILKE” Lumber 
Piler, the thoroughly tried in- 
vention of a practical millman, 
will accomplish these much de- 
sired results for you. 


Write for illustrated 
circular, etc. 


Manufactured by 


Seattle Machine Works 


(Incorporated) 


Lander St. and East Waterway SEATTLE, Wash. 


HARD SERVICE LOCOMOTIVES 


Because of the severe conditions under which 
small locomotives must frequently operate, 
they must be built with the greatest care. 
Operation at a distance from shops or other 
repair facilities is not unusual. 

This class of equipment must be simple in de- 
sign to be easily accessible for repairs. 

They must be properly proportioned, must 
have necessary strength in each part, and must 
be ready for service at all times. 

Our standard light locomotives embody the 
most modern construction, are built for the 
hardest service and to do the most work for 
the least cost. They.are simple in design and 
easy to repair. 

We can make immediate shipment of locomo- 
tives of various sizes. 


GET IN TOUCH WITH US. 


MONTREAL LOCOMOTIVE WORKS, LTD. 


DOMINION EXPRESS BUILDING, MONTREAL, CANADA 
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The Power of Gravity is Free. Use it 
to Handle Your Shingles and Lumber 


UR Steel Ball Bearing 
Gravity Shingle and 
Lumber Carriers convey shingles, 


boards, siding and flooring, in 
bundles, timbers, etc., upon a 
grade of 4 per cent. (4-ft. fall in 
1 O0-ft.) 


Causdies Mathews Gravity Carrier Co. | 
484 Richmond St. West, Toronto in 


GEORGE H. JAMESON, Representative, 318 Homer St.. VANCOUVER, B. C. 


Swaged Swaged and Shaped Swaged, Shaped and Filed 2 : 


a 


A superior quality of saw steel must possess to the 
highest degree that perfect combination of ductility and 
toughness which will enable it to successfully withstand 
the extremely severe strains given in the “fitting-up” 
processes of swaging and shaping the teeth. 


That’s DISSTON QUALITY 


HENRY DISSTON & SONS, Ltd. 


2 Fraser Avenue | TORONTO, Canada 


Wis PERN: LU MBS RMA N 


_ GOODHUE 
LEATHER BELTING 


ONLY ONE QUALITY 


“ACME” - Waterproof Leather 
“EXTRA” - Oak Tan Leather 


We carry in stock the following: 


_ “ACME” - 1 inch to 26 inches 
“EXTRA” - 1 inch to 24 inches 
‘PLANER SPECIAL” - 3inches to 7 inches 


Estimates Given on all Repair Work 


GOODHUE BELT CEMENT 


“ACME” - Waterproof Cement 
“EXTRA” - Regular Cement 


GOODHUE BELT DRESSING 


In pints, half-gallon, and gallon cans 


FLECK BROTHERS, Ltn. 


SOLE BRITISH COLUMBIA REPRESENTATIVES 


54 Cordova Street East VANCOUVER, B.C. 


6o WESTERN LUMBERMAN : ‘ 


Vancouver Machinery 
Depot, Limited 


NEW and SECOND-HAND MACHINERY 
for Loggers, Sawmills, Shingle Mills, Contractors 
etc., always in stock at our works in Vancouver, 
Special facilities for loading heavy machinery on 
cars or scows. 


OUR MACHINE SHOP 


is well equipped with up-to-date tools, and we can save 
you time and money on your repair work. 


VANCOUVER: MACHINERY DEPOT Lt 1155 Sixth Ave.West, VANCOUVER, B Ca 


Sahat ln Tene Phone—Bay 470 and 471. Night Phone Bay 1513. 


DON’T 
Judge by Imitations | 
The GENUINE and BEST | 
CHISEL-TOOTH SAW 


Is made only by 


R. HOE & CO. New York | 


The Oldest Saw Manufacturers in America _ if 


reat 


Agents: : | 
Waterous Engine Works Co., Ltd. Winnipeg, Man. — Be 
J. D. McBride - . : Cranbrook, B.C. | 
-Di i ea , B.C. , ee 
HOE HAS NO EQ UAL Shurly: rie nee sid, See oat 4 : 


COUNT THE COST 


of open fires—the risk of property destroyed—the 
expense of cartage, etc.—and you'll see WHY the 


“MUSKEGON” WATER SPACE BURNER 


outa 4 STEEL 


For Logging Camps and Saw Mills | 


is so great an economizer. 


We can furnish testimonials from leading lumber firms 
who have adopted the use of our steel exclusively. 


That it will save you money is beyond question. 
The records of some hundreds of money-making 
mills prove the profitableness of this system and 
this Burner. 


White for full facts. 


MUSKEGON BOILER WORKS 
Muskegon, Mich. 


NEUMEYER & DIMOND, 


82 Beaver Street NEW YORK 
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You cannot log with horses as cheaply as you can with a 
PHOENIX STEAM LOG HAULER. 


_ Have been working successfully since 1904. 


PHOENIX MFG. CO. EAU CLAIRE, Wis. U.S.A. 


Works on North Side 


Made in Canada for Nearly Half a Century 


“MAPLE LEAF” CROSSCUT SAWS 


Guaranteed 


= a armani rani 


No. 63, “B. C. Racer” (Bucking) 
No. 62, “B. C. Racer” (Falling) 

This is the HIGHEST GRADE Cross-Cut Saw made. 

Made especially for British Columbia, Washington and Oregon timber. Large gullets; 
sufficient dust space; correct weight; crescent ground; made of RAZOR STEEL, tempered 
by our SECRET PROCESS and absolutely guaranteed to give better results than any other 
saw. 


“MAPLE LEAF” SHINGLE SAWS 


The Proven Best 
“Every User Becomes a Booster’’ 


SHURLY-DIETRICH CO., LIMITED 


Head Factory: GALT, ONT. 


Branches: 1642 Pandora St.. VANCOUVER, B.C. 306-308 Wellington St.,. OTTAWA, ONT. 


WESTERN LUMBERMAN 


- 


No. A. CARRIAGE 


A Complete Pacific Coast Portable Saw Mill for 


IMMEDIATE SHIPMENT — 


This is our No. A, a highly successful type of Portable Mill suitable for Pacific Coast timber. . We have in 
stock at Vancouver, machinery for one entire mill, complete. 


Other machines in stock at Vancouver, include:— 


No. 2—3-Saw Lath Bolter Lath Binder and Trimmer 
2010; Bdver hein 36 in. Edger L.H. 
60 in. Pacific Coast Edger | 


To save time, consult our Vancouver Agency regarding this machinery. 


The E. Long Manufacturing Co., Limited 


Orillia ERD Canada 


Robert Hamilton & Co., Vancouver Stuart Machinery Co., Winnipeg 


Gorman, Clancey & Grindley, Calgary & Edmonton Williams & Wilson, Ltd., Montreal 
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WESTERN LUMBERMAN 


The 
New Model 


Bandmill 


The Band Mill illustrated 
on this page is the famous 
‘“‘Waterous New Model”’ 
designed and builtin Brant- 
ford by the Waterous En- 
gine Works, Limited. 


Some very interesting improvements 
and features may be noticed when 
comparing the text with the photograph 
(taken from an eight feet double cutter, 
this size will carry a 14” blade.) The 
mandrel bearings have been increased 
in diameter and length. The columns 
were redesigned to hold the bearing 
supporting posts above and below the 
mandrel, and were extended back to 
give a much larger bearing on the mill 
bed. This construction holds both 
wheels steady and rigid, at the same 
time positively eliminating the slightest 
vibration even while engaged on the 


ee ork. While the straining TWELVE FEATURES OF INTEREST TO YOU: 


The base extends completely around the mill. 


device has been replaced by one which has met with general a upper wheel is supported above and below mandrel. 
. : op wheel has extra wide range of adjustment. 

approval from coast to coast. Fulcrum points are knife The tensioning device is double knife-edged. 
edged. Sudden shocks and jars which might affect the saw poe wheel is mechanically tilted-from front or rear. 

ee ° ie ioni oth guides are saw-centre swing, single or double cutting. 
are absorbed by tension weights cart? d on cushio me Upper guide is absolutely rigid, non-breakable, water cooled. 
springs. Incorporated in the “New ienea is the Water- Opsrabne mechanism is direct, rapid and power driven. : 

: : uble o belts to gum or slip. All mechanism is enclosed within column. 

pus enw. guide. This feature makes do cuttin g oes Lower guide is extra high and opens instantaneously. 
rigid mill possible. Every part is accessible. 


If you are interested and would like to hear more about the 
‘‘New Model’? Band Mill, write for our Bulletin No. 102. 
This will give you details and Illustrations. Our Service 
Department willingly assists in any direction. 


BRANTFORD,ONTARIO,CANADA 


WESTERN LUMBERMAN 


Sole Manufacturers of 


These Babbitt Metals 


XXXX Nickel 
Babbitt 


The best high speed 
heavy pressure metal 
manufactured. 


Copper Hardened 
Bi ¥ a Babbitt 
i r _ Ideal for long ser- 


vice under heavy pres- 


we pia DRS RE Bia! legs ~ - 


a ee 


X Xx X fd tte low dere 
Genuine Arctic Metal 
Has No Superior for Heavy Duty Work 


such as Marine and Automobile Engines 


We recommend it for its Quality 
—— TRY IT 


Stocked by D. Ackland & Son Winnipeg 


Special 
No. 1 Railroad 
Babbitt > — 


The greatest pressure 
metal on the market 
without exception. 


Also carry a complete 
line of 


Standard i 2» Great 
ares = Western 
Solder Smelting & Refining Co. 


Pig Lead 146 Dufferin St. E. Vancouver, B.C. 
PROMPT SERVICE OUR MOTTO 


ee ee ee ee ee i CC ni 


We will welcome a 
trial order. ‘ 


¥ 
Yves: 


Buy More Canadian Coal 


We are selling the output of the 


Oliphant Mine—300 tons per day 


ROCKY MOUNTAIN COAL 


(SEMI-ANTHRACITE) 


THE AVERAGE ANALYSIS 
Moisture «:.... 225 RE cic, 3, ROI eae fh rion Poe Z-O0/p:C- 
Volatile Combustible Bes ye ee ea eH ee 40.07. p.c. 
Fixed Carbon). » ...42:.5%, Fen 4; ey See ee See 50.85 p.c. 
7) s a eerie pry 4 eee Os 5,65 p.e. ; 
B.T.U. 0c. Fike, 1 eee eee ee 13,000 We cannot accept orders for more than one car 


Present Prices F.O.B. Cars at Mines 
Screened Lamp «4.5. 2) ee eee eee $5.00 per ton 
Screened Stove 4.50 per tou 


Compare this Analysis with that of any other Domestic or Steam of lump without orders for stove. 
Coal—Rocky Mountain Coal is Superior in Every Respect 


The above coal takes the Pocahontas rate on the Grand Trunk Pacific Railway to ail railroad points. 


WE CAN NOW MAKE SHIPMENT OF EDMONTON BLOCK COAL 
WRITE US FOR PRICES. 


DAVID BOWMAN COAL & SUPPLY Come. 


General Office: 461 Main St., Confederation Life Building, WINNIPEG, oe 


Long. Distance Telephone Main 3326 
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